. -
DUNTAINS, LAKES & ATHEwARCS
r A ®1PD ™

¢ S==

g Star Kait yn Kennedy—Ashley ,

Shannon King

Partner Spotlight: & RCHQC ACkCl‘man_

Kingsworth Construction ~~~ puotoBY NoRTH GEORGIA PHOTOGRAPHY

[
L



FORIZVIER

EATERIORS

Team Of
Professionals
Who Understand
The Real
Estate Market:

There To
Serve You

OUR EXCLUSIVE
SERVICE INCLUDES:

Video assessments.

Exterior inspections.

Onsite Maintenance repairs.
Excellent communication

Full service Insurance
claim handling

Roofing, siding, gutter
replacements and repairs.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BAR & SPECIALTY SERVICES
Lillibell Digital Marketing
(720) 384-4859

EVENT SERVICES
North Georgia Event Solutions
(614) 623-4279

CLOSING ATTORNEY
The Forsyth Law Firm
(770) 781-2576

FEDERAL CREDIT UNION
LIBERTY FEDERAL CREDIT UNION
(770) 539-1025

CLOSING GIFTS
Gratitude Goodies
(404) 667-7587

FENCING & GATES

Stand Strong Fencing of
Northeast Atlanta

(404) 986-8895

COMMERCIAL PRINTING

& MARKETING FLOORING

Accent Graphics, Inc HOLBROOK FLOORING & DESIGN
(770) 455-3366 (404) 732-5850

CUSTOM HOME BUILDERS HARDWOOD FLOORING

KINGSWORTH CONSTRUCTION  FATHER & SON FLOORS LLC
(678) 373-2608

(470) 214-9300

S|-oe-<-:ié-lists On Repairs,
Installing, and On-Site
Refinishing.

CESAR JARQUIN
fathersonhardwoodfloors * 470.214.9300

fathersonhardwoodfloors@gmail.com
www.fathersonhardwoods.com
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HOME INSPECTION
Blue Ridge Home
Inspections

(706) 633-3377

REAL ESTATE

TRANSACTION COORDINATOR
Elite Closing Solutions

(470) 299-3995

Broadview Home RESIDENTIAL COMMUNITY
Inspections HOME BUILDER
(470) 505-9089 LENNAR

(470) 217-1745
Safe Home Inspections, LLC
(404) 301-3826 RESTORATION SPECIALISTS
Northeastern Restoration

HOME PREPARATION (678) 654-1328

SERVICES
HOME STRETCH RESTORATION/ RENOVATION
NE ATLANTA PuroClean of North
(404) 683-6195 Metro Atlanta
MARCUS BROWN

INSURANCE/FINANCIAL
Lillibell Financial
(303) 819-6059

(470) 298-4645

ROOFING & ROOF REPAIR
RoofServ
INSURANCE: AUTO/ (678) 451-2134
HOME/LIFE
Clear View ROOFING, SIDING,
Insurance Agency AND GUTTERS
(470) 423-8634 FOREVER Exteriors
(833) 438-3700
MORTGAGE BROKER
JOHNS CREEK
MORTGAGE, LLC
(678) 632-0080

SEPTIC SERVICES
HoneyCo, LLC
(762) 466-3926

Pennix Mortgage
(404) 4511250

WINDOW/EXTERIOR
HOME CLEANING
SHINE OF NORTH GEORGIA

MOVING / JUNK (678) 898-0802

REMOVAL / DELIVERY
HaulEasy Moving Co, LLC
(770) 851-7480

OUTDOOR LIGHTING
Lighting Pros
(678) 884-9775

REAL ESTATE COACHING
Jessica Wade Real

Estate Coaching

(888) 959-9461

Partner with Johns Creek Mortgage for:
Tailored Solutions | Satisfied Clients
Seamless Transactions | Exceptional Service

Streamlined Process | Quick Approvals

CONTACT US LEARN MORE
@ 678-632-0080
@ JohnsCreekMortgage.com E- E

Johns Creek Morigage, LLC
6455 E Johns Crossing, Suite 350 E'
Johns Creek, GA 30097

Johns Creek

MORTGAGE

Experience | Expertise

Superior Quality

Se Habla Espanol

fHORin X

Looking for
a Mortgage
Partner Who
Delivers?

The Johns Creek Mortgage team

took GREAT care of me. From their

punctuality, support, response,

and everything in between... | can't

thank them enough. | will always
recommend JCM, LLC with
family and friends. ALWAYS.

- Kevin S.
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HOme Sa|e Wlth ¥ T Welcome to Willow Creek - Your New Home in Watkinsville

, 7 1 ey 2 : Discover the perfect blend of small-town charm and modern living at Willow Creek.

,

WLM Located just minutes from the shops, restaurants and attractions of Downtown Watkinsville,
this family-friendly community is surrounded by outdoor recreation and natural beauty.

At.The Lighting Pros, we help homes shir_le their Willow Creek offers the best in community living, featuring a clubhouse designed for
brightest to attract buyers and impress clients. _._ gatherings and events, a refreshing swimming pool and tennis courts for an active lifestyle.

