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PROTECTION FOR YOU...AND FOR THEM. HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

We partner with cities and fire departments to
increase safety and peace of mind by:

 Performing room by room safety evaluations.
« Creating emergency evacuation floor plans « Home Clear Outs . Landscape Clean Up

« Providing life saving strategies and action steps. . Painti .
« Registering plans to the fire department database. ey : MDVE Ut bieans
« Carpet & Flooring » Light Handyman Work

How We’re Different.

» Financing options available

« Reduce stress for your clients

« Quickly get homes market ready
» Design & color suggestions

Offered through
Agents text your First/Last Name to 260.245.3933

safehousemapping.com

¢ 260-442-7429
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TURN “JUST A GARAGE" INTO A

SHOWSTOPPER

PROFILES

- aE ‘

Full garage makeovers that
wow buyers and homeowners

1T

11 new stunning colors for cabinetry

Industry-leading products built to last

Professional, locally-delivered service

Kristin Sheckler

IN THIS ISSUE

8 Meet The Team
10 Preferred Partners

12 Publisher’s Note YOU r Cl lents
26 Rising Star: Kristin Sheckler . '
will love it.
Rivers Edge Construction

| 36 Partner Spotlight:
| 5 2 42 Partner Spotlight: into beautiful, functional showpieces. You r | |St| ngs

Real estate agents know it: a great garage grabs attention.

GarageExperts® transforms unused, overlooked spaces

3 Kings Flooring '
52 Cover Story: Emily Ewing Wl Sta nd OUt.
66 The REAL Update
72 Top 100 Standings

EWlng COVER.STORY

ﬁ Garageaxperts@) Book a Design Consultation today at

GarageExperts.com/Fort-Wayne

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at jon.good@realproducersmag.com. High-Performance Floor Coatings - Storage Solutions
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Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to
share with our
Publisher.

Jon Good Amy Deck Dustin McKibben
Owner/Publisher Director of Operations Photography/Video

|"

Marissa Good Heidi Holtsclaw Lydia Riggers
Photography Ad Manager Social Media Coordinator

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

Flooring

Monday - Friday: 9:30am - 5 pm
Wednesday: 9:30 - 8pm
Saturday: 9:30 - 3pm
Closed on Sundays

9002 Lima Road, Fort Wayne, IN
46818 | (260) 489-4839
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HELP US,
HELP THEM.

We are a realtor and lender-focused insurance agency,
trusted with over 180 insurance companies nationwide.

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

(260) 250-4131

3484 STELLHORN RD.

FORT WAYNE, IN 46815
260insurance.com
joe.guardiola@goosehead.com

= goosehead

INSURANCE

Where We Build: :
Fort Wayne e Auburn e Garrett ¢ Angola
Van Wert ¢ New Haven e Huntertown

[t e P e = P

T T R

Elevate Your Expectations. Experience the Kiracofe Difference!

P: 260-705-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Fox Homes
(260) 438-4668
Foxhomeslic.com

Kiracofe Homes LLC
(260) 705-7600
kiracofehomes.com

Lancia Homes
(260) 489-4433
lanciahomes.com

Legacy Homes
(260) 704-2680
legacyhomesfw.com

Prime Homes
(260) 437-4866
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Timberlin Custom
Luxury Homes
(260) 485-8000
timberlinhomes.com

Windsor Homes
(260) 490-1302

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

10 - March 2025

CLEANING SERVICES
Crystal Clear Cleaning Crew
(765) 251-3178
www.crystalclear
cleaningcrew.com/

CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/
myshop/judy-filler

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

CUSTOM KITCHENS

& CABINETS

The Kitchenworks of Fort Wayne
(260) 657-3311
thekitchenworks.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

EMERGENCY PLANNING
Safehouse Mapping
(260) 245-3933
safehousemapping.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

ESSENTIAL SERVICES/
HEALTH CARE

Janel Eckert, ACN
(260) 312-1840

FITNESS STUDIO & CLASSES
Triumph Studios

(260) 438-9414
www.triumph-studio.com/

FLOORING

3 Kings Flooring
(260) 489-4839
3kingsflooring.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Fort Wayne
(317) 910-7361
garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HEALTH & WELLNESS/
IV INFUSIONS

Vita Infusion & Kurate
Aesthetics

(260) 458-1263
vitainfusionllc.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Gold Key Inspection Services
(260) 463-6558

House Call Home Inspection
of Northern Indiana
(844) 264-0404

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

HOME SERVICE SPECIALIST/
HANDYMAN

HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE
Ducharme Agency
(260) 209-4684
ducharmeagency.com

Goosehead Insurance
(260) 494-4030
260insurance.com

Kapocius Family
Insurance - Allstate

(260) 305-6035
app.usecanopy.com/
c/kapocius-family-insurance

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Bailey and Wood
Financial- Ft Wayne
(260) 240-4797

Centier Bank
(219) 755-6140
centier.com

Diamond Residential Mortgage

(260) 240-8669

Everwise Credit Union
(260) 338-1888
www.everwisecu.com/

Go Home Loans
Greg Thomas
(260) 705-4000

Midwest America
Federal Credit Union
(260) 263-1890
www.mwafcu.org

Movement Mortgage
(260) 602-0940
Lexi.Davis@Movement.Com

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nhickstaker.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / PACKING
Hoover The Mover
(260) 459-6926
hoovermover.com

NON-PROFIT/CHARITABLE
ORGANIZATION

Destiny Rescue

(260) 444-2407
www.destinyrescue.org/

PLUMBING & HVAC SERVICES
Flow-Tech Plumbing & Heating
(260) 248-2021
flowtechpandh.com

PLUMBING SERVICES
Best Contracting
Plumbing Services
(260) 387-9664
bestcontracting
plumbingservices.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

Flying Dutchmen Inc.
(260) 431-7103
www.flyingdutchmeninc.com/

PROPERTY MANAGEMENT
Open Door Rentals

(260) 333-7368
opendoorrandr.com

REAL ESTATE DEVELOPMENT
Model Group

(260) 240-8728
modelgroup.net

HOUSE CEILL

Buyer - Seller - Agent
Schedule Today!

844.264.0404

WE OFFER * HOME INSPECTIONS * WOOD-DESTROYING INSECT

Scheduling@HouseCallNl.com

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Art Home Photo

(260) 241-6631

RESTORATION/REMODEL
Springdfield Restoration

& Remodeling

(260) 657-3351
springfieldrestoration.com

ROOFING SERVICES
260 Roofing LLC
(260) 433-1677
260roofing.com

SCHOOLS - PRIVATE SCHOOLS
Lakewood Park Christian School
(260) 925-1393

5555 County Road 29

Auburn, IN 46706
www.lakewoodpark
christianschool.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

TITLE & ESCROW

Home Title Group

(260) 450-2453
www.hometitlegroup.com/

Meridian Title
(260) 490-1100
MeridianTitle.com

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500

INSPECTIONS ¢ RADON INSPECTIONS

Ft Wayne Real Producers - 11



PUBLISHER’S NOTE ~

REAL PRODUCERS

s

GET YOUR TICKETS

Q1 is one of my favorite times of the
year. Why, you may ask? Well, because
February means a new Top 300 Class!
Congratulations if this is your first

time receiving the magazine. Also,
congratulations if you have received the
magazine from the beginning and find
yourself remaining in the Top 300 Real
Estate Agents in Northeast Indiana for
the year 2025. If you are new to receiving
Fort Wayne Real Producers, there is a
section called “The Real Update” in the
back that explains who we are and what
we do. However, once you read all the
stories each month, you will have a
pretty good idea of what we are all about.

Every February, we reset the distribution
to run for 12 months and be sent for free

12 - March 2025

to the Top 300 Northeast Indiana real
estate agents from the year before. This
is based on closed volume from both the
UPSTAR and NE Indiana boards. For 2025,
the cutoff was right around $5.1 million
in closed volume for the year 2024. This
is the highest mark to date! We’ve never
had a higher number for #300 in 7 years
of doing this so if you are receiving this
publication, give yourself a pat on the
back! It’s quite the accomplishment.

Q1 also means it’s time for The RPAs
(Real Producers Awards Gala)! I'm
sure you’ve heard by now, but we
have a little event

happening on ERIL0E)
March 13th from = Fm’" il
6:00-10:00pm at ﬁ iy
The Grand Wayne oo o :

Center. Ifyou haven’t  [®

gotten your tickets yet, make sure you
grab them before they are gone! (You
and your +1 will each need a ticket).
This event WILL sell out. Your ticket
includes entry to the evening, dinner,
drink ticket, and a portion of your
ticket purchase goes to saving lives
and fighting human trafficking!

