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SPRING SALE!
OEF
ﬁﬁg INSTAVTATIONS

M@ HASSLE FINANCING ! N© MONE Y DOWN! [N@ INTEREST FOR 18 MONTHS!

RESIDENTIAL ROOFING EXPERTS - OVER 2 DECADES IN BUSINESS

SIDING ¢« ROOFING

— (203) 272-6964 = &
(P} IOE(‘)SF[‘I][}?GE cheshireroofingandsiding.com v

We q}ﬂt.idli?c in the guidance, tools
and services Lo protect you and your
['Jrﬁﬂf*#ﬁltm L' 3

ﬁoﬂmﬁu#mnw

FAST, REUABM:'
RESTORATION |

WHEN YOU NEED US MOST!

Proneer Environmental is your trusted
Local axpert in wator, fire, mald,
asbestos, and storm damage restoration.
Waman- and family-owned for over 25
years, we affer 24/7 smangency suppart,
working directly with insurance to
restone your home and peace of mind,

NU-FACE ety

HOME IMPROVEMENTS E :

CALLTODAY FOR A FREE
CONSULTATION & ESTIMATE!

f t.
8605326322 "fcacieom
50% OFF

COME VISIT OUR SHOWROOOM!
INSTALLATION BERLIN, CT

Scan here to visit our website!

855 BERLIN TPKE

NU-FACE HOME IMPROVEMENTS | 860-681-3002

Karen Bellamy, With this coupon. Valid for one product only. Offer must
= e President & Chane 203 288 5290 be presented before estimate and inspection.

Services Include: Bathrooms, Roofs,

Cannot be combined with other offers or prior DOOI’S, Sld 1 ng, a nd Wl ndOWS
purchases. Expires 5/31/2025.

264 Amity Road, Suite 103, Woodbridge, CT 06525

Locally Owned & Operated | CT HIC #0632669
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Residential Solar Solutions

YOUR SOL CHOICE

SafeGuard | . e

Fast Turnaround

e 1 ks Highly Attentive Project Managemen
Home Inspection T — chy Aten e Projest Hanagement

Projects Structured with Client Needs Prioritized

INSPECTING THE | 1' <a o e
ENTIRE STATE OF CONNECTICUT ~ 4 Jeff Amanna

Owner

860-574-3344
info @ solchoice.us
www.solchoice.us

JC'S LANDSCAPING frcig ]| THEATER

Servicing New Haven County ’ £ L= i DESIGNS
— ] | e
L ¥y

|

| ]

I
1

! di RESIDENTIAL, Commercial & Marine Audio,

: < < = nd Electronics. Sales, Service & Inst ;
Weekly Lawn Mowing S ans P Y : E 3 a"atmns___;;

Property Management

—
u BOOK YOUR TR ' * Easy 24-Hour Online Scheduling

[ |
INSPECTION IN § « Appointments 7 Days a Week
30 SECONDS i

u e « 5 Star Average Google Rating

Scan to Schedule - Visit our Website! %+ Radon Testing * Well Inspections
G o el I T s .

Spring Clean Up

Landscape Projects

&

Dumpster Rentals

* State Certified for Crumbling
Jona than Krom pe g aI ‘ Foundation Inspections

Lead Inspector/President * Drone Inspections » Thermal Imaging

Contact Us

203 - 927 - 2058

= ,i’ i . - i ] - --'
jcslandscapingct@gmail.com ; B . 25+ Years in Business

) wwwicslandscapingct.com : AN L Home AV & Theatre Design ® Whole House Audio
i - Structured Wiring Systems e Video Surveillance
Smart Home ® Computer Networking

KNOW BEFORE YOU BUY

860.422.4449 | Info@safeguardct.com | SafeGuardCT.com

203-483-8888 | avtheaterdesigns.com
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SOLD YOUR HOME?

NOW LET YOUR MONEY WORK FOR YOU

Our specialized financial advisors can help you invest
the proceeds wisely, possibly turning your one-time
sale into a steady income stream for the future

Let us help secure your path to financial freedom today

ESCRANTDN
FINANCIAL GROUP

I ; H
B66-646-7600
Istatmend devivacy Services offered thrtugh Sound income Strategies, LLC, an SEC Regisnered in
Adfwisary fiem. Sorantns Finsnoial Grow, LLT 8sd Seund noome Srategées, LLC are asseciares stities
Strantos Financial Group, LLC i & franchises of Retirenvent inooms Source, LLC: Retinement inoome Soane,
LLC anef Sound inceme Strategées, LLC are associated sntities
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Todd is an experienced and licensed
Home Inspector in Connecticut and
New York. He has extensive construction
experience that lends to him also doing
FHA 203(k) inspections. Todd had his
own Home Improvement and
Construction Company for many years
and loved working on historic homes.
He loves sharing his knowledge with
home buyers, especially first-time home
buyers, to educate them on their home.
Additionally, he has his FAA UAS license
for the use of drones and uses this for
residential and commercial roof
inspections. Todd is a certified CCPIA
commercial inspector and has good
experience in commercial retail/office
complexes, Industrial, and multifamily
buildings. When not working, you can
find him on his boat on the Long Island
Sound with his wife, Dianne.

Since 1982

SHERWOOD

INSPECTION SERVICES, LLC.

INSPECTOR SPOTLIGHT:

THE TOP CHOICE FOR
HOME INSPECTIONS IN
THE NEW ENGLAND AREA

FEATURED SERVICES: Residential Inspections - Commercial Inspections

Sewer Camera Inspections - Foundation Inspections
Septic Inspection - Radon Testing - Drone Inspections - Mold Testing

CONNECTICUT MASSACHUSETTS
413-686-9383

860-646-9983

NEW YORK RHODE ISLAND
845-768-1300 401-427-0305

OUR WEBSITE WWW.SHERWOODINSPECTION.COM
SCHEDULE YOUR INSPECTION WITH US INSPECTIONS@SHERWOODINSPECTION.COM
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Sam Kantrow Phylicia Bova George Grotheer
Publisher Director of Operations Content Writer

Ly

Chris Devlin Alyssa Mucha Molly Cobane
Photography Photography Client Relations Specialist

of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within
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m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views
The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

CLAUDIA
SANTANGELO
INTERIORS

Transform your listings and elevate your clients’ home-buying experience with our expert interior design services!

At Claudin Santangelo Interiors we specialice in tuming houses into drewm homes, We undersiand that not every property checks all the boxes
for your clients, and that’s where we come in. Our team of experienced designers focuses on both sesthetics and functionality, ensuring every
space is beautiful, comforiable, and meels every day needs,

We offer free consulis a1 your showings to help your clients see the potential in o property.

Together, we can creale nviting spaces that will captivate buyers and enhance the value of your listings.

1200 BOSTON POST RD. GUILFORD CT. 06437 203.458.8453

8 - May 2025

SERVING THE "HHﬂELINE FROM BRANFORD TO OLD LYME

- — - RESIDENTIAL
Make Your Landscaping -
Dream a Reality T
: SO WASH
Whether you're a homeowner or business owner, R R—
our dedicated tearm will bring your vision to life, ".m“;:'

creating a vibrant and inviting atmosphere that
will leave a lasting impression.

e L L

MADISON
EARTH CARE

— B 197 ——

CALL US AT 203-421-4358

MADISOMEARTHCARE.COM
1250 A DURHAM RD. | MADISON, CT 06443

Transform Your Property With Oul

—— SOFT WASH

SERVIC

FAST & EFFECTIVE!

COMMERCIAL
GLAES AL [okhE

SOLAR FANELS T ASAEY

o A L i o
[

BOTELY & VENLES

kitchentune-up

A ffordable Solutions to Transform Any Kitchen
J. Yy

One Day Tune- Up
Jur proprietary wood reconditioning
Process

Cabinet Painting

An affordable color changing opt

Refacing
New doors & drawer fronts wit
matching veneer

.':I'

Custom Cabinets
Fully custom new cabinets

Schedule your free
consultation today!

