











property management business, Jackson learned from his
business partner and clients who were flipping houses and
buying rental properties, and within a few months, was
personally investing himself. During this time, Jackson was
able to personally invest in over 30 properties and developed a
love for the investment side of real estate. When he was ready
for a change, he found a national property management brand
expanding in Chattanooga, sold the management business to
them, and decided to get licensed as a real estate agent. Having
seen multiple sides of the real estate industry, he wanted to
pursue the opportunity to have a positive impact on the others,
using the skills he’d been able to learn. Combining his niche
work in commercial and property management, he brought a
unique value and insight to his clients.
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One of the keys to leveling up your business as an entrepreneur
is, unsurprisingly, treating it like an actual business. Jackson
has built his systems and operations of his real estate business
to make working with clients as seamless and convenient as
possible. He works hard to analyze, pivot, and improve when
things can be done better, while adhering to the core principles
he’s learned in his previous experiences. However, he
emphasizes that these skills only serve as a vehicle to deliver
what’s truly important to him: relationships and service.

With these pieces in place, he was able to quickly build a strong
client sphere. “What I like about real estate is getting to work
with and help people,” he says. Serving others was always a
driving force of his entrepreneurial goals. He is guided by his
faith in God, and states that “He wired me a certain way, and

I have a responsibility to use those attributes to reflect Him

in the world.” His organized and driven approach to business
coupled with a strong servant’s heart has earned him the trust
and respect of his clients.

While he has plenty of experience and skills to draw on as

a younger real estate agent, he is intentional about who he
surrounds himself with and takes lessons from. While growing
his business matters to him, it’s never at the expense of his
beliefs. By choosing people that push him in the right ways, he
keeps himself focused on what really matters. “I'm a follower
of Jesus and everything I do filters through that lens,” he states,
“I think that’s way more important than simple professional
success.” His unwavering commitment to the underlying
values he is driven by are the guiding force of his success. “In
the midst of everything, you make great relationships with
people,” he claims. It’s a common thread amongst great real
estate agents that doing the right thing and serving people first
tends to lead to business and financial success as well.

Despite his emphasis on his career, relationships outside of
business matter just as much. Jackson likes to spend time

with family and friends and enjoys exploring the outdoors
doing just about any outside exercise or activity. As a lifelong
learner, he enjoys reading and learning new things, both

about business and his hobbies. He is also actively involved at
Citizens of Heaven Church in downtown Chattanooga and is
driven by the relationship he has with his faith on a daily basis.
One of Jackson’s favorite interests is travelling. He has plans to
visit all seven continents with four under his belt already.

In his time as a real estate agent, he has been able to impact
plenty of people in his community. “I love where I'm going
right now,” he shares. As he continues to grow his business
and serve even more people, he takes every opportunity to
empower and uplift those he interacts with. He understands
putting people first will always be the right move. His unique
blend of technical experience and a relationship-first approach
is paying dividends. With so much to look forward to, he can’t
wait to see what opportunities he can engage in next.
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What | like about real
estate is getting to work
with and help people.”
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COVER STORY

TELLING STORIES
THAT LEAD
PEOPLE HOME

BY JEFF WHITE ¢ PHOTOS BY CREATIVE REVOLVER

For as long as he can
remember, Evan Barron
has been a storyteller.
Growing up in a military
family meant moving

more than 20 times before
adulthood. Each new place
came with new people,
new cultures, and new
experiences to absorb.
Later, as a photographer
and videographer, Evan
traveled to over 20
countries, capturing
moments and crafting
stories for brands in the
travel, hospitality, and

real estate industries.
Storytelling was his way
of making sense of the
world. Today, as one of
Chattanooga’s rising real
estate professionals, Evan
has discovered his greatest
story yet: helping people
write the chapter where

they finally find home.

Stories From a Life on
the Move

Evan’s early years were
shaped by constant change.
His father’s military career
carried the family from
coast to coast and even into
South America for a season.
With every move came the
challenge of starting fresh—
but also the opportunity

to meet new people and
discover new places. That
rhythm of movement fueled
his curiosity and sharpened
his ability to connect with
others, skills that would later
serve him in real estate.

When he struck out on

his own, Evan’s passion

for storytelling became

his career. He launched a
media production business,
filming content for global
brands. He spent his early

twenties with a camera

in hand, crisscrossing the
country and the world to
tell stories of adventure,
design, and lifestyle. He
filmed luxury cabins, tiny
homes, and unforgettable
experiences, always
searching for the thread that
made each story unique.

