


their home outright. If they want to
maximize value, we’ll help them fix it
up. Or we can just list it traditionally.
That flexibility is rare, and it comes from
how we’ve structured our business.”

Behind the scenes, Jeremiah manages

a 13-person field crew. While they
subcontract specialized trades like
plumbing, electrical, and HVAC, they
keep much of the work—foundation,
framing, finish—in-house. Increasingly,
Jeremiah also takes on custom projects
for clients: garages, kitchen remodels,
additions. He enjoys the work, even as
he acknowledges the industry’s hurdles.
“Finding great subcontractors is a real
challenge,” Jeremiah admits. “That’s the
kind of thing you don’t hear about when
you start out, but it matters. The good
ones, you hold on to.”

Early on, they learned lessons the

hard way. “You wear all the hats,”
Jeremiah says, reflecting on those first
years. “You’re getting those 2:00 a.m.
emergency calls. You’re dealing with
floods. You’re the property manager, the
maintenance guy, the accountant. It was
exhausting, but it also taught us what
kind of team we needed to build.”

That team includes their wives. Kim,
Jeremiah’s wife, has served as their
business manager from day one,
handling bookkeeping and operations.
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Kristin, Matt’s wife, works as the
Director of Strategic Initiatives at
Heritage Baptist Church, where the two
couples first met.

The families have grown alongside
the business. Matt and Kristin have
three children—15, 13, and 12 years
old. Jeremiah and Kim’s kids are 19,
16, and 14. Their lives have become
closely intertwined through work,
friendship, and community. Matt’s
middle son and Jeremiah’s youngest
son are in the same grade, attend
the same school, and sit together

at church. It’s not uncommon for
one family’s kids to ask when
they’ll get to spend time with the
other again.“We’ve built something
together that goes far beyond work,”
Matt shares. “Our kids play games
together. We travel together. We do
life together.”

The values that ground them—faith,
family, and a deep sense of integrity—
run through every aspect of their
partnership. “You can find someone
with a complementary skill set,” Matt
explains, “but if you're not like-minded

in how you treat people or approach
business, it just won’t work.”

They’ve made plenty of tough decisions
over the years. What’s guided them
every time? Not profit, but principle.
They believe business should be
relational, not transactional. They trust
each other completely, and they give
credit where it’s due. “We believe this is
God’s business,” Jeremiah asserts. “And
we’re just trying to steward it well.”

Looking ahead, the vision remains
steady. Matt will continue to help
clients buy and sell homes. Jeremiah
will keep building with precision and
purpose. They’re committed to serving
the Lynchburg community with the
same level of trust and personal
connection that’s defined them from
the beginning.

Strip away the titles, the tools, and the
transactions, and what remains is the
foundation of it all: trust, integrity, and
a shared commitment to doing the right
thing. Matt and Jeremiah didn’t just
build a business—they built a way of life
that reflects what matters most.
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. When Should
" You Hire a
Bookkeeper?

BY SAMANTHA SIMMONS,
S&S SERVICES FOUNDER
& CEO

A: For many, the need for a bookkeeper
becomes clear after a stressful tax
season—missed deductions, unexpected
tax bills, or even overpaying because
expenses weren't properly tracked.
Sound familiare

If you enjoy tracking your
expenses, categorizing
transactions, have a separate
business account, and are
fully prepared come tax
time, you may not need a
bookkeeper—yet. But if tax
season leaves you anxious,
your business and personal
expenses aren’t separate, or
you’re unsure where your
business stands financially
day-to-day, it’s likely time to
bring in a professional.

At our firm, we help small
businesses and real estate
professionals take control of
their books. Whether you’re
a solo agent or managing a
brokerage, we offer custom
set-ups, clean-ups, training,

and ongoing maintenance to
keep your finances in order.
Already using QuickBooks
but not confident it’s
accurate? We provide in-
depth reviews to uncover
missing entries, errors, or
miscategorized transactions.

