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803.776.4357
ProHelpMovers.com

DOT#3304870 | MC#1048763 | PSC#9838

ENHANCE YOUR LISTINGS
WITH SEAMLESS

TRANSITIONS
Moving       Storage       Packing

Designer Services

Brandon & Parker
Owners

Enhance Your 
Property Listings 

with Stunning 
Curb Appeal!

Lush Greenery
Tree Care Expertise

E�cient Maintenance
Boost Property Value

(803) 386-5824

Schedule a Consultation Today to 
Unlock the Full Potential of Your 

Properties. Your Success Starts with 
Stunning Curb Appeal!

803.359.6638
DAVISCLIMATECONTROL.COM

RELIABLE 
SERVICE THAT 
ADDS VALUE TO 
YOUR LISTINGS

RELIABLE 
SERVICE THAT 
ADDS VALUE TO 
YOUR LISTINGS

REAL ESTATE INSPECTIONS · REAL ESTATE REPAIRS · SECOND OPINIONS
HVAC UNIT REPAIR AND REPLACEMENT · DUCTWORK REPAIR OR INSTALLATION

SCAN
FOR AN

INSTANT
QUOTE

CONTROL SERVICE

DAVIS 
CLIMATE 
CONTROL

The Name You Can Trust

TemperatureTemperature

OUR FAMILY OWNED BUSINESS 
Ensures to respond to every 

customer's heating and cooling 
needs as if they were our own

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

PROFESSIONAL 
& RELIABLE

COMPETITIVE 
PRICES

SCHEDULE 
SERVICES

FAMILY
OWNED

Contact Us
803.345.3353
harrellmartinpeace.com

Trey Harrell | Attorney at Law

Real Estate Law
Closings can be very STRESSFUL and 
WORRIESOME! Having a
knowledgeable and experienced 
attorney on your side is CRUCIAL! 
TREY HARRELL is one 
of our REAL ESTATE 
attorneys and can 
assist you with 
ensuring that your 
transaction is SECURE 
and ACCURATELY 
EXECUTED!
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For over 18 years, Laura Nugent 
Reid has been a powerhouse in the 
Greater Columbia real estate market, 
transforming dreams into reality for 
countless buyers and sellers. As the 
Broker/Owner of RE/MAX Purpose 
Driven for the past 13.5 years, Laura 
has built her reputation on integrity, 
dedication, and an unwavering 
commitment to excellence. With a 
passion for leadership and a keen 
ability to connect with people, she has 
become a driving force in the industry, 
specializing in Lake Murray luxury 
properties and setting a new standard 
for exceptional service.

Laura’s journey into real estate was 
inspired by her roots. Growing up with 
4 siblings, Laura is the second of 5, 
lending her to be a little serious as an 
“oldest”, but also an “adventurous spirit” 
as one of the middle children. She was 
immersed in the world of construction 
through her parents’ successful company 
Nugent Builders in Pure Michigan. This 
is where she learned the importance 
of quality craftsmanship, customer 
service, and integrity. Frequenting job 
sites with her Dad and working in the 
Parade of Homes, she developed a deep 
appreciation for homeownership and the 
value of building lasting relationships. 
After earning a degree in business 
administration with a focus on sales 
and marketing, she spent four years 
in corporate marketing, managing 
a six-state territory. However, when 
her husband’s job relocated them to 
Columbia, she found herself drawn to 
real estate after being impressed by the 
professionals who assisted with their 
move. Recognizing her own passion for 
helping others find their perfect home, 
she knew she had found her calling.

Over the years, Laura has demonstrated 
versatility and expertise across various 
market segments, from land sales and 
starter homes to multimillion-dollar 
estates on Lake Murray. As a Certified 
Luxury Home Marketing Specialist and 
a longtime resident of the lakefront 
community, she has mastered the art of 
selling not just homes, but the lifestyle 
that comes with waterfront living. She 
frequently shows properties by boat, 

A  PAS S I O N AT E

M E ET  L A K E  MU R R AY  L AU R A
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CELEBRATING LEADERS

another client—a retired fire chief from 
Napa, California. Acting swiftly, she 
conducted a virtual tour via FaceTime, 
and by the next day, the property was 
under contract. Her proactive approach 
and deep connections consistently lead 
to successful outcomes for her clients.

With an impressive career volume 
exceeding $105 million, Laura’s 
achievements speak for themselves. 
However, beyond the numbers, she 
credits much of her success to the 
mentors and colleagues who have shaped 
her journey. Her professional coach, 
Tammie, has been a source of wisdom 
and guidance, helping her navigate the 
challenges of leadership. She also finds 
inspiration in her network of RE/MAX 
broker/owners across the country, as well 
as the agents in her own office, each of 
whom brings unique strengths that push 
her to continuously improve.

Like any accomplished professional, 
Laura has faced challenges along 
the way. A self-described recovering 
perfectionist, she has battled self-doubt 
and the fear of failure. However, as 
she has matured in her career, she has 
embraced the philosophy of working 
smarter, not harder. She surrounds 
herself with talented individuals, 
delegates where necessary, and focuses 
on her strengths. Now in her 40s, she 
feels more confident and balanced than 
ever, having reached a point where she 
is truly at the top of her game.

