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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLEANING - RESIDENTIAL
& COMMERCIAL

Home Clean Heroes

(770) 554-2224

CLOSING ATTORNEY
The Forsyth Law Firm
(770) 781-2576

CLOSING GIFTS
Gratitude Goodies
(404) 667-7587

CUSTOM HOME
BUILDER/REMODEL
Exodus Design Build
(470) 934-0058

CUSTOM HOME BUILDERS
CottageSmith
(770) 335-2655

Great Home Endeavors
(470) 968-7238

KINGSWORTH CONSTRUCTION
(678) 373-2608

Windsor Custom
Homes of Georgia
(470) 946-3767

DOCK BUILDER
Dock Cares
(706) 897-6449

FEDERAL CREDIT UNION
LIBERTY FEDERAL
CREDIT UNION

(770) 539-1025
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FENCING & GATES
Stand Strong Fencing
of Northeast Atlanta
(404) 986-8895

FLOORING
HOLBROOK FLOORING
& DESIGN

(404) 732-5850

HARDWOOD FLOORING
FATHER & SON FLOORS LLC
(470) 214-9300

HOME INSPECTION
Blue Ridge Home Inspections
(706) 633-3377

Broadview Home Inspections
(470) 505-9089

Safe Home Inspections, LLC
(404) 301-3826

HOME PREPARATION
SERVICES

HOME STRETCH NE ATLANTA
(404) 683-6195

INSURANCE: AUTO/HOME/LIFE
Clear View Insurance Agency
(470) 423-8634

INTERIOR DESIGN/
RENOVATIONS

Styl Home Enhancements
(617) 633-5050

MORTGAGE BROKER
JOHNS CREEK MORTGAGE, LLC
(678) 632-0080

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Pennix Mortgage
(404) 4511250

MOVING / JUNK
REMOVAL / DELIVERY
HaulEasy Moving Co, LLC
(770) 851-7480

OUTDOOR LIFESTYLES
COHUTTA FISHING COMPANY
(770) 547-9612

OUTDOOR LIGHTING
Lighting Pros
(678) 884-9775

OUTDOOR LIVING
Down South Construction LLC
(678) 793-9788

REAL ESTATE COACHING
Jessica Wade Real

Estate Coaching

(770) 540-3641

REAL ESTATE MEDIA
Social4Business
(706) 580-2349

REAL ESTATE TRANSACTION
COORDINATOR

Elite Closing Solutions

(470) 299-3995

RESIDENTIAL COMMUNITY
HOME BUILDER

LENNAR

(470) 217-1745

RESTORATION SPECIALISTS
Northeastern Restoration
(678) 654-1328

RESTORATION/ RENOVATION
PuroClean of North

Metro Atlanta

MARCUS BROWN

(470) 298-4645

ROOFING

Ascend Roofing and
Contracting Inc
(404) 757-9824

ROOFING, SIDING & GUTTERS
FOREVER Exteriors
(833) 438-3700

SEPTIC SERVICES
HoneyCo, LLC
(762) 466-3926

SOCIAL MEDIA MARKETING/
MANAGEMENT

Kadima Collective

(678) 960-8479

Contact us!

FINANCING THE WORLD,
ONE LOAN AT A TIME

Q)

With over 50 years’' combined mortgage experience

We're your Georgia
lending experts

The dynamic duo

First home, vacation home or investment property, we'll give your
clients a superior mortgage experience.

Liz Coffey
Branch Man

lize
706.816.0613

ccm.com/liz-coffey

MAXWELL & COFFEY

CROSSCOUNTRY MORTGAGE'

239.596.0500
MaxwellMortgagelLoans.com




(706) 580-2349

cjimenez@mysocial4business.com

Scan Here To Get Started! ———

Unlock the Full Potential of Your Listings

with Stunning Media!

Professional Photography -
Capture every detail and make
your properties shine.

Cinematic Video Tours -
Bring homes to life with immersive
walk-throughs.

Aerial Drone Footage -
Showcase the property and
surroundings from
breathtaking angles.

Virtual Staging & 3D Tours -
Create inviting, realistic spaces
that sell.

Stand Out. Sell Faster. Get Top Dollar.
Impress your clients and close deals with
nhigh-quality, attention-grabbing content.

Ready to elevate your listings?

~
Use code

“RPMLA” and get EuB,

$100 OFF on
your fist order. SOCIAL4BUSINESS

Only for new clients.

THE FORSY

LAW FIRM

Maria
Keller,

Founder

We are a boutique law firm that focuses on three areas:

We combine these areas for our clients to maximize their asset
protection now and in the future! If you own any real estate we are
a one stop shop for your investing and asset protection needs!

www.forsyth-law.com ¢ 770.781.2576
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CustoM HoMEs OF GEORGIA
Serving Lake Oconee and Surrounding Areas

470-WINDSOR

WindsorCustomHomesGA.com

Call today for a free consultation!

