








HELPING YOU ACHIEVE
YOUR FINANCIAL GOALS

Our hope is to have a client for life, and our 98% retention
rate is proof of our dedication to this goal. Simply put, our
goal is to facilitate our clients" financial goals, and our
philosophy, mission and promise to you are all focused on
this underlying goal.

Our Mission
To provide our clients the ultimate client experience through:

« Consistent client contact
* Rapid response to time-sensitive issues
« Strategic financial planning implementation

Our Promise to You
The advisors at Gagne Wealth Management Group will:

» Always have your best financial interests in mind.

» Always give you honest education and feedback about
financial products available in the market.

« Make you feel as if your account is the most important
one - because it is.

Gagne Waalth Management Group

RAYMOND JAMES®

RELATIONSHIP-FOCUSED SERVICE.
TRUSTED FINANCIAL ADVISORS.

The advisors of Gagne Wealth Management Group have dedicated
their entire careers to providing strategic financial advice and helpful
guidance to their valued clients. Jay Gagne spent 10 years at
Merrill-Lynch and then transitioned their business to Raymond
James in 2004. Gagne Wealth Management is a family-owned
business, Jay is dedicated to the creation of financial success for
you and your family for generations to come.

Contact us now for a complimentary, no-obligation financial
consultation. Simply visit our Get In Touchpage or call us
toll-free at 866.461.7673.

MEET JAY GAGNE

Jay Gagne is a Raymond James financial advisor who began his career
back in 1995. He offers his clients more than 29 years of continuous
investment management and financial planning expertise. Jay has
achieved a Certification from the prestigious Wharton School of
Business in Pennsylvania as a Certified Investment Management
Analyst (CIMA), which translates to a deep understanding and
knowledge of the available financial options for his clients. (

Jay has continually been recognized for his achievements,
including the following distinctions and honors:

2019-2024: Forbes Best in State Wealth Advisor

2023-2024: Forbes Best-In-State Wealth Management Teams
2014-2024: Member of Raymond James Financial Services Leaderg
2023-2024: Advisor Hub Top 100 Advisors

2021-2023: CollegeChoice Advisor 529 Savings Plan Award of E

Forbes
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A Real Estate
Trailblazer Who
Leads with Love,
Listens with
Purpose, and
Walks by Faith

Nicholas

Garza

WRITTEN BY ELIZABETH MCCABE

“I would rather you grow up poor
with love than rich without love,”
Nicholas Garza remembers his
mother saying. Her words still echo in
his heart.

Born and raised on the west side of San
Antonio in a 796-square-foot home,
Nicholas grew up in a 99% Mexican
neighborhood where his world was
shaped by faith, humility, and the power
of community. His mother, a cafeteria
manager earning $25,000-$35,000 a
year, sacrificed daily to make sure her
kids felt loved—and never knew they
were poor. Nicholas says, “My parents
slept on the living room floor so we
could each have our own room.”

That sacrificial love would later fuel

a life built not just on success, but on
service—and the unshakable belief that
all things are possible through Christ.

Discovering Austin

Nicholas headed to the University

of Texas in 2010 with a dream and a
mission: to connect with as many people
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as possible. “Early on I realized it’s not
about who you know, or what you know
but who knows you,” he reflects. He
graduated with a degree in kinesiology
and health, but during his senior year,
his mother suffered from partial facial
paralysis. Without hesitation, Nicholas
told her, “Retire and I'll take care of
you financially for the rest of your life.”
She handed him a $45,000 check—her
retirement savings—and insisted he use
it to pay off his $33,000 in student loans.

Stepping into the Unknown

What followed was a whirlwind
adventure. He moved to Midland, TX

to work in the oil field and was laid off
at the age of 23. Then a text message
from a recruiter for a contract role with
Google Fiber led him back to Austin—
and back to church. An unexpected
email for contract work with Google
Education opened a door to travel:
Mexico, Ireland, Spain, London, Paris,
Berlin. It was an incredible experience,
seeing the world for himself. But his
heart led him back to Austin in 2017,
where he joined a tech-based broker-to-

broker referral company called Opcity
that was later acquired by Realtor.com.

