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WHAT WE DO:
     EV Charger Installation

     Drain Cleaning

     Electrical Panels

     Electrical & Plumbing Home Inspections     

     HVAC Installation and Repair

(704) 709-3549       CallNuBlue.com    Hello@CallNuBlue.com

A full-service, one-stop shop for all your Electric, Plumbing, and HVAC needs.

NuBlue is Redefining Service Excellence
across the Charlotte Metro Region!SIMPLIFY

the Mortgage Experience

(704) 746-0300 • MotivationMortgage.com
 info@motivationmortgage.com • 9140 Arrowpoint Blvd, Suite 130, Charlotte

EDUCATE.
COMMUNICATE.

EXECUTE.

EDUCATE.
COMMUNICATE.

EXECUTE.

Connect with our team to get started today!
JOE GARON • KAREL THUWIS • TYLER BULLOCK

NMLS 940790 NMLS 1377921 NMLS 1304179

NMLS 2228345 • For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are 

subject to change without notice. All loans are subject to credit approval. (www.nmlsconsumeraccess.org)
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY
Galbreath Costner, LLC
(980) 322-0703
GalbreathCostner.com

Hejirika Law
(980) 580-2260
HejirikaLaw.com

Paladin Law
(980) 216-8750
PaladinLawNC.com

BUILDER
Brookline Homes, LLC
(973) 418-9801
MyBrooklineHome.com

Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CLEANING SERVICES
Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CONTRACTOR
Brigmon’s Construction 
Services, LLC
(803) 818-1941
eric.brigmon@gmail.com

EDUCATION
Superior School Of Real Estate
(704) 944-4260
SuperiorSchoolNC.com

FLOORING
REO Flooring Solutions, LLC
(704) 821-1133
REOFlooringSolutions.com

FOUNDATIONS & 
WATERPROOFING
M&M Foundation and 
Waterproofing
(704) 650-1910
CharlotteCrawlSpace 
Waterproofing.com

HOME INSPECTION
Home Inspection Carolina
(704) 542-6575
HomeInspectionCarolina.com

Mahogany Premium 
Home Inspections, LLC
(704) 883-5053
MPHInspect.com

T. A. Hill Inspections
(704) 293-5973
TAHillInspect.com

HOME PREPARATION 
SERVICES
HOMEstretch - Charlotte
(980) 326-4262
www.home-stretch.com/charlotte

HOME WARRANTY
First American Home Warranty
(704) 244-0648
FirstAmRealEstate.com

INSURANCE
Brightway Insurance
Dimitri Apostle
(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

Community One Insurance
Zach Ligon
(704) 246-6500
CommunityOneInsurance.com

JUNK REMOVAL
Disposal Pro
(980) 297-3841
DisposalProServices.com

Griffin Hauling and Removal
(704) 315-9687
griffinhaulingandremoval@gmail.
com

Spunky Junk
(980) 298-5942
SpunkyCleaning.com

MOLD REMEDIATION
Clean Air Carolinas
(704) 628-6887
CleanAirCarolinas.com

MORTGAGE
CrossCountry Mortgage
Daniel Jacobs
(704) 703-6864
Daniel.jacobs@ccm.com

CrossCountry Mortgage
Marina Moreno
(704) 352-5436
CCM.com/Marina-Moreno

Motivation Mortgage
Tyler Bullock
(704) 746-0300
MotivationMortgage.com

The Morris Mortgage Group
Brittney Morris
(814) 853-3325
BrittneyMorris.com

MOVING / STORAGE
Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

Reign Moving Solutions
(704) 298-2289
ReignMovingSolutions.com

PHOTOGRAPHY
Elrod Portraits
(803) 367-3478
ElrodPortraits.com

PLUMBING SERVICES
Kingdom Plumbing
(704) 640-1174
KingdomPlumbingNC.com

PLUMBING, HVAC 
& ELECTRICAL
NuBlue
(704) 709-3549
CallNublue.com

REAL ESTATE PHOTOGRAPHY 
/ VIDEOGRAPHY
Lighthouse Visuals
(561) 248-5827
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.NextDoorPhotos.com

STAGING
Avenues Stage & Design
Mary Beth Francisco
(704) 661-9397
AvenuesStageandDesign.com

TRANSACTION COORDINATOR
Jordy Luxe Transactions
(433) 306-2961
JordyLuxeTransactions.com

QUICK & STRESS-FREE
JUNK REMOVAL

"Very responsive. They got the job done in one 
day! I recommend them to my clients and will be 

using them again."
- Austin Hadden, Real Estate Agent,

Jay White Group, Keller Williams Realty

Call for a
FREE quote!

(704) 315-9687
GriffinHaulingAndRemoval@gmail.com
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UNLOCKING POTENTIAL,

together.
Our team turns keys 
into opportunities with 
loan programs to fit 
your client's needs.

"Brittney Morris has been phenomenal 
to work with. As a real estate agent, I've 
worked with many lenders, and Brittney 
is second to none. Her knowledge and 
communication is what everyone is 
looking for in a lender." - Cameron F.

814-853-3325 • BrittneyMorris.com 
Brittney@TheMMGroup.Loans

Brittney Morris | Sr. Mortgage Broker 
Top 1% Mortgage Broker for Purchases and Refinances NC, SC, VA, FL, TX, IN

The Morris Mortgage Group Powered by Future Home Loans
2289499/1621953
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Delia Naicker 
Associate Publisher 

Follow Us Online! 
 

Meet
The

Team
Kristin Brindley 

Publisher 

Lexy Broussard 
Client Relations 

Wendy Ross 
Operations Manager 

MEET THE REST OF 
THE KB TEAM 

Don Elrod 
Photographer 

Charlotte Real 
Producers @

realproducerscharlotte

Charlotte Real 
Producers @

realproducerscharlotte

Mary Beth Francisco, ASPM ® , LHS ™, ISC ™
Deepti K. Nayyar, ASP ® , LHS ™

(704) 661-9397
avenuesstageanddesign.com

"Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready 
appearance. We receive so many positive comments from potential buyers who see houses she has staged. 
We are comfortable taking the list price to the maximum if Mary Beth has staged the house because we 
know the house will show to its best advantage. As a real estate agent, I know I can count on Mary Beth to 
respond quickly and deliver beyond expectations for the benefit of my clients."  Jane Grosse

AWARD-WINNING
AND ACCREDITED HOME STAGERS

Schedule an estimate, or book our services today!

