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CONTACT US TODAY

 

Let’s Grab Coffee – My Treat!
I know how critical a reliable roofing partner is to your success in real estate. Let’s chat 
about how we can help you close more deals with less stress this season.

Schedule a time with me, Zack Stark, today!
COROOFING.COM  |  719-232-8747

As the market heats up, delays kill deals. Don’t let a surprise roofing issue stall your closing. CO Roofing & Solar’s 
Realtor Response Team specializes in fast, reliable pre-listing roof inspections and last-minute repairs—ensuring 
a smooth transaction when it matters most.

Why Realtors Trust Us:
    Priority Service for Real Estate Transactions – We know time is money.

    Storm-Season Ready – Quick turnaround on certifications, repairs, and full replacements.

    Hassle-Free Process – We handle everything so you can focus on selling.

    Win More Listings – Provide real value to your clients with a trusted roofing expert in your corner.

Make This Spring Your Best Season Yet!
Connect with us today to learn how CO Roofing & Solar can
help you win more listings, close faster, and grow your business.

Spring is Here—Is Your 
Roofing Partner Helping 
You Close More Deals?
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

HOME PREPARATION SERVICES
HOMEstretch
(719) 900-8257
home-stretch.com/cos

HVAC
Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

JUNK REMOVAL
COS Hauling
(719) 357-7147
coshauling.com

HOMEstretch
(719) 900-8257
home-stretch.com/cos

Junk-N-Haul
(719) 466-0198
junknhaul.com

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and 
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING
Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MASONRY
Colorado Custom Masonry Plus
(719) 342-5959
ccmplusllc.com

MORTGAGE
Central Bank
(719) 332-7497
applywithteamslater.com

Fairway Independent 
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell
(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren
(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick
(719) 283-9577
mortgagesolutions.net

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential 
Mortgage Group, Inc.
JD Peck
(719) 428-1020
jdpeck.lender.marketing/

Rate
Jessica Jones
(719) 439-6440
rate.com/jessicajones

MOVING & STORAGE
5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

OUTDOOR LIVING
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch
(719) 900-8257
home-stretch.com/cos

That 1 Painter
(719) 491-7031
that1painter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER | REAL 
ESTATE MEDIA
Freedom Real Estate 
Photography
Ryan Warrum
(719) 675-5115
freedomrephoto.com

Griffin Marketing Agency
(435) 523-9498
griffinmarketingagency.com

Hommati
(719) 357-5273
hommati.com

PLUMBING
Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand 
drainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs 
Property Management
(719) 445-7172
allcountycs.com

RADON TESTING 
AND MITIGATION
ExperTech Environmental
(719) 568-9142
expertechenvironmental.com

ROOFING
CO Roofing & Solar
Zack Stark
(719) 232-8747
www.coroofing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

SENIOR LIVING
Melody Living
(719) 900-1540
melodylivingcos.com

SEWER SCOPING
Absolute Excavating, LLC
(719) 440-6000

SOLAR
CO Roofing & Solar
Zack Stark
(719) 232-8747
www.coroofing.com

STAGER
Elegant by Design
(719) 582-2999
elegantbydesignstaging.com

STUCCO CONSTRUCTION
Colorado Custom Masonry Plus
(719) 342-5959
ccmplusllc.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

First American Title
(303) 334-2186
firstamcolorado.com

TRANSACTION COORDINATOR
TranscendCO
Karen Harvey
(719) 238-5707
transcendco.net

VACATION RENTAL 
MANAGEMENT
Travel to Profit Management
Kayla Olson
(719) 460-4244

WATER DAMAGE 
RESTORATION
1-800 WATER DAMAGE 
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

Absolute Water Damage 
and Mitigation
(719) 238-5064
absolutewaterdamage 
andmitigation.com

WINDOW REPLACEMENT
Windows America
(719) 337-5851
windowscoloradospringsco.com

ART AND CUSTOM FRAMING
Orly’s Art Gallery & 
Custom Framing
(719) 630-3371
orlysgallery.com

ASSISTANT TASKS
The On-Call Assistant
theoncallassistant.com

BUILDER
Classic Homes
(719) 785-3309
classichomes.com

Classic Homes: Timber 
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com

G.J. Gardner Homes
(719) 394-9179
www.gjgardner.com

JS Luxury Homes
(719) 439-4046
jsluxuryhomes.com

CARPET CLEANING
Absolute Floors and More
(719) 896-6274
absolutefloorsandmore.com

CIGARETTE ODOR REMOVAL
1-800 WATER DAMAGE 
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

CONCRETE
Colorado Custom Masonry Plus
(719) 342-5959
ccmplusllc.com

CRM
Bonzo
(614) 357-2367
getbonzo.com

ELECTRICIAN
Elevated Electric
(719) 354-3704
elevatedelectric.co

ESTATE SALES
Blue Moon Estate Sales
(719) 494-3659
bluemoonestatesales.com/
colorado-springs

ESTATE SALES & AUCTIONS
Schur Success Group
(719) 667-1000
schursuccessgroup.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000

FENCE BUILDER
H & H Fencing and 
Landscape Solutions
(719) 291-4145
handh-fencing.com

FLOORING
HOMEstretch
(719) 900-8257
home-stretch.com/cos

HANDYMAN
H & H Fencing and 
Landscape Solutions
(719) 291-4145
handh-fencing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

HEALTH INSURANCE PLANS
Katherine Moskal Health Plans
(303) 900-5666
moskalhealthplans.com

HOME IMPROVEMENT
That 1 Painter
(719) 491-7031
that1painter.com/
colorado-springs

HOME INSPECTION
Brick and Mortar Home 
Inspection Inc.
(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Your go-to plumbing contractor that
you can trust and always delivers.

Colorado Springs
Plumbing Specialists

Repair • Remodel • Water Heaters • Gas • Sewer Services
Hydro Jetting • Video Inspection • Excavation

Contact us today
(719) 598-4775
billsplumbinganddrainservice.com

FAMILY OWNED AND OPERATED
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Our Vision for 
Colorado Springs 
Real Producers:
To elevate the culture in 
real estate so agents and 
vendors know each other 
better and treat each other 
more humanely. Better 
communication results in 
smoother transactions, happier 
clients and more repeat 
business for everyone involved.

Tabby Halsrud
Editor & Content Coordinator
cosrealproducerscontent@n2co.com

Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Brian Gowdy
Publisher | Advertising Sales

719-313-3028
brian.gowdy@n2co.com

Sue Hunyady
Ad Specialist

COSads@realproducersmag.com

Maria Bay
Photographer

541-213-5435

Heidi Mossman
Photographer

719-789-5558

Stefy Ruiz
Event Coordinator

Sara Cripe 
Social Media Manager
sara@connectgrafiks.com

Aimee Garske
Client Concierge

While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been Colorado Springs’ 
hometown lender since 1995. And over that time, we’ve helped more than 130,000 families find their perfect loan. 
So when you’re ready to buy, we’re ready to help. Because we love to lend where we live.  

