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Flexible Health Coverage
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Get A Custom Quote Today
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Our Legacy

“Our commitment to client
sfaction manifests itself in
a fast turnround time for
paperwork, attention to detail,
and a ‘can do’ attitude that
pervades our entire staff.

‘Since our beginning in 1985,
our company goalkhas always
been to provide the best
possible real estate title
insurance services available:
We realize that for our clients
to do their job well, we must'do
our job well."

’ LANDMARK TITLE, INC.
-
Steve Dement" : The Closing Authority
CEO and ownerof 5 A5O5 Kinsey Drit
Landmark Title, Inc. ] P 903- 534 auomrv- 903-534-8161
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REAL ESTATE SUCCESS

WITH FAST, RELIABLE
MORTCAGE SOLUTIONS
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11 FAQ

12 Partner Spotlight: Beth Elbert
18 Rising Star: Sheryl Lucky

22 Cover: Erika Maya Gonzalez CONTACT ME TO TAKE

YOUR BUSINESS TO THE

NEXT LEVEL!
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If you are interested in nominating people for certain stories, please email us at: Cherika.Johnson@n2co.com
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Derrick Taylor Dawn Sims
Photographer Writer

Cherika Johnson
Owner/Publisher

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.
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YOUR LOCAL MORTGAGE
EXPERTS ACROSS TEXAS,
OKLAHOMA, LOUISIANA
AND ARKANSAS

903-247-0803 *» tomholyfield.com
1300 Hollybrook Dr. » Longview, TX 75605
Thomas L. Holyfield, NMLS# 210861
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
Holt Law Firm

(903) 918-2670
www.jasonholtlawfirm.com

CLOSING GIFTS

Embedded Designz

(972) 520-2268
www.embedded-designz.com

FOUNDATION REPAIR
Barwell Solutions

(903) 330-6504
www.barwellsolutions.com

HEALTH INSURANCE

US Health Advisors

(601) 672-9955
www.ushagent.com/justinhollis

HOME BUILDER

East Texas Homes

(903) 686-9895
www.easttexashomeslic.com

HOME INSPECTION TEAM
Frontline Home Inspections
and Pest Control

(903) 407-1456
www.frontline-home-
inspections.com

G&W Inspections

Kim Cooley

(903) 571-2410
www.gwinspections.com

Inspection Gator
(903) 278-5097
www.inspectorgator.com

HOME WARRANTY
Fidelity National

Home Warranty

(903) 539-9167
www.homewarranty.com

INSURANCE

Goosehead Insurance -
Ashleigh Buchanan Agency
(903) 215-8242
www.gooseheadinsurance.com/
ashleigh-buchanan/

Goosehead Insurance

- Phaup Agency

Collin Phaup

(903) 534-5800
www.savedbythegoose.com

Legacy Insurance Agency
(903) 212-2000
www.MikeSmithAgency.com

INTERIOR DESIGN
Antler Worx

(903) 759-5149
www.antlerworx.com

MORTGAGE LENDERS
Fairway Independent
Mortgage Corporation
(903) 236-5000
www.arianathompson.com

Guild Mortgage

Tom Holyfield

(903) 247-0803
www.tomholyfield.com

SOLUTIONS
FUUNDATION REPAIR | WATERPHUDFING | SEAWALLREPAIR

903-:330: 6504 | "WWW.BarWeIIsq_l_utions.t:o_m

Hallmark Home Mortgage
(903) 316-1284
www.hallmarkintexas.com

PHOTOGRAPHY
Taylored Images
Derrick Taylor
(903) 431-3349

ROOFING PROFESSIONALS
AVCO Roofing

Chris Frazier

(214) 306-1353

TITLE COMPANY
Landmark Title
(903) 534-8000
www.LmarkTitle.com

Tarry Title

(903) 991-3512 - Tyler
(903) 757-3000 - Longview
www.tarrytitle.com

Truly Title

(903) 871-7577 - Tyler
(903) 781-5396 - Longview
www.trulytitle.com
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Ginnie Baldridge
Escrow Officer-Tyler
ginnie@tarrytitle.com

