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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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Call or Text Us
for a FREE Quote!
(951) 764-6435
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Delivering fast, reliable junk removal with zero hassle!
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95onehauling
95One Hauling

Kai Hansen
Owner & Operator

BEFORE AFTER
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We’re the Team You Can Count On

Expert Lending. Exceptional Service. Every Time.

Reliable & Responsive Communication  •  Certified Pre-Approvals for Guaranteed Closings
Seamless Partnership Experience  •  Higher Closing Rate

858-794-2155  |  RWMLoans.com/Riverside
Company NMLS: 79445 Company DRE: 01174642  |  7177 Brockton Ave Suite 225, Riverside

LET’S GET STARTED TODAY!

Danny Coronado
951-966-4921

Ron Gomez
909-709-1396

Adriana Avila
951-801-8236

Emily Hudson
951-741-2925

Melissa Figueroa
951-508-7772
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BUILDER
Meritage Homes
(619) 246-1420

CLOSING GIFTS
Cut Above Gifts
Andy Burton
(951) 334-5301
www.cutabovegifts.com

ESCROW SERVICES
Arbor One Escrow
Lucy Encarnacion
(714) 227-0159

Corner Escrow
Lisa DeWitt
(951) 312-2073

New Venture Escrow
Tania Marks
(619) 807-0711
NewVentureEscrow.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Modern Woodmen
(714) 325-7355

FLOORING
Langdon Floorcovering
(951) 375-9025

HOME WARRANTY
First American Home Warranty
(951) 541-6086

Old Republic Home Protection
(951) 966-8883

INSURANCE
Goosehead Insurance 
Phil Hernandez
(714) 418-8635

JUNK REMOVAL & HAULING
95one Hauling
(951) 764-6435

MORTGAGE
Locke Your Loan
Lara Locke
(951) 405-2454
www.lockeyourloan.com

Rural 1st
(502) 536-3955

RWM Home Loans
(909) 709-1396

NHD
Instant NHD
(323) 206-5900
www.instantnhd.com

ORGANIZER
NEAT Method
(951) 243-4746

SOLAR
Shaw Energy Consulting LLC
(951) 942-8431

TITLE COMPANY
Chicago Title
Lavonne Benyola
(951)453-7380
Patti MacGregor
(951)852-9545
Mary Thompson
(951)236-3369

Monarch Title Company
KS Team
MaryAnn Sharp
(909) 997-4668
Karl Kooser
(951) 347-7771

Monarch Title - The KS Team
(909) 997-4668

Stewart Title of California
Julie Putjenter
(951) 764-1757
Eric Willis
(951) 764-1736

• Hardwood
• Luxury Plank
• Laminate
• Carpet
• Tile

LANGDONFLOORS.COM

nick@langdonfloors.com

951.588.3882

MOBILE  SHOWROOM

AVERAGE TRANSACTIONS 
PER AGENT

23

BY THE 
NUMBERS

2024

Here’s What The Top 500 

Agents In INLAND EMPIRE  

Sold In 2024

$7,723,255,059

SALES 
VOLUME

11,066

TOTAL 
TRANSACTIONS

AVERAGE SALES VOLUME 
PER AGENT

$15.45 Million
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Julia Calderon never set out to build a career in real estate, 
at least not in the traditional sense. Fifteen years ago, she and 
her husband Hector were simply frustrated by realtors who 
wouldn’t call them back. What began as a practical solution 
to acquire rental properties without relying on subpar agents 
became a calling, one that has since transformed into a thriving 
business with Keller Williams Corona. Today, as Lead Realtor of 
The Calderon Group, Julia has become known for her unique 
approach, one that blends professionalism with something 
rarer in the business: genuine, lasting human connection.

Her path to real estate is woven with experiences that might 
not look obvious on a résumé but come together seamlessly 
in practice. Early in life, Julia thrived in the dental industry, 
where she learned how to communicate with people, 
coordinate treatments, and manage with empathy. Later, 
as a stay-at-home mom for over a decade, she mastered 
multitasking, organization, and the art of juggling chaos with 
grace. Those skills now show up daily as she guides clients 
through the high-stakes world of buying and selling homes.

But what truly sets Julia apart is the way she’s turned real 
estate into a family business and lifestyle. Julia and Hector, 
high school sweethearts together for 35 years, bought their first 
home when they were just 17 and 18. They’ve been landlords 
ever since, building a portfolio of rental properties and 
teaching their children the ins and outs of the business along 
the way. Today, all three of their adult children are involved: 
Jacob (26) and Jonathan (25) both hold their real estate 
licenses, while Isabella (21), a notary, manages Julia’s backend 
operations and is working toward her own license. “She’s my 
secret weapon,” Julia laughs. “She keeps me polished so I can 
focus on loving on the people.”

