
O A K L A N D  C O U N T Y MARCH 2025

Michael 
Helfant
PHOTO BY STYLISH DETROIT 

PHOTO TAKEN AT LOMBARDO HOMES MODEL AT 

STILLWATER CROSSING IN MACOMB TOWNSHIP

Rising Star: 
Garrett Moreau

Rising Star: 
Matthew Martinec

Beyond 
the Book: 

Ben Lang



Oakland County Real Producers • 32 • March 2025

248-674-3937
CHANGINGPLACESMOVERS.COM

CVED #21897

Agent for:

You Got Them to Closing...
Let Changing Places Get Them Moved! 

Brian McAndrews
Owner
248-840-2044 
trademarkmi.com

Trusted by Agents
for Custom Homes
and Top-Quality
Renovations

Partner with Trademark
for Quality Your Clients
Can Count On.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses, and thank them for supporting the real estate community!

Preferred Partners PHOTOGRAPHY & 
VIDEOGRAPHY
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY/BRANDING
Renae Frances Photography
(818) 209-9509
renaefrancesphotography.
mypixieset.com

PROMOTIONAL PRODUCTS
Winning Imprints
(248) 681-3191
winningimprints.com

RENTAL REHAB
DB Industrial Services
(248) 773-4329
dbindustrialservices.com

ROOFING/RESTORATION
Detroit GoNano
(586) 488-4002
detroit.gonano.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Devon Title
(248) 273-4300
www.devontitle.com

Titleocity
(877) 209-3618
titleocity.com

VIRTUAL 3-D TOURS
Stylish Detroit
(313) 799-3686
stylishdetroit.com

ART GALLERY
Park West Gallery
(248) 354-2343
parkwestgallery.com

ATTORNEY - REAL ESTATE
Galloway & Hommel, LLP
(248) 574-4450
gallowayhommel.com

BLINDS/WINDOW 
TREATMENTS
Perr Daht Window 
Fashions & Design
(248) 971-7434
perrdaht.com

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

CRM
Bonzo
(614) 357-2367
getbonzo.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

CUSTOM HOMES
Trademark Building 
& Development
(248) 220-4906
trademarkmi.com

DESIGN BUILD & 
RENOVATIONS
Trademark Building 
& Development
(248) 220-4906
trademarkmi.com

DRONES
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

ELECTRICIAN & 
GENERATOR SERVICES
D & J Electric Company
Brendan Darling
(248) 318-7834

GRAPHIC DESIGN & 
PROMOTIONAL PRODUCTS
Graphic Takeover
Jimmy Johnson
(248) 894-4464
graphictakeover.com

HEATING & COOLING
VisionAir Heating & Cooling
(586) 256-7300
visionairhc.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME INSPECTION
Davisburg Inspection Group
(248) 807-6730
davisburginspections.com

Fisher Home Inspections
(810) 577-0670
fisherhomeinspectionsllc.com

HHI Hodge Home Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

Imperative Home Solutions
(248) 790-7527
imperativehomesolutions.com

Total House Inspection
(248) 550-9492
totalhouseinspection.com

USA Building Inspections
(248) 891-7330
usabuildinginspection.com

HOME MAINTENANCE SERVICE
Totally Maintained, Inc.
(248) 297-3485
www.totallymaintained.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

INSURANCE
State Farm
Mike Bashore
(248) 606-4150
www.bashoreservices.com

JUNK REMOVAL
Burly Guys
(248) 224-2188
burlyguys.com

Going Going Gone 
Junk Removal
(248) 561-6232
goinggoinggone.biz

JUNK REMOVAL/DEMOLITION
Junkluggers
(989) 395-4086
www.junkluggersof 
midmichigan.com

MORTGAGE
Capital Mortgage Funding
(248) 569-7283
www.capitalmortgagefunding.com

Clear2 Mortgage
(248) 970-0040
clear2mortgage.com

Silverline Lending
Brent Wilson
(810) 275-2728
silverlinelending.com

MORTGAGE LENDER
CrossCountry Mortgage
Amanda Leonard
(248) 895-2278
crosscountrymortgage.com/
amanda-leonard

DFCU Financial
(800) 739-2772
www.dfcufinancial.com

Extreme Loans
(248) 860-2049
extremeloans.com

Fifth Third Bank
Sandi Frith
(586) 871-8002
mortgageadvisors.53.com/ 
sandi.frith

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

Mortgage Center
(800) 353-4449
mortgagecenter.com

U.S. Bank Home Mortgage
Ted Edginton
(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

Union Home Mortgage
James Taveggia
(586) 722-8800
teamtaveggia.com

MOVING & STORAGE
Changing Places Moving
Johnna Struck
(248) 674-3937
www.changingplacesmovers.com

Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

NEW CONSTRUCTION 
MORTGAGE
DFCU Financial
(800) 739-2772
www.dfcufinancial.com

Fifth Third Bank
Sandi Frith
(586) 871-8002
mortgageadvisors.53.com/ 
sandi.frith

U.S. Bank Home Mortgage
Ted Edginton
(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

4/30/25.

List of services:
• Residential/Commercial Inspection
• Sewer Inspection
• Mold & Radon Testing

Ti�any Williams
Certified Master Home Inspector
248.820.4750
ImperativeHomeSolutions.com

Scan to easily 
book your client's 
appointment for 

them!

