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Miranda

Expect Nothing,
Work For Everything

WRITTEN BY KENDRA WOODWARD
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Miranda Micire never set out to be a real estate agent. In fact, if you had asked

her about it years ago, she would have told you she was planning to lead urban
redevelopment efforts in Pittsburgh. But life has a way of revealing the right path at
the right time, and now she can’t imagine doing anything else. “My goal is to love
what | do, help great people, and enjoy my life outside of work too,” she admits.

After attending the University of Dayton, Miranda originally
envisioned a career that would utilize her degree in Psychology
while allowing her to work with children. But after a few
unfulfilling jobs post-college, Miranda knew she had to pivot
in order to discover a career that would truly be fulfilling.
Digging into what inspired her, she found herself drawn to
community development and pursued graduate studies in
Social Work and Public Administration at the University of
Pittsburgh. She dreamed of becoming the Executive Director
of the Urban Redevelopment Authority (URA) of Pittsburgh,
arole she saw as the perfect intersection of her passions of
working in the community, real estate, and redevelopment.

After graduate school, Miranda began working in City
Hall, handling community relations, constituent services,
and legislative work. During that time, she and her
husband, Zack, began investing in real estate, purchasing
and renovating rental properties, and her spark for real
estate was ignited. When she finally landed a position at
the URA, it felt like the moment she had been working
towards had finally come to fruition. However, after a few
years she realized her growing passion for real estate had
eclipsed her enthusiasm for local government work.

Seeking a career that aligned better with her “go-getter” work
ethic, in 2022 Miranda took a major leap of faith when she
left her government job to pursue real estate full-time. With
two deals under contract, she felt confident in her timing,
but her hopes were quickly dashed when both transactions
fell through! Learning from her mistakes, she pressed
forward and kept working hard. And while the incident
humbled her quickly, it also taught her how to be prepared,
resilient, and that adaptability is key in this industry. “You
have to put yourself out there time and time again, even

if you get turned down and things don’t work out.”

Armed with these new lessons, adding to the values she

had already been taught as a child, Miranda was prepared
for whatever the future held with her new career and was
determined to succeed no matter what it took. Her mother’s
career path - having started as a secretary at Dollar Bank at
age 17 without a college degree to retiring as Vice President
of both the commercial and residential lending departments
- demonstrated to Miranda the power of dedication and
perseverance. “She’s the most easy-going and friendly person,
but at the same time she was extremely well-respected at her
work - which I hope to bring to my role as an agent as well.”

Alongside her mother’s values, Miranda’s father instilled
in her the value of financial discipline, a lesson she took
to heart early on. “When I was a kid, I saved up every
penny on birthdays, holidays, etc., because I had to have
a reclining chair in my bedroom. My parents told me
that if I wanted it, I had to pay for one myself. And I
did...I walked into the furniture store with $400 in my
piggy bank and bought myself a blue reclining chair.
Weird thing for a kid to buy, but I had to have it!”

Now, as a real estate agent, Miranda has found her own
rhythm in combining every lesson and value she has learned.
She also found support and guidance through the Porch
Swing Collective at Compass, where agents are focused

on collaboration over competition and help one another
with work-life balance by covering for one another during
vacations and sick days. She’s also learned to refine her
approach, and began focusing on partnering up with the
right clients rather than trying to be everything to everyone.
“I spent a lot of time early-on in my career trying to take on
everything and be everyone to every person. The biggest
lesson that this job has taught me is to stay in your lane, focus
on what you know and like, and stop trying to do it all.”
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With a new focus and a fresh perspective, Miranda is able
to dedicate herself to helping her clients find the perfect
fit for them and their families. “It’s incredibly fulfilling to
guide clients through such an important decision, whether
they’re buying their first home, relocating to Pittsburgh,
or making a fresh start. I love building relationships,
getting to know people, and understanding what matters
most to them.” Miranda also enjoys being able to share
her passion for our rich architectural history with

clients and others via social media, and loves connecting
clients with the neighborhoods that suit them best.

