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We turn A Personal Al
and . ;
rentals ne Marketing Assistant
into
revenue. make for Every Real Estate
it easy. [t Agent, Team and
. Brokerage.
. 425.521.7706 Full service property
= info@enclaves.us management for vacation
@ www.enclaves.us and investment properties.

Sarah Carter

For real estate professionals, our work is a commitment

(N ] .
to the understanding that your reputation is our
REAL Se responsibility and that a relationship with us reinforces .

the confidence your clients have in you.

PRODUCERS
PODCAST [Elfe= /\
| B PILLARTOPOST N -
I HOME INSPECTORS /__1__;' _‘:r,-|_
SEWER SCOPES MOLD TESTING HOME INSPECTIONS -
.
(425) 836-5435 v

Same Brand, New Reach

ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com

Apple Podcasts S amazon music
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Latifa

Accredited Buyer’s Representative (ABR®) & Luxury Advisor

The Open Door

Before Latifa “Tifa” Del Monaco
Sciore ever opened a front door
for a client, real estate had
already opened its arms to her.

“My parents were avid real estate
investors when I was growing
up, so you could say they sparked
my love for it early on. One of
our favorite Sunday pastimes
was visiting open houses in
Bridle Trails,” Tifa recalled.

“Over the years, they invested
in duplexes, fourplexes,
single-family homes, condos,
and even parcels of land.”

That early passion was
further fueled when Tifa
and her husband began the
search for their first home.

“We started house hunting in
2019, then by early 2021, I found
out I was pregnant—right in

the middle of the bidding war
craze,” said Tifa. “We toured
over 250 homes and submitted
more than 20 offers.”

“It was stressful, emotional, and
chaotic, but it taught me how
valuable a calm, knowledgeable,
and persistent agent can be,” she
shared. “Going through bidding
wars while pregnant during the

pandemic was overwhelming,
but it taught me how to manage
high-stress transactions with
calm and confidence.”

She adds, “That experience
sparked something in me. I
wanted to be that person for
others.” Suddenly, real estate
was no longer just a hobby—
it became her calling.

The Open House
After embracing her calling, Tifa
didn’t hesitate to go all in and
open every door of opportunity
that followed—evident by one of
her nicknames. “I'm known as

a go-getter because whatever I
put my mind to, I succeed at— no
matter what, or how hard, or for
how long— I'just go for it. I bring
200% to every showing, open
house, and deal,” Tifa stated.

That relentless work ethic
has paid off. In just two
years—one and a half
with Windermere Real
Estate—Tifa has closed
around 24 transactions.

“I sold my first home

in November 2023

with 8% interest rates,
learning everything

on the fly—watching
the same training videos

repeatedly. In my first month,
Thosted 27 open houses and
cold-called 100 agents a day

just to get my foot in the door,”
explained Tifa. “Six months later,
agents were coming to me. Now I
choose which homes I host—even
before they hit the market.”

Her results speak for themselves.
“I once did 52 showings in six
days and got my client under
contract on the seventh,” Tifa
shared. “I wrote my first offer
three weeks into my career. I
didn’t wait for business to come
to me—I went out and

created it.”
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She’s hosted 1,220 open houses
in under 2 years—including

27 in 30 days and 120 in 90
days—earning her the title
“The Open House Queen.” “My
niche is open houses, and I've
gone all in,” she said proudly.

“It’s vital to find your voice in
this industry. Mine is tunnel-
visioned and die-trying,” she

explained. “I've done open houses
in gowns, heels, even Anderson
costumes. For me, it’s the main
event—I show up with a ‘let’s

go all out’ vibe every time.”

The Open Heart

The number of houses opened
and transactions closed by
Tifa is impressive—though

to her, real estate is about so

much more. “Success isn’t just
closing deals; it’s earning a
client’s trust, faith, and respect.
When a client feels like they’re
in capable hands,” she said.

Tifa’s mindset around real
estate has created many
lasting memories. “One of my
most rewarding experiences
was helping a couple who
hadn’t bought or sold in 29
years. On closing day, the
husband—a pastor—held our
hands and prayed in their
new home. A truly humbling
moment,” she described.

Then there’s the time Tifa helped
a musician couple find their
dream log cabin. Though the
home had been pre-inspected,
she trusted her gut and requested
a second inspection, uncovering
50% mold. “I negotiated

credits and helped remediate

the issue fully. They were
incredibly grateful,” Tifa said.

“To me, being an agent is more

than closing deals. I'm a protector.

An advocate. A cheerleader for
my clients,” she added. “Real
estate rewards hustle, and I
don’t quit until my clients win.”

In both real estate and life,
Tifa’s open heart is a constant—
whether cherishing her family
or championing worthy causes.

“Ilive in a house full of boys—
my husband, our three-year-old
son, our Goldendoodle dog, and
our orange tabby cat. It’s joyful
chaos, and I wouldn’t have it
any other way,” she shared.

To me, being an

agent is more than
closing deals. I'm a
protector. An advocate.
A cheerleader for

my clients.”

