


May Your Closings
Bloom This Spring

More closings.
Stronger offers.
Happier clients.

The spring market is in full swing—are your
uyers ready to compete? With Cash2Keys,

DneUp, and Rate Relief, you can help

them stand out and secure more w

without overt

+ Cash2Keys « Purchase & Refinance Loans
» HomeStart » Renovation Loans

« OneUp (1% Down Payment) - Conventional Loans

- Rate Relief - VA Loans

- HELOC - USDA Loans

- Cash-Out Refinance - FHA Loans

« Temp Buydown « Jumbo Loans
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QV M with AnnieMac Home Mortgage

Ben Temple
Vice President OVM Sales

Kaylan Eldridge

Mortgage Loan Originator

‘Cash Odfer’ and ‘Buy Kaw, Sef Later” and "Cash Bridge” prograces-ano fuffilled by AnnicMac Privite Equity Cach2¥eys {Cashi¥eysh, an affilinte of AnnicMac Home Morgage (Anaielach Cash?Keys i not a financial
o=RE  drsrAution and does N0t STpnate of 50 koan cammitments. You mast be pre-approved by CashdKeys lor the Cash Ofter programs income snd collsteral requirensents. Omce appeoved. the ofter and purchase wil
be in the name of Cashi?Keys, You must then parchase the home from CashZKeys within 180 days. You are required 1o payy all tansfer taees associabed with the parchase of the home, Visit anmacmalcash for ferms and
condaions on Cash Otter. For complate Roensing infermation, please sisik wwwarsie-mac cam/pageticensing. Dewn Paymend Asststaace program nat avallable in HY. Speak 10 3 Loan Originator about eligibdity. While
refinancing miay decrease your overall monthly payment oblgations, refinancing your hemne loan may increase e [otal mumber of monthly debl payments, a5 well o the aggregate smound pald over the fenm of the loan
Corp NAMLSE 338%23, AnnleMac Home Maormgage, 5040 Corporate Weads Drive, Suite W1, Vingindy Beach, VA 23962, Amenizan Relghboehoand Morigage Aoceptance Company LLC (3o AnnleMac Hemre Mortgage, UM
with AnnieMac Home Mortgage, Family First A Division of AnnieMac Home Marigage, homecomings Mortgage & Equity A Division of AnnicMac Homie Mertgage wees, nmisconsumernccessongl, Virginia Mortgege Lender
ard Broker License #MC5523

Br1ng11|1g You
(0)113 Step loser;to}

@ Buyer's & Pre-Listing Inspections
—
@ Mold & Air Quality Testing

i

() Flexible Availability

@ Same-Day Reports
Owner, FAA Drone Pilot | Licensed Home Inspector, State of Virginia
Certified Professional Inspector, InterNACHI

QC REEKVIEW (757) 902-5008 | creekviewinspections@gmail.com

H OME l NSPECTIONS creekviewinspections.com

S2S creates
- game-changing
spaces with
unparalleled results.

Hampton Roads Award-Winning
Elevated Staging Company

&1 }'\GELZS ELL

Trez Robinson, Owner
(757) 344-5322
stagedasellvirginia.com
IG: @stagedasell

photo + video

(757) 869-8636 | susan@fowlerstudios.net
fowlerstudios.net
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Meet

The
Team

Joni Giordano- Dave Bowling Jacki Donaldson Misty Bailey
Bowling Co-Publisher Managing Editor Connections Coordinator
Publisher dave.bowling@n2co.com jacki.donaldson@n2co.com misty@imperialetiquette.com
joni@realproducersmag.com 757-450-2899 352-332-5171 757-897-1283

757-348-7809

Maddie Podish Dan Steele Dan Clark Mason Murawski
Writer Writer Writer Photographer
msparks7382@gmail.com dan.steele28@gmail.com dan@danclark.realtor murawski.photography@gmail.com

757-634-8998 757-667-1556 757-206-4144 757-504-6461

Susan Fowler Charles Townsend Rachel Saddlemire
Photographer Photographer Photographer
susan@fowlerstudios.net charlestownsendvideo@gmail.com rachelthephoto42@gmail.com
678-634-4650 757-559-4745 336-970-1386

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

YOUR ONE CHANCE

Real Estate Photography
Listing Video Walkthrough
3D Virtual Tour

info@dr-oneprojects.com © dr-oneprojects.com
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ADVERTISING
Real Producers
(757) 348-7809

BLINDS/SHADES/
SHUTTERS/DRAPES

Budget Blinds of

Hampton Roads

(757) 250-2968
budgetblinds.com/williamsburg

BOAT CLUB
Freedom Boat Club
(757) 615-3783
freedomhampton
roads.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

EVENT PLANNER
Imperial Etiquette
Misty Bailey

(757) 897-1283
Imperialetiquette.com

GENERAL CONTRACTOR/
CONSTRUCTION/REMODELS
Cubas LLCRafael Cubas

(757) 837-8145

Cubasgc.com

HOME INSPECTION
Creekview Home Inspections
(757) 902-5008
creekviewinspections.com