Hector, meanwhile, is the steady force at her side, attending 
appointments, installing signs, keeping her safe, and lending 
his renovation skills to make clients’ homes shine. Together 
they run Residential Rescuers, a renovation business 
exclusively for Julia’s clients. “It’s not open to the public, it’s just 
for our people,” Julia says. “That’s what sets us apart. When I 
say we’ll get a home ready, I have a whole team that can step 
in and transform it.” Between their renovation network and an 

army of trusted service providers, The Calderon Group ensures 
every home they list tells the best possible story.

This “all-in” family dynamic is at the core of Julia’s brand. Real 
estate in the Calderon household isn’t a job; it’s a way of life. 
“We eat, sleep, and breathe it,” Julia says, and it shows. Their 
clients don’t just hire one realtor, they get a whole family of 
professionals invested in their success.

The connection doesn’t stop at closing. Julia is known for 
her unforgettable client appreciation events, pumpkin patch 
outings, floral workshops, movie nights, and even gatherings 
inside her own home. “Not many agents invite clients into 
their personal space, but I do,” Julia says. “Because by the 
time we’ve walked through this journey together, they’re not 
just clients anymore. They’re friends.” Those events, lovingly 
hosted, have become part of her clients’ traditions. They keep 
people connected, year after year, creating a loyalty that can’t 
be bought.

For Julia, fulfillment doesn’t come from production boards 
or accolades, though she has earned her place among top-
producing agents at Keller Williams Corona. It comes from 
seeing first-time buyers’ joy, watching families settle into their 
dream homes, and knowing her clients feel cared for in every 
step of the process. She has built a reputation for balancing 
polish and professionalism with warmth and authenticity. 
“Human connection is my business,” she says, and her clients 
would agree.

Looking ahead, Julia dreams of traveling with Hector, maybe 
spoiling a grandchild or two, and eventually passing the 
business on to Jacob, Jonathan, or Isabella. Until then, she’s 
building not just a career but a legacy. She wants to coach new 
realtors, teaching them that success isn’t just about hustle, it’s 
about heart.

Julia Calderon’s story is proof that in a business often marked 
by transactions, the real differentiator is relationships. By 
intertwining her family, her clients, and her community, she’s 
created something rare: a business that feels less like real 
estate and more like home.

C A L D E R O N

COVER STORY

Julia
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Not many agents invite clients into their 
personal space, but I do. Because by the time 
we’ve walked through this journey together, 
they’re not just clients anymore. 

They’re friends.
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Just like the seasons change, so does our real estate market. In
times of uncertainty, having the right partner by your side makes all
the difference. At Stewart Title, we work tirelessly to protect your
clients, your deals, and your reputation— because you deserve more
than just a service provider. You deserve someone who treats your
business like their own.

Whether it’s navigating tricky title issues, delivering quick answers,
or simply being a reliable resource when you need one most— we're
here to work hard for you, every season.

Honest. Dependable. Dedicated. That’s the difference. 

Julie Putjenter
951.764.1757
julie.putjenter@stewart.com

Eric Willis
951.764.1736
eric.willis@stewart.com

Stewart Title of California, Inc.
Inland Empire Division

41391 Kalmia St. Ste 330
Murrieta, CA 92562
951.696.2179
willisteam@stewart.com

Let’s grow your business together this fall.
Contact The Willis Team at Stewart Title

This Fall, Remember… 
Who You Work With Matters
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DANNY
CORONADO
True Lending Team with RWM
WRITTEN BY TERRINA RUSSELL  ••  PHOTOGRAPHY BY MARISSA MCCUTCHAN 

PREFERRED PARTNER SPOTLIGHT

It started with one phone call. A loan officer had dialed Danny Coronado’s mother, but within minutes 
the conversation shifted toward him. What began as routine solicitation turned into a life-changing 
opportunity. Curious and open to the unknown, Danny agreed to learn more about mortgages. That 
single moment set him on a path in 2005 that would evolve into a career defined by persistence, 
integrity, and an unshakable commitment to helping others.