WE LIVE HERE. WE LEND HERE.

mortgagesolutions.net

Apply Now Leanna Hardwick Selander
Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370
Leanna.Hardwick@MortgageSolutions.net

Equal Housing Lender ©2024 Mortgage Solutions of Colorado, LLC, dba Mortgage Solutions Financial NMLS #61602, headquartered at 7450 Campus Drive, Suite #200 Colorado Springs, CO 80920. 719-447-0325. For additional licensing information, go to: www.
nmlsconsumeraccess.org. Retail Licensing: Alabama Consumer Credit License 21883, Alaska Mortgage Broker/Lender License AK61602; AK61602-1; and AK61602-2, Arizona Mortgage Banker License 0928346, Arkansas Combination Mortgage Banker-Broker-Servicer 
License 104413, California Licensed by the Dept of Financial Protection and Innovation Under CA Residential Mortgage Lending Act License 4130456 & CA Finance Lenders Law License 603H857, Colorado Mortgage Company Registration, Connecticut Mortgage Lender License 
ML-61602, Delaware Lender License 020424 exp. 12/31/24, District of Columbia Mortgage Lender License MLB61602, Florida Mortgage Lender Servicer License MLD902, Georgia Mortgage Lender License/Registration 37525, Hawaii Mortgage Servicer License MS140, 
Idaho Mortgage Broker/Lender License MBL-7290, Illinois Residential Mortgage License MB.6760816. For licensing information, go to: www.nmlsconsumeraccess.org, Indiana Mortgage Lending License 17441, Iowa Mortgage Banker License 2013-0042; 2014-0038; and 
2020-0106, Kansas Mortgage Company License MC.0001684, Kentucky Mortgage Company License MC83187, Louisiana Residential Mortgage Lending License, Maine Supervised Lender License 61602, Maryland Mortgage Lender License 61602, Michigan 1st Mortgage 
Broker/Lender/Servicer Registrant FR0022623, 2nd Mortgage Broker/Lender/Servicer Registrant SR0018741, Minnesota Residential Mortgage Originator License MN-MO-61602; MN-MO-61602.3; Residential Mortgage Servicer License MN-MS-61602, Mississippi Mortgage 
Lender License 61602, Missouri Mortgage Company License 61602, Montana Mortgage Lender and Servicer Licenses 61602, Nebraska Mortgage Banker License 2000; NE61602, Nevada Mortgage Company License 4668; Supplemental Mortgage Servicer License 4399, 
New Jersey Residential Mortgage Lender License; RMLA-Licensed Mortgage Servicer Registration. Licensed by the N.J. Dept. of Banking & Insurance. , New Mexico Mortgage Loan Company License 02464, North Carolina Mortgage Lender License L-157264, North Dakota 
Residential Mortgage Lender MC104311, Residential Mortgage Loan Servicer MS104617, Ohio Residential Mortgage Lending Act Certificate of Registration RM.850123.000, Oklahoma Mortgage Lender License ML010480; ML011367; and ML012936, Oregon Mortgage Lending 
License ML-4912; Mortgage Servicer License 61602, Pennsylvania Mortgage Lender License 43167; Mortgage Servicer License 73138, Rhode Island Lender License 20122869LL; Third Party Loan Servicer License 20153143LS; Debt Collector Registration 20244692DC, South 
Carolina Mortgage Lender / Servicer License MLS – 61602, OTN #2, OTN #4, South Dakota Mortgage Lender License 61602.ML, Tennessee Mortgage License 109443, Texas Mortgage Banker Registration; Residential Mortgage Loan Servicer Registration. Texas Mortgage 
Banker Disclosure: CONSUMERS WISHING TO FILE A COMPLAINT AGAINST A MORTGAGE BANKER OR A LICENSED MORTGAGE BANKER RESIDENTIAL MORTGAGE LOAN ORIGINATOR SHOULD COMPLETE AND SEND A COMPLAINT FORM TO THE TEXAS DEPARTMENT OF SAVINGS 

AND MORTGAGE LENDING, 2601 NORTH LAMAR, SUITE 201, AUSTIN, TEXAS 78705. COMPLAINT FORMS AND INSTRUCTIONS MAY BE OBTAINED FROM THE DEPARTMENT’S WEBSITE AT WWW.SML.TEXAS.GOV. A TOLL-FREE CONSUMER HOTLINE IS AVAILABLE 
AT 1-877-276-5550. THE DEPARTMENT MAINTAINS A RECOVERY FUND TO MAKE PAYMENTS OF CERTAIN ACTUAL OUT OF POCKET DAMAGES SUSTAINED BY BORROWERS CAUSED BY ACTS OF LICENSED MORTGAGE BANKER RESIDENTIAL MORTGAGE LOAN 
ORIGINATORS. A WRITTEN APPLICATION FOR REIMBURSEMENT FROM THE RECOVERY FUND MUST BE FILED WITH AND INVESTIGATED BY THE DEPARTMENT PRIOR TO THE PAYMENT OF A CLAIM. FOR MORE INFORMATION ABOUT THE RECOVERY FUND, PLEASE 
CONSULT THE DEPARTMENT’S WEBSITE AT WWW.SML.TEXAS.GOV., Utah  Residential First Mortgage Notification UDFI-RFMN2015, Mortgage Entity License 8845813,8861760, Vermont Loan Servicer License 61602-1, Washington Consumer Loan Company License 
CL-61602, West Virginia Mortgage Lender License ML-32877, Wisconsin Mortgage Banker License 61602BA; Mortgage Broker License 61602BR, Wyoming Consumer Lender License CL-2600; Mortgage Lender/Broker License 1022
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Residential & Commercial
24/7 Emergency Services

· Mold Remediation
· Sewage Cleanup
· Cigarette Odor Removal

· Water Damage Restoration
· Fire & Smoke Restoration
· Sanitizing & Disinfecting

RESTORING WHAT
MATTERS MOST™

Your Full-Service Water Damage
Restoration & Emergency

Services Experts

CONTACT US TODAY FOR A FREE
CONSULTATION 719.684.9200

1800waterdamage.com/colorado-springs

GET YOUR CLIENT’S HOMES
READY TO SHOW…

From Clutter to Casing in Record Time!

Visit us online or call 
for a FREE estimate

719.357.7147
coshauling.com

Colorado Springs Hauling & 
Junk Removal Services

• Junk Removal • Yard Debris Removal
• Hot Tub Removal • And More!

YOUR FRIENDS
WITH A TRUCK!

I was inspired by this month’s featured agents, who 
are all grounded in their purpose and a sense of what 
it is that pulls them forward. They each serve as role 
models for staying true to what’s most important in 
their lives and integrating their deepest values - not 
only in their work, but more broadly in their lives. 

As we approach the middle of the year, it might be prime time 
for us all to do a little soul searching to reconnect with our 
own driving purposes. This kind of deep reflection invites us to 

pay attention to the goings-on of our life in a whole new way, 
and perhaps to respond in new ways, too. We might explore 
deeper values and priorities, rethink outdated beliefs, confront 
fears, or create a deeper level of awareness about our self.

Tabby Halsrud
Editor & Content Coordinator
cosrealproducerscontent@n2co.com

The EditorReflections from

PUBLISHER’S NOTE

WELCOME TO OUR  
MAY EDITION OF 

COLORADO SPRINGS  
REAL PRODUCERS!

Brian Gowdy and his cousin Jacob Twenhafel AKA EnderJacket at 
Colorado Cosmic Con. Jacob is an artist and had a booth at the event. 

Look for him at Colorado Springs Comic Con in August this year!

In my last publisher’s note, I had shared the importance of 
asking others for help. A few weeks ago, I made the first post 
promoting the first round of voting for the 2025 RP Awards 
and, fortunately, I took my own advice. I texted about 30 
friends in the industry asking them to like, comment, and share 
the post. As a result, the post got traction and wound up being 
shared over 50 times! While I wish I could have gotten it there 
without asking for assistance, I know I couldn’t have. Thank 
you all for answering my call when I needed help!

As of writing this, it’s March 19th and we are about to finalize 
the nominees for the 2025 RP Awards. By the time you’re 
reading this, the final round of voting will likely be over, 
the winners will have been decided, and the event will be 
approaching quickly! I hope to see you all at the 2025 RP 
Awards held from 6-10pm on Friday, April 25th at the Colorado 
Springs Marriott. If tickets are still available, you can buy them 
using the QR code on this page.

As always, the best way to support 
Colorado Springs Real Producers is to 
support our advertising vendors.

Thank you,
Brian Gowdy

Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

Let's Discuss Your Next Project

719-675-5115
freedomrephoto.com

COLORADO SPRINGS'
TOP-RATED MEDIA PROS

PHOTO • VIDEO • DRONE 3D
TOURS • FLOOR PLANS

May Special: 
Mention this ad to get a
FREE 30-SECOND REEL

on your �rst shoot!

Custom Tailor Made 
Packages Available

and Flexible Services
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CONTACT US TODAY
(719) 568-9142
expertechenvironmental.com

HELP YOUR CLIENTS PROTECT
THEIR FAMILIES FROM RADON
GAS EXPOSURE! 

