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from Landmark Title of Prescott!

When you close with Landmark, we ensure that your
clients know they have the luck of the Irish when
choosing you as their agent. Together, we make every
transaction seamless, secure, and truly special.

Landmark Title - Your Partner in Real Estate Success

(928) 756-0001 | www.LTAAG.com

— YEARS OF —
B homefundit

HomeFundIt™ Has Helped Buyers
Purchase Over $700 MILLION in Real Estate

7 YEARS OF IMPACT

* Ovwer 2,500 families have been able to buy a home because of HomeFundlt

Scan here to check out
» - : ke
A total of 5700 million in real estate has been purchased some of the success
» Cwer 58 million In purchase funds raised ‘stories in the video
WHAT IS HOMEFUNDIT?
* Lets buyers raise meney for their down payment online
* Allows anyone with a credit or debit card to give up to $5.000
* Mo hidden fees, taxes, or offline paperwork
» CMG offers 52-to-51 matching grant of up to 52,000*

Scan here to
PUT MORE CLIENTS IN A POSITION TO BUY SOONER launch REALTOR® portal

* Eliminate clients’ down payment roadblock and help them buy faster

* Easily sign up in minutes to get your custom REALTOR® portal by scanning
the QR code!

*Grant 15 a 52-to-%1 match on reqidar down payment gifts recenved on HomeFundit™, up to the lesser of 52,000 or 1% of purchase price for firsl-time buyers, &5 defined by Fannie Maa

who complete home buyer educali ik b your loa
s are applied to

funds can be wied 1o b Iy o the rabe Grant funds cannol be wied towards a Sown paymeEnt, Vidld

u can also find @ housing
ler or interested party, gran

hies: e, homef undit oom/ Grant for complete tenms and conditions

counselor near you by visting https:www hud __;-'s'.'-'r.'_. insading. Gramt Tund

PHYLLIS MCDANIEL
' LOAM OFFICER, NMLS ID# 594127

CMG HOME LOANS

= pmcdaniel@emghomeloans.com

. (928} 821-2046




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CARPET AND
UPHOLSTERY CLEANING
Expert Carpet and
Upholstery Cleaning
Michael Hicks

(928) 282-3836
expertcarpetand
upholsterycleaning.com

CLEANING SERVICE
Proclivity for Cleanliness
Tamie Spencer

(928) 963-2384
proclivityforcleanliness.com

CUSTOM BUILDER

NSI Construction

Chris Moore & Generie Pesodas
(928) 821-9954
nsiconstruction.com

ELECTRICIAN

High Valley Electric LLC
Broc Bishop

(928) 499-8755

Instagram @highvalleyelectric

GARAGE DOORS

Garage Doors-N-More
Michael Polifke

(928) 379-3667
azgaragedoorsnmore.com

Neumann High Country Doors
Erik Meinhardt
(928) 772-9738
NHCDoors.com

4 . March 2025

HOME STAGING

CadyBrooke Staging and Design
Danae Rubke

(928) 499-2719

cadybrooke.com

HOME WARRANTY

Old Republic Home Warranty
Wendy Mueller

(602) 527-5200

orhp.com

INSPECTIONS

Silver Hammer Inspections
Aaron Brandt

(928) 301-3319

INSURANCE

VIP Insurance Professionals
Daneth Hollahan

(928) 3271314
myvipinsurance.com

INSURANCE/FINANCIAL

Farm Bureau Financial Services
Celeste Johnston

(480) 253-1427
CelesteJohnstonlnsurance.com

MORTGAGE

CMG Home Loans
Phyllis McDaniel
(928) 821-2046

Guild Mortgage
Travis Smart
(928) 848-2307

VIP Mortgage

Jason Fremouw
(602) 369-4838
yourloanazlender.com

West Capital Lending
Caleb Boone

(928) 814-9086
westcapitallanding.com

PHOTOGRAPHY

KG Photography
Kelsi-Ann Gould
(928) 713-0302
azkgphotography.com

Kimberly Marsh Photography
Kimberly Marsh

(928) 499-5160
kimberlymarshphotography.com

PLUMBER
Harms Services
Erin Harms
(928) 641-6286
harmsaz.com

PROPERTY MANAGEMENT
UNLimited RE Property
Management

David Weiss

(928) 275-1009
UNLimitedreaz.com

ROOFING

Golden Roofing
Adriana Najera
(928) 420-6443

Northline Roofing LLC
Shane Harding
(928) 227-7788
northlineroofinglic.com

SHORT-TERM RENTAL
MANAGEMENT & CLEANING
Optimyze Cleaning

Angie Prosser

(928) 379-9864
optimyzecleaning.com

TITLE AGENCY
Landmark Title
Assurance Agency
Raelynn Rosas
(928) 756-0001
ltaag.com

Pioneer Title Agency
Paul Jordan

(928) 848-4490
ptaaz.com

Stewart Title
Natalie Kurz

(928) 399-7591
stewart.com/sedona

Yavapai Title Agency
Lucy Estrada

(928) 282-4141

Amy Saunders
928-710-4764
yavapaititle.com

WATER FILTRATION
AND PURIFICATION
H20 Health

Vickie Johnston
(928) 899-7504
H2OHealth.com

Your Hometown Title Agency Since 1963

Where Excellence is Tradition

SAVE THE DATE

Spring Cleaning Shred Event

Bring those sensitive documents taking up
space to get securely and safely shredded.

When: Friday, April 25, 2025

Where: Yavapai Title Agency Offices in the Verde Valley
Times: 9 - 10 AM at the Sedona Office

10:30 - 11:30 AM at the Cottonwood Office
12 - 1 PM at the Camp Verde Office

RSVP: Lucy Estradalicall 602-672-8899 or

email Lucy.Estrada@YavapaiTlitle.com

Sedona
Cottonwood
Camp Verde
Chino Valley
Prescott Valley
Prescott Lakes
Prescott Junction
Prescott Main

AVAPAI
ITLE AGENCY

928-282-4141 | 1650 W. State Route 89A, Suite #A, 86336
928-634-7591 | 716 S. Main Street, 86326

928-567-0590 | 497 S. Main Street,-86322

928-636-0899 | 980 N. State Route 89, 86323
928-771-8546 | 8070 E. State Route 69, 86314
928-771-7555 | 3200 Lakeside Village Drive, 86301
928-776-7070 | 1235 E. Gurley Street, 86301
928-445-2528 | 123 N. Montezuma Street, 86301

www.YavapaiTitle.com
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GET UP TO $50 OFF!

Dffice/ Locations State Wide, Nationally & 180 International Markets

Sedona * Prescott * Biltmore * Grayhawk * W. Valley * Rio Rico * Yuma

Ah Unmatched secure digital experience, complete with a variety of digital
O 928-253-0024 () info@silverhammerinspections.com OUR SERVICES ( solutionstamake your transaction process faster, easier, and more convenient.
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Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the

QR code to share $6995 regular Water

with our

Publisher. heater inspection & flush.

Jenni Vega Michele Jerrell Nena Ull
Owner/Publisher Operations Manager Social Media

.

[ e

$129-% Tanklessiater
heater inspection & flush.

Mention this ad and get
Magdalena Romanska Kimberly Tocco Garrett Hamlin

Writer Writer Guest Writer 10% OFF this price and

any other plumbing service
they need during this visit..

AT

Jacki Semerau Tait David Weiss Kimberly Marsh Kelsi-Ann Gould
Guest Writer Guest Writer Photographer Photographer

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
events take place, photographers may be present to take photos for that event and they may be used in this publication.