From timeless fixtures to modern designs, we : : BT
| Sy W Plus, you will have convenient acf:esstto the Dc?nee County School District,
known for its vibrant curriculum.

space. Partner with us to illuminate your listings

and make every showing glow. . | mrsE - 3 spacious floorplans | 2,247 to 2,983 sq ft
Our Services Include: . ey | S | el y .
Custom Indoor & Outdoor Lighting i i T e - Options for basements & 3-car garages | Starting from the $500s
Fixture Selection & Installation - 2z ; . o " -
Energy-Efficient LED Upgrades - g Lo |y Everything’s Included” features at no additional cost: quartz countertops,

Landscape & Accent Lighting

Lighting Design Consultations

Gemstone Lights (Permanent, Customizable
Led Lights Controlled From Your Phone)

stainless-steel appliances, crown molding & more

= 404-931-T462 | 221 Willow Creek Dr, Watkinsville, GA 30677 | Lennar.com/WillowCreek LENNAIR

1 -
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n the purchase price. Svadablity may vary. Plzoze see 8 New Home Consuitant and/or home purchase agreement for actusd features designated as an Everything's inchuded feature. Plans to build cut this neighborfood an proposed
678 ™ 884 - 9775 P n OS are subjecl Lo changs withoul notica. Sq M s estimated: sctual g M. will differ. Gerage) bay slzes miy vary frdem home 19 home and may fol scctmmodate or b sccassibla 1o all velicles. Prices do nol inckade clceing coits and
crther fisees b paid by Biyse (ncloing & budds fis, (7 epplicabie, 6s descrised in the porshiss agraamet ) snd s suboct U chings withoot rotios. Pleass contact b schosl gistrct for ths most curmant informataon sbout
specific schoots. Seder does not represent end cannot guarantee that tha community will be serviced by any particutar public school'school district or, onca serviced by » particafar school school destrict, that the same schoal/
sehosl district will service the proect Ffor any pafticuls” pacod of time, Sohools thet your children are elgible Lo sltend may changs ower time, This is not 89 offer in states where peicr registration & required. WVioid whem
b prohiited by s, Copyright © P02 Lonnar Corporation. Lonnar, the Lonnar oo and Everything's bncluced sea U5 rogistersd servios sarko or serdon marks of Lennar Corporation and/or 25 wbaidiere. Dete 0928

Visit us at thelightingpros.com or call today!
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Have an Idea?

ot Where True Value Lies:
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Zach Constant Dan Allsup
Videographer Ad and Content Manager

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
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Blue Ridge
Home Inspections, LLC

YUUR GO-TO
IHNUME CTORS
i Wﬂ@eﬂrjm \

WHAT WE OFFER L

-HOME INSPECTIONS
-COMMERCIAL INSPECTIONS ,;’

-NRPP RADON TESTING
-MULTIPLE ADD-ONS
-FOLLOWUP PHONE CALL

CONTACT US
®) (706)633-3377
[ SCHEDULE@BRDDLLC.COM

www.roofserv.com
678-451-2134

Your Trusted Roofing
Partner in North Georgia
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"AGENTS: Areyou-ooking for Entouragement,
Mentorship or.a better'work-life balance in
your.real estate'career? Lookino.further! »

Contact Jessica Wade for a complimentary

mentor session today.

Ranked in the top 2% of agents in the country, Jessica
Wade is committed to helping you succeed. Jessica
Wade's Team prioritizes the success of each individual
agent. Take the next step toward your real estate

goals-reach out to Jessica Wade today!

WEALTH MANAGEMENT

I want to help you Secure your Retfirement

and be able to enjoy it!”

Lillibell Financial

(303) 819-6059

www.lillibellfinancial.com
aspencreekbenefits@gmail.com
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ACCENT GRAPHICS INC

5583 peachtree road
atlanta, georgia 30341
770.455.3366
404.414.5207
brent@agprintco.com
www.agprintco.com

FAST - RELIABLE - LOCAL

IFIT'S PRINTED WE DO IT{

We specialize inishort run digital,
traditional offset and large format
printing.

From business cards to banners;

graphic design, signs, brochures,
promotional products, wearables
and tradeshow materials.

If you want to put your logo, brand
or. business info on anything, we can do it.

SIS e

il FENCING i

L]

Why is Stand Strong Fencing a
great Realtor partner?

WWhat do we offer to you - the Realtor?

+Atrusted vendor that delivers a hassle-free experience for your customer each
step of the process; including consultation, financing, installation and warranty.
* A positive fencing experience increases your customers’ overall satisfaction

with the build process.

What do we offer to your customer - the homeowner?

s :17 _;?-| !l:_.

