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Relocation? Investment?
No Problem! We're Licensed
to Help Your Clients!
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Help Your Buyers Becorme Hom

HomeFirst Down Payment Program - =
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eowners with the g7\

=l Available in the 5 Boroughs of New York City

Up to $100,000 in Down Payment and Closing Cost Assistance®

This NYC program helps gualified first-time homebuyers purchase a home by providing:

Up to $100,000 in forgivable assistance
Must be a primary residence

Income limits apply

Support for down payment and/or
closing costs

Available for 1-4 family homes,
condos, and co-ops

*Cerfain Conditions apply, please ask your loan officer for details.

Why Realtors Love This Program

W Helps more buyers afford a home

W Great for first-time buyers

@ Expands your client pool

' Clients save more money

Accomplish your client's home goals with NMB! Contact us today!

Adam Shapiro

Mortgage Loan Officer
NMLS# 1907108
Phone: 516.459.7476

Scott Shapiro

Phone: 516.857.3838

Email: ashapiro@nmbnow.com

Non Producing Sales Manager

Email: sshapiro@nmbnow.com

Visit my
Wehsite

_"YNMBNOW

= YOUR LOCAL LENDER

11747 | Branch MMLS 1822931 (833) 7T00-2884 | www.nmbnow,.com. NME 15 in no way affiliated with Nationwide Mutual Insurance Company.

@ Nationwide Mortgage Bankers, Inc. (NMB) NMLSH B19382 | (www.nmlsconsumeraccess.org) 3 Huntington Quadrangle, Suite 403N, Melville, NY

“"HMBNOW" is a registered DBA of Nationwide Mortgage Bankers, inc, All loans are subject to credit and appraisal approval Mot all applicants
EOUAL BOUSHME  mnay qualify, This is an advertisement. Licensed by the Mew York Department of Financial Services, Additional state loensing information can be

found at https:/fnmbnow.com/disclosures-and-licensing/,

Real Estate Business!

Partner with us to offer your clients
tailored home financing solutions for
nearly any budget. With fast turn times
and seamless communication, we’'ll
help you get your clients to the closing

table quickly and stress-free!

New York & Florida Offices

Waestbury Office Naples Office

Melbourne Office

Orlando Office

2 Zillow
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ASSURANCE =, , 0 Mo pce

The STRONGEST MORTGAGE Approval you
can receive. Fully underwritten conditional

approval so sellers KNOW your offer is serious!

Contact Us Today!

877.7.FLUENT
myfmloan.com
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Do You Have Listings With
Underground Oil Tanks?

A Little Due Diligence Gets Your Deal Done Right!

The Average Life Span of an
Oil Tank is 20 Years!

Our Experienced Team Can Assist With:

* In Place Underground Oil Tank
Abandonments

» Underground Oil Tank Removal &
Remediation When Necessary

 Aboveground Oil Tank Removal

* Supply and Install Next Generation
Aboveground Storage Tanks
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Meet The Team

Publisher’s Note

Lower Your Mortgage

Rising Star: George Gatt

Cover Story: Jessica Epstein, Melanie

essica Epstein, Mela
Jogan, Liza Bendett

 Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

» 24-Hour Emergency Spill Response

Cogan, Liza Bendett
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If you want to nominate someone to be featured in the magazine,
please email Blaise@LonglslandRealProducers.com.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY

Diamond Law Group
(516) 770-7720
DiamondLawGroup.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections, Inc
(631) 275-8080
SafeHarborlnspections.com

INSURANCE

HUB International
Noah Bank

(516) 396-8342
HUBInternational.com

The Zabbia Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

JUNK REMOVAL
LugMonster Junk
Removal & Hauling
(631) 317-1837
LugMonster.com

MOLD REMEDIATION
Healthy Home Services

(516) 206-1600
HealthyHomeServicesNY.com

MORTGAGE
Citizens Bank
David Goldklang
(917) 757-4957
DaveGoldklang.com

REAL PRODUCERS. PODCAST

Cliffco Mortgage Bankers
Adam Turkewitz

(917) 574-6040
CliffcoMortgage.com/ATurkewitz

Meadowbrook Financial
Mortgage Bankers Corp

Rajin Ramdeholl

(516) 537-8942
MFMBankers.com/loanofficers/
Rajin-Ramdeholl/

Nationwide Mortgage Bankers
Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

