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NG VET_ERAI}S IN REAL ESTATE

Cody was
stationed in
Japan for
most of 2017.
This image
was taken in
the Miyagi
Prefecture
outside of
Sendai,
Japan.

Branch: Army
Years served: 2013-2019

How has being a military service
member helped you in your real
estate career?

The military has a very strict

and regimented daily routine. I'd
reckon that most high producing
agents you have a conversation
with will tell you that they also
follow a daily routine to help
them stay on track and organized
when balancing a hectic schedule
and multiple deals at the same
time. While being organized

and expecting a routine was key,
the military also taught me how
to manage last second change
and adversity from that usual
structured order, and we all know
that sometimes getting a tough
deal to the closing table can be
chaotic and requires you to be
quick on your feet to adapt to the
situation at hand.

What is one thing agents should
expect or be aware of when
working with military clients?
Most VA buyers do not know

and understand that most local
lenders provide the same (usually

better) VA lending services

and programs as the big box
nationally based “VA LENDERS”
that claim that they are the only
ones that can access certain
benefits. I've had some push back
from VA buyers being reluctant
to get second opinions from local
lenders that I trust will not try

to take advantage of them with
false promises and predatory
loan origination and hidden fees.
Encourage your VA buyers to at
least consider a second opinion
from trusted lending partners to
help them access their VA benefits

What was your proudest moment
as a military service member?
Graduating from the U.S. Army
Sniper School after 6 long hard
weeks of pass-or -go-home training
events. Received my diploma and
bravo 4 identifier on February
17th, 2017 alongside my team
leader at the time and friend.

What is one lesson you’ve
learned from your experience in
the military?

66

THE KEY IS
NOT THE ‘WILL
TO WIN'...
EVERYBODY
HAS THAT.
ITIS THE WILL TO

prepare

([ )
(0o win
THAT IS
IMPORTANT.

’»

- BOB KNIGHT,
Legendary Coach
of the Indiana Hoosiers

If you don’t ever put yourself
outside of your comfort zone, you
will never grow as an individual.
This isn’t just true in a military
career, but any career and life

in general. Pushing yourself to a
healthy limit shows that you are
capable of doing more than you
can ever imagine, and once you
push through unfamiliar times
and uncharted waters it becomes
familiar and easier to navigate in
the future.
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HONORING VETERANS IN REAL ES

Melinda Nicole
Photography

Branch of Military:
United States Marine Corps

Years served: 2001-2006. Pensacola,
FL (2002); Iwakuni, Japan 2002-2003;
Cherry Point, NC 2003-2006

How has being a military service
member helped you in your real
estate career?

My time in the military really

set me up with a solid base of
discipline and organization, and
that’s something I lean on a lot in
real estate. It’s kind of like those
skills naturally carried over, so I
can keep things running smoothly
for my clients. Plus, it taught

me a lot about teamwork and
leadership, so I can guide people
through the process and really
have their back.

What is one thing agents should
expect or be aware of when
working with military clients?
When working with military
clients, agents should be aware
that quick relocations and tight
timelines are common. Being
flexible and ready to adapt to their
schedule really goes a long way.

What was your proudest moment
as a military service member?
My proudest military moment
has to be finishing Marine Corps
boot camp. At 18. I had no idea
how tough and life-changing

it would be, but coming out on
the other side of it is something
I'm still super proud of. It’s one
of those experiences that really
stuck with me and forever
changed me as a person.

What is one lesson you’ve
learned from your experience in
the military?

One big lesson the military taught
me is to never give up on a
problem. In the service, you learn
to keep working on an issue until
it’s resolved, no matter how tough it
gets. That mindset of resilience and
persistence has been a huge asset
in real estate, because it means I'm
always ready to tackle challenges
head-on and find solutions for my
clients, no matter what.

What inspired you to join

the military?

At 18, I definitely didn’t have some
grand plan for a life-changing
experience. Honestly, I was a little
wild and not exactly the most
disciplined, and college didn’t
seem like the best fit for me at the

DO THE
RIGHT THING,
BECAUSE
IT°S THE

right
thing

TO DO.
»

time. So I kind of jumped into the
Marine Corps thinking, ‘Hey, this
looks challenging and maybe it’'ll
give me some structure!” And, well,
it definitely did.

What’s one piece of advice

you’d share with younger
generations, especially those
considering the military?

