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(¢ PREMIERBANK

You're in luck, our mortgagerteam
IS fully equipped terassist youl!

JrianjHart
MORTGAGE MANAGER
NMLS #494732

bhart@premierbankne.com
C: (319) 538-8968

GhriSIEIN
MORTGAGE FINANCING

NMLS #1482248

cellis@premierbankne.com
C: (402) 641-0906

BrandoniMitze

CONSTRUCTION LOANS
NMLS #1807349
bmitzel@premierbankne.com
O: (402) 715-4668

@ PremierBankNE.com N
16802 Burke Street Omaha, NE68118 FDIC

UL HOUSNG
LENDER

’Q SAM Every Great Listing

%~ THE CONCRETE MAN Starts With a Solid Foundation!

DRIVEWAYS . PATIOS . WALKWAYS

"Sam the Concrete Man was very
professional, easy to communicate with,
timely, and the price was fair! | would
highly recommend them!"

- STACEY PENROD

Call or Text for a free estimate.

aksarben.samtheconcreteman.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

APPLIANCE REPAIR
ServiceOne

(402) 597-2169
ServiceOne.com

BLINDS/WINDOW
TREATMENTS

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

CHARCUTERIE BOARDS
& GRAZING TABLES

Graze Craze

(531) 999-1293
grazecraze.com/
omaha-ne-midtowncrossing

CLEANING & PAINTING
The Tailored Room Services
(402) 885-0544

CLOSETS & STORAGE
Closet Factory Nebraska
(402) 697-3600
closetfactory.com

COMMERCIAL &
RESIDENTIAL CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CONCRETE FLOOR COATING
RSW Floors & More

(712) 898-9027

rswfloors.com

CONCRETE LEVELING & REPAIR
EverLevel Concrete Repair

(402) 677-0188
everlevelconcrete.com

CONCRETE SERVICES
Sam the Concrete Man
(402) 265-0044
aksarben.samtheconcrete
man.com
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CONSTRUCTION/GENERAL
CONTRACTING

Streamline Services

(402) 690-6154
streamline370.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

EXERCISE / PERSONAL
TRAINER

The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTING
/ REMODELING

Mike James Renovation
(402) 806-9011
mikejamesrenovation.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH & WELLNESS
Elevate

(402) 250-3388
elevatestudios.com

HEALTH INSURANCE
Health Markets Insurance
(402) 517-0732
healthmarkets.com

HEATING/COOLING
ServiceOne

(402) 597-2169
ServiceOne.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

Set The Stage
(402) 9151325

wesetthestage.com/locations/

sts-omaha-metro/

HOME WARRANTY
ServiceOne

(402) 597-2169
ServiceOne.com

HVAC SERVICES

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance
Terri Scholting

(402) 234-2504
tscholtingagency.com

AXNT Insurance
(402) 380-5318
axntinsurance.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

MED SPA/ WELLNESS
4Ever Young
Anti-Aging Solutions
(402) 973-1525
4everyoungomaha.com

MORTGAGE LENDING
Barrett Financial Group
Liz Schreiber

(402) 316-8176
LizSchreiber.com

Charter West Bank &
Mortgage Center
Francisco Serrano
(402) 339-2700
charterwest.com

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

Supreme Lending
Stacy Thorne

(402) 871-8128
StacyThorne.Supreme
Lending.com

U.S. Bank

Scott Hove
(402) 963-2152
Summer Franco
(402) 289-9021
USBank.com

West Gate Bank
(402) 434-3456
westgate.bank

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING / STORAGE
Monster Tote

(402) 401-7220
monstertote.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

Movers and Shakers
(712) 899-6265
moversandshakersne.com

PAINTING
Bros & Son Painting
(402) 612-1526

PARTY RENTALS
Mr. Picnic

(402) 670-5995
mrpicnicomaha.com

PHOTOGRAPHER

Kaleb Duncan Photography
(402) 580-0128
kalebduncanphotography.com

Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.com

PLUMBING
ServiceOne
(402) 597-2169
ServiceOne.com

PROPERTY MANAGEMENT
NHS Commercial

Property Management
(402) 512-3525
heartlandforrent.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Amoura Productions

(402) 991-2095
amouraproductions.com

ROOFING & EXTERIORS
Golden Exteriors

(515) 402-1865
goldenext.com

Inspectix Home Inspections
(402) 506-5711
inspectixusa.com

Red Rhino Roofs

(402) 502-4270
redrhinoroofs.com
Thompson Roofing

(402) 733-0981
thompsonroofingomaha.com

ROOFING & GUTTERS
Rhino Roofing

(402) 890-8182
rhinoroofing.com

TERMITE & PEST CONTROL
Lien Termite & Pest

(402) 397-8884
lienpestcontrol.com

VIDEOGRAPHY / MARKETING
Glory Visuals

(402) 216-4830
gloryvisuals.com

WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

WOMEN’S BOUTIQUE
Beau Joyau

(402) 301-7103
beaujoyau.shop

Winning Contracts in This Competitive Market is

WIHIAT Wis DO¥

4 ’ e
« Partner with Us for Unbeatable Results.

« 1% Down Conventional Loans.

- Below Market Interest Rates

1974080, 10197

Jeremy Wilhelm
(c) 402-210-8352

Jeremy@JeremyWilhelm.com

« Efficient & Quick Turnaround Times for You & Your Clients.

JeremyWilhelm.com
NMLS: 10197
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Welcome to Our New Preferred Partners!

HVAC SERVICES

Juan Coronado
Official Services
402-960-4089
officialheatingservices.com

PHOTOGRAPHER

.

PAINTING

Eddie Perez
Bros & Son Painting
(402) 612-1526
Bros& SonPainting@gmail.com

3
BROS & S5OM
PAINTING

Kaleb Duncan
Kaleb Duncan Photography
402-580-0128
KalebDuncanPhotography.com

wiees

PHOTOBGRAPHY 0

ROOFING & EXTERIORS

TS, T

el

Jose Rodriquez
Golden Exteriors
515-402-1865
GoldenExt.com

AUNLEN EXTERINRS
" EQUALITY SATTERS

Q

Shenia Schlosser
Ad Strategist
omahane.ads@n2co.com

Stacey Penrod Ellen Buchanan

Publisher Editor
stacey.penrod@n2co.com
402-677-7744

Dave Danielson Jess Wellar
Writer Writer

Natalie Jensen
Photographer

nataliejensenphotography.com

Kaleb Duncan Margaret Wolf Austin Hall
Photographer Social Media Manager Videographer
kalebduncanphotography.com Mwolfphotography.com gloryvisuals.com

hello@gloryvisuals.com

Have an Idea?

Want to pitch,
nominate or
share a really
cools tory with
our readers?
Scan the QR code
below to share
with our publisher
or email
Stacey.Penrod
@n2co.com.

Darren Clausen
Videographer
Gloryvisuals.com

hello@gloryvisuals.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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WHO WE ARE

As a Trusted Choice
Independent Agency, we have
multiple carrier options. We
will always provide the most
competitively priced
coverage from the best rated
carriers. Our local agents are
available to provide you with
valuable customer service.
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WHAT WE DO

We make insurance EASY!
Call or email our team with
your basic information and
we will shop your home and
auto insurance and email
quotes the same day.

() - HOME & AUTO

We specialize in Home & Auto.
We also offer Liability Umbrella,
Renters, RV, Boat, Motor Cycle,
ATV, & more.

MODERN

(402) 991-6688

MylInsuranceOmaha.com

izl @ BRANCH

ANNUAL REVIEW

Never shop your insurance again!
On every renewal we will review
your insurance to make sure you
continue to have the most
competitive options.