ZED FLOOR PLANS

L] "T Love This Stuff!"

] Henry Darby, Owner
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Safe Home Inspections
ensures your client can

BUY WITH CONFIDENCE!

» We won’tkill deals
* [InterNACHI trained & certified
« Comprehensive report available the day of inspection

Get 15% off of a
home inspection for your client.
SCAN HERE

404-301-3826 safehomeinspectionsga.com safehomeinspectionsllc@yahoo.com
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Georgia's Standout
New Homes

Find Single-Family Homes in Watkinsville & Madison

Delight in small-town charm while experiencing modern living
with our two exceptional communities in Madison and Watkinsville.
Featuring versatile single-family homes, each floorplan ensures
your space is functional and stylish.

* From the $500,000s Both Madison and Watkinsville
provide peaceful surroundings, friendly

; 5 il
Basements & 3-bay garages available neighborhoods and easy access to all

- Euewthing S Inleuded RERASE B 0! the amenities you need. Visit us today
aFidltlonaI i guartz countertops and to explore the possibilities offered with
vinyl plank flooring PP ——

404-973-2588 | 221 Willow Creek Dr, Watkinsville, GA 30677 | Lennarcom/Atlanta LENNAR
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Jessica Wade — Northeast Georgia’s top real estate
leader — invites you to experience The Journey.

Through mentoring, community, and
clarity, agents at every level can find
success with purpose.

Why join Jessica’s Journey?
Tailored Mentoring Paths
1:1 Support and Training
Actionable Marketing Approaches and Plans
A Work-life Balance
Peer-to-Peer Support & Mentorship

Start your journey and join our team of agents
who are doing it differently — with balance,
results, and intention.

Monthly Masterminds | Free Breakfast
Networking | Active Social Groups

Gainesville, GA | Call or Text Jessica: 770-540-3641

HIME

stretch

HOME PREPARATION
SERVICES

value-added sanvice o prepare hon

JESSICA
WADE

THE JOURNEY

Scan the OR
code to Start
Your Journey

TS
EXODUS

DESIGN BUILD

Transform Your Home with
Exodus Design Build

Luxury Meets Craftsmanship —
High-quality construction and
remodeling tailored to your vision.

Seamless Design-Build Process —
From concept to completion, we
handle every detail.

Expert Planning & Design — Our team
holds multiple design degrees to
create spaces you'll love.

Trusted Since 2015 — Serving the
Greater Atlanta area with responsive,
reliable service.

Tailored Luxury — More than just
construction, we craft experiences
designed around you.

74

Call us today at (470) 934-0058
Visit exodusbuilt.com to start your dream project!

Speaal Offer for Realtors:
F Mention this ad for a

10% discount on your
] first referral booking!
|
!

REALTORS:
SIMPLIFY YOUR
CLIENTS’' EXPERIENCE!

We specialize in stress-free
moving and junk removal services
to help your clients transition smoothly.

#e # e o e
“If you're in need of
nignauatiey 9 OTAR RATED
restoration work
with a company
that actually cares
and listens to your
concerns, look no
further than
Northeastern
Restorationt”

NORTHEASTERN
RESTORATION

Residential & .

| Commercial '\.

I Cleanup & liCRC  (678)-235-9436 .\ 411
Restoration Certified = 4 Athens, GA

Founder & CEO
REAL ESTATE TRANSACTION COORDINATOR

CALL 470.299.3995

eliteclosingsolutions.com

Call/Text (770)851-7480
y, info@haul-easy.com

haul-easy.com

Junk Removal & Moving

10 - October 2025 Mountains, Lakes & Athens Real Producers - 11



Meet

The
Team

Nick Stevens Jessica Wellar Elizabeth McCabe Rebecca Wilson
Owner/Publisher Writer Writer Writer
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Ad and Content Manager Social Media Videographer

| |
DISCLAIMER: Any articles included in this publication and/or opinions expressed D e I c a t I O n | R e S u t S ]
therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within
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PERSONALIZED SERVICE
S

it FENC|G What do we offer to you - the Realtor?

+Atrusted vendor that delivers a hassle-free experience for your customer each
step of the process; including consultation, financing, installation and warranty.
+ A positive fencing experience increases your customers’ overall satisfaction
with the build process.

It's a tough market out there for buyers! We need every advantage we can get, Shelby

Why is Stand Strong Fencing d f and the RE Edge program is it. | was able to get my first-time homebuyers into a home of
great Realtor partnert; J their dreams with Shelby and his program. A little prep work on the front end before you

submit your offer gives your clients the ability to compete with Cash buyers.