Helping you Safeguard 
Your Client's Home and 
Your Reputation!
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Meet
The

Team
Elena Filimon

Relationship Manager

Amanda Matkowski
Editor

Renae Smith
Renae Frances Photography

Branding Photographer

Ashley Streight
Publishing Assistant/ 
Content Coordinator

Terra Csotty
Owner/Publisher

Holly Garrish
Relationship Manager

Shenia Schlosser
Ad Strategist

Kevin Jurvis
Event Coordinator/

Relationship Manager

Andy Schwartz
Stylish Detroit

Photographer/Videographer

Jay Dunbar
Great Lakes  

Aerial Video Services
Photographer

Robbyn Moore
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Follow us on social media and check out our new 
website: www.oaklandcountyrealproducers.com.
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RENAE FRANCES
PHOTOGRAPHY

Powerful Branding Photography

for Realtors & Business Owners.

RenaeFrancesPhotography.mypixieset.com

Renae Smith
818.209.9509

Branding • Marketing • Headshots

Make Every Listing Shine
with Premium Window Treatment

Enhance Every Space with Tailored
Shades, Shutters, and Drapery

LET’S WORK TOGETHER!
perrdaht.com  |  248-971-7434

Scott Pulus

EVENT ANNOUNCEMENT

Muse and Mingle:  
A Toast to the Top!

Interested in sponsoring a future event? Reach out to kevin.jurvis@n2co.com or terra.csotty@n2co.com.

JOIN US for some networking, food and 
beverages at our FIRST event of 2025!

There are some EXCITING prizes being raffled off, so 
you must pre-register to be in the drawings!

Wednesday, March 5, 4:00-6:00 p.m. at Park West Gallery in Southfield 

HOST/Sponsor: Park West Gallery
Food Sponsors: Morse Moving & Storage, Becky Alley with Capital 

Mortgage Funding and Golden Key Group
Bar Sponsors: Changing Places Moving and Berkshire Hathaway 

HomeServices - Kee Realty
Music Sponsor: Lombardo Homes
Décor Sponsor: DFCU Financial

Support Sponsors: Still available to sponsor
Photos & Video by: Stylish Detroit and Renae Frances Photography
Real Push Podcast presents a LIVE event with Bernard & Dominic

REGISTER AT WWW.RPOAKLANDEVENTS.COM

REAL PUSH
P O D C A S T
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Michael
A PLAYBOOK FOR SUCCESS:  

Translating Sports and Academics to the Closing Table

BY ROBBYN MOORE •• PHOTOS BY STYLISH DETROIT 

PHOTOS TAKEN AT LOMBARDO HOMES MODEL AT STILLWATER CROSSING IN MACOMB TOWNSHIP

TOP PRODUCER

W
hen it comes to his 
approach to real 
estate, Michael Helfant 

is grounded in his academic and 
athletic background, resulting in a 
strategic perspective of a high-
stakes game where his experience 
in the classroom and the field has 
translated into business success. 
As the lead agent of the FIRE 
Realty Team at Keller Williams 
Paint Creek & Somerset, Michael 
has made a name for himself 
by playing the real estate game 
with strategy, dedication and a 
winning mindset.

Michael’s career path mirrors the 
ascension of a sports champion. 
Growing up in St. Louis, Missouri, 
he was immersed in a world of 
athletics and education, courtesy 
of a family heavily involved in 
those fields. After graduating 
with a degree in education 
from Lindenwood University 
— where he also played college 
lacrosse — Michael dedicated 
himself to teaching and coaching 
lacrosse and wrestling. His 
leadership on the wrestling 
mat earned him accolades, 
including being named Coach 
of the Year in North Carolina.

When Michael and his family 
relocated to Michigan in 2020, 
the game changed. “With schools 
uncertain due to the COVID-19 
pandemic and job prospects 
in education slim, I decided to 
pivot into real estate,” Michael 
explained. “Real estate is a field 
I have always been passionate 
about.” The timing was perfect. 
What began as a strategic career 
shift soon became a winning play.

Michael’s transition from the 
coaching sidelines to the real 
estate market was marked by 
incredible achievements. In 
just five years, he has amassed 
a career volume of nearly 
400 transactions and almost 

HELFANT
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$70 million, with transactions 
totaling near $16 million in 
2024. He also leads the FIRE 
Realty Team and has guided his 
squad to become the top team 
in Michigan by transactions 
sides and the third best in the 
nation. This victory is evidence 
to the robust game plan he put 
in place and the dynamic team 
environment he has cultivated.

Much like a successful sports 
coach, Michael understands the 
importance of team dynamics 
and strategy. “Our FIRE Realty 
Team is composed of Joe 
Hammel, our team owner, nine 
dedicated agents and three 
skilled admins,” he said. “We 
thrive under a culture of energy, 
commitment and excellence. 
My leadership style mirrors my 
coaching philosophy: focus on 
the fundamentals, foster strong 
relationships, and continually 
strive for improvement.”

Michael applies his strategic 
planning and problem-solving 
techniques from his coaching 
days to his real estate practices, 
crafting personalized “game 
plans” for his clients. “Rather 
than adopting a cookie-cutter, 
high-pressure sales tactic, I 
listen to my clients’ needs and 
develop a tailor-made plan that 
is unique to them — similar to 
designing a winning playbook,” 
he said. “I’m no stranger to 
lesson or practice plans, and that 

same sort of planning applies 
in real estate, too. My goal is to 
always be the best at the actual 
job — not the best at getting the 
job.” Michael’s personalized 
style has proven effective, with 
repeat business and referrals.