203-703-2594

kitchentuneup.com/danbury-ct

Locally owned & operated
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This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY -

REAL ESTATE

Law Offices of Ryan
B. Corey, LLC

(203) 699-9422
coreylawoffices.com

ATTORNEY - REAL
ESTATE / ESTATE
PLANNING

Attorney Stephen Cline
(860) 767-2800

AUTO DEALER/
AUTO REPAIR
MSport Motorwerx
(203) 592-8744
msportmotorwerx.com

AV SYSTEMS /
SMART HOMES

AV Theater Designs
(203) 483-8888
avtheaterdesigns.com

BUILDER/DEVELOPER
Pinnacle Land
Development

(203) 271-1M15

pinnland
development.com

CLEANING SERVICE
M &V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY
Drapp Law PLLC
(203) 871-0356
drapplaw.com

Law Offices of
Michael lacurci, LLC
(203) 245-2400
lawonwall.com

CLOSING GIFTS

7d Laser Design LLC
(860) 249-6205
7dlaser.com

Bespoke Home
(203) 208-0768
bespokehome.studio

CONCRETE/
RESTORATION/
RESURFACE
Jason Robert’s Inc.
(203) 876-1152
jriconcrete.com

CONSTRUCTION/
GENERAL CONTRACTING
Sunrise Cove

Partners LLC

(203) 627-1655
srcpartnersct.com

CUSTOM
WOODWORKING/
FURNITURE
Planeta
Woodworking LLC
(860) 986-1155
planetawood
working.com

DECKS
Deck Restore
(203) 996-4981

DIGITAL MARKETING
Courtney Luft Design
(860) 917-1037
courtneyluftdesign.com

ELECTRICAL SERVICES
Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

ESTATE LIQUIDATION
William Macina Antiques
and Appraisals

(203) 915-7662

ESTATE SALES

Lovejoy Estate Sales LLC
(860) 908-4645
lovejoyestatesales.com

EXCAVATION, SEPTIC
DESIGN & INSTALLATION
J.Rosadini Excavating

& Septic

(203) 623-1352
jrosadiniexcavating
andseptic.com/

FENCE & GATE
SOLUTIONS
Fence World, Inc.
(203) 421-0406
fenceworldinc.com

FINANCIAL PLANNING/
RETIREMENT

Scranton Financial
Group

(860) 399-8202
scrantonfinancial
group.com

FINANCIAL/INSURANCE
Northwestern Mutual
(860) 803-7664
northwesternmutual.
com/office/ct/
new-haven/87835679

HANDYMAN/HOME
IMPROVEMENT
Shoreline Remodeling
(860) 770-4155

HEATING OIL/PROPANE
Amodio & Sons Fuel

& Energy Services

(203) 934-2651
amodiofuel.com

HOME / BUILDING
INSPECTIONS

Modern Home
Inspections

(860) 263-9499
inspectconnecticut.com

HOME IMPROVEMENTS
/ EXTERIORS

Nu-Face Home
Improvements

(860) 532-6322
nufacect.com

HOME INSPECTION
Sherwood Inspection
Services, LLC

(860) 646-9983
sherwoodinspection.com

The Miranda Team:
Pillar To Post Home
Inspectors

(203) 490-7855
mirandateam.
pillartopost.com

INSURANCE AGENCY
Connecticut Insurance
Exhange of
Southington LLC

(860) 810-8641
CTinsExchange.com

INSURANCE BROKER
Farmers Insurance -
Karen Bellamy Agency
(203) 627-2678
agents.farmers.
com/ct/woodbridge/
karen-bellamy

INTERIOR DESIGN
Artisan Kitchen and Bath
(203) 458-8453

Steph Herzog Interiors
(203) 515-7624
bespokehome.studio

JUNK REMOVAL &
DEMOLITION SERVICES
The Junkluggers of
New Haven County
(203) 455-6331
junkluggers.com/
new-haven-county

JUNK REMOVAL &
DUMPSTER RENTAL
Just Dump It

(860) 989-4902
just-dumpit.com

JUNK REMOVAL/
DEMOLITION
Junk Bear

(860) 385-6068
junk-bear.com

KITCHEN CABINET
REFACING

Kitchen Tune-Up
(203) 703-2594
kitchentuneup.com/
shoreline-central-ct

LANDSCAPE
DESIGNER/LANDSCAPE
CONTRACTOR

USL Outdoor Living
(203) 390-9093
usloutdoorliving.com

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE

Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage-
Dominic DeMilo

(203) 676-6926
totalmortgage.com/
bankers/dominic-demilo

MORTGAGE / LENDER
New England Lending
(203) 641-2246
jerrylends.com

MORTGAGE LENDERS
Primary Residential
Mortgage Inc

(203) 904-5808
prmishoreline.com

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

MOWING/
LANDSCAPING

JC’s Landscaping
(203) 927-2058
jeslandscapingct.com

PAINTING SERVICE
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

PEST CONTROL/
WILDLIFE REMOVAL
Alpha Wildlife and
Pest Management
(860) 999-2796
www.alphawpm.com

PHOTOGRAPHER |
REAL ESTATE MEDIA
Alyssa Mucha
Photography

(203) 980-1913
alyssacaptures.com

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
Devlin Photography LLC
(860) 434-0005
devlinphotography.com

New Haven & Middlesex Real Producers - 11



Preferred Pariners

CONTINUED

PLUMBING/HVAC
The Guild Plumbing
and Heating

(860) 510-6899
theguildplumbingand
heating.com

PROPERTY
MANAGEMENT/

HOME WATCH
Shoreline Home
Management

(203) 710-3703
shorelinehomemgmt.com

RADON TESTING
AND MITIGATION

A & R Environmental
(860) 742-6767
arenvironmental.com

REAL ESTATE APPRAISAL
S.AT. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE ATTORNEY
Adam M Brouillard
Attorney at Law

(203) 915-1836
brouillardlawct.com

Law Offices of
Karen DeMartino
(203) 488-5548
demartino-law.com

REMODELING/
CONSTRUCTION

Cityline Construction
(203) 430-2152
citylineconstructionllc.com

RESTORATION - WATER,
FIRE & MOLD

Pioneer Environmental
(203) 934-7332
pioneerenvironment
alct.com

ROOFING & ROOF REPAIR
Cheshire Roofing LLC
(203) 272-6964
cheshireroofing
andsiding.com

ROOFING CONTRACTOR
Brown Roofing

(203) 723-1372
brownroofing.org

SEPTIC
INSPECTIONS &
CONSULTING
Northeast EnviroCare
(860) 609-3840
neenvirocare.com

SOFT / POWER
WASHING

New England
Aerial Cleaning
(855) 237-4255
newenglandaerial
cleaning.com

SOLAR ENERGY
ADVISOR

Sol Choice
Residential Solar
Solutions

(860) 574-3344
solchoice.us

STAGING

Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TREE SERVICES
- ARBORIST

E C Tree

(203) 272-4485
ectreellcct.com

WATER SYSTEMS
The Well Guys
(203) 828-6129

WATER TREATMENT
/ SOFTENERS
Advanced Water
Systems Inc.

(203) 228-7874
aws-ct.com

Why Choose the Law Offices of Karen DeMartino?

 Over 30 Years Experience « Handles Each Case Personally « 5 STAR Service

SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

WARRANTY

WARRANTY

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic

ave W T inspection won't jeopardize the
e sale of your home.Simply scan
} SCAN ME the QR code to schedule a septic
y inspection for your listing.
b,
% -
e ANDERSON WHY DO YOU NEED COVERED

Contracts & Agreements

Document Preparation and Review  Residential & Commercial Closings A SEPTIC PROTECTION PLAN
Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
p sale price but may even lead to potential buyers walking

COMPONENTS

‘/SEPHCTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

Flush Warranty steps in where others step back. We cover +

the costly septic system repairs and replacements that your ROUTINE SEPTIC TANK
clients might face, helping to prevent sale delays or price CLEANING

reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

BROTHERS

A FLUSH WARRANTY PARTNER

mmy, O 5

PUMPING INSPECTIONS REPAIRS

Make an Appointment Today for your
Free Consultation!
away, endangering your hard-earned commission.
454 East Main Street
Branford, CT 06405
(203) 488-5548
karen@demartino-law.com
www.demartino-law.com

S

—Law Offices Of —
Karen DeMartino, LLC

12 - May 2025

CALL US NOW:

(203) 707 8370

www.flushwarranty.com

www.andersonsanitation.com Let us handle the messy septic system issues, So you can

focus on closing the deal seamlessly.
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mRo OFING! £

FINANCING
AVAILABLE

Asp halt'_Roo s - Metal Roofs + Flat Roofs - Gutters . Gutter Guards '\

v ROOF REPLACEMENT Vv GUTTER GUARDS 'M o Fddie Griffin

v ROOF REPAIR v CHIMNEY REPAIR BROWN ROOFING
v GUTTERS Brown Rooflng

Contact us for a

ESTIMATES! 47 5'2 51'7930 - ANY FULL ROOF

BrownRoofingRealEstate.com HIC.0549011

REPLACEMENT PROJECT
oupon to be presented and redeemed at time of estimate




PUBLISHER’S NOTE

lef's [a

One of the questions I'm
asked most often is, “How

do people get featured in

the magazine?” And I love
that question—because the
answer is simple, powerful,
and community-driven: every
single feature starts with a
nomination... from YOU.

