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THE -NU Reduce

HOME STAGING yourbuyer’s
payment for
the first year

rate by 1% for their first year on us.

Program details:

e Borrowers lock in a Conventional mortgage, and we’ll pay 1% of their rate for the first year with a
lender-paid buydown

e Borrowers get a predictable payment increase after the first year

e Qualifying borrowers may be able to refinance at a later date with our Payment Protection program*

*For Payment Protection program full terms and conditions, visit www.guildmortgage.com/homebuyer-protection.

CONTACT U S TODAY ' Conventional financing options:

Andrea Van Groni . o e Primary purchase transactions e Credit scores as low as 620
ndrea Van Groningen : )

559.240.6816 & ‘“M"‘ : ; e Aslittle as 3% down e First-time homebuyers and repeat

www.theavenuehomestaging.com buyers are eligible

andrea@theavenuehomestaging.com
@theavenue staginganddesign Sell Smart, Stage First, Close Deals. Questions? Let's talk!

SHOPPE

AT THE AVENUE

Patty Grissom

Branch Manager | Senior Loan Officer
NMLS ID# 350159

0:559.490.6972 | M: 559.307.7611
pgrissom@guildmortgage.net

Apply Online
www.homeloansbypatty.com

Christi Nettleton

Senior Loan Officer | NMLS ID# 1601828
0:559.490.6976 | M: 559.908.0870
cnettleton@guildmortgage.net

Apply Online
guildmortgage.com/christinettleton

Alicia Morfin
Senior Loan Officer | NMLS ID# 293114
@ 0:559.627.1823
G“lld v . amorfin@guildmortgage.net
mcrtgage 7493 N. Ingram Ave. Suite 101 Apply Online
W WHAT Fresno, CA 93711 guildmortgage.com/aliciamorfin

OPEN:
Monday - Friday: 10am - 6pm
Saturday: 1lam - 4pm

@shoppeattheavenue

www.shoppeattheavenue.com

Patty Grissom, Christi Nettleton and Alicia Morfin are authorized to do business in the state of California. Licensed by the Department of Financial Protection and Innovation under the California
Residential Mortgage Lending Act; Guild Mortgage Company; NMLS #3274; Equal Housing Opportunity; www.nmlsconsumeraccess.org. All information, loan programs & interest rates are subject to
change without notice. All loans subject to underwriter approval. Terms and conditions apply. Always consult an accountant or tax advisor for full eligibility requirements on tax deduction. The Payment
Advantage program is a promotional primary purchase offer on a Conventional 1-year lender-paid temporary buydown on locks from 11/10/2022 to 12/31/2024. The promotional offer will temporarily
reduce the rate by 1% for the first year of the conventional mortgage on conforming and high balance loan limits. The lender-paid credit will fund the buydown escrow account, and the funds will be
dispersed out of the buydown escrow account during the first 12 months of the loan. For Payment Protection program full terms and conditions, visit www.guildmortgage.com/homebuyer-protection. For
use by Real Estate Professionals only. Not intended for public use or distribution.

2037 W Bullard Ave # 102, Fresno, CA 93711




YOUR FIRST CHOICE

HOME INSPECTOR
IN CENTRAL VALLEY
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Inspections s

Matt Held
firstchoice533@gmail.com | 559.478.4508

— |
power Your Clients. Grow Your Business. ‘ |
- Transform Your Future. . am

» Help clients protect their wealth and future.

« Offer solutions like tax-free retirement and debt relief.

* Be the trusted professional clients turn to for
financial security.

Hector Prado

(559) 544-7809

hector@pradofinancialservices.com

hector-prado.mynewretirement.com
Your clients deserve
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At Leads to
Listings, I
specialize in helping
realtors create
captivating content
that drives results.
Whether you need
engaging posts to
stay consistent on =
social media or o
strategies to
convert your
content into leads,
I’m here to elevate
your brand and
build your presence.

w
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@ (559) 358-7450
@ leadstolistings101(@gmail.com



Amparandesign.com Showroom in Kingsburg! (559) 207-3077

MPARAN DESIGN
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AESTHETIC MED SPA
Central Valley Medical
Aesthetics

(559) 409-2048
cvmaofvisalia.com/

Core Aesthetics Downtown
Michele Sollid

(559) 679-2240

208 w main st #p2

visalia, CA 93279

ATTORNEY - REAL ESTATE
/ ESTATE PLANNING
Johnson & Black, LLP
(559) 741-1800

P.O. Box 8138

Visalia, CA 93290
johnsonblacklaw.com

AUTO DEALER SALES/SERVICE
BMW Fresno

(805) 806-5992
www.bmwfresno.com/

BRANDING PHOTOGRAPHY
Branding by Tonya

(831) 251-8832
branding.designsbytonyar.com

CAR SERVICE - LIMOS

/ PARTY BUS

Absolute Comfort Limousine
Paul Mendes

(559) 804-1712
absolutecomfortlimousine.com/

COACHING/CONSULTING
RealCop Real Estate Coaching
Shawn Cardoza

(559) 318-6727

CUSTOM CLOSETS
Valley Custom Closets
(559) 515-6373

CUSTOM DESIGN

& REMODELING

Lunde Construction
(559) 859-0228
lundeconstructioninc.com

ELECTRICAL/GENERATORS
Westech Systems

(559) 360-1582
westechsys.com

8 - May 2025

EVENT PLANNING
Events by Samantha
(559) 471-5708

FINANCIAL ADVISOR
Edward Jones

Mike Young

(559) 732-2836
edwardjones.com/mike-young

FINANCIAL PROFESSIONAL
Prado Financial Services
(559) 544-7809
hector-prado.mynew
retirement.com

GARAGE - FLOORING/
ORGANIZATION
Garage Experts

Paul Schultheis

(559) 826-4968
garageexperts.com

HEALTH, WELLNESS & FITNESS
Quadrant Fitness

(559) 610-4607
quadrantfitness.net

HOLISTIC WELLNESS
The Art of Anger

(559) 420-7706

6670 N Blackstone Ave
fresno, CA 93221
www.theartofanger.com/

HOME INSPECTION

First Choice Home Inspections
Matt Held

(559) 862-6884

WIN Home Inspection
Nathan Houck

(559) 697-1833
www.wini.com/visalia

WIN Home Inspection
Rob Blackstone

(559) 697-1833
www.wini/maderamerced

HOME STAGING

The Avenue Home Staging/
Shoppe at the Avenue

Andrea Van Groningen

(559) 240-6816
theavenuehomestaging.com and
shoppeattheavenue.com

Upstaged

(559) 731-6831
www.facebook.com/
upstagedstyling

HOME WARRANTY
Fidelity National
Home Warranty
Michaela Reyes
(209) 639-2344

First American Home Warranty
Susan Britter
(559) 269-9191

HWA Home Warranty
of America

Franceen Holden
(559) 554-6445

HVAC/PLUMBING
Super Air Repair
(559) 394-4878
superairrepair.com/

INSURANCE
28 Insurance
Chase Dias
(559) 680-2334

Farmers insurance
Kelly Brooks
(559) 358-5203

INTERIOR DESIGN STUDIO
Amparan Design

(559) 304-5258
www.amparandesign.com

LANDSCAPE DESIGNER/
LANDSCAPE CONTRACTOR
New Vision Landscape
Designers, inc

Jose Flores

(559) 765-7963

LIFE COACH/
MOTIVATIONAL SPEAKER
Amplify

(559) 786-9990
amplifylevelup.com

MARKETING / BRANDING
Leads to listings

Victoria Picazo

(559) 358-7450

MORTGAGE LENDERS
Core Home Loans
(559) 740-8522
coreloans.com

Covert Home Loans

Wes Covert

(559) 333-5575

999 W Morton Ave A
Porterville, CA 93257

Gold Standard Mortgage
(559) 318-6058
goldstandardmortgage.com/

Guild Mortgage

Patty Grissom

(559) 490-6972
branches.guild
mortgage.com/ca/fresno/
patty-grissom-532-ckpg.html