Despite his generally introverted 
demeanor, Michael relishes 
the opportunity to build lasting 
relationships with clients. 
Whether helping a family 
find their dream home or 
guiding an investor toward 
financial independence, also 
known as F.I.R.E. (Financial 
Independence Retire Early), 
the satisfaction of “winning” 
for his clients is a driving force. 
“My math background further 
enhances my ability to analyze 
numbers and solve complex 
problems,” Michael said. “This 
ensures that each client’s needs 
are met with precision.”

When he’s not meeting with 
clients or closing deals, Michael 
enjoys spending time with his 
wife, Alyssa, and their two young 
boys — Weston and Hayes. 
Whether Michael is traveling, 
boating or watching sports, 
these moments with his family 
provide a welcome balance 
to his high-energy career.

For aspiring real estate 
professionals, Michael’s story 
offers a valuable lesson: the 
importance of work ethic and 

My goal is 
to always be 
the best at 
the actual 
job — not 
the best 
at getting 
the job.”

consistency. Just as a coach’s 
commitment to practice 
and preparation can lead to 
championship wins, Michael’s 
dedication to his clients and his 
craft has driven his success in 
real estate. His journey illustrates 
that, with hard work and the 
right strategy — and a focus on 
relationships — anyone can turn 
their career into a winning game.
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FAQFAQ
All about Oakland County Real Producers

Q: WHO RECEIVES THE MAGAZINE?
A: The top 500 real estate agents in Oakland County. We
update our mailing list annually to ensure Real Producers reaches
our area’s top-producing agents.
 
Q: WHAT IS REAL PRODUCERS ALL ABOUT?
A: Real Producers is a platform that brings together the most elite
individuals and affiliates in Oakland County real estate. Every
month we share stories of some of the area’s most recognizable
names in real estate, as well as the rising stars in the industry
and the preferred partners that are highly recommended by top
agents. Beyond the magazine, we host exclusive events that
bring titans of real estate together. 
 
Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?
A: You have to be on the top 500 list to be a featured agent.
We welcome nominations for other real estate agents,
businesses, brokers, owners, or yourself. Office leaders can
also nominate real estate agents. Though we can’t guarantee a
feature, we strongly encourage you to meet our team and
attend our private events so we can get to know your story.

Q: HOW MUCH DOES IT COST TO BE FEATURED AGENT?
A: Absolutely nothing! Real Producers is not a pay-to-play model. 
We share real stories of Real Producers – no price tag attached.

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE MAGAZINE
AND AT EVENTS?
A: The businesses that sponsor the magazine and attend our events
are some of the best vendors in Oakland County in their category.
Find them listed in our index. We partner with businesses that top
agents have recommended to us, so every single business you see in
this publication has earned its “stamp of approval.” Our team also
vets every business to make sure they are a good fit and bring value
to our powerhouse network.

Q: HOW CAN I RECOMMEND A BUSINESS?
A: If you’ve enjoyed working with a local business that isn’t part of
our preferred partner network, please email us their information at
terra.csotty@n2co.com.

Q: CAN I SUBMIT AN ARTICLE OR IDEA FOR REAL PRODUCERS?
A: Yes, we would love to hear from you! Email your ideas to
terra.csotty@n2co.com.

Real Producers magazine started in Indianapolis in
2015 and is now in more than 130 markets across
the nation. 

More info at www.oaklandcountyrealproducers.com

Qualify for up to $3,000 in grant assistance to help with your
home purchase!
Freddie Mac: 

Borrowers whose qualifying income is less than or equal to
140% of county area median income qualify for the
BorrowSmart Access program
Borrowers whose qualifying income is less than or equal to
80% of county area median income may also qualify.

Check your eligibility quickly using the HomePossible Eligibility
Tool online.

More Affordable Homeownership
with BorrowSmart Access!

Take advantage of Freddie Mac’s BorrowSmart Program to make homeownership
more affordable! This program provides grant assistance based on your income
or location, which can be used with Freddie Mac loan options like HomeOne and
HomePossible.  

With BorrowSmart Access, you can:

Make the smart choice- Reach out today to
see if you qualify for BorrowSmart Access!

James Taveggia
Area Sales Manager | NMLS #23433

C 586.772.8800

jtaveggia@uhm.com
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RISING STAR

Garrett’s transition to 
full-time real estate wasn’t 
smooth at first. Initial 
challenges included a 
scarcity of referrals due 
to his age and limited 
connections. However, 
everything changed in 
the fall of 2018 when he 
met Anthony Djon. Under 
Anthony’s mentorship 
and with the resources 
he provided, Garrett 
transitioned seamlessly 
to a full-time career.

Raised in Lake Orion, Garrett 
was always a go-getter. “I 
was working at a distribution 
center, doing maintenance 
on a golf course, and running 
my own small engine repair 
business while still in high 
school,” he shared. This early 
entrepreneurial spirit laid 
the foundation for his career 
in real estate. Influenced 
by motivational speakers, 
Garrett learned that “you 
can get whatever you want 
from life — all it takes is 
hard work and consistency.”

Today, Garrett is most 
passionate about servicing 
his clients and sharing his 
wealth of knowledge. “Every 
time I show a home, I find 
a way to surprise my client 
with an ‘ah-ha’ moment,” 
he said. His dedication to 
client service has earned 
him accolades, including 
Top Producer and Rising 
Star awards from his team.