Oh—and one more thing
right up front: There is
absolutely NO cost to

be nominated or to be
featured. This magazine
exists to celebrate top
professionals and share real
stories—not to sell you a
spotlight. In this note, I want
to take a moment to walk you
through how the nomination
process works, but before
we get into the details, let’s
revisit what makes New
Haven and Middlesex Real
Producers so special.

At our core, we're here

to Connect, Elevate, and
Inspire the top-performing
real estate professionals

in our region. We believe

in collaboration over
competition. We celebrate
people who pour into others,
who rise above challenges,
and who never stop striving
to grow both personally

and professionally. This
platform isn’t just about sales
numbers—it’s about impact,
integrity, and community.

So—who decides who
gets featured?
You do.

Agents, team leaders,
preferred partners,
brokers, friends—we rely
on your nominations to

16 - May 2025

k About

spotlight those who deserve

recognition. Whether it’s

someone who crushes it in

production, gives back in a

big way, or has an inspiring

story of perseverance, we
want to hear about them.

Here’s how you can

submit a nomination:

1. Text me directly at
(203) 435-6891 with
the nominee’s name,
contact info, and a short
note about why you’re
nominating them.

2. Or, email me at
sam.kantrow@
realproducersmag.com
with the same info—
whatever’s easiest for you!

3. Write New Haven
and Middlesex Real
Producers on Instagram
and Facebook.

What we’re looking for:

Collaboration — Are

they well-respected by

peers? Do others enjoy

working with them?

* Competition - While
numbers matter
(especially for the cover),
we’re more interested in
the story behind the stats.

* Character - Integrity is
non-negotiable. We only
feature people who are
known for doing things
the right way.

* Contribution - We love
highlighting those who
give back—to the industry,
their community, or both.

* Compelling Story
—Everyone loves a
good comeback or
breakthrough story. If
someone has overcome
adversity, we want to
celebrate that.

Nominations

* A couple reminders:

* You can nominate yourself.
That’s not weird. It’s smart—
and we welcome it!

We let nominees know who
nominated them.

It’s a great way to show
someone you admire and
respect their work.

So... who do you know
that’s doing big things and
deserves the spotlight?

To everyone who has
nominated someone or
shared a story with us—
thank you. You are the
reason this community
is thriving, and I can’t
wait to see who we’ll

be celebrating next.

With gratitude,
Sam Kantrow
Publisher, New
Haven and Middlesex
Real Producers

SAMPSON

ELECTRIC u

LET US HELP YOU
KEEP YOUR DEALS!

NONOB

3LU'UID& NHH]

RESIDENTIAL - COMMERICAL
INDUSTRIAL - WIRELESS/CELL

(203) 745-4246

Serving the shoreline's
residential property
management needs,
from Branford to Essex

shorelinehomemgmt.com

(203) 710-3703

@ ctpropertymanager
shorelinehomemgmt@gmail.com

SAMPSONELECTRICLLG.COM

Caring for your home
when you can't be there

We cover everything

from home watch services
to home repairs and
maintenance. Our goal is
your peace of mind.

Shoreline

Home Management, LLC

Tax Prep, Real Estate - purchases
and sales, Wills, Trust and Estate
Work, and Set-Up of Small Business

Stephen R. Cline

(860) 767-0339 | office@cldcessex.com

New Haven & Middlesex Real Producers - 17



PREPARING YOUR HOME FOR SALE: EXPERT TIPS FOR A SUCCESSFUL LISTING

FROM
DECLUTTERING
TO STAGING:

A STEP-BY-STEP GUIDE TO MAXIMIZE
YOUR HOME’S APPEAL AND PROFIT

LINDSAY FULLER e INTERIORS BY LINDSAY

90% of buyers struggle to imagine

a space’s potential when it’s empty
or cluttered. Staging isn’t about
starting from scratch; it’s about
making strategic updates that help
buyers see the possibilities. Whether
it’s adding modern accessories,
swapping out artwork, enhancing
lighting, or furnishing tricky

spaces, staging creates a welcoming
atmosphere that appeals to a wide
range of potential buyers. The
result? Staged homes sell 88% faster
and for 53% more than those left

match, and are as bright as possible.
Sellers can enhance natural light by
removing heavy and dark window
treatments.

Smells: We all love our furry family
members, but litter boxes and pet
beds can hold on to odors that

may quickly turn buyers away. To
alleviate odor, start with a deep
clean. Opening windows to allow
fresh air to circulate, coupled with
fans and air purifiers, is also helpful.
Fresh flowers and plants improve air
quality. Lastly, a good vacuum with

feel comfortable and subconsciously

know that everything is working
just right.

o Curb Appeal: Sellers should ensure
the exterior of the home is inviting.
Some things to consider are: power
washing, trimming, removing

overgrown or dead plants, improving

lighting, stylish and easy-to-read
house numbers, and replacing
doormats—all of which have a big
impact on boosting curb appeal.

Working with sellers can sometimes

to help realtors maintain a
strong, professional relationship
with their clients. During a
focused, two-hour consultation,
I guide sellers on what to

pack, relocate, fix, or paint to
prepare their home for the
market. Plus, with our trusted
network of contractors, we
ensure every recommendation
is put into action. Think of our
team as your one-stop shop

for everything needed to set
your listing up for success.

unstaged, giving sellers a stronger baking soda and a once-over on hard present unique challenges. Their needs

Getting a home ready for sale can
feel like a daunting task. Many

sellers are unsure where to begin
and turn to their agent for advice.

example, sofas, beds, dining sets,
side tables, coffee tables, desks, and
nightstands help define traffic flow
and highlight focal points. Smaller

Common questions include, “What
should we pack or leave out? Should
we paint or make upgrades?”
Homeowners want to make smart noise,” which distracts from the
choices and avoid unnecessary home’s architecture.

investments but also want to * Painting: It’s truly amazing what
ensure their home stands out. As a fresh coat of paint can do to

an agent, it’s crucial to guide clients brighten, update, and neutralize
through this process, helping them odors. Some of my go-to colors by
prioritize the right improvements Benjamin Moore are: Classic Gray,
and maximize their return on Windsbreath, Edgecomb Gray, Swiss
investment. A well-planned strategy Coffee, White Dove, Manchester Tan,
can make all the difference in selling and Stonington Gray.

quickly and for the best price. * Staging: Buyers aren’t just looking
for a house—they’re seeking an
emotional connection to a place

items like trash cans, baskets, filing
cabinets, and small cube units can
disrupt traffic flow and create “visual

* Decluttering: Sellers typically

chance of receiving multiple offers.
In this seller’s market, our goal is to
maximize profit.

Rooms Need a Purpose: Each room
in the house should have a clearly
defined function that eliminates
guesswork. If a spare bedroom has
been used for storage, it’s best to
clean it out and furnish it properly.
An extra office, gym, or reading
nook can have a huge impact on
maximizing space.

Is It Broken?: Fix it! Buyers notice
when the little things are taken care
of, so they’ll assume the larger items,
like mechanicals, are as well.

Deep Clean: Before an open house
or a private showing, sellers should
ensure their house is in pristine
condition, most importantly in

surfaces can do wonders right before
an open house.

Temperature: If it’s cold, crank the
heat up before an open house. If you
have a gas or electric fireplace, turn it
on. On the flip side, if it’s 90 degrees,
turn the A/C down. Buyers should

and priorities vary with each listing,
and emotions can often run high.
Not every client is ready or willing to
make the decisions that are truly in
their best interest. That’s where our
partner agents come in, offering a
complimentary staging consultation

understand it’s best to remove items
from surfaces. We recommend taking
it a step further—the only items

that should be touching the floors

they can envision as their home.
With interest rates in flux, sellers
are becoming more selective,
especially as they approach the

kitchens and bathrooms. Even if these
areas are dated, they will show better
if they are sparkling clean.

Lighting: It’s important to ensure

are major pieces of furniture. For $1M price point. In fact, nearly

Before - Vacant, black cement floor

all bulbs are in working condition,

After - Ivory sofa set with three-piece accent table set.

Contemporary Greenwich property

18 - May 2025

Before- vacant, wood floors with fireplace.

Before - occupied bedroom with seller’s furniture.

