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The real estate game isn’t a slow Sunday drive—it’s a full-throttle race to the top in the housing market.
Every second counts, the competition is fierce, and if you’re not accelerating, you’re falling behind.

You need a winning pit crew—a mortgage partner that fuels your deals, boosts your speed, and
helps you take the checkered flag. That’s where we come in.

.= $2,500 Borrower Grants: Give your buyers === Buy Now, Sell Later Program: Help your
the edge they need to speed past hesitation clients secure their dream home without the
and close the deal. pit stop of selling first.

.= Cash Offers That Crush Competitive Bids: === 1% Down Program: Get your buyers across
Make your clients the ones celebrating in the finish line with just 1% down—they keep
the Victory Lane. more cash, and you look like the hero.

=== Platinum Pre-Approval Program: Rock-solid
approvals that give your buyers confidence
at the starting line.

I’'m here to help YOU win. Ready to shift
your business into high gear?

Let’s talk!
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ARCHITECTURAL
DESIGN + BUILD
J & E Properties
(786) 309-1912

BIO HAZARD CLEAN UP
Bio Clean Experts

(574) 521-5909
biocleanexperts.com

BRANDING & ADVERTISING
Envision Design

(574) 303-6788
www.envision3dusa.com

CLEANING SERVICE
MaidPro

(574) 532-3053
maidpro.com/south-bend

ELECTRICAL CONTRACTOR
McCormick Electrical
Services, Inc.

(574) 332-2113
meservesu.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Jose Velez - NorthWestern
Mutual

(574) 247-6636
NorthWesternMutual.com

FINANCIAL PLANNING
McCourt & Associates

(574) 247-7777
amrepriseadvisors.com/team/
mccourt-associates/

FLOORING

Floor Coverings
International - Michiana
(574) 914-0949
michiana.floorcoverings
international.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

HomeSource Michiana LLC
(574) 273-0889
www.homesource
michiana.com

House Call Home Inspection
of Northern Indiana
(844) 264-0404

HouseMaster Home Inspection
(574) 215-3520
housemaster.com/
south-bend-elkhart-
home-inspection?cid=LSTL_
HMSO000370&utm_
source=gmbé&utm_
campaign=local&utm_
medium=organic

HOME ORGANIZATION
Innovative Spaces Inc.
(574) 2471999
reclaimmyspace.com

INSURANCE AGENCY
Backstrom Insurance Group
(574) 360-8182
backstrominsurance
group.com

INSURANCE AGENT

Asset Management Insurance
(574) 404-1566
AMIMichiana.com

INSURANCE: HEALTH

/ MEDICARE

Andrew Dampeer

Health Markets

(574) 514-6922
healthmarkets.com/ADampeer

JUNK REMOVAL SERVICES
CM The Destroyer
(574) 298-6667

MORTGAGE / LENDER
Amanda Newland Sr
Loan Originator

(574) 320-2765

MORTGAGE LENDER
Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Hallmark Home Mortgage
(574) 229-2029
hallmarkhome
mortgage.com

Inova Federal Credit Union
(574) 970-5669
inovafederal.org

Lou Freitas NMLS#1533867
(574) 584-2071
rocketmortgage.com

MOVERS

Elite Haulerz Moving
(269) 240-3518
EliteHaulerz.com

PAINTING CONTRACTOR
That 1 Painter
(574) 622-1143
michiana.thatlpainter.com

PHOTOGRAPHY

Building Capture

(269) 998-1312
BuildingCapture.com

Megan Williamson Photography
(574) 261-5704

megwilliamson

photography.com

Next Door Photos Michiana
(616) 291-8221
michiana.nextdoor
photos.com

SEPTIC INSPECTIONS
& CONSULTING
McB’s Environmental
Inspections

(574) 930-0518

TITLE & ESCROW
Meridian Title
(317) 966-2270
MeridianTitle.com

TITLE COMPANY
Fidelity National Title
(574) 293-2341
www.indiana.fntic.com

Metropolitian Title
(574) 271-2450
metrotci.com

Michiana Title

(574) 250-7599
michianatitle.com
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Meet

The
Team

III THAT 1 PAINTER

MICHIANA

Jeff Bliler Sarah Bliler Jess Wellar Megan Williamson
Owner/Publisher Owner/Publisher Senior Editor Photography

INCREASE PROPERTY VALUE
WITH A FRESH COAT OF PAINT

Steven Beckham Heidi Holtsclaw Evona Niewiadomska ' 4 Z 2 - 1 1 4
Videography Ad Manager Marketing and Client Care

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

ASSET MANAGEMENT INSURANCE
© Fidelity National Title

Let’s Grow Together
ASSET MANAGEMENT . . I
INSURANC E this Spring!