Whenever possible, Tifa loves
supporting friends who are

active in philanthropy. “We
support Seattle Children’s, Seattle
Symphony, Operation Sack Lunch,
Pratham USA for education,

and Upaya Social Ventures

to name a few,” she listed.

Challenges and victories alike
have shaped the agent Tifa is
today. As she says, “Every open
house, every no-show, every
late-night follow-up—it’s built
me. I’ve done this in heels, with
a toddler, through real life,

and I'm just getting started.”
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The Fraioli Team:
Experience you can trust

For 26 years, I've helped top-producing real estate agents close
more deals with confidence. My team and | are fully licensed and
ready to support your clients with the best loan solutions available.

Expanding possibilities with Non-QM loans

« Flexible financing for self-employed borrowers

« Bank statement & asset-based loans

« Jumbo & investment property solutions

«  Unigque loan programs tailored to your clients’ needs

Let’s work together to close more deals and grow your business. Contact me today!

Cindy Fraioli

Sales Manager | NMLS363088
M 425785 8202 ) THEFRAIOLITEAM
F 425364.4610 CROSSCOUNTRY MORTGAGE™

E cindy@thefraicliteam.com
W corm.com/Cindy-Fraioli

CrossCountry Mortgage, LLC | 1000 Dexter Avenue M, Suite 310 | Seattle, Wa 98109

Equal Housing Opportunity. All losns subject ko underwriling approval. Certain restrictions apphy. Call for details. AN borrowers must meef minimem credit scoee, loss-1o-valee, debtto lscome, and other

iguitemests 1o quakify %or sny moitgage progrem. CrossCountey Meetgage, LLC NMLS3029 KMLSISS5276 [waw. nelscossumaraconss cng)

15+ Years of

Expert Cleaning

We value our
cleaning
professionals
and maintain
the most
qualified team

of experts. L
We provide all g
cleaning o
supplies and #
equipment for
a worry-free i
experience. s

CLEANING SERVICE

House
Cleaning

Move-In/Out

Cleaning

oy

| Post-Construction

9

Churches

El +
=1

Commercial

Cleaning

The capture and design of fine art portraiture for your home.
www.jphairowphotography.com
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OUTDOORLIGHTING

PERSPECTIYES®

Lacally Owned & Operated

TRANS ORM‘ YOUR ‘E

3y ouTnuon LIGHTING

ADor |_|r_'|h1||1r] Pe rspectives 1 transtormi ng

installa ghtful maintenance.

r hl'.HIH;

425 406- 33&3

® OutdoorlLights.com
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COVER FEATURE

WRITTEN BY REBECCA WILSON ¢ PHOTOS BY SASHA REIKO

Building a business is one thing, but building a
legacy that honors family, community, and service—
that's the impact Roy Towse strives to make every
day. After college, Roy’s dad transitioned from a
long career as a commercial pilot into real estate,
sparking Roy’s own interest. “Around the same
time, some close friends found success selling new

construction homes on the Eastside, which further
piqued my curiosity,” Roy says. Connections from a
men'’s softball team —where many players worked in
residential construction and development—opened
doors that led to him getting his real estate license.
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Now, with over 20 years in
the industry, Roy has built

a lasting reputation. Since
starting in 2003, he’s gone
from doubling as a new
agent by day and bartender
at night to becoming one of
just 15 founding brokers who
helped shape Compass in the
Pacific Northwest. From its
founding in 2018, Compass
has been revered for its tech-
savvy trailblazing—winning
multiple Webby Awards

and ranking among Fast
Company’s most innovative
workplaces.

THE
LEGACY
BUILDER

Today, Roy serves as
Managing Broker for
Compass Washington,
overseeing 4 full-time
admins and 5 buyer agents
who collectively closed
nearly $150 million last
year, with Roy personally
contributing $100 million.
Though recently voted one
of Seattle Times’ Top Luxury
Brokers, Roy credits the
brokerage’s success to the
strength of the entire team.
“This isn’t a one-man show—
our success is 100% a team
effort,” he says.
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MY TEAM
GENUINELY STRIVES
TO BE THE

ST

WHETHER YOU'RE A
BUYER, SELLER, OR
FELLOW BROKER,
WE WANT YOUR
EXPERIENCE
WORKING WITH

US TO BE POSITIVE,
PROFESSIONAL,
AND MEMORABLE.
SELLING HOUSES

IS GREAT, BUT

FOR ME, IT GOES
DEEPER THAN THE
TRANSACTION—IT'S
ABOUT LEGACY.”

Avid travelers, the family
loves Maui, Scottsdale,
Disneyland, and time at their
Suncadia home—where
they unplug and enjoy the
outdoors. “Whether we’re
on the sidelines, exploring
new places, or just hanging
out at home, we’re about
creating memories and being
there for each other,” he
says. Roy often runs with his
wife—“mostly her choice,”
he jokes—and they’ve
completed several half
marathons, most recently
the Napa to Sonoma Half in
July. “It’s a great way to stay
active, set goals, and balance
out the post-race wine and
food,” he admits.
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A client once told him, “I
have everything I could
want, but the only thing I'm
jealous of is parents with
kids still at home. That’s
the best time in your life.”
Roy took that to heart. His
biggest goal: to be present
for every moment—big or
small—and “to soak up this
season of life.”

