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We're a Proud Partner of
the Montgomery County
Humane Society.
You can help make
a difference!
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Chimney Inspections
Chimney Sweeps
Chimney Restoration
Masonry Repairs ‘
Dryer Vent Cleanings
Patios & Walkways

301-960-5664
info@chelseaschimney.com

ChelseasChimney.com e " : @‘ HUMAINE
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Let's be humane together”

CSIA Certified Technicians | 400+ 5-star Google reviews | Licensed & Insured
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& MEDICAL
PROFESSIONAL LOAN
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Program highlights include:
* Up to 100% Loan for Single Family Homes & Condos

e Available for purchase or rate/term refinance
89.99% to $2 million and 100% to $1 million

* Medical school debt that is deferred or in forbearance
is not a prohibitive factor for loan qualification 2

* Employment for the Doctor may begin up to 90
days after loan closing

* All holders of JD (Juris Doctorate) degrees who
are actively practicing licensed attorneys

* No mortgage insurance required
* Primary residence only
e Special terms for medical residents

1 Lower LTVs available for loans above $1,000,000.

2 Medical school debt at least 12 months deferred or in
forbearance after loan application date.

. BEST
Tina Del Casale Eon

m Sandy Spring C: 301.523.1893 ,,

Speak with me today to get started!

Mortgage Banker | NmLs# 191852
TDelCasale@sandyspringbank.com o=

APPLY NOW at SSBTina.com

Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or

commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may

apply. Adequate property insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender
we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender.
NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.
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2 Our Real Estate Team
provides a full suite of

solutions for your legal needs

Real Estate Settlements | Title & Escrow Services
Broker Compliance | Consumer Complaints
Dispute Resolution

301.230.6574
Settlements@ShulmanRogers.com
ShulmanRogers.com




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

AESTHETIC &

RESTORATIVE DENTISTRY
Chevy Chase Digital Dentistry
(202) 686-9100
chevychasedigitaldentistry.com

APPRAISAL SERVICES
Jackson Appraisal Group
(202) 409-4850
JacksonAppraisalGroup.com

ATTORNEY
Shulman Rogers
(301) 231-0933
ShulmanRogers.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Chelsea’s Chimney

(301) 583-6501
ChelseasChimney.com

CLEANING SERVICE
All Neat Inc.

(202) 413-0643
AllNeat.com

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Sparrow Electrical Services, LLC
(301) 523-2177
SparrowElectricMD.com

FLOORING
Floormax

(301) 206-2200
FloormaxFloors.com

6 - May 2025

HOME INSPECTION

DS Home Inspection Services
(240) 910-0896
DSlInspects.com

Sentinel Inspections
(301) 832-2682
SentinelHl.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay

(202) 588-0530
JenniferLindsaylnsurance.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

We Restoration
(301) 969-9338
We-Restoration.com

MORTGAGE
LoanSteady
Melissa Rich
(703) 927-2626
LoanSteady.com

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank

Paul Deibler

(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank

Amit Desai

(410) 905-9638
TD.com/US/EN/Personal-Banking

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

OUTDOOR DESIGN
Garden Wise

(703) 243-5982
www.gardenwise.co

PAINTING SERVICE

J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

POWER WASHING

Milton Il Pressure Washing
(240) 882-0398
Facebook.com/
share/1BbaVHed9e/

REAL ESTATE TECHNOLOGY
Whoovia

(240) 678-4157

Whoovia.com

SENIOR MOVE MANAGEMENT
Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design

(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE COMPANY
C.L.A Title & Escrow
John Coester

(301) 200-4609
CLAtitle.com

Chalet Settlements
(301) 798-9447
ChaletSettlements.com

Stewart Title and Escrow
(202) 838-2053
Stewart.com/en/markets/
mid-atlantic.html

VIDEO SERVICES
HD Bros

(540) 840-1388
HDBros.com

Over 60,000
Successful
Pickups
Completed

A Local, Small
o) Business Serving

m VA, MD & DC for
Over 16 Years

/ _ 70% of business
~ comes from
referrals

Over 1000
5-Star Reviews!

S
BiScheduleloursSpring
@eaniUplEvents!

K, 23 JUNK.COM | Colin Wheeler

Call Collin directly.
301-798-6055

cwheeler@123junk.com

SERVING MD, DC & VA

A Local DMV Small Business

Junk Removal « Furniture Removal
Appliance Removal - Cleanout Services

L
i
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HDEEg | IS IMETO UPGRA DE.
Are you ready to take your marketing to new heights? Unlock the

REAL ESTATE MARKETING potential of vour brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
MADE EASY and media strategy today! Connect with our team to discuss branding

' strategies and elevate your social media presenee for exponential growth.

SAVE $100 ON LISTING CONTENT!
——————————————————————

s igh gy ook -

e
LIS

VIDEQ PRODUCTION.
REAL ESTATE MEDIA
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Meet

The
Team

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Sales Manager Photographer

Follow Us Online!

MEET THE REST OF
THE KB TEAM!

o

DC Metro Real Producers DC Metro Real Producers
@realproducersdcmetro @realproducersdcmetro

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

———
Make Sure

Your Buyers
Dream Home s

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533

mike@moldgone.net ¢ moldgone.net
2508 Locustwood P, Silver Spring, MD 20905
FAMILY-OWNED « NON-FRANCHISED

10% MILITARY
DISCOUNT
We appreciate our heroes and would

like to offer a special discount to all active MIKE MULIERI

President

-
v

duty and veteran armed forces members.

