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Let Core Title handle the
details—so you can hand
over the keys

Consistent Communication
Concierge-Level Service
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Close with Core Today! " " o
4 Vegas Mortgage Dude iIn Nevada
Ja mes Ben netti Senior Loan Officer (NMLS 1167382)
Chief Operating Officer 702.713.7206
702.322.9050 | CoreTitleNV.com VegasMortgageDude.com @

8845 W Flamingo Rd,, Ste. 200 | Las Vegas  &&ees
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OUR REALTOR PARTNER PLEDGE
We Don’t Do Sales...Your Clients Stay Yours!
We Protect You From Negative Tenant Reviews.
We Are Your Landlord-Tenant Experts.

We Are Here For All Your Property Management Needs

CONTACT US TODAY! 702.685.7696

GoldenWestManagement.com

Mike Maletich Kevin Kerata Kendra Woodward
Owner Publisher Editor & Writer
412-606-9954 919-397-2288

mike.maletich@n2co.com kevin.kerata@n2co.com

Kaycee Hill Albert and Liliya Mitzie Maletich
Ad Strategist Spaces and Portraits Promo & Photo
Photography Studio Shoot Coordinator
(424) 236-8553 412-605-9491

www.spacesandportraits.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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The Ultimate Home
Inspection Experience

Whether your clients are buying
or selling, a Pillar To Post home
inspection will give them peace
of mind about the home,
especially in today's market.
Our newest inspection features
will save you time, get you to
closings faster and delight

your clients.

¢ Choice of Home Inspection Packages
e Convenient scheduling

¢ E&O insured

¢ Reports produced on-site

*PTP360
Interactive 360 Visual
Inspection Summary
*PTPEstimates

Power_ed by BOSSCAT .
Cost estimate for inspection

Summary items

*PTPFloorPlan
A measured floor plan
of the entire home

| B PiLLARTOPOST

HOME |NSPECTORS

Each office is independently owned and operated

GoldenWest
Management Inc.

The Skyline Team
702-285-5332
skylineteam@pillartopost.com
skylineteam.pillartopost.com

*PTPHomeManual
The digital owner’s manual
for the home
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Every client gets a
mortgage plan or
mortgage approval...
“no one gets denied!
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ELEMENT

MORTGAGE

Out of your element when it comes to creative financing?
Give us a call!

Junior Rivas nmus# 1736670
(623) 640-8879 | Junior.Rivas@ElementMortgage.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

GENERAL CONTRACTOR
RM General Contracting
(702) 458-2772

HANDYMAN SERVICES
Maintenance America
(702) 773-8434

HOME INSPECTION
Bridge Home Inspections
(702) 722-2222

Odin Home Inspections
(702) 848-3998

Pillar To Post - The Skyline Team
(702) 285-5332

HOME WARRANTY
ACHOSA Home Warranty
(702) 908-9003

Dwellness Home Warranty
(702) 969-6663

Old Republic Home
Protection - Francine Willis
(702) 604-2004
www.orhp.com

Old Republic Home
Protection - Stacia Brain
(702) 596-3752

INSURANCE
Goosehead Insurance
(725) 213-7221

MORTGAGE
Citizen’s Choice Mortgage
(702) 433-5626

REAL PRODUCERS. PODCAST

CrossCountry Mortgage -
Gaylord-Hansen Team
(858) 776-6830

Fairway Mortgage
(702) 713-7206

HighTech Lending
(702) 491-2583

MORTGAGE / LENDER

Adrian Webb Mortgage Advisors
(425) 658-8600
teamwebbloans.com

MORTGAGE LENDER
Element Mortgage
(843) 813-6745
ElementMortgage.com

MOVING & STORAGE
Berger Moving & Storage
(702) 399-9913
bergerallied.com

Same Brand, New Reach — Tune in for free today

LAI;;)OI;e Podcasts ESIENCS e Spotify
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Listen on

amazon music
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Triple 7 Movers
(702) 768-9897

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(702) 685-7696

REAL ESTATE MEDIA
Rocket Lister
(480) 570-8455

TITLE COMPANY
Core Title of Nevada
(702) 592-5501

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-1111
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Over 30 Years of Trusted .~ =
Mortgage Experience

Direct # 702-499-1316

Office # 702-433-5626

3571 East Sunset Road #201

Las Vegas, NV 89120 ey
CO NMLS 322341 IND NMLS 372658
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Landmark Title Assurance Agency of Nevada
10000 W. Charleston Blvd. Suite 137
Las Vegas, NV 89135
Main: (702) 869-1111
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are not all the same.