Home • Auto • Flood
Commercial • Life

Dimitri.Apostle@Brightway.com
BrightwayInsuranceCharlotte.com
     @BrightwayDimitriApostle

Dimitri J. Apostle, Agency Owner

704-218-6000

With access to more 
companies than other 
independent agents,

I can shop the market
to ensure your most 
valuable possessions

are properly protected.

GIVE ME A CALL TODAY!

WE CAN
INSURE

PEACE OF
MIND!
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Publisher’s Note
Hello May, the Season of Growth!

As spring reaches its peak, May reminds us of the power 
of growth and gratitude. It’s a time to celebrate our 
accomplishments, embrace new opportunities, and reflect on 
the progress we’ve made so far this year.

We had such a great time at our recent Spring Fling! It was 
a wonderful afternoon filled with connection, laughter, and 
community. Be sure to check out the event photos in this issue 
— you might just spot yourself in the fun!

Mark your calendars for our next event on November 4th 
— it’s already in the works and shaping up to be something 
special. Stay tuned for more details coming soon!

We’re also excited to welcome our newest preferred 
partner, The Morris Mortgage Group! We’re delighted to have 
them in our community and look forward to the meaningful 
partnerships ahead.

Let’s keep this thought in mind: “What we plant in the spring, 
we harvest in the fall.”

Here’s to a May filled with growth, creativity, and gratitude.

Your publisher,

Kristin Brindley
Owner/Publisher
Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

Your Expert Partner In
Crawlspace Solutions

And Mold Remediation

CONTACT US!
(704) 628-6887 • CleanAirCarolinas.com

Warranty Backed Solutions

24+ Years Experience

Top Work Places 2023

2022 Super Service Award
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THE DIMITRI J APOSTLE AGENCY
BRIGHTWAY INSURANCE

Built from Scratch, Powered by Purpose

BY GEORGE PAUL THOMAS  ••  PHOTOS BY DON ELROD

PARTNER SPOTLIGHT

For Dimitri Apostle, insurance has never been just about policies—it’s 
about people, problem-solving, and peace of mind. As the owner of 

Brightway, The Dimitri J Apostle Agency, Dimitri has spent the past 12 
years creating a business defined by responsiveness, integrity, and an 

unwavering dedication to his clients and real estate partners alike.

 “WE’VE BUILT A COMPANY 

THAT MOVES QUICKLY, 

ADAPTS FAST, AND NEVER 

LOSES SIGHT OF THE CLIENT.”
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Born and raised in Norton Shores, 
Michigan, Dimitri didn’t always have 
Charlotte in his sights. But 12 years ago, 
with a desire to live in a warmer climate 
and build something of his own, he 
packed up his family and moved south 
to start fresh. “I didn’t know a single 
person here,” he says. “But I wanted to 
create a business on my terms and in a 
place we could love.”

It was a bold move—leaving familiarity 
and stability to build an insurance agency 
in a city where he had no network. But 
Dimitri is no stranger to determination. 
With 24 years in the insurance business 
and a father who spent four decades in 
the industry, he had both the experience 
and the vision. “I kind of fell into it 
because of my dad,” he says. “But once I 
started, I was hooked.”

Today, Brightway in Waxhaw, NC, is a 
thriving agency with 15 team members 
handling new business and 17 more on 
the service side. Dimitri is still at the 
forefront, overseeing sales, marketing, 
and agency development. “We’ve 
built a company that moves quickly, 

To work with someone who brings efficiency, heart, and solutions 

to every step of the process, reach out to Dimitri Apostle at 

704.218.6000 or email dimitri.apostle@brightway.com. You 

can also learn more at brightwayinsurancecharlotte.com. 

CONTACT

US!

“Those trips are sacred to us,” Dimitri 
shares. “We unplug, experience different 
cultures, and just enjoy being together.”

As a Charlotte FC supporter, Dimitri 
attends games regularly, embracing 
the energy and community of the 
sport. He also carves out time to read 
about religion and philosophy—
subjects that reflect his thoughtful, 
introspective nature.

Though he’s been in insurance his entire 
career, if Dimitri had chosen another 
path, it would likely involve travel. “I 
think I’d make a great travel agent,” he 
laughs. “Planning meaningful experiences 
for people? That’s right up my alley.”

He also looks forward to the next phase 
of his family’s story. His oldest son, now 
a freshman at East Carolina University, 
is preparing to intern at the agency this 
summer. “I’d love for my sons to eventually 
join the business,” Dimitri says. “That’s a 
long-term goal that means a lot to me.”

A Vision Built on Efficiency 
and Service 
One of the most influential books in 
Dimitri’s career has been The 4-Hour 
Workweek by Tim Ferriss. “Not because 
I want to work less,” he explains, “but 
because it challenged me to think 
differently about how to work smarter 
and create a business that doesn’t just 
run well, but runs exceptionally well.”

That mindset shows up in every system 
and process he’s implemented. It’s 
why real estate agents keep referring 
their clients to him and why his agency 
continues to grow.

“I read real estate market news 
constantly,” he adds. “I want to be 
informed so I can anticipate the needs 
of buyers and sellers. That helps me 
support Realtors better and be a more 
proactive partner.”

For Dimitri, success comes down 
to staying grounded, curious, and 
available. “I never listen to what people 
say,” he says, quoting one of his favorite 
lines. “I just watch what they do. 
Behavior never lies.”

