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myself up properly, what I 
could legally claim, and how 
to structure everything,” 
she said. “It made a huge 
difference in my business 
and my peace of mind.”

Crystal lives by the motto, 
“Life is good and is what 
you make of it.” That 
philosophy is evident in 
her personal life, where 
LSU spirit, family, and the 
outdoors all play starring 
roles. “I bleed purple and 
gold,” she said with a laugh. 
“I am a diehard LSU Tigers 
fan in all sports. In my large 
networking group across the 
world, they all know that I 
love LSU and wear purple 

and gold proudly.” She often 
weaves her fandom into 
her professional identity, 
incorporating LSU colors 
or gear into her marketing 
as a way to distinguish her 
referral area and create 
connection. “I embrace it 
wholeheartedly,” she said.

When she’s not working 
or cheering for her Tigers, 
Crystal is happiest in 
the sunshine. She loves 
spending time outdoors, 
whether she’s playing with 
her two grandchildren, 
traveling, or out on the 
water. Her husband, Gray, 
owns an offshore fishing 
charter business in Venice, 

Louisiana. “I love being on 
the water and catching big 
fish,” she said.

Crystal and Gray have 
been married three years, 
blending their families 
with her two sons, two 
bonus daughters, two 
grandchildren, and four 
cats. She grew up a military 
brat, living all over the 
world, and graduated from 
an American high school 
in Turkey before coming to 
LSU, where she earned her 
bachelor’s in kinesiology 
and a master’s in science. 
She said those experiences 
gave her a love for travel 
and an appreciation for 
different cultures and 
perspectives, something that 
carries over into her work 
with clients today.

Her faith is another 
cornerstone of her life. She 
is a member of Healing Place 
Church, and she says that 
being grounded spiritually 
helps her maintain balance 
in a demanding career. 
She also draws motivation 
and insight from authors 
and speakers like Jared 
James and Jon Gordon, 
who emphasize leadership, 
mindset, and positivity.

Looking back on her two 
decades in real estate, Crystal 
feels grateful for both the 
career she built and the 
lifestyle it has given her. “I 
love that my career gives 
me this flexibility and I 
don’t even mind working 
while I’m gone, to be able to 
accomplish my goals,” she 
said. Crystal approaches life 
with energy and gratitude. 
She considers herself 
fortunate to do what she 
loves. “Helping others obtain 
the American dream of 
owning a home is more than 
a job—it’s my passion.”

 “I love helping  
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All your coverage covered.

High-Quality Services From 
Certified Professionals

avssla.com
225-439-7920

AV SECURITY NETWORKING

Alicia Graham Allen
Licensed Health Advisor

Licensed in 28+ states

(334) 354-7681

13702 Coursey Blvd
Ste 2A

Alicia@aghealth.hush.com
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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Always Your Home Girl

CURRY
BY LAKEN FOISIE  

PHOTOS BY STEVIE LEJEUNE

COVER STORY

RemyRemy
When Remy Curry walked into 

her first real estate office nearly 
a decade ago, she didn’t know 

what a mortgage was. “I honestly didn’t 
even know the first step to buy a house, 
why I needed to know lenders, or any of 
that,” she said, laughing at the memory. “I 
was soooo clueless, and had no idea how 
much I would love this job.” For someone 
who once planned a career in art and play 
therapy, Remy’s path into real estate may 
seem unexpected. Yet, when she talks about 
what drives her, it becomes clear that 
helping people find home is more than a 
career, it’s a calling.

Before real estate, Remy’s professional 
life revolved around helping people in 
very different ways. She worked in crisis 
intervention, facilitated suicide survivor 
support groups, tracked data for the National 
Center for PTSD, and served as a school 
counselor after earning her master’s in social 
work from LSU. Later, she became a yoga 
instructor. “I loved the aspect of teaching 
and helping people transform even when 
they thought it was impossible,” she said. 
When her personal life shifted, she knew she 
needed a new career path. She was close to 
accepting what she considered her dream job, 
but the schedule didn’t fit with being a single 
mother to young kids. “I couldn’t stand the 
thought of set hours or limited vacation time,” 
she said. “I still wanted to participate in their 
lives as much as I could and even subbed at 
their school just to soak up as much time as 
possible with them.” At the urging of a friend 
who insisted she’d make a great Realtor; 
Remy gave real estate a try. The flexibility of 
the early years proved appealing, but what 
kept her was something deeper: the chance 
to provide others with the sense of belonging 
she had always sought herself.

