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FOR

SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience 

packed with industry insights, cutting-edge strategies, and powerful networking 

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

SAVE THE DATE

REMINGTON RAMSEY
Creator of Real Producers,

host of Real Producers Podcast

RORY VADEN
New York Times bestselling
author of "Take the Stairs"

MOLLY BLOOM
Oscar-nominated for “Molly’s Game,”

the movie tells Bloom’s journey
from US skier to waitress to

high-stakes poker game fame
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For content contributions or to nominate a REALTOR® for a certain story, please email jeff.white@realproducersmag.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BASEMENT WATERPROOFING 
& BASEMENT REPAIR
Basement Correctors
Andrew Ball
(423) 883-4521
BasementCorrectors.com

BOOKKEEPING
Lookout Bookkeeping, LLC
Melissa Guinn
(423) 497-4144

BRANDED CLOSING GIFTS
360 Business Growth
Anders Clarke
(423) 902-0103
www.360businessgrowth.com

BUILDER/CUSTOM HOMES
Greentech Homes
(423) 206-9738

BUILDER/DEVELOPER
A Perry Homes
(423) 299-5637

BUSINESS NETWORKING
Women’s Council of 
Realtors Chattanooga
(423) 756-0771 x380
www.wcr.org

CHIMNEY CLEANING / SERVICE
Chimney Tech
(423) 424-6218

CLOSING - TITLE & ESCROW
Bridge City Title
(423) 417-1344
bridgecitytitle.com

Reli Title
(423) 826-4936
reli.us

CLOSING ATTORNEY
Burns, Henry & Kirksey, P.C.
(423) 339-0529
bhklegal.com/

CPA/TAX/ACCOUNTING
Kraft CPAs PLLC
(615) 242-7351
www.kraftcpas.com/

CRM
Bonzo
(614) 357-2367
getbonzo.com

FENCES
Holmes Fence Company
Jarrod Holmes
(706) 804-4362

HOME INSPECTION
Lodestar Home Inspections
Steve Hicks
(423) 486-7347
lodestarhomeinspections.com

Pillar To Post Chattanooga 
- The Ken Fast Team
(423) 326-2008
chattanooga.pillartopost.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

INSURANCE
Johnson Grisham Agency
(423) 899-6161
www.allstate.com/donnajohnson

LANDSCAPE/IRRIGATION
Arterra Landworks
Austin Renfrow
(423) 240-8732
www.arterralandworks.com

MORTGAGE LENDER
Benchmark Home Loans
Casey Bryant
(423) 565-8830
www.caseybryantmortgage.com

The Byram Group at Cross 
Country Mortgage
Nate Byram
(423) 682-1773
hoo.be/nate_byram

The GW Team - 
FirstBank Mortgage
Gabe Whitmer
(423) 308-2207
FirstBankOnline.com

TVFCU
(423) 634-3537
www.tvfcu.com

MOVING / STORAGE
Boundless Moving and Storage
(423) 763-1000
www.boundlessmoving.com

MOVING SERVICES
Elite Moving
(423) 805-0826
myelitemove.com

PROPERTY MANAGEMENT
PMI Scenic City
Ian Pfeiffer
(423) 847-2080
www.pmisceniccity.rentals

REAL ESTATE & PORTRAIT 
PHOTOGRAPHY
William Griggs Photography
(423) 760-9120
www.williamgriggs 
photography.com

REAL ESTATE MARKETING 
PHOTOGRAPHY
Hayley Ownbey Photography
Hayley Kiser
(423) 716-5674

REAL ESTATE PHOTOGRAPHY 
/ VIDEOGRAPHY
Creative Revolver
(615) 275-7739
www.creativerevolver.com

REAL ESTATE SERVICES
Realtracs
Emily Daniel
(615) 806-3456

RESIDENTIAL COMMUNITY 
HOME BUILDER
Empire Communities
(423) 460-9291
empirecommunities.com/
chattanooga

ROOFING & ROOF REPAIR
Prestige Roofing, Inc
(224) 848-0425

ROOFING/ RESTORATION
Jaco Contracting
(770) 385-5788
jacocontracting.com

SHORT TERM RENTAL 
PROPERTY MANAGEMENT
iTrip Vacations Chattanooga
(877) 782-9242
chattanooga.itrip.co

Chattanooga - 

There’s a new 

home warranty in 

town! Achosa 

lets homeowners 

work with any 

service provider, 

and pays them 

on the same day! 

We prioritize 

getting repairs 

done FAST! 

Emily
Daniel

615-806-3456
emilyd@achosahw.com

www.achosahw.com
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PUBLISHER’S NOTE

www.lktbook.com
melissa@lktbook.com
423.497.4144

bit.ly/LKTLead

Get
Started

With Us!

