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YOUR HOME LOAN CHAMPION
REFINANCE & PURCHASE SPECIALIST

COMMUNICATION •  TRANSPARENCY •  SPEED

RAMY TAHA
Senior Loan O�cer

NMLS #1604035

313.903.5548
OlympianMortgage.com

Olympian Mortgage NMLS #2387047

Home Inspections
Sewer Camera with video  •  Mold / Air Testing  •  Radon Testing

734-341-8163 (call or text)  •  kevin@ksinspections.com

K E V I N  S C H A A F
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Insured by NCUA

JUMBO MORTGAGE LOANS
MSGCU can help Jumbo Mortgages make sense for growing families who need bigger homes,
or for those moving to neighborhoods with higher housing prices.

Fast and flexible financing at great rates

• Jumbo Mortgages are for loan amounts exceeding $806,500
• Fixed-rate and adjustable-rate options available, with competitive rates
• 
• No prepayment penalties

Updated 1/2025

with quick qualifications so your client’s
ket. 

Clients can count on MSGCU’s great
service for the life of the loan.

We’re open to all Michiganders and
proud to be the financial champion

of dream chasers.

Jesse Batayeh
Mortgage Consultant
NMLS #533763

Michigan Schools and 
Government Credit Union
20595 Farmington Rd.
Livonia, MI 48152
P: (586) 263-8800, ext. 853
C: (313) 580-7148

Chris Meldrum
Mortgage Consultant
NMLS #1719805

Michigan Schools and 
Government Credit Union
31805 Woodward Ave.
Royal Oak, MI 48073
P: (586) 263-8800, ext. 338
C: (586) 242-7365CALEB’S DRAIN CAMERAS

DRAIN CLEANING EXPERTSDRAIN CLEANING EXPERTS

586.648.0113 • CDCINSPECTIONS223.COM
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses, and thank them for supporting the real estate community!

Preferred Partners FAQFAQ
All about Wayne County Real Producers

Q: WHO RECEIVES THE MAGAZINE?
A: The top 300 real estate agents in Wayne County. We update
our mailing list annually to ensure Real Producers reaches our
area’s top-producing agents.
 
Q: WHAT IS REAL PRODUCERS ALL ABOUT?
A: Real Producers is a platform that brings together the most elite
individuals and affiliates in Wayne County real estate. Every
month we share stories of some of the area’s most recognizable
names in real estate, as well as the rising stars in the industry
and the preferred partners that are highly recommended by top
agents. Beyond the magazine, we host exclusive events that
bring titans of real estate together. 
 
Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?
A: You have to be on the top 500 list to be a featured agent.
We welcome nominations for other real estate agents,
businesses, brokers, owners, or yourself. Office leaders can
also nominate real estate agents. Though we can’t guarantee a
feature, we strongly encourage you to meet our team and
attend our private events so we can get to know your story.

Q: HOW MUCH DOES IT COST TO BE FEATURED AGENT?
A: Absolutely nothing! Real Producers is not a pay-to-play model. 
We share real stories of Real Producers – no price tag attached.

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE MAGAZINE
AND AT EVENTS?
A: The businesses that sponsor the magazine and attend our events
are some of the best vendors in Wayne County in their category. Find
them listed in our index. We partner with businesses that top agents
have recommended to us, so every single business you see in this
publication has earned its “stamp of approval.” Our team also vets
every business to make sure they are a good fit and bring value to
our powerhouse network.

Q: HOW CAN I RECOMMEND A BUSINESS?
A: If you’ve enjoyed working with a local business that isn’t part of
our preferred partner network, please email us their information at
terra.csotty@n2co.com.

Q: CAN I SUBMIT AN ARTICLE OR IDEA FOR REAL PRODUCERS?
A: Yes, we would love to hear from you! Email your ideas to
terra.csotty@n2co.com.

Real Producers magazine started in Indianapolis in
2015 and is now in more than 130 markets across
the nation. 