‘__I;_l__rk‘_ ‘[=] Northeast Atlanta: (404) 986-8895

e, é,ﬁ - Braselton  Hoschton ¢ Buford
ﬂ? oo ¢ Cumming ¢ Lawrenceuville
Ol e Dacula ¢ Flowery Branch

“If you're in need of
high quality
restoration work
with a company
that actually cares
and listens to your
concerns, look no
further than
Northeastern
Restoration!™

NORTHEASTERN
RESTORATION

Residential &
Commercial ‘o
Cleanup &  IicRc iﬁjiﬁl"ﬂ 5-9436 o nnATLS

Restoration Certified B¢ 3 Athens, GA

+ Quality manufacturing vendors that offer a wide array of
Products, Price Points, and Design Options!

* A dedicated contact that helps your customer make an
educated purchase decision that they will Love!

More reasons to choose Stand Strong Fencing!

+ We use Physical Samples so customers can See It before they Buy It!
* Every job comes with Stand Strong Certified Installation, Lifetime
Workmanship Warranty and a Manufacturer Backed Warranty!

+ National Buying Power that leads to great value for your customers!

[ERSHF[=]  Northeast Georgia: (708) 553-1841

Athens ¢ Monroe ¢ Watkinsville
¢ Loganvuille ¢ Jefferson ¢ Winder
e Commerce ¢ Hartwell

Founder & CEO

CALL 470.299.3995

eliteclosingsolutions.com
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POTLIGHT

KINGSWORTH
CONSTRUCTION

BUY. SELL. BUILD. INVEST.

WRITTEN BY ELIZABETH MCCABE ¢ PHOTOS BY ALLIE SANTOS

Dream it. Do it. Is there anything
more rewarding than seeing a home
come to life? A home is a place where
memories are made, families put down
roots, and connections are created

in the community. With Kingsworth
Construction, the dream of building
a custom home becomes a reality
through a transparent, high-quality,
and family-oriented approach to
custom home building.

A Family Business Built on Trust
Kingsworth Construction was founded
in 2022 by Jeremy Collinsworth and
Dusty King, brothers-in-law who have
shared a strong bond since their teenage
years. Jeremy married Dusty’s sister,

Kacie and their partnership reflects a
true family legacy. Together, they’ve
built a brand that encompasses the full
spectrum of real estate: buying, selling,
building, and investing.

“I've been in the family since we were
both 16 years old,” says Jeremy. Their
friendship turned business partners
has been built over decades. During
COVID, he started building, which took
off quickly, before deciding to partner
with Dusty. “All the stars aligned for
Kingsworth Construction,” he adds.
Jeremy’s background is in sales and
project management, while Dusty
excels in operations and backend
processes. Despite their defined roles,

they work as a cohesive team, tackling
tasks as needed.

“We have worked in the past before
and we’ve always been very close,”
says Dusty. It’s a true family business,
especially with Shannon King (Dusty’s
wife) excelling in real estate as owner
of Kingsworth Realty Group. Together,
they are an asset to their clients,
helping them with all of their real
estate and home-building needs. It’s a
unique partnership and one that their
clients appreciate.

Services That Cover It All
Kingsworth Construction’s motto —
Buy. Sell. Build. Invest. —reflects their




comprehensive range of services. From
land acquisition and development to
remodeling and new construction, they
offer clients a seamless process from
start to finish. Their projects range from
kitchen remodels to multi-million-dollar
custom homes valued between $900,000
and $2.5 million.

“We can pretty much handle everything
for our clients,” Jeremy explains.
Whether building a brand-new house

or tackling an extensive remodel, their
work does not disappoint. “We can
demo a house to the ground with a fresh
build, or do a kitchen remodel. We can
do it all,” he adds. “We take our clients
from architectural design to putting the
key in the door and moving in,” says
Dusty. No detail is overlooked with clear
expectations, consistent communication,
and exceptional craftsmanship. The
difference is in the details to the talented
team at Kingsworth Construction.

A Transparent Process
Transparency and honesty are
the cornerstones of Kingsworth
Construction. Jeremy shared his

motivation for starting the company:
“I struggled to find a builder who
could offer a transparent and
straightforward process. It was very
difficult. That’s why we’re a fixed-fee
builder. Our transparency and honesty
are the number one reason to let us
build your house.”

Expect nothing but the best. “We have
a proven book of business,” adds Dusty.
Their work stands the test of time and
nothing is left to chance.

Jeremy elaborates, “We are going to
give you an honest, realistic budget to
build what you want. There are so many
builders who will tell a client they can
do something that is not achievable.
Then they get halfway into the process
and realize they can’t afford it. We see
that every single day.” The Kingsworth
process emphasizes setting clear
expectations and delivering through
open communication and quality
craftsmanship. Dusty highlights their
client-centric approach: “From the
initial consultation to the pre-budget
meeting, to estimates from all our

14 - March 2025

vendors, we sit down with clients at

the pre-contract meeting and go line by
line through the cost estimate. We use
software that gives clients access to the
timeline, and we are on-site every single
day to ensure expectations are met—not
just ours, but our clients’—and ours are
generally higher than theirs.”