Your Success is Our Business

If you haven’t
filed your taxes 
for 2024 yet... we 
are here to help! 

hayley@hayleyownbeyphotography.com | 423-716-5674

next day turnaround · drone photography
complimentary client prep sheet

Hayley OwnbeyHayley Ownbey
P H O T O G R A P H Y

We just wrapped our annual Toast to 
the Top event, and what an incredible 
celebration it was. The energy in the 
room was electric, the conversations 
were rich, and we were absolutely 
thrilled by the turnout. To see so many 
dedicated, driven, and generous real 
estate professionals gathered under one 
roof reminded us why this event matters 
— and why it continues to grow year 
after year.

Toast to the Top has always been more 
than a champagne toast and a photo op. 
It’s a moment to pause and reflect on 
the work we’ve done, yes — but more 
importantly, it’s a chance to connect. 
To network. To collaborate. To be in a 
room full of people who understand the 
hustle and the heart it takes to succeed 
in this business. And this year, that 
spirit of connection was more powerful 
than ever.

Real estate can feel solitary at times. 
Many of us are independent contractors, 

building our own brands, chasing our 
own goals. But what we’re reminded of 
every year at Toast to the Top is this: we 
go farther, faster when we go together.

When we share ideas, tools, and 
strategies — we all rise. When we 
cheer each other on, refer business, 
or simply take a moment to listen 
and learn from one another, we 
create a ripple effect that lifts the 
entire industry. That’s the beauty of 
networking with purpose — and that’s 
exactly what we saw on full display.

There is something powerful about 
being in a room full of professionals 
who are both high-achieving and 
high-support. At Toast to the Top, 
we celebrate those who’ve reached 
new heights, but we also spotlight 
the power of community. It’s a 
reminder that the most meaningful 
success isn’t just measured in 
transactions — it’s found in the 
relationships we build along the way.

So, whether you’re a seasoned agent or 
just starting your journey, I hope you 
walked away from this year’s event with 
more than a glass raised in your honor 
— I hope you left with new connections, 
new ideas, and a renewed sense of 
purpose. Because in this business, you 
don’t have to go it alone. There’s room at 
the top for all of us, especially when we 
help each other get there.

Thank you to everyone who joined 
us. Thank you for showing up, for 
sharing your knowledge, and for 
celebrating each other. Here’s to 
collaboration, to generosity, and to 
the truth we see come alive every 
year: together, we go farther. 

With gratitude,
Jeff White

Owner/Publisher

Farther Faster... 
Together
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Sitting in a corporate office working 
in brand marketing didn’t feel right 
to William. He didn’t feel passion or 
inspiration for what he did, so he 
decided to make a change. He loved to 
stay busy and in motion, so he started 
flipping houses with his former father-
in-law. He enjoyed the work much 
more and got to learn as he went. When 
they needed pictures to list the house, 
he was asked to do it himself. Even 
though he was a former art student, he 
had no experience in photography. He 
even recalls thinking of it as cheating. 
As a former sculptor and painter, it 
just seemed too easy. But he bought a 
camera, looked up some tutorials, and 
took some photos. 

As it turns out, he had a knack for it. 
Soon after listing the property, he was 
contacted by other real estate agents 
who were impressed with his work 
to shoot their listings. He agreed to 
shoot their homes as well. He recalls 
thinking, “I realized I really enjoyed 
it right from the start. I wasn’t aware 
of what financial opportunities there 
were.” Over the next several years, 
he continued his work as a contractor 
before moving to Chattanooga in 
2019 with his family. Once he got to 
Chattanooga, he decided to really invest 
in his photography skills, starting a 
business in 2020.

The first year in a new city brought 
many different challenges for him. 
Starting a new business in a place 
he had no network was a challenge, 
but William was ready for it. He got 
involved in the market and started 
making connections. As he earned 
new relationships, his network grew, 
and he was introduced to more. By the 
second half of 2020, his business was 
established, and he had grown a solid 
client list. By the end of 2024, William 
worked his way to a strong pace of over 
700 houses by year’s end.

One of the biggest keys to William’s 
success has been his commitment 
to building strong partnerships and 
relationships. Coming into Chattanooga 
with no connections, the first step was to 
network and build trust at the grassroots 

level. He works hard to build and 
maintain the relationships he has. He 
knows his role is important in the selling 
process, helping attract buyers and close 
deals quickly for his clients. Building one 
relationship at a time, he proves himself 
through his work ethic, quality of work, 
and getting jobs done quickly. 

William started his business as a solo 
entrepreneur. He had a vision of what 
he wanted to do and how he wanted 
to do it. While it has evolved as he has 
learned, it’s also been one of the key 
factors in helping him generate a loyal 
clientele. One of his biggest obstacles is 
time. As he says, “There’s only so much 
time and there’s only one of me.” When 
he hired another photographer, he was 
able to teach and learn alongside him 
and grow in the process. It allowed 
him to re-evaluate best practices in 
his business, clarify his processes and 
techniques, and find new and improved 
ways to deliver top-tier service. “It 
helped me to question how I was doing 
things,” he admits. The partnership has 
shifted him towards a mentor role more 
than a manager and continues to benefit 
them both.

