





. ) ~ Nominate a
¢ 4, RISING STAR!

Do you know an up-and-coming agent who’s making waves in the
Memphis real estate scene? Maybe they’ve crushed it in their first
year, overcome major obstacles, or are just the kind of person who
brings passion, professionalism, and purpose to everything they do.

At Memphis Real Producers, we’re always on the lookout for new talent
that deserves to be recognized—and we need your help to find them!

Who qualifies as a Rising Star?

» Licensed for 5 years or less

* Already making an impact in the industry

* Known for hustle, heart, and a hunger to grow

Help us shine a light on the next generation of top producers.
[ Nominate someone you admire (or yourself!) and tell us
‘ why they deserve to be featured in an upcoming issue.

Submit your nomination today — just send us their

'; name, brokerage, and a few lines about what makes
/ 4 " them a star to Jeffwhite@realproducersmag.com.
e
L Today’s rising stars are tomorrow’s top producers! We’d love to meet them!
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PARTNERSHIPS

Trust EDCO Title

for Smooth
= Transactions

$01-382-0470

orders@edcotitlecom
&*OQFQNY A)FQKFNS; STQR a \\\ FQKFNSXZWFSHJ HTF 6510 51'”9'5' Road, Suite 1

— TITLE & CLOSING SERVICES, [NC — Bartlett, TN 38134
Clostngs Amysihere, Anytime! www edcatitle.com

Caleb Nelson

REAL ESTATE PHOTOGRAPHY AND
VIDEOGRAPHY

SOCIAL MEDIA CONTENT CREATION

Boosting your business through
authentic social media content that \
brings value and engagement.

CONTACT INFO
901-851-228:
hyci
e

whycocoproductions

Unlock new
possibilities!

Whether you're purchasing your first
home, downsizing or thinking of
refinancing, we have a wide range
of mortgage solutions available.
Give me a call today to get started.
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There’s a quote stitched across a
pair of Julianne Carney’s pajamas:
“Calm is my superpower.”

It began as a joke. Now, it feels like a
headline for her life.

Whether guiding first-time homebuyers
through the storm of multiple offers

or helping adult children navigate the
emotions of selling a parent’s home,
Julianne brings something rare to every
transaction — peace in the middle of
pressure. “My clients tell me all the time
they appreciate how calm I stay,” she
says with a smile. “That calm helps them
breathe again when things get stressful.”

But calm isn’t a personality quirk. For
Julianne, it’s purpose. It’s the fruit of
a lifetime built on faith, service, and
steady love — one chapter leading
gracefully to the next.

The Helper at Heart

Before she was a Realtor®, Julianne
was a social worker. Before that, a
student. Before that, a pastor’s kid
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growing up in a home that taught
her that people matter most.

Born at Baptist Hospital in Mempbhis,
Julianne spent her childhood
moving with her father’s ministry
— first to Louisiana, then Florida —
before returning to Tennessee as a
preteen. “I grew up in Germantown
and graduated in Houston High’s
very first class,” she recalls.

At Union University, she found her
calling in social work — and later
earned her master’s degree from The
University of Tennessee. “I've always
loved helping people,” she says. “And I
use my social work degree every single
day in real estate. It trained me to see
what people aren’t saying and to walk
with them through life’s emotions.”

Her early career reflected that heart. She
worked with teenage girls in a residential
program through the Tennessee

Baptist Children’s Home, and later with
women facing unplanned pregnancies

at Life Choices, where she eventually
became the Child Placement Director.

“I walked with families through the
sacred process of adoption,” she says
softly. “Those experiences shaped how I
see people — especially in moments of
uncertainty and change.”

A New Dream at Forty-One

For fifteen years, Julianne pressed pause
on her career for what she affectionately
calls “Mommy retirement.” With three

The Steady Light
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daughters at home, she devoted herself
fully to motherhood. “It was a season I'll
never regret,” she says. “But when my
oldest started driving, I knew it was time
to start dreaming again.”

She looked first to her old field, but there
were no openings. What she wanted, she
realized, was something that would let
her work and be present.

