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BrittanyDuncan

She had been following The Top 
Notch Home Team for a year and 
loved what they were putting 
out. She admits to being a little 
“star-struck” and shied away from 
interviewing with them at first. 
Brittany spent several months 
working for other brokerages 
but hadn’t found her best fit yet. 
She later decided to interview 
with Stone Gable and the Top 
Notch Home Team and has been 
with them for three years now. 
Through this experience, Brittany 
learned the importance of finding 
the right fit and aligning with 
others whose beliefs are aligned 
with hers, whose approach to 
working with leads plays to 
her strengths, who practice an 
open-door policy, and where she 
feels supported and valued.

Brittany is proud that she sold 
five homes during her first year, 
basically on her own, and is 
forever grateful for the friends 
and clients who trusted her in 
those early days. She learned 
an early lesson: not to be a 
“secret agent.” She wishes she 
would have been more willing 
to share with her sphere that 
she was venturing into real 

estate. Now, Brittany still enjoys 
touring homes, but is even more 
passionate about seeing the 
look in her clients’ eyes when 
they find “the one.” She loves 
being there for such a huge 
milestone and guiding people 
through the process, whether 
her clients are buying or selling. 

Brittany met her husband Donald, 
an Army vet, online and it was 
truly love at first sight. They were 
married within three weeks of 
dating and recently celebrated 
their 11th anniversary. The 
Duncans have two daughters: 
Payton, age 9, and Rylee, age 
4. Being a movie buff, Brittany 
chose her daughter’s names 
from movies. The Duncans love 
spending time together and with 
their closest friends who are 
like family. They enjoy playing 
games, barbecuing (even in the 
snow!), fishing, and watching 
movies. Brittany’s favorite genre 
is Fantasy/Super Hero Fiction 
and she is currently obsessed 
with Wicked, Marvel, and 
especially Harry Potter. Rylee 
is in preschool half-days and 
frequently accompanies Mom at 
work. When she was an infant, 
Rylee wore a shirt that said 
“REALTOR® IN TRAINING.” 

Their eldest daughter Payton was 
born with two disabilities, one 
being a bone disease. Payton has 
two limbs that are shorter than 
the others and wears a shoe lift. 
Brittany is her daughter’s parent 
CNA and they are hoping that 
beginning next year, Payton will 
undergo lengthening surgeries, 
which will require her to be 
in a wheelchair for several 
months. When they purchased 
their home, they didn’t take 
her future medical needs into 
consideration, which in turn 
has made Brittany have buyer’s 
remorse. The bedrooms and 
bathrooms of their home are 
all on the second floor, which 
will make it difficult to assist 
her daughter on a daily basis. 

When Brittany Duncan 
and her husband Donald 
purchased their first house 
in 2019, she loved the 
process of touring homes. 
She had been working 
in the front office at a 
doctor’s office and when 
the COVID pandemic was 
in its early stages, she 
decided to leave and work 
on getting her real estate 
license. She was expecting 
her second child at the 
time and their babysitter 
was immuno-compromised 
and couldn’t risk the 
exposure while Brittany 
worked in the doctor’s 
office and decided to quit. 
Staying home with her 
two children was the best 
decision for their family. 
She used that time to study 
and when she took her 
real estate test, the proctor 
told her it was one of the 
highest scores she had 
seen; Brittany earned her 
license in 2021. 
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Her family’s experience with this 
has inspired Brittany to approach 
her clients’ needs differently. 
She looks beyond their current 
needs to consider potential future 
needs. If clients mention that 
there is a potential for a future 
life-changing event, like a parent 
moving in or a family member 
anticipating a medical procedure, 
Brittany keeps that in mind 
throughout the search process. 
As they tour homes, she asks 
them, “If the possibility becomes 
a reality, will this house work 
for you?” Rather than rushing 
them to choose a home, it’s more 
important to Brittany to be patient 
and work on the client’s time, so 
they find a home they love and 
that will meet their needs. She 
doesn’t want her clients to regret 

a purchase later and really makes 
an effort to help them circumvent 
any potential issues. She desires 
a quality of life for the whole 
family that allows for potential 
future changes. Brittany hopes 
to expand this specialization in 
the future and help people with 
disabilities find Accessible homes.