As he grew in faith, his professional life
accelerated. Nicholas moved into B2B
operations, developed relationships with
brokers across the nation, and learned
what it truly meant to listen, lead, and
serve. A broker in North Carolina once
told him, “Become a REALTOR® and I
will move my business to Austin, TX.”
That seed took root.

By October 2018, Nicholas made the
most important decision of his life: walk
in the ways of the world—or walk in

the ways of the Lord. At the age of 27 he
chose God.

From Setbacks to Setups

When he was laid off from Realtor.
com in May 2020, Nicholas didn’t
panic. Instead, he prayed. “I trust
something will happen,” he said at
the time. That trust opened a door to
work directly under the CEO of a tech
start-up, Milestones Labs. He honed
his skills, networked with executives,
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and learned the art of listening. “The
CEO, Dustin Gray, started every meeting
with, ‘Tell me about yourself.’ That
taught me so much.”

By 2021, Nicholas was offered a job at
UpEquity, thanks to a former Realtor.
com colleague, Eric Atkisson, who
recognized the national relationships
Nicholas had cultivated. Once there, he
heard it again and again: People really
know you, like you, and love you.

That same year, the little brown kid
from the west side of San Antonio did
something extraordinary—he bought

his mom a house. And when one home
became two through God’s provision,
people began asking: “Nick, how do you
have two homes?” His response? “God.”
He knows that God is real. “Nothing

in my life makes sense, but God keeps
allowing me to do so much by His name.”

Walking by Faith, Not Sight

When he was laid off a third time in
October 2022, Nicholas had a tough
choice to make. His pastor Juhan Kim
and friend Zeke Lawal both helped him
make a decision to turn down a $200,000
a year job and go all-in on real estate.
“Itll require you to walk by faith and
not by sight,” they said. He listened.
Nicholas cashed out his 401(k), got
licensed in November 2022, and joined a
team at Keller Williams in December.

The road wasn’t easy. He faced eight
rejections on listing consultations before
finally landing his first client in April
2023. Then came another bump: a team
split and his first time being fired. “I
went broke,” Nicholas admits. But the
family he had once poured into came

to his aid. “You bought your sister a car
and your mom a house,” they said. “Now
it’s our turn to support you.”

By July and August, the tide began to
turn. He closed five transactions in two
months, including leases and sales,
totaling $2.1 million in volume and
seven units for the year.

The next year started off strong, but
then, a dry season. “God, I just want

to be a normal agent, not great,” he
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confessed to his mentors, Dyron Taylor
and Sabreena Wadhwani. The reply:
Why not be great? God says you can be
great. So Nicholas surrendered the fear,
the pride, the doubt: “Okay God, if you
want me to be great—I'll be great.”

In 2024, he almost tripled his business
from the year prior—closing 15 homes
for $5.67 million in volume.

A Different Kind of Real Estate
Today, Nicholas is with Keller Williams
Real Estate, working toward $15 million
in volume and building something
deeper than a business. God has taught

him how to combine work and faith and
that’s exactly what he’s doing.

“My mission is to meet people where
they are and listen to their testimony to
help them feel seen, known, and heard,”
he explains. “My vision is not about
helping someone buy, sell or invest in
real estate—it’s about walking together
toward Christ!”

He’s not selling homes. He’s helping
build the Kingdom—one relationship,
one closing, one testimony at a time.

({4

Early on I realized
it’s not about who
you know, or what
you know but who
knows you.”

Your Home for
Mortgage Lending

Buy | Build | Refi

JIM TRUNGALE

Mortgage Production Manager/
Senior Loan Officer

512.243.74320
jim.trungale@southstarbank.com

MNMLS #187125
SOUTHSTAR
BANK
&

Al lpans are subiect to spproval. Other fees or restrictions moey apply. SouthStar Bank. MMLS 8410824 M Srenid

A AuNA TION

RESTORATION
FFIEE SM.IE DAY

CALL TODAY!!