ExperTech Environmental is here to support real estate agents
and their clients during transactions. Our certified radon professionals
offer timely, accurate testing and mitigation services, ensuring a smooth process.
Let us handle radon compliance so you can focus on your clients!

• 80% Of Our Systems Reduce Levels Below 2.0 pCi/L
• 100% Customer Satisfaction Guarantee
• Transferrable Warranty

VISIT US
ONLINE TO
LEARN MORE

RADON MITIGATION

CONTACT WAYNE FOR A FREE 3D TOUR & ZILLOW FLOOR PLAN

YO
U

R 
O

N
E 

SO
URCE FOR COMPLETE REAL ESTATE VISUAL SERVICES Improving 

the competitive 
edge of listings 
using the latest 

technology
Video | HD Photography

3D Virtual Tours | Floor Plans
Virtual Enhancements

Work with us to maintain the value
of your home buyer’s new home!

•  Landscape design and install

•  Concrete flat work

•  Fencing; wood, vinyl, chain-link RESIDENTIAL • COMMERCIAL • AGRICULTURAL

Contact us today
719-291-4145 • Handh-fencing.com

H & H FENCING AND LANDSCAPE  SOLUTIONS
WELCOMES YOU

Streamline
Your

Real Estate 
Transactions 

Today!

Simplify Your Listings.
Streamline Your Contracts.

Coordinate with Confidence.

With over 40 years COMBINED experience, 

we provide unmatched attention to detail and 

expert support every step of the way.

Karen Harvey
Owner

719-238-5707 | transcendco.net
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RISING STAR

PORTER
WRITTEN BY TABBY HALSRUD 

CASA BAY PHOTOGRAPHY

She started meeting people 
who needed to make 
renovations in order to sell 
their homes, so she and 
Max, who is now a General 
Contractor, started investing 
and helping those clients get 
top dollar when they sold. 
She still works with a lot of 
investors and a bulk of her 
clientele are members of 

the military. Maggie now 
believes that getting laid 
off has been a blessing.

Maggie feels especially proud 
when she helps a first time 
home buyer who didn’t think 
it was possible for them to 
own a home. “I’m passionate 
about fighting for the 
underdogs,” she added. As a 

Colorado native, she knows 
the area well and watches 
market trends, which 
enables her to guide clients 
to their best decision. This, 
along with her investment 
savvy, empowers her to 
recommend good investment 
opportunities and help her 
clients decide how much 
to put into a home. Maggie 

prioritizes communication 
and listening to her clients’ 
needs and she intuitively 
knows when to push them 
out of their comfort zone to 
consider unique properties 
that may not have been their 
first choice. For Maggie, it 
all comes down to doing 
the right thing. “These are 
people with feelings and I 
advocate for them. God has 
blessed me for this. I have 
done deals and made no 
money - I just do the right 
thing for the right reason.” 

Maggie has built strong 
relationships with fellow 
agents and is grateful to 
those who were willing to 
take her under their wing 
when she was just starting 
out. She surrounds herself 
with people who are willing 
to help, bounce ideas 
around, and want to see 
each other succeed. Her own 
willingness to learn along 
the way helped her find her 
own niche and her edge. She 
learns from her mistakes, 
even the small ones, and 
puts in effort to double check 
her work to ensure what 
she puts out is accurate. 
She’s built VA and FHA 
expertise, which she happily 
shares with colleagues 
who have questions 
about VA Assumables. 

Maggie and Max have a 
six-year old son, Maddox, 
who loves Minecraft and 
YouTube. Maddox has grown 
up in the real estate industry 
and sometimes joins Maggie 
at showings. The couple is 
expecting their second child 
this fall. Maggie confided 
that she “works to travel,” 
which is a family pastime. 
They have a camper and 
paddle boards and enjoy 
camping, hiking, trying 
new places, and just being 
outdoors when it’s nice. In 

Maggie Porter had been working in direct sales for many years and 
loved it. Sales was her passion and she appreciated the unlimited 

income potential and the ability to set her own work hours and spend 
time with her family. When Maggie was downsized from a position in 

2020, she took the courageous path of severance rather than accepting 
a lower-paying job. She used the time to study for her real estate exam 
and attained her license in 2022. Soon after, Max was laid off from his 
position but Maggie trusted that their family would be taken care of.
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In 2010, I started On Top Roofing & Restoration in Colorado Springs, 
combining my passion for service with my roofing skills. We have served 
some of the largest track and custom home builders in the area and are 
trusted by top insurance agents and property managers. We deliver
quality roofing with a personal touch, treating every project with
care and attention with a focus on communication.

On Top Roofing had been my go to roofer for more than a decade. Chris is honest, 
responsive and takes great care of my client before, during and after everything we have 

ever sent their way.
-Ti�any Lachnidt

CONTACT US TODAY 
OnTopRoof.com
719.432.9886

“
”

ROOFING • GUTTERS • SIDING • WINDOWS • PAINT
FENCES • DECKS • HANDYMAN SERVICES

the summer, they spend 
most weekends boating or 
jet skiing with friends.

Even though she is naturally 
competitive, Maggie has 
learned the importance of 
collaborating with other 
agents to get to the closing 
table. Her competitive spirit 
shows up strongest when 
she’s pushing herself to do 
better year over year rather 
than competing with other 
agents. She has grown her 
transactions each year, 
received many referrals, 
and has gotten five-star 
reviews for her exemplary 
service. Maggie has also 
received industry accolades 
and awards, including being 
named one of the Top 100 
Keller Williams agents in 
Colorado the past two years. 
When asked what it meant 
to her to be featured in Real 
Producers, Maggie expressed, 
“It is an honor. I’ve only been 
an agent for a few years but 
I’ve made a lot of progress 
in that time. This career isn’t 
about me, though. I have 
gotten here by genuinely 
being a nice person and 
trying to help people.”

“THESE ARE PEOPLE 
WITH FEELINGS AND I 
ADVOCATE FOR THEM. 
GOD HAS BLESSED ME 
FOR THIS. I HAVE DONE 
DEALS AND MADE NO 
MONEY - I JUST DO THE 
RIGHT THING FOR THE 
RIGHT REASON.”
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WITH MASONRY AND CONCRETE

TO BOOST PROPERTY VALUES
UPGRADE HOMES

Contact us today 
RICKY TORRES

ccmplusllc.com | 719.342.5959

MASONRY • STUCCO
CONCRETE

Theoncallassistant.com
719-208-4605

Michael Shenuk
CEO/Co Founder

Aimee Garske
COO/Co Founder

Click below to find out how
we could help you

Offload your important tasks to our team so you 
can spend time on higher-value activities

(like spending time with your family)!

We got you covered.
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We provide thorough electrical inspections to 
prevent issues before they arise for your 
buyers. Our expert team also o�ers 
top-quality installations and maintenance for 
projects of all sizes. 

Quality that stands
above the rest

Local, Family-Owned, Licensed, and Insured
Contact us today!
719.354.3704 | elevatedelectric.co
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Nick

NICHE REAL ESTATE AGENT

BY BRIAN GOWDY 

CASA BAY PHOTOGRAPHY

Nick Clement’s journey into real estate is anything but conventional. As the son of Joe Clement, 
a revered figure in the Colorado Springs real estate community, Nick grew up witnessing 
firsthand the dedication, integrity, and passion required to build a legacy. But rather than 
immediately following in his father’s footsteps, Nick carved his own path—one that took 
him through film, outdoor conservation, and ultimately, back to his roots in real estate.

A Colorado Journey 
Rooted in Family 
Nick was born in Peoria, Illinois, but 
his family made their way to Colorado 
Springs in 1986 when he was just three 
years old. His father, Joe Clement, 
had built a successful real estate 
business in Illinois but was eager for 
new opportunities. When presented 
with the choice between Jacksonville, 

Florida, and Colorado Springs, his 
mother’s love for the Colorado 
wilderness and pristine mountain 
streams made the decision easy.