While his photography work is 
excellent, what sets William apart is his 
approach to service. “The photography 
part is only half of what a real estate 
agent is looking for,” he states. He is 
always looking to improve and expand 
the value he provides to real estate 
agents. “I was trying to identify what 
their pain points were so that I could 
solve those problems for them,” he 
claims. He will often ask his clients, 
“What can I do better?”. His ultimate 
goal with each client is to make their 
lives easier in as many ways as he can. 
“If I didn’t make their life easier, they 
wouldn’t pay me,” he says. By getting 
jobs done quickly and communicating 
through the process, he can set his 
clients up for success and ensure he 
doesn’t stretch himself too thin.

The biggest motivation for William is 
his daughter. Now seven years old, he 
works hard to provide her with great 
opportunities and sets aside plenty of 
time to enjoy together. He will show 

TURNING 
PASSION 

INTO A 
THRIVING 
BUSINESS

PARTNER SPOTLIGHT

William Griggs
PHOTOGRAPHY

MEET

BY ANDERS CLARKE  ••  PHOTOS BY WILLIAM GRIGGS
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up to support her at school events and 
whatever activities she’s involved in. 
Thanks to his solid processes, he’s able 
to manage his schedule well and get 
plenty of family time without risking his 
quality of service. 

When he isn’t spending time with his 
daughter, you can probably find him 
playing beach volleyball. When he 
moved to Chattanooga, he wanted to 
find a way to get involved. He found a 
local beach volleyball team and joined 
soon after arriving. He loves the nature 
of the game, enjoying the competition 
and intensity required to play along 
with the camaraderie with his 
teammates. He often competes, traveling 

to 15-20 tournaments annually. “That’s 
such a big part of my life and one of my 
biggest passions,” he remarks. 

Starting his own photography business 
has granted William everything he was 
looking for in a career. Not one to sit 
behind a desk, he loves the ability to 
explore Chattanooga, visiting new places 
and meeting new people every day. 
Every day is a new experience, and he is 
grateful for the opportunity and proud 
of what he’s built. Photography allows 
him to use his artistic skills to showcase 
homes in creative and interesting ways. 
“I get to see other pieces of how people 
live and their worlds through the lens of 
a camera,” he says. Getting to work with 
real estate agents allows him to help 
others using all the skills he’s developed. 
Making a living doing something he 
loves and providing for those he cares 
for is exactly where he wants to be. 

“IF I DIDN’T 
MAKE THEIR LIFE 
EASIER, THEY 
WOULDN’T  
PAY ME.
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4 2 3 . 7 6 0 . 9 1 2 0
Wi l l i amgr iggsphotography .com

Wi l l i amGr iggsa r t@gmai l . com

YOUR ONE-STOP SHOP
for Residential & Commercial Listing Photos, Drone,

Video and Social Media Content

Next-Morning Delivery with a convenient 
Online Portal to manage scheduling and 

media for all of your listings.
CALL TO LEARN MORE!

 Call today to find out why we are the 
premier moving company in the 

Chattanooga area!

423-763-1000

Our Culture of Service means we take care of 
our customers and their belongings.

Veteran Owned, Family Run, 
Local Small Business

LOCAL ∙ LONG DISTANCE ∙ RESIDENTIAL ∙ COMMERCIAL ∙ SENIOR MOVING

We Also Offer 24/7 Climate-Controlled Self Storage Units of All Sizes!

Spring into Savings on your Next Move 
WITH BOUNDLESS MOVING & STORAGE!
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• BASEMENT WATERPROOFING
• CRAWL SPACE ENCAPSULATION
• BASEMENT WALL STRAIGHTENING 
• FLOOR STRAIGHTENING

 I N  Y O U R  B A S E M E N T  A N D  C R A W L  S PA C E

water problemsWE SOLVE

Andrew
Ball 

423-883 4521 • Basementcorrectors@gmail.com • basementcorrectors.com • 37 Sawtooth Oak Trail Ringgold, GA 30736

How to Thank 
our Preferred 

Partners

Chattanooga Real Producers magazine and events 
are made possible by the generosity of our amazing 
partners. They are more than simply advertisers. 
These are businesses that have been vetted and have 
come highly recommended by other top agents in our 
city. They are an invaluable resource to you, and we 
encourage you to thank them in the following ways:

Hey, REALTORS®!

1. Follow them on social media and share 
their page with your friends, family 
and clients!

Reach out to them personally and 
thank them for partnering with 
Chattanooga Real Producers!

Add them to your personal list 
of preferred vendors and call 
them first when you need the 
services they can provide!