CALL OR EMAIL

402-991-6688
Info@MylnsuranceOmaha.com
@ MylnsuranceOmaha.com




FIRST

INSURANCE

RED RHINQ

ROOFS & SOLAR

GET YOUR PROPERTY INSPECTED
BEFORE THE CLAIM WINDOW EXPI

EREEESTINIATES/
EXPETISuninsurance claims:

AUTO, HOME, COMMERCIAL & LIF

INSURANCE + MEDICARE

firstpriorityinsure.com

. - Py pEIrstETIoritylr I ] Jmaha, NE BElIB - F-l.-'. = = e _.._ --. n
JOHN WANNINGER i H,
OWNER ‘f

- Your Residential Construction ' wror cATE BANK
658 , - and Mortgage Lending Experts E

member FDIC

Home
GROWN

Locally

OWNED

With local lenders, West Gate Bank helps your
clients through their homebuying journey.
Our dedication to in-house mortgage servicing
.~ emphasizes our commitment to the customer

~ experience from beginning to end.

We Provide The
Perfect Finishing..~(WiNDow

Touch For. Your— =
1 I N
Client's:New-Hor

RESIDENTIAL - COMMERICAL - PATIO

Our products include:

e Conventional
e FHA
e VA

Our Consultation Process:
- We Design

- We Measure

- We Install

Your client can relax!

¢ Residential Construction

* NIFA Tyler Peterson Guthrie Steen Micheal Bittner
. ] Mortgage Lending Mortgage Lending Residential Construction
Portfolio Loan Options 0: 402.758.8716 0: 402.758.8727 402.758.8730
C:402.657.9849 C:402.490.0509 mbittner@westgate.bank

tpeterson@westgate.bank gsteen@westgate.bank
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W

HunterDouglas
i X " .
L] — = J i —
# EI Visit our showroom conveniently located at L ;
S - - 204th & Blondo Parkway in Elkhorn!
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Contact us to schedule a meeting! westgate.bank | NMLS: 292134 1'_%]

2611 N 204th St, Ste. 105, Elkhorn - (402) 390-2667 - OmahaWindowCovering.com




ABOUT THIS MAGAZINE

BY STACEY PENROD, OWNER/PUBLISHER

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 10 percent of agents in Omaha. We pulled

the MLS numbers (by volume) from January 1, 2024, to
December 31, 2024, in Greater Omaha and, based on the
year’s sales performance, our new 2025 distribution list was
born. This magazine is free exclusively to the top agents

in the area each year. This year, the minimum production
level for our group was $7 million, based on data reported
to MLS.

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN THIS
MAGAZINE?

A: It’s really simple — every feature you see has been
chosen based on production numbers and/or nomination.
You can nominate other REALTORS®, affiliates, brokers,
owners, or even yourself! Office leaders can also nominate
Realtors. We will consider anyone brought to our attention.
Because we don’t know everyone’s story, we need your help
to learn about them.

A nomination currently looks like this: You email us

at stacey.penrod@n2co.com with the subject line,
“Nomination: (Name of Nominee),” and explain why you
are nominating them to be featured. It could be they have
an amazing story that needs to be told — perhaps they
overcame extreme obstacles, they are an exceptional leader,
have the best customer service, or they give back to the
community in a big way. The next step is an interview with

12 - March 2025

OMAHA FEBRUARY, 2025

'REAL moppCERs

COUPLES IN
REAL ESTATE

PARTNERS IN BUSINESS,
PARTNERS IN'LIFE

MATT & CARRIE CARPER

MARK & TRINA CIOCHON PARTNER SPOTLIGHTS:
CLOSET FACTORY NEBRASKA
SKYLAR & EMILY LYBARGER

BRADLEY & SARAH PIERCE JAFFERY INSURANCE
& FINANCIAL SERVICES

If you just made the 2025 Top-Producing Agents in Greater Omaha and are new to our
publication, you may be wondering what it’s all about. “FAQs About This Magazine” answers
the most commonly asked questions around the country regarding the Real Producers platform.
My door is always open to discuss anything regarding this community — this publication is 100
percent designed to be your voice and to connect, elevate the industry, and inspire!

us to ensure it’s a good fit. If it all works out, we put the wheels
in motion for our writer to conduct an interview and for our
photographer to schedule a photo shoot.

Q: WHAT DOES IT COST A REALTOR®/TEAM TO

BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so
nominate away! We are not a pay-to-play model. We share real
stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a “Preferred Partner” in the front of the
magazine is a part of this community. They will have an ad in
every issue of the magazine, attend our quarterly events, and
be a part of our online community. We don’t just find these
businesses off the street, nor do we work with all businesses
that approach us. One or many of you have recommended
every single Preferred Partner you see in this publication. We
won’t even meet with a business that has not been vetted by
one of you and “stamped for approval,” in a sense. Our goal is
to create a powerhouse network, not only for the best Realtors
in the area but the best affiliates, as well, so we can grow
stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?

A: If you have a recommendation for a local business that
works with top Realtors, please let us know! Send an email to
stacey.penrod@n2co.com.

100%

SATISEACTION

LLIAZANT LLU

TOP PRODUCERS, (A LAY

TOP RESULTS: 4"}

Guaranteeing Your
Clients' Financial 7
Success

' Lo
‘AP N

MiSty.Hemphill-Wilson, Branch Manager

NMLS #324285

READY TO ELEVATE 1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976
YOUR MORTGAGE misty.hemphillwilson@rate.com | rate.com
GAME? 760 W Gold Coast Rd #109,
Papillion, Nebraska 68046
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PUBLISHER’S NOTE

WELCOME,
NEW

2025 TOP
AGENTS!

First and foremost, welcome
to all of Greater Omaha’s
2025 top agents! Whether
you've been part of our
Omaha Real Producers
community from the
beginning or are joining

us for the first time after
achieving a remarkable 2024,
we’re thrilled to have you
here. Your hard work and
dedication have earned you
a spot among the best of the
best — congratulations!

Thanks to our incredible Real
Producers and Preferred
Partners, this community
continues to grow and
thrive. We’re proud of this
publication and even more
excited about the new agents
who will now receive it and
gain access to our exclusive
events throughout the year.

In this issue, we’re
delighted to feature our
cover story on Mark
Gorup of Better Homes
and Gardens The Good
Life Group. You’ll also find
inspiring spotlights on
Jennifer Waxberg and Top
Priority Real Estate Group,
Rising Star Alex Speer,
and Preferred Partner
Francisco Serrano with
Charter West Bank. Plus,
don’t miss our uplifting

14 - March 2025

“Giving Back” story on
Greg Kraemer and Sleeping
in Heavenly Peace, and a
special highlight on our
very own Nikki Headen
ringing the opening bell

at Nasdaq!

To all of our 2025 Real
Producers — both

new and returning —
congratulations again! We
look forward to bringing
you valuable content and
memorable networking
events throughout the year.
Keep an eye out for your
exclusive invitations!

If you have ideas for feature
stories, event locations, or

anything else related to our
community, I'd love to hear
from you.

Finally, a heartfelt thank-you
to our Preferred Partners—
the dedicated industry
affiliates who make this
magazine and our events
possible. Your expertise and
support help strengthen this
incredible community, and
we truly appreciate you!

Warm regards,

Stacey Penrod
Owner/Publisher

Omaha Real Producers
402-677-7744
Stacey.Penrod@n2co.com

closetf)actory

«,u &

tﬁu Y
$200 OFF |

**:. AAAAA PLUS FREE INSTALLATION*

(e S N Bl ,Ilrm'” Rl

Shelby & Matt Beers
closetfactory.com

Locally Owned & Operated Since 1998
402-697-3600

VISIT YOUR LOCAL SHOWROOM AT:

14639 Grover St
Omaha, NE 68144

Schedule your FREE in-home design consultation today'

*Minimum purchase of $2,000 required. Must be presented at time of consultation.
Cannot be combined with any other offer or existing contract.

jom)
70/I4e}fz Movers

'!';__':.:-. h‘-;:—'f.“t-{‘ﬁ- —&‘ — . CEEER

By Sending MORE Movers, . =0
We are Nebraska's Most Efficient i i, e
Moving Company! 402.860.2774 | Let’s get Moving! »» E
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ELEGTRICAL
CODES 5P/ 1K
DEBATE secs..

Electrical Code Ordinances don't typically
generate electrifying debates, unless the proposed
ordinance would unnecessarily drive up the cost of a
new home,. Local home builders estimated the
proposal would cost $1,300. This extra cost sparked
pushback from leaders in the real estate community
who are concerned with the housing affordability
crisis.