Despite the inevitable sacrifices that come with being a
successful real estate agent, Miranda has found ways to
balance work and life. “I wouldn’t be able to do my job

as well as I do without the support of my husband Zack.
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He takes all of my videos on social media, he puts up with
my crazy hours, makes me dinner when I'm out showing
houses late, and listens to me talk for hours on end about
real estate transactions he has no idea about.” The two
live in Troy Hill with their rescue dogs, Bandit and Lulu,
and they love exploring the city together. Whether it’s
checking out comedy shows, traveling, or embarking on
their latest real estate investment, they’re all in, together.

For Miranda, as you have read, success isn’t just about
selling homes - it’s about creating a career and a life that
feels right to you. Not only for her clients, but her family
and friends as well, citing, “A home is more than just a
property, it’s where we spend so much of our time, make
memories, and create a space that feels like ours. Being
part of that journey is what makes this work so rewarding.”
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HOW MELISSA BECK
IS EASING THE
JOURNEY FOR BUYERS
AND SELLERS ALIKE.

WRITTEN BY KENDRA WOODWARD
PHOTOGRAPHY BY THEIS MEDIA
PHOTOGRAPHED AT HER HOME AND AT A
DR HORTON MODEL HOME IN VALENCIA
Melissa Beck believes
PSS ) _ that luxury isn’t about a
‘ s\ ) AR specific price, it’'s about

| | the experience you gain
with the people you trust.

So with every client,

regardless of their budgert,
C C

Melissa treats them

with the highcst level of

care, prof‘cssionzllism,

and attention to detail.

A philosophy that has

become Melissa’s motto

. L This Pittsburgh native is proud of her Despite having earned a teaching
in real e state, drivin g love for the Steel City that not only degree in early education from
h er an d h er pa reners, connected her with her best frler}d and Ca‘rlow Umve'rsny, Mehésa worked in
" i Sy 3 L husband, but also to a career which childcare until they decided to start
,l'- k) I‘l’ 'l Christian Beck and brings her great joy with each new day. their own family. However, by 2018,
e o . ) . . . .
g I Samara Berrin ger of the Having grown up ]gst blocks away from Melissa was re:'ady to branch out and
._ L © her now husband, it’s crazy how the tackle something new...real estate.
P Becks and Berrin ger two didn’t really connect until college.
"!:'-_ Team , to create more And des'plte m'ovmg t.o North Carolina Looking back, she adm%ts she can see
) for a brief period of time (well, ten how each stage of her life perfectly
seam 1 €SS, stress-free years isn’t so brief when you look back prepared her for this career - growing
. at it) they felt called to move back to up in what she referred to as a “sales
. transactions that place . : .
| I “the burgh” and didn’t skip a beat. home,” she learned the art of connection
= b ¢ their clients’ wants and and service from her dad. He taught
- e, ‘ 1s he forefr £ In 2015, when the Becks moved back her how to sell without being pushy,
. : . needas at the rorerront o s . . .
¢ _;‘ 1 . 4 W to the ‘burgh’, Melissa knew it was how to adapt, how to have compassion,

the real estate process. her time to start something new. and how to help people make decisions
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“HELPING FAMILIES BUY AND SELL THEIR BIGGEST
IT MIGHT SOUND CORNY, BUT IT’S ONE
OST FULFILLING FEELINGS. IT DRIVES ME
E BEST ADVOCATE FOR MY CLIENTS.”

with confidence. “He taught me how

to have compassion in everything I do
and work to the highest ability possible.
Never settle for mediocre,” she prides.

But it was her knowledge and experience
in education that truly shaped Melissa’s
approach in real estate, admitting that

it helped her to better understand how

to connect with her clients more quickly
and trained her on how to walk through
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each step with them...by their side as a
support system and not as an imposing
or overbearing agent. “Helping families
buy and sell their biggest assets - it
might sound corny, but it’s one of the
most fulfilling feelings. It drives me to
be the best advocate for my clients.”

Undeniably, while social media has
played a role in Melissa’s growth
as an agent by helping her connect

with new clients and showcase her
expertise, at the end of the day, 90%
of her clientele is all word-of-mouth
referrals and that’s what keeps her
phone ringing. “Being a real estate
professional is 100% about my clients
and performing to their expectations,”
she says. A testament that is backed
up by the glowing reviews and
testimonials she has received from past
and repeat clients. “I wouldn’t be here
without my amazing clients, who all
become wonderful friends of mine.”