Stand with us as we speak up for those
who can’t.

As always, if you have any questions,
please reach out anytime!

See you on March 13th!

Owner/Publisher,

Fort Wayne Real Producers
jon.good@realproducersmag.com
574-538-9089

B
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Best Plumbing;‘Best Servi
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estiResults!

BEST CONTRACTING

PLUMBING SERVICES
———

N—r
RESIDENTIAL PLUMBING
Remodels - Installations
Gas lines - Inspection Reports

Best Contracting Plumbing Services

260-387-9664 | Nbestcontractingllc@yahoo.com




Destiny ¢({ Rescue’ Real Producers is responsible for 12.
How many can we rescue at the 2025 Gala?

Chris Russell Director of Engagement

Email: chris.russell@destinyrescue.org Scan to make s

Mobile: (765) 610-9366

Which wine
will be at the

top of

"Judy was amazing helping me set up a wine
tasting for my Open House. She was very
quick to respond to all of my questions and
created a stylish presentation and delicious
wines. Her services are an impressive tool for
advertising and promoting my listings".

Noel Frost

Global Luxury
Realtor/Broker

Coldwell Banker Real
Estate Group

Host a wine tasting fundraiser for your preferred clients
or agent's open house. Contact me for details!

CLOSINGS | THANKFUL FOR YOU | JUST BECAUSE

ONEHOPE gives back 10% of your total purchase to ANY nonprofit
JUDY FILLER SENIOR CAUSE ENTREPRENEUR
260-445-6299 (Call or text)

onehopewine.com/myshop/judy-filler

14 - March 2025

yourimpact! H.-

FLYING DUTCHMEN

Project and Property Services

e

R
Jar

NEW YEAR DECLUTTERING
) 1

. Rl
g~ + We're here to help.you and your
) clients with post-holiday decluttering!
Home, basemenf’,"andizjarage cleanouts
| Starting at $125

- : e __.‘.
(260) 254-4885 | www.flyingdutchmeninc.com
I T oA T S T AL

SMOOTH GLOSINGS

Choose Meridian Title

MERIDIAN TITLE

Ashley Robey Nichole Jehl
Commercial/Residential Account Manager Regional Sales Manager
269.841.6896 260.740.4578
arobey@meridiantitle.com njehl@meridiantitle.com
Katelyn High Chris Alexander
Account Manager Senior Account Manager
260.450.7656 260.246.1687

khigh@meridiantitle.com calexander@meridiantitle.com

meridiantitle.com (&




PARTNER SPOTLIGHT

RIVER’'S EDGE

Construction & Remodeling

For the past 17 years, Rivers Edge
Construction has been a cornerstone

of excellence in residential remodeling
and custom home building. Founded
on a legacy of integrity, craftsmanship,
and faith, this family-operated business
has continually gone above and beyond
for its clients in Fort Wayne

and beyond.

A Foundation Built on Experience
Rivers Edge Construction is more
than just a remodeling company—it’s
a testament to decades of industry
expertise and relationship-building.

With a combined 36 years of experience
in construction, founders Glenn and
Aaron bring a depth of knowledge

and passion to every project. Their
journey began in their youth, with
Glenn stepping onto his first job site the
summer after his freshman year of high
school in 1989 and Aaron interning with
Glenn during his own high school years.

Their shared background reflects

a strong commitment to discipline
and hard work, shaped by Glenn’s
military service in the U.S. Navy and
Aaron’s early career in real estate.

CRAFTING LEGACIES, ONE HOME AT A TIME

These experiences instilled values of
perseverance and relationship-building
that continue to guide their work today.

The Art of Remodeling and
Custom Home Building

While Rivers Edge Construction
specializes in residential remodeling,
their expertise extends to building
custom homes for clients who seek a
personalized touch. They take pride in
helping realtors provide exceptional
service by stepping in as experienced
partners. This collaborative approach
allows them to address complex

LAKE HOU
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challenges and ensure seamless results
for homeowners.

“Our relationships and 36 years in
the industry truly set us apart,” Glenn
notes. These relationships are built on
trust, communication, and a shared
dedication to excellence.

Family and Faith at the Core

Rivers Edge Construction is not just

a business; it’s a family affair. Glenn
and Aaron’s commitment to their
families mirrors their dedication to
their clients. Glenn speaks proudly of
his wife, children, and grandchildren,
crediting his wife as the steadying force
behind his success. Aaron shares a
similar devotion to his wife, Kearstin,
and their three children, emphasizing
the importance of building a legacy for
future generations.

Faith is another cornerstone of their

journey. Both Glenn and Aaron credit
God’s grace as a driving force behind
their success. “Trusting God has been

18 - March 2025

essential,” Aaron explains. “Every success
and failure has refined who we are.”

Challenges and Triumphs
Like any business, Rivers Edge
Construction has faced its share of

challenges. Glenn and Aaron reflect on
the importance of staying true to their
own paths, trusting in God’s plan, and
managing the personalities that come
with running a business. Through these
experiences, they’ve discovered the

Glenn

66

TRUSTING

GOD HAS BEEN
ESSENTIAL.
EVERY SUCCESS
AND FAILURE
HAS REFINED
WHO WE ARE.”

—_—
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importance of perseverance and the joy
of mentoring the next generation.

For Glenn, the most rewarding part

of his role is meeting new people and
mentoring young professionals. Aaron
finds fulfillment in helping others and
seeing the happiness that a well-done
project brings to clients.

Building the Future

Looking ahead, Glenn and Aaron are
committed to inspiring young people to join
the construction industry. They aim to show
the next generation the endless possibilities
in this field, encouraging collaboration and
mutual support among businesses.

“We want to change the way companies
help each other and encourage young
talent to see how amazing this business
can be,” says Aaron.

A Legacy of Excellence

At Rivers Edge Construction, success is
not just about completing projects; it’s
about building lasting relationships,
creating happy clients, and leaving

a legacy. Glenn sums it up perfectly:
“Success is taking each day as it comes,
facing the changes, and rising up the
next day to do it again.”

With their unwavering dedication to
their craft, their faith, and their families,

i IVER'S EDGE

COMBTRUOTION & REsooeuss LT

260-415-3799

““SUCCESS IS TAKING
EACH DAY AS IT COMES,
FACING THE CHANGES,
& RISING UP THE NEXT

DAY TO DO IT AGAIN.”

Rivers Edge Construction is truly
redefining what it means to build
homes—and relationships—that stand
the test of time.

Ft Wayne Real Producers - 21




Make a Home
Your Own
with a Reno Loan

At GO Home Mortgage, we offer a variety of
renovation loan products to help your clients
transform any property into their ideal home.
Whether it's upgrading a kitchen, adding space, or
tackling a complete remodel, we're here to provide
the financing solutions to make it happen.

This is not & comrmitrment 1o lend, Qualidications apply. See representative for details

Our team is dedicated to helping

you and your clients navigate the
renovation loan process with ease.

Srockion Mortgags NMLS 8280
Ecpind Housihg Lender

W nmiscitisinestoisLong
200 W Maln 5t Sutts 107 Fart Wayne, IN 48802
‘gohomeloans.com

) HOME MORTGAGE

G®

Greg Thomas
Branch Manager
NMLS 138838
2607054000
gtEgohomeloans.com

GO FROM HOUSE TO HOME.

‘Ben Kelly

Mortgage Loan Originator
NMLS 218782
260.503.4154
benkelly@gohomeloans.com

TDA

The DucCharme Agency

LAKEWOOD PARK

1 o ks | I1'’'A N § C O o1 A & 4t

We protect what ...
matters to you!

Need home auto I|fe or business insurance?

We write policies to best
serve our clients.

Contact us today!

BEST SCHOOL.
BEST TEACHERS.

22 - March 2025

260-209-4684
ducharmeagency.com
spencerd@ducharmeagency.com

Large Selection of Award-Winning In-House Quality

Building Sites Builder Designers Built

SERVING TOP AGENTS & THEIR CLIENTS FOR NEARLY 40 YEARS
CONTACT US TODAY!

