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“I was in direct sales for 10 years before real estate, and 
it’s the same concept—you need to get out there, know 
how to run a business on your own, network, and build 
trust,” she explained. “I feel like I already did a lot of the 
work before I stepped into real estate, which is why I had 
a really successful first two years.”

Natalie credits several mentors for shaping her 
approach to business. Her first sales mentor, Luann 
Allen, taught her to focus on identifying her clients’ 
genuine needs—a philosophy that works perfectly in 
real estate. “She really taught me to listen to people, 
and once you find their specific need, the product really 
does sell itself, because it’s something that is going to 
benefit them,” Natalie explained.

Her entrepreneurial spirit was nurtured early on by 
watching her grandparents run their own businesses—
her grandmother owned a cake decorating business, 
while her grandfather operated an RV business. Also, 
her father owned a Pennzoil in Knoxville when she was 
young, and her mother taught her and her sister the 
value of hard work.

Natalie is most proud of her kids and how they’ve come 
together to conquer the challenges they’ve faced in the 

last few years. Despite her busy professional life, she stays 
balanced by keeping several non-negotiable commitments 
that support her mental and physical health. She 
prioritizes hanging out with her kids, attending regular 
weight-lifting classes at the gym, leading a women’s Bible 
study, and volunteering with the high school ministry at 
church. “I’m not a 9-to-5 agent,” she remarked. “You have 
to be available to people evenings and weekends. As a 
single mom, I just have to fit everything in where I can.”

Natalie grounds her business philosophy in her faith, 
based on Philippians 2:3: �)�T���S�T�Y�M�N�S�L���T�Z�Y���T�K���X�J�Q
Ó�X�M���F�R�G�N�Y�N�T�S��
but value others above yourself. “When you care for others 
and don’t just think about yourself, it’s all going to work 
out financially,” she said.

A big Lysa TerKeurst fan, the last book Natalie read was 
I Want to Trust You, But I Don’t. She’s also a big Morgan 
Wallen fan. “I love him so much,” she exclaimed. “I took 
my son to see him in Knoxville, and it was the best concert, 
hands down.”

While the real estate industry may sometimes be 
characterized by competition and commission, Natalie is 
using it as a channel for compassion, empowerment, and 
healing during her clients’ most difficult life transitions.
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Rebecca 
Ramsey, 

A JOURNEY OF 
DETERMINATION 
& AUTHENTICITY

ANNIVERSARY SPOTLIGHT

“Agents need to know each 
other and understand who is 
on the other side of the offer 
to meet their client’s needs.”

BY LUCY REYNOLDS 

In the ever-changing East Tennessee real estate 
market, the magazine you hold in your hands has 
been steadily building connections between top 
agents and preferred business partners for the 
past four years. Big Orange Country Real Producers, 
under the passionate leadership of Rebecca Ramsey, 
is celebrating its fourth anniversary this month—a 
month that holds special significance for Rebecca.

“May was my launch month, and the magazine went 
out the same week as Mother’s Day. My son was born 
in May also, making it even more special to celebrate 
my two babies every spring,” Rebecca smiled. “Real 
Producers is a national network with hyperlocal 
communities to connect, inspire, and elevate the 
best of the best in the real estate industry. I’m 
humbled and honored to share the stories of agents 
excelling in their craft and making homeownership 
possible for many in East Tennessee.”

With a degree in marketing and organizational 
management, Rebecca spent most of her career 
working in agencies throughout East Tennessee—
including owning her own marketing agency—or in 
corporate marketing director roles with companies 
like Shoney’s Restaurants and Chick-fil-A, where 
she became very familiar with franchises.

The opportunity to become a Real Producers 
publisher came unexpectedly during a challenging 
period in her life. “I had to return to the workforce, 
and it literally fell in my lap,” she recalled. After 

spotting a post by N2 Company, which owns Real 
Producers, she connected with a former acquaintance 
who had worked there for over a decade. Following 
her friend’s glowing recommendation, Rebecca 
submitted her resume over Thanksgiving weekend 
in 2020. The following Monday, N2 called, and 
after several interviews, they offered her the Real 
Producers franchise for the East Tennessee market.

The Real Producers model particularly appealed 
to Rebecca’s entrepreneurial spirit. “The platform 
is set up to grow as quickly as vetted business 
partners invest through their ad pages as then the 
magazine content expands with it,” she explained.

Rebecca’s dedication was evident from the start. 
Although publishers don’t receive any compensation 
until their first edition goes to print, most new 
publishers take 12 to 16 weeks to launch. Rebecca 
completed hers in just eight weeks— illustrating 
the skill and zeal she brings to Real Producers and 
setting a record that stood for nearly four years.

When she began, she had limited knowledge 
of the real estate industry beyond her personal 
experiences of buying and selling homes. “I’m the 
rookie on the block when it comes to real estate,” 
she admitted. “But I’m really good at what I do as 
a publisher and connector, it just happens to be 
that my publication is in the real estate industry.”

Since launching the magazine, Rebecca has gained 
tremendous insight into the profession, dispelling 
many misconceptions seen in popular media. What 
she has discovered is that successful agents are 
highly educated professionals who stay current 
on market trends, conduct thorough analyses, 
and deeply understand their clients’ needs. 
She has also come to appreciate the economic 

impact of real estate—a multi-billion-dollar 
industry in the East Tennessee market alone.

At its core, Real Producers creates a unique platform 
for top-performing agents to facilitate connections 
across multiple brokerages. Agents receive the 
magazine for free, and agents are featured for free 
based on peer nominations—while local businesses 
partner by investing in advertising and sponsoring 
events to support the exclusive community.

By creating networking opportunities for high-
performing agents, Real Producers fills a crucial 
gap in the market. These top-level professionals 
often serve primarily as mentors in the industry 
and rarely have opportunities to connect with 
peers and partners at their own high level.

“Real estate is the only industry where you’re 
in a sales role but you must have another agent 
on the other side of the transaction,” Rebecca 
acknowledged. “There might be a competitive 
mindset, but agents need to know each other 
and understand who is on the other side of 
the offer to meet their clients’ needs.”

For Rebecca, success isn’t defined by financial 
wealth but by reputation and impact. “What 
success means to me is when I’m out places and 
people say, ‘Oh, I’ve heard of you. I hear such 
great things about your magazine,’” she shared. 
In addition, she takes pride in supporting other 
entrepreneurs -mostly female- through her business 
staff, helping them provide for their families.

Looking ahead, Rebecca envisions continuing 
to publish Real Producers while potentially 
expanding her role and team. She’s also researching 
opportunities to launch another publication for a 
unique niche market in Knoxville/East TN area.

Now, as Big Orange Country Real Producers 
celebrates four successful years, Rebecca’s 
personal and professional journeys show us 
how meeting unexpected opportunities with 
determination and authenticity can create 
something truly valuable for a community.

Publisher
“I’m humbled and honored 
to share the stories of agents 
excelling in their craft.”
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We had another great networking event to connect top 
agents with vetted preferred partners. Lots of fun on 
a sunny cool spring afternoon on April 8, 2025. Special 
thanks to Dan with Keyrenter Property Management 
and Amy with Amy Sullivan Photography. 

L to R: Rebecca, Billy Houston, Nicole Workman, Whitney Spears, Peter Howes, Anna Farley, Lorie Jaynes, Amy Sullivan, Caroline Badgett, Wala Habiby, 
Samar Reed and Dan McKee
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