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Katie
orimes
@

CROSSCOUNTRY
MORTGAGE"

Your clients deserve the best, and
so do you. As a dedicated mortgage
loan officer, | specialize in listening
to your clients’ needs, assessing
their unique situations, and
recommending the perfect loan
option— tailored for them, not us.

My team is committed to clear
communication, client education,

With an extensive portfolio of

we have the solutions to handle
virtually any mortgage scenario.

il AT \ .
h:""“hi"’u'-u'l|""""-" N ; Ready to elevate your clients'
M |Il i experience? Let’s connect!

A
PR

Iﬂl’:-"'*lf'l i l ll £

‘.: ,'.,‘f:: ;l o ) 913-850-2690

T katie.grimes@ccm.com
katieinkc.com

NMLS1662035 NMLS2565067 NMLS3029

holne happen.

and empowering everyone we serve.

traditional and niche loan products,

DON
JULIAN
BUILDERS

WHO ARE WE?

With over 50 years of experience. Don
Julian Builders has set the standard for
premium custom homes, Our portfolio
speaks for itself With numerous awards
and accolades, Don Julian Builders is a
trusted name in the industry.

real estate market

HOW WE ARE DIFFERENT

@ O

Quality Design Service Experience
Our attention to detalland We have developed an Cur team is dedicated to From the initial consultation to
lomg-standing commitment to in-house team of top providing a personalized the final walk through, our
superior craftsmanship ensure architects and designers to experience, ensuring that every streamlined process ensunes
that every home isa create stunning, unigue homes client's needs and desires are met a smaoth and eficient
masterpiecs. tailored o sach client’s vision with precision and care. building experience.
EiiE 15521 West 110th Street Lenexa, KS 66219 | Office: 913-894-6300

Sales@DonJulianBuilders.com | www.DonJulianBuilders.com
n DonJulianBuilderskC DonJulianBuilders

CONTACT US 0]
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HIATT SERVIGE LLC

REPAIR
SERVICE

INSTALLATION

YOUR TRUSTED HVAC PARTNER
FOR REAL ESTATE SUCCESS!

PREVENTATIVE MAINTENANCE

. REALTORS &=
i" CLOSE DEALS w/ifl coufiefeuce

- vl

GIVE YOUR CLIENTS PEACE OF M|

knowing your HVAC & air solutions are taken care of b
professional agents. Mechanicallylnclined

2 D > » I D P DI

INCLINED

» Comprehensive HVAC Inspectio
+ Early Red Flag Detection

* Expert Recommendations
o Streamlined Transactions
* Trusted Partner for Top Agents

913.787.6003

COLE HIATT
913.703.1763
HIATTSERVICEHVAC.COM

14 Months’
of Coverage

Choose Your Contractor
Several Add-on Options

LIVE Call Answering %ﬁx ﬁ
e

Active Military/Veteran Santo
Discount Bt ‘I contact us

fAnd more! Team Emerick « (913) 732-9887

> COVERAGE BEGINS NOW!
@ *Initial coverage term T — tyinc.com/register

Review the terms and conditions,
coverage, limitations, and exclusions
at homewarrantyinc.com/terms.

Complimentary Buyer
Home (oncierge

Home ﬂ' Warranty.

Kansas City Real Producers - 5



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLEANING

Envirodry Cleaning and Restoration

(816) 654-5067
envirodry.org

CONTRACTOR / REMODELING
EM Home Solutions

(913) 912-0552
emhomesolutions.com

CUSTOM BUILDER
Don Julian Builders
(816) 621-5328
DonJulianBuilders.com

J. S. Robinson
Eric Robinson

(913) 359-7047
jsrobinson.com

CUSTOM CABINETS
Capstone Homes
(913) 314-0122
buildwithcapstone.com

FINANCIAL COACHING
Brett Reid Group

(913) 530-2951
www.BrettReidWealth.com

HEAT PUMPS / HVAC
Hiatt Service

Cole Hiatt

(913) 703-1763
hiattservicehvac.com

HOME BUILDER

Elevate Design + Build
(816) 457-3889
Elevatedesignbuildkc.com

HOME INSPECTION
ACM Home Inspection
Christian Amend

(913) 353-6869
acmhomeinspection.com

Cassini Inspections
Matt Bergman

(913) 731-4700
Cassiniinspections.com

HOME WARRANTY

A.B. May Home Warranty
Robert Waterfield

(913) 915-4873
hw.abmay.com

6 - March 2025

Home Warranty Inc.

Mark Emerick

(913) 732-9887
www.homewarrantyinc.com

HVAC

Mechanically Inclined
Jim Harper

(816) 918-7861
mechanicallyinclined.com

INSURANCE

Goosehead Insurance - Hampson Agency
Andrew Hampson

(816) 448-8839
goosehead.com/agents/mo/lee’s-summit/
andrew-hampson

MORTGAGE

Academy Bank

Cole Griggs

(317) 446-0904
www.academybank.com/cole-griggs

Canopy Mortgage

Drew White

(719) 648-4098
canopymortgage.com/lo/.drewwhite/.

Central Bank
Luke Landau
(913) 901-3231

Cross Country Mortgage - Katie Grimes
Dani Fehr

(913) 634-0269

katieinkc.com

MORTGAGE BROKER
Smart Home Lending
Taylor Hartley

(913) 634-8600
smarthomelending.com

MORTGAGES/HOME EQUITY
Truehold
Truehold.com

MOVING COMPANY
Let’s Move KC
Morgan Niebuhr
(913) 282-5415
Imkc.org

NL Wilson Moving and Storage
(913) 236-7052
NLWilsonMoving.com

NON-PROFIT

Love Justice International
(402) 440-4275
www.lovejustice.ngo

PLUMBING / SEWER
Mac Wilson Plumbing
Zack McMahan

(816) 536-0084
macwilsonkc.com

PLUMBING SERVICES
TK Plumbing

(913) 634-8868
Tkplumbingkc.com

PROPERTY MANAGEMENT
Option Management Services
(913) 269-8693
Optionmsi.com

REMODELING & PAINTING
All-Pro Renovations LLC
(913) 291-8406
All-proserviceskc.com

RESTORATION

Envirodry Cleaning and Restoration

(816) 654-5067
envirodry.org

ROOFING

Happy Dad Roofing
Trevor Wendleton
(816) 905-6556
happydadroofing.com

True Grit Roofing Company
Sergio Flores

(913) 313-9594
truegritkc.com

Trusted Roofing
(816) 405-3297
TrustedKC.com

TITLE COMPANY
Continental Title
(913) 956-8032
ctitle.com

Security 1st Title
(913) 345-9200
www.Securitylst.com

5 NL WILSON 4
MMaving., Lne..

NL Wilson Helps

You Solve Them All

We Can Move Safes, Pool Tables,
Hot Tubs, and Swing Sets

CallToday'! / o
913-357-5330 - nlwilsonmovers.Com i ons i

Serving the Greater Kansas City Metropolitan Area .f Yy o ¢




Meet

The
Team

2025
Advisory
Board
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Reece Hale Ashley Streight Andrea Hoffman
Founder Director of Operations Ad Strategist
reece.hale@realproducersmag.com 316-253-7900 817-526-0999

816-588-0019

Cory Finley Jennifer Johnson Tiffany Matson
Photographer Photographer Photographer
Seven Images, KC The Perfect Spot For You LLC www.TiffanyMatson.com

913-933-3349 913-201-2229 816-797-6722

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Dillon Bettinger

Luke Landau Alex Owens

Jennifer Weaver

TRANSFORM PR(@PERTIES WITH LUXURY REMODELING

CAPSTONE HOMES

DEESIGN =« BUJLE » REMODREL

What Sets Us Apart?