W I|

Ty
¥ Lagsil

Cheers to the 2025 Market!
Interiors by Lindsay

After - cleared out with our items only. Bed, rug, chairs, etc.
Oversized center hall colonial in Middletown .
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CITYLINE

Design-build services © General contracting ® Project management

| Custom home building * Kitchen and bathroom remodels ® Basement finishing

Additions and expansions
Commercial construction

Next Level Automotive Excellence— —
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7 Industrial Rd ¢ Prospect, CT 06712
Sales & Service: (203) 592-8744

Attorney John Drapp has been representing clients
in all aspects of real estate sales and purchases for more than twenty years.
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Our commitment to client satisfaction (902 Z09-/./,ZZ
has earned us more than 100 il . ) e ‘
5-star reviews on Google. Ulrices 1n villford and cnesnire drapplaw.com

IICRC & BPI Certified Specialists

Priority Scheduling for Real Estate Transactions
Most projects can be remediated in ONE day
Mold Testing & Remediation

Water Restoration

Indoor Air Quality Testing & Solutions

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

info@ctmoldpros.com
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BEYOND THE SALE: REALTORS WHO GO THE EXTRA MILE FOR THEIR INDUSTRIES AND COMMUNITIES

Lorrie Maiorano

A Heart for Homes and
a Passion for Service

BY PHYLICIA BOVA

When you meet Lorrie
Maiorano, it’s impossible not
to be inspired.

A dedicated real estate
broker with Calcagni Real
Estate, Lorrie has spent over
two decades in the industry,
making an undeniable impact
on her community. But it’s
not just her expertise in
residential and commercial
real estate that sets her
apart. Lorrie’s heart for
service is what truly defines
her, as she’s spent countless
hours giving back—both

to her local community

and to her industry.

A Leap of Faith into

Real Estate

Lorrie’s journey into real
estate began in 2003 when
her youngest started school
full-time. Before that, Lorrie
worked at the post office, but
her passion for real estate was
sparked after a conversation
with a close friend who had
just started a career in the
industry. “She would call me
up to practice her scripts on
me, and one day I realized, ‘I
can do this,” Lorrie recalls.

Inspired and ready for a
change, Lorrie decided

to pursue real estate. She
enrolled in a 30-hour real
estate course, but she initially
planned to keep her job at
the post office. “My intention
was to do this part-time
while keeping my full-time,
guaranteed job,” she said.
However, when Lorrie met

22 - May 2025

with the manager at Calcagni
Real Estate to discuss her
career, he encouraged her

to take the leap and go
full-time. “He said, ‘Why
would you want to do that?
Just quit and do this full-
time,” Lorrie remembers.
With her husband and two
young children waiting in
the car, Lorrie made the
bold decision to leave her
stable job. “I walked out, and
I'said, T'm going to quit my
job and do this full-time.”

That leap of faith has paid

off, as Lorrie has built a
successful career and has
become a prominent leader in
both the real estate industry
and her local community.

Leadership in Real

Estate and Advocacy
Lorrie’s real estate career
has been defined not only
by her success but also by
her extensive leadership and
advocacy roles. Since 2018,
she has been an active board
member of the New Haven
Middlesex Association of
Realtors (NHMR), holding
several influential positions.
She served as treasurer, vice
president, and president

for 2023 and 2024, and now
sits as the immediate past
president of the association.
Her leadership extends
beyond NHMR, as she

also serves on numerous
committees within the
Connecticut Association of
Realtors (CTR), including

the engagement committee,
which she co-chaired and
chaired in 2023 and 2024,
and the risk reduction
committee. Additionally,
Lorrie serves on the Leading

Edge Advisory Board for
the National Association
of Realtors (NAR),
where she contributes
to shaping the industry
at the national level.

Her work at the local
level is equally impactful.
Lorrie has been a key
member of the East Haven
Chamber of Commerce
since 2011, where she has
taken on various roles,
including vice chair,

and chair from 2015 to
2017, and now secretary.

Through her involvement
in the Chamber, Lorrie

has helped organize and
support several major
community events, such

as Lobsterpalooza, a
fundraising event designed
to bring the community
together. She also serves

as chairwoman of the

East Haven Economic
Development Commission,
arole she has held since
2021, where she advocates
for the town’s economic
growth and works toward
creating a thriving
environment for businesses
and residents.

Charitable Work and
Community Impact
Lorrie’s dedication to
service extends beyond
leadership positions.

She’s deeply involved

in several charitable
initiatives. Through the
New Haven Middlesex
Association’s Charitable
Foundation, Lorrie has
helped support various
programs, including
assisting homeless shelters
and funding initiatives to
provide essential resources
to children and families in

need, and the Paddington
Bear Campaign, which
helps to prevent
homelessness. She’s also
involved in organizing
the Home Builders and
Remodelers Association
of Central Connecticut’s
biannual charity

auction for its charitable
foundation, which raises
funds for local causes. The
upcoming event, scheduled
for November 7th at Aqua
Turf, will feature dueling
pianos and an exciting
array of auction items,

all to support important
charitable initiatives.

Lorrie’s passion for community
service and charitable giving

is not only about supporting
causes but also about creating
events that bring people
together. She is currently
working on a game show event
for the East Haven Chamber

of Commerce, which will be
similar to Family Feud, to raise
funds for the organization.
She’s also excited about the
third annual golf tournament
for the New Haven Middlesex
Association of Realtors, set

for September 18th, which

will fund the association’s

charitable foundation. Over
the years, this tournament has
grown to be one of the biggest
fundraising activities for the
foundation, which supports

a variety of local initiatives,
including helping those
affected by homelessness.

A Lifelong Commitment

to Volunteering

For Lorrie, volunteer work has
always been an important part
of her life. Her involvement
began with Boy Scout Troop
401 in East Haven, where

her son became an Eagle
Scout. She spent years as a
committee member for the

troop, where she learned the
importance of community
service and giving back. As
her children grew older, she
found herself with more
time to dedicate to volunteer
work, particularly within the
real estate industry, where
she continues to find ways to
make a difference.

Lorrie Majorano’s story is

one of dedication, passion,
and selfless service. Whether
she’s helping a family find
their dream home, organizing
a fundraising event, or

serving on boards that shape
the future of real estate,
Lorrie’s impact is undeniable.
Her ability to balance her
real estate career with her
extensive volunteer work is
nothing short of inspiring,
and her commitment to giving
back continues to make a
profound difference in the
lives of those around her.

For Lorrie, it’s not just
about being a successful
real estate agent—it’s
about creating a legacy of
service, one that uplifts her
community and industry
for generations to come.
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Borrowers Receive Fully Underwritten Mortgage Commitment, Subject to:
***Appraisal & Title***
Allows Borrowers to Compete with Cash Offers!
Allows Buyers to Close in as Little as 2 Weeks!
Borrowers Don't Waive Mortgage Contingency, They Simply Already Have It!

HOME PURCHASE LOANS | PERSONALIZED CONSULTATIONS
LOAN PROGRAM GUIDANCE | REFINANCING OPTIONS

Personalized Service - Extensive Experience - Fast & Efficient Process

JERRY BUONANNO 2

Sales Manager | NMLS #441587 | NMLS #423065 2 25
203.641.2246 | jpuonanno@nelend.com mmm

MNNOVUS | enGLano

@ JASON ROBERT'S INC.

Concrete Restoration & Resurfacing Specialists

Custom Pool Decks & Patios - Premium Epoxy Flooring - Concrete Overlay
Stamped Concrete - Polished Concrete - Walkways & Driveways

Your Leading Commercial & Residential Concrete
Restoration & New Installation Contractor.

203.876.1152 - sales@jriconcrete.com

' Tom Larson
I' Owner/Operator
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COACHES CORNER

The Impact of Social Media in Real Estate

Stand Out, Gain Exposure, and Network Like Never Before

In today’s fast-paced world, being successful in real estate isn’t just
about knowing the market and having a good eye for properties.
It’s also about being seen —and social media is one of the most
powerful tools to make that happen. If you're not leveraging
social media in your real estate business, you could be missing
out on a huge opportunity to grow your brand, connect with
clients, and build valuable relationships. Let’s dive into why an
active social media presence is crucial for real estate professionals
and how it can set you apart in this competitive industry.

Visibility Is Key: Make Sure People Know You

It’s no secret that real estate is a highly competitive field.
With countless agents vying for the same clients, how

do you make sure your name rises above the noise? The
answer is simple: visibility. In a world where people
spend hours scrolling through Instagram, Facebook, and
LinkedIn, showing up consistently online is essential. A
robust social media presence can ensure you're front of
mind when a potential client is ready to buy, sell, or lease.