& service is paramount

Our team takes the time to listen to
your challenges, wants and needs.
They know that it is only then that
they can assist you in developing '
strategies and ideas to help grow ‘ .
your business. They will support you ;; Jenine Santos-Meno is a Sr. Escrow Officer with

! > : - with the tools and education that will . Landmark Title and has been in the industry
—_ i Falade J == take your business to the next level for almost 19 years. She started as a

Jenine Santos-Meno

Sr. Escrow Officer

At Landmark, we understand that it
' takes the attention and hard work of

our title officers, escrow teams and
sales to make your team a successful Jenine loves providing top-notch service, supporting
force in this market. her team, and building strong client relationships. Originally from

receptionist in 2006 and worked her way up,
gaining experience at several companies in
Nevada and California before joining Landmark.

Guam, she moved to Las Vegas in 2001 and now enjoys a busy family
Contact one of our team members life with her four kids, one grandson, and pets. When she’s not
today to set up a strategy session. working, you'll usually find her by the water, camping with her family,

or exploring new places on road trips.

702.445.4858

JMeno@landmarknv.com
Lic No. 3257389

702-869-1111
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HIGH HEELS,
EVEN HIGHER
STANDARDS

Once upon a time,
notsofar from the
Llas Vegas Strip,
there lived a real
estate agent with

a sharp tongue,
sharper heels, and
a calendar that ran
tighter than a Swiss
watch. Her name?
Cami Lincowski.
Equal parts mom,
mogul, and menace
to inefficiency,
Cami was never the
type to tiptoe. She
strutted! Confidently,
stylishly, and often
in the direction of

a deal that needed
closing. If this were
one of the many
fantasy books she
listens to on Audible
in between showings
and appointments,
Cami would be

the main character
who was full of
sass, an amazing
fashion sense, and
had absolutely zero
time for nonsense.

Since we last featured her
in 2023, Cami’s sphere

and performance in the
industry has only continued
expanding. Oh, and that TV
show she was working on?
It may not have panned out
back then, but the next one
did! She signed a one-year
development deal with a
network this past December,
stepping into the spotlight
with the same boldness she
brings to every showing.

However, that isn’t the

focus here. Cami’s constant
drive to perform better and
grow her business is. Which
explains why she started her
own team - well, it’s only a
mini team at the moment -
by bringing on her first agent
last year. Still with Platinum
RE Professionals, Cami’s
OCD-nature really helped
narrow down contenders

for potential candidates, and
the result was the perfect
match - a fellow female agent
and mom, empowered to be
the best for her children.

Their similar mindsets
creates a natural rhythm
for the duo, one where
late-night client calls and
early-morning breakfast
duty easily coexist - a
synchronized understanding
that everything they do is
to provide for their family.
To ensure each day runs
smoothly, Cami starts
every morning with a 6
a.m. Pilates class before
getting her daughters,
Deklyn and Easton, ready
for their day before Cami
heads into the office.

But make no mistake -
behind the fashion-forward
photos and snappy one-liners
is a seasoned pro who knows

exactly what she wants...
and even more importantly,
what she doesn’t. That
unapologetic clarity is what
earned her the nickname
“The Viper,” because when
it comes to protecting her
clients’ best interests, Cami
doesn’t just negotiate, she
dismantles expectations.
And when asked if she

uses any unconventional
tools in her business,

she fires back without
hesitation, answering,
“Yeah! The word NO.”