Still, for all the passion she pours into
her work, Melissa is unwavering in
one thing - her family comes first.
Together with her husband, Christian,
Melissa laughs that their two sons,
Carson and Bentley, keep them on her
toes with their many sports schedules
dominating much of the family’s free
time. Admittedly, she says if she’s not
with a client, she’s probably sitting

in a set of bleachers somewhere,
cheering on her kids, or being their
Uber driver to and from practices.

Smiling, she adds, “My free time is

spent watching my kids play the sports
they love.” And despite the jam-packed
schedules of basketball and baseball,
Melissa has made it clear to her clients
from day one that while she will work
tirelessly for them, it will never be at the
expense of missing precious moments
with her family...and she has yet to
meet a client that didn’t respect that.

The balance between her dedication
to her clients and her commitment
to her family is what makes Melissa
the kind of agent people want in
their corner. She’s built her business
on trust, excellence, and a belief

that luxury isn’t a price point; it’s an
experience. So no matter who walks
through her door, they can expect
nothing less - whether it’s a first-time
buyer, a family upsizing/downsizing,
or a seller navigating a tough market,
Melissa believes every client should
feel like they’re her only client.

Jeremiah 29:11: “For I know the plans
I have for you, declares the Lord, plans
to prosper you and not to harm you,

to give you a future and a hope.”
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REALTOR® INFORMATION

Why Every Real Estate Agent Should Become a

CRS Designated Agent

WRITTEN BY JANE BLOCH, RESIDENTIAL REAL ESTATE COUNCIL PENNSYLVANIA ¢ EDITED BY KENDRA WOODWARD

If you’re a real estate agent looking to take your career to
the next level, it’s time to consider becoming a Certified
Residential Specialist (CRS). Think of it as leveling up

in the real estate world - unlocking exclusive tools, an
unbeatable referral network, and serious credibility.

What'’s the Big Deal About CRS?

CRS isn’t just another fancy title - it’s the highest credential
awarded to residential sales agents, managers, and brokers.
It’s like earning a black belt in real estate! With just 16-30
hours of top-tier education, you’ll gain access to a goldmine
of industry knowledge, high-quality leads, professionally
branded materials, local networking events, and more. Plus,
let’s be honest, clients love seeing extra credentials - it tells
them you know your stuff and will go the extra mile.

More Referrals, More Business, More Success
One of the best perks of becoming a CRS agent? The
ultimate lead referral network. You’ll be connected to the

Do You Have Clients

Who Don’t
e Want to Move
o but Need to

- -
Keith Jimenez | Market Manager | 412.303.1117

Adding Truehold’s Sale-Leaseback to your toolkit helps you:
v Delight current clients who are unsure about selling with a
new offering: sell your home but continue to live in it.
v Start attracting new clients who might not have
reached out otherwise.
v Distinguish yourself from other brokers and brokerages who
only offer to “buy, sell, or invest” in real estate.

Scan to Partner With Truehold Today!

truehold.com
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best of the best, which means more business coming
your way from agents who trust your expertise.
Why hustle alone when you can have a network of
top-performing agents sending clients your way?

2025: A Year of Growth and Connection

Our local CRS group is making big moves in 2025!

We’re teaming up to bring even more value to our

members and we’d love for you to be part of it.

Mark your calendar for these exciting events:

* CRS Meet and Greet | May 21, 2025 | 9:30-11:00a.m.
| at La Prima Espresso Co., located at 1100 Smallman
St., Pittsburgh, PA (Inside the AC Hotel): Join us for a
morning of networking and coffee while you connect
with fellow CRS agents and those interested in learning
more about CRS. Linda Schell Raker of Choice Home
Warranty will share valuable insights about home
warranties all while you’re enjoying your morning cup
of joe. Kam Tuerck from Pittsburgh’s Mind Over Media
will also be joining us as a sponsor and photographer
for the event. They cover everything from photography
and floor plans to digital staging and drone shots.

* Happy Hour | Fall 2025: Network with industry pros
in a fun, relaxed setting. Even if you’re just thinking
about earning your CRS, this is a great chance to
learn more and make connections. Date and details
coming soon. We can’t wait to raise a glass with you!

Ready to Elevate Your Career?