CRAFTED HOMES

since 1985 —
Oy 10
ENO ‘
R www.qualitycraftedhomes.com 4237 Flagstaff Cove
OfETe o

O 260.486.5788 Fort Wayne, IN 46815



Everyone deserves _
a place to call '

their own.

Everwise Mortgage Solutions

L -;'.-?':.-',-'. 2 .L;' - T '
)/ , 7))/ ;W f B s o 8614 St. Joe Road » Fort Wayne » (260) 338.1888
— " T e R

*

" LEGACY DIFFERENCE : S oror

CREDIT UNION

2 NEW VILLA PROPERTIES WILL BE HITTING THE MARKET IN TULLYMORE & THE PRESERVES!

e THE QUARRY e THE PRESERVES ¢ SHADOW CREEK e TULLYMORE e VILLAS, SINGLE-FAMILY, OR YOUR SITE

= 260 ROOFING

415 TRIUMPH
L E G A C Y H O M E S |nthedancj;;iriumph3tudio be the rhythm that resonates with

@ the beating hearts of those who seek fo friumph over their challenges. 260-800 -3031
TOGETHER WE MOVE, WE GROW, AND WE TRIUMPH! i I’TFO@ZESO roofin g.com
E E We move together, we grow together, we triumph fogether! E REQUEST A FREE
Model Home In the Quarry open .I 260.217.0820 ITEMIZED QUOTE

every Sunday 2-4pm or by appointment ik 1730 Apple Glen Bivd | Fort Wayne, IN 46804 . - 260ro0ofi ng.com
16741 Feldsoar Lane £ info@triumph-studio.com =1

John Lemler 260-704-2680 | Holly Delagrange 260-615-4269
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Kristin

Sheckler

PHOTO CRED: How many years have you been a realtor?
Going on 4!

DUSTIN
MCKIBBEN

What is your career volume as a realtor?
$11,105,780 ($11,495,780 end of January)

What was your total volume last year?
$2,090,100

What awards have you achieved as a realtor?
Real Producers Top 300 Agent (1 year), Real
Producers Team of the Year 2023, KW Capper

When did you start your career in real estate?
After I had my second child, Nate, in
2020, I knew I wanted to be able to
stay home with my kids. I previously
worked with a local builder and

real estate brokerage helping with
marketing at my previous job, so I
was already very interested in the
industry. I decided I would get my
license and see how things went, and I
got licensed in early 2021!

What did you do before you

became a realtor?

I have a Bachelor’s Degree in ; .
Broadcasting with a minor in

marketing, and worked for Federated

Media for 7 years. At Federated

Media, I was a Promotion’s Director,

did a little on-air work, and then : > “Having 4 young kids, my
was a 1\./[arket1ng. Cor.lsultal.lt/Account dream is to have 1 steady
Executive. Working in radio was so y ' 3 -
much fun, and I am so grateful for - and depﬁﬁdﬁblﬁ business.

my time there. I learned a ton from
my experiences there that have truly

helped me in my real estate business.

26 - March 2025
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industry...not being too hard on myself, and giving
myself, and others, plenty of grace.

How does real estate fit into your dreams

and goals?

I'm probably different than your typical Real
Producer when it comes to achieving and having

big goals of high producing numbers. With having

4 young kids, my dream is to have a steady and
dependable business, and a brand people like, know,
and trust! Real Estate has been the perfect career to
fit into my dreams and goals. I wanted to be able to
stay home with my kids when they are young, and be
actively involved in their schools, and being a Realtor
gives me that freedom. I have always loved working
with others, sales, and have loved all things home, so
the combination is perfect for me to be able to live
out my career dreams, use my god-given skillset, all
while being able to be at home too. It can be busy and

What are you passionate about right now chaotic, but I wouldn’t have it any other way!

in your business?

The people...always building relationships What’s your favorite part of being a realtor?

and networking with others! I am also very Without a doubt, being a part of people’s huge life
passionate about working with “move up moments! It’s so much more than selling real estate,
buyers.” The people in similar phases of life as It’s helping others write chapters of their lives. I love
I am, that I can help and navigate through the that I get to meet so many people, and help them
huge process of the double move. I relate to achieve their homeownership dreams, and learn to
them, I’'ve been in their shoes, and want them love where they live!

to know I'm here to make the process as smooth
as possible for them, and to take as much stress
away as I can.

I also am very passionate about social media!
When I first started almost 4 years ago, I knew

I wanted to fully utilize social media, and do it
differently than other agents were using it at the
time. Ilove it, and have been using it to connect
with others and grow a community. Social media
is primarily how I run my business (I do not

do the typical lead generation of cold calling,
door knocking, and calling expired/FSBOs), so
creating an authentic brand/community on social
media, and to be able to give advice, educate, and
connect has been huge for me! I want to help
everyone love where they live!

What has been the most rewarding part

of your business?

Outside of helping others, being able to live the
life 've always wanted: prioritizing my family/
being home with the kids, while also being able
to work in a field I am passionate about, and
having the flexibility/freedom to do it.

What was your biggest challenge as a realtor?
Learning how to balance all my responsibilities
of being a wife, mom, and agent. Also, just
understanding the highs and lows of the

Ft Wayne Real Producers - 29



“Social media is primarily how I run my business,
so creating an authentic brand/community on social media, and to be able to give advice,

educate, and connect has been huge for me! I want to help everyone love where they live!”

A4

Define success.
-Success to me is living the life that God has called
me to as a wife, mother, and professional. Success is
being able to serve joyfully while using my strengths
and skills to help others. Success is enjoying the
mundane and every day moments. Success is having
a home where my family, and others, feel safe and
loved in. Lastly, and the biggest one, success is
raising good and kind humans. Being able to build a
successful business is just an added bonus!

Tell us about your family.

My family is my why, and everything to me! At a young
age, I always wanted to have a big family, and I've been
so blessed to have one. My husband, Doug, and I have
been together over 11 years, and married for 8 this May.
He is my biggest supporter in my career, and I'm so
thankful! We have four kids: Luke (6), Nathan (4), Lucy
(2), and Samuel (11 months). I am very close with all of
my family and extended family as well.

Favorite books?

I'm glad you asked! I am an avid reader and reading
is one of my favorite hobbies! One of my favorite
things to do is give book recommendations. I usually
am reading 3 books at once: a fiction, a non fiction,
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and something on my kindle. The Nightingale by
Kristin Hannah is my all-time favorite book, and

my favorite series is Harry Potter (started my love
for reading). I am also a big thriller/mystery reader
and love anything by Riley Sager, Alice Feeney, Lisa
Jewell, and Shari Lapena. Emily Henry is my favorite
romance writer. Some of my favorite business/non
fiction books are: Atomic Habits, Daring Greatly, the
12 Week Year, The One Thing, and Blink.

Are there any charities or organizations

you support?

I have supported Compassion International since I
was 22. Growing up, my parents always sponsored

a child, so when I graduated college I started to as
well! I also support St. Jude Children’s Hospital going
back to my radio days (ran their half marathon twice
in Nashville raising money for them). My team, The
Ferrell Group, also supports Mission 25 and BABE
locally in Columbia City.

What are your hobbies and interests

outside of the business?

Ilove having hobbies. As a mom, I still think it’s
important to have hobbies for yourself to grow and

learn and still feel like yourself! Like I said, I am a
huge reader, and I always have been! I love playing
pickleball and taking long walks. I am a sports fanatic
(Go, Colts) and love watching football, basketball,

and tennis! I am also obsessed with skincare,

and love trying new products and giving others
recommendations. All things home and homemaking
are huge interests of mine. I like to say I am a coastal
grandmother who aspires to live and have my home
be like a Nancy Meyers movie (IYKYK)! Outside of
making memories with my family, I love investing in
my friendships, and having girl’s nights is a priority
to me. Whether we get to go have dinner, drinks, or
coffee at one of our favorite local places, go shopping,
take walks, play pickleball, or stay in at one of our
houses, it’s important to me to make time for my
friends. Community is everything. I also love hosting
and anything seasonal!

Given your status and expertise, what is

some advice you would give the up and

coming top producer?