Expertise in Luxury Design
Energy Efficiency Solutions
Consultation Services

Where Luxury Meets Sustainability
913.205.3542 - buildwithcapstone.com

ONE CALL,
EVERY SQLUTION

® Prep-to-List

e Appraisal Repairs

e Paint & Siding
Repairs

e Electrical, HVAC, .

& Plumbing

Call Eddy for your Remodel and Repair Needs!
913.912.0552
emhomesolutions.com

ELEVATE

YOUR SERVICE.

EXPAND

YOUR SUCCESS

A B

Partner with Option
Management for
seamless property |
management solutions
that strengthen your
client relationships.

Patrick Manza
Owner/Broker
Pat@optionmsi.com
optionmsi.com




Trusted Trades are valuable vendors who
know how to serve the needs of Licensed
Agents. You may not require their services for
every transaction, but when the need arises,
you’re grateful for them. This group of vendors
is critical to your business. Most importantly,
these Trusted Trades will get the job done

and make you look awesome to your clients!

Cleaning Services

Close More Deals with Sparkling Sh

mes

Schedule Your Pre-Listing Clean Today!

913.522.3819

Drone Media

Need Electrical
Help?

Meating - AC - Flumbing - Electrical - Appliance
abmay.com

Cleaning Services

i CAMILLE | 913.207.8677
GI'(—Z‘EH Camille@GreenCleanMaidsKC.com
Clean greencleanmaidskc.com

MAID SEF ES Family-Owned & Operated

T Licensed - Insured

=T

Always Non-Toxic At .

& Environmentally- 7 | \

Friendly e

g?sidential & Office L'w
eaning it
™
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» Estate Planning
e Probate Law
e Trust Administration

Scan to Easily Schedule
Your FREE Consultation

KELLEY

LAW FIRM

913-335-0022
YourEstatePlan-KC.com
Connor@YourEstatePlan-KC.com

Exterior Lighting

O Fish Greek Lights

THENEXT
BIG THINGIN
OUTDOOR LIGHTING

816.518.7459

fishcreekhomes.com/lights

For all your Nooring needs, :u!f:
Mike Elyachar: $13-634 -ﬂﬂ

Handyman Services
Ready to List?

Our Expert Contracting and Handyman Services
Ensure Your Properties Shine from Listing to Sale!

» Drywall Repair
* Painting
e Remodeling

» Handyman Services

Cutting Edge Contracting .
B Austin Walker | 816.785.8345

tandiyman CuttingEdgeContracting.KC@gmail.com @

Heating - &'C - Plambing - Electrical - Appliance

abmay.com

PRE-FINISH
LAMINATE

HARDWOOD x

WE SPECIALIZE N ALL YOUR STRUCTURAL AND
WATERPROOFING FOUNDATION-REPAIR NEEDS

5. 816.215.8710
FALCON  FALCON-FOUNDATIONS.COM

Kansas City Real Producers - 11




Home Inspections
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,,-  INSPECTIONS

i =
——, i | '; [
= 5 ]
W ]
= e

Why Choose Us?

One-stop shop
for all your inspection needs

* Home Inspections
* Termite Inspections

* Sewer Scopes
* Mold Testing
* Radon Testing

EH

ALEX CLARK,

Owner and Certified Master Inspector
avid-kc.com | 913-662-3354

Home Staging
< HOME

VISTA 3

Suzanne Wessel
suzanne@inhabitkcre.com

Trusted by Real
Estate Agents to

(16) 7331364 Bring Listings
ﬁ:ttr?:rn%}éfé@gmail,com . to Life

(816) 877-2491

T EEEE

[ [Hings

Home Inspections

g HOME
W DEPECTIVE

Kyle Derodes
913.707.3042

HomeDetectiveKC.com

Luxury Esta’re Sale Services

Leave the work to us. We'll organize, stage, price,
t l | advertlse and host your |n -home estate sale

|}
E. | BROWN BUTTOB%

ESTATE SALES "is%

T m pEm—
q Scan the QR
Code to See Our
h- E E Amazing Staging |

Transformations!
¥ . "

Kelly- Lieberman, Owner 7
913.744.9588

Mobile Food & Beverage Caterer

New Build
Renovation
Full Home Staging + Design

SPARROW

Design . Stage . Renovate

Ashley Pickering * 913.674.7464 » ©
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Movers

Johnson
“United

Movmg &
Made Easy!4

Ryan Larsen | rlarsen@johnson-united.com | 913-270-9099

BEY LS MOVE Re
“movil@a sTopA®s

et @ Frieng for

I_ - *$1000ff |

Plumbing

Plumbing
Problems?

Heating - A/C - Plumbing - Electrical - Appliance

abmay.com

su‘\:'l’- “‘BE ?Pace
ree efore
Qe LIs{, ing

L

"‘ﬁk

Movmg | Junk Hauling and Removal

MO 816.350.2000 | KS 913.681.7700
metrowidemovers.com

Serving
KC with
Integrity &
Expertise

_-,-";\ '!‘
Sy
24/7 EMERGENCY SERVICES

MacWilsonKC.com

AWIMG BUDD) Es

AN

gy L KCIETRD
Plombing .. PLUMBING CONTRACTORS

The FW]—ITIWI-T_
SCHEDULE A FREE CONSULTATION TODAY

% 913.250.9935 * TKPLUMBINGKC.COM %

Property Management

Your Choice for
sas City Property Management

elp Realtors Calculate ROI
Scan to Find n@ 'f"-"*

rovide Rental Comparables
luate Current Market ‘nt
’ the Benefits of ﬁ%‘_
Using Advantage ‘3’
Ad\.nn!ngeﬂomcza; CELC Homes LLC bo ~£P‘ Fi%‘f. x
rentkchomes.com
(913) 8945133 @k

Kansas City Real Producers - 13



Renovation

FIVE STAR

SERVICES

Partner for Fast, Reliable Renovations
for Real Estate Success
Santiago Loghry (913) 828-1261

Radon Testing
Runner %_-; JOHNSON COUNTY'S PREMIER
: o LOCAL ROOFING COMPANY
Remodeling
qur Hometown Remodeling & Painting I?(perts! Roofing Solutions Realtor
= 20+ 50+ 151  Christ
Years Industry  Completed Centered &
Experience Partners Projects Focused
Partner with Us Today!

HI Audrey Zubenel
( | :II" .% (913) 428-0437
ONSTRUCTIOM

victorconstructionkc.com

Solar Installation

Boost YOUR Homeowner's
Resell' Value With SOLAR!