Remy grew up in Clinton, Louisiana, 
in what she describes as “a big old 
antebellum house built in 1905.” 
The house, Hillcrest, didn’t have air 
conditioning and sometimes went without 
electricity, but it was where she learned 
what true refuge feels like. “Home has 
never been just an address for me,” she 
said. Raised by her great-grandmother, 
Nannie, and her mother, Remy found 
stability despite the chaos.” Nannie was 
her anchor. “She taught me that a home 
can be imperfect yet still hold peace, joy, 
and safety,” Remy said. Her childhood was 
filled with barefoot horse rides, fishing, 



Baton Rouge Real Producers • 2928 • November 2025

sleeping on the screened porch to the 
sound of crickets, chasing fireflies, 
and lying on haystacks under shooting 
stars. Even after her mother moved 
out, Hillcrest remained her sanctuary 
until her senior year, when she lost 
both Nannie and the house itself. “I 
grieved not just her, but my home,” 
she recalled. Through her college 
years, when she sometimes slept in 
her car or on friends’ couches, she 
longed for that sense of belonging 
again. “Even without a home to call 
my own, I felt homesick.” 

Years later, watching her mother’s 
cousin restore Hillcrest reminded her 
of a lasting truth: “A true home isn’t 
about perfection or square footage, 

it’s about the memories, safety, and 
welcome within its walls.” The 

family even held her mother’s 
memorial there because of 

the refuge so many people 
had once found inside. 

“My mother had her 
struggles, but the one 

place she always ran 
back to when she 
needed home, or 
to feel love, was 
Hilcrest.” That 

lesson now defines 
the way she works. 

“Helping people find 
not just a house but 

a home is my way of 
honoring what Nannie 

gave me and carrying that 
legacy forward.”

Today, Remy is a solo agent 
with Keller Williams Red Stick 
Partners, after serving four years as 
co-rainmaker of a team. She enjoyed 
the camaraderie of bouncing ideas 
around daily, but behind the scenes, 
the structure brought challenges. 
“Doubling up on S-Corps and LLCs, 
filing extra taxes, tracking multiple 
sets of numbers, hiring, training…
the list goes on,” she said. Ultimately, 
the partners realized their goals no 
longer aligned. With her children 
still in school and her interest 

in expanding into rentals and flips, 
branching out on her own was the right 
move. She’s not ruling out a small, nimble 
group in the future. “I don’t plan to create 
a large team, but I do see myself building 
something where I can mentor agents 
and utilize their help,” she said. To start, 
she rehired her former admin. “She’s 
amazing. Having her back frees me up to 
focus on the people side of my business 
instead of the paperwork.”

Though her production ranks among 
the top in Baton Rouge where she was 
recently #12 in the city, Remy admits 
accolades aren’t what drive her. “I don’t 
focus on awards,” she admitted. “It 
sounds so cliché, but I really just focus on 
helping people find home.” When friends 
call to congratulate her on making 
another top-ten list, she’s often surprised. 
“I’m always so caught off guard. I’m like, 
really? Huh. That’s cool. But if you work 
as much as I do, there really isn’t time to 
focus on awards. I feel rewarded every 
time I get to the closing table and get a 
hug from my clients.”

Remy thrives on the personal 
connections her work provides. “I love 

truly earning people’s trust, whether 
that’s helping someone find their 
dream home, negotiating a great deal, 
or simply making them feel seen and 
cared for,” she said. She’s quick to 
point out that “winning” in her book 
means everyone wins. “I get energy 
from relationships, trust-building, and 
advocacy,” she explained. That means 
listening carefully to each party’s 
needs, asking questions, and working 
toward solutions that create harmony. 
Challenges are inevitable, but she 
approaches them with empathy and 
patience. “Often, someone feels like 
they’ve lost control and is fighting 
against the solution because of it. The 
best deals are win-win. And if that 
approach doesn’t work, a deep breath, 
a little pivot, and a smile can help me 
start over.” 

Her greatest personal challenge? 
Learning when to turn off work 
mode. “I’ve always been a hustler...
mostly because I had to be.” She 
added, “I’m learning to refuel and not 
burn out, and to manage my time so I 
don’t miss the special moments with 
my family and friends.”

A true home ISN’T 
ABOUT PERFECTION OR 
SQUARE FOOTAGE, IT’S 
ABOUT THE MEMORIES, 
SAFETY, AND WELCOME 
WITHIN ITS WALLS.” 
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Remy’s unique background infuses 
her approach with both skill and 
empathy. “I’m not just a deal closer; 
I guide people through some of the 
biggest life changes they’ll ever 
make,” she said. Her social-work 
foundation and family-first mindset 
help her create a client experience 
that is safe, supportive, and deeply 
personal. Her creative eye is another 
differentiator. With a marketing 
degree and lifelong love of art, she 
knows how to position a listing 
beyond bricks and mortar. “When 
I market myself or properties, I get 
fulfillment from the creative side of 
presenting a lifestyle, not just selling 
a house,” she said. As a real estate 
investor herself — with Airbnbs, 
long-term rentals, and a current 
flip underway, she brings hands-
on knowledge that resonates with 
clients. “I walk the walk,” she said. 
She’s also the only Baton Rouge agent 
representing BiggerPockets investors, 
further cementing her niche.