The biggest thing I would give advice on as an early
agent, would be to nail down your systems and
branding/marketing. This was one thing I worked
very hard at my first year in real estate, and I think
has set me up well. I have steady systems, and have
created a brand that people like and trust. Another
thing would be to ask a lot of questions, and learn
as much as you possibly can. Always be a student,
regardless of how long you’ve been in the industry.
There are so many moving parts and different people

“The biggcst thing I would give advice
on as an early agent, would be to
nail down your systems and
branding/marketing. “

-

you deal with during a transaction, so understanding
everyone’e roles helps a lot! Lastly, have excellent
communication, and don’t be difficult to work

with. You can negotiate and act in your client’s best
interests all while being kind:)

In closing, is there anything else you would

like to communicate using this Ft. Wayne Real
Producer platform?

I am so humbled and honored for this opportunity to
be featured. I love living here and this community!

I am also thankful for Keller Williams, The Ferrell
Group, and Real Producers. I am so grateful for

my team and my Team Lead, mentor, and friend,
Brandon Ferrell, and all that he has done to invest in
his agents, our team, and community. We are all truly
family, and I'm so blessed to have his guidance and
expertise. He has taught me so much, and I wouldn’t
be where I am today without The Ferrell Group! It
has been so fun being a part of this industry, and
becoming friends with, connecting, and learning
from all the wonderful people in this community! I'm
excited for this year:)
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For over 60 years, Star Homes has committed to
delivering the highest level of design,
craftsmanship, and quality to Fort Wayne and
Don'1 ,Uf €44 " surrounding areas in Indiana and Ohio. Whether it
is a custom home, lake cottage, or renovation, we
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PARTNER SPOTLIGHT

N 4

JRIVERS

FEDERAL CREDIT UNION

Celebrates 90 Years of Supporting

BY ALY HESS, 3RIVERS MARKETING CONTENT MANAGER

As 3Rivers celebrates our 90th anniversary in 2025, we reflect
on nine decades of commitment to community, continued
growth, and making a meaningful impact in the lives of our
members, team members, and community at-large.

Since our inception, our focus has been on more than simply

providing financial services. We’re focused on empowering
people to achieve their financial dreams. By providing free
financial counseling, educational resources, and innovative
tools, we strive to support the financial wellness of individuals,
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Financial Wellness & Community Growth

families, and businesses, helping them achieve their short
and long-term money goals—including homeownership! Our
members’ success is at the heart of all we do and we’re here to
help them every step of the way.

We believe investing in our own team members is just as
important, prioritizing their growth and success, personally
and professionally. Their dedication drives the positive change
we bring to the communities we serve. Through a culture
rooted in support, professional development opportunities, and

competitive benefits, we empower our employees to thrive.
When they succeed, our members and communities benefit,
creating a ripple effect of growth and shared prosperity.

Over the years, 3Rivers has channeled substantial resources
into the communities we call home. From event sponsorships,
grants, and in-kind donations to college scholarships and
thousands of volunteer hours, our commitment to giving back
is unwavering. Since the establishment of the 3Rivers Credit
Union Foundation in 2015—marking our 80th anniversary—

we’ve proudly granted over $1.75 million, amplifying our
mission of “people helping people.”

Our journey has been one of remarkable growth. Founded

in 1935 as the International Harvester Company Fort Wayne
Works Employees Federal Credit Union, we began with just
$250 in assets and three employees. By 1947, we had reached
$1 million in assets, and by 1965, we were recognized as
Indiana’s largest credit union (we’re currently the state’s fourth
largest credit union). In 2020, we expanded further with the
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acquisition of West End Bank, extending our
reach into East Central Indiana. Today, with
nearly $2.5 billion in assets and 24 branches,
we proudly serve more than 130,000
members. Our recent expansion into Central
Indiana reflects our enduring mission to help
more individuals achieve financial wellness
while staying true to our roots.

This legacy of growth and impact has not
gone unnoticed. Over the years, we’ve been
recognized as a top-performing credit union
for service excellence, innovative financial
solutions, community contributions, and
employee satisfaction. Publications and
organizations such as Forbes, Raddon,
Bankrate, NerdWallet, Newsweek, S&P
Global Market Intelligence, Peter Barron
Stark, and Greater Fort Wayne Business
Weekly have honored our efforts, reinforcing
our dedication to excellence.

As we look to the future, our vision
remains clear: to help people understand
money matters and make informed

financial decisions every day. With a steadfast
commitment to exceptional service, cutting-
edge financial solutions, and a culture rooted
in giving back, we’re dedicated to supporting
our members, employees, and communities for
generations to come.

Thank you to the Greater Fort Wayne
community for being a part of our journey.
Here’s to building brighter futures together for
many decades to come!

SRIVERS

SAIVERS

Lt bt L )

i Tty e 15

®
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DECK BUILD‘INE
™ 6 FENCING

A M S

: s On Social Media!
o 260-444-7678 OR 419-506-1559
104 Waterplant Drive, Antwerp, OH, 45813

i UM, OPEN DOOR
il leﬂ i I ‘? Rentals
il I | B

3 . l# LR
e e e ' = :r-'_.-.2:=_*_::r=;. THE QUADPLEX For Sale
- | New Home For Prelease
% Construction

S\ | Kitchen & Bath
Renovation

Wayne Street Commons
Near Trine University
Angola, IN

=" | Whole Home
 Remodels

L= Call for details today!

T - .
(& | Tammie Jones
y Owner/Managing Broker/Property Manager

d foxhomesllc.com
260-715-9440

A 500 S. Grandstaff Dr. Suite F | Auburn, IN 46706

P: 260-333-7368 Ext. 105 | M: 260-438-1087
tammie@opendoorrandr.com | www.opendoorrandr.com
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Sewer Line Scans!

Pon’f let hidden sewer line
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¢an uncover blockages
cracks, or tree root invasi,ons
that could leqq to costly
repairs. Gain Peace of ming
and ensyre your plumbing is in
top shape. Schedule your
Sewer line scan Today!
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INSPECTION SERVICES
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PARTNER SPOTLIGHT

3SKINGS §

For more than 55 years, 3Kings

Flooring has been a cornerstone of
quality flooring in Fort Wayne and the
surrounding communities. What began
as a small family venture in 1968 has
grown into a trusted, multi-generational
business built on a foundation of

hard work, craftsmanship, and an
unwavering commitment to customer
satisfaction. Today, 3Kings is led by Todd
Ramsey and Jeremy Wirges, the son and
grandson of founders Art and Marilyn
Ramsey. Together, with their families
and a dedicated team of employees, they
continue to build upon the legacy that
began over half a century ago.

The roots of 3Kings trace back to Art
Ramsey and two other skilled flooring
installers who became known as the
“3Kings of Installation” due to their
expertise and reputation for quality
work. Their skills were so well-respected
that builders and contractors soon
began asking them not only to install
flooring but also to supply the materials.
This demand led to the opening of the
3Kings Flooring store in 1968, on Lima
Road—a location that remains the
company’s home to this day.

Today, 3Kings is more than just a flooring
store. It is a true family business, with
multiple generations working together

to provide exceptional service. Todd

and his wife, Sara, have four children
and four grandchildren, while Jeremy
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and his wife, Erin, are raising three
daughters. Beyond ownership, the
company employs five additional family
members—Kyriah, Shaniah, Jamie,
Travis, and Jen—who contribute to daily
operations alongside a team of skilled
installers, all of whom are considered
part of the extended 3Kings family.

The company specializes in carpet,
luxury vinyl, hardwood, and tile
flooring, offering services that range
from simple installations to complete
flooring overhauls. Their ability to
tailor their work to each client’s needs
has made them a trusted partner

for homeowners and real estate
professionals alike. For realtors, in
particular, 3Kings has become a go-to
resource. They are known for providing
quick on-site assessments, competitive
pricing, and efficient installations

to meet the fast-paced demands of
property transactions. Long-standing
relationships with realtors often come
with the added benefit of discounted
pricing, reinforcing the company’s
reputation for loyalty and fairness.

What truly sets 3Kings apart from
competitors is their work ethic and their
approach to success. Their internal motto,
“Hustling Harder,” reflects their daily
commitment to putting the customer first
and ensuring every project is completed
with precision and care. For the team

at 3Kings, success is not defined by the
number of jobs completed but by the
satisfaction and trust of their customers.
Each project represents more than just
flooring—it is often a pivotal moment

in a homeowner’s life. Whether it’s the
excitement of a first home, a long-awaited
renovation, or preparing a house for

sale, 3Kings understands the significance
of their work and takes great pride in
bringing their clients’ visions to life.

