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THE WINNING BET IN
PROPERTY INSPECTIONS

- MAKE THE WRIGHT CHOICE
@%E‘ AND CHOOSE US FOR ALL OF YOUR
Roa, ﬁ INSPECTION NEEDS!
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(502) 822-6484 | YOURWRIGHTCHOICE.COM

WE'RE THE TOP DOG IN ROOFING

SAVING THE DAY, ONE CLOSING AT A TIME!

REALTOR SIDEKICK PARTNER PROGRAM
. SCHEDULING

ROOF PRE-INSPECTIONS

DRONE SCAN REPORTS/PICTURES

MARTIN SHREFFLER
OWNER

[==] GIVE US A HowL!
4 859-832-0123
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AUDIO VIDEO / IT
46Solutions
Crystal Newton
(859) 788-4600

BUILDER AND REMODELING
Atchison Construction
(859) 229-5037

CUSTOM SHELVING DESIGN
ShelfGenie

Katie Livingston

(662) 782-9438

ELECTRICAL
Mr. Electric
(859) 346-4350

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483

GENERAL CONTRACTOR
Anderson & Rodgers
Construction

Teddy Rodgers

(859) 309-3021

GLASS REPAIR
Glass Doctor
(859) 402-1331

HEATING/COOLING
Hubbard Mechanical
Arthur Hubbard
(859) 340-4509
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HOME & PROPERTY
INSPECTIONS

Wright Choice Property
Inspection

Nick Wright

(502) 822-6484

HOME INSPECTION
CHC Home Inspection
Clay Hoskins

(859) 388-0530

HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024
Www.achosahw.com

Home Warranty of
the Midwest Inc.
Kourtney Funk
(606) 315-5144

JUNK REMOVAL / DEMOLITION
Junk Magicians

Hunter Jablonski

(859) 533-1420

MORTGAGE / BANKING
Republic Bank - Patricia
Morgeson

(859) 519-3369

Traditional Bank
(859) 263-2801

MORTGAGE LENDER
Luminate Bank - Jordan Hoskins
(502) 542-0363

Mortgage Investors Group
Scott Mayes
(859) 286-4394

Republic Bank - Rebecca Elliott
(502) 867-7648

Rural 1st
Brandye Smith
(859) 435-0964

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY
From Here To There
Jyre Richardson
(859) 893-2602

Vincent Fister Inc.
(859) 266-2153
vincentfister.com

Wildcat Moving
(859) 948-3553
www.wildcatmoving.com/

PHOTOGRAPHY

Brianna Loring Photography
Brianna Loring

(270) 505-9535

Dei Gratia Photo
Jaron Johns
(859) 553-8321

Keni Parks Photography
Keni Parks
(859) 797-8910

PHOTOGRAPHY &
VIDEOGRAPHY
1075 Photography
Gabriel McBride
(606) 510-7628

Odyssey Optics
Michael Wallace
(606) 356-5168

Pending Media
James Weatherholt
(502) 439-5683

REAL ESTATE PHOTOGRAPHY
Bluegrass Real Estate Media
Aaron Bradley

(502) 330-4600

ROOFING

Mighty Dog Roofing
Martin Shreffler
(859) 600-6220

TITLE & ESCROW
Bluegrass Land Title
Maggie Cohen Lewis
(502) 321-6924

Land Group Title
Karen Mumme
(859) 554-3665

TRANSACTION COORDINATOR
Seamless Transaction
Coordinating

Chelsea Russell

(502) 445-0200

When your clients are
ready to buy a home

() .
D (’z!,.{/ ﬁ,;e"\/ s CAHV |n ,{// /ﬂ /

. Traditiona
Bank

“Helping others achieve homeownership is
more than a transaction - it's about making
dreams a reality with confidence and ease."