Working with his team, 
Hotel Company, Garrett 
thrives in a collaborative 
environment. “There are 
eight agents on our team and 
one transaction coordinator. 
We communicate very well 
and even have our own team 

group chat,” he explained. 
Their camaraderie is 
evident in their regular 
outings, meetings, and 
call nights. “We build 
off each other and hold 
everyone accountable. Team 
building is very important 
to us,” Garrett added.

The road to success is seldom 
smooth, and Garrett is no 

stranger to challenges. 
“You run into a lot of 
roadblocks from the start 
of a transaction to the end,” 
he admitted. “You have 
to be creative and think 
outside of the box to get over 
most of the roadblocks.”

Garrett sees real estate as 
a perfect fit for his future. 
“It will give me access to 

my dreams and goals, and 
already has,” he said. With 
aspirations to delve into 
property management, 
rentals, and house flips, 
Garrett is well on his way, 
having already purchased 
his first rental property.

Beyond real estate, 
Garrett is a man of diverse 
interests. An Eagle Scout, 

PHOTOS BY JAY DUNBAR OF 

GREAT LAKES AERIAL VIDEO 

SERVICES •• PHOTOS TAKEN AT 

LOMBARDO HOMES MODEL 

AT STILLWATER CROSSING IN 

MACOMB TOWNSHIP

Garrett
MOREAU

A POSITIVE 
GO-GETTER

As a dedicated agent and 
REALTOR® with Anthony 
Djon Luxury Real Estate, 
Garrett Moreau has amassed 
a career volume of over 
$12 million in just six years. 
His journey, marked by a 
love for the business, is as 
inspiring as it is impressive.

Garrett’s foray into real 
estate began in 2017 — 
straight out of high school. 
“I embarked on my real 
estate journey part time, 
balancing morning classes 
at Oakland Community 
College, afternoons in real 
estate, and late nights at 
a distribution center until 
1 a.m.,” he recalled. It 
was a grueling schedule, 
but Garrett embraced it 
wholeheartedly. His first sale 
in the spring of 2018 was 
a turning point. “That first 
sale sparked a realization 
that real estate was my 
calling,” he said with a smile.
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248-467-6013
Tim Leszczynski, VP of Operations

248-846-9748
Andrew Holder, Lending Manager

248-846-8491
Scott Duncan, Sr. Lending Manager

NMLS# 282701

EMPOWERING AGENTS 
WITH STRONGER 
BUYERS.

INCENTIVES FOR ALL BORROWERS. FAST CLOSINGS.

Mortgage Center equips its Realtor partners 
with all of the tools and services they need to 
help their buyers save money and close faster.

With us, you gain a reliable partner who gives 
back too. Ask about our Member referral 
program and how it can increase your 
transactions.

he values hard work and 
perseverance. His family 
— mom Jaydee, dad Jerimy, 
older brother Blake, oldest 
sister Cassie, and youngest 
sister Deanna — shares 
his love for the outdoors, 
road trips, and car racing.

Garrett’s philanthropic 
efforts include donating 
to his church and helping 
the homeless with dinners 
and cookouts. “I praise and 
credit everything I have 
accomplished to the man 
upstairs,” he said humbly.

For those looking to follow in 
his footsteps, Garrett advises 
them to keep going. “Don’t 
stop! When everything 
seems to be going wrong, 
they are going right,” he 
said. “Trust the process. 
Cross your t’s and dot your 
i’s. Keep your blinders on.”

The world of real estate 
has found a passionate and 
endlessly positive rising 
star in Garrett. “Knock out 
all distractions, but mainly, 
be you!” he added. “Find 
what you love, and you will 
find your full potential.”

“DON’T STOP! WHEN 
EVERYTHING SEEMS TO 
BE GOING WRONG, 
THEY ARE GOING RIGHT. 
TRUST THE PROCESS. 
CROSS YOUR T’S AND 
DOT YOUR I’S.”
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Home Rehab & Renovation
Residential & Commercial Cleaning
Investment Trash Out & Turn Over

Home Rehab & Renovation
Residential & Commercial Cleaning
Investment Trash Out & Turn Over

248.457.5075
DBIndustrialServices.com

6659 Highland Road #106-A, Waterford

BEFORE

AFTER

SILVERLINELENDING.COM  |  NOVI, MI

TOP MORTGAGE BROKER 
IN METRO DETROIT

NMLS# 1805970

19-YEAR INDUSTRY PRO

NICK THOMAS

Main:  810-625-1389

NMLS# 426349 
Nick@SilverlineLending.com

INVESTOR FRIENDLY PRODUCTS

VP OF MORTGAGE LENDING

VERIFIED PRE-APPROVALS
EXTENSIVE FIRST TIME HOMEBUYER PROGRAMS

IN-HOUSE PROCESSING TEAM

SILVERLINELENDING.COM  |  NOVI, MI
OVER 380 5-STAR               REVIEWS
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We Ask, You Answer
What’s your favorite way to spend a weekend when 
you’re not working?