8 - May 2025

TURN YOUR TEAM INTO
A BRANDING POWERHOUSE

Simplify marketing with our online tools: custom
print & social media templates, admin permissions,
seamless approvals, and easy billing management.

A
my marketing
; matters
Contact us to
get started WHERE IDEAS TAKE FLIGHT
today! mymarketingmatters.com

301.590.9700

Cleaning Services for Realtors
Let your listings shine this
summer with a clean that’s as
refreshing as the season!

Deep Cleans for:

« Pre-Listing - Move-In/Move-Out - Post-Construction
Why Partner with Us?

» Quick & Efficient

» Trained and Vetted Staff "

» Customized Services A

« Fully Registered and Insured

©
Google @

] & ] PAINTING

Exceptional, Professional Painting

Freshen Up Your Listings

[nllo tHomey Thal Sed

CALL US TODAY!
703-593-7587 | JandJPainting,co

DC Metro Real Producers - 9




PUBLISHER’
NOTE

10 - May 2025

Hello May, the Season of Growth!

As spring reaches its peak, May reminds us of the pow-
er of growth and gratitude. It’s a time to celebrate our
accomplishments, embrace new opportunities, and
reflect on the progress we’ve made so far this year.

This month, we’re rolling out the red carpet for a
milestone moment — our Walk of Fame: Celebrating
100 Issues on May 15th! This special event will honor
the incredible agents, partners, and stories that have
shaped our journey so far. We can’t wait to celebrate
this legacy with you in true star-studded style!

We’re also thrilled to welcome three new preferred
partners to the community: Chalet Settlements,

Chevy Chase Digital Dentistry, and Milton
IT Pressure Washing. We’re excited for the
collaborations and connections to come!

Let’s keep this thought in mind: “What we plant in
the spring, we harvest in the fall.”

Here’s to a May filled with growth, creativity,
and gratitude.

Kristin Brindley
Owner/Publisher

DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com
DCMetroRealProducers.com

DC METRO REAL PRODUCERS

presents

WALK OF FAME

CELEBRATING

IE8ES:U E S

Leading Moving Company Recognized Nationally for Excellence in
Service, Innovation, and Commitment to the Industry

INDEPENDENT

MOVER

OF THE YEAR
. * AWARD *

| RSN . SR T T e R e s S B

BR00 7 MOVING & STORAGE,INC Moyerandsons.com
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TOP AGENT, HERE’S YOUR
INVITATION TO JOIN THE BUYER

LISTING REVOLUTION

Designed by a top agent for top agents for
one purpose: Attract. More. Deals.

Ve @
. . . $2,000,000 - $3,250,000
With Whoovia, you will:
) . . Prbnzdey’ Toen i o myrr vus on b spemeg for
* Grow your seller pipeline and win N N T
more hStingS i thromg Dowe Fayrmt 1y i Corbrmeroen

* Attract and convert more buyer prospects

» Separate your brand with exclusive data 8 e S A '

* Invest in and expand your SOI

For more on how Whoovia is changing e
the game for top agents, visit: T S

https://whooviacom/agents ! o
Ideal Timaling
i CEECESS - - -
| el
— b |

@whmm

QR: To See if you qualify and for a free demo

©whoovia

12 - May 2025

PR - .

SPEEDY RENOVATIONS.
STELLAR SALES.

Are you a real estate agent or Realtor®
looking to sell homes faster? Look no
further than Floorsd4Realtors, the new

dedicated division from Floormax.
Our team offers the largest in-stock
inventory of flooring options in the

area, ensuring fast turnaround on
flooring and painting services to
enhance your listings' appeal, Partner
with us to expedite sales without
compromising quality. Don't let subpar
services hold you back — trust
Floors4Realtors for prompt solutions.

www.Floors4Realtors.com
(301) 206-2200

MHIC P 415IE
Fidly Licensed wnil insdreg

]

s that sh uld
op real estate

We take recommendations from YOU - our top agents — on who should
be named a preferred partner with Real Producers. Refer your favorite

vendor to us at info@dcmetrorealproducers.com.

DC Metro Real Producers - 13



In Maryland
Buyer Beware,
Still. A little.

THE POTOMAC MURDER HOUSE AND FACTS
THE LAW SAYS YOU DON’T HAVE TO DISCLOSE

July 20, 1995 was ordinary for most,
but a nightmare for two Maryland
families. A young man brutally
murdered his boss, a father and his
three daughters at their home in
Potomac.[1] The father (and his widow),
bought the home in 1986 for $415,000.
[2] Six years after the murders, the
home sold for $790,000.[3] You may be
thinking, someone bought this home
knowing about the five murders and for
market price?!?

In 2001, Maryland followed the doctrine
of caveat emptor for real estate sales,

or “buyer beware”. Maryland law
required a seller of a single-family
residential property to give prospective
homebuyers either a disclosure or

a disclaimer statement.[4] If seller
provided a disclaimer statement, then it
was a true “as-is” sale, unless the sales
contract said differently. Basically, seller
wiped their hands, counted their money
and said, good luck, buyer, this place is
‘your problem now!

14 . May 2025

Sellers also did not have to disclose
facts about certain psychologically
stigmatizing events, like the property
being the site of a “homicide, suicide,
accidental death, natural death, or
felony”.[5] By statute, these are neither
material facts nor latent defects, so
their disclosure is protected under
Maryland law.[6]

Our Potomac seller did not have to
reveal the murders, so, the buyers may
not have known.