More info at www.waynecountyrealproducers.com

ARBORIST / TREE SERVICE
Detroit Arborist Collective
(313) 319-0583

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

CARPET CLEANING
MMM Cleaning
(313) 350-3342
cleaningmmm.com

CLEANING SERVICES
MMM Cleaning
(313) 350-3342
cleaningmmm.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

DEMOLITION SERVICE
Demo Days
(313) 409-1059
demodaysmi.com

DRAIN CLEANING
Caleb’s Drain Cameras
(586) 648-0113
cdcinspections223.com

DRONES
Metro Shores Media
(734) 624-8220
www.tracieseeley.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

DUMPSTER RENTALS
Demo Days
(313) 409-1059 
demodaysmi.com

HANDYMAN
MMM Cleaning
(313) 350-3342
cleaningmmm.com

HOLIDAY LIGHTING
Glass Guru Window & 
Gutter Cleaning
(906) 203-6538
glass-guru.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME INSPECTION
KS Inspections
(734) 341-8163
ksinspections.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

INSURANCE
Goosehead Insurance
Jessica Finley
(734) 821-9107
goosehead.com/agents/mi/
trenton/jessica-finley

State Farm
Joe Vitale
(734) 671-6511
www.jjvitaleinsurance.com

JUNK REMOVAL
Demo Days
(313) 409-1059
demodaysmi.com

LANDSCAPING
J & B Lawnscape
(734) 558-5232

MORTGAGE
Capital Mortgage Funding
(248) 569-7283
www.capitalmortgagefunding.com

MORTGAGE LENDER
DFCU Financial
www.dfcufinancial.com

Michigan Schools & 
Government Credit Union
(586) 871-0266
msgcu.org

Olympian Mortgage
(313) 903-5548
www.olympianmortgage.com

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

NEW CONSTRUCTION 
MORTGAGE
DFCU Financial
www.dfcufinancial.com

PHOTO BOOTH RENTAL
Ooh Snap! Mobile Photo Booth
Chelsea Krejci
(313) 671-2997
oohsnapmobilephotobooth.com

PHOTOGRAPHY & 
VIDEO SERVICES
Metro Shores Media
(734) 624-8220
www.tracieseeley.com

PHOTOGRAPHY & 
VIDEOGRAPHY
Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY / BRANDING
Starloft Photography
(734) 335-0213
www.starloft.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Title Solutions
(734) 259-7130
titlesolutionsllc.com

VIRTUAL 3-D TOURS
Stylish Detroit
(313) 799-3686
stylishdetroit.com
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Tarita Boone
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From first-time buyer to seasoned 
homeowners seeking luxury, our 
expertise guides your journey. 
Our designers curate your ideal 
aesthetic. Our staging pros 
create a captivating atmosphere 
that attracts buyers. Our custom 
window treatments complete the 
picture. 20 years of combined 
experience, tailored to your 
home's unique needs.

YOUR DREAM HOME IS WAITING.
SELL AND DESIGN WITH US TODAY.

IMPACTHOMESTAGINGEXPERTS.COM  |  IMPACTIDS.COM

SCAN FOR
HOME STAGING

SCAN FOR
INTERIOR DESIGN

734.484.1717
morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG                                     

Unlock Exclusive Benefits
for REALTORS® with  

• Expert Fleet Allocation for Real Estate
• Seamless Client Transitions & 

Personalized Service
• Active Involvement in Real Estate 

Industry Events
• Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage

Today to Elevate Your
Client Experience
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Meet
The

Team
Elena Filimon

Relationship Manager

Amanda Matkowski
Editor

Ashley Streight
Publishing Assistant/Content 

Coordinator

Terra Csotty
Owner/Publisher

Holly Garrish
Relationship Manager

Shenia Schlosser
Ad Strategist

Kevin Jurvis
Event Coordinator/

Relationship Manager

Jennifer Arnett
Starloft Photography 

Photographer

Andy Schwartz
Stylish Detroit

Photographer/Videographer

Tracie Seeley
Metro Shores Media

Photographer

Robbyn Moore
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Follow us on social media and check out our new website: 
www.waynecountyrealproducers.com.

