


HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

« Home Clear Outs » Landscape Clean Up
» Painting « Move Out Cleans
« Carpet & Flooring » Light Handyman Work

How We’re Different.

Financing options available
Reduce stress for your clients
Quickly get homes market ready
Design & color suggestions

L 727-902-4452

THE FEDERAL
SAVINGS BANK

Member Jason Schneider joined The Federal Savings
FDIC | = Bank in 2024 as a market leader and seasoned
professional with over 5 years of experience in

the mortgage industry. He actively finds the

best lending solutions for all his clients.

Customer service and communications are the
focal point of each of his relationships.

With his extensive knowledge and lending
experience, he makes sure his clients’ financial
goals are adhered to. Having closed loans in
many states with a multitude of programs with
everyone from first time home buyers to
experienced investors, Jason will find the right
solution. Making sure his clients have a precise
understanding of how the home buying process
orks and setting expectations from beginning
to end is a must for all buyers, new and

- experienced, in this ever-changing real estate
market.

§

r the years, Jason has spent most of his time

Y and now splits his time in Florida as well.

Lhis wife of over 25 years and children from

| agers to adults, he remains very active in

Mortgage Banker [z - D I S community. Staying in shape mentally and
NMLS#1849287 [r,-Lkgiim - physically is one of his favorite ways to spend

(347) 352-2779 his free time.

The Federal Savings Bank is an Equal Housing Lender. Co. NMLS# 411500. For licensing information, go to
www.nmlsconsumeraccess.org Subject to credit approval. Terms and conditions may apply. Subject to VA eligibility
requirements. Property Insurance is required on all ﬁ)uns secured by property. Down payment assistance requirements,
which assist eligible homebuyers with purchasing a home, are based on the mortgage insurer or guarantor's guidelines.

Borrower ma y fund down payment and closing costs. Down payment assistance programs are not eligible for u%l potential

homebuyers.
Copyright 2024 © The Federal Savings BunkTCo. NMLS# 411500 | All Rights Reserved |
thefederalsavingsbank.com



Preferred Partners

The following companies represent some of the best affiliates in the industry. The Top 500 ranking agents
personally recommend them all, we vet each one, and they commit to supporting this platform long-term.
They are passionate about building relationships with and serving YOU, so we hope you’ll give them a
change to earn our business. If you’d like an introduction to any of these companies, e-mail joni@n2co.com.

ADVERTISING
Real Producers
(757) 348-7809

ARCHITECT

CMSA Architects

(941) 364-4600
cliffordscholzarchitects.com

ATTORNEY/TITLE COMPANY
Preferred Settlement Services
(941) 376-9551
preferredsettlement.com

CLOSING GIFTS
Designs By Hope Yoder
(941) 877-1194
Hopeyoder.com

CONCIERGE SERVICES
Utility Helpers, LLC
(813) 291-3600
utilityhelpers.com

ENTERTAINMENT / EVENTS
Designs By Hope Yoder
(941) 877-1194
Hopeyoder.com

DESIGNS

HOPE YODER

4 . March 2025

FURNITURE
DutchCrafters
(941) 893-4627
Dutchcrafters.com

HOME INSPECTION

5 Star Inspection Services
(941) 417-9366
Sstarinspectionservices.com

A Radiant Property Inspection
(941) 462-1897
radiantinspect.com

Florida Building
Inspections Group, LLC
(813) 409-3249
FLbigroup.com

Home Team Inspection
(941) 259-4477
Hometeam.com/sarasota

HOME SERVICES
HOMEstretch

(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

BY

E—fﬁrﬂl‘ﬁ-{.ﬂ 0 HopeYoderDesigns M
_.?;-m ? L o TheHopeYoder
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HOUSE CLEANING SERVICES
Manatee Ladies Cleaning
(941) 212-9739
manateeladiescleaning.com

KITCHEN & BATH
DESIGN/ REMODELING
Kirkplan Kitchen & Bath
(941) 355-2703
kirkplankitchens.com/