Home Front Mortgage
Cory Reeder
(559) 786-6260

Mid Valley Financial
(559) 256-3620
7644 N Palm Ave
Fresno, CA 93619
www.mvloans.com

Nancy Mota Castillo
Home Loans

Nancy Mota Castillo

(559) 909-6116
www.nancyhomeloans.com

Nexa Mortgage
Norma Takahashi
(559) 361-6930

MORTGAGE PROTECTION/
LIFE INSURANCE

Optimal Coverage

Damon Jimenez

(559) 230-7747
optimal-coverage.com/
#aboutussec

MOVING/PACKING & STORAGE
Ezpakbins

Matt Brown

(559) 470-7904

ezpakbins.com

NEW HOME BUILDERS
Century Communities

(559) 256-8606
www.centurycommunities.com

Smee Homes Inc
(559) 300-2626
smeehomes.com

PEST & TERMITE CONTROL
Mister Sprayman Pest Control
(559) 338-5557

1450 Tollhouse Rd #107

Clovis, CA 93611
mistersprayman.net

PROPERTY MANAGEMENT
Legacy Property Management
Monica Morales

(559) 713-6998

REAL ESTATE
PHOTOGRAPHY/VIDEOS
HouseHub Media

(559) 212-4067
www.househub.media/

Fresno
Clovis
Kingsburg
Reedley
Madera
Oakhurst

[=] 5[]
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CHICAGOTITLEFRESNO.COM

Real Authentic Human
Media Amanda Brazzell
(559) 238-5692

RESTORATION SPECIALISTS
The Vintage Home Specialist
Ruben Olguin

(559) 280-9384

TITLE & ESCROW
Chicago Title
Mark Barsotti
(559) 451-3700

Old Repubilic Title
Sarah Plowman
(559) 720-0657

TRANSACTION MANAGEMENT
Confident Closings TC

Cristie Clements

(559) 333-8482

WINE CONSULTANT
ONEHOPE Wine
Sherri Smith

(559) 972-6492

(W) CHICAGO TITLE

The Choice of the Vallev

1847

DEEP ROC

2024

A STRONG FUTURE

10 Locations In The Central Valley:

Visalia
Tulare
Porterville

Hanford

CHICAGOTITLEVISALIA.COM

QUADRANT FITNESS

STRENGTH TRAINING-PILATES-NUTRITION-PRIVATE TRAINING
-
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Trusted Trades are valuable vendors who know how to serve the needs of Licensed Agents.

You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of vendors is critical to your business. Most importantly,
these Trusted Trades will get the job done and make you look awesome to your clients!

Helping people on their
fitness journeys since 2015

e
0

-
Matt Garcia

Matthewg8956@gmail.com
559.827.7384

§ SNAPNHD

559.696.0357 559.215.7404
HEATHER@SMNAPNHD.COM LISAQ@SNAPNHD.COM

10 - May 2025

Misty Mastro
(559) 261-9765

SERVPRO of Fresno Northwest misty@servprofnw.com

YOUR LOCAL ATHLETE MOVERS HAVE BEEN RAISING THE
BAR SINCE 1997!

.l
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ﬁ——- MEATHERD =

- WOVERS

,- 3 : - r
#’ Contﬁ'(':ﬁiago Paim for a FREE QUOTE | [(559)753;9945

EXCEPTIONAL CRAFTSMANSHIP

J UnNde /fiﬁxﬁ/m
CONSTRUGTION

Kingsburg, CA * (559) 897-4705

Family owned and operated since 2003



COACHES CORNER

Real Estate Mogul

A Practical Guide

for Agents Ready
to Invest

Stop chasing commissions and start building your empire—real strategies
from the trenches for agents ready to own more than just the deal.

BY SHAWN CARDOZA, REAL ESTATE INVESTOR & COACH

Hey there, fellow real estate pros! Shawn Cardoza here, and
let’s talk about something I know you’ve been itching to

dive into: real estate investing. As agents, we’re constantly
surrounded by properties, market trends, and potential deals.
It’s only natural to want a piece of that investment pie for
ourselves. But most real estate pro’s are stuck in the “One Track
Mind” syndrome where they are only thinking about listing
and selling real estate! This is bad. Each door knock, each

seller lead, each person that goes into an open house, can be a
potential opportunity for you to build your real estate portfolio.

I remember starting my career back in 2009, right in the
thick of the market crash. Talk about a trial by fire! But it was
also an incredible opportunity. My good friend Kevin Blain
was a genius in the investment world. His family owned an
investment company that was the flagship of the real estate
investment push in the Central Valley. As part of Kevin’s team,
we agents had the inside scoop, handling listings with sign
assignments and marketing these renovated homes. It was a
fantastic learning experience. If you know an agent who was
part of this amazing team, you should connect yourself close
to them and learn all you can!

In 2013, my team leader and good friend Kevin showed

me exactly what I needed to do to get into the investment
business. This led to me to launching my own venture,
California Properties, LLC, which I still run today. Each year, I
invest in both buy-and-hold properties and fix-and-flips. And
let me tell you, it’s been an amazing ride.

But here’s the thing: many realtors want to get into flipping or
build a rental portfolio, but they don’t know where to start. So,
let’s break down some actionable steps to help you make the
leap from agent to investor.

12 - May 2025

Book your free
coaching call with

not just deals.

Flipping Fantastic: Your Guide to Fix-and-Flip Success
Flipping houses can be incredibly lucrative, but it's not as simple
as it looks on HGTV. Here’s a roadmap to get you started:
Education is Key:

* Market Analysis: As realtors, you already have a leg up
here. You understand local market trends, neighborhoods,
and property values. Use this knowledge to identify
areas with high potential for appreciation and demand.

* Flipping Fundamentals: There are so many
amazing resources out to there to teach you the
basics from calculators, to repair cost sheets.

Finding the Right Property:

* Off-Market Deals: Leverage your network! Talk to
other agents, wholesalers, and contractors. Look
for distressed properties, foreclosures, or homes
that need significant repairs. In today’s market,
if the property is on the MLS, every investor
in the world already knows about it. You need
to focus on what you can find off market.

* Evaluate Quickly: Time is of the essence. Develop
a system for quickly assessing the profitability of
a deal. Consider factors like the purchase price,
renovation costs, and potential resale value.

Financing Your Flip:

* Creative Financing: Don’t limit yourself to traditional
mortgages. Explore options like hard money loans,
private lenders, HELOC loans and partnerships. Consider
working with partners like me (California Properties,
LLC), Blyss Investments (Brad Berg) and House Junkies
Inc (Abel Ulloa) who will all partner 50/50 with you if
you find the property. Creative financing also includes
Novations/Subject to opportunities.

Shawn Cardoza and
start stacking doors,

The Renovation Game Plan:

* Scope of Work: Create a detailed scope of work, budget,
and timeline before you start any renovations. This will
help you stay on track and avoid costly surprises.