MOVING & STORAGE

Hall Lane Moving and Storage
(800) 425-5526

Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Same Brand, New Reach — Tune in for free today

Listen on
Apple Podcasts
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LISTEN ON e Spotify

Listen on

amazon music
N1

OIL TANK ABANDONED

AND REMOVAL

C2G Environmental Consultants
(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Andrew Malary
Productions, LLC

(516) 865-3086
AndrewMalary.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

REAL

TMEPIRING CONYEREATIHONT WITH

TOFHEM. CETATE AGINTS

wimssost REMINGTON RAMSEY

YOUR LEGACY: A LABOR OF LOVE
CELEBRATE WITH OUR SPECIAL GIFT!

Be one of the first 5 who schedule
a Life & Legacy Planning Session
this month, to receive a $150 gift
card to a Local Spa or Massage
Therapy Center.

Let us inspire you to create
generational wealth, and
reward you with

well-deserved time to
relax and recharge!

PERSONAL
FAMILY LAWYER

Richard Klein, Esq.
Managing Partner

(516) 770-7720
rich@diamondlawgroup.com

Schedule Your
30-Minute Consult Here!




Meet

The
Team

Blaise Ingrisano Christine Ingrisano Mike Dantona Frank Urso
Publisher Operations Manager Client Relations Photographer

Follow Us Online!

o

LONG ISLAND REAL PRODUCERS LONG ISLAND REAL PRODUCERS
@REALPRODUCERSLONGISLAND @REALPRODUCERSLONGISLAND

Nick Ingrisani Ellie Caperare
Writer Designer/Social Media

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

No Child Should, 4
Go Hungry.

You Can HelpI

- DONATE
&3}1 For $200 you can help us feed
a child every weekend of
the school year.

922 FUNDRAISE
Organize a Facebook fundraiser to
feed the kids in your community.

WHEN ONLY THE BEST WILL DO
Google Reviews

24/7 Online Scheduling
Buyer Protection Plan

Attics & Crawl Spaces

Free Termite/WDI Inspections
Luxury Home Specialist

Free Alarm System Credit
Pool and Spa Inspections

Exterior Sprinkler Testing

" imnspec ICOl'e SERVING NASSAU,.SUFFOLK.& QUEENS

A Property Inspection Group 516.524.0673 » inspecticore.com

DONATE NOW e
BlessingsAcrossLl.org — BACKPACK
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extermicore Don't Let Termites 4 KILL Your Deal!

A Pest Management Company

Why Top
Agents Refer Us!

* Termite & General
Pest Specialists

* Quick to Schedule & Treat

e Fully Licensed & Insured

Stations

with code Termite250

* Transferrable 1 Year
Warranty Supplied

|
|
|
1

Rodents, Ants, Crickets, Spiders, Mosquitoes, Fleas, Ticks, Bedbugs & More

. . Serving Nassau,
516.584.5007 Extermicore@gmail.com Suffolk & Queens
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PUBLISHER’S NOTE

We couldn’t be more excited to share this incredible news

with our community! Christine and I are thrilled to step into
the role of Publisher -- Area Directors for Long Island Real
Producers Magazine. After acquiring the magazine from Kristin
Brindley, we’re all-in on making this the ultimate resource for
our vibrant real estate community—and the journey ahead is
nothing short of exciting!

A Heartfelt Thank You

First, a huge thank you to Kristin and her amazing team

for their dedication and support. Their hard work laid the
foundation of this fantastic publication, and we’re grateful to
carry the torch forward with even more energy and passion.

Our Commitment to Connect, Inspire, Elevate

Our mission remains the same: connect, inspire, and elevate
the best of the best real estate agents and ad partners on Long
Island! Long Island Real Producers will continue to be a valuble
platform celebrating your successes, sharing compelling
stories, and spotlighting our elite network of industry
professionals. Together, we’re building a community that’s
stronger, more connected, and more exciting than ever!

10 - October 2025

What’s Coming Up?

Hold on tight—big things are on the horizon! We’re launching
a sleek, redesigned website that will make it easier to access
past issues, find contact info for our preferred Ad Partners,
and stay connected. Plus, we’re creating more opportunities
and events for featured agents to share their inspiring stories,
connect with other premier agents and network with the top
industry professionals.

