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THE
KITCHENWORKS

CUSTOM CABINETRY & FINE APPLIANCES
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= Salleus Wood

MORTGAGE LENDER

LUXURY DESIGN, BESPOKE CABINETRY AND THE FINEST APPLIANCES L

EXCLUSIVE DEALERS OF SHOWROOM NOW OPEN

( 127 W WAYNE STREET. SUITE 100 X
DU[Ch Mﬂde 4 FORT WAYNE, IN 46802 SCAN ME:
CUSTOM CABINETRY G t]" TEL. 1-260-657-3331

HTTPS://THEKITCHENWORKS.COM

APPLY ONLINE: WWW.BAWFG.COM

@ Badiey & Wood Financial Growp, A0 rights reservec, NMLSSE 2354, W0 Main Street, Whiteland, IN 4634, Thiz i not & commitmant to lend, Borrowsrs must qualify. Program guidelines
11111 i

Efect o changs withowt natice. Loars not available in all states, Balley & Wood Financial Group is not acting on behall of WUD, FHA, or any cther federal or state governmaent
s-asi agencies, Call BREIE046E3 for detaile
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Safehouse

Protection for you... and for them.

We Provide:

Interconnected smart detector system

Don't be scared. Be prepared!

Extinguishers and escape ladder

Emergency evacuation map & planning

..........

Adult/Child CPR Pack m )
» LlFEy’Ac

Medical Emergency Guides Anti-Choking Device

aayy CCCCO _
% 8! smartpetector system Two plans available to meet your needs...
.H | = For as low as $63!

Escape Ladder & = Emergency & E\{acuation
Extinguishers i Portfolio

Info and supplies for medical events

Ongoing service & support

CALOC KL

Eligibility for home insurance discounts

......... 260-245-3933
Medical Trauma K safehousemapping.com

HEM

stretch

HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

« Home Clear Outs » Landscape Clean Up
» Painting « Move Out Cleans
« Carpet & Flooring » Light Handyman Work

How We’re Different.

» Financing options available

« Reduce stress for your clients

« Quickly get homes market ready
» Design & color suggestions

¢ 260-442-7429



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Fox Homes
(260) 438-4668
Foxhomeslic.com

Kiracofe Homes LLC
(260) 705-7600
kiracofehomes.com

Lancia Homes
(260) 489-4433
lanciahomes.com

Prime Homes
(260) 437-4866
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Timberlin Custom
Luxury Homes
(260) 485-8000
timberlinhomes.com

Windsor Homes
(260) 490-1302

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

CLEANING SERVICES
Crystal Clear Cleaning Crew
(765) 251-3178
www.crystalclearcleaning
crew.com/
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CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/myshop/
judy-filler

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

CUSTOM KITCHENS

& CABINETS

The Kitchenworks of Fort Wayne
(260) 657-3311
thekitchenworks.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

EMERGENCY PLANNING
Safehouse Mapping
(260) 245-3933
safehousemapping.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

ESSENTIAL SERVICES/
HEALTH CARE

Janel Eckert, ACN
(260) 312-1840

FINANCIAL & INVESTMENT
PLANNING

Edward Jones - Daniel Friend
(260) 436-5682
www.edwardjones.com/
daniel-friend

FITNESS STUDIO & CLASSES
Triumph Studios

(260) 438-9414
www.triumph-studio.com/

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Fort Wayne
(317) 910-7361
garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HEALTH & WELLNESS/
IV INFUSIONS

Vita Infusion & Kurate
Aesthetics

(260) 458-1263
vitainfusionllc.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Gold Key Inspection Services
(260) 463-6558

House Call Home Inspection
of Northern Indiana
(844) 264-0404

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

HOME SERVICE SPECIALIST/
HANDYMAN

HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE
Goosehead Insurance
(260) 494-4030
260insurance.com

Kapocius Family
Insurance - Alistate

(260) 305-6035
app.usecanopy.com/c/
kapocius-family-insurance

MEDIA

Abundance Life Coaching/
Aligned Living

(260) 344-8571

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Bailey and Wood Financial
(260) 240-4797

Centier Bank -
Shari Vermillion
(260) 310-6881
centier.com

Diamond Residential Mortgage
(260) 240-8669

Everwise Credit Union
(260) 338-1888
www.everwisecu.com/

Go Home Loans
Greg Thomas
(260) 705-4000

Hallmark Home Mortgage
- Candace Smith

(260) 261-5173
candaceyourmortgage
advisor.com

Midwest America
Federal Credit Union
(260) 263-1890
www.mwafcu.org

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

Team Venture - Bailey & Wood
(260) 602-0940
Ldavis@bawfg.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / PACKING
Hoover The Mover
(260) 459-6926
hoovermover.com

NON-PROFIT/CHARITABLE
ORGANIZATION

Destiny Rescue

(260) 444-2407
www.destinyrescue.org/

PERSONAL DEVELOPMENT
& COACHING

Abundance Life Coaching/
Aligned Living

(260) 344-8571

PLUMBING & HVAC SERVICES
Flow-Tech Plumbing & Heating
(260) 248-2021
flowtechpandh.com

PLUMBING SERVICES
Best Contracting
Plumbing Services
(260) 387-9664
bestcontracting
plumbingservices.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

HOUSE C

L

Buyer - Seller - Agent

Schedule Today!
844.264.0404

Scheduling@HouseCallNl.com

WE OFFER * HOME INSPECTIONS * WOOD-DESTROYING INSECT

Flying Dutchmen Inc.
(260) 254-4885
www.flyingdutchmeninc.com/

PROPERTY MANAGEMENT
Open Door Rentals

(260) 333-7368
opendoorrandr.com

REAL ESTATE DEVELOPMENT
Model Group

(260) 240-8728
modelgroup.net

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Art Home Photo

(260) 241-6631

RESTORATION/REMODEL
Springfield Restoration

& Remodeling

(260) 657-3351
springfieldrestoration.com

ROOFING SERVICES
260 Roofing LLC
(260) 433-1677
260roofing.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

TITLE & ESCROW

Home Title Group

(260) 450-2453
www.hometitlegroup.com/

Meridian Title
(260) 490-1100
MeridianTitle.com

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500

INSPECTIONS * RADON INSPECTIONS

Ft Wayne Real Producers - 7



WHO WE ARE...

Welcome to Art Home Photo, where we specialize in creatively capturing
the essence of homes in and around the Fort Wayne area. As a dedicated
real estate marketing agency, our mission is to showcase properties with

innovation and flair, ensuring each home receives the attention it deserves.

Whether it's through stunning photography, captivating videos, or
compelling virtual tours, we are committed to helping our clients present
their properties in the best light possible. At Art Home Photo, we blend
expertise with creativity to elevate real estate marketing to new heights.
d"ﬁ-‘ __'

S

1 (260 254 10704
. T ARTHUMEPHOTU@GMAILEUM

e WHAT WE OFFER...
Real Estate Marketing

+ Photography « Agent Tour Videos
+ Drone Photos « Virtual Staging

+ Video Tours « Floor Plans

« 3D Walk through + Virtual Twilights

2SROTIIGH
DEUINE Y CONNETT

CONTENT & OPERATIONS COORDINATOR

DELANEY JOINED ART HOME PHOTO IN THE EARLY FALL OF
2023 AND PLAYS A KEY ROLE IN ENSURING EVERYTHING
RUNS SMOOTHLY BEHIND THE SCENES. SHE MANAGES THE
COMPANY’S YOUTUBE CHANNEL, DELIVERS COMPLETED
CONTENT TO CLIENTS, HANDLES INVOICING, AND SUPPORTS
VARIOUS OTHER OPERATIONAL TASKS.

DELANEY IS AN ASPIRING ENTREPRENEUR, LIFE COACH, AND
CONTENT CREATOR. OUTSIDE OF WORK, YOU'LL FIND HER
SPENDING LOTS OF TIME WITH LOVED ONES, WATCHING OR
PLAYING FOOTBALL, AND IMPROVING HERSELF.

.......

ARTHONY]
PHOTO
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26 Judy Filler
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Ashley Davidson

IN THIS ISSUE

6 Preferred Partners
12 Meet the Team
26 Partner Spotlight: ONEHOPE Wine -
Y £ Judy Filler
9% el o 32 Rising Star: Ashley Davidson
a 1% : - 40 Partner Spotlight: GraphX Direct
o 48 Cover Story: Evan Riecke

. 58 Top 100 Standings
40 GraphX Direct

If you are interested in nominating people for certain stories, please email us at: jon.good@realproducersmag.com

SAVE THE DATE

FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

Oscar-nominated for “Molly’s Game,” New York Times bestselling Creator of Real Producers,
the movie tells Bloom’s journey author of "Take the Stairs" host of Real Producers Podcast
from US skier to waitress to
high-stakes poker game fame

SPONSORSHIP OPPORTUNITIES AVAILABLE



Have an Idea?

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to
share with our
Publisher.

Jon Good Amy Deck
Owner/Publisher Director of Operations

Dustin McKibben
Photography/Video

e

AR

Marissa Good Heidi Holtsclaw
Photography Ad Manager

Lydia Riggers
Social Media Coordinator

sl

Homeownership a Reality

with a Special Down Payment Program!

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

NEAR
" NORTH

TITLE GROUP

Two Fort Wayne Near North
Locations to serve you best.

