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All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n g
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PARTNER SPOTLIGHT

THE GOLDEN TEAM
at Ganek

Golden 
Standards - 
Reinventing 
Real Estate 

Law
PHOTOS BY REGIS LAWSON

“Real property law is unique,” Steve 
says with a thoughtful smile. “It’s one 
of the few areas where the majority of 
the time, everyone involved is working 
toward the same goal—getting 
someone into a new home.”

That focus on unity, service, and 
problem-solving has been the 
hallmark of Steve’s 30-year career in 
real estate law. A University of Georgia 
grad with a political science degree, 
Steve went on to graduate magna 
cum laude from John Marshall Law 
School, earning salutatorian honors 
along the way. But even with decades 
of accolades under his belt, what 
drives him is simple: helping people.

From facilitating a smooth closing to 
jumping in when things get tough—like 
the time he expedited a probate court 
hearing for a widowed mother after 
her lawyer failed to show up—Steve’s 
“client-first” approach is unwavering. 
“You do what needs to be done,” he says. 
“It’s about service, not ego.”

Building a Culture of Care 
At the heart of Ganek is what Steve 
proudly calls his “work family.” The 
attorneys and paralegals in the office 
operate with a shared commitment 
to create not just smooth closings, but 
positive experiences for clients and the 
real estate agents who trust them with 
their buyers and sellers.

That sense of purpose is shared by 
fellow attorney Carter Tilashalski. 

Born and raised in Birmingham, 
Alabama, Carter found his way to 
the University of Georgia School of 
Law and straight into the world of 
residential real estate. “I’ve always 
liked the idea of helping people 
through major life milestones,” 
Carter explains. “Buying a home is 
a big deal. I like being the person 
who makes complicated legal 
processes feel approachable.”

Now five years into his role as a 
closing attorney, Carter has developed 
a reputation for calm under pressure 
and clarity in the face of complexity. 
“No two closings are the same,” he 
says. “You have to be ready to problem-
solve, communicate, and reassure—
sometimes all at once.”

His personal experiences have only 
deepened that sense of mission. In 
2023, Carter was diagnosed with 
leukemia and credits the Winship 
Cancer Institute of Emory—and a 
dedicated care team led by Dr. Anthony 
Hunter—with helping him through 
it. “That experience gave me a new 
level of gratitude and perspective,” he 
says. “Now, every closing, every client 
interaction—it all matters more.”

Service with Heart 
That kind of empathy is echoed in the 
career and lifestyle of Laura D. Suggs, 
another valued member of the Ganek 
team. A Chicago native who grew up 
in Augusta, Georgia, Laura worked as 
a litigation paralegal before taking the 
plunge into law school at Georgia State. 
She’s been thriving in real estate law 
ever since. “I love being there on one 
of the most important days in people’s 
lives,” Laura says. “It’s a privilege to be 
part of such a joyful milestone.”

When you think of attorneys, 
the word collaboration may 

not be the first that comes to 
mind. But for Steve Golden, 

Principal and Managing 
Attorney at Ganek, that’s the 

essence of the job.

I’ve always liked the idea of helping people through major life 
milestones. Buying a home is a big deal. I like being the person who 

makes complicated legal processes feel approachable.”
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changes—it keeps things interesting,” he 
says. “But at the end of the day, it’s about 
helping people reach their goals. That’s 
never gotten old.”

A Legacy of Leadership 
Whether it’s fundraising for Jessie’s 
House, running for Man of the Year for 
the Leukemia and Lymphoma Society, 
or rescuing mustangs (yes, really—
Steve supports Mustang Rescue Ranch), 
the Ganek team lives its values outside 
the office, too.

For Steve, that commitment to 
community and compassion traces back 
to childhood. “I had great role models,” 
he says. “My uncles and grandmother 
taught me the importance of hard work 
and giving back. That stuck.”

At home in Milton, Georgia, Steve 
and his wife, Gretchen, are raising 
four sons and enjoying the town’s 
equestrian charm and tight-knit 
community. And while life is full, 
Steve’s focus remains on leading his 
team with integrity and heart. “We 
run our business like a service,” he 
says simply. “And when you lead with 
service, everything else follows.”

Whether it’s your first home or 
your fifteenth, the Ganek team 
is committed to making your 
closing feel less like paperwork—
and more like a celebration.