2026 is shaping up to be an incredible year of growth,
innovation, and new opportunities—and we’re thrilled to have
you with us every step of the way. The future is bright, and we
can’t wait to see what’s next!

With enthusiasm and gratitude,

Blaise Ingrisano & Christine Ingrisano
Publisher/Area Directors

Long Island Real Producers
www.longislandrealproducers.com

Friendsgiving Celebration 8 REAL PRODUCERS

NOV 13, 2025 | 1-3 PM | Westbury, NY

. - ey @ [SLAND
Imspet:tl@ 7 <& HARVEST

For all information on all L ong fstand Real Producers events, ermail info@iongisiandrealproducers.com

I DYNAMIC

MEDIA SOLUTIONS

* High-Quality Photography
* Videography

* Floorplan Rendering

« 3D Matterport

* Drone Solutions

* Virtual Staging

SHOW HOW DYNAMIC YOUR LISTINGS
ARE WITH DRONE IMAGES

Call today to schedule!
(631) 923-1464 (£
DynamicMediaSolutions.com
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LOWER YOUR
MORTGAGE
COSTS WITH. A
PURCHASE CEMA

ilable with Major
Citizens Bank

When it comes to buying or selling
residential property in New York, the closing
costs can be a shock. Between New York
State’s transfer taxes and mortgage taxes,
buyers, sellers, and even lenders are often
stuck with thousands in unavoidable fees.

But there’s good news.

If you're working with Citizens Bank—or any of the major
institutions like Wells Fargo, Citi, Chase, or Bank of America—
you may be eligible for a Purchase CEMA (Consolidation,
Extension, and Modification Agreement). A Purchase CEMA can
save all parties thousands in closing costs by reassigning and
modifying the seller’s existing mortgage in place of a brand-
new one.

Let’s break it down:
Sellers pay transfer tax only on the difference between the
sales price and their loan balance

Buyers pay mortgage tax only on the gap between their loan
and the seller’s existing mortgage

Lenders also benefit from significantly reduced mortgage
tax exposure

If you're banking with Citizens Bank, there’s even more
potential savings. Here’s a quick visual showing Citizens
Wealth Discount mortgage pricing, offering even more ways
to save through relationship-based pricing tiers:

12 - October 2025

Rate Discount

Eligible Deposit & Investment Tier

$200,000+ -0.25%

$500,000+ -0.375%
$1 million+ -0.625%
$2 million+ -0.750%
$5 million+ (Extended Family eligible) -1.000%
$10 million+ -1.250%
$20 million+ -1.250%

This means qualifying clients can not only reduce tax-related
costs with a Purchase CEMA but also receive below-market
mortgage rates based on their banking relationship.

As of now, only one law firm—Abrams Garfinkel Margolis
Bergson, LLP (AGMB) —has the exclusive ability to handle
Purchase CEMAs for these big banks, including Citizens Bank.
That means if you're interested in exploring this opportunity,
your team needs to be working with someone who can
facilitate it properly.

»Citizens Bank

Let’s connect and see how much we can save you.
Reach out directly to:

David Goldklang

Sr. Loan Officer, Citizens Bank

NMLS# 86601

437 Madison Ave, New York, NY 10022
917-757-4957
David.Goldklang@Citizensbank.com

WHAT THEY BUY IS MOR
THAN A PROPERTY, W
NEED IS PEACE OF MIND.

Luxury homes come with unigue risks.

From high-value homes and collector
i rties and family trusts,

what matters most with

strategies. Let's€onnect
lients’ success.

HUEBE International Northeast

Moah Bank, Vice sident

Connect
with Noah
today!

3

Homeowners = Auto = Business = Property = Empl 2anefits & Life hubinternational.com

ANDREW MALARY

Professional Real Estate Photography & Videography | Floorplans | Matterport 3D Tours | Headshots

www. AndrewMalary com/RealEstate

Long Island Real Producers - 13
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RISING STAR

GEORG

From Blueprints To Breakthroughs

BY GEORGE PAUL THOMAS
PHOTOS BY ANDREW MALARY PRODUCTIONS

their way to it. And then there’s George Gatt, who,

from a young age, saw both ends of the spectrum:
luxury city development and the harsh realities of an
uncertain rental market. Born in Astoria and raised in
Levittown, George’s story is one of grit, gratitude, and
relentless growth.