“I've always loved real estate,” she
admits. “I used to grab every Homes for
Sale magazine at the grocery store!”

After conversations with two mentors,
JoAnn Smith and Gay Young, and

with the full encouragement of her
family, Julianne earned her license

in 2016 and joined Keller Williams
Realty, where Gay also worked.

“It felt right,” Julianne says. “Keller
Williams has been amazing for training
and support. They poured so much into
me as a new agent, and I'm so thankful I
started there.”

Her first year in the business was
proof she’d found her fit — she earned
Rookie of the Year honors with Keller
Williams Memphis and was even
featured in Jay Papasan’s book, Rookie
Real Estate Agent.

But the real reward wasn’t in accolades
— it was in what her daughters saw.
“They watched their mom start
something brand new at forty-one,”
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she says. “They learned
that it’s never too late
to dream again.”

I don’t ever want to stop

learning. There’s always If you follow
Julianne

a new way to grow, to on social

serve, to show grace. media, youll
quickly learn

That’s what keeps this she doesn’t

work meaningful.”

take herself too
seriously. She’s
known for her fun,
creative listing videos,
where authenticity
trumps polish every time.

“Sometimes they’re silly, sometimes
they’re classy — but always real,” she
says. “People want to connect with a
person, not a performance.”

That approach has made a serious
impact. Over the past two and a
half years, her videos average over
60,000 views each, some topping
100,000. “It’s helped grow my
audience, but it’s also helped people
see who I really am,” she explains.

One of her favorite stories began with
one of those videos. “A woman named
Brittany saw me on Facebook — I was
wearing a neon windbreaker from

the 1980s with a caption that said, Tl
fight harder for you than people fought
wind in the 80s!"” Julianne laughs. “She
thought it was funny and called me.”

The market at the time was brutal, but
Julianne kept her promise to “fight
hard.” When Brittany finally closed
on her first home, Julianne showed up
wearing that same windbreaker. “We
laughed, we cried — it was full-circle
joy. That’s why I love what I do.”

Julianne’s success isn’t just built on
strategy — it’s rooted in faith and
integrity. “I want my clients and fellow
agents to know they can trust me,”

she says. “I want to be known for
kindness, fairness, and professionalism.
Whether I'm negotiating a deal or
solving a problem, I want people to

feel at peace working with me.”

That faith also fuels her desire to give
back. Through her team, ] Carney
Homes, she partners with The Filter
Project, a Memphis-based nonprofit
that provides clean drinking water and
spiritual care to communities in Kenya.

“For every closing, we donate four
water filters to families in need,”
she shares. “It’s humbling to think
that each sale here can create
ripple effects across the world.”

At the heart of everything is family.
Julianne and Chad — her high school
sweetheart from Germantown
Baptist Church — will celebrate

their 29th anniversary in January.
Their daughters, Emily, Caroline, and
Abby, are thriving young women in
Nashville, Knoxville, and Jonesboro,
each pursuing their own dreams.

“We’re empty nesters now, and we
love this season,” Julianne says. “We
travel, we go to Grizzlies games, and
we spend time at our condo in Orange
Beach. Life feels full and good.”

Even now, when her girls come
home, work takes a back seat. “I still
schedule around them,” she says.
“They’ll always be my priority.”

In a business that can feel like constant
motion — new clients, new listings,
new challenges — Julianne Carney has
become a steady light. She’s proof that
it’s possible to lead with calmness, to
dream new dreams, and to let faith and
family anchor your success.

“I don’t ever want to stop learning,” she
says. “There’s always a new way to grow,
to serve, to show grace. That’s what
keeps this work meaningful.”

Her calm may be her superpower —
but her heart? That’s her legacy.
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Nominate Your Favorite Agent:

We are always accepting nominations for
feature stories! If you know a colleague who is
absolutely ON FIRE and deserving of celebration,
we would love to feature them in an upcoming
edition of Memphis Real Producers magazine!
Categories may include Top Producer, Rising Star, Team Leader,
Broker, Giving Back to the Community, etc. To nominate a

fellow REALTOR®, simply scan this QR code and follow the
prompts. We look forward to receiving your nominations!