REAL PRODUCERS. PODCAST

Harmsaz.com
928-641-6286

harmsservicesaz@gmail.com
25+ Years of Experience

 FHSPIRING COMVERSATIONS SITH
 TORREAL ESTATE AGENT!

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today PLUMBING SPECIALISTS

ROC # 342041

Listen on . Listen on .
Apple Podcasts LISTEN ON @ Spotify amazon music

8 - March 2025



Boost 4 PUREVITA: FOR THE HEALTH OF YOUR
FAMILY AND FURRY FRIENDS - ELEV
You e YOUR HOME'S WATER CLARIT

@ @
I St I n s Embrace a life where every drop of water in your home is cleaner, healthy,
and refreshing with our Custom Whole Home Water Filtration Systems.

The PureVita Whole Home System is more than a filtration system; it’s a

commitment to your family’s and pets’ well-being, offering:

@
w I t ‘ « ZERO Maintenance for hassle-free living

« Eco-Friendly Solutions that care for the planet
I « NO Water Waste, because every drop counts

-
Nater!

Why does water health matterio

Hea/ estate agents:
More and more peaople are learning
about toxins in their water and wan

safe, healthy water,

Our diverse range, including Salt Water Softeners or Salt-Free options,
Arsenic, PFOS, PFAS, Alkaline Systems, and UV, is designed with your entire
household in mind, ensuring that both two-legged and four-legged family
members enjoy the benefits of cleaner water.

In-Depth Well Testing
Price Match Guarantee - Ensuring You Get the Best Deal
FREE In-Store Water Testing

Our 15 Gallon Challenge - Experience the PureVita difference with 15 Gallons
of FREE Water Situated in the vibrant Prescott Pine Ridge Marketplace,
H20 Health is your trusted partner for superior water quality.

f

Choose the best for your family and pets - Buy a filter or BE a filter!

Blies stsonn 0L Call Us Today: 928-899-7504

What’s in your water?

Over 4000 toxic chemicals are Dive into a world where water purity meets H 2 D H E A T H
ound in water today! family and pet health with PureVita. pr4%igiw_1|May

. | : WATER & HEALTH SOLUTIONS
Your health, your home, your choice. &8 o o -




Meeting Deadlines with Precision & Excellence!

CALY

NORTHERN ARIZONA _

GEAL pRODUCERS. PN

P R E S E N T S

gets

Jacki Tait

Realty ONE Group
“God works all things together for
the good of those who love Him.” —
Romans 8:28

Roy Grimm

RE/MAX Sedona

“As we express our gratitude, we

must never forget that the highest
appreciation is not to utter words, but to
live by them” — John F. Kennedy

David Weiss
Victoria Wylde UNLimited RE Arizona
RE/MAX Sedona “The pessimist sees difficulty in

I try to live by the golden rule, “do
unto others as you would have them

every opportunity. The optimist sees
opportunity in every difficulty.” —

do unto you.” Winston Churchill

Laurie Walsh

Realty Executives :

My mantra is... “Negatively motivated b e . 3g b Ae

and positively driven.” Difficulties are B 2N N Ca"‘_or T ext b R

the catalyst for resilience. T A S % A L 8- . ?-' 2.
¢ 928-420-6443 or 928-710-32

ROC #331571

Licensed,'Bonded, Insured

thewaytodoit@goldenroofing.biz B 31671,

12 - March 2025



Happy Pi Day

Making your mortgage easy as pie.

A WEST

CAPITAL LENDING

NMLS 667897 NMLS 1566096

Scan for
Personalized

EQUAL HOUSING
OPPORTUNITY

The content is presented for information purposes only. This is not a commitment to lend or
extend credit. All Loans are subject to credit approval. Other restrictions may apply. See

Company website for additional information www.WestCapitalLending.com

Pot opianio)
at the Enojof a
Rainbowo:

PROCLIVITY FOR CLEANLINESS

, [1C o

(928) 963-2384 | proclivitytandb@outlook.com
ProclivityForCleanliness.com

Licensed, Bonded & Insured

14 - March 2025

As the season of renewal begins, it’'s the perfect

time to review your insurance coverages.

~Let us help you
“ . spring into
action! Contact us
‘today to schedule
your annual
review or get a

Auto Insurance | Home Owners Insurance
Motorcycle / ATV Insurance | Mexico Insurance
Business Insurance | Umbrella Insurance | Life Insurance
Health Insurance | Events / Wedding Insurance

We are able to insure high-value,
hard-to-place, and high-risk properties.

contact@myvipinsurance.com
928-327-1314
WWW.myvipinsurance.com

High-Quality Materials
Satisfaction Guaranteed
Affordable Prices

NorthlineRoofingLLL.C.com
admin @northlineroofingllc.com
928-227-7788

L]
. =

yrthline Roofing

Lo e

Over 20 years of experience.

Personal Brand Photographer

www. kimberlymarshphotography.com

AZ Garage Doors-N-More

Don't struggle with your social media
posts, reels, print work or
website images any more!

Garage Door & Opener Specialists

Licensed and Insured
Senior and Veteran Discounts
Labor Warranty Available

> Images Monthly

> Reels Monthly

> Personal Brand Help

= Personalized Shoots

= Styling & Posing Help

> Networking Groups

= Increased Visibility Fast Turnaround

e - Plus MORE! Free Estimate o

Flexible Appointment Scheduling
Licensed and Insured

Click here to learn more!

3075 N Date Creek Dr | Prescott Valley, AZ 86314
(928) 379-3667 | AZGarageDoorsNMore.com
azgaragedoors75@gmail.com
ROC #- 229-529

Northern Arizona Real Producers - 15




David Weiss’s journey from

hospitality to property management

is a masterclass in entrepreneurial
adaptability. With a background in
hospitality and years of experience as a
bar and restaurant owner, David used
his business acumen to carve out a
successful career in real estate. Today, he
runs property management companies
in both Colorado and Arizona, managing
over 370 properties and counting.

Here’s how David transitioned

F R o M H o S P I TA I. I TY T o H o U S:I N industries, built a thriving business, and

what makes his approach to property
management stand out.

How )
. . Early Beginnings: Hospitality Roots
' and Real Estate Ventures
David moved to Denver in 1999

to pursue a degree in hospitality

Built a PROPERTY MANAGEMENT management, later earning his

L al bachelor’s degree in the field. Initially,

he worked in restaurants and bars,
PHOTOS BY KG eventually owning multiple successful
PHOTOGRAPHY

establishments across the city.

However, his first foray into real estate
came in 2005, when he purchased a
property and used it as a rental. “At the
time, I didn’t realize how pivotal that
decision would be,” he says. “It was
just an investment on the side while I
focused on my hospitality career.”

When the real estate market crashed in
2010, David saw an opportunity. Using
profits from his thriving bar business,
he invested in several rental properties
in Denver. But as his personal life
evolved — marriage, children, and the
demands of family life — he realized the
late nights of the bar business were no
longer sustainable.

In 2014, he sold his bars and fully
transitioned to real estate, founding
his property management company in
Denver. In just five years, the business
grew to oversee 300 rental properties,
proving David’s instincts and business
savvy were well-suited to the industry.

Taking Business Remote: A Family
Adventure on the Road

In 2019, David and his family made

a bold decision to pack their lives

Northern Arizona Real Producers - 17




into an RV and travel the country.
Over two years, they visited 47 states,
experiencing the U.S. in a way few
families ever do.

During this time, he managed his
Denver-based property management
business remotely. “It was an
experiment in balancing life and work,”
he recalls. “I learned how to lead my
team and run the business efficiently
without being tied to a specific location.”

After their travels, David and his
family relocated to Flagstaff, Arizona,
in 2021. There, he founded UNLimited
RE, Residential Property Management,
expanding his operations to serve
northern Arizona.

