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Choosing the right attorney 
for your Real Estate 
transaction matters. The 
Salerno Law Office is a 
well-organized firm with 
experienced professionals 
who provide above-and- 
beyond service to both 
Sellers and Buyers. Kim and 
her team have an efficient 
process to make the Real 
Estate transaction seamless 
from start to finish. Their 
communication and 
transparency are one of the 
key factors that truly set them 
apart from the rest. Time and 
time again, I will always 
recommend this law office to 
all my real estate clients.

JENNA TUTTOLOMONDO
Licensed Real Estate 
Salesperson with Signature 
ONE Realty Group

"

"

Your Trusted Real Estate Firm
20+ Years of Experience • Contract-Based Representation • Locally and Woman Owned

Residential & Commercial Real Estate • New Construction

For Sale By Owner (FSBO) • Investment Properties

Relocations • Title Insurance�

KIMBERLY A. SALERNO, ESQ.
     16 Round Lake Road, Ballston Lake, NY

     (518) 229-1089 (c)

     Kim@SalernoLawNY.com

     SalernoLawNY.com�
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Your dream home awaits. 
Turn to your mortgage experts for seamless financing. We offer a 

comprehensive selection of mortgage solutions and exclusive products
you won't find elsewhere.

Mortgage products in New York State only and offered by our Mortgage Team, Homeowners Advantage (HOA), which is a subsidiary of Broadview FCU. HOA is a Licensed 
Mortgage Bankers – NYS Dept. of Financial Services. NMLS Identifier: 309847. HOA address: 4 Winners Circle, Suite 201, Albany NY, 12205. HOA Branch ID: 2491994. Broadview 
FCU NMLS Identifier: 458314. HOA and the listed realtor are separate entities and neither shall be responsible in relation to information or advice provided by the other entity.

The Best Deserve The Best!
FIRST-CLASS SERVICE EVERY TIME.

Brian Marchand
Senior Mortgage Specialist | NMLS# 481563

877-266-7722 ext. 1424077
BMarchand@HomeownersAdvantage.com

Apply
Now

Rob Snyder
Mortgage Originator | NMLS# 58317

518-852-3844 (cell)
RSnyder@HomeownersAdvantage.com

Apply
Now

Schedule a MOLD ASSESSMENT with John Fitzgerald!
518-858-9178 • northeasthomeinspectionsvcs.com

UID# : 16000091177 Mold Assessment License #:01822

DID YOUR BUYER FIND THE PERFECT HOME?
Make sure it's safe, healthy & ready for them to move in. 

• Mold Assessments

• General Home Inspections

• Radon Testing

• Water Quality

• Termite Inspections & More!

FREE Estimates!



Capital Region Real Producers • 76 • May 2025

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY
Herzog Law Firm, P.C.
Daniel S. Glaser, Esq.
(518) 465-7581
dglaser@herzoglaw.com

Rohan & DeLancey, P.C.
(518) 265-0530
brohan@rohanlaw.com

Salerno Law, P.C.
(518) 229-1089
SalernoLawNY.com

CLEANING SERVICE
BD Homes Cleaning
(518) 212-7479
BDHomesCleaning.com

Sparkling Diva 
Cleaning Services
(518) 857-4061
sparklingdiva100@gmail.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

HOME INSPECTION
ACE Home Inspections
(518) 727-7091
AceHomeNY.com

Nestor Home Inspections, LLC
(518) 774-0002
NestorInspection.com

JUNK REMOVAL
Clean Green Hauling 
& Removal, LLC
(518) 378-5160
CleanGreenRemoval.com

MOLD ASSESSOR
Northeast Home Inspection 
& Mold Assessment, Inc.
(518) 858-9178
NorthEastHome
Inspectionsvcs.com

MORTGAGE
Broadview
Eric Cruz
(518) 458-2195
BroadviewFCU.com

Community Bank
(716) 539-5285
Cbna.com

Fairway Independent 
Mortgage Corporation
Drew Aiello
(518) 573-2435
FairwayIndependentMC.com/lo/
Drew-Aiello-64814

Homestead Funding Corp
Dean Sunkes
(518) 857-6465
CliftonParkSouth.
HomeSteadFunding.com