And forget fancy CRMs or
complicated systems - Cami
runs her business like a
well-oiled machine...the
old school way...with her
calendar, sharp mind, and

the unapologetic ability

to turn down anything (or

anyone) that doesn’t align

with her goals. “If there’s a
client that’s unreasonable,
then I'll say no. I now have
the privilege to say no and
realized that with time.”

Cami’s confidence, no-
nonsense mindset, and
focus on client experience
are her signature within the
industry. Her clients don’t
just get service - they get a
tailored, VIP experience,
regardless of price point.
She’s dialed in on branding
and leaves no detail
untouched, whether it’s a
custom buyer’s handbook or
the confidence she carries
walking into ultra-luxury

Las Vegas Real Producers - 15



CAMI'S CONFIDENCE,
NO-NONSENSE MINDSET,
AND FOCUS ON

CLIENT
EXPERIENCE

ARE HER SIGNATURE WITHIN
THE INDU

| LIKE HELPING MY CLIENTS

EXPLORE

HOMES THEY NEVER THOUGHT
LAS VEGAS HAD TO OFFER.”
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listings. “I like helping my
clients explore homes they
never thought Las Vegas
had to offer.” Even if they
can’t articulate exactly what
they’re after, Cami reads
between the lines. “I'm
always leading my clients
to what they want. Even if
they can’t express it, I know
what they’re saying.”

She’s smart, sharp, and
well-grounded. She shows up
for the people who matter
most to her and has used

her career to hone in on the
importance of surrounding
herself with others who

think differently. While
many agents may put up

a facade and hide the true
person behind the mask,
Cami takes care in reading
between those lines, showing
up only as her truest self.
Which is why she now vets
her sphere with precision.

It’s also the reason Cami
began stepping outside

of the industry for better
networking opportunities,
away from the seminars
and cash grabs, focused
more on growth and
quality. Attending women-
in-sports seminars and

networking in various

other industries allows
Cami to see the industry
from a fresh perspective,
expanding her thinking and
her sphere at the same time.

And while her style may
be aggressive to some, it’s
never abrasive - proving
to her daughters that you
can be a gothgirlie and a
boss lady. In her free time
she enjoys piecing together
puzzles, diving into her
next fantasy realm read
(bonus points if there’s a

morally gray villain and a
dagger-wielding heroine),

or scrolling menus for local
restaurants - just don’t
expect to see her on the strip
restaurants, as Cami prefers
spots off the beaten path.

Cami’s lashes may be
curled, her coffee strong,
and her heels high, but her
standards are even higher.
Because in Cami’s world,
fairytales don’t end with a
glass slipper...they end with
a signed contract, a happy
client, and the next chapter
already in the works.

“And I don’t plan on
stopping anytime soon!”
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ALLIED MOVERS

FROM CLUTTERED TO CLEAR, BERGER'S HERE!

Rob Sawyer has spent a lifetime in motion. From navigating deep waters as a submariner to navigating
warehouse space and moving logistics with Berger Allied Movers, it never mattered where he was going... WRITTEN BY KENDRA WOODWARD
what mattered was the connections he built along the way...that’s what kept him grounded. PHOTOGRAPHY BY SPACES AND PORTRAITS



Raised in Franklin, Massachusetts, Rob
knew from a young age that the small-
town lifestyle wasn’t how he wanted
to spend the rest of his days. When
looking for his way out, he became

a submariner in the Navy at age 17,
which allowed him to travel and see the
world. Once his service was complete,
Rob settled in Washington state for

the next 23 years where he began

his career in the moving industry.

Itching for more, Rob took an
opportunity at one of his company’s
Southern California locations, before
eventually making his way to Las Vegas.
He cited the new locale as a place that
finally felt like home, and it’s also where
he started working with Berger Allied
Movers in May 2018. Almost a decade
later, Rob is now leading a team of six
employees and eight local contractors,
where their only focus is bringing

their A-game everyday so their clients
receive the best experience possible.