You have more potential in you
than you realize. The military can
really help you discover that. If you
want to push yourself and see just
how much you can grow, it’s a great
way to bring out strengths you
might not even know you have.
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‘www.sub-cooled.com

For more information :
®© 219.712.4512

(®) teamwendyeccm.com

ccmhomelending.com

-4

WENDY KRISCHKE . =
- Sub-Cooled L

ORIGINATING BRANCH
MANAGER

—

NEAR
NORTH

TITLE GROUP WE MOVE THE
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THEY DON'T
Valparaiso Merrillville S T i
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< Furniture Assembly
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" -
Quality professional services "
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Giavonni
Nickson Downing

VISIT US AT

Cur fl.l”f’ licensed and insured
tearn offers transparent pricing

CABINET REFINISHING NNTG.COM
and free estimates. From full-

P ==t
www.fcipaints.com = - service moves to eco-friendly
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Branch of Military: US Army
Years served: 1993-1996

How has being a military service
member helped you in your real
estate career?

As a lender, it takes a lot of
determination and ability to work
under pressure. The military gave
me discipline, resilience, and

the drive to finish what I start.

In lending, that means pushing
through late nights and challenges
to make sure nothing falls through
the cracks. You can count on me to
see the job through.

What is one thing agents should
expect or be aware of when
working with military clients?
Military clients value when
you’re proactive and on top of the
details—they don’t want to feel
like they’re leading the process.
Show them they can count on you
to guide and communicate clearly.
Also, be mindful that stress can be
a trigger, and sensitivity to PTSD
is very important.

AR KAk

comP 3

What was your proudest moment
as a military service member?
My most memorable award

is the Joint Service Achievement
Medal while serving in Egypt
with the Multinational Force
Peacekeeping mission between
Egypt, Israel, and Gaza. During
that deployment, a 7.3 Gulf of
Aqgaba earthquake hit the region.
Our base assisted with medevacs.
My team supplied fuel supporting
those efforts. Being part of
something that directly helped
save lives is something I'll

never forget.

What’s one of the biggest
challenges a military family faces?
One of the hardest parts for a
military family is just being away
from the people you love. You do
end up building some amazing,
almost family-like ties with others
around you, but it’s still not the
same as being with your own.

FLAMMATLE IQ'-I

That distance is tough, no matter
how strong you are.

What is one lesson you’ve
learned from your experience

in the military?

I believe the military has taught
me to always do more than what’s
expected. That mindset pushes
me to go above and beyond in
every situation.

What inspired you to

join the military?

My dad was in the Air Force, he
passed away when I was 10, I
believe that is what sparked my
interest in serving. It was right
after Desert Storm, and military
service was seen as such an honor.
Plus, my grandfather had served
in the Navy during WWII, so I felt
a strong pull towards the military.

What’s one piece of advice

you’d share with younger
generations, especially those
considering the military?

I think everyone who’s able
should serve, because it gives you
a deeper love for our country

and brings out a strength you
didn’t know you had. The military
pushes you in ways that make you
grow and realize just how tough
you really are. It’s not always
easy, but it’s worth it—for you and
for the safety of our country.
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HONORING VETERANS IN REAL ESTATE

ENVIRONMENTAL
INSPECTIONS

Years served: 1993-2018

helped you in your current career?

The ability to problem solve, come up
with viable solutions that work, and the

42 - November 2025

Branch of Military: US Navy

How has being a military service member

ability to work with a variety of
people and adapt.

What is one thing agents should
expect or be aware of when
working with military clients?
Professionalism. You will receive
clear structure and a no-nonsense
attitude. We are respectful and
efficient and we are there to do a
job and build a rapport with the
clients and most of all trust.

As a SEAL
Chief, D.
McBurnett
coordinated
complex
air/diving/
ordinance
and medical
operations,
led mission
planning and
execution,
and trained
junior SEALs
to maintain
platoon
readiness.

What was your proudest moment
as a military service member?
Being able to serve our country in
the highest manner possible with
the SEAL teams.

What is one lesson you’ve
learned from your experience in
the military?

Accountability. Accountability
means you accepted
responsibility which means you
are credible. If you are credible
then you earn people’s trust. Trust
is the most important thing in any
pursuit in life.

What is Uncommon Grit?
Uncommon Grit Foundation is
committed to honoring those
who serve—military veterans,
first responders, and their
families—by raising awareness,
building community, and
stepping in when they need it
most. Their sacrifices are often
unseen. We’re here to make sure
they’re never forgotten.