26 - May 2025

Think of your social media platforms as your digital storefront.
It’s an opportunity to showcase who you are, what you do,

and why you're the go-to professional in your market. By
posting regularly about your listings, client success stories,
market trends, and even personal moments, you create a

digital footprint that builds your reputation as an active and
knowledgeable real estate professional. Your social media pages
become a reflection of your expertise and passion for your work.

Build Trust and Credibility with Authentic Content

In an industry driven by relationships, trust is everything.
When people feel like they know, like, and trust you, they
are more likely to choose you as their real estate agent.
Social media gives you a unique chance to build that

trust through authentic content. When you share posts
about recent transactions, client testimonials, behind-the-
scenes moments, or educational tips, you’re humanizing
your brand. Instead of just being another faceless agent,
you’re allowing your audience to connect with you on a

personal level. This builds credibility and makes people feel
comfortable reaching out when they’re ready to make a
real estate move. And it’s not just about the glossy, picture-
perfect posts; people appreciate authenticity. Whether

it’s a candid photo of you working at your desk or a video
explaining the latest market trends, showing your true

self resonates more than a scripted, polished post.

Networking Opportunities Like Never Before

Networking is the heart of real estate. But gone are the days
when you had to attend endless mixers and conferences to
make meaningful connections. With social media, networking
opportunities are virtually endless—and often more effective.
Platforms like LinkedIn, Instagram, and Facebook allow

you to connect with potential clients, colleagues, vendors,

and industry influencers no matter where you are.

By engaging with others online—commenting on posts, sharing
useful information, or starting conversations—you can build

a network that extends far beyond your local area. You can
engage with people across the country or even around the
world, expanding your reach and building relationships

that could lead to referrals, collaborations, and business
opportunities. The real power of social media networking

is that it allows you to form connections on your terms. You
can directly message a potential client, interact with a local
business, or connect with other professionals who could refer
you to others in need of real estate services. Building a personal
network is one thing, but social media helps you extend that to
an entirely new level, connecting you to a broader community.

Social Media as a Lead Generation Machine

One of the most compelling reasons to be active on social
media is its ability to generate leads. Social platforms are

not just about showing off listings—they’re an excellent tool
for reaching out to potential clients who may be in the early
stages of their real estate journey. By posting engaging content,
running targeted ads, or even hosting live Q&A sessions

about real estate topics, you can encourage direct inquiries.
For example, a Facebook ad showcasing a newly listed home
can attract buyers who are interested in that property or

in similar homes. A short video explaining the process of
buying a home can prompt viewers to reach out for more
information or schedule a consultation. These interactions can
turn into valuable leads and eventually, long-term clients.

Additionally, platforms like Instagram and Facebook allow
you to create stories and ads that can be hyper-targeted to
specific demographics—Ilike location, age, or interests. This
means you can focus your efforts on reaching the people
who are most likely to need your services, maximizing your
return on investment.

Be the Go-To Expert in Your Area

Social media also offers the opportunity to position
yourself as an expert in your field. By regularly sharing
valuable content—such as tips for first-time homebuyers,

mortgage advice, or local market updates—you’ll become
the go-to source for information. This positions you as a
thought leader in your niche, increasing your credibility
and attracting more followers and potential clients.

For example, sharing local market updates or providing
advice on how to stage a home for sale can provide
your followers with valuable insight that they can’t get
anywhere else. These posts not only showcase your
knowledge but also build trust with your audience.

And over time, this will result in more people

reaching out to you when they need expert advice.

Embrace Social Media for Your Real Estate Success
Social media is no longer optional for real estate
professionals—it’s a critical tool for staying relevant, visible,
and connected in an increasingly digital world. By embracing
an active social media presence, you open the door to new
networking opportunities, greater exposure, and more
potential clients. The key is consistency—posting regularly,
engaging with others, and providing value to your audience.

Whether it’s showcasing your listings, sharing tips, or simply
interacting with others in your community, social media is one
of the most powerful ways to stand out, build trust, and grow
your real estate business. So, if you haven’t already, it’s time to
get online and start building your brand, one post at a time.

LAW OFFICES OF
MICHAEL IACURCI, LLC

UNWAVERING DEDICATION « EXCEPTIONAL SERVICE

DECADES OF EXPERIENCE

Residential and Commercial
Real Estate Closings

Visit Our
5 STAR AVERAGE Website!

ok &k ok MO

REVIEW RATING E

(203) 245-2400

info@lawonwall.com
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= Boutique law office that focuses
on real estate transactions

= Personalized representation provided to
clients throughout Connecticut

» Residential and Commercial Real Estate

Law Offices of

Ryan B. Corey, LLC

203.699.9L22
1331 HIGHLAND AVE
CHESHIRE, CT

AGAINST
REAL ESTATE
MISTAKES

Let us handle the load!
We cover all aspects of downsizing and
moving, from packing to sales & cleanouts!

860-908-4645
loren03vette@yahoo.com

Lovejoy Estate Sales

Have a client who
needs a home cleared?

lovejoyestatesales.com
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"FOR ALL YOUR
WHLL WATEHR NEEDS®

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners
Well Extensions | Well Chlorinations

7 day EMERGENCY SERVICE
with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

CUSTOM
CLOSETS.

< 203.671.5046) |/

WWW. SSONSCUSTOMCLOSETS com)
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Estate Liquidations
Appraisals, Auctions, Consignments
Estate Sales Managed
Estates Purchased, One Piece or Collections

Broom Cleanouts
When Experience, Honesty & Dependability Count

203-915-7662 < bill91@sbcglobal.net
Ower 35 Years in Business

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Applle Podcasts

T REMINGTOM RAMSEY

vEST
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with same or next.day service!

T
APEST MNNWGEMEN-T

Alex Russow | alphawpm.com
(860) 999 2796 | arussow@alphawpm.com

Home Staging Services

203.506.7934

interiorsbylindsay.com
lindsay@interiorsbylindsay.com

Interiors by Lindsay
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YOU’RE INVITED

BREW, BITE,
AND BUILD

AT CAIUS FARM BREWERY!

Save the Date: Brew,
Bite, and Build at Caius
Farm Brewery!

Get ready for an unforgettable

evening on May 21st, 2025,
from 6:00 PM to 8:00 PM, as
New Haven and Middlesex
Real Producers invite you
to a night of fun, food, and

30 - May 2025

fantastic networking at Caius Farm
Brewery in Branford, Connecticut!

This isn’t just another night out—
it’s an exclusive opportunity to
mingle with the top real estate
pros and trusted vendors in the
area, all while enjoying a laid-back
evening of delicious food, great
drinks, and amazing connections.

Sip and savor from the open bar,
indulge in mouthwatering pizza from
Silver Sands Pizza Truck, dive into
fresh salads, and treat yourself to
gelato that’ll leave you wanting more.
And that’s not all—get ready for a
raffle packed with incredible prizes
from our amazing vendors, adding
even more excitement to the night!

Whether you’re looking to grow
your network, meet new business
partners, or just have a great time
with fellow industry peers, this is
one event you won’'t want to miss.

We can’t wait to raise a glass
with you at Caius Farm Brewery!
Stay tuned for more details

and RSVP info coming soon!

Want to be part of the fun? Text
Sam at 203-435-6891 to secure your
spot (email invite coming soon).

end Your Life Li"ing

97 Northwestern Mutual

Mike Wengzn

Financial Advisor

(860) 803-7664
michael.wengzn@nm.com

SRC Partners

Quality Construction
Design & Build with 3D Modeling
Highest Standards

203-627-1655 | bob@srcpartnersct.com
399 Sackett Point Road | North Haven, CT 06473

Let SRC design & build a quality custom home for you

= Septic system
installation and
repairs

= Sewer and water
hookups

= Site work and
excavation

(203) 623-1352
justinrosadini@gmail.com
jrosadiniexcavatingandseptic.com

Looking For
An Appraiser?

You can depend on Dana Ajello.

Providing appraisal services throughout Connecticut

Listing Consultations Bankruptcy

Litigation support Tax assessment appeals
Foreclosures Estate planning

FEMA support Dissolution of marriage
Probate Valuation for Trusts

S.A.T. Appraisals LLC
2083-671-4321 o deta2367@aol.com

New Haven & Middlesex Real Producers - 31



A
MULTIFACETED From Flood to Full

|
LAND coverage, we ve

DEVELOPMENT
& REAL ESTATE
COMPANY
BASEDIN
CONNECTICUT

specializing

in residential

and commercial
land development

}ﬁﬁﬁ“n\mm} phil@pinnlanddevelopment.com .
= Mobile: 203.506-8155 | Office: 203.271.0423 |

Phil 200 Old Towne Road | Cheshire, CT 06410
SRR

HINGTOM, LLC.