Our goal is ELEVATE YOUR TRANSACTIONS
simple. We help FIND PROSPECTS
you or your

REAL ESTATE'S #1 CLOSING COST APP
MEASURABLE MARKETING

clients obtain the
most affordable,
proper insurance,
without sacrificing Hebly Rodriguez

Agent/Owner
coverages. (574) 401-8500

A

HOME AUTO BUSINESS LIFE

Contact me today to learn more about the
amazing tools we have to offer you.

HOUSE CfiLL

Buyer - Seller - Agent

Schedule Today! T
844.264.0404 > 4

Scheduling@HouseCallNl.com

3 A Ll i % Sk ' ) AMIMichiana.com | amimichiana@gmail.com
WE OFFER * HOME INSPECTIONS * WOOD- DESTROYING INSECT INSPECTIONS RADON INSPECTIONS 1251 N Eddy St.Suite 200South Bend, IN. 46617 northcentralindiana.fntic.com
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As I sit down to write this month’s note, I can’t help
but reflect on the incredible community we continue
to build together here in Michiana. Every issue of this
magazine is a testament to the hard work, passion,
and dedication of the top agents, brokers, and partners
who make our local real estate market thrive.

What I love most about Real Producers is that it’s
more than a publication — it’s a connection point.

It’s where stories are told, relationships are formed,
and partnerships grow. Whether it’s through the
pages you're holding now or the events we gather for

Mention this ad & get
10% OFF
through May 31st

Save 10%

Tammy Harper
574-361-8714

Fnl NTING | «hitee Horton

574-349-3454
Daisicsy)

PaintingDaisiesl6@Gmail.Com
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throughout the year, my goal has always been simple:
to create a platform where the best in our industry
can connect, collaborate, and celebrate one another.

Thank you for continuing to be part of this journey.
If we haven’t connected yet, let’s change that — I'd
love to hear your story and find ways to spotlight
what makes you and your business stand out.

Here’s to another month of growth, success,
and community. See you soon!

— Jeff Bliler
Publisher | Michiana Real Producers

NEAR
ﬁﬂ NORTH

TITLE GROUP

Five Michiana Near North
Locations to serve you best.

Niles Granger Elkhart St Joseph Edwardsburg

VISIT US AT
NNTG.COM

Featuring:

Y Erie
A nsurance’

#MishawakaslnsuranceAgent

Jon Backstrom \

Independent Local Agent

office: 574-360-8182 | cell: 574-360-8334
jon@backstrominsurancegroup.com

Did somebody say
they are looking for
a new home?

Contact me for details today!
Eric Young
(786) 280-4994

¢ Drone Photo & Video
ﬂ“_g‘ ¢ Real Estate Video
BUILDING ° Photography
CAPTURE : Floor Plans

Matterport Virtual Tours

wrw Building Capture.com

TURN AROUND

—
. Call Jake at 269-238-7373 SViv¥e)
ﬁmﬂl

e buildingcapture.com =

LOCAL, LONG DISTANCE, RESIDENTIAL AND COMMERCIAL MOVING

W ELITE HAULERZ

Moving
Service

Looking for a reliable moving service to
make your move stress-free? Look no
further than Elite Haulerz Moving ¢

® 269-240-3518

@ Berrien Springs, MI
£ southBend, IN
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FEATURED AGENT

JENNY

WITH A NURSFE’S HEART

STILL CARING

BY JESS WELLAR
PHOTOS BY MEGAN
WILLIAMSON PHOTOGRAPHY

Jenny Weldy has quickly proven
that some transitions are more
like natural progressions. A
fledgling Realtor with Berkshire
Hathaway HomeServices
Northern Indiana, Jenny has
already made her mark, closing
over $5.5 million in sales across
21 transactions in 2024 alone.
Not bad for someone who only
went full-time in real estate

in February of last year. But
Jenny’s success isn’t about
stats; at her core, she’s fully
devoted to serving others — a
trait she carried over from her
14-year career in nursing.

“Nursing has given me years of
working with people in hard,
happy, sad, tough situations,” she
begins. “You have to be able to
meet a person where they are in a
situation and walk alongside them.”

