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HERE’S WHAT THE TOP AGENTS IN MACOMB COUNTY SOLD IN 2024

BY THE 
NUMBERS2024

[7,720]
TOTAL TRANSACTIONS

[$2,497,874,124]
SALES VOLUME

[$8,326,247]
AVERAGE SALES  
VOLUME PER AGENT

[26]
AVERAGE TRANSACTIONS  
PER AGENT 
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Your Client's Comfort
is Our Top Priority!
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Quality painting for standout listings!
First Impressions Matter

We Specialize in Interior and Exterior Painting

Contact us today for a free estimate!

586.839.0166

Jon J. Painting 

Jamyre Anderson | Owner

(313) 920-6708
jamyreanderson726@gmail.com

Customer Satisfaction is our 
NUMBER ONE goal and to 

always leave you confident in 
the services we provide for 

you and your clients.

Over 120 5-star reviews on Thumbtack

Dedicated to Plumbing Excellence
and Customer Satisfaction!
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BUILDING BLOCKS: 
TURNING REAL ESTATE 
INTO A LEGACY

AL BLOCK

PHOTOS BY GINA DINVERNO PHOTOGRAPHY

TOP PRODUCER

If you ask Al Block what he does for a 
living, he won’t just say “agent.” For 
him, real estate is far more than a job 
— it’s a vocation. “Like priesthood,” 
he said. “For me, it is my life to own 
and help others own and sell real 
estate well!” 

That sense of mission has guided Al since 
1989, when he first became an agent while 
still a full-time student at Wayne State 
University. “I’ve never done anything 
else!” he said, laughing. “This is my life 
— as deep and broad as you can get in 
understanding it on various levels.”

Over the past 36 years, Al has built a career 
estimated at over $300 million in volume, 
with $14 million closed just last year. Along 
the way, he has racked up more honors 
than he can count: REALTOR® of the 
Year (2020) from Michigan REALTORS®, 
REALTOR® of the Year (2020) from GMAR, 
induction into the RE/MAX Hall of Fame, 
RE/MAX Lifetime Achievement, and 

numerous Platinum Club awards. “We 
put in the work and are on track for our 
greatest year ever,” he said.

Al’s proudest accomplishment? “I made 
another agent!” he said. His son, Haden, 
has been working alongside him for 
more than a decade, building what has 
become both a family business and a 
shared calling. “He is the nicer, better 
looking version of me,” Al joked. “He 
is masterful with our buyers and is 
magical on how he gets offers accepted 
in highly competitive, multiple offers 
scenarios. He is also the ‘creative 
branch’ — the man behind the camera 
and drone, making our listings pop!”

From Hamtramck to Housing Leader 
Al’s path to real estate began with tragedy. 
His father died when he was just 15, and 
his mother passed away three years later. 
At 19, Al inherited the family’s two-family 
home in Hamtramck — along with a 
Detroit rental occupied by what he calls 
“crack dealers.” “I spent three months 
in Summer ‘88 fixing up the two-family 
house while living in it,” he recalled. 

That experience — along with childhood 
memories of tagging along with his parents 
to collect rent or paint between tenants — 



Macomb County Real Producers • 2726 • October 2025

became the spark for Al’s lifelong career. “By 
inheriting the house I grew up in, that was 
the spark, and I have my sisters to thank,” 
he said. Now, when time permits, Al still 
loves getting hands-on with his investment 
properties. “Improving houses calms me. I 
focus and block out all the day’s stresses, even 
just for an hour here and there,” he said.

Instead of turning away from hardship, Al 
leaned in. He got licensed, dove into the 
business, and never looked back. Even his 
“get rich quick” misstep became a lesson. 
“Two friends and I chipped in $333 each 
for the $1,000 Tom Vu real estate course,” 
Al said with a laugh. “We thought we’d 
get rich. To really pursue ‘the deals,’ the 
course made it clear it was best to get a 
real estate license. So that’s what I did.”

An Innovator with Staying Power 
Al has never been afraid to try something 
different. In 1996, he personally converted 
a van into Michigan’s first mobile real estate 
office — a feat that earned him a three-page 
spread in the Detroit Free Press. By 2005, he 
was rolling in a full-sized moving truck that 
clients could use free of charge.

Now co-owner of RE/MAX First, with seven 
offices across Macomb, Oakland, and Wayne 
counties, Al has become a leader in both 
sales and industry governance. He served 
as president of the Greater Metropolitan 
Association of REALTORS® (GMAR) in 
2019, is the current treasurer of Michigan 
REALTORS®, and is the 2026 president-elect 
for Michigan REALTORS®. 

“Give back to your industry and protect it,” Al 
said. “There are so many ways to be involved at 
the local, state, and national associations. That 
involvement has been the very key to learning 
so much and with building my resume.”

The Block Team 
The Block business isn’t just Al and Haden. 
Graem, his middle son, is a professional 
videographer for a global media company 
and helps with high-level video production. 
Magnus, the youngest, recently launched 
Block Marketing to boost the family’s online 
presence. Together, the trio has built a 
reputation for stellar word-of-mouth service.

“We basically only get business old 
school,” Al said. “No online leads, no 
paid leads — just word of mouth.”