Recommend Your Favorite Vendor:

What makes our preferred partners different
than any other “vendors list” is that we only
partner with businesses that have been vetted
and recommended by top agents. In other
words, our preferred partners are trusted
businesses that can be considered the best in their particular
industry. Don’t see your favorite on our list? We would love your
recommendations! Scan this QR code and recommend your

favorite affiliate business and be sure to state what you love about

them! We look forward to receiving your recommendations!
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PROTECTING YOUR

Home Security

Security Cameras
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Access Control

0 S RTINS DO

SMALL
BUSINESS

Start Here.

If your client is looking for high-quality jobs

and a low cost of living, start your search in the
perfect place—Tipton County. Our best-in-class
school system, lowest crime rates in the Memphis
region, and unmatched hospitality make Tipton
the perfect choice.

$239,900

Average home cost

8(90/1)755-1800
protectlon com
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$1,190

Only 9% of people can Average rental cost

name their Realtor after 6
years. Put a system in
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hometown and never look back. Others, like

Conlee Stringfellow, come home and make it better.

Born and raised in Memphis, Conlee
grew up in a family that didn’t just live
here—they championed it.

Her dad kept an ongoing “Memphis list,”
documenting the city’s growth and the
good things happening around town,

always eager to share it with others. That
sense of pride, belonging, and connection

has shaped who Conlee is today: a
devoted wife, mom, friend, and trusted
Realtor® with Ware Jones Realtors.

“Memphis is such a special place,” Conlee
says. “It’s the people, the stories, the sense

of community. I've always known this is
where I wanted to be.”

Before real estate, Conlee built her
career in the classroom. After earning
her Bachelor of Arts from Southern
Methodist University in Dallas and

a Master of Arts in Teaching from
Belmont University in Nashville, she
returned home and began teaching
sixth-grade World History at Power
Center Academy in Hickory Hill.

Teaching inner-city students was

as demanding as it was rewarding.
Conlee wore many hats—mentor,
coach, cheerleader, counselor—and
worked tirelessly, arriving at school
by 5:30 a.m. to prepare for tutoring
before the day began. Weekends were
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filled with lesson planning and extra
sessions to ensure her students’ success.

Her dedication paid off: 100% of her
scholars scored proficient on the state
exam, with the majority reaching advanced
levels. But for Conlee, it was never just
about test scores. “It wasn’t about the
numbers,” she reflects. “It was about
making an impact and changing lives.”

The experience toughened her, gave her
a backbone, and sharpened her servant-
leadership style—qualities she seamlessly
carried into real estate.

After years in urban education,

Conlee’s husband, Alex encouraged

her to consider a career that might

offer more balance. Real estate quickly
became the obvious choice. It combined
her love of people, her passion for
Memphis, and her ability to guide others
through meaningful milestones.

“I quickly realized I was going to work 24/7
no matter what I did,” Conlee laughs. “But
real estate allowed me to keep serving
people while sharing my love for this city.”

She began her career at Hobson Realtors,
where mentors like William Ware and
Clay Templeton showed her the ropes.
Conlee made herself available for every
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It wasn’t
about the
numbers.

It was
about
making
an impact
and
changing
lives.



opportunity—open houses, veteran
agents needing help, or late-night
questions. That willingness to learn,
serve, and hustle built a foundation of
trust with clients and peers alike.

After seven years at Hobson, Conlee
transitioned to Ware Jones Realtors,
joining forces with her longtime
friends and confidants, William Ware
and Worth Jones. “I was excited and
proud of my friend’s adventure and
wanted to support and join them,”
she says. “They’re not only incredible
Realtors but also incredible people.
We have a great crew who support
each other every step of the way.”

This culture of teamwork mirrors
how Conlee approaches her own
business: with authenticity, gratitude,
and a client-first mindset.

For Conlee, real estate is deeply
personal. “These aren’t just
transactions—they’re life moments,”

she says. “People call me when they’re
celebrating, when they’re growing,
when they’re starting over. Being invited
into those moments is a privilege.”