Continuing the family legacy was a
natural path for both Todd and Jeremy.
Growing up, they watched their
grandparents build the business from the
ground up and saw their fathers pour
their hearts into expanding it. Though
many of the family members attended
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Flooring

college or obtained associate degrees,
their passion for the family business
ultimately brought them back to 3Kings.
Both Todd and Jeremy began their
careers as installers, learning the trade
hands-on before stepping into leadership
roles. This experience not only gave
them a deep understanding of flooring
craftsmanship but also instilled a strong
sense of pride in the work they do.

While the company’s history and values
remain deeply rooted in tradition,
3Kings is also looking toward an exciting
future. As the team prepares for the
Spring season, they are thrilled to
announce the opening of a brand-new
showroom. In a full-circle moment for
the family, the property was once owned
by the Ramseys years ago and has

now come back into the 3Kings name.
This fresh space will allow 3Kings to
showcase their full range of products
and capabilities in an interactive and
user-friendly environment. The goal is
to provide customers with an updated,
hands-on shopping experience while
introducing new and innovative flooring
products to the Fort Wayne market.

The team is eager to share this next
chapter with the community and is
already planning a grand opening event
in 2025. As part of the celebration, 3Kings
will host a special open house for realtors
and contractors, giving their valued
partners an exclusive first look at the
new showroom and the latest offerings.

Through all the growth and change,
3Kings remains grounded in the values
that have guided the company for more
than five decades: family, craftsmanship,
and community. As they continue to
“Hustle Harder” with each project,
their passion for helping families and
businesses transform their spaces
remains at the heart of everything they
do. Whether you are a homeowner
envisioning a new look for your space
or a realtor needing a trusted partner,
3Kings Flooring stands ready to bring
your vision to life—now with an
exciting new showroom to elevate the
experience even further.
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RIVERS EDGE CONSTRUCTION

An Incredible Before & After Transformation

260.415.3799

y www, riversedgeltd . com

(@) @rivers_edge_construction
_' @riversedgelid

Dermal Filler
Sculptra

Laser Hair Removal
Microneedling
Botox Facial

Peels

Weight Loss

IV Infusions

cleanlng equipment to ensure the jobis doné
highest level possible..We pride ourselves fe
reputation of being respectful and trust
We can't wait to'work with you
clients in the years ahea

CARPET CLEANING | FURNITURE CLEANING | AREA RUGS | TILE & GROUT
AIR DUCT CLEANING | AUTO, BOAT & RV CLEANING | RESIDENTIAL & COMMERCIAL

(260) 483- 3913 or (260) 637- 8781
carpetmastersfw.com
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NEED REPAIRS TO
CLOSE THE SALE?

Count en ws!

Flow-Tech has been locally owned since
1991! When your client chooses us for
their plumbing, heating, or air conditioning
needs, theycancountonreceivingthe best
services in the industry. From installing
new heating, cooling, or plumbing systems
to repairing and retrofitting their current
equipment, we do it all. We offer a 100%
satisfaction guarantee and are proud to be
a Bryant Factory Authorized Dealer. Our
technicians are licensed, professionally
trained, and are NATE certified. We even
offer a convenient Text to Quote option
for HVAC services!
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Let us provide a FREE
second opinion with
our quick and easy
quoting process for

residential replacement
HVAC units.
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FAST, EASY, FREE
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260-248-2021
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TIMBERLIN

CUSTOM LUXURY HOMES

B

l h. ll"l ." \? /t..
. |:.- ST

Sl T o

We have the key to YOUR new home.
See if you pre-qualify today!

TULLYMORE RUN
10491 BEAUGREEN COVE
LEO, IN 46765

3,080SqFt | 5 Bedrooms | 2.5 Baths

(260) 485.8000 | timberlinhomes.com

() crystalclearcleaningcrew.com

COMMERCIAL l
CLEANING e

SERVICES IN FORT "
WAYNE

RELIABLE, CERTIFIED

CLEANERS FOR ALL

YOUR COMMERCIAL
CLEANING NEEDS IN
FORT WAYNE

You love living in Fort Wayne as much as | do. But, are you doing
everything you can to protect the life you've built here? As your
local Allstate Agent, | can help you make informed decisions to ¢
help ensure that everything you love is well protected. Contact

e v, ‘76 5]_251-3178

local
expertise
you can trust

§
;

David Oyer Cheryl Richey Grant Sinn Renee Hiner Alyssa Hatfield Madi Cook
(260) 437-5713  (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382  NMLS# 310651 NMLS# 2125080 NMLS# 2230059

Call one of our Loan Officers at (260) 240-8669

i

DIAMOND

RESIDENTIAL MORTGAGE CORPORATION

Wesos

diamondresidential.com/fortwayne

Bryan Kapocius
260-305-6035

5830 E State Blvd

Fort Wayne
bkapocius@allstate.com

Subject totems,conditions and avalabilty. Alsate Fire and Casuaty s, Co & afates: 3100 Sanders Rd Northorook IL 60062, © 2024 Asstate nsurance Co MKTODS08-2

10301 Dawson's Creek Blvd, Building 2, Ste B Fort Wayne, IN 46825

EQUAL HOUSING
OPPORTUNITY

This is not a commitment to make a loan. Programs, approvals, rates, fees, and loan terms are subject to loan applications, credit risk, appraisal evaluation, underwriting
guidelines, and other lending or qualification criteria and limitations, and are subject to change without notice. Not all products are available in all states. Not all borrowers
will qualify. Diamond Residential Mortgage Corporation, 582 Oakwood Ave, Lake Forest, IL 60045, (847) 244-9301. NMLS# 186805. For licensing information, go to:
www.nmisconsumeraccess.org/EntityDetails.aspx, COMPANY/ 186805. Diamond Residential Mortgage Corporation is not affiliated with or acting on behalf of or at the
direction of FHA, VA, USDA, Fannie Mae, Freddie Mac, or any governmental body or agency.

Personalized service. Trusted advice.
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COVER STORY

- FROM DREAMS
TO REALITY

PHOTO CRED: DUSTIN MCKIBBEN

Emily Ewing’s journey into
the world of real estate is
nothing short of inspiring.
Licensed in March 2023,

Emily has already achieved
incredible success in less
than two years, amassing
a career sales volume

of $17,054,400, with
$15,098,400 of that
achieved in just

the last year.



66

| REALLY DO
CARE ABOUT
ALL OF MY

CLIENTS, & |
THINK PEOPLE
CAN TELL THAT,
WHICH MAKES
IT EASIER
TO WORK
TOGETHER.”

N~ 4

However, her path to
becoming a Realtor
wasn’t an overnight
decision; it was a dream
nurtured over time, deeply
rooted in her childhood
experiences and shaped by
years of industry exposure
and personal growth.

From a young age, Emily
knew she was destined to
work in real estate. Growing
up, she was inspired by her
father, Kevin Ewing, whose
hard work and kindness

left a lasting impression on
her. She fondly remembers

attending open houses with as a one-year detour turned marketing for Aardvark Home

\ him, dressing up and soaking into six years of valuable Inspectors, further expanding
in the atmosphere of the experience at North American her knowledge of the industry
profession she would one Title, where she developed and sharpening her ability to
day call her own. After high critical communication connect with clients.
school, Emily planned to skills and gained an insider’s
transition directly into real perspective on the real The turning point came

= estate after working for a estate world. Following on New Year’s Eve of 2022,

year. However, what began that, she spent two years in when Emily decided it
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was finally time to pursue
her dream of becoming a
Realtor. She took the leap

of faith and never looked
back, channeling the lessons :
learned throughout her b ,5,. |
career into her real estate fy THE BEST : AT e chr
practice. Her journey is a Sl Niaca wrc A
testament to the power of

perseverance, preparation, 8 ID!;] A
and confidence. g |

PASTRIES 3
DESSERT

Emily credits much of her
success to the incredible
mentors and influences in
her life. Her father, of course,
played a pivotal role, but

her former bosses, Laura
Ormsby and Joe Mishak, also
had a significant impact.
Laura helped her build
the confidence to excel
in professional settings,

YOU'VE GOT TO
REALLY WANT IT

AND '
ALWAYS KEEPING
YOUR CLIENTS’ BEST
INTERESTS IN MIND."”
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PEOPLE CAN
SPOT AN
INGENUINE
PERSON IN A
HEARTBEAL"

while Joe provided her

with opportunities to grow
and thrive in the industry.
Emily also finds inspiration
in her colleagues at North
Eastern Group Realty and
her mentor Rick Fletcher,
who has guided her through
the complexities of the real
estate business. She firmly
believes that the people you
surround yourself with play
a significant role in shaping
your success.