MORTGAGE LENDER
Edge Home

Finance Corporation
(813) 957-2080
celiamortgageteam.com

Jason Schneider - The
Federal Savings Bank

(908) 378-9310
www.thefederalsavingsbank.
com/bankers/jason-schneider/

MOVING COMPANY
Stronger Moving
Delivery Service
(941) 447-9715
strongermoving.com

{ lw)@v/?%/

Engraving &
Embroidered Apparel

s

Sunshine Movers
(941) 447-1719
sunshinemovers.com

PHOTOGRAPHY

Allie Serrano Portraits, LLC
(813) 501-7250
AllieSerranoPortraits.com

Poff Media Group
(779) 861-3739
poffmedia.com

TILE/CABINETRY/
FLOORING & DESIGN
Design Works

(941) 355-2703
www.hskindustries.com

TRAVEL ADVISOR
Simply Travel

(813) 230-1158
Simplytravelplanning.com

WATER SOFTENING/
FILTRATION/DRINKING
H20 Heroes

(877) 247-0624
TheH2OHeroes.com

Specializing in residential new construction, waterfront
properties, refined renovations, and golf clubs.
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Joni Giordano-Bowling Dave Bowling Jacki Donaldson Misty Bailey
Owner/Publisher Owner/Publisher Managing Editor Connections Coordinator
757-348-7809 757-450-2899 352-332-5171 757-897-1283
joni@n2co.com dave.bowling@n2co.com jacki.donaldson@n2co.com misty@imperialetiquette.com

Cover photo by ! 1 i
Allie Serrano, o £ f ' 3
Allie Serrano Portraits | § L e
Maddie Podish Dan Clark Allie Serrano Mindy & Cory Poff
Social Media Coordinator Writer Photographer Photographers
& Writer 757-206-4144 813-501-7250 779-861-3739
757-634-8998 dan@danclark.realtor allie@allieserranoportraits.com mindy@poffmedia.com

msparks7382@gmail.com

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.
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Visit OourWebsite'

Radiantinspect.com

Pre Listing, New Construction, Luxury, WDO,
Commercial, Air Quality, Dock and Seawall...

We Specialize in it All.
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INFINITE POSSIBILITIES. ONE SOURCE."

WINDOWS & DOORS | PERGOLAS & VERANDAS | OUTDOOR KITCHENS

 EXTERIOR ELEMENTS =

FLORIDADESIENWORKS.COWN

INTERIOR INNOVATIONS

TILE & STONE | MOSAICS | CABINETRY | COUNTERTOPS | FLOORING

SARASOTA SHOWROOM

29 N. Pineapple Ave,, Sarasota, FL 34236
941.340.0037




EEEEEE

YOUR BEAL ESTATE MARRKETING

EXPERIS...
A5

PHOTO AND VIDED
DROME

FLOOR PLANS
TWILIGHT PHOTOS
VIRUTAL STAGING
360 VIRTUAL TOUR
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MINDY@POFFMEDIA.COM WWW.POFFMEDIA.COM

Kim Dowling

A TEAM OF HOME WAt
INSPECTORS T umsasme.
YOU CAN TRUST_ Home « Commercial ¢ Office « Move-In/Out  Deep Cleaning

HomeTeam of Sarasota
(941) 259-4477

| N _l_ H | S | SS U E sarasota@hometeam.com

www.hometeam.com/sarasota
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12 Cover Story: Bruce Myer |

18 Leader Spotlight: Kim Dowling

24 Partner Spotlight: Michael Blumin,
5 Star Inspection Services

28 NAR News
24 Michael Blumin 30 FAQs
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If you are interested in nominating people for certain stories, please email us at: joni@n2co.com
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PUBLISHER’S NOTE

LA REAL PRODUCERS
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Check Out Our Recent |ssues

SARASOTA
REALPRODUCERS.COM

SOMETHING /4

IS ABOUT TO HAPPEN

Hello, Real Producers!

At Sarasota & Manatee Real Producers, we embrace the
mindset that “something great is about to happen.” We’ve
already seen it unfold this year as we welcome 200 new
readers who have earned their place on this year’s Top 500
list. Welcome, Class of 2025! Your dedication, hard work,
and success continue to shape the local real estate market,
and we’re honored to have you as part of this community.