In 2005, a change to Maryland law
(mostly) did away with caveat emptor
by requiring a seller of single family
residential property to disclose latent
defects of which they have actual
knowledge, even if selling “as-is” with a
disclaimer statement.[7] “Latent defects”
are material defects that a buyer would
not reasonably be expected to observe
by a “careful visual inspection” of the
home, and which would “pose a direct
threat to the health or safety” to the

buyer or other occupant.[8] While
the disclosure requirement changed,
the exclusions relating to stigmatized
property did not.

Amidst the Maryland shift, it is worth
noting the legal landscape of our DMV
counterparts. D.C. law, like Maryland,
once followed caveat emptor, but now
requires that a disclosure statement
“list [] actually known defects” related
to certain physical aspects of the
property.[9] Unlike D.C. and Maryland,
Virginia law still mostly follows

caveat emptor.[10] The DMV stands

on common ground, however, for

the exclusions relating to stigmatized
property, where neither Maryland, nor
D.C,, nor Virginia law require disclosure
if the home was the site of a homicide,
felony or suicide.[11]

Against a partially new legal framework,
in 2019, our 2001 buyers decided to sell,
and like their seller, did not have to
share the multiple-victim homicide.

The initial asking price was
$1,250,000[12], and at its lowest in 2020,
was $949,900.[13] While COVID-19
negatively impacted many things,
interest rates were not among them,
with 2021 averages between 2.5-3% for discipline if they “willfully make(]
a 30-year fixed-rate purchase mortgage. a misrepresentation” or act

[14] The residential refinance and resale dishonestly.[18]

markets were hot. In 2021, the home
sold for $1,135,000.[15] By comparison,
in 2020, a neighboring home with less
amenities sold for $1.32 million.[16]
COVID-19 was unlikely to blame.

So, technically, neither seller’s nor
buyer’s agents were required to
affirmatively disclose the murders.

But an agent may be subject to

So if buyer’s agent asked the one
question seller’s agent hoped to avoid,
i.e, have there been any murders in the
home, then seller’s agent could not lie.
Like you, I wonder whether buyer’s
And, the failure of an agent to disclose agent asked the question.
certain facts about stigmatized property
is “not grounds for a disciplinary
action”.[17]

Moral of the story? Maryland
homebuyers: beware...still...a little.

Hope Gouterman provides strategic legal solutions to her
commercial real estate clients. Focused on real estate
transactions, her clients include property owners, investors and
developers in acquisition, financing, development and leasing
matters locally and throughout the United States.

DESIGN o REINVENT o INSPIRE

[1] Mooar, B., O’Hanlon, A., Laborer Charged in Potomac
Slayings, The Washington Post, July 21, 1995, https://
www.washingtonpost.com/archive/politics/1995/07/22/
laborer-charged-in-potomac-slayings/bd96570e-20cf-
456e-9b1c-67ff4abe60c7/.

[2] Maryland Department of Assessment and Taxation
(SDAT), Real Property Data Search, https://sdat.dat.
maryland.gov/RealProperty/Pages/default.aspx (2025).
[3]/d.

[4] Md. Code Ann., Real Property § 10-702(c)(2001).

[5] /d. at § 2-120(a)-(b)(2001).

[6] /d.

[7]/d. at § 10-702(d)(2024).

[8] Id. at § 10-702(a).

[9] D.C. Code § 42-1305.

[10] Va. Code Ann. §55.1-703.

[11] See Md. Code Ann., Real Property § 2-120; see

also D.C. Code § 47-2853.198; see also Va. Code. Ann.
§55.1-713.

[12] Zillow, Zillow Home Details: Zestimate, https://www.
zillow.com/homedetails/_zpid/ (2025). Please note that
for privacy reasons, the entire reference (including the
property address) is redacted.

[13] /d.

[14] Loan Factory, Historical last 5 Years

Conventional Purchase Mortgage Rates in

Maryland, https://www.loanfactory.com/historical-
rates?state=Maryland&period=5Y (2025). To illustrate the
point, the current average rate is approximately 6%. /d.
[15] Maryland Department of Assessment and Taxation
(SDAT), Real Property Data Search, https://sdat.dat.
maryland.gov/RealProperty/Pages/default.aspx (2025).
[16] Id.

[17] Md. Code Ann., Business Occupations and
Professions § 17.322.1 (2025).

[18] Id. at § 17-322(b)(3), (25). And, “[a]ny words or acts
which create a false impression covering up the truth, or
which remove an opportunity that might otherwise have
led to the discovery of a material fact... are classified as
misrepresentation, no less than a verbal assurance that
the fact is not true.” Rhee v. Highland Dev. Corp., 182
Md. App. 516, 526 (2008) (quoting W. Page Keeton et al.,
Prosser and Keeton on Torts § 106 (5th ed. 1984)).

Moyer Staging + Design provides flexible staging
packages from DIY plans to full-home staging. Our
fully integrated services of professional staging, move
management, movers and storage facilities provide a
comprehensive one-stop shop.

THE RIGHT FIT FOR YOUR CLIENTS

+ Staging of vacant or owner-occupied listings.

+ Budget-friendly options.

+ Projects led by accredited stagers and decorators.

Moyer Staging + Design

Turnkey solutions for your staging needs.

Learn more at moyermovemanagement.com/staging ©301-685-7900
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PARTNER SPOTLIGHT

Playing To Win

BY GEORGE PAUL THOMAS
PHOTOS BY RYAN CORVELLO

As the Senior Vice President of
Residential Lending at Loansteady,
Charlie Latimer brings more than hustle
to the table. He brings grit, clarity, and
an unwavering commitment to helping
others scale. “I'm not here just to close
loans,” Charlie says. “I'm here to build.”