Invite them to coffee or dinner 
and invite some other REALTORS® 
to join you! Relationships are 
the root of good business!

Share their information with newer 
agents and give them an opportunity to 
help them succeed in this industry.

2.

3.

4.

5.
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A
ngie Beshears didn’t set 
out to become a real 
estate agent. In fact, her 

professional roots were planted 
firmly in the classroom, where 
she spent four years teaching 
high school math. But when she 
stepped away from teaching to 
focus on raising her growing 
family, a new path quietly began 
to unfold—one that would 
eventually lead her to a thriving 
real estate career rooted in 
empathy, experience, and a deep 
love for people.

After she and her husband 
David bought their first home 
as newlyweds in 2004, they 
quickly discovered the value of 
putting in sweat equity. With a 
practical approach and a long-
term financial mindset, the couple 
renovated and sold that home—
then repeated the process again 
and again. Over the next 21 years, 
they moved 11 times, turning 
each house into a learning 
experience. What started as a 
strategy to build equity became a 
family rhythm, and eventually, a 
personal passion for Angie.

She didn’t grow up around real 
estate, but Angie approached 
each move with curiosity and 
dedication, teaching herself about 
loans, appraisals, inspections, and 
market strategy. She soon realized 
she wasn’t just flipping homes—
she was developing an instinct for 
real estate. And with each move, 
the process became more exciting 
and rewarding.

In 2016, after their youngest  
child turned one, Angie got 
licensed—initially to manage 
their own transactions and earn 
part-time income. But her natural 
skill, honesty, and attention 
to detail quickly caught the 
attention of friends and family, 
and referrals began to roll in.  

MEET

BY ANDERS CLARKE 

PHOTOS BY WILLIAM GRIGGS

RISING STAR

BESHEARS
ANGIE

How She  
Turned a Passion 
for People into a 
Purpose-Driven 

Real Estate 
Career
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When the 
Beshears 
family moved 
to Ooltewah 
four years ago, 
Angie decided 
to pursue real 
estate full time. She 
hasn’t looked back.

Angie’s teaching background 
continues to serve her well. 
The skills she once used in 
the classroom—problem-
solving, communication, and 
helping others feel confident in 
complex decisions—are now the 
cornerstones of her work as a 
real estate agent. She approaches 
each client with patience and 
clarity, always striving to make 
them feel informed, empowered, 
and cared for.

Having moved so many times 
herself, Angie brings a rare 
kind of empathy to her work. 
She understands what it feels 
like to pack up a life, navigate 
uncertainty, and start fresh. That 
personal experience allows her 
to connect deeply with clients, 
whether they’re first-time buyers, 
growing families, or out-of-state 
relocators. She doesn’t just guide 
them through the process—she 
walks alongside them as a steady, 
trusted partner.

Angie is also a numbers person at 
heart. With a strong foundation 
in mathematics, she isn’t afraid 
to dive into the details, whether 
that means comparing offers on a 
spreadsheet or analyzing market 
trends. Her clients know that 
when it comes to the financial 
side of real estate, she’s always 
thinking two steps ahead. She’s 
also passionate about technology 
and frequently uses digital 
tools—from virtual tours to online 
staging—to make listings stand out 
and transactions more seamless.

When her family settled in 
Ooltewah, Angie joined Realty 
One Group Experts, a modern 
brokerage that aligned with 
her values of innovation, 
collaboration, and continued 
education. She was drawn to the 
Chattanooga office’s energy and 
sense of community and found 
in it a group that encourages and 
supports one another.

But even in a fast-moving 
business such as real estate, 
Angie’s approach remains 
grounded in personal connection. 
She believes that success is 
built not on flashy marketing or 
algorithms, but on relationships. 
Her clients often become friends, 

and much of her business 
comes from referrals and repeat 
customers—people who trust her, 
not just as a professional, but as 
someone who genuinely cares.

Outside of work, Angie is 
happiest spending time with 
David and their four children—
watching old movies, playing 
board games, or hiking together 
on a sunny weekend. She loves 
supporting her kids’ activities, 
hosting friends, and volunteering 
through her church. Her life 
is full, and she’s grateful for 
the chance to work in a career 
that blends her passion for 
helping others with her love 
of home and community.

"Formal education will 
make you a living;
self-education will make 
you a fortune". —Jim Rohn

Scan QC Code

423-708-4108

CrossCountry Mortgage, LLC I 36 E Main St, Suite 102 I Chattanooga, TN I 37408. Equal Housing Opportunity. All loans 
subject to underwriting approval. Certain restrictions apply. Call for details. NMLS2338543 NMLS3029 (www.nmlscon-

sumeraccess.org). Georgia Residential Mortgage Licensee. 