‘@ Mt. Sterling © (859)899-7253

Find a lender in your area at traditionalban Wienders

OEA0]
E A o — e
HOME INSPECTION
859.388.0530
CHCHOMEINSPECTION.COM
Proudly offering complete inspections for your residential
and commercial needs. We can usually fit inspections in
within 3 days and get your inspection back to you same
day or next day!
Serving all of Kentucky

©O

AIR QUALITY MFD. HOME

SEWER ESTIMATES RADOMN EMNGINEER
MOLD CERTIFICATION
CHIMNEY POOL ROOF TERMITE
AND MORE!
WE WORK WHEM ¥OL WORK!
CALL TO SCHEDULE ANYTIME!
EASILY BOOK ONLINE

UR SHOOT TODA

« Commercial
+ Branding
« Individual

DeiGratiaPhotography.com
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Meet
The

Team

Aaron Hutchison Dan Allsup Lauren Denato Brett Rybak
Owner and Publisher Publishing Assistant Ad Strategist Writer

Beth McCabe Renée Hensley Keni Parks

Writer Photography Keni Parks Photography

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

No job is too big or too small for Junk Magicians
Lexington - we're here to help you clean up
your space! Give us a call today to book a free
no obligation estimate!

You'll be glad you did!

JUNK MAGICIANS

MAKING YOUR JUNK VANISH!

(859) 533-1420

@ junkmagicianslexington.com
& info@junkmagicianslexington.com
Licensed Demolition Contractors
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@ 2024 REAL ESTATE SUCCESS SECRETS

|deas that Work: 10 Social Marketing Tips

Is social media stealing your sanity? Don't let it! Be genuine, be social, and be ready to WIN!

[EERE]

M EDI A—

ASK THE EXPERT

“What if | don't have time to
constantly post to social media?”

JAMES WEATHERHOLT
OWNER/ FOUNDER

SOCIAL MEDIA IS NOT THE
ULTIMATE OR ONLY
MARKETING YOUR BUSINESS
NEEDS, BUT IT IS IMPORTANT!

Social media is not “optional” anymore but
more an expectation. So, if you are going to
have to do it, do it well. The first thing we
need to remember is that social media, is
above all else, SOCIAL. While it can be an
outlet for learning, mostly people are on
social to unwind and mindlessly scroll.

Most realtors are great salespeople. We get
it, selling is what you do. The problem is that
marketing and sales are NOT the same. They
go hand in hand but one feeds the other and
you must have both! So in this month’s “Ask
the Expert” we are focusing on the “Do’s”
and “"Don’ts” of marketing your brand vs
selling yourself on social media.

(&1 www.pending media

~

Don't just focus on your listings,

pendings, and SOLDS!

Showing your success builds trust between
yourself and your potential clients. But
HOW you showcase that success can be
either VERY powerful or very off-putting.

¢ Focus on building your brand loyalty
and trust. Your reputation matters and
you bring a lot to the table in every
transaction. Show that off.

¢ Share your wisdom with thought
leadership articles on Linkedin.

¢ Considering writing long form posts on
social.

¢ Putan emphasis on creating and
maintaining a review funnel through
Google. This will power the engine that
is your “marketing machine” and make
for GREAT social media posting fodder!

Find out what works and do more
of that on your social channels!

Consider utilizing a free content scheduling
service to allow you to pre-create content
and have it auto-posted to your platforms.

¢ Create content that leaves margins. This
will allow you crop and create vertical,
square or horizontal content from a
single piece of media saving you time
and effort. (video and photos)

¢ Use similar yet varied pieces of content
on different days for different platforms.
Take 1 idea or photo/video and postitin
a few different ways tailored to each
platform. Simply blanketing every
platform with the SAME graphic on
Monday will likely not produce the
results you want.

Change your perspective on HOW
you showcase your listings.

¢ Tease your listings with video and link to
your listing / website.

¢ Tag other businesses and friends to grow!

¢ Use the listing photos one at a time to
“drip"” campaign to your audience. You
never know what someone may fall in love
with (hint: it's usually NOT the first front
photo of the home!)

¢ Utilize lesser popular functions of social to
capture different audiences. For example:
stories, reels and posts. Each of these have
different algorithms, pullin different
viewers and can be optimized in
differently.

