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20+ Years of Experience | GAF Certified Contractor . Dishon esty Gimmicks
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Partner Today!
ROOFING 803.590.7870
Modern Techniques with a Classic Approach ClGSSiCI‘OOﬁngsc-com

Meet Toby & Lucy,
Your Roof's Best Friends
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Complete Home Building and Renovation Company

803.546.6631« newlevelconstructionllc.com

full service home inspection company.

MAGNOLIA

INSPECTION CO.

We are a locally owned and operated

We prioritize clear communication with your
clients, ensuring that the inspection process is
free of unnecessary stress. We offer
comprehensive, detailed, and easy-to-read

Home Inspection reports within 24 hours.

- »

* Home Inspections

* CL100s

* HVAC Inspections

* Pre-Drywall Inspections
* Re-Inspections

* Commercial Inspections

. 864.529.7924

M jacob@Magnolialnspections.com
» Magnolialnspections.com

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's o
Got Your Back |

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com
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PARTNER WITH AN
INSURANCE AGENCY THAT
SHARES YOUR PASSION
FOR QUALITY SERVICE

@ M
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If you are interested in contributing or nominating
REALTORS® for certain stories, please email us at robert.
smith@realproducersmag.com.
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"Amazing service. Travis had our
pre-approval letter very quickly.
Financing went very smoothly. An
online portal was available for us to
see exactly what was needed when it
was needed. We received email
updates along the way to let us know
where we were at. Ther personal
service by Travis was amazing with
text messages and calls along the
way. Highly recommended."

6 rankx

"Travis and his team were fantastic
to work with! They were thrown
some pretty crazy twists and turns

throughout our home-buying
experience, but they never let us
down! The CrossCountry Mortgage
team went way above and beyond to
make our dream home a reality!
Highly recommend!"
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Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful
communication, industry-leading knowledge, and
expertise with every loan product to get the deal
closed. A Scotsman Guide Top 1% Originator with a

Top 3 Retail Mortgage Lending Company

Travis Blayton
NMLS #1493984

Branch Manager

Let's Connect Today!
tblayton@palmettomtg.com
803.360.3796 | travisblayton.com
426 S Lake Drive, Lexington, SC 29072

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

FLOORING

Premier Flooring

(803) 466-3055
www.premierflooringsc.com

HOME IMPROVEMENT
Jost Homes & Renovations
(803) 600-6061
www.josthomes.com

New Level Construction
(803) 546-6631

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Magnolia Inspection Co.
(864) 529-2924
magnoliainspections.com

HOME RESTORATION & REPAIR
Classic Roofing

(803) 590-7870
classicroofingsc.com

Davis Climate Control
(803) 359-6638
davisclimatecontrol.com

Jaco Heating and Air
(803) 873-6432
jacohvac.com

Magnolia Roofing & Remodeling
(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Alistate Insurance Co.
(803) 769-0051

JUNK REMOVAL

Junk King Columbia, SC
(888) 888-5865
junk-king.com/locations/
columbia-sc

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper- Guaranteed
Rate Affinity

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley

(803) 862-7220
www.cmghomeloans.com/mysite/
mary-gervais-brantley

The Palmetto Mortgage Group
(803) 360-3796
travisblayton.com

MOVING / STORAGE

Pro Help Moving and Storage
(803) 776-4357
prohelpmovers.com

REAL ESTATE ATTORNEY
Law Offices of Bryan Caskey
(803) 708-3252
caskeylawoffice.com

TREE SERVICE

MW Landscaping and
Tree Service

(803) 386-5824

DRIVING CLOSINGS HOME IN ONE STROKE

Our Binder Department Will Update Any Changes Within The Hour

.

et Jermaine Johnson

Barrett Hurd

\ r 803.402.6323 803.616.7999 !'
. THE HOME CLOSING SPECIALISTS

Rentals - Manufactured Homes

§ The Hurd Johnson Agency ‘ ,, ‘

INSURANCE

High Networth Homes - Multifamily @ g) 0S ehe ad r

EVERYTHING In Between

8 - May 2025
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EXPERIENCE—TRUST —VALUE

Can't Come to the

Store? No Worries!
Find Your New Floors From
the Comfort of Your Home

Partner with Columbia Real
Producers Flooring Experts

ASK ABOUT OUR EXCLUSIVE
REAL ESTATE DISCOUNTS!

