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Chemical Free Eco-Friendly Deep Cleaning, 
using the purest deionized water. 
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Water and Fire Damage
Restoration Experts��������������
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SEWER SCOPES • MOLD TESTING • HOME INSPECTIONS

For real estate professionals, our work is a commitment 
to the understanding that your reputation is our 

responsibility and that a relationship with us reinforces
 the confidence your clients have in you.

MITCH ASHBECK

(425) 836-5435
ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com 
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Accredited Buyer’s Representative (ABR®) & Luxury Advisor
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COLLECTIVE

RISING STAR

The Open Door 
Before Latifa “Tifa” Del Monaco 
Sciore ever opened a front door 
for a client, real estate had 
already opened its arms to her.

“My parents were avid real estate 
investors when I was growing 
up, so you could say they sparked 
my love for it early on. One of 
our favorite Sunday pastimes 
was visiting open houses in 
Bridle Trails,” Tifa recalled. 

“Over the years, they invested 
in duplexes, fourplexes, 
single-family homes, condos, 
and even parcels of land.” 

That early passion was 
further fueled when Tifa 
and her husband began the 
search for their first home. 

“We started house hunting in 
2019, then by early 2021, I found 
out I was pregnant—right in 
the middle of the bidding war 
craze,” said Tifa. “We toured 
over 250 homes and submitted 
more than 20 offers.”

“It was stressful, emotional, and 
chaotic, but it taught me how 
valuable a calm, knowledgeable, 
and persistent agent can be,” she 
shared. “Going through bidding 
wars while pregnant during the 

pandemic was overwhelming, 
but it taught me how to manage 
high-stress transactions with 
calm and confidence.”

She adds, “That experience 
sparked something in me. I 
wanted to be that person for 
others.” Suddenly, real estate 
was no longer just a hobby—
it became her calling. 

The Open House 
After embracing her calling, Tifa 
didn’t hesitate to go all in and 
open every door of opportunity 
that followed—evident by one of 
her nicknames. “I’m known as 
a go-getter because whatever I 
put my mind to, I succeed at— no 
matter what, or how hard, or for 
how long— I just go for it. I bring 
200% to every showing, open 
house, and deal,” Tifa stated.

That relentless work ethic 
has paid off. In just two 
years—one and a half 
with Windermere Real 
Estate—Tifa has closed 
around 24 transactions. 

“I sold my first home 
in November 2023 
with 8% interest rates, 
learning everything 
on the fly—watching 
the same training videos 

repeatedly. In my first month, 
I hosted 27 open houses and 
cold-called 100 agents a day 
just to get my foot in the door,” 
explained Tifa. “Six months later, 
agents were coming to me. Now I 
choose which homes I host—even 
before they hit the market.”

Her results speak for themselves. 
“I once did 52 showings in six 
days and got my client under 
contract on the seventh,” Tifa 
shared. “I wrote my first offer 
three weeks into my career. I 
didn’t wait for business to come 
to me—I went out and 
created it.”

SCIORE
Latifa
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She’s hosted 1,220 open houses 
in under 2 years—including 
27 in 30 days and 120 in 90 
days—earning her the title 
“The Open House Queen.” “My 
niche is open houses, and I’ve 
gone all in,” she said proudly.

“It’s vital to find your voice in 
this industry. Mine is tunnel-
visioned and die-trying,” she 

explained. “I’ve done open houses 
in gowns, heels, even Anderson 
costumes. For me, it’s the main 
event—I show up with a ‘let’s 
go all out’ vibe every time.”

The Open Heart 
The number of houses opened 
and transactions closed by 
Tifa is impressive—though 
to her, real estate is about so 

much more. “Success isn’t just 
closing deals; it’s earning a 
client’s trust, faith, and respect. 
When a client feels like they’re 
in capable hands,” she said.

Tifa’s mindset around real 
estate has created many 
lasting memories. “One of my 
most rewarding experiences 
was helping a couple who 
hadn’t bought or sold in 29 
years. On closing day, the 
husband—a pastor—held our 
hands and prayed in their 
new home. A truly humbling 
moment,” she described. 

Then there’s the time Tifa helped 
a musician couple find their 
dream log cabin. Though the 
home had been pre-inspected, 
she trusted her gut and requested 
a second inspection, uncovering 
50% mold. “I negotiated 
credits and helped remediate 
the issue fully. They were 
incredibly grateful,” Tifa said. 

“To me, being an agent is more 
than closing deals. I’m a protector. 
An advocate. A cheerleader for 
my clients,” she added. “Real 
estate rewards hustle, and I 
don’t quit until my clients win.”