Edging
Mowing
Trimming
Plant Removal
Mulch Installation
And more… 734.558.5232

Style!Style!
CULTIVATE CURB
APPEAL, SELL WITH

TRACIE SEELEY
Metro Shores Media LLC
966 Ford Ave.
Wyandotte, MI 48192
metroshoresmedia@gmail.com  |  734-308-1388
metroshoresmedia.com
 

• Headshots (on and o� location)
• Branding Sessions
• Real Estate Photos
• Virtual Walk Throughs
• Drone
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WINDOW 
CLEANING IS A 
PAIN IN THE 

GLASS!
Partner With The 

Experts For A 
Stress-Free Sale.

• Residential Windows,
  Chandeliers and
  Gutter Cleaning

• Pressure Washing
  & Soft Washing

• Holiday Light Installation 

CALL OR TEXT TODAY!

906.203.6538  |  Glass-Guru.com

A  T O A S T  T O  T H E  T O P !

EVENT ANNOUNCEMENT

Joe Vitale
734-671-6511

JOIN US for some networking, food and beverages at our  
FIRST Wayne County event of 2025!

A modest entry fee is required for this event, and the winner 
will have the opportunity to donate the total collected fees to a 
charity of their choice.

Wednesday, April 9, 12:00-2:00 p.m. at Kudos Taproom & 
Fieldhouse in Taylor 

HOST/Sponsor: Kudos Taproom & Fieldhouse
VIP Sponsors: DFCU Financial, Morse Moving & Storage, ATA 
National Title, and Joe Vitale with State Farm
Support Sponsors: Berkshire Hathaway HomeServices -  
Kee Realty, Michigan Schools & Government Credit Union,  
and Title Solutions
Photo Booth by: Ooh Snap! Mobile Photo Booth
Photos & Video by: Stylish Detroit

Register at rpwayneevents.com

Winter Play Day: 

Interested in sponsoring a future event? Reach out to kevin.jurvis@n2co.com or terra.csotty@n2co.com.
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FROM IMMIGRANT DREAMS TO REAL ESTATE SUCCESS

Sam Sakla
TOP PRODUCER

BY ROBBYN 

MOORE 

 

PHOTOS BY 

JENNIFER 

ARNETT WITH 

STARLOFT 

PHOTOGRAPHY 

 

PHOTOS TAKEN 

AT LOMBARDO 

HOMES MODEL 

AT WINDRIDGE 

ESTATES IN 

NORTHVILLE

With a bachelor’s degree from 
the University of Michigan and 
an MBA from Walsh College, Sam 
began his career in corporate 
finance, where he spent 15 years 
in accounting and financial 
analysis, most recently at Lafarge, 
a global leader in building 
materials. His experience taught 
him that exceptional customer 
service was critical. “I quickly 
learned that client satisfaction 
was paramount for both 
professional success and personal 
fulfillment,” he said. “This 

realization became a guiding 
principle in my career transition.”

In 2017, Sam faced a pivotal 
decision: A promotion at his 
finance job required relocation 
to Dundee, Michigan — a move 
that wasn’t feasible for him 
at the time due to his growing 
family. “I opted for a severance 
package, driven by a vision of 
financial freedom and a desire 
to make a meaningful impact,” 
he recalled. “I ventured into real 
estate because it is a field that had 
intrigued me for quite a while, 
especially after witnessing the 
struggles of families losing their 
homes to foreclosure. My decision 

was not merely a career change 
but a commitment to helping 
others navigate challenging times 
with expertise and compassion.”