Brittany is very empathetic and 
patient with her clients and 
believes that everyone deserves 
to be treated well, regardless 
of their price point. She is 
proud that she has won awards 
acknowledging her for being a 
great team player because she 
truly embodies this. She won 
the Team Player award at Stone 
Gable after her second year there 
and was nominated for the Real 

Producers Team Player award, 
the same year. She is honored 
that these accolades affirm 
that others see the goodness in 
her heart and experience her 
as she strives to be. Brittany 
feels honored to be featured 
in Real Producers, and sees it 
as a reflection of her amazing 
clients and supportive team. 
She’s grateful for the opportunity 
to do what she loves every day. 
As one who has sometimes 
been hard on herself, these 
acknowledgments help her know 
that she is doing better than she 
sometimes admits and that her 
self-belief and self-confidence 
have grown. Brittany truly has 
the heart to help others in any 
way she can; she knows that 
this is part of her life purpose.

Rather than rushing them 
to choose a home, it’s more 
important to Brittany to 
be patient and work on the 
client’s time, so they find 
a home they love and that 
will meet their needs.”
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ONLINE 
SCHEDULING 
MADE EASY

Brick and Mortar Home Inspections, values the 
relationships we create with our agents and clients!

Brick and Mortar Home Inspections, values the 
relationships we create with our agents and clients!

CasaBay Photography

GET A FREE ESTIMATE
IN 24 HOURS

(719) 491-7031

INTERIOR & EXTERIOR PAINTING  •  CARPENTRY  •   POPCORN CEILING REMOVAL
ODOR REMOVAL  •   DECK STAINING  •  PRESSURE WASHING

Our team knows what buyers are looking for 
and will get your property in prime condition to 
attract serious offers. Let us make your home 

stand out!

That 1 Painter's
“Sell Ready Services”

can help
boost your home's
appeal and value

for a quick sale. 
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Casa Bay Photography

Sumer
In its early days, 8z was an online 
leads company which was pivotal 
in launching her real estate 
career. Sumer quickly learned 
that she preferred building a 
personal sphere over working 
online leads and is grateful that 
the company has since shifted its 
focus. Having grown up in a small 
town, building a community with 
quality connections has always 
been important to her. She loves 
investing in deeper connections 
and building relationships 
to build her business. She 
shared that the best part of this 
business is the lifelong friends 
she has been able to make.

Real estate is a family business for 
Sumer. Her grandmother sold real 
estate on the western slope until 
she passed last year, and was 
named REALTOR® of the Year 
when she was 84. Her brother, 
aunt and cousin all sell as well. 
In fact, it was with her cousin 
Candice Graham that she started 
the Colorado Springs branch 
of 8z in 2010. Both have since 
become partners in the company. 
Sumer added, “I love that 8z has 
a small family culture but is also 
a collaborative, high producing 
environment that is full of 
professional, full-time agents.” 

Sumer’s true passion is selling 
the old historic homes in the 
Old North End and on the West 
side. She admits that it can be 

challenging for these old homes 
to pass inspections, but Sumer 
loves that every home has a 
story with multiple chapters. She 
shared, “Many of these homes 
have been in families for years; I 
recently encountered one home 
whose owner had celebrated 
over 90 Christmases there!” 
Sumer enjoys telling the story 
to help the buyer connect to the 
home. “These buyers are into 
that historic charm, so sharing 
the story is an important part of 
the sales process.” Sometimes, 
Sumer includes tidbits about the 
home’s history by placing plaques 
throughout the house, pointing 
out an interesting historical fact 
or what’s original to the house. 
Sumer and her family have 
lived in the Old North End since 
2010 and can’t imagine living 
anywhere else. “The kids can 
play with all the neighborhood 
kids, riding their bikes and 
playing basketball in the street. 
It’s the ideal place to raise our 
kids.” Sumer ran the Old North 
End events committee for a few 
years and is still an integral 
part of community events.