Jennifer Ramirez
Escrow Officer-Tyler
jennifer@tarrytitle.com

Miguel Cabrera
Escrow Officer-Tyler
miguel@tarrytitle.com

Carol Walker
Sr. Escrow Officer-Mineola
carol@tarrytitle.com

Matalie Lowry
Escrow Officer-Mineola
natalie@tarrytitle.com

Misty Sportsman
Escrow Officer-Longview
misty@tarrytitle.com

Amber Davis
Escrow Officer-Athens
amber@tarrytitle.com

Karisu Cagle
Escrow Assistant-Tyler
karisu@tarrytitle.com

Kelly Winn
Escrow Assistant-Tyler
kelly@tarrytitle.com

Roxana Lara
Escrow Assistant-Tyler
roxana@tarrytitle.com

Ashley Hukill
Escrow Assistant-Mineola
ashley@tarrytitle.com

Laura West
Accounting-Mineola
laura@tarrytitle.com

Keri Henderson
Admin. Assistant-Longview
keri@tarrytitle.com

Kendall Rooker
Curative Specialist-Athens
kendall@tarrytitle.com

For any marketing inquiries please contact: carleigh@tarrytitle.com

Ow Localionsg

Tyler

1007 Pruitt Place
Tyler, TX 75703
903-991-3512
frontdesk@tarrytitle.com

Longview

127 Judson Rd., Ste. 144
Longview, TX 75601

903-757-3000
frontdesk@tarrytitle.com

Mineola

1150 Bromberg St.
Mineola, TX 75773
903-569-2800
frontdesk@tarrytitle.com

Athens

214 E. College St.
Athens, TX 75751

903-675-8247
frontdesk@tarrytitle.com

Whal we offer

[z] zoccam

LOCCAM streamlines the

documents, as well as,
authenticate the
borrower's identity.

DOWNLOAD
b |

O titlecapture®

Seller Met Sheets
home buying experience Cur net sheet tool takes
by enabling the parties te  into account closing costs,
securely send funds & recording & transfer fees,
mortgage payoffs,

Buyer Estimates
The buyer estimate tool  with CloseSimple to help
features due-at-closing us better communicate

closesimple

Tarry Title has partnered

costs as well as monthly  with you and your clients

payments throughout the  throughout the closing

property taxes, HOA dues
and many more,

SIGN UP

entire loan term. experience,

NO SIGN UP NECESSARY.,

If you have a
transaction with us,
you will receive these
updates through
texts. emails or calls!



PUBLISHER’S NOTE

WHAT IS

BY CHERIKA JOHNSON

It’s my honor to bring this community
to our East Texas area and to celebrate
everything that makes you all an
outstanding part of the East Texas Real
Estate Community. I look forward to
highlighting your accomplishments,
encouraging your dreams, and
recognizing you for your continued
excellence in serving your clients.

Real Producers started as a simple idea
in 2015 in Indianapolis and has spread
across the nation like wildfire. The Real
Producers community is now available
in 130 locations and is changing

the way the real estate community
interacts across America. As we embark
on this journey, I promise to create
platforms to connect this community
and forums to recognize and celebrate
what makes each one of you iconic.

In years to come, I hope to interview
every one of you so that I can share
your success stories in future issues.

I also look forward to celebrating you
at our events, providing tools and
connections to help you grow your
business and representing your passion
for this industry that we all share.

Here are some quick facts about
Real Producers:

DISTRIBUTION: This magazine will
arrive in the mailboxes of the TOP 300
agents in East Texas each month. These
300 agents are determined through
compiled MLS data from 2024. If you are
receiving a hard copy of the publication,
it is because you belong to the elite
group of the top 10%.

10 - March 2025

CONTENT: This publication is all

about YOU, the East Texas real estate
community. We will be writing personal
and unique stories on members of

this community, giving you a platform
to inspire greatness in others. As we
grow, we will continue to add fresh
content focused entirely on the top 10%
and our Preferred Partners. We have
NOTHING to sell to real estate agents

as it is absolutely FREE to be featured

in this publication. To be featured, the
agents must be nominated by a peer,
leader or influencer in the East Texas
real estate market. We always encourage
nominations and love to hear about
agents that are making a huge impact in
our market.

PREFERRED PARTNERS: Anyone listed
as a “Preferred Partner” in the index

of this publication will also be a part

of this exclusive community. You will
see them advertised in every issue,
attending our private events and being
a part of our online community. We do
not cold call businesses off the street to
join us, nor do we allow any business
that approaches us to be a part. One or
many of you have recommended every
single one of these Preferred Partners
that you see in this publication. Our
goal is to give you as many resources as
possible to add to your arsenal so that
you always remain that trusted referral
source to your clients and customers.

EVENTS: Along with our monthly
publication, we will be hosting
various social and educational events
throughout the year. Our goal is to

REAL PRODUCERS?

