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Pointing you in the right direction ... one closing at a time!
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A QUICK
SALE WITH
OCCUPIED
STAGING

We enhance existing
living space with
furniture, accessories,
wallpaper, artwork,

' and more. You won't
believe the difference
a few hours can make.

(757) 899-4656 | OasisHomeSpaces.com
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If you are interested in nominating people for certain stories,
please email us at: joni@realproducersmag.com.

loanDepot offers:

Long-term lock options and buydowns

Builder processes to enhance customer experience

Senior Loan Consultant
NMLS #743042

OPPORTUNITY

MC-5431. (040224 131872-2014b)

Building America Together

As a top-five retail mortgage lender in America'and the top
non-builder-owned lender to new homebuyers in the U.S.,2 loanDepot’s
digial loan experience and vast product spectrum allow us to deliver the
right loan and improve chances of a more certain and timely closing.

Fully digital loan experience® powered by best-in-class technology*

Lender Paid Mortgage Insurance options up to 95%:?

Christie Woytowitz  (757) 619-5279
cwoytowitz@loanDepot.com
www.loanDepot.com/cwoytowitz nLssmsT

loanoDepot

finance/best-mortgage-lenders-d0Oea859d 3) Results may vary. Conditions apply. 4) Source: www.housingwire.com/articles/announcing-
the-2024-tech100-mortgage-winners/ 5) LMPI availability is subject to qualifications. | 192 Ballard Ct., Suite 100, Virginia Beach,

: 1) Source: www.scotsmanguide.com/rankings/top-mortgage-lenders/2023-top-retail-lenders/ 2) Source: www.wsj.com/buyside/personal-
eavacvousine VA 23462 | loanDepot.com, LLC NMLS 1D 174457 (www.nmisconsumeraccess.org). Licensed by the VA Bureau of Financial Institutions

More Than a
Closing—A Legal
Partner for Life

At Hanger Law, we're more

than your settlement
agency—we’re your dedicated
legal team. As a full-service law
firm, we provide the expertise
and protection only attorneys
can offer. From contract
negotiations and title resolutions
to estate planning, family law,
and business law, we help you
and your clients navigate every
legal step with confidence-
through every stage of life.

Trusted. Experienced.
Committed to Your Success.

|ij| HANGER LAW

Haley Van Syckle Morgan
N/ Relationship Manager
» hmorgan@hangerlaw.com

. 12 757.351.1510

TODAY'S
THE DAY T0
COMPARE

nNnuNninr &

UNMUIUVE N
AND SAVE' Home Warranty
IF YOU'VE RECEIVED YOUR RENEWAL NOTICE FROM
ANOTHER HOME WARRANTY COMPANY, TAKING A FEW

MOMENTS TO LOOK AT CHOICE'S RATES COULD SAVE
YOU UP TO $740.

READY TO SAVE? LET'S TALK!
JUST CALL 757-752-0298!
chwpro.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ADVERTISING
Real Producers
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals
Brittany Perry

(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF REALTORS®

Hampton Roads
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES

Budget Blinds of

Hampton Roads

(757) 356-9996
budgetblinds.com/chesapeake

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/DEVELOPER
Bay Creek Cape Charles
(844) 620-2900
baycreeklife.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Peacelink Financial
Planning, LLC

Leland Gross, CFP

(757) 504-2765
peacelinkfp.com

FLOOR COVERINGS
Express Flooring
(757) 735-1260
expressflooringvb.com
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GENERAL CONTRACTOR/
CONSTRUCTION/REMODELS
Cubas LLC

Rafael Cubas

(757) 837-8145

Cubasgc.com

GIFTS

Delightful Deliveries
Hannah Johnson
(757) 276-1267
Www.dd-757.com

HOME INSPECTION

Beacon Property Inspections
Michelle Burke

(757) 822-4839
www.beaconproperty
inspections.com

Lind’s Property Inspections
Curt & Cindy Lind

(757) 575-5932
Lindspropertyinspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

HOME STAGING

Impressive Home Staging
Kim Dombrowski

(757) 803-3877
ImpressiveHomeStaging.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish
(757) 291-4398

achosahw.com

Choice Home Warranty
Jamie Cook

(757) 771-6123
chwpro.com

First American
Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

INSURANCE

Evertree Insurance

Sarah Dodson

(757) 248-5973
evolving.evertreeinsurance.com/

INTERIOR DESIGN

Oasis Home Spaces

Shelly Outten

(757) 899-4656
www.oasishomespaces.com

MORTGAGE

Alvin Lapitan & Greg
Bell — The Broker
(757) 619-4494
thebrokerva.com

Cara Erickson — Atlantic
Bay Mortgage

(757) 348-2262
www.atlanticbay.com/
caraerickson/

Carrie Williams —

Revolution Mortgage

(757) 870-4614
www.revolutionmortgage.com/
loan-officer/448070

Christie Woytowitz

— loanDepot

(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond —
TowneBank Mortgage
(757) 748-5522
townebankmortgage.com/
officers/colby-raymond

Cynthia Lewis - New
Dominion Mortgage

(757) 822-0330
NewDominionMortgage.com

David Burchett

— Arbor Home Loans
(757) 773-8545
Arborhl.com

Justin Miller — Veterans
United Home Loans
(619) 818-5976
VUJustinMiller.com

Kimberly Vap — CMS
Mortgage Solutions Inc.
(757) 544-8934

Liz Copeland —
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

Movement Mortgage
- Kirk Team

(757) 802-2578
movement.com/lo/
matthew-kirk

MOVING SERVICES
Marathon Moving Services
(757) 348-5124
marathonmoving
services.com

Off Load Moving
Briar Baughman
(757) 749-7212
offloadmoving.com

Tidal Town Moving
Roger Burnham

(757) 981-0500
tidaltownmoving.com/
movers/virginia-beach-va

PHOTOGRAPHY &
VIDEOGRAPHY
Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/
BRANDING

Leah Ariel Photography
(757) 202-7666
LeahArielPhotography.com

Rachel Saddlemire
Photography

(336) 970-1386
www.rachelsaddlemire.com

PRINTING / PROMOTIONAL
Innovative Twist

(757) 553-1M
innovativetwist.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
Coastal Exposures

Dave Schwartz

(757) 639-5124
VACoastalExposures.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

A Digital Marketing
Consultant

Mary Kromer

(732) 606-5236
ADigitalMarketing
Consultant.com

TERMITE INSPECTION
& PEST CONTROL
Detect Termite &
Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

TITLE & ESCROW
Noble Title & Escrow
Matt Kantro

(757) 524-4210
www.nobletitleva.com

Title Concepts
Shannon Blatt
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TITLE ATTORNEY
Hanger Law

(757) 351-1510
www.hangerlaw.com

TRANSACTION COORDINATOR
Coastal Closings

Karmen Stevens

(757) 869-0566

Scan QR code or go to www.newmortgagemendays.com

i iiare

Y

Why are Mortgage Brokers Better?

