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Hello November, the Season of Gratitude! 

As the year begins to wind down, November invites us to pause 
and reflect with appreciation for the people, partnerships, 
and progress that have shaped our journey. It’s a season to 
celebrate what we’ve accomplished together and to look ahead 
with excitement for the opportunities yet to come.

The new year is just around the corner, and we’re already 
looking forward to an amazing 2026 —a year filled with fresh 
ideas, meaningful connections, and continued growth for our 
Real Producers community. The best is yet to come, and we 
can’t wait to share it with you.

We’re also thrilled to welcome our newest preferred partner, 
Junk Rescue. We’re delighted to have them join the Real 
Producers family and look forward to many successful 
collaborations ahead.

As we move through November, let’s hold onto this thought:
“Gratitude turns what we have into enough.” 

Here’s to a month of reflection, appreciation, and anticipation 
for everything still to come.
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Clarity, 
Confidence, 
Peace of Mind
BY GEORGE PAUL THOMAS 

PHOTOS BY CHRIS KELLYMAN

PARTNER SPOTLIGHT

For Brian Maute, home 
inspections are more than a 
business—they’re a mission. 

As the owner and CEO of Vivid Home 
Inspections, Brian has built his 
company around one simple promise: 
clarity, confidence, and peace of 
mind for every client. Driven, detail-
oriented, and deeply professional, he 
combines a hands-on background in 
construction and renovation with a 
client-first philosophy that has quickly 
made Vivid one of the most trusted 
inspection services in South Jersey.

From Kitchens  
to Construction 
Brian’s career journey began 
in an entirely different field: 
the culinary world. For 
eight years, he worked as a 
chef, pouring creativity and 
discipline into every dish. 
But when the recession hit, 
his role in hospitality came 
to an abrupt end. Instead of 
seeing it as a setback, Brian 
saw an opportunity to pivot.

That transition led him into 
home renovation, where 
he spent years building, 
repairing, and transforming 
houses. “It was hard, physical 
work,” he recalls, “but it gave 

me an invaluable understanding of how 
homes are built—and where hidden 
issues often lie.” Over time, however, 
the wear and tear of construction began 
taking its toll on his body. Around 
the same time, he noticed a troubling 
pattern: too many new homeowners 
were blindsided by costly repairs that 
should have been caught during the 
inspection process.

That realization became the turning 
point. “I wanted to be the person who 
made sure clients had all the facts 
upfront,” Brian says. “Home inspections 
were the natural next step.”

Launching Vivid Home Inspections 
Brian began his inspection career in 
Florida, quickly proving his expertise 

Maute
Brian 
VIVID HOME 
INSPECTIONS
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and earning a reputation for thorough, 
honest service. After a divorce and life 
changes brought him back to New Jersey, 
he launched Vivid Home Inspections, 
determined to build a company rooted in 
transparency and trust.

Today, Vivid operates out of Cherry 
Hill and serves clients across South 
Jersey and Eastern Pennsylvania. Brian 
is currently a one-man show, but his 
reputation for professionalism, integrity, 
and service has allowed the business to 
grow steadily year after year.

What Sets Vivid Apart 
Vivid Home Inspections offers far more 
than a standard report. Brian integrates 
advanced tools like thermal imaging and 

drone technology into every inspection 
at no extra cost. He also provides added 
services—radon and mold testing, 
sewer scope inspections, pool and spa 
evaluations, and more—that many 
inspectors don’t offer.

Every client also receives resources 
designed for long-term value, such as 
HomeBinder, repair pricing tools, and 
a comprehensive home maintenance 
manual. In addition, Vivid Home 
Inspections offers a Pay at Closing 
option for inspections of $650 or more, 
making it easier for clients to add 
valuable services upfront and make 
more informed decisions about their 
purchase. “I don’t just hand over a 
report,” Brian explains. “I take the 
time to walk clients through what I 
find, answer their questions, and give 
them the knowledge they need to move 
forward with confidence.”

His approach has made him a favorite 
among first-time homebuyers. “I enjoy 
educating them about their new home,” 
he says. “It’s rewarding to see them 
leave an inspection feeling informed 
instead of overwhelmed.”

For Realtors, Brian emphasizes one 
crucial message: he’s a problem solver, 
not a deal killer. “My job is to provide 
honest, thorough inspections while 
communicating in a way that helps 
both the Realtor and the client move 
forward,” he explains. “That balance 
protects the Realtor’s reputation and 
ensures the buyer feels supported.”