The Business Philosophy: Core
Values and Community Focus
David attributes his success to a set of
core values: communication, empathy;,
dependability, and transparency. These

18 - March 2025

principles guide how his team interacts
with property owners and tenants alike.

“Communication is the cornerstone of
our business,” he emphasizes. “One of
the most common complaints about
property managers is that they’re
unresponsive. We aim to change that
by being accessible, solving problems
quickly, and maintaining clear lines
of communication.”

David also sees his role as an educator,
helping clients understand how real
estate investments can generate long-
term wealth. “We’re not just managing
properties; we’re helping people achieve
financial independence while ensuring
tenants have quality housing.”

Building a Team That Delivers
Unlimited Property Management
operates across key locations in
northern Arizona, including Flagstaff,
Sedona, Prescott, and Lake Havasu.

David has assembled a team of licensed
real estate agents who specialize in
property management.

“Our team includes property managers,
a leasing agent who also handles
business development, and an office
administrator,” David explains. “They’re
all experienced professionals who are
deeply committed to providing top-
notch service to our clients.”

Growth Goals: Scaling for the Future
Currently managing over 220
properties in Arizona, David has
ambitious plans for growth. “In the
next five years, we aim to manage 1,000
properties,” he says. “We want to be

the go-to name in northern Arizona

for property management, a trusted
resource for real estate agents, and a
leader in the industry.”

David also emphasizes the importance
of compliance and education. “We

“IT WAS AN
EXPERIMENT IN
BALANCING LIFE AND
WORK,” HE RECALLS.
“I LEARNED HOW TO
LEAD MY TEAM AND
RUN THE BUSINESS
EFFICIENTLY WITHOUT
BEING TIED TO A
SPECIFIC LOCATION.”

—_—

strive to ensure our practices align with
Arizona state and federal regulations.
We want to be a resource not just for
our clients but for others in the industry
seeking guidance.”

Professional Development and
Industry Leadership

David credits much of his success to his
involvement with NARPM (National
Association of Residential Property
Managers). “It’s the largest property
management association in the country,
and the resources they provide are
invaluable,” he shares.

Unlike the competitive nature of real
estate sales, David finds NARPM fosters
a sense of camaraderie. “Everyone in the
organization is focused on elevating the
industry as a whole. It’s an incredible
community to be part of.”

Balancing Work and Life

Outside of work, David is an outdoor
enthusiast who enjoys skiing, mountain
biking, and hiking. He’s also a dedicated
family man, often attending his
daughters’ track meets or traveling
with them to new destinations. David
also enjoys spending time with his wife,
Terra, trying new restaurants, walking
the dogs, and traveling to new places.
One of his most formative experiences
was the two years he spent traveling in
an RV with his family. “It was a leap of
faith that strengthened our bond and
gave us a fresh perspective on life and
business,” he says.

Takeaways for Aspiring

Property Managers

For those looking to enter the field,
David offers this advice:

Prioritize Communication: “Always
stay accessible and responsive. It’s what
sets great property managers apart.”
Invest in Education: “Join
organizations like NARPM to stay
informed and connected.”

Build Relationships: “Your success
hinges on trust—whether it’s with
property owners, tenants, or your team.”
Stay Adaptable: “The market is always
changing. Being flexible and forward-
thinking is essential.”

Looking Ahead

With a track record of success

and a clear vision for the future,
David Weiss continues to redefine
property management. Whether
you're a property owner looking for
reliable management or an aspiring
entrepreneur seeking inspiration,
David’s journey offers valuable
lessons in resilience, innovation, and
community-focused leadership.

Northern Arizona Real Producers - 19
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Jason Fremouw, Producing Branch Manager
V.I.P. Mortgage, Inc.

Direct: (602) 369-4838 - jasonf@vipmtginc.com
9221 E Via De Ventura | Scottsdale, AZ 85258
NMLS #150597 | Company NMLS #145502

V.. Mortgage, Inc. / V.IP. Independent Mortgage, Inc. does Business in Accordance with Federal Fair Lending Laws. NMLS 1D 145502. AZ: Mortgage Banker License No. BK-0909074. VIP is not acting on behalf of or at the direction of the FHA/HUD or the Federal Government. This product orservice has not been approved or endorsed by any
governmental agency, and this offer is not being made by any agency of the government. VIP is approved to participate in FHA programs but the products and services performed by VIP are not coming directly from HUD or FHA. Information,rates, and programs are subject to change without notice. All products are subject to credit and
property approval. Not all products are available in all states or for all loan amounts. Other restrictions may apply. This is not an offer to enter into an agreement. Not all customers will qualify.
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‘: OLD REPUBLIC HOME PROTECTION

L2

WE PROMISE THE MOST
EXPERT TmHOROUGH CLEANING EVER

Carpet & Upholstery
Cleaning

Focus on Success
We'll Handle the Repairs

Include an Old Republic home warranty with every
transaction, and you may:

* (Gain a competitive edge for your listings and sales.

* Empower your clients to make informed decisions by sharing

the home warranty benefits.
Free Estimates - Tile and Grout Cleaning « Carpet & Upholstery Cleaning
RV [ Motorhome Cleaning « Emergency Flood Service « Oriental & Area Rug
CleaningPowerful Truck Mounted Units - Teflon Fabric & Carpet Protectors
Environmentally Friendly Products

Scan here to visit our website

2 o 0/0 D I s co U N T ExpertCarpetandUpholsteryCleaning.com

+ Build client trust by offering professional solutions, showing you
care about their well-being before, during, and after the sale.

Leave covered home system and appliance repairs to us so you
can focus on your clients.

Trus the bost Wendy Mueller

u Senior Account Executive

= = T 880.308.6518

i C: 602.527.5200

L WendyM@orhp.com
= my.orhp.comfwendymueller (928) 282-3836

(928) 567-7334

20 - March 2025

The Best of the Garage Door
Companies in Prescott, AZ

RESIDENTIAL & COMMERCIAL

“e=a1|GH COUNTRYS=
vﬁ_ﬁa}wge Jl)amy

Call for a FREE estimate!

nhcdoors.com ¢ (928) 772-9738
7247 E.1st Street E!-
Prescott Valley, AZ 86314 g

Family owned & operated E
> Scan here to
Follow UsOn @) (©) learn more! ROC#316971

L} - Elevate Your Listing With

-

STAUING & DESIGN

High Quality Horme Staging
Wt pur s5aging and desgn Serdce. we

o 3 roalty. Whe
iy, vacant propercty, of off

I know I need life insurance,
but I just haven’t gotten around to it, yet.

Life can change in a blink of an eye. With life insurance, you'll
gain peace of mind knowing the "what ifs" are covered. Their
future is worth protecting. Let’s discuss your options today.

el RO ST3GRNG Msdp Conimol this

Teanasas snd taeratitaof tha Celeste Johnston
trategicaly dowrcknymg the 621 E. Gurley 5St.. 5te, C, Prescor, AZ

saged homes aopear more 5026127150
i, aned busyers ane celestejahnstoninsurance. com
. ke = Fagter sake
= o S i B FARM BUREAU

' ; . FINANCIAL SERVICES
@ Cadybrocke com @) @StagingPrescottAZ

® (928)308-4096 © Cadybrookedesignagmailcom
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oy Grimm’s alliance with Victoria
and Cameron Wylde started
in September of 2023 with
Roy recognizing the two rising stars
and reaching out to them. He felt that
they largely complemented his own
strengths, and he presented them with
an idea of working together.

