
Greater Atlanta Real Producers • 2120 • May 2025

Dellinger
Closing Deals with Flare

PHOTOS BY REGIS LAWSON

AGENT ON FIRE

Casey

Growing up, Casey Dellinger’s dreams included 
soaring through the air as a trapeze artist, speaking 
fluent French in Paris, or caring for animals as a 
veterinarian. Yet, life had different plans, leading her 
to a thriving career in real estate—a profession she 
now considers her true calling.

A Well-Traveled Upbringing 
Raised in the suburbs of Atlanta, Casey’s childhood 
was anything but stationary. “My parents moved 
around a bit, so I spent a few years in Stone Mountain, 
then we moved to Alpharetta, and finally settled in 
Cumming,” she recalls. This early exposure to frequent 
relocations may have subtly prepared her for a career 
centered around helping others navigate major moves.

Casey pursued a degree in French and Business at 
Georgia State University, with a study-abroad stint 
in Paris. “I really wanted to be a French interpreter,” 
she says. Though her career path veered in another 
direction, her passion for language and culture 
remains a defining trait.

From Vet Tech to Video Conferencing Sales 
Like many, Casey’s career took several twists 
before she found her niche. “I was a vet tech all 

through college because I love animals,” she 
shares. But after graduating, she transitioned 
to an inside sales role at a Norwegian video 
conferencing company. “This was back in 2007, 
before most people even knew what video 
conferencing was,” she says.

Corporate life, however, didn’t suit her. After 
being laid off, she faced a pivotal decision. “I was 
immediately courted by another company, but 
my fiancé encouraged me to take time to figure 
out what would truly make me happy. I’m so 
thankful for that push!”

Discovering a Passion for Real Estate 
Having purchased several homes herself, Casey 
always found the process fascinating. “I was way 
more into it than most,” she admits. With her 
husband holding a master’s degree in real estate, 
conversations about the industry were frequent. 
“It seemed like a good fit, so I signed up for a two-
week course, and here I am!”

She joined the same team that helped her buy her 
last home, and her career has been flourishing 
ever since.
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C: 423.667.4505
O: 888.509.2916 
AchosaHW.com

WITH ACHOSA, YOU’RE THE

YOUR CLIENTS NEED.
The new way to warranty - choosing your own contractor!

Family Owned
678.250.6653

MOLD TESTING & REMEDIATION | ENCAPSULATION
WATER DAMAGE REMOVAL

HOME INSPECTIONS | CLEANOUT SERVICES

WorldClassPS.com

Trust us for
quick, reliable

results!

World Class Home Inspections
& Remediation

Partner With Us 
for Hassle-Free 
Closings!

Market Insights and First-Time Buyers 
Casey acknowledges the current market’s challenges. 
“Some houses are getting multiple offers and going 
over asking, while others sit for months with price 
drops,” she explains. “Houses need to be priced just 
right and in great condition to move quickly.”

Despite the market’s unpredictability, she finds 
immense fulfillment in guiding first-time buyers. 
“They’re so excited and appreciative of the 
process. It’s amazing to help them achieve what 
might have felt impossible.”

A Life of Adventure 
When she’s not helping clients, Casey seeks adventure. 
“My favorite thing in the world is flying trapeze!” 
she exclaims. “Unfortunately, there isn’t anywhere in 
Georgia to do it, so I don’t get to practice often.”

Beyond trapeze, she enjoys hiking, backpacking, 
rock climbing, and kayaking. “If it’s outdoors and 
active, I’m in!”

A Family Built on Love and Rescue Pups 
Casey and her husband eloped in the mountains last 
December, accompanied by their two senior rescue 
dogs, Banjo and Delilah. “They’re our kids,” she says 
with a smile.

Her love for animals extends beyond her own 
home. “Atlanta has a major animal rescue crisis 
that needs serious reform,” she emphasizes. “Please 
rescue your next pet and spay/neuter to keep 
shelters from overflowing!”

One of her most memorable real estate transactions 
involved a couple moving from Australia to start 
an animal sanctuary. “We found them the perfect 
property south of the city, and they’ve already 
rescued six animals. I love visiting and seeing their 
mission come to life!”