Studies show homes with SOLAR
Sell 4% Higher | Sell 60% Faster

=

FINN STREET SOLAR

Refer Clients for Solar -
Earn Commi$$ions on
Successful Installations!

www.finnstreetsolar.com
913-284-9439

Roofing

913-284-2991

www.tileroofkc.com

14 - March 2025

Windows

I'.I'(J.“

| OO0
REMODELS & WINDOWS | Lo
TO BOOST LISTINGS! acl, :

Austin Nance | (417) 309-1278 [m]p-ulidry

-

eyond thejBlueprint
e Real Secrets to H&mebuilding with Sear

Flandermeyer, Owner of Elevate Design + Buila
ey aqarInt\
Have Questions About New Construction?

RP: How can a Real Estate Agent Bring the Most Value to Their Client
Who is Building a New Home?

Sean: Surprise! It's not a roll of blue tape. LOL! The secret to a
successful new home build lies in the early stages of the process, not
just the final walkthrough. Agent's true value shines through in their
proactive involvement. By diligently guiding clients through the
selection of the right builder, meticulously reviewing the
construction contract, and actively participating in pre-construction
meetings, agents can prevent countless headaches and ensure a
smooth building experience. Their attention to the details upfront
and continued support throughout the building process reinforces
their commitment to their clients' satisfaction.

Scan to Submit
Your Question

816.622.8826

elevatedesignbuildkc.com



TOP PRODUCER

How This Upstart Realtor® Took Her aﬁ&aﬂﬂl/
Career From Zero to Sixty in No Time Flat

BY JOSEPH I n 2020, Brooke Marsalla found

COTTLE herself in a career crisis. She
PHOTOS BY was in her fifteenth year with
TIFFANY Jack Black, a men’s skincare
MATSON  company, and she knew that the
PHOTOS TAKEN ice was getting thin. COVID-19
AT CASA BELLA restrictions had all but destroyed
CONSTRUCTION  fqot traffic at retail centers that
sold Jack Black products, which
meant her B2B sales income was
about to tank.

“Clients trust me to promptly answer
questions, address concerns, and keep
them informed throughout the process.*

“The company kept hanging on
and hanging on, but I was the only
one providing for my kids,” Brooke
remembers. “I thought, ‘This is

not going to work.” My boyfriend,
Kareem, started to encourage me
towards real estate. He was my
biggest supporter, and I thought,
‘That’s funny, because I've actually
always loved real estate, but I've
just never been in a position where
I could make the transition.”

Brooke bought her first home

at the ripe age of 21 and then
leveraged increasing home values
over the years to level up into
better properties, which meant
she’d developed a familiarity with
the real estate process. She had

a hunch that her fifteen years

of outstanding sales experience
would make sense in real estate.

“Buying a home is an exciting
journey, but it can also feel
overwhelming without the right
guidance,” Brooke says, “which is
why I'm committed to providing
exceptional client care. Clients
trust me to promptly answer

Kansas City Real Producers - 17



“Know that nothing’s

%0 W}W 22

You can do anything.”

18 - March 2025

N

questions, address concerns, and
keep them informed throughout
the process. My goal is to make
the home-buying process smooth,
straightforward, and, ultimately,
a positive experience they’ll
always remember.”

Her hunch was right; taking

care of people in sales translated
directly to taking care of people
during the home-buying process.
Brooke quickly found success,
specializing in new construction,
resale, and relocation. “Last year
was my best year yet,” she says. “I
closed 106 homes in 2024 at a little
over $35.9 million in volume.”

Brooke is effusive about her
experience on The Rob Ellerman
Team at ReeceNichols and how it’s
helped her business thrive—T've
loved being on the Rob Ellerman
team. The overall support and
everything that comes along

with being on the team has been
amazing. Rob is just such a great
guy and is so humble. You can
call him or you can text him, and
he’s always there to listen or help
or give you an idea. I also owe

so much to Missy Barron who’s
also on the Ellerman Team. She’s
been a mentor to me, is always
encouraging, and has lots of ideas
that are outside of the box.”

At the end of the day, when
Brooke goes home to her girls,
all the success finds its meaning.
“I'm a single parent with three
daughters, and I want them to be
strong, successful, independent,
and to know that you can build an
amazing life for yourself on your
own. It’s important to me for my
girls to know how much I love
them, support them, and want
the absolute best for them. That’s
really why I work so hard.”

Brooke has no plans of slowing
down in the future. Most people
might hang their hat on this
success and milk it for all it’s
worth, but she has more ideas,
like her little side project called
“Haven Designs.”

“It’s just in the beginning stages,
but I've come up with a concept
to help clients with design and
staging alongside curating gift
ideas for Realtors® and other
businesses involved in real estate
who want to add a special touch
of gratitude for their clients. It

is a huge passion of mine and
something that I love—to talk
with someone, get their ideas, and
then bring it all to life,” she says.

Along the way, Brooke has
developed a passion for helping
new agents find their bearings.
Despite her success, Brooke didn’t
have anyone holding her hand for
her first year or so in the business.
“I had to take charge and figure

it out on my own, which is kind

of my personality anyway. So,
every day, if I wasn’t selling a
house, I was digging in, trying to
figure out different things about
the floor plans or the contracts,
working to grow as an agent,
learning everything I could about
the business, and expanding my
capacity for transaction volume.
Pretty soon, when new agents
would come on to sell homes, they
started to reach out to me and

ask questions,” she remembers.
She realized she had a knack for
coaching them, and it’s muscle
she intends to flex more in the
months and years to come.

Brooke Marsalla has cemented her
spot in Kansas City’s real estate
elite, and she’s ready to stay there.
“The most important thing,” she
says, “is to know that nothing’s
impossible. You can do anything.
You just have to be willing to put
in the work, put in the effort, and
have confidence in yourself.”
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Nominate a

THCEN  CELEBRATE!

Do you know an outstanding real estate agent?

Y[]UR CLOSING S IN GOOD HANDS.

they should be in the next issue.

Reach out to us at

Reece.Hale@RealProducersMag.com. - e
Shoot us their name, email, cell number, and
why they are awesome. You might just see v
them in an upcoming issue!
v y
R
KEEP YOUR LISTINGS c
:' y g— 4
"= % WITH YOUR TRUSTED KC METRO PLUMBING CONTRACTORS % oyl .
1 010\ -
i Dlnvmhbinn (
H NLENER I-Il.ll S
Thelbentlemar l]ﬂ]ﬂ_ﬁ}ﬁ'
GIVE YUUR CLI ENTS * FAST AND RELIABLE SERVICE TO MINIMIZE DOWNTIME
% UPFRONT PRICING AND FREE ESTIMATES
* EXPERIENCED TECHNICIANS
* 24/7 EMERGENCY SERVICE TO KEEP YOUR CLIENTS HAPPY
SCHEDULE A FREE CONSULTATION TODAY % 913.250.9935 ¢« TKPLUMBINGKC.COM T P{I)ll‘lltlnl?{l‘lf,al CT'TLE. C OM

Fhe Compuanry That Celebrales You!
20 - March 2025




PARTNER SPOTLIGHT

Andrew

When you ask Andrew
Hampson about his path to
owning his own insurance
agency, he’ll tell you it wasn’t
exactly a straight line. Born
in Chadron, Nebraska,
Andrew moved to Kansas
City with his family when

he was just two years old
and grew up in Blue Springs,
Missouri. After graduating
from the University of
Missouri-Kansas City in with
a degree in Communication
Studies, Andrew embarked
on a winding insurance
industry journey starting in
2003 that eventually led him
to Goosehead Insurance.