In May 2024, Roy committed to focusing
on a considerably smaller number of
special clients and referring most of his
listing and buyer inquiries to Victoria
and Cameron. They still do occasionally
share extraordinary listings. The
current dynamics can be described as

a limited partnership, where the three
REALTORS® team up on specific clients
and projects, while maintaining their
independence with others.

The partnership benefits from

Roy’s extensive network of clients

and colleagues, as well as his vast
professional experience as a REALTOR®
and former Designated Broker, and

as an educator. Victoria brings in

her intelligence, work ethics, vision,
decisiveness, directness, and leadership
qualities. Because of Victoria’s incisive
and eloquent writing ability, Roy invited
her to alternate authorship of his Sedona
Monthly Magazine real estate column
he has scribed for over 15 years. The
widely read and relied-upon column
has been a point of high visibility for
Roy over the years. “Victoria’s articulate
quality of expression makes her one

of the very few REALTORS® I would
entrust with writing the column.”

Roy feels that between all of that and
Victoria’s and Cameron’s deep, direct
knowledge of the vacation rental
business, they are the only two whom
he could truly trust to take his legacy
into the future.

24 . March 2025

Roy.Grimm

Helping People Find Their Way Home

Ever a contrarian, Roy was born in
Phoenizx, but his family moved back to
Upstate New York when he was a year
old. He didn’t see Arizona again until
he was stationed in Yuma, thanks to the
U.S. Marine Corps. Though he was not
impressed with his native state at that
point, he hadn’t yet seen Sedona. When
he finally did, in 1991, he knew that he
had finally found his way home. But the
journey took a while and included some
interesting opportunities for personal
and professional growth along the way.

While in grad school in 1968, his local
Selective Service Board invited him to
be a member of the U.S. Army. Instead,
being the contrarian that he is and
always striving for the best he can

be, Roy chose Marine Corps’ Officer
Candidate School. Eventually, the
young lieutenant was assigned to an
anti-aircraft battalion. He graduated at
the top of his class in high tech missile
school, became an invaluable leader
in his unit, and ultimately was made
Commanding Officer of “A” Battery,
2nd LAAM Bn.

Roy credits the Marine Corps with
developing his self-confidence and
comfort level when dealing with
people at all levels, from privates to
generals. It helped him to learn not

to be intimidated by responsibility,
challenges, or other people. In his
education and real estate careers he
has enjoyed working successfully with
major celebrities, senators, and captains
of industry.

The VVS Connection

Returning to civilian life, Roy completed
his master’s degree and took a job
teaching history and being the Head
Resident at a college prep boarding
school in New York, eventually heading
west to Colorado Springs. At the
Colorado Springs School for 13 years, he
taught history and economics, coached
distance running and lacrosse, was

the Head of the Boarding Department,
and served as Academic Dean. With
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the intent at teaching at the college
level, he subsequently entered the
doctoral program at the University of
Colorado, earning a PhD in the History &
Philosophy of Education 1991.

While interviewing for jobs at various
universities, Roy decided to include

The Verde Valley School — a highly
respected international boarding school
in Sedona — as a backup in case he
didn’t land a university professorship.
Much to his surprise, he fell in love
with the stunning beauty and profound
spiritual qualities of Sedona as well as
26 - March 2025

the innovative program at VVS — whose
pedagogic philosophy matched his

own perfectly. Turning down several
university positions, he signed on with
the school and became its Headmaster.

Sedona

It was the right choice and Roy has
never looked back. He loves hiking

in the National Forest and swimming
with his pups in Oak Creek. He enjoys
the diverse backgrounds of Sedona
citizens who come from all over

the world and from all walks of life.
Beyond the inspiring natural splendor

of Sedona, Roy has over the years

been involved with the Arizona Opera,
Sedona Chamber Music, Canyon Moon
Theater, Jazz on the Rocks, Verde Valley
Sinfonietta, the Sedona Arts Center,

and the Sedona Cultural Park. He’s also
fully committed to giving back to his
community and the world through his
activities in the Sedona Rotary Club and
Rotary International.

Real Estate as an Educative and
Rewarding Process

After five gratifying years at Verde
Valley School and a total of 25-years
teaching everything from grade school
to grad school, Roy retired from
education and made the decision to
remain in Sedona.

Not quite ready to retire entirely, Roy
thought to try his hand at real estate. His
mother had been a REALTOR®* and he
always had an interest in the field. He
turned out to be good at it and enjoyed
it. After 28 years, he’s even better at it
and enjoys it still.

Roy sees real estate as an educative
process. For himself and his clients. “I
think that my life as an educator has
been instrumental in my success and
happiness in real estate.”

He observed right at the start that
professional education was vital to
maintaining his competitive edge as
well as giving his clients the advantage
of the best technology and a deep
understanding of a very complex field
of knowledge. Roy has been able to
educate his clients about the market
and negotiation strategies so that they
can make strong, informed decisions.
He sees himself as a counselor rather
than a salesperson.

Helping People Find

Their Way Home

“There is something that is really
fundamental about helping people with
finding a home,” he says.

“Helping people to fulfill their dreams
and find their way home to Sedona”
was rewarding enough for him to open
his own exclusive Buyers’ Brokers of
Sedona real estate firm. He ran the

company for eight years until merging
with Russ Lyon Sotheby’s in 2009. “I
enjoyed Exclusive Buyer Agency because
it was really clear whose side we were
on and established instant trust with our
clients.” For over fifteen years, Roy was
#1 Buyer’s Agent in the Sedona area.

Changes in the real estate field — like
the advent of Zillow — eventually made
working with buyers exclusively less
tenable. In 2014, Roy teamed up with All-
time Sedona Top Producer, Bruce Tobias,
to gain expertise in listing properties.
That turned out to be a major boost to
his career. Roy was Sedona’s #1 Overall
Agent in 2017 and has maintained a
presence among the elite of Sedona
agents ever since.

“So now, I'm helping some people find
their way home as well helping others
to sell their properties so that they can
afford another home someplace else.”

Being one of the early leaders in
Sedona luxury real estate, Roy soon
earned the coveted Certified Luxury
Home Marketing Specialist designation,
was a founding member and past
President of the Sedona Luxury Real
Estate Professionals (SLREP), and he

is recognized by Who’s Who in Luxury
Real Estate.

Personal Connections

For Roy, prioritizing his clients and
their best interest is the most important
aspect of his vocation. He wants to be
remembered for making a positive
difference in people’s lives — both
clients and colleagues.

He cannot stress enough the importance
of building and nurturing personal and
professional connections throughout
his whole life. Connection with students
was one of the favorite aspects of
teaching for him. In real estate, many of
his clients have become dear friends.

One of the assets which Roy
consistently brings to the table is
facilitating relationships. He believes
that, in the world dominated by
technology, “personal networks are still
probably the most valuable thing” that
he can provide.

“My main focus is putting my clients’
interests above my own and serving
their needs to the best of my ability.”

Passing The Torch
As of 2023, Roy has, progressively,
teamed up with Victoria and

Cameron Wylde for much of his real
estate business.

Roy shares how genuinely impressed he
is with Victoria’s and Cameron’s work
ethic, intelligence, business acumen,
motivation, energy, and integrity. He
feels comfortable passing much of his
business on to them.

He does not believe that he will ever
retire fully, however. With his wife
Michelle, he wants to be able to travel
more and enjoy their beach condo in
Puerto Penasco, while still working
remotely and back in Sedona.

The sea is the one thing which Arizona
lacks and he misses, and he wants

to “start riding off into the sunset a

little bit.” And, for a lifetime educator
and mentor, there is nothing more
comforting and satisfying than to know
that a good deal of his big book of
business is being passed to Cameron and
Victoria, whom he describes as “brilliant
new stars”. He is grateful for that.