Something else great? We’ve launched our brand-new website:
sarasotarealproducers.com. Now, staying connected with
industry stories and insights is easier than ever. Be sure to
explore the special “agent” section of the website. If you have

not received the login, please contact us, and we will provide it.

TOP * 500

10 - March 2025

This publication wouldn’t be possible without our
preferred business partners—the trusted professionals
who advertise in every issue. Their support ensures we
can provide this magazine at no cost to top-producing
professionals like you. We encourage you to connect
with them and explore their valuable services.

Stay inspired, stay connected, and get ready—
because something great is about to happen!

Sincerely,

Joni Giordano-Bowling & Dave Bowling

Owners & Publishers, Sarasota & Manatee Real Producers
757-348-7809

joni@realproducersmag.com

dave.bowling@n2co.com

Celia Merritt, Loan Officer
Licensed in FL, NC, SC, VA, PA,
MI, GA, KY, CT, CA, TX, LA
NMLS# 1770000

Helping You Seal
the Deal With
wsepecrron EXpert Home
Inspections

(941) 417-9366
5StarinspectionService@gmail.com
5StarlnspectionServices.com

ENROLL IN OUB VOUR BUYER STUSe T
EASY GRDER 2 COES UNDER 3 BEET
RROGRAM CONTRACT

n all their

l 5 Star Google Rating!

g A A A AN
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THE BRUCE
MYER GROUP,
COLDWELL
BANKER REALTY

STORY BY JACKI DONALDSON
PHOTOS BY ALLIE SERRANO,
- ALLIE SERRANO PORTRAITS




Bruce Myer couldn’t ask for a
better script for starting a career
in real estate than immersing
himself in the Longboat Key
golf and tennis community

14 - March 2025

as a 21-year-old. The Indiana-
born-and-raised farm kid and
graduate of DePauw University
in Greencastle, IN, had grown to
love Sarasota thanks to family

vacations at his grandparents’
home. Armed with his college
degree and uncertain about his
path forward, he headed south
to explore new opportunities

and be close to his mother and
grandparents. Longboat Key Club
became Bruce’s home base. In
addition to practicing his swings,
he worked jobs like sweeping

tennis courts at 5:00 a.m., which
led to meeting Chip Anderson.

Chip was the sales and marketing
director of Arvida Corporation,
then the largest landowner in
Florida. After getting to know
Bruce, the successful executive
offered Bruce an opportunity to
help grow and develop Longboat
Key. Bruce accepted, completed
the necessary coursework, and
earned his real estate license in
1980. “I had a great start being
involved in many communities
on Longboat Key,” shares Bruce,
who has since amassed more
than $1 billion in career sales.
He possesses product knowledge
that few others have and can
recite every floor plan and
numbering system for numerous
communities on Longboat Key.

Bruce spent about 20 years with
Arvida before transitioning to

an independent boutique firm
that Coldwell Banker eventually
acquired. He’s been with Coldwell
Banker ever since and currently
leads the Bruce Myer Group, a
well-oiled machine comprising
Executive Assistant Chris Farlow,
Marketing Manager Dottie
Rutledge, and REALTOR® Chase
Myer, Bruce’s youngest of three
sons. “Chase is skilled, great

with people, and absolutely the
perfect fit,” Bruce beams. “During
arecent transaction, the buyers
were so confident in Chase’s
abilities that they did not feel the
need for my direct involvement.”

The Bruce Myer Group’s success
speaks for itself. With $130
million in sales in 2024 and an
average transaction value of $2
million, Bruce and his group have
cemented their reputation as top
performers. “In 2021-2022, we
had our best year ever with $134
million in sales,” Bruce reveals.

Now 67, Bruce has no plans

for slowing down. “I genuinely
enjoy connecting with people
and leveraging the deep product
knowledge I've gained in this
business,” explains the guy who
has witnessed—and adapted
to—tremendous changes in the
industry. He fondly recalls the
pre-digital era, when MLS books
with smudging ink and landline
phones were the essential

tools of the trade. He reflects

on the clients he worked with
back then and is still serving
today. “I've had the pleasure

of working with clients for
generations,” he comments.