Joe Clement, a former teacher and coach 
with an MBA from Bradley University, 
was ready to transition fully into 
real estate. He saw an opportunity in 
Colorado Springs to create something 

lasting, and he did just that—building 
a name that became synonymous with 
real estate excellence in the region.

Finding His Own Way 
Despite growing up around real estate, 
Nick didn’t immediately gravitate 
toward the industry. Instead, he pursued 
his passion for film, attending the 
University of Colorado in Boulder to 

CLEMENT
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earn a BFA in narrative film production. 
From a young age, he had a camera 
in hand, filming high school football 
highlights, outdoor adventures, and 
ultimately, stories that blended his 
love for nature and storytelling.

Nick’s passion for the outdoors led him 
to a unique endeavor—Semester at 
Sea, where he produced a film about 
fly fishing around the world. The 
goal? To catch a fish on a fly rod in 
every location they visited. This deep 
connection to the outdoors would 
later play a key role in his real estate 
philosophy, one that emphasizes 
sustainability, healthy living, and the 
integration of nature into the home.

A Return to Real Estate 
After years working in film and 
conservation, Nick found himself drawn 
back to Colorado Springs in 2018. His 
father made him an offer he couldn’t 
refuse, presenting an opportunity 
to step into the family business. But 
rather than simply joining the ranks, 
Nick brought a fresh perspective—
one that merged his love for 
storytelling, design, and environmental 
consciousness with real estate.

Nick’s approach to real estate goes 
beyond transactions; it’s about honoring 
the land, the community, and the 
legacy of the places people call home. 
His passion for sustainable building 
practices and innovative home design 
has become a defining aspect of his 
career. From bio-lights that adjust to 
circadian rhythms to advanced air 
filtration systems, Nick is dedicated 
to creating living spaces that promote 
well-being and sustainability.

Honoring a Legacy While 
Forging a New Path 
Joe Clement’s passing was a profound 
moment for Nick. His father had built 
more than just a business—he had built 
a reputation for treating clients with 
unwavering honesty, integrity, and 
respect. That reputation is something 
Nick carries with him every day. “No 
matter what the situation is, you 
always have to treat the client right,” 
he says. “That’s something my dad 

instilled in me, and it’s something I 
strive to honor in everything I do.”
But Nick also brings his mother’s 
influence into his work. She was 
passionate about the environment, 
conservation, and local parks—values 
that have shaped his approach to real 
estate. Whether it’s incorporating 
green building materials, advocating 
for regenerative real estate practices, 
or educating clients on creating 
healthier home environments, Nick 
is committed to leaving a positive 
impact on the community.

Beyond Real Estate: A Passion 
for Coaching and the Outdoors 
Outside of real estate, Nick is an active 
coach and mentor. Drawing from 
his background in athletics—having 
played football at the University of 
Colorado—he now dedicates time 
to coaching youth sports, including 
lacrosse, basketball, and soccer. He also 
runs the Pikes Peak Ascent annually, 
a testament to his commitment to 
staying active and pushing his limits.
His love for hunting and fishing remains 
a central part of his life, with one of his 
most prized memories being an elk he 
harvested at 15 yards near Wilson Peak. 
The connection between nature and 
home is ever-present in his philosophy, 
reinforcing the idea that the places we 
live should inspire and sustain us.

Innovating for a Better Future 
Nick’s entrepreneurial spirit has led 
him to explore innovations beyond 

traditional real estate. From developing 
an app that helps outdoor enthusiasts 
find the best locations for human-
powered activities to launching Endure 
Survival Kits—a company dedicated 
to providing high-quality survival 
gear—Nick is constantly looking for 
ways to solve meaningful problems.
His work with Colorado Parks and 
Wildlife reinforced the importance of 
preparation and sustainability, which 
translates into his approach to real 
estate. Whether it’s helping clients find 
homes that align with their health and 
wellness goals or designing spaces that 
are net-positive for the environment, 
Nick is committed to redefining what 
it means to build and live responsibly.

The Future of Nick 
Clement Real Estate 
As Nick continues to build on his father’s 
legacy, he is focused on more than just 
sales numbers—he’s focused on impact. 
His goal is to help people create homes 
that not only serve as places of comfort 
but also contribute to their well-being 
and the greater good of the community.

With a deep appreciation for nature, 
a commitment to sustainability, 
and a client-first philosophy, Nick 
Clement is not just following in his 
father’s footsteps—he’s blazing a 
trail of his own, one that honors the 
past while embracing the future of 
real estate in Colorado Springs.
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PARTNER SPOTLIGHT

Melysa Benedict
WRITTEN BY TABBY HALSRUD  

CASA BAY PHOTOGRAPHY

5 STAR 
MOVING & 

STORAGE

5 
Star Moving & Storage, a member of 
the Wheaton Van Lines family, is a full-
service company that offers packing, 

local and long-distance moves for private 
residential, storage, and commercial moves. 
Melysa Benedict, 5 Star President, values the 
partnerships she has created with local real 
estate professionals and prides herself on 
helping agents be the “hero” for their clients. 
“Real estate transactions are supported by four 
main legs - the REALTOR®, the lender, the title 
rep, and - the mover. With those four things in 
place, it sets up the customer experience and we 
are an essential part of that experience. When 
clients are moving, especially from out of state, 
they need recommendations for everything.”

Like the real estate transaction itself, hiring a 
moving company is an emotional, personal and 
stressful part of the experience. Clients trust their 
REALTOR® and appreciate recommendations from 
that source. When the client is referred to 5 Star 

that trust naturally extends, 
which makes initiating the 
move process easier and 
empowers Melysa’s staff to 
do their job even better. Most 
of 5 Star’s business comes 
from repeat clients and 
referrals. They have a soft 
spot for helping locals and 
appreciate the referrals that 
come later to help a prior 
customer’s family members. 
Melysa reflected, “When 
you do a great job, you’ll 
get referred to their family 
members and friends, too.” 

Referrals also come from 
real estate partners, who 
send clients desiring a 
high level of service. 5 Star 
has carved out a niche in 
serving customers who 
value their time and are 

willing to invest in a moving 
company. These clients, 
often age 55+, desire a 
hands-free experience. 
Whether their company 
is paying for a relocation, 
their move is happening 
quickly, or they have a lot 
of higher end furniture 
or antiques, these clients 
don’t want to deal with 
the details of a move. They 
want help packing and want 
everything else to be done 
for them. Melysa shared, “5 
Star is quality over quantity. 
We purposely only have five 
trucks and only leverage 
highly trained staff. Our 
passion and specialty is 
helping the customer who 
cherishes the things they 
have worked so hard for.” 

Melysa has gotten creative 
with different ways to work 
the transaction to help the 
REALTOR® better support 
the client. They occasionally 
work directly with title 
companies to write the 
cost of the move into the 
closing, so the customer 
doesn’t have to pay for the 
move with separate funds. 
Melysa elaborated, “It’s a 
nice option for customers 
who can’t use a credit card 
while they are in the middle 
of their transaction or for 
customers who need storage 
for personal belongings 
before they close on a house. 
When the title company pays 
us directly, you don’t have 
to worry about it affecting 
the closing or affecting 
the customer’s credit. For 

the client, it feels like less 
money out of their pocket 
and they know their move 
is taken care of before they 
even get their check.” 

5 Star also works with 
agents who want to cover 
part of the client’s move 
as a gift. “The REALTOR® 
chooses how much they 
want to gift the client and 
pays us directly; the client 
then pays any remaining 
balance. This can be a great 
option for first time home 
buyers or younger buyers 
who may not yet understand 
the value of investing in 
a mover or who may be 
closely managing expenses.” 

The mover-REALTOR® 
partnership also comes 



Colorado Springs Real Producers • 2524 • May 2025

into play when clients 
need storage during a 
move process. This may be 
important in new builds 
or homes that sell quickly 
and the client needs to store 
their belongings while they 
search for a new home. 5 
Star is not a self-storage 
facility; instead they offer 
full service storage and 
full liability in their 20,000 
square-foot warehouse. 
Another trend that Melysa 
has observed in home sales 
is staging and bringing in all-
new furniture to replace the 
customer’s. 5 Star initiates 
a two-part move, packing, 
removing, and storing the 
customer’s belongings to 
make space for the staged 
furniture. When the house 
is sold, they return to pick 
up the remaining personal 
belongings, delivering 
everything to the new home. 