 She believes  
that success is 

built not on flashy 
marketing or 

algorithms, but on 
relationships.
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1.Top Referral Network
2.Business Leadership
    Training
3.Our Numbers Tell All
4.Connections and
    Camaraderie 
5. Member Benefits
    �ro�ram�

Did you know,
you can get free
CE credits 
��en �o� �o�n��

Top 5 Reasons to
Join Women's Council

Matt Carlson
President/CEO

Boundless Moving & Storage, LLC  

Chattanooga O�ce
(423)763-1000

Charlotte O�ce
(704)702-2990

www.boundlessmoving.com 
We guarantee fast turnaround times to get jobs scheduled and completed 

Free inspections & reports to agents • No job is too big or too small • 10+ years in business

Got a Roof  Leak? Uh Oh...Better Call JACO!

Landon Harper 
423-762-5065

Lharper@jacocontracting.net

RESIDENTIAL & COMMERCIAL

Insurance 
Claim 

Specialist

Follow Us!
Be sure to follow us on Facebook and 
Instagram so you can find out who is 
being featured, check out upcoming 

events and more!

@chattanooga 
realproducers 

ANNOUNCEMENT
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FAQS

For those who may be new to Real Producers, or 
if you are just curious, here are some quick facts 
about Chattanooga Real Producers: 

The Heartbeat: We seek to elevate the culture of 
our local real estate community by INSPIRING us to 
KNOW ONE ANOTHER BETTER, creating stronger 
CONNECTIONS, more trusted relationships, and 
more repeat business for everyone involved. 

Distribution: This magazine is sent free of charge 
to the top 300 agents in the greater Chattanooga 
area based on MLS productivity. Within this area, 
there are over 3,000 active agents, but everyone who 
receives this publication is part of an elite group. 
You are remarkable. Just to be in this group is truly a 
badge of honor!

Content: This is all about you, the Chattanooga real 
estate community. We do personal and unique stories 
on members of this community, giving you a platform 
to inspire others. Our goal is to go beyond the 
numbers and take a deep dive into the personal side 
of the industry, to inspire us to know one another 
better. It costs absolutely nothing for a real estate 
agent to be featured in the publication.

But to be featured, an agent must be nominated 
by a peer or leader in the Chattanooga real estate 
community. We are always taking nominations and 
encourage you to nominate individuals who are 
making a huge impact on our local real estate market.

Our Partners: Anyone listed as a “preferred 
partner” in the front of the publication is a part 
of this community. They will have an ad in every 
issue, attend our events and be a part of our online 
community. We don’t just find these businesses off 
the street, nor do we work with all businesses that 
approach us. One or many of you have recommended 
every single preferred partner you see in this 
publication. We do not meet with businesses 
until they are vetted by one of the agents in our 
community and receive a “stamp of approval.” If 
you are looking to add to your arsenal of incredible 
vendors, look no further.

Connecting. Elevating. Inspiring.

How does 
Chattanooga 
Real Producers 
work?

FAQS

Connections: We love connecting REALTORS® and 
BUSINESSES in a variety of creative ways. If you ever 
would like a personal introduction, we would love to 
arrange it.

Networking Events: Along with the monthly 
publication, we host various social networking events 
where top agents, along with our top preferred 
partners, get together at reputable local venues to rub 
elbows, mastermind, have a good time and strengthen 
our greater Chattanooga community. We communicate 
information about the events through the publication, 
texts, emails and social media.

Contribution: If you are interested in contributing, 
nominating REALTORS® for certain features, know 
of top-notch affiliate partners who should be a part 
of our community or would simply like to network, 
please email me at any time. I look forward to hearing 
from all of you!

Jeff White

Owner/Publisher
Chattanooga Real Producers 
Jeff.White@RealProducersMag.com
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Call 423.899.6161 for
all of your insurance needs!

Donna Johnson
JOHNSON GRISHAM AGENCY

6150 Shallowford Rd, Suite 103
Chattanooga, TN 37421

allstate.com/donnajohnson

donnajohnson@allstate.com

Protect Your
Investment!

Let's work together
to get the protection
you deserve with a

Homeowner's policy
from Allstate

     mpire Social Circle in East
Brainerd offers a unique circular
layout that fosters social interactions
and a sense of balance. Enjoy
modern living with amenities that
bring neighbors together, creating a
vibrant and welcoming neighborhood.
Come home to where community and
comfort meet.

E

      mpire BelleWether provides urban
sophistication with a touch of tranquility.
Located in the bustling Northshore area,
our new townhomes offer contemporary
designs, luxurious finishes, and a prime
location. Enjoy the convenience of city
living with nearby shopping, dining, and
entertainment, all while retreating to the
comfort of a stylish and serene home.