Why They Love What They Do
“I'love to create,” says Jeremy. “I enjoy
it.” He builds homes as if he was going
to move into them. He and his team
treat every project as if it were for their
family. Dusty adds, “For me, it’s the
family legacy part. Building a brand that
our family can be proud of will only
trickle down to the clients.” Their work
speaks for itself; and their partnership
with Shannon and Kingsworth Realty
Group is invaluable.

“She gives us a lot of insight (about
homes) as if we were going to move
into them,” says Dusty, referencing her
expertise as a Broker. “Her knowledge
of homes and what people want and
expect goes a long way.”

Build Your Dream Home

If you are considering building a
custom home in Northeast Georgia,
Kingsworth Construction invites you

to meet them face-to-face. It ensures a
seamless building experience backed by
unparalleled expertise and dedication
to quality. Their commitment to
transparency, personalized service, and
attention to detail ensures that every
aspect of your dream home is executed
to perfection. Whether it’s maximizing
energy efficiency, incorporating
luxurious finishes, or tailoring the
layout to your lifestyle, Kingsworth
Construction delivers exceptional
results, making them the trusted
partner for discerning homeowners in
Northeast Georgia.

“Contact us and give us a shot,” Jeremy
says. “Let’s have a conversation.”
Discover how Kingsworth Construction
can bring your vision to life!

For more information, check out their
website, kingsworthconstruction.com.

‘

“WE CAN DEMO
A HOUSE TO THE
GROUND WITH A
FRESH BUILD, OR
DO A KITCHEN
REMODEL. WE
CANDOIT ALL.”




MOVIng Made Easy with REALTORS: SIMPLIFY YOUR

CLIENTS’ EXPERIENCE!

We specialize in stress-free moving and
junk removal services to help your
clients transition smoothly.

__l HH]]]ITH'M i i .; E.ﬁ [

Special Offer for Realtors:

Mention this ad for a
10% discount on your
first referral booking!

Call/Text (770)851-7480
info@haul-easy.com

Junk Removal & Moving haul-easy.com

.Luxury Vinyl Plank

/N

—
N

P ome

= =

Carpet |

Safe

rlng & Design

Specializing in custom new

- 1 homes & remodeling since 2004

Locally owned and operated by
Brian & Trisha Holbrook
404-732-5850
Holbrookflooring@gmail.com

Tile “ | Hardwoods & Refinishing

Home Inspections

ensures your client can

BUY WITH CONFIDENCE!

« We won’tkill deals
e |[nterNACHI trained & certified
« Comprehensive report available the day of inspection

home in

Get 15% off of a

spection for your client.
SCAN HERE

404-301-3826 safehomeinspectionsga.com safehomeinspectionsllc@yahoo.com

UV

ENSURE YOUR CLIENTS" “

LUt oL LS

YOUR TRUSTED PARTNER IN SEPTIC SERVICES

Septic System Inspections
Routine Maintenance & Pumping
System Repairs & Replacements
New Installations ¢ Emergency Services

Contact Us™
Today! ¥
(762) 466-3926

Finduson @ #
HoneyCo, LLC

WE CREATE

CUSTOM

S FOR
C?ZEIEND%G CL|ENTS

E Y OW.

-

e — L S

Custom Engraving Is FREE With Any Purchase

CONTACT US
TODAY! GRATITUDE:

GOODIES

gratitudegoodies.com
Gratitudegoodies@gmail.com

404-667-7587
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RISING STAR

e E———

PHOTOS BY
ALLIE SANTOS
WRITTEN BY
ELIZABETH
MCCABE

“Real estate was God’s plan,
not my plan,” says Associate
Broker Shannon King at
Kingsworth Realty Group.
Real estate is actually her
second career. Best of all, she
absolutely loves it.

A graduate of the Art
Institute in Atlanta, Shannon
earned a bachelor’s degree
in Interior Design. Shannon
began her professional

life in commercial design.
Starting in 2007, she worked
for a commercial furniture
dealership, creating office
spaces and furnishing

them with everything from
conference room chairs to
lobby décor. Over 12 years,
Shannon advanced to Design
Manager, thriving in a role
that blended creativity

and technical skill. “I loved
my job and the family-like
atmosphere,” she recalls. “I

“ | WANT TO BUILD A TEAM,
implement strong systems, and eventually
establish a brick-and-mortar location for
the Kingsworth brand.”

had a great relationship with
my bosses. I never thought I
would leave.”

However, by 2018, a
paradigm shift had
occurred. The fast-

paced, deadline-driven
environment began to wear
on Shannon. The industry
had also changed. “I didn’t
really enjoy it anymore. I
was burnt out,” she shares.
“Something told me that I
needed to switch gears and
try something else.”

Shannon then launched a
mobile craft business with

a friend from grade school.
With her creative side, she
taught DIY home décor
classes and sold handmade
goods at festivals. While
fulfilling her creative side,
the business took time away
from her daughter and didn’t
prove financially viable.

Finding Her Niche
Encouraged by her husband,
Dusty, Shannon turned her
attention to real estate. He

Mountains, Lakes & Athens Real Producers - 19



told me, “I really think that
you should be a real estate
agent. It would be a good
fit.” Shannon was resistant
at first.

