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ran successful painting
companies in both New York
and South Carolina, while his
grandfather built businesses
and invested in real estate,
including properties in
Hawaii. At just twenty years
old, Nick bought his first
home in Myrtle Beach—a
foreclosure he renovated
with family and friends.
After selling it for a profit,

he knew he wanted to help
others experience the same
life-changing opportunity
of homeownership.

A Foundation in Family
and Resilience

Growing up in Westchester,
New York, Nick was deeply
shaped by family, sports,
and perseverance. Lacrosse
was his first passion, and




he was recruited by several
colleges—including Division
1 programs—before a back
injury changed his plans.
He briefly attended SUNY
Oneonta before charting

a new course, packing

his Jeep Wrangler, and
heading south to Myrtle
Beach to join his family.

But the greatest turning
point came when Nick was
just eighteen. He lost his
younger brother, Dustin,
in a tragic accident. Dustin
was only thirteen years old.
“Losing him changed my
entire perspective on life,”
Nick reflects. “It reminded
me that time is precious,
and tomorrow is never
promised. Everything I do
now is with the motivation
to make him proud.”

The most
rewarding
part of this
business is the

PEOPLE.

Whether it

Is guiding
someone
through their
first home
purchase or
helping a family
relocate, being a
trusted advisor
during such

an important
transition is

an honor.”

That drive—to honor Dustin
while building a life of
meaning—continues to
inspire Nick in his business,
his family life, and his
outlook on the future.

Building Palms Realty,
Building a Legacy
Today, Nick is a partner at
Century 21 Palms Realty,
where he balances serving
clients with building team
culture and investing in
real estate himself. From
buying rental properties
to developing spec homes,
he has his sights set on
growth that lasts.

“The most rewarding part of
this business is the people,”
he says. “Whether it is
guiding someone through
their first home purchase

or helping a family relocate,
being a trusted advisor
during such an important
transition is an honor.”

His advice for new agents
is clear: “Do not chase the
company with the highest
split. Look for leadership,
systems, and training that
will build your foundation.
That is what creates
long-term success.”

Family at the Center
Behind every success there
is a reason why. For Nick,
that is his wife, Rodica,
and their two daughters,
Madalina (4) and Izabella
(1). “They are my world,” he
says. “Watching them grow
is my greatest motivation.”
Together, the Strumke
family loves traveling,
creating memories, and
living life to the fullest.

Outside of work, Nick

finds balance by staying
active—whether working
out, golfing, or surfing. He
also owns a retreat home in
Costa Rica, where he enjoys
both hosting guests and
recharging with loved ones.

Strength in Every Chapter
Nick’s journey—shaped by
resilience, family values,
and entrepreneurial
spirit—reflects the truth
behind his favorite quote:
“You never know how

strong you are until being

strong is the only choice
you have.” - Bob Marley

In life and in business, Nick
has shown that strength,
heart, and determination
can create extraordinary
results. His legacy is already
clear: a devoted husband
and father, a trusted
REALTOR®, and a leader
building a future that will
impact generations.

Nick Strumke’s story is one
of purpose, passion, and
unwavering strength—a
life devoted to family,
community, and creating
alegacy that lasts.
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DON'T MISS THIS
EXCLUSIVE OFFER!

1 Double Sided,
18x24 Metal Sign

e 1 Metal Frame

Myrtle Beach, SC| (843) 997-4306

ElementMortgage.com | Rob.Ferraro@elementmortgage.com

SIGN + FRA
COMBO!

MonarchRoofing.biz \ | S— —
1788 Highway 501
Myrtle Beach, SC 29577

Residential - Roof Repairs - Gutters - Temporary Tarping " Free Inspections

843-808-9301 DesignTheSignMB@gmail.com
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HYPORT DIGITAL
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Elevate Your Digital
Presence Effortlessly

| SOCIAL EMAIL
! REACH

CONNECT

Trusted by 10,000+ small businesses across the US, our
done-for-you strategy lets you shine online without the hassle.

SOCIAL REACH EMAIL CONNECT

Focus on running your business while we

handle your organic social media, crafting
posts that reflect your unique brand voice
and engage your ideal audience.