E

423.460.9291 | Chattanooga@EmpireCommunities.com

CHATTANOOGA
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Leading 
with Heart

BY ANDERS CLARKE  ••  PHOTOS BY WILLIAM GRIGGS

BROKER SPOTLIGHT

Emily’s path to real estate 
started with investment 
properties near Atlanta and 
Marietta. After spending 
some time working in real 
estate, she fell in love with 
the industry. She wanted 
to expand on their own 
investment properties and 
wanted to help others do the 
same, so she decided to get 
licensed in 2017. She found 
her way to Zach Taylor Real 
Estate and loved the value 
the brokerage provided. 
Years later, she serves both 
her own clientele and the 
agents in her office as the 
broker for Chattanooga. 

One of the biggest motivators 
for Emily is the love for 
learning and teaching others. 
They say the best way to 
learn is to teach someone 
else, and Emily embraces 
every opportunity she 
can for both. In a former 
career as a Dental Assistant, 
she liked to help educate 
her patients. Later on, 
she started a CPR training 
company and felt she made a 
real impact on many lives by 
empowering others to help. 

As a broker now, she 
thrives on the success of 
her agents. “I really love 
giving back with my time 
and knowledge,” she states. 

Just as she benefited from 
the training and education 
offered to her, she now gets 
to share that with others. 
“I feel like I’m a teacher at 
heart,” she admits. Helping 
others figure their processes 
and business out and getting 
that “lightbulb” moment is a 
blessing for her as well. 

Emily firmly believes that 
making sure each agent is 
happy with their direction 
is important. It starts a 
trickle-down effect that 
will have an impact on the 
entire organization. She 
takes her role seriously 
and works hard to ensure 
she is helping agents to 
the best of her ability. “I 
get so much out of it, it’s so 
rewarding on many levels,” 
she admits with a smile. 

The relationships she builds 
in life are the keystone 
of her approach. From 
clients to fellow agents, 
she claims, “I lead with 
heart, knowing that success 
follows those who lift others 
up.” Authenticity, integrity, 
and service drive all her 
decisions. Combined with 
a positive attitude, she has 
forged great partnerships 
and friendships among 
the community and 
with her clients. 

M E E T

B E R R Y M A N
Emily
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Zach Taylor Real Estate 
empowers her to provide 
the best value she can for all 
their agents. Despite Zach 
Taylor’s smaller relative 
size, they boast some 
serious firepower. With the 
largest real estate YouTube 
channel they provide hours 
of instruction, information, 
and perspective on various 
aspects of real estate and the 
real estate agent lifestyle. 
They also host several real 
estate classes per week that 
are open to any agents, 
regardless of brokerage. “We 
give all of this real estate 
knowledge away for free,” 
she states. With a foundation 
in collaboration, Emily feels 

she has found the perfect 
match with her own goals. 

Despite working as a 
broker for her office, Emily 
never wants to give up the 
opportunity to serve clients 
personally. One of her 
favorite feelings is getting to 
hand the keys to her clients 
on closing day and seeing 
their excitement and joy. “I 
don’t know if I could ever 
give up the agent side of 
it,” she admits. She recalls 
one challenging FSBO that 
turned into a challenging 
partnership amid the Covid 
lockdown. However, due 
to her persistence and 
commitment, she worked 

alongside her lender friend to 
help pre-approve the buyers 
at a table at the open house 
she was hosting, ending with 
all parties happy. 

In order to continue teaching 
others, Emily ensures she 
is always learning. She 
is constantly absorbing 
information and improving 

her skill set. She knows if she 
wants to help others achieve 
success, staying sharp is 
her best course of action. 
However, she also loves to 
learn in her free time. She 
often takes trips with friends 
or family to historic places, 
engaging with local or world 
history on trips around the 
world. “I’m a lifetime student 

of everything,” she says. 
She also has an annual trip 
with friends to Myrtle Beach 
where she gets a week to 
relax and enjoy. 

While she includes her 
agents as a part of her 
extended family, she also 
has a husband Nick and 
two children, Frankie and 

Jason. Frankie is a Collegiate 
Recovery Program Manager 
at Kennesaw State University 
while Jason works with 
Nick flipping houses for 
their own portfolio and 
handling any needs their 
clients might have for their 
personal homes. She loves 
to spend as much time 
as she can with them.

For Emily, real estate is far 
from a financial career. 
Her focus has always been 
on helping others and 
learning as much as she 
can. Collaborating with 
other agents, regardless 
of brokerage, is how she 
has always conducted her 
career. “I don’t see any 
agent as competition. I 

see them as a partner,” 
she says emphatically, 
“Ultimately the client is 
going to benefit from both 
of our knowledge.” By 
forging strong relationships 
and leading with an open 
heart, Emily strives to leave 
a lasting, positive impact 
on everyone she meets, 
however brief. 

“I lead with heart, 
knowing that 
success follows 
those who lift 
others up.”
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Long Lasting and Beautiful

FENCING
Design that will Compliment Any Scenery! 