From Scrubs To Sales

Before diving into real estate, Jenny
dedicated herself to nursing after
earning her Bachelor of Science in
Nursing from Indiana-Purdue Fort
Wayne. Her fruitful career spanned
bedside care, community nursing
with the Elkhart County Health
Department, physician’s offices, and
her most recent role as a liaison for
Goshen Home Care and Hospice.

“Healthcare has changed a lot
over the years — especially with
the demands on nurses since
COVID. My eyes opened to it

more as the years went by,” Jenny
reflects.“During the pandemic, I
had a liaison hospice job I could do

10 - May 2025

from home, but the shifts in healthcare
were hard to ignore. The workload,
the stress — it made me question if
there was something more for me.

“I began searching for other ways I could
serve the community,” she continues.

“I actually considered becoming an
appraiser at one point, but my mind kept
coming back to real estate.” Ironically,

it was a challenging personal real estate
experience that sealed the deal for
Jenny. “We sold our first home with

a Realtor, and it didn’t go as planned.

I found myself overly involved just to

get us to closing day,” she chuckles. The
eye-opener came when she and her
husband, Jaren, purchased their current
home through a For Sale By Owner.

“Looking back, we had a lot of people
help us make better decisions, but
without them, we would’ve been lost.
That’s when I realized the importance of
having an agent who truly advocates for

you,” Jenny emphasizes. That experience
led Jenny to obtain her real estate
license in 2022; and she soon discovered
a surprising overlap with her nursing
skills: meeting people where they are.

Natural Fit

Jenny’s diligence and ability to

relate to clients quickly paid off. She
earned the 2023 Honor Society Award
and the 2024 Leading Edge Award,
both from Berkshire Hathaway

for outstanding production.

“Success for me is a productive business
with satisfied clients while still being
present at home though,” she points
out. “It doesn’t always mean more

sales. It’s about creating meaningful
transactions and being home for

dinner and after-school events.”

Jenny’s key to winning? Her nursing
background prepared her to thrive
in the real estate industry by always

serving others. “I care for my

clients like I would for my patients

— educating them, advocating for
them, and making sure they fully
understand the process,” she explains.

Her attention to detail, honed

through years of meticulous medical
documentation, ensures that nothing
falls through the cracks in a transaction.
“In nursing you often hear, ‘If it

wasn’t documented, it wasn’t done.’

It is important for all parties to be
informed, but even more important to
be detailed, concise, and correct in your
documentation all along the way.”

Her expertise in working with seniors
has also shaped her business. Jenny
holds the Senior Real Estate Specialist
(SRES) designation, which allows her to
connect seniors and their families with
resources they need while navigating life
transitions. “With senior real estate, most
of the time there are multi-generational
clients and their families assisting them
which can take additional patience,

time, and understanding,” she adds.

The Power of Perseverance

Jenny embodies the mantra she lives by:
“Hard work pays off.” That phrase took
on new meaning in late 2024 when she
ruptured her Achilles playing pickleball

Michiana Real Producers - 11



for the first time. “I've always been
active — running 5Ks, playing basketball
with my kids (and beating them!) That
injury slowed me down physically, but it
gave me a new perspective,” she admits.

Despite the setback, Jenny stayed
devoted to her clients, relying on
her wonderful support network at
Berkshire Hathaway and her family.

“Asking for help isn’t easy for me, but
this experience made me appreciate
the importance of community

and support,” she acknowledges
gratefully. Now in physical therapy,
she celebrates small victories, like
walking a mile and a half recently. “I
might be able to run again by the fall,”
she shares with a determined smile.

“It doesn’t always mean
more sales. It’s about
creating meaningfu]
transactions and being
home for dinner and
after-school events.”

N

Family And 4-H Fun

When she’s not serving her clients,
Jenny is fully immersed in family life.
She and Jaren have been married

for 13 years and keep a full calendar
raising three active children: Collin
(11), Ellis (9), and Otto (7). Their

lives revolve around sports, 4-H
activities, and family adventures.

“We’re a 4-H family now, which I never
expected,” Jenny laughs. “Our kids are in
the Swine Club and Dairy Feeder Club.
Most nights, you’ll find us walking pigs
around the yard with their cousins. It’s a
lot of hard work, but it teaches dedication
and responsibility.” The Weldys care

for their pigs from March until the
county fair in July, keeping them at a
relative’s barn. “They’re surprisingly
intelligent, and their personalities

shine through,” Jenny laughs.

