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alan@qualifiedhomeloans.com

LET US HELP YOU!

We Have
Solutions QUALIFIED
For Your Buyers! =

Specialize in Self Employed

We understand Business Tax Returns

We offer :

@ Bank Statement Loans
® P+L Loans

© Low Fico Scores

We help raise clients FICO SCORES

We have 5% Down Loans for 2-4 units owner
occupied loans

We make loans from other lenders that were
turned down

B Why You Choose Us?

Why Qualified? The fact is.. many loan-seekers are declined when they try
to deal with people who lack expertise. We're exceptionally knowledgeable
and resourceful. This is why we close almost every loan we start. We know

the best options and terms available for your unique needs.
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Orange County’s Finest Escrow Agency

Escrow®
Solution

We offer the highest standards of escrow
services through our seasoned professionals.
No job is too big or too small.

Our escrow officers are available 24/7 to
provide you with top class service.

Contact one of the top escrow companies in Orange County today!
949-305-0888 | theescrowsource.net

27611 La Paz Rd Suite D, Laguna Niguel, CA 92677 .
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ABOUT THIS MAGAZINE

If you just
made the
2025 Top 500
producers in
South Orange County and are
new to our publication, you
may be wondering what it’s
all about. “FAQs About This
Magazine” answers the most
commonly asked questions
around the country regarding
the Real Producers platform.
My door is always open to
discuss anything regarding
this community — this
publication is 100 percent
designed to be your voice
and to connect, elevate the
industry, and inspire!

Q: Who receives

this magazine?

A: The top 500 agents in
South OC. We pulled the
MLS numbers (by volume)
from January 1, 2024 to
December 31, 2024, in South
0OC, cut the list off at number
500, and our new 2025 Top
500 distribution list was
born. This magazine is free
exclusively to the top 500
agents in the area each year.
This year, the minimum
production level for our
group was $16.4 million,
based on data reported

to MLS.

Q: What is the process
for being featured in
this magazine?

BY MICHELE KADER, OWNER/PUBLISHER

A: It’s really simple:
every feature

you see has been
chosen based

on production
numbers and/

or nomination.

You can nominate
other REALTORS®,
affiliates, brokers,
OWNers, or even
yourself! Office
leaders can also
nominate Realtors.
We will consider
anyone brought

to our attention because we
don’t know everyone’s story,
so we need your help to
learn about them.

A nomination currently
looks like this: Email us at
ocrealproducers@n2co.com
with the subject line,
“Nomination: (Name of
Nominee),” and explain why
you are nominating them to
be featured. It could be they
have an amazing story that
needs to be told — perhaps
they overcame extreme
obstacles, they are an
exceptional leader, have the
best customer service, or they
give back to the community
in a big way. The next step

is an interview with us to
ensure it’s a good fit. If it all
works out, we put the wheels
in motion for our writer to
conduct an interview and for

our photographer to schedule
a photo shoot.

Q: What does it cost a
REALTOR®/team to be
featured?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!
We are not a pay-to-play
model. We share real stories
of Real Producers.

Q: Who are the

preferred partners?

A: Anyone listed as a
“preferred partner” in the
front of the magazine is

a part of this community.
They will have an ad in
every issue of the magazine,
attend our quarterly events,
and be a part of our online
community. We don’t just
find these businesses off the
street, nor do we work with

all businesses that approach
us. One or many of you
have recommended every
single preferred partner
you see in this publication.
We won’t even meet with a
business that has not been
vetted by one of you and
“stamped for approval,” in
a sense. Our goal is to create
a powerhouse network, not
only for the best Realtors

in the area but the best
affiliates, as well, so we can
grow stronger together.

Q: How can | recommend a
preferred partner?