According to a study conducted by UNO and
commissioned by the Welcome Home Coalition,
government regulations now make up roughly
one-third of new housing costs. Every time the cost of
a new home construction increases, more individuals
are priced out of the market.

The Omaha City Council initially passed the
electrical code ordinance, which included updated
national and state codes, in November by a 4-3 vote;
Mayor Stothert later vetoed it.

Stothert stated in a letter sent to the City Council
that the state found a reasonable balance of safety
and affordability for electrical work in a single-family
heme. She advocated for the city to adopt ordinances
comparable to the state's, adding that unnecessary,
mandatory regulations would add unjustified costs
that wouldn't make homes safer. She believes that
preventing unnecessary regulatory costs keeps
housing affordable and creates a more enticing
environment for builders and developers to build in
Omaha. The Council tried to override the Mayor's veto

but fell short with only three votes from Council
members Danny Begley, Pete Festersen, and Ron Hug.

The Omaha Area Board of REALTORSE has
supported the Welcome Home Coalition since its
inception. OABR representative Joe Gehrki said
that one of the main objectives of the nonprofit
coalition is to help voice concerns about how
unnecessary regulation substantially increases
housing costs. The Welcome Home Coalition consists
of individuals, businesses, and organizations that
advocate proactively to make meaningful changes to
public policy to spur housing affordability in Nebraska.
One key component of that objective is educating
policymakers and local citizens about how seemingly
small costs add up.

Gehrki said, “Any time you hear an elected
official say, It'll only cost an additional $1,000, the hair
on the back of your neck should stand up.” He
explained that every time an additional governmental
cost is tacked onto a new home, the increasingly
elusive American dream of homeownership becomes
even more elusive, According to the National
Association of Homebuilders, for every $1,000 price
increase of a home in the Omaha metro, 435
households are priced out of the market.

Gehrki has also worked on behalf of the National
Association of REALTORS® as a Federal Political
Coordinator with former Congressman Lee Terry,
former Senator Ben Sasse, and current Senator Pete
Ricketts. He is a firm believer in sharing the real estate
industry's viewpoints with the elected officials who
determine policies and voice any concerns about any
legislation that could be detrimental to the housing
market.

OABR Governmental Affairs Director and
Welcome Home Coalition advocate Perre Neilan spoke
out against this erdinance before the city council and
will continue to speak out against unnecessary
regulations that needlessly spike housing costs, in
part of an ongoing battle to keep housing more
affordable.

ﬂn“m (402) 619-5555

_ www.omaharealtors.com
#% REALTORS 11830 Nicholas St. Omaha, NE 68154

2024 By the Numbers

HERE'S WHAT OMAHA'S TOP AGENTS SOLD...

$3.7 Billion

Sales Volume

$12.3
Million
Average

Sales Volume
Per Agent

4,860

LISTING SIDE
TRANSACTIONS

9,305

Total Transactions

31

Average
Transactions
Per Agent

4,445

BUYING SIDE
TRANSACTIONS

Information is based on residential sales in 2024 in Greater Omaha by the top 10% of agents by sales volume.
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Photo by
Natalie
Jensen

Mark Gorup has always been his own
boss. From starting his own landscaping
business in high school to owning

a personal training and nutrition

store, he’s built a life fueled by his
entrepreneurial spirit.

Today, Mark is thriving as one of
Omaha’s top REALTORS® at Better
Homes and Gardens Real Estate,
leveraging his people skills and business
expertise to excel in an industry where
making connections is essential.

“Ilove building relationships,” Mark
begins. “This industry is about trust,
and I pride myself on making my clients
feel comfortable and informed. My goal
is to earn that trust quickly, whether

it’s during a first phone call or while
walking through a home together.”

Entrepreneurial Spirit

After realizing he was the workhorse of
his cousin’s lawn business, Mark went
out on his own during his senior year of
high school and eventually purchased
his cousin’s enterprise, growing the
business steadily through college before
selling it. He then transitioned into
personal training, which led to opening
his own retail nutrition store, a local
franchise he operated for five years.

“I've been fortunate that I've never had
a corporate-type job,” Mark reflects.
“I've always found a way to work for
myself and build something of my own.”

By 2015, as the world of retail nutrition
shifted with the rise of Amazon, Mark
decided it was time for a big change.
With his long-standing interest in real
estate, a timely conversation with

one of his customers, Dustin Hill — a

BY JESS WELLAR

Photo by Natalie Jensen

COVER STORY

Omaha Real Producers - 19



“l WANT MY CLIENTS TO
LIKE WHAT THEY’RE BUYING
AND FEEL GOOD ABOUT
THE PROCESS. | EXPLAIN
THINGS IN A WAY THAT
MAKES SENSE TO THEM SO
THEY FEEL COMFORTABLE
AND CONFIDENT IN
DECISIONS.”

Photo by Natalie Jensen

rata

THE
GOOD LIFE

Mark and Julie Gorup with their children, Maddox, Maisy, and Markus (Photo by Natalie Jensen)

fellow Realtor and local police officer —
convinced Mark to take the leap after
they weighed the pros and cons together.

The first six months weren’t easy —
Mark only sold one house — but he
soon found his stride after joining

a team and racked up 18 closings in
short order. By 2022, he transitioned
to working as a solo agent. Now, with
nearly a decade in the business, he’s
built a thriving real estate career,
selling nearly $15 million last year
alone while being honored as a
consistent Platinum Award winner
at BHGRE.

Building Trust

Mark attributes much of his success

to his ability to quickly gain trust and
make people feel at ease. “I'm not a
pushy type of person,” he notes. “I
want my clients to like what they’re
buying and feel good about the process.
I explain things in a way that makes
sense to them so they feel comfortable
and confident in their decisions.”

He’s also known for his strong
communication skills and knack for
nurturing relationships. “I'm not flashy
or salesy. I'm just myself, and I think
that’s why clients trust me,” Mark
shares. “I've always been able to connect

with people naturally, and that’s been a
huge part of my success.”

Mark’s faith also plays a vital role in his
life and business.

“My beliefs allow me to put my head on
my pillow with a clear conscience every
night,” he explains. “Faith guides me to
do the right thing, which is so important
in this industry where reputation is
everything — not just with clients but
with other agents too. It feels good to
know other agents want to work with
me because of my integrity.”

Given his expertise, Mark’s best advice
for up-and-coming agents is something
he wishes he had done himself when he
first started out: “Put systems in place
from the beginning. I wish I had better
systems back then and feel I could be a
lot further ahead if I did,” he admits.

“I do mentorship in the brokerage now,
and I stress all the time to new agents,
you have to have a follow-up system in
place that is automated so you can be
set up to hit the ground running when
business picks up.”

Family First
From running businesses to coaching
his kids’ games, Mark Gorup exemplifies

what it means to work hard, stay true

to your values, and keep family at the
heart of it all. Married to his high school
sweetheart, Julie, since 2008, the two are
proud parents to Markus (15), Maddox
(12), and Maisy (11).

Mark is actively involved in his
children’s sports, coaching Maddox’s
basketball team since kindergarten

and spending weekends at baseball
tournaments, softball games, and
practices. “My kids’ sports are such a
big part of our lives,” Mark shares. “We
travel together as a family to watch
them compete, and it’s been an amazing
way to create memories and stay close.”

Mark also finds joy in the simpler
moments, like nightly walks with Julie
and their two Aussiedoodles, Mookie
and Jett. “We’re a tight-knit family,” he
smiles. “We love traveling to places like
Mexico and Arizona, but it’s the day-to-
day moments that matter most.”

Mark credits much of his ability to juggle
work and family life to his supportive
brokerage. “I have an amazing broker
who never fails to talk me off the ledge
when I'm hard on myself. He reminds
me I have a good work-life balance and
that it’s important to me to be present
for my family while still giving 100
percent to my clients.”

As Mark looks ahead, his focus remains
on maintaining that essential balance

The Gorup family’s Aussiedoodles, Mookie
and Jett.
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while continuing to grow his business
and grow his rental property portfolio
to create financial freedom for his
loved ones.