For new agents, Remy offers both 
encouragement and caution. “Find 
a mentor or coach,” she said. “Every 
successful person has someone in 
their corner.” She also stresses time-
blocking life, protecting family time, 
and not counting commissions too 
soon. “Put your family first, and if 
you have God or a higher power, Him 
above all,” she added. “I learned this 
the hard way. For years I worked from 
a place of scarcity and fear, hustling 
so hard to provide that I missed 
what my family actually needed...my 
time. Now I try to work with faith, 
trust, and an abundance mindset. Be 
present with the ones you love. 

Through every turn in her story, 
Remy’s mission has remained the 
same: to help others find the kind of 
home that once anchored her. “Always 
your home girl,” she said with a smile, 
summing up her role in the lives of 
clients, family, and friends.

Helping people FIND 
NOT JUST A HOUSE 
BUT A HOME IS MY 
WAY OF HONORING 
WHAT NANNIE GAVE ME 
AND CARRYING THAT 
LEGACY FORWARD.”
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EVENT RECAP

RPElevate
RP Elevate took place September 29–30, 
2025, at the Loews Arlington Hotel in 
the Dallas–Fort Worth area, marking the 
first national conference hosted by Real 
Producers. 

Who Showed Up
Over 400 top real estate professionals 
from across the U.S. converged. The 
rooms were filled with agents, brokers, 
team leaders, and industry partners all 
hungry for connection and growth. 

Speakers & Highlights
The event kicked off Monday afternoon 
with Real Producers founder Remington 
Ramsey and wrapped with Tom Ferry’s 
signature energy and insight. RP Elevate 
delivered two full days of big ideas, 
deep dives, actionable strategies, and 
authentic connections.

Alongside Ferry, attendees heard from 
bestselling author Rory Vaden and 
the inspiring Molly Bloom. A diverse 
lineup of breakout sessions covered 
everything from tech and marketing 
to scaling teams and market trends 
was led by top industry professionals, 
including our very own Richard Spears 
and Brittney Pino.

Also representing Baton Rouge were 
Antonio Cousin, Courtney Wambsgans, 
and Stephen Williams, finalist for Agent 
of the Year.  

"I truly enjoyed the RP Elevate conference — being around like-
minded people reminded me that iron sharpens iron. I walked 
away with plenty of nuggets that I’ve already shared with my 
agents and plan to implement immediately. The event gave me 
both inspiration and actionable strategies, and I plan to be back 
next year. If I had one suggestion, it would be to extend the length 
a bit, because the content and connections were too valuable to 
rush." ~Antonio Cousin

After attending the 100 Million Dollar YouTube Leads 
presentation with Soomin Kim and Sarah Maslowski, Stephen 
said his biggest takeaway was that showing up consistently on 
YouTube with genuine, helpful content builds trust long before 
clients ever reach out. "Even a small audience can turn into 
real business because your videos keep working for you 24/7."
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ALL OF YOUR REAL ESTATE TITLE
SERVICES UNDER ONE ROOF

Christian Nielson
Attorney

(225) 752-3200  |  www.hydetitle.com

You are only as good as the 
people you work with. Patrick Cusick

General Counsel

225-456-1335 | BRANDEN BRIGNAC
CAJUNCOOLERS@CAJUNCOOLS.COM

CAJUNCOOLS.COM

HOT
DAYS,
COOL

NIGHTS
We’ll Keep You

Comfortable
Either Way

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

Integrity.
Experience.
Excellence. 

Helping You Make Your Clients' 
Real Estate Transactions A Done Deal

MICHAEL JONES
Owner/Attorney

TAJH MATHEWS
Owner/Attorney

absolutetitlecompany.com  |  (225) 960-4326
2321 Drusilla Lane  |  Suite C  |  Baton Rouge, LA



9151 Currency St.
Irving, TX 75063

CarpetWorldLouisiana.com
8350 Florida Blvd. Baton Rouge, LA

225-341-1269

Where Timeless Style Meets
Exceptional Craftsmanship Underfoot

PROVIDING HIGH QUALITY FLOORING TO THE RESIDENTS OF LOUISIANA FOR OVER 50 YEARS

The owners and installers of Carpet World were a joy to work with and 
their workmanship was excellent. They arrived on time and finished much 

faster than anticipated. Highly recommend!”  - Whitney D.

Carpet

Tile Luxury Vinyl Hardwood