Tell us about Bone Frog:

The Bone Frog logo came

from the creative mind of
Hospital Corpsman 2nd Class
Navy SEAL Keith Masao Kimura
(Kiko) who Graduated BUD/s
training with class 177 in 1992.
He deployed with SDV (SEAL
Delivery Vehicle) 92-96 then
became a SEAL Instructor at the
Naval Special Warfare Center.
His fellow teammates tell us
how extraordinary Keith was as
an artist and his extraordinary
creations were laced with his
Hawaiian descent. Keith left us
too soon when he lost his life
from a training accident in the
Dive Tower at BUD/s On

Jan.11, 1997.

The Bone Frog logo has gone
through many transformations
and variations over the years
and has become an iconic and
enduring symbol throughout the
SEAL community. The Bone Frog
has been painted in the SEAL
Team Platoon spaces, put on hats,
challenge coins, shirts, stenciled
on plate carriers, put in shadow
boxes, helmets, guns and buried
with those who gave us the
ultimate sacrifice for our country.
It’s one of the most definitive and
visible trademarks of the Navy
SEALs and it’s the most common
tattoo on SEAL operators. Most
get the Bone Frog Tattoo to honor
a fallen teammate to honor

their sacrifice and ensure their

ij;:".ll.:h..
THE ONLY-FASYEDRY
WAS YESTERDAVESSS

quit.
NOBODY
REMEMBERS

THOSE WHO
QUIT.

’»

memory is never forgotten,
some get the tattoo upon getting
their Trident insignia but rest
assured, almost every SEAL
always has this sacred legendary
piece somewhere on them or
with them. Our Bone Frog events
honor fallen Navy SEALs.
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EVERY DAY IS
A BLESSING.

Thank

you
TO ALL

THAT SERVE
OTHERS.

Imag&y .

Melinda Nicole

Photography

Branch of Military: ARMY NG
Years served: 2001-2004

How has being a military service
member helped you in your real
estate career?

Our Army uses an acronym

to define its core values. This is
a guide that I have carried
through to my real estate career
and personal life: LDRSHIP...
Loyalty, Duty, Respect, Selfless
Service, Honor, Integrity, and
Personal Courage.

What is one thing agents should
expect or be aware of when
working with military clients?
Every Veteran deserves the same
respect and honor. We all signed
the same line proclaiming that we
are willing to make the ultimate
sacrifice for what we believe in
and who we Love. That being
said, each of us has a personal
and unique story that we carry.
Let the Veteran choose when,
where, and if their service history
is discussed. You can show your
appreciation by being an expert
with VA loans and benefits.

What was your proudest moment
as a military service member?
The patriotism, strength, and unity
felt for our military and county
after 9/11 is hard to put into words.
I must say I was most proud every
time I wore that uniform.

What’s one of the biggest
challenges a military family faces?
A military family is constantly
adapting everything in their

life as the soldier is gone for
extended periods of time. It’s

not only stressful when they
depart it’s also stressful upon
their return. One of the biggest
challenges is understanding that
the loved one returning isn’t that
same person that left.

What'’s one piece of advice
you’d share with younger
generations, especially those
considering the military?

When you enlist you are
dedicating part of your life to
preserving the freedoms and
rights that many have died to
protect. You are willing to do
everything you can to keep your
family and friends safe and give
them the best opportunity for a
better life. The impact doesn’t stop
when you return to civilian life,
your service will have molded you
into someone capable of leaving a
lasting impact on so many.

Rich told us,
“Some of

my fondest
memories and
chosen family
originated
with the
combat
engineers!”

Tell us about Heroes Realty:
Heroes Realty is a real estate
team established in 2021
dedicated to giving back to

our community Heroes. When
we serve a community Hero
(Police, Fire, EMT, Veteran, Active
Military, Educator, Healthcare
Provider) they receive 25% of
our commission as a tax free
award for their service. We
have awarded over 150Kk in the
last 5 years to Heroes in our
community. When we have
clients that don’t serve as Heroes
a portion of their closing goes to
support our community. Every
closing we do creates a stronger
community while giving the gift
of home ownership.
www.heroesrealtyin.com

Tell us about Heroes

Helping Heroes:

Heroes Helping Heroes is a non
profit 501(c)(3) established in
2023 because of our Heroes. As
we awarded our community
Heroes through real estate their
humble and giving nature spoke
loudly and asked for a way to
give back. This is where the name
and mission originated from. We
serve Heroes while being inspired
and supported by Heroes. Our
mission is to support, recognize,
educate Heroes and inspire
future Heroes. We currently have
3 chapters and have impacted
countless Heroes keeping them
strong and supported because
they are essential to a strong

and healthy community.
www.heroeshelpingheroesin.com
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