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RESTORING ROOFS,
BUILDING TRUST

VISIT OUR WEBSITE
PerimeterRoofing.com

CALL US
678.568.7992

SCHEDULE A
FREE INSPECTION
TODAY!

PERIMETER ROOFING specializes in offering
top-tier roofing services, including repair, replacement,
and maintenance, across the state of Georgia for both

residential and commercial properties.

INSPECTIONS ARE ALWAYS FREE

PREVENT EXPENSIVE REPAIRS

Early detection of roof damage can save you from expensive
repairs or full roof replacements.

Addressing issues early helps extend the life of your roof.

MAXIMIZE INSURANCE COVERAGE

A thorough inspection ensures all damage is documented,
making it easier to file successful insurance claims.

Proper documentation increases the likelihood of getting full
coverage for repairs.
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912-977-1551
www.lhlend.com | lauren@lhlend.com

Lauren
NMLS: 2094762 

Hale
Owner/Senior Loan Officer

TAILORED LENDING
FOR LIFE'S BOLDEST MOVES

WE'VE GOT YOU COVERED!

RESIDENTIAL

COMMERCIAL

PRIVATE INVESTORS

IN-HOUSE PROCESSING

David Hose,  
Perimeter Roofing
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

•  20+ Years of Experience
•  Licensed & Insured
•  Local & Statewide Moves
•  Last Minute & Emergency Moves
•  Experienced and Reliable Staff
•  Free Moving Dumpster Partner with Us

for Moves That Leave
a Lasting Impression!770-485-8384  |  AtlantaMovingSolutions.com

EVERY
TIME!

WE
GO

EXTRA MILEEXTRA MILETHETHE

FOR YOUR CLIENTS,FOR YOUR CLIENTS,

A T L A N T A

Call Nick The Insurance Guy today and score big
on protecting what matters most!

470-423-8634  |   N ick@ClearV iewIns . com  |   12600 Deer f i e ld  Pkwy ,  S te  100 ,  A lphare t ta ,  GA

We find the Right Coverage for the Right Price!

We are continually adapting with the market & 
adding carrier solutions to assist each client.

CommercialLandlord
Insurance

Home or Condo
Insurance

SCAN TO
LEARN
MORE

GRADUATE TO STRESS-FREE CLOSINGS!
Graduation season is all about new beginnings—and what better way to start fresh 

than with a smooth and hassle-free closing? Whether your clients are first-time 

buyers or upgrading their home, we ensure a seamless process so they can move 

forward with confidence. Let’s celebrate their next big milestone together!

Your Trusted Partner for
Quick Home Repairs.

• Fast, reliable HVAC, plumbing, and electrical services.
• Perfect for pre-sale inspections or urgent repairs.
• Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today – Your Partner in Home Services. 470-264-8128  •  rsandrews.com

Why Choose Us?

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretchen Golden
(404) 939-9919

BRANDING/PHOTO & VIDEO
On Trend Creative Studio
Liz McShane
(706) 296-0895

BUILDER
Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

ESTATE SALES
Gleaton’s
Eric Gleaton
(678) 489-4928

FLOORING
Floor Coverings International
Stewart Jones
(678) 993-0808

GARAGE - FLOORING/
ORGANIZATION
Hello Garage of Atlanta
Justin Athey
(470) 277-8905

HOME INSPECTION
BPG Inspections
(800) 285-3001
BPGInspections.com

Perimeter Roofing
(678) 948-7663

Spectrum Property 
Inspections, LLC
Rodney Ruffin
(470) 216-7001

World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

HOME STAGING
Atlanta Home Staging
Kimberly Gangemi
(678) 894-6548

HOME STAGING & DESIGN
Design2Sell
Barbara Heil-Sonneck
(678) 505-1433

HOME WARRANTY
Achosa
Evyn Jackson
(423) 667-4505

INSPECTIONS - RESIDENTIAL 
AND COMMERCIAL
All Atlanta - AmeriSpec
Donny Williams
(404) 405-4011

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Clear View Insurance
Nick Stevens
(470) 423-8634

Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

Jay Williams
Jay Williams
(770) 410-1818

INTERIOR DESIGN
Sarah Bowman Spaces
Sarah Bowman
(678) 403-2925

JUNK REMOVAL/DEMOLITION
Joseph’s Junk Removal
(470) 353-0017

MOLD TESTING & 
REMEDIATION
World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

MORTGAGE BROKER
Atlanta Mortgage Advisors, LLC
Joe Trovato
(404) 375-0779

LH Lending
Lauren Hale
(912) 977-1551

MOVING COMPANY
Atlanta Moving Solutions
Matt Donaldson
(770) 485-8384

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

re’h multimedia
Regis Lawson
(678) 783-6389

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews
Dari Payrow
(770) 454-1800

PORTABLE STORAGE
Units Atlanta
(678) 838-6556
unitsatlanta.com

REAL ESTATE 
PHOTOGRAPHY & MEDIA
Home Photo Source
Mason Anthony
(404) 795-4498

RENOVATIONS / ADDITIONS
Perimeter Roofing
(678) 948-7663

ROOFING
Perimeter Roofing
(678) 948-7663

TRANSACTION MANAGEMENT
White Pickett Fence
Amber Pickett
(561) 203-9425

WATER, FIRE, MOLD 
RESTORATION
3 Lions Restoration
Spencer South
(770) 268-0300
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Meet
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Regis Lawson
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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Photographer
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Aaron Hutchison
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Ad Strategist
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Mary
COVER STORY

Iverson
Skyrocketing to the Top
BY ELIZABETH MCCABE  ••  PHOTOS BY REGIS LAWSON

“Successful people are not gifted; they just work 
hard then succeed on purpose.” —G.K. Nielson 

Dedicated. Driven. Determined. 
These three words perfectly 
describe Mary Stuart Iverson, a 
real estate powerhouse at HOME 
Luxury Real Estate who has built 
a thriving career through hard 
work, passion, and a knack for 
matchmaking—not just between 
people and homes, but sometimes 
even between future spouses!

“I love creating matches,” raves 
Mary Stuart. With her talent, she 
has a knack for pairing people with 
properties. “I enjoy putting people 
together with neighborhoods and 
building communities. In fact, I’ve even 
introduced clients who have ended up 
getting married to each other!” 

With 19 years in real estate and an 
impressive $450 million in career sales, 
Mary Stuart has firmly established 
herself as a top producer. Her best year 
yet? A remarkable $60 million in sales in 
just the past year.

What’s the secret to her success? She 
genuinely loves what she does. She 

shares, “Loving what you do will truly 
make you great. If you put your heart 
into helping people, they’ll trust you. 
In tough markets, when it takes time 
to find the right home, passion and 
perseverance make all the difference.”

She describes real estate as a front-row 
seat to life’s biggest moments. “There’s 
something sacred and special about 
helping people find a home where they 
can build their future.”

A Career That Found Its True Calling 
Before real estate, Mary Stuart 
worked as a college recruiter for 
a financial planning company, 
seeking out ambitious, self-starting 
individuals willing to build their 
own businesses. While she gained 
invaluable skills in interviewing and 
sales, she realized that the corporate 
environment wasn’t for her.

“I was working in a cubicle, and it took me 
a year and a half to realize that I wanted 
to be my own boss,” she recalls. “I wanted 
to get out there, build relationships, and 
sell something tangible.”

Stuart
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Her husband, Joel, played a pivotal role 
in her career shift. “We were newlyweds, 
and he told me, ‘You’d be the last person 
I’d call to be my financial planner, but 
the first person I’d call if I were buying a 
house.’ That sealed the deal.”

In 2006, she dove headfirst into 
real estate, taking classes at night 
and on weekends. It wasn’t entirely 
unfamiliar territory—her mother and 
aunt were both successful real estate 
agents. Growing up, she answered 
phones at their office and babysat 
clients’ children. Ironically, she once 
swore she’d never follow in their 
footsteps. “Yet here I am, and I love it,” 
she says with a smile.