“I'm not a huge goal-setter with
production, but I aim to sell 40 to

50 homes a year without getting
complacent,” he concludes. “At the end
of the day, though, I just want my wife
and kids to be proud of me. That’s how I
define success.”

FUN FACT

Dol ol
Breakfast with
MARKUS & CHARLIE
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Top producer Mark Gorup is a REALTOR® with Better Homes and Gardens Real Estate.
(Photo by Natalie Jensen)

Receive up to $1,000  credit toward closing costs
when you finance your home with Elizabeth!

e POt of Gold
at the End of Your Closing \QL

Elizabeth Schreiber
NMLS #1447344

402.316.8176 | LizSchreiber.com
2)BARRETT @

FINANCIALGROUP

1\ )

*Primary occupancy residential purchase mortgages only. Al other loan types, including mortgage refinances, home equity products, or
commercial mortgages, are not eligible for this reduced closing cost promotional offer. Complete mortgage application must be received by
Elizabeth Schreiber (NMLS #1447344) between 12:01 am on 3/01/2025 and 11:59 pm on 3/31/2025 and must close within.90 days. No
exceptions will be made or considered. The $1,000 closing costs offer will be credited at closing. The borrower pays for all ather costs at
closing. This information is not intended to be an indication of loan qualification, loan approval, or commitment to lend. Loans are Subject to
credit and property approval. Barrett Financial Group reserves the right to cancel this offer at any time.
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ENHANCE PROPERTY VALUE WITH
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% One-Time Deep Cleaning CﬁNo
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WHAT IF YOU COULD CHANC

THE WAY YOU AGE?

YOU CAN, AND IN ONLY
20 MINUTES, TWICE A WEEK!

STRDNGER STRD NGER STRDNGER

TRY 2 FREE SESSI[INS TheExerclseOw ach

First time clients only. One promotion per person. www.exercisecoac 'h com

18023 Oak St, Ste B 8716 Countryside Plaza 3525 N 147™ Street, Ste 203
402.875.6596 (callitext) 402.252.5944 (call/text) 402.252.4586 (call/text)

Gabe Kopun

Senior Mortgage
Banker

NMLS: 1049369
gkopun@fbhl.com
402.250.9530

Brad Dombrosky

Senior Mortgage
Banker

NMLS: 404109
brad.dombrosky@fbhl.com
402.512.0041

Aaron Onufrock

' ool itk
READY To EEVA TE | y :rr:-jfriiiz?f]bhlcom
FIOt B r'anc h YOUR CLIENTS' - 402.960.0346

HOME LOANS EXPERIENCE?

402.581.9283 | FlatBranchHomelLoans.com | 541 N 155th Plaza

A division of Flat Branch Mortgage, Inc. Equal Housing Lender. NMLS: 224149 (nmlsconsumeraccess.org)
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Lincoln, York and Surrounding Areas ‘
)
WWW.HEARTLANDFORRENT.COM : *‘

rebecca@cb-nhs.com
940-206-9174

Contact Us for a Free Estimate Today!

402.612.1526 BROS & SON
Bros&SonPainting@gmail.com PAINTING

Rebecca Scofield
Property Manager | REALTOR®

Omaha Real Producers - 25



“Real estate has always been about
helping people achieve their dreams,”
shares Jennifer Waxberg, team lead of
Top Priority Real Estate Group at Better
Homes and Gardens Real Estate | The
Good Life Group in Omaha.

‘| : a The Waxbergs — Jennifer, her husband,
) 2 Josh, and their son, Ben — are quickly

9 ' ! ; — gathering steam in both the Omaha and

/ - ! - Lincoln markets by ensuring their clients
[ e 2 - : remain top priority. Their tight-knit group,

T O R ' whose makeup shifted dramatically last

’ year, is embracing the new look, with
| : - beaaes each member bringing their unique
; talents to the closing table.

Big Changes

Jennifer started Top Priority Real Estate
Group in 2016, initially working with a
small group of talented agents. The team
changed significantly in 2024, when her
son Ben joined after completing his real
estate license and graduating from the
University of Nebraska-Lincoln with a

¥ TOP PRIORITY
REAL ESTATE GROUP

Bachelor of Arts degree with emphasis
in jazz performance and a minor in
sound technology.

“'m so excited to have my family
working together,” Jennifer shares with
a smile. Now, their team is aiming to
surpass $20 million in sales this year
while strengthening their reputation as
top producers at their brokerage.

Perfect Blend of Talents

The Waxbergs’ collective skills set them
apart as a full-service powerhouse

in the Omaha market. Jennifer leads
the charge as the team’s boots-on-the-
ground agent, handling most of the
day-to-day interactions with clients.
Her husband, Josh, who earned his real
estate license in 2018 and contractor’s
license shortly thereafter, brings
decades of hands-on expertise to the
table to assist with everything from
showing homes to inspection repairs
and prepping homes for the market.

POWER TEAM

“Josh is the ultimate jack of all
trades,” Jennifer beams. “He even
manages our personal rental
properties and Airbnb listing.”

As the youngest member of the team,
Ben has quickly found his niche.

Based in Lincoln, he specializes in
helping relocation clients and first-time
homebuyers — all while nurturing his
love for music.

“Ben has been playing trumpet and
drums for years and even used to
perform at our client appreciation
events,” Jennifer shares. “Now, he’s
hosting those same events as part of our
team, so we had to hire a different band
last year.”

Working as a family has its perks, but
Jennifer admits that keeping business
and personal life separate can be a
challenge as they frequently talk shop
at home while “being mindful of not

Newly licensed as a REALTOR®, Ben Waxberg is following in the footsteps of his mother, Jennifer Waxberg. (Photo by Natalie Jensen)
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“WE WANT OUR
CLIENTS TO

FEEL VALUED,
SUPPORTED, AND
CONFIDENT IN
EVERY DECISION
THEY MAKE.”

—

e

Jennifer Waxberg founded Top Priority Real Estate Group in 2016. (Photo by Natalie Jensen)
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letting it take over.” However, their close
bond as a family enhances the team’s
collaborative approach while creating

a welcoming culture that prioritizes
clients’ needs above all else.

“We truly see our clients as ‘Top

Priority’ — we put them first, every
single time,” Jennifer emphasizes. “With
our combined expertise in real estate,
investing, property management, and
renovations, we’re able to offer a level of
service that goes far beyond just buying
or selling a home.”

Their values extend to the relationships
they build with clients, many of whom
stay connected with the Waxbergs for
years. “It’s about creating connections
that last a lifetime,” Jennifer emphasizes.
“We want our clients to feel valued,
supported, and confident in every
decision they make.”

Family Legacy in the Making
Jennifer’s path to real estate was fueled

by a powerful desire for flexibility,
independence, and the ability to

shape her own future. After years of
working as a live-in nanny and then in
the restaurant industry and a stint in
property management, she obtained her

Jennifer’s team earned the prestigious
Platinum Award at their brokerage in 2021.

Ben Waxberg was licensed in 2024 and joined his mother’s team at Better Homes and Gardens Real Estate. (Photo by Natalie Jensen)

license in 2014 and never looked back —
a step she describes as life-changing.

Her drive was not only personal but
deeply inspired by mentors like Fred
Tichauer, who instilled in her the value
of investing in yourself, achieving
financial freedom, and building
generational wealth. Jennifer has since
become a role model for her son.

“Watching Ben grow as a second-
generation REALTOR® is an exciting
chapter,” Jennifer says proudly. “We’re
working together to build on our legacy
and pave the way for financial freedom,
not just for our family but for every
client we work with.”

Homecoming

Although the Waxbergs met in Arizona,
Jennifer was born and raised in Omaha.
She returned home in 2011 to support
her mom, who was diagnosed with
cancer, and decided to stay after her
family settled in and loved the area.

A dedicated musician, Ben has played the trumpet for years and previously

performed at the team’s client appreciation events.
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.+ STAGED TO

“Ben was in fourth grade when we moved to Omaha,” ' : r —
Jennifer recalls. “He had only known life in the desert up ] i i : ?abml
until then, so the transition was a refreshing change for — il i o

all of us. Experiencing his first snowy winter, complete — ; - S ' -

with sledding adventures and making new friends, was TN

such a joy for him.”