* Hire the Right Team: Your contractors are crucial.

Find reliable, experienced professionals who can
deliver quality work on time and within budget.

Selling for Top Dollar:
» Staging and Presentation: Make the property shine! Invest in

professional staging and high-quality photos to attract buyers.

* Pricing Strategy: Work with your agent (or yourself!)
to develop a competitive pricing strategy that reflects
the property’s value and market conditions.

Building a Buy-and-Hold Empire

Buy-and-hold investing is a longer-term strategy focused on

generating passive income and building wealth over time.

Here’s how to get started:

Define Your Goals:

» Cash Flow vs. Appreciation: Determine whether you're
primarily focused on generating immediate cash flow or
long-term appreciation. This will influence the types of
properties you target.

* Location, Location, Location: Choose markets where your
strategy thrives—cash flow often favors stable, lower-cost
areas, while appreciation is driven by growth markets.

* Research: Look for areas with strong rental demand, low
vacancy rates, and potential for future growth. Dive into local
trends, job growth, and infrastructure development that can
impact long-term value.

* Property Types: Consider different property types, such as
single-family homes, multi-family units, or condos. Each has
its own pros and cons. Evaluate maintenance costs, tenant
turnover, and ease of financing based on property type.

Financing Your Purchase:

* Mortgages: Work with a lender to secure financing. Consider
factors like interest rates, loan terms, and down payment
requirements. Get pre-approved to strengthen your offers
and understand your borrowing power.

Property Management:

» Self-Management vs. Property Manager: Decide whether you
want to manage the property yourself or hire a professional
property manager. Legacy Property Management, managed
by Monica Morales, focuses on investor relationships. Monica
would be an amazing resource to talk to about pricing and
growing your portfolio. Explore how management impacts
your ROJ, your time, and tenant retention.

» Tenant Screening: Thoroughly screen potential tenants
to minimize the risk of vacancies and property damage.
This includes background checks, credit reports, income
verification, and rental history.

Your Realtor Advantage

As real estate agents, you already possess valuable skills and
knowledge that can give you a significant advantage in the
investment world. Leverage your expertise, network, and
market insights to find great deals and build a successful
investment portfolio.

So, what are you waiting for? The world of real estate investing
is waiting for you. Go out there, do your homework, and start
building your empire!

Need a coach on this? I have coached many investors on

every aspect of investing including finding the money needed,
finding the contractors, door knocking techniques, etc. Feel free
to reach out to a free coaching call to discuss it!

-Shawn Cardoza

REALCOP REAL
ESTATE COACHING

is dedicated to empowering real estate
professionals with the tools and strategies
they need to succeed. From mastering
sales techniques to developing effective
marketing strategies, RealCop Real Estate
Coaching offers comprehensive support

to elevate your real estate career.

559.318.6727 / shawn@cardozaregroup.com

REALCOP

COMNSULTING

SHAWN CARDOZA

Founder of RealCop Real
Estate Coaching, a division of
Legacy Real Estate Inc. Real
Estate Coach with Icenhower

Coaching & Consulting

Central Valley Real Producers - 13



MIND, BODY, AND SPIRIT \WITH COACH HOLLEY

Coach Holley is a 29-year-old Visalia native,
nationally recognized Life Coach and
Fitness Trainer with a strong background in
professional and collegiate athletics. He
teaches the importance behind resiliency

to pursue their fitness goals online. With the
Coach Holley Fit app, users gain access to
tailored workouts, the ability to track
nutrition and health information, and direct
communication with Coach Holley, his team,

and building a strong social and emotional and the Coach Holley Fit app community.
climate. Coach Holley and his team reshape
people’s thoughts and feelings about
themselves and their daily lives.

Our mission is to provide an outlet for
families in our community to express
themselves and to receive physical, mental,

Absolute Body Armor is a division of spiritual and emotional support. /e help
Amplify that hosts a diverse range of them find who they really are, what they
amenities, such as modern training aspire to be, and support them on that
facilities, instructor-led Classes, personal Journey. Along with our amazing training
trainers, nutritionists, and monthly programs we also offer evidence -based
memberships. programs for students and families through

our AAMP and PAM courses. With Amplify
you can work on both your mind and body.
Visit us in person or give us a call!

While Coach Holley would like to train
everyone in-person at the ABA facility, some
may not have availability for in-person
sessions or live in other places throughout
the world. To address this, he developed a
virtual training solution through a
personally designed app, allowing everyone

Call or text Elena at 559-339-9281
pamluna@absolutebodyarmor.com
@CoachHolleyOfficial

WE ARE THE EXPERTS
IN PEST CONTROL

SERVICE

;ﬁﬁl\f MAN 3}?? 'qi‘-f, Commercial and Residential P8t

————— = 1ermite and Rodent Control
PEST CONTROL &7

AN Termite & Fungus Damage Repairs |
'I,il No Contract Options
Gel Your Free Estimale Today!

999.322.5252 | MisterSprayman.net

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Alip;olne Podcasts

LISTEN ON e Spotify
Listen on .
amazon music

j —

First American
Home Warranty™

e e REMINGTOM RAMSEY

Susan Britter

559-269-9191
sbritter@firstam.com
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= Cont. Lic #1072735

WESTECH SYSTEMS..
"SOL-TEK SOLAR

LOCALLY OWNED & OPERATED SINCE 1997

(© 559-455-1720
@ westechsys.com
@ solteksolar.com

nerators

WALl Al

bt

wiscoverr  MIORTGAGE
e BROKER
© IN THE NATION
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THE DOWNLOAD

Why Top
Agents
Invest in
Advocacy

The Power
of RPAC and
Political Action

SUBMITTED BY TULARE COUNTY
ASSOCIATION OF REALTORS MEDIA
AND PR COMMITTEE

In Real Estate, we’re all about protecting
what matters—our clients, our
communities, and our industry. But
here’s the truth: none of that protection
happens by accident. Behind the scenes,
there’s a powerful force fighting to keep
our industry strong, fair, and thriving.
That force? RPAC—the REALTOR®
Political Action Committee.

Let’s talk real.

Top agents aren’t just crushing sales—
they’re investing in the future of our
business. The smartest in the game know
that success isn’t just built at open houses
and closings... It’s built at the Capitol, too.

Protecting Your Income

Let’s start with the money. You work
hard for every dollar you earn. RPAC
helps make sure it stays in your pocket.
Through advocacy and lobbying,

RPAC fights back against policies that
threaten how and what we earn—like
proposed legislation that would restrict

i
Top produeers know:

Real Estate isn’tjust w
in the field—it’s protec

at the Capitol.

compensation structures or dismantle
the MLS cooperative model. These
threats are real, and RPAC is the front
line of defense.

Fighting Overregulation

Overreach? Not on our watch. From
zoning restrictions and rent control to
licensing requirements and property
tax laws, RPAC is actively fighting back
against excessive regulation that makes
it harder for us to do our jobs—and
harder for our clients to buy or sell
homes. When government decisions
start creeping into our business, RPAC is
there, standing guard.

Influencing Pro-Realtor Legislation
RPAC doesn’t just play defense—it

plays offense. It helps elect and support
local, state, and national leaders who
understand the value REALTORS® bring
to their communities. Thanks to RPAC,
we’ve seen wins like mortgage interest
deductions, flood insurance reforms,
and COVID relief for independent

contractors. Those wins didn’t just
happen—they were earned through
strategic advocacy.