A Natural Saleswoman 
Mary Stuart’s talent for sales emerged 
early. As a child, she ran a small 
jewelry business and sold pieces in 
her mother’s office. In high school, 
she promoted her boyfriend’s band, 
and in college, she continued selling 
jewelry in boutiques. Her ability to 
connect with people and her keen eye 
for opportunity set the stage for her 
success in real estate.

“I’ve always been competitive, but 
internally motivated,” she explains. 
 “I wanted to succeed on my own 
merit, not just because my mom and 
aunt were in the business. I worked 
hard to prove myself.”

Her love for real estate runs in the 
family—her two sisters-in-law are 
also real estate agents, making it a 
true family affair.

An Atlanta Ambassador 
Mary Stuart is more than just a real 
estate agent; she’s an ambassador for 
Atlanta. “Our city has so much to offer—
amazing weather, job opportunities, 
rich history, arts, culture, and incredible 
green spaces. So many people moving 
here aren’t from Atlanta, and I love 
playing the role of a tour guide, helping 
them fall in love with the city.”

She’s also a passionate advocate for 
public schools. “Our city is only as strong 

as our schools,” she says. “I’m dedicated 
to supporting and empowering them 
however I can.”

A Full House—Literally! 
When she’s not selling homes, Mary 
Stuart is running a household filled with 
energy and excitement. She and Joel 
are parents to five boys, ranging from 
preschool to middle school. “It’s a circus 
but never dull!” she laughs.

Outside of work, Mary Stuart finds 
joy on the tennis court. A competitive 

coasters and going to amusement parks, 
which is always an adventure. 

She and her family are also actively 
involved in their church, Atlanta 
Westside Presbyterian, where they 
participate in community groups and 
volunteer activities. 

Other fun facts about Mary Stuart? “I 
don’t like beer,” she laughs. It’s ironic, 
especially since she is married to one of 
the owners of Monday Night Brewing. “I 
also can’t whistle,” she smiles.

Words To Live By 
Mary Stuart lives by a guiding 
principle from 1 Corinthians 16:14: 
Do everything in love. “That’s how 
we live as a family, and it’s how I 
approach my business,” she says.

With her passion for people and 
dedication to community, Mary 
Stuart Iverson is not just selling 
houses—she’s building homes, 
relationships, and a lasting legacy in 
Atlanta real estate. It doesn’t get any 
better than that. 

Our city is only 
as strong as 

our schools. I’m 
dedicated to 

supporting and 
empowering them 

however I can.”

In tough markets, 
when it takes time 

to find the right 
home, passion and 
perseverance make 
all the difference.”

player, she is part of both ALTA and 
USTA teams. “One of my biggest 
highlights last year was when my team 
won the city finals in the fall,” she 
shares. “Tennis is my stress reliever.” 
Other stress relievers are riding roller 
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Pruitt
A Relentless Drive - From Finance to Real Estate Success

Renée
CELEBRATING LEADERS

Renée Pruitt is not one to sit still. 
Whether she’s running a marathon, 
negotiating a deal, or helping clean out 
a client’s home, her energy is boundless. 
“I am super high energy and rarely sit 
still. I can’t imagine binge-watching 
anything,” she laughs.

Renée’s journey to real estate wasn’t 
exactly linear. Growing up in Fort 
Walton Beach, Florida, with family 
roots in New Orleans, she developed 

an early sense of independence and 
determination. That drive carried her 
through Auburn University, where 
she majored in finance while juggling 
multiple jobs. “I worked two to three 
jobs to pay for college and stayed 
involved in extracurriculars to build a 
well-rounded resume,” she says.

After graduation, Renée was recruited 
by Xerox Corporation as a street copier 
salesperson. Moving sight unseen to 

Birmingham, Alabama, and later to 
Jackson, Mississippi, she quickly learned 
the ropes of sales. But life had other 
plans. After stepping away from the 
workforce for several years to raise her 
children, she found herself searching for 
a new career. “My husband suggested 
real estate. I thought I’d dabble,” she 
recalls. “But dabbling means no clients.”