PrimeLending
Kristen Zorda
(518) 366-7999
Lo.PrimeLending.com/
Kristen.Zorda

Trustco Bank
Pratik Shah
(518) 650-5774
TrustcoBank.com

MOVING & STORAGE
Arnoff Moving & Storage
(518) 463-5525
Arnoff.com

Don’s Moving & Storage, Inc
(518) 462-0697
DonsMovers.com

Moving Made Ez
John Payne
(518) 792-1837
MovesMadeEz.net

OIL TANK ABANDONED 
AND REMOVAL
Edgeco Environmental
(518) 235-5687
EdgecoEnvironmental.com

PHOTOGRAPHY
Metroland Photo
Michael Gallitelli
(518) 459-8050
MetrolandPhoto.com

PROPERTY MANAGEMENT
Carda, LLC
(518) 441-7331
Cardallc.com

RADON/ASBESTOS/
MOLD/LEAD
Edgeco Environmental
(518) 235-5687
EdgecoEnvironmental.com

SEPTIC SERVICES
MG Septic
(518) 727-8699
Facebook.com/MGSeptic
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Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow Us Online!

Capital Region Real Producers
@CapitalRegionREALProducers

Capital Region Real Producers
@realproducerscapitalregion

Kristin Brindley
Publisher

Wendy Ross
Operations Manager

Lexy Broussard
Client Relations

Michael Gallitelli
Photographer

MEET MORE OF  
OUR TEAM HERE!

(518) 441-7331
cardallc.com
cardallcmanagement@gmail.com
VETERAN-OWNED, LOCAL BUSINESS

May is all about fresh starts!
Whether you’re a first-time landlord or a

seasoned investor, our expert property
management services keep your rentals

running smoothly. Let us handle the details
while you enjoy the season!

A�� Show�s Br�g
PROPERTY MANAGEMENT SOLUTIONS!

Why Choose Us?
• Educated on the latest laws & techniques.
• Owner portal to view property stats.
• Ability for tenants to auto-draft

their payments.
• We know how to pick and

screen good tenants.
• Serving the greater Saratoga area.
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Nestor Home Inspections

Providing Transparent Inspections
& Building Lifelong Trust

Mark Nestor
518.774.0002 • nestorinspections.com

NYS ID# 1600007046

• 17+ Years of Experience in Residential Construction
• 8 Years Experience as a Mason
• Additional Experience in Plumbing, Electrical,

Heating Systems, Roofing, Siding & Flooring
• Comprehensive Report w/ Photos WITHIN 24 HOURS!

When you need a no-hassle 
home inspection, call Mark!
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RoyalRoyal
MasQueradeMasQuerade

P U T  O N  Y O U R  F I N E S T  G O W N S  A N D  S U I T S

A N D  H E A D  O V E R  T O  T H E  C A S T L E  F O R  A N

A F T E R N O O N  O F  R O Y A L  F E S T I V I T I E S .

H E A R  Y E !  H E A R  Y E !

Lords & Ladies of realtyLords & Ladies of realty
J U N E  1 2 ,  2 0 2 5    |    1 - 3  P M

A M S T E R D A M  C A S T L E
4 9  F L O R I D A  A V E ,  A M S T E R D A M ,  N Y

For all information on all Capital Region Real Producers events, email info@capitalregionrealproducers.com

PUBLISHER’S 
NOTE
Hello May, the Season of Growth!

As spring reaches its peak, May reminds us of the power 
of growth and gratitude. It’s a time to celebrate our 
accomplishments, embrace new opportunities, and 
reflect on the progress we’ve made so far this year.

We’re already looking forward to kicking off summer 
in style at our Royal Masquerade on June 12th! We 
can’t wait to see you there for a vibrant evening of fun, 
connection, and a taste of the tropics with the best in the 
industry. Mark your calendars — it’s going to be a blast!

A warm welcome to our newest preferred partner, Sparkling 
Diva Cleaning Service! We’re excited to have them join our 
community and look forward to all the great things ahead.

Let’s keep this thought in mind: “What we plant 
in the spring, we harvest in the fall.”

Here’s to a May filled with growth, creativity, and gratitude.

Kristin Brindley
Owner/Publisher
Capital Region Real Producers
313-971-8312
Kristin@kristinbrindley.com
CapitalRegionRealProducers.com
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EXCEPTIONAL &
HIGH-QUALITY

Real Estate Counsel & Representation

• Residential & Commercial Closings

• Lender Closing/Settlement Services

• Title Insurance (Searches, Examination,
Clearance)

• New Construction

• Investment Properties

• Landlord & Tenant Representation

• Property Management

• Bank Owned Real Property (REO)

• Deed Transfers

• Land Contracts

• Condos/Cooperative Apartments

and more!