In both real estate and life, 
Tifa’s open heart is a constant—
whether cherishing her family 
or championing worthy causes.

“I live in a house full of boys—
my husband, our three-year-old 
son, our Goldendoodle dog, and 
our orange tabby cat. It’s joyful 
chaos, and I wouldn’t have it 
any other way,” she shared. 

Whenever possible, Tifa loves 
supporting friends who are 
active in philanthropy. “We 
support Seattle Children’s, Seattle 
Symphony, Operation Sack Lunch, 
Pratham USA for education, 
and Upaya Social Ventures 
to name a few,” she listed.

Challenges and victories alike 
have shaped the agent Tifa is 
today. As she says, “Every open 
house, every no-show, every 
late-night follow-up—it’s built 
me. I’ve done this in heels, with 
a toddler, through real life, 
and I’m just getting started.”

To me, being an 
agent is more than 
closing deals. I’m a 
protector. An advocate. 
A cheerleader for 
my clients.”
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15+ Years of
Expert Cleaning

We value our 
cleaning 

professionals 
and maintain 

the most 
qualified team 

of experts.
We provide all 

cleaning 
supplies and 

equipment for
a worry-free 
experience.

AngelsCleaningServiceNW.com
425-918-2470

House
Cleaning

Move-In/Out
Cleaning

Post-Construction

Churches

Commercial
Cleaning
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COVER FEATURE

WRITTEN BY REBECCA WILSON  ••  PHOTOS BY SASHA REIKO

THE 
LEGACY 
BUILDER

Now, with over 20 years in 
the industry, Roy has built 
a lasting reputation. Since 
starting in 2003, he’s gone 
from doubling as a new 
agent by day and bartender 
at night to becoming one of 
just 15 founding brokers who 
helped shape Compass in the 
Pacific Northwest. From its 
founding in 2018, Compass 
has been revered for its tech-
savvy trailblazing—winning 
multiple Webby Awards 
and ranking among Fast 
Company’s most innovative 
workplaces.

Today, Roy serves as 
Managing Broker for 
Compass Washington, 
overseeing 4 full-time 
admins and 5 buyer agents 
who collectively closed 
nearly $150 million last 
year, with Roy personally 
contributing $100 million. 
Though recently voted one 
of Seattle Times’ Top Luxury 
Brokers, Roy credits the 
brokerage’s success to the 
strength of the entire team. 
“This isn’t a one-man show—
our success is 100% a team 
effort,” he says.

Building a business is one thing, but building a 
legacy that honors family, community, and service—

that’s the impact Roy Towse strives to make every 
day. After college, Roy’s dad transitioned from a 

long career as a commercial pilot into real estate, 
sparking Roy’s own interest. “Around the same 

time, some close friends found success selling new 
construction homes on the Eastside, which further 

piqued my curiosity,” Roy says. Connections from a 
men’s softball team—where many players worked in 

residential construction and development—opened 
doors that led to him getting his real estate license.

ROY
T O W S E
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he shares. The most fulfilling part? 
“The relationships—and being trusted 

to guide people through the emotional, 
personal process of buying or selling a 

home,” he says. “When clients become 
lifelong friends or refer family members, I 

know I’ve done more than close a deal—I’ve 
made a difference. That’s the heart of it for me.”

After 22 years, Roy’s advice to fellow realtors 
is simple: “Success in this business comes from 

understanding the long game: relationships, reputation, 
consistency—and never being too proud to keep learning.”

Legacy Through Family
Roy’s dedication to his family mirrors the care and commitment he brings to 

clients every day. 

“I’m incredibly lucky to have an amazing family,” he says proudly. “My wife, Joanna, 
and I have been married 15 years and have two awesome kids who keep life fun, 
busy, and full of purpose.” Their daughter, Presley, 9, is a cheerleader with a big 
personality and an even bigger heart. Their son, Hudson, 12, plays soccer and 
lacrosse at Eastside Catholic. 

For Roy, success isn’t just about what you achieve with 
clients; it’s also about how you show up for your fellow 
agents. “Real success is about how your peers see you,” he 
explains. “Are you kind? Helpful? Someone people trust to 
do the right thing, even when no one’s watching?” He believes 
titles and experience matter less than how you treat others. 
“At Compass, we operate with a service-first mentality. We truly 
care—not just about the transaction, but the people behind it,” Roy 
continues. “As a managing broker, I focus on creating a culture 
of trust, collaboration, and professionalism. We support and 
push each other—having fun along the way. That kind of 
environment creates a better client experience, and that’s 
what we’re all about.”