Looking Ahead 
As his agency continues to grow and 
evolve, Dimitri remains focused on 
delivering service that goes above 
and beyond. His vision is clear: 
to remain the “go-to” insurance 
concierge for his referral partners, 
to help his sons find their own place 
in the business, and to never stop 
improving the client experience.

adapts fast, and never loses sight of the 
client,” he explains.

A Concierge Approach to Insurance 
What sets Dimitri apart in a competitive 
industry isn’t just the number of 
carriers his agency works with, though 
offering more options for better pricing 
is certainly a plus. It’s his deeply 
personalized approach and lightning-
fast responsiveness.

“I’m available 24/7 for my referral 
partners,” he says. “If you’re at a client 
appointment and a question comes up 
about coverage or pricing, I want to be 
the person you call. I’m always ready.”

Dimitri has built systems and processes 
that allow his team to generate quotes 
quickly and accurately, helping to keep 
real estate deals on track. “There isn’t a 
deal we can’t find a solution for. We’re 
here to remove barriers, not create them.”

Real estate professionals who partner 
with Dimitri quickly discover they have 
more than a service provider—they 
have a problem-solver, an advisor, and a 

calm, capable presence in the sometimes 
chaotic world of closing timelines.

“We don’t see ourselves as a sales 
office,” Dimitri says. “We’re here to 
make sure the client feels great and that 
the closing goes smoothly.”

Anchored by Family, Driven 
by Purpose 
Outside of the office, Dimitri is a devoted 
husband and father. He and his wife, 
Aubrey, are raising two sons: Peter 
and Chase. The Apostles share a love 
of travel and soccer, so much so that 
they take a full month each summer to 
explore Europe together.

“Helping people—honestly and 
without pressure—is what this 
business is all about for me,” he says. 
“If I can make someone’s life a little 
easier, that’s the win.”

“IF YOU’RE AT A CLIENT 

APPOINTMENT AND A 

QUESTION COMES UP ABOUT 

COVERAGE OR PRICING, I 

WANT TO BE THE PERSON YOU 

CALL. I’M ALWAYS READY.”
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FREE ESTIMATES!
Full-Service Move • Professional Packing Services

Climate-Controlled Storage

Call Today! 704-275-3053  •  MiracleMoversUSA.com

Professional 
Plumbers You 
Can Trust
We’ll handle your service 
calls and custom 
plumbing projects!

Check us out on Facebook!

(704) 640-1174
info@KingdomPlumbingNC.com
KingdomPlumbingNC.com New Construction • Remodel • Service • Back Flow Testing
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RISING STAR

TED

Some people stumble into real estate, 
while others are drawn to it early on. 
For Ted Watkins, the love for homes 
started long before he ever considered 
it as a career. Childhood trips to Lowe’s, 
perusing the appliance department, 
and helping his dad with home projects 
planted the seed. Even as a kid, he built 
intricate LEGO houses, complete with 
kitchen cabinets, appliances, entryways, 
air vents, and outdoor decking—without 
even realizing he was laying the 
foundation for his future.

Before real estate, Ted’s career path 
took him through hospitality, sales, and 
leadership, where he built relationships 
and learned the value of exceptional 
service. Then, during an unexpected 
career pause, he found himself at a 
crossroads. Today, as a rising star at 
eXp Realty, Ted has turned his lifelong 
interest into a thriving business built on 
genuine connections, dedication, and a 
client-first approach.

Small-Town Beginnings 
Ted grew up in Liberty, North Carolina, 
a three-stoplight town in the heart of 
the state’s Triad region. Raised in a 
tight-knit, middle-class family, he was 
taught the importance of hard work, 
honesty, and integrity—values from his 
grandmother, Ruby, and parents that 
still guide him today.

“I was taught from a young age to be 
honest and respectable, work hard, 
incorporate my faith in daily living, 
and be a responsible member of 
society,” he says.

After high school, Ted pursued a 
Bachelor’s degree in Hotel & Lodging 
Management at Johnson & Wales 
University in Charlotte, a decision 
that led him into sales and leadership 
roles in hospitality. Before real estate, 
he worked as the Sales Manager for 
ShutterBooth in Charlotte, contracting 
photo booths, digital photo and 
video, and marketing experiences for 
social, corporate, and national events. 
During this time, he met people 
like Barbara Streisand, Josh Brolin, 
Dwyane Wade, and Rick Hendrick 
and, most importantly, made 

invaluable connections in and out of 
the industry.

“I enjoy leadership opportunities in my 
community, creating new connections 
for myself and others, helping others 
grow, and immersing myself in the 
culture and growth of North Carolina 
and Charlotte,” he says.

The Leap into Real Estate 
Ted’s journey into real estate wasn’t 
planned—it was sparked by an 
unexpected opportunity. In late 2020, 
during the COVID-19 pandemic, he was 
furloughed for four months. The time 
away from work gave him a rare chance 
to step back and reevaluate what he 
truly wanted in life and what was next.

“My uncle, who had gotten into real 
estate the year prior, encouraged me 
to take a chance and just try the class 
out,” he recalls. The more he learned, 
the more he saw the bigger picture. “My 
instructor, Patricia Adams, shed light on 
the inequalities and history of real estate, 
and it really stuck with me. I started tying 
this knowledge into present-day market 
practices, and I was hooked.”

Four years later, real estate has become 
not just a career but a vehicle for 
financial independence, generational 
wealth, and freedom.

“I quickly realized the potential real 
estate holds in terms of building passive 
income and creating a balanced, 
fulfilling life,” Ted says.

The ability to be self-employed was 
something he always wanted, and real 
estate gave him the flexibility to pursue 
his goals while staying deeply involved 
in his community. Even now, as he 
shares his story, he is driving across the 
country with a friend while managing 
multiple transactions remotely.

“This is truly living out my dreams,” 
he says.

For Ted, real estate is more than just 
buying and selling homes—it’s about 
helping people achieve what they once 
thought was impossible.

“I LOVE being able to make 
homeownership possible for someone 
who thought otherwise,” he says. “The 
best part is hearing someone say, ‘Ted, 
thank you, I could not have done this 
without you.’”