Call for a FREE Estimate: 
423-320-5045 • 706-804-4362

holmesfencecompany.com • info@holmesfencecompany.com

Custom Fences

Wood

Chain Link

Split Rail

Picket | Privacy

Aluminum | Shadow Box

Gates

Offering fair prices on the highest quality fencing and superb customer service 
are the trademarks of our company! 

FRIENDLY & PROFESSIONAL STAFF • HONEST & FAIR ESTIMATES
EXPERT INSTALLATION • LICENSED & INSURED

QUALITY CRAFTSMANSHIP • PREMIUM QUALITY MATERIALS

 Call 224-848-0425 for a FREE Estimate! 

Licensed & Insured  •  We are Women Owned!

SPECIALIZING IN A
VARIETY OF ROOFS: 
•  TPO 
•  Shingle 
•  Metal 
•  Designer shingles
•  Davinci roof 
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• Real Estate Management
• Joint Venture Management
• Joint Venture Formation
• Small Business Investment and Support

SECURING YOUR REAL ESTATE 
INVESTMENTS, ONE TITLE
AT A TIME. 
Two Convenient Locations: 

Downtown
1830 Washington St,
Chattanooga, TN 37408
423-417-1344
ordersdt@bridgecitytitle.com

East Brainerd
7158 Lee Highway
Chattanooga, TN 37421
423-417-1338
orderseb@bridgecitytitle.com 

www.bridgecitytitle.com
Nominate your 
favorite agent:

We are always accepting nominations 
for feature stories! If you know a 
colleague who is absolutely on fire and 
deserving of celebration, we would 
love to feature them in an upcoming 
edition of Chattanooga Real Producers 
magazine! Categories may include Top 
Producer, Rising Star, Team Leader, 
Broker, Making a Difference, REALTOR® 
on Fire, etc. To nominate 
a fellow REALTOR®, 
simply scan this QR 
code and follow the 
prompts. We look 
forward to receiving 
your nominations!

Who would you like 
to see featured?

NOMINATIONS AND RECOMMENDATIONS!

Recommend your 
favorite vendor:

What makes our preferred partners 
different than any other “vendors list” 
is that we only partner with businesses 
that have been vetted and recommended 
by top agents. In other words, our 
preferred partners are trusted businesses 
that can be considered the best in their 
particular industry. Don’t see your 
favorite on our list? We would love 
your recommendations! Scan this QR 
code and recommend 
your favorite affiliate 
business and be sure 
to state what you love 
about them! We look 
forward to receiving 
your recommendations!
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Call Steve at
(423) 486-7347

lodestarhomeinspections.com
steve@Lodestarhomeinspections.com

Licensed Drone Pilot
Radon Testing

Air Quality & Mold Testing

Leading the Way HomeLeading the Way Home

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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The Story Behind  
Macaulay Property Group

COVER STORY

Macaulay Property Group 
approaches real estate with a 
refreshingly unique perspective. 
Their heartfelt method seamlessly 
blends luxury with authentic, 
genuine connection. At the helm 
of this boutique group are two 
dynamic leaders — Matthew 
Macaulay and Morgan Ellis — 
whose partnership is rooted in 
shared values, complementary 
strengths, and a belief that home is 
more than just a place: it’s a feeling.

Together, Matthew and Morgan found 
the perfect home for their business 
at Real Broker—a modern, forward-
thinking brokerage that reflects their 
own values of innovation, kindness, 
and collaboration. With cutting-edge 
and user-friendly technology, a curated 
luxury division, and a culture grounded 
in the mantra “ Work Hard. Be Kind.”, 
Real Broker offers the ideal foundation 
for Macaulay Property Group to grow 
and serve at the highest level.

A Global Journey Meets  

BY EMILY DANIEL 

PHOTOS BY CREATIVE REVOLVER

Where

HEART:HEART:Meets
LUXURYLUXURY

We don’t just want to 
close deals—we want 
to build something 
MEANINGFUL.”
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International Flare 
Matthew Macaulay, founder and team 
lead, brings a uniquely international 
perspective to the Scenic City’s real 
estate landscape. Born and raised 
in London, his path took him from 
the UK to Sydney, Australia, before 
ultimately landing him in Chattanooga 
in 2015—a move he describes as 
life-changing. With a background 
in creative industries, Matthew has 
always valued the power of storytelling 
and design, which translates into 
his marketing approach. Though 
Matthew enjoys the creative elements 
of real estate, it’s truly the people 
who make this career meaningful.

“From clients to vendors, I believe real 
estate is all about genuine connection. 
My greatest joy comes from truly 
understanding my clients’ needs and 
working to secure the best possible 
outcome for them—bridging the gap 

between their vision and the homes 
that truly fit their lives,” he says. 
From initial consultation to closing 
day, Matthew brings a mix of calm 
confidence and creative insight that 
sets the tone for the entire Macaulay 
Property Group experience. 