PREMIER

— FLOORING —

A division of Contract Flooring Services LLC

2016 Chapin Road,

Chapin SC 29036 G (803) 466-3055




Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the

N

QR code below to
Robert Smith Sierra Smith Amy Porter .
. . . share with our
Co-Owner & Publisher Co- Owner & Publisher Director of X
Advertising Sales sierra.smith@n2co.com Content/Relations Publisher.
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com
843-560-6278

Andrea Hoffman Sheena Summers Chelsea Marne
Director of Client Account Executive Photographer
Experiences, sheena.summers@n2co.com Chelsea Marne Photography
sc.ads@n2co.com 843-560-2681 chelseamarnephotography@gmail.com

CUSTOM HOME RBLILDER
CRAFTEDR WITH EXPERTISE
H o M E S 25 YEARS OF ENCELLENCE

iy TRUSTED FAMILY-OWNED. BUSINESS
B03.600.6061 = I - JOHN STHEVENS

JOSTHOMES

724-289-6179

Kacie Woods Tres Dabney Beth McCabe
Photographer Photographer Writer R E A L
kacierushton@gmail.com tres.dabney@truenorthprod.com
864-980-5784 803-427-0150 PRODUCERS

PODCAST

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

JUNKoKING
<K COLUMBIA, SC

a Melghborly company

Protecting the Home Your Clients Love W

Pre-Listing & Staging Cleanouts  HELPING REAL ESTATE
Declutter quickly for eye-catching  AGENTS SEALTHE DEAL

listings and faster soles, Need a property cleared fast?

If your client is ready to talk home insurance or needs some advice Same Brand, New Reach — Junk King's professional junk

about protecting all that’s important to them, call me today. Tune in for free today Foreclosure & Tenant Cleanouts
wval services hel |
Remave laftover junk and debris to r::::m LE ;::: ;t ::r;::
restore properties etficiently. 9 8

Listen on C
Apple Podcasts market-ready with ease.

FLEXIBLE PAYMENT OPTIONS

REAL

PRODUCERS

el O OMWE R EAT O WAT
TS RN CFTATEAGENTE

LISTEN ON é Spotify

2N
2 |

Pay upfront or as
about our fle :
payment options!

Listen on

amazon music
N1

803.769.0051
treycantey@allstate.com

Ere et REMINGTOM RAMSEY

Call Junk King today. Let's get
that property sold.

1-88B-888-JUNK www.Junk-King.com

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.

10 - May 2025 Columbia Real Producers - 11



PUBLISHER’S NOTE

Mother”s Da
& National Pet Month!

May is a time to celebrate the incredible mothers, mother And, of course, we extend our gratitude to our Amazing
figures, and the unconditional love of our furry companions. Preferred Partner, Atlantic Bay Mortgage, for their
Whether it’s the wisdom and strength of a mother’s guidance exceptional service and commitment to helping dreams of
or the unwavering loyalty of a beloved pet, this month reminds homeownership come true.

us to cherish the love that surrounds us.
As you flip through these pages, take a moment to celebrate

In this issue, we shine a spotlight on remarkable professionals the strong women and cherished pets in your life. May this
who bring passion, dedication, and excellence to the Columbia month bring joy, success, and moments of gratitude for the
real estate community. Our Cover Feature, Gregory and Lisa relationships that make life truly special.

Harris, exemplify what it means to be a powerhouse team in

both business and life. Their unwavering commitment to their — As we celebrate this season of renewal,

clients and industry sets a high standard for success. -

let’s continue to support one another, grow
together, and reach new heights.

We also celebrate our Dynamic Duo, Brian and Melinda Hunt,
whose partnership in real estate reflects their deep-rooted o Happy Mother’s Day and Happy National
dedication to serving others. Their synergy and shared vision - Pet Month!

make them a force to be reckoned with.

Warmest wishes,
Honoring leadership and community impact, we highlight
Celebrating Leader, Laura Reid, whose influence in the
industry continues to inspire those around her.

Robert Smith-Co-Owner/ Advertising Sales
Sierra Smith- Co-Owner/ Publisher

12 - May 2025

EMPOWERINGIEHUMANSETO,
ACH I EVEIEINANCIAL VIt

SMARTJHOMEOWNERSHIE

VEUR PARIDTER R},
WEALTEIBUILDINGELIS UCCESS,

mary gervais brantley |[certified|homelioanladvisor]|[nmisli4 I . AU _..

Smooth Transactions,
Confident Closings!

Trust Bryan to make every deal
hassle-free while ensuring every
detail is handled with care.

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com Bryan Caskey

\ Ensure Every Listing
= Feels Like %/W

Installation | Repair
Preventative Maintenance Plans

JACO HEATING
AND AIR

Will Jaco | 803-319-6798 | jacohvac.com

Columbia Real Producers - 13



PREFERRED PARTNER SPOTLIGHT

Atlantic Ba

Mortgage Group

MARK
SMITH

b4

PHOTOS BY: TRES DABNEY (TRUE NORTH PRODUCTIONS)

WRITTEN BY: HEATHER SPRUILL

With 27 years of experience as
a mortgage banker, Mark Smith
has developed a fantastic rapport
with his staff and clients in his
community. His willingness to
support and educate his many
customers on the mortgage
lending process makes him and
his team the best. In the end, his
goal is to make his customer’s
dreams a reality.