With a 45,000 sq. ft. warehouse and
their client-first approach, Berger Allied
Movers has one mission: To help every
customer have a positive, memorable
experience. From packing and storing
to moving across the street or around
the world, Rob’s team ensures that
every detail serves that mission, adding
simply, “We pack it, we move it, we
store it.” But it’s the care and connection
they offer that truly sets the team

apart - whether it’s with their clients

or their REALTOR® connections.

into the city or leaving it, their agent is
often the first point of contact, which Rob
notes can be a wonderful networking
opportunity and can also assist in closing
their transactions more quickly! How you
might ask? Well, with the many services
Berger offers, homeowners are able

to store and declutter their belongings
creating a cleaner, more appealing
listing for buyers. It can also open up
their space more, allowing for staging.

Between their warehousing facilities
and simple estimates, Berger’s clientele
are able to customize their services
more easily to fit their lifestyle and
budget. Additional services like their
estate cleanouts and packing options
are all designed to ease the burden

on their clients, which is especially
helpful for siblings dealing with the
loss of a parent. This dedication to care
and simplicity ensures that whether a
move is local, national, or international,
the clients’ needs are met with the
utmost care and professionalism.

While Rob knows the busy summer
season will always be a juggling act,
explaining, “Everyone likes moving
in the summer because kids are out
of school,” he’s constantly looking to
expand his team with new drivers
and team members to support the
growing workload. And, despite
having dealt with some crazy real
estate cycles and market fluctuations,
Rob explains how the COVID-19
pandemic was a particularly eye-

Outside the warehouse, Rob’s world
revolves around his wife, whom he
calls his greatest support. “I adore her.
She helps my world go round,” he says
with a smile. At home the two share a
cozy life with their cats Arya and String
Bean, whom Rob jokes often takes over
the his-and-hers sinks in their master
bathroom every summer, each staking
their claim over the cold porcelain.

In his free time Rob enjoys being
outdoors, hiking, watching NASCAR
and NHRA, and attending events at

the Vegas Motor Speedway. The couple
travels often, frequents the movie
theatre, and enjoy cooking at home.

In every aspect of his life - from his
Navy roots and family life to his
leadership at Berger Allied Movers

- Rob has remained committed to

one thing: people. Building trust,
creating memorable experiences, and
strengthening relationships with agents
and clients alike is what drives him
each day. Because for Rob, it’s never
been about boxes and trucks, it’s about
the people and the relationships that
make those houses feel like home.

ULTIMATELY, THOUGH THE TOOLS OF THE TRADE ARE VERY SIMILAR
ACROSS THE NATION, ROB KNOWS THEIR STRENGTH LIES IN

HOW THEY MAKE PEOPLE FEEL.

5_.'_?*_"‘_ T S

opening experience which opened up ‘
their services not only to relocation
clients and homeowners who got stuck
in the process of moving due to the
shut down, but also to construction

“For us, the REALTOR® is the customer’s
link,” Rob explains, recalling his own
experiences from when he first moved
to the area and was completely reliant

HE | | .

on his agent. “When I moved to Vegas
7-8 years ago, my REALTOR®was a big
help in getting us settled.” That agent
not only helped him figure out who

to use and where things were locally,
their expertise helped Rob’s family

get settled quicker and feel more at
home in their new environment.

Admittedly, Rob knows people don’t
understand what a mover is or that they
even exist, so having a tight connection
with agents is crucial for all parties
involved. Whether a client is moving

24 . October 2025

companies whose work was halted and
needed a place to store everything!

Ultimately, though the tools of the trade
are very similar across the nation,

Rob knows their strength lies in how
they make people feel. Warehousing
facilities, simple and transparent
estimates, and a calming, hands-on
approach all combine to create the kind
of moving experience that doesn’t feel
overwhelming. And when those clients
leave a five-star review! Rob knows

his team is doing something right.
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Larry Perna

Owner and
Master Inspector

20+ Years in
Construction & Real
Estate Industry!