Want a FREE _
Consultation? %




AFFILIATE SPOTLIGHT

BY DAN STEELE °* PHOTOS BY AUSTIN SAUER LOUISVILLE REAL ESTATE MEDIA

At every closing, Marcus
Hundley hands his client not
only a pen, but something they
probably would never expect to
need that day: a pair of shiny,
sharp scissors. Then, once the
papers are all signed and before
they take their keys, the client
picks up those scissors and cuts
Marcus’s necktie off. Since they
started the tradition, over 200
ties have been cut. “Getting
your new house should be
more enjoyable than stressful,”
he declares jovially. “I wanted
to change how people think
about getting their mortgage.
It’s the most fun thing I've ever
done, and it makes it really
memorable for the client.”

That passion for changing how people
think about getting a mortgage is deeply
personal for Marcus, born from his own
experience going through the process
and encountering the stresses that come
with it. “I was fascinated and drawn to
the mortgage process,” he explains, “but
once it was done, I was able to consider
it all and felt that isn’t how it should be.”

Despite always feeling a deep attraction
to real estate, Marcus didn’t decide to
enter the industry for some time. After
receiving his bachelor’s in psychology
from Morehead State University

in 2009, the La Grange native had
followed the corporate career path and
worked for Cellular Sales, Verizon’s
largest retail front, and advanced his
academic career, continuing on at

Bluegrass Real Producers - 11



Morehead and achieving his master’s
in organizational psychology. Working
his way up from in-store sales, Marcus
moved into recruiting, eventually
becoming the department head and
successfully managed the challenges
of overseeing the recruiting, staffing,
and training for 43 stores. “It was
difficult, convincing people to choose
it as a career, but I hired over 1,300
people and made friends that will last a
lifetime,” he relates, “but I was ready to
get back to helping people and directly
produce my own results.” Despite his
success climbing the corporate ladder,
Marcus knew it was time for a change
and in April 2022, after 12 years in the
cellular industry, he made the leap
into real estate to answer a new call:
making the process of getting a home
enjoyable for people.

But he had not chosen the easiest time
to transition into real estate, facing
climbing interest rates and a shifting
market. “The first loan I locked was
4.75% and the second was over 6.75%,”
he recalls, “so it was really straight out

of the frying pan and into the pot, and
Iloved it.” In the face of the dramatic
uncertain shifting of the market, Marcus
found success, putting over 260 families
into homes since he started, and is
passionate about keeping that number
growing. “I truly care, and I will run
through a brick wall like the Kool-Aid
man to get my clients into a home,”
Marcus states. “It’s never yes or no, it’s
“How?” and we’re obsessed with making
that “How?” possible.

He credits his success to the more
individual-focused approach to the
mortgage process. “Our industry is
dominated by numbers, and I think,
unfortunately, mortgage has been
filled with people who are great with
numbers and forced to work with
people. We try to be the opposite:
we love working with people but are
great with numbers,” he elaborates.
“This is a stressful process for a lot
of people, and you don’t always see
them at their best. Sometimes they
have challenges with their credit or
income, something deeply personal

I truly care, and I will run through
a brick wall like the Kool-Aid man
to get my clients into a home.”

\ﬂ%r“'_ﬂ
.8
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to a lot of folks, and you are the one
working with them on documents that
deal with that. We are people-focused
people who are great with numbers,
and clients feel that difference; they
actually enjoy our mortgage process
instead of finding it stressful and
frustrating.” The most crucial point

of the approach, and the heart of its
success, is to never lose sight of the goal
of helping people. “Despite the infinite
number of variables and the possible
stress, at the end of the day, the goal is
to put someone in the home” he says,
“We are blessed to work in a business
where our tremendous success only
comes as a result of helping people.”

Marcus cites the support his current
brokerage, Statewide, provides,
choosing them for their outstanding
reputation, structure, and competitive
rates, as part of his success in
mortgage, as well as guidance and
support from acquaintances within
the real estate industry. When not
supporting his clients, Marcus pursues
his other passions of traveling, sports,
and cooking as a family with his wife,
6-year-old daughter Blakey, 3-year-
old son, Nash, and three dogs. He is
grateful to live in such an amazing
county, for his family and his health,
and for every opportunity to work
hard and serve others.