FOR REALTORS:

e (lear to Close in 10 Davs or less!

e Provides access to a wide range of loan

SCAN | Eissm |

ME &

options from multiple lenders, offering

more choice.

FOR BUYERS:

e [‘oslers compelition among lenders in their
network, often resulting in better rates and

Lerms.

e (Crealive Programs rolled out by lenders o
help brokers compete with banks, which

ultimately benefits the buyver!

STAY UP TO DATE WITH WEEKLY VIDEOS!

New Dominton Morimege, wgg Volve Phiey Chesapeale. Vi STE 2, Egual Housing
Lender, NMLS 1D: cqpstoe (hip: swowmnlsconsumeraccess.org ), iy is nol a
commilinend b teniek: all bowries sweljeet to credit approval and other eritério,

NewDominion

—— MORTGAGE ——
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Worlds Away Is Closer
Than You Think

New Townhome Bayside Village

e

S MR R T e TR ARSI SN
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814 Turnberry Arch 605 Carousel Place

3Bed | 2.5Bath | 2,260 Sq Ft | $645,900 5Bed | 4.5 Bath | 3,278 Sq Ft | $1,775,000
The Vinings is a 2,260 square foot plan on two levels, Embrace the ultimate coastal lifestyle in this
featuring the Owner’s Suite on the main level. As stunning 3-story dream home with a fabulous reverse
you enter this home, you pass through a foyer which floor plan and breathtaking sunset views of the
opens into the main living area, where i} Chesapeake Bay. This expansive home

the kitchen with large center island, boasts over 3,200 sq ft of smartly

dining area, and living room all designed living space that’s perfect

blend together to create a wonderful for both relaxation and entertaining.

sense of openness.

Explore A Fantastic Lifestyle Opportunity For Your Clients

Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the
lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost
anywhere in Hampton Roads, yet worlds away from anything you've ever experienced in Virginia.

Bay Creek is recognized by ideal-LIVING Magazine as the ‘Best

e A iles of pri h ke B h ¢ Clubh ini h h H T:
Coastal Community In Virginia® and ‘One Of The Top 100 ccess to two miles of private Chesapeake Bay beaches Clubhouse dining at the Coach House Tavern

e 27 holes of Arnold Palmer and Jack Nicklaus
Signature Golf

Places To Live In The U.S.’, and families from Hampton Roads 350-acre Nature Preserve with miles of trails

are discovering a lifestyle they never dreamed was possible Tennis and pickleball

this close to the Southside. Be it a retirement home close to * 10,000 square foot Wellness Center with cardio/weight o

_ Gated community with 24-hour onsite
studio, pools, and group fitness classes

family and friends, a second-home alternative to the crowds personn el

and traffic of the Outer Banks, or a home with a cross Bay
commute that can often be shorter than from their current

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $600s

home, Bay Creek offers families a nearly impossible to find
combination of small town seclusion and big city convenience.

Bring your clients for a memorable visit today!

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com & B VAN Y
@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, ‘ RE I ; |_<
s Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are } § L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2025 Bay Creek. All rights reserved. Cape Charles, Virginia

As the sales and marketing team for the developer, Bay Creek

Realty enthusiastically welcomes Buyer’s Agents. Whether you
accompany your clients onsite or simply refer them to our

team, Realtors and Brokers can earn big commissions here on

Virginia’s Cape!



Meet

The
Team

Joni Giordano- Dave Bowling Jacki Donaldson Misty Bailey
Bowling Co-Publisher Managing Editor Connections Coordinator
Publisher dave.bowling@n2co.com Jjacki.donaldson@n2co.com misty@imperialetiquette.com
joni@realproducersmag.com 757-450-2899 352-332-5171 757-897-1283

757-348-7809

Mary Kromer Iran Parker Maddie Podish Dan Steele
Social Media Manager Event Coordinator Writer Writer
mary@adigital iran@asharpevents.com msparks7382@gmail.com dan.steele28@gmail.com
marketingconsultant.com 757-450-1936 757-634-8998 757-667-1556

732-606-5236

S

Dan Clark LEAH WALLACE Mason Murawski Charles Townsend
Writer Photographer Photographer Photographer
dan@danclark.realtor info@leahariel murawski.photography@gmail.com charlestownsendvideo@gmail.com
757-206-4144 photography.com 757-504-6461 757-559-4745

757-202-7666

g™

Rachel Saddlemire Dave Schwartz Misty Prewitt
Photographer Photographer Photographer
rachelthephoto42@gmail.com davejschwartz13@outlook.com misty@mistysavestheday.com
336-970-1386 757-639-5124 757-620-0082

Cover photo by Leah Wallace, Leah Ariel Photography

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
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Matthew J. Kirk | Branch Leader
NMLS 947887
(757) 802-2578
Matthew.Kirk@Movement.com
movement.com/lo/matthew-kirk

MOVEMENTMORTGAGE

H#TheresAMatt4That

*As the leading Impact Lender in the United States, Movement Mortgage gives nearly 50% of its profits to lift communities.

575 Lynnhaven Parkway, Suite 101 Virginia Beach VA, 23452 | FL-LO83729, GA-947887, PA-101180, MD-947887, NC-I-183489, SC-BFI-MLO-947887, TN-947887, VA-MLO-12248VA
| Movement Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmlsconsumeraccess.org) Additional information available at
movement.com/legal. Interest rates and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers
must qualify at closing for all benefits.
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Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections

we —
A -"'A [ e 757-822-4839

Beacon

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

PROPERTY INSPECTIONS

757.822.4839 | www.beaconpropertyinspections.com Shining a LIGHT on the home buying process
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MARKETING. BRANDING.
PHOTOGRAPHY.

757.202.7666
info@leaharielphotography.com
Visit today // leaharielphotography.com
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Honmen Stevens

Only pay for the work that is done — no payrolls and
salaries.