Brian P. Rohan, Esq.
brohan@rohanlaw.com

Erin P. DeLancey, Esq.
edelancey@rohanlaw.com

(518) 438-0010
18 Computer Dr. West, Albany, NY

We also have satellite locations in Saratoga Springs & Glens 
Falls. Call to make an appointment!

Follow us on Facebook!

Additional Areas of Expertise: 
Business & Corporate Law, Trusts & 
Estates, and Vehicle & Tra�c Laws

provide competitive interest rates and 
down payment assistance of up to 
$15,000. SONYMA also runs the Graduate 
to Homeownership Program, designed 
to help recent college graduates buy 
homes in upstate communities.

First Home Club 
The First Home Club program, operated 
by participating lenders and backed by 
the Federal Home Loan Bank of New 
York, provides eligible buyers with up to 
$7,500 in matching funds for their down 
payment and closing costs. Participants 
must save systematically over a 
designated period while completing 
a homebuyer education course.

Neighborhood  
Revitalization Programs 
For those interested in buying homes 
in distressed areas, NYS offers grants to 
encourage homeownership in targeted 
neighborhoods. These initiatives provide 
funding for renovations and home 
improvements, making home purchases 
more appealing and affordable.

New York State offers a range of 
grants and assistance programs that 
can significantly ease the financial 
burden of buying a home. Prospective 
buyers should explore these options, 
meet eligibility criteria, and take 
advantage of the available resources 
to turn homeownership into a reality.

Erin P. Delancey is a 
practicing attorney 
and a published 
author with a strong 
background in 
real estate law. 
She graduated 

from the Roger Williams School of Law 
in 2016 and was admitted to the Bar in 
2017. Erin specializes in residential and 
commercial real estate as a member of 
the boutique law firm Rohan & Delancey, 
PC, located in Albany, New York.

A  P A T H W A Y  T O  H O M E O W N E R S H I P

BY ERIN P. DELANCEY, ESQ. 

NYS Grants to Buy a Home: 

LEGAL HOTLINE

For many New Yorkers, purchasing a 
home can be a challenging financial 
endeavor. Fortunately, various 
grants and assistance programs in 
New York State (NYS) help make 
homeownership more attainable. 
These programs provide financial 
aid for down payments, closing 
costs, and homebuyer education, 
easing the burden for first-time and 
low-to-moderate-income buyers.

HomeFirst Down Payment 
Assistance Program 
One of the most popular programs in 
NYS is the HomeFirst Down Payment 

Assistance Program, offered by the 
New York City Department of Housing 
Preservation and Development. This 
initiative provides up to $100,000 
in assistance to eligible first-time 
homebuyers purchasing a home 
within NYC. To qualify, applicants 
must meet income limits, complete a 
homebuyer education course, and use 
the home as their primary residence.

State of New York Mortgage 
Agency (SONYMA) Programs 
SONYMA offers several programs, 
including the Achieving the Dream and 
Low Interest Rate programs, which 

Residential & Commercial Moves • Interstate Moving 
Packing Services & Supplies • Moving Labor
Large & Heavy Items

CALL TODAY AND LET'S GET YOUR CLIENT HOME!
518-792-1837  |  MovesMadeEZ.net

HASSLE-FREE MOVING SERVICES BY THE CAPITAL REGION’S MOVING EXPERTS



Capital Region Real Producers • 1716 • May 2025

HERE TO HELP 
YOU WIN
BY AMELIA ROSEWOOD

PARTNER HIGHLIGHT

B
ehind every smooth home-
buying journey is a team that 
goes above and beyond—and 
that’s exactly what you’ll 

find in Toni Zidich and Stephanie 
Izzo, Mortgage Loan Consultants at 
Community Bank. With a combined 
30+ years of experience in banking 
and lending, these two powerhouse 
professionals aren’t just helping clients 
secure loans—they’re guiding them 
toward lasting financial success.

Where It All Started 
For Toni Zidich, the journey began at 20 
years old as a part-time teller. Over time, 
her passion for helping others led her 
to mortgage lending, a space she’s now 
thrived in for more than seven years.

“It wasn’t just about processing 
paperwork,” Toni says. “It was about 
educating people and helping them 
feel confident in one of the biggest 
financial decisions of their lives.”

