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Simplify Your Listings.
Streamline Your Contracts.
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With over 40 years COMBINED experience,
we provide unmatched attention to detail and

stands above the rest

expert support every step of the way. * Early issue detection with thorough inspections MARY GREENWOOD Branch Manager
« Expert installs—large or small NMLS # 459324
« Reliable, long-lasting maintenance Cell: 719-649-6656
» Trusted by top Realtors 1150 Kelly Johnson Blvd Suite 140 S ®
Karegwﬂaerrvey Colorado Springs, CO 80920 N F M Len d | ng

~ _
719-238-5707 | transcendco.net Af« mgreenWOOd@nfmlendmg'com Ready. Set. Mortgage.
nfmlending.com/mgreenwood
Streamline E el

Your
Real Estate

E l e v a e The pre-approval may be issued before or after a home is found. A pre-approval is an initial veri cation that the buyer has the income and assets to afford a home up to a certain amount. This means we have pulled
I E L. E C T R | C veri ed assets, submitted the le to processing and underwriting, ordered veri cation of rent and employment, completed an analysis of credit, debt ratio and assets, and issued the pre-approval. The pre-approval is ct
to nancials and property approval/appraisal.
. . Equal Housing Lender. Make sure you understand the features associated with the loan program you choose, and that it meets your unique nancial needs. Subject to Debt-to-Income and Underwriting re
Local, Family-Owned, Licensed, and Insured credit decision or a commitment to lend. Eligibility is subject to completion of an application and veri cation of home ownership, occupancy, title, income, employment, credit, home value, collateral, and un
Contact us today! Not all programs are available in all areas. Offers may vary and are subject to change at any time without notice. NFM Lending, LLC'’s full agency and state licensing information, please visit www.nfmlendi
. Lending, LLC's NMLS #2893 (www.nmlsconsumeraccess.org). © 2025 NFM Lending, LLC. America’s Common Sense Lender® Trade/service marks are the property of NFM Lending, LLC and/or its subsi
719.354.3704 | elevatedelectric.co Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. www.nfmlending.com. This advertisement is strictly for builder and realtor informational purposes, and shoul
consumers. This document is not an advertisement for consumer credit as de ned in 12 CFR 1026.2(a)(2).
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Susan

A Steady Presence in
Real Estate Since 2004

CASA BAY PHOTOGRAPHY

usan Koutantos earned her real
estate license in 2004, fulfilling
a long-held goal she had since
she was a teenager. After
moving to Colorado Springs in 1999 to
be near her mother while her children
were young, Susan began laying
the groundwork for a new chapter.
Recently divorced and seeking stability,
she started a residential cleaning
company, which she ran for three years
before transitioning into real estate.

“Real estate isn’t just about closing
deals,” Susan said. “It’s about

helping people through major life
transitions with honesty, care, and
professionalism.” That mindset has
guided her throughout her 20-year
career, during which she has built

a reputation for being dependable,
professional, and deeply invested in the
people she serves. She takes pride in
being someone clients and colleagues
can count on to show up, follow
through, and act in their best interest.

In 2024, Susan took on the role of
Employing Broker at 6035 Real Estate
Group. While she embraced the
responsibilities that came with the
role—including agent support and
file review—she missed the direct
client interaction, the negotiations,
and the dynamic pace of sales. Today,
she is stepping back into sales while

| continuing her file review duties.

She especially enjoys working with
military buyers—a personal passion
rooted in her background as the




“Real estate isn’t just about closing
deals. It’s about helping people through

major life transitions with honesty, 'I'H E | S SU LD S E P E R ATE I_Y

care, and professionalism.”

daughter of an Army servicemember.
She appreciates their trust and

the opportunity to guide them
through the buying process.

Susan has been a member of the
National Association of REALTORS®
since 2004. She was also formerly
involved with several organizations,
including the Humane Society,
TESSA, and Toys for Tots.