His path wasn’t entirely linear. Before 
mortgages, Danny dabbled in car sales, 
spent two years as a realtor, juggled 
a handful of other jobs, and even 
enrolled in school for a while. Each step 
reinforced what he already knew about 
himself: he thrives on meeting new 
people, tackling challenges, and pushing 
himself into situations that require 
resilience. The mortgage business he 
soon discovered, was where all of these 
traits could flourish at once.

What makes him stand out in a field 
crowded with professionals is his refusal 
to sugarcoat reality. Honesty and integrity 
are his trademarks. He believes too many 
people in the business try to appease 
clients by avoiding difficult conversations, 
but Danny takes the opposite approach. 
He lays out the truth, even when it is 
uncomfortable, because he knows that 
addressing problems head-on is the only 
way to get clients to the finish line. It’s this 
approach that has earned him the respect 
of his peers and the gratitude of families 
who have achieved homeownership with 
his guidance.

Every day in this business carries its 
share of hurdles, but Danny thrives 

on them. He never dreads the tough 
moments, because he sees them as 
part of the larger reward: helping 
people realize the American dream. 
That sense of purpose has carried him 
through good days and bad, fueling his 
persistence. It’s not luck, he insists, but 
a mindset. Show up, stay disciplined, 
keep your energy positive, and keep 
moving forward. Those are the real keys 
to success.

His commitment is also evident in his 
availability. Clients and referral partners 
know they can reach him any time, 
and while his wife Priscilla jokes about 
never truly being “off,” it’s clear that his 
accessibility is part of what keeps his 
business thriving. Over the years, Danny 
has built a reputation for being someone 
who is always there when needed. For 
many, that reliability is the difference 
between confusion and clarity, or stress 
and relief.

Family is what grounds him. His wife, 
Priscilla, and their children, Ginovanni, 
Nathan, and Cierra, along with his 
daughter-in-law, Gabby, are at the center 
of his world. Outside of work, they can 
be found outdoors, off-roading in the 

desert, gathering around a fire in the 
winter, or cooling off at the pool, beach, 
or river in the summer. Those moments 
restore him, and they also remind 
him of why he does the work he does. 
Helping other families find homes isn’t 
just a job; it’s an extension of his own 
love for family and the spaces that bring 
them together.

Looking ahead, Danny envisions 
building a larger team and eventually 
creating a business that his children 
could choose to carry forward. He 
doesn’t see himself stepping away 
anytime soon, but the idea of passing 
on not just a business, but a legacy 
of persistence and integrity, is a 
powerful motivator. His advice to 
newcomers in the field echoes this 
philosophy: commit fully, skip the 
shortcuts, accept accountability, 
and never stop pushing forward.

His brand speaks for itself: do what’s 
right from the beginning. In an industry 
where deals can be complicated and 
emotions can run high, that kind of 
steady compass is invaluable. For those 
who need a loan done right, the phrase 
rings clear: call DC, and consider it done.
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Helping other families find homes isn’t just a job;  
it’s an extension of his own love for family and  
the spaces that bring them together.
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Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA 

All of the above is tax deductible since it is engraved with your contact information*

• Current & Future Closings • Going Back to Past Clients • Referral Gifts • Thank You Gift after a Listing Presentation
• Staying Top of Mind • Show Appreciation  • Raffle Prizes/Donations Giveaways/Silent Auctions

Our products are perfect for:

ANDY BURTON
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com American made since 1949

HELPING REALTORS® & BUSINESS PROFESSIONALS RETAIN 
THEIR CLIENTS IN THE IE FOR THE PAST ¼ CENTURY

Holiday Cooking Starts HereHoliday Cooking Starts HereHoliday Cooking Starts HereHoliday Cooking Starts Here You Can Trust Me
With Your Referral

PARTNER WITH
ME TODAY AS
AN EXTENSION
OF YOUR TOP
QUALITY
SERVICE!

I AM DEDICATED TO THE CLIENT EXPERIENCE

Phil
Hernandez,
Insurance Agent

I’ll Do The
Insurance
Shopping FOR
Your Client

714.418.8635 • PHIL.HERNANDEZ@GOOSEHEAD.COM
HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

Lic# 12689650, 0G43636

our home organizing services

Bathrooms | Closets | Kitchens | Nurseries | Offices

Pantries | Playrooms | And everything in between...