Stephanie Izzo’s roots in the industry 
go back two decades, when she began 
as an Assistant Branch Manager at 
a local bank. It was there that she 
discovered her love for real estate 
transactions and worked closely with 
clients navigating the lending process.

“Helping people achieve 
homeownership—especially first-
timers—is incredibly fulfilling,” 
Stephanie shares. “Every client has 
a story, and we’re here to find the 
right path forward for them.”

A Lending Experience 
That Feels Different 
At Community Bank, Toni and Stephanie 
take pride in providing more than just 
loan products. They offer an educational 
and transparent process tailored 
to each client’s unique situation.

“We don’t just provide loans—we equip 
our clients with financial strategies,” 
Toni explains. “Our approach considers 
all the moving parts in someone’s 
financial life, not just their mortgage.”

Community Bank’s flexibility allows 
it to go beyond standard mortgage 
products. Whether it’s first-time 
homebuyer assistance, second-home 
purchases, or construction loans, 
Toni and Stephanie help clients 
understand every option available.

And it’s not just about the client—
both women know that strong 
relationships with real estate agents 
are key to a smooth process.

“We believe in being honest 
about loan options, timelines, and 
potential hurdles,” says Toni. “That 
kind of transparency builds trust 
and makes the entire experience 
smoother for everyone involved.”

Rooted in Values, Driven 
by Community 
Community Bank is built on the 
values of integrity, excellence, 
teamwork, and humility, and Toni 
and Stephanie embody these values 
in every client interaction.

They also stay ahead of industry trends 
through ongoing conversations with 
partners and deep dives into market 
research. Their goal? To provide 
affordable, innovative financing that 
gives their clients a competitive edge.

“We’re constantly asking, ‘How 
can we help clients expand their 
purchase power and create more 
financial flexibility?’” says Toni. “That’s 
how we continue to outperform 
in a competitive market.”

Beyond the Office 
Outside of work, both women 
lead full, family-centered lives.

Toni is a proud single mother of four—
three daughters and a son. Her free time 
is spent poolside, hosting cookouts, or 
cheering from the sidelines at her kids’ 
sports games. Her three dogs (including 
two Great Danes!) are always nearby.

Stephanie and her husband, David, are 
raising three teenagers who keep them 
busy with sports and dance. She loves 
baking—especially bread—playing the 
violin, and planning travel adventures. 
This year, the family is headed to Italy.

Looking Ahead 
Toni and Stephanie are laser-focused 
on creating solutions that give clients 
an edge, whether that’s through 

BANK
Community

T O N I  Z I D I C H  & 
S T E P H A N I E  I Z Z O

Whether you’re a real 
estate agent or a 

homebuyer, Toni Zidich 
and Stephanie Izzo are 
ready to guide you with 

trusted, personalized 
lending solutions. Reach 
Toni at toni.zidich@cbna.
com | 518-380-3620 or 
Stephanie at stephanie.
izzo@cbna.com | 838-
250-7798. Learn more
at cbna.com —and let

them be your go-to 
partners on the path 
to homeownership.

affordability programs, unique loan 
products, or simply smarter planning.

“We’re building relationships that go 
far beyond the closing table,” says Toni. 
“That’s where the real value lies—for 
us, our partners, and our clients.”

“WE DON’T JUST 
PROVIDE LOANS—WE 
EQUIP OUR CLIENTS WITH 
FINANCIAL STRATEGIES.”

Stephanie Izzo, Mortgage Loan Consultant

Toni Zidich, Mortgage Loan Consultant
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RISING STAR

BY GEORGE 

PAUL THOMAS 

PHOTOS BY 

MICHAEL 

GALLITELLI

Megan Morse isn’t your typical 
real estate agent. In fact, she 
might just be one of the most 
unexpected personalities in 
the business. An “introverted 
extrovert” with a background 
in music, theater, and retail 
management, Megan has found 
a way to blend all of her unique 
experiences into a thriving 
career in real estate. Based in 
Albany and a key player at the 
Core Real Estate Team, Megan 
has quickly carved out a name 
for herself, not just for her 
impressive sales numbers, but for 
her calm, empathetic approach 
that makes the buying and selling 
process less stressful for her 
clients. What’s most important 
to her with every transaction 
is transparency and integrity.