Welcome to East Texas Real Producers!

Providing a platform to celebrate and unite the top
real estate professionals across East Texas

bring the best of the best together while
supporting our local communities. And
we fully intend to have a good time
doing it! We will be communicating
information on upcoming events
through the publication, monthly
emailed newsletter and social media.

CONTRIBUTION: If you are interested

in contributing, nominating REALTORS
for certain features, know of additional
top-notch affiliate partners who would
be a great fit for our community, or
would simply like to learn more, please
reach out to me anytime. I look forward
to meeting with every one of you in the
future. I would also like to give a HUGE
THANK YOU to the Preferred Partners
who jumped on board with us so that we
could bring East Texas Real Producers to
life. Also, a huge shout-out to my team
that pulled this together without much
guidance. You all are incredible, and this
first issue is dedicated to you!

I appreciate you all
and look forward
to seeing you all

at our networking
events soon!

CHERIKA JOHNSON
Owner/Publisher

East Texas Real Producers
Cherika.Johnson@n2co.com

Q: Who receives this magazine?

A: The top 300 agents in East Texas
based on volume for the previous year
and our Preferred Partners. There are
thousands of agents in the region and
you, in this elite group, are the cream
of the crop. Just to be included in

this group is an accomplishment that
testifies to your hard work, dedication,
and proficiency.

Q: Do real estate agents have to pay
for magazines or events?

A: NO! The magazine and events are
FREE to agents and funded by the
partners who advertise.

Q: What kind of content will

be featured?

A: This is all about you. We’ll do personal
and unique stories on members in

the community, providing you with a
platform to inspire others. As we grow,
we’ll add fresh content focused entirely

Invest, Protect

on you. It costs absolutely nothing for a
REALTOR® to be featured. We are not a
pay to play model; we write real stories,
about Real Producers, and we’re always
accepting nominations. We will consider
anyone brought to our attention- we
don’t know everyone’s story so we need
your help to learn about them!

Q: Who are our partners?

A: Anyone listed as a “Preferred
Partner” in the front of the magazine

is funding and fueling this community
and is an essential part of it. They are
the top professionals in their industry.
They will have an ad in every issue of
the magazine and attend our events.
One or many of you have recommended
every single Preferred Partner you see
in this publication. Our goal is to create
a powerhouse network, not only for the
best REALTORS® in the area, but the
best affiliates as well, so we can grow
stronger together.

Inspect,

Residential, Termite and Commercial
Inspections

5/ Fool and Irmigation Inspections
y" Well and Water Sample Testing

Septic and Aerobic Inspections

v Full Pest Control Services
v Firefighter Owned and Operated

Q: Does real producers have events?
A: Yes! Along with the magazine, we

will host quarterly events exclusive to
this community, where you--the best

of the best--get together at local venues
to socialize, mastermind, deepen our
connections, and better our businesses.
We will communicate about events
through the magazine and on social
media. Stay tuned for info on our launch
party this Fall!

Q: How can i recommend a business
or feature story?

A: If you are interested in contributing,
nominating REALTORS® to be featured,
know of top-notch affiliate partners

who you believe should be a part of

our community, or would simply like to
network; email or call us. I look forward
to hearing from you!

Email: Cherika.Johnson@n2co.com

903-407-1456

0000

Jason and Linna Sutton

TREC & 32085 TOA #0E40853 7500 & 045780

www! frantline-home-inspections, com

www, frontline-pest-control.com
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PARTNER SPOTLIGHT

BETE

ELBER

A Trailblazer in Home
Warranty Services

WRITTEN BY CHERIKA JOHNSON

In the ever-changing world of real
estate, where relationships and
expertise are the cornerstones of
success, few individuals stand out as
distinctly as Beth Elbert. With a career
spanning 36 years in the industry,
Elbert has carved a reputation as

a trusted advisor, a passionate
educator, and a beacon of unwavering
dedication. Her journey from the
medical field to the title industry, and
ultimately to her current role

as Assistant Vice President and Sales
Executive at Fidelity National

Home Warranty, is as inspiring as it

is exceptional.

A Leap of Faith

Elbert’s story begins in 1988 when she
transitioned from a career in nursing
and the medical field to the title
industry. Over the next three decades,
she immersed herself in nearly every
facet of the business, from escrow
and management to marketing and
overseeing foreclosed hedge funds.