Whether it’s a first-time buyer or 
someone looking for a specific home 
that meets all their needs, Ted thrives 
on finding solutions, negotiating the 
best deals, and making the process as 
smooth as possible.

His background in hospitality plays 
 a major role in how he approaches 
his work.

“One word: hospitality. What sets me 
apart most is my ability to connect with 
individuals and meet them where they 
are while holding customer service and 
hospitality front and center,” he says.

That same philosophy extends to his 
relationships with lenders, inspectors, 
and attorneys.

“With the right lender, inspector, 
and attorney by our side, the 
process is seamless. Even in difficult 
transactions, my ability to leverage 
strong relationships ensures a better 
experience for everyone involved.”

WATKINS
BY AMELIA ROSEWOOD  ••  PHOTOS BY DON ELROD
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Ted’s commitment to exceptional 
service and genuine relationships has 
fueled his steady growth. In 2023, he 
closed 29 transactions with a total 
volume of $11.4 million, and in 2024, 
his volume stood at $7.9 million.

While he values professional milestones, 
what matters most is the trust his clients 
place in him.

“My greatest reward is when my 
clients take the time to write a 
testimonial or refer me to their family 
and friends,” he says.

Beyond Real Estate 
Outside of work, Ted is all about family, 
friendships, and making the most of life. 
He comes from a big, close-knit family, 
including five sisters, loving parents and 
step-parents, six nieces and nephews, 
and a loving extended family who live 
throughout the Triad and the coast of 
North Carolina.

“We love spending time together back 
home, hosting them here in Charlotte, or 
heading to the coast,” he says.

In Charlotte, he has built a strong circle 
of friends and mentors. Whether it’s the 
morning Undercurrent “coffee council,” 
a networking event, dinner parties, or 
exploring new restaurants and cocktail 
spots, he values meaningful personal 
and professional connections.

Beyond real estate, he enjoys vintage 
shops, mid-century modern furniture, 
collecting vinyl records, traveling, being 
with friends and family, cooking and 
baking, a good mezcal and bourbon, and 
home improvement projects.

Looking Ahead 
Ted has ambitious plans for the next 
5–10 years, including owning a beach 
property, multiple investment properties 
and flips, maintaining a debt-free 
lifestyle, starting a family, writing a book, 
and growing a blended hospitality and 
real estate consulting venture with his 
business partner and mentor, Nathan.

A simple mantra guides his approach 
to life:

“I am the pilot of my own life.”

He believes in living with purpose—
creating a life that is rewarding, 
fulfilling, and free, without taking 
away from others. Just like a pilot, 
I have the greatest impact on my 
life and its direction; furthermore, 

if I am bringing others along or in a 
leadership role, I can have a similar 
level of impact on them, too.

Heading into his fifth year in the 
industry, Ted has learned what it takes 
to succeed. His advice for aspiring 
agents is simple:

“Build upon your network and 
relationships. Focus on organic growth 
and a strong foundation you want 
your business built upon. Surround 
yourself with like-minded and 
successful individuals, as well as those 
who are leading a life and business 
that you want, too. And do NOT chase 
the commission.”

He credits his mentor, Nathan 
Hoffman, for one of the best lessons 
he’s ever received:

“Build your career around what you 
love, and success will follow - including 
financial success. But if you chase only 
money, it will be obvious, and the risk of 
failure will be high.”

“BUILD YOUR CAREER AROUND WHAT YOU LOVE, 

AND SUCCESS WILL FOLLOW - INCLUDING FINANCIAL 

SUCCESS. BUT IF YOU CHASE ONLY MONEY, IT WILL BE 

OBVIOUS, AND THE RISK OF FAILURE WILL BE HIGH.”

Photo by Kelsie Elizabeth Photography
Partner with us and you will never walk 

on someone else's floor again.
Our goal at R.E.O. Flooring Solutions is to make 

you happy, whether you are a property manager, 
investor, real estate agent, or consumer.

"The folks here are so helpful and 
patient. Not to mention - local 
company - always prefer to work with 
local companies. Great selection of 
products and better prices than 
anyone around."

 - 5 Star Google Review

(704) 821-1133 • REOFlooringSolutions.comConnect with our flooring professionals!

WHERE EVERY
CUSTOMER IS
TREATED LIKE

F   MILY.

• Foundation Repair • Structural Repair
• Vapor Barrier Install • Crawlspace Encapsulation

• Internal/External French Drains • Moisture Control
• Basement Waterproofing • Air Systems

Reach out to us! (704) 650-1910
CharlotteCrawlspaceWaterproofing.com

Michael Messana
Owner/Operator

mm.foundationwaterproofing@gmail.com

The house pictured is a rental property for one of Tiffany’s clients! Tiffany 
is a realtor in the greater Charlotte area who is one of the best we’ve had 
the pleasure of working with. We enjoy working with professionals who 

know their craft and use it to help as many people as possible.

(704) 293-5973
admin@tahillinspect.com

LEARN MORE
tahillinspect.com

TODD HILL
CERTIFIED MASTER INSPECTOR (CMI)®
NC & SC Licensed Home Inspector
• Certified Thermographer • Certified Radon 
Technician • Certified Commercial Radon 
Technician • Certified Master Inspector

AN INDUSTRY-LEADING HOME 
INSPECTION for a

Confident Property Transaction

Home Inspections • New Construction Inspections 
Radon Testing • Commercial Property Inspections 

Water Testing • Mold Testing & Sampling • Detached 
Structure Inspections • Irrigation System Testing

CALL, TEXT, OR EMAIL
SCHEDULE ONLINE
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AGENT SPOTLIGHT

I want to be rich in time, mental peace, 
connection—and yes, money too. But 
most of all, I want to stay grounded in 

what makes me happy.”