JILL BERNARD, REALTOR
Southern Porch Homes Atlanta Communities

CALL OR TEXT 404.451.1250

FOR A COMPLIMENTARY CONSULTATION

What do we offer to your customer - the homeowner? We dedicate ourselves to providing the most competitive rates for the following loan options.

+ Quality manufacturing vendors that offer a wide array of
* A dedicated contact that helps your customer make an
educated purchase decision that they will Love!

Shelby Pennix

Mortgage Banker
Licensed in GA, FL, AL, SC, and TN

Georgia Residential Mortgage Licensee #26103
FL #107362-FL and SC #169678

More reasons to choose Stand Strong Fencing! fp
+ We use Physical Samples so customers can See It before they Buy It! H
* Every job comes with Stand Strong Certified Installation, Lifetime
Workmanship Warranty and a Manufacturer Backed Warranty!
+ National Buying Power that leads to great value for your customers!

":_I;l;k.,!_-_r', ‘=] Northeast Atlanta: (404) 9868895

-'—'—'- i Braselton ® Hoschton e Buford
1., i ¢ Cumming ¢ Lawrenceville
¢ Dacula ¢ Flowery Branch

[216%

Athens ¢ Monroe ¢ Watkinsville

¢ Loganville * Jefferson e Winder shelby@pennixmortgage.com
e Commerce ® Hartwell 4044511250 » www.pennixmortgage.com
12600 Deerfield Parkway, Ste. 100, Alpharetta, GA 30004
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DOCKCRRES.com

SALES-SERVICE-MONITORING

706.897.6449

Ascend Above the Rest with
Georgia’s Roofing Experts!

Residential & Commercial Roofing ® Roof Replacements & Repairs
New Installations ® Maintenance Plans ® Specialty Roofing Systems

Storm Response & Restoration ® Emergency Tarping ® Insurance Claim Assistance 7 404-757-9824 « info@ascendroofinginc.com
Gutter and Gutter Guard Installation e Siding Installation ® Exterior Painting 2180 Elm Street N.E., Covington, GA

7N
ASC=ND
ROOFING

— AND CONTRACTING INC. —

Contact Us Today for a Free Estimate:

ASCENDROOFINGINC.COM
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Transform Your Client's
Space with
Expert Home Organization

Simplify life with personalized home
organization and decluttering solutions

Home Organization
@ Decluttering
@ Senior Downsizing Support

@ styl

(617) 633-5050 | mystylhome.com
limor@mystylhome.com

Partner with Johns Creek Mortgage for:
Tailored Solutions | Satisfied Clients
Seamless Transactions | Exceptional Service

Streamlined Process | Quick Approvals

5/ ﬂ

CONTACT Us LEARN MORE

() 678-632-0080 E =]

@ JohnsCreekMortgage.com

Johns Creek Mortgage, LLC
6455 E Johns Crossing, Suite 350 E'
Johns Creek, GA 30097

Johns Creek

MORTGAGE

Experience | Expertise
Supericer Quality

NMLS #2320634 | Se Habla Espahol

HORin X

Looking for
a Mortgage
Partner Who
Delivers?

The Johns Creek Mortgage team
took GREAT care of me. From their
punctuality, support, response,
and everything in between... | can't
thank them enough. | will always
recommend JCM, LLC with
family and friends. ALWAYS.

- Kevin S.



COVER STORY

HAPPILY
EVER AFTER

BY JESS WELLAR
PHOTOS BY ALLIE SANTOS

“Everyone here knows multiple real
estate agents, so you can’t get it stuck
in your head that just because you
know someone they’ll work with you
... You have to establish yourself by
showing them youw’ll work hard to earn
their business.”

Margie “Marge” Sorrell is exactly that
kind of agent — a powerhouse full of
authenticity and contagious energy. As
a REALTOR® with Coldwell Banker Lake
Oconee Realty, Margie has built a brand
simply known as “Marge.”

That is to say, there’s no fluff and

no fagade — just a straight-shooting
professional who has turned every
curveball life threw at her into another
reason to serve her clients better.

True Love Story

Born and raised in Greensboro, Georgia,
Marge was a three-sport letterwinner

at Clarke Central High before heading

to Daytona University, where she spent
two years playing college softball. She
transferred to the University of Georgia’s
Grady College of Journalism to earn a
broadcast journalism degree, all while
bartending her way through classes. In
total she has spent almost 15 years in
food and beverage, discovering that her
knack for making people feel at ease and
her love of sales were the perfect match.

