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From the time she was a
child, Angie dreamed of
running her own business.
“My childhood dream was
owning my own business,
and I never let that dream
g0,” she explains. That
ambition carried her
through Franklin County
High School and Mary
Baldwin University. Before
entering the real estate
industry, she wore several
hats, but her time in the
mortgage industry revealed
her true passion. Marketing
properties and, more
importantly, connecting with
people lit a spark that has
never faded. “Real estate

is more than a job; it’s a
lifestyle,” she says. “I find
joy in helping clients turn
their real estate dreams into
reality and create lasting
financial opportunities with
real estate investments.”
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Beginning her journey wasn’t
smooth. “Real estate isn’t

an easy business to break
into,” she admits. “It requires
building trust, proving your
value, and showing up every
day with persistence even
when the results aren’t
immediate.” Instead of letting
setbacks define her, Angie
turned them into stepping
stones. “Every obstacle is

fuel to sharpen my skills,”

she states. “If you’re not
flexible and willing to adapt
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to frequent change, this
industry is not for you.” For
her, success has never been
about closings. “Today, being
a top producer isn’t just
about numbers or awards,”
she comments. “I see every
challenge that I had to climb
over to get here, which, more
than anything, drives me

to keep raising the bar.”

Grace, for Angie, is most
evident in her family and
community. She and her

husband of 26 years are
recent empty-nesters and
have raised three children—
Brittany, Rylan, and Andrew.
“My kids know nothing but
me selling real estate,” she
says with a laugh. She recalls
walking through a property
while nine months pregnant,
a memory that highlights
both her determination and
her family’s unwavering
support. Without that
foundation, she insists, her
career would not have been

sustainable. “If your family
cannot acclimate to the
hours and the demands of
this business, you will never
be successful,” Angie asserts.

To maintain that balance,
she relies on a steady
morning routine: devotional
time and coffee, followed

by diving into the day. “Real
estate can consume every
hour of the day if you let

it,” she notes. “You have to
learn how to set boundaries,

prioritize, and lean on
systems and support to stay
organized and effective
without burning out.”

Angie’s roots in Franklin
County run deep.

Devoting over 15 years of
appointed service on the
Franklin County Planning
Commission, she plays a vital
role in guiding community
development, as well as
sponsoring events and
supporting local businesses.

I've built success through
heart and hustle, turning
dreams into keys!”

“These are a few of the most
meaningful things that I've
ever done,” she shares.

In business, Angie is known
for a client-first philosophy.
Her combination of grit
and grace shows up in
every transaction, and she’s
quick to point out that a
REALTOR® wears many hats.
“A REALTOR® is so much
more than a salesperson,”
she says. “We are therapists,
negotiators, advocates: we
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Over time, the hard work, faith,
and persistence will pay off.”

are a lot more than just a
name on a sales contract.”
Her team reflects that same
standard of care. Together,
they uphold Angie’s belief
that clients deserve more
than just keys; they deserve

a trusted partner in one of
the most significant decisions
of their lives. That approach
hasn’t gone unnoticed.
Several clients have told her,
“You didn’t just sell me a
house—you helped me find

a home.” For Angie, that kind
of feedback is the highest
compliment. She sums up her
philosophy: “I've built success
through heart and hustle,
turning dreams into keys!”

Even with two decades of
experience behind her, Angie
isn’t slowing down. She is
passionate about mentoring
new agents, encouraging
them to seek guidance and
push through the hard days.
“I sought out mentors who
challenged me and spoke
honestly, even when it wasn’t
easy to hear,” she reflects.
“Over time, the hard work,
faith, and persistence will
pay off.” Outside of real
estate, she finds inspiration
in motivational books and
podcasts, recharges through
travel with her husband, and
dreams of owning a winery
one day.

Looking ahead, Angie hopes
to be remembered for more
than her sales records. She
wants her legacy to reflect
the heart behind the hustle.
In her own words, “At

the end of the day, I hope
people remember me as
kind, genuine, a person who
showed up, even when it
wasn’t easy, and a woman
who worked hard but loved
even harder.”
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