16 - May 2025

From Leasing to Lending

Originally from Maryland, Charlie
started his career in commercial leasing
before pivoting to mortgage in 2019 at

a consumer-direct shop in Fairfax, VA.
From day one, he knew he wanted more
than just a job—he wanted a career
where he could make an impact.

“What drew me in was the challenge,”
he says. “I saw how complex and
competitive the mortgage space was,
and that lit a fire in me.”

Since then, Charlie has built a reputation
as a go-to guy for agents looking for
more than just a rate quote. He’s known
for being outgoing, solution-oriented,
and totally immersed in his partners’
growth. In just a few short years, he’s
doubled his business, even as the
industry hit a 40-year low.

“When the market compressed in Q2
of 2022, most people hit the brakes,” i
Charlie explains. “I floored it. That i
mindset has made all the difference.”

'&
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18 - May 2025

Why Loansteady

After leading his own successful branch, Charlie made the leap
to Loansteady just a few months ago. But make no mistake—
this wasn’t a decision made lightly.

“I'wanted a company that aligned with my values: lean, agile,
and built to scale,” he says. “Loansteady checked every box. No
red tape. No middle management. Just pure execution.”

Now working out of the Clarendon office, Charlie serves as
both a producing manager and strategist. With a lean team
of three, he’s found the sweet spot for performance: tight,
efficient, and ready to move fast.

“Too many chefs in the kitchen slow things down,” Charlie
says. “At Loansteady, I have the power to make decisions and
execute. That speed lets me stay on offense and deliver results.”

More Than a Loan Officer

What sets Charlie apart isn’t just his speed or savvy—it’s his
mindset. He doesn’t see himself as a service provider; he sees
himself as a true business partner. That means recruiting talent
for his agent partners, strategizing on growth, and stepping
into the trenches when things get tough.

“Value can’t be faked,” Charlie says. “You either bring it or you
don’t. My partners know I'll show up, think big, and move fast.
That’s what separates me from the pack.”

And it’s working. His agents are thriving. His clients are
winning. And the industry is noticing.

Culture, Systems, and Support

At Loansteady, Charlie has found more than the right
tools—he’s found the right culture. From the tech stack
to the leadership team, everything is engineered for high
performance.

“The support staff understands that everyone is the
customer, not just the borrower, but the agent, the title
rep, even the insurance agent. That mindset changes
everything.”

The result? Charlie gets to focus on what matters most:
production and partnership. And because Loansteady is

built for speed and scale, there’s nothing holding him back.

Life Outside the Office
Outside the office, Charlie stays grounded through family,
fitness, and a deep love for the outdoors. He’s incredibly

close with his nieces and nephews, especially his two local

nephews, with whom he shares arcade battles, sports
games, and tons of laughs. “They keep me young — and
keep my jump shot in check,” he jokes.

Family is a central part of Charlie’s life. His bond with his siblings
is strong, and he prioritizes time with his extended family as often
as possible. From holiday gatherings to spontaneous weekend
hangouts, he makes the most of every opportunity to connect.

“At the end of the day, everything I'm building professionally is

so I can show up fully for the people who matter most. I want my
family to be proud — and I want to be present.”

Whether snowboarding in the winter or enjoying some high-
end “glamping” in the summer, Charlie recharges best when
he’s outdoors and off the grid. He also loves staying active,
spending time with friends, and — true to his nature — never
turns down a challenge.

Looking Ahead

Charlie isn’t slowing down anytime soon. His vision is clear:
grow, serve, and stay ahead of the curve. With Loansteady,
he sees limitless opportunity to scale his impact, not just for
himself, but for everyone in his orbit.

“This is a business of speed and precision. At Loansteady, I
have both. And that’s how I help my partners win.”

Ready to elevate your business? Visit Loansteady.com and
contact Charlie at 301-943-1326 or email Charlie@loansteady.
com. You can also

reach out to Hayden

e ) Loansteady
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CONNECTING PEOPLE & CHANGING LIVES

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

Val and Chris Vinson are a dedicated husband-and-wife duo
excelling in the real estate industry. As REALTOR®s with
Century 21 Redwood Realty, they combine their unique
strengths and personalities to serve their clients effectively. Chris
is known for his down-to-earth personality and quick wit with

a natural ability to make everyone around him laugh, while

Val’s outgoing nature enables her to build strong connections
effortlessly. Together, they have built a reputation for reliability,
professionalism, and genuine care for their community.

From Different Paths to a Shared Passion

Chris is originally from Colorado, and Val grew up in
Ellicott City, Maryland. Their academic journeys led them
down different paths before they ultimately found their

20 - May 2025

passion in real estate. Chris studied broadcast journalism
at Montgomery College, while Val earned a bachelor’s
degree in music education from the University of Maryland
and later a master’s in education administration from
McDaniel University.

Prior to becoming a real estate professional, Chris worked in
hospitality and sales, gaining expertise in customer relations
and negotiation. Val dedicated years to teaching elementary
school music and continues to teach part-time for Frederick
County Public Schools. Their past careers have influenced their
current roles, equipping them with the necessary patience,
communication skills, and adaptability to navigate the fast-
paced world of real estate.

1 ’-..
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“My clients become family. They know
they can count on me to always look out
for their best interests.” - Val Vinson

“Teaching has prepared me for real estate in so many ways,”
Val shares. “Patience, guidance, and trust are essential in both
professions, and I take pride in walking my clients through one
of the biggest decisions of their lives.”