Life Beyond Work 
When he’s not inspecting homes, Brian 
is happiest outdoors. He loves kayaking, 
scuba diving, camping, and hiking—
anything that gets him into nature and 
fuels his adventurous spirit. At home, 
he enjoys winding down with a good 
horror movie.

His personal journey has shaped his 
professional path in meaningful ways. 
Originally accepted to medical school, 
life took an unexpected turn when he 
became a young father, leading him to 
shift careers and ultimately discover 
his passion for construction and 
home inspections. Today, that sense of 

resilience and adaptability defines  
his outlook.

Looking Ahead 
Brian has big plans for Vivid Home 
Inspections. Over the next five to 
ten years, he aims to expand his 
certifications, bring on additional 
inspectors, and grow the company into 
one of the most trusted firms in the 
region. “I want to stay at the forefront 
of technology in the industry while also 
focusing on education,” he  
says. That includes mentoring future 
inspectors and continuing to make 
inspections a transparent, empowering 
process for clients.

For Brian, success comes down to 
mindset. His advice to Realtors and 
clients alike is simple: “Always focus 
on solutions.” By being approachable, 
professional, and committed to clear 
communication, he ensures that  
every inspection builds trust rather 
than tension.

At the heart of it all, Brian’s mission 
remains the same: to protect families 
and give them peace of mind. “If there’s 
one thing I want people to know, it’s 
that I truly care about helping them 
make informed decisions about their 
homes,” he says. 
“That’s what 
drives me  
every day.”

I wanted to be the 
person who made 
sure clients had all 
the facts upfront.”

For more info or to schedule an inspection, visit vividhomeinspections.
com. You’ll find informative blogs on various topics, plus downloadable 
checklists that’ll help guide your clients every step of the way from the 
initial homebuying process to long-term home maintenance.

CONTACT

US!
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CREATING SPACE FOR 
EVERYONE TO WIN
BY GEORGE PAUL THOMAS 

PHOTOS BY CHRIS KELLYMAN

RISING STAR

Ariana Davis has always been the go-to 
person in her circle. Whether it was 
navigating housing resources, planning 
community events, or lending a listening 
ear, she has a way of showing up for 
people. Originally from Philadelphia 
and now living in Marlton, NJ, Ariana is 
the Team Leader of A. Fortune Legacy 
at Weichert REALTORS in Cherry Hill. 
She brings over 15 years of nonprofit 
leadership to the table, and that 
experience shapes everything she does.

Warm, empathetic, and intuitively 
funny, Ariana lights up any room she 
walks into. Her real estate career may 
be relatively new, but it is powered by 
years of experience managing people, 
projects, and partnerships in service-
focused spaces. That background makes 
all the difference in how she shows up 
for her clients today.

The Path That Chose Her 
Ariana’s love for real estate started 
long before she was licensed. Friends 
and family often turned to her for help 
with rentals, home purchases, and 
just about every housing-related need 
imaginable. It was clear she had a gift 
for turning complicated situations into 
smooth transitions.

She initially entered the field as a 
property manager from 2009 to 2013, 

then earned her license in 2020 while 
still working full-time in the nonprofit 
world. In January 2023, Ariana took the 
leap to real estate full-time and hasn’t 
looked back.

“I saw firsthand how life-changing real 
estate could be,” she says. “Being part 
of that journey became something I 
couldn’t walk away from.”

Heart Over Hype 
Ariana does not chase recognition, 
yet her stats speak volumes. In 2024 
alone, she closed 26 transactions 
totaling nearly $5.8 million in volume. 
She earned the NJ REALTORS® Circle 
of Excellence Sales Award in 2023 
and 2024, ranked #3 in Total Units for 
Individual Agents in 2023, and was the 
top-producing Individual Agent in Sales 

DavisARIANADavis
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Units at her brokerage that same year. 
Most recently, she joined Weichert’s 
Executive Club.

What truly sets her apart is how she 
makes people feel.

“I don’t see clients as transactions. I see 
them as people trusting me with one 
of the biggest decisions of their lives,” 
she says. “I bring heart, strategy, and 
advocacy to every deal. It’s not about the 
paycheck. It’s about the people.”

Ariana leads A. Fortune Legacy, a 
growing team at Weichert REALTORS. 
Alongside her is Operations Manager 
and Sales Associate Jennifer Fortune, 
who brings a calm, steady presence 
and military relocation expertise. 
Jennifer, a plant-loving DIY enthusiast 
with a heart for service, works 
alongside Ariana to keep the business 
rooted in care and connection.