Lower overhead for staffing and tools.

Strong systems, tools, and process.

More time to build a bigger business, bigger life, and better
work-life balance.

Karmen Stevens
Transaction Coordinator
REALTOR®/Broker

Licensed in VA & NC
757-869-0566

clientcare@coastalclosings.net

IN-STATE MOVES = OUT-OF-STATE MOVES = MATERIAL PACKING

BEST MOVERS IN TOWN. [ty

AND YOUR

t\‘ "“"."' & --'E 5 i CLIENTS!

Local family and
veteran-owned business

Briar Baughman
Owner & Operator

office « residential - warehouse
"flfz‘.'?uuw '??v-m . "g'{n?.-m»

\ =

= FREE Estlmc:tes for Any Move 801 Butler Street, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com

) Mloreeal b T . (757) 749-7212 » OFFLOADMOVING.COM

= Military & First Responder Discount

Y()U MI..>..> 100/

o

E - g
B IP"F'{-’,"
e P e
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—=—] COVER STORY

The Chard Team,
Howard Hanna
Real Estate Services

STORY BY MADDIE PODISH
PHOTOS BY LEAH WALLACE,
LEAH ARIEL PHOTOGRAPHY

With a smile that
lights up the room,
Elise Chard exudes
warmth and positivity.
You'd never guess the
incredible obstacles
she’s overcome.
Through it all, she leads
with unwavering grace,
determination, and
the steadfast support
of her Family while
building a thriving

real estate career that
continues to grow.

The Chard Team: Lauren Dial, Elise Chard, and Heather Howard

Hampton Roads Real Producers - 15




Elise and her husband met during his
Navy service, beginning a partnership
that would see them through both
triumphs and challenges. Elise’s early
academic pursuits led her to earn a
degree in diplomacy and world affairs,
influenced by her family’s roots in
Mauritius, an island off the coast of
Madagascar. “My mom’s side of the
family still lives in Africa, and it’s
always been a part of my life,” she
shares. This international background
fueled her desire to expose her two
daughters, Delphine, 15, and Aurelia,
12, to travel at a young age, cultivating
their global awareness and curiosity.

Elise discovered her true passion when
she entered the real estate market in

Hampton Roads in 2006. Throughout
her husband’s Navy career, which took
the family to Texas, Florida, Japan,
and Kansas, Elise remained steadfast
in her dedication to real estate. Her
experiences as a military spouse

gave her a unique understanding of
the challenges military families face
when relocating—a perspective that
has made her an exceptional resource
to military buyers and sellers alike.

In 2019, just as her award-winning
business was flourishing, Elise faced
one of the toughest battles of her
life—being diagnosed with metastatic
inflammatory breast cancer. The initial
treatments were ineffective, but Elise,
determined to survive for her family,

took charge, advocating for herself,
researching top institutions, and
finding life-saving treatment at Duke
Cancer Institute. “They saved my life,”
she says, grateful for the world-class
care she received. After enduring six
surgeries, radiation, and more than
four years of grueling chemotherapy,
Elise is now thriving in remission.

During her medical crisis, Elise’s real
estate team, The Chard Team, became

a vital support system. Her husband
stepped in to ensure the business stayed
afloat while Elise focused on her health.
“If T had appointments I couldn’t make
or things I couldn’t do, he stepped up
without hesitation,” she recalls. In 2020,
her friend, Lauren Dial, joined the

66

Recently,
| had the
pleasure
of helping
someone |
assisted in
buying his
first condo
in Virginia
Beach, and
now, he’s
ready to
move on
to a single-
family home;
he was
a former
tenant of
ours, so it
feels like a
full-circle
moment.”




team, followed by Heather Howard in
2021. Her team quickly became one of
her greatest sources of inspiration and
motivation. Together, they’ve created a
close-knit, highly effective team. Elise
reflects, “Life can be unpredictable,
but having this support—especially

in a business without a natural
support structure—is invaluable.”

With more than $150 million in
sales since 2017, Elise’s business

has reached what she calls a “sweet
spot.” She and her team have built a
reputation as luxury specialists and
have established a working dynamic
that Elise values immensely.

Elise’s business model is rooted in
relationships, with the majority of her
clients being referrals from previous
clients. “Recently, I had the pleasure of

18 - March 2025

helping someone I assisted in buying
his first condo in Virginia Beach, and
now, he’s ready to move on to a single-
family home; he was a former tenant
of ours, so it feels like a full-circle
moment,” she describes, highlighting
the deep sense of continuity and trust
she’s built within her community.

Her love for the real estate business
is palpable. Elise takes great joy in
helping clients discover distinctive,
custom homes in Hampton Roads.
“Each one is truly one of a kind,” she
remarks enthusiastically. “You never
walk into a home that’s exactly like
another.” This perspective aligns
with her personalized approach

to her clients—she views each
transaction as an individual journey
rather than a routine exchange.

Outside of her thriving career, Elise
finds fulfillment in giving back to

her community. She volunteers at

her children’s school and is an active
member of a neighborhood garden club,
where she enjoys arranging flowers
and exchanging horticultural tips. “I
get to learn so much from a group of
women I truly adore,” Elise expresses,
describing the club as a refreshing and
rejuvenating outlet amid her busy life.

Elise credits much of her success to
her family’s unwavering love and
support. “They’ve stood by me through
all the years of ‘chaos’ and have always
been incredibly supportive,” she
mentions with a smile. Their steady
presence has been the foundation

of her ability to balance a successful
career and family life, excelling even
through the most difficult times.

ULTIMATE
SUPPORT FOR

SUCCESS IN
ANY MARKET

The REALTOR® Advantage: Perspectives
from HRRA's 2025 Treasurer

GREG CHAPLAIN
2025 HRRA TREASURER

A seller selling or a buyer buying real estate is never just
about the house—it's almost always accompanied by
another major life event, such as a job change, relocation,
upsizing, downsizing, starting a family, and, in some
cases, difficult family changes. As REALTORS®, we
understand the weight of those moments. That's why we
bring not only professionalism and ethical expertise to the
table but also empathy and care. We're here to guide,
support, negotiate for, and celebrate with our clients,
ensuring that amidst the stress of life events, their dreams
come alive. Together, with the strength of our REALTOR®
Associations (HRRA, Virginia REALTORS®, and NAR), we help
build communities, protect property rights, and turn
challenges into triumphs.