WAYA

Traveling or relaxing and 
watching movies. - Nicole Abbiss 
| Keller Williams Metro

Spending time at home with my family 
or just reading a good book. - Caryn 
Blackman | Real Estate One - Oxford

Going to the beach or fishing with 
my kids. - Cameron Boutros | 
Anthony Djon Luxury Real Estate

Golfing - Sarah Budreau | 
Oakland Corners Realty

Spending time outside and being able 
to hang out with friends. - McKenzie 
Cox | Real Estate One - Oxford 

Visiting family. - Steve & Kim 
Durecki | Great Lakes Aerial Video 
Services and Photography

Working on my property. 
- Thomas Gaunt | Keller 
Williams Showcase Realty

On a cruise. - Shayla Haboosh | 
Anthony Djon Luxury Real Estate 

At the beach or on the boat. 
Gathering with friends. - Tracy 
Johnson | Five Star Real Estate

Doing a staycation, going on a city 
exploration, visiting new towns or 
villages, or just camping.  
- Jessica Juel | Arterra Luxe

I enjoy going up north with my wife 
and son. - Mark Kent | Berkshire 
Hathaway HomeServices - Kee Realty

Going to a Red Wings game. - Stacy 
Miletti | Real Estate One

Doing yard work at our new house.  
- Brittany Schreck | Quest Realty

Sitting poolside with a good book  
or spending time with family and  
friends. I love to host, so I am always 
planning something!  
- Stacey Taylor | Quest Realty

Golfing and playing pickleball. - Mark 
White | Mark White & Associates
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Home Inspec�ons can be scheduled within 48 hours.
248-550-9492 • totalhouseinspec�on.com

@totalhouseinsepc�on

Give us 5%
 OF YOUR CONFIDENCE

We’ll Earn the Other 95%!

& PHOTOGRAPHY

Aerial Videos  •  Aerial Photos
Listing Photos
Walkthrough

Videos
Floor Plans

Property
Websites

Free Marketing
Virtual Staging

ONE STOP SHOP

www.greatlakesaerialvideoservices.com

586.246.4203
Contact@GLAerial.com

Chris Kas-Marogi,
President,

Direct Line: 248-970-0041
Chris@Clear2Mortgage.com
NMLS: 1159930

Chris Essak,
Director of Sales,

Direct Line: 248-331-9418
Chris.E@Clear2Mortgage.com
NMLS: 1461156

Lucas Barbat,
Director of Sales,

Direct Line: 248-436-4914
Lucas@Clear2Mortgage.com
NMLS: 1675654

www.Clear2Mortgage.com • 248-970-0040
219 S Main St. Ste 111 Royal Oak, MI 48067
NMLS: 1911663

Same Day Pre Approval. Realtor Preferred Broker. 
Conventional, FHA, VA, First Time Homebuyer. 

From first-time buyer to seasoned 
homeowners seeking luxury, our 
expertise guides your journey. 
Our designers curate your ideal 
aesthetic. Our staging pros 
create a captivating atmosphere 
that attracts buyers. Our custom 
window treatments complete the 
picture. 20 years of combined 
experience, tailored to your 
home's unique needs.

YOUR DREAM HOME IS WAITING.
SELL AND DESIGN WITH US TODAY.

IMPACTHOMESTAGINGEXPERTS.COM  |  IMPACTIDS.COM

SCAN FOR
HOME STAGING

SCAN FOR
INTERIOR DESIGN

Illuminate Your Listings
From Quick Fixes to Full Installs, We’ve Got Your 
Electrical Needs Covered—On Time, Every Time!

Electrical Installations, Repairs & Replacements
Generator Installations, Repairs & Replacements

Need an electrician you can trust? Call Brendan today!

2 4 8 . 3 1 8 . 7 8 3 4

D & J Electric Company
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Heating Services

Cooling Services

Air Quality Solutions

C� to G� a Fr� C��lt�i�
586.256.7300

VisionAirHC.com | 33855 Harper Ave

FOR OUR CLIENTS

ENSURING ACozy W�t�

24/7 EMERGENCY SERVICES

FREE ESTIMATES

Opening doors
when other
lenders can’t.

Amanda Leonard
Loan O�cer  NMLS #1907328

43252 Woodward Ave. Suite 202
Bloomfield Hills, MI 48302

248-895-2278
amanda.leonard@ccm.com
crosscountrymortgage.com/amanda-leonard
         @mortgagesbymanda

• comprehensive expertise
• personalized approach
• diverse range of options
• long-term support
• exceptional customer service

Serving Oakland, 
Macomb, and 

Lapeer counties.

Erik Hodge • 248-388-4783
erikhodge@hhiservices.org • www.hhiservices.org

HHI is an InterNACHI and ICA
Certified Home Inspector.

 NACHI21041416  |  ICA # 24628

Home Inspection • Radon Testing
Water Quality Testing • Air Quality Testing

Thermal Imaging • Sewer Scope Inspections

DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE

Scan to
Learn More
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

COACH’S CORNER

In Michigan’s fast-paced real estate market, competition is 
tough, and expectations are higher than ever. Buyers and 
sellers want more than someone to handle paperwork — they 
want someone who understands their journey, eases their 
stress, and makes them feel valued. Going above and beyond 
isn’t just good service — it’s how you build lasting relationships. 

Here are a few simple but meaningful 
ways to leave a lasting impression:

1. Be One Step Ahead 
The best way to show your clients you care is to anticipate 
their needs before they even have to ask. Are they moving 
with young kids? Help them explore homes in neighborhoods 
with great schools — or even point out bilingual education 
options for families who value cultural diversity. Working 
with someone downsizing? Highlight single-story homes in 
peaceful communities where maintenance isn’t a headache.

This extra bit of thoughtfulness shows you’re not just in 
it for the sale — you’re in it to make their lives better.