203-234-0207

NORTH HAVEN: ! (,m,m o VV@ S€FVE dll of Connecticut!

MADISON: FLOOD - HOME - CONDO - RENTAL UNITS - AUTO - BUSINESS

203-421-0406

TOLL FREE:
OF CONNECT'CUT 800-612-0406

SHORELINE
~~REMODELING~~

WINDOWS - DOORS - SIDING « MILLWORK £
PAINTING « KITCHENS - BATHROOMS

PVC « ALUMINUM -+ CHAIN LINK

: 4 i - e CUSTOM WOOD FENCING [=] [=] ELEVATING
s bl b ol o e gl RESIDENTIAL & COMMERICAL ey ﬁ ﬁeﬁjg’*'-
860-351-4193 Tt
- - i Sela k- | ! 860-770-4155 .
g F . 4 . : o - ¥ : | fenceworldinc.com 'y E. I' Shorelineremodelingct@gmail.com

32 - May 2025 New Haven & Middlesex Real Producers - 33




VENDOR SPOTLIGHT

Artisan
Tile Kitchen
and Bath

Claudia Santangelo

BY GEORGE GROTHEER ® PHOTOGRAPHY BY CHRIS DEVLIN

To make a home work,
one needs a functional
understanding of the
property and the space.

To make any home work,
one needs the tools Claudia
Santangelo and the team at
Artisan Tile Kitchen & Bath
bring to the table.

Artisan Tile was founded

in 2016 - but that is not
where Santangelo’s story
begins. She started in this
area of work years earlier
—honing her craft in design
to hit the ground running
when she launched her

own company. She learned
what she could from others
with more experience in the
field - finding what worked
and what did not, to develop
her own method of service.
Artisan Tile began as a
specialized tile showroom
with a staff committed to
exceptional service — with
the team (and Santangelo
especially) priding
themselves on how they have
grown into a comprehensive
remodeling company.

Santangelo is as hands-on as
they come: she loves going

to clients’ homes to see how
they function and what needs
they have. Once she has a list
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of wishes and wants, she
puts it all together to make
a space as functional and
aesthetically pleasing for her
clients as possible. During
the design phase, she is
constantly in touch with her
team, asking the important
questions —how an idea
will go through phases of
planning and execution.

“That’s when I call my group
of professionals that I rely on

to say, ‘Hey, we need to make
this thing. How do you think
it can be made?’” she says. “If
I have to talk to an architect,
an engineer, a plumber, an
electrician, and a carpenter,

I can really know how the
design can be implemented.”

With new homeowners, says
Santangelo, there comes

a lot of investigation into
properties. They often don’t
know how the house is made

“l FEEL LIKE MY SERVICES ARE A GOOD FIT FOR
NEW HOMEOWNERS BECAUSE | CAN REALLY
HELP THEM FIGURE OUT THE PROPERTY THAT
THEY BOUGHT. | CAN HELP THEM FIGURE OUT
HOW THEY CAN PUT IT ALL TOGETHER.”

- or if it has been remodeled.
On many occasions, the
Artisan Tile team has

found new layers during
demolition. Santangelo
says she works with a lot of
new homeowners, and they
want to feel reassured with
what they have purchased
and are eager to make
plans for their new space.

“I feel like my services are a
good fit for new homeowners
because I can really help
them figure out the property

v

that they bought,” she says. “I
can help them figure out how
they can put it all together.”

Design is a key complement
to realty, says Santangelo,
because designers can
help realtors sell houses
that are less desirable by
giving the homes new life
- helping turn a property
into what clients want

it to be. The Artisan Tile
team says they aim to help
clients identify what is
possible for a given space.
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Santangelo says the goal is to
grow the company with design
work - but wants to maintain
her client relationships. She
has formed lasting friendships
with clients over the years

and would love to see that

side of her experience

expand in the future.

In the meantime — Santangelo
and her team will keep
striving to do the best job

for their clients at their

Guilford showroom.
Their consultants accept
walk-ins - offering to help
customers learn about
the company, what they
do, and what the client
can do with their space.

Says Santangelo: “Obviously,
growing is important, but I
also want to make sure that
the level of customer service
and relationships with our
customers are good.”
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AMERICAN-MADE,
HANDCRAFTED EXCELLENCE

Custom Handcrafted Furniture
Heirloom Cutting Boards & Butcher Blocks
Custom Home Décor & Signage

(860)-986-1155 (Text or Call)
@ © @planetawoodworking

. ‘\L P
i ; = www.planetawoodworking.com
=

Serving All of New England

M&V Cleaning LLC

RESIDENTIAL & COMMERCIAL CLEANING
LICENSED & INSURED
Cleaning
Services:

@ Commercial

@ Residential
@ Airbnb/Rentals
Real Estate &

Construction
Cleaning

r
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WEEKLY | BI-WEEKLY | ONE-TIME | MONTHLY
SERVING THE GREATER CONNECTICUT SHORELINE

CONTACT US:

% mandvcleaning.com

e

(\.) 860-227-7659
@m.vcleaning

] mav cleaningLLC
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Environmental

Radon Air & Water Mitigation
Water Treatment Systems

Established 1995

-t
—

860-742-6767
35 Riverside Dr « Andover, CT

UFET
GRAPHIC DESIGNER

LET ME

HELP \Tr'l-j"_‘;.u M) Business Cards |

BRING o

|| | Signs & Banners  §

7 PHOTOGRAPHY Immersive 3D floor plans

for top-tier visual solutions
N
Interior/Exterior : % o
2D and 3D Floor Plans
Drone Photography

Computer Generated Walk Thru
Virtual Staging

CHRIS@DEVLINPHOTOGRAPHY.COM | 860-434-0005

ADAM M. BROUILLARD - Attorney At Law

Providing trusted counsel in all aspects of
real estate transactions since 1998.

RESIDENTIAL | COMMERCIAL | REAL ESTATE DEVELOPMENT

(203) 915-1836 y\
OFFICES AT: ==

339 Greene Street New Haven, CT BROUILLARD

ADAM M.
171 Broad Street Mllford, CT (by appointment) Real Estat

e Attor
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FAQ

All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015.
Real Producers is now in over 130
markets across the nation and is
continuing to grow nationwide.

Q: WHO RECEIVES Real

Producers MAGAZINES?

A: The top 300 real estate agents
across New Haven and Middlesex
Counties and our preferred partners.

Q: WHAT IS THE GOAL OF

THIS MAGAZINE?

A: We believe that we are better
together. When we surround
ourselves with other successful,
like-minded people, we grow to
new heights. Real Producers is a
platform that brings together the
most accomplished individuals in
the Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

Q: DOES Real Producers

HAVE EVENTS?

A: Yes! We have specific networking
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
list, and we value nominations highly.
Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
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yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of
being featured in our publication.

Q: WHAT DOES IT COST

A REAL ESTATE AGENT/

TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

Q: WHO ARE THE RP-

VETTED BUSINESSES?

A: The RP-vetted businesses featured in
our publication represent the some of
best in the business in their respective
categories within the Connecticut

Shoreline. You can easily locate them in
our index. We do not randomly select
businesses, nor do we collaborate with
every business that approaches us. We
prioritize businesses that have received
your stamp of approval through
recommendations and each business
showcased has been personally
recommended by many of the top
agents featured in our publication.
Before featuring any business, our
team conducts additional vetting to
ensure they align with our community’s
values and bring substantial value.

Our aim is to build a robust network
that not only includes the best real
estate agents but also features top-tier
businesses, fostering collective growth
and strength within our community.

Q: HOW CAN | RECOMMEND

A BUSINESS?

A: If you want to recommend a
business that works with top real estate
agents, please email or message us -
Email: sam.kantrow@
realproducersmag.com

total O mortgage

This season is all about fresh starts,
beginning with your home! As the flowers
start to bloom, now is the perfect time to =)=
refresh your home with simple DIY projects

that can yield a big return,

Tresh Paint, Fresh Start

+,
% A new coat of paint, especially on the +

front door or trim, can make a world
of difference.

Tnaant Curb fippeal

Tidy up your yard, plant colorful “:%
flowers, and add fresh mulch to

create a more inviting oudoor space.

READY TO START YOUR

HOMEOWNERSHIP JOURNEY?
Contact me today or scan to get started!

I 1
[=]

lighten and Brighlen
Clean windows, replace outdated
light fixtures, and let the spring

sunshine flood in.

Declutter and Depersonalize
A clean, spacious home allows
buyers to envision their own
possibilities.