“Who grows up dreaming
of being an insurance
agent?” he quipped with a
laugh. “Like many people,
one opportunity led to
another. I was drawn to

the client-focused aspect

of helping people solve
problems and building long-
term relationships.”

But Andrew’s path wasn’t
without its challenges. A
serious mountain biking
accident, the passing of

his older brother, Chris,

and major life transitions
all played pivotal roles in
shaping the man he is today.
“When all those things
happened in such a short

22 - March 2025

time, I realized life is way
more fragile and shorter than
I thought,” he shared. “That
propelled me to take the leap
of faith and chase my dream
of owning my own business.”

Andrew officially launched
his Goosehead Insurance
agency two years ago,
building it from scratch with
a “people-first” philosophy.
His mission is clear: to
provide seamless, tailored

insurance solutions that make

the home-buying process
smoother for clients and real
estate professionals alike.
“I'm passionate about being
a trusted resource for real
estate professionals,” he said.
“My goal is to help them, and
their clients get to the closing
table with confidence.”

Andrew’s personal life is just
as vibrant as his professional
one. He recently married his
wife, Janessa, on October 4th,
describing her as “amazing.”
Janessa works as a legal
analyst for Lockton and
devotes much of her time to
supporting women who have
been victims of trafficking.
“She’s incredible,” he said.
“Her work inspires me

every day.”

Andrew is also the proud
father of three sons: Cole,

with Goosehead Insurance

22, who is in college and
preparing for his own
wedding next October; Jack,
18, a senior at Lee’s Summit
West High School; and Mark
Asher, 15, a freshman. The
family loves spending time
together cooking, traveling,
and exploring history-rich
destinations like Washington,
D.C., or nature-filled retreats
like the Rocky Mountains.

PHOTOS BY TIFFANY MATSON

From Blue
Springs to
Business
Owner

“We’re foodies,” he admitted.
“Whether it’s trying out new
restaurants or experimenting
with recipes at home, food
brings us together.”

Andrew’s older brother,
Chris, remains a guiding
influence in his life.
Describing Chris as
“everyone’s big brother,”
Andrew recalled countless



acts of kindness, like giving
his shoes and belt to a
homeless man during a
family vacation. Inspired

by his brother’s generosity,
Andrew and Janessa recently
launched “Chris’s Belt,” a
volunteer initiative and fund
dedicated to serving the
homeless. “We just had our
first day of service on his
birthday, December 1,” he
said. “It’s a way to honor his
legacy and give back to those
in need.”

Andrew credits much of
his success to mentorship.
Professionally, he draws
inspiration from his former
boss, Jim at Lockton, who
taught him the importance
of building trust, listening
to clients, and leading with
vision. “His leadership style
and work ethic continue to
inspire me,” Andrew said.
Personally, he looks up to
Chris, whose perseverance
and compassion set a high
bar for what it means to
make an impact.

Navigating the transition
from the corporate world
to entrepreneurship
wasn’t easy, but Andrew

embraced the challenges as
opportunities for growth.
“Consistency and follow-up
are everything in business,”
he explained. “Showing

up, listening, and following
through on your promises is
what sets you apart.”

As he continues to grow his
agency, Andrew remains
focused on building
meaningful relationships
with real estate professionals
and clients. “Success to me

is about growing every
day—personally and
professionally—and creating
alegacy of service and trust,”
he said.

Outside of work, you might
find Andrew tackling
woodworking projects,
traveling with his family,

or trying not to injure
himself on a mountain bike.
“Apparently, 'm old and find
ways to hurt myself,”

he joked.

When asked what people
might not know about him,
Andrew revealed his passion
for personal growth and
mentorship. “I've invested a
lot in my own development

Success to me
is about growing
every day—
personally and
professionally —
and creating a

legacy of service .
, and trust. /

and love helping others
discover their strengths,”
he said. “I believe personal
growth strengthens

teams, businesses,

and communities.”

With a strong foundation
of passion and purpose,
Andrew Hampson is
building more than an
insurance agency—he’s
building a legacy.

VA PURCHASE:

= 0% Down Payment

= Credit score minimum of 580

Easier loan gualifying criteria compared
to conventiona

CONVENTIONAL:
= Loan that i= not backed by a government agency
»  Down payment minimums of 5% and 3%
«  Cregit score min mum of 820
= Cash-Cut Refinance up to 80% LTV
»  Awai atle on primary, secondary, and
investment homes

Current as of January 2024

VA IRRREL:

= Simple refinance process for interest rate
reduction refinance ocans {(IRERL)

+ Up to 100% Loan to Values (L1 V)

= Credit score minimum of 580

VA CASH-OUT REFINANCE:

v Uote 10039 LTV

«  Credit score min mum of 580

= Dbt consalidation

*  Home improvements

+  Combine 1st and 2nd mortgage/HELOC

FIRST RESPONDER:

« 0 down payvment options availakle

«  Offered to Police, Firefightors, Paramedics,
Murses, CMS, ATI, and TG

+  Fixed Rate and ARM available

+  Competitive interast rates

PREMIER CHOICE:

= Up e 150% LTV with ne Mortgage Insurance

= Offered to Mecical Professionals, Legal
Professionals, Military Officers {04 and abowve)

«  Multiple down payrment and loan amaunt
options available

= Crecit score min murm of 720

For more information,

please contact:

Andrew Hampson Contact me for more details
Agency Owner Cole Griggs

Goosehead Insurance — Mortgage Loan Officer

Hampson Agency c: 317-446-0904

zgfcc;/:tiigMS_Ssgg cgriggs@academybank.com

Mobile: 816-804-4393 www.academybank.com/cole-griggs
Email:

andrew.hampson@

goosehead.com

Academy Bank NMLS ID 410602

HERD:

« 30 Lender Crigination Fees

= Offered to Law Enforcemont, Firefightors,
Paramedics, CMTs, Nurses, K-12 Teachers
and school staff

»  Qualifying loan types: VA, Conventions|,
A, Jumbo, USEA

SECOND HOME:

= Borrow up to 80% of the purchase prico

= Available for single family homes,
bonwnihonmes and condos

*  Your loan will not be sold to secandary
markets after closing

= Competitive second home interest rates

Available inall B0 states” Closings in 30 days or less
Contact us today or visit AcademyBank.com

ACADEMYBANK

MEMBER FDIC | EQUAL HOUSING LENDER 2y

Lll lmans are subject to crecit approval Program rerms and conditions app y Fees anply | oan mmbar @
programs: ord sub ect to chonge without notice. ™8 Cash-0Out Relingce not availskle in Texas. FDIC o
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COACHING CORNER

SUBMITTED BY CHRISTY BELT GROSSMAN, CEO AND OWNER OF OPS BOSS COACHING™

One night over dinner, my
husband and | sat with a team
photo, trying to remember

details about our team members’
spouses, kids, and pets. Our

real estate team had grown
rapidly, and while we prided
ourselves on being a “family
team,” maintaining those personal
connections became harder. These
personal touches made our team
special, but scaling made them
challenging to sustain.