Tip: Create a neighborhood guide that includes 
local schools, coffee shops, parks, and anything 
else you know your clients would love.

2. Make Communication Easy 
Buying or selling a home can feel overwhelming. One of the 
simplest ways to ease that stress is to stay in touch. Regular 
updates — whether it’s a quick text, a friendly email, or a short 
video explaining next steps — can make a huge difference.

Set a schedule for check-ins so your clients never 
feel out of the loop. Even a quick five-minute call to 
say, “Hey, here’s what’s happening,” can reassure 
them that everything is under control.

Tip: Ask your clients their preferred way to communicate 
and stick to it. A little personalization goes a long way.

3. Add a Personal Touch 
People remember how you make them feel, and small 
gestures can go a long way in creating a positive experience. 
Surprise your clients on closing day with a thoughtful 
gift — maybe a “welcome home” basket with Michigan-
made goodies, or a framed photo of their new house.

After the sale, keep the relationship alive. Send a thank-
you card, check in during the holidays, or wish them a 
happy anniversary on the date they bought their home. 
These small touches remind them you’re thinking of 
them, even when you’re not working together.

Tip: Personalize your gift to match their personality. 
For example, a coffee-loving couple might love a gift 
card to a local café in their new neighborhood.

4. Celebrate the Wins 
Closing on a home is a huge milestone — it deserves to 
be celebrated! Whether it’s hosting a small gathering 
at their new home, arranging a family photo shoot, 
or simply toasting their success with a bottle of wine, 
help them mark the occasion in a special way.

This isn’t just about celebrating the transaction: It’s about 
showing your clients that their happiness matters to you.

Tip: Partner with local businesses to create memorable 
celebrations while also supporting the community.

5. Keep the Connection Alive 
Just because the deal is done doesn’t mean your 
relationship ends. Stay in touch with past clients by 
hosting fun events like community appreciation picnics, 
happy hours, or holiday gatherings. These events 
aren’t just great for reconnecting — they’re perfect for 
meeting potential new clients through referrals.

Tip: Use your CRM to track important dates 
like home anniversaries or birthdays so you 
can send a quick, thoughtful message.

Why It Matters 
At the end of the day, people don’t remember the fine print 
of a contract or the number of showings — they remember 
how you made them feel during one of the most important 
decisions of their lives. By anticipating their needs, staying 
in touch, and celebrating their wins, you’re not just their 
real estate agent — you’re their trusted partner and friend.

In a market as competitive as Michigan, that kind of 
care isn’t just appreciated — it’s unforgettable.

Elevating the Client
Experience

How To Truly WOWWOW Your Clients
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RISING STARS:
High-performing agents who’ve
been in real estate for less than
5 years.

CONTRIBUTORS:
Knowledgeable industry
professionals who provide 500-
800-word educational articles.

DIFFERENCE MAKERS:
Those who make a difference in the
community through charitable or
philanthropic work.

PARTNERS:
Highly recommended and strongly
endorsed real estate and home
service providers.

TOP AGENTS:
Agents who perform in the top
300-500 in the market and have 
an interesting or inspirational story
to tell. 

Be Featured in Real Producers
Apply for you or someone you know to be featured in an upcoming article. 

WHO WE FEATURE:

SCAN ME

Nominate someone at linkr.ee/realproducers

A House Is
Not A Home

Until We’ve Inspected it!
TRUSTED • RELIABLE • THOROUGH • EXPERIENCED

Contact us today to easily schedule your client’s inspection.

810.577.0670 • FisherHomeInspectionsLLC.com The O�cial Sponsors of Empty Space!

We save closings!

248-224-2188
burlyguys.com

Realtors’
Best Friend!

Junk
Removal

• Appliances 
• Furniture 
• Trash 
• Yard debris 
• Hot tubs 

• Garage cleanouts 
• Old swing sets and playscapes 
• Sheds and outbuildings 
And much more! 



Oakland County Real Producers • 3534 • March 2025

wMatthew
RISING STAR

Martinec
PHOTOS BY RENAE FRANCES PHOTOGRAPHY

PHOTOS TAKEN AT LOMBARDO HOMES MODEL AT 

STILLWATER CROSSING IN MACOMB TOWNSHIP

When Matthew Martinec traded his fire 
helmet for a real estate license, he didn’t 
just change careers: He embarked on a 
new adventure and has now been a real 
estate agent for three years. Currently 
at @properties - Christie’s International 
Real Estate, Matthew has already made a 
significant impact, boasting an impressive 
career volume of over $18 million.

Before Matthew began full-time real 
estate in 2021, he had dedicated 20 
years of his life as a firefighter and 
paramedic, eventually retiring as a 
lieutenant. “I spent over two decades 
helping people on the worst day of their 
lives. Transitioning to real estate felt like 
a natural extension of my desire to help 
others, but in a different way,” he said.

Life’s twists and turns played a 
role in Matthew’s career change. 
He and his wife, Andrea, faced the 
challenges of gym ownership during 
the COVID-19 pandemic, ultimately 
deciding to close their business. 
This led Matthew to explore new 
opportunities, and he found his calling 
at Keller Williams as a new agent.

Born and raised in Rochester Hills, 
he credits his father and high school 
football coach for instilling in him 
the values of hard work, dedication, 
and honesty. Armed with degrees 
in criminal justice and fire science, 
along with multiple high-level 
lifesaving certifications, Matthew was 
well-prepared for any challenge.