Ready to Be of Service

After attending Winthrop
University, Mark began his
career working for a national
golf company in acquisitions.
Though he gained a great deal
of knowledge in management
and ownership, his free time was
practically nonexistent. He was
ready to take on a career where
he could call the shots. Luckily,

a friend who was starting a
mortgage company invited Mark
to join him. Twenty-seven years
later, it is still one of the best
decisions he has made.

Mark states, “When I realized
how much I would be helping
people achieve their goals in
homeownership, I knew that

this was the career for me. This
job has taught me to work with
people and, most importantly,
how to educate them. I spend
most of my time teaching referral

“This industry is a
people business,
and | pride myself
in my ability to
talk to anyone
and everyone
regardless of their
circumstances.”

partners and many clients about
the market conditions, products,
and services we can offer. I am
honored to share my knowledge
with those in my community.”

Mark joined Network Funding, LP
in 2005. In 2023, Mark switched
to Atlantic Bay Mortgage Group,
where he could offer more
products and opportunities. The
move also allowed him to grow
his business in the Midlands

by partnering with a Southeast
Focused Mortgage Company.

“We provide residential mortgage
loans, including products like
Conventional, USDA, VA, FHA,
and SC State Housing financial
options. We offer several First-
Time Homebuyer products for
lower down payments and down
payment assistance programs.”

Mark and his team go above and
beyond to make every customer
a priority. With today’s speedy
technology, they are just a phone
or video call away for a client
needing assistance.

“This industry is a people
business, and I pride myself in

my ability to talk to anyone and
everyone regardless of their
circumstances. My job is to ensure
I do what is best for my clients. I
learned a long time ago that if you
invest in the people you are trying
to help, you will build a lifetime
customer and, my ultimate goal,
lifelong friendships.”

Mark appreciates the
relationships he has developed
over the years. In 2001, he helped
a customer purchase their first
home and, over the years, has
assisted that customer’s family
three additional times since. A
repeat client is one of the biggest
compliments to his rewarding
career. Guiding a growing

Columbia Real Producers - 15



AtlanticBay. =~ 7 Float Down Flexibility
Mg - for Your Buyers

You've found your buyer that dream home, but what if interest rates go down before

. closing day?
“It is fun to watch the
customers | have done No problem! Atlantic Bay’s Float Down Flexibility program gives your buyers
business with for years confidence by letting them opt for a lower rate should markets improve.

continue to thrive & succe _ ; i
Rates rise? They're safe. Rates lower? So is theirs!

Rates are always changing, but my dedication to you and your buyers never does.

family through a homebuying from Florida to the Abacos in
journey and helping to shape his the Bahamas. When he is not
community has been a joy for relaxing on the beach, he and
Mark throughout his career. his team volunteer at We Care
Center in Chapin by donating
“Success for me has come from time and food for their cause.
being available when needed, And, of course, Mark loves to
answering the phone when it play nine holes of golf when he
rings, giving honest feedback to gets a moment to himself. S
clients, and showing up for my M a rk S m I t h
clients. In the end, just having a Mark concludes, “Helping people
customer and referral partner realize their dream of owning Market LEEIdEI', NMLS #156485

smile and say thank you at closing a home is my goal. Regardless I . 4 8 C
makes it all worthwhile.” of their background, I find Licensed in GA #1564 3 S * NC

satisfaction in figuring it out for e 803-920-8914 | marksmith@atlanticbay.com

When he is not helping others them when they thought it was i O www.atlanticbh ay.co mfmarksmith
through the mortgage process, impossible. It is fun to watch the / i

Mark spends quality time with customers I have done business
his wife of 24 years, Tania, their with for years continue to thrive

-. ..- . .
three children, and grandson. and succeed. It is my pleasure to o | At I G nt I C Bay
= &

They enjoy traveling to tropical be a part of their personal and G
locations, Jamaica and the Virgin professional lives.” § Mﬂi‘tgﬂ ge LGroup

Islands being their favorites.

. Program terms, conditions, and eligibility requirements apply. Offer valid on home purchase loan applications completed with Atlantic Bay Mortgage Group, LL.C. Promotion valid on applications
During the summer, they take ) ) received by February 29, 2024, Maximum rateé reduction of 50% based on market conditions at the time the flcat down is exercised, Program availabde on Conventional, FHA or USDA fixed rate
many adventures out on their Would you like to be featured in - I products only, Borrower masst submit loan application and sales contract with property addresses to participate. Up-front fioat down fee of 0.25% of loan amount required upon borrowers intent

. . . Columbia Real Producers? Please reach | — s to procesd. Fee will be credited back in the event the loan does not close or the bormower does not exercise 3 Aoat down prior to closing. Float down may eoly be utilized one time up to 15 days

boat with family and friends out to us at Robert.Smith@n2co.com - H prior to closing. The initial interest rate hasimpraved by .00125%. Program available on applications received alter Decamber 1, 3023, Offer date subject to change at any time. Information deemed

., reliable but not guaranteed. Other loan program restrictions may apply. Loan programs, interest rates, and fees are subject to change without nodice, Al loans subject to income virification,

credit approval and properly appraisal. Not a commitment to lend. Atlantic Bay Mortgage Group, LL.C. NMLS 872043 [nmisconsumeraccess.org) is an Equal Opportunity Lender, Located at 600
Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452
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COVER STORY

A Partnership Built on

/

Meet Gregéry
& Lisa Harris
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MARNE PHOTOGRAPHY £
(CHELSEA MARNE) world of real estate, it takes

RURIRENIBYSANWY. PORTER more than just expertise to
thrive—true success comes
from a combination of
passion, integrity, and an
unwavering commitment
to personal growth.