Why Top Producers Get It

Top producers think long-term. They
know that one unfavorable law could
derail their entire business model. That’s
why they show up. They invest in RPAC
not just because it’s the right thing to do—
but because it’s smart business. They’re
protecting their pipeline, their income,
and the future of the industry they love.

If you're serious about this career, it’s
time to get serious about advocacy.

Your RPAC investment isn’t a donation—
it’s a business strategy. It’s how we keep
doing what we do, at the level we’re
used to doing it.

So the question isn’t should
you contribute.

I’'s—can you afford not to?

Level up your business—invest in RPAC and protect the career you’ve worked so hard to build.

16 - May 2025
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INSURANCE

Our core philosophy
is to challenge the status quo
of how the insurance
industry operates. Create
complete transparency in

a muddied system from
the consultant to the
insurance carrier side,
analyze forward
thinking strategies

and help guide
employers to new
opportunities in the
insurance process.

(559) 680-2334 | cdias@28ins.com | 28ins.com

Day-of Coordination & Event Planner

Samantha Adney
(559) 471-5708
connectatsamanthasevents@gmail.com

@events.by.samantha

Central Valley Real Producers - 17



REASSURANCE PRECISION  PERSONAL ATTENTION

CENTRAL VALLEY
/yf ﬁﬁ—‘?fh? ¢ :-—,i(f,f/f{fr,

Rest assured Central Valley Medical Aesthetics, An
experienced team of Nurses, Estheticians and a
Board Certified Plastic Surgeon, we match our
extensive expertise to meet your personal skin care
needs. By creating a customized plan to achieve
beautiful and natural looking results.

=45
R

CALL 556-409-2048 WWW.CVMAOFVISALIA.COM

TEXT 559-684-2324

s

o

:I:E CVMAOFVISALIA.REPEATMD.COM
.-..-1

SUPER AIR, AIR CONDITIONING
REPAIR AND INSTALLATION.

Air Conditioning and Heating - Commercial Services
HVAC Inspections

3 & 4
Our plans protect you'against the
high cost of‘,Luiﬁ’expected repair
bills. With a home warranty plan
fromHWA, yoij'doh‘t hgye to face
household breakdowns alone.

v o |
(559) 394-4878

help@superairrepair.com
License #1021965

Franceen Holden
(559) 554-6445

franceen.holden@hwahomewarranty.com
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WE GET YOU
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CALL ME NOW!
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i - I
Cory Reeder - :
LOAN OFFICER / BRANCH MANAGER
NMLS#1867432 | NMLS# 1894173 - r 1)
-

% HOME FRONT

cory@homefrontloans.com
M ORTGAGE

1200 S Woodland, Ste D,
Visalia, CA 93277K

Fresno’s Original Rage Room
PLUS SOOO MUCH MORE!"!

TRAUMA WAS NEVER MEANT TO BE A DESTINATION!
IT'S TIME TO GIVE YOURSELF
PERMISSION TO RELEASE WHAT NO LONGER SERVES YOU!

Protect your family, build your

business, secure your legacy.

Expert legal guidance in estate planning, business
planning, and real estate law.

Over 65 years of combined legal experience.

WE ARE AN HOLISTIC, ARTISTIC

AND THERAPEUTIC, ALTERNATIVE IOHNSON & BLACK) LLP

MENTAL HEALTH, TRAUMA Attorneys At Law

TRANSFORMATION CENTER!

ALL AGES ARE WELCOME!

FAMILIES AND INDIVIDUALS (559) 741-1800

GREAT FOR TEAMS. .
Kyle@johnsonblacklaw.com

THEARTOFANGER.COM e

559-420-7706 1007 N Demaree St Visalia, CA 93291
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EVENT RECAP

Honoring

TOAST TO THE TOP:

the Best in Central Valley Real Estate

HUNDREDS OF TOP PRODUCERS GATHERED FOR A NIGHT OF RECOGNITION,
CONNECTION, AND CELEBRATION OF EXCELLENCE.

Toast to the Top: A

Night to Remember

The Toast to the Top
celebration was an
unforgettable evening with
over 200 guests gathering to
honor some of the most driven
and inspiring professionals

in Central Valley Real Estate.
From fresh faces bringing new
energy to established leaders
setting the standard, the event
showcased the power of
connection, community, and
excellence in our industry.

To everyone who attended—
thank you. Your presence
made the night one to
remember. To our Sponsors,
your continued support
means everything. And to
our winners, congratulations
on the recognition. Your
hard work and dedication
continue to raise the bar.

Special thanks to JR Party
Rentals for creating such a
stunning event atmosphere
and to Chef Audrey for
delivering an incredible
culinary experience that had
guests raving all evening.

We also extend deep
appreciation to our Premier
Sponsors: Ryan Dias of
Gold Standard Mortgage,
The Avenue Home Staging,
and Events by Samantha.
Thank you to our Award
Presenter Sponsors: Smee
Homes Inc, SnapNHD,
Fidelity Home Warranty, and
Fresno Pure Maintenance.

20 - May 2025

CONGRATULATIONS TO THIS YEAR’S TOAST TO THE TOP AWARD WINNERS:

* Community Builder Award » Social Media * Female Realtor of the Year
- Maggie Sanchez Marketer Award - Sarah Hedrick
* New Energy Award - Bryann Buhl * Leader of the Year
- Casey De Anda * Ultimate Connector Award - Carmen Jimenez Phillips
* Rise and Grind Award - Darren Wade * Broker of the Year
- Caprice Parry * Rising Star Award - Sarah Catalina,
e Team Builder Award - Cynthia Mares Downtown Realty
- Gayle Phillips and * Male Realtor of the Year
Pamela Santy - Oscar Mata

Here’s to another year of winning, connecting, and leading the way in Central Valley Real Estate.

CELEBRATE WITH
US BY CONNECTING
WITH THIS YEAR’S
WINNERS, REACHING OUT
TO FELLOW ATTENDEES,
AND TURNING ONE NIGHT

OF RECOGNITION INTO A
YEAR OF OPPORTUNITY.
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VALLEY CUSTOM CLOSETS

FIND YOUR
DREAM CLOSET

Elevate your space when
contemporary design meets comfort

VALLEY CUSTOM

— CLOSETS — —

Visalia's #1

leading

N 7. e " Hydrafacial
. . Provider.

Meet Brocks o
Your go-to NHD gal. ﬁfiﬁ Svice

for the ULTIMATE
and most Luxurious
Facial Experience.

559-805-0675
brooke@propertyid.com
propertyid.com By combining modern
modalities with  NEXT
GEN formulas, we CAN
achieve the skin you
really want to live in.

:

N

Scan for
more info:

O[5 0
.

3 Beaug/
o9 - /(10‘23

% )
O@Sg SN

- Call me today,
[= let's make your skin FABULOUS!
= 559-679-2240
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Edward Jones

When life happens,
will you be prepared
with a personalized
financial strategy?

We're here to help you navigate the
financial landscape one conversation
atatime.

Let's map out your future together.

Mike Young
Financial Advisor
527 S Pinkham St, Suite B

Visalia, CA 93292
559-732-2836

> edwardjones.com | Member SIPC

MKT-16929-A

LEGACY

PROPERTY MANAGEMENT

PROPERTY
MANAGEMENT

We offer top-notch property maintenance services for
residential and commercial properties, managing tenant
relations, legal responsibilities, upkeep, and inspections.