LAURA ORMSBY CRYSTAL HIGH

Managing Cireclor Sales Execulive

AMDREA HENSON
Sales Executive

ormsby@nntg.com C @nntg.com
(2&60) 213-3088 (250} 414-D&48 {260) 224-0095

ahenson@nntg.com

] T L
Fort Wayne
7765 Coldwater Rd,

Fort Wayne, IN 46825

(260) 451-0112

ey r T -

) SW Fort Wayne

W' 4705 llinois Road, Suite 100
Fort Wayne, IN 45804

(260) 240-4388 nntg.com

12 - May 2025

As a member of FHLBank Indianapolis, 3Rivers offers qualifying first-time homebuyers
with down payment and closing cost assistance through the LAUNCH Down Payment
Assistance Program. Those who qualify may receive up to $20,000 in assistance.

To qualify for this grant, you must:

* Be a first-time homebuyer (no ownership in a principal residence during
a three-year period ending on the date of the purchase of the property).

» Be at or below the 80% Area Median Income (AMI).
* Be purchasing a single-family home.
* Be able to contribute a minimum of $500 towards the purchase of the home.

» Complete a required state, HUD, or FHLBank Indianapolis-approved homebuyer counseling course.

Sound like an option that would benefit you? We’d be happy to discuss this program and explore all our lending
options with you to determine the best fit for you and your financial goals. Call or email us today to learn more!

SRIVERS

3riversfcu.org | 800.825.3641

*NOTE: In order to use the LAUNCH Down Payment Assistance Program, you must
meet the qualifications and work with a participating FHLBank Indianapolis member
institution like 3Rivers. Funds are available on a first-come, first-serve basis and

funding is announced each spring. Program does not allow total housing debt to
exceed 40% of total household gross income. Mortgage amount cannot exceed
the sale price of the property. For more information, visit www.fhlbi.com.

NMLS# 556303



TWO MEN AND A TRUCK.

You Forward.

Now offering: &
(260) 471-6683 —— "I

Each franchise ks independently owned and operated, US.DOT: 1319267,

LOR| SANCHEZ ERTEL

Call us today to
schedule your closing!

(260) 416-5179
HomeTitleGroup.com

A\ Y
JOIN US THURSDAY JUNE 26TH FOR

AARDVARKS STH ANNUAL

Golf

OUTING

PROCEEDSFROM Destiny |/
THISEVENT WILL Rescuef”‘

TOREGISTER ATEAM

CONTACT JULIA FITZGERALD AT:
@ JUSTJULIA @AARDVARKHLCOM

M 2606097417

14 - May 2025

| Sign Post Placement - Yard Sign Stick-ins

Hanging Panels - Open House Signs
Directional Signs - Sign Riders and more

260.478.8697 | 251‘| nlma Ave Fnrt Wa}rne IN

Wierorinl Dy

REMEMBER AND HONOR

This nation will remain the land of
the free only so long as it is the
home of the brave

?'?5555?@5..,.
260-415-3799

. 260.415.3799

@8 www.riversedgeltd.com

@rivers_edge_construction

(¥ @riversedgeltd
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Nominate A
Cover Story

16 - May 2025

VR MARCH 2025

| REAL PRODUCERS

Star:
Kri heckler

Partne ight:
3Ri Federal
Credit Union

Partner Spotlight:
ivers Edge Construction
& Remodeling

! 8 ) Partner Spotlight:
. 3Kings Flooring
Ewing
®)

FROM DREAMS
TO REALITY

Top 100 Standings

CONNECTING. ELEVATING. INSPIRING.

FT WAYNE FEBRUARY 2025

REAL PRODUCERS

| Dana RISING STAR:

Jarrett Bickel

t BOttﬁI‘ on CELEBRATING

LEADERS:
REDEFINING REAL ¢ % Brad Noll

| ESTATE EXCELLENCE PARTNER
SPOTLIGHT:

Michelle Miller,

Annie Mac Home

Mortgage

PARTNER
SPOTLIGHT:
Lakewood Park

CONNECTING. ELEVATING. I

Please send all nominations to
jon.good@realproducersmag.com.

NEED A FAST TRACK TO YOUR
DREAM HfOME?

CEAM VENTURE
HAS THE WINNING
MORTGAGE STRATEGY
TO HELP YOU WIN THE RACE!

f( .57 (;/// ayrg gxﬁ: LA, f]a b

BRANCH MANAGER MORTGAGE CONSULTANT
NML5#1582405 NML5#1857814
260.602.0940 330.608.2068

LDAVIS@BAWFG.COM SWARNEREGBAWFG.COM

< Bailey & Wood Financial Group. Al dghts reserved. NMLER 2534, 740 Main Street, Whiteland, IN
45154, This s not a commitmant to lond. Borrowers must qualify. Program guidalines are subject 1o
change withowt natice. Loans not available In all states. Balley & Weed Financlal Group Is met acting an
behall of HUD, FHA, of any ¢ther fedarsl of state government agencies, Call B35.350.4663 for details,




Meridian Title is a Proud Partner of Homes for Heroes. /‘Q"\

ASK US HOW THE PROGRAM WORKS! Lancia
HOMES

Let’s Get Your Client Moving!

50 Years building in Fort Wayne, NE Indiana & Ohio

?shley R?hﬁﬁ -
z,ggrggﬁr.'%fg% esidential Account Manager merldfantlﬂe- com m

arobey(@meridiantitle.com

\
R
Y

Katelyn High
Accou};rf ﬂl}:zg}:ager

260.450.7656
khigh@meridiantitle.com
Nichole Jehl

Regional Sales Manager

260.740.4578

njehl@meridiantitle.com

Senior Account Manager _ .

260.246.1687 YO UK PEAGE GF MIND

calexander@meridiantitle.com

We pay Buyer Agent Commission! A~
Ask about our Promotion and Lancia

Buyer’s Financing Specials. HOMES

YEARS
S : Ysotin
=8 LanciaHomes.com
9430 Lima Road Fort Wayne, IN 46818 260.489.4433 @ i‘

e
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Let’s get real. This movement has caught fire. What movement
am I referring to? The movement that you all know as Real
Producers. Indianapolis was the starting point for a program
that is now in over 140 markets across the country. That’s a
lot of traction in under ten years. As we grew, we knew that
we wanted to brand ourselves the same across the board but
never lost sight of the local mission.

THE REAL UPDATE

JON GOOD

Judy was amazing helping me set up a wine tasting for my Open
House. She was very quick to respond to all of my questions and
created a stylish presentation and delicious wines. Her services are
an impressive tool for advertising and promoting my listings.

Noel Frost
Global Luxury Realtor/Broker
Coldwell Banker Real Estate Group

We have participated in many different wine clubs over the years and
there are none better than One Hope! The selection, value, and
service from Judy is unmatched and we love their dedication to

charitable giving with each order we place.

Charity & Seth Middleton
Noll Team Teal Estate

One Hope Wine not only brings people together for a great cause
but also offers a taste so exceptional, it keeps you coming back
for more—a true gift in every bottle.

Tammy Taylor
President & CEO
New Haven Chamber

of Commerce

Contact me for details and pricing!

JUDY FILLER - DIRECTOR
260.445.6299 (CALL OR TEXT)
onehopewine.com/myshop/judy-filler

WINE TASTINGS | CORPORATE GIFTING
CLOSINGS GIFTS | IMPACT-DRIVEN WINE CLUB

20 - May 2025

This magazine has been successful because of its ability to
connect top-producing agents with preferred partners and
with each other. There are many other reasons that make it
successful, but, at its core, that is what this is all about.

The vision is simple: We want to be a one-stop shop for top-
producing agents in every market across the nation. How do
we do that? In my opinion, three main groups of people stand
to benefit from this monthly publication: the real estate agents
featured, the partners that advertise and the publishers who
produce the magazine.

What'’s in it for the agents? It is truly a badge of honor to
receive the magazine. Being in the top 300 out of 1,500-plus
agents is an accomplishment in itself. There are countless perks
to being featured in the magazine, but one of my favorites is
the element of humanizing a local legend in real estate.

What’s in it for our partners? The struggle is real. How do we
connect with influential, top-producing agents in our market?
How do we cultivate relationships with this group? Our
partners get constant exposure through the monthly magazine
and the quarterly events. The hard work is done. Partners just
need to show up!

What'’s in it for the publisher? Our publishers have the unique
ability to connect with a group of people that is otherwise
pretty difficult to get in front of. We are all busy building our
own businesses. Our publishers are entrusted with featuring
top agents, connecting our partners and producing quality
content regularly.

Where do you fit in all this? It’s simple. Connect us with people.
Who should be on the next cover? What business is catering

to agents at a high level? Who should be our next publisher to
launch a Real Producers magazine in a new market?

Join the movement.

o 2 & R

Large Selection of Award-Winning In-House Quality

Building Sites Builder Designers Built

SERVING TOP AGENTS & THEIR CLIENTS FOR 40 YEARS
CONTACT US TODAY!

Juall
CRAFTED HOMES

— since 1985 ——




WA inDsor NEED REPAIRS TO

ATTN REALTORS: WE PAY PROFESSIONAL FEES AT THE 1ST CLOSING. C LOS E TH E SALE?

Count en ws!

Flow-Tech has been locally owned since
1991! When your client chooses us for
their plumbing, heating, or air conditioning
needs, theycancountonreceivingthe best
services in the industry. From installing
new heating, cooling, or plumbing systems
to repairing and retrofitting their current
equipment, we do it all. We offer a 100%
satisfaction guarantee and are proud to be
a Bryant Factory Authorized Dealer. Our

_ ol il - technicians are licensed, professionally I EX é‘
ﬁ R trained, and are NATE certified. We even

offer a convenient Text to Quote option
M O E L I=E O V] E S for HVAC services!