Every family they work with is met 
with intention, warmth, and follow-
through. At the core of their work is a 
belief that relationships matter more 
than transactions.

A Full House and a Full Heart 
Ariana’s life is filled with joy and plenty 
of activity. She is a proud mom to four 
mostly-adult kids, in a happy five-year 
relationship with the love of her life, 
and shares her home with two lively 
dogs and three guinea pigs. She thrives 
in an environment filled with organized 
chaos, laughter, and love.

When she is not working, Ariana 
is soaking up quality time with her 
family and friends. That often looks 
like discovering new restaurants, wine 
tasting at local vineyards, cheering 
at concerts, or road-tripping to the 
Carolinas. Music plays a big role in 
her life too; it is always playing in the 
background, whether she is working out 
or relaxing in the yard.

Recently, she has gotten into candle 
making and hopes one day to create 
beautiful centerpieces for homes or 
even work with staging companies. It 
is a hobby that blends creativity, peace, 
and her love for home.

Leadership, Legacy, and  
What’s Next 
As the leader of A. Fortune Legacy, 
Ariana has big plans, and they are not 
all about expansion for the sake of 
growth. Her focus is on impact.

“I want our team to be known not by 
numbers, but by how we change lives,” 
she says.

Over the next several years, Ariana 
hopes to build her real estate portfolio, 
expand her team throughout the East 
Coast and Puerto Rico, and eventually 
open her own brokerage. She is 
especially passionate about providing 
beautifully renovated homes to lower-
income families who might otherwise be 
priced out of the market.

She also has a deep desire to give 
back. Her team is exploring ways to 
partner with the Red Cross, women’s 

empowerment programs, schools, 
and animal shelters. From teaching 
teens about careers in real estate 
to organizing pet adoption drives, 
Ariana’s vision for the future is full  
of purpose.

Ariana’s favorite quote comes from 
her favorite Peloton instructor, Jessica 
Sims: “You’re allowed to be a work in 
progress and a masterpiece at the same 
time.” It is a message she lives out every 
day as a mom, a businesswoman, and a 
community advocate.

She hopes readers see her as someone 
who cares deeply, not just about homes, 
but about the people who live in them.

“At A. Fortune Legacy, we believe in 
collaboration over competition. There’s 
room for everyone to win,” Ariana says. 
“We are here to serve, grow, and build 
something that lasts.”

I don’t see clients as transactions. 
I see them as people trusting me 
with one of the biggest decisions of 

their lives.” 
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There are people who step into a 
room and change its energy. Melissa 
Young is one of them. Smart, driven, 
approachable, and compassionate, she 
radiates the kind of strength that comes 
from surviving life’s hardest battles and 
turning them into fuel for success.

Raised in New York, Melissa grew up 
with grit in her veins and a natural 
curiosity about people. After earning 
a degree in psychology from the 
University of Delaware, she rose quickly 
in the corporate world, becoming the 
youngest National Sales Manager ever 
hired at Equifax. But when life threw its 
share of hardships—including a difficult 
marriage and the challenges of raising 
two children alone—Melissa leaned 
into her resilience. “Those years shaped 
me,” she recalls. “They taught me how to 
fight for what matters and how to keep 
moving forward, no matter how heavy 
the weight feels.”

While rebuilding her life, Melissa 
found herself drawn back to something 
familiar. Real estate wasn’t just a career 
shift; it was in her DNA. Her mother had 
been a successful agent, and Melissa had 
spent years flipping homes while raising 
her kids. In 2007, she made the leap to 
full-time real estate, fueled by equal 
parts passion and determination.

Breaking Through And Standing Out 
Melissa’s career took an extraordinary 
turn with her very first listing: NFL 
superstar Terrell Owens. That one deal 
catapulted her into the luxury and 
athlete markets, carving out a niche that 
would define much of her future work. 
Since then, she’s built a reputation as the 
go-to agent for high-profile clients and 
luxury properties across South Jersey.

Now the Director of the Drayton Young 
Group at Compass Real Estate, Melissa 
leads a powerhouse team known for 

A LIFE BUILT ON COURAGE 
AND CONNECTION

Melissa Rattner

BY GEORGE PAUL THOMAS | PHOTOS BY CHRIS KELLYMAN

COVER STORY

Young
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its expertise in Burlington, Camden, 
and Gloucester Counties. Together, they 
closed over $40 million in sales volume 
last year and are pacing to exceed $45 
million this year. But for Melissa, the 
numbers only tell part of the story.