Outside of work, Susan enjoys
gardening—a passion that began in
2020 and has grown steadily each
year. She grows vegetables from seed
in raised beds and continually adds to
her perennial and landscape gardens.
“It’s a great stress reliever,” she said.
“When I'm out there, I think of nothing
else.” She also enjoys wine tastings and
caring for her animals—she currently
has ten chickens and three dogs. One
of her dreams is to buy a 40-acre
parcel of land to create a dog refuge.

Family is a central part of Susan’s
life. She is the proud mother of two
adult children—Kassandra (36) and
Nicholas (30), son-in-law Brandon
(32), and daughter-in-law Hayley (30).
She is also a grandmother to Isabella,
age 4, and Aurora, 7 months. When 4 | . :
their schedules allow, the family el ' : "L
enjoys doing escape rooms together. it : =

" FIDELITY MORTGAGE

Springs Real Producers is an honor. “The : % S OLUTIONS

feature gave me a platform to share

some of my story,” she said. “It’s a great
way to connect with other agents and j
industry partners who are passionate - ' Vaughn Littrell

about elevating the profession. It’s a j : g Vlittrell@fidelityms.com

To Susan, being featured in Colorado

great reminder that the hard work,
late nights, and commitment to clients
really does make a difference.”

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate
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REALTORS’ Hut-‘rrusted Company
for Windows in Colorado Springs

Lifetime warranty on parts & Labor

{_ru-_-rk QUL Qur new ":.l 1O TG
6602 Delmonico Dr. Colorado Springs
Windowscoloradosprings.co.com
vinylmax.com * (719) 597-8544
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Shannon & Rich Schur

D>ESTATE SALES

>ASSET LIQUIDATION
>DOWNSIZING

>SINGLE ITEM TO
ENTIRE HOUSEHOLD

R (719) 667-1000

CALL WITH QUESTIONS
[ info@schursuccessgroup.com 'ﬂ'ﬂ

TO SCHF.DDII A

Monumaent, O 80132 ?' FE CONSI l Q

366 Second 5t, Ste. B

BLASTING YOUR PROPERTIES
TO THE WORLD

Get Maximum Eyes on Your Clients' Rentals! When we list a rental property on Tenant
Turner, it doesn't just sit quietly in a corner of the internet; it's blasted everywhere. We're
talking all the major real estate websites, plus we add the specialized military housing
sites. Whether the future tenant is house-hunting from a laptop in town or a military base
overseas, your client's listing is front and center. If someone’s searching for a rental,
they’re going to see our listings. They're basically impossible to miss!

ALL COUNTY® COLORADO SPRINGS, CRMC
811 S TEJON ST, COLO SPGS, CO 80903
ALLCOUNTYREALTORS.COM
SCOTT=ALLCOUNTYCS.COM
(719) 445-7172
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1. Theresa Costa

Theresa Costa lived in Michigan and Arizona before settling
in Colorado. She was a stay-at-home mom with four kids
until her divorce, after which she wanted a new opportunity
that would allow her to support herself and her children.
Theresa sold her motorcycle to afford real estate school and
attained her license in 2020, starting her new career that
same year. After some initial challenges learning to manage
leads and making best use of technology, Theresa found her
groove and doubled her business last year. Personal goals
like maintaining stability for her family and sending her son
to Japan gave her the motivation she needed to keep going.
When she’s not working, Theresa enjoys an active lifestyle
hiking and playing softball, and networking in the community.

2. Brittany Winn

Brittany Winn, a Colorado Springs native, met her husband

in high school and the couple has been together for 19 years,
married for 13. After a fantastic experience with her own real
estate agent, Vicki Maloney from Keller Williams, Brittany was
inspired to pursue a career in real estate. She got her real estate
license in 2015 as a way to stay home with her daughters while
her husband served in the military and was often away. She
started as a solo agent, later joining the Kibler Group before co-
founding Property Mommies, a successful real estate team she
led for seven years. Over time, as both she and her business
evolved, she and her partner made the mutual decision to
dissolve the team and pursue new opportunities. While it was
an incredible chapter, she ultimately decided to transition
back to Keller Williams. Brittany targets selling 25-30 houses
annually while enjoying ample time with her daughters.
Outside of work, she enjoys indoor plants, raising chickens,
and outdoor activities like paddleboarding and hiking.