Minor Repairs, Major Tmpact
Fix leaky faucets, tighten loose
doorknobs, and address any small
issues that could deter buyers.

Dominic DeMilo
Sr. Mortgage Banker s

203.676.6926

ddemilo@totalmortgage.com

1156 MAIN STREET | BRANFORD, CT 06405 NMLS #1377625 | TOTALMORTGAGE.COM/BANKERS/DOMINIC-DEMILO
“TERMS AND CONDITIONS APPLY, CONTACT FOR DETAILS. COPYRIGHT © 2008 TOTAL MORTGAGE SERVICES, LLC. 185 PLAINS ACAD, IRD FLOOA, MILFORD, CT 06461 ALL RIGHTS
RESERYELL TOTAL MORTGAGE SERVCES 15 AM BORIAL BOUSKG 1ENDER, TOTAL MOATGAGE SERVICES, LLC - NMLSS J0GS, LEOEMSING: AT MORTGAGE BANKER LICENSE, LICENSE
NO. 0924381, AL AR, CA FINANCE LENDEAS LICENSE, LICENSE NO. 6035205, CA RESIDENTIAL MORTGAGE LENDING LICENSE. LICENSE NO. 4131076, LICENSED 8Y THE DFPY UNDER
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SAVE THE DATE FOR JW Ja””%l CALL NOW TO

Save $1000 s;cHE%DU‘L%“
on all NEW HVAC equipment! @LE_TJ’_A\N] AIR:

SCHEDULE SUMMER INSTALLS NOW!

SEPTEMBER 29 & 30’ 2025 *Order your equipment now and now and beat the tarrifs later.
LOEWS ARLINGTON HOTEL & CONVENTION CENTER
How are you Breathing?

Asthma attacks, always congested ‘
continuously feeling ill, Quality solutions, done right the first time! ¢

its time to clean those Ducts! Servicing all of Middlesex County /

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with ¢ , and

designed to help you succeed in the ever-evolving real estate market. _ .
Plumbing | Service Contacts

THE G(“LD Heater Installation

PLUMBING+HEATING AC Installation | Duct Cleaning

el L Boiler Services | SteamBoiler
SPONSORSHIP OPPORTUNITIES AVAILABLE

. Elevate your Events to Unforgettable
‘E; 7 Experiences With Our
Amodio & Sons EVENT PLANNING SERVICES

Fuel & Energy Services

Service atits best. KD

Event Staffing
- Servers
R s - Bartenders
l%%‘?o—m 1 e - Kitchen Assistance
PRI LI o - Day of Coordinators

Event Specialized Catering
- Grazing Tables/Charcuterie
- Hors d'oeurves

« Premium fuel (Oil and propane) . Gourmet Stations

« Full-service Heatingand A/C
e 24/7emergency services

« Family owned and operated for ) ) ) . Ca" (203) 2]4'1 6]8

3 generations o ol
- Dependability 108 j €) @perfectlyplannedpartiesbyAndrea
« Automatic oil and propane delivery $ @ @perfect|yp|annedpartiesct

« Price protection and budget plans

« Honesty, Integrity, Quality Service WWW.])Brfectlyplallnedpartiesct.Com _ - Scan to Visit our WebSite!
203-934-2651 | 1000 oston post ke All Inclusive Celebrations, Perfectly Planned! . 860-609-3840

West Haven, CT 06516

QR L o
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COLDWELL
BANKER REALTY

BY GEORGE GROTHEER
PHOTOGRAPHY BY CHRIS DEVLIN

Danielle Borges is watching
her second career unfold
before her eyes - after
spending more than two
decades working for the
Connecticut Department

of Corrections. In her
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time with the state prison
system, she ran facilities
and served as a deputy
warden. She describes
that experience as a
never-ending pile of work
—with phones constantly
ringing and emergencies
happening left and right.

“As a supervisor, I

enforced a lot of rules and
regulations and made sure
that the schedule was being
run appropriately — and
that things were happening
the right way,” she says.

How about if we change
it to something like ...

That experience, it turns out,
helped Borges develop the
necessary toolkit to begin
anew after retirement. She
left the DOC in 2020 during
the height of the COVID-19
pandemic and found herself
looking for something to do.
At first, she threw herself
into familiar activities:
continuing her yoga practice,
getting involved with her
community, and spending
more time with family. But
despite these efforts, a sense
of restlessness lingered. She
couldn’t shake the feeling
that something was still
missing. That’s when a few
friends introduced her to the

world of real estate. Initially,
it seemed like a distant idea,
but as she began exploring
the field, something clicked.
The challenge, the human
connection, the chance

to guide others through

a major life decision — it
reignited a spark within her.

Borges says many retirees
are finding their way to a
career in real estate — self-
starters with a desire to be
their own bosses and create
their own schedules can
find success in this industry.
With her pension locked up
(no pun intended), she felt
more comfortable betting

-
AGENT TO WATCH

il

| really like getting to & d
know the people, learning &>
what they really want, {

what they really need,
trying to balance that and
ultimately finding them

a place that is going to
make them happy.”
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on herself by pursuing a
new dream. Borges ‘got
in’ with Coldwell Banker
and pursued leads from
Realtor.com to get her
start. She put her ax

to the grindstone and
persevered as she found
her footing — making
phone calls and setting
up meetings to develop
connections. She made
her first sale in New
Milford last year and says
the experience taught
her a lot about things
she would not have
considered with a novice
perspective outside the
industry. Borges has
established relationships
with clients that she

has maintained in the
early going - making
connections through
friends of family, actively
sending out mailings

to her community and
beyond, and spreading
her information through
word of mouth.

“Ireally like getting

to know the people,
learning what they really
want, what they really
need, trying to balance
that and ultimately
finding them a place

that is going to make
them happy,” she says.

Putting the needs of

the client first has

been Borges’s priority ;

since day one. She ) ] i =3 - In that role, she helped kickstart a program to offer fitness

carried that effort over . b - i classes to off-duty employees. She organized events for the

from her previous LI | : ; ps . . | corrections team, aiming to put focus on the mental and

life — having served as 2 0 - =¥ g s, - physical well-being of her staff. Now, on top of her real

chair of an employee : ‘ g J - _ 1 estate responsibilities, she teaches yoga to find her own

wellness committee at ; Zen - so she can stay ready to help others find theirs.

the state Department \ :

of Corrections toward = ; L Y : ' “I feel like I'm helping people and I'm doing my best for

the end of her career. — : E . F e . 4 them,” she says. “And I see myself wanting to continue to
i - thrive, build relationships, and be there for people.”
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@[N]E CAELGE

onstruction

net P:
DecKiand
860-263-9499 * Wallpaper Removal

E uEI e Drywall Repair
« Shutter Painting

i I -
—() ¢ : |
] m e Check out © Cleaning Services

OVER 650 5-STAR -
Go g|e GOOGLE REVIEWS! INSPECTIDO our website! E

Covering all of Connecticut

- Residential & Commercial Inspections
- Well Inspections
- Septic Inspections
- Radon Testing
- Water Testing
+ Mold Testing
- WDI

« Crumbling Foundation Evaluations

Connecticut’s

Premier Tree Service
We Solve All Your Tree Problems

] r:x.l_'

We’re the Specialisis for the Outside of your Home

CT HIC 0657971

«» Decks, Patios, Outdoor Kitchens & Walkways
. SOLUTION

- Belgian Block, Asphalt & Water Features
« FREE Consultation
« Ask about our 3D Virtual Design

A - == .: =
E.C. TREE - CHESHIRE g
(203) 272-4485

ECTREELLCCT.COM Contact Us Today!
oA LSS (203) 390-9093 .
E.C. TREE isovr.. OQnuws wawusioudoorivingcon  OUTDOOR LIVING 860-362-8722 - www.spotlesssolutionct.com
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SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

WARRANTY

FLUSH

WARRANTY

b 1-1|- ol ca
.-r we Eifaall A8 8,58
frien - ..3:.3"1

o

ede T ¢
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SCAN ME

ANDERSON
BROTHERS

A FLUSH WARRANTY PARTNER

X

PUMPING INSPECTIONS REPAIRS

www.andersonsanitation.com

WHY DO YOU NEED
A SEPTIC PROTECTION PLAN

Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
sale price but may even lead to potential buyers walking
away, endangering your hard-earned commission.

Flush Warranty steps in where others step back. We cover
the costly septic system repairs and replacements that your
clients might face, helping to prevent sale delays or price
reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

Let us handle the messy septic system issues, S0 you can
focus on closing the deal seamlessly.