“You are out of your

mind,” she said. “I'm not a
salesperson at all.” Shannon
explains, “The thought of

a commission-based job
terrified me.”

By the end of 2020,
however, she decided to
take the leap. Shannon
earned her license in
March 2021, diving into the
booming real estate market.

“I learned how to write

an offer in my sleep,” she
jokes. “I wrote multiple
offers multiple times a day
for months.” In the process,
Shannon learned a lot and
gained traction. “I closed my
first 10 transactions from
Internet leads in 9 months,”
she says.

Her background in interior
design and architecture
proved invaluable. “Real
estate blended seamlessly
with my previous
experience,” she shares.
Starting as a buyer’s agent,
Shannon quickly learned the
ropes in a highly competitive
market. Over time,

Shannon transitioned to the
listing side, drawn by the
opportunity to manage every
aspect of the transaction. In
her second year, she closed
over 20 transactions and
exceeded $10 million in
volume. “I went into real
estate expecting it to take
years to build a consistent
income, but it didn’t end up
that way,” she smiles.

“ | went into real estate expecting it to take

years to build a consistent income, BUT
IT DIDN’T END UP THAT WAY.”

The Kingsworth Brand
By 2023, Shannon and

her husband, Dusty, along
with Jeremy Collinsworth,
decided to combine their
strengths and build the
Kingsworth brand. Dusty and
Jeremy, who specialize in
construction at Kingsworth
Construction Group,
complemented Shannon’s
expertise in real estate.
Together, they envisioned

a family-centric business
that could serve clients from
construction to closing. It’s
an asset for their clients
who may be interested in
new construction, extensive
remodels, or simply
purchasing their first home.

“Jeremy and Dusty

are great in building
relationships with their
clients,” raves Shannon.
She is happy to refer clients
to Kingsworth Construction
to build homes with their
experience and expertise.

In December 2024, Shannon
achieved a significant
milestone: earning her
broker’s license. Now, as

an Associate Broker with
Georgia Realty, she is
laying the groundwork for
Kingsworth Realty Group to
become its own brokerage.
“I'want to build a team,
implement strong systems,

and eventually establish a
brick-and-mortar location
for the Kingsworth brand,”
she explains.

Family, Fun and A Four-
Legged Friend

Balancing her growing
business with family life
is a priority for Shannon.
She and Dusty live in
Jefferson, Georgia, where
their daughter is active in
volleyball, playing for her
middle school, a club team,
and beach leagues. Their
dog, Waylon, is a beloved

member of the family.
“He’s like our second
child,” jokes Shannon.

She loves her community
and has put down roots.
“Our whole family is up
here,” she points out.
Hanging out with friends
and family is a lot of fun.
“It’s also been a wonderful
place to raise our child,”
she adds.

Living with Impact

For Shannon, the future
holds endless possibilities.
Whether helping clients
build custom homes with
Kingsworth Construction or
guiding buyers and sellers
through their real estate
journeys, she’s committed
to making a lasting impact.
“This is what I'm supposed
to be doing with my life,”
she affirms. She wouldn’t
have it any other way.




CONSTRUCTION LOANS

VIORTGAGE RATE
FLOAT DOWN

New feature now available!

12600 Deerfield Pkwy, Ste. 100
(470) 235-3572

©2004 - 2024 Liberty Federal Credit Union. All rights reserved. Liberty FCU mortgage lending product availability may vary based on property location. Loans are subject to credit review and approval. We do
business in accordance with the Federal Fair Housing Law and Equal Credit Opportunity Act. Conventional conforming financing mortgage rates include Loan Rate Discount. Discount and promotional offers are
available on conventional conforming financing of purchases for primary residences only. Certain product restrictions apply. Closing costs may apply. A sample principal and interest payment on a (30)-year
$200,000 fixed rate loan amount with a 7.125% interest rate (7.205% APR) is $1,629 including taxes, insurance, and PMI. This sample is based on a credit score of760 and a LTV of95% (5% down payment) and
includes our loan rate discount. Actual interest rate may vary based on credit history, loan purpose, loan to value, etc. Product offerings may vary by state or region, and all rates listed are specific to their
respective mortgage program. Visit LibertyFCU.org/mortgagecalculator to calculate payments with other terms, balances, or rates. Fixed and adjustable-rate purchase and construction loans listed require a

minimum 5% down payment. Liberty FCU mortgage lending product availability may vary based on property location. Product offerings may vary by state or region. Federally Insured by NCUA. Equal Housing
Lender. NMLS #518136

@ Liberty ‘ ALPHARETTA OFFICE

FEDERAL CREDIT UNION

MAKE THAT FIRST
IMPRESSION ; ‘f \

Clean windows, spotless

driveways get them
in the door

Shine is here to
serve you and your
client’s needs. We

are a professional
exterior detailer,
specializing in:

4. Window Cleaning
4, Pressure Washing
+ Gutter Cleaning
4: House Washing
* Roof Washing

o N

« ASK US ABOUT REALTOR REWARDS
678-898-0805 | Shineinfo.com

Independently Owned & Operated Franchise

Shine=
— .