Gratitude

Roy reflects how gratitude has become
very important to him. “The key to
happiness is gratitude.” He does not
only want to feel gratitude. He wants
to live it.

Not surprisingly, one of his favorite
quotes is by Napoleon Hill: “If you
attain fame and fortune, and do not
attain gratitude along with it, the
chances are that you will not enjoy
that fame or that fortune”.
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VictoriaWylde

The Shooting Star

Thanks to Mom

Victoria was born and raised in
Gainesville, Florida, a charming college
town in the south.

Victoria has always had an
entrepreneurial edge to her and
learned from bhoth of her parents the
value of hard work. In the summers
during high school, Victoria was put to
work at her dad’s automotive repair
center where she sold oil changes and
tires. “I received no special treatment.
To be put on company payroll, I had to
pass a drug test every summer (to be
covered by the company insurance)
and was paid minimum wage, which

I believe was $7.25/hour at that time,
and typically worked from 7:30 to
5:00.” she explains. “I really didn’t like
that summer job, but it was a pivotal
moment in my life as it really motivated
me to take charge of my own destiny
and carve my own path.”

Victoria pursued two degrees from

the University of Florida and holds a
Bachelor’s Degree in Plant Genetics
and a Master’s in Business (Science of
Entrepreneurship). She worked various
jobs during her studies, one of which
was an assistant position to her mom,
Nancy Turbyfill, who was a top real
estate agent in Gainesville. “I helped
my mom with all kinds of tasks like
helping with open houses and driving
her and clients around for showings.

It was amazing watching and learning
from my mom as I saw her in a totally
different light. Her clients simply adored
her and I saw the immense value she
brought with her market knowledge,
negotiation skills, and sincere care for
helping people buy and sell homes. She
made huge impacts on people’s lives.”

Victoria had had her first taste for real
estate but wasn’t quite ready to dive in
head first. She first wanted to put her
degrees to use, which she had spent
years obtaining.

Loading the Wagons West
She met Cameron Wylde, her future
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husband, on a cycling team in college.
He graduated with a degree in
Mechanical Engineering, after which
they moved to Fort Collins, CO, for his
job. Being avid outdoors lovers, Victoria
and Cameron had a deep desire to move
west to the mountains. They discovered
Sedona while searching for a venue to
hold a small family wedding. They got
married in 2018 against the backdrop
of the red rocks, which is when Sedona
captured their hearts.

The Hemp Connection
While living in Colorado, Victoria
started working for a hemp company

that focused on genetics for CBD
production. Back in those times,

it was an exciting and burgeoning
industry with infinite potential. With
her love of entrepreneurship and
creativity, it was only natural that

she created her own company, selling
hemp genetics and seeds to farmers
across the U.S. When COVID hit, the
industry rapidly changed. “The phone
suddenly stopped ringing for orders
and all of our customers wanted out
of their contracts. We had just crossed
the seven-figure mark in our business
and it all came toppling down, almost
overnight. Coupled with supply chain

issues and oversupply, farmers couldn’t
make a profit anymore and we knew
there was no coming back.”

“We did some soul searching and
ultimately decided to try and limp our
company along to see if we could turn

it around. We moved out of our rental
house, bought a used Airstream, and
travelled across the US while we worked
remotely and visited some of our biggest
customers in Oregon, Washington, and
California,” Victoria explains. However,
Victoria and Cameron saw the writing
on the wall and ultimately decided to
close up shop. “This was a horrible and
scary time for us. We had reinvested

so much back into our business, for
nothing.” shares Victoria.

Time to Invest!

Victoria began ravenously consuming
books and podcasts about investing and
financial freedom. “I was determined to
put my life back on track and figure out
how to recover from a failed business.
Rich Dad, Poor Dad, by Robert Kiwosaki,
was a life changing book for me, and
brought me full circle back to real
estate,” shares Victoria.

Victoria’s parents decided to move

to Sedona in 2020 and Victoria and
Cameron shortly followed. They used
the gains from their hemp company

to purchase a fixer upper with

Victoria’s parents and did most of the
remodel work themselves. “I have laid
flooring, built kitchens, framed walls...
everything. Our goal was to turn this
property into a rental and if that didn’t
work out, we figured we could sell it and
at least break even, while gaining lots of
great experience.”

Victoria got her real estate license and
Cameron, who also is a REALTOR®,
started managing their rental, which
became hyper-successful. Quickly, their
friends started asking them if they could
also manage their respective rental
properties. Today, Cameron owns Wylde
Vacation Rentals, a short-term rental
management company, which is the
highest rated management company on
Airbnb in Sedona.

In Your Corner

Victoria and Cameron currently own

six doors (in Arizona and Florida) and
are continuing to add properties to their
personal portfolio. “I believe that real
estate is the most powerful way to build
wealth, and I love helping my clients not
only achieve their lifestyle dreams but
also financial goals,” adds Victoria.

Victoria’s real estate experience and
knowledge bring tremendous value to
her clients whether they are looking

to purchase a luxury home in Sedona
or an investment property. “I am a
straight shooter and when I’'m working
with a client, I am in their corner
110%, determined to get the outcome
they desire,” adds Victoria. She stops at
nothing to get the job done.

Your Vibe Attracts Your Tribe
Victoria firmly believes that
authenticity is key to both living a
whole hearted life and working in
business. “Your vibe attracts your
tribe,” she explains. Victoria actively
pursues mindset and motivational
work so she can be the best version
of herself for her clients. “When

I stepped into my power of being
unapologetically me, my whole
business shifted. I began attracting
the most incredible people that
wanted me to help them buy or sell a
home in Sedona and work with me in
real estate. I truly believe that when
you put good into the world, you get
good back.”

“I am very humbled and proud of
becoming a top agent in Sedona in a
relatively short amount of time,” shares
Victoria. “I have worked very hard
both to get to where I am today and am

so grateful for the incredible mentors
and partners that I get to work with,
including my mom Nancy Turbyfill,

and my real estate partners Roy and
Michelle Grimm. Working with Roy and
Michelle has truly been life changing
and I have learned so much from them. I
am beyond excited to continue growing
my business so I can help as many
clients as possible.”

Fun Facts

Victoria lives, eats, and breathes real
estate but when she isn’t working, you
will find her doing pottery at the Sedona
Art Center or going for a hike. She is also
a former world champion equestrian
and likes to jump on a horse every now
and then and hit the trails. Traveling is
also a passion of hers as she has the goal
to travel to every continent.
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Jacki Tait’s journey into

real estate wasn’t a straight
line — it was more like a
vibrant tapestry woven from
threads of life experiences,
unexpected opportunities,
and a relentless drive to find
her purpose.

She began her story
reflecting on her roots. “I
started in college as a dance
major with a concentration
in choreography,” she said
with a laugh. “And then,

as life often does, things
changed. I began my
professional life in sales and
advertising, became a stay-

at-home mom for a season,
and somewhere in between
all that, I found myself
drawn to real estate.”

It wasn’t the typical “I've
always dreamed of selling

homes” kind of origin story.

In fact, Jacki admitted it
all began with frustration.
She and her ex-husband
had been working with a
REALTOR® to purchase
an investment property,
only to feel misunderstood
and dissatisfied with

the process. “We ended
up buying a for-sale-by-
owner property that was

completely trashed,” she
recalled. “We fixed it

up ourselves — before
YouTube or HGTV — and it
was actually fun. We looked
at each other and said,
‘What if we did this again,
but for real?”