If you’re serious about real estate, a CRS designation is a
game-changer. You’ll learn more, achieve more, and do
more with the right support system behind you. Whether
you want to boost your income, build your brand, or
expand your network, CRS is the path to success.

So, what are you waiting for? Get started
today - your future clients (and your
commission checks) will thank you!

Please call Rose Madar, PA RRC President at 717-
475-3885 for more information about getting started
on your CRS designation or go to www.CRS.com.

For details regarding the CRS Meet and
Greet, please contact Jane Bloch, Coldwell
Banker Realty, at 724-799-4682 or email her
at Jane@PittsburghPropertyExpert.com.

J Open To Close Settlement Solutions

2009 MacKenzie Way, Suite 100, Cranberry Twp, PA 16066
Phone: 412-484-5567 Fax: 610-871-3956 Email: title@opentoclosess.com

SPECIALIZING IN

MOLD ASSESSMENT
AND MOLD REMEDIATION

ALL INSPECTIONS &
ESTIMATES FREE

Thermal Imaging & Air Quality Testing Available

Certified Indoor Environmentalists
Certified Mold Remediators

20002016

vl Bmiomenst 3943443645
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2025

# First Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales

1 John Marzullo Compass RE 14 54 68 $16,084,010 35 Marilyn Davis Berkshire Hathaway The Preferred Realty 10 8 18 $5,579,000

2 Georgie Smigel Coldwell Banker 19 30 49 $14,824,235 36 Ryan Shedlock Howard Hanna 10 28 38 $5,570,600

3 Amanda Gomez RE/MAX Select Realty 8 35 43 $13,810,795 37 Jennifer Solomon RE/MAX Select Realty 6 14 20 $5,519,721

4 Michael Reed Coldwell Banker 15 28 43 $12,276,588 38 Jennifer Crouse Compass RE 10 3 13 $5,516,801

5 Melissa Barker RE/MAX Select Realty 20 23 43 $11,360,630 39 Roslyn Neiman Howard Hanna 2 3 5 $5,515,195

6 Julie Rost Berkshire Hathaway The Preferred Realty 6 10 16 $10,905,100 40 Eric Nicholl Marketplace Realty Center 3 4 7 $5,268,220

7 Joe Yost Compass RE 13 14 27 $10,826,401 4 Marianne Hall Howard Hanna 3 9 12 $5,164,875

8 Betsy Wotherspoon Berkshire Hathaway The Preferred Realty 12 7 19 $10,800,100 42 Magen Bedillion Berkshire Hathaway The Preferred Realty 5 14 19 $5,159,740

9 Steve Limani Realty ONE Gold Standard 26 18 44 $9,840,400 43 Nathaniel Nieland Coldwell Banker 1 o 10 $5,011,000

10 Jim Dolanch Century 21 Frontier Realty 1 12 23 $8,668785 44 Adam Cannon Piatt Sotheby's International Realty 6 3 9 $4,914,550

1 Melissa Merriman Keller Williams Realty 15 21 36 $8,351,800 45 Barbara Baker Berkshire Hathaway The Preferred Realty 9 6 15 $4,869,829

12 Joanne Bates Berkshire Hathaway The Preferred Realty 10 4 14 $8,022,150 46 Victoria Scalise Scalise Real Estate 5 5 10 $4,862,688

13 Kelly Cheponis Howard Hanna 7 3 10 $7,598,499 47 Scott Ludwick Berkshire Hathaway The Preferred Realty " 7 18 $4,852,450

14 Heather Kaczorowski Piatt Sotheby's International Realty 9 12 21 $7,528,337 48 Gina Giampietro RE/MAX Select Realty 12 6 18 $4,822,050

15 Bonnie Loya Berkshire Hathaway The Preferred Realty 9 7 16 $7,502,365 49 Austin Rusert Coldwell Banker 5 4 9 $4,797,900