/ﬁ\ Property
Management
%’ Lease

Administration

@ Collect

W Rents
ﬁ Screening
Applicants

CONTACT US TODAY

Monica Morales
559.713.6998 | monica@legacy.org

24 . May 2025

Remember & Honor

BT HOMES

coming home to new

Coming soon to
Farmersville & Woodlake!

smeehomes.com

EQUAL NG
OPPO

PP Y
LIC #1026972

Did you know....7

Your indoor air may be more
polluted than the outdoor air, even
in industrial cities.
» Mold Inspections | 4 ‘i_"
« Air Testing 1ot e
 Remediation Win o,
Call Today
FRESNO
559-999-4852 PURE
MAINTENANCE

INSURING TODAY FOR A BRIGHTER TOMORROW

FARMERS Kelly Brooks

INSURANCE

£ s

i "t iy

"Fast and easy help!
Very affordable...! Kelly and
her team are determined to
make it happen in a very
timely manner. Best insurance
experience I've ever had.
5 stars all day and tomorrow.”

o Kelly Brooks Insurance &
Financial Services

559.358.0917
kbrooksagency@gmail.com

cere | Nmc

HOME LEANS NANCY MOTA CASTILLO

—— W M AN

EXPERIENCE
MATTERS

With nearly 30 YEARS in
the lending industry,
you can trust me to
provide the best
options for your
clients and assist you
in closing MORE
DEALS in 2024!

SCAN TO
LEARN MORE NANCY MOTA CASTILLO

SR LOAN OFFICER

NMLS #284902
NANCY@CORELOANS.COM
559.909.6116

Hablo Espanol

...........

NANCYHOMELOANS.COM

2024 CORE HOME LOANS. A DIVISION OF ALMEDA MORTGAGE CORPORATION, NMLS #271603, LICENSED BY THE
DEPARTMENT OF FINANCIAL PROTECTION AND INNOVATION UNDER THE CALIFORNIA RESIDENTIAL MORTGAGE LENDING ACT
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COVER STORY

From Farm, to Foreclosures, to Flipping

Journey of Hard Work & Mentorship

How Marie Meza turned early lessons in leadership and discipline into a
high-powered real estate career driven by systems, strategy, and service

PHOTOGRAPHED BY AMANDA BRAZZELL * WRITTEN BY ASHLEY KIVISTO

Marie Meza’s career is a testament

to resilience and growth. From her
childhood on a fruit farm to closing a
vast amount of real estate sales, Marie
has built a thriving business through
hard work, invaluable mentorship,
and a strong drive to succeed. Discover
how her experiences shaped her
approach to success in the competitive
world of real estate.

Marie Meza grew up watching her
parents run a fruit farm, where

they cultivated peaches, plums, and
nectarines. The family also operated
their own packing house on the
property. From a young age, Marie and
her seven siblings volunteered to help
on the farm and the packing operations,
inspired by their parents dedication
and long hours running the business.
Their parents not only paid them a fair
wage for their work but also gave them
complete freedom in how they spent

it, knowing some would go toward
essentials like new clothes and shoes.
This experience taught Marie the value
of hard work, money management,
and its role in shaping one’s lifestyle.
As teenagers, the siblings took on more

26 - May 2025

66

Show me your
cards, and ’'ll show
you the best hand

you can make.”

—
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responsibilities in the business, handling
inventory purchases, bookkeeping, and
payroll—gaining invaluable experience
in the professional world.

66

For me, it’s all
about balance.

I’'m committed to
growing the agents
I mentor while
also fulfilling my
obligations to my
partner and the
investment side of
the business.”

After high school, Marie began pursuing
a degree in Psychology but quickly
realized it wasn’t the right path for her.
As she searched for her next endeavor,
she reflected on her love for houses,
properties, and challenges—especially
those that required piecing things
together like a puzzle and producing
the best outcome. “Show me your cards,
and I'll show you the best hand you

can make,” Marie says of her problem-
solving skills. Real estate became a
compelling career choice, offering both
the independence she desired and the
opportunity to build her own business.

The first few years in real estate were
challenging for Marie. Unsure where to
apply her talents, she struggled as a young
agent. Her advice to new agents facing
similar challenges is to “get in where you
fitin” and seek out people who will help
you grow and learn. While at her first
brokerage she felt directionless. As the
foreclosure market took over the industry,
she moved to a new office, and it helped
her gain her footing.

Determined to succeed, Marie took
notice of the most successful foreclosure

listing agent, Bill Pfeif, who held the most
foreclosure listings at the time. Taking a
leap of faith, she emailed him, curious
about his key to success. Pfeif responded
to her with advice and an invitation

to chat in person, and ultimately an
invitation to join his office. “He saw that I
had the drive,” Marie recalls.

Overloaded with listings, Pfeif entrusted
many tasks to Marie. She assisted Pfeif
with his BPO foreclosure appraisal
reports while he provided her with
buyer leads which helped her grow her
clientele, many of which she still engages
with today. He also taught her his
assembly-line foreclosure system, which
resonated with Marie, reminding her of
how her parents structured operations
at their family business. A team-like
assembly line was where Marie felt at
home and comfortable. Bill averaged

100 foreclosure assignments at a time.
This gave Marie a vast knowledge of the
valley and required diving into areas
and neighborhoods she may have never
otherwise been exposed to. The listings
were spread out over a 2 hour radius
and it really pushed Marie to understand
the surrounding area’s property values,
difference in home builders, quality of
construction, etcetera. ”It gave me a great
basis of knowledge that still helps me
today,” says Marie.

In 2011, Osborne and Associates, today
known as Osborne Homes, opened

a position to value their potential

flip purchases and list some of their
flips. Marie applied for the position
supported by Pfeif. She passed the
testing stages and earned the internship
along with 2 other men and ultimately
won the full-time position. With years
of experience managing high inventory

and handling BPOs for Pfeif, she was
well-qualified for the role.

Osborne Homes specialized in flips,
purchasing a high volume of properties
at foreclosure auctions each day.
Over 8 years, Marie gained extensive
knowledge of buying, flipping, and
reselling the flip homes. She was
involved from the initial property
evaluation to the home’s resale,
witnessing every step in between. “It
was fulfilling seeing the unfolding of
each home” Marie says.

When Osborne Homes ventured out to
flip homes statewide, Marie knew it was
time to part ways. Her extreme gratitude
to Osborne Homes is apparent when
speaking to Marie. “They entrusted

me with so much and submerged me
into such a fast paced and high volume
of sales. I am forever grateful for all

the experience and mass amount of

knowledge and negotiating skills that I
was able to learn by being part of their
team,” she explains. Osborne Homes
flipped approximately 200 homes a
year with two sales agents, each selling
around 100 homes annually. Marie
was with the company for eight years,
navigating the fast-paced, high-volume
sales environment. It was a constant
juggling act, but she thrived in it.

When Osborne Homes relocated its
main office to Southern California, Marie
stayed with their company a bit longer,
continuing to sell homes in the local
market as well as Southern Ca until the
company established itself in the new
location. Eventually, she transitioned
out, deciding to build her own team—a
move that yet again felt like a natural
return to the structured, high- efficiency
environment where she excelled.

Today, Marie leads her sales team

at Real Broker, where she manages
office staff, mentors team agents, and
operates two sister companies under
one roof. She explains, “We have the
real estate sales side of the business
and an investment flipping business
that I run with a partner.” Her goal

is to excel in both, striving for the
highest level of performance in each.
“For me, it’s all about balance,” Marie
says. “I'm committed to growing the
agents I mentor while also fulfilling
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You need
to steer the
ship and
- __protect your
~ clientfrom
% anyharm orﬁ —:\’
stress along
ihe way.’

my obligations to my partner and the
investment side of the business.” Over
the past few years, they have successfully
flipped 25 to 30 homes annually and
continue to push for growth.