Her first real estate gig came in
Charleston, South Carolina, in

2005, when a brokerage hired

her, then never checked in again.
Undeterred, she landed an assistant
role at a phased-development firm in
Georgetown — “the perfect way to ‘get
my feet wet,” she notes.

Fate intervened when she met the

love of her life, Drew, a Salty Sailor,
whose wife had left him for another
man — which turned out to be Margie’s
boyfriend at the time!

“Yes,” she laughs. “That’s really how
we met.”

Marge and Drew instantly connected
and she never looked back: selling
everything she had, she spent two
years sailing the South Pacific with her




beau — six months in French Polynesia,
island-hopping Tonga, New Zealand, all
the way to Australia.

After selling the boat in Brisbane, the
couple returned stateside. Marge helped
Drew launch a successful events-
production company in Greensboro,
then transferred her real estate license
to Georgia in 2010.

The Right Fit
Eight years ago, Marge joined Coldwell
Banker Lake Oconee Realty, setting up
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shop in their Lake Oconee office. She
leans on a tight-knit staff who expertly
handle the details, while her Broker
remains just a phone call away.

“My Broker never fails to answer my
phone call and that’s such a comfort,
because you learn after a while that
you will never know everything in this
business,” she notes.

In 2024, Marge closed 18 transactions to
the tune of $22 million, and her clients
have taken notice: she’s been voted Lake
Country’s Best REALTOR® three of the
past four years and nominated three

years running for REALTOR® of the Year.

Still, she insists that accolades aren’t
the endgame: “Success to me is all
in the happiness of my clients ... If
they’re not happy, I'm not happy,
regardless of how much money I
stand to make,” she emphasizes.

That client-first philosophy drives
everything from her creative social-
media videos—often filmed hilariously
in the chaos of Publix parking lot — to
her entertaining open houses.

“More so than anything I want the
people who choose to work with me

to have FUN,” she asserts. “For me, in
real estate that means F-or sale. U-nder
contract. N-ext!”

Adversity to Advocacy

What you see is what you get with
Marge — a spirited driver, a few
colorful words, occasional clumsy

66
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IS ALL IN THE HAPPINESS
OF MY CLIENTS ... IF
THEY’RE NOT HAPPY, I'M
NOT HAPPY, REGARDLESS
OF HOW MUCH MONEY
| STAND TO MAKE.”




falls in front of clients and all. But in
April of 2023, her true grit was put to
the ultimate test. At age 41, she was
diagnosed with breast cancer.

“It was far and away the scariest two
words I've ever heard in my life,” she
shares. After three months of scans and
four surgeries — including a double
mastectomy — she emerged cancer-free
and more determined than ever.

Marge credits her busy real estate
schedule with keeping her spirits up
during treatment.

“I truly believe that real estate saved me,

at least from a mental standpoint,” she
reflects. “There were many days where

20 - October 2025

real estate was the only thing that kept
my mind off of beating cancer.” Now
she’s part of a breast-cancer “sisterhood”
consisting of her mom, her aunt, and
her cousin — all survivors — paying that
support forward. She regularly fields
calls at all hours from women newly
diagnosed, and she uses her platform to
push mammogram awareness.

“Why did I go through that terrifying
experience if I can’t help others through
it?” she points out. “I've talked to
countless women to help them through
their journey and consider it an honor.”

Family First, Always
Beyond work, Marge’s world revolves
around Drew and their three children:

Shafer (12), Lydienne (10), and Lincoln
(9). Both boys play travel soccer, while
Lydienne excels at pickleball.

“There is no greater joy for me than
being able to watch my kids excel at
their chosen sport,” she smiles.

The Sorrells are also huge travelers;
Marge’s brood can count their Mexico
trips using both hands, Puerto Rico,
Panama, Costa Rica, and Europe. Every
October, they swap Georgia pines for
white sands at Cape San Blas. It’s all
part of her mission to give her children
experiences over possessions while
instilling gratitude for the privileges
they enjoy at Lake Oconee.

\ \ _,

YOUR OUTDOORS INTO
A LUXURIOUS ESCAPE

Down South Construction brings luxury outdoor living to life in the North Georgia
Mountains. We're a family-owned company known for quality, craftsmanship, and custom

“When we travel to remote places, I
want them to know it takes a

lot of hard work to get here, too!”
she elaborates.

design. Our team creates stunning patios, outdoor kitchens, fire pits, and lush landscapes.
We also build breathtaking pools and water features for your personal backyard oasis.

Marge channels a huge love for
entertaining. With her Lake Oconee
home currently under renovation,
she’s looking forward to when her
kitchen — and usual crowd — can
return. And when time permits, she’s
on the lake boating, the golf course
“losing balls,” or enjoying Saturday
Game Days in Athens cheering on her
beloved Dawgs.