Her dedication hasn’t gone unnoticed. In 
2016, she was named one of the Top Ten 
Women in Law by DS News. And though 
she jokes about working into her “Golden 
Years” (yes, pun intended), there’s no 
slowing down her passion for helping 
clients and agents alike.
Off the clock, Laura and her husband 
Greg share a deep love of animals and 
the outdoors. Their rescue pups, Ziggy 
and Lilly, are constant companions, and 
when she’s not riding her horse Cali 
or mastering dressage, you’ll find her 
supporting causes close to her heart—like 
Angels Among Us Pet Rescue and Purple 
Pansies, a pancreatic cancer charity.

Law with a Personal Touch 
What ties Steve, Carter, and Laura 
together—beyond their impressive 
legal résumés—is their belief that real 
estate law should feel personal. “We 
treat every client and every deal like 
it matters, because it does,” Carter 
emphasizes. “We’re accessible, attentive, 
and always working behind the scenes 
to make the process smoother for 
everyone involved.”

That mindset extends to supporting 
agents, too. “I want agents to know 

we’re a resource—not just for the 
closing table but for everything before 
and after,” Carter says. “It’s about 
building long-term relationships, not 
just transactions.”

Steve couldn’t agree more. Having spent 
decades watching the industry evolve, 
he’s still fueled by the challenge and 
the chance to learn. “I enjoy digging 
into legal nuances and staying on top of 

FRAME EVERY MOMENT.
BRANDING, L IFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
ACONSANTOS@GMAIL.COM

A L L I E S A N T O S . C O M  
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HUNT DESHAZO
WHERE ARE THEY NOW

Q: What has changed in your career 
since you were featured last? 
A: I am now the Lead Sales Agent at 
Phillips Brothers Real Estate. Phillips 
Brothers buys houses cash, and they 
brought me in to become a full-service 
team. I help all traditional buyers and 
sellers, list some of the properties 
we purchase, and assist in acquiring 
properties. This makes us one of the only 
teams in the state that can provide a 
variety of options, regardless of a client’s 
situation, all in-house—whereas other 
teams often reach out to third parties for 
cash offers or “non-traditional” services 
and act as a middleman.

Q: What has changed in your 
personal life since you were 
featured last? 
A: I got married to my wife, Georgia, in 
September 2024. I also acquired a few 
rentals where we charge below market 
rent and help tenants prepare to buy in 
the future.

Q: Do you work with a team? 
What makes your team unique/
productive/awesome? 
A: We have three agents: one 
disposition/listing agent, one acquisition/
buyer agent, and I handle a bit of both 
while overseeing all traditional business 

within the team. Last year, we were 
involved in just under 250 transactions.

Q: Where do you see yourself in the 
next five years? 
A: I’d like to keep helping people buy 
and sell while acquiring more real 
estate myself. My goal is to build 
a large rental portfolio that serves 
people who might not look perfect 
on paper financially but are still 
qualified to rent—those who are often 
overlooked by traditional landlords.

Q: What are you passionate about 
right now in your business? 
A: Helping people navigate this 
challenging market and saving my 
clients money by finding better deals in 
places other agents might not look.

Q: Looking into the future, how 
does real estate fit into your 
dreams and goals? 
A: Ultimately, I’d like to focus solely 
on the investment side of real estate. 
I enjoy the number crunching, seeing 
a property transform from unlivable 
to like-new, and then having someone 
move into a great home.

Q: What are your hobbies and 
interests outside of the business? 
A: I still powerlift and cook a lot. 
Monday, Wednesday, and Friday 
evenings I’m at the gym; Tuesday, 
Thursday, and weekends I’m cooking 
something my coach would probably 
yell at me for—but I love food.

Q: Given your status and expertise, 
what advice do you have for up-and-
coming real estate agents? 
A: If you can make it in this market, you 
can make it in any market. Agents today 
have to do three times the work for a 
single sale compared to 2021. Dedicate 
everything you have to the profession, 
put people first, and you’ll outlast others. 
You won’t fail if you never stop trying.

GARY MILLER JR  
Agency Owner

www.goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

Beyond the 
Closing.  
A Lifetime 
of Security.
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FAQ

UNDERSTANDING GREATER ATLANTA REAL 
PRODUCERS MAGAZINE
PHOTOS BY FOUNDATION PHOTO 

What is goal of Greater 
Atlanta Real Producers? 
We believe that we are better together. 
When we surround ourselves with 
othersuccessful, like-minded people, 
we grow. RP is a platform that brings 
together the most elite individuals in 
Atlanta real estate. We take the highest 
producing real estate agents, and RP-
vetted businesses in every market, and 
build an exclusive community around 
that group. We share their stories, 
successes, upcoming events, and educate 
– really anything that will connect, 
elevate and inspire.