3. Kristin Scalva

Kristin Scalva launched her real estate career in Northern
California but a life change inspired her to move to Colorado.
After her grandmother’s passing, she helped start a pediatric
and adult Clinical Research site, which thrived for 13

years until the COVID-19 pandemic. Kristin then saw an
opportunity to draw upon her previous real estate experience
and earned her Colorado license in 2020. She built her new
business through grassroots efforts, focusing heavily on the

50 - September 2025

medical and aviation sectors. Kristin values the importance
of maintaining a personal touch with her clients. Currently
a solo agent at RE'MAX Advantage, Kristin balances her
career with family life and enjoys flying and hiking.

4. Jason Anderson

Jason Anderson, owner of Solid Oak Realty and founder of
Veteran PCS, served in the Army as an Aviation Officer, which
took him to places like South Korea and Europe. When his
military chapter came to a close, he worked in sales and
ultimately attained his real estate license in 2020. Veteran
PCS, which he launched in April 2021, connects veterans and
military spouses with fellow veteran or military spouse real
estate agents and lenders, nationwide. Through the program,
the agents give part of their commission back to the military
client at closing, anywhere from $200-$4,000 based on the
purchase price. VeteranPCS also donates 10% to military
focused charity. They’ve given back over $360,000 to moving
military families already and his next goal is to give back

$1 million per year to military families. Jason’s brokerage,
Veteran PCS, now features over 370 agents nationwide.

Jason and his wife are expecting their first child and when
he’s not working, he’s traveling, going to sports games or
enjoying outdoor activities like hiking, skiing, and camping.

5. Tamika Caldwell

Tamika Caldwell, formerly an actress and model, worked
as a personal trainer until COVID. Inspired by one of her
clients, she decided to shift to real estate and used the time
during the shut-down to study real estate. She attained
her license in 2021 and has watched her business grow to
nearly six figures in her first three years. She emphasizes
client education and empowerment, particularly for first-
time home buyers. Tamika recently attained a license

in Hawaii and plans to expand her business there while
maintaining her business here in Colorado. When she’s not
working, she enjoys hiking and traveling with her family.
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Follow Colorado Springs Real Producers on
social media for more agent snapshots!
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Clean Lines. Fresh Paint.

APPY CLIENTS.

We make painting effortless—so
you can focus on what you do
best: selling homes.

719.782.4962

simplifypainting.com
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REAL PRODUCER

KENNEDY

To most, school was a necessary

checkpoint on the way to a career.

To Benjamin, it was an obstacle
to be outmaneuvered. “I was
always that kid arguing with
teachers about why we were
learning things we’d never use,”
he says. “I didn’t need permission
to do something different.”

That rebellious conviction
followed him from his early
days in Gleneagle—where he
grew up in a trailer park and
later a modest home—into an
unconventional and driven
path to real estate success. His
story defies the ordinary, which
is exactly how he likes it.

A Scrappy Start

Benjamin was born in Edmond,
Oklahoma, but his earliest
memories are rooted in Colorado
Springs, where his father
bought a one-hour photo shop
called 50 Minute Photo in 1992.
From the north side of town,
Benjamin bounced between
homeschooling and a handful
of schools, eventually landing
in the first class of Monument
Academy. “I got suspended

22 times by ninth grade,” he
says with a laugh. “Eventually,
they didn’t invite me back.”

He would later be expelled
from Pine Creek High School,
working nearly full-time by
then and regularly missing

first period. “I just didn’t fit the
mold. I wanted more out of life,
and I was ready to chase it.”

That chase led him, at 17, to
Phoenix, where he moved in with
older cousins making six figures
playing online poker. Benjamin
hoped to follow suit, but when
online poker was federally shut
down, his aspirations shifted
once again. Hungry for both
opportunity and actual food—
“I worked at Whole Foods and
sometimes had to steal pizza

to eat”—he pivoted toward
another long-time passion: film.