Sumer and Eric currently have 
three children. Their oldest Claire 
is a freshman in high school, 
and they have two sons - Jack 
is in middle school and Bennett 
is a second grader. In 2015, the 
Liebolds suffered a full term 
stillbirth of their daughter, Emilie 

Sumer Liebold followed 
the footsteps of her 
grandmother into a 

real estate career. She 
grew up in the small 

town of Gunnison, 
CO then accepted a 

full-ride scholarship to 
play basketball at Mesa 
State University. After 

three years at Mesa, she 
relocated to UCCS where 

she graduated with a 
Business and Marketing 
degree. During her time 

at UCCS she worked 
at the Broadmoor Golf 

Club, where she met her 
husband Eric, a then golf 

pro for the hotel. After 
getting married in 2005, 
the two embarked on a 
year-long honeymoon. 

They lived in the Florida 
Keys for nine months, 
working at an upscale 

private island boutique 
hotel, then traveled the 

east coast and Northern 
Michigan for the rest 

of the year. When they 
returned to Colorado, 
Sumer’s older brother 

encouraged her to launch 
a corporate housing 

business, which she did in 
2007. Noticing that many 

of her clients were fully 
relocating to Colorado 

Springs she decided to get 
her real estate license to 

better serve them as they 
transitioned from renting 

to buying their new home. 
She decided to make real 

estate her full-time career 
in 2010 and ultimately 

joined 8z Real Estate. She 
still manages a few of her 

own furnished rentals.

Rachel M Sullivan Photography

Liebold
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Hope. Shortly after, Sumer’s 
dad passed away from cancer at 
the age of 54. These losses have 
shaped their family life and 
how they choose to live - putting 
family and living life to its fullest 
as their top priorities. “The 
only gift that comes from such 
profound loss, is the ability to be 
grateful for every day we have 
here and to take advantage of it. 
We want our kids to see the world 
and are spending ten weeks in 
Europe this summer. We only 
have a small window of time to 
spend with them, so we are doing 
it!!” The Liebolds’ other family 
member is their Goldendoodle 
Leland, named after a small town 
in Northern Michigan they love 
to visit in the summer. When 
they are not busy with the kids’ 
sports, this family enjoys time at 
their home in Breckenridge to ski, 
hike, and mountain bike. Sumer 
also loves coaching the kids’ 
recreational basketball teams. 

Giving back to the community has 
always been a priority for Sumer 
and Eric. In 2013, they launched 
Couples who Care, a quarterly 
giving circle that raises money 
for various nonprofits. They were 
inspired to start this initiative 
after Sumer was involved in 
several silent auctions that took a 
lot of time and money but ended 
up having little financial impact. 
Sumer heard of Women who Care 
from a friend, and she and Eric 
were inspired to create something 
that they could do together and 
that would provide an avenue 
for connection and philanthropy 
amongst other couples. At the 
quarterly happy hours, three 
charities get to speak to the group 
and the “winner” receives that 
night’s proceeds. Members are 
requested to commit to giving at 
least $100 per quarter and the 
group is currently giving $10,000 
per quarter to the charity. Sumer 
elaborated, “Magical connections 

happen in that hour. Sometimes, 
the charities will decide to 
collaborate on something and 
other times, couples may choose 
to give to one of the other 
charities that didn’t win that 
night. It’s an incredible group; 
we have given about $250,000 to 
local charities since its inception.” 

Sumer is grateful to be featured 
in Real Producers. “I love reading 
these stories! This is a small 
village we are part of and because 
it can be really transactional, we 
may never come to know about 
the agent behind the scenes. 
This is really incredible and 
I’m honored to be part of it!”

Casa Bay Photography

 The only gift that 
comes from such 

profound loss, 
is the ability to 
be grateful for 

every day we have 
here and to take 
advantage of it.”
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Book Online to Save $20

PARTNER WITH

FOR FAST, RELIABLE
JUNK REMOVAL!

A clean, tidy home makes
the sales process a breeze.

Same Day Service, 7 days a week! 
We’ve been serving Colorado Springs for 5+ years!

719-466-0198  |  www.junknhaul.com
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9151 Currency St.
Irving, TX 75063