Legacy Through
Community

The same generosity that
drives Roy’s business and
family life shapes his role

in the community—a lesson
learned from his mother’s
tireless work ethic. “My mom
was an entrepreneur who
ran several businesses in

town. I grew up watching
her work hard and serve
the community,” he recalls.
Roy now pours that same
commitment back into

the place that’s supported
him—donating time to
Eastside Catholic, serving
on committees, supporting
youth sports, and being
active in the Sammamish
Chamber of Commerce.

A huge Seattle sports fan, he
holds season tickets for the
Sounders and Seahawks.

His love for sports has even
merged with his real estate
career. “One area of my
business that’s been both
exciting and rewarding is
working within the Compass

Sports & Entertainment
division, helping high-profile
clients with unique real
estate needs,” he said. Over
the years, Roy has worked
with athletes, coaches, and
staff from the Seahawks,
Mariners, and more. “It’s
fun and comes with unique
challenges, but at the end

of the day, it’s about trust,
discretion, and delivering
results with integrity,” he
says. For Roy, serving his
team, family, and community
has yielded the greatest
return on investment: a life
well-lived and a legacy that
speaks for itself.

Here’s an example of how a 2-1 buydown works:

Year 1

Payment is 2% less
than the note rate

Let’s talk details!

Casey Oiness

Branch Manager

NMLS ID# 265169

150 120th Ave NE

Suite 300

Bellevue, WA 98005

0: 425.250.3170 | M: 206.817.8979
caseyo@guildmortgage.net

Apply Online
Www.Ccaseyoiness.com

Payment is 1% less
than the note rate

How does a temporary
buydown work?

A temporary 2 year buydown reduces the interest rate
on a home loan for the first two years in exchange for a
cash deposit, paid by the seller, buyer or lender.

Temporary buydowns can be added to many standard loan programs such as Conventional,
FHA, USDA and VA loans.

Year 3

and going forward

Payment is

the note rate

Buydown program illustration is for educational purposes only. Please contact a Guild Loan Officer with any program guestions.
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WE SUPPORT REALTORS
WITH LIQUIDATIONS AND RELOCATIONS

TO GET A HOME READY TO SELL.

2N Caring
& Transitions.

« Benior Relocation g« Fata 5 .

Mill Creek, Everett & Snohomish
Senior Relocation

Senior Moving Assistance : : , r.‘
Packing Services : 1 o . = ' -
Senior Resettling Services - {1 e

Estate Sales

Charity Estate Auctions

Online Estate Auctions ,
—

-

C ristin"Visser,

President & Owner
cvisser@ecaringtransitions.com
(206)-739-7510 « caringtransitionsmillcreek.con

KEY INSPECT|DN SERVICES, LLC

A7 Horree Bdoentiven sme Frmp we it Coaipany

20+ Years

in Business

Happy Customers of Homes Inspected

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?
Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 * keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance
Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates
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INSULATION

Your Attic &
Crawli Space
EXpert

Attic Insulation < Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion ¢+ Sump Pump & Crawl Drainage

stone@stoneinsulationservice.com
425-894-6387
stoneinsulationservice.com

Licensed, Bonded & Insured



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BANKER RATES

BAw %f-l%lsks ADRIAN WEBS

Tired of hearing, "I love your /lender, but their rates are too aAll ™

high"? Frustrated by unanswered calls and weekend MILESTONE

unavailability? Experience flexible products, streamlined O R T A e Tt

processes, and 24/7 service with Adrian Webb, a 20+ year e
/ UWM

mortgage expert. Committed to service and expertise, Adrian

Webb Mortgage Advisors delivers competitive solutions for /
| TOP 1%
| CERTIFIED PARTHER ]
\_ 2024

your clients. We stand confidently behind our terms,
experience, and reputation, surpassing any lender in the
field.

Traditional gﬁhléel’ys_/]afi’/'ah Webb Mortgage Advicore

Limited Hours - Closed on H
Available 24/7, every da
Weekends @ / yasy

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service @ Exceptional customer service

PR®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Call Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com

A I A

We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC| NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone
Mortgage Solutions, LLCis licensed/registered in California (60DB0-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER

OR MORTGAGE CORRESPONDENT LENDER), Idaho (MBL-2081815656), Maine (1815656), Nevada (NCEM-101664), New Hampshire (26661-MB), Oregon
(1815656), Rhode Island (20193813LB and 20214285LL), South Carolina (1815656), and Washington (CL-1815656). @
Copyright ©2025 | Milestone Mortgage Solutions, LLC | NMLS #1815656 —

Visit www.nml; ess.org and www.mil lutions.com/legal for more i ion. For infc | purposes only. This is not a
commitment to lend or extend credit. Information andy/or dates are subject to change without notice. All loans are subject to credit approval. Other
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411