Off the clock, the Waxbergs enjoy spending time outdoors,
boating, and traveling to music festivals, as well as
continuing to build their own investment portfolio. Their
14-year-old Lab, Bella, and rescue pup, Tiny, often join them
on their boating adventures.

Josh, a culinary school graduate and glass-blowing

enthusiast, keeps everyone well-fed at home with his R E A R R AN G E D
delicious creations — a skill that adds an extra layer of l,{ o € ||'} anas © 402.981.3509 Increase y.o ur sales. I
SV gl @ RearrangedForChange.com Partner with us now! E il

hospitality to the team’s client events. » —
ARAANGING AMATING INTERIORS

Looking Ahead
For the Waxbergs, 2025 is all about embracing their time
together and continuing to deliver top-notch service with

the family values of integrity and collaboration. Jen is ! I
also excited to continue helping families achieve financial =
freedom through real estate by investing and creating

Josh and Jennifer Waxberg met in Arizona before making their way back to generatlonal wealth, Somethmg she personally lives and
Jennifer’s hometown of Omaha. breathes with her husband.

“The positive impact we create in the lives of others is what
drives us,” she concludes. “Whether it’s guiding first-time

Selli ng Success with Glitz and Glam buyers or helping homeowners discover ways to use their
’Becaude qmb qmmiom (mam equity, the reward is in seeing their goals come to life.”

- o
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We Can Help Your
Buyer/Seller Clients With:

= Air Conditioner Clean & Checks
» Furnace Clean & Checks
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- Air Conditioner Repair & Installation
- Furnace Repair & Installation
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- Heat Pump Repair & Installation

i il T

Sophisticated Fashion | Handmade Polish Stoneware
Statement Jewelry

- Indoor Air Quality = ’

L@w({] Ooyau W
[ & A - / % o
Life Style Accessories

Experience the art of fashion—visit us today!
402.301.7103 | 2947 S 108th St, Omaha

Family Owned & Ope:rated for 70+ Years!

& PRO

PARTNER

y 402.858.0734 - HeatOmaha.com

Top Priority Real Estate Group now includes Jennifer and Josh’s son, Ben.
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The next time your
client needs a new
roof or repalrs

us bank

Does Not g | _ & | t All...
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HEALTH INSURANCE

402.733.0981

THOMPSONROOFINGOMAHA.COM
BTHOMPSONROOFINGE@ECOX.NET
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Let Me Find Your Family the
Perfect Healthcare Solution

=

THOUSANDS OF INSURANCE PLANS,

’ . . 'NATIONALLY RECOGNIZED BRANDS. |
Helping your clients make it home. H

Local support backed by the 15 T LeVeL ‘ OMAHA’S CONCRETE REPAIR EXPERTS

. LICENSED INSURANCE CONSULTANT -
strength of a national lender. g < FONCRETR RRPAR
We're here to provide the personalized mortgage service Jonathan.Jacobi@HealthMarkets.com WHAT WE OFFER:

and step-by-step guidance your clients deserve, backed CRACK REPAIR
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- Conventional fixed- and adjustable-rate mortgages
- Jumbo loans with increased lending limits

- FHA and VA mortgages available

Scott Hove

Mortgage Loan Officer
office: 402-963-2152
cell:402-T14-6280
scott.hove@usbank.com

NMLS # 502086 HEL”P YOUR X

. . CLIENTS MO\/‘E
ummer Franco

Meortgage Sales Supervisor SMARTER WITH

office: 402-289-3021 STACKASLE

cell: 402-850-9899 TOTES

summer.franco@usbank.com
MMLS # 992463

SCHEDULE YOUR FREE INSPECTION! EVERLEVELCONCRETE.COM | 402-677-0188 1-“3‘

STREAMLINE

SERVICES

UNLOCK THE POTENTIAL
OF YOUR LISTINGS

YOUR ONE STOP SOLUTION FOR:

Handyman Repairs

Electrical & Plumbing
Carpentry & Drywall

Flooring & Painting

Siding & Gutters

Decks & Fences

Concrete & Driveway Caulking

——=Weekly & Monthly Tote Rental Packages
—=Moving Supplies Available

——=Long Term Tote Storage
@$.50 per tote/per month

——=Junk Removal

MONSTERTOTE.COM
(402) 401-7220

402.690.6154 | streamline370.com
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t 13 years old, Francisco Serrano found himself
navigating challenges far beyond his maturity
level — translating his parents’ divorce

proceedings and choosing where he, his sister, and his
brother would live.

Raised in Omaha during a time when Spanish-speaking
professionals were harder to come by, Francisco’s
upbringing was far from easy. By 15, he was couch-surfing
with friends until he could legally rent an apartment at 18.
Yet, even in those difficult times, Francisco discovered a
deep inner strength and, consequently, his motivation to
help others in similar situations.

“At 16, I read an Anthony Robbins book that changed
my life. I realized everything that happened in my past
doesn’t matter; I have to focus on the present moment,”
Francisco recalls.

That pivotal mindset shift, combined with his own path
to homeownership at age 20, laid the foundation for

his fruitful career. With over 23 years of experience

in the mortgage industry, today Francisco serves as a
senior mortgage loan advisor with Fairway Independent
Mortgage Corporation, where his passion for
empowering others continues to motivate him.

“This career found me because of where I come from,
but it’s also something bigger. The look of reliefI see
on a child’s face because they hear me speaking in
their language while I'm translating what’s going on
without relying on them — that’s really what drives
me,” he emphasizes.

A Career Built on Solutions

After graduating from high school, Francisco began
selling Spanish radio ads, a job that would eventually
open the door of opportunity into the mortgage industry.

“My number one client was a small mortgage lender
couple. When their contract came up for renewal, they
offered me a place to join them,” Francisco acknowledges
gratefully. “I fell in love with the business. Thank
goodness I took that step!”

Since 2001, Francisco has worked tirelessly to help
families navigate the home loan financing process. His
approach is simple yet highly effective: “I am a solution-
oriented person. There is always a way,” he affirms.

His focus on finding creative solutions, no matter the
challenge, has earned him the trust of countless clients
and business partner referrals over the years.

Now at Fairway Independent Mortgage Corporation —
one of the nation’s leading retail lenders with over 6,000
employees and 500-plus branches — Francisco is equipped
with a wealth of resources to better serve his clients.

“Fairway has so many more products to offer people than
most lenders,” he shares. “Whenever you think you don’t
have a loan option for a client, double-check with us first.”

The decision to join Fairway recently was solidified by the
company’s culture of efficiency and personal connection.

“Even though it’s a big company, it feels like a small
company at its core. When I finished my interview, for
example, I received a phone call from the owner of Fairway
within a few hours of chatting with my current boss. That
kind of speed and care just blew me away,” he adds.

The Difference

In an industry that can be impersonal, Francisco stands

out for his emphasis on integrity, communication, and
accessibility. He notes his dedication stems from a profound
understanding of the high stakes involved.

“I'm a loan officer that will text or email at all hours of
the night to make sure a deal gets put together. I know
it’s a matter of being available because I have to be,” he
states. “To be the best at what you do, you have to give
everything you have.”

As a first-time homebuyer specialist, Francisco’s personal
story fuels his passion for helping others achieve what once
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Now with Fairway Independent Mortgage Corporation, Francisco Serrano
brings over 23 years of experience in the mortgage industry.
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seemed impossible. “As a teenager who was homeless, that
drive to get out of that situation has molded the person I
am today,” he points out.

He’s also quick to emphasize the importance of doing
things the right way: “I feel very strongly that the reason
I've had a career as long as I have is if you do things the
right way, people will keep referring you to others for
having a solution-based mindset.”

For Francisco, the most fulfilling part of his work is
witnessing the joy of homeownership. “The look on
someone’s face when we close on their home —itis a
magical feeling,” he smiles. But his impact doesn’t stop
there. Francisco is deeply committed to giving back to
his community, with a special focus on empowering the
next generation.

“While Fairway is big on giving back, the Boys Club of
Omabha is especially near and dear to me,” he shares.
Recognizing the lack of young professionals entering the
mortgage industry, Francisco also takes every opportunity
to speak with high school students to encourage them to
consider the field.