Words of Wisdom 
For aspiring agents, Casey’s advice is simple: “Be 
flexible. Every client, transaction, and market are 
different—you have to adapt.”

And if she could have a superpower? “To eat 
anything and everything while staying fit and 
healthy! I love trying new foods and restaurants, 
especially when traveling.”

From corporate sales to real estate, animal rescues, 
and trapeze stunts, Casey’s path has been anything 
but ordinary. But for her, the journey has been 
exactly right.

BE FLEXIBLE. 
Every client, transaction, and market 

are different—you have to adapt."
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It’s Your Time to Shine!
BRANDING, LIFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
Aconsantos@gmail.comAllieSantos.com 

METRO ATLANTA’S LARGEST ESTATE
SALE & ONLINE AUCTION COMPANY

5 STAR RATED COMPANY

Help Your Clients Sell & Move Easily
LOW FEES, HIGH RESULTS!

CALL US TODAY 678.725.8757  |  gleatons.com  |

ESTATE SALES | BUYOUTS
ONLINE AUCTIONS
ESTATE SALES | BUYOUTS
ONLINE AUCTIONS

SELL
EVERYTHING

IN SEVEN DAYS

SELL
EVERYTHING

IN SEVEN DAYS

500
ENTIRE PROJECT
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David Hose 

Building Success One Shingle at a Time

PARTNER SPOTLIGHT

David Hose 
WITH PERIMETER ROOFING

PHOTOS BY REGIS LAWSON

David Hose never set out to become a 
roofing expert. In fact, if you had asked 
him years ago, he might have told 
you his career path was anything but 
planned. But as he puts it, “It chose me.”

Born at Grady Hospital and raised in 
South Atlanta, Hose carved out a career 
path through sheer determination and 
adaptability. Without a college degree, 
he entered the hospitality industry, 
where he spent 14 years honing his 
customer service and sales skills. Then, 
at 34, he made a dramatic pivot into 
construction, specializing in major 
refinery projects across the U.S. That 
shift eventually led him to his current 
role at Perimeter Roofing, where he runs 
the Milton market.

“Four years ago, I stepped into the 
roofing world, and it’s been a game-
changer,” Hose says. “I get to help 
homeowners navigate the complexities 
of owning a home. Whether it’s getting 
a place ready to sell, purchase, or 
maintain, I love making the process 
smoother for people.”

Climbing the Ladder (Literally  
and Figuratively) 
Hose has never been one to back down 
from a challenge, whether it’s climbing 
a roof or overcoming personal and 
professional hurdles. One of the biggest 
obstacles he faced was the stigma of 
not having a formal education. “People 
doubted me,” he admits. “There’s this idea 
that success is tied to a degree, but I took 
a different route. I relied on work ethic, 
mentorship, and hands-on experience.”

One of the most influential mentors in 
his journey was Raymond Little. “Ray 
taught me everything I know about 
climbing and identifying damage. 
More than that, he introduced me to 
the Atlanta adjuster community on a 
personal level,” Hose says.

The respect he’s earned in his industry 
is what he considers the most rewarding 
part of his work. “It’s not just about 

closing deals,” he says. “It’s about the 
relationships you build, the trust you 
establish, and the impact you have on 
people’s lives. That’s what matters.”

From Rooftops to Real Estate 
Hose has big plans beyond roofing. 
“I recently put together an operating 
agreement to launch my own real estate 
business,” he reveals. “I want to flip 
homes and establish a holding company 
for rental properties.”

His experience in roofing gives him 
a unique edge in real estate. “Most 
investors look at a home’s aesthetics 
first. I look at the bones—the structure, 
the roof, the long-term value. That 
knowledge helps me make smarter 
investment decisions.”

Hose also sees an opportunity to work 
closely with real estate agents. “I can 
help agents better understand roofing 
issues, offer cost-effective solutions, and 
ultimately increase the marketability of 
their listings. It’s a win-win.”

A Family Man at Heart 
While business keeps him busy, family 
remains at the core of Hose’s life. He’s 
been married to his wife, Vivian, for 20 
years. “She’s a Brazilian national, an 
esthetician, and the owner of a small 
export business that supplies baby 
products to Brazil,” he says proudly.