P

= Tt
} Perfect for culinary enthusiasts. ‘!‘?‘E’ Beautiful designs for leisure. r 1 Styilshnutdmrsolulium

‘@ Enhance beauty with greenery. @ Ideal for evening gatherings.

CONTACT US ° v.rwv.m:lsconstructi-::-n‘cc @[G?E} 793-9788 info@dsconstruction.cc

== Diveinto luxury.

P a
% Tranquil aesthetics.

Looking ahead, Marge isn’t one to
rest on past successes. She’s currently
knee-deep in studying for her
broker’s license, aiming to earn it by
year’s end.

LEVERAGE IS YOUR SUPERPOWER AND

z / r(/(r- @ COLLECTIVE [S YOUR SECRET WEAPON.

| WE HELPYOU RECLAIM YOUR TIME, STREAMLINE YOUR TRANSACTIONS,
AND SCALE YOUR BUSINESS WITH CONFIDENCE.

& ue SERVICES:
li_;f Contract-to-Close

She intends to keep growing her
business “at a comfortable rate” while
staying deeply involved with her
children’s lives, and aims to grow a
team organically when the timing is
right to handle such responsibility. v Sacial Media Marketing
“And there will come a day, in the
far, far future where my husband
and I have dreams of one day buying
a boat and traveling again,” she
concludes with a grin. “But that’s
retirement age. I still have a long
way to go, and a lot of homes to sell,
before that happens!”

fv” Listing Managemenl ‘H" Virtual Assistance

- | 6o M-pACT

Porwterid By Elits Clasing Solutions

Shana Wolfe

mer & Transaction Manager Book a discovery call today!

678.960.8479

losingsolutions.com Fartnornd with
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BLUE RIDGE MOUNTAINS

PARADE OF HOMES

October 17-19, 2025

Purchase tickets today for $25 with an early purchase
discount. Ticket sales help fund the “Future of Our
Trades” scholarships for local students who are entering
the construction trades.

www.brpoh.com

TP

ENSURE YOUR CLIENTS'

BEACHUGMIND,

WITH HONEYCO, LLC i

YOUR TRUSTED PARTNER IN SEPTIC SERVICES.

e

Septic System Inspections
Routine Maintenance & Pumping
System Repairs & Replacements
New Installations « Emergency Services

~  Contact Us*
. Today!
(762) 466-3926 ||

Finduson©@ &
HoneyCo, LLC

LuxurymeI Plank | Carpet

Tile | Hardwoods & Refinishing

Specializing in custom new
) homes & remodeling since 2004

Locally owned and operated by
Brian & Trisha Holbrook
404-732-5850
Holbrookflooring@gmail.com

ILLL

.......

/4, PuroClean

The: Paramedics of Praperty Damage
Fully Licensed, Certified & Insured

The Paramedics of
Property Damage®

WATER © FIRE ©® MOLD © BIOHAZARD
Trauma/Sewage Cleanups
Reconstruction

Pack outs & content cleaning
(We restore back to pre-loss condition)

"""""""

Residential & Commercial Properties
(No territory!)

We cover from metro to mountains!

T

25 Years In Business / / / 24/7 emergency services Call (470) 298-4645 | www.PuroClean.com/NMA
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AGENTS ON FIRE

o

Concrete Jungle Roots

© Southernfegacy

mecet [

RICHIE & BRITTANY
COLOMBO

In New York City, the air hums with
ambition. Taxi horns punctuate
conversations, steam curls from subway
grates, and the skyline glitters like a
promise you can almost touch—if you're
willing to work for it. The Big Apple
doesn’t hand out success; it dares you

to chase it, to match its relentless pace,
to prove you belong. For years, Richie
and Brittany Colombo thrived in that
challenge, carving out a multi-million-
dollar real estate career in one of the
most cutthroat markets on Earth. But
even the city that never sleeps couldn’t
compete with the dream that called
them south—a dream of family, space,
and a new kind of empire waiting to be
built in Georgia.

o
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Building an Empire in the
Concrete Jungle

Brittany earned her real estate license
in 2016, and Richie followed her lead a
year later. In New York, success wasn’t
about charm alone—it was about
precision, persistence, and knowing
exactly where to plant your flag.

TR

i

AT\

“The New York rental market was like the
Wild West,” Brittany recalls. There was

-4
-.-.--r-..-q;.:-

.

no universal MLS, no master
database of listings, and no
easy access to apartments.
Instead, agents competed
fiercely for relationships
with landlords who might
own anywhere from five to
twenty-plus buildings.