BRIANNA LORING

PHOTOGRAPHY

GO FROM LISTED TO SOLD!

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483

v
YOUR BLUEGRASS TEAM, AT YOUR SERVICE!
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A Modern Approach

Scan to

\& follow

859.710.9004
BLUE G RA S S bluegrassrealestatemedia.com

AL LG Aaron@BluegrassRealEstateMedia.com

All that's important, | — L[

moved and transported

This is Plan B...

Choose Plan A from
Home Warranty!

14-months’
Several Add-on Options of coverage

‘FROM HERE IO THERE Complimentary Home

Concierge Induded . -_ Josh Carr

Regional Sates Manager
WITH EXQU ISITE CARE 'Hmnnmﬂmfnt jeshe@homewarrantying.com

____________________ (309)251-4632 OO

. s with Plan Al
The Premier Movers of the Bluegrass Keep Cool this Summer with Plan A!
homewarrantyinc.com/register

"—-_.-F’

. A *Imitiad coverage ferm
Partner with the only 5-star moving - e i s i o
team in the state! coverage, limitations, oad exchsions
HatRia af homewarrantyine. comTevms, Home Warranty
- -}'

859.893.2602 ¢ FromHereToThereKY.com .z May2s

14 - May 2025

‘RURALLIFE'GOALS WITHIN REACH.

There are a million reasons why people dream about rural living. Our
job is to make those dreams a reality. But what sets us apart as a
cooperative is that our customers aren't just borrowers—they re owners.

That means we can offer benefits other lenders typically aren’t able
to like our Conversion Program®, A hassle-free process for customers
to convert their rate without refinancing or extending the term of
their mortgage. Providing educational resources to make sure our
customers have all the right information they need to make the

right decisions. And a commitment to the communities we share
through volurteering. denations, and supporting local food banks.
Learn more at Rurallst.com.

g RURAL

Closer to What Matters Construction Loans Lot Loans « Land Loans = Homed.oans
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el Seamless Transoction
PODCAST Coordinating
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Same Brand, New Reach —
Tune in for free today
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LISTEN ON e Spotify’
Listen on .
amazon music
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AGENT ON FIRE

Pam jury

Has Blazed A Trail of Success in Real Estate

PHOTOS BY JARON JOHNS, DEI GRATIA PHOTOGRAPHY e WRITTEN BY ELIZABETH MCCABE

“Going all in for real estate was the best professional decision I’ve ever

made,” says Pam Jury, Principal Broker of Christie’s International Real Estate

Bluegrass. She worked in property and casualty commercial insurance prior

to real estate, which provided invaluable preparation for real estate.

A Leap of Faith

“I started in the insurance industry as a
receptionist, working up to a commercial
account customer service representative,
to office manager to ending as a
commercial producer building my own
book of business,” says Pam.

However, when life presented her

with personal challenges, Pam knew
she needed a change. She explains,
“Ten years after having our first child,

I finally was able to get pregnant with
our second daughter, Emersyn. During
my pregnancy, ultrasounds showed our
second daughter may be born with a
birth defect that would affect her quality
of life and may require special care.”
To complicate matters, her mother was
diagnosed with lung cancer.

“Even though I truly loved my
insurance career, we felt God was
showing me that I needed flexibility

to take care of our family. I jumped

to a commission only role with the
insurance agency to be an outside sales
producer to be present for my family’s
needs,” she says. Pam is grateful that
Emersyn was born perfectly healthy.

In October 2012, Pam began real estate
classes and earned her license by

February 2013. Initially juggling both
insurance and real estate, Pam soon
found the connections forged in real
estate were far more fulfilling.

“Iloved that real estate was more
personal, helping someone find a home
to live in, grow a family, or provide
generational wealth for a family,” says
Pam. “I quickly realized real estate was
my passion and it took over. I felt like I
found my calling.”