Let us provide a FREE
second opinion with
17690 Lakota Court, Huntertown, NWAC schools o e - \\ our quick and easy
1540 Hager Way, Fort Wayne, SWAC schools = \\\\\\‘J e Uil eiesee el
s _ \ | residential replacement
_ 3 HVAC units.
’/'f-:-—'__‘————%__—
Marla Lessen: 260-580-3077 ”_3——_ =

Cory Setaer, 260-760-2424 _%/////‘ v

Windsor Homes @ FAST, EASY, FREE
260-490-1302

mywindsorhome.com OPPORTNITY E E
7. ~ 260-248-2021
gl :IOW%; eCﬁ flowtechpandh.com _

*see website for more specific hours.

—— PLC-11800071 H 4
LUMBING & HEATING, INC> Columbia City, Fort Wayne,

A better experience comes from experience. Celebrating 50 years! Ligonier, Wabash & Warsaw




Veteran |

WE ARE UPENI DUSTOFF

DISASTER RECOVERY
SWING into the New Year with a OUR SERVICES
UNIQUE EXPERIENCE at Urban Golf MOLD REMEDIATION

FAIRFIELD

1-260-203-2316
info@thefairfieldfw.com
1510 Fairfield Ave Fort Wayne, IN 46802

@fairfieldweddingandevents, @urbangolf_fw, and @pinhousesocial

® 260-600-7610

TO SCHEDULE TODAY!

L|gh’rs OFF, Sweat ON

(i

-
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f’“ rRIUMPH

In the dance of life, let Triumph Studio be the rhythm that resonates with
the beating hearts of those who seek to triumph over their challenges.

TOGETHER WE MOVE, WE GROW, AND WE TRIUMPH!

E We move fogether, we grow together, we friumph together!

+ 260.217.0820
45% 1730 Apple Glen Blvd | Fort Wayne, IN 46804

info@triumph-studio.com

DUCT & DRYER VENT
CLEANING

INDOOR AIR QUALITY
TESTING

dustoffrecovery.com

% Construction
| Kitchen & Bath
Renovation

| Whole Home
Remodels

foxhomesllc co
f/zao -115-9440

Ft Wayne Real Producers - 25




PARTNER SPOTLIGHT

Pouring Purpose
INTO EVERY GLASS

For Judy Filler, wine has always been about connection.
Growing up in a tight-knit Italian family in Buffalo, New York,
wine was a fixture at every family gathering. Her grandfather
made his own wine in the “cantina” of their cellar, working
alongside Judy’s father and uncle. “Wine was always on the
table, not just as a drink, but as a complement to the meal,
bringing everyone together,” Judy recalls. That early exposure
instilled in her a deep appreciation for the traditions and
relationships that wine can foster—something that continues to
drive her today as a Cause Entrepreneur with ONEHOPE Wine.

Judy has found a home with ONEHOPE, the world’s only
impact-driven winery. Based in the heart of Napa Valley,
ONEHOPE is dedicated to producing award-winning

wines that give back. Every purchase of ONEHOPE wine
contributes to meaningful causes across the globe. To date,
the company has donated over $11 million to 50,000 nonprofit
organizations, funding six schools in developing areas,
providing more than 80,000 people with access to clean
drinking water, sponsoring over three million healthy meals,
and delivering electricity to a remote village in Colombia.
“Being part of an organization that blends exceptional

26 - May 2025

quality with purpose-driven impact has been a life-changing
experience,” Judy says. “I get to share wines that I love while
knowing every bottle makes a real difference.”

Her journey with ONEHOPE has been nothing short of
inspiring. Judy’s passion, coupled with her work ethic and
dedication, has earned her multiple accolades. In December
2024, she was honored with the Heart & Hustle Award,
arecognition of her commitment and drive. She is also a
two-time recipient of the Toast Award, which celebrates top
performing ambassadors within the company. In 2024, she
proudly ranked in the Top 25 for sales, a testament to both her
business acumen and her genuine enthusiasm for ONEHOPE’s
mission. Along the way, she has earned four incentive trips:
Denver, Punta Cana in the Dominican Republic, and two
exclusive Napa Valley experiences. During her Napa stays, she
enjoyed the privilege of staying at ONEHOPE’s private estate,
EST8TE 8, where the winery’s chef prepared gourmet meals,
elevating the experience even further.

Judy’s role with ONEHOPE has naturally aligned her with
the real estate industry, where building and maintaining

relationships is key. She offers curated wine tastings that
elevate open houses, brokerage events, and personal
celebrations. “I help real estate agents and brokers create
experiences that leave lasting impressions,” she explains.
Whether she’s hosting a tasting at an agent’s open house or
providing impact-driven gifts for closing clients and corporate
partners, Judy ensures that each event or gesture resonates
with purpose. In addition to tastings and gifts, Judy offers
access to ONEHOPE’s exclusive wine club, which allows real
estate agents and professionals to stay connected with their
clients and partners, providing an ongoing, meaningful
touchpoint. “Real estate agents are in the business of building
communities, and ONEHOPE helps extend that mission by
giving back with every bottle,” she adds.

What sets Judy and ONEHOPE apart in a competitive market
is their unwavering commitment to making an impact.
“ONEHOPE is not just a winery. We are a force for good,” she
says. “The wine speaks for itself in quality, but it’s the story and
the mission behind it that creates meaningful connections.”
That story includes their impressive donations and global
initiatives, but also the personal impact Judy makes on each
of her hosts, guests, and clients. “I love seeing people come
together over a tasting, enjoying an evening of camaraderie
and community, while experiencing a Napa Valley tasting
without having to leave their home,” she says.
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Being part of an
organization that blends
EXCEPTIONAL QUALITY
with PURPOSE-DRIVEN
IMPACT has been a life-
changing experience.”

Judy’s path to becoming a successful Cause Entrepreneur
has also been one of personal growth. Since joining
ONEHOPE, she has developed greater independence,
resilience, time management, self-discipline, and
adaptability. Professionally, she has sharpened her skills in
networking, collaboration, communication, and leadership.
She credits her success to ONEHOPE’s unique platform,
which offers exceptional quality wines, competitive pricing,
and the tools she needs to thrive. Yet, as with any business,
there are challenges. For Judy, increasing brand awareness
and getting her name out there has been one of the biggest
hurdles. But her passion and purpose-driven approach
continue to open new doors and opportunities.
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| help real estate agents and brokers
CREATE EXPERIENCES THAT LEAVE
LASTING IMPRESSIONS.”

Now Leasing

Downtown Apartments

For Judy, success isn’t defined by sales numbers or profit
margins. “Success isn’t about how much money you make; it’s
about the difference you make in someone’s life,” she says.
She believes that a company with a purpose beyond profit
can achieve so much more. ONEHOPE has given her the
opportunity to do just that—create change, inspire others, and
leave a lasting legacy.

Outside of her professional life, Judy’s family is her greatest
pride and joy. She’s been married to her high school sweetheart
for decades, and together they have four children. Their
daughter Andrea is an Olympian who played softball for Team
Italia in the 2020 Tokyo Summer Games. Andrea’s twin brother,
Daniel, works as a financial planner in Fort Wayne. Her son
Michael lives in downtown Miami and works in private

equity, while her youngest son, Jonny, is pursuing his dream of
playing professional golf in Miami. Jonny won the Men’s City
Tournament in 2022—*“Anyone need a lesson?” Judy jokes. She
is also a proud grandmother to her granddaughter Ava and has
welcomed a son-in-law and two daughters-in-law into their
close-knit family. In her free time, Judy loves traveling, cooking,
shopping, and has always nurtured an interest in real estate.

Reflecting on her career, Judy admits that if she could change
anything, it would be to go on to get her real estate license and
start a career in real estate after she graduated from college.
“I'm more of a people person than someone who wants to

sit behind a desk all day. This role with ONEHOPE has really
confirmed that for me.”
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Ultimately, Judy sees ONEHOPE Wine as the perfect
complement to the real estate industry. Just as real estate
professionals help people find their dream homes and build
communities, ONEHOPE builds a better world through every
bottle sold. “We’re on a mission to change the world through
wine,” Judy says. “Doing good tastes great!”

ONEHOPE Wine
Judy Filler
Executive Wine Rep
260-445-6299

judyfilleremsn.com
www.onehopewine.com/ O NE
myshop/judy-filler H O P E




Bk &

. q lH -u-llr &
l’ Im-.m 1 Jll.
I . = _fl"n‘l

@ h Bt

We have the key to YOUR new home.
See if you pre-qualify today!

&
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Madi Cook

Renee Blessing Alyssa Hatfield

Grant Sinn

David Oyer
(260) 437-5713  (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382  NMLS# 310651 NMLS# 2125080 NMLS# 2230059

Cheryl Richey

Call one of our Loan Officers at (260) 240-8669

i

DIAMOND

RESIDENTIAL MORTGAGE CORFORATION

Wssos

diamondresidential.com/fortwayne

@ 8115-A Lima Rd, Fort Wayne, IN 46818

EQUAL HOUSING
OPPORTUNITY

This is not a commitment to make a loan. Programs, approvals, rates, fees, and loan terms are subject to loan applications, credit risk, appraisal evaluation, underwriting
guidelines, and other lending or qualification criteria and limitations, and are subject to change without notice. Not all products are available in all states. Not all borrowers
will qualify. Diamond Residential Mortgage Corporation, 582 Oakwood Ave, Lake Forest, IL 60045, (847) 244-9301. NMLS# 186805. For licensing information, go to:
www.nmisconsumeraccess.org/EntityDetails.aspx, COMPANY/ 186805. Diamond Residential Mortgage Corporation is not affiliated with or acting on behalf of or at the
direction of FHA, VA, USDA, Fannie Mae, Freddie Mac, or any governmental body or agency.