16 Zita Billmann Coldwell Banker 9 3 12 $7.420,425 50 Maureen States Neighborhood Realty Services 9 8 17 $4,782,768

17 Rich Dallas Berkshire Hathaway The Preferred Realty 12 7 19 $7198,045

18 Robyn Jones Piatt Sotheby's International Realty 4 3 7 $7120,500

19 Anthony Leone Coldwell Banker 7 9 16 $6,902,974 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

20 Dan Haeck Coldwell Banker 12 " 23 $6,853,507

21 Pierre Khoury Berkshire Hathaway The Preferred Realty 12 4 16 $6,678,150

22 Lauren Coulter Compass RE 7 9 16 $6,584,070 B l ‘I g Sky c l u s in—g_s_e r_‘zi m - I II E

23 Charles Swidzinski Berkshire Hathaway The Preferred Realty 14 10 24 $6,548,790 = = ’_

24 Erin Mikolich Berkshire Hathaway The Preferred Realty 9 5 14 $6,366,300 Pﬂﬁﬁm 5466’%. HW,‘FF’{‘:{’/ c‘&m &("{m

25 Rick Maiella Howard Hanna n 13 24 $6,309,650 - . S > — — =

26 Jason Rakers RE/MAX Select Realty 7 6 13 $6,281,400

27 Shanna Funwela Coldwell Banker 13 20 33 $6,106,247

28 Dustin Hook RE/MAX Select Realty 8 1 9 $6,104,250

29 Michele Belice Howard Hanna 6 4 10 $6,092,950

30 Adam Slivka Century 21 Fairways 7 19 26 $6,015,400

31 Deborah Kane Howard Hanna 12 7 19 $5,997,200

32 Michael Pohlot Janus Realty Advisors 34 20 54 $5,954171 ,1'.. & . ‘ f‘;:}' bt : . . . 4 3

33 Kimberly Maier Berkshire Hathaway The Preferred Realty 9 5 14 $5,857,077 L — ] : - T - RS

34 Tony N Howard Hanna 6 o 6 $5757.063 @ katie.mannarino@blueskycsi.com 0412-595-?253 Oblunskycsi.cnm '%-m..-
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2025

# First Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales

51 Libby Sosinski Keller Williams Realty 55 2 57 $4,776,638 85 Nichole Merrell Coldwell Banker 9 2 1" $3,854,913

52 Jared Prusia Keller Williams Realty 3 0 3 $4,750,000 86 Eric Tallon Berkshire Hathaway The Preferred Realty 5 13 18 $3,847,200

53 Stephanie Veenis Howard Hanna 2 3 5 $4,745,919 87 Melissa Beck Compass RE 4 5 9 $3,828,500

54 Dave McSwigan Coldwell Banker 5 4 9 $4,719,789 88 Ned Bruns RE/MAX Select Realty 5 4 9 $3,751,900

55 Ryan Scalise Scalise Real Estate 10 6 16 $4.717,540 89 Ronald Huber Berkshire Hathaway The Preferred Realty 5 8 13 $3,705,400

56 Ryan Bibza Compass RE 9 7 16 $4,697,000 90 Jhonnie Marie Sims Howard Hanna 1 1 2 $3,704,085

57 JoAnn Echtler Berkshire Hathaway The Preferred Realty 6 5 1 $4,695,500 91 Kristi Stebler Berkshire Hathaway The Preferred Realty 6 6 12 $3,687,486

58 DJ Fairley Exp Realty 12 4 16 $4,664,290 92 Jennifer Stout Howard Hanna 2 3 5 $3,670,000

59 Sarah Madia RE/MAX Select Realty 9 2 1 $4,649,000 93 Corey Weber RE/MAX Infinity 7 5 12 $3,641,700

60 Amanda Shingleton Berkshire Hathaway The Preferred Realty 9 8 17 $4,646,200 94 Arah Katz Berkshire Hathaway The Preferred Realty 7 4 il $3,633,375

61 Pamela Morford Berkshire Hathaway The Preferred Realty 3 4 7 $4,630,500 95 Donald Powell Berkshire Hathaway The Preferred Realty 13 3 16 $3,612,978

62 Lori Hummel Howard Hanna 7 7 14 $4,579,700 96 Eileen Allan Compass RE 6 2 8 $3,612,500

63 David Onufer Howard Hanna 3 3 6 $4,540,100 97 Katie Wymard Coldwell Banker 3 6 9 $3,583,500

64 Sara Minshull Redfin Corp 2 8 10 $4,519,278 98 Kathy Wallace Compass RE 2 1 3 $3,573,000

65 Cameron Yockey Realty ONE Group Horizon 9 6 15 $4,504,900 99 AnnaMarie DeFrank Compass RE 5 3 8 $3,553,500

66 Brian Teyssier RE/MAX Real Estate Solutions 7 4 1 $4,478,230 100 Andrea Mclintosh Berkshire Hathaway The Preferred Realty 10 6 16 $3,544,400

