
Carolina Coast Real Producers • 3130 • November 2025

NICK STRUMKE

WRITTEN BY ANITA JONES 

PHOTOGRAPHY BY TYLER 

GRAHAM - WESTON MEDIA

But the numbers are 
only part of the story. 
What sets Nick apart is 
the strength, resilience, 
and heart he brings to 
every relationship—
qualities rooted in both 
his family history and 
his life experiences.

From Firefighter to 
Full-Time REALTOR® 
Nick’s journey into real 
estate began while he was 
still serving as a firefighter in 
Myrtle Beach. His schedule 
was grueling—24 hours on 
duty, followed by 48 hours 
off to recover—leaving little 
room to chase a brand-new 
career. But on those hard-
earned days away from the 
firehouse, while most would 
rest, Nick was out showing 
homes, studying the market, 
and building connections.

It demanded sacrifice, 
sleepless nights, and an 
iron will. Resilience became 
his fuel, and passion his 
compass. And within just 
two years, he made the life-
altering decision to hang up 
his fire helmet and devote 
himself fully to real estate—a 
leap of faith that would 
forever change his future.

“Entrepreneurship has 
always been in my blood,” 
Nick shares. His parents 

ran successful painting 
companies in both New York 
and South Carolina, while his 
grandfather built businesses 
and invested in real estate, 
including properties in 
Hawaii. At just twenty years 
old, Nick bought his first 
home in Myrtle Beach—a 
foreclosure he renovated 
with family and friends. 
After selling it for a profit, 

he knew he wanted to help 
others experience the same 
life-changing opportunity 
of homeownership.

A Foundation in Family 
and Resilience 
Growing up in Westchester, 
New York, Nick was deeply 
shaped by family, sports, 
and perseverance. Lacrosse 
was his first passion, and 
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DRIVEN BY
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PURPOSE

For Nick Strumke, 
real estate is more 
than a career—it is 

a calling that began 
with a leap of faith 

and continues to 
grow with each new 
chapter. Coming up 

on twelve years in 
the business since 
earning his license 
in 2014, Nick is on 
pace to close near 

$20 million this year. 
His track record 
speaks volumes: 

before co-founding 
Century 21 Palms 
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consecutive years as 

the top agent in both 
sales and volume 

at his previous 
companies. His total 

volume to date is 
440 transactions 

resulting in over $120 
million in sales.
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he was recruited by several 
colleges—including Division 
1 programs—before a back 
injury changed his plans. 
He briefly attended SUNY 
Oneonta before charting 
a new course, packing 
his Jeep Wrangler, and 
heading south to Myrtle 
Beach to join his family.

But the greatest turning 
point came when Nick was 
just eighteen. He lost his 
younger brother, Dustin, 
in a tragic accident. Dustin 
was only thirteen years old.
“Losing him changed my 
entire perspective on life,” 
Nick reflects. “It reminded 
me that time is precious, 
and tomorrow is never 
promised. Everything I do 
now is with the motivation 
to make him proud.”

That drive—to honor Dustin 
while building a life of 
meaning—continues to 
inspire Nick in his business, 
his family life, and his 
outlook on the future.

Building Palms Realty, 
Building a Legacy 
Today, Nick is a partner at 
Century 21 Palms Realty, 
where he balances serving 
clients with building team 
culture and investing in 
real estate himself. From 
buying rental properties 
to developing spec homes, 
he has his sights set on 
growth that lasts.

“The most rewarding part of 
this business is the people,” 
he says. “Whether it is 
guiding someone through 
their first home purchase 
or helping a family relocate, 
being a trusted advisor 
during such an important 
transition is an honor.”

His advice for new agents 
is clear: “Do not chase the 
company with the highest 
split. Look for leadership, 
systems, and training that 
will build your foundation. 
That is what creates 
long-term success.”

Family at the Center 
Behind every success there 
is a reason why. For Nick, 
that is his wife, Rodica, 
and their two daughters, 
Madalina (4) and Izabella 
(1). “They are my world,” he 
says. “Watching them grow 
is my greatest motivation.” 
Together, the Strumke 
family loves traveling, 
creating memories, and 
living life to the fullest.

Outside of work, Nick 
finds balance by staying 
active—whether working 
out, golfing, or surfing. He 
also owns a retreat home in 
Costa Rica, where he enjoys 
both hosting guests and 
recharging with loved ones.

Strength in Every Chapter 
Nick’s journey—shaped by 
resilience, family values, 
and entrepreneurial 
spirit—reflects the truth 
behind his favorite quote: 
“You never know how 
strong you are until being 

strong is the only choice 
you have.” – Bob Marley

In life and in business, Nick 
has shown that strength, 
heart, and determination 
can create extraordinary 
results. His legacy is already 
clear: a devoted husband 
and father, a trusted 
REALTOR®, and a leader 
building a future that will 
impact generations.

Nick Strumke’s story is one 
of purpose, passion, and 
unwavering strength—a 
life devoted to family, 
community, and creating 
a legacy that lasts.

PEOPLE.

The most 
rewarding 
part of this 
business is the 

Whether it 
is guiding 
someone 
through their 
first home 
purchase or 
helping a family 
relocate, being a 
trusted advisor 
during such 
an important 
transition is 
an honor.”
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1788 Highway 501
Myrtle Beach, SC 29577 843-808-9301 DesignTheSignMB@gmail.comResidential • Roof Repairs • Gutters • Temporary Tarping • Free Inspections

MonarchRoofing.biz
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John Pate, Certified Roof Inspector
 843-231-8532

Book your Home Inspection online at
www.homeinspectiontoptobottom.com

WITH A PROPERTY INSPECTION FROM TOP TO BOTTOM, THE ONLY THING 
YOUR CLIENT HAS TO WORRY ABOUT IS SETTLING INTO THEIR NEW HOME.

No Roof Too High!
Drone Certified and Licensed
Roof Inspections

As a member of the Coastal Carolina 
Association of REALTORS®, we've 

worked closely with Myrtle Beach Area 
Realtors for over 10 years!
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One Call Does It All
Transforming the way seniors and their
families transition through life's stages.

PR I CI N G  PE R  PRO DUC T

Non-Member Pricing: $499 /month    •    Member Pricing: $299 / month    •    One-Time Set-Up Fee: $99

Elevate Your Digital 
Presence Effortlessly

Ready to stand out and connect? 
Contact the publisher of this magazine today to get started.

hyportdigital.com

• 16 custom posts per month
• Live Zoom call with a social media expert
• Automated reporting
• Optimized time and day posting

• Two emails and one text per month
• Custom-designed to fit your brand
• Sending and scheduling
• Performance reporting

SOCIAL REACH EMAIL CONNECT

Build brand recognition and connect 
with your customers through targeted 
email and SMS campaigns.

Focus on running your business while we 
handle your organic social media, cra�ing 
posts that reflect your unique brand voice 
and engage your ideal audience.

Trusted by 10,000+ small businesses across the US, our 
done-for-you strategy lets you shine online without the hassle.
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9151 Currency St.
Irving, TX 75063

20 Years of Local Lending & Experience

Purchase Closings in 30 Days or Less

Wide Array of Loan Programs

Weekly status updates from contract to close

843-602-1389
Sellis@afncorp.com

SarahEllisHomeLoans.com

EMPOWERING REALTORS
SERVING HOMEOWNERS