Her Journey to Real Estate 
Megan grew up in Catskill, New 
York, just south of Albany. After 
high school, she pursued music 
education, initially planning to 
become a teacher. But as much 
as she loved music, she realized 
she didn’t want to make it her 

full-time career. “I wanted 
music to stay something I did 
for fun,” she explains. “I didn’t 
want to feel like I had to do 
it—I wanted to want to do it.”

So, she switched gears and 
entered the retail world, spending 
over a decade managing multiple 
Bath & Body Works stores. At 
one point, she was leading a 
team of over 80 people, handling 
scheduling, hiring, and all the 
behind-the-scenes work that 
makes a store successful. “Retail 
management is basically like 
running your own business,” 
she says. “You’re responsible 
for everything, and that taught 
me so much about leadership 
and problem-solving.”

After leaving retail, she moved 
into B2B sales, where she honed 
her ability to understand clients’ 
needs, problem-solve, and, 
yes, even knock on doors in 
cold-call sales—an experience 
she now credits for making 
her fearless in real estate.

ROCKING The Real Estate World
So, how did real estate come 
into the picture? Surprisingly, 
it was a casual suggestion from 
her boyfriend, Ryan Cahill. “We 
were looking at a house one 
day with an agent, and he said, 
‘You should get your real estate 
license. I feel like this would be 
perfect for you.’ At the time, I was 
burned out from retail and did 
not feel secure with B2B sales, 
so I was ready for something 
new. The more I researched it, 
the more it just made sense.”

Since getting licensed in 2022, 
Megan has wasted no time 
making a name for herself. 
Last year, she set a goal of 
$8 million in sales for 2024, 
and she came remarkably 
close, closing $7.5 million and 
pending nearly $10 million.

She’s also stepping into leadership 
within the Core Real Estate Team, 
getting involved in internal team-
building efforts and mentoring 
newer agents. “I love being part of 
a team where we can learn from 
each other and push each other 

MORSE
Megan
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to grow,” she says. “I’ve even 
led a couple of team contests, 
which has been a fun way to 
dip my toes into leadership.”

And while she’s currently a solo 
agent, she’s keeping the door open 
for building a team in the future.

Beyond Real Estate 
When Megan Morse isn’t 
closing deals, she’s likely on 
stage—whether that’s singing, 
acting, or performing for kids’ 
events. A lifelong music lover, 
she sings in a band with her 
boyfriend, who plays guitar. The 

two often perform acoustic sets 
in Saratoga and Windham.

Theater is another major passion 
of hers. She regularly participates 
in community musicals, 
spending weeks rehearsing 
before stepping onto the stage. “ 
Honestly, it’s how I’ve built a lot 
of my network,” she says. “The 
theater community is amazing, 
and I love being a part of it.”

Even at home, music plays a big 
role. Megan and her boyfriend 
named their two cats Bowie and 
Prince, a nod to their shared 
love of legendary musicians. 
“We’re obviously big music 
fans,” she laughs. “Even our 
pets have rockstar names.”

For Megan, balancing real 
estate with her creative 
passions is key. “Music and 
theater keep me grounded,” she 
says. “They help me recharge, 
connect with people, and just 
enjoy life outside of work.”

Big Goals, Bigger Dreams 
Megan is already thinking ahead 
to the next chapter of her career. 
“My big goal for 2025 is to hit 
$11 million in volume,” she says. 
“And if I get to that point, I’ll 
definitely have to start thinking 
about expanding—whether 
that means forming a team or 
bringing on some extra support.”

Beyond real estate, Megan shines on stage—whether she’s singing or performing in 
theater, it’s where her passion comes to life.

But it’s not just about sales goals 
for her—she’s also passionate 
about giving back. One of her 
major focuses for the coming 
years is to get more involved 
with supporting community 
theater and music programs. 
“Arts programs don’t always 
get the funding they need, and 
I’d love to do more to support 
them,” she says. She’s also led 
past charity events to raise 
money for MSA research, or 
Multiple System Atrophy, which 
is the disease that tragically took 
her mom from her in 2016.

For those looking to make it big 
in real estate, Megan has one key 
piece of advice: “Stay consistent.”

“The first couple of years are 
going to be hard, and you might 
have slow months. But if you 
keep at it and do the things that 
get you in front of people—
whether it’s networking, social 
media, or just having real 
conversations—it will pay off.”

And most importantly? “Find 
what works for you,” she 
adds. “Some agents thrive 

on social media, others on 
door-knocking or community 
events. There’s no one-size-fits-
all approach, so play to your 
strengths and just keep going.”