Haden’s skill with buyers pairs well 
with Al’s expertise in complex estate 
and elder real estate situations. “The 
more complex the better,” Al said. 
“Families go through so much stress 
when caring for their aged mom or 
dad, or handling estates. Guiding 
multiple family members who may 
not all play nice in the sandbox is a 
challenge, but I get them aligned.”

Bourbon, U2, and Family 
Euchre Nights 
Outside of real estate, Al’s passions 
are as colorful as his career. He is a 
self-described “fanatical” U2 fan and 
a serious bourbon collector with 
over 500 bottles. In 2018, he and his 
sons founded the Detroit Bourbon 
Club, which has grown to more than 
7,000 members.

When he’s not working or sampling 
small-batch whiskey, Al treasures 
time with his family. His three sons — 
Haden, Graem, and Magnus — often 
gather for meals, laughter, and euchre 
tournaments. “They like teasing the 
old man,” he admitted. “I’m quirky, 
do things differently than most, and 
they let me know it.” His partner 
of five years, Lisa Pawlyn, a nurse, 
shares his love of travel — recently 
to Germany and Sicily. “She’s a saint 
— the most caring and supportive 
person I know,” he said, smiling.

Legacy and Lessons 
Ask Al what advice he gives new 
agents, and he doesn’t hesitate: “Pick 
up the phone!” he said. “You can’t 
truly create relationships or stay out of 
court by texting and emailing so much. 

Listening to what a listing agent is 
saying will benefit your buyer client.”

As for his legacy, Al is clear with what 
he wants to achieve. “When I was a 
baby real estate agent, there were these 
big names in the business — people 
I idolized for their knowledge, work 
ethic, and their dedication to the Code of 
Ethics,” he explained. “My hope is that I 
am one of those ‘big names’ and that I’ve 
passed ideals on to my son, who is very 
much a better version of me.”

After nearly four decades, Al is still 
running — never crawling, never 
walking. In his view, the key to success is 
simple: “Don’t be just a producer for the 
sake of producing. Do things right. Learn 
more skills, obtain more knowledge, 
work hard... and the money will come.”

“DON’T BE JUST A PRODUCER FOR THE SAKE OF PRODUCING. 

DO THINGS RIGHT. LEARN MORE SKILLS, OBTAIN MORE 

KNOWLEDGE, WORK HARD... AND THE MONEY WILL COME.”
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To sponsor a future event, email terra.csotty@n2co.com.

Thank You for Attending 
Tee Time with the Top!

EVENT RECAP

We are thrilled to share the 
highlights of our recent Tee Time 
with the Top event, hosted at the 
incredible Five Iron Golf! Their 
team and venue provided the perfect 
setting for connection, networking, 
and plenty of fun on the simulators.

A special thank-you goes out to our 
Bar Sponsors — Chris DeRosier 
& Stephen Anderson with John 
Adams Mortgage — and our Food 
Sponsors — Maxine Smith Realty 
and Jeff & Joy Starr with WIN 
Home Inspection — for keeping 
everyone fueled and refreshed.

We are also deeply grateful to 
all of our simulator sponsors — 
Michigan Schools & Government 
Credit Union, Platinum Home 
Realty, Sandi Frith with Alliant 
Credit Union, Lombardo Homes, 
Berkshire Hathaway HomeServices 
- Kee Realty, and Esoteric Realty. 
Your partnership and support were 

essential in making 
this gathering possible.

To everyone who 
joined in the golf 
competition — from 
the very first swing 

to the final score — your energy 
and sportsmanship made it 
an afternoon to remember!

Our gratitude also extends to 
the behind-the-scenes team 
who brought the event to life:

Gina Dinverno, for capturing 
timeless moments through 
her photography

Real Leverage Solutions, for 
amplifying the excitement 
on social media

The Elite Network Podcast 
with Jimmy Nelson, for sharing 
stories and insights from the day

The Todd Everett Experience, 
for setting the tone with music 
and energy throughout the event

AND our wonderful staff 
who was present! Luana, 
Holly, Kevin and Amanda

This event was a true 
celebration of connection, 
community, and collaboration. 
Thank you to everyone who 
contributed to its success — we 
couldn’t do it without you.
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Transform Your
Home with

Contact Us to Start Your
Home Transformation

FROM CONCEPT TO COMPLETION,
WE HANDLE IT ALL

Restoring the American Dream
One Home at a Time

1.800.988.1710
CCRRenovationsLLC.com

Serving Oakland, 
Macomb, and 

Lapeer counties.

Erik Hodge • 248-388-4783
erikhodge@hhiservices.org • www.hhiservices.org

HHI is an InterNACHI and ICA
Certified Home Inspector.

 NACHI21041416  |  ICA # 24628

Home Inspection • Radon Testing
Water Quality Testing • Air Quality Testing

Thermal Imaging • Sewer Scope Inspections

DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE

Scan to
Learn More

Official Partner
for Moving Services

Contact us Today
for a Free Quote!

734-484-1717

Mention Real Producers 
for up to 2 Months of 

FREE Storage 



9151 Currency St.
Irving, TX 75063