Their daughter, Gia, is already making 
waves, securing her first job on 
her own and earning a spot on the 
homecoming court as a sophomore at 
Milton High School. “She’s a rockstar—
dedicated, smart, and a fierce volleyball 
player,” he beams.

Hose also works alongside his 
brother, John, at Perimeter Roofing, 
a partnership that dates back to their 
teenage years in construction and sales. 
His parents, Rosalie and John, still reside 
in Georgia, with his mother working as 
a head cashier at Home Depot and his 
father running a trailer repair business.
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PERSONAL NMLS 256911 • GRMA 26970 • COMPANY NMLS 1863962
404.375.0779  |  401 MACY DRIVE STE B, ROSWELL, GA 30076

All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

GARY MILLER JR  
Agency Owner

www.goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

Beyond the 
Closing.  
A Lifetime 
of Security.

“Family time is everything,” he says. 
“Beach vacations, hunting trips with my 
dad, and Sunday dinners—those are the 
moments that matter.”

Beyond Business: Golf, Motorcycles, 
and Quarterbacking the 
Neighborhood Kids 
When he’s not working, you can find 
Hose on the golf course. “It’s my four-
hour vacation,” he jokes. He also has a 
passion for motorcycles, spending hours 
riding through mountain roads. But one 
of his favorite pastimes? Playing all-time 
quarterback for kids at his local park. 
“It’s my way of staying young and giving 
back,” he says with a grin.

Hose is also deeply involved in 
charitable causes. He supports the 
University of Texas Darrell K. Royal 
Alzheimer’s Research Fund and various 

Boys & Girls Clubs. “Giving back isn’t an 
option—it’s a responsibility,” he says.

Success, Defined 
Ask Hose what success means, and he 
keeps it simple: “It’s going to bed at night 
knowing I did my best in every aspect of 
life—family, work, finance. If I can sleep 
well, I know I’m on the right path.”

As for something you won’t find in 
his online bio? “I’m the glue in my 
relationships,” he shares. “I make it a 
point to stay connected with people, even 
after long periods of no communication. 
Relationships need effort, and I’m happy 
to put in the work.”

From hospitality to construction, 
roofing to real estate, Hose’s journey is a 
testament to adaptability and the power 
of hard work. If there’s one thing he’s 

proven, it’s that success isn’t about 
where you start—it’s about how 
far you’re willing to climb.

About Perimeter Roofing
Perimeter Roofing is a top-rated 
roofing contractor based in 
Duluth, GA, proudly serving 
homeowners throughout 
Metro Atlanta, Knoxville, 
Nashville, and Alabama. Real 
estate agents across the region 
choose Perimeter because they 
understand the urgency behind 
every deal—from fast inspections 
to efficient repairs, they help keep 
your closings on schedule and 
your clients satisfied. Backed by 
thousands of 5-star reviews and 
trusted by hundreds of agents, 
they’re a partner you can count 
on—every time.

“MOST INVESTORS LOOK AT A HOME’S AESTHETICS 

FIRST. I LOOK AT THE BONES—THE STRUCTURE, THE 

ROOF, THE LONG-TERM VALUE. THAT KNOWLEDGE 

HELPS ME MAKE SMARTER INVESTMENT DECISIONS.”
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Help Make a
Difference
in Our ATL Communities!

We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

550 Maltbie St, Lawrenceville, GA 30046

Join Us In
Doing MORE!

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm, 
healthy meal choice. As the child arrives at the register, they come to find out that their 
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's 
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich 
and a water. The child only eats a few nibbles of the sandwich because they are saving it 
to bring home to share with their sibling for “dinner".

Our Mission:
Some children only receive one meal a day,
and that is at school. We settle outstanding lunch debt
for a child at their school so that they have the opportunity eat a hearty meal.

Perimeter Cares is a 501C3 Organization
If you are a ATL agent and would like more information on how you can help, please call 

President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,
email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge#SchoolLunchChallenge
Donate
Today!

DELIVERING EXCELLENCE FOR YOUR CLIENTS

Inspect. Correct.

Protect.
Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 • 3Lions911.com • 760 Old Roswell Rd. 107, Roswell
Licensed & Insured

24/7 Emergency Services

Get Your FREE
Consultation!



9151 Currency St.
Irving, TX 75063