Safe House Property
Inspections

Austin McCrory
(757) 418-0944
SafeHouseProperty
Inspections.com

ACORN

Senior Risk Advisor
(804) 653-7040

INSURANCE GROQUP
L. Devon Garrett

INSURING YOU &
YOUR CLIENTS,
THE EASY WAY

Dgarrett@AcorninsuranceGroup.com
www.AcornlnsuranceGroup.com
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HOME STAGING

Impressive Home Staging
Kim Dombrowski

(757) 803-3877
ImpressiveHomeStaging.com

Staged 2 Sell

Trez Robinson

(757) 344-5322
Www.staged2sellvirginia.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish
(757) 291-4398

achosahw.com

INSURANCE

Devon Garrett — Acorn
Insurance Group

(757) 732-0971

MORTGAGE

Ben Temple —

OVM Financial Team
(757) 513-0904
bentemple.annie-mac.com

Jennifer Roberts — Fulton
Mortgage Company

(757) 223-4345
fultonbank.com/
Personal/Mortgages/
Mortgage-Loan-Officer/
Jennifer-Roberts

Teresa Rutherford —
Arbor Home Loans
(757) 286-6009

Veterans United Home
Loans of Hampton Roads
Aaron Giarrana

(757) 636-1171
hamptonroads.
veteransunited.com/

MOVING SERVICES
Off Load Moving
(757) 749-7212
offloadmoving.com

NOTARY/CLOSING SERVICES
Five Star Notary

Summer Quillin

(903) 952-1479
www.fivestarnotaryllc.com

PHOTOGRAPHY &
VIDEOGRAPHY

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

The Lens House
Carrie Spencer
(757) 821-7998
thelenshouse.net

PHOTOGRAPHY/ BRANDING
Rachel Saddlemire
Photography

(336) 970-1386
www.rachelsaddlemire.com

PROPERTY MANAGEMENT
AMW Real Estate-

Property Management
(757) 806-5906
www.amwre.com

REAL ESTATE & PORTRAIT
PHOTOGRAPHY

Fowler Studios

Susan Fowler

(678) 634-4650
Fowlerstudios.net

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

TITLE & ESCROW
First Virginia Title
and Escrow, LLC
(757) 221-0885

VIDEO PRODUCTION/
MARKETING/
PHOTOGRAPHY
Drone Projects

(757) 377-1638
dr-oneprojects.com

REAL PRODUCERS

N SPECIAL

© HDR PHOTOS © VIDEOGRAPHY  © MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

@ www.lighthousevisuals.com (@ 757-637-1743 [ t=[-oorran

$49.00 Termite & Moisture Inspection When Scheduled With a Home Inspection

- l »
R -

SEWER CAMERA INSPECTIONS - TEBMITE/MOISTliRE INSPECTIONS
MOLD SAMPLING - POOL INSPECTIONS - PROPERTY SANITATION
MULTIPLE TEAMS OF INSPECTORS - QUICK REPORTS

REAL ESTATE/WDI INSPECTIONS ¢ TERMITE INSPECTIONS & TREATMENT
SEASONAL PEST CONTROL * MOSQUITO & VECTOR CONTROL
RODENT CONTROL & EXTERMINATION « REPAIR SERVICES

(757) 418-0944 - SafeHousePropertyinspections.com (757) 367-8342 - PestHeroes.com
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GARRETT REALTY PARTNERS

STORY BY JACKI DONALDSON ¢ PHOTOS BY SUSAN FOWLER, FOWLER STUDIOS

When Ni Ni first came to the United States from the Southeast Asian country of Burma,
she spoke three languages. However, English was not one of them. She recalls an
encounter during her first year here with a grocery store cashier who asked if she
wanted to pay separate or together. “l only knew ‘yes’ and ‘no’ in English, so | just

repeated what she said: ‘separate or together,

299

Ni Ni shares. The exchange went back

and forth a few times, with the cashier finally demanding, “Which one? Separate or
together?” Ni Ni navigated the uncomfortable situation, and today, she finds humor in it.
“That cashier still works there, and every time | see her, | laugh,” she says with a smile.

Ni Ni now speaks English,
and she credits a special
person for equipping

her with the skills to
communicate effectively
in America. “I learned
English with the help of the
Commonwealth Catholic
Charities, which provided
me with a tutor named
Gayle Maravellas,” Ni Ni
explains. “She came to my
house every week to teach
me. She is an amazing
woman, and I lovingly call
her my American mother.”

Gayle’s teachings changed
Ni Ni’s life, preparing her
for the day she walked into
the Garrett Realty Partners
office, met Greg Garrett, and
declared, “I want to work
here.” She had earned her
real estate license earlier

in the year and spent six

months at another brokerage

with no sales. “Greg
interviewed me, and I told
him I was ready if he was
ready,” Ni Ni describes. Greg
asked her how much money
she wanted to make, and
she replied with a six-figure
number. “That’s easy,” Greg
told her. Ni Ni responded,

“I am not joking. I am very
serious.” Greg assured her
she would hit her mark.