Bookkeepers can save

you time, reduce stress,

and ensure your financial
records are accurate and up-
to-date. They help you avoid
costly mistakes, uncover
potential deductions,

and provide clarity on

your business’s financial
health. Whether you’re

a small business owner,

a freelancer, or a real

estate professional, having

Samantha Simmons,
founder and CEO of S&S
Services and one of our

trusted and loyal Blue

'
= T Ridge Real Producers
S, ’* preferred partners, works
- with her team of expert
] QuickBooks Online

ProAdvisors to help small
business owners streamline
their bookkeeping so
they can focus on growth
and success. Contact
Samantha at 434-299-
3920 or samanthas@
sandsservicesva.com.

868 Sewdices

someone reliable to take
care of your books can free
you up to focus on the work
you love and grow your
business with confidence.

Let’s chat about how we can
take bookkeeping off your
plate so you can focus on
closing deals and growing
your real estate business.
We’ll handle the numbers—
you handle the clients.
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YOUR LOCAL FINANCIAL ADVISOR IS READY TO HELP.

Local Wealth Management

FIDUCIARY ADVISORY SERVICES - 401(K) ROLLOVER
ESTATE PLANNING - BUSINESS PLANNING
401(K) SETUP - LIFE & LONG-TERM CARE INSURANCE

LOPER
FINANCIAL

(434) 214-0078 | www.LoperFinancial.com

Edgar Tuck
_—.-iVP Mortgage Loan Origifdtor

L . ’ . _Roanoke/Lynchburg/SML Market:%1 ‘-"; . | ‘ FreedomFIrSt
&

NMLS 659525

Office: (540) 401-8073 Cell: (540) 871-0940 ' - M O RTG AG E

Serving the Roancte Valley and Smith Mouniain Take Communities

AMERICAIN

MOVING AND STorace | BIRYUNITGIATTEY;

434-525-3444 to faster (losings

calverthomeinspection@yahoo.com www.calverthomeinspection.com

CALVERT Home Inspection, LLC

540-632-7115

Moving Your Clients to
Thelr Next Chapter

REAL PRODUCERS. PODCAST

* LOCALLY OWNED VETERAN %
Full-Service Local & Long-Distance Moves

Same Brand, New Reach — Tune in for free today
Licensed Bonded & Insured

SERVING (but not fimited to): CENTRAL AND SOUTHWEST VIRGINIA SISEENION e Spotify amazon music

americanmovingnstorage.com
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hen Stacy B. Powell stepped into real estate

in 2016, she didn’t leap into the unknown;

she was following a natural evolution. With
a professional background in sales, marketing, and
communication, she brought a lifetime of experience
and a deep understanding of people into a new field.
From advertising at The News & Advance to directing
digital growth at WSET and later serving for eight years
in the pharmaceuticals industry, Stacy has :ﬂways had
one common theme in her work: helping people.




“Any job you do successfully, you're
helping people by meeting their needs,”
she says. That insight made the transition
to real estate feel less like a shift and
more like a continuation. Initially
recruited as a team leader by Teresa
Grant and Tina Friar, Stacy led the Keller
Williams Realty-Forest office in growth
for three years before stepping fully into
the agent role. What followed was not
just a career change, but the launch of a
family-run business grounded in service,
strategy, and smart investing.

Before long, her husband, D.H. Powell,
joined her in the business—a move
that Covid and years of encouragement
had accelerated. Their older son,
Tripp, also came on board, managing
property operations, while his wife,
Lindsey, contributes by staging and
handling transitions for furnished
rentals. Their younger son, Jackson, is
an engineer with degrees in physics
and engineering, and he and his

wife, Marynan, are also part of the
family’s close-knit support system.
Together, along with Director of
Operations Nicole Williams and
Listings Coordinator Allison Morcom,
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the Powells have created a finely tuned
machine that thrives on teamwork and
shared purpose.

“The team structure really came out
of necessity,” Stacy explains. As her
business grew, she needed support
behind the scenes to maintain her
front-end focus: prospecting, advising,
and advocating for clients. Now, each
person plays a critical role in ensuring
their clients receive a seamless and
personalized experience.

Much of Stacy’s work centers around
helping others see real estate as more
than a place to live but as a way to
build long-term financial freedom.
She quickly realized that relying
solely on sales felt like living from
transaction to transaction. So, she
began investing herself—building

a property management company,
buying and flipping homes, and
creating a portfolio of long and mid-
term furnished rentals for traveling
professionals and Liberty University
affiliates. “I could see how investing
in real estate could change lives
financially,” she says. “It creates

options—for families, for futures,
for freedom.”