A:If you have a
recommendation for a local
business that works with top
Realtors, please let us know!
Send an email to us at
danika.pictor@n2co.com.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BRANDING & MARKETING
STUDIO 23

Sandy Chang

(949) 333-9216

ESCROW SERVICES
Corner Escrow
Katie DiCaprio
(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
James Tullio
(714) 600-4801

Prominent Escrow
Gabby Rauff
(949) 285-0207

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

FINANCIAL PLANNER
Edward Jones
Derick Roberts
(574) 327-5334

HOME INSPECTION

Preferred Inspection Services

Jerry Stonger
(949) 234-7125

INSURANCE AGENT
Mundell Insurance Agency
Garrett Mundell

(949) 269-7860

JUNK REMOVAL SERVICES
The Junkluggers of
Orange County

Joe Sandoval

(949) 632-2123

LISTING PREPARATION
SERVICES

Freemodel

Michael Hermany

(215) 870-6485

MORTGAGE SERVICES
CrossCountry Mortgage
JJ Mazzo

(877) 237-9694

Qualified Home Loans
Alan Kunski
(714) 397-1349

REAL PRODUCERS. PODCAST

Strata Lending
Leigh McMahon
(949) 239-4252

MOVING COMPANY

Costa Mesa Moving Company
David Wilkes

(714) 2411673

King Relocation
Steve Komorous
(562) 677-3130

PHOTOGRAPHER
Tony Lattimore Photography
(949) 378-8991

WASIO faces
Yaneck Wasiek
(949) 529-0512

PLUMBING

West Coast Plumbing Company
Chad McComb

(949) 615-0740

PROFESSIONAL ORGANIZING
Sorted Bliss

Priscilla Yocum

(949) 280-6960

Same Brand, New Reach — Tune in for free today

REAL ESTATE VIDEO
& PHOTOGRAPHY
Arial Media

Jason Crane

(949) 400-1221

SOLAR
Sunrun
Matthew Rock
(909) 510-0061

STAGING & HOME DESIGN
Intuitive Staging

Andrea Young

(714) 287-5399

TITLE SERVICES
Fidelity National Title
Tina Jent-Fodor
(949) 293-4187

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title Company
Jeff Tiss
(949) 422-1301

WFG Title
Andrew Walsh
(949) 300-9101
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EXPERIENCE
A NEW LEVEL
OF SERVICE

ERSMLNENL

GABBY RAUFF

(949) 285-0207

E?ESTMEWEENDWG @

NOTHING +

BOOST YOUR REAL ESTATE BUSINESS WITH THE

PERFECT LENDING PARTNER!

Fast Approvals

Competitive Rates

Reliable Communication
Tailored Loan Solutiors: From
first-time buyers to seasoned
investors

Why Partner with me? Your success is my

priority! With 10 years+ of experience,

understand the unigue needs of real estate

agents and their clients,

"Nm-'igcﬂing the F‘u-::using
market under new
policies feels like driving
th 05 during rush hour—
patience, strategy, and
the right partner make all
the difference!"

FOR WEEKLY MARKET UPDATES

Emergency Service
Water Heaters
Tankless

Pin Hole Repairs
Drain Cleaning
Design

Gas Pipe Repairs
Whole House Filter
Faucets

Garbage Disposals

(P49) 259-4252
MMLS 1075410

rtgageupdates

Gabby@ProminentEscrow.com
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Listen on . Listen on .
Apple Podcasts LISTEN ON @ Spotify amazon music
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HOME m SPECTIONS

[iasoubhiern California

SAVE THE DATE FOR

IncensediGenerallGontractorssince 1998
Ve erso GAR; O/n/ua unty Association of Realtors
Wiziniagr af hain AS "arid InterNACHI
Now offering
in-house
S , sewer lin?
10% OFF F ~WA inspections!
for Active Duty
Mllltary &
Veterans

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

SOLARPPA 19+ YEARS

$0 ENROLLMENT | INSTALLATION COST BUSINESS & SALES EXPERIENCE
FULL SERVICE INCLUDED 5+ YEARS

NO LIEN, LEASE, OR LOAN SOLAR SALES MANAGER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with : ,and

designed to help you succeed in the ever-evolving real estate market.

OVER 10

— - _ YEARSIN
Prefer. dInspects com i HOME

Call Today To Schedule An Inspection INSPECTION EX/-IT | ‘ C A Ij_‘l]_:

_(714)32'§"13‘45 or (949)234-7125 = e ~ -
T prefe‘r"i"éfhn‘ﬁ)ﬁsf‘m . EXPERIENCE — REFERRALS|LUNCH 9)9)- 5

SPONSORSHIP OPPORTUNITIES AVAILABLE
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PUBLISHER’S NOTE

WELC

NEW

TOP 500

AGENTS

“Commit to the Lord
whatever you do, and he
will establish your plans.”
— Proverbs 16:3 (NIV)

Dear South OC Real Producers,

Huge congratulations to the newly
named Top 500 agents of 2025! Your
exceptional sales performance in 2024
has earned you a well-deserved place
among South OC Real Producers’ top
professionals. By now, you should
have received your exclusive 2025
Real Producers Top 500 badge in your
inbox — a symbol of your hard work,
success, and impact on the industry.
We’re thrilled to celebrate your
achievements and look forward to
welcoming you to our exclusive events
throughout the year!