After a month of training
at Garrett University, Ni

Ni was off and running. In
her first year, she doubled
her six-figure income goal,
received Rookie of the Year
honors, and scored Circle
of Excellence Gold. In her
second year, she took home
Platinum, and in her third

year, she was featured as a
Real Producers Rising Star
and earned Gold, a small
setback due to surviving
the effects of a major car
accident. In her fourth year,
she was back to Platinum,
and she is gunning for

the same achievement

in 2025. In just the first
quarter of the year, she
was set to close 20 deals.

Ni Ni is quick to give glory
to others for her success.
She names God for seeing
her through her journey;
Greg Garrett for giving

her a chance to soar;
Leadership Consultant Dr.
Alvean Lyons, who coached
at Garrett Realty Partners
for a while; and Broker
Chuck Dunlap, her #1
supporter and cheerleader.

Peninsu

COVER STORY
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Of course, Ni Niis a key
player in her victories, and
she reveals that her phone

is her top tool for excelling
in a competitive industry.
“My phone is my business,”
she remarks, reminiscing
about the Zillow leads that
built her business, which is
now growing predominantly
from sphere leads. “I answer
my phone 24/7/365. If I don’t

10 - May 2025

pick up, Iwon’t get the lead.”
She also never shies from

an out-of-town deal or one
with a modest price tag. “I
had one lead who wanted to
see land in Gloucester,” Ni
Ni mentions. “The land was
$80,000, and we wrote an
offer. After he closed, he sent
me a family member and
then a lot more business.”
She adds, “I don’t set limits.”

“l am so very proud
and pleased to
endorse Ni Ni for the
cover feature of Real
Producers. She came
to us as a brand new
agent in December
2020, and by the end
of 2021 had closed 35
transactions. That’s
almost unheard of in
the real estate Industry,
but especially so for
someone who has
English as her third
language. In Ni Ni’s
second year as an
agent, she earned a
Platinum award, VPAR’s
highest production
award. In 2023, a down
year for real estate,
she still earned a Gold
award and in 2024
was back at Platinum.
Ni Ni’s production is
incredible for someone
with her limited years
in the business, and it
happens with a “client
first” attitude. Her work
ethic is unsurpassed,
yet she regularly

takes time to improve
her professional
knowledge and skills.
Ni Ni also finds time

to selflessly give

back to her church

and community. Ni

Ni is one of those

rare individuals who
consistently surpasses
expectations in every
facet of her life—a

true professional

and inspiration to
anyone who would

like to succeed.”

—Chuck Dunlap,
REALTOR® | Principal
Broker, Garrett
Realty Partners




America offers a
lot of opportunity
for those willing
to work hard.”

Treating her

buyers, sellers,

and investors like

family has also put Ni Ni

on the map as a loyal and
trusted advisor, and she
does not hesitate to spoil
her clients with closing gifts
or socialize with them long
after they step away from
the closing table. “They treat
me like I am their sister,”
she says, adding that seeing
her clients happy is the most
rewarding part of her work.

Amid all her real estate
accomplishments, Ni Ni
earned her bachelor’s
degree, and at the end of last
year, she also secured her
MBA. “America offers a lot of
opportunity for those willing
to work hard,” she asserts.

Ni Ni has come a long way
since those early “yes”

and “no” days, and while
she believes she still has a
heavy accent, she no longer
sees it as a barrier but as

a part of her unique story.
Humble and grateful, she
honors the journey that
brought her here and the
people who have supported
her along the way.

12 - May 2025

The Perfect

Peninsula Location!

HAMPTON, VA

H20O is a refreshing new community
designed to complement one’s life.
Located in a peaceful setting,
H2O is an engaging community with

plenty of amenities, and a convenient

HAMPTON

location in the Hampton Roads area,
essentially the perfect community

for your life's needs.

CHESAPEAKE

HOMES

cheshomes.com

TOWNES AT

COLISEUM
CENTRAL

HAMPTON, VA
Rear-access garages will keep
neighborhood traffic minimal and let
the front of each homeowner's

townhome be a welcome mat for

neighborly gathering, sidewalk strolling,
or peaceful porch enjoyment. Quality,
value and style are in great supply in

these beautiful homes!

Visit cheshomes.com to find our beautiful collection of homes
or call 757-448-3742 today!

NORFOLK

BB TCRAMYITH



ON THE RISE

Coastal Dreams Realty LLC

STORY BY MADDIE PODISH
PHOTOS BY SUSAN FOWLER, FOWLER STUDIOS

If you see a classic 1978 convertible
Volkswagen Bug cruising through
town, chances are Lori El Shanti

is behind the wheel. The beloved
car, which her mother received as a
gift in the 1980s and has now been
passed down to Lori, is a testament
to her deep-rooted connections
and appreciation for legacy. Much
like her Bug, Lori’s journey has
taken unexpected twists and turns,
ultimately steering her toward a
fulfilling career in real estate.

Lori’s story begins in Connecticut,
where she was born before moving

to Virginia in the 1970s. She jokes that
she’s a “New England transplant,”
having arrived when she was in third
grade, graduated from high school
locally, and later attended Radford
University, where she earned a degree
in business management. After college,
she moved away but returned to the
757 in 2011, ready for a new chapter.