=
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THE FORSYTH

LAW FIRM

We are a boutique law firm that focuses on three areas:

‘We combine these areas for our clients to maximize their asset
protection now and in the future! If you own any real estate we are
a one stop shop for your investing and asset protection needs!

www.forsyth-law.com ¢ 770.781.2576

REAL PRODUCERS. PODCAST

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts SISEENGR @ Spotify amazon music

/& PuroClean

The Paramedics of Property Damage
Fully Licensed, Certified & Insured

The Paramedics of
Property Damage®

WATER © FIRE © MOLD © BIOHAZARD
Trauma/Sewage Cleanups
Reconstruction

Pack outs & content cleaning
(We restore back to pre-loss condition)

Residential & Commercial Properties
(No territory!)

We cover from metro to mountains!




MARKET MASTERS: INSIGHTS FROM THE PROS

The Unique Path to Homeownership

Why Self-Employed Entrepreneurs Deserve Better
Mortgage Options...and How You Can Help

WRITTEN BY SHELBY PENNIX, MORTGAGE BANKER, PENNIX MORTGAGE

Since embarking on my entrepreneurial
journey at the age of 13, I've come to
understand that self-employed individuals
view the world through a unique lens.
However, when it comes to securing a
mortgage, traditional financing models often
fail to recognize these distinctions. Instead,
they group us with 9-to-5 employees, creating unnecessary
hurdles for entrepreneurs who dream of homeownership.

Having interacted with thousands of self-employed
entrepreneurs over the years, I've observed that we approach
financial challenges with a different mindset—a mindset that
thrives on innovation and resilience. Yet, these qualities are
often disregarded by traditional mortgage systems, which focus
more on rigid documentation than creative solutions.

The Challenge

As tax season approaches, I often reflect on my fellow
entrepreneurs. Do they realize the wealth of options available
to help them achieve their dream of homeownership, upgrade

to a larger home, or invest in additional properties as their
businesses grow? These financial scenarios should not be
viewed as obstacles but as incredible opportunities for lenders
to serve this dynamic client base.

Traditional financing models prioritize standardization. They
are designed to serve the masses but rely heavily on strict
underwriting guidelines. I often explain it this way to clients:
“Imagine there are 100 boxes to check for loan approval. If we
miss even one, the answer is an outright ‘no.” It’s a system that
removes emotion and focuses solely on paperwork.

The Solution: Non-Conventional Lending
Non-conventional lending, often referred to as Non-QM
(Qualified Mortgage), embraces a more flexible, common-sense
approach. It emphasizes factors like loan-to-value ratios, assets,
and property-based lending to manage risk. While this system
also has numerous “boxes” to check, it offers an invaluable
advantage: exceptions can be made based on the overall
strength of an application. When the numbers make sense, the
process should too.

SITUATION

* Too many deductions on tax returns

* No current income / Just sold a business

* Bank statements don’t show enough income

 Significant income spike over the last 3-6 months

» Cash business, dispensary owner, or new business

* Self-employed borrower wanting to purchase an
investment property

» Self-employed investor pursuing new construction

* Self-employed borrower seeking a HELOC on their
primary residence

SOLUTION
¢ 12- or 24-month bank statement loan
* Asset-based loan
* Add W-2 spouse or provide a letter to reduce expense ratio
* Profit and Loss (P&L) loan—no bank statements required
* No-income, property-risk-based loan
* No Ratio DSCR
(Debt Service Coverage Ratio) loan
* No-income, property-risk-based ground-up construction loan
* Bank statement HELOC

= PENNIX Closing Thoughts
A !

this under tapped community.
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As an entrepreneur for most of my life, I have a passion for helping other passionate entrepreneurs.

Being in finance for as many years as I have, I have helped hundreds of self employed entrepreneurs craft
strategies to buy homes as well as grow their businesses. Self employed entrepreneurs are the life blood of
the business community. Get involved and provide solutions for them! Word will spread, which will lead to a
very lucrative real estate business for you Agents. I'm here to help you provide solutions so scan my qr code
and let’s connect! I would be honored to get to know you and become a valued partner to help you grow in

QRTH GEORGIA EVENT SOLUTIONS

.

MSSI 0

-

NorthGAEventSolutions@gmail.co « 614-623-4279

(BROADVIEW)

A FULL & COMPREHENSIVE APPROACH

We askithe gquestions and engage our clients to provide the most
efficient reporting, Q&A follow-up & overall client experience possible.