Like many other service 
industries, 5 Star experiences 
labor issues and turnover, 
but Melysa is proud to 
share that they don’t use 
temporary help or day labor. 
Movers are trained with a 
five-step process which is 
followed by written, oral, 
and performance testing. 
5 Star pays well, provides 
incentives and benefits, 
offers an Employee of 
the Month program, and 
hosts team barbecues, 
which all contributes to a 
strong company culture 
and supports retention. 
Additionally, 5 Star is family-
oriented and provides 
emotional comfort which 
motivates staff members 
to work harder. Melysa 
is proud to invest in her 
employees and has seen 
the payoff from doing so. 

Other ways that 5 Star 
distinguishes themselves 

from other companies 
include providing moving 
prep videos and pointers for 
out of state clients, offering 
binding quotes (“What you 
are quoted is what you pay, 
unless you change or add 
services,” said Melysa), 
and being a one-stop-shop. 
Melysa elaborated on this 
last point, sharing that 5 
Star Moving & Storage is 
not a broker. Phone calls 
go directly to them, and 
the customer is with the 
same driver and truck for 
the duration of the move. 

Melysa hopes to educate 
real estate professionals 
and clients on a few 
key points. First, she 
encourages REALTORS® 
to check the American 
Trucking Association 
website (Trucking.org) 
before hiring a mover. 
All reputable movers are 
registered with them and 
here, you can check for any 
prior complaints about the 
moving company. 5 Star 
is a certified ProMover 
through the American 
Trucking Association and 
upholds the ethical and 
professional standards of the 
organization, which provides 
customer service agents to 
help resolve any disputes 
involving ProMovers. 
Whether you choose to 
move with Wheaton or not, 
Melysa wants you to work 
with a trusted professional.

Second, even with skilled 
labor and great care, 
sometimes damage occurs 
during a move. Which 
takes us to the third point: 
Colorado, as well as the 
Federal Motor Carrier 
Safety Administration 
for all interstate moves 
(FMCSA - www.fmcsa.dot.
gov/protect-your-move), 

requires movers to offer free 
minimal reimbursement 
against damage and 
an optional upgrade to 
full repair/replacement 
valuation against loss or 
damage. Unfortunately, not 
all movers will offer these, 
so Melysa encourages buyers 
to beware, and walk away 
if it is not offered up front!

In addition to residential, 5 
Star provides commercial 
and office moves and helps 
out with other commercial 
logistics work such as 
receiving mattresses in 
bulk for local sellers, and 
receiving furniture from 

wholesale companies for 
designers and stagers. 
Melysa elaborated, “These 
wholesale companies only 
deliver to a dock, so we 
receive it and then later 
deliver it to the home and 
help assemble and place it. 
We’ve done this for Parade 
of Homes and in other 
similar situations and would 
love to scale this part of the 
business over the next year.” 

Having been in business 
for 17 years now, Melysa 
is confident that they have 
been doing the right things 
and she’s eager to see where 
the business goes next.

5 STAR IS QUALITY 
OVER QUANTITY. WE 
PURPOSELY ONLY 
HAVE FIVE TRUCKS 
AND ONLY LEVERAGE 
HIGHLY TRAINED STAFF. 
OUR PASSION AND 
SPECIALTY IS HELPING 
THE CUSTOMER WHO 
CHERISHES THE THINGS 
THEY HAVE WORKED 
SO HARD FOR.” 

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY FOR A FREE 
ESTIMATE

719.227.7755
info@5starmovingandstorage.com

5starmovingandstorage.com

Woman AND Locally Owned & Operated

Best Mover and 
Best Storage 

Facility! 
Thank you, to all of 
our realtor partners 

who voted for us!

WE’LL GET YOU THERE!

LOCAL
Your local move in the Colorado Springs Metro Area for a 
worry-free experience.

COMMERCIAL
Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE
Projects handled with expert precision from accepting items 
for storage, delivery, and set up in their home.

INTERSTATE
As an Interstate Agent for Wheaton World Wide 
Moving,
we leverage the power of our national van line 
network to move across the country e�ortlessly.
STORAGE
Need Storage? Ask about our 20,000 sq ft, Dept of 
Defense approved for our military members' 
state-of-the-art facility with 24 hr surveillance.

"5-Star Moving and Storage is my Go-To moving company! As a realtor, referring vendors is a huge act of trust, and I 
feel con�dent in referring Melysa every time. In an industry with a lot of moving parts, Melysa and her team are 

reliable and trustworthy, meeting and exceeding expectations. I've known and worked with Melysa and her 
team for the last three years with multiple clients and each time I was met with timely, responsive 

communication, great organization, and professionalism. They provide dedicated, personal concierge 
service and I can't recommend them enough. Moving is already stressful, so it's great to have a moving 
company that I can count on to take care of my clients." 
-Michelle Bies

REALTOR | The Bies Group, Better homes and Garden Real Estate at Kenny and Co.

No matter where your journey takes you…
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THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate

Boost Your Real Estate Offerings!

A Fresh Approach to New Beginnings
Moving, downsizing, relocating, or tackling a 
cleanout? We handle everything—from setup to 
pricing to sale day—making it easy to sell your 
belongings stress-free! 

Contact us

(719) 494-3659
Bluemoonestatesales.com/colorado-springs

Health Insurance Plans 
To Meet Your Needs

VISIT ONLINE OR CALL TO
FOR MORE INFORMATION

K�h��e Mosk�
303.900.5666

We specialize in helping self employed
individuals and families across Colorado save
money on their health insurance premiums.
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RISING STAR

STRANGE

DIRECTED BY SHIREKA STRANGE 
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B
orn and raised in North Carolina, 
Shireka spent over six years 
serving in the Air Force—a 

chapter that instilled discipline, 
resilience, and a deep appreciation for 
service. In 2009, she and her husband 
Robert relocated to Colorado Springs, 
choosing to plant roots and raise their 
family in this vibrant community.

Family is at the heart of Shireka’s 
life. Their 14-year-old daughter 
is deeply involved in gymnastics, 
dedicating countless hours to training 
and competitions. Their 10-year-old 
and 8-year-old sons bring boundless 
energy and joy to the household. 
Notably, Robert and all three 
children share a March birthday—
truly embodying the essence of 
“March Madness” in their home.

The Strange family cherishes quality 
time together, often engaging in 
activities that strengthen their bond. 
They enjoy working on puzzles, which 
not only provide entertainment 
but also foster collaboration and 
connection. Additionally, they 
prioritize one or two significant trips 
each year, creating lasting memories 
and exploring new destinations.

Shireka’s parents, Fred and Shirley 
Richardson, have been pillars 
of unwavering love and support 
throughout her life. Their constant 
encouragement has motivated Shireka 
to strive for excellence, and her parents’ 
belief in her potential drives her to 
make them proud in all her endeavors.

After the birth of their first child, 
Shireka and Robert faced the heart-
wrenching experience of two 
miscarriages in consecutive years. 
These challenging times deeply affected 
them, yet they found solace in enduring 
the pain together. This journey taught 
them how to support and encourage 
others navigating similar losses. Shireka 
now feels called to be “a mouthpiece 
for God,” sharing her story to offer 
comfort and hope to those in need.

Transitioning from military service, 
Shireka sought a career that would 
provide flexibility to be present for 
her family. Real estate was the answer, 
allowing her to serve others while 
prioritizing her loved ones. She earned 
her real estate license in October 2017 
and has embraced the role of “The 
Preferred REALTOR®,” specializing in 
assisting military families. With 90% of 
her family having served or currently 

serving, she feels a profound connection 
to those who have dedicated their lives 
to service. Helping military personnel 
relocate to and from Colorado is more 
than a profession—it’s a calling.