Build brand recognition and connect
with your customers through targeted
email and SMS campaigns.

* 16 custom posts per month

¢ Live Zoom call with a social media expert
* Automated reporting

* Optimized time and day posting

* Two emails and one text per month
* Custom-designed to fit your brand
* Sending and scheduling

* Performance reporting

PRICING PER PRODUCT

Non-Member Pricing: $499 /month Member Pricing: $299 / month One-Time Set-Up Fee: $99

Ready to stand out and connect?
Contact the publisher of this magazine today to get started.

J:éf hyport

GITAL hyportdigital.com

One Call Does It All

Transforming the way seniors and their
families transition through life's stages.

Our senior transitions specialists
take care of it all

Senior Relocation
Packing

Move Management
Resettling
Downsizing

Estate Sales

Online Auctions
Home Clean-Outs
and MORE

Caring Caring Transitions of Myrtle Beach
."\ Tra N Sition S. CaringTransitionsMyrtleBeach.com | (843) 650-0885
- Senior Relocation - Downsizing - Estate Sales - cblanton@caringtransitions.net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.

WITH A PROPERTY INSPECTION FROM TOP TO BOTTOM, THE ONLY THING
YOUR CLIENT HAS TO WORRY ABOUT IS SETTLING INTO THEIR NEW HOME.

As a member of the Coastal Carolina - New construction preclose inspections
Association of REALTORS®, we've - 11 month inspection for new construction

worked closely with Myrtle Beach Area = - Listing inspections
Realtors for over 10 years! ' '

John Pate, Certified Roof Inspector

TOP)/BOTTOM | tefoot ookt ™ s asionsy

\ Roof Inspections Book your Home Inspection online at
www.homeinspectiontoptobottom.com
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SellinginLongs
If you're looking for a community central to
many conveniences and a vacation-esque
lifestyle featuring a swimming pool, pickleball
and bocce courts, then you've found your future
home! Located off Hwy 9 for easy access to
Loris, Cherry Grove, and North Myrtle Beach.

Sellingin Loris
The Willows will offer new
beautiful single-family homes with
community amenities and many
features and options that new homebuyers
have come to appreciate fromus!
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ELITTLE RIVER

MORTH MYRTLE BEACH

Sellingin Little River
Move into a new lifestyle! Bridgewater
residents enjoy an active lifestyle with the
help of the onsite Lifestyle Director including
get togethers, events, socializing, clubs and
lots more in a coastal-inspired community
and only minutes from the beach!
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Selling in Myrtle Beach
Welcome to our new community,
Traditions at Carolina Forest in Myrtle Beach,
featuring high-quality homes built by
Chesapeake Homes. Schedule a VIP Tour
with your clientele to view this new
community and models.
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Selling in Myrtle Beach
New homes in the award-winning community
of Waterbridge located in the coveted
Carolina Forest area, in the heart of Myrtle
Beach! Voted best residential pool and best

nature preserve - with our exceptional homes,

it's a win-win for those who want to live here!

Now Selling in Calabash
Come live your best in this Chesapeake
Homes' master-planned community filled
with beautiful homes and life-enhancing
amenities! Located on the South
Carolina/North Carolina border, you'l live
close to everything you need!

OF THE CAROLINAS

Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121. &
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HOLDEN BEACH

Selling In Bolivia
Another fine community with quality
homes built by Chesapeake Homes in Bolivia,
NC. Brunswick County is perfect for buyers
looking for a serene atmosphere that is
also a quick trip away to nearby beaches
like Holden or Ocean Isle Beach.

GOOSE
MARSH

BOLIVIA, NC

Seven New
Luxury Home
Communities To
Choose From!

CHESAPEAKE
HOMES
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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20 Years of Local Lending & Experience
Purchase Closings in 30 Days or Less
Wide Array of Loan Programs ? |
Weekly status updates from contract to close s e >

| EMPUWERII\!G RvEI-\LTURS‘ -
Sellis@afncorp.com : SE:R‘"NG‘!HUMEUWNERS!

SarahEllisHomelLoans.com i

843-602-1389