With her mix of talent, grit, 
and authenticity, there’s no 
doubt that Megan Morse is a 
Rising Star to watch—both in 
real estate and on the stage.

Megan and her boyfriend, Ryan Cahill

Bowie and Prince

“FIND WHAT WORKS FOR YOU. 
There’s no one-size-fits-all approach, 

so play to your strengths and just 

keep going.”
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COVER STORY

A Natural Evolution 
Born and raised in Lake 
George, Jen grew up 
surrounded by the beauty 
of the Adirondacks, 
which instilled in her a 
deep love for the region. 
After graduating from 
Lake George High School, 
she jumped straight into 
entrepreneurship, opening 
a retail store specializing 
in silver jewelry and 
unique gifts. Running a 
business wasn’t just about 
selling products—it was 
about understanding 
people, adapting to trends, 
and constantly staying 
ahead of the curve.

“My personal and 
professional background 
has definitely shaped me 
into someone who thrives 
on energy, adaptability, 
and a bit of chaos,” Jen 
shares. “Owning a business 
taught me how to juggle 
multiple challenges at 
once and stay resilient 
when things got tough.”

But after years in retail, 
Jen found herself craving a 
new challenge. Real estate 
had always been on her 
radar, thanks in part to her 
now-husband, Dan Davies, 
who had been nudging 
her toward the industry. 
“I was getting bored with 
my business and looking 
for something that would 
reignite my excitement 
to get up every day,” she 
recalls. “Dan had been 
encouraging me for a while, 
so one day, I just decided 
to go for it. I signed up for 
the course, and everything 
fell into place from there.”

Since getting licensed in 
2006, Jen has never looked 
back. Real estate turned 
out to be the perfect fit, 
combining her natural 

sales skills with her ability 
to connect with people 
on a deeper level.

Real estate isn’t just a job for 
Jen; it’s a career that aligns 
with her long-term goals. 
“It’s given me stability and 
fulfillment while allowing 
me the flexibility to focus 
on causes I care about, like 
animal rescue,” she explains. 
“It’s also given me the 
financial freedom to ensure a 
secure future for my family.”

For Jen, the most rewarding 
part of the business is 
helping people navigate 
one of the biggest decisions 
of their lives. “The best 
part is the people! Helping 
clients buy or sell a home 
is a huge milestone, and 
being part of that journey 
is incredibly fulfilling,” she 
says. “And let’s be real—
meeting their pets is a huge 
bonus. There’s nothing better 
than walking into a client’s 
home and being greeted 
by their dogs & cats!!”

Her secret to success? Brutal 
honesty. “I don’t sugarcoat 
things. Buying and selling 
real estate is one of the 

biggest investments most 
people will make in their 
lifetime, so I prioritize 
trust and transparency,” 
Jen says. “If I can take 
some of the stress off their 
shoulders and help them 
sleep better at night, then 
I know I’ve done my job.”

As a solo agent, Jen has built 
an impressive resume. In 
2024 alone, she closed 72 
transactions, totaling $33.5 
million in sales volume. 
She expects to hit similar 
numbers in 2025, proving 
her consistency in an 
ever-changing market.

Her accolades speak for 
themselves. She has been 
the Hunt Real Estate Top 
Producer in the Capital 
District since 2013 and the 
Top Producer in the Glens 
Falls branch since 2010. 
She has also been part of 
ERA’s Leaders Circle since 
2013 and has ranked as 
one of REALTrends’ Top 
100 Producers in New 
York State since 2018.

It’s a level of success that 
doesn’t come without grit. 
“Dig your heels in, put your 

chin down, and go to work,” 
Jen advises aspiring top 
producers. “There are no 
shortcuts in this business.”

Family, Fun, and 
Furry Friends 
Outside of real estate, life 
is just as busy—and just 
as fulfilling. Jen recently 
married her childhood 
friend, Dan Davies, on June 
15, 2024, in what she calls 
“a great day!” Together, 
they have a blended family. 
Her son Cayden, 22, and 
Dan’s son Torin, 22, are both 
graduating from college 
this spring. Dan’s daughter 
Taylor, 19, is also forging 
her own path. Their four-
legged family members 
include their beloved dog, 
Adi, and two rescue cats, 
Puss Sr. and Puss Jr.