That's Who We R!
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Townes at Coliseum Central
HAMPTON, VA

HAMPTON, VA
Get ready to call Hampton, Virginia home with A picture-perfect location hugging the
these beautiful three-story townhomes. The newly revitalized city of Hampton,
perfect location for anyone who wants to Virginia. Low-maintenance townhomes
NORFOILK have their own oasis away from the hustle for residents to enjoy the benefits inside and
and bustle of everyday life. outside their homes.
PORTEMOUTH

WIHGINIA BEACH

o

CHESAPEANE E

River Club The Preserve at Lake Meade
SUFFOLK, VA

SUFFOLK, VA
Welcome to the heart of Suffolk, where you Experience Chesapeake Homes' expertly
can call the community River Club home. constructed homes at The Preserve at Lake
While located close to various city centers, Meade. Located in the heart of Suffolk,
the community itself offers lots of buyers will find themselves surrounded by the
entertainment. beauty of nature right outside their door.

MOYDICK n

Haven at Centerville Ashville Park
CHESAPEAKE, VA VIRGINIA BEACH, VA
Your personal place of refuge is waiting for Discover the gem of Virginia Beach-
you at Haven at Centerville. Within the Ashville Park! This master-planned
serenity of Chesapeake, you will finda community is thrilled to welcome
community of expertly constructed homes alllooking for a home that allows you
surrounded by the beauty of nature. to enjoy life in style.
ELIZARETH CITY

Waterleigh Albemarle Plantation
- MOYOCK, NC HERTFORD, NC
i Beautiful homes in picturesque Moyock, Welcome to Albemarle Plantation, our single
North Carolina. Whether you want to spend family master planned community in
the weekend in the Outer Banks kayaking or Hertford, NC! We have some quick move-in
n an evening out in Virginia Beach enjoying the

opportunities remaining in this established
boardwalk, it is all within easy reach.
& i 5 : 7
i A |
Experlen e the COl’l’lfO. nnoévation

community that is chock full of things to do!

a

Tidewater Mortgage
Services, Inc.

Go to cheshomes.com for current information on each community or call 757-448-3742.
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Karen Tyler, better known simply as “Tyler,” has never taken
the conventional path. As the Broker/Owner of Prodigy
Realty, Tyler has carved out a thriving career in real estate
by following her intuition and leading with determination.

Before finding her calling,
Tyler spent her 20s in self-
discovery and exploration.

In her early 30s, she worked
various jobs—first with an
attorney, then alongside a land
specialist, real estate agent,
and broker. She enjoyed the
freedom of navigating life on
her terms. In late 2008, when
the world was grappling with
the housing market crash,
Tyler unknowingly entered the
stormy seas of real estate. “I just
knew I was starving and didn’t
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want to live off unemployment,
so I put my head to the pavement
and made a whole lot of

phone calls to potential real
estate clients,” she recalls.

Her persistence paid off in

a big way—Tyler closed 54
transactions in her first year and
an astonishing 78 in her second.
She went on to exceed 100 sales
annually for the next decade.
Known for her confidence in
finding the perfect home for her
clients, Tyler jokingly tells them,

“If I don’t find your property
the first day, I'll find it the
second.” And she delivers.

While skeptics doubted

her ability to maintain

such momentum, Tyler
proved them wrong. She

has consistently defied
expectations, building a
business and reputation rooted
in hard work and innovation.
However, the journey wasn’t
without heartache. Tyler’s best
friend, September, an avid
real estate investor, played

a pivotal role in shaping her
vision. “She was so awesome,”
Tyler smiles, reflecting on
their friendship. September’s
untimely passing from a rare
cancer was a devastating
blow, but Tyler channeled

her grief into action. She
continues to help manage
September’s rental portfolio
and honors her legacy with
an annual memorial.

September’s encouragement
is what first sparked Tyler’s
interest in investing. “She
opened my eyes to think
beyond the present and

plan for the future,” Tyler
shares. Her advice became
the cornerstone of Tyler’s
ever-expanding empire. From
starting her real estate team
in 2012 to launching her
second brokerage, Prodigy
Realty, in 2018, Tyler has
embraced new opportunities
while remaining grounded in
her unique leadership style.

LEADER SPOTLIGHT

Tyler’s leadership journey has
been as unconventional as her
career path. By “accidentally”
becoming a team leader, she
discovered her natural talent
for guiding others. When her
agents expressed a desire

for a place to truly call their
own, Tyler answered the

call, forming a dynamic team
that included her daughter,
Madison Rose, who has since
launched her own brokerage.
“We have a unique dynamic,”
she says, describing their
approach as casual yet

highly knowledgeable. This
relaxed yet professional

style helps clients feel at ease
during a stressful process.

Before opening Prodigy Realty,
Tyler had begun to expand
her ventures to include
property management, a
building company, flipping
homes, and a substantial
rental portfolio. In 2019,

she took another bold step,
purchasing new office space.
In 2023, Madison followed
in her mother’s footsteps,
opening her brokerage. “She
has all the best parts of me,”
Tyler says with pride.

Prodigy Realty’s tagline, “Let me
help you build your empire,”
speaks to the heart of Tyler’s
philosophy. For her, real estate
isn’t just about transactions; it’s
about transformation—helping
clients build their empires

and empowering her agents

to succeed. She emphasizes

that her agents know the
importance of answering their
phones, knowing the contracts
inside and out, and maintaining
a deep understanding of the
market. This knowledge, she
believes, gives her clients and
team members the confidence
they need to navigate the
industry’s complexities.
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But Tyler doesn’t lead from
the top down. She actively
involves her team in
decision-making, fostering a
collaborative environment
where creative problem-
solving thrives. “Real estate
is where you can find

your own creative way

of doing business,” she
explains. “As long as you're
compliant and follow the
laws and etiquette, I believe
you’re going to succeed.”

Despite her impressive
accomplishments, Tyler
remains refreshingly
candid. Before marrying
her husband, Jonny, four
years ago, she admits she
struggled with work-life
balance. Even now, she is

often immersed in a project,
whether renovating one

of her many investment
properties or handling
commercial turnovers
herself. “I don’t want to

set my heart on something
when there are so many
variables that could
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| just knew |
was starving
and didn’t
want to live off
unemployment,
so | put my
head to the
pavement

and made a
whole lot
of phone
calls to
potential
real estate
clients.”

happen,” she says. Her adaptable
mindset has served her well,
allowing her to seize opportunities
and inspire those around her.