Join us for our 2025 kickoff event, “Toast
to the Top 500,” a celebratory happy
hour on Thursday, March 27, from
3:30-5:30 p.m. at Marbella Country Club!
Let’s raise a glass to the achievements

of 2024 and the inspiring agents we’ve
featured in the magazine in 2025. We
look forward to reconnecting with
familiar faces and welcoming those new
to the Top 500 and our community.

Keep an eye out for invitations to

our big Spring Soirée on May 19 at
Marbella Country Club! When you
register for the event, you’ll also have
the opportunity to submit nominations
for this year’s 40 Under 40 awards.

We have many more exciting events
planned throughout the year, and we
can’t wait to celebrate with you.

10 - March 2025

This month, we are deeply saddened

by the untimely passing of Christopher
Smith, a cherished member of our South
OC Real Producers family. In this issue,
we honor his memory with a special
photo gallery celebrating his time with us.
A GoFundMe has been created to support
The Chris Smith Foundation, a tribute to
his generosity, kindness, and commitment
to helping others. To contribute, please
scan the QR code below or contact me for
more information.

"=

To our 2025 Top 500 agents, once again,
congratulations! Keep an eye on your
inbox for your exclusive invitations to
our Real Producers events throughout
the year — you won’t want to miss
them! And as always, if you have ideas
for feature stories, event locations, or
anything else that would make this
community even better, I'd love to hear
from you.

With gratitude,

Michele Kader
Owner/Publisher

South OC Real Producers
949-280-3245
michele.kader@n2co.com

PROTECTING THE AMERICAN DREAM

JEFF TISS SHANNA CUEVAS
. 949.422.1301 \.949.257.6955

B |Tiss@LTIC.com B SCuevas@LTIC.com

JeffandShanna.OCLTIC.com
Customer Service: 848,223, 5550

(9 LawyersTitle

=

Maximize Listings, ki
Maximize Profits

Elite Staging
for Top Producers

INTUITIVE
DESIGN STUDIOI

REAL ESTATE STAGING

Andrea Young
Owner/Lead Designer

714.287.5399. - Intuitive-Staging.com &
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Remembering Christopher Smith

A Look Back at His Time with Our Real Producers Family

In January 2025, we lost a shining light when our dear friend and partner, Chris
Smith, tragically passed away in a car accident. Chris was more than a colleague —
he was a beloved friend, a dedicated father, and an unwavering supporter of our
Real Producers community. His vibrant energy, infectious smile, and generous spirit
touched countless lives, and we honor his memory with this gallery, reflecting on the
moments we shared and the impact he made.

To carry forward Chris’s legacy of kindness and generosity, we have established The
Chris Smith Foundation. This foundation will support causes closest to his heart,
including children’s charities, scholarships for aspiring mortgage professionals, and
family-focused organizations — continuing the work Chris so passionately believed
in. A GoFundMe has been created to help launch this meaningful tribute. Your
contributions, no matter the size, will play a vital role in ensuring Chris’s legacy of
giving lives on.

12 - March 2025

Additionally, we invite you to join us for
the first Chris Smith Foundation event,
a Bowling Fundraiser on Wednesday,
March 12th, from 4-6 p.m. at Lucky
Strike Ladera Ranch. This gathering
will be a time to celebrate Chris’s life,
share memories, and support the
causes he deeply cared about. We hope
to see you there.

Thank you for helping us honor Chris in
the most meaningful
way possible.

Scan to Support
The Chris Smith
Foundation

South Orange County Real Producers - 13
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LEADING THE CHARGE FORWARD

BY DAVE DANIELSON ¢ PHOTOS BY JENNY MCMASTERS

Hernandez set themselves apart through the results they
help their partners and clients achieve.