67 Nancy Ware Berkshire Hathaway The Preferred Realty 7 7 14 $4,429,465

68 Shane Smith Coldwell Banker 8 6 14 $4,416,230

69 Jane Herrmann Berkshire Hathaway The Preferred Realty 5 2 7 $4,356,000 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

70 Brenda Deems Berkshire Hathaway The Preferred Realty 5 9 14 $4,306,000

7 John Fincham Keller Williams Realty 8 7 15 $4,245,500

72 Brian Czapor Piatt Sotheby's International Realty 3 9 12 $4,195,020

73 Jennifer Mascaro Coldwell Banker 1" 8 19 $4,195,000

74 Gina Cuccaro Berkshire Hathaway The Preferred Realty 5 8 13 $4162,621

75 Jessica Baker Achieve Realty 9 1 10 $4,144,600

76 Carroll Ferguson Howard Hanna 2 1 3 $4,113,595

77 Barbara Bolls RE/MAX Select Realty 4 3 7 $4,096,000

78 Allison Pochapin Compass RE 4 2 6 $4,064,000
79 John Tierney Highland Resort Realty 5 1 6 $4,024,500 ’
80 Miranda Micire Compass RE 1 10 " $3,974,300

. T — MORTGAGE —

82 Kim Marie Angiulli Coldwell Banker 3 1 4 $3,936,685
83 Danielle Mach Howard Hanna 2 3 5 $3,890,000 Bryan Miller, President - NMLS#134167
412-44-QUOTE | www.pacapitalmortgage.com | bmiller@pacapitaimorigage.com
84 Susan Ulam Coldwell Banker 4 6 10 $3,861,000 Licensed by the PA Dept. of Banking and Securities MMLS#1149774 T
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2025