As Tyler reflects on her journey,
she credits the support of others
for her continued growth,
including Joni Giordano-Bowling,

who has gone above and
beyond by highlighting several
of her brightest agents in this
publication. For Tyler, the joy
of watching her team thrive

is unparalleled. “Seeing my
agents develop their skills and
reach new heights is why I do
what I do,” she emphasizes.

ELEVATING
. PROCESS

EMPOWERING OUR CLIENTS
ON THEIR JOURNEY
TO HOMEOWNERSHIP

CROSSCOUNTRY
MORTGAGE'

Personalized Service:

With a background in Wealth Management, |
understand the importance of building strong
relationships with clients, | take time to under-
stand their entire financial picture and provide
customized solutions.

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule!

| am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:

As a local lender, | understand our
market, and with years of experience
I can provide valuable insights and
recommendations to our clients,
guiding them through the entire
lending journey.

*This is an advertisement and not a commitment
to lend. Cross Country Mortgage LLC is an
Equal Housing Lender

Liz ¢
Copeland

Sr. Loan Officer & Sales Manager
Virginia Beach, VA

Licensed in VA, NC, MD, and FL
434.466.3289
lizcopelandteam.com

@lifeoflizcope
@ Liz Copeland

Personal NMLS1342399
Branch NMLS1909529
Company NMLS3029

Photo by Kelly Freel, Kelly Freel Photography
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DELIGHTFUL DELIVERIES

Pop By’s + Custom Gifts
Simplify Your
7, Client Engagement

With Effortless Gifting +
Lasting Impressions

\

# Tell us who you want to take care of.

% Our team begins crafting gifts and remarkable
experiences for them on your behalf.

% A delightful moment arrives from you.

% Sit back and enjoy the appreciation and

passionate referrals.
T - Hannah Johnson,
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PARTNER SPOTLIGHT

JOS
WRI

TIDAL TOWN
MOVING

STORY BY DAN CLARK
PHOTOS BY RACHEL SADDLEMIRE,
RACHEL SADDLEMIRE PHOTOGRAPHY

Josh Wright, owner of Tidal Town
Moving in Virginia Beach, exudes
an immediately apparent energy

that inspires confidence. But this
career path isn’t quite what Josh

had in mind for himself. Growing

up in Greenville, SC, Josh was

a star athlete with aspirations

of playing in the Big Leagues.

Josh excelled as a baseball player but
dislocated his left shoulder, resulting in

a torn labrum in his first college at-bat.
Undeterred, Josh turned his focus to
pitching. As fate would have it, that dream
lasted a mere three months before he
suffered a similar injury to his pitching
shoulder. Despite multiple surgeries

and a college baseball career primarily
spent riding the bench, Josh was far from
disheartened. He recalled his parents’
words, “Never quit; always put your best
foot forward.” And he did just that.

While studying sports management at
Erskine College and later pursuing his
MBA at Clemson University, Josh worked
as a mover at Tiger Moving in South
Carolina. Using the drive his parents
instilled in him, he quickly climbed the
ranks while gaining vital experience,
first as a mover, then as a supervisor,
and eventually transitioning to an
office role. Little did he know then that
these moves were the precursor to his
future, with each position helping to
build the foundation of his new career
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path. “It was a great opportunity to
learn the ropes,” Josh explains. “I
got to see all aspects of the business,
from the physical labor of moving
furniture to the logistics of coordinating
moves and managing customers.”

When the chance arose to open a
branch of Tiger Moving, Josh jumped
at it. Partnering with a colleague,

he co-founded the company that
would later become Cavalier Moving.
Richmond, VA, became their chosen
destination, and despite launching
right when COVID hit, their business
unexpectedly boomed. Today, Cavalier
and Tidal Town Moving are thriving in
both Richmond and Virginia Beach.

After a year and a half in Richmond,
Josh set his sights on Virginia Beach. The
decision was driven partly by business
strategy and partly by matters of the
heart. He had met Hayley, a Chesapeake
native, and their relationship blossomed,
leading to marriage and a new home in
Virginia Beach. “Meeting Hayley was a
game-changer,” Josh expresses. “She’s
my biggest supporter—not just for my
business, but also for my personal life.”

When he’s not orchestrating seamless
moves, Josh enjoys life’s simple
pleasures in Virginia Beach. Golfing
with friends, exploring local breweries
with Hayley, and cheering on his
beloved Clemson Tigers (despite their
recent loss to Georgia) are his go-to
activities. He and Hayley also cherish
their two dogs, a sheepadoodle and

a German shepherd/Australian
shepherd mix, who bring boundless
energy and keep them on their toes.

Josh’s philosophy is simple: treat those
around you well, and they’ll take care
of you, which translates into happy
clients who become repeat customers
and enthusiastic referral partners. He
believes in building strong relationships
with real estate professionals, offering
them exclusive discounts and going

the extra mile to ensure their clients
have a stress-free moving experience.

Today, Tidal Town Moving is thriving
in both Richmond and Virginia Beach.
Josh’s dedication to quality service
and employee satisfaction has paid
off, earning him a loyal customer
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base and a reputation for excellence.
He remains grateful for the lessons
he learned during his baseball
career, particularly the importance
of perseverance and resilience.

Josh’s dedication to quality and
customer satisfaction stems from his
definition of success. “If you feel like you
did the best you could, you put your best
foot forward, that would be a success for
me,” he reflects. His long-term vision?

To build the biggest and best moving
company in every city he operates in.

i
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put your
best foot
forward.

Josh Wright’s journey has had
unexpected detours and hard-earned
victories, from the baseball diamond

to the moving truck. His passion for his
work, commitment to his employees,
and love for his wife and dogs paint a
picture of a man who has found success
and fulfillment in a path he never
envisioned. As he continues to build
Tidal Town Moving into an “enormous
company,” one can’t help but root for
this former athlete turned entrepreneur
who embodies the spirit of perseverance
and the pursuit of excellence.
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Josh Wright

Tidal Town Moving
757-981-0500
tidaltownmoving@gmail.com
tidaltownmoving.com/movers/
virginia-beach-va

Veterans.

Dedicated to serving those
who served, Justin makes the
.
VA loan process simple.
I
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Veterans United.