This is the philosophy

that has guided Lisa

and Gregory Harris, the
dynamic husband-and-
wife team behind the
Lower Latitudes Team

at eXp Realty, who are
being featured as the cover
story of the May issuc of
Columbia Real Producers
Magazine. Their journey
together in real estate is a
testament to the power of
perseverance, a deep love
for adventure, and a shared
vision of success. It’s a story
that blends professional
accomplishment with
personal values and a
passion for giving back,
making them not only
industry leaders but also
cherished members of

their community.

Lisa Harris, with her
remarkable 11-year career
in real estate, has charted

a path that many aspire

to follow. With over $148
million in career volume last
year alone, Lisa’s success

is built on the foundation

of determination and
dedication. She began her
journey in real estate with

a deep understanding of
lakefront properties, inspired
by her own family’s love

for Lake Murray. Her past
experiences in NASCAR and
NHRA racing, along with her
marketing expertise from
high-profile brands like
Animal Planet and Cover
Girl, provided her with the
tools to excel in her new
career. Lisa’s first year in
real estate saw her securing
33 transactions, setting

her on a course to become
one of the top agents in the
region. She has since been
recognized as an eXp Realty
Icon Agent and awarded the
Central Carolina REALTORS
Association Lifetime Member
honor, underscoring her
outstanding achievements.
For Lisa, success isn’t just
about numbers—it’s about
building strong relationships
with clients, understanding
their unique needs, and
offering exceptional service,
which has set her apart in a
crowded market.

However, it is not

just her professional
accomplishments that
define Lisa’s success. Her
passion for adventure and
her love for the water have
profoundly influenced both
her career and personal life.
Lisa, along with her husband
Greg, have created a lifestyle
that is deeply intertwined
with their love for boating
and travel. Together, they

Columbia Real Producers - 19
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At the heart of their

success is a strong il

FAMIL

that keeps them grounded

and motivated.

operate the Lower Latitudes
Team with a focus on
personalized service and
memorable experiences for
their clients. Whether it’s
chartering boats on Lake
Murray or offering real
estate tours from the water,
the Harris family’s love for
adventure has become a
hallmark of their real estate
business. This passion for
the water is a family affair—
Lisa’s son Calvin followed his
parents’ footsteps by joining
the U.S. Coast Guard, and
their daughter Reese dreams
of becoming a marine
biologist. For Lisa, the joy of
sharing these experiences
with her family is a constant
source of inspiration. And as
a mother, businesswoman,
and community advocate,
she hopes her legacy will be
one of continuous growth,
learning, and embracing
life’s adventures.

At the heart of their success
is a strong family bond
that keeps them grounded
and motivated. While their
professional lives are fast-
paced and demanding, Lisa

20 - May 2025

and Greg always prioritize
quality time with their
children, ensuring that their
family remains their greatest
accomplishment. Whether
it’s taking family boat trips,
traveling to the Caribbean,
or simply enjoying a quiet
evening by the lake, the
Harrises believe that success
is measured not just in
business milestones but in
the memories they create
together. Their home on Lake
Murray serves as a sanctuary
where they can recharge,
reconnect, and share their
love for adventure with
those closest to them.

No story about the Harris
family would be complete
without mentioning their
beloved Bernedoodle, Ollie.
At just three years old,

Ollie is more than just a
furry companion—he’s a
source of joy, comfort, and
unconditional love. As a
trained therapy dog, Ollie
shares his affection not only
with his family but also with
those who need it most. He
regularly visits Generations
in Irmo and Chapin, bringing

warmth and
happiness

to the

elderly and
veterans,
offering

love straight
from his fluffy
heart. His gentle
nature and intuitive

sense of compassion have
made a lasting impact on
those he visits, proving that
sometimes, the simplest
gestures—like a wagging tail
and a loving nuzzle—can
make all the difference.
Ollie’s gift for spreading joy
even earned him a special
feature in a children’s book,
highlighting the power of
kindness and connection.
Whether he’s greeting clients,
lounging on the dock, or
making someone’s day a little
brighter, Ollie embodies the
spirit of giving that defines
the Harris family.

Gregory Harris, Lisa’s
husband and business
partner, brings a
complementary set of
values and experiences to
their real estate business.