Is she happier than being in the
insurance field? “Real estate is more
fulfilling — 1000 percent,” smiles Pam.
However, she realizes she wouldn’t be
as successful as she is today without her
insurance background.

“In insurance, I always asked the question,
‘What do I need to protect them against?’
Now in real estate, I can think about what
can go wrong. That’'s why I always have a
contingency plan even though nine times
out of ten, I don’t need it.”

Building a Legacy

Through Relationships

In real estate, relationships matter.
There is no substitute for the human
connection, which is how Pam built her
business on trust and genuine care.

Her early days were marked by organic
growth—relying on referrals, word-
of-mouth, and even baking cookies

and handing out gift cards to forge
new connections. This relationship-
first approach would soon pay off in
extraordinary ways.

Over a span of 12 years, Pam has
achieved an impressive 300 transactions
amounting to $70 million in sales.

Last year alone, while also managing

a thriving brokerage, she closed 25
transactions totaling $11 million. Her
success isn’t just measured in numbers;
it’s reflected in the loyalty of her clients.
In 2024, a staggering 97% of her business
came from past clients, which speaks
volumes of the deep, enduring bonds she
builds with every person she serves.

Today, Pam is proud to be an influential
leader in the industry. With eight real
estate designations and certifications
under her belt, she has joined forces
with Christie’s International Real Estate
to serve as their Principal Broker for a
collective 67 agents. Her involvement
in industry organizations—chairing
committees with Bluegrass REALTORS
and now serving on their Board of
Directors for 2025-2028—underscores
her dedication to advancing the real

estate field and protecting the rights of
property owners.

Triumph Through Trials

Pam’s journey has not been without
heartache. Between November 2014

and July 2016, she faced the loss of three
family members—her stepbrother,

her mother, and her stepdad—in just

20 months. These losses reshaped

her perspective, reminding her that
relationships matter more than anything.

“I was relationship-focused before,

but that changed—it’s people before
anything else,” she explains. “It changed
my outlook and instilled in me how
important relationships are. Focus on
relationships, and the numbers will
happen,” she wisely notes.

Being the Best

One secret to Pam’s success is that she
is always working to be better. With her
positivity, she knows she can succeed.

“If you're willing to work and sacrifice
for it, you can attain anything you set
your sights on. Never let anyone tell

you that you can’t!” she says. With that
in mind, Pam has learned all she can

in real estate. “From industry training

to certifications and even speaking
opportunities, I consistently push myself
to be the very best that I can for my
family, my industry, and for me.”

Family First
When not working, it’s all about
family to Pam. “My family is the most

important thing in my life,” she shares.

“I am so blessed to have them in my
corner as I do business and would not
be who I am or be able to do what I do
without them.”

Pam and her wonderful husband, Matt,
recently celebrated their 25th wedding
anniversary on New Year’s Eve. “He has
been my biggest supporter throughout
my career,” raves Pam. Matt works as
the Chief Technology Officer for the
Kentucky Department of Education.

Together, they have two beautiful
daughters, Camryn and Emersyn. Camryn
is 23 working in Higher Education, and

is currently pursuing her Doctorate in
Higher Education Policy Evaluation at

the University of Kentucky. “Camryn
married our sweet son-in-law Ethan, who
played football for 13+ years and is now a
collegiate Offensive Line coach.”

“Our youngest daughter, Emersyn, is
13 years old and thinks she’s 20. She’s
a people person like me and I wouldn’t
be surprised if she didn’t follow in my
footsteps in real estate one day,” says
Pam. As a family, they enjoy playing
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If you’re willing to work and sacrifice for it, you can

attain anything you set your sights on.
Never let anyone tell you that you can’t!”

card games, traveling to historical or
new places, hosting big family meals,
and telling lots of jokes to make each
other laugh. Pam and Matt are very
involved with their church and host a
weekly small group at their home after
Sunday service.

Hobbies and Interests

Outside of work, Pam spends a lot of
time doing what she loves: helping and
getting to know others! “I serve on the
board of directors for our church, PTSA
treasurer for my daughter’s school

as well as the board of directors for
Bluegrass REALTORS,” she says.