From Stories on Screen to
Stories in Real Estate
Even in his production work,
real estate kept showing up
in the background. Homes
weren’t just structures—
they were settings for life’s
stories. Then came a turning
point: listening to a podcast
featuring Will Grimes and
Eli Schmidt, two agents who
had built a thriving real
estate business through their
“Living in Denver” YouTube
channel. Their story struck

a chord. Evan realized he
could take his skills as a

storyteller and apply them to
real estate in Chattanooga.

“I already had the camera.

I already knew how to tell

a story. I just needed a new
vehicle,” he recalls.

That new vehicle was real
estate. Evan earned his
license at the end of 2022 and
officially launched his career
in early 2023. He created
“Living in Chattanooga,” a
YouTube channel designed

to help people see, feel, and
understand the city through
authentic stories. Within
months, it became the largest
real estate YouTube channel
in Chattanooga and fueled
more than $17 million in
sales volume in 2024 alone.

The Power of

Truthful Storytelling
Evan’s approach is simple:
tell the truth. His videos
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showcase neighborhoods,
lifestyles, and the real
pros and cons of living in
Chattanooga. That honesty
builds trust, especially
with out-of-state buyers
considering a move.

“By the time clients reach
out, many already feel like
they know me,” Evan says.
“That makes everything
more natural, because our
relationship is built on trust
from the start.”

For him, storytelling isn’t
just about creating content—
it’s about connection.

It’s about helping people
picture their lives in a

new setting and take steps
toward their dreams.

Choosing a Brokerage
That Lets the Story Grow
When it came time to choose
a brokerage, Evan wanted

a place that supported his
vision instead of limiting it.
He found that in LPT Realty.

“LPT is where it’s at if you're
looking for agent resources,
growth, and the freedom to
brand yourself,” Evan says.
“Robert Palmer, the founder,
is a self-made billionaire,
but he’s also a down-to-earth
guy who genuinely wants
agents to win. That kind of
leadership matters.”

What stood out most was
LPT’s agent-first approach.
They provide marketing,
planning tools, and cutting-
edge Al systems that help
agents serve more clients.
And just as important,
they allow agents to

build their own brand.

For Evan, that meant he
could grow Evan Barron
Homes while still having
the strength of a national
company behind him.
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BY THE TIME
CLIENTS REACH
OUT, MANY
ALREADY FEEL
LIKE THEY
KNOW ME.

Stories That

Shape Success

While Evan’s numbers are
impressive, his measure of
success isn’t just in sales—
it’s in stories. Like John, a
client who came wanting to
buy two houses, one in the
city and one in the country.
As Evan listened, he realized
John’s deeper dream was

to create a retreat by the
river. “I encouraged him

to go all in on that vision,”
Evan says. Today, John

sits by the water, crickets in
the background, living the
story he had only

imagined before.

Then there’s Bonnie, who
wanted to buy a short-term
rental despite Chattanooga’s
notoriously tricky STR
rules. When her permit was
denied, Evan dove into the
ordinance, challenged the
interpretation, and escalated
it to the Hamilton County
Attorney’s office. On the
final day of due diligence,
the denial was overturned,
and Bonnie’s story got a
new ending: she secured
the permit and the property.
“That experience taught

me that persistence and
advocacy are how you help
clients write the chapters
they’ve been dreaming
about,” he says.

Anchored by Faith

and Family

At the center of Evan’s life
story are his wife, Nadia, and
their son, Ezra. Becoming a
father reframed everything.
“My faith in God and my role
as a husband and father shape
how Ilive and lead every day,”
he says. “Being a father has
reshaped how I see success.
It’s not just about business
metrics—it’s about building a
life that honors God and sets
an example for my family.”

({4

MY FAITH IN GOD AND MY ROLE AS
A HUSBAND AND FATHER SHAPE
HOW | LIVE AND LEAD EVERY DAY.

b2

Faith also guides how he gives
back. He stays active in the
SDA church and holds onto 2
Corinthians 9:6-7: “Each one
must give as he has decided
in his heart, not reluctantly
or under compulsion, for
God loves a cheerful giver.”
For Evan, generosity isn’t
just part of the story—it’s the
legacy he hopes to leave.

A Story Still Being Written
When he’s not working,
Evan spends time outdoors
with his family, goes
wakesurfing, and keeps

up with his love for travel.
He jokes that teleportation
would be the ultimate
superpower for a real estate

agent, but truthfully, he’s
found something better: a
way to help people imagine
and step into new chapters
of their lives.

From constant movement
in childhood to global
adventures with a camera,
to finally planting roots in
Chattanooga, Evan Barron’s
life has been defined by
stories. Today, he’s not just
telling them—he’s helping
people live them. With
faith as his foundation,
storytelling as his craft,
and family as his anchor,
Evan is building more than
a business. He’s building a
legacy, one story at a time.
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