Bruce enjoys Saturday golf and
Sunday tennis with friends
when he’s not working. His

love for Longboat Key remains
as strong as ever. He is still an
active member of Longboat Key
Club and continues to visit The
Islander Club of Longboat Key
home his grandparents bought in
1970 for $37,500. The cherished
home remains in the family, with
Chase now calling it home.

A 1984 Sarasota Herald Tribune
article hangs prominently in
Bruce’s office. It features a
brown-hair, mustached Bruce,
and the headline reads, “Why is
this man smiling?” The article
continues, “He’s a Sarasota top
home seller, that’s why.” Bruce
comments, “What a change
from being the top agent for
Sarasota and Manatee County
in 1983 at $8.6 million—today,
that could be one sale.”

Bruce is still smiling, still a top
home seller, and after more than
four decades in the business,

he remains passionate about

his work. “It doesn’t even feel
like work,” he declares.

Sarasota & Manatee Real Producers - 15
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Homa
Services

Inspiring conversations
with the nation's
top real estate agents.

Same Brand, New Reach —
Tune in for free today =) Requesta Quote

(=) Select your Repairs
Listen on
Apple Podcasts

{®) We schedule the work ASAP

Repairs
made EASY!

podcast.realproducersmag.com

Sarasota & Manatee Real Producers - 17
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EADER SPOTLIGHT

STORY BY MADDIE PODISH

PHOTOS BY CORY & MINDY POFF,
POFF MEDIA GROUP

Coastal Luxury Partners

Kim Dowling, CEO
of Coastal Luxury
Partners, has always
believed in the power
of intention. Each
year, she chooses a
word to guide her
focus and actions.

In 2024, her word
“release” empowered
her and her team

to relinquish what
no longer served
them. As she steps
into 2025, her word
is “elevate”—a
commitment to
lifting others and
inspiring growth

at every level.

Growing up in Atlanta,
Kim was immersed in real
estate from an early age
and inspired by her father,
a successful entrepreneur.
“I joke that I had keys to
the real estate office before
I'had keys to a car,” she
laughs. Though her early
career led her into the
corporate world of project
and design management,
before long, she was called
to the family business.

With real estate in her
blood, Kim quickly forged
her path, becoming a top
producer in the industry and
building multiple seven-
figure businesses along the
way. About 15 years ago, she
relocated to Florida after a
chance meeting at a local
coffee shop, which led to a
love story and a new chapter
in her life. Embracing Florida

Sarasota & Manatee Real Producers - 19



as her home, she dedicated
herself to building Coastal
Luxury Partners, a team
defined by contribution,
collaboration, and success.
“I don’t just want to know
my agents’ names; I want to
know their goals and how

I can help them achieve
their vision,” she asserts.

As a high-performance
coach, author, and speaker,
Kim has spent over three
decades empowering leaders
to take bold, confident
action. She is passionate
about helping others reach
their full potential and
subscribes to the power

of paying forward the
invaluable mentorship she

has received throughout her
career. “I want more than
just a thriving business; I
want to create a place where
people are inspired to grow
and succeed,” she explains.

Kim’s vision and
commitment to personal
growth are rooted in her
upbringing. She fondly
recalls road trips with her
father, playing sales tapes
from legends like Zig Ziglar
and Jim Rohn, which built
the foundation of always
seeking to learn and grow.
“Surrounding yourself with
people who challenge you
is the key to scaling your
business to new heights,”
Kim comments. Her mission

is to inspire her team to
break boundaries, discover
their true potential, and
achieve success together.

Her mother’s influence

is equally profound,
instilling values of kindness,
compassion, and the
importance of family.
These principles shape
Kim’s leadership style,
fostering a supportive
environment where agents
have the drive to innovate
and achieve. Whether
coaching a team member
or speaking on stage, Kim’s
core message is clear:
Stand in your light with
authenticity and purpose.

Kim thrives on guiding
agents toward leadership
by providing a strong
industry foundation that
empowers them to grow
their businesses and
strategically plan for the
future. She champions a
healthy work-life balance,
knowing that real estate, like
life, comes with struggles.