# First Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales
101 Kim Esposito Coldwell Banker 4 6 10 $3,491,000 135 Hilary Kreschollek Keller Williams Realty " 3 14 $3,097,803
102 Jennifer Mance Coldwell Banker 3 2 5 $3,487,200 136 Ariel Harat RE/MAX Real Estate Solutions 5 3 8 $3,087,500
103 Emil Fraser Piatt Sotheby's International Realt 4 7 1" $3,481,412 137 Roxane Agostinelli Keller Williams Realt 4 3 7 $3,072,000
y Y y g y
104 Roxanne Humes Coldwell Banker 4 1" 15 $3,479,400 138 Colleen Anthony Howard Hanna 5 2 7 $3,050,476
105 Jordan Jankowski Coldwell Banker 6 2 8 $3,462,800 139 Karen Marshall Keller Williams Realty 3 1 4 $3,027,000
106 Melissa Faulkner Berkshire Hathaway The Preferred Realty 7 2 9 $3,450,000 140 Gia Albanowski Berkshire Hathaway The Preferred Realty 2 4 6 $3,013,000
107 Wesley McLaughlin Berkshire Hathaway The Preferred Realty 1 3 4 $3,445,000 141 Liza Christ Piatt Sotheby's International Realty 1 1 2 $3,004,500
108 Kathleen Cooper Keller Williams Realty 5 2 7 $3,440,360 142 Devon Lauer Howard Hanna 3 3 6 $2,984,100
109 Rachael Schafer Berkshire Hathaway The Preferred Realty 2 9 1" $3,432,150 143 Kim Stotlemyer Coldwell Banker 10 8 18 $2,979,900
10 Helen Sosso Howard Hanna 1 2 3 $3,425,087 144 Amy Logan RE/MAX Select Realty 7 3 10 $2,977,650
m Robert Moncavage Priority Realty, LLC 37 2 39 $3,425,075 145 Doug Burig Keller Williams Realty 4 4 8 $2,970,000
12 Sandra Toulouse Berkshire Hathaway The Preferred Realty 9 4 13 $3,387,300 146 Aida Agovic-Corna RE/MAX Select Realty 2 6 8 $2,947,250
13 Michael Killian Berkshire Hathaway The Preferred Realty 3 5 8 $3,385,639 147 Kimberley Fisher Howard Hanna 2 1 3 $2,941,000
114 Erin Amelio Berkshire Hathaway The Preferred Realty 1 9 10 $3,378,389 148 Andrea Ehrenreich Howard Hanna 1 1 2 $2,925,000
ns Nancy Rossi RE/MAX Select Realty 8 4 12 $3,371,400 149 Melissa Spergel Realty ONE Gold Standard 4 3 7 $2,918,731
ne Lisa Elliott Berkshire Hathaway The Preferred Realty 4 4 8 $3,323,000 150  Joshua Crowe Berkshire Hathaway The Preferred Realty 7 6 13 $2,915,905
17 Judi Sahayda Keller Williams Realty 8 1 9 $3,293,800
18 Emily Wilhelm Piatt Sotheby's International Realty 1 3 4 $3,292,500
19 Devie Rollison Realty ONE Gold Standard 12 9 21 $3,289,100 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.
120 Molly Finley Howard Hanna 3 6 9 $3,270,400
121 Lorraine DiDomenico Berkshire Hathaway The Preferred Realty 4 5 9 $3,265,000
122 Richard Hawkinberry Howard Hanna 1 2 3 $3,260,450 THE INSPECTION
123 Robert Dini Berkshire Hathaway The Preferred Realty 6 5 1" $3,245,400 AD"ANTAG E
124 Elizabeth Kofmehl Coldwell Banker 3 5 8 $3,211,000
125 Mario Costanzo Howard Hanna 3 2 5 $3,207,500 Pillar to Post Home Inspectlon
Packages include even more
126 Mark Gulla RE/MAX Select Realty 7 7 14 $3,199,300 . . .
exclusive and innovative features
127 Mindy Pry Piatt Sotheby's International Realty 3 3 6 $3,190,000 than ever. These new services
128 Richard Charles RE/MAX South Inc 4 1 5 $3,163,500 deliver speed, ease and
129 Vera Purcell Howard Hanna 3 2 5 $3,158,000 (.:onvenlence, g(.ettlng you to
closings faster, saving you time
130 Christi Lab Coldwell Bank 4 6 10 3,130,000 : : :
ristine aboon olcwel Banker $3130; and delighting your clients.
131 Lauren Shepherd Howard Hanna 3 3 6 $3,129,500
132 Linda Honeywill Berkshire Hathaway The Preferred Realty 4 1 5 $3,116,830 Matt Ruggieri A RUGGIERI TEAM
T a
133 Tara Sill RE/MAX Select Realty 5 5 10 $3,107,800 (4]2) 292-0293 I I PI LLA R r;d po ST
matt.ruggieri@pillartopost.com
134 Lori Maffeo Berkshire Hathaway The Preferred Realty 9 1 10 $3,102,500 ggieri@p P HOME INSPECTORS
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2025