Chris echoes this sentiment, emphasizing how his previous
experience has shaped his client-first approach. “Working

in hospitality and sales taught me how to anticipate people’s
needs and make meaningful connections. In real estate, it’s
about helping people find the right home that truly suits them.”

Finding Their Footing

Val became a licensed real estate agent in 2017, initially
intending to assist in the sale of their first home. After a
frustrating experience, she decided to take matters into her
own hands. While she had originally aimed for a career in
school administration, her real estate career quickly took off
as she realized her passion for guiding people through buying
and selling homes.

Chris joined the industry in 2019 after seeing the rapid growth
of Val’s business. “I wanted a job that allowed me to spend
more time with my family,” he explains. “Val’s business was
thriving, and she needed support, so I decided to take the leap.”

Today, they work as a seamless two-person team while still
being listed as solo agents. Their shared commitment to client
service, attention to detail, and transparent communication
have set them apart in the competitive real estate industry.

Rising to the Top

Val’s track record speaks for itself, with 34 transactions closed
in 2024, totaling $21 million in volume. For 2025, she is on
track to reach $25 million in sales. Her hard work has earned
her prestigious recognitions, including the Centurion Producer
Award from Century 21 (2020-2024), the 2024 Sass Choice
Award for Best Realtor in Frederick, and being named a Real

“I don’t measure success by commission
checks. I find fulfillment in helping
people turn their homeownership
dreams into reality.” — Chris Vinson
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Producers Top 40 Under 40 agent in 2023. Additionally, she has
been featured on Washingtonian’s Top Real Estate Agent list
from 2020 to 2024.

Despite their achievements, Val and Chris remain focused on
their core values. “I don’t measure success by commission
checks,” Chris states. “I find fulfillment in helping people turn
their homeownership dreams into reality.” Val adds, “I don’t
follow sales scripts or rigid marketing plans. My business has
grown through taking care of my clients and staying authentic
in every interaction.”

Family is at the heart of everything Val and Chris do. They have
three daughters—Clara (13), Della (11), and Penny (6). Their
home life is active, filled with youth
sports, travel, and quality time together.

“We love spending summers at our
home near Bethany Beach,” Val says.
“It’s our sanctuary, where we can relax
and enjoy uninterrupted family time.”

Chris is a passionate baseball

fan, particularly of the Baltimore
Orioles. “We attend as many games as
possible,” he shares. “Each summer, we
plan a trip to see the Orioles play at a
different stadium. Last year was Yankee
Stadium, and this year, we’re heading
to Wrigley Field.”

Outside of work, Chris enjoys golfing
and coaching youth sports, while Val

stays active with Burn Boot Camp. Most
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of their free time, however, is devoted
to supporting their daughters’ sports
activities. “With all three girls playing
soccer and two also in basketball, we’re
always on the go,” Val says.

She also finds fulfillment in giving back
to the community. “Last year, I led our
community’s Christmas event, which
brought thousands together for a parade
and tree lighting. It was rewarding to see
so many families enjoy the festivities.”

As they continue growing their business, Val and Chris have a
clear vision for their future. Chris prioritizes financial stability
and sustainability in their careers, while Val aims to maintain
her status as a leading agent in her community. “I'd love to
invest in one or two rental properties,” she shares. “But my
biggest goal is to be present as a wife and mom during this
pivotal stage in our daughters’ lives.”

Val finds inspiration in a quote by John Lennon: “Count your age
by friends, not years. Count your life by smiles, not tears.” This
mindset reflects her belief in fostering genuine relationships,
both personally and professionally.

For Chris, the key to success is staying
true to their mission. “At the end of
the day, it’s about helping people,” he
emphasizes. Val agrees, adding, “My
clients become family. They know they
can count on me to always look out for
their best interests.”

With years of industry experience, Val
and Chris have valuable insights for
aspiring real estate professionals. Chris
stresses the importance of building
genuine relationships. “Every transaction
should be handled with care and atten-
tion—it’s not just about closing deals.”

Val keeps her advice simple yet
impactful: “Be yourself. People
recognize authenticity, and that’s what
builds a long-term, successful career.”
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RISING STAR

THOMAS

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

On a crisp February morning in 2020,
Thomas Santucci stepped into his new
reality. It wasn’t the bustling kitchen of

a Michelin-starred restaurant, where

the clatter of pans and the intensity of
service had once dictated his every move.
Instead, it was the quiet anticipation of
an open house, the nervous energy of his
first listing, and the weight of a client’s
trust resting squarely on his shoulders.
He had traded his chef’s knife for a set of
keys, his white apron for a tailored suit,
and his world had shifted from crafting
exquisite meals to helping people find the
perfect home.

For Thomas, real estate wasn’t a
fallback—it was a calling.

The Making of a Realtor

Born and raised in Germantown,
Maryland, Thomas had always been

jl

drawn to careers that required skill,
discipline, and a touch of artistry.

His first love was food. By the time

he was 15, he was already working

in the kitchen at Clyde’s Tower Oaks
Lodge, learning the rhythm and rigor
of a professional kitchen. Instead of
following the traditional college path, he
pursued his passion at La Academie de
Cuisine, setting him on a course toward
some of the most respected fine-dining
establishments in the country.

At just 21, Thomas had risen through the
ranks to become a Sous Chef at Fiola, a
Michelin-starred Italian restaurant led
by the renowned Fabio Trabocchi. The
long hours, high-pressure environment,
and relentless pursuit of perfection
shaped him. “I was always the youngest
in the kitchen,” he recalls. “Navigating
that world required mental toughness. I

|

learned that the fastest way to grow is to
fail quickly and learn from it.”