“If you have an entrepreneurial spirit, you can have a
phenomenal career in this industry,” he offers.

Off the Clock

When he’s not helping clients, Francisco cherishes time
with his wife, Kate, and their blended family of eight
children, two grandchildren, and their dog.
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“We’re a busy bunch,” he laughs. “The oldest six kids
are out of the house now, although our 14-year-old and
8-year-old keep us running with sports activities and
long weekend trips. But I love family time at home —
I'm a homebody at heart.”

As Francisco embraces the next chapter of his career
with Fairway Independent Mortgage Corporation, his
vision remains firm: to serve his clients and community
to the best of his ability while being there for his top
priority — family.

“I am fortunate enough to be in the kind of business
that has a tangible benefit. The feeling of someone
who has worked hard to get where they are and
seeing the fruits of their labor pay off is inspiring to
me,” he concludes.

For personalized mortgage solutions and trusted advice,

reach out to Francisco Serrano at 402-208-0248 or visit
www.fairway.com/branch/omaha-ne-11422-68154-805.

71 FAIRWAY

INDEPENDENT MORTGAGE CORPORATION
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YOUR PARTNER IN SELLING HOMES FASTER!
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Professional Home Staging That Makes Your Listings

5 TAND OUT.

Angela Markham
Owner & Operator

Contact us today!
402.915.1325
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Your Senses
 celobrate averything.

Omaha’s Only
Full-Time,
Full-Service
Charcuterie
Restaurant!

* Personalized and professionally
packaged gifts

* Large variety of packaging sizes

* Customized for any group size

* Using only premium ingredients

* Delivery services to the Omaha area

GrazeCraze.com
531.999.1293
220 S. 3lst Ave.,

#3109, Omaha, NE

Feel Lo Best!

Hormone Replacement Therapy

Medical Weight Loss Treatment
Botox, Dysport, and Dermal Fillers
Skincare and Rejuvenation Treatments

15% OFF
YOUR IST
SERVICE
Just mention this ad
when booking! ‘

*Cannot be
combined with any
other offer.

4everyoungantiaging.com/omaha
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RISING STAR

Invested in
Creating Wins

BY DAVE DANIELSON
PHOTOS BY NATALIE JENSEN

ne of the most powerful

qualities a person can have is

arelentless drive — not just
for personal success, but a willingness
to create success for others along the
way. That spirit defines Alex Speer,
whose dedication and energy continue
to inspire those around him. As a
REALTOR® with Meraki Real Estate
Group, Alex is truly invested in creating
wins for his clients.

Alex’s journey into the world of real
estate began long before he officially
became a Realtor. It started in high
school when he first fell in love with the
idea of real estate investing. That initial
passion for real estate would guide him
on a unique path, one that blended his
entrepreneurial spirit with a deep desire
to help others.

From Trades to Real Estate

At just 19 years old, Alex got his real
estate license, but he wasn’t jumping
into the industry full-time just yet. He
started his career working in the trades,
pursuing a path toward becoming an
electrician’s apprentice. Though real
estate had always been in the back

of his mind, Alex kept one foot in the
trades, working as a server to support
himself while working toward his
ultimate goal of becoming a full-time
real estate professional. For three years,
he balanced serving with studying for
his real estate license, an experience
that taught him the value of hard work
and persistence.

It wasn’t until 2023 that Alex decided
to pursue real estate more seriously.
He sold nine homes from August to
December 2023, and by 2024, he had
closed 20 homes with over $5 million
in sales volume. “I realized it was time
to fully commit,” Alex recalls. “Once I
got that momentum, I just had to keep
going. Real estate isn’t a career where
you can stand still — you have to push
yourself to grow every day.”

Pushing Through Fear and

Finding Success

One of the biggest challenges Alex faced
early on was overcoming his own fears.
“I was terrified of rejection, and I didn’t

know how to present myself,” he admits.

“But I decided to push through it. I was
hitting my fears head-on.” Social media
became one of his most powerful tools
for overcoming this fear. Alex leaned
into posting often, sharing his journey
and real estate tips with his followers.
He also prayed about what steps to take
next, asking for guidance on how to
move forward in the industry.

“Irealized I didn’t need to be salesy or
pushy,” Alex explains. “I just needed
to be genuine. I focused on building
relationships and connecting people

with the resources they needed.” His
approach of being a resource, rather
than simply making a sale, resonated
with his clients. He was willing to go
the extra mile, even showing clients 15
homes if necessary, simply to help them
find the right fit. “It’s not about pushing
someone into a home,” he says. “It’s
about helping them find the right place
for their lives.”

Building Meaningful Connections
For Alex, the best part of real estate is
the connections he makes with people.
“That’s what I love most about this job:



Rising Star Alex Speer is a REALTOR® with Meraki Real Estate Group.

building relationships,” he says.
“Every day, I try to meet more people,
build my sphere of influence, and
just be a helpful resource. I'm not
just selling homes; I'm connecting
with people on a deeper level.” This
connection-driven approach has
helped Alex build a loyal clientele,
many of whom return to him for
their next real estate needs.

“Ireally believe in the power of
relationships,” he adds. “It’s not about
making a sale; it’s about helping
someone, whether it’s giving them
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advice, answering questions, or just
being there when they need help.”

An Entrepreneur at Heart

Alex’s entrepreneurial spirit runs deep.
Growing up, he always had an interest
in business and building things from the
ground up. Real estate, for him, felt like
the perfect opportunity to combine his
passion for entrepreneurship with his
desire to help others. “I've always been
someone who wants to create value,”
Alex says. “Whether it’s through real
estate or something else, I want to bring
something meaningful to the table.”

Every day, | try to
meet more people,
build my sphere of
influence, and just be
a helpful resource.

His drive to succeed in real estate stems
from a deep-rooted need to make a
difference. “There’s nothing better

than being able to help someone,” Alex
reflects. “When I hand over the keys to
a family’s new home and I see the joy on
their faces, that’s the real reward.”

Life Outside of Real Estate

When Alex isn’t working on real estate
deals, he enjoys spending time with

his fiancée, Marah, and their two dogs,
Hughie and Mona. The couple is set

to marry in July, and Alex couldn’t be
more excited about this next chapter in
his life. Their relationship began years
ago when Marah’s mother, who was
Alex’s nurse practitioner, invited him to
a Crohn’s disease camp. Alex, who also
lives with Crohn’s, took her advice to

Alex Speer and his fiancée,
Marah Kocovsky




Alex Speer and his fiancée Marah are set to marry in July 2025.

heart, and the two grew close over their
shared experiences.

Marah’s mother, who had jokingly told
Alex to stay away from her daughter,
now laughs about the irony. “We’ve
been inseparable ever since,” Alex says
with a smile.

In addition to supporting one another
in their personal lives, Alex and Marah
are also active supporters of the Crohn’s
& Colitis Foundation. “The foundation
has been amazing in providing support
to those with Crohn’s disease,” Alex
says. “It’s helped both Marah and me
tremendously, and we love giving back
to the community.”

A Bright Future Ahead

Alex’s passion for real estate and his
commitment to serving his community
have made him a standout agent in
Omaha. He has deep roots in the area,
having lived in the city since he was
in fourth grade, and he’s excited to
continue building his career in a place
he loves. “I know this community so
well, and I love being able to serve the
people here,” he says.

As Alex looks ahead, he’s focused on
continuing to grow his business, build
meaningful relationships, and help

as many people as possible find the
perfect home — doing it all with a deep
investment in creating wins for others
along the way.

Alex also enjoys working out, reading
motivational and self-help books, and
going on walks with Marah. They are
both avid movie lovers and enjoy
relaxing together in their downtime.

Advice for Aspiring REALTORS®
For anyone starting in real estate, Alex
offers this advice: “Don’t get distracted
by all the shiny options. Hone in on
one thing, perfect it, and stay focused.”
Alex emphasizes the importance of
maintaining strong connections with
clients and reaching out regularly to
stay top-of-mind. “It’s all about building
long-term relationships,” he explains.
“The sales will follow if you focus on
helping people.”

Why Pre-Inspect?