Laura’s passion extends beyond real 
estate. As an office, RE/MAX Purpose 
Driven is a proud supporter of the 
Children’s Miracle Network. Each year, 

allowing clients to fully experience the 
serenity and beauty of Lake Murray.

Her career trajectory has been marked 
by continuous growth and innovation. 
Starting with Coldwell Banker and 
ERA, she quickly realized she wanted 
more autonomy to create a brokerage 
that embodied her vision—one that 
prioritized quality over quantity, fostered 
collaboration among top-producing 
agents, and embraced a boutique-style 
environment with a global reach. This 
vision became a reality with RE/MAX 
Purpose Driven, where she has cultivated 
a culture of integrity, learning, and 
community engagement. More than 
just a brokerage, it is a family—where 
agents support one another and truly 
do life together. With Laura’s extensive 
industry experience and her role as a 
compassionate yet strong leader, she is 
not only accessible but deeply invested in 
the success and well-being of her team. 
She believes that real estate is not just 
a profession but a lifestyle, and she is 
committed to guiding and empowering 
agents who share her drive and values.

One of Laura’s standout qualities is her 
ability to truly understand her clients. 
She begins each transaction with an 
in-depth consultation to uncover their 
needs, goals, and motivations. Her 
intuitive approach and vast market 
knowledge allow her to match buyers 
with the perfect home, sometimes 
even before it officially hits the market. 
A prime example of her ingenuity 
was when she was showing a couple 
properties by boat. Although they 
decided against a particular home, she 
instinctively knew it would be ideal for 

I N  R EA L  ESTAT E  A N D
LEADER
BEYOND

FO R  L AU R A , 
SU CC ES S 

I S  A N 
EVO LV I N G 
CO N C E P T.
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 S i m p l i c i t y S i m p l i c i t y

Partner with Kevin Today and 

Revolutionize Your Closings!

Kevin Kuper
Vice President, Mortgage Lending

NMLS: 756797
Kevin.Kuper@grarate.com

(803) 361-8249
homeloansbykevin.com

 Meets Meets

NMLS: 1598647

captured perfectly by the plaque on her 
wall: “I haven’t been everywhere, but 
it’s on my list.”

For Laura, success is an evolving concept. 
In her early career, it was about making 
a name for herself, serving on boards, 
and building a solid reputation. Now, it 
is about balance—continuing to excel in 
real estate while nurturing relationships, 
mentoring others, and prioritizing 
faith and family. Looking ahead, she 
envisions growing her brokerage 
with like-minded professionals, 
expanding her lakefront business, 
enhancing the customer experience, 
and even welcoming her son into the 
industry as he pursues his passion for 
architecture and real estate investing.

Laura Nugent Reid is more than a real 
estate broker; she is a leader, mentor, 
and community advocate. Her ability 
to connect people, her dedication to 
her clients and colleagues, and her 
unwavering pursuit of excellence make 
her a true Celebrating Leader. Through 
her journey, she continues to inspire 
those around her, proving that success 
is not just about selling homes—it’s 
about creating lasting impact, fostering 
meaningful relationships, and building a 
life filled with purpose and passion.

In loving memory to the most 
inspirational, hard-working, kind, and 
full of grace Momma,  Carol Nugent 
september1953-August 2024

they host a silent auction benefiting 
the local children’s hospital, raising 
over $9,000 last year alone, with a 
goal of surpassing $10,000 this year. 
Additionally, a portion of every closing 
goes toward honor cards for client gifts, 
further strengthening their commitment 
to giving back.

At the heart of Laura’s life is her family. 
She and her husband, Matt, have been 
married for 20 years, a love story that 
began as blind roommates in Charlotte 
and has since flourished into a beautiful 
partnership. They have embraced 
Lexington, Gilbert, and Lake Murray as 
their forever home, where they raise their 

two children, Matty and Bennett. Their 
daughter, a dedicated softball player, 
and their son, a record-breaking track 
and football star, make them immensely 
proud. Family adventures often involve 
outdoor activities, travel, tent camping 
on the lake islands, wake surfing and 
Sundays Funday Dock Days spent on the 
lake—where their dock traffic light is 
always green for friends and fun.

Outside of work, Laura enjoys the 
simple joys of lake life, curling up on her 
screened porch with her Bernedoodle, 
Remy, and hosting weekend gatherings 
filled with good food and laughter. 
She is an avid traveler with a mindset 

Laura’s  
Favorite Quote 
“Be the Change you wish to see 
in the world” -Ghandi 
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I
n the ever-evolving world 
of real estate, partnerships 
can make all the difference, 

and few exemplify this better 
than Brian and Melinda Hunt. 
As the powerhouse husband-
and-wife team behind Coldwell 
Banker Realty – The Hunt Team, 
they have built a reputation for 
excellence, integrity, and a client-
first approach. With decades of 
experience between them, their 
journey together in real estate is 
a testament to their dedication, 
resilience, and passion for helping 
people find their perfect homes.