Home Loans of Hampton Roads

Justin Miller

RETIRED US NAVY SEAL, Senior Loon Officer, NMLS

Cell: (619) 818-5976
Justin.Miller@éwvu.com | VUJustinMiller.com

“At every step, Justin went above and
beyond. Every question | had was
answered quickly, professionally, and
succinctly.”

- Nathan 6.

“Justin was professional, quick, and an
overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.
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Options Available:

Four-Page Promo:

Perfect for a concise, impactful
version of your feature story.
Eight-Page Promo:

Ideal for those who want to dive
deeper into your story, successes,
and client testimonials.

Promo Products:

* Bulk Shipping

* Direct Mail - Envelope & Letter
* Direct Mail - Fold & Tab

Act now to take advantage of this
exclusive offer and elevate your
brand even further! Imagine
handing out a sleek, professional
printout of your story at your next
client meeting. It's the perfect way
to stand out.

Whitlock:

GLTONE 3833

Dear Featured Agents,

Congratulations on being featured in Real Producers magazine! What an
incredible opportunity to highlight your success, share your unique story, and
inspire confidence in your clients. Now, we're offering you an exclusive way to
extend the impact of your feature with a custom four- or eight-page promotional
printout designed for you to hand out to your clients and prospects.

Why invest in this promotional printout?

* Professional Presentation:

These printouts are high-quality, professionally designed, and tailored to
highlight your feature with striking visuals and engaging storytelling—perfect for
open houses, client meetings, or as part of your marketing kit.

* Build Trust:

Share your success with potential clients in a tangible way. Your expertise
featured in a respected national magazine will reinforce your credibility and
leadership in the real estate market.

* Customized for You:
We'll customize the layout to reflect your branding and personality for a
powerful marketing tool that connects your story with your business.

* Expand Your Reach:
With this printout, you have the opportunity to leave a lasting impression with
every client you meet, reinforcing your brand long after the conversation ends.

* Low Lift, Big Impact:

We like to call this a “no brainer” opportunity, because it's as easy as they come!
Let our team take the marketing burden off your plate and allow you to focus on
selling.

For pricing and custom options, please connect with your publication team . We
look forward to helping you showcase your success!

®#LUCKY closings start with
##a CHARMING partner! %2

Spring market is just around the corner, and I'm here to help
you close more deals, faster. Whether it’s finding the perfect
loan solution for your clients or navigating unique financing
needs, I'm your go-to partner in simplifying the process.

Why Partner with Carrie and Her Team? =———

Fast Pre-Approvals: Quick turnaround times to give
your clients a competitive edge.

Customized Loan Options: Programs designed to meet
the unique needs of every buyer.

Clear + Consistent Updates: You'll always know where
things stand throughout the process.
Reliable Support: A team that works hard to make

every transaction smooth and stress-free.

Let Carrie and her team help make March a month full of

HAPFY CLIENTS + SUCCESSFUL CLOSINGS!

Carrie Williams

Branch Production Sales Manager
NMLS#448070

757.870.4614
www.carriewilliams.net

1=r COMPANY NMLS#1686046  Advertised in: FL, NC, VA

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide Multistate .
Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is for informational LET'S CONNECT!
purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to extend credit.

Branch Address: 780 Lynnhaven Parkway, Suite 180, Virginia Beach, VA 23452 - Branch NMLS# 2562948 - Branch Phone: 757-734-4930

Your Local Resource

Jennifer McCormick
757-390-8785
jmccormick@fahw.com

firstamrealestate.com BN First American

“I'm your home warranty
expert, so you don't
have to be”

Home Warranty™

Phone Orders: 800.444.9030

©2025 First American Home Warranty Corporation. All rights reserved. FA_AD_MAR_JMCCORMICK_MRP_3_25
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BY DR. DAWN M. KENNEDY,

As we move forward into 2025, REALTORS®
will continue to face industry challenges
created by an uncertain legislative
environment. The impacts of the federal
legislation have an enormous impact on local
economies, specifically the housing industry.
Today, the housing shortage, specifically
attainable housing, continues as the 2017
Canadian tariffs remain in effect. In 2017, the
administration placed tariffs on three key
materials in the homebuilding sector: lumber,
steel, and aluminum. The USA imports 30%
of its soft lumber from Canada (College of
Natural Resources News, 2025). Canadian
steel imports were taxed at 25% through
tariffs and aluminum at 10% (the steel and
aluminum tariffs ended in 2019). This resulted
in increased costs for framing, roofing, and
other structural elements of homes. The
combination of the three targeted tariffs

cut into builders’ profit margins, resulting

in higher housing prices and the trend of
building higher-end homes where they could
maintain the profit margins homebuilders
were experiencing prior to the tariffs.

The primary function of the National
Association of REALTORS® (NAR) is to monitor
federal proposed legislation, to oppose
legislation that has a negative impact on the
industry, and to support industry-positive
legislation. Does NAR always win? Of course
not, but its success rate is considered high, at
an average of 70%. NAR’s large membership,
representing slightly under 1.5 million
members, and its talented volunteers and
advocacy staff give it the significant power

to influence legislation. Annual REALTOR®
dues are often looked at as a transactional
exchange, a pay for services, but that
paradigm needs to shift to a more practical
application: business insurance. Every real
estate practitioner should be paying into

that insurance pool, as they benefit from it,
just like every employer pays into the state
unemployment insurance pool or the workers’
compensation pool. Recently, NAR produced a
historical piece named 50+ Years of Advocacy,

which can be found on the NAR website: www.
nar.realtor/advocacy/nar-advocacy-wins.

Some might wonder, “What have you

done for me lately?” Let’s take a moment

to reflect on the years 2020-2024. These

are just the highlights, as REALTORS®

have accomplished so much more:

* 2020: Sustained the real estate industry
through the COVID-19 pandemic, protecting
real estate as an essential service across
the country and ensuring independent
contractors were eligible for stimulus funds,
rescue loans, and unemployment benefits.
Secured permanent Section 179D deduction
for energy-efficient commercial buildings.

» 2021: Provided crucial support to state
associations to achieve a victorious
lawsuit against the nationwide eviction
moratorium.

Secured funding to expand broadband.

» 2022: Successfully opposed nearly a
dozen proposed tax increase provisions
in the Inflation Reduction Act that would
have crippled the real estate market.

» 2023: Secured a 30-basis-point reduction
in mortgage insurance premiums.
Successfully opposed the FHFA’s proposed
loan level pricing adjustment upfront
fee on borrowers with debt-to-income
ratios greater than 40 percent.