Shireka is deeply grateful for the 
unwavering support of her husband, 
Robert, and their pastors, Ronald and 
Stacy Woodson. Robert’s 20+ years 
in sales have been a guiding light for 

Shireka
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Introducing:
 Taylor Gutierrez • Ashley Smith • Mary Greenwood • Fatima Kozma • Eric Bewley

Call or text Mary Greenwood today!
Let’s Make Summer Sizzle!
MARY GREENWOOD
Branch Manager
Mobile: 719-649-6656
MGreenwood@NFMLending.com
NFM Lending

Colorado Springs’ Ultimate 
Lending Team is HERE!

This summer, bring us your deals and watch our team work — fast, cohesive, and 
results-driven. We’ve got the expertise, hustle, and get-it-done attitude to help you and 

your clients cross the finish line smoothly.

No roadblocks. No excuses. Just results.
Let’s dominate this summer — together!

Experienced.     Tenured.        Ready to CLOSE.

her, encouraging her to step beyond 
her comfort zones and reminding 
her that her voice and services are 
valuable. Pastors Ronald and Stacy 
have been steadfast presences 
throughout her journey—from her 
transition out of the military to her 

real estate career—always offering 
belief and support. Their leadership 
by example has profoundly influenced 
her approach to both personal and 
professional life, inspiring her to lead 
with integrity and compassion.

Reflecting on her path—from military 
service to real estate—Shireka is 
reminded of the core values that guide 
her: integrity first, service before self, 
and excellence in all that she does. Each 
chapter has prepared her to better 
serve her clients, ensuring they find not 
just a house, but a place to call home.
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Restore Properties
in Mitigation
Needs
Flood, Fire
and Mold
Restoration

Carpet Cleaning • Carpet repairs
Air Ducts And Dryer Vent Cleanings
Pet Damage • Upholstery Cleaning

Tile And Grout Cleaning

Schedule today
719.896.6274 | Absolutefloorsandmore.com

Premium Carpet 
Cleaning, Restoration 
& Repair Services

Call today for a
free estimate

 719-238-5064
absomit.com
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LEADER

A BUSINESS BUILT ON FAITH & RELATIONSHIPS

DIRECTED BY ROB HOBEN 

CASA BAY PHOTOGRAPHY

Taking a leap of faith has been a 
defining theme in Rob Hoben’s journey. 
With his first child on the way, he 
made the bold decision to move from 
Denver to Colorado Springs, not 
knowing anyone in the city, to pursue 
a career in real estate. At the time, he 
was managing a Texas Roadhouse but 
returned to serving at the Colorado 
Springs location, where a simple 

conversation changed his path. A 
fellow server connected him with 
Lauren Collier, who was looking for a 
real estate partner. That introduction 
would shape the course of his career.

Rob first worked with Lauren at Epic 
Real Estate Group and later followed 
her when she established Live Dream 
Colorado. As her buyer’s agent, he 

immersed himself in contracts, 
inspection objections, and resolutions. 
Lauren’s meticulous attention to 
detail taught him the importance 
of precision in every aspect of real 
estate. Looking back, Rob is incredibly 
grateful for the invaluable mentorship 
she provided, which helped lay the 
foundation for his future success.

When he was introduced to The Cutting 
Edge, REALTORS®, Rob embraced 
another opportunity for growth. 
He became a team lead for Gary 
Martinez and Amy Kunce-Martinez, 
learning from their experience 
and leadership. Eventually, he took 
another step forward, transitioning 
to an independent agent and leading 
his own team. Although he no longer 
works with The Cutting Edge, he 
remains deeply appreciative of the 
knowledge, support, and mentorship he 
received. He continues to recommend 
the brokerage to agents seeking a 
strong, collaborative environment.

Another leap of faith led to the creation 
of The Hoben Group Brokerage. Having 
earned his employing broker’s license, 
Rob partnered with Kelly Bergendahl 
to build something new. The brokerage 
is a true family endeavor—his wife, 
Amy, plays a vital role in client outreach 
and marketing, while Kelley’s husband, 
Evan, provides mentorship in faith, 
health, and financial management. 
“I love what we have right now. We 
are truly a family on both a personal 
and business level, following God & 
our Faith in everything we do.”

ROB HOBEN



Colorado Springs Real Producers • 3736 • May 2025

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER
NMLS #1574886

MIKE@LCMLOANS.COM

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES

����
���������

LOW RATES
7am to 11pm  7days a week

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and 
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs 

are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.

720-448-6610
719-362-0439

Over the past decade, Rob has learned 
that patience and trust in God’s timing 
are crucial. “Through the ups and 
downs, in seasons of uncertainty, and 
during slow periods early in his career 
as he was building & learning, it’s vital 
to stay focused on the fundamentals. It’s 
not just about transactions—it’s about 
relationships. Even when business is 
booming, we make time for personal 
connections with clients, because they 
aren’t just clients, they are family to us.”

Rob’s wife Amy, who works in oral 
surgery, were recently married in 
Mexico and share a blended family of 

three children: Makai (17), Trey (11), 
and Vail (9). Their home is filled with 
energy, as their kids are involved in 
jiu-jitsu, basketball, and all 3 kids in 
soccer. As a family, they cherish time 
spent camping, traveling, enjoying 
local attractions, and playing board 
games. One of their favorite traditions is 
sharing the highs and lows of their day, 
keeping their bond strong through open 
conversations around the dinner table.

Faith has always been the cornerstone 
of Rob’s life and business. A key mentor 
from his restaurant days, Mike Murphy, 
instilled in him the values he still lives 

by today: put God first, prioritize family, 
and build meaningful relationships. 
“Mike was a Christian and big on 
self-development. He introduced me 
to Zig Ziglar and Jim Rohn, but more 
importantly, he taught me to lean on 
my faith and to genuinely care for 
people. He was my first anchor.”

That lesson remains at the heart of The 
Hoben Group Brokerage. “I don’t chase 
leads or make cold calls—I focus on 
relationships, not real estate, and God 
takes care of the rest.” Rob is especially 
passionate about the negotiation process 
of a real estate transaction, making sure 
to get his clients what they want & need 
in the process, & not settling for less. 
“It’s all in what questions you ask, not 
being afraid to push for whats right, & 
nothing less.”He approaches every deal 
with respect and professionalism, yet 
he is relentless in ensuring his clients 
are in the best position, both financially 
and strategically. “You can be tough in 
negotiations while still being kind. You 
don’t have to be cutthroat to succeed. 
Both sides can win & come out on top!”

At the end of the day, Rob’s motivation 
comes from his faith. “If you treat 
people well and keep the faith, God will 
take care of the rest. Everything falls 
into place according to His plan.” For 
Rob, real estate isn’t just about buying 
and selling homes—it’s about serving 
others, building lasting relationships, 
most importantly, doing his best to find 
& live out his purpose God had planned 
for his life. Real estate is just part of the 
picture, relationships are everything.

“I DON’T CHASE 
LEADS OR MAKE 
COLD CALLS—I FOCUS 
ON RELATIONSHIPS, 
NOT REAL ESTATE, 
AND GOD TAKES 
CARE OF THE REST.”
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Original Art & Framing • Hanging & Delivery Available

Please come by and see our collection as well as our
Monthly Featured Artist.

Visit us online for updated information.
719.630.3371

730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm • Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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elegantbydesignstaging.com  |  (719) 582-2999

There's never a
second chance
to make a first

impression!
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WE HELP MOVE LIVES FORWARD:
Delivering Excellence for Top Producers and Their Clients

LET’S GET YOU A FREE QUOTE!
719.602.9617  |  ColemanAllied.com

L O N G  D I S T A N C E   |   L O C A L   |   S T O R A G E

Spring into Smooth Moves
Your Clients Deserve the Best!
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O
RISING STAR

WRITTEN BY TABBY HALSRUD 
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A L L E N
Johnny 

Originally from California, 
Johnny Allen was working as 
an account manager for a lab 
that did testing for technical 
products. He was starting to 
feel unfulfilled and became 
curious about what possibilities 
might exist for a new career 
path. He had never considered 
a real estate career until 
Kasey, a friend of his living 
in Colorado Springs, invited 
him as her “plus one” on a 
trip with her real estate team. 
Johnny met all of Kasey’s 
teammates, who included 
him in their conversations 
about real estate. He made 
an instant connection with a 
few of them, including Justin 
Black, and he knew without a 
doubt he had just discovered 
his new career! Within the 
next two months, Johnny sold 
his California home, got his 
license in Colorado, bought 
a house in Colorado Springs, 
and joined the team he had 
met on that trip. 