In 2021, she took a leap of faith and
embraced a new challenge: joining
Fidelity National Home Warranty as a
sales executive. “I'm fortunate that I
can use my previous years of industry
knowledge to help navigate through
the home warranty industry,” she
reflects. Her ability to seamlessly adapt
to new roles while leveraging her

12 - March 2025

wealth of experience speaks volumes
about her resilience and expertise.

At the heart of Elbert’s career is a
profound passion for people. “Home
warranties are vital for the protection
of homeowners and their realtors,”
she says. “The best benefit of this job is
its power to save homeowners money
and the relationships I have built
during the process.” This commitment
to helping others is the driving

force behind her work, shaping her
approach to customer service and

setting her apart from the competition.

“In industries like home warranties,
where products and services are often
similar, the differentiating factor is
customer service,” she explains. “Each

client has access to my email and
personal cell phone number. 'm
available to them throughout the
years of their coverage.”

Elbert’s dedication to excellence
has not gone unnoticed. Over

the years, she has received
numerous accolades, including
Affiliate of the Year, Rookie of the
Year, and Top Producer awards.
Yet, these achievements are not
merely milestones; they are
reflections of her tireless work
ethic and commitment to building
meaningful relationships. For
Elbert, success is not measured in
accolades alone. “Success is about




unportant ¢

sful open hous

developing relationships and trust
with clients and homeowners,”
she emphasizes.

Overcoming Life’s Valleys

Her journey has not been without

its challenges. The tragic loss of her
15-year-old son, J. Brandon, in 2003 was
a defining moment that forever changed
her perspective on life. “A loss like

that changes you forever,” she shares
candidly. “It really spoke to me about
what is important in life.” This profound
experience has fueled her drive to find
purpose and meaning in her work,
inspiring her to become a better version
of herself each day.

As a seasoned professional, Elbert’s
expertise extends beyond the

technical aspects of her role. She is a
passionate educator who has held an
instructor’s license with the Texas Real
Estate Commission (TREC) for over a
decade. She has written more than 25
continuing education courses for TREC,
reinforcing her belief that “education
and knowledge are the keys to success.”
Helping realtors broaden their
understanding of industry-related topics
is one of her greatest passions, and she
views it as a win for everyone involved.
Outside of work, Elbert’s life is rich
with family, hobbies, and personal
pursuits. She loves visiting her son, JR,
in Nashville, where he works in the
music industry. Every November, she
travels to the city for the Country Music

14 - March 2025

Association (CMA) Awards, immersing
herself in his world and cherishing the
shared experiences. Cooking, gardening,
reading, and traveling also bring

her immense joy, and she’s an active
member of a book club that she joined
several years ago.

Balancing Passion and Profession
Despite her many responsibilities,
Elbert maintains a harmonious work-
life balance by intertwining her passion
for her career with her personal life.
“When work is a passion, it’s easy to
balance it with life,” she notes. Being
available to her clients, even after hours
or on weekends, is a testament to her
unwavering commitment to serving
others. Of course, not every day is
without its hurdles. Elbert admits that
one of the most challenging aspects of
her role is delivering difficult news to
homeowners when a policy does not
cover a particular issue. “It doesn’t
happen often, but when it does, it’s
heartbreaking,” she says. She attributes
these moments to the importance of
educating homeowners and realtors
about selecting the right coverage
options. “Home warranties were
created to save homeowners money,”
she explains. “This is why I stress the
importance of allowing me to help them
with their decisions.”

The Joy of Making a Difference
For Elbert, the most rewarding moments
in her career come from hearing

gratitude from clients and homeowners.
“It’s such relief and peace of mind for
everyone involved to know they can
rely on our products,” she says with a
smile. It is this ability to make a tangible
difference in people’s lives that fuels
her passion for the industry. Gratitude
is a central theme in Elbert’s life. She is
thankful for her family, her health, and
her ability to help others. She also draws
inspiration from the strong, courageous
individuals around her, continually
seeking to learn and grow from their
wisdom. As she reflects on her legacy,
her goal is simple yet profound: “My
daily goal is to give a smile to everyone,
even if they don’t smile back. Those are
the ones that need it the most.”

A Leader Who Knows, Goes, and
Shows the Way

Describing herself as passionate,
driven, and confident, Elbert lives by
the words of leadership expert John
Maxwell: “A leader is one who knows
the way, goes the way, and shows the
way.” This philosophy is evident in
every aspect of her work, from guiding
homeowners through the intricacies of
home warranties to mentoring realtors
through education.