S ome people are born into real estate. Others find

ATT

D

At the March 2025 Real Producers Magazine
Party, George Gatt and his broker, Stephen
Portelli, celebrated his recognition in the 40
Under 40 issue

Inspired by his father’s role as a
superintendent in NYC construction and
shaped by his family’s housing struggles
during his parents’ divorce, George
developed a unique appreciation for the
power of real estate to change lives. “My
experiences shaped my desire to help
others navigate the market, no matter
what side of the transaction they are
on,” he explains.

A Career Reimagined

Before diving into real estate, George
was pursuing a career in physical
education, backed by a bachelor’s
degree and academic honors at SUNY
Brockport. But his heart pulled him
elsewhere. As a born entrepreneur, he
found himself constantly brainstorming,
always looking to create something
meaningful and his own. That ambition
crystallized when he entered the real
estate world in April 2022.

“Right out of the gate, I knew I'd found
the right path,” George says. “It’s a
business where hustle and heart
matter—and I've got both.”

Long Island Real Producers - 15



That mindset translated quickly into
results. In just his second full year,
George closed nearly $7 million in sales
across 15 transactions, added thousands
more in rental and commercial leases,
and set his sights on doubling that
volume in 2025.

Behind every success is a story—and
George’s includes battles few see.
Diagnosed with severe Crohn’s disease
only three months into his real estate
career, he’s learned to balance a
demanding industry with daily health
challenges. Rather than hold him back,
these experiences have sharpened his
focus and strengthened his resolve.

“I've learned to turn obstacles into
opportunities,” he shares. “Discipline,
empathy, and adaptability—those are
things that don’t show up on a business
card, but they’re the backbone of
everything I do.”

George takes pride in delivering
concierge-level service, staying available
to his clients at all times, and building
relationships that extend far beyond

the closing table. “I quickly identify my
client’s goals and build a tailored plan to

16 - October 2025

ensure every action brings
them closer to their ideal
outcome,” he says. “People
remember how you make
them feel—and I make it
my mission to ensure every
client feels understood,
respected, and supported.”

At Stephen Joseph
Properties, George leads The
Gatt Group and serves as a
social media and industry
development advisor. His
sharp eye for strategy

and tech-savviness helps
fellow agents elevate their
branding and stay ahead of
industry shifts.

He credits much of his
success to his broker and
mentor, Stephen Portelli.
“Stephen’s not just a leader—
he’s a role model,” George
says. “He’s taught me to lead
with integrity, to stay calm
under pressure, and to show up every
day ready to grow. Everything I do is a
reflection of the standard he’s set.”

Stephen himself brings experience in
flips, new construction, and general
contracting, and the two share Maltese
roots that add another layer to their
partnership. “It’s not just business,”
George says. “It’s family.”

A Support System Built to Last
Behind George’s drive is a tribe that
fuels him daily. His fiancée, Carly, is his
biggest cheerleader, standing by his side
through Crohn’s flare-ups, late nights,
and deal deadlines. “She celebrates
every win, big or small,” he says. “Her
belief in my mission allows me to
pursue my goals with confidence.”

George’s family is a source of
unwavering support. “My parents

are hardworking and selfless, and my
sister, Angelina, is a constant source of
inspiration,” he says. “I am blessed to
have such a great family.”

And when he’s not working? It’s fire
pits, steak dinners, backyard BBQs, and
spontaneous weekend getaways with

George celebrates 25 surrounded by loved
ones at his favorite steakhouse

the people he loves. He enjoys traveling
the states, playing pickleball, exploring

financial markets, and he never says no
to a new steakhouse.

George also supports causes close to
home, including the Crohn’s & Colitis
Foundation and the Foundation
Fighting Blindness. His donations to
local schools—especially around the
holidays—reflect a simple belief: giving
back isn’t optional; it’s essential.

Looking Ahead

George’s future is as bold as his present.
He plans to start a family and grow into
real estate development, flipping homes,
and creating affordable housing on Long
Island. At the core of it all is his faith.

“God is the foundation for everything
I do,” he says. “He gave me the vision,
the opportunity, and the strength to do
what I love.”

His advice to aspiring agents?

“Be patiently aggressive. Plant the seeds.
Water them daily. You might not see the
results right away, but consistency will
compound. And never forget—every
deal is a chance to help someone and
earn their trust for a future referral.”