But something inside him yearned for
more. He wanted to build something

of his own, to connect with people in

a different way. The idea of real estate
had always intrigued him—the ability

to guide people through life-changing
decisions, to offer stability, and to be a
trusted advisor. And so, in early 2020, he
made the leap.

Bringing Michelin-Star Standards to
Real Estate

Real estate, much like fine dining, is
about precision, presentation, and

the experience you create for people.
Thomas understood this instinctively.
In the same way, a chef ensures every
dish leaving the kitchen is flawless.

He approached each transaction with
meticulous care.

“I don’t just sell homes—I guide people
through one of the biggest financial and
emotional decisions of their lives,” he
explains. “My job is to take the stress out
of the process, to make sure my clients
feel informed, empowered, and excited
about their future.”

His approach quickly set him apart.
Last year, he closed 18 transactions
totaling $10.1 million in sales. This year,
he’s on track to surpass $15 million.

His deep knowledge of Montgomery
County, where he grew up, gives him an
insider’s perspective on neighborhoods,
schools, and market trends. Clients
trust him because he listens, educates,
and simplifies the process. It’s no
surprise he’s earned recognition as a
Zillow Top Agent and a Top Agent by
Washingtonian Magazine.

A Life Well-Lived

While Thomas thrives in the fast-paced
world of real estate, he is equally
devoted to his life outside of work.
Family is at the heart of everything

he does. His mother still resides in
Germantown, while his father is in
Pittsburgh. The youngest of three
siblings, he shares a deep bond with
his two older sisters. Weekends at Deep
Creek Lake, where his family owns a
boat, are a cherished escape—fishing,
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cruising the water, and unwinding
under the open sky.

Yet, his love for cooking never faded.
Beyond his own table, Thomas has
found a way to carry his culinary roots
into his real estate career. As a personal
tradition, he bakes a loaf of sourdough
for his clients at closing—a simple yet
meaningful gesture that reflects his
transition from chef to REALTOR®.
“Giving bread as a gift symbolizes
sustenance, hospitality, a wish for
prosperity, and may your family never
know hunger.” For Thomas, it’s more
than just a loaf of bread—it’s a way to
nourish new beginnings.

Thomas is also a man of many passions.
Skiing in the winter, playing guitar,
strategizing over chess matches, and
hitting the gym keep him balanced.

“Chess is a lot like real estate,” he muses.

“It’s about thinking ahead, anticipating
problems before they happen, and
always being a few steps ahead.”

Giving back is equally important to him.
He volunteers with Sleep in Heavenly
Peace, a nonprofit that builds beds for
children in need. “No kid should have to
sleep on the floor,” he says. “Being able
to do something tangible that changes a
child’s life—it’s incredibly fulfilling.”

A Vision for the Future

Thomas doesn’t just think about his
next deal—he thinks years ahead.
Real estate, for him, is part of a bigger
dream. “Eventually, I want to own
commercial properties and build a
portfolio of investment homes,” he
shares. “But more importantly, I want
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Be someone people cai
e without expecting an

to keep growing as a person. Success in
real estate isn’t just about numbers—it’s
about who you become in the process.”

He lives by a quote from
Theodore Roosevelt:

“People don’t care how much you know
until they know how much you care.”

It’s this philosophy that drives him to

go above and beyond for his clients to
ensure every transaction is handled with
honesty, integrity, and a personal touch.

For those looking to break into real
estate and reach the top, Thomas offers
simple but powerful advice:

And most importantly,
ing in return. The more
DPOAQE ) \ DV

“Become a person of value.” He explains:
“That means being reliable. Do what
you say you’re going to do when you say
you're going to do it. Be someone people
can trust. And most importantly, give
without expecting anything in return.
The more value you provide, the more
success will follow.”

From fine dining to fine homes, Thomas
Santucci’s journey is a testament

to hard work, adaptability, and an
unwavering commitment to excellence.
Whether he’s plating a dish or closing

a deal, his goal remains the same—to
serve others with passion, precision,
and purpose.
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COVER STORY

DANIEL

HEIDER

REDEFINING LUXURY REAL ESTATE

30 - May 2025

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

Daniel Heider is more than just a top real
estate professional—he’s a force shaping

the very fabric of the residential real

estate industry. As the CEO and Founder of
“The HEIDER Company” at TTR Sotheby’s
International Realty, he has built a brand
synonymous with exceptional service,
cutting-edge advertising, and an unmatched
understanding of the ultra-premium market.
But behind the record-breaking sales and
accolades is a person deeply committed to his
craft, his clients, and his community.

For Daniel, real estate is about more than
just transactions; it’s about creating lasting
relationships and delivering unparalleled
experiences. His drive, creativity, and
unwavering standards have propelled him
to the top of his industry, but his authenticity
and passion for what he does are what truly
set him apart.

A Foundation Built On History

As a fifth-generation Washingtonian, Daniel
is more than familiar with the rhythm of the
city. He grew up immersed in the culture,
architecture, and history that make DC such
a unique place to live and work. His deep
connection to the area fuels his passion for

helping clients navigate one of the country’s
most sought-after real estate markets.

“Washington is America’s Paris—rich in culture
and where important decisions are made,” he
reflects. “While Paris is the epicenter of love,
DC is the epicenter of influence.”

That understanding of the city’s significance
has made Daniel a trusted advisor to
high-profile clients, business leaders, and
international investors. His ability to blend
market knowledge with a personal touch has
earned him a reputation as one of the most
respected professionals in the industry.