Destiny ¢ Rescue’

$20,000 raised and 13 children

rescued from human trafficking!

Chris Russell Director of Engagement

Email: chris.russell@destinyrescue.org
Mobile: (765) 610-9366

Scan to make
your impact!

AU REMOVIIFW.copm 'i‘
3

" Our certified technicians use the latest'in hlgh -tech -.-’j.:l'
cleamng equipment'to ensure the job is doné at the
highest level possible. We pride ourselves’ o our: |
reputation of bemg respectful and trustwéfthy AN

CARPET CLEANING | FURNITURE CLEANING | AREA RUGS | TILE & GROUT
AIR DUCT CLEANING | AUTO, BOAT & RV CLEANING | RESIDENTIAL & COMMERCIAL

- (260) 483- 3913 or (260) 637- 8781
carpetmastersfw.com

3:1

REMOVAL

Resident & Commercial Junk Removal, Property Clean-outs, Light Demo, and More!

Kllllun Mlller H==

316 Removal
(260) 466 - 5219
www.316removalfw.com
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RISING STAR

Ashle

PHOTO CRED: DUSTIN MCKIBBEN

DAVIDSON

How many years have you been a real
estate agent?
A: 1.5 years

What was your total volume last year?
A: $6,351,800

What is your career volume as a realtor?
A: $7,977,800

What awards have you achieved as a realtor?
A: Real Producers Top 300

When did you start your career in real estate?
A: January of 2024! I was fortunate enough to get
connected with Dana Botteron at the end of 2023!
We immediately hit it off and I knew instantly
that I needed to learn from her! I joined the
Wayhome team and never looked back! She is the
most kind, motivating, and encouraging, agent
that I have ever met! She is a prime example of
how to get the job done right! She has been such
an inspiration for me as I build my business!

What did you do before you became

an agent?

A: Before I got into real estate I spent 10 years
in retail management working for Costco

Fort Wayne! I started there part time at 20
years old and worked my way up to Senior
manager. While there I learned so much about

providing excellent customer service, as well as,
managing people, relationships, expectations,
and leadership. I also learned a great deal about
running a successful business! Since launching
my real estate career, I have been able to
transfer and apply all of these skills to my own
business practices, and I can say confidently that
I am a better agent because of it! I am beyond
grateful for my Costco family, and the personal
and professional development I received during
my time there!

What are you passionate about right now in
your business?

A:Thave a deep passion for learning! I am
always striving to learn and grow as much as

I can, from my own experiences, as well as,
experiences that others are willing to share with
me. Something I learned very early on in this
business is that there really is no guide or rule
book that teaches you how to be a successful
agent. Every single transaction is different and
comes with its own set of challenges. More often
than not there are multiple different ways to
achieve the same results. I am always chatting
with agents that I meet in the field, asking
questions, and listening to their stories. I've
found that if you can remain humble enough to
ask questions and learn from others, it will take
you very far in this industry. Humility will open
more doors than arrogance ever will!



What has been the most rewarding part of your business?
A: The fulfillment of serving other people from any and all
walks of life! Until now, I always felt a void in my professional
career. I struggled to find fulfillment and purpose in the world
of retail management. In the last year and a half I have been
blessed enough to serve 30 families with the purchase and/or
sale of their homes. It has been so amazing getting to know them
and their stories. Getting to walk with each of them through

this chapter is such a gift. For some clients this chapter is very
exciting and joyous, and for others it’s been full of heartache and
the uncertainty of what comes next for them. You never know
what someone might be going through and It’s my responsibility
to be there for them! I seek out every opportunity that I can

to serve others regardless of their circumstances, and I can
honestly say that I've never been happier!

What was your biggest challenge as a real estate agent?
A: All of the limiting beliefs that I had to overcome to get here.
When I decided to pursue a career in real estate, very few
people were supportive. Almost everyone I knew tried to talk
me out of it. The failure rate for agents in their first year is
75%! Ilet my own fears along with the judgement of others
hold me back for nearly a year. Then I just did it. I made the
decision to quit my job and dive head first into real estate full
time. I had a lot to prove to myself and a lot of others to prove
wrong. The vast majority of people underestimate the grit
that it takes to be successful in this business. It is a grind every
single day. This business demands discipline, consistency, and
integrity. If you don’t possess those qualities you can easily do
far more harm than good.

How does real estate fit into your dreams and goals?

A: Honestly, real estate was never a dream of mine. I can’t say
that I come from a long line of successful realtors, or that selling
real estate was even a career path I ever considered. There was
arandom day at work that I was having a conversation with my
mentor in our office. We were discussing future opportunities
should we ever decide to leave retail management. I was feeling
very defeated with the job that day. After hearing me out he
looked me dead in the eyes and said, “you’d make a great real
estate agent”. I thought he was being ridiculous, but after some
further discussion, I was intrigued. I ended up going home that
same night and enrolling in online classes. Admittedly, I wasn’t
sure what my first year as an agent would hold. I do know that

I set my sales goal for year 1 at $5,000,000. That made a lot of
people laugh! My goals now are to treat people right, do my part
to change some of the stigmas associated with being a realtor,
and earn an honest living doing a job that I actually enjoy! More
so, I want to be the best example for my children that I can be! I
hope that I inspire them and others to get after what they want
in life, and never settle for less!

What'’s your favorite part of being a realtor?

A: My favorite part is making the phone call to my clients and
telling them that their offer has been accepted! I know it seems
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so small and insignificant but I love hearing the joy in their
voices and getting to celebrate that moment with them!

Define success:

A: To me, success means living a life that’s true and
authentic to who you are! Living each day with purpose,
feeling like what you're doing matters, knowing that you
can make a difference, and that the people around you are
better off because you’re here.

Tell us about your family:

A: My little family is so precious to me! I have been with
my husband Ryan for 9 years! He is quite literally the most
supportive husband out there! I would not be able to do
what I do without him! We eloped in Jamaica in 2019, and
we have three amazing boys, Riley, Lucas, and Declan! I
just adore my kids and I am the most proud Mom ever.
They amaze me everyday! I love spending quality time
with them. We love to play soccer, explore new places,
travel, and host family game nights! I am also a dog mom
to 3 giant Floofs Cooper, Bane, and Jorah! My sister and
her husband live in Michigan with my little princess! After
having 3 boys, having a niece is amazing! We love visiting
with them any chance we get and look forward to our
annual trip to Torch lake each year!

Are there any charities or organizations you support?
A: Yes! Remembering Rowan & Hope Mommies!

Not a lot of people know this but the night before my “First
official day as a Realtor” My husband and I found out that
we had lost our 4th son 20 weeks into our pregnancy. Our
world was shattered in a matter of seconds. We spent the
following two days in labor and delivering our son and
trying to figure out what life was going to be like after
suffering such a profound loss. We were overwhelmed
with grief and due to some complications during delivery I
had several difficult weeks of recovery ahead.

To make matters worse we had just lost our insurance five
days prior to this happening. I had not the slightest idea of
what to do or where to go for help. I know now that there
are so many women (and families) who suffer silently when
it comes to stillbirth and child loss. Thankfully there was a
mother who had been in our same situation and was able

to guide us to these two amazing organizations. They do

an excellent job of providing resources such as counseling,
support groups, and financial aid, for women and families
who have experienced miscarriage, stillbirth, and infant loss.

What are your hobbies and interests outside
of the business?

A: Our family loves to travel! I didn’t get the opportunity
to do it much as a kid, so now I'look for any and every
excuse I can find to take a trip, or go on a long weekend



somewhere I've never been! I am an avid
baker, I find it very relaxing and I love
sharing baked goods with others!

Given your status and expertise, what is
some advice you would give the up and
coming top producer?

A: Ensure that you align yourself with the
right people! It’s so important that you
collaborate and surround yourself with
people who genuinely believe in you and
your vision! Be intentional about fostering an
environment conducive to personal growth
and development for yourself and for others!
I would strongly suggest finding a mentor!
My mentor has made such a positive impact
on my personal and professional growth
during the most formative years of my life.
I'will never be able to repay him for all that
he’s taught me! Building a successful business
from the ground up is not easy. You will make
plenty of mistakes, just don’t give up!

Is there anything else you would like to
communicate using this Ft. Wayne Real
Producer platform?

A: Tjust want to say thank you to everyone
who has supported me on this journey! I
have learned so much from each and every
person that I've worked with over the

past year! We really do have such a great
community here, full of amazing agents,
lenders, vendors, and industry professionals,
who are all working towards a greater goal
of serving the people in our community and
making Fort Wayne a great place to live!
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To my Wayhome family, thanks
for welcoming me with open
arms and for always being so
encouraging and supportive!
You guys are the best!

A humongous thank you to my
best friend and business partner
Amy! Your unwavering support
and encouragement is something
I'will never take for granted!

I'd also like to say a special
thank you to Nathan Newport
for the Real Producers
nomination, and for being such
a great mentor in business and
in life! If you guys haven’t made
it to check out his new place,
The Fairfield, it’s a must! It’s

an awesome new addition to
downtown Fort Wayne run by
some of the best people I know!
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GERARDOT

Trademark's Rockstar

TRADEMARK TITLE

tori@trademarktitleinc.com
Office Manager
trademarktitleinc.com

Tell me about your favorite closing?