Drawing from her past experiences,
Marie developed a streamlined,
assembly-line system for her business.
In 2024, her team closed an impressive
95 deals with ease. Despite the high
volume, they never felt overwhelmed.
“We have our systems in place,” Marie
says with a smile. “We have a clean
system established from beginning to
end and we really enjoy the process. It
scratches that itch in all of us involved.”

Hitting 20 years in real estate, Marie has
built a business she is proud of and hopes
to help aspiring agents do the same.

Her key advice for new agents includes
knowing the sales contract like the

back of your hand, protecting time with
family, and thoroughly understanding
taxes and tax laws as an independent
contractor. She also emphasizes the
importance of taking control in client
relationships. “You need to steer the ship
and protect your client from any harm or
stress along the way,” she advises, noting
that confidence in your abilities builds
trust with clients and future clients.
Maintaining connections with past and
present clients is equally essential. Marie
makes it a priority to send Christmas
cards, birthday notes, host several client
events throughout the year, and stay
engaged on social media.

Having surpassed 1,500 sales in her
career, Marie reflects on her high
volume of transactions: “I've been
blessed and I'm grateful for having

the opportunity to align myself with

the biggest foreclosure listing agent,
followed by the largest flipper in the
valley. My journey has been very unique
and it gave me so much knowledge and
the ability grow”

Despite her success in real estate, Marie
is most proud of her three daughters.
“Being a mother is most important,” she
emphasizes. Her oldest daughter, 22,
serves in the Air Force, while her two
younger daughters, ages 11 and 13, are

only 16 months apart and best friends.
Marie cherishes her home life, starting
her day with a quiet early morning
routine, enjoying coffee, reading books,
working out, and preparing for the day.
“I'm very routine with my morning
schedule. I'm an early riser and my
favorite time of day is coffee hour when
it’s quiet before the bustle of the day
begins and it’s go time,” she says.

Marie Meza’s journey from growing up
on a fruit farm to becoming a top real
estate professional highlights the power
of hard work, mentorship, and continual
growth. She has built a business based
on a streamlined approach, relentless
determination, and a passion for helping
others succeed. Marie’s story proves

that with the right mindset and support,
success in real estate—and beyond—is
within reach. Her unconventional
journey has given her the ability to be
well equipped and versatile from selling
luxury homes to helping liquidate
investor portfolios and everything in
between. “Whatever the need, we have a
system for that,” says Marie.

Keep up with The Marie Meza Team

of Real Broker via Facebook and
Instagram. Marie also just took up the
opportunity to host for The American
Dream, ADTV and will produce and
highlight lifestyle in the valley and keep
us abreast on the real estate market.
ADTV is streamed on Apple TV, Prime
Video, YouTube and Roku.

Follow The Marie
Meza Team on social
and catch her on The

American Dream—
streaming on Apple

TV, Prime Video,
YouTube, and Roku.
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HOME LOANS
“Creating Opportunities in Real Estate”

LOAN PROGRAMS AVAILABLE

* CONVENTIONAL o ITIN LOANS

e FHA/ USDA/ VA * HARD MONEY

*» DOWN PAYMENT * COMMERCIAL
ASSISTANCE FINANCING

REACH QUT TO LEARN MORE OR EXPLORE

ADDITIONAL PROGRAMS AVAILABLE!

(559) 808-2673
INFO@CORELOANS.COM

-
-

VISIT USs AT:
CORELOANS.COM
OR SCAN BELOW:

EASE

(=]

"LOCATIONS

FRESNO  REEDLEY
VISALIA  SELMA
PISMO  PORTERVILLE

€ 2025 CORE HOME LOANS, A THVISFIN OF ALAMEDA MORTGAGE CORPLEATION MWL WITIGGS, UCENSED BY THE DEPARTIAINT OF FNARCIAL
FROFECTION AND INMOVATION LINDER THE SALFOAMA RESDENTIAL WOETSASE LENDING ACT

OPTIMAL COVERAGE

SECURE YOUR
FINANCIAL FREEDOM

A Plan That Protects Your Family’s Future.

Jimenez

(559) 230-7747
damon.jimenez@gmail.com
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PACKING IS HERE
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LET'S GET GIVE THE
PACKING GIFT
WITH EZPAK CLIENTS NEED
RENTAL WE CAN BILL
BINS ESCROW

You Pack & Move

Save time and
money with our

We Deliver

Our plastic bins
are delivered to

We Pick Up

After you move,
we pick up the

your current easy to pack, plastic bins at
location. stack and move your new
plastic bins. location.

Central Coast
(805) 550-9339

Fresno-Clovis Area
(559) 470-7904

%W@Wﬁwfwg

T »-{ ﬂgf ; . (and)
f ' = lcan

RUBEN R OLGUIN

559.280.9384
LICENSE# 01219337

VINTAGE HOME SPECIALIST |

MELSON REALTY

* XK
*

bt OLi) REPUBLIC TITLE

* i

_Since 1992, Old Republic Title has had the highest overall financial strength
o -

ratings of any title insurance underwriter. Our knowledgeable
experienced team handles a variety of escrows, in

ILE HOMES - AGRICULTURAL
IERCIAL - RESIDENTIAL

FRESNO OFFICE: 7451 N. Remington Ave. Fresno, CA 93711 | 559.440.9249
KINGSBURG OFFICE: 1470 Draper St. Kingsburg, CA 93631 | 559.538.1036

© 2025 0Id Republic Title DLD REPUBLIC INSURANCE GROUP

FOCUS ON CLIENTS,

WHILE WE
HANDLE THE
DETAILS.

—

+ CERTIFIED TRANSACTION COORDINATOR
+ CERTIFIED ZIPFORMS TRAINER

RILEEREIRE CRISTIE CLEMENTS
(559) 333-8482 + confidentclosingstc@gmail.com
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Get inspired by Cara’s
unstoppable journey—
read her full story
and see why she’s our
Woman to Watch in
2025 and beyond.

- -

Fais &g o L

Peracchi Douglas

A TRUE INNOVATOR AND OUR WOMAN TO WATCH

WRITTEN BY ASHLEY KIVISTO ¢ PHOTOGRAPHY BY TONYA RIGGS

From heartbreak to home sales, Cara Peracchi Douglas
turned personal tragedy into powerful triumph—emerging
as a fierce force in Real Estate and life.

ow Cara Peracchi Douglas
H found beauty amidst tragedy

and transformed it into a
flourishing and successful career in real
estate and life is what has earned her

recognition as our Woman to Watch in
2025 and beyond.

For Cara Peracchi Douglas, one of

the most important things in life is
finding a way forward. Several years
ago, Cara experienced the tragic loss
of her husband, and found herself at a
major crossroads. During that time of
intense grief Cara was overwhelmed by
the support of her family, friends, and
community. Through acts of kindness
and her sheer determination, she was
propelled forward and found hope
for a future for her and her children.
“Looking back, I developed a mantra
that saved my life in a way; ‘Just keep
moving forward,” she asserts.