We believe we anytime we get graet 
people together, amazing things happen. 
We are all only one connection away from 
changing our business, or someone elses. 

How are the Top 500 Agents in 
Greater Atlanta selected? 
Each year, we compile an annual report 
based on closed transactions from the 
previous year’s Multiple Listing Service 
(MLS) residential data. This process 
gives us our basis on our list of top 
agents that reflects their performance 
and impact in the region. While not all 
deals are placed on the MLS, we actively 
engage in 1-1 conversations about errors 
in the reporting and want to work to 
ensure we are elevating all top agents 
within the market.

If you actively produce $7million or 
more in residential real estate each 
year.... let’s connect!

Is there a cost to real estate agents 
to be featured in the magazine? 
No, there is absolutely no cost for real 
estate agents or their teams to be featured 
in Greater Atlanta Real Producers. 
Our magazine is fully supported and 
funded by our Preferred Partners—local 
businesses recommended by top-
producing agents within our community.

How are the monthly 
features in Greater Atlanta 
Real Producers chosen? 
Agents are nominated by their peers 
in the local real estate industry to be 
considered for a feature in our monthly 
publication. Once nominated, we meet 
1-1 with every agents to get to know 
them and engage them in our publication 
and our events. We do not operate on a 
“pay-to-play” basis; featured agents do 
not pay for their articles. 

What types of events does Greater 
Atlanta Real Producers host? 
Throughout the year, we host a variety 
of exclusive events including magazine 
celebrations, networking mixers and 
educational seminars. These events are 
designed to foster collaboration and 

celebrate the achievements of our local 
real estate community.

For more information or to nominate a 
deserving agent, please visit our website 
or contact us directly. We look forward 
to continuing to serve and celebrate the 
excellence within Greater Atlanta’s real 
estate industry.

Again if you actively produced $7 
million or more in residential real estate 
each year.... let’s connect! We want to 
engage you in our platform and help 
you build more connections.

-Aaron Hutchison
Owner
atlantarealproducers.com
ahutch@realproducersmag.com

Request an appointment or schedule 
an inspection today!

770-734-0232
INFO@ALLATLANTAINSPECT.COM

SURPRISES
ELIMINATE
AND EARN PEACE
OF MIND

“I know
that I can always 
depend on both 

professionalism and knowledge. I have used their services for over
15 years.”

Shelia Marshall, 
Re/Max Pure
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Help Make a
Difference
in Our ATL Communities!

We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

550 Maltbie St, Lawrenceville, GA 30046

Join Us In
Doing MORE!

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm, 
healthy meal choice. As the child arrives at the register, they come to find out that their 
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's 
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich 
and a water. The child only eats a few nibbles of the sandwich because they are saving it 
to bring home to share with their sibling for “dinner".

Our Mission:
Some children only receive one meal a day,
and that is at school. We settle outstanding lunch debt
for a child at their school so that they have the opportunity eat a hearty meal.

Perimeter Cares is a 501C3 Organization
If you are a ATL agent and would like more information on how you can help, please call 

President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,
email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge#SchoolLunchChallenge
Donate
Today!

912-977-1551
www.lhlend.com | lauren@lhlend.com

Lauren
NMLS: 2094762 

Hale
Owner/Senior Loan Officer

TAILORED LENDING
FOR LIFE'S BOLDEST MOVES

WE'VE GOT YOU COVERED!

RESIDENTIAL

COMMERCIAL

PRIVATE INVESTORS

IN-HOUSE PROCESSING



9151 Currency St.
Irving, TX 75063

SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

THE BEST IN REAL ESTATE - LIVE 
CONFERENCE IN DALLAS

Powered by 125 Real Producers Magazines Nationwide

Tickets On 
Sale Now!
rpelevate.com

DELIVERING EXCELLENCE
FOR YOUR CLIENTS.

Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 | 3Lions911.com | 760 Old Roswell Rd. 107, Roswell
Get Your
FREE
Consultation!

SAY GOODBYE
TO MOLD, AND

Hello to
Sold!

Licensed & Insured • 24/7 Emergency Services

Your Trusted Partner for
Quick Home Repairs.

• Fast, reliable HVAC, plumbing, and electrical services.
• Perfect for pre-sale inspections or urgent repairs.
• Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today – Your Partner in Home Services. 470-264-8128  •  rsandrews.com

Why Choose Us?