For two years, Benjamin threw
himself into film school. Some

of his short films were selected
for festivals, and while the
creativity fueled him, the hunger
returned. “I was so broke. I got
tired of being hungry,” he says.
“I heard about a real estate
conference, and that was the
moment everything clicked.”

Making His First Deal

At 20 years old, Benjamin
borrowed money from his dad
at 15% interest and three points
to do his first wholesale deal.
The payday? $1,000. “It wasn’t
much, but it was everything,” he
says. “I realized this was how I
could build something real.”

Within a month, he had
another deal under contract.

“It snowballed,” he says. “Back
then, during the foreclosure
boom, wholesaling was the Wild
West. You could negotiate with
banks, get a property under
contract, and either assign it

or close it back-to-back.”

For years, Benjamin built a
profitable business wholesaling
properties—until he realized

just how much the licensed real
estate agents were making off his
deals. “I got my license to keep
more of the pie,” he says. By then,
he had a ready-made book of
clients. “I never had to cold call.

I already had the relationships.”

Building His Own

Luxury Market

As the foreclosure market dried
up, Benjamin began looking
ahead. He didn’t want to be just
another agent. “I always want
to be at the top of anything I
do,” he says. “In real estate,
that’s the luxury market.”

But luxury listings weren’t
falling into his lap, so Benjamin
did something that perfectly
encapsulates his mindset: he
built his own. “I couldn’t get a
million-dollar listing, so I built
a million-dollar house and sold
it. I created the listing myself.”

That first custom flip became

a metaphor for Benjamin’s
approach to life: stop waiting,
and start building. Today, he
flips five to six high-end homes
each year, using the process as
a creative outlet and business
engine. “Luxury homes are
like art to me,” he says. “It’s not
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just selling a house—it’s selling
architecture, uniqueness, vision.”

The Drive Behind It All
Benjamin’s ambition isn’t just
about big numbers or beautiful
homes. It’s about rewriting a
narrative. “There’s a quote from
“Hell or High Water”—Poverty
is a disease passed down from
generation to generation.’
wanted to be the one who broke
that cycle in my family,” he says.

He recalls wearing hand-me-
downs that never fit. “Everything
had holes in it. Nothing was
mine. That stays with you.”

And so the fire to succeed

burns constantly. “I didn’t want
average. I don’t respect average.
We’re only here once—why not
go for the most out of life?”

He credits his father for modeling
entrepreneurship, even when
some businesses failed. “It taught

me resilience,” he says. “And that
you don’t need a trust fund or a
straight path to create wealth—
you just need to bet on yourself.”

Adrenaline, Architecture,
and Family

When Benjamin’s not selling
homes or building them,

he’s chasing adrenaline.

He’s a passionate dirt biker
and skier, though he admits
skiing takes more effort these
days with traffic and kids. “I
like to push the limits,” he
says. “Skydiving was actually
disappointing. It just felt windy.”

Creativity still plays a large role
in his life. Though film school is
behind him, flipping high-end
homes scratches the same itch.
“It’s my art form now,” he says.
“Designing spaces, creating
something beautiful—it’s
storytelling in a different way.”

Benjamin and his wife Brittany,
together for nearly a decade
and married for three years,
are raising two daughters—
Cameron, who’s two and a half,
and a newborn expected just
after this article goes to print.
“Inever imagined being a girl
dad,” he says, laughing. “It’s a
constant learning experience.”

A Legacy in Progress

From sleeping on couches and
stealing food to becoming a leader
in Colorado Springs’ luxury

real estate market, Benjamin
Kennedy’s story is anything but
average. He’s not following a
blueprint—he’s drafting his own.
And in doing so, he’s building
more than houses. He’s building
a life defined by independence,
grit, creativity, and a refusal

to settle for anything less than
extraordinary. “I didn’t wait

for someone to hand me an
opportunity,” Benjamin says.