Save Time,
More Money,
Less Stress.

We offer reduced rates for buyers to
walk them back through the home, put

1. Allows for the 2. Reduces time to 3. Seller can make
seller to make closing by reducing/ repaire/improvements
repairs before listing.  eliminating inspection  per Inspection, list for
report and warranty in their name and contigency. more money!

stand behind it for 1 year from date of
inspection. E |

5. It shows the sellers 4. Eliminates ‘buyer
are being proactive inspection' surprises,
and the home is which are often costly,
T L3 ready to sall. time consuming and
i etressful.

John Wanninger, Keith Helson,
Car-Owner Co-Owner

402-506-5711

INSPECTIXL
SPEC

DFEF

EASY
HOME
FINANCING

Y LOANS ARE EASY
WITH AZIZI

Results Mortgage

Fluent in English,
Farsi, and Hindi

'i-.?w Nemat Azizi,
— Loan Originator
Lt 10 NMLS ID # 2484607
w RESULTS MORTGAGE NMLS ID #2470439

402.802.4977
nazizi@getmortgageresults.com
10373 Pacific Street, Omaha, NE 68114
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AND Look GREAT

P Commercial Floo |
D Residential/New Bt
D Special Coatings';*a

e

JET A QUOTE FOR CONCRETE
FLOORS THAT LAST A LIFETIME!

rswfloors.com
raimond@rswfloors.com
712.898.9027
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402.885.0544

PHOTOGRAPHY

Stand Out in Real Estate with
High-Impact Photo & Video ‘

The real estate market is crowded—but the best
agents know how to differentiate themselves.
Elevate your brand, attract high-value clients, and
showcase properties with engaging, professional
photo & video content that tells your story,

Branding Photography & Videos - Position yourself as a “KALEB'S UNWAVERING
leader with stunning professional images. I‘.‘:Emg EIETHIES:LUIE.I.E‘END
Client Interactions & Testimonials - Build trust and DELIVERING THE BEST VERSION
credibility through social proof, OF THEIR STORY. WITH A
Short-Form Video Content — High-performing Reels, Stories, WEALTH OF EXPERIENCE, KALEB

IS A SEASONED STORY BUILDER
AND CREATIVE POWERHOUSE."

MICHALL WISEMAN

and social media videos,
Luxury Cinematic Showcases — Make every listing feel like a
million-dollar property.
Drone Photo & Video - Aerial perspectives that wow buyers
and sellers alike.

Let’s make your brand unmissable. 7
Book a free strategy session today! ag¥

@ kaleb@kalebduncanphotography.com
M (402)580-0128

@ kalebduncanphotography.com
@ @kalebdphotography
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Terri Scholting Agency, Inc.

Terri Scholting, Agent
® tscholti@amfam.com
amfam.com
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+ All types of flooring
% - Free Estimates within 24 hours
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GIVING BACK

SLEEP IN
HEAVENLY
PEACE

Omaha Chapter Brings
Comfort to Children

BY DAVE DANIELSON

In Omaha, an ongoing mission is aimed
at giving every child a safe, comfortable
place to sleep. Sleep in Heavenly

Peace (SHP), a nationwide nonprofit
organization, is making a tangible
difference in the lives of local families,
providing brand-new beds to children
who otherwise would sleep on the floor.
At the heart of this effort is a dedicated
group of volunteers in Omaha who work
tirelessly to make sure no child in the
community is without a bed.

A National Mission, a Local Chapter
Sleep in Heavenly Peace began in 2012
in Idaho, founded by Luke Mickelson.
The mission was simple: “No kid sleeps
on the floor in our town.” This resonated
with people across the country, and
soon, chapters began springing up in
communities everywhere. The Omaha
chapter was founded in 2018 by a group
of friends from church, and since then,
it has grown into a powerful force in
the community.

Greg Kraemer, a local REALTOR® with
NP Dodge, has been an instrumental
figure in helping organize efforts within

1000

BEDS DELIVERED
IN 2024 1
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The Omaha chapter of Sleep in Heavenly Peace has a core team of 20 to 25 members and enlists
the help of thousands of volunteers.

2

el T

Greg Kraemer, a REALTOR® with NP Dodge, is
actively involved with the Omaha chapter of
Sleep in Heavenly Peace.

Omabha, but he’s quick to point out that
the story isn’t about him — it’s about the
impact the organization is making for
local children. “It’s a group effort, and
we’re just doing our part,” Greg says.
“When you see a child’s face light up
with joy and relief when they receive a
bed, that’s what keeps us going.”

The Omaha chapter of Sleep in Heavenly
Peace serves a vast area, covering 49

zip codes and a population of 750,000
people. When the chapter started, it

was estimated that approximately
14,000 children were in need of a

bed in the community. Though the
organization has made great strides
since then, the need continues to grow.
“As the population increases, so does the
demand for beds,” Greg explains. “Right
now, we have 285 kids on the waiting
list, and only 98 beds in stock. We’re
working hard to keep up.”

Building Beds, Building Community
Sleep in Heavenly Peace isn’t just about
delivering beds — it’s about community.
The Omaha chapter relies on a
dedicated core group of 25 individuals,
and in 2024, nearly 2,000 volunteers
helped them assemble and deliver beds.
The organization partners with local
businesses and groups, including

those in the real estate and insurance
industries, to host private and public
build days. These build days often

attract groups of employees or
volunteers from local companies, who
come together to assemble as many as
150 beds in a single day.

“We’ve had a great response from the
community,” Greg shares. “Our real
estate community has been especially
supportive, with agents like Bill Black
from NP Dodge and Skylar Lybarger
from Better Homes and Gardens Real
Estate lending their time and efforts.
We have people from all walks of life
who come out to help, and we’re always
looking for new volunteers to join us.”

These bed builds are an integral part

of the process. Volunteers spend hours
measuring, cutting, and assembling

bed frames, which are then delivered

to families in need. Once the beds are
assembled, the team delivers them right
to the homes of children in need, setting
them up and making sure the family has
everything they need.

“Most of the time, people are just
thrilled to get the beds,” Greg says. “It’s
so rewarding to be able to help, and

it’s especially powerful when you see
the kids’ reactions. You can tell that
something as simple as a bed can make
a huge difference in their lives.”

Making It Simple: A Bed for
Every Child

One of the unique aspects of Sleep
in Heavenly Peace is the way they

streamline the process for families.
They’ve made it easy for parents and
guardians to apply for a bed through
their website. There’s a simple online
application where families can fill
out their information and answer a
few qualifying questions. If beds are
available, a delivery date is set, and
SHP volunteers bring the bed to the
family’s home.

“We keep it simple so we can help as
many families as possible,” Greg says.
“Word of mouth has been huge for us.
Families who’ve received beds spread
the word to others who are in need. And
social media has really helped us get the
message out to people who might not
have known we exist.”

While the process is easy for families,
there’s still a significant amount of
work that goes into ensuring there are
enough beds to go around. In addition
to volunteer efforts, the chapter relies
on donations of both financial support
and bedding materials. Donations

of new sheets, blankets, and pillows
are always appreciated, as they are
given to families along with the beds
to ensure a complete, comfortable
sleeping environment.

A Powerful Mission and

Growing Needs

Though the Omaha chapter has

made great strides, the need for beds
continues to grow. The team is working

Greg Kraemer (left) with his wife, Crissy, and Luke Michelson (right), founder of Sleep in
Heavenly Peace.
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Chapter Presidents Dustin and Kristen Fulton
(left) and Roger and Jenni Riffel (right) played
a key role in launching the Omaha chapter of
SHP in 2018.

diligently to keep up with the demand,
but there’s always more to be done. As
of now, the chapter is actively working
to fill the waiting list and ensure that
children across the Omaha area have
the beds they deserve.

“We’re always looking for more
volunteers and donations,” Greg says.
“The more help we get, the more
children we can serve. We can always

('
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Skylar Lybarger, a REALTOR® with Better Homes and Gardens Real
Estate, has generously volunteered his time to SHP.
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The Omaha chapter of SHP’s inaugural bunk-
bed build.

use new bedding materials, financial
donations, and volunteers willing to
give a few hours of their time to help
assemble and deliver beds.”