When COVID-19 sent the city into
lockdown, the Colombos adapted
quickly—launching virtual showings,
leveraging lockbox systems, and
expanding into 3D property tours.
While many agents left the industry
altogether, they doubled their business
in 2020 alone.

“One landlord relationship
could lock you into dozens
of listings for years

to come,” Richie says.

That strategy became

their bread and butter,
bringing in a consistent
flow of high-value rentals,
closing approximately 200
transactions a year.

The Leap to Georgia

The decision to leave NYC was about
more than business—it was about the

life they wanted to build for their young
family. Brittany’s best friend lived in
Cumming, Georgia, and the pull of raising
their children together was strong.

“We wanted more than a 700-square-foot
apartment in Manhattan,” Richie says.

Mountains, Lakes & Athens Real Producers - 25



“We wanted a backyard, a pool, a life
where our kids could really grow up.”

Purchasing a home during the pandemic
was a daunting task. “We bought our
house from our couch in New York City,”
says Richie. “It was one of the craziest
markets out there,” adds Brittany. “We
even wrote a love letter to the seller.”
They got the house, only to find out

that there was a stronger offer from

an investor. “They loved that we were
starting a family and were planting
roots in the area,” points out Richie. It
was a leap of faith for this dynamic duo.

Arriving in Georgia meant starting from
scratch. Rentals weren’t lucrative like in
Manhattan, so they shifted their strategy
toward luxury properties and new
construction. Within a month of meeting
a high-end custom builder at The Manor
Country Club, they were presenting him
off-market opportunities—including a
$3.5 million dollar Lake Lanier property.

“He saw our hustle and work ethic
right away,” Richie says. “In a week, we
brought him more clients than his last
agent had in two years.”

Now representing his exclusive
portfolio—four luxury homes valued
between $12-15 million—the Colombos
are on pace for $20 million in sales this
year, with an even bigger 2026 ahead.

From Stage Lights to Sold Signs
Before real estate, Brittany was center
stage—literally. A University of Northern
Colorado graduate with a degree in
musical theater, she performed in
national tours, off-Broadway and on
television, supporting herself through
bartending. Richie, born in Staten

Island and later living in Manhattan,
rose through the restaurant industry,
managing, bartending, and serving at top
establishments in Manhattan, including
Bobby Flay’s flagship in Midtown.

It was there Richie first spotted Brittany
behind the bar. “Iloved her, and I
didn’t even know her,” he says. A
whirlwind romance followed, leading
to marriage, children, and a thriving
business partnership.
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“We love spending time together
24/7,” Brittany says. “Why wouldn’t
we work together?”

Family First

Now settled in Georgia, the Colombos are
parents to Cooper, 3, and Zoey, 1. Family
is the heartbeat of their lives. Whether

it’s afternoons at the zoo, beach camping
with friends, or lazy days by the water,
they prioritize creating memories.

“Our friends have become our family
here,” Brittany says. “Our kids are
growing up with childhood best
friends—that’s something special.”
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IN A WEEK,
we brought him

MORE CLIENTS

than his last agent
had in two years.”

The Colombos are adventurers at

heart. They’ve boated on the Hudson
River, jumped out of a plane together,
explored Italy’s Amalfi Coast, and now
spend weekends at their pool or on Lake
Lanier. Their love of water and travel
gives them a unique perspective when
working with luxury lakefront buyers.

Brittany’s passion for fine dining and
Richie’s appreciation for bourbon create
another point of connection with clients.
“We’re big on experiences,” Brittany
says. “That’s how we approach our life
and our work.”

Keys to Success

Their business philosophy boils down
to three things: strategy, hustle, and
relationships. They set ambitious goals
and relentlessly pursue them, all while
keeping integrity front and center.

“Hope is not a strategy,” Richie says.
“And it’s always impact over income.”

Brittany adds, “Figure out what makes
you unique. For us, it’s not just selling
homes—it’s building relationships
and creating experiences our clients
never forget.”

Looking Ahead

From Manhattan’s concrete jungle to
North Georgia’s lakefront estates, Richie
and Brittany Colombo have proven that
reinvention is possible with vision and
grit. In less than four years, they’ve
built a thriving business, a close-knit
family, and a lifestyle they once only
dreamed about.

“God has us,” Brittany says. “Whatever
He has for us, we’re going to do it. We
have the life we always dreamed of—
and we’re just getting started.”
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LEADERSHIP IN ACTION

Nick Taylor

KELLER WILLIAMS COMMUNITY PARTNERS

PHOTOS BY NORTH GEORGIA PHOTOGRAPHY

eadership in action isn’t just a
phrase for Nick Taylor—it’s the
guiding principle that’s shaped

his career from military service to
building a lasting real estate legacy.