Fast forward a decade to Ops Boss®
Coaching, where we faced a similar
challenge as our coaching company
grew. Whether you're leading a real
estate team or a coaching company,
keeping that personal touch while
scaling is no small feat.

At our Gathering of Unicorns (our
annual Ops Boss® Coaching team
offsite), we tackled this challenge with a
creative exercise: Pecha Kucha. Guided
by 20 simple prompts, we discovered
how this concise storytelling format
could strengthen team connections. It’s

26 - March 2025

also perfect for brokerages, small teams,
or offsite retreats.

What Is Pecha Kucha?

Pecha Kucha (pronounced peh-CHA
koo-CHA) is a storytelling format from
Japan. It’s simple yet impactful: 20 slides,
each displayed for 20 seconds, totaling 6

minutes and 40 seconds per presentation.

Using mostly visuals, it challenges
presenters to distill big ideas into concise,
meaningful narratives. For growing
teams, it’s a fun way to foster personal
connections while staying focused.

The 20 Prompts We Used

To make our Pecha Kucha exercise

meaningful and fun, we gave our team

these 20 prompts:

1. Name and Role: Who you are and
what you do.

2. Hometown: Where you were born
or raised.

3. Education: Alma mater or interesting
achievements.

4. Hobbies: Interests outside of work.

. Favorite Book: Share a favorite read.

6. Favorite Movie/TV Show: What you
love to watch.

w1

10.

11.

12.

13.

14.

15.

16.

17.

18.

19.

20.

. Travel Experiences: A memorable

destination or bucket-list trip.

. Family: Introduce your

family or pets.

. Last Year’s Achievements:

Highlight a major personal or
work milestone.

This Year’s Goals: Share your
aspirations for the year ahead.
Favorite Quote: Something
meaningful or inspirational.
Fun Facts: Something unique
about you.

Role Model: Someone you
admire and why.

Bucket List: One thing you’d
love to do.

Food Preferences: Your
favorite food or restaurant.
Languages: Any languages you
speak or want to learn.
Favorite App/Tool: A tool or
app you can’t live without.
Favorite Music: Your go-to
artist or genre.

Hidden Talents: Something
unexpected you're great at.
Closing Slide: A wrap-up and
intro to the next presenter.

Why This Exercise Works

* These prompts created space for
stories all weekend long. Here are
some fun things we learned:

* One person has a motorcycle license

¢ Two people can study in their sleep.

* One team member suspended a whale
skeleton from the ceiling in art school.

* Another is an online minister and has
performed 11 weddings for friends.

* Multiple people had the Northern
Lights on their bucket lists, and one
recently fulfilled that dream.

* One person visited the Oval Office,
sat in the President’s chair, and spun
around in circles as a kid.

1. It Builds Connection

You see the person behind the title.
Learning someone’s favorite food,
hidden talent, or bucket-list goal fosters
empathy and creates bonds.

2. It Reinforces Team Culture
Whether your team values
collaboration, innovation, or family-first
principles, Pecha Kucha strengthens
those values by celebrating individuality
and commonality.

Strengthening
Through

Pecha Kucha

3.1It’s Scalable

This exercise works for teams of five
or fifty. Do it all at once or break it
into smaller groups monthly. New
hires? No problem. Pecha Kucha

makes onboarding personal and fun.

4.1t’s Fun!

The prompts add playfulness,
turning team-building into
something people look forward to.

How to Incorporate Pecha Kucha
Into Your Business

Here’s how you can make Pecha
Kucha work for your team:

1. Choose the Right Setting: Host
it during a retreat, offsite, or team
lunch—any relaxed setting.

2. Provide Clear Guidelines: Use
our 20 prompts or tailor them to
your team. Encourage creativity.

3. Simplify the Process: We used
JotForm to collect answers and
images from the team. For those
short on time, our operations team
helped find visuals.

4. Reflect and Celebrate: After the
presentations, celebrate the stories
shared. Highlight the connections and
insights that emerged.

The Impact on Our Team

At Ops Boss® Coaching, this exercise
had an incredible impact. We
rediscovered our “family” culture,
learned surprising things about each
other, and laughed—a lot. Whether

it was a favorite book or a hidden
talent, the stories shared reminded us
that we’re not just colleagues. We’re

a collection of people with unique
passions, quirks, and dreams—united
by shared values and a vision to
change the world, one person at a time.

Ready to Strengthen Your

Team Culture?

Scaling doesn’t mean losing
personal connections. Pecha Kucha
can help your team stay personal
and connected. Looking for more
ways to scale with heart? Check out
our coaching programs at Ops Boss®
Coaching. We’ll help you Dream BIG,
Achieve BIG, and IMPACT lives!
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Jan. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME

1 Rob Ellerman Team Reecenichols - Lees Summit

2 Koehler Bortnick Team Reecenichols - Leawood

3 Eric Craig Team Keller Williams Kc North

4 Dan Lynch Lynch Real Estate

5 Steve Cutshaw Keller Williams Realty Partner

6 The Collective Team Compass Realty Group

7 Bryan Huff Keller Williams Realty Partner

8 Kim Nofsinger Keller Williams Realty Partner

9 Aaron Donner Keller Williams Realty Partner

10 Shelly Balthazor Reecenichols- Leawood Town Center
1 Ripley Assoc Team Engel & Volkers Kansas City

12 Ray Homes Kc Team Compass Realty Group

13 Jason Meier Weichert, Realtors Welch & Com
14 Alex Thome Reecenichols - Leawood

15 Spradling Group Exp Realty LLC

16 David Van Noy Jr. Van Noy Real Estate

17 Moore Homes Team Compass Realty Group

}}! -( I-_I J_ ) - - ' 4 mﬂ__

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are

] . ] ] ] ]
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed U n I eas h I n I a ct I ca I P rec I s I o n I n c I os I n D ea Is '
are not included. Kansas City REALTORS® is not responsible for submitting this information. |

— GIVING YOUR CLIENTS Z2sece of iret
WHEN BUYING THEIR Z22essre forr2e

CHECK OUT OUR GOLD @) MVP PACKAGES CA N PY

=
: BASIC INSPECTION + RADON, INCLUDES ALL OF THE ITEMS INGOLD + AIR QUALITY

LR scon o Quickly TERMITE AND SEWER SCOPE (i (MOLD TESTING) AND THERMAL IMAGING + FLOOR PLAN Mesalo R gls G A5G E

a ) Boo k O n I in e (THIS IS THE MOST INCLUSIVE INSPECTION AVAILABLE ON THE MARKET)

Drew White, Loan Originator | NMLS# 1900791

Christion Amend. (913) 353-6869 | acmhomeinspection.com US Army Special Forces Retired
' mortgage.com

b
" o ek |

Licensed Professional Engineer
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Jan. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME

18 Will Wiest Midwest Land Group

19 Hern Group Keller Williams Platinum Prtnr

20 Malina Group Keller Williams Realty Partner

21 Reesemontgomery Team Aristocrat Realty

22 The Small Team Reecenichols-Ken

23 Jennifer Barth RE/MAX Auction House, LLC.

24 Kristin Malfer Compass Realty Group

25 Terry Madden Myers Compass Realty Group

26 Brooke Miller Reecenichols - Country Club Plaza
27 Austin Short Group KW Kansas City Metro

28 Brandon Edlin Keller Williams Kc North

29 Danette Baker Weichert, Realtors Welch & Com
30 Jason Patterson Whitetail Properties Real Esta

AN Doug Adam Loch Lloyd Residential Re

32 Candi Sweeney Reecenichols - Parkville

33 Danielle Sapienza Reecenichols- Leawood Town Center
34 Dani Beyer Team Keller Williams Kc North

35 Dan O'Dell Real Broker, LLC

36 Christopher Mather Compass Realty Group

37 Jody Shewmaker Reecenichols Shewmaker

38 Eric Jaynes Keller Williams Kc North

39 Blake Nelson Team KW Kansas City Metro

40 Brent Draper Loch Lloyd Residential Re

41 Richey Real Estate Group Reecenichols - Lees Summit

42 Sally Moore Keller Williams Platinum Prtnr

43 Ask Cathy Team Keller Williams Platinum Prtnr

44 Lynne Matile Reecenichols - Overland Park

45 Sundance Team Rodrock & Associates Realtors
46 Teresa Acklin Prime Development Land Co LLC
47 Stroud & Associates Team Real Broker, LLC

48 Peter Colpitts Reecenichols- Leawood Town Center
49 Denise Sanker Reecenichols - Lees Summit

50 Robbie Smart Weichert, Realtors Welch & Com

30 - March 2025

# FIRST NAME LAST NAME OFFICE NAME

51 Billie Bauer Network Keller Williams Realty Partners
52 Jan Bleakley Parkway Real Estate LLC

53 Trenton Johnson Crown Realty

54 Jan Aylward Weichert, Realtors Welch & Com
55 Meredith Vertreese Coldwell Banker Uplife Realty
56 Kitt Halterman KW Kansas City Metro

57 Macoubrie Zimmerman Weichert, Realtors Welch & Com
58 Aravind Pentapati Platinum Realty LLC

59 Thrive Real Estate K Team KW Kansas City Metro

60 Adam Massey Greater Kansas City Realty

61 Brent Sledd Weichert, Realtors Welch & Com
62 Jenny Burkhead Keller Williams Kc North

63 Brett Roberts Midwest Land Group

64 Courtney Filing Reecenichols - Leawood

65 Shannon Brimacombe Compass Realty Group

66 Ashley Kendrick Chartwell Realty LLC

67 Jake Zillner Modern Realty Advisors

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed

are not included. Kansas City REALTORS® is not responsible for submitting this information.

YOUR #1
REFERRAL
PARTNER FOR

"Daniel is like an extension of our brand.
We know that when we refer clients to
him, he treats them just as we would!
We HIGHLY recommend him."

- Ghavami Group

Qo

Let's Connect So | can Show You
How I Can Help Your Client's Save!

913.530.4481
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Jan. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME

68 Jayne Fincher Reecenichols - Leawood

69 Concierge Real Estat Group Worth Clark Realty

70 Greg Bemboom Sage Sotheby's International Realty
7 Drew Yarkosky Midwest Land Group

72 Dan Quinn Quinn Real Estate Co

73 Christine Dunn Keller Williams Realty Partner
74 Conrad Mays RE/MAX Advantage

75 Lauren Anderson Reecenichols -The Village

76 Ken Hoover Group Keller Williams Kc North

77 Danna Brown Realty Executives

78 Simmonssales Team RE/MAX Area Real Estate

79 Derek Payne Midwest Land Group

80 Darren Merlin Reecenichols - Lees Summit
81 Stacy Curtis Compass Realty Group

82 Amanda Moses Platinum Realty LLC

83 Linda Clemons RE/MAX Innovations

84 Patrick Pearce Compass Realty Group

85 Wade Fitzmaurice Fitz Osborn Real Estate LLC
86 Leann Hiatt Huck Homes

87 Brian Freeman Homesmart Legacy

88 Jackie Perez Inspired Realty Of Kc, LLC

89 Debbie Coe Compass Realty Group

90 Alex Olson Legendary Apartment Brokers
9 Christina Auch Chartwell Realty LLC

92 David Slawson Reecenichols - Country Club Plaza
93 Renee Priemer RE/MAX Heritage

94 Kathleen Bishop Reecenichols - Lees Summit
95 Brett Budke Reecenichols -Johnson County West
96 Maribeth Samenus Platinum Realty LLC

97 Dennis Prussman Real Broker, LLC-Mo

98 Brad Korn Jason Mitchell Real Estate Mis
99 Carla Jones Le La Cheur American Homes Realty

100 Barnett Sells Homes Team Chartwell Realty LLC
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Home Warranty Plus with A.B. May includes
System Checks for Buyers. With more than
$600 in value, these major home system
assessments are cost-free unless a
customer-approved repair is made during
the visit. Schedule anytime during the
13-month warranty:

E;itra Benefits,

|-|— P e — E—a—

| Extra Value

with Cleaning

'I ﬂE * Heating & Cooling System Check

‘ I| ' Plumbing System Check
Drain System Check
Electrical System Check

HOME WARRANTY Plus, a $250 code upgrade credit

P L U S 6 with A .'.I'IH‘_!_ll

Questions or want to learn more?
Contact Robert Waterfield at 913.915.4873.
We'd love to help.

LET'S ELEVATE YOUR
REALESTATE EXPERI
TOGETHER

Why Cassini Inspections?

° Tr):orough Inschtloi JJ -
© Detailed Reports . '

© Customer-Centric e
@ Affordable & Quick

Don't Forget to Ask About the Cassini Protection Plan

CAS

S |

INSPECTIO S

MATT BERGMAN
(913) 513-0234

CASSINIINSPECTIONS.coM  [H]
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Let's Move KC i

Professional, Quality, & Reliable Moving Partners

Local Moving | Interstate Moving | Packing & Unpacking
Short-Term & Long-Term Storage | Specialty Items =

Morgan Niebuhr | 913.282.5415 | LMKC.org

Do You Have Clients
Who Don'’t
ant to Move
" but Need to
. Unlock Their

Equity?

Fast Turnaround Time:
No Delays in the
~ Closing Process

White Glove Service:
- An Extension of You
SCAN to Get

i Mutual Partnership:
:%'J;ge.l'.’::ay! Enhancing Your Im agz. Adding Truehold’s Sale-Leaseback to your toolkit helps you:

Simplifying Your Life, v Delight current clients who are unsure about selling with a
Co-branding Opportunities new offering: sell your home but continue to live in it.

v’ Start attracting new clients who might not have
6#-‘ goosehead

reached out otherwise.
v Distinguish yourself from other brokers and brokerages who
INSURANCE
HAMPSON AGENCY

only offer to “buy, sell, or invest” in real estate. @ e @

by iy "';,';:

Andrew Hampson Scan to Partner With Truehold Today! i-:.{t?érs
816-448-8839 g p .