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic
inspection won't jeopardize the
sale of your home.Simply scan
the QR code to schedule a septic
inspection for your listing.

COVERED
COMPONENTS

/SEPTICTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

+

ROUTINE SEPTIC TANK
CLEANING

CALL US NOW:
(203) 707 8370

www.flushwarranty.com

P |
S
7DLASER
Custom Creations
Quality You Can Trust
Personalized Gifts & Décor
Business Branding Solutions
Local Craftsmanship, Connecticut-Based

Fast Turnaround
~ Satisfaction Guaranteed

CONGRATULATIONS
T0 THIS MONTH'S

FEATURED
TOP AGENT

~ Office 860-249-6205
- Cell 860-517-9065
Sales@7dlaser.com
—== 7dlaser.com -

>~ VOTED BEST HOME INSPECTION COMPANY
4 YEARS IN AROW!

| B PlLLARTOPOST

HOME INSPECTORS

THE MIRANDATEAM

ONE CALL WILL HANDLE IT ALL

2035.526.81835
We are a RESOURCE for you!

ek kk

“Itrust the Miranda Team with

What Sets Us Apart?

Our office is open 7 days a
week for questions & your
& Inspections within scheduling needs!

48 hours of scheduling SCAN HERE TO SCHEDULE!

W same Day Reports

¥ stand Alone Services

¥ Always Non-Alarmist

all of mycllantsl"__

SCAN HERE FOR OUR

APEX RADON SOLUTIONS SPECIAL OFFER!
Experts in Radon Mitigation & Healthy Air
Buyers & Sellers Agents, we are here for all of your
RADON MITIGATION NEEI:'SI

$100 offa
Radon Mitigation System

during a real estate transaction

Same Day Quotes, Competitive Pricing &
Quick Installation

Call us at 203.747.1808 or visit our website ApexRadonSolutions.com
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TOP AGENT
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BY GEORGE GROTHEER

ALYSSA MUCHA PHOTOGRAPHY

To be a top agent, one must know
what works for their client.

A background in beauty will help.

David Lemel is the definition of

a “people person.” He grew up in
his family business — working in a
salon. He worked with clients on
health and beauty aids, makeup,
hair, nail care, and more, learning
to help people get what they
needed. Lemel describes it as a
very people-oriented business

- always listening to people,
talking to them, getting to know

their lives, and developing
relationships. Through that
upbringing, Lemel cultivated a
strong work ethic and desire to
help people as often as he could.

While Lemel describes himself
as having more common

sense than book smarts, he
actually has a background in
psychology - giving him a deeper
understanding of his client’s
needs and wants. He was a
psychology major and marketing
minor in college — a combination
that turned out to make him a
force to be reckoned with in the
real estate business.

Lemel started working in real
estate in 2005 — getting going with
Era Siegel Realty in Hamden for
his first five years. The top real
estate agent in the state at the
time was his mentor — and Lemel
became a sponge. He learned

the language, watched senior
realtors’ moves, and grew to
understand how to communicate
with clients and colleagues —

and it all happened fast enough
for him to make twenty-five
sales in his first year, earning

a “Rookie of the Year” award.

As Lemel honed his craft, he saw
what worked for others while
making it his own. While he
describes others as “salesy,” he
focuses on building relationships
with people - relationships built
on friendship and trust.

“If you try to sell somebody
something, you'’re a salesperson,”
he says. “If you build a
relationship with somebody,

you have a friend forever or

a relationship forever for that
client, and they can know in their
heart and their mind to trust and
feel comfortable with you.”

Lemel understands that there
are a lot of emotions for people
as they buy or sell their home
—and he says his job is to help




%

IF YOU TRY TO SELL SOMEBODY .
SOMETHING, YOU'RE A SALESPERSON,”
HE SAYS. “IF YOU BUILD A RELATIONSHIP WITH |
SOMEBODY, YOU HAVE A FRIEND FOREVER OR A ?
RELATIONSHIP FOREVER FOR THAT CLIENT, AND
THEY CAN KNOW IN THEIR HEART AND THEIR MIND
TO TRUST AND FEEL COMFORTABLE WITH YOU.”

them be psychologically prepared
for what is about to happen.

“My job is to be there as their
friend, as their realtor, and really,
as a ‘kind of” therapist,” he says.

In helping people understand
their own emotions about home-
buying or home-selling, Lemel
learned to identify the pros and
cons of a home. He believes it is
his job, when touring a property
with buyers, to look for any past
challenges the home may have
faced or any potential issues
that could arise in the future, in
order to protect his clients when

-

making an offer. When walking
through a seller’s home, Lemel
works with them to identify any
problems that may come up and
offers suggestions for repairs that
should be made before listing

the property, as a pre-home
inspection step. Lemel considers
himself a good judge of character
—and he says that goes for both
clients and fellow realtors. He
prioritizes consideration of his
clients — making sure they feel
safe and secure at every step of

a sale, letting them speak their
minds and feelings, and providing
a space to learn about what does
and does not work for them.

“When you do a lot of business,
it’s different than if you’re just
somebody who does a couple

of deals here and there,” he

says. “You don’t have the same
connections or relationships in
life and in business. Experience
matters because it not only helps
you navigate the complexities

of each transaction but also
strengthens your ability to
anticipate challenges and find
solutions quickly. The more you’ve
seen and experienced, the better
equipped you are to guide clients
through the process smoothly.”

Lemel has built a team that has
turned into a real powerhouse
in Connecticut real estate. He
initially wanted to build up his
intimate network as a way to
lighten his load, to spend more
time with his family. He says
people saw what he was doing
because of his success and he
attracted team members in

that way. Lemel says being a
team leader is about supporting
his colleagues’ success and
being their friend, creating a
workplace dynamic that feels
like a family. He says a real estate
team is not about the money,

it is about the relationships
formed. Every agent on his team
gets full recognition for the
sales they make - independent
from the sales made by the
team. He wants his team to

feel valued — and sees them

all as rockstars for how they
carry themselves in business.

“I want good people who want to
learn. I don’t want people who
think they know what they’re
doing and don’t want to listen,”
he says. “I want people who care
and want to learn to be the best
of the best at what they do.”

If Lemel wants to see people
who are the best at what
they do... all he needs to do
is return to his family’s salon
to look in the mirror.
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Revolufion

MORTGAGE

LET'S MAKE D)

APRIL SHOWERS BRING MAY CLOSINGS!

Spring is the season of growth. Let's make sure your buyers are ready to bloom
into homeownership! As a dedicated mortgage partner, | provide fast closings,
customized loan solutions, and seamless communication, so you can focus on
selling homes while | handle the financing.

y Fast Pre-Approvals ¥ Custom Financing Solutions

¥ Smooth Closings ¥ Marketing Partnerships

7_"73* Dedicated Support \* Referral Protection

Brandon Parenti

Branch Production Sales Manager
NMLS# 1187141

Evan Potter

Branch Production Sales Manager
NMLS# 691465

Contact me below!

C 203.704.7061

E bparenti@revolutionmortgage.com

Contact me below!

C 203.530.0109

E epotter@revolutionmortgage.com
W revolutionmortgage.com/epotter

W revolutionmortgage.com/bparenti

{2 COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein
is for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a
commitment to extend credit.

Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622

‘Your
One-Stop Shop

for real estate and
professional
branding needs!

Matterport scans
Zillow 3D scans

Videography Packages
for listings

Virtual Staging

Mssa Mucha

alyssamucharep@gmail.com

alyssacaptures.com

FREE ESTIMATES

RESTORE

Deck Cleaning « Deck Sanding « Deck Staining
Gentle Wash House Cleaning « Repairs

Brian
Fully Licensed & Insured

HIC #0678344 | Cell: (203) 996-4981

PHOTOGRAPHY

203-980-1913

Prepare for spring cleaning
by decluttering your

e ”
space and your mind with JUNKLUSHEI‘E’

eco-friendly junk removal Junk Removal The ﬁmn'ﬂ“

« Residential & commercial service

+ Same & next day Appointments

+ Locally owned & operated

+ We racycle & rehome as much as possible
+ Donation receipts

= Honest pricing

______________________________

$15 OFF 1/s truck load or more’

I

1

]

1 *Dffer wabt in participating aneas only. Cannct be sombunid with sther :
N s s L ko o o, e e oo sy, OLIPON CODEE
) Offer evpireson 3OHG0ES & 2004 ungpers Franchising SPELLE.  ISDECLUTTER
g Mgl rederved Each localion indepeadntly camed aad apedaied

greunar future!

Junkluggars cum + 203-455- 6331
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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