TRANSFORMING YOUR CL IENTS'
NEW HOUSE INTO A HOME

bri van lierop
OWNER,  NEAT INLAND EMPIRE

& DESERT COMMUNIT IES
951 .243 .4746

neatmethod.com

our move and relocation services

Pre-move prep |  Manage logist ics  |  Unpack & organize

Create  customized solut ions |  Ensure every  deta i l  is  complete
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Upchurch
Sandy 

Upchurch
Sandy 

WRITTEN BY TERRINA RUSSELL  

PHOTOGRAPHY BY MARISSA MCCUTCHAN 

For more than a decade, Sandy Upchurch has built a 
thriving career at Century 21 Masters, where she is 
known for guiding clients through some of life’s biggest 

milestones with professionalism, care, and empathy. What began 
as a decision to create a long-term career that would support her 
family has grown into a journey defined by strong relationships, 
consistent effort, and a genuine commitment to people.

Her path into real estate wasn’t a traditional one. After 
spending ten years working in the fitness industry, Sandy 
gained skills she credits with shaping her career today. “It 
absolutely helped me,” she explains. “I learned communication, 
sales, customer service, and most importantly, empathy.” Those 
lessons continue to influence the way she works with buyers 
and sellers.

A unique part of her story is how she first got started. “When 
I first got my license over ten years ago, my husband pulled 
from his 401k to help me get up and going. So many people told 
me not to get into this saturated business, but his unwavering 
support gave me the confidence to dive in. I’d say it paid off for 
him,” she laughs.

Asked what sets her apart, Sandy points to her ability to 
connect. “I can read emotions well and adjust quickly to ease 
sellers and buyers,” she says. That connection has carried her 
through countless transactions, including working with three 
generations of the same family. “Helping grandma, mom, and 
kids, it’s such an honor to be part of those family legacies. It 
really shows the trust families put in me when I’m able to work 
with multiple generations.”

Her passion for creative approaches shows in her work as well. 
Last year, she sold her first home with a vineyard, and at her 
neighbor’s open house she organized a wine tasting directly 
from the vineyard being toured. “The neighbors absolutely loved 
it. We ended up selling in record time with multiple offers!” 
Those kinds of unique experiences keep her work exciting and 
remind her that no two transactions are ever the same.

For Sandy, the greatest sense of accomplishment comes at 
the closing table. “I realize I’m in the right field every time 
I get my clients to the finish line. They’re so happy and 
thankful, it fills my cup.”

Beyond real estate, Sandy makes time for her 
community. She has hosted canned food drives and 
supports the Rose Again Foundation, an organization 
dedicated to helping foster children. “It’s an absolutely 
amazing cause, and I was lucky enough to attend their 
gala last year. It was emotional and so eye-opening 
to see what this foundation does for our youth.” She 
believes that giving back is an extension of the same 
values that guide her work, building relationships, 
investing in people, and creating stability.

Family life also brings her balance and joy. Camping 
trips to the desert in winter and the beach in summer 
are regular traditions, as is an annual anniversary trip 
to Cabo with her husband. “It’s our reset button,” Sandy 
says. “We work hard, but making time to celebrate 
together keeps us grounded.” Her love for travel also fuels 
her perspective on real estate: every home, whether it’s 
a vacation getaway or a first family house, represents a 
new chapter in someone’s life.

Looking to the future, Sandy has no plans to slow 
down. “In five years I will still be doing the same thing 
but on a much larger scale! Stay tuned!” she says with 
enthusiasm. For her, the path forward isn’t about 
changing direction, it’s about growing deeper into the 
work and relationships she already loves.

Her advice to those entering the business is simple but 
powerful: “Treat this career like a business from day one. 
Be consistent with prospecting, follow-up, and personal 
growth. Your effort compounds over time.” Then, with a 
smile, she adds, “Man, I should take my own advice!”

REALTOR FEATURE
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“Treat this career like a business from day one. 
Be consistent with prospecting,  

follow-up, and personal growth. Your effort compounds over time.

Man, I should 
take my  

own advice!”
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JORDAN SHAW
Concierge Energy Advisor
        @JordanShawOfficial

Solar Solutions
FOR SMARTER HOMES
AND BUYER DEMAND

Partner
with Us



9151 Currency St.
Irving, TX 75063

Lisa DeWitt • 951.694.6300 • lisa@cornerescrow.com
25220 Hancock Ave. Suite 350, Murrieta, CA • cornerescrow.com

LAGUNA BEACH        LAGUNA WOODS        MISSION VIEJO        TUSTIN        BEVERLY HILLS        MURRIETA        CARLSBAD

PROFESSIONAL SERVICES,
UNWAVERING INTEGRITY

A Team You Can Trust to Get Your Clients to Closing