Beth Elbert’s story is a testament to

the power of resilience, passion, and

a deep commitment to serving others.
Her journey serves as an inspiration to
anyone navigating the complexities of
the real estate industry, proving that
success is not only about professional
accomplishments but also about the
relationships we build and the lives we
touch along the way.
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im FIDELITY®
- NATIONAL

HOME WARRANTY homewarranty.com

Real Investment Protection
N 4 Great Plans including 25 Options for
" Customized Coverage

- Fidelity National Home Warranty provides
incredible value to your homel!

é'gd « Protects both buyer and seller -4

- -'-! « Provides evidence of your fiduciary duty
i E to protect your clients and their home.

£

¥

| A huge savings to homeowners from out
of pocket expenses for repairs

Protect your clients and yourself with a
Fidelity National Home Warranty!

BETH ELBERT
Sales Executive
903-539-9167
beth.elbert@fnf.com

RI'J"DFI HG
THE ROOF DOCTOR

CARING FOR EAST
TEXAS, ONE ROOF 4
ATATIME '

Chrig Frazier, the Rool Doctor, hos
spent the lost decode living and
sarving in East Texos with pride and
dedication. Now bringing his
srpertise as o Pﬂ:im‘:t FRnger with
AVCO Roofing, Chris ks here to
ansure your home gets the cane it
deserves, Whether it's o new roal or
@ simpée repalr, trust the Roof
Doctor to get the job done right. Call
today and let Chris protect your
nome like Its his ownl

B Roof instaliation
B rool Repair

B FRool inspectiop
. Roof Replo

LA

Contact Me
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’;f‘ HALLMARK

HOME MORTGAGH

YOUR TRUSTED LENDER

At Hallmark Home Mortgage, we're proud to be your
local lending partner. Trust Hallmark to know the local
market and put you first every step of the way.

cony AMBER JESSICA KRISTIE

CASTAGNO BOWLDEN HERRING VAN HUIS

LS #2602 s s10zzs HALS £701747 s srcas?
LAURA NATALEIGH WHITNEY CINDY
WOOLSEY JACKSON REID LUNA

FELS FrIATLEY HMLS FI35E28 WML & FIGSSTY BMILS § 2464
BE2.225.1534 903.539,0439 903.721.5755 003.717.7845

Matbrpaas Hdoene Moeiggage, | LG MG SP S32410 (il wessw nandsconsaenessccess ong ] Ths @ nola
pomensriel |0 ke Al loans ane subiect 1o coedil, imdonwiting. and progpes by sppeanl m
- 'I'm codiEonn and poodgams subjeet ta change wibos notion, Hallmak Home Ihwm
i) ks Do, S & Ther, TH 75700 853 450 1428 11762024

HOLT

LAW FIRM
Jason A. Holt

Over 20 years of
Title and Real Estate experience

JasonHoltLawFirm.com
903-361-4212 Hablamos Espanol

fo3)

Sealed with a Gift

HOME-PEST-SEPTIC-POOL

903-571-2410

NICK GREGORY (23904) MIKE WAHL (23788)
WDI TECHNICIAN WDI TECHNICIAN
#0850716 #0826430

Make Every Closing Unforgettable

Scal the deal with clegance and style

Make  wour clhents clod ng day
."I()'Erfl.ﬂlh" with personabzed closs £
gift= from Embedded Designz From
laser - engraved culting and charcuterie
boards 10 embroidered towels and
custom- printed keepiakes our
handcrafted creations »dd o PETSOM
touch that =y= "Walcome Home

@ ™ Embedded

Designz
972-520-2268

www embedded - designz com
LIKE * SHARE * FOLLOW

f1o] o

BEMbadded Designs

KIM COOLEY (24407)
WDI TECHNICIAN
#0847464
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A Rising Star in Real
Estate and a Champion
for Generational Wealth

WRITTEN BY DAWN SIMS
PHOTOGRAPHY BY DERRICK TAYLOR

In the world of real estate, certain
professionals stand out not just for their
success, but for the drive and devotion
they bring to their work. Sheryl Lucky,
a dedicated real estate agent with
Johnson Realty, is one such individual.
When I met with this precious lady,
the first thing I noticed was her kind
smile and glowing presence. I have no
doubt anyone who has come across
Sheryl would not agree. She lit up as
we spoke about her journey into real
estate. It was not merely a career shift
but a calling—one that has allowed her
to align her professional life with her
personal values of service, education,
and empowerment. In just 1.5 years

in the industry, she has already made
waves, earning recognition as the 2024
Rookie of the Year by the Longview
Area Association of Realtors. But her
story goes far beyond accolades—

it’s a tale of fortitude, faith, and an
unshakable commitment to building
generational wealth.