I n the world of title insurance, Ryan Raphael and Alex

As the driving force behind the Title Solutions Team at First
American Title, they bring a combination of deep industry
knowledge, unmatched customer service, and a commitment
to building lasting relationships with clients. Their approach
has not only made them successful but also positioned them as
leaders in the competitive South Orange County market.

A Storied Journey into the Title Industry
Ryan Raphael’s career

in title insurance began

over 16 years ago, and it’s

a path that has shaped

his understanding of the
business. “I started at Fidelity
in 2007 and transitioned to
First American 12 years ago,”
Ryan shares. His early years
in the industry were spent
working on the foreclosure
side of the business,
providing him with a strong
foundation in the intricacies
of title and underwriting.

“I've seen the business from
a lot of angles,” he continues,
reflecting on the diversity of
experience he gained at both
companies. “But what really
set me apart was getting a
hands-on understanding of
the full underwriting process.
At First American, I was able
to apply that knowledge

in ways that allowed

us to solve challenges

that others couldn’t.”

Alex Hernandez’s journey into

the world of title insurance

was slightly different, though

equally rooted in a strong

desire to understand the

business. “I was finishing

up my bachelor’s degree in

finance when family friends

recommended First American to me,” Alex explains. “I started
off assisting the Orange County sales team, which gave me
invaluable background experience. That eventually led to me
moving onto the sales team in 2020, where I've been able to
build relationships and help our clients grow their businesses.”

A Unique Approach to Title Insurance

What makes Ryan and Alex stand out in an industry that often
operates on standard procedures and protocols is their ability
to think outside the box. The duo emphasizes their extensive
knowledge of the underwriting process, which has set them
apart from many of their competitors.

“We have a unique ability to find the missing pieces of the
puzzle,” Ryan notes. “If a deal has been denied elsewhere, we
have the know-how to look at it from a different angle and
potentially find a solution. Last year alone, we closed 66 deals
that had been rejected by other title companies.”

Alex echoes this sentiment,
emphasizing that their service
is about far more than just
processing transactions. “We
see ourselves as business
partners with our clients,” he
says. “When you approach
things from that perspective,
the business becomes about
more than just providing

a service. It’s about being
there every step of the way,
helping clients achieve their
goals, and being a trusted
ally in the process.”

The Power of
Relationships

and Teamwork

What truly drives Ryan and
Alex is the relationships
they’ve built with their
clients. Both men are firm
believers in the importance
of mentorship and teamwork,
and their dedication to these
principles has created a
strong network of clients who
trust them year after year.

“The relationships we get to

build are the most rewarding

part of the job,” Ryan says. “A

lot of the people we work with

become friends. We celebrate

their successes with them and,
in turn, they celebrate ours.”

Alex agrees, adding, “There’s nothing more fulfilling than
sitting down with a client and helping them generate business.
Watching them succeed is a shared experience, and that feeling
is what drives me.”

South Orange County Real Producers - 17
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A Life Beyond Business
While their professional lives are incredibly demanding, both
Ryan and Alex know how to balance work with family and
personal passions. Ryan, who has been married to his wife
Shannon for 14 years, has three children: Michael, Makenzie,
and Maxwell. His free time is often spent coaching baseball
and softball or enjoying family vacations, fishing trips, and
travel adventures.

“I coach baseball and softball in my free time,” Ryan shares.
“We also spend a lot of time as a family traveling and fishing.
It’s a great way to bond and recharge.”

Alex’s personal life is equally vibrant. He and his wife Jasmine
have been married for five years and have a 2-year-old son
named Luca. When not working, Alex enjoys outdoor activities
like fishing, camping, golfing, and snowboarding.

“We love spending time outdoors as a family,” Alex says.
“Whether it’s at the beach or up in the mountains, we make it a
priority to enjoy each other’s company.”

An Industry Leader in South Orange County
Ryan and Alex’s success speaks for itself: they are the number
one title team in South Orange County. This impressive number

Ryan Rafael, vice president
of First American Title in

Laguna Niguel, California L = : - IIWE SEE OU RSE LVES AS
BUSINESS PARTNERS

At the heart of their success is their ability to work as a f
team. Ryan and Alex are backed by an experienced and WITH OU R C I.I E ms. L4

reliable staff, including their assistant Lisa, who acts as -Alex
the “back-end captain of the ship,” along with their title
unit closers and customer service team. With over 30 years
of combined experience, members like Bob and Ashley ensure
that everything runs smoothly, and their long-term relationships
with Ryan and Alex help foster an environment of mutual trust.