Making Her Mark, Her Way

Laura
BY GEORGE PAUL THOMAS 

PHOTOS BY DON ELROD

Spend five minutes with Laura Graper, and you’ll quickly 
realize that this is not your average real estate agent. Outgoing 
and full of contagious energy, she doesn’t take herself too 
seriously—and that’s part of her charm. Equal parts goofy and 
grounded, Laura approaches her career in real estate with 
creativity, compassion, and the kind of real-life perspective that 
resonates deeply with her clients.

She’s the kind of real estate agent who’s not just great at what 
she does—she’s a whole experience.

From Flat Rock to Foundation Footings 
Born in England during her father’s military deployment, 
Laura’s early years were full of movement. By the time she hit 
late elementary school, her family put down roots in Flat Rock, 
NC—where her Carolina upbringing began to take shape.

After earning a Bachelor’s in Environmental Sciences from 
UNC Charlotte, Laura entered the workforce during the 
recession, landing a teaching job straight out of college. 
“Development and land planning weren’t exactly booming,” 
she laughs, “so teaching offered the stability I needed.”

That chapter gave her the resilience and gratitude that still 
define her today.

“I grew up moving around a lot and graduated in a time of 
economic uncertainty. I’ve always been deeply grateful for 
what I did have—an education, a roof over my head, and a 
chance to build something meaningful.”

It was in 2014 that her path took a turn, thanks to a little push 
from her now-husband, Chris. While still teaching middle 
school, Laura enrolled in real estate school. Her first sale in 
2015? A humble $134,000 home that has since quadrupled 
in value. “It’s fun to look back and see how far I—and that 
house—have come.”

That initial spark grew into a full-blown passion as she took 
on a role with a national builder, learning the inner workings 
of development, contracts, and construction. After two years, 
Laura spent the next four years deeply involved in a 62-unit 
multifamily urban infill project—an experience that cemented 
her expertise in this niche.

“Urban infill projects are complex but incredibly rewarding,” 
Laura shares. “I love being part of something that revitalizes a 
neighborhood and brings smart, intentional housing to areas 
that need it.”

Now a trusted voice in the field, Laura is frequently contacted 
to consult on urban infill developments throughout Charlotte. 
She helps developers connect with local builders, creates sales 
projections for their pro formas, and provides design selections 
tailored to each project. To date, she has played a key role in 
the development of 80 for-sale units, 30 for-rent units, and has 
consulted on dozens more.

“There were times I was the only woman in the room and 
definitely the least experienced,” she says. “But the men I 
worked with were so generous with their knowledge. I rooted 
myself in that space and never stopped learning.”

Real Estate on Her Own Terms 
Today, Laura is a proud member of the CLTS Finest Team, 
where she blends her love for design, construction, and people 
to help clients buy, sell, and transform homes.

In 2024, she closed over $9 million in volume across 17 
transactions, handled commercial work, and leased out an 
entire new development townhome community. By March 
2025, she had already surpassed last year’s numbers with $9.5 
million in volume, and more in the pipeline.

While numbers matter, what really fuels Laura is helping 
people feel at home—whether that’s buying a new one or 
making the most of where they are.

GRAPER
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YOUR STRESS-FREE
MOVE IS OUR
TOP PRIORITY

Request a FREE quote!
ReignMovingSolutions.com • (704) 459-1199

• Packing & Unpacking
• Residential & Commercial Moves
• Long Distance Moves
• Storage Solutions
• Donation Pickup

FIREFIGHTER OWNED & OPERATED

DUMPSTER RENTAL
& JUNK REMOVAL

GET A FREE QUOTE! (980) 297-3841
DisposalProServices@gmail.com | DisposalProServices.com

CE membership allows you to access and take as many courses as 
you'd like within the year! You can choose from online courses, 
livestream classes, or in-person classrooms.

Learn more today.

SuperiorSchoolNC.com
877.944.4260

             INTO OUR CE MEMBERSHIP
         & ENSURE YOU ARE THE MOST
EDUCATED BROKER IN THE POOL!

“Home is where you make it. The internet convinces people 
their home isn’t good enough if it’s not magazine-worthy. I 
want to shift that mindset. Functionality creates beauty, not 
just finishes.”

With deep experience in construction, multiple personal 
renovations, and a vision for design, Laura is the realtor who 
can help her clients see past the Pinterest board—and into 
real possibilities.

A Life Full of Laughs 
Laura and her husband, 
Chris, are raising two boys—
CJ (4) and Owen (2)—who 
keep their world spinning 
at full speed. The family’s 
Saturdays are reserved for 
donuts and breakfast with 
Papa, their beloved 98-year-
old great-grandfather.

“We’re big on hosting,” Laura 
says. “Play dates, watch 
parties, Easter kegs and eggs—
you name it, we’ll host it.”

When she’s not selling homes, she’s painting, designing, 
gardening, or losing her mind potty-training their new puppy 
(a charity auction win). She’s also a former Carolina Panthers 
TopCat—though she’ll turn red if you bring it up. And in case 
you didn’t know, she’s hearing impaired.

“Most people don’t realize I read lips in conversations. 
Group settings can be tough, but I’ve learned how to engage 
in my own way.”

The Road Ahead 
Laura doesn’t chase goals in the traditional sense—she 
chases alignment.

“I want to be rich in time, in mental peace, in social connection, 
and yes, financially too. But most of all, I want to stay grounded 
in what makes me happy.”

In the next few years, she hopes to earn her General 
Contractor license and expand her real estate business to 
help homeowners not just move but improve. She dreams 
of becoming a trusted advisor beyond closing day—helping 
clients renovate, build, or reimagine their space affordably 
and with purpose.

“My goal is to bring calm into the chaos of buying or selling. 
I’m a mom—juggling preschool closures, sick days, toddler tag-
along, and Zoom calls from the closet. I understand that life is 
messy. I bring that understanding to my clients.”