= WATER DAMAGE RESTORATION

= MOLD REMEDIATION

= DDOR REMODVAL SERVICES

- FIRE/SMOKE DAMAGE RESTORATION

Total average savings of
$894*

in the Village at
Gold's Gym.

Let me show you how combining home
and auto policies can really add up.

Like a good neighbor, State Farm is there®
CALL FOR A QUOTE 24/7.

o StateFarm-

Hook!EmfHorn's

Steve Vinklarek
512-452-0214

Stevelnsures.com
Steve@Stevelnsures.com

Conveniently located
Westlake next 1o
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HIVEHOUSE €O

ASHOMESNRMERIEET & LIFEST
o

B802-878-5878
WWW HIVEHCUSE . CO

Done-for-you Home Gyms

ONCGPI C/MS

sigrotier

MEDIA

Media, sign and
lockbox installation in  [u] +-IL-|E
one easy order. 'E;_!'.‘.'j.' AT
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Paul Guerrero Agency
512-441-8597

Local. Reliable. Realtor Recommended.

Floral Designer
T frilons
TOP 500

Floral Designs for every listing,
bringing beauty to every Home
and Showroom.

A H HOP
2105 Justin Ln. Suite 101
ATX 78757 | 512.215.8929

www.studiomistine.com
415.314.9363
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| SMART HOME SERVICES

Lighting, Shades,
AV, WiFi, & Security

Call us at (512) 785-0032
SmarterTX.com

' 512.537.3100

BB DAVINCIINTERIORS.COM

AT (1031

Helping clients defer capital gains
taxes through 1031 exchanges since 1996.

WE PROVIDE 1031 EXCHANGE SERVICES - CONTACT US
FOR A FREE CONSULTATION!

DOUG RUBY
(512) 922-1392 | atx1031.com | dougruby@atx1031.com
2630 Exposition Blvd., Ste. 115

MORE DELIVERS: Unlock

affordable

Lower Interest Rates ; :
financing for

Higher Sales Prices
Faster Closings buyers and

Turnkey Process higher sales
Legal Protection prices for
Loan Servicing sellers!

512-543-2558 MRE

MoreSellerFinancing.com

THE GOLD
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CapitalTitle

A Shaddock Company
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Austin Lakeway Austin Northwest
2501 Ranch Road 620 South, Suite 250 6850 Austin Center Boulevard, Suite 127
Lakeway, Texas 78734 Austin, Texas 78731

Y Y

Austin South Cedar Park
1801 S. Mopac Expressway, Suite 250 715 Discovery Boulevard, Suite 205
Austin, Texas 78746 Cedar Park, Texas 78613

Y Y

Georgetown Horseshoe Bay
800 S. Austin Avenue, Suite E 9714 Fm 2147, Suite 107
Georgetown, Texas 78626 Horseshoe Bay, Texas 78657

Y, Y

Lockhart Round Rock
203 South Main Street 2300 Greenhill Drive Bldg. 10-Suite 1000
Lockhart, Texas 78644 Round Rock, Texas 78664

Y Q

Round Rock Downtown San Marcos
211 W. Main Street 1913 Dutton, Suite 308
Round Rock, Texas 78664 San Marcos, Tx 78666

Westlake
3801 Bee Caves Rd., Suite 110
Austin, Texas 78746

The Largest Independent Title
Company in the United States

www.ctot.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Less
Intimidating
Bankers

Less Intimidating Home Loans

- @ HomelLoans
5300 Bee Caves Road, Bidg #2 | Wesi Lake Hills, TX TET46

anbcom | (512) 306-3804 Powered by: Amarillo National Bank
Mitiber FDBC | 57 Equal Howsing Lender | NMLSS B44528