The closing was a first-time home buyer.
They were a newly engaged couple and
both of them had driver’s licenses that
were vertical. It's not too often that we see
buyers under the age of 21. The selling
agent explained how disciplined they had
been in saving up for their first home and
you could just sense the excitement in
their voices. The closing was a reminder of
the bigger picture that we don't always get
to see. It was the type of closing that just
sticks with you.

How do you manage such a dynamic
and diverse team?

Our team has so many different
personalities and each one of them
possess different strengths. | think

placing each of our team members in roles
that highlight their strengths has been a
key factor for the structure of our office.
We have a great group that truly takes
pride in the quality of work that they

are producing.

What is your secret to your success at such a
young age?

| think success is subjective. If | am being
honest, | am not sure that | know what success
is yet. | am confident that | have experienced a
tremendous amount of growth though, and that
growth has led me to where I am now. | think
my focus has been, and always will be, to
continue to consistently improve and evolve in
my career. | am thankful for an environment
that has poured into my skills over the years. To
be able to collaborate on a daily basis with the
owner of a company is rare, and | think that is
part of what sets Trademark apart from other
work environments.
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PARTNER SPOTLIGHT

Gra ph>4}<Direct

Where Passion Meets Precision in Print

For over 25 years, GraphX Direct, Inc. has been a leader in large-format printing in the Fort
Wayne area. What began as a specialty graphics printing company focused on the exhibit and
tradeshow industry has since evolved into a trusted name for real estate sign production and
placement services. At the heart of this dynamic business is owner Jason Price, who transformed
his lifelong passion for graphic design and technology into a successful, family-centered enterprise.
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GraphX Direct first made its mark

by producing unique vinyl graphics,
ranging from labels and decals to
signage and large wall murals. In 2016,
the company expanded its services by
acquiring a real estate sign placement
business, a move that allowed them to
apply their print production expertise
to a new market. Since then, GraphX
Direct has concentrated much of its
energy on producing full-color real
estate signs and offering signpost
placement services. Today, they provide
a full range of signage solutions tailored
for real estate agents, including yard
signs, directional signs, open house
signs, auction signs, large commercial
real estate panels, builder and
development signs, and lot signs.

What truly sets GraphX Direct apart
from its competitors is its seamless sign
placement service. As Jason explains,
“A team of installers works five days

a week to install signs at listings. We
store real estate agents’ sign panels at
our facility and place them at a listing
location when needed.” This turnkey
solution ensures that agents can focus
on selling properties while GraphX
Direct manages the logistics of sign
production and placement.

Jason’s journey into the world of
printing started early. “I was in high
school during the computer desktop
publishing revolution and knew that

I wanted to figure out a way to work

in such a fast-changing, technology-
driven field,” he recalls. In 1991, he
saw his first large-format printer, a
moment that would leave a lasting
impression. “It was amazing to see a
4-1/2 foot wide, full-color print coming
out of a machine when at home we
couldn’t afford a black and white laser
printer,” he says. After gaining hands-
on experience in the quick print and
sign industries, Jason launched GraphX
Direct with the guidance of a mentor
and angel investor. “She taught me how
to navigate the day-to-day running of

a small business—things like dealing
with your employees, dealing with good
and bad clients, and the importance

of cash flow in an industry that was

all about acquiring the next big shiny

FOR

HOME

BEAL ESTATE ACENCY

piece of equipment that comes onto the
market,” he says.

GraphX Direct isn’t just a business; it’s
a family affair. Jason’s wife, Jeannette,
joined the company in 2006, and today
they work side by side, supported by
other family members. “Many people
look at me incredulously when I say
this, but I love working with my wife,”
Jason shares. His brother-in-law is also
part of the team, as well as another
husband-and-wife duo. Together, they’ve
cultivated a workplace that feels more

like an extended family than just a team
of employees. “We are like a family
here,” Jason says proudly.

Throughout his career, Jason has
remained focused on doing what he
loves most—producing high-quality
large-format prints. He has resisted
the temptation to diversify too broadly,
instead staying true to his core
passion. “The thing you like to do is the
thing you do best,” Jason explains. “If
you can translate that into a product
or service for others, then there is no
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need to take on more and dilute your
value.” This approach has allowed
GraphX Direct to navigate significant
industry changes, weather economic
downturns like the 2008 recession,
and more recently, overcome the
challenges brought by the COVID-19
pandemic. According to Jason, “Focus
and being passionate about what I do.
Finding a base of talented employees
that I can count on,” are the keys to his
company’s continued success.

One challenge that Jason continues to
navigate in the industry is managing
tight deadlines. Yet over the years,
GraphX Direct has built a reputation
for delivering high-quality results, even
on short notice. “If a client can accept a
little bit different product, or has a little
wiggle room on certain timings, there is
almost always something we can make
happen for them, and that’s been a
niche that we have become happy with,”
Jason says. For real estate agents who
need last-minute open house signs or
message riders, GraphX Direct offers a
convenient solution. “Stop by our office
where we have a selection of items
ready to go,” he encourages.

Outside of running the business, Jason
enjoys DIY home improvement projects,
woodworking, watching Formula 1,

and building with LEGO bricks. Family
remains at the center of his life, and he
cherishes spending time with Jeannette
and their two children—a 17-year-old
and a 25-year-old who is getting married
this summer.

For Jason, success is about balance. “Not
having to work on weekends. Being able
to go home at night and not think about
work, and in the summer, having time in

the evenings to relax in the pool,” he says.

It’s this balance between professional
dedication and personal fulfillment
that defines both Jason Price and the
company he’s built in GraphX Direct.

260-478-8697
jason@graphxdirect.com

“IE A CLIENT CAN ACCEPT

-A LITTLE BIT DIFFERENT

PRODUCT, OR HAS A
LITTLE WIGGLE ROOM
ON CERTAIN TIMINGS,
THERE IS ALMOST
ALWAYS SOMETHING WE
CAN MAKE HAPPEN FOR
THEM, AND THAT’S BEEN
A NICHE THAT WE HAVE
BECOME HAPPY WITH.”
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TIMBERLIN

CUSTOM

LUXURY HOMES

MADISON
CABINETS

TULLYMORE RUN
10491 BEAUGREEN COVE
LEO, IN 46765

3,080SqFt | 5Bedrooms | 2.5 Baths

(260) 485.8000 | timberlinhomes.com

local
expertise
you can trust

Baotox
Dermal Filler

) Sculptra
Bryan Kapocius 1PL
260-305-6035 b
5830 E State Blvd A ALRATED BOLLE i Morpheust

Fort Wayne ESTHETIC EXPERTISE AMD SERVICES Diamond Glow
bkapocius@allstate.com WITH 4D+ YEAR EXPERIER Laser Hair Bemoval
Mirmneedling

Botox Facial

Peels
Weight Loss CUSTOM COUNTERTOPS | CUSTOM CABINETS | CABINET REPAIRS & ADD-ONS

A"State o IV Infusions
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You love living in Fort Wayne as much as | do. But, are you doing : . [ 31 I I ‘ \ I I I G U E N I N

everything you can to protect the life you've built here? As your
local Allstate Agent, | can help you make informed decisions to

help ensure that everything you love is well protected. Contact . 7 = y 260 _639_ 39 1 5
me to get covered. [IErTE peruereeys 1 B e € Wi, H

“ 14727 Bruick Dr. Hoagland, IN 46745
Personalized service. Trusted advice. { ." el L. :.. heath@madisonca b| nets_com

www.facebook.com/madisoncabinet | () @madisoncabinets
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NPI {ZI)\ISPECTIONS‘“ ‘ SPRING IS
Right Around The Corner ...

National Property Inspections is Fort Wayne’s first
choice for home inspections. Our professionally
trained inspectors have years of experience identifying
the condition of hundreds of your home’s most vital
systems. With fast turnaround, comprehensive,
easy-to-understand reports and friendly service, our

Mention This Ad, and Your Clients team is here to answer all of your questions any time
Receive $50 Off Sewer Scope with in the inspection process.
Their Full Home Inspection In the

Month of April! Contact NPI Fort Wayne to Schedule Your Inspection Today!

* 350 0ff

Free Spring Home
Maintenance Tips

‘a‘ 260-705-9835 g www.NPlweb.com/FortWayne Blake.Evans@npiinspect.com

NEW CLIENT
SPECIAL

GET 1
MONTH
FREE

EE%E'I
E] HOMES FOR SALE
(=]t

When you book for 3
months of cleaning, you
get the 4th month FREE!

W on s

Prin;ggfgt;f;fgvégom ._. _. : ; = . I (765) 251 '31 78

1028 W Cook Rd Suite C
Fort Wayne In 46825

CRYSTALCLEAR
CLEANING CREW
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MidWest
America

FEDERAL CREDIT UNION

LOCAL SERVICING.
ONE TIME CLOSE.

Our home loans offer local
decision-making & friendly local
servicing that you can trust. We provide
the key to easy home ownership with an
array of lending options. e =

YOUR*] B iwee

& Conventional Mortgage Loans
(15, 20, or 30 Years)

& Home Construction Loans

II‘ ‘

& 1st Time Home Buyer Financing

& Zero or Low Down Payment Available
FHA, VA, and USDA

& Lot & Land Loans

@ Unsecured Home Improvement Loans - | . ; 1
& Adjustable Rate Mortgages (5/5 & 7/7) 260-482-3334

Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending

Please consult us for terms and details. Not all borrowers qualify and must meet underwriting guidelines. Subject to
credit review and approval. This does not constitute a commitment to lend. ESi- o
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Evan Riecke didn’t set out to become a
real estate agent, but once he found his
way to the industry, he knew he was
exactly where he was supposed to be. “I
didn’t realize I wanted to be a real estate
agent initially,” he recalls. “But once I
left my career as an elementary teacher,
I knew I enjoyed the idea of providing

a service to someone and working with
and meeting new people. It turned out,
this was my calling.”