The HEIDER Approach

At “The HEIDER Company”, luxury isn’t just
about price—it’s about experience, service,
and value. Daniel and his team take a holistic
approach to real estate, ensuring that every
transaction is seamless, strategic, and tailored
to their clients’ needs.

“Our role extends far beyond buying

and selling homes,” he explains. “We
anticipate shifts, provide data-driven
guidance, and offer a level of service that
is simply unmatched.”




Their commitment to white-glove service
and innovative “advertising” is one of the
key reasons HEIDER is the most-followed real
estate practice in the world on social media,
with over 4.3 million followers across their
exclusive platforms. By blending cutting-
edge techniques with a talent for cinematic
storytelling, Daniel and his team elevate the
real estate experience to an entirely new
level. This powerful combination of visibility,
strategy, and expertise has translated into
unparalleled market success.

In 2024 alone, HEIDER closed over $487
million in total sales and under-contract
transactions, including the highest-recorded
home sale in Washington, DC history—2400
Foxhall Road for $25 million. Heider was
responsible for three of the top four sales in
Washington, DC, last year, representing both
buyers and sellers in the area’s most exclusive
transactions. No one sold more real estate
above $7 million in Northwest DC or Virginia
than HEIDER, further cementing his team’s
dominance across the Capital Region’s ultra-
premium market.
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Washington is
America’s Paris—
rich in culture and
where important

decisions are
made. While Paris
is the epicenter
of love, DC is
the epicenter of
influence.
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Their success has earned them widespread
recognition, including being ranked the #1
Small Team by Sales Volume in the Capital
Region by RealTrends - as advertised in The
Wall Street Journal for three consecutive
years, as well as securing the title of #1

in Sales Company-Wide at TTR Sotheby’s
International Realty for five consecutive
years. Daniel’s personal accolades include the
Washington Business Journal’s Residential
Broker of the Year Award (2023), a spot
among Sotheby’s International Realty’s

Top 100 Global Sales Advisors for three
consecutive years, and being honored as one
of Washington Business Journal’s 40 Under 40.

While these numbers and achievements are re-
markable, Daniel sees them as more than just
milestones; they are testaments to his team’s
relentless pursuit of excellence, their ability to
anticipate market shifts, and their deep-rooted
commitment to their clients’ successes.

Beyond The Business

For all his success, Daniel remains deeply
grounded in his values. His career is built on
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more than just deals—it’s built on relationships,
integrity, and the desire to give back.

Outside of real estate, Daniel is passionate about
philanthropy and the arts. He serves on the board
of directors for the National Symphony Orchestra
at the Kennedy Center and actively supports
organizations such as the Children’s Hospital,
Make-A-Wish, and Best Buddies.

“In my experience, the key principles for building
success in this industry include authenticity,
trust-building, and an unwavering commitment
to providing exquisite service,” Daniel says.

At home, Daniel finds balance through his love

of travel, spending time with his dog, Buck, and
sharing life with his partner, Trevor, and their
children. Despite his fast-paced career, he makes it
a priority to enjoy the moments that matter most.

“I'm a firm believer in not taking life too
seriously,” he shares. “Humor and laughter are
some of the best ways to stay grounded and
navigate the complexities of both work and
personal life.”

Looking Ahead

As Daniel looks toward the future, he is laser-
focused on continuing to set new benchmarks
in the industry. His goal is not just to maintain
success but to elevate it to the next level.

“I expect 2025 to be another record-breaking
year,” he says. “We’re expanding our presence,
strengthening our client offerings, and further
solidifying our position as the premier real estate
practice in the Capital Region.”

Daniel remains committed to mentoring the next
generation of top-producing agents, ensuring that
his team continues to lead the industry for years
to come.

Through it all, Daniel remains dedicated to
the principles that have guided him from
the beginning: integrity, excellence, and an
unwavering commitment to his clients.
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The DC Metro Real Producers community came together for a
powerful morning of connection and transformation at our
exclusive Mastermind with Thomas Blackwell. Hosted at the
elegant City Club of Washington, this private event gathered
top agents and preferred partners for a high-impact experience
centered on mindset, purpose, and growth.

Renowned speaker and author Thomas Blackwell took the
stage and delivered a keynote that deeply resonated with
attendees—challenging us to elevate the language we use and
the way we show up in both business and life. His message,
“The Liberty of Our Language Revealed,” served as a catalyst
for reflection, inspiration, and action.

This memorable event wouldn’t have been possible without
the support of our valued sponsors, Town & Country Movers
and C.L.A Title, whose commitment to our community helped
bring this vision to life.

Ryan Corvello masterfully captured the essence of the day
through photography, while HD Bros brought the event to
life on film—preserving the energy, insights, and real estate
relationships that were formed and strengthened throughout
the morning.
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As always, we are grateful for the opportunity to bring together
the best in our industry. Here’s to continued collaboration,
elevated conversations, and the incredible events still to come.

We can’t wait to see you at our next celebration: the Walk
of Fame 100th Issue Celebration —a milestone event that
promises to be one for the books.

For more information on all DC Metro Real Producers events,
please email us at info@dcmetrorealproducers.com.
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TOP 250 STANDINGS

DR. AZIN Individual Closed Data as reported to MLS from Jan. 1 to Mar. 31, 2025
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Dr. Azin Ghesmati’s
extensive background in
engineering and advanced
training in restorative,
cosmetic, endodontic,
and microsurgical
dentistry provide her
with unrivaled expertise
in patient diagnosis and
digital smile design.
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Disclaimer: Information based on MLS closed data as of April. 4, 2025, for residential sales from January 1, 2025, to March 31, 2025, in Virginia, Maryland and

(202) 686-9100 4400 JENIFER ST. NW #340 WASHINGTON, DC 20015 ChevyChaseDigitalDentistry.com Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince Georges counties in Maryland.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may

report data under an individual agent’s MLS ID.
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WE’VE HEARD YOU: Introducing Team Standings!
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We’re thrilled to announce a significant
improvement to our Monthly Standings!