With over $181 million in
career volume last year
alone, that is $19.8 million
total last year for Greg

and Lisa together. Greg
with a background in the
restaurant industry, where
he co-owned successful
ventures such as Liberty on
the Lake and Liberty in the
Vista, Greg’s approach to
real estate is deeply rooted
in providing exceptional
service and creating

meaningful connections
with clients. His career shift
into real estate in 2016 was
driven by a desire for more
flexibility to enjoy life with
his family, and he found

a natural partner in Lisa.
Together, they’ve created

a powerhouse team that
thrives on providing top-tier
service while fostering long-
lasting relationships with
clients. Greg’s background
in hospitality has taught him

the value of going above and
beyond for clients, and this
mindset has carried over
into his real estate career,
where his clients often
become lifelong partners.

In addition to his work in
real estate, Greg’s love for
adventure is evident in

his hobbies, particularly
his passion for sailing. A
U.S. Coast Guard-licensed
captain, Greg offers boating

charters on Lake
Murray, providing
unique experiences
like sunset tours, island
hopping, and even real
estate tours for prospective
buyers. These adventures
are more than just leisure
for Greg—they reflect his
commitment to a lifestyle of
freedom and exploration,
which aligns perfectly with
his professional philosophy.
As he looks to the future,

Greg envisions using real
estate as a platform to
achieve even greater dreams,
including purchasing a
sailing yacht and traveling
the world with his family
once they become empty-
nesters. His personal

Columbia Real Producers - 21



Their story is one of adventure,
passion, and the unwavering
belief that success is not just
about ach ieving professional

milestones but about

ity IH'“ !IIIIIIIIII_
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WELCOMETO
CARRIAGE ESTATES

START AT $390r900+

¥
-t

Rt

AND WITH PURPOSE .~

motto, “Network, network,
network,” emphasizes the
importance of building
relationships and being

present in the community—a

strategy that has helped him
cultivate a loyal client base

and build a strong reputation

in the industry.

22 - May 2025

The Harris team’s story is
not just one of business
success; it is also a narrative
of giving back. Lisa and Greg
are deeply committed to
supporting their community,
particularly veterans.
Through their involvement
with the Fidelis Family

Retreat, a charity that benefits

veterans and their families,
the Harrises have dedicated
their time and resources to
honoring those who serve.
This sense of service and
community is at the heart
of everything they do, and
it reflects the values they
hold dear—values that were
instilled in them both by
their families. Lisa credits
her mother’s strength and
tenacity for shaping her

approach to

business and life,

while Greg draws

on the lessons he
learned from his father
about hard work and

the importance of family.

As the Harrises continue

to build their business and
expand their real estate
ventures, they are guided
by a shared commitment to
helping clients achieve their
dreams. Whether it’s finding
the perfect home, selling a
property, or embarking on

a new investment journey,
Lisa and Greg Harris are
more than just realtors—
they are trusted advisors
and dedicated partners

in their clients’ real estate

journeys. Their story is one
of adventure, passion, and
the unwavering belief that
success is not just about
achieving professional
milestones but about living
life fully and with purpose.
For Lisa and Greg, the
journey is just as important
as the destination, and
they invite others to join
them in embracing life’s
adventures—one sale,

one relationship, and one
milestone at a time.

COMMUNITY OVERVIEW

Welcorme to Carriage Estates, where brand-new
homes are available now in the heart of Lexington.
This exciting new community is just minutes from
Lake Murray, offering you easy access to serene
lakeside activities and picturesgue views during
your downtime.

Carriage Estates is also on the brink of unveiling
a range of new amenities, including a community
clubhouse, recreational facilities, and scenic
walking trails, enhancing your lifestyle with even
rmore opportunities for relaxation and enjoyment,

KITCHEN
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The Columbia real estate elite gathered in style for an
unforgettable evening at the Columbia Real Producers 2025
Kickoff Party on Wednesday, March 19. Held at the stunning
Expansive Main Street venue, this exclusive event brought
together the Top 300 Real Estate Agents in Columbia for a
celebration of success, recognition, and connection.

As the doors opened at 3:00 PM, attendees were welcomed to
the 3rd-floor balcony, where a vibrant atmosphere set the stage
for an afternoon of networking and celebration. With the first
100 guests receiving a coveted 2025 Top Producer plaque, the = \ o _ &
excitement was palpable as top agents were recognized for their ' N ) 74 . A 4 = A T R g~ | e ' o 0 P A\ At Boy
outstanding contributions to the Columbia real estate market. ' ' : ' A § — =2

NEWLEVEL LA

Publishers Robert & Sierra of Columbia Real Producers delivered
an inspiring welcome, emphasizing the mission of the magazine:
to elevate, inspire, and connect the very best in the industry. The
event not only honored the achievements of top REALTORS® but
also served as a unique opportunity for industry leaders to forge
new relationships and strengthen existing ones.

A highlight of the evening was the recognition of the 2025
Columbia Real Producers Class, celebrating both new and
returning agents who continue to raise the bar in the industry.
Attendees mingled with fellow top producers and preferred
partners, sharing insights and experiences that shape the
Columbia real estate landscape.