At the time that her first husband
passed away, Cara was working on
her Graduate Degree in Marketing.
After missing one class, her professor
showed up at her door urging her not
to give up and to come back and finish
the degree. Despite all the heartache

and grief, Cara picked herself up and
went back, completing the program

at the top of her class with a 4.0 GPA,
earning the Distinguished Graduate
Student Award, and the Honorary
Dean’s Medalist Award. During this
time, Cara made the hard choice to
move to the Bay Area for greater career
opportunities. “To support my three
children, I had to find a job where I
could make more money,” Cara recalls.
There, she procured a position with

the City of San Jose’s Department of
Economic Development and was hired
to rebrand the city for a global audience.
As Director of Brand Marketing, she
often met with new companies wanting
to do business with the city. With that
came the opportunity to welcome a new
service to the area: Airbnb. At the time,
the company and the business model
were new, and highly scrutinized. Cara
and her colleagues saw the potential and
welcomed them to San Jose with open
arms. “We wanted to invite the world
to our city,” Cara recalls. Seeing the
success of other rental managers, Cara
saw this as an opportunity for herself.
Traveling weekly home to Fresno, she
decided to try out the model by renting
out a room in her home when she was
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not there. It worked so well that she
was determined to continue down the
path of acquiring investment properties.
“I honestly did not know how I was
going to do it but was determined to
invest in short term rentals,” she says.
Taking a huge risk, Cara purchased a
four-plex, beating out numerous offers,
and started her journey. “I couldn’t
believe it; it was my first step at carving
out a future for my family. I was
determined to do more,” Cara states.

Today, she and her husband Gordon
have continued to grow their portfolio,
and manage properties on their own.
“What started as a challenge became
my calling. Whether representing
clients to find their dream home, or
investing in a new property, real estate
is my passion,” Cara reflects.

When Cara’s daughter started high
school, she told her mom that she
wanted to move back home to Fresno.
Shortly after this realization, Cara
received a phone call at her office in
San Jose. It was Fresno State offering
her a chance to come back to Fresno to
work in the School of Business as their
Director of Development. During her
time there she was on the Gazarian
Real Estate Advisory Board where she
planned and executed the Tri City Real
Estate Tour. Cara says, “Although I took a
significant salary cut, returning home to
Fresno was the absolute right choice.”

36 - May 2025

While working at Fresno State, Cara
was introduced to her husband Gordon,
who was a graduate of the Business
School and returned to campus to meet
the Dean, University President, and to
speak with a class of students. It had
been almost ten years since she had
lost her first husband, and Cara knew
that Gordon was the one she was meant
to spend the next chapter of her life
with. “I feel so lucky to have met him,”
Cara says of Gordon. Cara and Gordon
share a love story of deep connection,
joy, and unwavering partnership.
Together, they have built a bond rooted
in friendship, shared dreams, and a
profound appreciation for the life they
continue to create. They are endlessly
grateful to have found each other

at this stage in their lives—to grow,

to love, and to cherish not only one
another but also the beautiful family
they are shaping. Cara often shares
words of encouragement with those still
searching for their person: “Don’t give
up. Instead, look up and smile.” To them,
every day is a gift, and they embrace

it with hearts full of gratitude and
excitement for all that is yet to come.

Combined, Cara and Gordon have five
adult children and one granddaughter
whom they adore, Summer, who is
one year old. Family is incredibly
important to Cara and Gordon. The
couple travel back and forth from the
Bay Area and Fresno, enjoying life

and activities in both locations. They
play bocce, pickleball, and tennis, and
enjoy golfing and skiing together. Her
home’s kitchen was recently renovated
into a true Italian kitchen, a space Cara
loves sharing with family and friends.
She is also passionate about serving
her community and participates in
numerous events and fundraisers to
support those around her.

In 2020, Cara retired from her position
at Fresno State and jumped headfirst
into real estate. She quickly found her
place in the industry, embracing the
collaboration and teamwork she shares
with fellow agents. “Agents are doers—to
be successful, you have to connect with
others, build trusted relationships, and
ultimately work collaboratively to get
things done!” Cara says of those in the
profession. Behind the scenes, real estate
requires constant effort, with agents
always working to serve their clients.

Cara builds her business on three key
pillars: creativity, commitment, and
connection. Her dedication earned her a
nomination for the “Ultimate Connector”
with Real Producers. She has also received
multiple Top Producer awards and was
honored with the Rising Star Award by
Commercial Real Estate Women of Silicon
Valley. Additionally, her passion for brand
strategy earned her the prestigious Global
Alice L. Beeman Award for Research in
Brand Architecture.

Agents are doers—
to be successful, you
have to connect with
others, build trusted
relationships, and
ultimately work
collaboratively to
get things done!”



Cara prides herself on curating her
clients’ experience to make everyone
feel special and as stress free as possible.
She even offers staging services to her
clients, supplying the inventory and
styling homes herself. Staying connected
to other agents and her current and past
clients is of high importance to Cara.

Cara’s journey is a testament to
resilience, reinvention, and the power
of perspective. She has faced life’s
hardships head-on, choosing to see
beauty where others might see only
loss. “I thrive on building meaningful
relationships and pushing forward,

38 - May 2025

no matter the obstacles,” she explains.
While her path hasn’t always been
smooth, she has discovered that even in
life’s toughest moments, there is light to
be found. Her advice to those standing
at a crossroads, unsure of what comes
next? “Get busy living.” Because if Cara’s
story proves anything, it’s that even in
the face of adversity, growth is always
possible—and sometimes, the most
extraordinary chapters begin when we
refuse to stand still.

For these reasons, and many more, we
hope you will join us in saluting Cara as
our Woman to Watch.

DRIVE WITH CONFIDENCE U ——
BMW MAINTENANCE PLANS. e

7171 N. Palm Ave. Fresno,
BMWFresno.com

Competitive Rates « Customized Solutions NVF l MID VALLEY

RESIDENTIAL, COMMERCIAL & AG REAL ESTATE

FINANCIAL

mvloans.com « 559-206-0400 . 7644 North Palm Avenue, Fresno
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||||| |||||||C ENTURY A HOME FOR EVERY DREAM.®

— COMMUNITIES®

WHAT YOU?

Earn Up to a 2.5% Commission*

Ask a sales associate for details

Come visit one of our Central Valley communities

Building Dreams With Two Decades of Expertise: TURNING YOUR
Your Partner Merced Chowchilla AL
1 1 SOLERA IIl SUNDIAL ORCHARD VIEW TERRA TOSCANA
In Home Financing

NORMA So hable espatl NISIT@ON Mid $400s High $300s Low $400s
TAKAHASHI INTO REALITY

Loan Officer
=i 3

NMLS: 2514928
559-361-6930

Schedule a phone call with me! -

2 g

FINAL OPPORTUNITY

Reedley Hanford Visalia Tulare
BRAVADO LIVE OAK LARKSPUR LIBERTY HILL

Low $400s Low $400s Low $400s Low $400s

CenturyCommunities.com/CentralCalifornia | 559.226.9251

SYNTHETIC TURF
SOD INSTALLATION *To be eligible for a commission, (1) agent/broker must be an active real estate licensee in the state where the home is located; (2) agent/broker must accompany and register buyer
CONCRETE on buyer’s first visit to a Century Communities sales office; (3) agent/broker and client must sign and return Century Communities’ broker referral agreement before or at time buyer
OUTDOOR LIGHTING i signs a Purchase Contract for the home and comply with all of the terms of such agreement; and (4) buyer must close on the home per terms of their Purchase Contract. Since seller
AND MUCH MORE! reserves the right to modify or discontinue this program at any time without notice, please call the applicable sales center in advance to confirm that the program is still in place.
Commission offer not valid for Purchase Contracts signed by buyer prior to publication of this advertisement. Commission offer not valid for sale of multiple homes to the

same buyer, which will be addressed separately. Commission varies per community and home site and cannot be used with any other special offers. Prices, plans, and

terms are effective on the date of publication and subject to change without notice. Depictions of homes or other features are artist conceptions. Hardscape, landscape,

NEWVISION 559)

ANDSCAPE DESIGNERS fresnolandsca

NEXA

ortgage EQUAL HOUSING

OPPORTUNITY

and other items shown may be decorator suggestions that are not included in the purchase price and availability may vary. Offered for sale by BMC Realty Advisors, Inc.
s maNNS Real Estate Broker, License #01920450. General Contractor, License #971581.©02/2025 Century Communities, Inc.
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Norma Lopez
De Takahashi:

FACILITATING THE DREAM OF HOME OWNERSHIP

From farmworker roots to
mortgage expert, Norma
turns determination

into homeownership for
families across California.