Armed with a marketing
degree from Indiana
University Purdue
University Fort Wayne (now
PFW), Emily has effectively
leveraged her education

to build her brand and
connect with clients. She
understands the importance
of personal and professional
branding, especially in a
competitive industry like
real estate. Her creative use
of social media has been

a game-changer, allowing
her to showcase her
personality and work ethic
while building meaningful
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connections with
potential clients.

For Emily, the most
rewarding part of being

a Realtor is the ability to
change people’s lives. She
finds immense joy in helping
first-time homebuyers
achieve what they thought
was impossible, guiding
clients as they build

their dream homes, and
celebrating alongside
families as they upsize

or move to the country.
Witnessing these milestones
and knowing she played a
role in them is what drives
her. “It is amazing being able
to see them at the closing
table as they start such an
important chapter,” Emily
shares. “Realizing you are
part of the reason they got
there is incredibly fulfilling.”
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However, the road hasn’t
been without challenges.
Emily admits that her deep
emotional connection to her
clients can make navigating
difficult transactions
especially tough. Balancing
professionalism with genuine
care requires finesse, and
she’s worked hard to improve
her ability to think on her
feet and adapt to last-minute
changes. Rejection is another
hurdle she has faced, but
she’s learned to accept that
not every client will be the
right fit. Her resilience and
determination to improve
have only strengthened her
resolve to be the best Realtor
she can be.

Emily attributes her success
to her authenticity, work
ethic, and genuine care

for her clients. “People can

spot an ingenuine person
in a heartbeat,” she says.
“I'really do care about all
of my clients, and I think
people can tell that, which
makes it easier to work
together.” Her commitment
to her clients’ needs, coupled
with her ability to make the
buying and selling process
enjoyable, sets her apart in a
competitive market.

Outside of real estate,
Emily enjoys staying active
through fitness classes

and spending quality time
with her nieces, nephew,
family, and friends. She’s
also passionate about
exploring new restaurants,
reading, and creating
content for social media.
Her love for community and
connection shines through
in every aspect of her life,
making her a relatable and
approachable professional.

For those considering a
career in real estate, Emily
offers sage advice. “It’s easy to
get caught up in the highlight
reel of a Realtor’s life on

social media, but there’s a lot
of work behind the scenes
that people don’t see,” she
explains. “It’s a huge leap of
faith to jump into a career
with no guaranteed income.
You’ve got to really want it
and stay devoted, always
keeping your clients’ best
interests in mind.”

Looking back, Emily is
immensely grateful for the
support she’s received from
friends, family, colleagues,
and clients. “Being in this
career field, I've met some
amazing people, from
Realtors to vendors, and I've
received so much love and
support. 'm truly grateful
for that,” she says.

With her unwavering
dedication, authentic
approach, and passion

for making a difference,
Emily Ewing is quickly
establishing herself as a
rising star in real estate.
Her story is a powerful
reminder that with the
right mindset and support,
dreams can become reality.



*a AnnieMac Home Mortgage has (¢
“ some new ideas about Going Green |

Tax season can be an exciting
time for potential homebuyers
looking to invest their tax refund!

A great strategy is to put all that
“green” to work making their
real estate goal a reality.

Buying a house and tax
returns can go together like
leprechauns and luck!

Tax Returns can bring good
fortune to the home-buying
process.

Help clients turn their refund
into their “pot-of-gold” at the end
of the rainbow, by helping them
turn hard-earned money into an
investment for sustainable,

long-term wealth. “

AnnieMac has many programs to help everyone from first-time home buyers to real estate investors.

Contact Me to Get Started!

Michelle Miller

Branch Manager

NMLS# 420723

Phone: 574-797-0301

Cell: 574-549-4609
msmiller@annie-mac.com
www.mortgagesbymichelle.org

ANNIEMAC | MICHELLE

HOME MORTGAGE M”_LERTEAM
CM.%

CERTIFIED MORTGAGE ADVISOR™

PRESIDENTS CLUB
*WINNER *

AnnieMac Home Mortgage, 3700 Lake City Highway, Warsaw, IN 46580. NMLS #338923. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage,

Family First A Division of AnnieMac Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) is not affiliated with the U.S. Department of Veteran’s Affairs, the U.S. Department of Housing and

@i Urban Development, the U.S. Department of Agriculture or any other Federal Government Agency. This is a business-to-business communication directed only to professionals employed in the residential mortgage industry
and their commercial associates. It is not intended for distribution to consumers or the general public. It is not an “advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject
to change without notice. ©AnnieMac Home Mortgage. NMLS #338923. All rights reserved.

Call us today to
schedule your closing!
(260) 416-5179
HomeTitleGroup.com

USTODAY TO SCHEDULE YOUR HOME INSPECTION TODAY!

DON'T LET SEWER PROBLEMS SHAMROGK

YOUR WORLD-GET YOUR SEWER LINE
SGOPED!

. NOW: 1(800)662-2080 WWW. AARDVARKINSPECT.COM

TWO MEN AND A TRUCK-

You Forward.

Now offering:

(260) 471-6683 —— More Information

twomen.com

Each franchise is independently owned and operated. U.S DOT: 1319267,



MidWest
America

FEDERAL CREDIT UNION

LOCAL SERVICING.
ONE TIME CLOSE.

Our home loans offer local
decision-making & friendly local
servicing that you can trust. We provide
the key to easy home ownership with an .
array of lending options. T

YOUR™] B e

& Conventional Mortgage Loans
(15, 20, or 30 Years)

& Home Construction Loans
@ 1st Time Home Buyer Financing

& Zero or Low Down Payment Available
FHA, VA, and USDA

& Lot & Land Loans

@ Unsecured Home Improvement Loans

& Adjustable Rate Mortgages (5/5 & 7/7) 260-482-3334 m

Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending

Please consult us for terms and details. Not all borrowers qualify and must meet underwriting guidelines. Subject to
credit review and approval. This does not constitute a commitment to lend. ESi- o
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Sign Post Placement ‘fard Sign Stick-ins

Hanging Panels - Open House Signs
Directional Signs - Sign Riders and more

_JINC,

MIKE

HERNANDEZPETERSON

260.888.4698

MHP @ SPRINGFIELDRESTORATION.COM

FOR SALE

Easy Online Scheduling...

IIAIRI!{@P;M GraphXDirect.com

260.478.8697 | 2511 Alma ﬂwe Fort W ne, IN

(off Bluffron

7 hisport Ex
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THE REAL UPDATE

JON GOOD

Let’s get real. This movement has caught fire. What
movement am I referring to? The movement that
you all know as Real Producers. Indianapolis was the
starting point for a program that is now in over 140
markets across the country. That’s a lot of traction

in under ten years. As we grew, we knew that we
wanted to brand ourselves the same across the board
but never lost sight of the local mission.

This magazine has been successful because of

its ability to connect top-producing agents with
preferred partners and with each other. There are
many other reasons that make it successful, but, at its
core, that is what this is all about.

The vision is simple: We want to be a one-stop shop
for top-producing agents in every market across the
nation. How do we do that? In my opinion, three
main groups of people stand to benefit from this
monthly publication: the REALTORS® featured,

the partners that advertise and the publishers who
produce the magazine.

What’s in it for the REALTOR®? It is truly a badge
of honor to receive the magazine. Being in the top
300 out of 1,500-plus agents is an accomplishment in

DUSTOFF

DISASTER RECOVERY

® 260-600-7610

TO SCHEDULE TODAY!

itself. There are countless perks to being featured in
the magazine, but one of my favorites is the element
of humanizing a local legend in real estate.

What’s in it for our partners? The struggle is real.
How do we connect with influential, top-producing
agents in our market? How do we cultivate
relationships with this group? Our partners get
constant exposure through the monthly magazine
and the quarterly events. The hard work is done.
Partners just need to show up!

What’s in it for the publisher? Our publishers have the
unique ability to connect with a group of people that is
otherwise pretty difficult to get in front of. We are all
busy building our own businesses. Our publishers are
entrusted with featuring top agents, connecting our
partners and producing quality content regularly.

Where do you fit in all this? It’s simple. Connect us
with people. Who should be on the next cover? What
business is catering to REALTORS® at a high level?
Who should be our next publisher to launch a Real
Producers magazine in a new market?

Join the movement.