With over 20 years of banking
experience, Lori quickly climbed the
ranks from salesperson to sales leader,
eventually serving as a community bank
president. However, when her mother
became ill, she decided to leave banking
and restart her life back home. That
transition led her to entrepreneurship,
followed by an MSA compliance
manager role at OVM Financial for

nearly five years. During this time, she
frequently interacted with brokers,
REALTORS®, and mortgage lenders,
which sparked her interest in real estate.

Still, she did not rashly jump into the
industry. Lori’s husband, David, a
mortgage officer, had encouraged her for
years to take the leap. “I'm a planner,”
she admits, explaining that while the
idea was tempting, she needed to feel
fully prepared before transitioning.

But in August 2022, she decided to “rip
off the Band-Aid,” quitting her job to
study real estate full-time. Just a few
months later, in October, she passed her
licensing exam—and in a fitting twist

of fate, she found out on Thanksgiving
Day that her license was active.

With a personal history of moving 10
times—buying, selling, and navigating
the process firsthand—Lori was
already well-versed in what makes
real estate transactions successful.
What excited her the most, however,
was the personal connection. “I loved
training people in my previous roles,
but I missed those firsthand interactions
with clients,” she shares. “The ones
who are excited when they buy or

sell their house—that’s what I love.”

Determined to build her business from
the ground up, Lori focused on expanding
her sphere of influence. While she had
spent years training sales associates on
making calls, real estate brought a more
personal approach. She immersed herself
in local online groups and relied on her
signature approach to networking—what
she calls ABC: Always Be Chatting. “T'll
strike up a conversation with anyone
nearby,” she chuckles, crediting this
mindset as a business strategy and the
key to her successful marriage with her
more introverted husband, David.

Now part of Coastal Dreams Realty LLC,
led by Traci Madonia—a friend she

met in 2011 through their sons’ soccer
team—Lori has fully embraced her new
career. Whether working with first-time
homebuyers, investors, or sellers, she
enjoys the problem-solving aspect of real
estate, particularly regarding numbers.
“I've always been numbers-driven,”

she explains. “Understanding what a
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buyer or seller will net, negotiating
the right price, analyzing investment
opportunities—it’s all second nature
to me.” She takes pride in digging
into the data from multiple sources
to ensure her clients are well-
informed and making the
best possible decisions.

Lori is also highly iy W1
organized, utilizing
strategic spreadsheets . e

to keep her clients’ I’'ve always been numbers-
t ti . .
ransactons driven. Understanding

running smoothly. ] : i '. .

A.self-proclaimed what a buyer or seller will 1 : F U LTO N BAN K COM M U N |TY COM Bo

voue e unique net, negotiating the right - ,

way of keeping price, analyzing investment - The Fulton Bank Community Combo purchase mortgage offered by Fulton Mortgage
h;zste;‘f,znr?,gzzted opportunities—it’s all ' _ Company is a flexible, affordable option designed to meet a diverse range of financial

and family needs - including homebuyers who have limited funds for a down payment
or face unique circumstances.

needs a visual,” she

acknowledges, “but if
you do, make sure you find
what keeps you motivated.”

second nature to me.”

* 80% First Mortgage combined with up to a
20% Second Mortgage”

* Matching rate and term for both mortgages FllltOIlF ORWARD =

* Competitive Rates Learn more about how Fulton Mortgage
Company is making communities better

* No Private Mortgage Insurance (PMI) through housing assistance programs
* You do not need to be a first-time homebuyer and other products and services at
« Homeownership counseling is required' fultonhank.comyfuitonforward,

* Income restrictions may apply®

Despite her success, Lori remains
humble, knowing that expertise
comes from collaboration. She relies
on trusted specialists when she needs
them and continuoually expands her
knowledge. She also enjoys collecting
small staging items to give sellers

an extra edge when preparing their
homes for professional photography.

When she’s not working, Lori loves to
travel with her family, whether for a
Caribbean getaway, a trip to Vegas, or
a relaxing cruise. Her two children,
Joseph and Sabrina, are incredibly
accomplished—Joseph graduated from
Virginia Tech’s School of Computer
Engineering. Sabrina earned her
degree from William & Mary before
pursuing a Doctor of Pharmacy at VCU.

Jennifer Roberts

Senior Mortgage Loan Officer
MMLS #: 1281769

757.268.5624
jeroberts@fultonmortgagecompany.com
fultonbank.com/mortgage

Lori acknowledges that real estate
can be all-consuming but stresses the
importance of maintaining a healthy
work-life balance. Her love for the
industry isn’t just about closing deals—
it’s about helping people navigate
one of the biggest decisions of their
lives. “Don’t be afraid,” she advises,
hoping to inspire newer agents.
“Take the leap, have a plan, and most
importantly, Always Be Chatting.”