When not wrangling pigs or cheering
from the sidelines at sports events, Jenny

12 - May 2025

enjoys walking the family’s two dogs,
Molly and Mia, reading, and soaking up
the sun. Jenny is also actively involved
with the Elkhart County 4-H Fair, helping
organize Hometown Hero Day, which
honors veterans and first responders. As
she looks to her future, Jenny feels like
she’s just getting started. With her first
full-time year in real estate underway,
Jenny is eager to keep expanding her
business while continuing to focus on
serving seniors in her community.

“There are so many opportunities for

growth in this profession,” she concludes.

“I'm just so thankful for the flexibility
this career affords after the world of
nursing, where I was on call. I love being
there for my family and will continue

to take the best care of my clients.”
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company
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Just Call ME!
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Meridian Title is a Proud Partner of Homes for Heroes.

EPIC GARAGES ASK US HOW THE PROGRAM WORKS!

PRETTY CONCRETE
SEXY CLOSETS

Lauren Cressy Dunbar
Account Manager
5742860864
ledunbar@meridiantitle.com

Christine Cotter

Aeccount Manager
5748558980
ceotter@@meridiantitle.com

574'247' 1 999 Heather King

Aeccount Manager
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Aceount Manager
574.855.8974
swhitakeri@mendiantitle.com
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PARTNER SPOTLIGHT

WITH PAINTING LM l

Tammy Harper spent more than
a decade in the real estate world
before a random opportunity

to paint for an investor

quickly turned into something
much bigger. After endless
encouragement (and nudging)
from her dad, she decided

to reach out to a few Realtor
friends to see if they needed

any painting work done. The
response was overwhelming.

“I reached out to 25 Realtors
who I thought would take me
seriously, and the painting
business immediately took off,”
she recalls. She joined forces
with her best friend for three
years, growing the business

by 150% during that time.

Now, nearly a decade later,
Tammy and her stepdaughter,
Khilee, continue to run a
thriving painting business
based in Goshen, offering
interior painting services

— including walls, ceilings,
trim, wallpaper removal, and
cabinet refinishing — to clients
throughout the Michiana area.

From Realtor To Painter
And Back Again

Tammy spent years in the
corporate and real estate

16 - May 2025
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sector before launching Painting

Daisies, but after nearly a decade of

physical labor, her body began to
push back. By late 2023, she knew
she had to make another change.
“The physical pain had begun to
override my passion for painting,”
she admits. So she decided to
reactivate her real estate license.

At the same time, Khilee was
stepping up, and it just made
sense for her to take the lead in
the painting business. With Khilee
now handling the day-to-day
painting and Tammy managing
operations while working in

real estate, the business is
thriving in its new structure.

“Khilee had been working with

me on bigger jobs when I needed
help for the previous two years,”
Tammy says. “She would come in the
afternoons after she got off work.
She quickly proved that she was a
hard worker, had pride in her work,
and naturally had a steady hand,
clean lines, and wasn’t sloppy.”

Helping Realtors Impress

As both a Realtor and a business
owner, Tammy knows firsthand
how valuable good painting services
can be in property transactions. In
fact, this month, Painting Daisies

is offering Real Producers a 10%
discount if they mention this article.

“We understand that sometimes

in real estate transactions, time
can be of the essence,” she points
out. “Listing deadlines, appraisal
issues, buyers wanting painting
done before moving in — these are
all things that can come up, and
we will do our best to fit you in our
schedule and help you and your
clients achieve their end goal.”

Tammy also makes sure pricing
is transparent and consistent.
“We provide free estimates,”
she continues. “We also charge
by the job, not the hour — so
the estimate I give does not
change, and that estimate
includes everything.”

Perhaps what Tammy loves
most about her business is
the total transformation.

“The freshness and completely
different look that paint

can bring to a space is truly
satisfying,” she offers. “At

the end of every job, the
customer is smiling and so
happy with their fresh and
new look. That’s something
that allows us to sleep easy at
night and feel good about.”

Painting Daisies has been
booked solid, with clients
often scheduling two months
out. But Tammy is looking

to expand one area of the
business in particular.

“We would love to grow our
kitchen cabinet clientele and
spruce up more kitchens by
painting them for our clients,”
she says. “On average, we do
12-20 cabinets per year, but
we would love to do more! We
use top-of-the-line Sherwin-
Williams products that are
made to last for years.”