Today, Evan is one of Fort Wayne’s
top-producing Realtors, known for his
authenticity, dedication, and hands-on
approach. Licensed since 2016, he has
steadily built a thriving business with
Encore Sotheby’s International Realty.
In 2024 alone, he was named the Top
Selling Individual by Volume and
Transactions for Sotheby’s in the
IRMLS Region, and his career sales
have surpassed $132 million, including
$22.8 million in sales in the past year.
Despite these impressive numbers,
Evan’s focus has never been on chasing
records or setting lofty goals. “I don’t
set goals or have crazy expectations
I'm constantly trying to meet,” he says.
“The motivating factor for me is taking
on whatever opportunity arises and
making it my goal to finish that task to
completion and satisfaction.”

His path to real estate was far from
typical. After earning his degree in
elementary education from IPFW (now
Purdue Fort Wayne), Evan taught third
grade at Perry Hill Elementary for three

COVER STORY

years. While teaching was fulfilling,

he eventually moved into the scrap
metal industry, but something was

still missing. Real estate became his
unexpected but perfect fit. “I realized
I'wanted to be in a profession where I
could make a difference for people, and
real estate has allowed me to do thatin a
meaningful way,” Evan explains.

From the very beginning, he was eager
to learn from the best. Mentors like Greg
Brown were instrumental in teaching
him the fundamentals of coaching

and negotiation, while Joe Pliei helped
deepen his understanding of new
construction. More recently, Evan has
benefited from the guidance of industry
leader Lynn Reecer. “I always enjoy
being in new and existing houses with
Joe because I learn something new every
time,” he shares. These mentorships
helped shape Evan’s approach to
business—grounded in honesty, hard
work, and always putting the client first.

What sets Evan apart is his dedication to
going above and beyond for his clients.
He’s not the type to simply put a sign
in the yard and wait for an offer. He

is present at every important stage—
whether it’s attending inspections,
overseeing listing photography, or
stepping in to help with unexpected
tasks when clients are away. “If a client
is out of town and I need to meet a
contractor at their house, water their
plants, or take their trash cans out, 'm
happy to do those little things,” Evan
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The motivating factor for
me is taking on whatever

opportunity arises and

making it my goal to finish

that task to completion

and satisfaction.”

says. “A lot of people can open doors and
put a sign in a yard. You have to go the
extra mile to really make an impact.”

Evan approaches every listing and
every client with the same level of care,

regardless of the home’s value. “Of
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course, a higher-end home may require
a little more attention, marketing,

and work, but that doesn’t change my
approach to getting it sold or investing
my time into it,” he explains. His
commitment to fairness and consistency
has helped him build trust and a loyal

client base, leading to repeat business
and referrals—something he sees as the
greatest compliment.

At the heart of his success is clear
communication. Evan makes it a priority
to stay responsive and proactive. “I

stay on top of a lot of things so they
don’t fall through the cracks,” he says.
“I try to respond to my clients quickly
to get them the answers they need

to make decisions or get things done

in a timely manner.” For Evan, good
communication isn’t just a service, it’s a
reflection of his respect for his clients’
time and trust.

Like any seasoned Realtor, Evan has
navigated his share of challenges.
Every transaction comes with its
own unique hurdles, often tied to
inspections, appraisals, or financing
issues. But rather than seeing them
as obstacles, he views them as
opportunities to problem-solve and
work collaboratively. “Almost every
transaction presents a challenge that
requires a solution and teamwork to
overcome,” he says. “That’s part of what
makes it fun—you never know what
they’ll be, and you have to be ready.”

If there’s one thing he’d like to

see change in the industry, it’s
communication between agents. “It’s
defeating to show a property that has

an offer on it you weren’t aware of, only
to leave and find out it sold two hours
later,” Evan says. “Feedback is important
for agents and sellers to understand
what obstacles they need to overcome to
get their home sold. We are all busy, but
just putting ‘not interested’ isn’t helpful.”

While his professional accomplishments
are impressive, Evan’s family remains
his greatest source of pride. Married

to his wife, Mallory, for 13 years, he
credits her with keeping their family
life running smoothly while he juggles

a demanding career. “She’s constantly
picking up all the pieces around me,”

he says. “She’s understanding, caring,
and of course, beautiful. She tries to
feed me as much as possible so that 'm
not constantly eating fast food while

I'm all over town.” Together, they’re
raising two children, Vivienne (11) and
Warren (9), and share their home with
two French bulldogs, Sunny and Clyde.
Evan’s flexible schedule allows him to be
present for his kids’ school events and
activities, something he cherishes.
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When he’s not working, yow’ll likely
find Evan on the golf course. A self-
proclaimed avid golfer, he spends
time playing with friends whenever
Indiana’s weather allows. He’s also

a passionate fan of Tiger Woods, IU
basketball, and the Indianapolis Colts.
“I've had season tickets to the Colts for
12 years now—lots of wasted money,”
he jokes. Alongside Mallory, he owns
The Warehouse Salon in downtown
Fort Wayne and Dreaming Tree Cafe
on the southwest side of town. The
couple also enjoy traveling to see the
Dave Matthews Band, sharing a love of
live music.

For those considering a career in

real estate, Evan offers practical, no-
nonsense advice. “If you’re getting into
it because there’s ‘money to be made’
or ‘you don’t have a boss,” you aren’t
going to last very long,” he warns. “Any
time money is your motivation, people
can tell, and it’s a huge turn-off. I call it
commission breath. Not having a boss
is fine—as long as you’re very good at
staying motivated independently.”

Looking back on his journey, Evan has
no regrets. “Each challenge I've faced

has helped me to grow to where I am
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today,” he reflects. “Life is too short to
think about what I would have changed
in my past. How can I continue to get
better for myself and my family in the
future? That’s the question.”

In an industry where reputation is
everything, Evan Riecke has built his on
trust, authenticity, and an unwavering
commitment to his clients. His hands-
on approach and genuine care set him
apart, and for Evan, going the extra mile
isn’t a strategy—it’s just who he is.
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WHOLE HOME
INSPECTION
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Win A FREE
Home Inspection!

Every month, Gold
Key is giving away
a FREE Home
Inspection! The
winner will be
refunded at the
end of each month!

e 4

GOLD'KEY

INSPECTION SERVICES

etting the inspection standard!

Where We Build: L
Fort Wayne e Auburn e Garrett ¢ Angola
Van Wert ¢ New Haven e Huntertown
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Elevate Your Expectations. Experience the Kiracofe Difference!

P: 260-705-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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This is Plan B...

Choose Plan A from
Home Warranty!

14-months’
of coverage

Scott

Kellenberger
Regional Sales Manager

scottkellenberger@homewarrantying.com

(260)433-4027 OO

vith Plan A!

“Initial coverage ferm homewarrantyinc.com/register
Review Ihe ferms ond conafitions,
coveroge, Kmitations, ond exclosians
ol hemewarrantyine.com/tevms,

Home ﬂ. Warranty.

WAYNE HOMLE « DESIGN CO.

BY RRANDON WAYNF SCHUFLFR

7763 Coldwater Rd. Fort Wayne IN | 260-445-5484
@ Wayne Home & Design Co. (©waynehomedesignco
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: Fmd Us On Social Medla' . - ;
260-444-7678 OR 419-506-1559 ' Decks, Fencing, Concrete,

= 104 Waterplant Drive, Antwerp, OH, 45813 Pergo|as, Gazebos, & More!

L

For over 60 years, Star Homes has committed to
delivering the highest level of design,
craftsmanship, and quality to Fort Wayne and

Edward j o “ e SF surrounding areas in Indiana and Ohio. Whether it

is a custom home, lake cottage, or renovation, we
S p RI N G r I E L D take pride in combining your vision with our
STORATION & REMODELING dedication to building you "The Perfect Place to
Call Home".
I - 4 Let’s get to work
call the restoration experts at 1 =

SprzngfeldRestoranonl‘l ey P ona life you IOVG.

to restore peace &

calm. : [ :-j 7
Iil RN - Daniel L Friend

Financial Advisor
5720 Coventry Lane
Fort Wayne, IN 46804
260-436-5682

STAR HOMES

MIKE Member SIPC by Delagrange and Richhart, Inc.