FultonMOI:tgagECumpany

Fulton Bank, NA.

fultonbank.com/mortgage

Fulton Bank, N.A. Member FDIC. Subjec! 1o credit agproval, 'Must be provided by a housing counseling program that meets Bational industiy Standards (NIS] or is HUD approved

16 - May 2025 CEMOER Counseling fess are paid by the homeowner and will vary by location. JIncome restriclions apply 1o borrower's income only, not hbusehald incarme



PARTNER SPOTLIGHT
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STORY BY TORI EISELSTEIN ¢ PHOTOS BY LIANNA PEVAR PHOTOGRAPHY (UNLESS OTHERWISE NOTED)

Co-Owner Kevi
Welsh / Photo
provided by the
Budget Blinds team

L BATDET
'; BAINDS

Co-Owner Rachelle
Stannard / Photo
provided by the
Budget Blinds team

18 - May 2025

As the saying goes in the
sales world, every successful
business needs two out

of three: a good price, a
good product, or good
customer service. Budget
Blinds of Williamsburg
delivers on all three.

Backed by a tight-knit team
dedicated to providing

the best customer
experience, Budget Blinds
offers the following:

* Blinds

* Shades

* Window Shadings

* Shutters

* Draperies & Side Panels

* Fabric & Wood Top
Treatments

* Pillows

* Bedding

* ..and more!

Since most homeowners
don’t purchase window
coverings often, the
Budget Blinds team

offers free consultations,
taking the time to listen
and recommend the best
options. They also measure
and handle the order and
installation process, helping
clients check off another
item on their to-do list.

Co-Owner Rachelle
Stannard has extensive
experience in the window
covering industry,
participating in various
aspects of the business.

“I was doing it all,” she
remarks, “including
sewing my own window
coverings and selling and

il N &

installing along with
my husband, Mark.”

A few years down the
road, Rachelle received
the opportunity to
purchase the Budget
Blinds franchise in
Williamsburg and, after
serious consideration,
launched into her
Budget Blinds journey.
Partnering with Kevin
Welsh, who brings 10
years of window-covering
experience, and silent
partner Sean Kosmann,
an entrepreneur with
more than seven years
of franchise ownership,
Rachelle and the

team have expanded
their Budget Blinds
empire to several
territories, including:

* Williamsburg
* Chesapeake

» Virginia Beach
* Norfolk
 Suffolk

» Little Creek

* The Oceanfront
* Hampton

* Newport News

“Once all the integrations
were complete, we
became one of the largest
franchises in the country,”
Rachelle says. “And I

must add—we have the
most awesome team.”

The leaders of Budget
Blinds are devoted

to encouraging and
supporting their team,
empowering them to

flourish. Respect and
accountability are core
values that each team
member implements,
cultivating a family-like
working environment.

Budget Blinds’ exemplary
customer service and
rave Google reviews,
averaging a 4.9 score, and
a steady flow of referrals
and repeat business

serve as evidence of the
team’s commitment to the
company. The owners/
leaders, organizers,
marketers, salespeople,
and installers all have

an area of expertise that
plays a part in providing
the customer with well-
executed, quality work.
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Being a part of and standing beside a company
of people who are the best at what they do and
doing it for a community that we love and loves
us back. We couldn’t ask for anything more.”

Rachelle and the team are
passionate about their work.
“Our customers invite us
into their homes to help
them make decisions about
how they spend their money
on products that can directly
impact how they live in and
enjoy their homes,” Rachelle

20 - May 2025

comments. “They trust us,
which is the part we are
passionate about.”

With a strong belief in giving
back to the community,

the Budget Blinds family
volunteers at local charities.
Even outside work, they

still spend time together,
whether throwing axes or
playing a game at Drive
Shack. “This is what success
looks like,” Rachelle states.
“Being a part of and standing
beside a company of people
who are the best at what
they do and doing it for a
community that we love and
loves us back. We couldn’t
ask for anything more.”

Are you or your clients
moving into a new home

or looking to upgrade

your window coverings?
Contact Budget Blinds

at 757-258-8738 or
Williamsburgshowroom@
budgetblinds.com to
schedule a free consultation.
Also, visit the Budget Blinds
website at budgetblinds.
com/williamsburg.

B BUDGET
B BLINDS

Style and service for every budget.

H BL
Style-and servic
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Your
Top Agents!

BY PUBLISHER JONI GIORDANO-BOWLING

How do we decide who to feature
each month in Real Producers?

Top real estate agents and the preferred
partners who invest in this publication
through advertising and sponsoring our
events decide who we feature through
their nominations. Additionally, we have
multiple events throughout the year, and
top agents with top numbers are present
at these gatherings; we receive many
nominations from those who attend.

Of those nominated, our team

meets with and gets to know each
nominee. We collect all the cool

facts about the agent and gather
nominations for other top agents and
businesses we should consider for
our vetted preferred partners’ list.

Our selection team decides who gets
into each issue. We use the “5 C”
criteria below as a guide. An agent
must meet the first three criteria; the
fourth and fifth items are not required;
however, we love celebrating successes
of a giving or victorious nature.

1. Collaboration: The number of
nominations usually indicates that
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nominees are respected by their
peers and work well with other
agents and our preferred partners.
2. Competition Production Numbers:
The publication is Real Producers,
so folks need to be top producers
to get into the magazine.
3. Character: While most in the
industry have great character
and integrity, we will not feature
anyone—agent or business—who
has not been recommended or
nominated by top agents as a person
or business operating with integrity.
4. Contribution: We adore
inspiring stories about agents
who give back to the real estate
and local/global community.
5. Compelling Story/Conquering
a Life Challenge:
Who doesn’t love an against-
the-odds success story?