WRITTEN BY ASHLEY KIVISTO
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From humble beginnings to a career
built on helping others achieve
homeownership, Norma Lopez De
Takahashi carries forward the values
her mother instilled in her—making
the dream of owning a home a reality
for others.

Norma Lopez De Takahashi was born in
Mexico and came to the United States at
the age of eight, entering the third grade.
She was one of six siblings—her two
older siblings were born in Mexico, while
her mother had three more children
after settling in the U.S. The family made
their home in McFarland, California,
where both of Norma’s parents worked
as farm laborers, primarily picking
grapes in vineyards. From a young age,
Norma learned the value of hard work
and perseverance, lessons instilled in
her—especially by her mother.

Despite never receiving cash aid or food
stamps, Norma’s mother managed to
provide for her family, even paying for
her pregnancies through a payment
plan with her doctor and hospital.

She prioritized homeownership, first
purchasing a home in Mexico and later
buying one in McFarland, instilling

in Norma the importance of owning
property. “She always put us first. She
set a great example of how to strive

for more by working hard for it,”
Norma says of her mother, who worked
tirelessly until retiring at age 67.

After finishing high school, Norma
began working as a receptionist at a car

dealership. What she loved most about
the work was witnessing the joy and
excitement of customers purchasing

a vehicle—a feeling she continues to
cherish in her career as a loan officer
today. Norma’s dedication and strong
work ethic led her to advance within the
dealership, eventually taking on roles as
a Customer Service Manager, DMV Clerk
and anywhere else they needed the help.

Norma has been in the mortgage
industry for about 17 years and

joined NEXA Mortgage in July 2024.

She began her career as an assistant,
quickly advancing to a loan processor
and later training as an operations
manager. Through these roles, she
gained invaluable knowledge of the loan
process behind the scenes—expertise
that continues to benefit both her and
her clients today. “I feel like I look at
things differently. I've seen loans fall
apart and seen how the loan officer was
able to fix them” Norma explains. Her
background allows her to approach
challenges from new angles, helping
clients navigate obstacles and secure
approvals, even in difficult situations.

Norma’s ability to leverage her
background to assist clients is what

sets her apart in the industry. She

is dedicated to doing everything
possible to help individuals achieve
homeownership, using creativity and
outside-the-box thinking to find the best
solutions. Her affiliation with NEXA
Mortgage also provides a significant
advantage, giving her clients access
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to over 200 wholesale lenders. “I am in the business to help
people become homeowners,” Norma reiterates, emphasizing
her commitment to making homeownership a reality for those
she serves.

For Norma, success isn’t measured by a large paycheck, but
by being someone others can trust and rely on. “Success is
knowing people are going to trust what you have to offer,” she
explains. While thriving in her career is important, Norma’s
family will always come first. “My greatest achievement in life
is the kids that I have raised,” she says.

Norma met her husband, Kevin Takahashi, while they were
both working at the car dealership. Their friendship quickly
deepened, eventually blossoming into something more. Just
two weeks into dating, Kevin proposed, and they were married
a couple of months later. “I took a leap of faith and it paid off”
she said. This year, they will celebrate their 27th anniversary.
“The way he loves me and puts me first? I couldn’t have asked
for a better partner,” Norma says of Kevin.

Before meeting Kevin, Norma was a single mother to a boy and
a girl. Together, she and Kevin had two more sons, who later
became the first in the family to attend college. Both graduated
from Fresno State without any student loans, paying for their
education entirely on their own. Norma is proud to have
provided all her children with the best possible environment
to succeed. “We were able to give our kids their safe space,” she
explains. “That’s so important. Life is hard and it’s our job to
teach them how to thrive while giving them a safe space to do
it in.” Today, their four adult children are thriving, and Norma
and Kevin enjoy spending time with their six grandchildren.

As empty nesters, Norma and Kevin are cherishing their time
together, continuing their tradition of weekly date nights and

weekend getaways to their home in Ventura. “We’re in our
honeymoon stage now,” Norma beams. When they go out, they
enjoy discovering new craft cocktails and excellent food. Their
favorite local spots include The Vault in Porterville, known for
its great craft beer selection, and The Palace Kitchen & Craft
Bar, where they can indulge in expertly crafted cocktails.

Norma also takes great pride in serving her community and
working to better the lives of those around her. She is an
active member of several organizations, including the Tulare
Kings Hispanic Chamber of Commerce, Latino Professionals
Network, Our Success Manifest Networking Group, and the
Zonta Club of Porterville. She is particularly dedicated to

the mission of the Zonta Club. “We provide scholarships,
international education programs, and so much more to
women locally, nationally, and internationally,” Norma
explains. Zonta also works closely with the Family Crisis
Center in Porterville, supporting victims of domestic violence
and providing essential resources to those in need.

Norma Lopez De Takahashi’s journey from humble beginnings
to a thriving career in real estate is a testament to her
perseverance, dedication, and deep-rooted belief in the power
of homeownership. With years of experience and a strong
foundation in loan processing, Norma goes above and beyond
to find creative solutions for her clients, ensuring they have

the best possible path to homeownership. Whether assisting
first-time buyers, Spanish-speaking clients, or those seeking
mobile home loans, she is dedicated to making homeownership
accessible to as many people as possible.

Partner with Norma and take the first step toward owning your home—
because your dream deserves a champion.
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WE HELP YOU TELLIT

BUILT FOR AGENTS,

Trusted by Homeowners

SEE HOW | CAN
HELP COVER
YOUR CLIENTS!

209.639.2344

michaela.reyes@fnf.com
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Your Garage

With Premium Epoxy and Polyaspartic Flooring
and Custom Cabinets

(559) 826-4968 garageexperts.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

California Association of REALTORS® Certified

WIN

HOME INSPECTION
Wi

SERVING THE ENTIRE

Nathan Houck - Owner/Inspector

WIN Home Inspection Visalia
www.wini.com/visalia
559-303-5100

WIN Home Inspection Hanford
www.wini.com/hanford
559-415-3500

WIN Home Inspection Porterville
www.wini.com/porterville
559-615-5505

L__
SERVICES INCLUDE:

. Home inspection . Sewer Scope

« Pre-list inspection . Mold Test
. Pool & Spa

Rob Blackstone - Owner/Inspector
WIN Home Inspection Madera-Merced
www.wini.com/maderamerced
559-674-5332