We’'ve listened to your feedback and have
partnered with Everynook to create a more
accurate and comprehensive ranking system.
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> Team Performance Tracking EE N ENEN PRIVACYFLOWCODE.COM NEEN WE N

Collaborate with your team members to achieve
exceptional results. Showcase your collective achievements
and compete for top rankings among the best real estate
teams in the industry.

SCAN TO SIGN UP

> Get recognition for Off-Market Deals
No more missing out on recognition for your off-
market transactions. Your submitted data will undergo
a verification process to ensure accuracy before being
published.

For questions and more information reach
out to info@dcmetrorealproducers.com
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to Mar. 31, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of April. 4, 2025, for residential sales from January 1, 2025, to March 31, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince Georges counties in Maryland.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report data under an individual agent’s MLS ID.

@ INTERSTATE -
WOVNG | RELOCATION . rorthAmerican Interstate has hassle-free storage
solutions for your clients’ smooth

transitions between homes.

Contact us about our one
FREE month storage offer.

"]‘ (€] northAmerican
5L

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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Landover, Springfield, and Sterling.

Sales@invan.com | Movelnterstate.com




-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to Mar. 31, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of April. 4, 2025, for residential sales from January 1, 2025, to March 31, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince Georges counties in Maryland.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report data under an individual agent’s MLS ID.

A Smoother Closing.
A Better Experience.
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to Mar. 31, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of April. 4, 2025, for residential sales from January 1, 2025, to March 31, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince Georges counties in Maryland.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report data under an individual agent’s MLS ID.

Apply for you or someone you know to be featured in an upcoming article.

WHO WE FEATURE:

« RISING STARS:
High-performing agents who've

been in real estate for less than
5 years. =17 "

1 + PARTNERS: "ol Do v
Be Featu red In Highly recommended and strongly :-:?EFIEE w

endorsed real estate and home :-T‘EEHH:.
Rea l PrOd u ce rs service providers. [ e 1 o

+« TOP AGENTS:
Agents who perform in the top 500 in DC METRO

the market and have an interesting or REAL PRODUCERS

inspirational story to tell.

Scan the QR Code or send an email to info@dcmetrorealproducers.com to nominate.
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to Mar. 31, 2025

RANK NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on MLS closed data as of April. 4, 2025, for residential sales from January 1, 2025, to March 31, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince Georges counties in Maryland.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report data under an individual agent’s MLS ID.

DC METRO

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in DC Metro?

+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement
+ Heating & Cooling + Interior Design + Plumbing and Sewer - Real Estate Technology

We take recommendations from YOU - our top agents — on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@dcmetrorealproducers.com. SCAN ME
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LIGHT UP

YOUR HOME
WITH SPARROW
ELECTRICAL

You can count on our team
for safe, reliable, and
efficient service.

SPARROW ELECTRICAL SERVICES, LLC

Call or text the owner, Frank! - (301) 523-2177
SparrowElectric@outlook.com | SparrowElectricMD.com

MAKE THE BEST DECISION FOR
YOUR REAL ESTATE INVESTMENT

with Jackson Appraisal Group!

Our unbiased, competitively-priced, accurate
valuations and professional customer service will

bring peace of mind to your client's purchase.

I=]

*KNOWLEDGEABLE™
“QUICK EFFICIENT SERVICE™
“COURTEOUS STAFF”

Christian Jackson
@ (202) 455-4625
onAppraisalGroup.com AT

salGroup.com SSEE?PEEHE
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Design, Construction,

Financing

N/

No budget, no
problem.

Your clients can renovate

fast without writing a check.

Philip Popo & EI%:@

Michael Washington
Renovation Sells DC Metro [w]

fr

renovationsells.com/dc-metro
(240) 521-4634
ppopo@renovationsells.com

mwashington@renovationsells.com

Where

- ’”&’taatlkv‘"*"‘“ nents, we deliver exceptional service

% _1_,.«1\,.! r alu[aﬂv-—t’f”"’f ({."‘HE “’E\'{*’“nﬁ F\_ ‘E L”,‘_:
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- -‘.-I Wltf {=c W/ ._M:_:__I_‘_- -I'..! -1 = »
ﬁ" SUpP . =allors every step of the way.

.

MEET THE OWNERS

Fernanda Sotomayor Theresa Ramond John Gilbert

We go beyond the closing table—partnering with agents to host open
houses, broker’s opens, and standout events, backed by a talented
marketing feam that makes every detail shine

Let's elevate your real estate experience—together.

Main Office: 2.
Frederick Office:
Tysons Corner Office:

% (301)-798-4997




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

o & _" 'n

_ s HERE 10 cervou THERE

We all have a there. ﬁh'gan an ambition, a driving
passinn. It can' be:the'dream of hameownership. A
busmess tn‘ha" your awn Or retirement by the sea. At
Shere United Bank, we want to see you achieve your
Erula_te:;t.;.arnb]ﬁﬁns. And ';u'e’H do whatever we can to
b hel "Becai.ise you dEsﬁﬁe @ partner who can take you
i _frar'n here to there