66

You either learn
to get through
challenges and
tough times and
become stronger,
or you get stopped
in your tracks.”

Her mantra of gratitude
shines through in everything
she does. “When your

first as clenched, nothing
can come your way,” Kim
asserts. “When you’re open

and receptive, abundance
flows.” She believes in
turning obstacles into
opportunities, learning
from them, and staying
open to life’s possibilities.

With 32 years in real
estate and looking to the
future, Kim’s commitment
to elevating others
remains unwavering.

She is committed to
building a nationwide
community of leaders,
fostering an environment
where mentorship and
collaboration drive real
impact. “My focus for the
future is to continue the
legacy where agents feel
empowered to thrive, grow,
and turn their dreams
into reality for their
families,” she shares.

Balancing business and
personal life, Kim and her
husband love traveling
and cherishing time with
family, especially their
precious granddaughter,
and her unwavering faith
in God provides her with a
guiding sense of purpose.
Even through significant
struggles, she trusts there
is always a divine plan.
“OK, God; you are either
growing me to step into
the next level or putting
me exactly where I need
to be,” she reflects.

As Kim looks to the future,
her goal is clear: “I want to
create a ripple effect that
inspires others and know
that I not only continued
my family’s legacy, but also
my agents’ legacies. I hope
to shine a light for future
leaders and leave a lasting
impact on the industry.”
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Options Available:

Four-Page Promo:

Perfect for a concise, impactful
version of your feature story.
Eight-Page Promo:

Ideal for those who want to dive
deeper into your story, successes,
and client testimonials.

Promo Products:

* Bulk Shipping

* Direct Mail - Envelope & Letter
* Direct Mail - Fold & Tab

Act now to take advantage of this
exclusive offer and elevate your
brand even further! Imagine
handing out a sleek, professional
printout of your story at your next
client meeting. It's the perfect way
to stand out.

LTIMORE

IEAL PRODUCE

ECTING EiLv B Fi

GLTONE 3833

Dear Featured Agents,

Congratulations on being featured in Real Producers magazine! What an
incredible opportunity to highlight your success, share your unique story, and
inspire confidence in your clients. Now, we're offering you an exclusive way to
extend the impact of your feature with a custom four- or eight-page promotional
printout designed for you to hand out to your clients and prospects.

Why invest in this promotional printout?

* Professional Presentation:

These printouts are high-quality, professionally designed, and tailored to
highlight your feature with striking visuals and engaging storytelling—perfect for
open houses, client meetings, or as part of your marketing kit.

* Build Trust:

Share your success with potential clients in a tangible way. Your expertise
featured in a respected national magazine will reinforce your credibility and
leadership in the real estate market.

* Customized for You:
We'll customize the layout to reflect your branding and personality for a
powerful marketing tool that connects your story with your business.

* Expand Your Reach:
With this printout, you have the opportunity to leave a lasting impression with
every client you meet, reinforcing your brand long after the conversation ends.

* Low Lift, Big Impact:

We like to call this a “no brainer” opportunity, because it's as easy as they come!
Let our team take the marketing burden off your plate and allow you to focus on
selling.

For pricing and custom options, please connect with your publication team . We
look forward to helping you showcase your success!

THE H20 HEKOES: YOUK'GO-10
WATER TREATMENT EXPERTS

GIVE YOUR CLIENTS PEACE OF MIND WITH WATER FILTRATION AND
REVERSE OSMOSIS SYSTEMS FOR CLEAN DRINKING WATER!

3

(866) H20-HERO
THEH2OHEROES:COM

THINKING ABOUT THAT LAST BIG
FAMILY TRIP BEFORE COLLEGE?

v
”e

THINKING ABOUT THE PERFECT GIFT
FOR YOUR PARENTS 50TH WEDDING
ANNIVERSARY?

Let’s make it happen! Contact Michele at Simply Inspired
Travel to plan your next big adventure today!

