


FOR OTHERS
AND DON’T JUST

THINK A =

h o m——
o

YOURSELF, | S

ALL GOINGTO.

Wh_ K O\ _.
FINANCIALLY.” 'i.‘

—"

L

“I'was in direct sales for 10 years before real estate, and
it’s the same concept—you need to get out there, know
how to run a business on your own, network, and build
trust,” she explained. “I feel like I already did a lot of the
work before I stepped into real estate, which is why I had
a really successful first two years.”

Natalie credits several mentors for shaping her
approach to business. Her first sales mentor, Luann
Allen, taught her to focus on identifying her clients’
genuine needs—a philosophy that works perfectly in
real estate. “She really taught me to listen to people,
and once you find their specific need, the product really
does sell itself, because it’s something that is going to
benefit them,” Natalie explained.

Her entrepreneurial spirit was nurtured early on by
watching her grandparents run their own businesses—
her grandmother owned a cake decorating business,
while her grandfather operated an RV business. Also,
her father owned a Pennzoil in Knoxville when she was
young, and her mother taught her and her sister the
value of hard work.

Natalie is most proud of her kids and how they’ve come
together to conquer the challenges they’ve faced in the

last few years. Despite her busy professional life, she stays
balanced by keeping several non-negotiable commitments
that support her mental and physical health. She
prioritizes hanging out with her kids, attending regular
weight-lifting classes at the gym, leading a women’s Bible
study, and volunteering with the high school ministry at
church. “I'm not a 9-to-5 agent,” she remarked. “You have
to be available to people evenings and weekends. As a
single mom, I just have to fit everything in where I can.”

Natalie grounds her business philosophy in her faith,

based on Philippians 2:3: ) T STYMNSL TZY TK XJQOXM FR

but value others above yourself. “When you care for others
and don’t just think about yourself, it’s all going to work
out financially,” she said.

A big Lysa TerKeurst fan, the last book Natalie read was

I Want to Trust You, But I Don’t. She’s also a big Morgan
Wallen fan. “I love him so much,” she exclaimed. “I took
my son to see him in Knoxville, and it was the best concert,
hands down.”

While the real estate industry may sometimes be
characterized by competition and commission, Natalie is
using it as a channel for compassion, empowerment, and
healing during her clients’ most difficult life transitions.

SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with industry insights, cutting-edge str
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designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE
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You Found Their/\

Real Estate Transaction Coordination

TN - KY - GA
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All of the people at Taylor TC are
awesome to work with! They are great
at keeping everyone updated and
helping the transaction process go
smoothly! Highly recommend theml|

Cleaners have expertise in regular,
deep, move in/out cleanings.

Serving Knoxville & surrounding areas.
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ANGIE'S CLEANING SERVICES Wi E
(Bs) MB-4922 b s
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Heather Taylor, Owner ¥,

865.440.6261 | www.taylortcexpertcom | !

Call/text for free quote 865.705.4922
Cleanwithangie.com —mM ——
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Headshots Drive

What Does Your
Current One Say?

7/*47 Sitteven

HOTOGRAPHY

Professional Branding/Headshots | Family Portraits
Weddings/Engagements | & More

IEI '_ i8] Call to Schedule
p, rﬁ'ﬁ (865) 274-9140

3 = '|' amysullivanphotographyllc@gmail.com

Solo Agents - Teams - Brokers - Brokerages

MOV

Last year, we pioneered I's Em

the concept of: Mgﬁ;ﬁ ?‘HE-NBEI‘; OR TG,q
IN

IVIPACT g 6
LENDING / J

As a leader of the movement, we
have given 40%-507% of our w
profits back to the community. / B .

When you work with Movement Mortgage
- every closing opens the doors to more
schools, affordable housing, and
opportunities across the nation.

Be part of the Mlovement and do more good..

(865) 317-4350
MOVEMENTKNOXVILLE@GMOVEMENT.COM
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ANNIVERSARY SPOTLIGHT

BY LUCY REYNOLDS

In the ever-changing East Tennessee real estate
market, the magazine you hold in your hands has
been steadily building connections between top
agents and preferred business partners for the

past four years. Big Orange Country Real Producers,
under the passionate leadership of Rebecca Ramsey,
is celebrating its fourth anniversary this month—a
month that holds special significance for Rebecca.

“May was my launch month, and the magazine went
out the same week as Mother’s Day. My son was born
in May also, making it even more special to celebrate
my two babies every spring,” Rebecca smiled. “Real
Producers is a national network with hyperlocal
communities to connect, inspire, and elevate the
best of the best in the real estate industry. 'm
humbled and honored to share the stories of agents
excelling in their craft and making homeownership
possible for many in East Tennessee.”