HERNANDEZPETERSON . [=]Y If you have questions or would like further information, [u]
260,855,409 > edwa rdjﬂ nes.com COMMUNITIES contact Amanda Blackburn at 260-755-5999 MODEL HOMES

MHP @SPRINGFIELDRESTORATION.COM

56 - May 2025




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2025, to March 31, 2025

# Agent Office Units Volume Average # Agent Office Units Volume Average
1 Evan Riecke Encore Sotheby's International Realty - UPENSO 25 $11142,783 $445711 34 Daniel Orlando Mike Thomas Associates - NE341 7 $3,346,000 $478,000
2 Warren Barnes North Eastern Group Realty - UPNOEA 28 $6,745,850 $240,923 35 John Garcia Impact Realty LLC - UPIMPA 5 $3,332,000 $666,400
3 Geoff Cavender eXp Realty, LLC - UPEXPR 6.5 $6,406,100 $985,553 36 Kimberly Ward North Eastern Group Realty - UPNOEA 40 $3,290,448 $82,261
4 Lucas Deck Weichert Realtors - Hoosier Heartland - NE2458 15 $6,399,900 $426,660 37 Melissa Maddox North Eastern Group Realty - UPNOEA 14 $3,227174 $230,512
5 BarbaraHendrick Coldwell Banker Real Estate Group - NE9 1" $5,646,730 $513,339 38 Aaron Shively Pinnacle Group Real Estate Services - UPPGRE 12 $3,215,500 $267,958
6 Larry White Liberty Group Realty - UPLIGR 20 $5,634,529 $281,726 39 Scott Marker Anchor Realty - NE2413 9.5 $3,215,350 $338,457
7 Bradley Stinson North Eastern Group Realty - UPNOEA 1.5 $5,523,400 $480,295 40 Cyndee Fiechter North Eastern Group Realty - UPNOEA 1 $3,119,500 $283,590
8 Jihan Rachel Brooks DRH Realty of Indiana, LLC - UPDRHR 18 $5,453,830 $302,990 41 Jordan Wildman eXp Realty, LLC - UPEXPR 12.5 $3,106,300 $248,504
9 Bradley Noll Noll Team Real Estate - UPNTRE 14 $5,366,400 $383,314 42 Heidi Haiflich North Eastern Group Realty - UPNOEA " $3,101,300 $281,936
10 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 8 $5,091,600 $636,450 43 Jody Holloway Coldwell Banker Holloway - UPCOHO 9 $3,096,500 $344,055
1 Tim Haber CENTURY 21 Bradley Realty, Inc - UPBRAD 14 $5,046,600 $360,471 44 Edmond Jemison CENTURY 21 Bradley Realty, Inc - UPBRAD 9 $3,039,788 $337,754
12 Andy Zoda Coldwell Banker Real Estate Group - UPRWGRO05 15.5 $4,890,700 $315,529 45 April West Scheerer McCulloch Real Estate - UPSMRE 16 $3,028,400 $189,275
13 Tina Stuckey RE/MAX Results - UPREMXO01 1 $4,620,800 $420,072 46 Elius Hogan Hosler Realty Inc - Kendallville - NET1 10 $2,927,199 $292,719
14 Heather Regan Regan & Ferguson Group - UPREFE 7 $4,556,695 $650,956 47 Mary Anne Taylor North Eastern Group Realty - UPNOEA 1" $2,874,800 $261,345
15 Leslie Ferguson Regan & Ferguson Group - UPREFE 7 $4,556,695 $650,956 48 Destiney Lawson F.C. Tucker Fort Wayne - UPFCTU 12 $2,872,200 $239,350
16 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 10.5 $4,492,564 $427,863 49 Todd Stock RE/MAX Results - UPREMXO01 4 $2,840,000 $710,000
17 Kurt Ness Ness Bros. Realtors & Auctioneers - UPRLNBO2 12 $4,400,475 $366,706 50 Stacy Rofkahr Mike Thomas Associates - NE341 25 $2,831,000 $113,240
18 Beth Goldsmith North Eastern Group Realty - UPNOEA 8 $4,382,800 $547,850
. _ Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
9 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 14 $4.188,500 $299178 submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NEI counties.
20 Cindy Bluhm Mike Thomas Assoc., Inc - UPMTAS 8 $4,080,400 $510,050
21 Angela Pachuta RE/MAX Results - UPREMXO01 1 $3,998,000 $363,454
22 Candice Everage Weichert Realtors - Hoosier Heartland - NE2458 15 $3,949,000 $263,266
23 Heather Sanders eXp Realty, LLC - UPEXPR 14 $3,929,299 $280,664
24 Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 30 $3,901,000 $130,033 @ M | D D ]_ ETO N SC H OO L D E N TA L E XA M S JUNE 3 H
g T
ULY 15
25 Stacie Bellam-Fillman Orizon Real Estate, Inc. - UPORIZ 14 $3,763,600 $268,828 For g 89‘:‘“ _ zpm
26 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 1 $3,729,800 $339,072 l ” l ga l te n
27 Timothy McCulloch Scheerer McCulloch Real Estate - UPSMRE 15 $3,681,507 $245,433 et Ahead for the New Sct \ool}/@ur Includes Comprehensive exam (DOTS0)
) ) y and bitewing radiographs (D0272). For new patients only.
28 Troy Wieland Wieland Real Estate - UPWREE 10 $3,613,488 $361,348 - Less than 10 minut from St
29 Gabe Cerny RE/MAX Results - Angola office - NE30 6 $3,604,000 $600,666 Vincent de Paul Catholic School
- Visit our friendly tfeam with our
30 Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 10 $3,426,600 $342,660 state-of-the-art QQLJiPMGHT To take
31 James Felger Mike Thomas Assoc., Inc - UPMTAS 15 $3,361,550 $224,03 care of you and your family's needs
- Bring in your child's oral exam form
32 Keri Garcia Mike Thomas Assoc., Inc - UPMTAS 6 $3,348,259 $558,043 - , " . ~ e
to the appointment for Dr. Shim to
33 Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 85 $3,347,41 $393,813 CC)WIPIC"C
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Call
(260) 490-3495

Visit Our Website
www.middletonfamilydentistry.com
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YOUR —N
SUCCESS -

And Leave The Competition In The Dust!

The real estate game isn’t a slow Sunday drive—it’s a full-throttle race to the top in the housing market.
Every second counts, the competition is fierce, and if you’re not accelerating, you’re falling behind.

You need a winning pit crew—a mortgage partner that fuels your deals, boosts your speed, and
helps you take the checkered flag. That’s where we come in.

— _— ]
— —

-~ $2,500 Borrower Grants: Give your buyers - Buy Now, Sell Later Program: Help your
the edge they need to speed past hesitation clients secure their dream home without the
pit stop of selling first.

and close the deal.

-= Cash Offers That Crush Competitive Bids: __..'- 1% Down Program: Get your buyers across
Make your clients the ones celebrating in the finish line with just 1% down—they keep

the Victory Lane. more cash, and you look like the hero.

—
—
—

« Platinum Pre-Approval Program: Rock-solid
approvals that give your buyers confidence
at the starting line.

I’m here to help YOU win. Ready to shift
your business into high gear?

Let’s talk!

Michelle Miller

Branch Manager

NMLS# 420723

Phone: 574-797-0301

Cell: 574-549-4609
msmiller@annie-mac.com
www.mortgagesbymichelle.org

ANNIEMAC | MICHELLE
HOME MORTGAGE M”_LERTEAM

CMX

RTIFIED MORTGAGE ADVISOR

*WINNER *

AnnieMac Home Mortgage, 3700 Lake City Highway, Warsaw, IN 46580. NMLS #338923. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage,

Family First A Division of AnnieMac Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) is not affiliated with the U.S. Department of Veteran’s Affairs, the U.S. Department of Housing and

Urban Development, the U.S. Department of Agriculture or any other Federal Government Agency. This is a business-to-business communication directed only to professionals employed in the residential mortgage industry

and their commercial associates. It is not intended for distribution to consumers or the general public. It is not an “advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject

to change without notice. ©AnnieMac Home Mortgage. All rights reserved. « ‘Cash Offer’ and ‘Buy Now, Sell Later’ and ‘Cash Bridge’ programs are fulfilled by AnnieMac Private Equity Cash2Keys (Cash2Keys), an affiliate of AnnieMac

Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys for the Cash Offer program’s income and collateral requirements. Once

R approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180 days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.
‘g §A me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.annie-mac.com/page/licensing.

INNER CLARITY MEETS OUTER IMPACT

ABUNDANCE LIFE COACHING

At Abundance Life Coaching, we guide high-achieving professionals

through powerful mindset shifts using Mental & Emotional

Release, NLP, and hypnotherapy to unlock clarity, confidence,
and internal freedom.

Jimmy LaRowe

Founder & Life Strategist Coach
260-582-9821

jimmylarowe@gmail.com

ALISNED LTYING

Aligned Living Media bridges the gap between vision and

execution; helping purpose-driven individuals and brands

express their truth through impactful strategy, media, and
messaging that brings their boldest ideas to life.

Julia Haslett

Alignedlivingmedia@gmail.com



everwise

REDIT UNIOMN

Everyone deserves |
a place to call
their own.

Equal Housing Opportunity. NMLS#E 686706, Subject to credit approval a

THE QUALDFL L}i

Tammie Jones

lernie@everwisecu.com

()OPEN DOOR
Rentals

For Sale
For Prelease

Wayne Street Commons
Near Trine University
Angola, IN

Call for details today!

“ Owner/Managing Broker/Property Manager
A 500 S. Grandstaff Dr. Suite F | Auburn, IN 46706

P: 260-333-7368 Ext. 105 | M: 260-438-1087
tammie@opendoorrandr.com | www.opendoorrandr.com
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nd membership requirements.

CALL YOUR MOM!

- (you're welcome)

HAPPY

Janel C. Eckert, ACN
| (260) 312-184.0

'*EI.r?EI

Health Care ¢+ Travel « Phone/Internet « Security

Real estate agents know it: a great garage grabs attention.

GarageExperts® transforms unused, overlooked spaces

into beautiful, functional showpieces.

|

e

TR

TURN “JUST A GARAGE" INTO A

SHOWSTOPPER

Full garage makeovers that
wow buyers and homeowners

11 new stunning colors for cabinetry

Industry-leading products built to last

Professional, locally-delivered service

Your clients
will love it.
Your listings
will stand out.