“We love the lake! Being born 
and raised in Lake George, 
we try to spend as much time 
as possible on the water with 
family, friends, and Adi,” she 
says. When she’s not working 
or boating, she enjoys hiking, 
traveling, and—true to her 
bold nature—throwing an 
epic party. “If I weren’t in 
real estate, I’d definitely 

BALL
Jen Ball doesn’t do anything halfway. Whether it’s 
launching a business, helping clients navigate the 
real estate market, or planning the perfect party, 
she brings the same fearless energy to everything 
she does. As a Licensed Associate Broker with 
Hunt ERA, Jen is known for her bold personality, 
honest approach, and unwavering commitment 
to her clients. She’s built a career on hard work, 
resilience, and the ability to thrive in controlled 
chaos—something she learned early in life.

Jen’s billboard marketing captures the magic of her beloved furry team—with Len, her forever sidekick, 
still proudly by her side.

FEARLESS & FOCUSED
BY GEORGE PAUL THOMAS 

PHOTOS BY SHAWN LACHAPELLE PHOTOGRAPHY

Jen
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be a party planner,” she 
laughs. “I love bringing 
people together.”

Her passion for animals 
isn’t just personal—it’s a 
mission. Jen volunteers 
for Alfie’s Rescue, a group 
dedicated to finding lost 
pets. “Dogs go feral quickly 
when lost, and tracking them 
is a strategic process,” she 
explains. “It’s stressful, but so 
rewarding when we reunite 
them with their owners. 
Jen Atchinson is the head 
of the organization. She is a 
true hero, and her work is 
an asset to our community! 
I’m proud to be able to help 
her in any way I can!

That compassion for animals 
started early. “I grew up on 
33 acres, and my parents 
let me have a horse, goats, 
rabbits, cats, and dogs. I 
got caught plenty of times 
smuggling stray animals 
home as a kid,” she admits. 
“My oldest cat, Puss Sr., was 
a kitten I thought was a dead 
skunk on the side of the road. 
I stopped to check, and when 
I went to move it off the 
road, it took a breath! Now, 
she’s part of our family.”

Hustle, Heart, and Legacy 
Jen isn’t slowing down 
anytime soon. “My goal 
is to continue growing 
my real estate business 

while building a strong, 
recognizable brand that 
clients trust,” she says. “I 
want to be the go-to resource 
for buyers and sellers 
while also maintaining the 
flexibility to focus on causes 
that matter to my family.”

Her motto has always been 
simple: “Work hard. Stay 
humble. Be Patient. Keep 
hustling.” It’s a mindset that 
has carried her through 
every stage of her career. 
She believes that the key 
to success isn’t just about 
talent or luck—it’s about 
showing up every single day 
and putting in the work.

Jen and Dan’s wedding, June 15, 2024. 
(Left to right: Cayden, Jen, Dan, Taylor, Torin)

At the end of the day, Jen’s 
success isn’t about the 
numbers or the accolades—
it’s about the impact she 
makes. “I’m just your 
average Joe, out there 
working hard,” she says. 
“Give 110% every day, and 
it will all return to you.”

IF I CAN TAKE SOME OF THE 

STRESS OFF THEIR SHOULDERS 

AND HELP THEM SLEEP BETTER 

AT NIGHT, THEN I KNOW I’VE 

DONE MY JOB.”
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Give us a call to schedule! (518) 235-5687
Learn more! EdgecoEnvironmental.com

"I'm an Associate Broker, so (lucky me) I've seen a lot of mold situations over 
the past fourteen years. Paul and his crew are hands down the best. Best price, 

most knowledgeable, and they stand behind their work." - Suzanne P.

KEEPING HOMES SAFE
IN THE CAPITAL REGION

Mold Remediation • Radon Mitigation
Oil Tank Removals • Lead Abatement

Providing Superior packing, storage, local and long-distance 
moving services to the Capital Region.

S I N C E  1 9 5 2

Call for a FREE quote today!

(518) 462-0697
donsmovers.com • glenn@donsmovers.com

Apply for you or someone you know to be
featured in an upcoming article. 

WHO WE FEATURE:

Scan the QR Code or send an email to
info@capitalregionrealproducers.com to nominate.

Be Featured in
Real Producers

RISING STARS:
High-performing agents who’ve
been in real estate for less than
5 years.

PARTNERS:
Highly recommended and
strongly endorsed real estate and
home service providers.

TOP AGENTS:
Agents who perform in the top 300 in
the market and have an interesting or
inspirational story to tell. 

SCAN ME



9151 Currency St.
Irving, TX 75063