Recruitment That Matters
Recruitment has been a recurring
element in Nick’s life, guiding

him from the Marines to building
successful real estate teams—Each role
a link in the chain that now binds his
leadership success.

Nick’s introduction to leadership started
during his time in the United States
Marine Corps, where he served as a
Squad Leader for many years.

“Then my neighbor suggested I talk
with his broker and consider a job in
real estate,” Nick recalled. Heeding that
advice, Nick accepted a position with
an in-town luxury boutique, recruiting
their agents—soon advancing to Vice
President of Sales Operations.

“When that’s all you’ve ever known
and see others succeeding at an
extremely high level, you sometimes
wonder what they’re doing that I don’t
know yet,” explained Nick. “So I left
that organization and went on to be
the Assistant Team Leader at Keller
Williams North Atlanta.”

After serving as Assistant Team Leader,
Nick sold real estate and managed
dozens of institutional flips before
stepping into his first full Team Leader
role at Keller Williams Reserve in Palm
Beach Gardens, Florida.

When the opportunity arose for him
to bring his leadership expertise
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back home to Georgia, he accepted
the position of Team Leader at Keller
Williams Community Partners. “That
was perfectly in alignment. I'm from
Alpharetta originally, so my wife and
I'knew North Atlanta was where we
wanted to raise our family,” he said.

Leadership That Lasts

The mark of great leadership is a lasting
impact, and Nick has made a career out
of leaving organizations stronger than
he found them.

What initially attracted him to Keller
Williams was their personal growth. “An
environment allowing growth, not just
in business, but in mindset and wealth,
is very attractive to me,” shared Nick.
“They want to inspire that mindset in
everyone in the company—not just
those at the top.”

“Keller Williams—while a large
organization—is also an educational
institution in a world where we
want to teach and help other people
achieve opportunities,” he said. “It’s
even given me the opportunity to
grow in what I do.”
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The culture of the Keller Williams
Community Partners in Cumming, GA,
left a great first impression on Nick as
well. “This is a truly outstanding group
of people. They still hold to some of
the ways of the old South—where you
can ask for a cup of sugar and they’ll
gladly give it to you, without expecting
anything in return,” he stated. “They’re
willing to share their successes and
failures—operating like one big family.”

Such behavior, Nick says, is ingrained in
their culture. “You either get on board
with that culture, or this isn’t the right
office for you,” he said firmly.

As the Team Leader at Keller Williams
Community Partners, Nick has the
privilege of coaching and consulting
agents—helping them grow and achieve
their individual goals.

“I take the time to get to know each
agent and meet them where they are
in their career,” explained Nick. “What
works for them. What they define as
success. Why they got into the real
estate business in the first place,” he
continued. “Instead of trying to force

them into a box, help them be who they
want to become.”

Nick’s leadership style stands out
because he takes that extra time to learn
about each agent. “A lot of people in my
position put everybody in one little box,
but I know not everybody fits into the
same mold,” he admitted.

He also emphasizes the importance
of having recent agent experience,
not just leader experience. “Many
people in leadership roles haven’t
had any substantial experience as
an agent in a while,” he pointed out.
“Many times while I’'m coaching our
agents, it’s more of an agent-to-agent
conversation—making it more of a
‘real world conversation.’ These are
the methods that truly separate a
leader from a manager.”

Success That Multiplies

For Nick, every agent’s success is a
multiplier—expanding the reach,
influence, and impact of the entire team.

“A great leader helps those around them
achieve success,” he stated. “If I help our

agents achieve it, then by default,
my own success will come along
with it.”

True to his philosophy, Nick
openly credits the mentors

who helped him become

a great leader—like Sgt.
Andrews in the Marine Corps,
who taught him to push

people, but treat them like
family. “He led his guysin a
way I'd never been able to until
he showed me to see things from
a different perspective,” he said.

They want to inspire

that mindset in
everyone in the
company—not just
those at the top.”

“Then there’s Mikel Muffley, who

first taught me about the real estate
industry. I owe a lot to him,” added Nick.
“And James Torance—owner of Keller
Williams Reserve—who showed me
how to be a leader who dives in—going
shoulder-to-shoulder with their agents.”

I e SR R S
The wisdom Nick gained from his
mentors has multiplied over time,
enabling him to invest that same l
guidance into others. e -
“I believe that unless you're taking care ! ‘q f
of the people you already have, you
don’t have the right to find more. Many
offices will take anyone with a license
and a heartbeat, I think that’s the wrong
answer,” he stated. “Invest in the success
of the people you already have. Those
successful people will then bring more
good people into their ecosystem.”