® GarageExperts

High-Performance Floor Coatings -Storage Solutions

Book a Design Consultation today at
GarageExperts.com/Fort-Wayne




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2025, to March 31, 2025

# Agent Office Units Volume Average
51 Raylene Webb eXp Realty, LLC - UPEXPR 27 $2,809,220 $104,045
52 Jared Kent Anthony REALTORS - UPANRE 8 $2,790,000 $348,750
53 Brenda Williams CENTURY 21 Bradley Realty, Inc - UPBRAD 9.5 $2,748,103 $289,274
54 Mary Sherer ERA Crossroads - UPSHAA 10 $2,735,791 $273,579
55 Jackie Clark Coldwell Banker Real Estate Group - UPRWGR09 4 $2,724,000 $681,000
56 Valarie Bartrom Mike Thomas Assoc., Inc - UPMTAS 9 $2,707,914 $300,879
57 Courtney Ousley North Eastern Group Realty - UPNOEA 6 $2,704,840 $450,806
58 Baylee McMaken American Dream Team Real Estate Brokers - UPADTR n $2,690,750 $244,613
59 Lori Mills CENTURY 21 Bradley Realty, Inc - UPBRAD 6 $2,688,900 $448,150
60 Tristen Davis Coldwell Banker Real Estate Group - UPRWGRO5 4 $2,675,000 $668,750
61 Alan Scherer North Eastern Group Realty - UPNOEA 5 $2,649,900 $529,980
62 Lynette Johnson North Eastern Group Realty - UPNOEA 8 $2,637,404 $329,675
63 Justin Longardner CENTURY 21 Bradley Realty, Inc - UPBRAD 10 $2,628,600 $262,860
64 Chance McMaken American Dream Team Real Estate Brokers - UPADTR 10 $2,624,295 $262,429
65 Andrew Morken Morken Real Estate Services, Inc. - UPMRSI 1 $2,620,001 $238,181
66 Daniss Warner Uptown Realty Group - UPUTRG 13 $2,579,800 $198,446
67 Andrea Gates Coldwell Banker Real Estate Group - UPRWGR0O9 n $2,541,300 $231,027
68 Alyssa Schendel North Eastern Group Realty - UPNOEA 10.5 $2,528,600 $240,819
69 Jessica Arnold North Eastern Group Realty - UPNOEA 9 $2,519,500 $279,944
70 Tyler Jackson CENTURY 21 Bradley Realty, Inc - UPBRAD 12 $2,507,800 $208,983
71 Rita Howell Hosler Realty Inc - Kendallville - NE11 5.5 $2,504,500 $455,363
72 Leah Marker Mike Thomas Assoc., Inc - UPMTAS 5 $2,494,000 $498,800
73 David DeHaven Mike Thomas Assoc., Inc - UPMTAS 8 $2,457,950 $307,243
74 Jason Currington American Dream Team Real Estate Brokers - UPADTR 9 $2,442,900 $271,433
75 Allison Washington North Eastern Group Realty - UPNOEA 8.5 $2,398,607 $282,189
76 Patti Couperthwaite Coldwell Banker Real Estate Group - NE9 5 $2,372,000 $474,400
77 Trey Forbes Weichert Realtors - Hoosier Heartland - NE2458 8.5 $2,366,887 $278,457
78 Justin Smallwood Indiana Flat Fee Realty - UPIFER 4 $2,366,000 $591,500
79 Michael McKinney Mike Thomas Assoc., Inc - UPMTAS 8 $2,347,500 $293,437
80 Kyle J. Ness Ness Bros. Realtors & Auctioneers - UPRLNBO2 9 $2,333,900 $259,322
81 Justin Heflin Mike Thomas Assoc., Inc - UPMTAS 6 $2,319,100 $386,516
82 lan Barnhart Coldwell Banker Real Estate Group - UPRWGRO05 9 $2,297,400 $255,266
83 Chelsea Johnson CENTURY 21 Bradley Realty, Inc - UPBRAD 75 $2,296,686 $306,224
64 - May 2025

# Agent Office Units  Volume Average
84 Stacy Dailey North Eastern Group Realty - UPNOEA 10.5 $2,283,313 $217,458
85 Deborah Rodriguez Mike Thomas Associates - NE344 8 $2,275,600 $284,450
86 Michael Kirchberg Uptown Realty Group - UPUTRG 9 $2,266,999 $251,888
87 David Augustyniak RealtyFlex of N.E. Indiana LLC - UPRFLX 3 $2,265,000 $755,000
88 Christy Thomson RE/MAX Results - Angola office - NE30 8 $2,246,400 $280,800
89 Alice Fitzpatrick-Welch Coldwell Banker Real Estate Group - NE9 6 $2,244,700 $374116
90 Jerry Jenkins Coldwell Banker Real Estate Group - UPRWGR06 7 $2,235,500 $319,357
91 Steve Ness Ness Bros. Realtors & Auctioneers - UPRLNBO1 6 $2,202,400 $367,066
92 Brock Noye Noll Team Real Estate - UPNTRE 9 $2,200,900 $244,544
93 Nancey Weaver Agency & Co. Real Estate - UPAGCO 5 $2,195,800 $439,160
94 Tracy Hale CENTURY 21 Bradley Realty, Inc - UPBRAD 7 $2,190,000 $312,857
95 Joni Donaghy-Myers Coldwell Banker Holloway - UPCOHO 9 $2,181,300 $242,366
96 Michelle Wyatt Wyatt Group Realtors - UPWGRE 8 $2162,302 $270,287
97 Michael Payne Coldwell Banker Real Estate Group - UPRWGRO5 6 $2,159,000 $359,833
98 Cecilia Espinoza Espinoza Realtors - UPESRE 1 $2147,000 $195,181
99 Julie Arquette CENTURY 21Bradley Realty, Inc - UPBRAD 1 $2,125,000 $2,125,000
100 Scott Yoder Coldwell Banker Real Estate Group - UPRWGR0O9 75 $2,101,500 $280,200

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/

by MLS. Data is based on UPSTAR and NEI counties.

Help Your Buyers find a

Home for

Less

« Down payment ossistance programs up to 100%*

« 16 day clear to closa

Contact me today to learn more!
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GO from (G o vomroncr
Dreaming to Bwldmg,
All with One Loan

We make building a home simple with our
One-Time Close Construction Loan - one |oan,
one closing, and a clear path from foundation

to front door. From breaking ground to move-in
day, you'll have a trusted partner making sure
everything stays on track.

Thes |2 not a commilment 1o knd G ualifications apply. See representalive for details

If you're ready to build, let’s GO make it happen.

Stoskton Morighgs NMLS 5255 Greg Thomas Ben Kelly

Ecqual nHumLm Branch Manager Maortgage Loan Originator
ke NMLS 138838 NMLS 218782

it ek torpi 260.705.4000 2606024164
gﬂhﬂm&] oans.com gt@gohomelosns.com benkelly@gohomeloans.com

FLYING DUTCHMEN INC

REFERRAL

Program BEST CDNTRACTING

PLUMBING SERVICES
‘ IHI II[ I

260-800-3031 T

INfo@260roofing.com RESIDENTIAL PLUMBING
Remodels - Installations
Gas lines - Inspection Reports

For each job we complete for one of your clients
you will receive a $50 VISA giftcard!

Tenant Moveouts
Home/Garage Cleanouts
Full Remodel Demolition
Structural Demolition

Junk/Pile Pickups .
Furniture Pickup o
Appliance Removal o
Flooring Removal o
S TEXT OR CALL

\\ (260) 254-4885

Best Contracting Plumbing Services

260ROOFING.COM

@ FULL LIST OF SERVICES
www.flyingdutchmeninc.com

260-387-9664 | Nbestcontractingllc@yahoo.com
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HELP US,
HELP THEM.

We are a realtor and lender-focused insurance agency,
trusted with over 180 insurance companies nationwide.

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

(260) 250-4131

3484 STELLHORN RD.

Y1 FORT WAYNE, IN 46815
260insurance.com
joe.guardiola@goosehead.com

@ goosehead

INSURANCE

B

ZIN
Centier

BANK

No matter where you are on your home
buying journey, I'm here to be your home
financing guide. Contact me today!

Shari Vermillion | NMLS #1096215
127 W. Berry St. Suite 100, Fort Wayne, IN 46802
Centier.com/shari-vermillion

@ Member FDIC

lI.:E"MII:IIEIR Centier Bank NMLS #408076 Cell: 574-387-6169
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HOOVER 1« MOVER

RELOCATIONS...ANYWHERE

clean-out
season
|

IS upon us.
Let us help

your clients.

We’'re grateful for the opportunity to work alongside such
incredible professionals in the real estate industry. Thank you
for choosing us to support your clients’ moving needs—it’s a
privilege to be part of their journey.
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Starting is easy. Contact us for
M e a FREE ESTIMATE!




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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All great school districts!
. (14]15) &3

Stacey Kreigh \ (1)
smkriegh@drhorton.com By v,

g @ 9) Roanoke @ A
260.341.0151 O N

(1] :
&
Huntington 0
Ossian
@ Decatur

D'RHORION

America’s Bouitater o .

D.R. Horton is an Equal Housing Opportunity Builder. Pictures, artist renderings, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as
built. Home and community information, including pricing, included features, terms, availability, and amenities, are subject to change and prior sale at any time without notice or

obligation. Buyer should conduct his or her own investigation of the present and future availability of school districts and school assignments. D.R. Horton has no control or responsibility
for any future changes to school districts or school assignments. ©DR Horton Inc. 2024. All rights reserved.