Before entering the real estate industry,
Sheryl’s career spanned multiple

roles, including Relationship Banker,
Operations Manager, and Entrepreneur.
It was during a pivotal moment in

her life that she realized she needed a
career that provided flexibility and a
deeper sense of fulfillment. “It was at a
crucial point in my life where I needed
to make a professional change that
would better align with my family’s
needs, allowing me to be more present,
available, and flexible,” Sheryl explains.
A conversation with her now-Broker,
Cherika Johnson, was the turning point.
That conversation didn’t just open a
door—it solidified Sheryl’s belief that
she was meant to help individuals and
families navigate their path to financial
success. They first met when moving to
Longview from Shreveport, Louisiana
to put down roots with her husband,
Labrandon. She only meant to engage in
some ideas on networking in East Texas,
unsure of what career path she may
pursue. But Cherika knew this was not
a chance meeting. She saw something
in Sheryl and simply said, “you’re going

to sell real estate and work right here
with me.” Sheryl quickly embraced the
role of a real estate professional, not just
as a job but as a mission to educate and
empower her clients.

Despite being relatively new to the
industry, Sheryl’s work has not gone
unnoticed. Her dedication and hard
work have earned her multiple awards
and recognitions throughout her
career. In addition to being named the
Longview Area Association of Realtors
2024 Rookie of the Year, she was also
honored with the Influencer Award
from Capital One Bank, is a Magellan
Leadership Alumni, and a Leadership
Longview Alumni. Her commitment

to community service was further
recognized with the Community
Spotlight Award from Capital One Bank.
Sheryl is also a Certified Money Coach
and has participated in the Branch
Ambassador Symposium for Capital
One Bank. These honors reflect not only

her expertise in real estate but also, her
leadership, community engagement,
and ability to inspire others.

Sheryl attributes much of her success to
the unwavering support of the people
around her. “First and foremost, I owe
everything to my parents. They embody
the true meaning of unconditional

love, support, guidance, correction, and
faith,” she shares. Her circle of friends
serves as accountability partners and
prayer warriors, always encouraging
her to stay grounded. Furthermore, as

a proud member of Delta Sigma Theta
Sorority, Inc., Sheryl upholds the values
of education, service, and sisterhood.

Her husband and daughter are also
driving forces in her life. “My husband
is my rock—he’s the backbone of
everything I do. With his devoted
support, I know there’s nothing I can’t
achieve. And my little Ruby is my
ultimate ‘why.” She fuels my drive to

KEEP CALM, AND
GET LUCKY!"”

live fully, conquer challenges, overcome
obstacles, and succeed in everything
I'set out to do.” It was evident in

this moment that her daughter is a
sparkling gem in her world. Ruby Jewel
is quite fitting, as she was named after
Labrandon’s grandmother. With a name
like that and fueled by Sheryl’s guidance,
she is surely destined for greatness.

For Sheryl, real estate is more than
transactions and commissions—it’s
about transforming lives.

she says. She is committed to ensuring
her clients understand not only how

to buy or sell property, but also how

to use real estate as a tool for financial
stability, growth, and freedom. Whether
working with first-time homebuyers,
seasoned investors, or families looking
to transition into new homes, Sheryl
takes pride in educating her clients on
long-term wealth-building strategies.

Outside of real estate, Sheryl is deeply
invested in empowering young women
to pursue their dreams. She serves on
the board of My Passion My Purpose,
a philanthropic initiative focused

on exposing young women to non-
traditional career paths. She mentors
young girls and women, helping

them see beyond their immediate
circumstances and build confidence
through education and self-branding.
This passion for mentorship stems
from her own experiences and the
people who have guided her. She
understands firsthand the power

of having strong role models and a
support system and is dedicated to
being that influence for others.
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With this mindset, she remains active in
the community, continuously building
her reputation and positioning herself
for long-term success.

Despite all her professional success,
Sheryl remains grounded in gratitude.

she says. Her deep appreciation for
her parents, husband, and daughter is
apparent in everything she does. They
are not just her support system but her
motivation for striving to be the best in
both her personal and professional life.

