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Partner Today!
803.590.7870
classicroofingsc.com

Meet Toby & Lucy,
Your Roof's Best Friends

Lifetime Warranty

20+ Years of Experience | GAF Certified Contractor

ROOFING

Modern Techniques with a Classic Approach
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Avoid Delays
Partner with Classic Roofing for Fast, Reliable Service
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ENMPOWERINGHUMANS TO M From Foundation to Finish,
ACHIEVEEINANCIACEREEDOMWITH NEW LEVEL Excellence All the Way
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If you are interested in contributing or nominating
REALTORS® for certain stories, please email us at
robert.smith@realproducersmag.com.

Mcake the

Fast Break

to Better Mortgages!
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"Travis and his Palmetto Mortgage
team are my go to lender. They are
friendly and easy to work with as a
buyer and as an agent. They are great
at keeping everyone informed as to
the status of the loan and getting the
loans closed on time. | highly
recommend them."
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"Travis and his team could not have been
more professional during our process of
buying and selling our homes. They were
very prompt and paid careful attention
to detail. We felt informed throughout
the process and confident that his team
would make sure we had the best
possible loan for us. Travis and his team
were thrown a few curveballs during our
process but made sure we got to closing
on time. If you have the chance to use
Travis to close your loan, you'd be
making a mistake by using anyone else."
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Don't Just Take Our Word
Take It From
_ One of Our Partners
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Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful
communication, industry-leading knowledge, and
expertise with every loan product to get the deal
closed. A Scotsman Guide Top 1% Originator with a

Top 3 Retail Mortgage Lending Company

Travis Blayton
NMLS #1493984

Branch Manager

Let's Connect Today!
tblayton@palmettomtg.com
803.360.3796 | travisblayton.com
426 S Lake Drive, Lexington, SC 29072

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™




Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

FLOORING

Premier Flooring

(803) 466-3055
www.premierflooringsc.com

HOME IMPROVEMENT
New Level Construction
(803) 546-6631

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

Magnolia Inspection Co.
(864) 529-2924
magnoliainspections.com

HOME RESTORATION & REPAIR
Classic Roofing

(803) 590-7870
classicroofingsc.com

Davis Climate Control

(803) 359-6638
davisclimatecontrol.com
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Jaco Heating and Air
(803) 873-6432
jacohvac.com

Magnolia Roofing & Remodeling
(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Alistate Insurance Co.
(803) 769-0051

JUNK REMOVAL

Junk Kings

(803) 603-6064
junk-king.com/locations/
columbia-sc

LANDSCAPING
Sigman Enterprises, LLC
(803) 427-6596

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper- Guaranteed
Rate Affinity

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley

(803) 862-7220
www.cmghomeloans.com/mysite/
mary-gervais-brantley

The Palmetto Mortgage Group
(803) 360-3796
travisblayton.com

United Home Loan Services Inc.

(864) 326-3860
uhlsinc.com

MOVING / STORAGE

Pro Help Moving and Storage
(803) 776-4357
prohelpmovers.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Law Offices of Bryan Caskey
(803) 708-3252
caskeylawoffice.com

TRANSACTION COORDINATOR
Levine Contract To Close

(803) 302-8039
levinecontracttoclose.com

TREE SERVICE

MW Landscaping and
Tree Service

(803) 386-5824

DON'T LET'YOUR DEALS
SIT ON THE BENCH_

Our Binder Department Will Update Any Changes Within The Hour

The Hurd Johnson Agency ‘ g
v

High Networth Homes - Multifamily
Rentals - Manufactured Homes
EVERYTHING In Between

Jermaine Johnson

803.402.6323

Barrett Hurd
803.616.7999

THE HOME CLOSING SPECIALISTS
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TheHurdJohnsonAgency.com

®

goosehead

INSURANCE
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WELCOMETO
CARRIAGE ESTATES

GATHERING ROOM
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COMMUNITY OVERVIEW

Welcorme to Carriage Estates, where brand-new
homes are available now in the heart of Lexington.
This exciting new community is just minutes from
Lake Murray, offering you easy access to serene
lakeside activities and picturesgue views during
your downtime.