Built On Family

Tammy has always been one to
put her big heart into everything
she does, and that’s what makes
Painting Daisies special.
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For her, the personal
connections made along the
way are just as important
as the work itself: “We want
to make this as stressless
for the customer as we can
and create a friendship

to last throughout the
years,” she emphasizes.
“We’ve had numerous
repeat customers, and

we love hearing updates

on how life has been!”

That focus on genuine
relationships to match
stellar service has paid off,
with clients consistently
leaving glowing reviews

on Google and their
business’s Facebook page.

“It’s also been wonderful
to watch Khilee go out of
her comfort zone and take
a leap of faith with me,”
Tammy acknowledges
gratefully. “She has been

a wonderful asset to
Painting Daisies. We’re a
stepmom/daughter duo, so
we bring a very tight-knit
and trust-filled approach
to all of our projects.”

Beyond The Business
When she’s not working,
Tammy loves to soak up

“Listing deadlines, appraisal issues, buyers
wanting painting done before moving in — these
are all things that can come up, and we will

do our best to fit you in our schedule and help
you and your clients achieve their end goal.”

7
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the sunshine and spend
time near the water.

“We have a pool and a tiki bar,
and every weekend, friends
and family are here enjoying
the pool with us in the
summer,” she beams. “I love to
work from there when I can!”

Tammy and her husband,
Jason, have a blended brood
of four daughters — Destiny
(20), Khilee (27), Harlee

(28), and Ashlee (30) —in
addition to seven grandkids,
all age 8 and under.

“The holidays and our pool
parties are obviously a blast!”
she laughs. “It’s pure chaos.”

Painting Daisies also takes
pride in giving back to the
Michiana community.

“We have donated to plenty
of organizations over

the years, including the

VFW and various school
fundraisers for the children,”
Tammy elaborates.

With a steady stream

of clients and a strong,
family-driven business
model, the future looks
bright for Painting Daisies.

“Our outlook moving
forward is sunny skies,”
Tammy affirms. “Daisies
plans on being around

to serve our wonderful
clients for years to come.”

Call Tammy Harper today
at 574-361-8714 to book an
appointment, or visit www.
PaintingDaisies16.com

to learn more.

MEET Annie Raguksnip

Annie is the heart of our Mishawaka marketing team, serving Northern

S
3

Indiana and Southwestern Michigan. With a strong sales background and
genuine passion, she builds lasting connections. Rooted in faith and
family, Annie lives in Granger with her husband and children. She finds joy
coaching her daughter's basketball team, cheering on her sons, biking,
and walking their beloved chihuahua, Bentley.

When you think of client or promotional gifts,

SWEET HOME

CHECK OUT _!
OUR WEBSITE -

We understand your needs and deliver
the right tools to elevate your listings.

The Essentials includes:

W Real Estate Photography

Professionally Edited Interior and Exterior Images

* A Full-Feature Floor Plan

Fixed Furniture, Room Dimensions, Interactive Floor Plan

W Marketing Enhancements
Listing Website, Flyer/Brochure, Branding
Blue Sky Replacement, Day to Dusk Twilight Photo
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? eve rWise INSPECTING MICHIANA FOR OVER 20 YEARS

CREDIT UNIOM

Everyone deserves Y iai
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SEWER SCOPE

MOLD, ASBESTOS, LEAD
TESTING- WITH NEXT DAY

Elkhart/Goshen | Lucy Sanchez NMLS# 960837 | (574) 370.6167
RESULTS

Granger | Teresa Dahlgren NMLS# 724674 | (269) 2072996 = . e —- .
Mishawaka | Vanessa Hawkey NMLS # 724620 | (574) 329.2932 = — )
Plymouth | Salli Divine NMLS# 833515 | (574) 936.4766 e — - OUR RELIABLE STAFF HAS OVER 30+ YEARS
sl _ "“‘--.1! )“' OF LOCAL EXPERIENCE AND CAN EASILY
x L

South Bend | Lindsay DeBroka NMLS# 1005380 | (574) 286.3493
SW Michigan/South Bend | Carla McFarland NMLS# 1917505 | (574) 276.6426 REMOVE ALL OF YOUR WASTE.

IAESAW DDLU NS el ] 1200/ 010 [R5 Schedule a haul or clean-out today!

‘Warsaw | Ricardo Scarlett NMLS 21078073 | (574) 265.8131

Equal Housing Opportunity. MMLSE 686706, Subject to credit approval and membership requirements.