* 2024: Successfully pressed Congress to
extend NFIP through March 14, 2025. It is
estimated that 1,300 real estate transactions
daily are affected by this extension.
Pressured legislators to work with
the VA to ensure that veterans could
directly pay for their own representation
while using a VA loan (NAR, 2025).

Educate yourselves
on just how much
REALTORS® and
organized real
estate does to
protect the agent
and broker, every
single day.

Top Agents Know a Staged Home
Sells for Top Dollar and Faster!
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PESTOUT

(757) 737-8688
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Mosquitos  Moisture Fungus Insects Rodents Termites

Termite and Moisture Inspections for Real Estate Transactions

= Clear and efficient inspections support successful reports
* Pestout staffs VPMA certified wood destroying insect inspectors
* Our qualified technicians are equipped for substructural wood repairs

Don’t get stressed out, call PESTOUT.

| ; www.vacoastalex Posures.com
COASTAL EXPOSURES 757-639-5124
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what you
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Consistently providing a fantastic H E LLO l' M

home inspection experience to
clients and referral agents since 2013 MARY KROMER

| own a Digital Marketing Agency

OUR SERVICES: /
Website -Hosting, Design & Managemant

Social Media Management ;

SEQ - search Engine Optimization

Social Ads

Email Marketing

QuickBooks - Bookkesping &
Reconcillations

WHEN THEY’VE GOT THE RIGHT TEAM BY THEIR SIDE!

(Conlact me todag)
Cara Hunt Erickson, CDLP
Sr. Mortgage Banker, NMLS #834056

Licensed in NC, VA /\ A

Direct: 757-348-2262 — t|CI ntIC GBGy
caraerickson@atlanticbay.com /‘\ Mortgage Group
www.CloseWithCara.com

Why QAI?

+ We are partners
in real estate.

+ We are
veteran-owned
and -operated.

« We communicate FREE AUDIT G =
our findings in a (757) 689-7396 F EREE AULIES "“Lj
reasonable and qaihome@qaihome.com 732-606-5236 - My Cell

non-threatening . adigitalmarketingconsultant.com
manner. qaihome.com
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Information deemed reliable but not guaranteed. Communication is intended for real estate and/or financial professionals only and not intended for distribution to the general public.
Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at 600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.

36 - March 2025 Hampton Roads Real Producers - 37



COASTAL VIRGINIA BUILDING INDUSTRY ASSOCIATION
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COASTAL VIRGINIA’S NEW
HOME MARKET IN 2025

BY COLBY RAYMOND, 2025 CVBIA PRESIDENT

The Coastal Virginia region is poised

for continued growth in 2025, and the
new home market is expected to remain
a significant driver of our vibrant
economy. As President of the Coastal
Virginia Building Industry Association,
I'm excited to share insights into the
trends shaping this dynamic sector.

Economic Outlook:

The National Association of Home
Builders (NAHB) forecasts a gradual
stabilization of the housing market this
year. While interest rates have risen,
strong demand persists, particularly from
millennial and first-time homebuyers.
Coastal Virginia, with its alluring beaches,
thriving job market, and growing
population, will likely experience
continued demand for new construction.

Key factors contributing to the

positive outlook include:

* Job Growth: The region’s diverse
economy, anchored by sectors such
as defense, healthcare, and tourism,
continues to attract new residents
and fuel employment growth.
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» Population Increase: Coastal
Virginia’s population is steadily
increasing, driven by both in-
migration and natural growth. This
expanding population necessitates
the construction of new homes
to meet housing demands.

* Pent-Up Demand: Despite recent
market adjustments, a significant
number of potential homebuyers
remain eager to enter the market,
particularly first-time homebuyers.

Design Trends:
While economic factors play a crucial
role, savvy homebuyers are also
drawn to innovative and stylish
designs. Here are a few exciting
trends we’re witnessing in Coastal
Virginia’s new construction:
* Embracing Nature: Coastal living
inspires a strong connection
to the outdoors. We’re seeing
an increased emphasis on
natural light, indoor-outdoor
living spaces, and eco-friendly
features such as solar panels and
rainwater harvesting systems.

* Smart-Home Integration: Technology
continues to revolutionize the
homebuilding industry. Smart-
home features, including voice-
activated assistants, automated
lighting systems, and advanced
security features, are becoming
increasingly popular among buyers.

* Flexible Spaces: Homebuyers are
seeking flexibility and adaptability in
their living spaces. Multi-functional
rooms, such as home offices that can
double as guest bedrooms and open
floor plans, are highly sought after.

Collaboration is Key:

The Coastal Virginia Building Industry
Association is committed to fostering
a collaborative environment that
supports the growth of our region’s
housing market. We work closely with
local governments, policymakers,

and industry professionals

to address challenges such as
affordability, permitting delays, and
the availability of skilled labor.

A Bright Future:

2025 presents exciting opportunities
for the new home market in Coastal
Virginia. By embracing innovative
design, leveraging technology, and
collaborating with key stakeholders, we
can ensure a thriving and sustainable
housing market that benefits both
homebuyers and our

vibrant community.

HOCVBIA

Coastal Virginia
Building Induitry Associatior

When it comes to getting your clients
into their dream home, you don't need luck,
you need a trusted mortgage partner!

I'm here to provide expert guidance
and personalized solutions to make
every transaction a success.

Let's work together this spring!

Colby Raymond | 757-748-5522

Mortgage Producing Sales Manager

NMLS# 455342
Colby.Raymond@TowneBankMortgage.com
TowneBankMortgage.com/ColbyRaymond

Follow Me @ClosedByColby

N\

TOWNEBANK | Esherd
MORTGAGE Download My

Mobile App

@ NMLS # 512138. This is not a commitment to lend. For Agents and professional use only.

nnnnnn

RELATIONSHIPS

THAT WIN.

Third-generation appraisal team

specializing in complex properties, waterfront, acreage, and
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and
the surrounding Hampton Roads area

2509 George Mason Drive #6658
Virginia Beach, VA 23456

(757) 689-0607

www.vabeachappraisals.com
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THE Best Mlovivg

VIRGINIA BEACH'S PREMIER HOME INSPECTORS ,; ; | _ '[””pﬂﬂy I”
CILE LA s Ml R Ey s e [AMPTON HOADS

We Offer a 10%
REALTOR"® Referral
Discount

& Residential Moving
& Commercial Moving
& Local Moving
& Furniture Assembly
& Item Loading

757-981-0500

BEST SELECTION OF FLOORING SAVE THE DATE FOR
IN HAMPTON ROADS

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

Special for 2024 ONLY: Pricked el . : - ,ond
European Oak 5/8 x 7% 3mm TOp Layer $6.99/sf designed to help you succeed in the ever-evolving real estate market.