That spark of inspiration
led Jacki to real estate
school. She figured she’d
get her license to manage
their investments. But

as she dove deeper into
the industry, something
unexpected happened:
she fell in love with it. “I
realized real estate is like

not just a career but a calling.
She’s a coach, mentor, and
top-producing REALTOR®
who leads with a purpose-
driven mindset. “For me,

the fulfillment comes

from helping people move
forward in life. Home isn’t
just four walls — it’s where
you live, find refuge, and
dream. Whether it’s a first-
time buyer, someone selling
to start a new chapter, or
investors planning for their
future, I get to be part of that
process. That’s the juice.”

Her secret to success isn’t
complicated. “I show up as
myself,” she said confidently.
“There’s enough business
for all of us. 'm not here to
compete with other agents;
I'm here to bring my unique
approach to the table. Some
people will resonate with
me, and some won’t — and
that’s okay.”

Jacki also believes in the
power of connection and
collaboration. “Our team
has a mindset of working
together, not against
anyone. Whether it’s
another agent, a buyer, or
a seller, it’s about creating
a win-win situation. When
we focus on purpose over
profit, the dollars follow.”

Her story is grounded

in her faith and a deep
appreciation for the winding
road that brought her here.
“My faith is everything to
me. Romans 8:28 says, ‘God
works all things together

for the good of those who
love Him.” Every experience
— the good, the bad, the
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compassion, and creativity
to every transaction,
helping others build not just
homes, but the lives they’ve
dreamed of.

Jacki’s life is a beautiful
mosaic of struggles
overcome, lessons learned,
and a commitment to
living with purpose. At the
heart of her story is one
constant: love. But love,
she discovered, wasn’t
just about feeling — it was
about serving, forgiving,
and creating a meaningful
life for others.

Born with a deep sense of
creativity and community,
Jacki’s life revolved around
using her gifts to connect
with people. She had a
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natural ability to entertain
and uplift, whether it was
hosting dinner parties,
traveling with her husband,
or creating videos for their
YouTube channel, Empty
Nester Life. Her creative
spirit wasn’t just a hobby —
it’s her way of pouring into
others and reminding them
of the beauty of life.

But Jacki’s journey wasn’t
without its challenges. She
experienced struggles like
becoming a single mom,
losing her home in the Great
Recession, and getting down
to her last four dollars at one
point. She’d seen firsthand
the devastation that unmet
expectations could cause.
Instead of letting bitterness
take root, she chose grace.

and writing a book together it was about shaping

was a transformative compassionate, resilient
experience, but for Jacki, adults who would carry love
it was never about the and light into the world.
spotlight. It was about
using her story and voice to Looking ahead, Jacki
inspire others to thrive. envisions a future where her
professional success allows
Her greatest achievements, her to focus even more on
however, aren’t professional content creation, coaching,
milestones. They are and inspiring others. But her
personal. Jacki raised two ultimate goal remains the
daughters and welcomed a same: to be remembered as
third into her life like her someone who loved deeply
own. “Being a mom is my and served selflessly.
One of the pivotal pieces of greatest accomplishment,”
wisdom she learned came she shared with pride. For “If I can lay my head on the
from her husband and fellow Jacki, motherhood wasn’t pillow at the end of the day
REALTOR® Mark Tait, who just about raising children; and know I helped at least

once told her, “Release others
of expectations.” It was a
simple yet profound truth

that changed the way she
approached relationships.

Jacki realized that most

of the pain we feel comes IfI can lay my head
from placing expectations on the pillow at the

on others and being let end of the day and |
down. By letting go of those know I helped at least
expectations and focusing on one person, it’s been a

what she could control — her
own actions and attitudes —
she found freedom and joy.

This philosophy carried

over into every aspect

of Jacki’s life, from her ' L
marriage to her career as

a real estate professional

and coach. She built her
team, Team Three 23, on the
principles of collaboration,
encouragement, and —
service. “We want to be
known as collaborators, not
competition. Deal makers,
not deal breakers,” she often
tells her team.

good day,”

Jacki’s passion for helping
others extends beyond
business. In 2021, she
was personally mentored
by Les Brown, one of the
world’s most renowned
motivational speakers.
Sharing a stage with him

one person, it’s been a
good day,” she said. That
philosophy has guided
her for years and will
continue to shape the
legacy she’s building.

Jacki’s story is one of

hope and redemption,

of choosing grace over
bitterness and service over
self-interest. It’s a reminder
that life isn’t about us —
it’s about what we give

to others. Through her
example, Jacki shows us
that the best way to leave

a mark on the world is by
pouring love into it.




INDUSTRY EXPERT

Maximizing the
Spring Leasing Season

A Guide for Rental Property Owners and their Agents

BY DAVID WEISS
l 1 ’
W

Spring is the prime time for leasing in
the rental market. Warmer weather,
longer days, and increased post-winter
relocations mean a surge in tenant
interest. For landlords, this season offers
an opportunity to fill vacancies swiftly
and attract quality tenants. Here are

key strategies to capitalize on the spring
leasing season.

Spruce Up Your Property.

Spring is about renewal, and your
property should reflect that. Boost curb
appeal to attract tenants:

» Landscaping: Plant flowers, mow the
lawn, and tidy outdoor spaces.

+ Exterior Cleaning: Power wash
sidewalks, driveways, and the
property exterior.

* Repairs: Address peeling paint,
broken fixtures, or damaged fencing.

A clean, inviting property creates a
great first impression and sets the tone
for showings.

Refresh Online Listings.
Most renters begin their search online,
so standout listings are essential:

» Photos: Use high-quality, bright
images that showcase the property’s
best features. Update photos to
highlight springtime appeal.

* Descriptions: Emphasize features like

patios, gardens, or proximity to parks.

» Virtual Tours: Offer virtual tours to
accommodate remote viewing.
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Price Competitively.

With more competition during spring,
set rental rates wisely. Research
comparable properties to establish a
fair market price. If feasible, consider
incentives like a small discount or
waived application fee to attract tenants.
Remember, prolonged vacancies can
offset any gains from higher rent rates.

Market Aggressively.
Maximize visibility with a multi-channel
marketing approach:

+ Social Media: Share property
highlights on Instagram
and Facebook.

* Rental Platforms: List on Zillow,
Apartments.com, and other
popular sites.

* Local Advertising: Post ads in
community spaces like cafes
and gyms.

The goal is to reach as many potential
tenants as possible.

Offer Flexible Showings.
Accommodate busy tenant schedules

by offering flexible showing times,
including evenings and weekends. Open
houses can also streamline the process
by showing the property to multiple
prospects simultaneously.

Highlight Spring Perks.
Showcase features that align with spring
and summer living:

* Energy Efficiency: Promote features
like modern HVAC systems or
upgraded windows.

* Outdoor Spaces: Highlight patios,
balconies, or shared outdoor areas.

* Community Attractions: Mention
proximity to seasonal events or parks.

Streamline the Application Process.
Make it easy for tenants to apply and
secure your property:

* Online Applications: Use simple, user-
friendly forms.

* Quick Responses: Review
applications promptly and
communicate decisions swiftly.

» Transparency: Clearly outline
requirements such as credit checks,

income thresholds, and move-in costs.

Offer Lease Incentives.
Encourage early commitments with
enticing perks:

Discounted Rent: Provide a small rent
reduction for quick signings.

Move-In Bonuses: Offer incentives
like gift cards, professional cleaning,
or small upgrades such as smart
home devices.

Build Positive Relationships.

Create a welcoming and professional
leasing experience. Respond to inquiries
promptly, be approachable, and show
tenants you care. A positive impression
can lead to long-term relationships and
tenant retention.

By following these strategies, landlords
can optimize the busy spring leasing
season, secure reliable tenants, and
minimize vacancy periods. With
preparation and effort, spring can be

a time of growth and success for your
rental property business.