He loved working with the people 
on this high producing team. Doing a 
lot of deals in a short period of time, 
Johnny quickly learned how to be a 
good REALTOR®. Taryn Simental and 
Leighanne Potts taught him everything 
he knows. He recalled, “They were both 
so busy, doing a lot of business, but 
they were still incredibly available to 
me and willing to sit down with me.” 
Justin Black, who he had connected 
with during the trip, also served as a 

source of inspiration. “I was impressed 
by how driven and organized Justin 
was. I learned so much from him, too. 
I was watching his results and knew 
that he was what I wanted to emulate.” 
Johnny recalls fondly how many friends 
he made during his time there. 

But the next chapter in Johnny’s real 
estate journey was an exciting one, 
bringing him to an incredible new 
brokerage as a solo agent. While he was 
a little nervous about making a change, 
he was confident that he knew what 
he was doing and found the courage to 
go out on his own. He had learned a lot 
about how he wanted to do business 
and was eager to do business under his 
own name. Gary and Amy, the managing 

brokers at The Cutting Edge, were 
very supportive and patient with him 
during his transition. They have been 
great to work with and he knows that 
his continued success as a solo agent is 
due in part to them and their support. 
Johnny was excited to apply everything 
he had learned as he ventured out as 
an independent agent. He still gets 
to enjoy the team vibe that he loves 
and appreciates the collaborative 
environment at The Cutting Edge. All of 
his early real estate experiences have 
shaped Johnny into the agent he is today.

Now, Johnny enjoys the perks that 
his real estate career provides. He 
appreciates that every day is different 
and he loves creating his own life and 
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cultivating a sense of balance that works 
for him. He works with a lot of first time 
homebuyers and feels fulfilled knowing 
that he’s helping them and throughout 
the whole process. He loves seeing 
firsthand their excitement at closing.

Outside of work, Johnny loves spending 
time with his friends. He regularly 
attends concerts and still prefers to 
watch movies at the theater. Lately, 
he’s been enjoying trying new things 
like golf and all the outdoorsy things 
that he never did in California.

Being featured in Real Producers means 
a lot to Johnny. He shared, “I’ve seen my 
peers and mentors be featured so it feels 
like a high honor. It’s not something I 
expected, but is something I definitely 
wanted!” Johnny enjoys attending the 
Real Producers Awards and in 2024, 
he won the People’s Choice Award.

Johnny with Freddy, Chucky, 
and Franky (left to right)
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Jessica Jones, VP of Mortgage Lending
jessica.jones@rate.com
rate.com/jessicajones
719-439-6440
102 S Tejon St., Suite 1100, Office 1151
Colorado Springs, CO 80903
NMLS ID: 1640430

Your Dream Home, Simplified: 
The Best Mortgage Experience Starts Here
I know better than anyone that financing your first or next home is the 
last thing you want to worry about. That’s why I joined one of the most 
trusted lenders in the business, Rate. In fact, they stand above national 
banks in overall customer satisfaction, boasting a 95% customer 
satisfaction rating.* And it's no surprise why.

They're dedicated to a simpler mortgage process, with award-winning 
technology and a dedicated team of mortgage experts. Now I can o�er 
my clients the best mortgage experience possible. In the end, that's 
what matters most.

Best,

Jessica
P.S. Please be sure to update your 

records with my new contact info! I 
always welcome your referrals.
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BrittanyDuncan

She had been following The Top 
Notch Home Team for a year and 
loved what they were putting 
out. She admits to being a little 
“star-struck” and shied away from 
interviewing with them at first. 
Brittany spent several months 
working for other brokerages 
but hadn’t found her best fit yet. 
She later decided to interview 
with Stone Gable and the Top 
Notch Home Team and has been 
with them for three years now. 
Through this experience, Brittany 
learned the importance of finding 
the right fit and aligning with 
others whose beliefs are aligned 
with hers, whose approach to 
working with leads plays to 
her strengths, who practice an 
open-door policy, and where she 
feels supported and valued.

Brittany is proud that she sold 
five homes during her first year, 
basically on her own, and is 
forever grateful for the friends 
and clients who trusted her in 
those early days. She learned 
an early lesson: not to be a 
“secret agent.” She wishes she 
would have been more willing 
to share with her sphere that 
she was venturing into real 

estate. Now, Brittany still enjoys 
touring homes, but is even more 
passionate about seeing the 
look in her clients’ eyes when 
they find “the one.” She loves 
being there for such a huge 
milestone and guiding people 
through the process, whether 
her clients are buying or selling. 

Brittany met her husband Donald, 
an Army vet, online and it was 
truly love at first sight. They were 
married within three weeks of 
dating and recently celebrated 
their 11th anniversary. The 
Duncans have two daughters: 
Payton, age 9, and Rylee, age 
4. Being a movie buff, Brittany 
chose her daughter’s names 
from movies. The Duncans love 
spending time together and with 
their closest friends who are 
like family. They enjoy playing 
games, barbecuing (even in the 
snow!), fishing, and watching 
movies. Brittany’s favorite genre 
is Fantasy/Super Hero Fiction 
and she is currently obsessed 
with Wicked, Marvel, and 
especially Harry Potter. Rylee 
is in preschool half-days and 
frequently accompanies Mom at 
work. When she was an infant, 
Rylee wore a shirt that said 
“REALTOR® IN TRAINING.” 

Their eldest daughter Payton was 
born with two disabilities, one 
being a bone disease. Payton has 
two limbs that are shorter than 
the others and wears a shoe lift. 
Brittany is her daughter’s parent 
CNA and they are hoping that 
beginning next year, Payton will 
undergo lengthening surgeries, 
which will require her to be 
in a wheelchair for several 
months. When they purchased 
their home, they didn’t take 
her future medical needs into 
consideration, which in turn 
has made Brittany have buyer’s 
remorse. The bedrooms and 
bathrooms of their home are 
all on the second floor, which 
will make it difficult to assist 
her daughter on a daily basis. 

When Brittany Duncan 
and her husband Donald 
purchased their first house 
in 2019, she loved the 
process of touring homes. 
She had been working 
in the front office at a 
doctor’s office and when 
the COVID pandemic was 
in its early stages, she 
decided to leave and work 
on getting her real estate 
license. She was expecting 
her second child at the 
time and their babysitter 
was immuno-compromised 
and couldn’t risk the 
exposure while Brittany 
worked in the doctor’s 
office and decided to quit. 
Staying home with her 
two children was the best 
decision for their family. 
She used that time to study 
and when she took her 
real estate test, the proctor 
told her it was one of the 
highest scores she had 
seen; Brittany earned her 
license in 2021. 
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Her family’s experience with this 
has inspired Brittany to approach 
her clients’ needs differently. 
She looks beyond their current 
needs to consider potential future 
needs. If clients mention that 
there is a potential for a future 
life-changing event, like a parent 
moving in or a family member 
anticipating a medical procedure, 
Brittany keeps that in mind 
throughout the search process. 
As they tour homes, she asks 
them, “If the possibility becomes 
a reality, will this house work 
for you?” Rather than rushing 
them to choose a home, it’s more 
important to Brittany to be patient 
and work on the client’s time, so 
they find a home they love and 
that will meet their needs. She 
doesn’t want her clients to regret 

a purchase later and really makes 
an effort to help them circumvent 
any potential issues. She desires 
a quality of life for the whole 
family that allows for potential 
future changes. Brittany hopes 
to expand this specialization in 
the future and help people with 
disabilities find Accessible homes.