As Roy points out, “My team genuinely strives to be the 
best. Whether you’re a buyer, seller, or fellow broker, 
we want your experience working with us to be 
positive, professional, and memorable. Selling houses is 
great, but for me, it goes deeper than the transaction—
it’s about legacy.” Real estate has allowed Roy to 
combine both his love of people and service. “It lets me 
lead with a servant’s heart while also tapping into the 
entrepreneurial side of myself,” 
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Avid travelers, the family 
loves Maui, Scottsdale, 
Disneyland, and time at their 
Suncadia home—where 
they unplug and enjoy the 
outdoors. “Whether we’re 
on the sidelines, exploring 
new places, or just hanging 
out at home, we’re about 
creating memories and being 
there for each other,” he 
says. Roy often runs with his 
wife—“mostly her choice,” 
he jokes—and they’ve 
completed several half 
marathons, most recently 
the Napa to Sonoma Half in 
July. “It’s a great way to stay 
active, set goals, and balance 
out the post-race wine and 
food,” he admits.

A client once told him, “I 
have everything I could 
want, but the only thing I’m 
jealous of is parents with 
kids still at home. That’s 
the best time in your life.” 
Roy took that to heart. His 
biggest goal: to be present 
for every moment—big or 
small—and “to soak up this 
season of life.”

Legacy Through 
Community
The same generosity that 
drives Roy’s business and 
family life shapes his role 
in the community—a lesson 
learned from his mother’s 
tireless work ethic. “My mom 
was an entrepreneur who 
ran several businesses in 

town. I grew up watching 
her work hard and serve 
the community,” he recalls. 
Roy now pours that same 
commitment back into 
the place that’s supported 
him—donating time to 
Eastside Catholic, serving 
on committees, supporting 
youth sports, and being 
active in the Sammamish 
Chamber of Commerce. 

A huge Seattle sports fan, he 
holds season tickets for the 
Sounders and Seahawks. 
His love for sports has even 
merged with his real estate 
career. “One area of my 
business that’s been both 
exciting and rewarding is 
working within the Compass 

Sports & Entertainment 
division, helping high-profile 
clients with unique real 
estate needs,” he said. Over 
the years, Roy has worked 
with athletes, coaches, and 
staff from the Seahawks, 
Mariners, and more. “It’s 
fun and comes with unique 
challenges, but at the end 
of the day, it’s about trust, 
discretion, and delivering 
results with integrity,” he 
says. For Roy, serving his 
team, family, and community 
has yielded the greatest 
return on investment: a life 
well-lived and a legacy that 
speaks for itself.

MY TEAM 

GENUINELY STRIVES 

TO BE THE

WHETHER YOU’RE A 

BUYER, SELLER, OR 

FELLOW BROKER, 

WE WANT YOUR 

EXPERIENCE 

WORKING WITH 

US TO BE POSITIVE, 

PROFESSIONAL, 

AND MEMORABLE. 

SELL ING HOUSES 

IS GREAT, BUT 

FOR ME, IT GOES 

DEEPER THAN THE 

TRANSACTION—IT’S 

ABOUT LEGACY.”

BEST
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Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that 
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the 

home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?
 Book online, Call or text us directly, and we will do our best to fit you in!  206-290-9498  •  keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance 
Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates

16,600+
Happy Customers

1.2 Billion Dollars Worth
of Homes Inspected

20+ Years
in Business

Mill Creek, Everett & Snohomish

Christine Visser,
President & Owner
cvisser@caringtransitions.com
(206)-739-7510 • caringtransitionsmillcreek.com

Senior Relocation
Senior Moving Assistance
Packing Services
Senior Resettling Services
Estate Sales
Charity Estate Auctions
Online Estate Auctions

WE SUPPORT REALTORS
WITH LIQUIDATIONS AND RELOCATIONS

TO GET A HOME READY TO SELL.

Your Attic &
Crawl Space
Expert
Attic Insulation  •  Crawl Space Insulation  •  Air Ducts & Dryer Vents
Mold Remediation  •  Rodent Exclusion  •  Sump Pump & Crawl Drainage 

Licensed, Bonded & Insured

E: stone@stoneinsulationservice.com
P: 425-894-6387
W: stoneinsulationservice.com



9151 Currency St.
Irving, TX 75063

We are here to Power your business, go to www.PowerYourBusiness.ai 
for more info on events and how we support your growth!
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