When I asked Sheryl to describe
herself in three words, she smiled and

Like any career, real estate comes with

its challenges. For Sheryl, the most

difficult aspect has been navigating

the slow movement of the market. As - —

a fellow realtor, I could relate to her as &»; b% b

we further spoke of the ups and downs By ‘;ﬂ""r

our industry faces. “Entering the field % A

with eagerness, only to face a market -

that wasn’t as responsive, proved to . — |

be a real test,” she admits. However, :

instead of becoming discouraged, she

used the time to sharpen her skills.

She focused on marketing herself,

expanding her network, and furthering

her education in contracts, ethics, and

lending. I was inspired as I listened to

Sheryl enthusiastically speak on how

the inconsistent times in real estate have

actually helped her grow spiritually.

She’s learned to let go and let God,

feeling the power of her deeply rooted

faith. So, it was no surprise to learn that

Sheryl has always followed the guidance

of her beliefs, having a pastor as a

father. She said it is his very words of

wisdom that keeps her motivated:

20 - March 2025

put her hands together confidently
responding, “Ingenuity, Nostalgia,
and Class.” “I'm not afraid to blaze
new trails—on the contrary, I actively
seek out ways to innovate and try
fresh approaches. I draw wisdom
from the past, learning from others’
hard-earned lessons instead of having
to experience them myself. Above all,
I believe in approaching everything
with a spirit of excellence, doing it as if
I am doing it for God.”

Sheryl shared her favorite quote by
Maya Angelou: "When someone
shows you who they are, believe
them the first time.” Sheryl Lucky

is so much more than a real estate
professional—she is a wife, a mother,
a daughter, a friend, a leader, a
mentor, and a proponent for financial
freedom. A woman with a strong
foundation of faith, family, and
fearlessness, she is poised to make an
even greater impact in the industry
and her community for years to come.
After meeting her...I believe it.
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TYLER’S TOP AGENT

From Humble Beginnings to Real Estate Success

WRITTEN BY DAWN SIMS ¢ PHOTOGRAPHY BY DERRICK TAYLOR

=11 rika Maya Gonzalez’s story

== is one of perseverance and

wted transformation. As the co-owner
of Maya Properties in Tyler, Texas, she
has risen through personal and financial
challenges to build a successful career

in real estate. But her journey to success
was not without obstacles, and it was
shaped by her commitment to helping
others achieve their dreams. On a chilly
February afternoon, I met Erika at a

cute little coffee shop in Kilgore, TX, and
found much more than a real producer
in East Texas real estate. I found a person
with a huge heart for serving others.

Erika’s story in real estate started from
a place of necessity. She lovingly shared
how she and her husband, Gus, married
young and found themselves in the
throes of financial difficulties, balancing
the responsibilities of early marriage
and raising children. Despite both
working hard, they struggled to stay
afloat, and a conversation with their
lender about potential foreclosure was
a wake-up call for Erika. It was in this

moment of uncertainty that she realized
she needed to take charge of her future.

Seeking a stable career, Erika initially
entered the medical field, working at a
private practice in Tyler. Although she
found success in her role, the position
didn’t align with her long-term vision
for herself or her family. During this
time, she crossed paths with Russell
Patterson, a real estate broker who saw
something in her that she hadn’t yet
recognized. Russell, recognizing her
potential, encouraged her to consider

a career in real estate. At first, Erika
dismissed the suggestion—after all, she
had a steady job that allowed her to
provide for her family. But after a year
of feeling unfulfilled and reaching a
career ceiling, she decided to take a leap
of faith. With the support of her loved
ones, Erika passed her real estate exam
in September 2015, marking the start of
a new chapter.

Erika’s real estate career has been
a testament to her dedication and

drive. By 2024, she had closed 71
transactions, generating nearly $19
million in sales. While these numbers
are a testament to her hard work,
Erika is quick to point out that success
in real estate is about more than

just numbers—it’s about building
meaningful relationships and helping
her clients realize their dreams. “Real
estate for me is more than just closing
deals,” she says. “It’s about being there
for my clients, supporting them, and
walking them through one of the most
important decisions of their lives.
That’s what really fulfills me.” Her
deep commitment to her clients has
earned her recognition in the industry.
In addition to her impressive sales
record, Erika was honored with the
Philanthropic Legacy Leader Award
in 2024, acknowledging her dedication
to giving back to the community. She
was also recognized as one of the Top
250 Latino Real Estate Agents, which
served as a testament to her excellence
in the field. But for Erika, the most
rewarding part of her career remains
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the joy of seeing her clients’ dreams
come true.