Brittany is very empathetic and 
patient with her clients and 
believes that everyone deserves 
to be treated well, regardless 
of their price point. She is 
proud that she has won awards 
acknowledging her for being a 
great team player because she 
truly embodies this. She won 
the Team Player award at Stone 
Gable after her second year there 
and was nominated for the Real 

Producers Team Player award, 
the same year. She is honored 
that these accolades affirm 
that others see the goodness in 
her heart and experience her 
as she strives to be. Brittany 
feels honored to be featured 
in Real Producers, and sees it 
as a reflection of her amazing 
clients and supportive team. 
She’s grateful for the opportunity 
to do what she loves every day. 
As one who has sometimes 
been hard on herself, these 
acknowledgments help her know 
that she is doing better than she 
sometimes admits and that her 
self-belief and self-confidence 
have grown. Brittany truly has 
the heart to help others in any 
way she can; she knows that 
this is part of her life purpose.

Rather than rushing them 
to choose a home, it’s more 
important to Brittany to 
be patient and work on the 
client’s time, so they find 
a home they love and that 
will meet their needs.”
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ONLINE 
SCHEDULING 
MADE EASY

Brick and Mortar Home Inspections, values the 
relationships we create with our agents and clients!

Brick and Mortar Home Inspections, values the 
relationships we create with our agents and clients!

CasaBay Photography

GET A FREE ESTIMATE
IN 24 HOURS

(719) 491-7031

INTERIOR & EXTERIOR PAINTING  •  CARPENTRY  •   POPCORN CEILING REMOVAL
ODOR REMOVAL  •   DECK STAINING  •  PRESSURE WASHING

Our team knows what buyers are looking for 
and will get your property in prime condition to 
attract serious offers. Let us make your home 

stand out!

That 1 Painter's
“Sell Ready Services”

can help
boost your home's
appeal and value

for a quick sale. 
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Sumer
In its early days, 8z was an online 
leads company which was pivotal 
in launching her real estate 
career. Sumer quickly learned 
that she preferred building a 
personal sphere over working 
online leads and is grateful that 
the company has since shifted its 
focus. Having grown up in a small 
town, building a community with 
quality connections has always 
been important to her. She loves 
investing in deeper connections 
and building relationships 
to build her business. She 
shared that the best part of this 
business is the lifelong friends 
she has been able to make.

Real estate is a family business for 
Sumer. Her grandmother sold real 
estate on the western slope until 
she passed last year, and was 
named REALTOR® of the Year 
when she was 84. Her brother, 
aunt and cousin all sell as well. 
In fact, it was with her cousin 
Candice Graham that she started 
the Colorado Springs branch 
of 8z in 2010. Both have since 
become partners in the company. 
Sumer added, “I love that 8z has 
a small family culture but is also 
a collaborative, high producing 
environment that is full of 
professional, full-time agents.” 

Sumer’s true passion is selling 
the old historic homes in the 
Old North End and on the West 
side. She admits that it can be 

challenging for these old homes 
to pass inspections, but Sumer 
loves that every home has a 
story with multiple chapters. She 
shared, “Many of these homes 
have been in families for years; I 
recently encountered one home 
whose owner had celebrated 
over 90 Christmases there!” 
Sumer enjoys telling the story 
to help the buyer connect to the 
home. “These buyers are into 
that historic charm, so sharing 
the story is an important part of 
the sales process.” Sometimes, 
Sumer includes tidbits about the 
home’s history by placing plaques 
throughout the house, pointing 
out an interesting historical fact 
or what’s original to the house. 
Sumer and her family have 
lived in the Old North End since 
2010 and can’t imagine living 
anywhere else. “The kids can 
play with all the neighborhood 
kids, riding their bikes and 
playing basketball in the street. 
It’s the ideal place to raise our 
kids.” Sumer ran the Old North 
End events committee for a few 
years and is still an integral 
part of community events.

Sumer and Eric currently have 
three children. Their oldest Claire 
is a freshman in high school, 
and they have two sons - Jack 
is in middle school and Bennett 
is a second grader. In 2015, the 
Liebolds suffered a full term 
stillbirth of their daughter, Emilie 

Sumer Liebold followed 
the footsteps of her 
grandmother into a 

real estate career. She 
grew up in the small 

town of Gunnison, 
CO then accepted a 

full-ride scholarship to 
play basketball at Mesa 
State University. After 

three years at Mesa, she 
relocated to UCCS where 

she graduated with a 
Business and Marketing 
degree. During her time 

at UCCS she worked 
at the Broadmoor Golf 

Club, where she met her 
husband Eric, a then golf 

pro for the hotel. After 
getting married in 2005, 
the two embarked on a 
year-long honeymoon. 

They lived in the Florida 
Keys for nine months, 
working at an upscale 

private island boutique 
hotel, then traveled the 

east coast and Northern 
Michigan for the rest 

of the year. When they 
returned to Colorado, 
Sumer’s older brother 

encouraged her to launch 
a corporate housing 

business, which she did in 
2007. Noticing that many 

of her clients were fully 
relocating to Colorado 

Springs she decided to get 
her real estate license to 

better serve them as they 
transitioned from renting 

to buying their new home. 
She decided to make real 

estate her full-time career 
in 2010 and ultimately 

joined 8z Real Estate. She 
still manages a few of her 

own furnished rentals.

Rachel M Sullivan Photography

Liebold
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Hope. Shortly after, Sumer’s 
dad passed away from cancer at 
the age of 54. These losses have 
shaped their family life and 
how they choose to live - putting 
family and living life to its fullest 
as their top priorities. “The 
only gift that comes from such 
profound loss, is the ability to be 
grateful for every day we have 
here and to take advantage of it. 
We want our kids to see the world 
and are spending ten weeks in 
Europe this summer. We only 
have a small window of time to 
spend with them, so we are doing 
it!!” The Liebolds’ other family 
member is their Goldendoodle 
Leland, named after a small town 
in Northern Michigan they love 
to visit in the summer. When 
they are not busy with the kids’ 
sports, this family enjoys time at 
their home in Breckenridge to ski, 
hike, and mountain bike. Sumer 
also loves coaching the kids’ 
recreational basketball teams. 

Giving back to the community has 
always been a priority for Sumer 
and Eric. In 2013, they launched 
Couples who Care, a quarterly 
giving circle that raises money 
for various nonprofits. They were 
inspired to start this initiative 
after Sumer was involved in 
several silent auctions that took a 
lot of time and money but ended 
up having little financial impact. 
Sumer heard of Women who Care 
from a friend, and she and Eric 
were inspired to create something 
that they could do together and 
that would provide an avenue 
for connection and philanthropy 
amongst other couples. At the 
quarterly happy hours, three 
charities get to speak to the group 
and the “winner” receives that 
night’s proceeds. Members are 
requested to commit to giving at 
least $100 per quarter and the 
group is currently giving $10,000 
per quarter to the charity. Sumer 
elaborated, “Magical connections 

happen in that hour. Sometimes, 
the charities will decide to 
collaborate on something and 
other times, couples may choose 
to give to one of the other 
charities that didn’t win that 
night. It’s an incredible group; 
we have given about $250,000 to 
local charities since its inception.” 

Sumer is grateful to be featured 
in Real Producers. “I love reading 
these stories! This is a small 
village we are part of and because 
it can be really transactional, we 
may never come to know about 
the agent behind the scenes. 
This is really incredible and 
I’m honored to be part of it!”

Casa Bay Photography

 The only gift that 
comes from such 

profound loss, 
is the ability to 
be grateful for 

every day we have 
here and to take 
advantage of it.”
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Book Online to Save $20

PARTNER WITH

FOR FAST, RELIABLE
JUNK REMOVAL!

A clean, tidy home makes
the sales process a breeze.

Same Day Service, 7 days a week! 
We’ve been serving Colorado Springs for 5+ years!

719-466-0198  |  www.junknhaul.com
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9151 Currency St.
Irving, TX 75063