“We have 10 people in our title unit who serve as our backend
support, and that allows us to have real conversations with
them to come up with creative solutions,” Ryan explains. “It’s
all about teamwork, both internally and externally, to get the
job done right.”

The First American Advantage

One of the key differentiators for Ryan and Alex is the strength
of their company, First American Title. With 126 years in

the industry, First American Title is the largest direct title
insurance company in the U.S. and the only one headquartered
in Orange County.

“We’re proud of the legacy we’re part of,” Ryan says. “It’s
important to note that we’re not just a team at First American;
we’re part of a company with a long-standing reputation for

e

excellence. Our clients know they’re getting the best in the = ; o “ o ki =
business when they work with us.” : : ~ | AlexHernandez, sales executive
- % with First American Title

18 - March 2025
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Alex Hernandez (left) and Ryan Rafael (right) lead the Title Solutions Team at First American Title.

underscores not only their commitment to excellence but also

their ability to consistently exceed client expectations in a =
competitive market. L~
“Our goal is to create a seamless experience for our clients,” .

Ryan says. “We want to be the team they can rely on every

step of the way. From the beginning of a transaction to the -

closing table, we make sure everything is in place and that mmmw - s
expectations are exceeded.” k :

Whether it’s through their deep understanding of the title
process, their dedication to client relationships, or their
unwavering commitment to excellence, Ryan Raphael and
Alex Hernandez are a force to be reckoned with in the title
insurance industry. For those seeking a team that not only
delivers but builds lasting partnerships, Title Solutions at
First American Title is the team to call.

For more information, call Ryan Rafael at 949-482-9428 or
Alex Hernandez at 714-376-5752, or email them at
TitleSolutions@firstam.com.
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GLEN
OAKS
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MEET CHRISTOPHER & JAMES
YOUR ESCROW PARTNERS

Rpon Reptisel ~ Alew Howmander — Deptne A Lise Mwell
949.482.9428 714.376.5752 949.295.0828 714.425.5960

rraphael@firstam.com  alhernandez@firstam.com daphnealt@firstam.com Imaxwell@firstam.com

TitleSolutionsTeam.com | TitleSolutions@firstam.com
30110 CROWN VALLEY, SUITE 203 | LAGUNA NIGUEL, CA

«ane  BRANDING ,
YOUR CLIENTS . =1 = A i
MAKE THE OFES 2 B
BEST MOVE wka[a | |
Branch Manager Business Development
CAN'T Cell: 714-906-7131 Cell: 714-600-4801
CDale@glenoaksescrow.com JTullio@glenoaksescrow.com

A brokerage gives you _
resources but your brand + 28,000 career-closed transactions

turns them into

Storage rffﬂgﬂifiﬂ"-
Available! :

- $8,500,000,000 in career-closed residential real estate
- Highest and Most-Rated Escrow Team in California

Let’s make yours , « Over 500 5-Star reviews on Yelp

Book with a Reliable Movin IHpPoJIi i ; : ;
Team You Can Count On ° ISP INAL0 TRDOT } « 16 Exclusive Concierge Services

562.921.0555
KingCompaniesUSA.com

Worry Frae Moves Since 1955 &b Bila g sriion | Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com

e SANBY & TUDIG TWENTYTHREE.CO S 1Y 949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677
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CONNECTIONS
MADE TO LAST

GAETANO
LO GRANDE

\':

BY DAVE DANIELSON ¢ PHOTOS BY WASIO FACES

he foundation of

lasting results lies in

the relationships you
enjoy with those around you.

Gaetano Lo Grande
exemplifies this principle.

As a REALTOR® with

Bullock Russell Real Estate
Services, Gaetano proves that
good things happen when
you nurture meaningful
connections for the long run.

With over 15 years of
experience in the industry,
Gaetano’s approach to real
estate has been shaped

by his deep passion for
the business, his family
roots, and an unwavering
commitment to delivering
exceptional service.