She earned her license in late 2006—
just in time for the 2007 market 
crash. Joining a team, she immersed 
herself in the world of short sales 
and foreclosures, gaining a wealth of 
knowledge that would serve her well 
in the years to come. “We spent a lot of 
time talking people out of listing their 
homes because they were upside down,” 
she explains. “It wasn’t the easiest start, 
but once I got going, I couldn’t stop.”

Renée spent nearly a decade on a team 
before striking out on her own. Now 
with Keller Williams in Roswell, she 
thrives in an environment that fosters 
education and connection. “One of my 
best friends started the Woodstock KW, 
and I interviewed with five different 
brokerages. KW was the best fit. The 
culture and training have kept me 
here,” she says.

Her approach to real estate is simple: 
treat clients like family. “I will never put 
my needs above theirs, and I will never 
do anything to jeopardize my license,” 
she says firmly. This philosophy has 

PruittPHOTOS BY REGIS LAWSON

I will never 
put my needs 
above theirs, 

and I will 
never do 

anything to 
jeopardize  

my license.”
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404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n g

UNITS® of Atlanta
Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com

earned her a loyal client base, many 
of whom appreciate her no-nonsense 
approach to pricing.

“The market is shifting, and buyers are 
becoming more discerning. A house 
has to be priced right and look its 
best,” she explains. “We know within 
the first 11 days if the price is right. If 
not, it needs a 10% adjustment before 
it becomes stale bread.”

Renée is passionate about educating 
both buyers and sellers on strategy. “So 
many people think being a real estate 
agent is easy, but if you’re truly serving 
your clients at a high level, the hours 
can be long and demanding.”

Outside of work, Renée is just as 
driven. A dedicated runner, she runs 
a 5k a month and completed her first 

marathon a few years ago. She is already 
eyeing the next. “It was probably the 
hardest thing I’ve done physically, and 
everyone said one would be enough. I 
don’t feel that way,” she says with a grin.

Her family remains her top priority. 
Married for 38 years, she credits her 
husband John as her biggest supporter. 
“He has always pushed me to be my best, 
talks me up, and is so proud of me,” she 
says. Their two adult children are thriving, 
with her daughter living nearby and 
her son in Texas. Renée also serves as a 
caregiver to her aging parents, balancing 
their needs with her career.

Her generosity extends beyond family. 
She’s deeply involved in charity work, 
particularly with the Max Gruver 
Foundation, named for a friend’s son 
who died from fraternity hazing. “It’s 

insane that this still happens,” she says. 
“I donate a portion of every closing to 
the foundation and sponsor their annual 
5K.” She’s also active in her church, 
St. Peter Chanel Catholic, serving as a 
Eucharistic Minister and Lector.

One of her most memorable real 
estate experiences involved an 
elderly widower who unexpectedly 
walked away from his home—leaving 
everything behind. “His wife had passed, 
and he was struggling,” she recalls. “He 
packed two suitcases and just left. My 
husband and I spent hours cleaning 
out the house and even fronted the 
money for a junk company to finish the 
job.” It was an emotional and logistical 
challenge, but in the end, she got the 
deal done. “His wife’s passing made it so 
much harder, but we got through it.”

Despite her packed schedule, Renée 
dreams of other ventures. “I’d love 
to own a bakery,” she muses. “I love 
to bake, though I don’t have much 
time for it now.” Another idea? A 
nonprofit chauffeur service for 
seniors. “There’s such a need for 
affordable senior transportation.”

And if she could have any superpower? 
“Flying, hands down,” she says. “By far 
the coolest thing.”

With her relentless drive and 
commitment to her clients, it’s safe to 
say that Renée Pruitt is already soaring.

So many 
people think 
being a real 
estate agent 
is easy, but if 
you’re truly 
serving your 
clients at a 
high level, 

the hours can 
be long and 
demanding.”
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Dellinger
Closing Deals with Flare

PHOTOS BY REGIS LAWSON

AGENT ON FIRE

Casey

Growing up, Casey Dellinger’s dreams included 
soaring through the air as a trapeze artist, speaking 
fluent French in Paris, or caring for animals as a 
veterinarian. Yet, life had different plans, leading her 
to a thriving career in real estate—a profession she 
now considers her true calling.