We Handle the Fixes, You Seal the Deals.
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too late! .
—_ POUERMASH with World-Class Art

without a home warranty? = \\-/‘/‘\

: : : : RESIDENTIAL & COMMERCIAL =r N Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
They can still get industry-leading | POWER WASHING =] ] estate professionals, ranging from bulk framed art for large orders or in-person art consulting
coverage after closing. . .

; for high-end clients.

702 51 8 0503 No other art dealer on the planet has our scope or our selection. We have art priced under

Office@PowerWashAmerica.com | PowerWashAmericaLV.com $500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

#->= MAINTENANGE
* AMERICA

BE GLAD YOU CALLED US FIRST!

W’ Al PARK WEST (ﬁﬂﬂT? GALLERY Contact our Las Vegas Consultant,

Isabella Kowalski, at 702-630-1037
Pople Helping Fople P e s 702.773.8434 | parkwestgallery.com or ikowalski@parkwestgallery.com

MaintenanceAmericalV.com

Get in touch and let us show you how we can turn your blank walls into something spectacular.
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CONNECTING TO
YOUR FUTURE
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If you've ever mispronounced
Marianne Yoffee's last

name, don't worry she'll set
you sfraight...with a laugh,
“It's Yoffee like Coffee!”

And just like a strong cup

of joe, Marianne brings
energy, warmth, and a jolt fo
everything she does in life.

A self-described military brat,
Marianne was born in the
Philippines while her father

was stationed there with the Air
Force. They didn’t stay long - just
until she turned one - but it was
the lifestyle that followed which
helped shape her social skills and
ability to connect with others. “It
was so easy for me,” she says. “It
was so fun meeting new people!”

After moving to Las Vegas at
age 11, Marianne continued to
spread her cheerful mindset
years later all throughout her
college career. And when she
met her now-husband, Jon, at
the young age of 14, he quickly

became her biggest supporter and
the reason she ever considered
real estate in the first place.

But her collegiate years didn’t
exactly have what you might

call alinear path, as Marianne
found herself juggling quite a

bit - while working full time at a
law firm, studying at night, and
attending classes during the day,
Jon suggested she look into real
estate as well, because he thought
she would be amazing at it.

She gave it a shot, but the timing
wasn’t right. Instead, Marianne
wrapped up school, left the law
firm, and picked up a job at her
local state municipality. When
the couple decided to start a
family, Marianne became a
stay-at-home mother. She laughs,
looking back at their “las vegas
style” elopement, complete with
a drive through the Little White
Chapel and In-N-Out for dinner.

In 2009, Marianne opened
a Hawaiian shave ice food
truck, Snow Ono Shave Ice,
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and discovered a passion for
guerilla-style marketing. Despite
great success and garnering the
number one restaurant spot

on Yelp for 11 months in a row,
once baby number three arrived,
Marianne began relying on
others to help manage operations
and realized it wasn’t the same
without her there managing
things first hand. So she sold the
business and the family moved
out to Pahrump, a charming
desert town 80 miles outside of
Vegas that was better suited to
the lifestyle they were living.

Once the kids got older and began
wrestling competitively, the three-
hour round trips to practices

put a strain on Marianne’s new
position as District Court Clerk.
She knew she needed more
flexibility, and with Jon still in her
ear real estate, she finally caved.
However, Marianne launched her
new career at possibly the worst
time in the industry’s history...
right as COVID hit. The lack of
networking opportunities and
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support from her first brokerage
didn’t keep her down for long
though - she reached out to her
buyer’s agent from when she
purchased her home in Pahrump
in 2013, hoping to shadow them,
and the timing was perfect! “She
told me to come over immediately
because she needed help.”

That leap of faith led her to
Classic Realty, where Marianne
hit the ground running. Within
a month, she closed her first
deal, and closed twelve more
before the year was up. By 2023
Marianne was ready to broaden
the playing field, intrigued by
the possibility of reaching a
more global market - a nod to
her military upbringing, global
mindset, and wandering soul for
connection and networking.