“Real estate is never just about the deal,” 
she says. “It’s about the people. Every 
transaction represents a family’s next 
chapter, an athlete’s first big move, or 
someone’s chance to start over. I take 
that seriously.”

Her clients know her as a relentless 
advocate who pairs high-level strategy 
with a deep sense of care. She’s part of 
the Compass Sports & Entertainment 
Division, a recognition reserved for elite 
agents handling high-profile clientele, 
but she refuses to let titles define her. 
“Nothing sets me apart except that I 
work,” she says simply. “I work hard 
because I love what I do.”

The Voice That Leads The Way 
Ask Melissa where she finds her 
strength, and she’ll tell you it comes 
from listening to the quietest sound of 
all—the voice inside. She keeps close 
a poem by Shel Silverstein called The 
Voice, words that remind her to trust 
her instincts.

The lines from the poems have guided 
her through personal battles, career-
defining moments, and the everyday 
decisions that shape her business. “I’ve 
learned to trust myself,” she says. “That 
voice is what’s helped me take risks, 
stand strong for my clients, and rebuild 
my life when I had to.”

That same resilience drives her to 
speak openly about surviving domestic 

abuse, an experience that left her 
with a broken knee but an unbroken 
spirit. “One in four women goes 
through it, yet we don’t talk about it 
enough,” Melissa says. “If my story can 
encourage even one woman to seek 
help, it’s worth sharing.”

Life Beyond The Closings 
Behind the sharp business instincts and 
luxury market expertise is a woman 
who treasures the simple joys of life. 
Melissa remarried in 2020, and with 
her husband and their dog Molly, she 
is savoring the rhythm of being an 
empty nester. Her blended family of 
four children—two biological and two 
stepchildren—remains at the center of 
her world. Watching them carve their 
own paths into adulthood is one of her 
greatest sources of pride.

Family time is sacred. Whenever 
everyone can gather under one roof, 
Sunday dinners become a celebration 
of love, laughter, and resilience. Melissa 
also cherishes beach weekends, where 
the pace slows down and she can soak 
in the serenity of the ocean. “Those 
moments—sitting with the people I love, 
cooking together, sharing stories—those 
are what matter most,” she says.

Away from work, Melissa pours her 
energy into passions that reflect her 
creative side. She’s deeply interested in 
interior design and home construction, 
often lending her eye to clients’ 
renovation projects. Travel feeds her 
adventurous spirit, while staying active 
keeps her balanced. Her annual winter 
coat drive for the homeless is another 
reflection of her heart for the community.

For someone who represents 
professional athletes, it’s an amusing 
twist that Melissa admits she knows 
little about sports. Yet, her ability to 
connect with people—no matter their 
background or fame—has made her a 
trusted advocate for high-profile clients. 
“It’s not about knowing stats,” she says 
with a laugh. “It’s about knowing people.”

Looking Ahead 
Melissa’s journey has already been one 
of reinvention, courage, and a relentless 
work ethic, but she’s not slowing down. 
Her goals for the future mix ambition 
with gratitude. She wants to keep 
elevating the standard for luxury real 
estate in South Jersey, mentor rising 
agents, and continue expanding the 
reach of the Drayton Young Group.

Personally, her focus is on savoring the 
present while dreaming forward. “My 
goal is to enjoy today, laugh at yesterday, 
and celebrate tomorrow,” she says. 
“Every day is a gift.” She also plans to 
travel more, stay fit, and embrace the 
little things that bring her joy—whether 
that’s designing spaces, cooking with 
family, or just waking up to a new day.

To those coming up in real estate, she 
offers advice drawn from her own life: 
“Be you. Be honest. Leave everything 
you touch a little better than how you 
found it. If you focus on helping people 
instead of chasing commissions, success 
will find you.”

Melissa Rattner Young’s story is proof 
that success isn’t just built on numbers—
it’s built on courage, care, and the quiet 
confidence that comes from listening to 
the voice inside.

“If my story can 
encourage even one 
woman to seek help, 
it’s worth sharing.”

Sedona Leigh Photography
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• Licensed in NJ and PA
• Fast, Accurate Closings
• Real-Time Transaction Updates
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• Personalized Support
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