A Background Rooted in
Real Estate

Gaetano’s path to becoming
a top-producing Realtor

The Gaetano Lo Grande Team

began on another side of the
business. His mother is a real
estate agent, and he had a
background as the owner of
a nationwide notary service,
which provided him with
valuable industry insights.

“I’'ve always been around
the business. I knew a

lot of agents and escrow
officers, so getting started

in real estate felt like a
natural progression,”
Gaetano explains. His
familiarity with the industry,
combined with his own
entrepreneurial spirit, made
the transition into real
estate a seamless one.

A Quick Start in

the Industry

Gaetano wasted no time

in making his mark. He
recalls diving into the
business “head first,” taking
on numerous leases and

working with investors on
property flips even before
the trend gained mainstream
attention on television.
Within just two months

of obtaining his license,
Gaetano had already closed
his first deal.

“I started off fast. I was
hungry to learn and succeed,
and that energy helped me
hit the ground running,”

he says. His determination
and strong work ethic

laid the foundation for

his future success.

Building Genuine
Relationships with Clients
One of the hallmarks of
Gaetano’s approach to real
estate is his genuine, family-
oriented attitude toward
clients. He doesn’t see the
people he works with as

just transactions; he views
them as part of his extended

family. Gaetano’s emotional
connection to the process is
what truly sets him apart in
a field that can sometimes
feel impersonal.

“When I work with clients,
I take a true-to-heart
approach. I'look at everyone
as a family member,” he
shares. “I feel their desires,
their pains, and their
stress. I want them to have
a stress-free experience,
and I work hard to make
sure they feel comfortable
throughout the process.”

This deep empathy for his
clients’ needs is evident in
the lasting relationships
Gaetano has built over the
years. Many of his clients
from the early days of his
career are still with him, a
testament to his dedication
and unwavering support.
As his business continues to
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Top producer Gaetano Lo Grande leads a successful team at Bullock
Russell Real Estate.

—

L

Cadee Bartolone is Gaetano Lo Grande’s senior partner.
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grow, so does the number
of clients he serves, yet
Gaetano remains committed
to maintaining those strong,
personal connections.

“We do a lot of business, but
it’s all about consistency and
showing up every day. We
work hard, and we take care
of our clients. That’s why I've
been able to sustain success
in this industry,” he says.

A Passion for

Helping Others

For Gaetano, real estate is
more than just a job; it’s

a passion. “I love the win

for my clients,” he says,
emphasizing that the sense
of accomplishment he

feels when helping clients
achieve their goals is one of
the driving forces behind
his success. His competitive
nature pushes him to be

the best, and he’s never
content with “just getting by.”
Gaetano takes great pride in
knowing that his clients are
always well-represented and
well-cared for throughout
the entire process.

P
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“'m very passionate about
this job,” he says. “I really
want to do the best for my
clients, and I don’t like losing.
It’s important to me that they
get what they deserve, and
I'll always work to make sure
they’re taken care of.”

This commitment to
excellence has earned
Gaetano impressive results
over the years. He closed
an impressive $75 million
in sales volume in 2024
and continues to build a
reputation as one of the top
real estate professionals in
Orange County.

Building a Winning Team
Though Gaetano is the
face of his business,

he credits much of his
success to the strong team
he’s built around him.

His team members are

like family to him, and
together they work toward
a common goal: becoming
the best in the business.

“We run a tight ship, and
we all work hard,” he says.

1’} 1
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WE WORK HAR

ANDWE TAKE CARE
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“I always tell my team that
we want to be the Yankees
and win the World Series.
To do that, we have to be
the best and never cut
corners. We’re always
asking ourselves, ‘What are
champions doing today?””

Gaetano’s team includes
real estate partner Cadee
Bartolone, as well as Jackie
Valdez, Yvonne Ramirez,
Monique Mangum, and
Brenda McNaughton.
Together, they provide
unparalleled service

to clients, making sure
that every detail is taken
care of and that no

stone is left unturned.

OF OUR CLIENTS. ,*

A Family-Oriented Lifestyle
Outside of work, Gaetano

is a devoted husband to

his wife Jenny and a loving
father to their two sons,
Salvatore and Giovanni. As a
family, they enjoy spending
time outdoors, whether it’s
relaxing at the beach or
skiing in Mammoth during
the winter months. For
Gaetano, spending time with
his loved ones helps him
recharge and stay focused
on his work.