“Becoming a lieutenant and witnessing 
the birth of our three children 
were defining moments in my life,” 
Matthew said. “They shaped who I 
am today, positioning me to lead by 
being the best person I can be.”

Matthew operates as an independent 
agent, supported by a high-
performing group of colleagues at 
his brokerage. “The agents I work 

with are incredibly supportive,” he 
shared. “We strive to help each other 
in any way possible, which creates a 
fantastic working environment.”

Matthew finds it incredibly rewarding 
to help people navigate homeownership 
— a process that most individuals would 
consider as one of the most stressful 
events of their lives. “The real estate 
market is constantly changing, and I 

relish in the challenge of adapting so 
that I can provide the best financial 
outcomes for my clients,” he said.

One of Matthew’s proudest moments 
in real estate was helping his oldest 
son, Mason, purchase his first home 
at just 20 years old. “Being part of 
that process with him was amazing. 
Celebrating his accomplishment was 
truly rewarding,” Matthew said.Helping People

Navigate Stressful 
Situations
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Matthew’s journey in real estate 
hasn’t been without its challenges, 
however. “The lack of inventory for 
clients can be tough, especially when 
homes receive multiple offers and 
sell within days,” Matthew explained. 
“Building relationships with fellow 
agents and seeking off-market 
opportunities have been crucial 
in overcoming these hurdles.”

Matthew sees real estate as a means 
to support his family’s dreams. “Real 
estate gives me the flexibility to be 
present with my family and support 
my kids’ education at the University 
of Michigan,” he said. “My wife and 
I are also developing our forever 
home, and being in the business 
has been incredibly beneficial.”

When he’s not busy closing deals, 
Matthew enjoys golfing, traveling 
with his wife, and supporting 
charitable organizations such as 
Mission 22 and Tunnel to Towers 
Foundation. “Supporting those who 
have made the ultimate sacrifice to 
protect our freedoms is incredibly 
important to me,” he said.

For Matthew, success is about making 
a positive impact. “I want to leave 
the world a better place and make a 
positive impact on those around me,” 
he shared. “Meeting new people and 
showing them that what they think 
is impossible can become a reality is 
my favorite part of being an agent.”

For aspiring real estate agents, 
Matthew recommends that they find 
a broker and coach who can provide 
exceptional training. “Foresee potential 
obstacles in transactions and address 
them proactively. Bringing real-life 
experience to showings helps clients 
navigate their questions and concerns,” 
he added. Matthew also emphasizes 
the importance of having tenacity 
and an open mind. “You get out of life 
what you put into it,” he said. “These 
principles are the foundation for success 
in both our work and personal lives.”

The real estate market is 
constantly changing, and 
I relish in the challenge 
of adapting so that I can 
provide the best financial 
outcomes for my clients.”

WHO DO
YOU TRUST

With Your Real Estate Business?

We want to know which local
vendors you’d recommend to

other agents in Oakland County

Send your list of most trusted
partners to terra.csotty@n2co.com or

recommend someone at
www.oaklandcountyrealproducers.com

O A K L A N D  C O U N T Y

Call & Schedule Your Listing Inspection Today

Your Trusted Partner for 
Comprehensive Property Inspections

Bringing 40 Years of Building Experience to Every Inspection

248-891-7330 
usabuildinginspection.com

Mike Simmons
NACHI CERTIFIED PROPERTY 

INSPECTOR

FREE 
Radon Test 
With Each 
Inspection
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Your Shingle Saver Partner:
Providing your clients with a safe and 
easy roof replacement alternative.

• Protects Against Hail, High Winds,
Extreme Heat, and Water & Ice

• Extends Roof Lifespan by 10-15 Years

• 10-15 Year Warranty

Contact us today to schedule
a Free roof inspection!

586.488.4002
DetroitGoNano.com

Available 
nights and 
weekends!

CALL OR TEXT 248-807-6730  |  ryan@davisburginspections.com  |  davisburginspections.com

� HOME INSPECTION

� SEWER SCOPE

� RADON TESTING

� COMMERCIAL/RESIDENTIAL WATER TESTING 

INSPECTED ONCE,
INSPECTED RIGHT!
We’re there for you every step of the way.

Call Zack
today!

734.484.1717
morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG                                     

Unlock Exclusive Benefits
for REALTORS® with  

• Expert Fleet Allocation for Real Estate
• Seamless Client Transitions & 

Personalized Service
• Active Involvement in Real Estate 

Industry Events
• Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage

Today to Elevate Your
Client Experience

MOVES FAST
Oakland County’s Real Estate

Follow Oakland County Real Producers
on social media to keep up.

O A K L A N D  C O U N T Y

@realproducersofoaklandcounty

@realproducersofoaklandcounty

@realproducersofoaklandcounty
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IT ALL BEGINS WITH YOU:  
How To Rise Above the Odds, Overcome Addiction and Live Your Dreams

BEN LANG
BEYOND THE BOOK

Your Name: Benjamin Lang
Company/Brokerage: RE/MAX,  
The Collective Agency
Your Title/Position: Broker and Owner
Years in the Industry: 19
Are you an active member 
of the National Association 
of REALTORS®?: Yes

Title of Book: It All Begins with You: 
How To Rise Above the Odds, Overcome 
Addiction and Live Your Dreams
Year of Publication: 2024
Genre: Self-Help
Publisher: JM Publishing LLC

1. What inspired you to 
write your book? 

My battle with addiction — overcoming 
huge obstacles in my life and coming 
back from rock bottom. I hope that my 
story helps others overcome whatever 
obstacles they may face in their life.