With a degree in marketing and organizational
management, Rebecca spent most of her career
working in agencies throughout East Tennessee—
including owning her own marketing agency—or in
corporate marketing director roles with companies
like Shoney’s Restaurants and Chick-fil-A, where
she became very familiar with franchises.

The opportunity to become a Real Producers
publisher came unexpectedly during a challenging
period in her life. “I had to return to the workforce,
and it literally fell in my lap,” she recalled. After
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A JOURNEY OF
DETERMINATION
& AUTHENTICITY

spotting a post by N2 Company, which owns Real
Producers, she connected with a former acquaintance
who had worked there for over a decade. Following
her friend’s glowing recommendation, Rebecca
submitted her resume over Thanksgiving weekend

in 2020. The following Monday, N2 called, and

after several interviews, they offered her the Real
Producers franchise for the East Tennessee market.

The Real Producers model particularly appealed
to Rebecca’s entrepreneurial spirit. “The platform
is set up to grow as quickly as vetted business
partners invest through their ad pages as then the
magazine content expands with it,” she explained.

Rebecca’s dedication was evident from the start.
Although publishers don’t receive any compensation
until their first edition goes to print, most new
publishers take 12 to 16 weeks to launch. Rebecca
completed hers in just eight weeks— illustrating

the skill and zeal she brings to Real Producers and
setting a record that stood for nearly four years.

When she began, she had limited knowledge

of the real estate industry beyond her personal
experiences of buying and selling homes. “I'm the
rookie on the block when it comes to real estate,”
she admitted. “But I'm really good at what I do as
a publisher and connector, it just happens to be
that my publication is in the real estate industry.”

Since launching the magazine, Rebecca has gained
tremendous insight into the profession, dispelling
many misconceptions seen in popular media. What
she has discovered is that successful agents are
highly educated professionals who stay current

on market trends, conduct thorough analyses,

and deeply understand their clients’ needs.

She has also come to appreciate the economic

impact of real estate—a multi-billion-dollar
industry in the East Tennessee market alone.

At its core, Real Producers creates a unique platform
for top-performing agents to facilitate connections
across multiple brokerages. Agents receive the
magazine for free, and agents are featured for free
based on peer nominations—while local businesses
partner by investing in advertising and sponsoring
events to support the exclusive community.

By creating networking opportunities for high-
performing agents, Real Producers fills a crucial
gap in the market. These top-level professionals
often serve primarily as mentors in the industry
and rarely have opportunities to connect with
peers and partners at their own high level.

“Real estate is the only industry where you’re
in a sales role but you must have another agent
on the other side of the transaction,” Rebecca
acknowledged. “There might be a competitive
mindset, but agents need to know each other
and understand who is on the other side of

the offer to meet their clients’ needs.”

For Rebecca, success isn’t defined by financial
wealth but by reputation and impact. “What

success means to me is when I'm out places and
people say, ‘Oh, I've heard of you. I hear such

great things about your magazine,” she shared.

In addition, she takes pride in supporting other
entrepreneurs -mostly female- through her business
staff, helping them provide for their families.

Looking ahead, Rebecca envisions continuing

to publish Real Producers while potentially
expanding her role and team. She’s also researching
opportunities to launch another publication for a
unique niche market in Knoxville/East TN area.

Now, as Big Orange Country Real Producers
celebrates four successful years, Rebecca’s
personal and professional journeys show us
how meeting unexpected opportunities with
determination and authenticity can create
something truly valuable for a community.

CROY/N TITLE

Insurance Agency, Inc.

LET US PUT OUR
"CROWNING TOUCH?”
ON YOUR NEXT CLOSING.

865.539.4910 | crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

,E' THE FRITTS TEAM
7 CROSSCOUNTRY MORTGAGE'
HELPING TO.F7INANCE FREEDOM,

IH7 L > 3
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Our portfolio consists of niche products
as well as some of the most commonly known in the industry.

- Conventional High Balance + VA Purchase & Refinance

- Conventional Temporary + VA IRRRLUSDA

Buydowns « Purchase & Refinance

« Conforming Fixed and ARM + Jumbo Loans

+ FHA Fixed and ARM « Construction & Renovation
+ FHA Streamline Loans

« FHA 203(k) + Non-Qualifying Mortgages

+ Fannie Mae HomeReady” - Down Payment Assistance
. Freddie Mac Home Possible® Programs

LAURA FRITTS
Vice President of Lending Knoxville, TN
Mortgage Loan Officer | NMLS #156622

'\ Mobile: 865.712.1278 Octane

Cardinal Finandal Company; Limited Partnership, dba Peoples Home Equity | NMLS 66247
= Visit the NMLS Consumer Access website: wwwinmisconsumeraccess.org for regulatory information about us.