Sam’s real estate journey began 
with a remarkable start. His first 
year in the industry earned him 
the Rookie of the Year award, 
proof of his dedication and skill. 
Over the next seven years, Sam’s 
career soared. He consistently 
achieved top accolades, including 
being ranked in the Top 5 in 
Keller Williams Michigan and 
Northern Ohio and earning 
recognition for top closed 
volume and individual listing 
units each year. By 2021, he had 

For Sam Sakla, success 
began long ago when 
his parents took the 
courageous step of 
moving their two small 
children from Egypt 
to a country unknown, 
with a language that 
was largely unfamiliar. 
There would be 
sacrifice. There would 
be struggles. However, 
on the other end of the 
hardship, there would 
be the chance to achieve 
greatness. It is that 
early exposure to bold 
perseverance that Sam 
said is the cornerstone of 
his journey to success. 
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secured his associate broker 
license, solidifying his expertise 
and leadership in the field.

Sam’s dedication as an associate 
broker at Keller Williams is 
evident as he has successfully sold 
an impressive average of at least 
75 houses per year, with sales 
ranging between $15-17 million.

Sam is passionate about 
continuous learning and 
professional growth, which 
are paramount to his business 
development. “I actively pursue 
real estate knowledge and best 
practices from colleagues, peers 
and partners,” he shared. “This 
profession demands ongoing 
adaptation and innovation to 
remain ahead of the competition. 
My commitment to education 
ensures that I am at the 
forefront of industry trends, 
and provides a high standard 
of service for my clients.”

For Sam, the true reward lies 
in the personal connections he 
fosters with his clients. Whether 
guiding a first-time homebuyer to 
their dream home or supporting 
a seller through a complex 
transaction, he finds immense 
fulfillment in making a positive 
difference. “My dedication to 
client satisfaction is rooted 
in my belief that real success 
comes from building lasting 
relationships and contributing 
to others’ well-being,” Sam said.

Outside of his professional 
achievements, Sam is devoted to 
his family — which is his highest 
priority. In 2024, he celebrated 
15 years of marriage to his wife, 
Nora. Together, they have three 

energetic boys — Noah, 11, Lucas, 
7, and Ethan, 6. His children’s 
involvement in sports and family 
activities provides Sam with a 
sense of balance and purpose.

Sam envisions expanding his 
business, exploring new markets, 
and enhancing his investment 
portfolio, particularly in rental 
properties. “My goal is to build 
a legacy of trust, integrity, and 
excellence, leaving a lasting 
impact on both my clients and 
the community,” he said.

Sam offered advice to aspiring 
real estate professionals: “Stay 
focused on building strong 
client relationships, embrace 

lifelong learning, and develop 
a robust personal brand. By 
balancing analytical skills with 
a client-centric approach, agents 
can achieve both professional 
and personal fulfillment.”

For Sam, the focus is on the 
journey rather than the 
destination. He has held onto 
the belief that he could achieve 
more if he dared to dream, 
and his success in real estate 
is merely a reflection of his 
steadfast resolve. By overcoming 
obstacles such as adapting to 
a new country and pursuing a 
new career, he has shown that 
self-belief and resilience can 
pave the way to lifelong success.

“I actively pursue real estate knowledge and best 

practices from colleagues, peers and partners. 

This profession demands ongoing adaptation and 

innovation to remain ahead of the competition.”
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313-350-3342  •  CleaningMMM.com

Perfect Clean
for a Perfect Sale.

Perfect Clean
for a Perfect Sale.

    Even Lucy Knows –
  A Clean Home Sells Faster!
CALL TODAY!

RESIDENTIAL &
COMMERCIAL

CLEANING

Carpet & Tile
Floor Cleaning

Reliable,
Experienced
& Dedicated

Providing Valuable
Insight for a

Successful Transaction

T r e e  H e a l t h  •  R i s k  •  C a r e  •  a n d  P r e s e r v a t i o n

313.985.2844

A S S E S S M E N T S
P R U N I N G

P L A N T I N G
C A B L I N G

R E M O V A L S

Book your Photo Booth

Services or Luxe

Professional Headshot 

Package today!