We also get to know the agents engaging
in our private Facebook group for top
REALTORS® and partners. Send me a
private message if you would like an
invitation to that page, as membership
is limited to agents, brokers, and
current preferred business partners.

We avoid featuring agents from
the same brokerage or firm in the
same issue and try to cover the
territory geographically to feature
agents proportionately. With so
many excellent nominated agents,
the monthly decision is difficult, so
make sure we know who you are.

Remember, real estate agents and
brokers do not pay anything for feature
stories; everything we do for them is
free. While other programs may look
similar, we are not a pay-to-play model.
We select most articles six to 12 months
in advance (sometimes years in advance
for cover agents) and notify folks one

to two months before their feature
appears that we have selected them.

We would love your feedback on
how we are doing and what we can
do better to help everyone in the
industry collaborate, elevate, and
inspire each other. Please email, text,
or privately message all suggestions
and feedback directly to me.

Joni Giordano-Bowling | 757-348-7809
joni@realproducersmag.com
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Options Available:

Four-Page Promo:

Perfect for a concise, impactful
version of your feature story.
Eight-Page Promo:

Ideal for those who want to dive
deeper into your story, successes,
and client testimonials.

Promo Products:

* Bulk Shipping

* Direct Mail - Envelope & Letter
* Direct Mail - Fold & Tab

Act now to take advantage of this
exclusive offer and elevate your
brand even further! Imagine
handing out a sleek, professional
printout of your story at your next
client meeting. It's the perfect way
to stand out.

QCTORER 303

Dear Featured Agents,

Congratulations on being featured in Real Producers magazine! What an
incredible opportunity to highlight your success, share your unique story, and
inspire confidence in your clients. Now, we're offering you an exclusive way to
extend the impact of your feature with a custom four- or eight-page promotional
printout designed for you to hand out to your clients and prospects.

Why invest in this promotional printout?

* Professional Presentation:

These printouts are high-quality, professionally designed, and tailored to
highlight your feature with striking visuals and engaging storytelling—perfect for
open houses, client meetings, or as part of your marketing kit.

* Build Trust:

Share your success with potential clients in a tangible way. Your expertise
featured in a respected national magazine will reinforce your credibility and
leadership in the real estate market.

* Customized for You:
We'll customize the layout to reflect your branding and personality for a
powerful marketing tool that connects your story with your business.

* Expand Your Reach:
With this printout, you have the opportunity to leave a lasting impression with
every client you meet, reinforcing your brand long after the conversation ends.

* Low Lift, Big Impact:

We like to call this a “no brainer” opportunity, because it's as easy as they come!
Let our team take the marketing burden off your plate and allow you to focus on
selling.

For pricing and custom options, please connect with your publication team . We
look forward to helping you showcase your success!
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INSIGHTS FROM
THE CVBIA ECONOMIC
FORECAST

BY COLBY RAYMOND, 2025 CVBIA PRESIDENT

As President of the Coastal Virginia
Building Industry Association (CVBIA), I
recently had the privilege of hosting our
annual economic forecast event, a crucial
gathering for understanding the currents
shaping our local housing market. This
year, we were honored to welcome back
Dr. Robert Dietz, Chief Economist at the
National Association of Home Builders
(NAHB), whose expertise provided
invaluable insights into the national

and regional economic landscape.

Dr. Dietz’s presentation offered a
nuanced perspective on the forces

at play. Nationally, while inflation
has moderated, it remains a key
concern for the Federal Reserve,
influencing the trajectory of interest
rates. Dr. Dietz highlighted that while
mortgage rates have seen some
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volatility, the underlying demand
for housing persists, albeit tempered
by affordability challenges.

Zooming into coastal Virginia, Dr. Dietz
pointed to the continued strength of
our local economy, bolstered by the
military presence and a resilient job
market. However, the region isn’t
immune to national trends. The forecast
underscored the ongoing challenge

of housing affordability, driven by a
combination of higher construction
costs, material price fluctuations,

and persistent supply constraints.

Specifically, Dr. Dietz noted that
while new home construction is a
vital component of addressing the
housing shortage, builders in our
region continue to grapple with rising

costs for labor and materials, as well
as navigating regulatory hurdles. He
emphasized the need for innovative
solutions and collaboration to bring
more attainable housing to the market.

For our partners in the real estate
community, Dr. Dietz’s presentation
offered several key takeaways.
Understanding the interplay between
interest rates, inventory levels, and
affordability is paramount in guiding
clients. He stressed the importance of
staying informed about new construction
projects and the potential for increased
inventory in certain segments. While
the market may be adjusting, the
fundamental need for housing in
coastal Virginia remains strong.

The CVBIA remains committed to
fostering a collaborative environment
where builders and real estate
professionals can thrive. We believe
that open communication and shared
understanding of market dynamics
are essential for navigating the
current landscape successfully.