The success of the event was made possible by the generous
support of Atlantic Bay Mortgage and New Level Construction,
whose sponsorship played a vital role in bringing this premier
gathering to life. Their unwavering commitment to the
Columbia real estate community was met with enthusiastic
appreciation from all in attendance.

With gratitude, energy, and excitement filling the air, the
Columbia Real Producers 2025 Kickoff Party set the tone

for an incredible year ahead. Congratulations to all the top
agents recognized, and here’s to another year of excellence in
Columbia real estate!
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Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us
803.345.3353

26 - May 2025

ENHANGCE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

PRO-HELP

MOVERS
803.776.4357
Brandon & Parker ProHelpMovers.com
Oowners DOT#3304870 | MC#1048763 | PSC#9838

REAL ESTATE INSPECTIONS - REAL ESTATE REPAIRS - SECOND OPINIONS
HUAC UNIT REPAIR AND REPLACEMENT - DUCTWORK REPAIR OR INSTALLATION

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

Yy - 0e® U U

503 W
PROFESSIONAL COMPETITIVE FAMILY SCHEDULE
& RELIABLE PRICES OWNED SERVICES

DAVIS OUR FAMILY OWNED BUSINESS
Ensures to respond to every

CLI MATE customer’s heating and cooling

CONTROL needs as if they were our own

The Name You Can Trust

CONTROL SERVICE SCAN

FOR AN
803.359.6638 INSTANT
DAVISCLIMATECONTROL.COM GUOTE

Enhance Your
Property Listings
with Stunning
Curb Appeal!

MICHAEL WAYNE"S

3

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

THE E‘.TETE S

BEST

Tbe? State

¢) (803) 386-5824
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URRAY LAURA
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For over 18 years, Laura Nugent

Reid has been a powerhouse in the
Greater Columbia real estate market,
transforming dreams into reality for
countless buyers and sellers. As the
Broker/Owner of RE/MAX Purpose
Driven for the past 13.5 years, Laura
has built her reputation on integrity,
dedication, and an unwavering
commitment to excellence. With a
passion for leadership and a keen
ability to connect with people, she has
become a driving force in the industry,
specializing in Lake Murray luxury
properties and setting a new standard
for exceptional service.

Laura’s journey into real estate was
inspired by her roots. Growing up with

4 siblings, Laura is the second of 5,
lending her to be a little serious as an
“oldest”, but also an “adventurous spirit”
as one of the middle children. She was
immersed in the world of construction
through her parents’ successful company
Nugent Builders in Pure Michigan. This
is where she learned the importance

of quality craftsmanship, customer
service, and integrity. Frequenting job
sites with her Dad and working in the
Parade of Homes, she developed a deep
appreciation for homeownership and the
value of building lasting relationships.
After earning a degree in business
administration with a focus on sales

and marketing, she spent four years

in corporate marketing, managing

a six-state territory. However, when

her husband’s job relocated them to
Columbia, she found herself drawn to
real estate after being impressed by the
professionals who assisted with their
move. Recognizing her own passion for
helping others find their perfect home,
she knew she had found her calling.

Over the years, Laura has demonstrated
versatility and expertise across various
market segments, from land sales and
starter homes to multimillion-dollar
estates on Lake Murray. As a Certified
Luxury Home Marketing Specialist and
a longtime resident of the lakefront
community, she has mastered the art of
selling not just homes, but the lifestyle
that comes with waterfront living. She
frequently shows properties by boat,

allowing clients to fully experience the
serenity and beauty of Lake Murray.

Her career trajectory has been marked
by continuous growth and innovation.
Starting with Coldwell Banker and

ERA, she quickly realized she wanted
more autonomy to create a brokerage
that embodied her vision—one that
prioritized quality over quantity, fostered
collaboration among top-producing
agents, and embraced a boutique-style
environment with a global reach. This
vision became a reality with RE/MAX
Purpose Driven, where she has cultivated
a culture of integrity, learning, and
community engagement. More than

just a brokerage, it is a family—where
agents support one another and truly

do life together. With Laura’s extensive
industry experience and her role as a
compassionate yet strong leader, she is
not only accessible but deeply invested in
the success and well-being of her team.
She believes that real estate is not just

a profession but a lifestyle, and she is
committed to guiding and empowering
agents who share her drive and values.

EVOLVING
CONCEPT.

One of Laura’s standout qualities is her
ability to truly understand her clients.
She begins each transaction with an
in-depth consultation to uncover their
needs, goals, and motivations. Her
intuitive approach and vast market
knowledge allow her to match buyers
with the perfect home, sometimes
even before it officially hits the market.
A prime example of her ingenuity

was when she was showing a couple
properties by boat. Although they
decided against a particular home, she
instinctively knew it would be ideal for

another client—a retired fire chief from
Napa, California. Acting swiftly, she
conducted a virtual tour via FaceTime,
and by the next day, the property was
under contract. Her proactive approach
and deep connections consistently lead
to successful outcomes for her clients.