To relax, Pam loves morning walks, retail
therapy, watching real estate shows, and
catching up with her girlfriends.

An Inspiration

Pam is an inspiration, tackling challenges
and launching into real estate on a leap
of faith. Connections come first to Pam,
who puts her clients’ needs above her
own. Her trailblazing spirit has reshaped
the landscape of real estate, proving that
true success is measured by the positive
impact we have on the lives of others.

As Pam says, “You get what you give!”
That has proved true in Pam’s real estate
career as she is truly an Agent on Fire.

CALL TYLER
RELIFORD
(606) 465-7768

OFFICE: (859) 266-2153
WWWNVINCENTFISTER.COM
AR,

EXING CKY 40509
RESIDENTIAL MOVING
[OCAL AND NATIONWIDE

| ‘ﬁ;ﬂ.—ENT FISTER INL.

MOVING & STORAGE

PACKING SERVICES -
SECURE §STORAGE

Luminate
Hiwesr Lotwn

[ia—

Photos
Video
Drone
360 Tours

HELP YOUR CLIENTS
SECURE THE BEST
FINANCING FOR

Full Service
Media for Your
Listings, All in
One Place.

Jordan Hoskins

Loon Originator | WML ]

SCAN ME
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Take Your Brand to the Next Level!

Ready to Stand Out?

Funcutive Fhatngraphy

Keni Parks

859.797.8910
kpexecutivephotography.com
keni@kpexecutivephotography.com

Let's Connect!

' Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!" - Lauren

Statewide Mortgage

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com

20 - May 2025
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D Mecramcan

HVAC-BOILERS -PLUMBING -ELECTRICAL

Now Offering

ELECTRIGAL
SERVIGES

# Breaker panel upgrade
# New circuit & subpanel install

f
|

\

b

SERVICES:
&) HvAC

(7) BOILERS
&) PLUMBING

# New lighting & receptacles
# Generator installation
# EV charger & RV power pole

CALL TODAY

Q\ 859-340-4509



SOCIAL EVENT

Thrive in ‘25
Join Us at Thrive in '25:
Celebrating Success and Networking

We come together again with an
opportunity to connect with the
Bluegrass' top real estate agents!

The Cellar Bar & Grille
Wednesday, May 7th, 1-3pm

Giveaways

Food and Drinks
Networking
Celebration

Join us in honoring our recently
featured agents for their outstanding
achievements.

RSVP is required, If you didn't get
your invite email us
ahutch@realproducersmag.com

__E;I.’
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SPEED KINGS

OF THE

MORTGAGE TRACK!

v SPEEDY CUSTOMER FOLLOW-UPS v FAST PRE-QUALIFICATION v PROVEN TRACK RECORD & REPUTATION

Scott Mayes Dali Webb
Branch Manager Laryssa McConnaughhay Frankie Kao Lesley Sinks Loan Officer

MortgagesByMayes.com Sales Manager Loan Officer Loan Officer MortgagesByDali.com
LoansWithLaryssa.com LoansByFrank.com LesleyTheLender.com Hablamos Espafiol!
MORTGAGE Get in the Winner's Circle- d. 9
INVESTORS Partner with the Best! v ‘ “
GROUP 859-286-4300 | MIGKentucky.com ~

Equal Housing Opportunity- MIG NMLS #34391. Scott Mayes NMLS #32564, Laryssa McConnaughhay NMLS #32545, Lesley Sinks NMLS #607155, Dali Webb NMLS #2572500, Frankie Kao NMLS #2635596

ANDERSON& RODGERS

Specializing in residential design,
remodeling, and new construction.

confidence

EﬁrE Custom Glide-Out
S E Shelving for New or
Existing Cabinets

859-681-6601

FREE Design

AndersonandRodgers.com ¢ 859-309-3021 Consultations.
170 Prosperous Place | Suite 1 | Lexington, KY 40509
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YOU ASK. WE DELIVER.