2. Please provide a short 
summary of your book and its 
key themes and/or messages. 

Find out how to break the cycle of self-
destructive behavior with this book 
and start living the life you deserve.

“It All Begins With You” offers a 
powerful, inspiring, and practical 
guide to overcoming addiction and 
reclaiming your life. This transformative 
book is not just about breaking 
free from the chains of addiction: 
It’s about harnessing the strength 
within to overcome any obstacle and 
achieving your deepest aspirations.

Drawing from my personal experiences, 
extensive research, and real-life 
success stories, this book is designed 
to empower individuals at any stage 
of their journey, offering tools and 
insights to help them rise above their 
circumstances and build a life they love.

I provide readers with actionable 
strategies and heartfelt 
encouragement that will provide 
the foundation for recovery and 
practices that will last a lifetime.

Key themes addressed in “It 
All Begins With You”:
• Understanding Addiction: Delve 

into the nature of addiction, 
its root causes, and its impact 
on every aspect of life.

• Personal Growth: Learn how 
to develop self-awareness, self-
compassion, and resilience 
through practical exercises 
and reflective practices.

• Recovery Strategies: Discover 
effective methods for overcoming 
addiction, including mindfulness, 
cognitive-behavioral techniques, 
and the importance of a 
supportive community.

• Living Your Dreams: Explore how 
to set and achieve meaningful 
goals, turning dreams into 
reality through sustained effort 
and a positive mindset.

“It All Begins With You” is not 
only a recovery manual but also a 
blueprint for living a fulfilling and 
purpose-driven life. It is perfect 
for anyone battling any kind of 

addiction, striving for self-betterment, 
or looking for encouragement.

Whether you’re battling addiction 
or supporting a loved one on 
their journey, “It All Begins With 
You” is a beacon of hope and a 
testament to the transformative 
power of the human spirit.

3. Describe your book 
in 10 words or less. 

A blueprint for living a fulfilling 
and purpose-driven life. 

4. What do you hope your readers 
take away from your book? 

Self-discovery, self-awareness, 
resilience and hope

5. What was your favorite part of 
the writing/publishing journey? 

Having an opportunity to get 
vulnerable and share my story with 
the world, and a platform to inspire 
and provide hope to others.

6. What was your least favorite 
or most challenging part of the 
writing/publishing journey? 

Being vulnerable and putting 
myself out there.

7. Who helped you write your book, 
and/or who do you pay tribute to 
in your book acknowledgments? 

My wife. She has been my 
rock and support system. 

I truly hope that this book changes 
people’s lives in a profound way. It was 

designed to change lives, after all.”

8. Where can readers purchase 
your book? What formats of 
the book are available? 

You can find it on Amazon. 
It’s available in paperback, on 
Kindle, or as an audiobook.

9. Where can readers learn more 
about you and your book? 

By visiting the website: thebenlang.com 

10. Do you have any tips or 
advice for aspiring writers? 

Just do it; stop waiting for perfection. 
Share your story. Be vulnerable and 
true to yourself. The world wants 
to hear your personal story. 

11. Do you plan to write another 
book in the future, or do 
you currently have another 
writing project in the works? 
If so, please explain. 

I am creating a workbook to go 
along with the book, where people 
can work through self-discovery 
and self-awareness, and how to 
live a purpose-driven life.

12. Is there anything else 
you’d like to share about your 
writing process, your book or 
the reception of your book? 

I truly hope that this book changes 
people’s lives in a profound way. It was 
designed to change lives, after all.
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• FAMILY OWNED AND OPERATED
• INSURED
• SERVICING THE TRI-COUNTY AREA
• SEND US A PICTURE, WE’LL SEND YOU A QUOTE
• WE DONATE TO CHARITIES

Recycle
Donate

GOINGGOINGGONE.BIZ CALL TODAY 248-896-806325%
for Seniors

OFF

GOING GOING GONE!GOING GOING GONE!

Clear the Clutter, Close the Deal!Clear the Clutter, Close the Deal!

Preventative maintenance helps eliminate fire hazards, 
water damage and wood rot.

Enhance Property Value with
Expert Maintenance You Can Trust!

Contact us today! >> 248.297.3485 • TotallyMaintained.com • sales@totallymaintained.com

• Reduce Inspection Issues
• Improve Curb Appeal
• Offer a Certified Pre-Owned Feeling

Gutter Cleaning • Pressure Washing • Dryer Vent Cleaning
Window Cleaning • HVAC Filter & A/C Coil 
Smoke / CO Detector Batteries & Test • Lubricate Garage Door
Clean Refrigerator Coil • Hot Water Heater Flush  • More

REAL SOLUTIONS
REAL ESTATE CHALLENGES,

We can help with ALL of your real estate transactions

916 S. MAIN STREET, SUITE 100, ROYAL OAK, MI 48067| 248-574-4450| GALLOWAYHOMMEL.COM

• Residential & Commercial
• Boundary Line Disputes
• Building Code Violations
• Fraud & Misrepresentation
• Ownership Disputes
• Zoning Violations
• Business Formation
• Purchase Agreements

• Brokerage Law
• Easements
• Mediation
• Leases
• Evictions
• Title Issues
• Land Contracts



9151 Currency St.
Irving, TX 75063