She now helps clients see those same
opportunities. With a sharp focus on
wealth building, Stacy teaches that real
estate offers more than just emotional
value. Through strategic purchases,
rental income, mortgage paydown, and
tax benefits like depreciation, clients
can establish a foundation for long-
term stability.

But she doesn’t just talk the talk. Stacy
brings listings to life with an expert
marketer’s eye by staging homes,
investing in high-end photography,

and ensuring every detail aligns with

a strong presentation. With Nicole
Williams and Allison Morcom’s focus on
listings and contract to close, the team
creates a seamless experience.

Her passion is perhaps most visible
during challenging transactions, where
her clients rely on her experience and
perspective to navigate complexities.
Though she’s a top-producing agent,
Stacy doesn’t define success by volume
or awards, but by the impact she makes.

“Any job you do
successfully, you're
hclping peoplc by

mceting their needs.”

She explains, “The most rewarding part
is when I know I made a difference—
when someone says, ‘I couldn’t have
done this without you.”

Courage has also played a significant
role in Stacy’s path. Walking away from
a steady corporate job and into the
uncertain world of real estate was a
bold move, but it allowed her to build
something meaningful with her family.
“I’'ve become more fearless,” she shares.
“Not reckless but more willing to do
things that make me uncomfortable.”

That mindset shapes how she spends
her time outside of work, too. Whether
she’s relaxing at her home at Smith
Mountain Lake, supporting her
close-knit family during their weekly
Thursday night dinners, taking time
for reflection, practicing gratitude,

or traveling, Stacy commits to being
present, taking risks, and finding joy in
the in-between moments. When asked
about the secret to her success, she
doesn’t hesitate to respond: “I couldn’t
do what I love without the support of my
clients, who have been the backbone of
this dream.”
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BOPRUMNEN DAL
www.walkersplumbingincva.com

HOME SERVICES

LLC

DON’T LET SURPRISES SINK YOUR SALE

Protect your clients—and your reputation—with a
thorough, reliable home inspection that uncovers
issues before they hecome deal-breakers.

Ask About Requesting Repairs Directly
From Your Home Inspection Report!

(540) 293-6622 | brian@theacecrew.com | theacecrew.com
A veteran-owned company. InterNACHI Certified Professional Inspector® State of VA LIC#3380001082

Commercial, Residential, Pest Inspections, Radon and Water Testing
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Reach for the STARS with every

* Competitive rates

* Secure portal for you to track closing

* Flexible scheduling for mobile, in office, or remote out
of area/state

* Mobile closings from Franklin County to Grayson
County at at no additional charge

Caulact Discounted rates for veterans
(us and first responders

@ 540-518-1080

@ Olivia@allstarclosing.com

Leeanna@allstarclosing.com

* Responsive outside of
business hours

@ 502 Newbern Road, Dublin, VA 24084
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f Home Loan Sc
for YOuEClients

¢

First Bé )ompany’s in-house loans are creati ;’

can ag i0ddte even the most unique property situaf 3

of ou being serviced locally, your client
rvice.throughout the life of thgl

% ortgage b
Daleville, VA - Wythevi

e VA

(434) 426-8083 e ] )76) 228-1125

NMLS# 462147 NMLS# 641054

J 'Jasmine Thompson

Mortgage Banker
- Rocky Mount, VA

E.P(_540) 202-2482
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EXPLORE OUR MORTGAGE LOAN
SOLUTIONS TODAY.

VP/Agricultu
Da
(540) ¢

74

The Bank That Puts You First.
firstbank.com | Member FDIC | &




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.

Irving, TX 75063

THE BEST IN REAL ESTATE - LIVE RP
CONFERENCE IN DALLAS

Let True North Title tackle
your closings — so you can
score more sales!

9 Electronic EMD &
contract submission

3 In-house notaries for mobile
& e-closing convenience’:-

# Clear, responsive communication™

#® Secure document storage for
peace of mind

9 Fast, secure commission wirihg
9 Professionalism in every play

Chad Stuart | Business Relationship Manager

540-951-0324 | chad@truenorthtitle.com | TrueNorthTitle.com