Andrew.hampson@goosehead.com truehOId'Com 4"
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Jan. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME
101 Teresa Brenner John Moffitt & Associates

102 Paige Jenson KW Kansas City Metro

103 Kim Taylor RE/MAX Innovations

104 Chuck Davis RE/MAX Professionals

105 Locate Team Compass Realty Group

106 George Medina Reecenichols - Country Club Plaza
107 Charles Moretina Bhg Kansas City Homes

108 Kim Brown Lynch Real Estate

109 Nancy Ward Compass Realty Group

10 Lonnie Branson Keller Williams Southland

m John Ward Compass Realty Group

12 Katherine Gregg Compass Realty Group

13 Sbd Team Sbd Housing Solutions LLC

14 David Barraza Real Broker, LLC

15 Jeff Manning Reecenichols - Country Club Plaza
16 Dawn Riggins Offerpad Brokerage LLC

17 Melissa Irish Reecenichols -Johnson County West

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

A D D

N
T

Ea———A L U F

E ROOF
A TIME

FOR HOMES AND HAPPY CLIENTS

HAPPY DA

ROOFING, LLC Trevor Wendleton

We Protect What You Own ‘ __i VI '
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Jan. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME

18 Sheri Long Keller Williams Realty Partner

19 Nadia Fray RE/MAX Central

120 Travis Heman Whitetail Properties Real Esta

121 Kathryn Thomas Reecenichols - Leawood

122 Sanctuary Team Bhg Kansas City Homes

123 Alan Williams Bhg Kansas City Homes

124 James Mclay Keller Williams Southland

125 Johnny Youssef Platinum Realty LLC

126 Bill Gerue Weichert, Realtors Welch & Com
127 JJ. Curtis Curtis & Sons Realty

128 Shane Tyler Kc Local Homes

129 Sharp Homes Team Epique Realty

130 Nick Gadwood Nexthome Gadwood Group

131 Hilary Baldwin Platinum Realty LLC

132 Rob Lacy Weichert, Realtors Welch & Com
133 Ashley Dwyer Reecenichols - Lees Summit

134 Andrea Sullivan Rodrock & Associates Realtors
135 Andrew Bash Sage Sotheby's International Realty
136 Dana Allen Reecenichols- Leawood Town Center
137 Laura Miller Reecenichols - Leawood

138 Amanda Crossley Sage Sotheby's International Realty
139 Lisa Nelson Reecenichols - Leawood

140 Lora Anstine Anstine Realty

141 Chris Rowe Cedar Creek Realty LLC

142 Lindsay Sierens Schulze Reecenichols - Leawood

143 Eddie Davis Orenda Real Estate Services

144 Jeannine Webb Platinum Realty LLC

145 Susan Palmer Reecenichols - Country Club Plaza
146 Curtis Schultz Chartwell Realty LLC

147 Steve Larue Mcgrew Real Estate Inc

148 Stacey Saladin Keller Williams Realty Partner

149 The Clark Team KW Kansas City Metro

150 Amy Schuler Keller Williams Realty Partner

36 - March 2025

# FIRST NAME LAST NAME OFFICE NAME

151 Tracy Jackson Reecenichols - Country Club Plaza
152 Suzanne Wessel KW Kansas City Metro

153 Rodney Boxley Platinum Realty LLC

154 The Rucker Group RE/MAX Revolution

155 Ramseier Group Keller Williams Kc North

156 Brandon Gregersen Chartwell Realty LLC

157 Sirenna Beyer Reecenichols - Country Club Plaza
158 Telina Shepperd Reecenichols - Lees Summit

159 Sarah Boston Boss Realty

160 Kristi Soligo Fleshman RE/MAX Revolution Liberty

161 Austin Home Team KW Kansas City Metro

162 Randi Platko Prime Development Land Co LLC
163 Matt Rumans Reecenichols-Kcn

164 Therese Hinds Reecenichols- Leawood Town Center
165 Cassidy Wheeler Reecenichols - Leawood

166 Cheryl Minor Platinum Realty LLC

167 Suzy Goldstein Bhg Kansas City Homes

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed

are not included. Kansas City REALTORS® is not responsible for submitting this information.

GHRISWADINGTUN TIM

CHRIS@BRETTREIDGROUP.COM

WE

WE

YOUR TRUSTED PARTNER IN FINANCIAL GROWTH AND SECURITY

ot i

TIM@BRETTREIDGROUP.COM

As tax strategy CPA/PFS, Melvin offers strategic tax
planning solutions for clients, including income-producing
properties. Make informed decisions that optimize your
tax situation with our expert guidance.

e Do the Heavy Lifting -
érsogygli.zed Guidance!

_ . Ll -

BRETTREID  ‘snswnmn
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Jan. 31, 2025

ROQGQFING

BOOST

# FIRST NAME LAST NAME OFFICE NAME el

168 Holly Bond Keller Williams Realty Partner YU U R
169 Clare Bowen Rival Real Estate '
170 Mike O Dell Real Broker, LLC e e N S

7 Sanctuary Real Estat Team KW Kansas City Metro

172 Lauren Roush Reecenichols - Lees Summit VA L E
173 Scott Cox Berkshire Hathaway Homeservices All-Pro

174 Sherry Fuller Weichert, Realtors Welch & Com

175 Jonell Cvetkovic Rodrock & Associates Realtors TRUSTED ROUF UPGRADES
176 The Fisher Hiles Team Reecenichols - Country Club Plaza % |ncrease Curb Appeal & Value Wlth
177 Sandy Mccray Reecenichols - Leawood a FrESh, Reliable ROOf

178 Ginger Doerflinger Reecenicholswarrensbrgwhiteman F Malarkey ShingIES: A Se”mg POint
179 Holly Renfro Platinum Realty LLC for Eco-Conscious Buyers

180 Shannon Rixson Sage Sotheby's International Realty « Fast, Expert Installation to Get

181 Ashlee Whittington-Duncan Curtis & Sons Realty PARTNER WITH TRUSTED ROOFING TODAY Listings Market-Ready

182 vy Home KW Kansas City Metro 816.206.8209 | trustedkc.com

183 John Barth RE/MAX Innovations

184 Travis Sitzman KW Kansas City Metro

185 Dan Long Real Estate Team Keller Williams Platinum Prtnr

186 Mendy Jarman Keller Williams Realty Partner Yﬂ u ca n ke E h E r fra a

187 Veronica Morris Keller Williams Realty Partner frn m h u m a n t ra IC ki n A

188 Debi Weaver Reecenichols - Overland Park g

189 Murray Davis Bhg Kansas City Homes

190 Chris Matthews Reecenichols - Leawood

191 Alison Zimmerlin Reecenichols - Leawood

192 Cambridge Cates Cates Auction & Realty Co Inc

193 Rothermel Group Keller Williams Kc North

194 Moving To KC KW Kansas City Metro

195 Kathy Stevens RE/MAX State Line

196 Brenda Youness Weichert, Realtors Welch & Com

197 Dave Campbell Keller Williams Kc North J

198 Bryan Parrish Keller Williams Realty Partner INTE R.!d H IEFI.Ll c E

199 Bob Winney Keller Williams Realty Partner

200 Benjamin Carter Keller Williams Kc North

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed

are not included. Kansas City REALTORS® is not responsible for submitting this information.
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ASK US ANYTHING

FAQ about
Kansas City
Real Producers

Ever since we launched Kansas City Real
Producers in July 2017, | have heard some
of the same questions from many of you.

| figured it would be most efficient to publish
the answers here in case more of you had
the same questions. Remember, my door is
always open to discuss anything regarding
this community — this publication is 100%
designed to be your voice!