WAYNE HOME « DESIGN CO.

BY BRANDON WAYNE SCHUFLER

7763 Coldwater Rd. Fort Wayne IN | 260-445-5484
0Wayne Home & Design Co. waynehomedesignco

‘}hate an

OUR SERVICES

MOLD REMEDIATION

DUCT & DRYER VENT
CLEANING

INDOOR AIR QUALITY
TESTING

dustoffrecovery.com

: H O M E S

Primehomes-fw.com
260-437-4866
1028 W Cook Rd Suite C
Fort Wayne In 46825
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THAT MEAN MOR

More Impact, More Schools, More Support “a:’; _'
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-

CUSTOM COUNTERTOPS | CUSTOM CABINETS | CABINET REPAIRS & ADD-ONS

Loan Officer

. HEATH GUENIN

260-639-3915
14727 Bruick Dr. Hoagland, IN 46745
heath@madisoncabinets.com

Branch Leader

Lexi Davis
260.602.0940 W /|,

@ MOVEMENTMORTGAGE

www.facebook.com/madisoncabinet | () @madisoncabinets
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All of the amaz ing things you have found

from Art Home Photo,
now available for SOCIAL

Welcome to Art Home Social, a social media management and
content creation branch of Art Home Photo, serving Fort Wayne and
Northeast Indiana. Art Home Social is a service that manages social
media, including content strategy and planning, optimization,
engagement, strong customer service, and analytics. We help you
navigate the ever-changing world of social meclla for your business.
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For more
information:
(260) 254-7072

social@arthomephoto.com
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2025, to January 31, 2025

# Agent Office Units Volume Average
1 Bradley Stinson North Eastern Group Realty - UPNOEA 5.5 $3,677,400 $668,618
2 Evan Riecke Encore Sotheby's International Realty - UPENSO 8 $3,203,583 $400,447
3 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 7 $3,032,714 $433,244
4 John Garcia Impact Realty LLC - UPIMPA 4 $2,707,000 $676,750
5 Warren Barnes North Eastern Group Realty - UPNOEA 10 $2,516,800 $251,680
6 Bradley Noll Noll Team Real Estate - UPNTRE 7 $2,458,400 $351,200
7 Todd Stock RE/MAX Results - UPREMXO01 3 $2,440,000 $813,333
8 Daniel Orlando Mike Thomas Associates - NE341 4 $2,300,000 $575,000
9 Beth Goldsmith North Eastern Group Realty - UPNOEA 4 $2,204,900 $551,225
10 Jody Holloway Coldwell Banker Holloway - UPCOHO 5 $2,175,500 $435,100
1 Tim Haber CENTURY 21 Bradley Realty, Inc - UPBRAD 6 $2,163,900 $360,650
12 Steve Ness Ness Bros. Realtors & Auctioneers - UPRLNBO1 4 $2,154,400 $538,600
13 Troy Wieland Wieland Real Estate - UPWREE 4 $2,050,250 $512,562
14 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 2 $2,040,000 $1,020,000
15 Lynette Johnson North Eastern Group Realty - UPNOEA 5 $1,997,490 $399,498
16 Heather Regan Regan & Ferguson Group - UPREFE 25 $1,986,445 $794,578
17 Leslie Ferguson Regan & Ferguson Group - UPREFE 25 $1,986,445 $794,578
18 Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 6 $1,961,800 $326,966
19 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 4 $1,909,800 $477,450
20 David Augustyniak RealtyFlex of N.E. Indiana LLC - UPRFLX 2 $1,900,000 $950,000
21 Josh Krueckeberg Krueckeberg Auction And Realty - UPKRAU 25 $1,854,090 $741,636
22 Jordan Wildman eXp Realty, LLC - UPEXPR 75 $1,838,900 $245/186
23 Coreen Miller Right Key Realty - NE2370 6 $1,792,000 $298,666
24 Alan Scherer North Eastern Group Realty - UPNOEA 2 $1,640,000 $820,000
25 Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 4 $1,637,061 $409,265
26 Jackie Clark Coldwell Banker Real Estate Group - UPRWGR09 2 $1,614,000 $807,000
27 Edmond Jemison CENTURY 21 Bradley Realty, Inc - UPBRAD 3 $1,610,000 $536,666
28 Elius Hogan Hosler Realty Inc - Kendallville - NE1 5 $1,525,199 $305,039
29 Daniss Warner Uptown Realty Group - UPUTRG 7 $1,504,800 $214,971
30 Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 12 $1,445,900 $120,491
31 Lucas Deck Weichert Realtors - Hoosier Heartland - NE2458 7 $1,441,000 $205,857
32 Larry White Liberty Group Realty - UPLIGR 5 $1,417,000 $283,400
33 Baylee McMaken American Dream Team Real Estate Brokers - UPADTR 4 $1,413,750 $353,437

72 - March 2025

# Agent Office Units Volume Average
34 Rita Howell Hosler Realty Inc - Kendallville - NE11 2 $1,400,000 $700,000
35 Diane Palermo Blake Blake Realty - UPBLRE 5 $1,382,147 $276,429
36 Alison Rhinehart Regan & Ferguson Group - UPREFE 1 $1,375,000 $1,375,000
37 Justin Heflin Mike Thomas Assoc., Inc - UPMTAS 3 $1,368,800 $456,266
38 Joni Donaghy-Myers Coldwell Banker Holloway - UPCOHO 4 $1,310,000 $327,500
39 Andrew Morken Morken Real Estate Services, Inc. - UPMRSI 3 $1,289,500 $429,833
40 Scott Marker Anchor Realty - NE2413 2 $1,288,700 $644,350
4 Andy Zoda Coldwell Banker Real Estate Group - UPRWGRO5 5 $1,262,000 $252,400
42 Mary Anne Taylor North Eastern Group Realty - UPNOEA 5 $1,251,000 $250,200
43 David Gall Coldwell Banker Real Estate Group - UPRWGR09 3 $1,245,250 $415,083
44 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 4 $1,239,900 $309,975
45 Courtney Ousley North Eastern Group Realty - UPNOEA 3 $1,237,490 $412,496
46 Reginald Miller Mike Thomas Assoc., Inc - UPMTAS 3 $1,228,800 $409,600
47 Preston Fisher Mike Thomas Assoc., Inc - UPMTAS 15 $1,215,000 $810,000
48 Heather Sanders eXp Realty, LLC - UPEXPR 4 $1,194,899 $298,724
49 Beverly Grzych BKM Real Estate - UPBKMR 3 $1,192,500 $397,500
50 Joyce Swartz Coldwell Banker Real Estate Group - UPRWGR09 3 $1,162,900 $387,633

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NEI counties.

A

MIDDLE TON

COME VISIT US AT:
4302 E State Blvd.
Fort Wayne, IN 46815
260.484.3136

5050 Great Oak Court
46825

NO INSURANCE
NO PROBLEM!
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HOOVER 1« MOVER

RELOCATIONS...ANYWHERE

clean-out
season

Is upon us!
Let us help

(]
3Rivers offers an excellent line of mortgage solutions and services designed you r CI Ients‘
to help home buyers achieve their ideal lifestyle and financial goals. From
conventional loans, to one and two-time close construction loans, to home
equity loan options that can help cover the costs of that new roof, updated
patio, or kitchen remodel you’ve been dreaming of.

We’'re grateful for the opportunity to work alongside such
Experience the local difference. Visit 3riversfcu.org/home, or contact a 3Rivers incredible professionals in the real estate industry. Thank you

mortgage loan officer today for personalized service, every step of the way. for choosing us to support your clients’ moving needs—it’s a

privilege to be part of their journey.
3\_/_\(FD

3

(_ Starting is easy. Contact us for . 260-459'6926 \
NMLS# 556303 3riversfcu.org/home | 260.490.8328 Federa//y/nsured.by-the NCUA. m" // a FREE ESTIMATE! . www.hoovermover.com «\
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REALTOR FRIENDLY BUILDER

WE ARE OPEN!