That’s when she discovered Engel
& Volkers...almost by accident,
thanks to a mutual friend (now
colleague). “It wasn’t about
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getting leads, it was more about
support,” Marianne explains.
“They wanted to help me get to
the next level both professionally
and personally.” Her first year
with the brokerage? Marianne
did $15M in solo sales, plus
another $2M in collaborations!
“It’s great! Ilove it here.”

In the five years since, Marianne
has sold over 200 properties -
everything from vacant land

to multi-units across Las Vegas
and Pahrump - and she’s not
slowing down anytime soon. In
fact, her clients have dubbed
her The Connector for her ability
to pair people with the right
person for any job. Part of that
success lies with her passion for
her town, and the other from
her savvy use of social media.
“I've been a local in Las Vegas
since 1993 and have witnessed
the city grow tremendously over
the years,” she prides. “It’s been

exciting to see its growth. I believe

[
£
¥ & 1

"
L]
= 2 4

Pahrump is poised to become
an up-and-coming town, like a
mini Temecula, California!”

But above all the joy she gets
from her career, Marianne’s
proudest titles are still the ones

she holds at home: mom and wife.

“I've been with my high school
sweetheart, Jon, for nearly 28
years, and we’ve been married
for 19 years as of February 1st.
He’s the reason why I did real
estate...him and my kids.”

Their eldest son, Kenzo, despite
recently getting his real estate
license, is focusing on serving the

city of Henderson as a cadet while
attending college. Their middle
child, Mika, is beginning her
senior year with a 4.6 gpa, and
already getting scouted for college
scholarships as a nationally
ranked two-time state champion
female high school wrestler. And
their youngest, Suri, is a straight-A
student who is excelling in

life, like her older sister.

Whether you know her by

her social media handle,
WrestlersMama, or as “Your
REALTOR® for Life,” Marianne
brings grit, gratitude, and an all-in
attitude to everything she touches.
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I'VE BEEN A LOCAL IN LAS
VEGAS SINCE 1993 AND HAVE
WITNESSED THE CITY GROW
TREMENDOUSLY OVER THE YEARS.
IT’S BEEN EXCITING TO SEE ITS

GROWTH. | BELIEVE PAHRUMP
IS POISED TO BECOME AN
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TOWN, LIKE A MINI
TEMECULA, CALIFORNIA!”
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AMBASSADOR PROGRAM

Choose one of the following welcome perks
when you join our Ambassador Program:

» 30% off the home warranty for your clients

« 30% compensation for each home warranty purchased
(education provided)

« A Cutco knife set, fully engraved with your information
(100% tax-deductible)

Additional Perks:

« 20% compensation for second-year renewals

» 50% off the warranty price for your own home (primary residence only)

Renee Muniz
& 702-969-6663

© Renee@Dwellness.house
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9151 Currency St.
Irving, TX 75063

BANKER RATES
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Tired of hearing, "I/ love your /ender, but their rates are too nA

high"? Frustrated by unanswered calls and weekend MI‘LESTONE
unavailability? Experience flexible products, streamlined schoidul b R GU AL
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,
experience, and reputation, surpassing any lender in the
field.
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Traditional Bﬁhléel’ys_/]afi’/'ala Webb Mortgage Advicore

Limited Hours - Closed on H
Available 24/7, every da
Weekends @ / yasy

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service @ Exceptional customer service

PRR®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Call Adrian.

ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com
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MORTGAGE (RIGHATORS

We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC| NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone
Mortgage Solutions, LLC s licensed/registered in California (60DB0-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER

OR MORTGAGE CORRESPONDENT LENDER), Idaho (MBL-2081815656), Maine (1815656), Nevada (NCEM-101664), New Hampshire (26661-MB), Oregon
(1815656), Rhode Island (20193813LB and 20214285LL), South Carolina (1815656), and Washington (CL-1815656). @
Copyright ©2025 | Milestone Mortgage Solutions, LLC | NMLS #1815656 ——

Visit www. ess.org and www.mil lutions.com/legal for more i ion. For infc | purposes only. This is not a
commitment to lend or extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval. Other
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411