Since 2004,
David has
gained
extensive
expertise in
\ real estate by
ik ' managing his
own properties
and participating in various
transactions, including wholesaling,
rehabs, sales, and rentals. He excels
at analyzing market trends and
developing investment strategies
for clients seeking both short-term
and long-term gains. David is the
Owner and Designated Broker of
UNLimited RE, northern Arizona’
s premier property management-
only brokerage.

David Weiss

UNLimited RE Arizona, Owner /
Designated Broker
david@unlimitedreaz.com
928-224-5911

WNLimited

fE-Reol Estote

928.275.1009

UNLimitedreAZcom

—— — —
Framertc Manugement o« Clininiiing » Refescoin

Agent Program:

For each referral that leads to a signed property agreement
with the owner. The referring agent receives the following:

M 10% of one month’s rent as a referral fee for closed business

M Owners of Rental Properties
If the owner of the property decides buy property or sell property that
business is referred to the agent who originally gave us the lead that led
to procurement of the property.

M Current and future tenants, likely to be future buyers
Contact information for all current and future tenants of the property.
Many of our current tenants rent for one or two years in preparation to
buy. Having their contact information in your CRM is likely to lead to a
purchase agreement!

M A Resource You Can Count On

Whenever you need expert guidance on investments, you can count on
us! Whether it's recent CMAs, leasing inquiries, landlord-tenant advice,
or anything in between, we're here to help. Don't hesitate to reach
out—we’re always ready to assist!

UNLimitedreAZ.com

Designated Broker

928-224-5911
david@unlimitedreaz.com
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RISING STAR

BY MAGDALENA RO
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California Dreamin’...

Laurie started working in real estate
about 30 years ago purchasing
distressed properties, transforming
them and selling, time and time again.
At that point, she was not a licensed
professional. She also worked as an
Independent Contractor at the closing
end of transactions. Running a signing
service for 17 years made her extremely
well-versed in documentation and

title issues. During that time, she

also developed a multitude of solid
relationships with REALTORS®,
commercial bankers, and attorneys.
Those California times also made her
realize how passionate about real estate
she was.

You Should be a REALTOR®

After moving to Prescott in 2019, Laurie
briefly considered developing her
signing service locally. However, she
quickly realized that the town was too
small for that type of business.

This is when she went to the American
Legion on Pleasant Street in Prescott
and started bartending, cooking,

and throwing special events there.

She made the place transform into

a vibrant hub, hosting up to 60-80
people for parties and events. The
Commander awarded her the “Honor of
Extraordinary Service.”

Laurie’s current Associate, Leonor
Sebastia, a member of legion would
often speak with her at that time.
“You’ve got a really good hustle. You
should be a REALTOR®.”

We Are Not Climbing Fences!

At that time, Laurie went through a
divorce after 30 years of marriage.
She realized that part-time bartending
was not going to pay her mortgage.
Therefore, she decided to get a license.

She got licensed “right about the day of
the [COVID] shutdown, March 2020.”
An agent could not bring clients inside
homes, then. They peeked into the
windows of the listings, and she tried
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to keep her buyers safe and away from
climbing fences. She did not yet have
business cards, and picked up clients
with her name written on a scratch pad.

She was able to be hired at Realty
Executives and got invited to be a TC for
two top Realty Executive agents, Annie
Miller and Mary Jo Amos. She worked in
that role full time for about a year and

a half, before getting traction with her
own clients.

A Caring Project Manager

Networking being her forte, Laurie
kept getting a lot of referrals from the
existing clients and other REALTORS®.
At the end of 2021 and in 2022, her own
real estate business really took off.

Laurie shares that she does not consider
herself working in sales. She would
rather call herself a Project Manager. She
reflects how she enjoys “the relationships
and just really connecting with the
prospective clients and understanding
what it is that they are trying to achieve.”
She truly cherishes being a liaison for
them, helping them to realize their
respective dreams, and being there for
them and protecting them.

Laurie’s son Benjamin
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As a bonus, she also enjoys touring
beautiful homes and networking with
all the associates.

In her free time, Laurie enjoys dancing,
hiking, reading, training at the gym, and
being creative (drawing and painting).

The “Prescott Thing”

Prescott is so unique and charming and
invariably leaves Laurie’s clients starry-
eyed after a tour. The town features

its western charm, incredible variable
topography and lots of custom homes
and historic homes. To give an example,
even the house in which she lives is 130
years old!

She can easily convey to the buyers that
they will love their lifestyle in Prescott.
“When you love something, your
capacity to love keeps growing.” There
are so many aspects to being a Prescott
resident: the historical part, the events,
the hiking and other outdoor activities.

Laurie has two sons. The younger

son works for Amazon and lives in
Prescott. The older son is a L.A. based
film producer, his wife is an editor
and liaison to the clientele. He and his

wife own a home in Big Bear, CA and
also reside in the Venice Beach area.
Laurie shares how she envisions them
coming to Prescott, getting permits,
and filming a movie with, perhaps, the
Hassayampa or American Ranch areas
in the background. She truly loves both
of those neighborhoods.

A Peek into The Future

Laurie’s goals for 2025 include growing
her business by 30%-50%, while still
nurturing everybody and staying
connected with them in person.

She finds making cold calls dreadful.
She knows that with proper training,
she can overcome this challenge.
However, perhaps there is no need for
that. She does extremely well “making
connections, introductions, face-to-face
interactions, and then building clientele
that way.”

Her long-term plans include
developing a referral-based
partnership business, which would
allow her to retire years from now. She
highly cherishes her independence
and working on this plan would allow
her to remain independent forever!

Laurie’s son and daughter-in-law, Brian and Taylor

Laurie’s sons, Benjamin and Brian

Making connections,
introductions, face-to-
face interactions, and
then building clientele
that way.”
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BY GARRETT HAMLIN

A magazine article cannot change your life,
but YOU can! In this series, I teach you how
to show up as your best self every day.

Here Comes the Second Quarter,
What’s the Score?

This is March, and 2025 is nearly a quarter over already. If you
have been following along with this series, you have measured
your life satisfaction, dug deep to find what really matters to
you, stomped-out negative thoughts in your mind, and found
your why. I hope you are cruising smoothly along on your
journey towards your big goals for the year. Are you making
adjustments along the way? As you make those adjustments,
are you more focused on correcting your weaknesses or
leveraging your strengths? Here is the big question: If you were
fully using your unique talents and strengths, what would that
look like right now, right where you are today?

Your Calling

Some weaknesses really do matter, of course, and I bet you
know which ones you have. Only you can decide to confront
them and stop them from handicapping your game. For
example, if you are horrible at follow-up, it will be like an
anchor dragging from your waist. Correct that by changing a
couple of key habits, however, and it will stop holding you back
from your goals.

According to the VIA Institute on Character, deliberately
using your strengths improves self-confidence, nurtures
relationships, and enhances life satisfaction. Conversely,
research shows that focusing on areas where you are not as
strong is much less effective. Instead, they suggest, accept
your unique combination and partner with others who have
complimentary strengths.

I may not know you personally yet, but I am absolutely certain
that you have many astonishing strengths and other wonderful
qualities that make you special. Your unique combination

of traits makes you who you are and equips you to excel at
particular things. If you match your journey to your strengths,
your work could suddenly become your calling.