Big Orange Country Real Producers - 27



Bonded EVERYTHING COOL

&

Insured ESTATE SALES

Estate Sales, Liquidations
Appraisal Services, Auctions
Locksmithing Services,
Buyouts, Consignments
Vehicle & Equipment Sales
Residential Sales
Commercial Sales

L to R: Rebecca, Billy Houston, Nicole Workman, Whitney Spears, Peter Howes, Anna Farley, Lorie Jaynes, Amy Sullivan, Caroline Badgett, Wala Habiby,
Samar Reed and Dan McKee

PHOTOGRAPHY BY SMITTY FILM & PHOTO

We had another great networking event to connect top
agents with vetted preferred partners. Lots of fun on

a sunny cool spring afternoon on April 8, 2025. Special re nter
‘% property management

Family Owned & Operated
Quick & Efficient
Best Profit Margins
Not A Franchise
Security & Traffic Control
Cleaning Crew
Fastest Turnaround

thanks to Dan with Keyrenter Property Management
and Amy with Amy Sullivan Photography.

“Purchase or refinance,
residential or commercial, our
team will guide you through
the transaction.”

Anna Farley

Business Development Executive

3 LOCATIONS

e 865-591-8741

EVERYTHING COOL
ESTATE SALES

EVERYTHINGCOOLESTATESALES.COM

GIVE ME A CALL TODAY // 865.560.7473 P // 865.421.8715M // 2077 Town Center Blvd Ste 302 /! www.7. Coop
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/& AMERICAN

FOUNDATION & WATERPROOFING

WE HELP REAL
PRODUCERS
GET TO THE
CLOSING TABLE!

What you get:

FREE expedited inspections

-

FREE detailed estimates

Expedited project scheduling

. e

FREE 4 LOCATIONS WE OFFER

Continuing Education = West Knoxville Mobile Closings
Classes = North Knoxville as well as

« Maryville After Hour Signings

« Nashville M-F

Option to pay for project from
escrow

6 & 12 month same-as-cash
financing available

We're always a phone call away!
865-671-8388
www.concord-title.com
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Freely transferable, no hassle ; \ \
warranties )
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Free CE Credit Courses available _ ' ) # 2 g
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“Willing to work around deadlines,
wiry understanding, super easy to communlcate with.,
Excellent turn around time in getting the report. Very
professional and all around awesome!] Thank you. Will @
definitely use againt!”

Lyndi (Horme Buyer) Hﬂme lnspectin“s

LOCAL FAMILY OWNED & OPERATED

American Foundation & Waterproofing has been proud to serve the East Tennessee
real estate community for more than 16 years. We have a dedicated team of
inspectors, headed up by David McMahan that work exclusively with real estate
professionals, and they understand the real estate transaction process, along with
the deadlines you face.

REAL PRODUCERS SPECIAL - $50 OFF
MENTION THIS AD WHEN BOOKING YOUR
CLIENT’'S INSPECTION TO SAVE THEM $50!

“Mellssa is very professional and responds ©o me almost
Immediately when | text . Finishes inspections in a timely
manner and axplaing the report very knowledgeable.”

Sabrina (Real Estate Agent)
BOOK AN INSPECTION

MENTICH THES AD GHLIME IN THE COMMENT SECTION OR OVER THE PHOME WHEN SCHEDULING!

BOOK ONLINE: HOUSEMASTER.COM/WESTKNOXVILLE

“Meli did 2 I b, Shiew { fessional ¥
and therough.She 4 a fanastc o xplaining everything  EMAIL: MELISSA BOGGS@HOUSEMASTER.COM ' The w
te s and sur Feport was easy to read and understand. | CALL MELISSA BOGGS: {365] 622-3811 " 'CAL L N ow' = "
highly recommend them to anyone in need of an Ar=
| 865-448-7510 The Amenican way.
Ko (Hats Buyer MELISSA BOGGS

americanfw.com/about/realestate
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

THE HOME INSPECTOR KNOXVILLE TRUSTS., .
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865.661.0090 | InspectTN.com

Certified InterNACHI,
HITA & CMI Home
Inspections