One particularly memorable family
reminds her why she loves this work.
They had just learned they were
expecting a third child when they
started house hunting. A few weeks
later, the husband texted Conlee an
ultrasound photo with the news: it
wasn’t one baby, but two. “We need
to speed this up,” he wrote. Together,
they quickly found the right home to
fit their growing family. That family is
now among Conlee’s closest friends.

What excites Conlee most right now is
introducing newcomers to Memphis.
“This city has something for everyone,”
she says. “From our neighborhoods to
our restaurants, trails, and shops—I
love helping clients discover what
makes Memphis special.”

Her motto is simple: If you love
Memphis, Memphis will love you back.
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She’s equally passionate about working
with repeat clients, celebrating the life
milestones that drive moves—whether
it’s a first home, upsizing for kids, or
downsizing for a new chapter. “Getting
to walk with clients through those
seasons of life is a gift,” she says.

Outside of work, Conlee’s world revolves
around her family and friends. She’s
been married for 11 years to Alex, her
high school sweetheart and biggest
supporter. Together, they’re raising their
two children, Annie (9) and Mack (6),
who keep them laughing daily.

I love
this city,
and | love
the people
init.
Memphis
has given
me so
much—a
home, a
family, a
career I'm
passionate
about.
Every day |
get to give
a little of
that back,
and that’s
what
keeps me
going.”

Her extended family is never far
away—her parents live just three
miles down the road, and her
brother and his family live a street
over. “We’re always together,”

Conlee shares. “Family dinners,
neighborhood gatherings, tennis with
friends—I feel blessed to have such a
strong support system.”

Alex plays a pivotal role in her success,
often stepping in as “super dad” on
weekends so Conlee can serve her
clients. “My kids love coming along

for sign deliveries or popping into the
office,” she says with a smile.
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Inspired by her parents’ servant
leadership, Conlee stays active in
Mempbhis charities. Her heart remains
in urban education, and she is
currently involved with Pure Academy,
an all-boys boarding school focused

on shaping the futures of young men
in the community. She also supports
the Memphis Crime Commission

and The 100 Club of Memphis,
organizations that aid first responders.

“Memphis has so many great
charities, and there’s always an
opportunity to give back,” she
says. “That’s something my parents

modeled for us, and I hope to pass that
same value to my kids.”

Conlee has a balanced and optimistic
view of today’s real estate market. While
the days of ultra-low mortgage rates have
passed, she sees the current landscape

as healthier for both buyers and sellers.
“Life happens, and people will always
need to move,” she explains. “It’s about
patience, strategy, and pricing. At the end
of the day; it just takes one buyer.”

Her advice to colleagues is
straightforward: “Always go the extra
mile. Remember, while this might be
your 20th transaction, for your client
it’s likely their only one in a decade—or
even a lifetime. Every deal matters, no
matter the price point.”

If there’s one thing that defines Conlee,
it’s her authenticity. She doesn’t chase
trends or try to fit a mold—she simply
leads with who she is.

“Idon’t have a brand strategy or a
slogan,” she says. “I just try to be
genuine, to care deeply, and to do
right by people. When you show up as
yourself, people can feel it.”

From her years teaching to her years
in real estate, Conlee has carried one
thread through it all—a heart for
people and a deep love for her city.
She’s built a career on relationships,
gratitude, and faith in what’s possible
when you pour into others.

“I'love this city, and I love the people
in it,” she says. “Memphis has given
me so much—a home, a family, a
career I'm passionate about. Every
day I get to give a little of that back,
and that’s what keeps me going.”

Her dad’s “Memphis list” may have
started it all—but today, Conlee’s list
looks a little different. It’s filled with
names, faces, and stories that remind
her why she does what she does.

And for her, that’s what it means to be
truly rooted in Memphis.
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

"Kreunen construction is top notch. Roof Replacement & Repairs
They installed a roof for me a couple Metal Roofing &

years ago in Olive Branch & they continue Roof Coating Systems /"

to stand by their product. Every person I've : .
experienced with has been professional and Help with Insurance Claims ” \
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