SAVE THE DATE FOR

Client: Lou Freitas SEPTEMBER 29 & 30, 2025

NMLS#1533867 LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Size: 1/4

Location: Standard Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with g , and

designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE
(574) 914 0949
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“l once read that the average
adult has three careers in
their lifetime. My first job,

| worked as a restaurateur.
Then | was a liquor and wine
salesman. Now I’'m proud

to call myself a Realtor®,

and this is my last career.”

When Tamara Harke reflects
on her career path, it’s clear
she’s exactly where she’s meant
to be. For over 22 years with
Coldwell Banker, Tamara has
carved out her space in real
estate, consistently ranking
among the top 5% of Realtors
in St. Joseph County and
closing over 600 transactions
to date. She leads the Tamara
Harke Home Team with a
mentorship-first philosophy,
guiding her small but mighty
team while maintaining the
same passion and work ethic
she had from day one.

Solid Foundation Of Service
A proud graduate of Penn High
School and Purdue University,
Tamara earned a degree

in Restaurant Institutional
Management, launching her
career with Ruby Tuesday’s
and Applebee’s in Atlanta
before moving back to South
Bend in the mid ‘90s.

Back home, Tamara pivoted

to sales, taking on a role as a
liquor and wine representative.
She worked her way up to wine
specialist, servicing high-end
restaurants and liquor stores
across northern Indiana.

“It was a great intro to sales,”
she notes. “But unlike real
estate, where the sky’s the limit,
in liquor sales you're handed
accounts to service. I wanted to
be in charge of my own destiny.”

In 2003, a conversation with Paul
Gjemre, the owner of Coldwell
Banker Anchor — and the very
person who sold Tamara her first
condo — changed everything.

“I met with Paul to talk about
becoming a lender,” she
explains. “But he said, ‘Nope,
you should become a Realtor.
You can make six figures if
you set your mind to it and
work hard.’ I was skeptical.”

But she took his advice, enrolled
in real estate courses, and
got her license that fall.

“During that summer, I saved as
much money as I could so I could
afford to quit my liquor sales

Making Others’

Priorities Her Own

BY JESS WELLAR
PHOTOS BY MEGAN
WILLIAMSON PHOTOGRAPHY

position and concentrate on real
estate full-time,” Tamara recalls.

Her first full year? 23
transactions totaling just under
$2.5 million in sales. By her
second year, she hit the six-figure
mark — just like Paul predicted
— and never looked back.

Perseverance Pays Off

Real estate isn’t for the faint of
heart. The market’s highs and
lows can be brutal, but Tamara’s
success comes down to one thing:
consistency. She’s been among the
top 5% of Realtors in the county
most years. Even during tough
times—Ilike the housing crash

of 2008, navigating a divorce,

or balancing motherhood—
Tamara never wavered.

“Sales were harder to come by
from 2007 to 2014. But I stuck
with it, and by 2015, I was
back,” she points out. “And let
me tell you, being a single mom
and raising a son in real estate,
you couldn’t have a better job!
This career has given me the
opportunity to support my
family while maintaining a
fulfilling work-life balance.”

In 2024, Tamara faced one of her
toughest personal challenges

yet — the loss of her mother
after a 14-month battle with ALS.
Despite the heartbreak, Tamara
still managed 26 transactions
and over $7.5 million in sales.

“For me, success is about achieving
a balance between a healthy
personal life and a thriving
business,” she says. “While
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it’s rewarding to receive a
heartfelt ‘thank you’ from a
client at closing, true success
goes beyond that. I succeed
when I proactively present
solutions before issues arise
and help ease a client’s stress
during a difficult process.”

Leading With Purpose
Tamara leads a small, tight-
knit team — The Tamara
Harke Home Team—with a
mentorship-driven approach.
“I want my team to be a group
of agents who generate their
own listings and buyers, with
myself as a mentor,” she
explains. “I supply them with
a transaction coordinator to
process deals, but 'm always
there to support them 24/7.”

Her team includes: Denise
Evans, who’s been with
Tamara for over a decade,
handling administration and
marketing. Jillian Kazmierzak,
specializing in buying and
remodeling homes. Les
Strohkirch, currently in
referral status but hoping

to return soon; and Tania
Payne, the newest member,
bringing fresh energy and

a hunger to learn. Tamara’s
leadership philosophy

is simple: “Priorities...

yours become ours.” She’s
not just there to oversee
transactions; she’s there to
mentor, guide, and uplift.