A Well-Traveled Upbringing 
Raised in the suburbs of Atlanta, Casey’s childhood 
was anything but stationary. “My parents moved 
around a bit, so I spent a few years in Stone Mountain, 
then we moved to Alpharetta, and finally settled in 
Cumming,” she recalls. This early exposure to frequent 
relocations may have subtly prepared her for a career 
centered around helping others navigate major moves.

Casey pursued a degree in French and Business at 
Georgia State University, with a study-abroad stint 
in Paris. “I really wanted to be a French interpreter,” 
she says. Though her career path veered in another 
direction, her passion for language and culture 
remains a defining trait.

From Vet Tech to Video Conferencing Sales 
Like many, Casey’s career took several twists 
before she found her niche. “I was a vet tech all 

through college because I love animals,” she 
shares. But after graduating, she transitioned 
to an inside sales role at a Norwegian video 
conferencing company. “This was back in 2007, 
before most people even knew what video 
conferencing was,” she says.

Corporate life, however, didn’t suit her. After 
being laid off, she faced a pivotal decision. “I was 
immediately courted by another company, but 
my fiancé encouraged me to take time to figure 
out what would truly make me happy. I’m so 
thankful for that push!”

Discovering a Passion for Real Estate 
Having purchased several homes herself, Casey 
always found the process fascinating. “I was way 
more into it than most,” she admits. With her 
husband holding a master’s degree in real estate, 
conversations about the industry were frequent. 
“It seemed like a good fit, so I signed up for a two-
week course, and here I am!”

She joined the same team that helped her buy her 
last home, and her career has been flourishing 
ever since.
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Evyn Jackson 
GA - Sr. Sales Executive

C: 423.667.4505
O: 888.509.2916 
AchosaHW.com

WITH ACHOSA, YOU’RE THE

YOUR CLIENTS NEED.
The new way to warranty - choosing your own contractor!

Family Owned
678.250.6653

MOLD TESTING & REMEDIATION | ENCAPSULATION
WATER DAMAGE REMOVAL

HOME INSPECTIONS | CLEANOUT SERVICES

WorldClassPS.com

Trust us for
quick, reliable

results!

World Class Home Inspections
& Remediation

Partner With Us 
for Hassle-Free 
Closings!

Market Insights and First-Time Buyers 
Casey acknowledges the current market’s challenges. 
“Some houses are getting multiple offers and going 
over asking, while others sit for months with price 
drops,” she explains. “Houses need to be priced just 
right and in great condition to move quickly.”

Despite the market’s unpredictability, she finds 
immense fulfillment in guiding first-time buyers. 
“They’re so excited and appreciative of the 
process. It’s amazing to help them achieve what 
might have felt impossible.”

A Life of Adventure 
When she’s not helping clients, Casey seeks adventure. 
“My favorite thing in the world is flying trapeze!” 
she exclaims. “Unfortunately, there isn’t anywhere in 
Georgia to do it, so I don’t get to practice often.”

Beyond trapeze, she enjoys hiking, backpacking, 
rock climbing, and kayaking. “If it’s outdoors and 
active, I’m in!”

A Family Built on Love and Rescue Pups 
Casey and her husband eloped in the mountains last 
December, accompanied by their two senior rescue 
dogs, Banjo and Delilah. “They’re our kids,” she says 
with a smile.

Her love for animals extends beyond her own 
home. “Atlanta has a major animal rescue crisis 
that needs serious reform,” she emphasizes. “Please 
rescue your next pet and spay/neuter to keep 
shelters from overflowing!”

One of her most memorable real estate transactions 
involved a couple moving from Australia to start 
an animal sanctuary. “We found them the perfect 
property south of the city, and they’ve already 
rescued six animals. I love visiting and seeing their 
mission come to life!”

Words of Wisdom 
For aspiring agents, Casey’s advice is simple: “Be 
flexible. Every client, transaction, and market are 
different—you have to adapt.”