For aspiring agents who want to follow the path Laura took, 
her advice is clear. “Do not compare your career to others,” 
she says. “Everyone has their lanes. Changing lanes will take 
time and experience. It’s ok to be in the slow lane as long as 
you’re growing. For me, I had to move to the slow lane after my 
biggest career year because I was having a baby. Slowing down 
does not mean stopping. Everyone’s time will come.”
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LIVING THE DREAM: A 
STORY OF GRIT, GROWTH 

AND GRATITUDE

BY GEORGE PAUL THOMAS 

PHOTOS BY DON ELROD

Josh
COVER STORY

Finigan

A Global Background with Local Roots 
Raised in Belmont, NC, and Clover, SC, 
Josh grew up with strong values of hard 
work and persistence instilled by his 
parents. He carried those principles with 
him to the College of Charleston, where 
he pursued higher education before 
embarking on an unexpected career 
path: international art auctioneering.

“Working as an auctioneer, I traveled 
the world selling fine art and learning 
invaluable lessons about communication, 
negotiation, and business organization,” 
Josh recalls. “It was an incredible 
experience that gave me a global 
perspective on sales and service.”

But life on the road had its challenges. 
While working for Park West Gallery 
for the international cruise ships, he 
mastered the art of persuasion and sales, 
but he also longed for stability. “I met my 
wife, Katie, during that time in 2014, who 
was an entertainer for Carnival Cruise 
Line. We both knew we wanted to put 
down roots and build something lasting,” 

he says. That realization led him to real 
estate—a career that merged his passion 
for sales with the ability to create long-
term success.

Josh’s first exposure to real estate came 
in Charleston, SC, where he joined a 
team and learned the ins and outs of the 
business. In 2016, he officially became a 

real estate agent, setting the foundation 
for what would become a thriving career.

Building a Real Estate Legacy 
Josh’s transition from art auctioneer 
to real estate professional wasn’t just 
about changing industries—it was 
about building a future. He credits The 
Millionaire Real Estate Agent by Gary 

Josh Finigan is not 
your average real 
estate agent. Outgoing, 
confident, dedicated, 
and persistent, he 
brings a unique blend of 
international experience, 
business acumen, 
and an unwavering 
commitment to 
excellence in everything 
he does. As a top-
performing real estate 
professional with eXp 
Realty Ballantyne, Josh 
has carved out a name 
for himself in Charlotte’s 
competitive market. 
But his journey to real 
estate was anything 
but conventional.

Our goal is to give our clients a 'Ritz Carlton' 
experience—exceptional service, attention 
to detail, and unwavering support. 
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miscarriages. It’s something close to our 
hearts, and we hope to help as many 
families as possible.”

Looking to the Future 
Josh remains laser-focused on his 
goals. “By 2030, we want to be the #1 
real estate team in Charlotte. That’s the 
BHAG—Big Hairy Audacious Goal!”

He finds inspiration in a quote from 
Les Brown: “Be willing to do the things 
today that others won’t do in order to 
have the things tomorrow that others 
won’t have.” And when it comes to 
books, while Think and Grow Rich is 
a classic, he says the most impactful 
training he’s ever taken was Mastering 
Influence by Tony Robbins.

His final piece of advice for aspiring 
top producers? “Persistence. Outwork 
everyone and never give up. But most 
importantly, master your mindset—
success starts there.”

Keller as the book that inspired his shift. 
“That book showed me that real estate 
was more than just selling houses; it was 
a business that, if built correctly, could 
create incredible opportunities.”

For Josh, real estate isn’t just a 
job—it’s a lifelong pursuit. “This is 
my profession for life!” he states 
enthusiastically. “We’re actively 
growing our team and working 
towards being the #1 real estate team in 
Charlotte by 2030. We’re also expanding 
our rental and investment portfolio.”

A key factor in his success is his ability 
to help clients navigate one of the 
most stressful transactions of their 
lives. “Buying or selling a home can be 
overwhelming,” he explains. “Our goal 
is to give our clients a ‘Ritz Carlton’ 
experience—exceptional service, 
attention to detail, and unwavering 
support. We take inspiration from 
The New Gold Standard by Joseph 
A. Michelli, which outlines how to
provide top-tier service.”

Record-Breaking Success 
Josh isn’t just setting goals—he’s 
achieving them. By the end of 2024, his 
team had closed over $40 million in 
sales across 82 transactions. “The year 
before, it was just me,” he says with 

a laugh. “Now, we’ve grown our team 
and are scaling up!”

A key addition to his team is Brody 
Todd, a former videographer who 
transitioned into real estate and quickly 

made a name for himself. “Brody got 
his license in mid-May and has already 
closed 19 homes with over $10 million 
in volume!” Josh shares proudly. He is 
also incredibly grateful for Hayley, the 
extraordinary executive assistant, and 
Landon, the mastermind videographer. 
Together, Hayley and Landon are the 
driving force behind the team, making 
everything run seamlessly and bringing 
the vision to life.

Their hard work hasn’t gone unnoticed. 
Josh’s team has earned recognition as 
Charlotte’s Best Real Estate Team and 
was ranked #3 in the city by RealTrends.

Family First 
Despite his demanding career, Josh 
prioritizes his family above all else. “My 
wife, Katie, is my rock. She’s not just 
my partner in life—she’s the backbone 
of our business. Together, we’ve built 
something we’re incredibly proud of.”

The couple has two daughters, Blossom 
(3) and Charleston (1), who bring
endless joy and energy to their lives.
“Blossom is funny, sassy, and always
up for an adventure. Charleston is
our little love bug—she’s so sweet
and smart,” Josh beams. “They’re my
‘why.’ Everything I do is for them. It’s
about creating a legacy, something
meaningful for their future.”

The Finigans are also passionate 
travelers. “We try to take at least one 
international trip a year,” Josh says. 
“We love sharing new experiences 
with our kids.”

When he’s not closing deals, Josh enjoys 
an active lifestyle. “In the summer, 
we’re all about wakeboarding and 
surfing on Mountain Island Lake. In the 
winter, we hit the slopes out west for 
some snowboarding.”

He also has a passion for Brazilian Jiu-
Jitsu, billiards, and “all things boats.” 
And if he weren’t in real estate? “I’d 
probably be a YouTuber,” he jokes. “Real 
estate commentary could be fun!”