With an impressive career volume
exceeding $105 million, Laura’s
achievements speak for themselves.
However, beyond the numbers, she
credits much of her success to the
mentors and colleagues who have shaped
her journey. Her professional coach,
Tammie, has been a source of wisdom
and guidance, helping her navigate the
challenges of leadership. She also finds
inspiration in her network of RE/MAX
broker/owners across the country, as well
as the agents in her own office, each of
whom brings unique strengths that push
her to continuously improve.

Like any accomplished professional,
Laura has faced challenges along

the way. A self-described recovering
perfectionist, she has battled self-doubt
and the fear of failure. However, as

she has matured in her career, she has
embraced the philosophy of working
smarter, not harder. She surrounds
herself with talented individuals,
delegates where necessary, and focuses
on her strengths. Now in her 40s, she
feels more confident and balanced than
ever, having reached a point where she
is truly at the top of her game.

Laura’s passion extends beyond real
estate. As an office, RE/MAX Purpose
Driven is a proud supporter of the
Children’s Miracle Network. Each year,
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“Be the Change you wish to see
in the world” -Ghandi
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they host a silent auction benefiting

the local children’s hospital, raising

over $9,000 last year alone, with a

goal of surpassing $10,000 this year.
Additionally, a portion of every closing
goes toward honor cards for client gifts,
further strengthening their commitment
to giving back.

At the heart of Laura’s life is her family.
She and her husband, Matt, have been
married for 20 years, a love story that
began as blind roommates in Charlotte
and has since flourished into a beautiful
partnership. They have embraced
Lexington, Gilbert, and Lake Murray as
their forever home, where they raise their
30 - May 2025

two children, Matty and Bennett. Their
daughter, a dedicated softball player,
and their son, a record-breaking track
and football star, make them immensely
proud. Family adventures often involve
outdoor activities, travel, tent camping
on the lake islands, wake surfing and
Sundays Funday Dock Days spent on the
lake—where their dock traffic light is
always green for friends and fun.

Outside of work, Laura enjoys the
simple joys of lake life, curling up on her
screened porch with her Bernedoodle,
Remy, and hosting weekend gatherings
filled with good food and laughter.

She is an avid traveler with a mindset

captured perfectly by the plaque on her
wall: “I haven’t been everywhere, but
it’s on my list.”

For Laura, success is an evolving concept. _
In her early career, it was about making
a name for herself, serving on boards,
and building a solid reputation. Now, it
is about balance—continuing to excel in
real estate while nurturing relationships,
mentoring others, and prioritizing ; :
faith and family. Looking ahead, she _ T T
envisions growing her brokerage '

= s
= y
.
with like-minded professionals,

~ Partner with Kevin Today and
expanding her lakefront business, . h ———— W, .- 4
enhancing the customer experience, T e — - ReVO‘I‘Utloan e Your CIOSII'IgS.'

and even welcoming her son into the
industry as he pursues his passion for
architecture and real estate investing.

b

Laura Nugent Reid is more than a real
estate broker; she is a leader, mentor,
and community advocate. Her ability
to connect people, her dedication to
her clients and colleagues, and her
unwavering pursuit of excellence make
her a true Celebrating Leader. Through
her journey, she continues to inspire
those around her, proving that success
is not just about selling homes—it’s
about creating lasting impact, fostering
meaningful relationships, and building a
life filled with purpose and passion.

guaranteed

ﬂrnulrv

™

Kevin Kuper

Vice President, Mortgage Lending
NMLS: 756797
Kevin.Kuper@grarate.com

(803) 361-8249

homeloansbykevin.com
NMLS: 1598647

In loving memory to the most
inspirational, hard-working, kind, and
full of grace Momma, Carol Nugent
september1953-August 2024

EQUAL HOUSING
LENDER
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n the ever-evolving world

of real estate, partnerships

can make all the difference,
and few exemplify this better
than Brian and Melinda Hunt.
As the powerhouse husband-
and-wife team behind Coldwell
Banker Realty — The Hunt Team,
they have built a reputation for
excellence, integrity, and a client-
first approach. With decades of
experience between them, their
journey together in real estate is
a testament to their dedication,
resilience, and passion for helping
people find their perfect homes.

A Legacy in Real Estate

Brian Hunt’s journey in real
estate began long before he
officially became a licensed agent
in 1998. Growing up in a family
deeply rooted in the business,

he was naturally drawn to the
industry. His father’s company,
Hunt and Associates, played a
significant role in shaping his
career, allowing him to dive into
marketing and land development
at an early stage. Brian’s
experiences over the past 26
years have made him an expert
in the Midlands area, particularly
in Blythewood, Columbia NE, and
Fairfield and Kershaw Counties.