At home, Matthew shares life with his 
wife, Micah, their daughter, Eliana, 
and their beloved mini cockapoo, Ruby 
and 1 year old Bernadoodle, George. 
A lifelong sports fan, you’ll often find 
him cheering for Manchester United 
and the Dallas Cowboys, or—if you dig 
deep enough on Spotify—discovering 
his hidden talent: music, written and 
recorded with his wife. 

Rooted in Chattanooga, Driven  
by Creativity 
Morgan Ellis, sales partner and 
operations lead, is the grounding force 
behind Macaulay Property Group—

bringing organizational brilliance, 
strategic insight, and a heart-first 
approach to every detail. Known for 
her data-driven mindset, refined eye 
for design, and calm presence, Morgan 
offers clients a rare blend of clarity and 
care throughout the real estate journey.

“Whatever the goal, my aim is for every 
client to feel understood and supported 
through the entire experience,” she 
shares. Morgan’s passion for design 
runs deeper than aesthetics—it’s about 
possibility. Whether she’s curating a 
listing to stand out in a competitive 
market or helping buyers envision a 
home’s potential, her creative perspective 
is a cornerstone of the brand.
She’s a Nashville native who fell in 
love with Chattanooga during her 
time at the University of Tennessee - 
Chattanooga, Morgan is now deeply 
rooted in the community she calls 
home. She loves dinner dates with 

her husband (Calliope is a current 
favorite), investing in their church and 
neighborhood, slowly transforming 
their house into home, and soaking up 
life with their baby daughter, Holliday.

A Brand That Lives Its Values 
At Macaulay Property Group, luxury 
doesn’t mean impersonal—it means 
elevated. Their mission is to deliver 
concierge-style service with expert 
knowledge and genuine care. Every 
transaction is tailored, every client 
treated like family. Their brand is 
built on core values that are not just 
buzzwords—they’re lived out every 
day: family, creativity, integrity, care, 
transparency, and fun.

When asked what they want readers 
to know, both Matthew and Morgan 
echoed the same sentiment: “We don’t 
just want to close deals—we want to 
build something meaningful. Real 
estate is personal. It’s about home, and 
home is everything.”

They also share a deep commitment to 
giving back. Macaulay Property Group 
proudly supports Be the Change Youth 
Initiative and the Down Syndrome 
Community of Greater Chattanooga—
two organizations close to their hearts 
and families. 

Passion, Perspective,  
and Partnership 
As the Chattanooga real estate market 
evolves, Matthew and Morgan both 
anticipate continued growth and 
opportunity, especially in the luxury 
space as it continues to grow both 
locally and nationally. Matthew 
brings the vision, the relationships, 
and the creativity. Morgan brings 
the strategy, the structure, and the 
design. Their shared secret weapon is 
how deeply they care for their clients 
and community. And in an industry 
where that’s not always a given, 
that’s exactly what makes Macaulay 
Property Group stand out.

Be Kind. Be Bold. Be Home. 
Welcome to the Macaulay Property 
Group way.

Real estate is 
personal. It’s about 
home, & home is 
EVERYTHING.”
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Connecting. Elevating. Inspiring.

TOAST TO THE TOP RECAP

Our Toast to the Top event on April 8th at 50/50 Wine and 
Martini Bar in Chattanooga was a spectacular evening of 
connection, celebration, and community spirit.

Set in the heart of Chattanooga, 50/50 Wine and Martini Bar 
is a stylish, welcoming venue known for its sophisticated 
atmosphere, creative cocktails, and carefully curated wine 
list. Owner Clarke Holt, a passionate entrepreneur and 
hospitality expert, has built 50/50 into a local favorite, 
blending upscale comfort with an easygoing, community-first 
vibe. Clarke’s commitment to fostering connection made 50/50 
the perfect backdrop for our event.

The night was filled with laughter, lively conversations, and 
a shared spirit of collaboration over competition — exactly 
what Toast to the Top is all about. We are incredibly grateful to 
everyone who came out to celebrate with us and to Clarke and the 
entire 50/50 team for making the evening truly unforgettable.

A special thank you as well to our event sponsor, Nate 
Byram at The Byram Group/Cross Country Mortgage, 
whose support helped make the night possible. We are 
so appreciative of partners who believe in celebrating 
collaboration and success together.

Cheers to continued partnerships and rising together!
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GET STARTED
TODAY 

BECOME
UNFORGETTABLE

423-414-4664 | chimneysweeptech@gmail.com

Your Local Chimney Tech

SAFETY INSPECTION

CHIMNEY SWEEPS

DRYER VENT CLEANING

STOVE INSTALLATION 

SYSTEM REPAIRS

GAS SYSTEM MAINTENANCE 

RICHARD BYBEE SCAN FOR
INFORMATION



9151 Currency St.
Irving, TX 75063