On that note, we are thrilled to invite
all our real estate partners to join us for
our inaugural Sand N’ Sawdust Kick-
off to Summer Party! Let’s celebrate
the arrival of warmer weather and the
start of a busy season together at The
Shack in Virginia Beach on Thursday,
May 15. This gathering will be a fantastic
opportunity to network, connect with
builders, and enjoy the coastal vibe in
arelaxed setting. Tickets for the Sand
and Sawdust event are on sale now,
and sponsorship opportunities are also
available for those looking to further
connect with the building industry.

You can find more information and
secure your spot at cvbia.com.

We look forward to seeing you there
and continuing to build a strong
future for the housing industry

in coastal Virginia together.

OCVBIA

e B ~
Coastal Virginia

Building Industry Adseciatior

IN-STATE MOVES = OUT-OF-STATE MOVES = MATERIAL PACKING

LZ=X BEST MOVERS IN TOWN.

Local family and veteran-owned business

Briar Baughman
Owner & Operator

office « residential + warehouse

Vg, Bunh. Yo

1
» FREE Estimates for Any Move
= Licensed & Insured
» Military & First Responder Discount

801 Butler Street, Virginia Beach, VA, 23456 » offloadmoving@yahoo.com

(757) 749-7212 = OFFLOADMOVING.COM

Mobile Notdty Services for Your Real Estate
REAL ESTATE

Unlock Passive Income

PARTNER WITH AMW REAL ESTATE AND
ENJOY A QUARTERLY RESIDUAL REFERRAL
FEE BASED ON A SPLIT OF THE
MANAGEMENT FEE—ALL WHILE KEEPING
YOUR CLIENT RELATIONSHIP INTACT!

You refer the property owner
) B B
]
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We manage the home with excellence

You get your client back when they decide to sell!

+H Scan the QR code to
referral today!

Call Mandy at
54086

FIVE STAR MaOTaRY
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WELCOME TO REAL
PRODUCERS!

Here, we answer the

most popular questions
regarding our program.
Our door is always open to
discuss anything regarding
this community—this
publication is 100%
designed to be your voice.

WHO RECEIVES

THIS MAGAZINE?

The top 300 agents on the
Peninsula in Hampton
Roads, VA. The Peninsula
extends from the
Chesapeake Bay Bridge-
Tunnel in Hampton to
the greater Williamsburg
area and everything in
between. We pulled the
MLS numbers (by volume)
from January 1 through

December 31 of the previous
year in the Peninsula and
Williamsburg area. The list
cuts off at #300 to determine
distribution and resets at
the end of each year.

WHAT IS THE PROCESS
FOR BEING FEATURED

IN THIS MAGAZINE?
Anyone on the Top 300 list
can nominate other real
estate agents, businesses,
brokers, owners, or
themselves. Office leaders
can also nominate folks. We
consider everyone in the
Top 300 who comes to our
attention because we don’t
know everyone’s story, and
we need your help to learn
about them. We cannot
guarantee a feature, but we
encourage you to meet with

one of our team members,
support Real Producers, and
attend our private events

to increase your chances.

WHAT IS THE COST TO
FEATURE A REALTOR®,
AGENT, OR TEAM?

The feature costs nothing,
so nominate away. We
are not a pay-to-play
model. We share real
stories of Real Producers
based on achievement
and nominations.

WHO ARE THE PREFERRED
PARTNERS?

Anyone listed as a preferred
partner in the front of the
magazine is part of this
community and will have
an ad in every magazine
issue, attend our quarterly

events, and be a part of our
online community. We don’t
just find these businesses off
the street, nor do we work
with all companies that
approach us. One or many
of you have recommended
every preferred partner

you see in this publication.
We aim to create a
powerhouse network for
the REALTORS®, agents, and
the best affiliates so we can
grow stronger together.

HOW CAN | RECOMMEND
A PREFERRED PARTNER?
Please let us know if you
want to recommend a local
business that works with
top real estate agents. Send
an email or text to joni@
realproducersmag.com

or call 757-348-7809.

BUILDING YOUR VISION

INTO REALITY.

@ Home Remodeling
@ Interior & Exterior Painting

@ Flooring
© Siding

@ Roofing
© Framing

© Drywall Hanging & Finish
@ Power Washing... and much more!

VEVAR:-EVAL:RES
Office@CubasGC.com
cubasgc.com

WHO ARE WE?

Our senvices include:

» Residential & Commercial Real Estate Setlements

= A Concierge Closer for the easiest closing experience

« Title Insurance to PROTECT YOUR BIGGEST INVESTMENT
» Remote Online Notarizations

First Virginia Title and Escrow LLC is a locally owned & operated Real Estate Title and Settlement
Agency, bringing over 100 years of combined experence to your real estate transactions!

THE FIRST VIRGIN

We pride ourselves on our “Whatever, Whenever, Wherever® service, offering the most flexibility to everyone we work with! Qur
quality of service to the Real Estate industry since 2005 has enabled us to cultivate resources and partners that we bring to bear
in every transaction, helping us shorten timelines, overcome roadblocks, take tasks off your plate, reduce or remove frustrations,

FirsoiS

VYirginia

“Litle & Escronw ...

ERENCE

and provide precious peace of mind to everyone involved, including sellers, buyers, agents, and lenders!