Q: Who receives

this magazine?

A: The top 500 agents of
Kansas City. We pulled MLS
numbers (by closed volume)
in the Kansas City market.
We cut off the list at number
500. The list will reset in early
2025 based on 2024 totals and
continues to update annually.

Q: Why am | not listed

on the top 200 standings/
why are my numbers
showing differently?

A: There are a number of
reasons why that could be
the case. First, be sure to
read the disclaimer in its
entirety. We pull the data
on the exact date listed, so
if the closed transaction is
not submitted by that date,
it will not be included. User
error or BRIGHT error is
always a possibility. The
most common reason is
that for any deal with an
alternate agent listed, the
production gets divided in
half between the lead agent
and the alternate. There are
a few other factors at play,
so if you have a question
about the Standings, please
contact me, and we can
take a look: reece.hale@
realproducersmag.com.

40 - March 2025

Q: What is the process

for being featured in

this magazine?

A: It’s really simple — one
or multiple peers have first
nominated every featured
agent you see. You can
nominate or be nominated
by other agents, affiliates,
brokers, owners, and office
leaders. A nomination
currently looks like this:
you email us at reece.hale@
realproducersmag.com with
the subject “Nomination:
(Name of Nominee).”
Please explain WHY you
are nominating them to

be featured. It could be

that they have an amazing
story that needs to be told,
perhaps they overcame
extreme obstacles, they are
an exceptional leader, have
the best customer service,
or they give back to the
community in a big way, etc.
Once the timing is right, the
next step is an interview
with us to ensure it’s a good
fit. If all works out, then we
put the wheels in motion.

Q: What does it cost

to be featured?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!

‘nr

i

L iy »

This is NOT a pay-to-play
model whatsoever.

Q: How can | write an article
to be printed?

A: If you are interested

in writing an article to
contribute your ideas,
experience, knowledge,
expertise, or stories to the
Kansas City Real Producers
community, please

email me at reece.hale@
realproducersmag.com.
Even if you don’t consider
yourself a prolific writer,
let’s talk!

Q: Who are the

Preferred Partners?

A: Anyone listed as a
“Preferred Partner” in the
index at the front of the
magazine is an integral
part of this community.
They will have an ad in
every issue of the magazine,
attend our events, and be
part of our Facebook group.
We don’t just find these
businesses off the street,
nor do we work with all
businesses that approach
us. One or many agents
have personally referred
every single Preferred
Partner you see. We won’t
even take a meeting with a
business that has not been
vetted by one of you and is
“stamped for approval,” in
a sense. Our goal is to create
a powerhouse network not
only of the best agents in the
area but the best affiliates,
as well, so we can all grow
stronger together.
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Q: How can | refer

a local business to join KCRP
as a Preferred Partner?

A: If you know and want to
recommend a local business
that would like to work with
more top real estate agents,
please email me at reece.
hale@realproducersmag.com
and introduce us! This is the
only way we can grow and
strengthen this community,
through your referrals. It’s
much appreciated!

Q: How might | get

more involved in

this community?

A: Two primary ways: First
of all, if you have not already;,
be sure to join our private
Facebook group specifically
for the top 500 real estate
agents and our preferred
partners. To request to join,
simply search on Facebook
the keywords “Kansas City’s
Top 500 Real Producers
Community,” and it will

pop right up. Request to

join, and we will promptly
accept you into the group.
This online community is a
space for further connection,
contribution, and curiosity
to be shared among our
members. Secondly, be sure
to attend our events. We
currently plan to host events
throughout the year, a couple
of golf outings, and some VIP
social events throughout 2025.
We promote these events

via email and Facebook, so if
you haven’t been receiving
invites, please email me
immediately at reece.hale@
realproducersmag.com.

WE'RE HERE TO HELP PROTECT
YOUR PROPERTY RIGHTS.

Security 15t Title

WE WANT TO PAINT THE TOWN GREEN
EVERYDAY - NOT JUST ST. PATRICK'S DAY.

THE SERVICE AND PRODUCTS
YOU DESERVE PROTECTED BY

THE SECURITY.IST TITLE (”
SREEN "\ > .

YOURINDUSTRY LEADERS'
JUSTDOWN THE ROAD®

TITLE INSURANCE | ESCROW | ABSTRACT SERVICES | 1031 EXCHANGES

——

WE HAVE KANSAS CITY COVERED.
LOCATIONS DETAILS AVAILABLE ONLINE
WWW.SECURITYIST.COM/



) Central Bank | Mortgage
gag

FINE HOMES

PROFESSIONAL BUSINESS LOANS
BY LUKE

BUILDING IN
THE FINEST
KANSAS CITY
COMMUNITIES
SINCE 1988

e For Lawyers, Professional
Engineers and College/
University Professors’

e No down payment or
Private Mortgage Insurance
(PMI) required

AVENTING (1358™ & ROE)

GRAMD RESERVE — MISSION RANCH

BRISTOL HIGHLAMNDS - - -
o e Minimum FICO credit
LOCH LLOYD, CEDAR CREEK Luke Landau
RIVERSTONE VALLEY. NMLS# 502099 score of 700
VILLAGE EAST OF LEANWOOQD

About Luke:

In the mortgage business, it’'s important to have a lender who is
educated about the ever-changing mortgage programs available.
And that’s good, because Luke is a lifetime learner. This dedication
to growing his knowledge base, combined with a strong connection
to the Kansas City, Lawrence and Wichita markets, is what makes
Luke great.

It’s also what benefits your client in the long run.

Luke combines his loan knowledge with Central Bank’s vast program
availability. Our Professional Business Loan is only one of many. He
finds the right loan and then takes the time to truly understand what
program benefits your client most.

Talk to Luke today. Scan the QR code!

Owner occupied, singlefamily dwellings only. Purchase of primary residence only. Options are available for loans exceeding $800,000 but

will require a down payment. Eligible borrowers must be in market. 'Eligible professions require earnings of at least $90,000 per year. This

is not a commitment to lend or extend credit. Applicant subject to credit and underwriting approval. Not all applicants will be approved for

financing. Receipt of application does not represent an approval for financing or interest rate guarantee. All rates, programs and fees are subject

to underwriting guidelines and are subject to change without notice. Other restrictions may apply. See bank for details. The Central Trust Bank

NMLS #407985 MEMBER FDIC 238 Madison St, Jefferson City, MO 65101. Copyright Central Bancompany. All rights reserved.

EQUAL HOUSING
LENDER

JSROBINSON.COM - 913.298.9296 - INFO@JSROBINSON.COM




9151 Currency St.

Irving, TX 75063

FAST APPROVALS. FAST CLOSINGS. LOW GOSTS.

— We work with over twenty lenders to —
negotiate you the lowest rate every time
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Taylor Hartley . NMLS #236734
Owner | Mortgage Broker

cell: (913) 634-8600 | office: (913)599-9222
taylor@smarthomelending.com
smarthomelending.com
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Find Out Why Brokers @H@ SMART HOME
Are Always Better \ﬁ\/ LENDING