While Josh focuses on growing his 
business, he and Katie are also working 
on something deeply personal—a 
nonprofit. “We’ve launched The 
Finigan Family Foundation, which 
supports parents who have experienced 

They’re my ‘why.’ Everything I do is 
for them. It’s about creating a legacy, 
something meaningful for their future.”
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443.306.2961
management@jordyluxetransactions.com

jordyluxetransactions.com
        @jordyluxetransactions

Why juggle multiple vendors when you can have it all in one place?
At Jordy Luxe, we go beyond Transaction Coordination to offer a full suite of services
designed to save you time, reduce stress, and elevate your business.

YOUR ONE-STOP SHOP FOR
REAL ESTATE SUCCESS!

No more multiple vendors.
Just one trusted team.

Let’s streamline & elevate your
business together!

T�� & Nic�e J�d�
Licensed | Experienced | Bi-lingual
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WE PREPARE HOMES FOR THE MARKET THROUGH OUR SHOW-AND-SELL SERVICE

SHINING THE LIGHT ON YOUR LISTINGS

Book Your Cleaning with Nicole! Call today for Junk Removal services!

(980) 298-5942
SpunkyCleaning.com · info@spunkycleaning.com

Jaronte
(910) 964-5591

Nicole
(980) 298-5942

High-Quality Media 
For Events, Real Estate 
& Personal Branding

ElrodPortraits.com • 803.367.3478
Don@ElrodDigital.com

DON ELROD
Owner & Photographer
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CHARLOTTE REAL PRODUCERS’  

SPRING FLING 
APRIL 8, 2025
PHOTOS BY DON ELROD

EVENTS RECAP

Celebrating Connections

The energy of connection and the joy of 
community came alive at the Charlotte 
Real Producers Spring Fling event. 
The afternoon was a true celebration 
of success and camaraderie.

Bringing industry professionals together 
in a lively, seasonal setting, the event 
fostered opportunities for genuine 
connections and growth. Laughter 
and smiles filled the air as attendees 
enjoyed the warmth of spring and 
the excitement of networking.

We extend our deepest gratitude to 
our valued sponsors, Jeff Davis at 
HOMEstretch, CJ Phipps at Next Door 
Photos, Dimitri Apostle of Brightway 
Insurance & Nicole Jordan of Jordy 
Luxe Transactions, for their steadfast 
support and commitment to our 
community. Their partnership played 
a key role in making this event such a 
success, and we are sincerely thankful.

A special thanks to Don Elrod of 
Elrod Portraits & Tyler McCleod 
at LightHouse Visuals, our talented 
visual team, who captured the 
essence of the day with beautiful 
detail, ensuring every memorable 
moment was documented.

To all the wonderful attendees—thank 
you for bringing your enthusiasm 
and making the day unforgettable. 
Your presence filled the event with 
joy, creating connections that will 
last far beyond this gathering.

Here’s to the magic of connection, the 
thrill of networking, and the joy of 
coming together. Until next time!`

For more information on all Charlotte Real Producers events, please email us at  
info@charlotterealproducers.com. 
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HERE TO SERVE
Specializing in Realty Legal Services, Residential

and Commercial Closings and More!

My mom has always said to me, even from a young age,  "You are 
blessed to be a blessing unto others."  I never knew what that 
meant until a few years ago. Hejirika Law, PLLC is here to use the 
skills and knowledge obtained over the years to help guide your 
client through the legal side of their residential transaction.

WEBSITE

SOLOMON HEJIRIKA JR.
(980) 580-2260
Please send contracts to:
contracts@hejirikalaw.com
1100 Kenilworth Ave., Ste. 215
Charlotte
     @TheClosingAttorney

Philippians 2:3-4
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Disclaimer: Information based on Canopy MLS closed data as of April 9, 2025, for residential sales from January 1, 2025, to March 31, 2025, in the Charlotte 
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report data under an individual agent’s MLS ID.

TOP 200 STANDINGS
Individuals Closed Data as reported to MLS from Jan. 1 to Mar. 31, 2025
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(980) 219-7637 • GalbreathCostner.com
Closings@GalbreathCostner.com

Access Instant Title Quotes, Seller Net Sheets, Buyer Estimates & More On Our Website!Access Instant Title Quotes, Seller Net Sheets, Buyer Estimates & More On Our Website!

Give us a call to learn more about how we will provide a 
great closing experience for you and your clients.

Let's Bring Your Client Home
We are pleased to announce that Costner Law O�ce, PLLC has merged 

with Nelson & Galbreath, LLC to form Galbreath Costner, LLC.

The same great resource for your residential real estate
 needs just became even greater!
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metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report data under an individual agent’s MLS ID.
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Were you, the team or your 
business featured in an 
issue of Real Producers? 
Want a copy of your article 
or full magazines that you 
were featured in?

Reprints! 
What the heck is a reprint? A reprint is 
a 4- page, magazine-quality-grade paper 
with your full article and photos, and 
you on the cover of the publication.

Why do I need those? 
• These reprints are a professional

marketing tool that can help brand 
you, your team and/or your business.

• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools

for capturing new talent
• Use when farming your

favorite neighborhood

What if I changed companies or need 
something corrected in my article? 
No worries! We can make any 
changes needed. We send you 
a proof, you approve, and then 
they are sent to you via FedEx.

Who can buy these? 
The REALTOR® who was featured, 
the broker, our partner or family. 
Anyone who wants to promote you!

How do I order? 
Email us at info@
charlotterealproducers.com. 

Print Me More!