Sin Lindnmr

MURAWSKI

PHOTOGRAPHY

BOOK YOUR
SESSION NOW

e every time they go
Q 22348uiams B (B 7572210885 figh Call us today and put the First Virginia * Kk *x *k Kk *x *k * * out."
Williamsberg, V4 F Difference to work for you!
33168 \ Freedom Boat Club of Hampton Roads —Gabriel Santiago,

SEE YOU at
Deep Creek Landing

Experience Magic
on the Water
Join Us for
Endless Adventures
with an extra $500 off
when you mention
REAL PRODUCERS

at sign-up.

"I boat more than my
friends who 'own' and
need to take the extra
time to clean and/or
re-trailer and
transport their boats

VA 2 member on the
Freedom Plan

PETSIINT & 00 CWHER
Bl el va it le e

murawskiphoto.com ¢ 757.504.6461 * @murawskiphoto

Ml Lo
It R T e A & CO O W
e e REIE LTt
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TERESA RUTHERFORD
Sales Manager
NMLS # 447904
M: (757) 286-6009
trutherford@arborhl.com

arborhl.com/contact/trutherford . H O M E L O A N S

“ Teresa and her team are FANTASTIC! Not only do
we work with them professionally, but | wouldn't
use anyone else for my personal mortgage. It's so [ ]
important to have a knowledgeable, experienced I]
lender to help guide you through the financing of a 10 a e S Ource S PY

the largest purchase most of us will ever make.

They are so organized and systematic; their
consistent communication is the industry gold ‘ a d z , Z ’
standard. | highly, highly recommend Teresa and o

ArborHome Loans; there's no better team! ”

Top Agents Know a Staged Home

W‘T‘Zb (/{5/ Sells for Top Dollar and Faster!
Ei ' Check Out Our Google Reviews

i i e e

Get personalized loan options tailored to your
needs from a dedicated team who really knows
your local real estate market.

% IMPRESSIVE HOME STAGING

(YT FHLTY B

Arbor Home Loans | Newport News

CANDICE SPARKS 4165 William Styron Square ¢ Newport News, VA 23606
Mortgage Loan Originator
NMLS # 1552909

M: (757) 532-4176 Licensed by the Department of Financial Protection and Innovation under California Residential Mortgage
"T- d r“ dd mE ENS H ﬁ csparks@arborhl.com Lending Act, Branch License # 4131248; CalCon Mutual Mortgage LLC, dba Arbor Home Loans is an Equal
E 3 o Ina an d e are el com/contact/csparks Housing Lender NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite 305, San
I{ I <4 \] ] k [\ incredible to work MARKETING & MEDIA Diego, CA 92108. For more licensing information visit: https://arborhl.com/licensinginformation/. All products
oy ith. The e botl “ | appreciated Candice and her team being patient are not available in all states. All options are not available on all programs. All programs are subject to
with. 12y are poth with me as | learned this new process as a borrower and property qualifications. This is an Advertisement.
extremely first-time homebuyer. | also appreciated her
always answering all my questions, even if she
SRR T VRS, )
kl'll.l\‘-']l:‘d!_,é"d ble, answered them before. Homebuying can be
responsive, attentive fo @ stressful, but Candice and team being kind and
. . M= N understanding went a long way!
and dedicated to taking - . ‘i
. % fp
great care of our = o

clients. They make us
look good! One of them —
will always answer
your call, which is such
a relief in today’s busy
world. We rest easy

Leigh & Liv Barefoot knowing they are

RE/MAX Connect always there to help.” Eol -4
bt .

i B J

o | - Floor Plans i T

ina Carnea . [ —]

Sanior Seles Exsculiie ‘t'l with every photoshoot | J— == 1

Diamond Elile Produce: ‘f b *¢

7.

C: 757.291-4398 "'*"'.‘..:. ? E“_
e h‘!ii(itfi_f.lp.ﬂ:iibh ACHOSA N OW :'."\-'-" J

Emerold Producer E: tina-moddie@achosahw.com
C: 7576348908

757-821-7998 admin@thelenshouse.net
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

4m~ Veterans United.

= Home Loans

VA Loan Expert Series

Master the VA Loan with virtual classes held weekly by the\
#1 VA Loan Officer by volume for the Hampton Roads area*

Ready to take your VA Loan knowledge to the next level?

Contact Wendy at Wendy.Edde@vu.com to sign up!

YOUR VA LOAN (s

Wendy Edde Ali Schellenberg

Senior Loan Officer, NMLS #1200036 Senior Loan Officer, NMLS #759461

(757) 572-0279 | VUWendyEdde.com  (757) 892-4295 | VUAliSchellenberg.com
Wendy.Edde@vu.com Ali.Schellenberg@vu.com

*CorelLogic Market Intelligence (Q1 2025) | (530) 492-8343. 670 Auburn Folsom Rd., Ste. 107,
Auburn, CA 95603. VUAuburn.com. A VA approved lender; Not endorsed or sponsored by the Dept. of
Veterans Affairs or any gov’'t agency. NMLS #1907 (www.nmlsconsumeraccess.org). Equal Housing
Opportunity. Licensed by the Dept. of Financial Protection and Innovation under the CA Residential
Mortgage Lending Act, License #41DB0O-95680.