Tamara’s business model isn’t
about racking up the highest
number of transactions
either. It’s about building
relationships that last.

“Even though I have a team,
I still act as the single point
of contact,” she says. “I do
this so my clients never feel
confused about who they’re
dealing with. I need to know
what’s going on at every
step of the transaction.”

24 . May 2025

Her approach has paid off —
roughly 90% of her business
comes from repeat clients and
referrals. “I'm still passionate
about doing the right thing
for my clients. It’s not about
me. It’s about them,” she says.
“Loyalty is everything.”

For agents just starting out,
Tamara’s advice is crystal
clear: “Treat it as a career,
not a job—and certainly not

a part-time job.” She also
encourages new agents to
never stop learning. “Find a
workplace that offers extensive
training and seek out mentors
who are willing to guide and
support you. Consider joining
a team. 'm always looking for
new members to join me.”

Beyond Real Estate

Outside of work, Tamara’s busy
being a proud mom to her son,
Drake, a senior at Penn High
School. They live just a few
doors down from her father,
keeping family ties strong

on the street she grew up on.
Tamara’s hobbies reflect her
love for life’s simple pleasures
— gardening, cooking, and

of course, good wine.

“I'm kind of a ‘wine snot,”” she
laughs. “It’s more fun and silly
than being a ‘wine snob.” She’s
also a traveler at heart. Saint
Martin is her favorite getaway,
but a recent trip to Ireland
with her dad and son was a
once-in-a-lifetime adventure.

Looking ahead, Tamara isn’t
slowing down anytime soon.
Professionally, she aims to break
$10 million in sales annually
and hopes to join the Indiana
Leadership Academy class of
2026. She’s also busy planning
trips to NYC and Las Vegas with
her son, and eventually Paris and
Italy. “Always do the right thing
and everything works out as it is
supposed to,” Tamara concludes.

TREAT IT AS A CAREER,
NOT A JOB —AND CERTAINLY
NOT A PART-TIME JOB.”

The smarter

way to shop...

* Health * Supplemental
* Medicare * Long-Term Care
* Life Insurance - Retirement

Call today for your free quote!

(574) 514-6922

Andrew Dampeer

Licensed Insurance Agent

(574) 514-6922
adampeer@HealthMarkets.com
411 E Ireland Rd, Suite 300, South
Bend, IN 46614

hr%aaIF Eet S.

Health Markets Insurance Agency, Inc. is licensed as an insurance agency nationwide except in MA. Not all agents are licensed to sell all products. vService and product availability varies by
state. Sales agents may be compensated based on enrollment. No obligation to enroll.
©2024 HealthMarkets
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HOME LOAN PROFESSIONAL
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A financial advisory practice of
Amerzpmse Financial Services, LLC

‘-4

McCourt & Associates @
Ameriprise @,

Financial

* Bruce McCourt

CFP® ChFC®, RICP®
Private Wealth Advisor

Ameriprise Circle of Success

Hall of Fame for 2024

Financial Advice | Retirement | Investments | Insurance

074.247.7777

3340 Hickory Road
Mishawaka, IN 46545

Bruce.m.mccourt@ampf.com

NOT FDIC OR NCUA INSURED | No Financial Institution Guarantee | May Lose Value

Ameriprise Financial does not offer tax or legal advice. Consult with a tax advisor or attorney. The initial consultation provides an overview of financial planning concepts. You will not receive written analysis and/or recommendations.
Ameriprise Financial Services, LLC. Member FINRA and SIPC. © 2025 Ameriprise Financial, Inc. Al rights reserved.

YOUR TRUSTE

HOME LOAN PROFESSIONAL

Whether it's your first home or you're

HouseMaster

Home Inspections. Done Right. Guaranteed.™

a neighborly company moving up, we have the loan programs® —3 | |

and knowledge to enhance your once-in- -ﬂ.

HOUSEMASTE R® OFFERS: ‘ a-lifetime experience.
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Contact us today! 574-215-3520

HouseMaster.com
Email: William.kauffman@housemaster.com

*HouseMaster is a registered trademark of HM Services, LLC. Each HouseMaster Franchise is
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properties with

professional
photography receive

118%

more online views on
average

Unlock your listings'’
potential with
captivating visuals
that-build your brand

and attract clients.

Contactus Today!

W megwillamsonphotography.com

MEG WILLIAMSON
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Give us a try! We will work hard to earn your business.
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