C H A R L O T T E APRIL 2025

PARTNER 
SPOTLIGHT:
MARINA MORENO
CROSSCOUNTRY 
MORTGAGE

WORKING HARD, 
STAYING GENUINE, AND 

MAKING A DIFFERENCE

Nicole 
Leininger

Agent 
Spotlight: 
GINNY 
BARKER
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Working Hard, Staying Genuine, 
And Making A Difference

Nicole
BY GEORGE PAUL THOMAS  ••  PHOTOS BY DON ELROD

COVER STORY

Nicole Leininger isn’t just a REALTOR®—she’s a force of nature. Outgoing, driven, 
and fiercely determined, she brings an undeniable energy to everything she 

does. Whether she’s negotiating deals, creating standout video content, or wake 
surfing on Lake Norman, Nicole operates with the same level of intensity: all in.

Her journey into real estate wasn’t just a career choice—it was 
ingrained in her from the start. Growing up helping her father 
with his business in Denver, she learned the industry from the 
ground up. Today, as a top-producing solo agent with Ivester 
Jackson Properties, she combines time-tested values with 
innovative marketing, making her one of the most recognized 
agents in the Lake Norman area.

Rooted in Family 
Born and raised in Denver, Colorado, Nicole developed a 
strong work ethic and deep knowledge of real estate from an 
early age. “I have vivid memories of helping my dad create 
brochures, mapping out showings before GPS, and even 
presenting offers to listing agents in person,” she recalls. These 
early experiences shaped her understanding of the business 
long before she officially entered the industry.

After earning a degree in business marketing, she spent a 
year living and working in England—an experience that 
broadened her perspective and reinforced her adaptability. 
Upon returning to the U.S., she worked for a home builder in 
Colorado, where a model home tour introduced her to her 
future husband.

In 2004, she officially stepped into the real estate world, joining 
her father and stepmother at RE/MAX. She started as their 
assistant, gaining firsthand experience while they traveled. “It 
was the best foundation I could have asked for,” she says. “I got 
to see firsthand how to navigate different market cycles and 
how real estate truly impacts people’s lives.”

Having faced personal health challenges since the age of 
12, Nicole developed a resilience that carries into her work. 
“Dealing with adversity early on taught me the power of 
perseverance,” she says. “I bring that same mindset to my 
business—never giving up, always finding solutions.”

Blending Experience with Innovation 
Nicole’s career took off as she merged her family’s values 
with her own unique approach. Now, as a solo agent with an 
assistant, she remains committed to delivering exceptional 
service while adapting to an evolving market.

“I was always drawn to real estate because it’s not just about 
buying and selling homes—it’s about helping people through 
major life transitions,” she says. Nicole takes pride in being a 
trusted advisor, ensuring her clients feel supported every step 
of the way. “It’s more than just a transaction for me. It’s about 
building lasting relationships.”

Leininger
PHOTOS BY CORRIE HUGGINS CREATIVE & DON ELROD
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Having lived in Lake Norman from 
2013 to 2017 before returning in 2020, 
Nicole quickly recognized the power 
of video marketing in showcasing the 
area. “During the 2020 lockdown, I saw 
an opportunity to highlight the unique 
lifestyle of Lake Norman,” she explains. 
“I created a storyboard of content to 
not only promote listings but also show 
what it’s like to actually live here. The 
response was incredible.”

This modern approach sets her apart 
in a competitive industry. “People 
don’t just want to see homes—they 
want to envision their lives in them 
and within the communities,” she 
says. “That’s where video makes a 
huge difference.”

Climbing to the Top 
Nicole’s dedication has translated into 
impressive results. In 2023, she closed 
$26 million in total volume. By 2024, that number climbed 
to $40 million, solidifying her reputation as one of the top-
producing agents in the area.

Her success has earned her multiple accolades. She holds a 
luxury specialist designation and previously earned her GRI 
in Colorado. She has also been a part of Christie’s Masters 
Circle for three consecutive years—an exclusive group of the 

top 300 agents representing over $9 billion in annual sales. 
Additionally, she has been recognized as one of the Top 50 
women agents in Lake Norman.

“I’ve always been goal-oriented,” Nicole says. “But the real 
satisfaction comes from knowing I’m helping my clients 
achieve their dreams and creating lasting relationships 
along the way.”

Life Beyond Real Estate 
Despite a demanding career, Nicole 
prioritizes her family. Her husband, 
Curtis, works for Lowe’s Home Centers 
as a Sr. Director, and together, they raise 
their two children—Jackson, a high 
school senior, and Emerson, a freshman. 
Their family is completed by Izzy, their 
14-year-old “forever puppy.”

“When we’re not working, we’re on the 
lake,” Nicole says. Wake surfing and 
slalom skiing are family favorites, along 
with traveling to reconnect with loved 
ones in Colorado and Arizona.

Her commitment to fitness is just as 
strong as her work ethic. “I start my 
mornings at 4:30 a.m. at the gym—it’s 
my non-negotiable,” she says. “It sets the 
tone for my day and keeps me focused.”

She is also deeply involved in the 
community, participating in charity 
efforts through her office, including 

toy drives and disaster relief initiatives. One of her favorite 
events is Night to Shine, hosted by her church, which celebrates 
individuals with special needs. “It’s such a beautiful experience,” 
she says. “Giving back is incredibly important to me.”

Looking to the Future 
Nicole has a clear vision for the next stage of her career. 
Over the next five years, she aims to maintain a sales volume 
of $50M to $75M annually while expanding her support 
team. “I never wanted a massive team, but having an 
additional assistant would allow me to serve my clients even 
better,” she explains.

She also hopes to see her son, Jackson, join the business. 
He recently launched his own real estate photography and 

videography company—a perfect complement to Nicole’s 
marketing strategies. “I’d love to see him eventually join me 
in real estate down the road, which could be a great family 
partnership,” she says. 

As for her daughter, Emerson, with high school and college 
ahead, she is on a competitive travel cheerleading team and 
currently has her sights set on becoming an attorney. 

As Nicole looks ahead, one quote from Jay Danzie continues to 
inspire her:

“Your smile is your logo, and your personality is your business 
card. How you leave others feeling after an experience with you 
becomes your trademark.” 

I’ve always been goal-oriented.
But the real satisfaction comes from knowing I’m helping my clients 

achieve their dreams and creating lasting relationships along the way.”
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