HARDWOOD | EUROPEAN ENGINEERED | WATERPROOF FLOORING I
CUSTOM STEPS | CARPET | 100% PRESERVED MOSS | CLADDING | VANITIES E -'I.-E

T 1400
COME SEE OUR FULL SELECTION | showroom by appointments only A= de=o .
757-735-1242 | www.expressflooringvb.com [EESzr SPONSORSHIP OPPORTUNITIES AVAILABLE
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WELCOME TO
Real Producers!

Here, we answer the most popular
questions regarding our program. My door
is always open to discuss anything
related to this community—this publication
is 100% designed to be your voice.

WHO RECEIVES THIS MAGAZINE?

* South Hampton Roads Real Producers: This magazine
reaches the top 500 agents in South Hampton Roads,
covering areas from Smithfield to Sandbridge and into the
North Carolina border. We pulled the REIN-MLS numbers
(by volume) from January 1 through December 31 of the
previous year. We cut the list off at #500 to determine
distribution. The list resets at the end of each year.

* Peninsula Real Producers: This magazine follows
the same criteria but focuses on the Peninsula/
Williamsburg agents, cutting the list off at the top 300.

We identify REALTORS®/agents based on their broker’s

location in the MLS. Please get in touch with us if you

find yourself in any of the following unique scenarios:

* Your broker address in the MLS is outside
the South Hampton Roads region, but you
primarily work as a commission agent in South
Hampton Roads or the Peninsula area.

¢ Your broker address in the MLS is on the Peninsula,
but you would prefer to be associated with South
Hampton Roads Real Producers instead.

* Your broker address is Southside, but you prefer to
be part of the Peninsula Real Producers magazine.

42 - March 2025

WHAT IS THE PROCESS FOR BEING

FEATURED IN THIS MAGAZINE?

Anyone on the Top 500 list can nominate other real estate
agents, businesses, brokers, owners, or themselves. Office
leaders can also nominate folks. We consider everyone in the
Top 500 who comes to our attention because we don’t know
everyone’s story, and we need your help to learn about them.
We cannot guarantee a feature, but we encourage you to
meet with one of our team members, support Real Producers,
and attend our private events to increase your chances.

WHAT IS THE COST TO FEATURE A
REALTOR®, AGENT, OR TEAM?

Zero, zilch, zippo, nada, nil. The feature costs
nothing, so nominate away. We are not a pay-to-
play model. We share real stories of Real Producers
based on achievement and nominations.

WHO ARE THE PREFERRED PARTNERS?

Anyone listed as a preferred partner in the front of the
magazine is part of this community and will have an ad in
every magazine issue, attend our quarterly events, and be

a part of our online community. We don’t just find these
businesses off the street, nor do we work with all companies
that approach us. One or many of you have recommended
every preferred partner you see in this publication. In a sense,
we won’t even meet with a business you have not vetted
and stamped for approval. We aim to create a powerhouse
network for the REALTORS® and agents in the area, as well
as the best affiliates, so we can grow stronger together.

HOW CAN | RECOMMEND A PREFERRED PARTNER?
Please let us know if you want to recommend a local business
that works with top real estate agents. Send an email or

text to joni@realproducersmag.com or call 757-348-7809.

BUILDING YOUR VISION
INTO REALITY.

© Home Remodeling

@ Interior & Exterior Painting
& Flooring

© Siding

@ Roofing

@ Framing

© Dnwall Hanging & Finish
© Power Washing... and much more!

(757) 837-8145
Office@CubasGC.com
cubasgc.com

A

VISUALS

Y REAL PRODUCERS

S SPECIAL

© HDR PHOTOS © VIDEOGRAPHY @ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

@ www.lighthousevisuals.com @ 757-637-1743 "1*°['°07 "N
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W WE'RE ONE OF HAMPTON ROADS FASTEST GROWING
VB MORTGAGE BROKERS
E LITE CLU B Tyler Hogge,, ‘ Holly Flo I Paul Glocker

WHERE TOP AGENTS & ELITE MORTGAGE
EXPERTS ALIGN FOR SUCCESS

Celebrating Excellence, Leadership & Record-Breaking Results

Success in real estate is built on strong partnerships. The
Broker Elite Club is an exclusive group of top-tier mortgage
professionals committed to delivering exceptional results,
seamless transactions, and unparalleled service to real estate’s
best. We align with high-performing agents who demand the
same level of expertise, reliability, and innovation in their
mortgage partners.

6 Welcomed 11 incredible R 9% " |
new team members e .

: it ey b, Greg Bell | Alvin LHE--‘-
families served '_ = & '
+ B e — y

A PARTNERSHIP THAT ELEVATES YOUR BUSINESS

Your reputation is everything—so is ours. That's why The Broker partners with the

Launched our

second branch in

Hawaii
best real estate professionals, offering a lending experience built on speed,
precision, and communication. From pre-approval to closing, we ensure every

we're now licensed in transaction strengthens your client relationships and your brand.

L

el

$200M

loan in volume

6

VA, NC, SC, FL, TX & HI

Looking for a mortgage partner that matches your level of excellence?

@ The Broker-Mortgage Experts, NMLS |D #2450802. For licensing information, visit www.nmlsconsumeraccess.org.



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

-~ B BUDGET
T[T, || mBLINDS

| ! I _ It Style and service for every budget.

Windows, Your Way.

Turn your home into a reflectioanf your style with

custom window treatments from Budget Blinds.

From design to installation, we make it effortless to

bring your vision to life with-our wide range of

colors, fabrics, and styles. Let’'s rransform you
windows into a work of art!

Jd | -

-

Call 7'57.-356.9996 for a free in-home consultation

Blinds |+ Shades « Shutters <Drapes * Hlome Automation

Ask us abo
financing o

©2025 Budget BIifids, LLC: All Rights Resefved. Budget Blinds is a trademark of Budget Blinds, LLC and a Home Franchise
Concepts Brand: Each franchise independently owned gnd operated.