“I didn’t get into this business to be a top
producer,” Erika reflects. “I just wanted
to provide for my family and help
people along the way. To see someone’s
eyes light up when they close on their
home—that’s the real success.”

Mentorship is a cornerstone of Erika’s
career. As a team leader for 11 agents,
she is dedicated to helping others grow
and succeed in the industry. She believes
in leading by example, offering support,
guidance, and insight to her team, and
encouraging them to build their own
businesses. “I want to see my agents
thrive,” Erika says. “When they succeed,
it’s not just a win for them—it’s a win
for all of us. Ilove being a part of their
journey and helping them build the life
they envision.” For Erika, leadership

is about more than just overseeing
transactions; it’s about fostering an
environment of growth, trust, and
collaboration. She takes pride in the
relationships she’s built with her agents
and is always looking for ways to uplift
those around her.

24 . March 2025

REAL ESTATE HAS GIVEN
; r— e
ME THE PLATFORM TO

MAKE ';X REAL DIFFERENCE

A

Community involvement is an essential
part of Erika’s life. She has always felt

a deep sense of responsibility to give
back, whether through supporting local
businesses, participating in charity
events, or simply offering a helping
hand to those in need. For Erika,

real estate is just as much about the
relationships you build as it is about
the homes you sell. “Real estate has
given me the platform to make a real
difference in people’s lives, ” she says.
“I'm passionate about giving back to my
community, and I do that in whatever
way I can.” Through her work, Erika
has become a trusted advisor in the
Tyler area, and her commitment to
service is reflected in the relationships
she’s built with clients and partners
alike. She’s a firm believer in the power
of collaboration, and it’s this spirit of
teamwork that has helped her create a
lasting impact on the community.

Despite her success, Erika has faced her
fair share of challenges. The market
slowdown in 2024 was one of the

most difficult periods in her career,

and it forced her to reassess not just
her professional strategies but also

IN PEOPLE’S LIVES”

: 7

W
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her personal priorities. She learned

that no matter how hard you work,

not everyone will see things the way
you do—and that’s okay. “I’'ve learned
to focus on what truly matters,” she
shares. “It’s not about pleasing everyone
or chasing after recognition. It’s about
staying true to my values and doing
what’s right for my clients and my
family.” Erika’s faith has been a constant
source of strength throughout these
challenges. “I've always believed that
God has a plan for me,” she says. “When
things get tough, I turn to Him for
guidance. He’s been with me every step
of the way.”

Like many working mothers, Erika

has faced the challenge of balancing

a demanding career with her family
life. When she first started in real
estate, she was juggling part-time work
while raising young children. It was a
delicate balance, and it required her to
make sacrifices to build her business.
However, over time, Erika learned to set
boundaries and prioritize her family.
“My family is my foundation,” Erika
says. “They are my ‘why’—the reason I
work so hard and strive to be the best

version of myself every day. I've learned
that taking time for them is just as
important as my career.” I took a break
to call Erika’s sons, Damian (18) and
Gavin (15) to ask them what it’s like to
have such a successful mom and how
she has impacted them. “I like her job
and the way she impacts the community.
I see how she’s loyal and honest with

everyone she works with. Some days

we may only see each other at dinner
but that’s ok. My mom is always there
when I need her. I know that when I call
her, she will answer”, said a heartfelt,
Damian. Gavin was full of pride for

his mom, stating “She works very hard
and what she does for others can take
her away from home a lot. But she has

PROPERTIES
431 5 Bormer Avee. Tyler, TX 75702

903.944.7959

taught me how important working hard
for your family is. When I become an
adult, I will know how to work hard

for my family, too.” With her husband
Gus by her side, Erika has found a way
to maintain balance, ensuring she can
be both a dedicated professional and a
present mother. Today, she ensures that
Sundays are reserved for family, giving
her a chance to recharge and focus on
what matters most.

Looking ahead, Erika hopes to leave

a legacy that’s defined by integrity,
compassion, and dedication. “I want to
be remembered as someone who truly
cared about her clients and worked
hard to make their dreams a reality,” she
says. “Success is not about what you
achieve for yourself—it’s about the
positive impact you have on others.”

Through her faith, hard work, and
dedication to service, Erika has already
begun to leave that legacy. Her story

is a reminder that real success is not
measured by the transactions you close,
but by the difference you make in the
lives of others. From inside the walls of
her own home and beyond, Erika Maya
Gonzalez is doing just that.
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