“I went out and created it.”
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| didn’t want average.
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—why not go for the
most out of life?”
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Inspections Over Coffee
M eet Yo“ r l “sll ectnr Inspector Jerry Forsythe

What brought you to this field?

For many years, | ran a large home appraisal branch. | was ready for a change and
knew | wanted to do something where | could stay connected with the client
relationships I'd built over the years, which brought me to my job as a home
inspector.

What do you love about your work?

| love being out in the field (not at a desk), meeting and working with great people and
seeing interesting properties.

Fun facts;

My wife and | have been married for 19 years, and we have three sons who play many
sports throughout the year. | enjoy hunting, fishing, skiing, being outdoors, and spending
time with my family. | alse coach football and lacrosse.

720-845-JAVA (5282)

Frontrangeeinspectionsovercoffee.com

d InspectionsOverCoffee.com
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Your Classic

Dream Home Awaits.

THE PREAMBLE COLLECTION

Seven single-family plans
starting from the $300s

Discover a fresh take on modern living—
simple, stylish, and affordable!

Big News In A Small Package!

Classic Homes proudly presents the Preamble
Collection Model Homes in Greenways at Sand Creek.
These innovative, stylishly cozy homes are now open
daily for you to explore.

Features You'll Love:
« Smart floor plans ranging from 456 to 792 sq. ft.
« Optional attached or detached garages for flexibility
» Designer-curated interiors
« Priced from the low $300s

Visit Us
Preamble Sales Center & Design Studio located at
3595 Greenways Main Blvd., 80922

=~ o
GREENWAYS [GEESSI)

AT SAND CREEK HOMES

719-309-4385 | ClassicHomes.com/Preamble
MODEL HOURS: Mon-Sat: 10am-5pm, Sun: Noon-5pm




Choosing the right title
company is essential.

First American Title can guide you 0 Top Tools & Technalagy

to a successful closing, whether it's
for a residential home or a multi-
state commercial property. Choose
an industry leader with proven
expertise and local knowledge.

Industry Leader

Economic Center

'|'
ﬁ:’ Contac y and let's
I -% achieve great thmgs together.

Financial Stability ]

Protection |

Community Care

SOUtnern -oioragdo

Woodland Park Colorado Springs Colorado Springs/Farmingdale
. &) \TE Besanret Pl Ste 180 4783 B S A4E

Junk-|N]-Haul

GIVE US A CALL

PARTNER WITH
Junk -\l -Haul

FOR FAST, RELIABLE
JUNK REMOVAL!
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Book Online to Save 520

719-466-0198 | www.junknhaul.com
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SEPTEMBER 11TH

EMPOWER FIELD AT MILE HIGH STADIUM

Elevate is more than an event - it's your
catalyst for real estate success. Designed to
sharpen your brand, mindset, and business
strategies, it brings top Iindustry experts to
deliver actionable insights and a competitive
edge in today’'s market.

BRITTNEY HANSEN

Branch Manager | Loan Officer
NMLS 1474567 | CO, FL, TX

brittney.hansen@fairwaymc.com

Cell 719.505.6924

YOUR BRAND, MINDSET & BUSINESS

REGISTER
HERE! ©®

FAIRWAY"®

vaHOME




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

COLORADO SPRINGS
719.884.5300

5555 Tech Center, Ste. 110
Colorado Springs, CO 80919

COLORADO SPRINGS N 4 H HH
719.884.5300 |

8605 Explorer Drive, Ste. 250 ~

Colorado Springs, CO 80920 | MPIR

CANON CITY y TITLE

719.275.4900
120 N. 9th Street, Ste A
Cafion City, CO 81212

A Division of Stewart Title Company

PUEBLO
719.544.2323

1401 Fortino, Ste. A
Pueblo, CO 81008

CHANGING SEASONS,
CONSISTENT SERVICE. .

IEI.... [=] WE DON'T SUCCEED
i UNLESS YOU DO!

EMPIRE TITLE - ETCOS.COM