™ 813-833-8494 @ travelsimplyinspired.com SCAN ME

A— USRI ; : —
Wéﬁ@ ROM SOLD

UNSH j‘_,:_-:%ro SETTLED IN

SUNSHINE
NN rnovers

FAMILY OWNED & OPERATED |




PARTNER SPOTLIGHT

Michael

ULV

5 STAR

Michael Blumin isn’t just a home
inspector; he’s a builder, a problem-
solver, and a family man. He didn’t
build his company, 5 Star Inspection
Services, on quick checklists and rushed
appointments. He founded it on a

deep understanding of construction,

a commitment to thoroughness, and

a genuine desire to help people.

Michael’s path to home inspection was
anything but traditional. The epitome
of an inquisitive mind, he grew up
taking things apart and figuring out
how they worked. He laughs, “Things
might not have always worked when I
put them back together, but I learned
how a lot of different things worked.”
His innate curiosity led him to work in
theater, building sets for the Blue Man
Group and the Florida Grand Opera.
He later transitioned into construction,
where he spent years learning the
intricacies of building practices.

When the housing market faltered,
Michael adapted, establishing a
handyman business. A chance
encounter with John Fevrier changed
his trajectory. John, impressed by
Michael’s extensive knowledge,
suggested he become a home inspector.

In 2016, Michael got his license, but
success didn’t come overnight. He recalls
doing only a handful of inspections

in his first six months. However, his
dedication and expertise gradually
earned him a reputation for excellence.
His business grew exponentially,

STORY BY DAN CLARK
PHOTOS BY ALLIE SERRANO,
ALLIE SERRANO PORTRAITS

INSPECTION SERVICES

and today, 5 Star Inspection
Services is a thriving enterprise.

John raves about Michael. “Mike’s strong
background in construction and real-
world field experience make him second
to none, but his communication skills
and attention to detail truly put him in

a class all by himself,” John shares. “I
know I can always trust Mike to deliver
the best possible service to my clients.”

Michael’s dedication to his craft is
evident in his work. He meticulously
examines every aspect of a property,
ensuring his clients completely

understand its condition. He’s
passionate about educating his
clients and empowering them
to make informed decisions.

His approach to home inspections

is what sets him apart. Demanding
perfection and excellence of himself and
the information he provides in a home
inspection report, he emphasizes the
time and thoroughness required for a
quality inspection, a concept some real
estate agents find challenging to grasp.
The inspection that Michael performs
far exceeds industry standards. For
example, while most standards include

Sarasota & Manatee Real Producers - 25
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inspecting a “representative number”
of windows and receptacles, he inspects
every window he can access. He
explains, “A good quality inspection

is gonna take time to perform.” He’s

not interested in rushing through
inspections. His motto, “Inspecting
every home as if it were our own,”
reflects his commitment to his clients.

Michael advises real estate professionals
to understand the value of a thorough
inspection. He stresses that not all
inspection companies are created equal
and that a rushed inspection can miss
critical issues, urging real estate agents
to be patient and trust the process. He
emphasizes, “A quality inspection is an
investment in their client’s future.”

Michael’s commitment to excellence
extends beyond the technical aspects
of his job. He understands that
buying a home can be emotional
and strives to create a comfortable
and informative experience for his

26 - March 2025
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clients. He takes the time to explain

his findings clearly and thoroughly,
empowering them to confidently make
informed decisions. He sees himself as
an inspector and an advocate for his
clients, ensuring they understand every
detail of their potential investment.

Outside of work, family is a central
part of Michael’s life. He and his wife,
Flora, are raising four children, each
with unique interests. He balances
the demands of his business with the
joys of family life, finding success in
the everyday moments, like his sons
helping with chores. He also likes

to carve out time for his passions,
including off-road motorcycle trips
to far-flung destinations, having
ridden across Iceland, Portugal,

and Mongolia. These adventures
provide a much-needed escape and
reflect his adventurous spirit.

Michael’s story is one of hard work,
adaptability, and a genuine passion for

' ' ‘ I inspection is
an investment

¥

A quality

in their client’s
future.

his craft. He wants to be remembered
as a resource, someone people can
turn to for advice, even if it doesn’t
lead to a business transaction.