Chelsea Krejci, Owner

OohSnapMobilePhotoBooth.com

CONFIDENCE CAPTURED,

PROFESSIONALISM DEFINED!

Ensuring Peace
of Mind for
Your Clients
Home, Auto,
Life & More

Jessica Finley, Agency Owner
734.821.9107
jessica.finley@goosehead.com

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today
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Joe Vitale has carved out a remarkable 
niche in the insurance and financial 
services industry, distinguishing 
himself through exceptional customer 
service and his deep commitment 
to the community. His journey to 

becoming a successful State Farm 
agent is evidence of his passion for 
helping others and his knack for sales.

Born and raised in Riverview, Michigan, 
Joe was known as a chatty boy. “My 

teachers always said I talked too 
much, but that ability to strike up 
conversations turned out to be a real 
asset,” he said with a laugh. From a 
young age, Joe showed a natural talent 
for sales, becoming the top seller 

Protecting Clients Through Life’s Uncertainties
PHOTOS BY TRACIE SEELEY WITH METRO SHORES MEDIA

PARTNER SPOTLIGHT

for his high school baseball team’s 
fundraiser. This early experience 
sparked his interest in a sales career, 
although he didn’t immediately 
know where it would lead him.

Joe’s path into sales became clearer 
during his college years. While working 
at Texas Roadhouse, he landed an 
internship at State Farm through a 
connection with a waitress. “It was a 
perfect fit from the start,” Joe recalled. 
“I realized that being an agent would 
allow me to combine my love for sales 
with my desire to help people.”

Joe honed his skills and learned 
the ropes of the industry under the 
guidance of Dave Arce, a seasoned 
State Farm agent who has over 30 
years of experience. “Dave taught me 
everything and has been there for 
me every step of the way,” Joe said. 
“His influence shaped my career 
and my approach to business.”

Within his first year as an agent, Joe 
hit a significant milestone in his new 
career when he received the prestigious 
Ambassador Club Travel award, which 
included a trip to Germany. “It was 
my first time overseas, and it was an 
amazing experience,” Joe shared. This 
accolade, reserved for agents who 
achieve high sales targets, underscored 
Joe’s dedication and skill in the industry.

Joe has been working with State Farm 
for seven years now, but three years 
ago, he opened his own agency aptly 
named Joe Vitale - State Farm. The 
agency offers a comprehensive range 
of services, including auto, home, life, 
and health insurance, as well as bank 
products, mortgages, and investment 
planning. “Our mission is to help 
people manage the risks of everyday 
life, recover from the unexpected, and 
realize their dreams,” Joe explained. 
“We go beyond being just an insurance 
company: We ensure that all aspects 
of our clients’ lives are protected.”

What sets Joe Vitale - State Farm apart 
from other agencies is its unwavering 
commitment to customer service. 
“My service team is the heart of our 

agency,” Joe said proudly. “They’re 
friendly, caring, and understanding. 
Our sales team is quick and efficient, 
always ready to help our clients.” This 
focus on exceptional service has built 
a loyal customer base and earned Joe 
a reputation as a dependable agent 
who prioritizes his clients’ needs.

Another key to Joe’s success is his ability 
to adapt to changes within the industry. 
The 2020 Personal Injury Protection 
(PIP) reform in Michigan, which altered 
medical options for auto policies, 
presented significant challenges. “It 
was a big hit for everyone in Michigan, 
but we focused on educating our 
customers and ensuring them that they 

understood their policy choices,” Joe 
said. “Our priority is always to provide 
proper coverage at an affordable rate.”

Outside of his professional life, 
Joe cherishes time with his family. 
Whether boating, golfing, or attending 
sporting events, family gatherings 
are an important part of his life. 
“We love spending time up north 
and are looking forward to a family 
cruise in the future,” Joe said.

When he’s not working, Joe enjoys 
golfing, practicing Brazilian jiu-
jitsu, working out, playing softball, 
gaming, and indulging in good food. 
His diverse interests reflect a well-
rounded personality that values both 
physical activity and relaxation.