Buyer's Inspection] Pre—Listiag/S'é‘lIer’s Inspection
Re-Inspections | 11:Menth/Builder's Warranty
New Construction Phase Inspections
Home Maintenance Inspection | Radon Testing
Loan Draw Inspection | Corporate Relocation
Thermal Imaging Services

SCOTT PRILLAMAN - OWNER

H [I M t, 404-683-6195

stretch

HOME PREPARATION
SERVICES

Value-added servicas to prepare homes for sala,
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“People may act on
knowledge, but they
remember feelings,”
begins Renae
Ackerman. “That’s
why we always
conduct our
business with
integrity and
do all the little
things people
may not notice,
instead of only
the big things or
what is expected.”

From first-time buyers
to luxury listings,
the Ackerman Ashley
Team, led by Renae and her
co-team leader and associate
broker, Kaitlyn Kennedy-Ashley,
have mastered the art of
making clients feel valued,
supported, and, most
importantly, excited
throughout the real
estate process.

“Spending this
much money
should be fun,”
Renae continues.
“Yes, it’s stressful,
but it can also be

exciting!”

With over $30
million in sales last
year and the recipient

of Best of Hall County
||II _.l" Real Estate Team’s award
three years running, the
team’s impact at Keller Williams
Lanier Partners from day one is
undeniable. But it’s the way they achieve
those results — through overthinking,
‘ ‘ overplanning, and over-delivering — that
has earned them countless referrals and a
loyal client base.

We're not
exactly the same A Perfect Partnership

Renae and Kaitlyn’s pairing was born

personallty’ but out of cooperation and a shared work
we bala nce eaCh ethic. The two first connected during a

other out With transaction where Renae represented the

seller, and Kaitlyn worked with a first-time

our Strengths.” buyer. Despite some inspection hurdles,

the deal was seamless thanks to their
collaborative approach.

“I knew of Renae because she was a big-
time luxury agent up in Gainesville,”
Kaitlyn recalls. “We hopped on the
phone to work out repair issues, and I
felt an instant connection with her.”

For Renae, the feeling was mutual.
“Kaitlyn was fiery and willing to go the
extra mile, just like me. She was this
up-and-coming rockstar, and I was so
impressed with her.”

Eventually the two met up for coffee

as Kaitlyn mulled over leaving her
current brokerage’s team to fly solo.
Renae, part of a large team at KW for
nine years, remembers there wasn’t a
moment of silence during those several
hours in the coffee shop as she pointed
out the benefits of joining KW. By the
end of the encounter, a decision had
been reached.

In early 2022, the powerhouse Realtors
joined forces to form the Ackerman
Ashley Team, combining Renae’s
extensive marketing experience with
Kaitlyn’s background in real estate
law and appreciation for social media.
Together, they offer clients a well-
rounded, fresh approach that caters to
everything from the perfect property
on the lake, in the mountains, or on a
farm, to land deals.

“We’re not exactly the same personality,
but we balance each other out with our
strengths,” Renae points out.

Thriving On Relationships

Both Kaitlyn and Renae credit their
success to their commitment to building
meaningful relationships.

“It’s fulfilling that 98% of our business
comes from referrals or our sphere of
influence,” says Renae. “We take great
care of our clients, whether it’s a $200K
home or a $2M home.”

Kaitlyn affirms, “We do the right
thing every single time. We go above
and beyond by offering the ultimate
customer service with years of

Mountains, Lakes & Athens Real Producers - 27



66

We want our clients to
love Gainesville and
Hall County as much as
we do.”

use of cutting-edge technology, social
media savvy, and marketing expertise.

Their advice for new agents? Jump
in feet first like they both did and
stay curious.

“Say yes,” Kaitlyn advises. “Even

if you need to ask questions

from seasoned agents, take the
opportunities you’re given. You miss
every shot you don’t take.”

Renae nods in agreement:”Every
transaction is different with its own
challenges, and that’s what makes this

can, and their home is filled with the
lively energy of two dogs, Chipper and
Brewer, as well as a hilariously-named
cat, ‘Chicken.

Renae and her husband, Bo, love
spending time with their three adult
daughters who live all over the country
and their adorable five-month-old
grandson, who has quickly stolen
Renae’s heart. Their Labradoodle, Castle,
adds to the joyful household.

For fun, Kaitlyn loves CrossFit, hiking,
and spending time at local breweries
and wineries, while Renae enjoys fly

as part of the Georgia Association of
Realtors Leadership Academy, and is a
member of Gainesville philanthropist
group, The Oak Society. Meanwhile,
Renae is deeply involved with

Habitat for Humanity, Gateway, and
the Gainesville Hall County Junior
League, in addition to KW’s Associate
Leadership Council and International
Associate Leadership Council.