“We like to get away to our
place in Mammoth,” he says.
“It’s a great way to disconnect
from work and enjoy some
quality family time.”

Advice from Mentors
Throughout his career,
Gaetano has been fortunate
to receive guidance and
mentorship from some of
the top professionals in

the industry. He cites Tim
Smith, a renowned Realtor,
as one of the key figures
that influenced him. Smith’s
advice to “pick up the phone
and don’t hang it up for

the rest of your career”
resonated deeply with
Gaetano, emphasizing the
importance of persistence
and communication

in the business.

Another mentor, lender
JJ Mazzo of CrossCountry

Mortgage, played a
significant role in Gaetano’s
journey. “He really took
me under his wing when I
was struggling to find my
way,” Gaetano says. “He’s a
big reason I'm here today,
and I owe everything to JJ
for showing me how to run
a successful business and
believing in me.”

A Lasting Legacy
Gaetano’s journey in real
estate has been defined

by his passion for helping
others and his commitment
to excellence. Whether

it’s the advice he shares
with his team, the lasting
relationships he’s built
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From left to right: Monique Mangum,
Yvonne Rameriz, Gaetano Lo Grande,
Brenda McNaughton, Cadee Bartolone,
Jackie Valdez
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[ HOPE MY CLIENTS

with clients, or the way

he prioritizes his family,
Gaetano Lo Grande is a
Realtor who leads with
heart. His dedication

to building lasting
relationships and serving
others is truly inspirational.

“I hope my clients remember
me as someone they can
trust,” he says. “I want them
to know that I have their best
interests at heart, and that I'll
always be there to help them
get what they deserve.”

REMEMBER ME AS SOMEONE

THEY CAN TRUST.

b b

Bringing Experience & Education

To Serve You

Residential
Commercial
Vacant Land

949.293.4187 cell
tina@tina4title.com

Assistant Vice President

fidelityoc.com/tina4title

% COSTA MESA MOVING

Al
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MOVING IS STEEZ:FIIL

Leave the Heavy Lifting to Us!

==

Licensed & Insured - Expertly Trained - Packing & Crating Services

Referred by interior designers, antique dealers, property managers,
and real estate agents throughout Southern California

Excellent Reputation - Low-Cost Packing Materials - Modern Equipment & Trucks
Storage Available - FREE Estimates

] £ e

714.241.1673
CostaMesaMoving.com 'E
info@costamesamoving.com

2614 S Oak St, Santa Ana, CA 92707 [u]

e |

MUNDELL INSURANCE

GARRETT MUNDELL, AGENT
949.243.5088
2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672
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Did you

A non-gualified mortgage (non-QM) is a type of
vho don't meet the
standard requirements for a traditional loan, called
a qualified mortgage (QM). Here's what that means
insimple terms:

¢ Flexibility

¢ Different Rules

* Mo Standard Limits

* Faster Closing Potential

home loan for borrowve

wWith over $1 billion in Non-QM loans funded, we're

vour #1 choice to help clients get their dream home,

Call us today!

@) MazzosrouP  877.237.9694
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freemodel

You make
the sale

Fully managed renovations that help
clients sell for more.

Mike Hermany

@ Director of Partnerships
(215) 870-6485
michael@freemodel.com

Trusted Escrow

Solutions for Your
Clients Every
Challenge.

CORNER

IRVINE

LAGUNA BEACH
LAGUNA NIGUEL
CARLSBAD
MURRIETA
BEVERLY HILLS
LAGUNA WOODS
TUSTIN

Katie DiCaprio
Chief Marketing/
Operations Officer
949.303.0515
Katie@cornerescrow.com

JC Southwell

Account Executive
949.324.5251
je.southwell@cornerescrow.com

CORNERESCROW.COM



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

SPRING INTO SUCCESS
THIS MARCH!

The real estate market is heating up, and
timing is everything.

With my expertise as your go-to title rep, I'll
help your deals bloom and close on time,
every time.

Call Andrew Walsh at WFG National Title
Let's make this season your best yet!

Your deals deserve the
right foundation—let’s talk
today.

Scan Here

WEFG National Title Company

Andrew Walsh ¢ VP of Sales & Marketing
949.300.9101 e awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/