And if she could have a superpower? “To eat 
anything and everything while staying fit and 
healthy! I love trying new foods and restaurants, 
especially when traveling.”

From corporate sales to real estate, animal rescues, 
and trapeze stunts, Casey’s path has been anything 
but ordinary. But for her, the journey has been 
exactly right.

BE FLEXIBLE. 
Every client, transaction, and market 

are different—you have to adapt."
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It’s Your Time to Shine!
BRANDING, LIFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
Aconsantos@gmail.comAllieSantos.com 

METRO ATLANTA’S LARGEST ESTATE
SALE & ONLINE AUCTION COMPANY

5 STAR RATED COMPANY

Help Your Clients Sell & Move Easily
LOW FEES, HIGH RESULTS!

CALL US TODAY 678.725.8757  |  gleatons.com  |

ESTATE SALES | BUYOUTS
ONLINE AUCTIONS
ESTATE SALES | BUYOUTS
ONLINE AUCTIONS

SELL
EVERYTHING

IN SEVEN DAYS

SELL
EVERYTHING

IN SEVEN DAYS

500
ENTIRE PROJECT
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David Hose 

Building Success One Shingle at a Time

PARTNER SPOTLIGHT

David Hose 
WITH PERIMETER ROOFING

PHOTOS BY REGIS LAWSON

David Hose never set out to become a 
roofing expert. In fact, if you had asked 
him years ago, he might have told 
you his career path was anything but 
planned. But as he puts it, “It chose me.”

Born at Grady Hospital and raised in 
South Atlanta, Hose carved out a career 
path through sheer determination and 
adaptability. Without a college degree, 
he entered the hospitality industry, 
where he spent 14 years honing his 
customer service and sales skills. Then, 
at 34, he made a dramatic pivot into 
construction, specializing in major 
refinery projects across the U.S. That 
shift eventually led him to his current 
role at Perimeter Roofing, where he runs 
the Milton market.

“Four years ago, I stepped into the 
roofing world, and it’s been a game-
changer,” Hose says. “I get to help 
homeowners navigate the complexities 
of owning a home. Whether it’s getting 
a place ready to sell, purchase, or 
maintain, I love making the process 
smoother for people.”

Climbing the Ladder (Literally  
and Figuratively) 
Hose has never been one to back down 
from a challenge, whether it’s climbing 
a roof or overcoming personal and 
professional hurdles. One of the biggest 
obstacles he faced was the stigma of 
not having a formal education. “People 
doubted me,” he admits. “There’s this idea 
that success is tied to a degree, but I took 
a different route. I relied on work ethic, 
mentorship, and hands-on experience.”

One of the most influential mentors in 
his journey was Raymond Little. “Ray 
taught me everything I know about 
climbing and identifying damage. 
More than that, he introduced me to 
the Atlanta adjuster community on a 
personal level,” Hose says.

The respect he’s earned in his industry 
is what he considers the most rewarding 
part of his work. “It’s not just about 

closing deals,” he says. “It’s about the 
relationships you build, the trust you 
establish, and the impact you have on 
people’s lives. That’s what matters.”

From Rooftops to Real Estate 
Hose has big plans beyond roofing. 
“I recently put together an operating 
agreement to launch my own real estate 
business,” he reveals. “I want to flip 
homes and establish a holding company 
for rental properties.”

His experience in roofing gives him 
a unique edge in real estate. “Most 
investors look at a home’s aesthetics 
first. I look at the bones—the structure, 
the roof, the long-term value. That 
knowledge helps me make smarter 
investment decisions.”

Hose also sees an opportunity to work 
closely with real estate agents. “I can 
help agents better understand roofing 
issues, offer cost-effective solutions, and 
ultimately increase the marketability of 
their listings. It’s a win-win.”

A Family Man at Heart 
While business keeps him busy, family 
remains at the core of Hose’s life. He’s 
been married to his wife, Vivian, for 20 
years. “She’s a Brazilian national, an 
esthetician, and the owner of a small 
export business that supplies baby 
products to Brazil,” he says proudly.