A Personal Example
I remember being a new real estate agent and wandering

aimlessly while trying to figure it all out. I was wasting time
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We Make Your

a Reality

Quality Construction and Remodeling
Services All Across Arizona:
trying to cover every single weakness (shy, perfectionist, Where Your Vision Meets
procrastinator, etc.), instead of embracing my personal Expert Craftsmanship
strengths (faith, creativity, zest, gratitude, and fairness). It
was a miserable experience until I changed brokerages and
got rolling. Hopefully, whether you are a new or old agent,
your brokerage is not letting you just wander and wonder
as you figure it out. Today as a broker and coach myself, I
occasionally see other agents thinking that they first need
to tweak their marketing, or get a better presentation, or
learn more forms, or whatever other excuse, before actually
picking up the phone, setting an appointment, and signing
a client. If that resonates with you, then I encourage you
to leverage your strengths and give your weaknesses just
enough attention to keep you out of trouble.

Do You Want a Job, a Career, or a Calling?
Common strengths include leadership, forgiveness,

Judgment, perspectve, curiosity, bravery, love of New Home Remodeling Room Project Management

learning, humor, humility, social intelligence, teamwork,

perseverance, and more. constr“clinn and nenn“ation Additions a“d cnnsultation

You may have heard it said that a job is something you do
simply for a paycheck, a career is something you enjoy
mastering, and a calling gives you a passionate commitment

to service. Martin Seligman, the father of positive psychology,
writes in his book Authentic Happiness, “If you can find a way
to use your signature strengths at work often, and also see your
work as contributing to the greater good, you have a calling.”

nsiconstruction.com

/81 Airpark Way Suite A1
Cottonwood, AZ 86326

(928) 821-9954

, . . admin@nsiconstruction.com
Knowledge Without Action Is Foolishness

Here is your homework assignment: Take inventory of your
strengths and pick one to leverage more in your daily work.
Do your own “360 Review” by asking those closest to you to
tell you what they see in you. Think of times in your life when
you excelled at something and loved doing it. Then figure out
what using that strength as a real estate professional will look
like for you. If you would like to take a scientific test to identify
your strengths, VIA offers a variety of tests, for individuals or
teams, starting at $19 here: viacharacter.org/reports.

ROC# 342938
ROC# 347993

SCAN HERE
TO LEARN
MORE!

Are you living your calling and showing up as your best self
every day? Please consider what your signature strengths are
and put them to work for you. If you want to share your results
or have questions, | would love to hear from you. Email me at
garrett@garretthamlin.com




TENACIOUS REVIEWS

WONDERLUST in

NORTHERN ARIZONA

The Grand Canyon is one of the 7 Natural Wonders of the World, yet
northern Arizona has many wonders that will leave you breathless!

BY KIMBERLY “TENACIOUS T” TOCCO

Here are the top towns with
“wonders” in Northern Arizona cities
that draw residences, businesses and
thriving communities.

Starting with Williams, this peaceful
community is known as the Gateway to
the Grand Canyon founded in 1881 as

a railroad town. Later becoming a stop
on the famous Route 66 and the starting
point for the Grand Canyon Railway.
Today Williams is continuing to develop
new homes, resales nestled in the

gorgeous pines and mountains with an
average population of 3000.

Next, we have Winslow made famous

by the Eagles song “Take it Easy” which
mentions the town and again, started

in 1882. Beloved historic town it is just
outside the best-preserved meteorite
impact sites on the planet! The Barringer
Crater was formed approximately 50,000
years ago when a nickel-iron meteorite
and 150 feet in diameter struck the
Earth at a speed of about 40,000 miles

per hour. The impact created a crater
that is 3,900 feet in diameter and 560
feet deep. The impact was the equivalent
to that of a nuclear explosion.

Let us move onto the most “magical”
of all the towns not only in Arizona
but the World. Sedona is the only place
in the World with seven vortexes all
concentrated in one area. Vortex sites
are thought to be places where the
Earth’s energy is concentrated creating
a unique atmosphere that shifts the

frequency within the body. Along with
being in sacred Hopi land, the soil of
Sedona is deep red and rumored to hold
the “heart” of the Earth and why so
many come for healing and meditation.

Page, located in the most Northern part
of Arizona has an incredible array of
stunning and awe-inspiring wonders.
Antelope Canyon and Horseshoe Bend
have been photographed millions of
times because of the light beams that
shine through the unique smooth,
wave-like walls while Horse Show
Bend offers a breathtaking view of the
Colorado river as it flows through the
sandstone escarpment in a horseshoe-
shaped curve.

Lake Powell is considered one of the
largest man-made lakes in the World! An
engineering marvel, Glen Canyon Dam
was completed in 1966 which stands 710
feet tall creating up to 24 million acres-
feet of water when full. Surrounded

by the dramatic red rock cliffs, desert
landscape and canyons, this area has
become a recreational paradise! Rich

in Native American history, there are
many archaeological sites including the
stunning Navajo Mountain.

Prescott is also a popular attraction as a
town surrounded by 1.25 million acres
of protected forest. Granite Mountain,
Thumb Butte, and The Dells are some

of the most unique rock formations

that thousands come to every year
because of the mild climate and diverse
ecosystems. Lynx Lake and Watson Lake
are also a part of this glorious valley

for fishing kayaking, calm waters and
picnicking. These natural wonders have
draw artist, musicians, college kids and
old timers for many years and they hold
pride in preserving and honoring its
history. If you want to feel the freedom

of both nature and nostalgia, this is the
place to visit!

These are just a few of the magical
places that Arizona has to offer and
the reason why so many are coming
to enjoy life as a resident or visitor.
Truly a state that offers everything
from skiing down the slopes to riding
a donkey in the depths of the Grand
Canyon to fishing from a yacht on the
great Lake Powell. Come for a visit or
come to stay, you will never forget the
unique and wonderous beauty of our
glorious Arizona.
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JHiomeer Title Agency

COMMEBPMENT TO S ER VG

“Our success is directly linked to our people. Our team and
‘local-first’ company culture are of what we are most proud”

— BOB NEWLON | FOUNDER

1570 WILLOW CREEK RD, 923 E GURLEY, SUITE 201, 2955 N LAKE VALLEY RD, 1016 W UNIVERSITY STE 101,

PRESCOTT AZ 86301 PRESCOTT AZ 86301 PRESCOTT VALLEY AZ 86314 FLAGSTAFF AZ 86001
(928) 778-2222 (928) 778-6612 (928) 772-4800 (928) 779-4266

1750 S WOODLANDS VILLAGE BLVD, 2445 WEST STATE ROUTE 89A
SUITE 125, FLAGSTAFF AZ 86001 SUITE 3 | SEDONA, AZ
(928) 255-1989 (928) 203-9190

821 W. RIORDAN ROAD, 128 W GRANT AVENUE, 100 N ELDEN, 1056 VISTA AVENUE,
FLAGSTAFF AZ 86001 STE C, WILLIAMS 86046 FLAGSTAFF, AZ 86001 UNIT A, PAGE, AZ 86040
(928) 774-3000 (928) 635 9496 (928) 779 0371 (928) 645 0064

WWW.PTAAZ.COM
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y | AN PrEmiER Co-HOSTING SERVICES

KG Photography

Portraits - Pets
Nature/Urbanscapes - Western Lifestyle
Events - Weddings/Engagement

(928)713-0302 | azkgphotography.com
kelsiann@azkgphotography.com @(©)
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UAUTY
FELECTRICAL

ELECTRIC'LLC

LICENSED*BONDED/INSURED

928.499 8755

highvalleyelectric@outlook.com

High Valley
Electric is
providing

Arizona with

20+ years of

experience in

quality

electrical work,

including, but

not limited to
new and existing

residential
services.
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THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Tiﬁe world can be chaotié;*?but your home purchase
doesn’'t have to be. Make the Smart,Chou:e'
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TEAM
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OWN WHAT MATTERS

120 N Marina St Suite A | Prescott, AZ 86301
O: 928-220-7673 | M: 928-848-1664
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