# First Name Last Name Office List Sold Total Total Sales
151 Annette Ganassi Howard Hanna 4 2 6 $2,915,000
152 Deborah Reddick RE/MAX Realty Brokers 4 4 8 $2,913,500
153 Pamela Willis Howard Hanna 8 3 " $2,906,900
154 Denise Ardisson Realty ONE Gold Standard 5 4 9 $2,880,900
155 Sean Kelly Howard Hanna 5 4 9 $2,880,000
156 John Geisler Coldwell Banker 7 5 12 $2,872,700
157 Joey Booker Realty Co 5 2 7 $2,861,900
158 Alex Karam Berkshire Hathaway The Preferred Realty 2 1 3 $2,858,000
159 Jeffrey Dennis RE/MAX Select Realty 7 7 14 $2,836,200
160 Trudy Ward Howard Hanna 0 2 2 $2,816,625
161 Mark Ratti RE/MAX Select Realty 4 4 8 $2,793,945
162 Jessica Payne Keller Williams Realty 3 7 10 $2,793,900
163 Rob Dutcher Piatt Sotheby's International Realty 5 3 8 $2,789,457
164 Matthew Shanty Exp Realty 3 7 10 $2,771,900
165 Katina Boetger-Hunter Coldwell Banker 8 3 " $2,765,300
166 Theresa White RE/MAX Select Realty 8 4 12 $2,755,900
167 Jeff Selvoski Exp Realty 5 4 9 $2,743,500
168 Robin Ross Coldwell Banker 3 3 6 $2,726,500
169 Linda Dibucci Piatt Sotheby's International Realty 2 2 4 $2,722,000
170 Maria Werner RE/MAX Select Realty 6 2 8 $2,714,300
7 Lauren Visnansky Exp Realty 1 15 16 $2,710,811
172 Michele Leone Piatt Sotheby's International Realty 2 5 7 $2,709,500
173 Denise Lewandowski Howard Hanna 10 7 17 $2,709,200
174 Kelley Perry Coldwell Banker 5 1 6 $2,707,500
175 Leann Monz Exp Realty 7 3 10 $2,700,500
176 Matthew Bonosky Keller Williams Realty 3 4 7 $2,700,000
177 Lauren Klein Coldwell Banker 5 3 8 $2,687,390
178 Mary Kay Abdulovic Berkshire Hathaway The Preferred Realty 6 1 7 $2,683,900
179 John Adair Coldwell Banker 5 4 9 $2,680,900
180 Susan Gill Century 21 Fairways 5 6 1 $2,667,400
181 Nicolas Supik Century 21 Frontier Realty 7 2 9 $2,616,115
182 Marie Pace Howard Hanna 1 1 2 $2,615,000
183 Richard Parobeck Keller Williams Realty 6 1 7 $2,611,400
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# First Name Last Name Office List Sold Total Total Sales
184 Diane McConaghy RE/MAX Select Realty 3 7 10 $2,589,000
185 Nicole Malesic Realty ONE Gold Standard 3 5 8 $2,584,300
186 Christian Wilhelm Compass RE 10 3 13 $2,568,770
187 April Bartley Howard Hanna 8 3 " $2,559,200
188 Tarasa Hurley River Point Realty 6 5 " $2,555,500
189 Long Pham Exp Realty 5 4 9 $2,555,400
190 Justin Riapos LifeSpace 6 10 16 $2,554,511
191 Sara McCauley Berkshire Hathaway The Preferred Realty 7 5 12 $2,551,500
192 Ryan Stoner Keller Williams Realty 6 7 13 $2,541,950
193 Rachael Shroyer Berkshire Hathaway The Preferred Realty 4 4 8 $2,537,750
194 Bob Stienstraw River Point Realty 1 7 8 $2,532,900
195 Melinda Lynch Keller Williams Realty 0 " " $2,525,450
196 Kassie Cable Howard Hanna 2 4 6 $2,524,990
197 Megan Faloni Keller Williams Realty 2 5 7 $2,521,750
198 Janet Yasko Howard Hanna 4 0 4 $2,504,000
199 Jenny Barnick Compass RE 2 5 7 $2,497,400
200 Lisa Lobaugh K&S Real Estate Inc 4 2 6 $2,486,800

Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

But don’t just take our
word for it. Take theirs.
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SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

. DON'T LET YOUR
Aciosa SPRING BE A DRIP

PUT YOUR JUNK IN OUR TRUCK

PHOTO VIDEO 2D/3D TOURS

WE TAKE
Furniture - Appliances - Construction Debris
Estate Clean Outs - Office Clean Outs - Storage Space Clean Outs

Not Sure? Just Ask!
RESIDENTIAL & COMMERCIAL

i R OPER Y V,Ds propertyvidsproductions@gmail.com
Choose your own contractor ' et e

Whenever possible we will donate to fix your leaky roof. PRODUCTIONS 3 @ PROPERTYVIDS

or recycle your junk because we like the planet. PROPERTYVIDS.IO

We offer one hour appointment windows. ' M | RAN DA E U LA
- - in the
REVIEWS 412-206-1125 South Hills mirandag@achosahw.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

1—"7-;."?1“
A «Wa'o
‘ ‘ PARTNER
- PTTIEIRGH

FLAL PROSDUCERS:

7fter 20 years, one <>
thing hoasn'l chonged..

your trust means everything.
Thank you for letting us serve your
clients and take part in the pride and
joy that comes from home ownership.

[avid ffollond

President, Sr. Loan Officer

Hh HMA

Y MORTGAGE

HMAMortgage.com | Company NMLS #139164
Individual NMLS #145763, Campbells Run Road,
fauoen Pittsburgh, PA 15205