In 2025, the chapter hopes to continue

growing its impact and reach even more

families. “Every bed we give makes a
difference in a child’s life,” Greg says.
“When a child has a bed, they sleep
better, they’re healthier, and they can

I

focus better in school. It’s a simple thing,
but it has a huge impact.”

How to Get Involved

For those looking to get involved with
Sleep in Heavenly Peace, there are
plenty of opportunities. Whether you’re =
interested in donating, volunteering, or

hosting a bedding drive, there’s a way ‘
for everyone to make a difference. The

chapter continues to seek donations of

Flat Branch Home Loans made a generous donation to SHP through their charitable arm,
The Giving Branch.

Greg Kraemer (left) with Bill Black (right) of NP Dodge, a
dedicated supporter of SHP.

financial resources, bedding materials,
and volunteers who can help assemble
and deliver beds.

NO KID
SLEEPS ON
THE FLOOR

in our
town.”

“It’s about the community coming
together to help each other out,” Greg
says. “And it’s about ensuring that
every child in Omaha has a bed of
their own to sleep in.”

With the continued efforts of
dedicated volunteers and supporters
like the real estate community,

Sleep in Heavenly Peace is poised to
continue making a lasting impact in
Omaha — one bed at a time.

For more information on how to
donate or get involved with
Sleep in Heavenly Peace, visit
SHPBeds.org/chapter/ne-omaha.

Hr

Volunteers from TitleCore National, Dodge Partners Insurance, and NP
Dodge Real Estate take part in a Sleep in Heavenly Peace bed build day.
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EXCELLENCE DELIVERED EVERY TIME
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EVERY T[ME

WANT TO BE FEATURED
IN THE MAGAZINE?

Omaha Real Producers Is Accepting Nominations!

Cover Stories:

* In the top 75 agents in Omaha for revenue

* Committed to giving back via mentoring and/or charity
* Has an inspiring story

We also regularly run “Giving Back”
features on agents who are actively
making a difference in the community
and “Inspiration” features on agents
who have a particularly inspiring story
to share.

Rising Stars:

* Less than 5 years in the business

* Atleast $3 million in sales in one calendar year
 Active on social media

For more information, to nominate an
agent or to request to be featured yourself,
please email stacey.penrod@n2co.com.

Scan to
learn more!
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Nikki Headen (center) rings the opening bell at Nasdaq on January 21, 2024, flanked by Glenn Sanford, Chairman and CEO of eXp World Holdings, and
Leo Pareja, CEO of eXp Realty.

AGENT IN THE NEWS

WORLD
HOLDINGS, INC.

IOI Nasdaq

NIKKI HEADEN

Ringing the Opening Bell at Nasdaq

BY DAVE DANIELSON ¢ PHOTOGRAPHY COURTESY OF NASDAQ, INC.

For many people, the idea of being
invited to the prestigious Nasdaq
Stock Exchange in New York City
would be a dream come true. For
Nicki Headen, a top-producing
REALTOR® with eXp Realty, that
dream became a reality when she
was given the incredible opportunity
to ring the opening bell at Nasdaq in
Times Square on January 21, 2024.

This momentous occasion was not just
about the opportunity to be in one of the
world’s most iconic locations — it was
the culmination of years of hard work,
dedication, and a relentless drive to
succeed. It also symbolized Nicki’s rise in
the competitive world of real estate and
her position as one of eXp Realty’s top
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agents out of 88,000 agents worldwide
within the company. She also ranks
among the top five agents in the local
area based on solo production.

A Journey to the Top

Nicki’s path to real estate wasn’t a
straightforward one. Prior to becoming
a Realtor, she worked as a marketing
associate at Sysco Foods. While

she enjoyed her work, her clients

and people she met along the way,
something was missing.

“Someone mentioned real estate to me,
and my husband had already talked
with me about it for years,” she recalls.
Despite the nudge from her husband,
Nicki hesitated at first. She was scared to

make the leap. But eventually, she took
the plunge and decided to take the real
estate exam in August 2019.

“Ifinally decided to take the test, and it
was one of the best decisions I've ever
made,” Nicki says. She quickly found her
passion for real estate and realized that
it wasn’t just a job — it was a calling.
“Ilove taking care of people and helping
clients meet their needs,” she explains.
“It doesn’t feel like work. I love it.”

A Rising Star with eXp Realty

Nicki joined eXp Realty in August of
2020 as a solo agent. Over the years,
she has consistently seen her business
grow and her volume increase. In 2024,
her hard work and dedication paid

The top 20 agents with eXp Realty worldwide, along with senior executives and staff, gathered in
Times Square for the Nasdaq event on January 21, 2024.

off when she was ranked in the top 10
of eXp Realty’s agents based on total
transactions, a major achievement for
someone who started in the industry
just a few years ago.

It was this outstanding performance
that earned Nicki a coveted spot in

a group of eXp’s top 20 agents who
were invited to Nasdaq. Being part

of this exclusive group meant more
than just professional recognition — it
was a once-in-a-lifetime opportunity
to be part of a historic moment in the
financial world.

Ringing the Opening Bell

at NASDAQ

When Nicki and the other top agents
arrived at the Nasdaq in Times Square,
the excitement was palpable. “It was
such a surreal experience,” she says.
“Most of the people there were team
leads, and I was just a solo agent

from Nebraska. Doing over 100 deals
and getting the chance to be part of
something so big felt incredible and I am
forever thankful.”

As part of the experience, the group
participated in a photo session, mingled
with agents from other parts of the
country, and, of course, had the honor
of ringing the opening bell. “We were
there for the 8:30 a.m. bell and we
clapped for two and a half minutes
straight because we were on live TV at
that time,” she recalls with a smile. “It
was such a special moment, and the
energy was amazing.”

The Secret to Her Success

Ringing the opening bell at Nasdaq
was a monumental moment in Nikki
Headen’s career that served as a
reflection of her success — a success
she attributes to hard work, focus, and
a deep commitment to her clients. “I
put my head down, stay focused, and
don’t compare myself to others in the
market,” she shares. “I work nonstop,
and I make sure to take care of people
always. The majority of my business
comes from past client referrals, and
I’'ve been able to build my career on
those strong relationships.”

For Nicki, success is not just about
closing deals — it’s about building trust
with clients and providing them with a
personalized, caring experience. “When
you take care of people and make their

needs a priority, the business follows,”
she says.

Family and Support: The Foundation
of Her Journey

Behind every successful person is a
strong support system, and for Nicki,
that support comes from her family.
Her husband, Adrian, has been by

her side every step of the way, both
personally and professionally. “Adrian
is my backbone,” Nicki says. “He even
came with me to New York for the
Nasdaq event, and he’s always there to
support me.”

In addition to Adrian, Nicki and her
husband are proud parents to two
children, Amira and Rylan. “My son is
very involved in sports, and we love
supporting him in his activities, as
well as my daughters and doing family
things,” Nicki shares. Balancing family
life with a thriving real estate career

is no easy feat, but Nicki manages it by
being fully present wherever she is —
whether with her family or clients.

The Sky’s the Limit

Looking back at her journey, Nicki is
overwhelmed with gratitude for all she’s
accomplished and the opportunities
she’s had.

“I want people to know that the sky’s
the limit,” she says. “When you put your
mind to something and stay focused,
anything is possible!”
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FIVE-STATE COVERAGE, ONE STANDARD OF EXCELLENCE

Call Today for
a Free Roof
Inspection!

RHINOROOFING.COM - (402) 369-1512
T LICENSE:23394-22
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"I can’t recommend Lucas with Rhino | g

After a major hailstorm, he replaced my roof as well as several of
neighbors’ roofs, and the process couldn’t have been smoother. Lucas i
incredibly timely, reliable, and transparent, which made a stressfu
situation so much easier to handle. As a real estate professional,
I've also trusted Lucas to handle roofing work for several of
\ my clients, and he has consistently delivered on time
D so we could meet our closing deadlines. One of
the biggest advantages of working with
Lucas is that he handles everything
directly with insurance, saving me
the hassle of navigating the
claims process myself."
- Sue Laubert
@KW Elite
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