Their daughter, Gia, is already making 
waves, securing her first job on 
her own and earning a spot on the 
homecoming court as a sophomore at 
Milton High School. “She’s a rockstar—
dedicated, smart, and a fierce volleyball 
player,” he beams.

Hose also works alongside his 
brother, John, at Perimeter Roofing, 
a partnership that dates back to their 
teenage years in construction and sales. 
His parents, Rosalie and John, still reside 
in Georgia, with his mother working as 
a head cashier at Home Depot and his 
father running a trailer repair business.
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All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

GARY MILLER JR  
Agency Owner

www.goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

Beyond the 
Closing.  
A Lifetime 
of Security.

“Family time is everything,” he says. 
“Beach vacations, hunting trips with my 
dad, and Sunday dinners—those are the 
moments that matter.”

Beyond Business: Golf, Motorcycles, 
and Quarterbacking the 
Neighborhood Kids 
When he’s not working, you can find 
Hose on the golf course. “It’s my four-
hour vacation,” he jokes. He also has a 
passion for motorcycles, spending hours 
riding through mountain roads. But one 
of his favorite pastimes? Playing all-time 
quarterback for kids at his local park. 
“It’s my way of staying young and giving 
back,” he says with a grin.

Hose is also deeply involved in 
charitable causes. He supports the 
University of Texas Darrell K. Royal 
Alzheimer’s Research Fund and various 

Boys & Girls Clubs. “Giving back isn’t an 
option—it’s a responsibility,” he says.

Success, Defined 
Ask Hose what success means, and he 
keeps it simple: “It’s going to bed at night 
knowing I did my best in every aspect of 
life—family, work, finance. If I can sleep 
well, I know I’m on the right path.”

As for something you won’t find in 
his online bio? “I’m the glue in my 
relationships,” he shares. “I make it a 
point to stay connected with people, even 
after long periods of no communication. 
Relationships need effort, and I’m happy 
to put in the work.”

From hospitality to construction, 
roofing to real estate, Hose’s journey is a 
testament to adaptability and the power 
of hard work. If there’s one thing he’s 

proven, it’s that success isn’t about 
where you start—it’s about how 
far you’re willing to climb.

About Perimeter Roofing
Perimeter Roofing is a top-rated 
roofing contractor based in 
Duluth, GA, proudly serving 
homeowners throughout 
Metro Atlanta, Knoxville, 
Nashville, and Alabama. Real 
estate agents across the region 
choose Perimeter because they 
understand the urgency behind 
every deal—from fast inspections 
to efficient repairs, they help keep 
your closings on schedule and 
your clients satisfied. Backed by 
thousands of 5-star reviews and 
trusted by hundreds of agents, 
they’re a partner you can count 
on—every time.

“MOST INVESTORS LOOK AT A HOME’S AESTHETICS 

FIRST. I LOOK AT THE BONES—THE STRUCTURE, THE 

ROOF, THE LONG-TERM VALUE. THAT KNOWLEDGE 

HELPS ME MAKE SMARTER INVESTMENT DECISIONS.”
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Help Make a
Difference
in Our ATL Communities!

We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

550 Maltbie St, Lawrenceville, GA 30046

Join Us In
Doing MORE!

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm, 
healthy meal choice. As the child arrives at the register, they come to find out that their 
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's 
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich 
and a water. The child only eats a few nibbles of the sandwich because they are saving it 
to bring home to share with their sibling for “dinner".

Our Mission:
Some children only receive one meal a day,
and that is at school. We settle outstanding lunch debt
for a child at their school so that they have the opportunity eat a hearty meal.

Perimeter Cares is a 501C3 Organization
If you are a ATL agent and would like more information on how you can help, please call 

President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,
email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge#SchoolLunchChallenge
Donate
Today!

DELIVERING EXCELLENCE FOR YOUR CLIENTS

Inspect. Correct.

Protect.
Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 • 3Lions911.com • 760 Old Roswell Rd. 107, Roswell
Licensed & Insured

24/7 Emergency Services

Get Your FREE
Consultation!



9151 Currency St.
Irving, TX 75063