When challenges arise, Nick’s advice
is simple: “Just keep going. How do

you stay grounded? You’re already on
the ground,” he declared. “Just keep
fighting; otherwise, you’ll give up and
get out of the business.”

“Ultimately, I want a good office of good
people that are doing good business—a
community-focused organization that
supports thriving and growing agents.”

Nick concluded: “As the market is
shifting, it’s more important than ever
to be at the forefront of advancing
technologies and artificial intelligence,”
a statement serving as a fitting prelude
to his advancing leadership vision for
Keller Williams Community Partners.
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We askithe questions and engage our clients to provide the most
efficient reporting, Q&A follow-up & overall client experience possible.

Buyer's Inspection’| Pre-Listing/Seller's Inspection
Re-Inspections | 11=Menth/Builder's Warranty
New Construction Phase Inspections
Home Maintenance Inspection | Radon Testing
Loan Draw Inspection | Corporate Relocation
Thermal Imaging Services

broadwewhomemspectlons com e L

34 . October 2025

Help Your Clients Unlock the
Potential in Their Backyard!

In today’s market, Accessory Dwelling Units
(ADUs) are a game-changer for homeowners.
Whether they need extra space for family or
a new income stream, CottageSmith delivers
custom-built, high-quality ADUs that add
value and flexibility to any property.

Why Your Clients Will Love an ADU:

Aging Parents Stay Close
Independence with convenience

Affordable Living for Adult Children
A smart housing solution

Expand Without Refinancing
More space, same mortgage

Rental Income Potential
Stylish, self-contained units

COTTAGESMITH

Tiny Homes - ADU's - Guest Houses - Backyard Cottages
ASK ABOUT OUR REALTOR REFERRAL PROGRAM
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PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on

Apple Podcasts

LISTEN ON @ Spotify’
Listen on .
amazon music
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Popular Mortgage Programs:

Construction loans Bridge loans
Renovation loans
Physician loans

Investment loans

76500 iy
@ Liberty

Community Hero 100

FEDERAL CREDIT UNION

’A'R--

IFi

First-time -homebuyer programs

Freddie Mac Home Possible’Advantage

ALPHARETTA OFFICE
3440 Preston Ridge Rd Ste 200
(470) 235-3572

Every Home
Needs a Hero!

We offer regular and one-time cleaning services, including

move-in, move-out cleans, and post construction clean up!

770-554-2224

atlnorth@homecleanheroes.com

) Cumming W“@ EE!E

Specialists On Repairs,
Installing, and On-Site
Refinishing.

CESAR JARQUIN
fathersonhardwoodfloors * 470.214.9300

fathersonhardwoodfloors@gmail.com
www.fathersonhardwoods.com
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WHAT WE OFFER

-HOME INSPECTIONS
-COMMERCIAL INSPECTIONS
-NRPP RADON TESTING
-MULTIPLE ADD-ONS
-FOLLOWUP PHONE CALL

CONTACT US

@) (706)633-3377
0 SCHEDULE@BRDDLLC.COM

Cetiect Lightingy

At The Lighting Pros, we help homes shine their
brightest to attract buyers and impress clients.
From timeless fixtures to modern designs, we
provide lighting solutions that elevate every
space. Partner with us to illuminate your listings
and make every showing glow.

Our Services Include:

» Custom Indoor & Outdoor Lighting

* Fixture Selection & Installation

» Energy-Efficient LED Upgrades

+ Landscape & Accent Lighting

 Lighting Design Consultations

« Gemstone Lights (Permanent, Customizable
Led Lights Controlled From Your Phone)

PERMANENT DUTDDOR
‘FEM% ROUND lIGHTIHE

Visit us at thelightingpros.com or call today!

678:884:-97415
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agents in both north and northeast Georgia

470-423-8634 NICK THE

Nick@ClearViewIns.com I N S U RA N C E G UY

12600 Deerfield Pkwy, Ste 100, Alpharetta, GA AUTO e HOME e LIFE
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Offices in Alpharetta and Greenshoro, serving




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Custom Home Design & Build: Tailored to your client's needs and style. l / ‘ ‘ /
Luxury Renovations: Elevating existing spaces with precision and care. R ——— Y

Project Management: On-time, on-budget delivery with open communication. . \ ‘/ ‘/

Additions & Expansions: Expanding possibilities while maintaining harmony. CONSTRUCTION

Site Evaluation & Preparation: Ensuring the perfect foundation for every home.

At Kingsworth Construction, we specialize in crafting custom homes that match your clients' unique visions. With

a focus on quality, innovation, and seamless collaboration, we make the home-building process an exceptional
experience—for you and your clients.

Visit kingsworthconstruction.com to explore our work and start the conversation. 678-821-2070