A Legacy in Real Estate 

Brian Hunt’s journey in real 
estate began long before he 
officially became a licensed agent 
in 1998. Growing up in a family 
deeply rooted in the business, 
he was naturally drawn to the 
industry. His father’s company, 
Hunt and Associates, played a 
significant role in shaping his 
career, allowing him to dive into 
marketing and land development 
at an early stage. Brian’s 
experiences over the past 26 
years have made him an expert 
in the Midlands area, particularly 
in Blythewood, Columbia NE, and 
Fairfield and Kershaw Counties.

Melinda, on the other hand, came 
into the industry with a fresh 

M E E T  B R I A N  &  M E L I N D A  H U N T
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DYNAMIC DUO

perspective, quickly proving 
her tenacity and sharp instincts. 
From the beginning, she showed 
a natural ability to navigate 
complex transactions, a trait 
that solidified her position as a 
formidable force in the industry. 
One of Brian’s most memorable 
moments in real estate was 
watching Melinda take charge of 
a high-stakes property deal early 
in her career, demonstrating 
her ability to think ahead and 
negotiate with precision.

A Partnership Built  
on Strengths 

The dynamic between Brian and 
Melinda is what makes their team 
so successful. They complement 
each other’s strengths—Brian’s 
extensive industry knowledge 
and strategic vision combined 
with Melinda’s detail-oriented 
approach and client-focused 
mindset create the perfect 
synergy. Their collaboration is 
based on trust, respect, and a 
shared goal: ensuring their clients 
have the best experience possible.

Their approach to real estate goes 
beyond simply listing homes; they 
have developed a comprehensive 
system designed to minimize 
risks for their clients. Their 
method is thorough, structured, 
and designed to ensure that 
each transaction is handled with 
the utmost professionalism and 
care. The couple takes pride in 
making the buying and selling 
process seamless, guiding their 
clients through every step with 
confidence and transparency.

Overcoming Challenges and 
Growing Stronger 

Like many in the industry, 
the Hunts faced significant 
challenges during the 2010 real 
estate crash. For Brian, this 
period became a turning point 
in his career. Instead of focusing 
on financial gains, he shifted his 

The
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mindset toward helping people in 
tough situations. This philosophy 
has remained at the core of their 
business—putting their clients 
first and making sure they get the 
best possible outcomes, regardless 
of market conditions.

A Commitment to Excellence 

Today, Brian and Melinda 
continue to excel, consistently 
ranking in the top 1% of agents 
at Coldwell Banker Realty 
worldwide. Their commitment to 
customer satisfaction, teamwork, 
and collaboration with fellow 
agents has set them apart in 
the competitive real estate 
landscape. They take immense 
pride in not only helping clients 
find their dream homes but also 
assisting those facing difficult 
circumstances to move forward 
with dignity and ease.

Life Beyond Real Estate 

Outside of work, Brian and 
Melinda enjoy spending time 
with their family, including 
their son, Xan, who will be 
graduating this year and their 
extended loved ones. They are 
passionate about supporting 
local businesses, schools, and 
charitable organizations such as 
Epworth Children’s Home and St. 
Jude. Melinda’s love for animals 
has also inspired them to consider 
future initiatives supporting pet-
related charities.

When they aren’t busy closing 
deals, Brian enjoys playing 
guitar, golf, and traveling, while 

Melinda brings her creative touch 
to various home projects. Their 
definition of success is simple 
yet profound—living a life filled 
with happiness, honesty, and 
meaningful connections.

The Hunts’ Advice for  
Aspiring Realtors 

For those looking to make their 
mark in the real estate industry, 
Brian and Melinda offer valuable 
wisdom: “Be yourself, stay focused, 
and don’t compare your journey 
to anyone else’s. Build genuine 
relationships, quit making excuses, 
and always put integrity first.” 
Their belief in collaboration and 
honesty has been the foundation 
of their success, and they hope to 
inspire the next generation of real 
estate professionals to adopt the 
same values.

A Legacy of Integrity 

As they continue to grow their 
business and impact the real 
estate market, Brian and Melinda 
Hunt remain committed to 
their core principles. They want 
to be remembered for their 
honesty, work ethic, and the 
genuine care they have for their 
clients and colleagues. Their 
journey is one of resilience, 
passion, and an unwavering 
commitment to excellence—
making them truly deserving 
of the title “Dynamic Duo.”

BRIAN’S  
FAVORITE QUOTE 
“You’re either green and  
growing or red & rotting.” 
“Love who loves you” 

MELINDA’S 
FAVORITE QUOTE 
“Work Smarter,  
Not Harder” 

FREE ESTIMATES

803.908.7131
MAGNOLIAROOFSSC.COM

LOCALLY 
OWNED

& 
OPERATED

MAGNOLIAROOFINGSC@GMAIL.COM
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9151 Currency St.
Irving, TX 75063

Sophistication Meets Expertise
Home Inspections for Elite Real Estate Agents

Effortlessly Schedule Your 
Client’s Inspection with 

our Convenient 
One-Stop-Shop Service

integritypropertyinspectionsllc.com  |  803-521-4816

Our Bundle 
Packages Offer 

Savings for 
Your Clients!