For Michael Blumin, success is
measured not just in dollars, but in
his fulfillment in helping others and
the love he shares with his family.

MICHAEL BLUMIN

5 STAR INSPECTION SERVICES
(941) 417-9366
5STARINSPECTIONSERVICE@
GMAIL.COM

SERVICES
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Kirkplan
Kitchen & Bath

Fully Licensed General Contractor with 25+ years Experience

Discover expert craftsmanship, modern designs, and a complete solution for your remodeling project with Kirkplan
Kitchens—proudly serving Sarasota, Manatee, and Charlotte counties, including Venice, North Port, and Punta Gorda.
Watch as our skilled installers and collaborative team turn your dream space into reality. We'll guide you through every
stepof the process and provide a personalized design plan the very same day we visit your home.

Walk-ins welcome or make an appointment today.

941.340.0010

Showroom Locations:
2015 Cattlemen Rd, Sarasota, FL 34232
6804 Cortez Rd W, Bradenton, FL 34210

Scan to view our
online gallery

COCIETIE  FOa03T12 KirkplanKitchens.com




A New Era Begins

SUBMITTED BY REALTOR® MAGAZINE

The Sitzer-Burnett settlement was a focal point as national,
state, and local associations worked together to keep members
and consumers informed—and association leaders laid the
groundwork for the path ahead.

The National Association of REALTORS® recently released its
2024 Year in Review. The 33-page report is an assessment of the
organization’s past year, highlighting member benefits across
eight areas—and promising a new mission-driven era.

Last year brought significant milestones for the association,
including settlement of the Sitzer-Burnett lawsuit,
implementation of residential practice changes for members,
and approval of Culture Transformation Commission
recommendations to bring greater accountability and
transparency. All this came as members worked to navigate
a challenging market, with limited inventory, higher interest
rates, and shifting living and work patterns.

“The past year tested our resilience as an industry, as an
association, and as individuals,” NAR President Kevin Sears
said in a letter that opened the report. “As we embark on 2025,
I want to express my gratitude to you—our members, the
broker community, the local and state associations, and our
MLS and industry partners—for the incredible work you’ve
done to push through these challenges and help set the stage
for our industry’s future.”

Building Trust, Collaboration

NAR CEO Nykia Wright said the association must evolve to
meet the needs of members “today and tomorrow” while
building on the momentum generated last year. “In 2024, we
cut costs and passed our first balanced budget in at least 10
years,” Wright said. “We also conducted in-depth research to
begin laying the groundwork for a new member experience.”

She added: “The work to redefine our broker relationships;
better leverage our relationships with state and local
associations to optimize member value; build on our strategic
28 - March 2025

partnerships with aligned Institutes, societies and councils;
demonstrate our appreciation for the many volunteer leaders
who are instrumental to driving our mission forward; and
reposition our staff to meet the ever-growing needs of these
stakeholder populations will shape our 2025 activities.”

Wright has engaged two new partners in the effort: In

early January, NAR announced that Sherry Chris, former
CEO of Better Homes & Gardens Real Estate and ERA Real
Estate, would join the association as a special advisor to

help strengthen relationships, build trust, and enhance
collaboration with brokerage leaders. On January 15, Jarrod
Grasso was named senior vice president of industry relations
for NAR, a role dedicated to enhancing the association’s
relationship with state and local association leaders. Grasso
joins NAR after serving the New Jersey REALTORS® for more
than two decades, most recently as their CEO.

Supporting Member Success

In 2024, to assist members in preparing for practice changes
outlined in the settlement, NAR launched facts.realtor to provide
updates and guidance. The resource includes more than 120
FAQs, a legal video series that garnered more than 800,000
views, and more than a dozen consumer guides, in English and
Spanish, for members to use while working with clients. The
association also provided its Accredited Buyer’s Representation
(ABR®) designation course at no cost to members; nearly
162,000 REALTORS® took advantage of that benefit.

More than 1,000 NAR members joined a grassroots effort—as
surrogates—in 2024 to help educate consumers about the
practice changes. Those interested in joining the program can
email surrogates@nar.realtor.