“Being part of the community helps us
connect with our clients on a deeper
level,” Renae shares. “We want our
clients to love Gainesville and Hall
County as much as we do.”

so fun.” fishing, scuba diving, and skiing. Both
. share a passion for travel, UGA football, With plans to expand their team,
Off The Clock and making the most of life’s moments. grow their rental portfolios, and
4 When they’re not busy helping clients continue their momentum, the future
navigate the real estate market, Kaitlyn Getting Involved is brimming with opportunity for the
experience. Whatever you throw at us, — and Renae each treasure time with their For the dynamic duo, being active Ackerman Ashley Team.
we’ll figure it out with you and have fun loved ones. in their community isn’t just part of
while doing it.” - their business strategy; it’s who they “Ultimately, we want to help as many
o Kaitlyn and her husband, Jess, enjoy are. Kaitlyn serves as Vice President families as possible,” Kaitlyn concludes
From staging homes themselves to taking weekend trips whenever they of the Hall County Board of Realtors, with a smile.
utilizing professional videography and
photography, Renae and Kaitlyn ensure
their listings stand out. In fact, they were
the first agents in Gainesville to create
Instagram Reels for their properties — a
trend that has since caught fire. { .
Valuable Experience \
Both women bring unique backgrounds ) | |
to their real estate careers. Kaitlyn .
worked in real estate law as a paralegal,
while Renae honed her skills in , rrrrhes
marketing and advertising for local TV i ; :
and radio stations. £
. = |
“I've always loved architecture and —— %ﬂ
house hunting,” Kaitlyn smiles. “My dad P S 1.
and I used to spend weekends going -2
to open houses, talking about what we
loved and what we’d change.” e Sy -
J mﬁ'ﬂ F s 7
. m r -
For Renae, the transition from ]
. h"'"""‘-hl'--;&.q}-- o v
marketing to real estate felt natural as S Hrri—
well. “As far as advertising a property, @ garsa.
it’s all about client relations and %ﬁ_ & E i
putting together what the client needs ‘:__b-..::_,__‘--—l' v
and wants.” ::..ﬁh“"“'..":f et
Pttt e r
h“'-\-m“'":':. > X
. . . . . M - s
Kaitlyn is also quick to point out their e
properties typically sell faster and at a Sl T
LS r ip-ip
. . . : P e r ‘-
higher price point than most due to their & s SrrrELET ey
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DON'T LET
BE THE REAL
THIS MARCH!

As the market heats up, ensure your

clients have the coverage they need to

stay protected. From home insurance

to liability solutions, ’'m here to help

make every transaction a slam dunk! NS

and, until f his hand.

Call Nick The Insurance Guy today
for tailored insurance solutions

HOW WE HELP

YOU CLOSE that keep your deals running
MORE SIDES! smoothly.
— _4'
It's a tough market out there for buyers! We need every advantage we can get, Shelby ¥ [ r“- “.. ; 'y ' ' f . ._ 3
CALL OR TEXT 404.451.1250 and the RE Edge program is it. | was abléto get my first-time homebuyers intoa;home of CK TH E ! , Ny ph Ay _ A ; !:I.': "'\h {
FOR A COM PL|MENTARY CONSULTAT'ON their dreams with Shelby and his program. A little prep work on the front end before you NI e f #.8 : -j-l K ) : e %
submit your offer gives your clients the ability to compete with Cash buyers. INSURANCE GUY - _ P
JILL BERNARD, REALTOR AUTO e HOME e LIFE LT -' o« e e _ W
Southern Porch Homes Atlanta C iti , . ) ) : - : i
e o omes TR FomminTes We find the Right Coverage for the Right Price!
We dedicate ourselves to providing the most competitive rates for the following loan options. (¥ Home or Condo (¥ Landlord
Insurance Insurance
CONVENTIONAL LOANS | JUMBO LOANS | FHA & VA LOAN | COMMERCIAL LOANS
(¥ Commercial

Shelby Pennix
Mortgage Banker %
4 Licensed in GA, FL, AL, SC, and TN _ o\s
Georgia Residential Mortgage Licensee #26103 ' i o LS ARIT k" L]
P E N N | x FL #107362-FL and SC #169678 - AARLOOERN R

MLO #169678 NMLSR #1844873
M o R T G A G E NMLS# 169678/ NMLSR# 1844873 /Georgia Residential Mortgage
Experience. Dedication. Results. License# 26103/FL#L07362-FL/SC#169678/TN#169678/AL#90232 :
410-423-8634 We are continually adapting with the market &

shelby@pennixmortgage.com Nick@ClearViewlns.com adding carrier solutions to assist each client.

- 404.4511250 - www.pennixmortgage.com 12600 Deerfield Pkwy, Ste 100, Alpharetta, GA
12600 Deerfield Parkway, Ste. 100, Alpharetta, GA 30004 ’



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

rech e o e

Custom Home Design & Build: Tailored to your client's needs and style. l / ‘ ‘ /
Luxury Renovations: Elevating existing spaces with precision and care. i —— e Y

Project Management: On-time, on-budget delivery with open communication. . \ ‘/ ‘/

Additions & Expansions: Expanding possibilities while maintaining harmony. CONSTRUCTION

Site Evaluation & Preparation: Ensuring the perfect foundation for every home.

At Kingsworth Construction, we specialize in crafting custom homes that match your clients' unique visions. With

a focus on quality, innovation, and seamless collaboration, we make the home-building process an exceptional
experience—for you and your clients.

Visit kingsworthconstruction.com to explore our work and start the conversation. 678-821-2070