Melinda, on the other hand, came
into the industry with a fresh
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perspective, quickly proving

her tenacity and sharp instincts.
From the beginning, she showed
a natural ability to navigate
complex transactions, a trait
that solidified her position as a
formidable force in the industry.
One of Brian’s most memorable
moments in real estate was
watching Melinda take charge of
a high-stakes property deal early
in her career, demonstrating

her ability to think ahead and
negotiate with precision.

A Partnership Built
on Strengths

The dynamic between Brian and
Melinda is what makes their team
so successful. They complement
each other’s strengths—Brian’s
extensive industry knowledge
and strategic vision combined
with Melinda’s detail-oriented
approach and client-focused
mindset create the perfect
synergy. Their collaboration is
based on trust, respect, and a
shared goal: ensuring their clients
have the best experience possible.

Their approach to real estate goes
beyond simply listing homes; they
have developed a comprehensive
system designed to minimize
risks for their clients. Their
method is thorough, structured,
and designed to ensure that

each transaction is handled with
the utmost professionalism and
care. The couple takes pride in
making the buying and selling
process seamless, guiding their
clients through every step with
confidence and transparency.

Overcoming Challenges and
Growing Stronger

Like many in the industry,

the Hunts faced significant
challenges during the 2010 real
estate crash. For Brian, this
period became a turning point
in his career. Instead of focusing
on financial gains, he shifted his
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mindset toward helping people in
tough situations. This philosophy
has remained at the core of their
business—putting their clients
first and making sure they get the
best possible outcomes, regardless
of market conditions.

A Commitment to Excellence

Today, Brian and Melinda
continue to excel, consistently
ranking in the top 1% of agents
at Coldwell Banker Realty
worldwide. Their commitment to
customer satisfaction, teamwork,
and collaboration with fellow
agents has set them apart in

the competitive real estate
landscape. They take immense
pride in not only helping clients
find their dream homes but also
assisting those facing difficult
circumstances to move forward
with dignity and ease.

Life Beyond Real Estate

Outside of work, Brian and
Melinda enjoy spending time
with their family, including

their son, Xan, who will be
graduating this year and their
extended loved ones. They are
passionate about supporting
local businesses, schools, and
charitable organizations such as
Epworth Children’s Home and St.
Jude. Melinda’s love for animals
has also inspired them to consider
future initiatives supporting pet-
related charities.

When they aren’t busy closing
deals, Brian enjoys playing
guitar, golf, and traveling, while

BRIAN’S

FAVORITE QUOTE
“You're either green and
growing or red & rotting.”
“Love who loves you”

MELINDA'’S
FAVORITE QUOTE
“Work Smarter,
Not Harder”

Melinda brings her creative touch
to various home projects. Their
definition of success is simple

yet profound—living a life filled
with happiness, honesty, and
meaningful connections.

The Hunts’ Advice for
Aspiring Realtors

For those looking to make their
mark in the real estate industry,
Brian and Melinda offer valuable
wisdom: “Be yourself, stay focused,
and don’t compare your journey
to anyone else’s. Build genuine
relationships, quit making excuses,
and always put integrity first.”
Their belief in collaboration and
honesty has been the foundation
of their success, and they hope to
inspire the next generation of real
estate professionals to adopt the
same values.

A Legacy of Integrity

As they continue to grow their
business and impact the real
estate market, Brian and Melinda
Hunt remain committed to

their core principles. They want
to be remembered for their
honesty, work ethic, and the
genuine care they have for their
clients and colleagues. Their
journey is one of resilience,
passion, and an unwavering
commitment to excellence—
making them truly deserving

of the title “Dynamic Duo.”
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Roofing & Remodeling
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PREMIERE WHAT TO LODK FOR BEFORE LISTING

[:I-USE MDRE REAL ESTATE At Premiere Roofing, we value the real estate community

R u u F I N G and understand the impact that a solid, beautiful roof has
on property value. That's why we offer Lunch & Learn sessions

‘ ‘ |
REEiI]EHTIAL P m— exclusively for real estate and mortgage professionals!

(~*) TIMELY RODF INSPECTION JOIN US TO LEARN:

55 PROFESSIONAL DRONE CAPABILITIES % { /J‘_*I _‘O’_

‘O] COMPREHENSIVE PHOTO REPORTS

— The Latest in The Impact Tips for Spotting
= Roofing Materials of Roofing on Roofing Issues
‘ I] ETAI I'E[I I]u [lTES & Technologies Property Valuations During Showings

>< DEDICATED REPAIR TEAM

SCHEDULE YOUR COMPLIMENTARY

al=  §03.884.9148
PRE  RODFTEAM.COM
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9151 Currency St.
Irving, TX 75063

SOPHISTICATION MEETSs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL EsTATE AGENTS

Our BuUNDLE gRm0]  Effortlessly Schedule Your
;gdn-r QE EER IL‘rTY PAackaGces OFFER ’@ Rt Client’s Inspection with
INSPECTIONS LLC SAVINGS FOR  [Reetih sy our Convenient
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INTEGRITYPROPERTYINSPECTIONSLLC.COM | 803-521-4816