As for community involvement, Joe is 
committed to sponsoring local sports 
teams and charity events. “I played 
sports throughout my school years, 
and I know how important it is to 
have a focus to stay on a successful 
path,” he explained. “Our future is 
the youth of today, which is why I 
donate to their organizations.”

Joe Vitale “MY SERVICE TEAM IS THE 

HEART OF OUR AGENCY. 

THEY’RE FRIENDLY, CARING, 

AND UNDERSTANDING. OUR 

SALES TEAM IS QUICK AND 

EFFICIENT, ALWAYS READY 

TO HELP OUR CLIENTS.”

WITH STATE FARM
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Empowering Agents,
Protecting Clients!

Your Trusted State Farm Partner

HOME • LIFE • AUTO
Joe Vitale, Insurance Agent • MI-18412012

734.671.6511
3217 Biddle Ave, Wyandotte
JJVitaleInsurance.com

Brian Tiller
Owner/President
248-563-1443
btiller@titlesolutionsllc.com

Suzy Crossley
Director of Sales

248-207-0536
scrossley@titlesolutionsllc.com

E S T .  2 0 0 1 /  L I C ' D  I N  M I ,  O H ,  I N  &  F L

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

734-259-7130
www.titlesolutionsllc.com

41486 Wilcox Road, Suite 2
Plymouth, Michigan 48170

LET'S THRIVE TOGETHER

Looking ahead, Joe hopes to be 
remembered as someone who gave 
back to the community and cared for 
people in their time of need. “I want to 
be known as a successful, dependable 
businessman who cares about his team 
and customers,” Joe shared. “I strive 
to be there when people need me.”

For top-producing real estate agents, 
Joe offers a promise of top-priority 
service. “If agents reach out to Joe 
Vitale - State Farm, they can expect 
quick and efficient quotes,” he said. 
“Our referrals are number one, and 

we understand the urgency of real 
estate and mortgage companies 
needing quotes for their closings.”

Joe’s journey from a talkative boy in 
Riverview to a respected State Farm 

agent is a story of dedication and a 
relentless pursuit of excellence. His 
agency stands as a beacon of reliability 
and compassion, ensuring that clients 
are well-protected and supported 
through all of life’s uncertainties.

FOR MORE INFORMATION ABOUT JOE VITALE AND STATE FARM,  
PLEASE VISIT JJVITALEINSURANCE.COM.
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PHOTOS BY TRACIE SEELEY WITH 

METRO SHORES MEDIA

BROKER SPOTLIGHT

Before Tarita began her 
career in the world of 
property listings, she spent 
over 20 years working 
in the dental field. Her 
aspirations, however, 
extended beyond the dental 
offices. “I thought I wanted 
to become an interior 
designer,” she explained. 
“Once I started flipping 
properties, I thought, why 
stop there? I can wear many 
hats. Why not an agent?”

In 2017, Tarita took the 
plunge and transitioned 
from doing property 
management and investing 
to become a licensed real 
estate agent. “I found that I 
loved being in the field, but 
handing off properties that I 
could sell didn’t make sense,” 

she said. “I knew more about 
them, so I decided to get my 
license.” After obtaining 
her license, she promptly 
pursued and achieved her 
broker’s license, opening 
her own brokerage just 
two weeks later.

At the heart of Real Estate 
by Rita is a close-knit team 
of five agents. “What makes 
us unique is that we are 
a family,” she said. “Our 
best moments are sitting at 
our conference table and 
cultivating amazing ideas 
on how to increase sales 
production and creative 
leads.” She is also passionate 
about nurturing new talent 
and is always present at 
their first closing to remind 
them of the significance of 

their achievement. “I want 
them to be better than me 
and more successful. We all 
win together!” she added.