In the advocacy arena, NAR scored significant wins:
defending private property rights, securing the OK for

VA buyers to compensate their brokers directly as the
Department of Veterans Affairs studies the issue further,
and supporting industry-friendly policies and candidates

at all levels of government. The REALTORS® Political

Action Committee—which backed 50% Democratic and 50%
Republican federal candidates—achieved a 97% success rate
in the 2024 election cycle.

Underpinning NAR’s advocacy success is a highly regarded
research team that provides thought leadership and produces
key housing market data and research reports. In 2024, NAR
Chief Economist Lawrence Yun, Deputy Chief Economist Jessica
Lautz, and their team spoke at more than 400 in-person and
virtual visits across our 1,100-plus local and state associations,
brokerages, and third-party organizations. NAR’s research
content generated 1.9 million website visits, 240,000 report
downloads, and 100,000 social shares in 2024, signifying the
appetite members and consumers have for reliable housing
data and research reports.

Reprinted from REALTOR® Magazine by permission of the
National Association of REALTORS®. Copyright 2025. All
rights reserved.
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Q: WHO RECEIVES REAL
PRODUCERS MAGAZINES?
A: The Top 500 real estate agents in
Sarasota and Manatee Counties.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?

A: We believe in the power of collaboration and growth
through a strong professional network. We bring together
the Top 500 real estate agents and preferred partners in each
market to form an exclusive, high-achieving community. We
share their stories, successes, market trends, and upcoming
events—anything that will connect, inform, and inspire.

Q: DOES REAL PRODUCERS HAVE EVENTS?
A: Yes! We host exclusive networking
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING

FEATURED IN THIS MAGAZINE?

A: Anyone on the Top 500 list can nominate other real estate
agents, businesses, brokers, owners, or themselves. Office
leaders can also submit nominations. We review all agents who
come to our attention. Since we don’t know everyone’s story,
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Real Producers ma
in 2015, is now in more tha
nationwide and continues to expan

we rely on your nominations to highlight deserving candidates.
While we cannot guarantee a feature, we encourage you to
meet with one of our team members, support Real Producers,
and attend our private events to increase your chances.

Q: WHAT DOES A FEATURE STORY COST?
A: Feature stories are entirely free, so
we encourage nominations.

Q: WHO ARE THE PREFERRED PARTNERS?

A: They are the best businesses in Sarasota and Manatee
Counties in their category, and you can find them in our index
at the front of the magazine. We do not select businesses at
random or accept all who approach us. Every business featured
has been recommended, ensuring credibility and quality.

Our team conducts additional vetting to ensure businesses
align with our standards and add value to our network. We
aim to create a powerhouse network of top real estate agents
and trusted companies to strengthen our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: To recommend a business that collaborates with top
real estate agents, email joni@realproducersmag.com.
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Moving & Delivery Service, Inc.

EXCEPTIONAL REALTORS

WITH EXCEPTIONAL CLIENTS
DESERVE EXCEPTIONAL MOVES

941-447-9715

CALL OR TEXT NOW!
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Amish Handcrafted in America
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JOIN OUR REAL ESTATE REWARDS PROGRAM

Your clients will love our furniture. You'll love the rewards for referring them.

Learn more at www.dutchcrafters.com/content/rewards

Amish and American Made Furniture & Décor
Showroom and Design Center | 3709 N. Lockwood Ridge Road, Sarasota | 941.894.6747 | dutchcrafters.com
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Elevate Your Business With Preferred Settlement Services
You curate exceptional experiences for your discerning clientele.
Shouldn’t your closing process reflect the same level of excellence?

More than 50 years of combined title experience, including
Michael Infanti’s 25 years of real estate law practice.

. Secure
cutting-edge
technology

. 5-star rated closers
and attorney title
services

- Marketing support
& real estate
education

. Tailored service for
high-volume
agents

- Beautiful
downtown office

- Remote closings

NN\ Preferred Settlement Services

pRE%EEEFTLEMWT 941-376-9551 - orders@preferredsettlement.com

VICES— www.preferredsettlement.com

1605 Main Street, Suite 1112 - Sarasota, FL 34236