FAMILY OWNED FOR 70+

LOCAL & LONG DISTANCE MOVING
PACKING « STORAGE « JUNK REMOVAL

MOVING AND STORAGE COMPANY

YEARS & AWARD-WINNING

QUESTIONS? GIVE US A CALL! [®]+33[=]
631-543-6801 | HALL-LANE.COM i

"~ MOVING ) STORAGE Request a FREE estimate! — [s];
mmduyfurn
COMPLIMENTARY
financial review & plan! SI LVEE lsﬂu NG

Building wealth takes hard work
& passion. So should managing it.

As successful as you are, we know there's still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

ROBERT LOPINTO ROBERT . LOPINTO
President & Managing Partner Director & Senior Financial Advisor
973-434-9130 SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Irvedtment producti & services are offered through 'Waelli Farps Advison Financial Retwork, LLC [WFAFN),
Memiber SPIC. Slver Spring Capital ks a separate entity of WFAFN.

Clear the Clutter. Close the Deal.
Realtor-Trusted

Junk Removal Partner

V' Pre-Listing Cleanouts
v’ Fast Turnaround for Open Houses
V' Estate & Foreclosure Cleanouts Py

v Licensed & Insured

=
Monster

Junk Removal &
A

www.lugmonster.com
Call or Text for a FREE Quote! | (631) 317-1837
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JESSICA | MELANIE

When you sit down with Jessi Epstein,
Melanie Cogan, and Liza Bendett, it
doesn’t feel like you're talking to three
top-producing real estate pros. It feels
like catching up with old friends—ones
who just happen to have built one of the
most respected teams on Long Island.
They laugh easily, finish each other’s
sentences, and share a bond that runs
deeper than business.

Together, they lead the Scout Residential
Team at Compass, a powerhouse group
known for high standards and even

LIZA

higher care. But the numbers—over
$154 million closed in 2024 and already
over $140 million as of writing, with
more than $34 million in pending
sales—only tell part of the story. What
really defines these three women is how
much they love what they do and who
they do it with.

Jessi, Melanie, and Liza didn’t plan to
end up here together, but looking back,
it feels like fate.

For Jessi Epstein, real estate was a
natural fit. She started as a corporate
attorney, sharp and determined, but
found herself drawn to homes, design,
and the human side of helping people
make life-changing moves. “I live here.
Isell homes here,” she says, speaking
of Roslyn and East Hills, where she’s
as much a neighbor as she is an agent.
“That connection makes everything
more meaningful.”

Then there’s Melanie Cogan, who came
from the fast-paced world of tech. She

Long Island Real Producers - 19



built teams, led client services, and
thrived in startup environments.
When she pivoted to real estate,
she brought that entrepreneurial
mindset with her. “I've always
liked taking big swings,” she says
with a grin. “Launching our own
brokerage before joining Compass
was one of those moments. Scary?
Yes. Worth it? Absolutely.”

And Liza Bendett grew up around
the business—her family worked
in real estate—but she carved her
own path through development and
marketing. Early in her career, she
created a marketing department
for a developer, learning the ins
and outs of the industry from every
angle. “I love strategy,” she admits,
“but at the end of the day, it’s about
people. That’s why this work never
gets old.”

The trio’s partnership started when
Melanie and Liza launched Scout
Residential in 2019, bringing a
fresh, marketing-forward approach
to Long Island real estate. They
weren’t interested in just doing
things the way they’d always

been done. They wanted to create
something modern, client-focused,
and collaborative. Their success
caught the attention of Compass,
and soon, Scout joined forces with
the brand, growing in reach without
losing its boutique feel.

Jessi’s arrival was the missing

piece. Her legal background and
community ties blended perfectly
with Liza and Melanie’s vision.
Together, the three women became
a team that clients not only trust but
genuinely enjoy working with.

“We’re not just colleagues—we’re
family,” Liza says. “We lean on each
other, we celebrate wins together,
and we pick each other up when
things get hard.”

Each of them brings something
different to the table. Jessi’s calm,

client-first approach makes her the
steady voice in the storm. Liza is
the strategist, always thinking three
steps ahead. Melanie? She’s the one
who reminds everyone to dream
big and go for it.