Glass Repair SAVE THE DATE
Trusted Trades | gL AssSDOCTOR FOR

a heighborly company
Trusted Trades are valuable affiliates who know how to serve . B
the needs of REALTORS'. You may not require their services for Your Go-To Glass Pros for Picture-Perfect Listings

every transaction, but when the need arises, you’re grateful for Glass Repair, Replacement and Installation
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Concrete Lifting!

B-Level Concrete Lifting Commercial & Residential Insulation
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Real Estate Media

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with industry insights, cutting-edge strategies, and powerful networking
The
opportunities designed to help you succeed in the ever-evolving real estate market.
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“When talent meets talent, talent is no longer enough.” - Inky Johnson

Tanner Napier lives by these words of wisdom from Inky Johnson.

A former football player at the University of Tennessee, Inky
became a motivational speaker after becoming fully paralyzed in
his right arm. “His words stick with me,” says Tanner. He is eager
to be the best he can be in real estate.

“It’s all the extra things that set you apart,” he notes. “It’s about
how much market knowledge you have and knowledge of the
neighborhood.” Having extensive knowledge is critical to rising in
real estate. “Those extra things will put you over the top,” he says.

As a top-producing real estate agent, Tanner has gone full
throttle in real estate, achieving an impressive career volume of
nearly $58 million since earning his license in April 2019. Last
year alone, he closed $21.1 million in sales, making it a banner
year for his career. But for Tanner, this is just the beginning.

From the Gridiron to the Closing Table

Growing up in Lexington, Tanner graduated from LaFayette
High School. He enjoyed sports of all sorts — basketball and
baseball — but discovered he loved football most of all.
Tanner’s competitive edge was honed on the football field. A
former Division I wide receiver for Morehead State University,
he learned discipline, routine, and the power of perseverance.

“Being an athlete my entire life has wired me a certain way,” he
says. “Playing at the D1 level was a full-time job—5 a.m. workouts,
practice, study hall. That structure is ingrained in me.” Tanner
even had an opportunity to try out for the Baltimore Ravens. “I
didn’t make it, but the opportunity was still pretty cool,” he says.

After college, Tanner explored various career paths, including
personal training and serving as a merchandising manager at
Kroger. But it wasn’t until he and his high school sweetheart,
Kenzie, were expecting their first child that he decided to take
control of his future.

“I wanted to be in charge of my schedule and be present for my
kids,” he says. That realization led him to real estate, where his
drive and discipline would set him apart.

The South District Group

Tanner is thrilled to be a part of The South District Group,
which was formed by seasoned real estate professional Mike
Martin and Josh Lynch. With Mike’s two decades of experience,
Josh’s expertise, and Tanner’s unwavering determination, they
are a powerhouse team known for exceptional client service
and deep community engagement.

Tanner’s approach to real estate is all about relationships.

“I spend zero dollars on cold leads, Zillow, or Realtor.com,”
he explains. “Every dollar I invest goes back to my clients—
whether it’s clothing gifts, closing celebrations, or hosting big
events like UK tailgates and community cookouts.”

Tanner credits much of his success to the culture of his
independently owned brokerage in Central Kentucky. “It’s all
about how we handle people, how we treat our clients, and
always putting others first,” he says. The emphasis on personal
connections has not only propelled his business forward but
has also solidified a reputation built on trust and authenticity.

A Foundation of Hard Work & Family Values

Originally from Jackson, Kentucky, Tanner moved to
Lexington in second grade with his mother, who worked
multiple jobs to support him. His father, a teacher, coach, and
high-level referee, also demonstrated an unparalleled work
ethic. “Watching my parents work so hard rubbed off on me,”
he reflects. “At 15, I was bagging groceries at Kroger. They did
everything to make sure I had opportunities in sports.”

That foundation of discipline and perseverance continues to drive
him today, whether in real estate or his newly launched outdoor
construction company, Premier Outdoor Designs. “We specialize
in residential exterior projects—decks, fences, patios, fire pits.