Tarita’s biggest challenge 
in the real estate field 
has been learning not to 
take deals that she lost 
personally. Through reading 
and watching videos on 
negotiation strategies, she 
has honed her skills and 
emerged stronger. She also 
has aspirations to expand 
internationally and create 
safe housing for abused 
individuals. “My goal is to 
push B1 Real Estate LLC 
— doing business as Real 
Estate by Rita — into the 
stratosphere,” Tarita said.

Born in Detroit but having 
spent many years in 
Minnesota, Tarita calls 
herself a “Detroit-esotian.” 
Her roots and experiences 
in both places significantly 
shaped her. “Watching 
my single mother handle 
moving her two children 
to another state and 
navigating it in a way to 
try to ease the impact on 
her children was amazing,” 
she said. This resilience 
and adaptability became 
core to Tarita’s approach 
to life and business.

Tarita acknowledges that 
her mother and spouse have 
been huge supporters in her 
life, but when it comes to her 
career, she recognizes how 
her mentor, PD Dandnaik, 
played a significant part. 
“A great businessman 
who pushed me to never 
take no for an answer. He 
helped me to understand 
persistence!” Tarita said. 
She also derives inspiration 
from real estate mogul 

Boone

In the world of real 
estate, there are 

movers and shakers, 
and then there are 

quiet storms. Tarita 
Boone, broker at 

Real Estate by Rita, 
epitomizes the 

latter. With a career 
volume surpassing 
$50 million and a 

team she considers 
like family, Tarita 

has created a 
unique pathway for 

herself in the real 
estate industry. 

Going the  
Extra MileTarita
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Nicole Curtis, whom she once 
met and had an “amazing” 
conversation with. “To 
have the person you’ve 
looked up to be amazed by 
your work was a dream 
come true!” Tarita added.

Not one to rest on her 
laurels, Tarita has completed 
a three-year program in 
half the time at Harvard 
University for Real 
Estate Development. Her 
commitment to continuous 
learning is paralleled by her 
philanthropic efforts. She 
founded PRETTI (Protection 
and Restoration of Tattered 
and Torn Individuals), a 
foundation that provides 
emergency housing and 
resources for domestic 
abuse victims. “With the 
introduction to Women’s 
Heart Association, I was 
happy to start supporting 
and wanted to do more 
that I felt passionate 
about, which inspired 
me to form a foundation 
for abused and battered 
individuals,” she explained.

Tarita finds joy in her family 
whenever she’s not working. 
She is married with three 
children and has a 5-year-
old granddaughter. “We all 
enjoy the granddaughter, 
and watching her grow 

is the highlight in all of 
our lives!” she shared. 

In her free time, Tarita 
indulges in creating art, 
sewing, and exploring 
places with remarkable 
architectural features. Her 
favorite books are “To Kill 
a Mockingbird” by Harper 
Lee, “Raisin in the Sun” 
by Richard Wright, and “I 
Know Why the Caged Bird 
Sings” by Maya Angelou. As 
for movies, her favorites 
are “Breakfast at Tiffany’s” 
and “Carmen Jones.”

For up-and-coming agents, 
Tarita offers savvy advice: 
“Persistence, preparation, 
and understanding the art 
of negotiation and strategy 
will be your best tools. Use 
them wisely.” She also wants 
agents to remember that 
nothing happens overnight 
and that they should write 
down the step-by-step path 
toward their dreams. “If 
your dreams don’t scare you, 
then you are not dreaming 
big enough,” she added.

As for her legacy, Tarita 
hopes that people will know 
her as someone who stuck 
by her word. “I want to be 
remembered as an individual 
who stands up for what I 
believe in,” she concluded.

Persistence, preparation, and 
understanding the art of negotiation 

and strategy will be your best 
tools. Use them wisely.”

Follow Wayne County Real Producers
on social media to keep up.

MOVES FAST
Wayne County’s Real Estate

@WayneCountyRealProducers

@WayneCountyRealProducers
W A Y N E  C O U N T Y

@WayneCountyRealProducers



9151 Currency St.
Irving, TX 75063