They agree on one thing:
relationships matter more than
anything. “This job isn’t about
transactions,” Melanie says. “It’s
about people trusting you during
one of the biggest moments in
their lives.”

That mindset has paid off. Most of
their business comes from referrals
and repeat clients, proof that their
clients feel cared for long after the
closing papers are signed.

Despite their success, the three
women make time for the things
that matter most.

Jessilives in East Hills with her
husband, Brad, their two kids,
Emma and Asher, and their mini-
goldendoodle, Willow. She enjoys
tennis, spending time with local
family and friends, and generally
being an active part of the
community she serves. “It’s special
when clients become neighbors,”
she says. “You get to see the
memories they’re making.”

Melanie, based in Roslyn, is
married to Brett, has two sons,

Ben and Dylan, and a dog named
Piper. She cheers on the Indiana
Hoosiers as both sons are IU past
and present students. She loves a
good game of Canasta or Mah Jong,
and still talks about the time she hit
a hole-in-one. “It’s true,” she laughs.
“I barely play golf, but I have that
one bragging right.”

Liza balances work with family
life in Roslyn, where she and her
husband, Blake, are raising three
kids: daughter Andi and twin boys
Brendan & Baker. Add three dogs
to the mix, and her house is never
quiet. She loves to travel, cook,

and—when she gets the chance—dream
about writing a book.

Philanthropy is also part of who they

are. They support organizations like

the Sunrise Association, local autism
programs, and community charities. “You
have to give back,” Liza says. “That’s how
you build something that lasts.”

Even with all they’ve achieved, the
three women are just getting started.
Jessi wants to keep growing her
personal brand and invest more in her

community. Liza envisions expanding
their legacy while mentoring new
agents. Melanie stays motivated by
outdoing herself year after year. “Every
year, I compete with myself,” she says.
“That’s what keeps me going.”

Their shared vision? To keep Scout
Residential at the top, not just for
the numbers, but for the experience
they deliver.

When asked what advice they’d give to
new agents, their answers reflect who
they are.

CAUNCHING OUR OWN BROKERAGE BEFORE
JOINING COMPASS WAS ONE OF THOSE MOMENTS.
SCARY? YES. WORTH IT? ABSOLUTELY.

Jessi says, “Get out there, meet people,
and keep learning. Growth never stops.”

Liza adds, “Be consistent. Show up every
day, know your market, and listen.
Listening builds trust.”

Melanie’s advice is simple: “Stick with
it and keep your chin up. Hard work
always pays off.”

Together, Liza, Jessi, and Melanie
have built something rare: a team that
blends heart with hustle, friendship
with professionalism, and ambition
with authenticity. They’ve proven that
success doesn’t have to come at the
expense of relationships—it can be
built on them.

As Melanie likes to say, “The
difference between good and great
is guts.” With these three leading
the way, there’s no doubt Scout
Residential is on a path to greatness.
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the team featured in an : —» ¢ /[ . .

issue of Real Producers? | g ‘ your Clle ntS.
Want a copy of your article ( ‘ ,

or full magazines that you
were featured in?

SERVICE
WITH SOUL

At Citizens, we recognize that helping your clients find their ideal home can be a challenge.
Backed by our financial strength, we're prepared to make their search for the right financing
easier with a variety of loans to meet their individuals needs including:

Reprints!

What the heck is a reprint? A reprint is a four- or eight-page
bound, printed piece on magazine-grade paper with your full
article — and you on the cover.

Fall for Coverage You Can Trust —

The Right Agency, The Right Protection.
Partner With The Zabbia Insurance Agency

» Fixed and adjustable-rate mortgages

* Jumbo loans
« Affordable home loan programs for first-time homebuyers

» Condo and co-op financing
» Second home & Investment property loans
« Construction-to-Permanent financing, including renovation loans