It’s another way to create value for homeowners,” he says. With
his entrepreneurial mindset, he’s continually looking for ways to
expand his impact and build lasting value for his clients.




Rooted in Relationships

In real estate, never underestimate the power of relationships.
For Tanner, real estate isn’t just about buying and selling
houses—it’s about connections. “This business is all about
relationships,” he emphasizes. “Year after year, it’s about
building a network, getting to know people, and showing them
that you genuinely care.”

His advice to new agents? “Make sure family, friends, and
old colleagues always know you’re in real estate. And most
importantly, work hard, stay disciplined, and never stop
learning.” He also encourages agents to find a mentor,
surround themselves with successful people, and stay
committed to personal growth.

Family + Fun

Tanner and Kenzie, who works in legal marketing, are raising
their two children, Brynleigh (5) and Boone (18 months).

The family loves traveling, spending time by their pool, and
cheering on their favorite teams—the Bengals, Reds, and UK
Wildcats. They make it a priority to create lasting memories
together, whether it’s exploring new destinations or simply
enjoying time at home.

And while his football days are behind him, Tanner keeps
his competitive edge alive through golf, a sport he’s become
passionate about. “I love the mental aspect of it. It challenges
me in a different way,” he says. Whether on the green or in
the real estate market, Tanner thrives on pushing himself to
be better every day.

Seizing Opportunities

For Tanner Napier, every day is another opportunity—to grow,
to give back, and to make an impact. With an unstoppable
drive and an unwavering commitment to his clients, he’s
proving that in real estate, just like in football, the best never
take their foot off the gas. And with his momentum only
building, the road ahead looks brighter than ever.
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This business is all
about relationships.
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Year after year, it's about
building a network, getting
to know people, and
showing them that you

We make loans easier.

More loan options means more
opportunities for your clients.

Portfolio Lending Products

Jumbo Loans

Bridge Loans

C&l Lending

Commercial Real Estate Lending
Medical* & Professional Specialty Loans
Remodel & Construction Loans

Home Equity Lines & Home Equity Loans

Conventional Loans — Fannie Mae/Freddie Mac

Government Loans - FHA/VA/USDA/Kentucky
Housing

CRA/LMI Lending Products

Centralized loan operations and serving teams

located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN

OFFICER CAN ASSIST YOUR CLIENTS,
TODAY WE FEATURE:

PATRICIA
MORGESON
Vice President,
Private Banking Officer
NMLS ID #827418
859-519-3369

REBECCA
ELLIOTT

Vice President,
Mortgage Sales Manager
NMLS ID #3379
502-542-9425

REPUBLIC
BANK

|t’sjust easier here.

RepublicBank.com

The biggest differentiator
in home warranties is the service
that both the agents and clients
receive from the home warranty
company. Kristen Moore defines
best-in-class service for Realtors

and their clients.
We have been partnered
with her for years."

- Peter Chabris

Keller Williams
Seven Hills

ACHOSA

859.547.6024
kristenm@achosahw.com
achosahw.com

WILDCAT
o MOVING

Offer and rates subject to change. Loan subject to underwriting and
approval. Additional restrictions may apply. Limited time offer.
Republic Bank & Trust Company Loan Originator ID #402606.

www.wildcatmoving.com

EQUAL HOUSIN . . . . .
LQE N %UE & *Some medical loans may qualify for a closing credit. See an associate

for details.

genuinely care.”
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Managed IT Services - Cloud Services - Cybersecurity - Corporate A/V / (&
VolIP Phones - Digital Signage * Network Consulting - and More! '
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. Call TODAY for a FREE consultation COO%') It’s_nf):[ done, o G 859.402.1331
‘ 46SO|UtIOﬂS (859) 788-4600 | 46Solutions.com “Poms® until its done right. GlassDoctor.com/Lexington
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

YOUR REAL ESTATE (6 LAND GROUP TITLE

.
lex-orders@landgrouptitle.com

(859) 554 - 3665
landgrouptitle.com

Closing & Escrow | Title Insurance & Title Reports | Deed Preparation & Closing Representation