SWING into the New Year with a
UNIQUE EXPERIENCE at Urban Golf

17690 Lakota Court, Huntertown, NWAC schools
1540 Hager Way, Fort Wayne, SWAC schools

Marla Lessen: 260-580-3077
Cory Setser: 260-760-2424

Windsor Homes
260-490-1302

mywindsorhome.com 3 E:.F FAIR le,[ ELD

h aln
.= 1-260-203-2316
Saticual Aasocintlon info@thefairfieldfw.com
of Home Bullders
1

1510 Fairfield Ave Fort Wayne, IN 46802
A better experience comes from experience. Celebrating 50 years! @fairfieldweddingandevents, @urbangolf_fw, and @pinhousesocial




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2025, to January 31, 2025

# Agent Office Units Volume Average # Agent Office Units  Volume Average
51 Isabella Reed Keller Williams Realty Group - UPKEPR 2 $1,138,000 $569,000 84 Anthony Isa RE/MAX Results - Angola office - NE30 5 $914,000 $182,800
52 Jason Currington American Dream Team Real Estate Brokers - UPADTR 4 $1,135,900 $283,975 85 Pam Doty RE/MAX Results - Angola office - NE30 3 $905,000 $301,666
53 Brenda Williams CENTURY 21 Bradley Realty, Inc - UPBRAD 4.5 $1132,228 $251,606 86 Molly Barnhart CENTURY 21 Bradley Realty, Inc - UPBRAD 3 $904,000 $301,333
54 Monica Riecke CENTURY 21 Bradley Realty, Inc - UPBRAD 3 $1,127,500 $375,833 87 Eric Smith Uptown Realty Group - UPUTRG 4 $896,000 $224,000
55 Debbie Lucyk CENTURY 21 Bradley Realty, Inc - UPBRAD 4 $1,126,000 $281,500 88 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 1.5 $877,500 $585,000
56 Valarie Bartrom Mike Thomas Assoc., Inc - UPMTAS 2 $1,14,414 $557,207 89 Mona Steury Cedar Creek Realty P.C. - UPCECR 2 $874,900 $437,450
57 David Springer Mike Thomas Assoc., Inc - UPMTAS 2 $1,100,000 $550,000 920 Michael Kirchberg Uptown Realty Group - UPUTRG 3 $840,000 $280,000
58 Lori Stinson North Eastern Group Realty - UPNOEA 1.5 $1,090,000 $726,666 91 Justin Longardner CENTURY 21 Bradley Realty, Inc - UPBRAD 4 $839,000 $209,750
59 David DeHaven Mike Thomas Assoc., Inc - UPMTAS 3 $1,084,550 $361,516 92 Jeffery Walborn Mike Thomas Assoc., Inc - UPMTAS 25 $834,800 $333,920
60 Allison Washington North Eastern Group Realty - UPNOEA 6 $1,080,454 $180,075 93 Cyndee Fiechter North Eastern Group Realty - UPNOEA 3 $830,000 $276,666
61 Michael Payne Coldwell Banker Real Estate Group - UPRWGRO5 3 $1,080,000 $360,000 94 Thom Quinlan CENTURY 21 Bradley Realty, Inc - UPBRAD 1 $819,000 $819,000
62 Kenson Dhanie Mike Thomas Assoc., Inc - UPMTAS 4 $1,073,500 $268,375 95 John Sommer CENTURY 21 Bradley Realty, Inc - UPBRAD 1 $819,000 $819,000
63 Kurt Ness Ness Bros. Realtors & Auctioneers - UPRLNBO2 4 $1,071,900 $267,975 96 Teri Davis-Foster Mike Thomas Associates, Inc. - UPMTASO3 3 $809,900 $269,966
64 Julia Carsten Anthony REALTORS - UPANRE 4 $1,064,900 $266,225 97 Jessica Arnold North Eastern Group Realty - UPNOEA 3 $807,000 $269,000
65 Jennifer Hinen Keller Williams Realty Group - UPKEPR 3 $1,060,000 $353,333 98 lan Barnhart Coldwell Banker Real Estate Group - UPRWGRO5 4 $801,500 $200,375
66 Lori Mills CENTURY 21Bradley Realty, Inc - UPBRAD 2 $1,044,000 $522,000 99 Jim Owen CENTURY 21Bradley Realty, Inc - UPBRAD 3 $799,000 $266,333
67 Patti Couperthwaite Coldwell Banker Real Estate Group - NE9 3 $1,032,000 $344,000 100 Jacqueline Justice RE/MAX Results - UPREMXO01 2 $790,000 $395,000
68 Chelsea Johnson CENTURY 21 Bradley Realty, Inc - UPBRAD 35 $1,017,228 $290,636
69 David Graney Keller Williams Realty Group - UPKEPR 5 $1,014,000 $202,800 Discla!in?er: Information is pulled directly from MLS. Nevc{ c.onstruction or numbers not reported to MLS within the c!ate range listed are not incluqefi: MLS is not responsible for

submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
70 Brittany Fischbach Keller Williams Realty Group - UPKEPR 5 $998,000 $199,600 by MLS. Data is based on UPSTAR and NEI counties.
71 J.B.Langas Hansen Langas, REALTORS & Appraisers - UPHLRA 2 $995,000 $497,500
72 Denise Scott Lewis & Lambright Inc - NE18 4 $990,000 $247,500
73 Cassie Rice Uptown Realty Group - UPUTRG 5 $987,900 $197,580 HE'P Your BUVEI’S finda
74 Mary Douglass The Douglass Home Team, LLC - UPTDHT 2 $983,900 $491,950 H f
75 Vincent Crump Hosler Realty Inc - Kendallville - NET1 4 $981,000 $245,250 o m e o r
76 Jerry Jenkins Coldwell Banker Real Estate Group - UPRWGR06 4 $978,000 $244,500 L e s s
77 Heidi Haiflich North Eastern Group Realty - UPNOEA 3 $970,900 $323,633

« Down payment assistance programs up to 100%*

78 Candice Everage Weichert Realtors - Hoosier Heartland - NE2458 4 $930,000 $232,500 - 16 day clear to close
79 Tracey Musser RE/MAX Results - Angola office - NE30 5 $926,900 $185,380 Contact me today to learn more!
80 Danielle Jackson Century 21 Bradley-Hamilton Lake - NE2209 2 $925,000 $462,500
81 Kira McKinley Mike Thomas Assoc., Inc - UPMTAS 4 $925,000 $231,250
82 Tiffany Reimer Metzger Property Services, LLC - UPMEPS 5 $919,500 $183,900
83 Angela Pachuta RE/MAX Results - UPREMX02 3 $919,000 $306,333
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'T\ungEnIﬂ Locations to serve you best.

Iﬁl NEAR  Two Fort Wayne Near North

Fort Wayne £ ) SW Fort Wayne
7765 Coldwater Rd, 4705 llinois Road, Suite 100
Fort Wayne, IN 46825 Fort Wayne, IN 46804

(260) 451-0112 (260) 240-4388

BANK

No matter where you are on your home
buying journey, I'm here to be your home
financing guide. Contact me today!

Shari Vermillion | NMLS #1096215

127 W. Berry St. Suite 100, Fort Wayne, IN 46802
Centier.com/shari-vermillion

bl Member FDIC : a7
LENDER Centier Bank NMLS 4408076 Cell: 574-387-6169
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Let’s Get Your Client Moving!

We love Realtors! We pay Buyer Agent Commission!
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Ask About our Finance Specials!

Celebrating D0 YEARS!




THE REAL DEAL

“hrovie contract 18 otsse, e gotysuw!

Where life, work, and community come together.

"She’s not just
a sales person
but an expert.
My client’s
deserve that.”

JEN LUKE
I 574-532-5988 ¢ jen@trademarktitleinc.com

TRADEMARK TITLE




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

LOCATION . Fort Wayne Area Communities
LOCATION,
LOCATION! =

&3, (D GD
We sell in Fort Wayne, Sr ‘
Bluffton, New Haven, Cotumbia ity &)
Woodburn, Auburn, 5 & (10] -

and Warsaw. roodburn
All great school districts!
. (14]15) &3

Stacey Kreigh \ (1)
smkriegh@drhorton.com By v,

g @ 9) Roanoke @ A
260.341.0151 O N

(1] :
&
Huntington 0
Ossian
@ Decatur

D'RHORION

America’s Bouitater o .

D.R. Horton is an Equal Housing Opportunity Builder. Pictures, artist renderings, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as
built. Home and community information, including pricing, included features, terms, availability, and amenities, are subject to change and prior sale at any time without notice or

obligation. Buyer should conduct his or her own investigation of the present and future availability of school districts and school assignments. D.R. Horton has no control or responsibility
for any future changes to school districts or school assignments. ©DR Horton Inc. 2024. All rights reserved.