« Physician home loans

Realtors, your ‘ HHHTI :H“TS';E" « Wealth relationship discount pricing
success s our e L Why do | need those?
priority! = ' Taliored Servics: * These reprints are a professional marketing tool that can help
AR\ the zobbic DR o ins) eitentien brand you, your team, and/or your business. With more than 25 years of experience helping individuals and families achieve homeownership,
(P-4 o = o e . . & ¥ " h 5 i - v
Insurance ‘&1‘% B o i * Use on listing appointments David 1s ready to provide the professionalism and expertise to lead your clients from application
Agency, we i you navigete yaur * Send out to friends and family t | .
insurance nesds quickly . . D 'C D'Slng-
specialize in and stficiently. -~ * Send to clients with your
working hand-in- _— holiday Greetings
hand with real D,:T::: St osd o P8 * Brokers, use as recruiting tools for capturing new talent David Galdklang

estote keep your decis on trock.
protessionals to :
ensure smooth
and hassle-free
closings for your

clients|

* Use when farming your

A Little Extro: & favorite neighborhood
eomplimentary, RESPA-
compliant, elasing glit far

Y '.*‘::i';:',:: e What if | changed companies or need something corrected on
my article?

A No worries! We can make any changes needed. We send you a

516-799-3800 of ’r proof, you approve, and then they are sent to you via FedEx.

NMLS ID# 86601

Senior Loan Officer

Cell: 917-757-4957
David.goldklang@citizensbank.com

Who can buy these?
The REALTOR® that was featured, the broker, our partner, or
family. Anyone who wants to promote you.

SCAN ME

i

TPARTMER WITH AN INSURANCE AGENCY THAT UNDERSTANDS YOUR I
BUSIMESS AND GOES THE EXTRA MILE TO HELP YOU SUCCEED. ! I

E 1

YOUR CLIENTS DESERVE THE BEST - AND 50 DO YOU.

lo.citizensbank.com/dgoldklang

Morigages am olfered and onginaled by Citizens Bank, NA. (NMLS (D4 433960) All 1oans are subject o approval. 2 Equal Housing Lender
2253506_HL24 MortgagePrintAd

How do | order?
Email us at info@longislandrealproducers.com
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GET A FREE
ESTIMATE TODAY.
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CALL (866) 228-6400
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__Moving your family-or business
= igour-family busine

I '.‘.:'i ..: ™

5 .
MAFFUCCI MOVING & STORAGE 4 m ""'._Iﬂ!".

BEIGNS

MAFFUCCIMOVIRG.COM

With 125+ years experience, no househeld, commercial ar

specialized move is beyond our capabilities
WY DOTT-709 - [CC #MCA4354 - LIS DOT 106412

\w.‘ 1,

3 D 7_ I‘Ia.it L t o|d ~'. Humidity in the attic,

<z (( failing exhaust fans in

/) the bathroom, and rainwater
/ gathering in the basement
= \" \ . !,,.“

_ are high probabilities of

! _-_N(_?_LI?.GROWTH. GO g|€ "Safe Harbor was fantastic. | called last minute to get

¢ an inspection and they completely accommodated us.
Over 380 5-Star On time, great job, 110% recommend."
Google Reviews - Gerry S.

We have simplified the process for i R sy~ < [ oy e = S Ay IR _ . RS T T
mold remediation, making it faster : p 2 i S : =
and more

affordable. All
while using safe

products! : — ) MOLD, ASBESTOS,
SR e : - - SA F E RADON & WATER TESTING!
owner Call or Text 24/7

Questions? Give us:; call. H A R B O R (631) 275-8080

- (516) 764-4076
MOLD REMEDIATION-T' 0 DO R S (5,16) 206-1600 l NSPFCT[ONS I NC office@safeharborinspections.com )
AIR QUALITY | WATER DAMAGE service@hhsnys.com > § - SafeHarborlnspections.com Collin Ruppert

S e Serving Long Island & the NYC area
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

POWER UP YOUR MORTGAGE EXPERIENCE CLIFFCO

MORTCAGE BANKERS

Questions?
Call me anytime at 917-574-6040.
Your mortgage solutions are just one call away!

Here is a snapshot of the diverse
programs we offer:

lumbo Loans

Conforming Loans

Loans for Self-Employed Borrowers
nvestor-Friendly Options (DSCR)
FHA/VA

Foreign Maticonal Program

Reverse Mortgage Options
Multi-Family Lending

n Ilf_//m!W ML H{%
d . } ADAM TURKEWITZL e : LY
¢ . 20 years of residentia
-‘_ 'L‘ gert;mr VP of Sales | NMLS #32900 FbriaRe akbeatanca
St :917-574-6040 . Owver $3 Billion funded in

E: adam.turkewitz@cliffcomortgage.com residential mortgages

i SR
LENDER