-
L Carriage Estates is also on the brink of unveiling
a range of new amenities, including a community

-
- Ao clubhouse, recreational facilities, and scenic
1 walking trails, enhancing your lifestyle with even
. rmore opportunities for relaxation and enjoyment,




Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to

Robert Smith Sierra Smith Amy Porter :
. . . share with our
Co-Owner & Publisher Co- Owner & Publisher Director of )
Advertising Sales sierra.smith@n2co.com Content/Relations Publisher.
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com

843-560-6278

Andrea Hoffman Sheena Summers Chelsea Marne
Director of Client Account Executive Photographer
EXper‘iences, sheena.summers@n2co.com Chelsea Marne Photography
sc.ads@n2co.com 843-560-2681 chelseamarnephotography@gmail.com

724-289-6179

Shayla Tabor Tres Dabney Beth McCabe
Photographer Photographer Writer

hello@staborstudios.com tres.dabney@truenorthprod.com
713-402-8989 803-427-0150

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

LOCALLY
OWNED
&
OPERATED

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

<4 MAGNOLIAROOFINGSC@GMAIL.COM

© 803.908.7131
@& MAGNOLIAROOFSSC.COM

J FREE ESTIMATES

803.769.0051 ", &
treycantey@allstate.com : ,

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a F & I I B
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company & OO ] n g e] I ] O e Ing
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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PUBLISHER’S NOTE

Smooth Transactions,
Confident Closings!

Trust Bryan to make every deal
hassle-free while ensuring every
detail is handled with care.

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com

Bryan Caskey

MARCH 2025 ' | == i 'f ,,
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t. Patrick’s Day!

JACO HEATING
AND AIR

Happy St. Patrick’s Day! Heather is proof that a fresh perspective and

As March arrives, we celebrate the arrival of spring hard work can create endless opportunities. P Washi
L]

and the season of new beginnings. In the spirit of St. ressure Washing

Patrick’s Day, let’s take a moment to appreciate the Finally, a heartfelt thank you to this month’s Amazing * Shrub Pr uning/ Removal i3

hard work, collaboration, and good fortune that make Preferred Partner, whose support strengthens the foundation « Sod Installation/Repair : 7 @ \-

Columbia’s real estate community exceptional. of our industry. Your partnership is invaluable in helping us all p "m

grow and succeed. * Dr ainage Installation/. Rep air . SIGMAN ENTERPRISES ;‘g

s . s 4 g o
This month’s Cover Feature spotlights the Dynamic Duo, * Hardscape/Fire Pit/Patios/Sidewalks e

Alfonso and Julia Flores. Together, they exemplify the Thank you for being part of Columbia Real Producers. Here’s to « Stone/Mulch/Pine Straw-Insta. dlation™
strength of partnership, balancing strategy, innovation, and a month filled with luck, opportunity, and continued growth! o GiE dscape Lig hting Installa tl of;;ﬂ?‘é) 50’ o -

passion to create extraordinary success in real estate.
Warmest wishes, « Commercial and Residential

We also shine a light on our Top Producer, Bonni Jeffers, Lawn Maintenance
whose expertise and dedication continue to inspire her : Robert Smith

peers and clients alike. Bonni’s unwavering commitment to p ‘ Co-Owner/

excellence sets the standard in Columbia’s competitive market. r Advertising Sales

Our Rising Star, Heather Moseley, is carving her . i Sierra Smith ' )
own path with energy, creativity, and determination. . ] Al Co-Owner/ Publisher a2y justinsigma n@g mail.com
4 803.427.6596
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ANNOUNCEMENT

Welcome Columbia

Real Producers
Class of 2025!

The top 5% in the Columbia Metro Area!

elcome Columbia Real
Producers Class of 2025. First,
I want to congratulate you

for qualifying whether you are a new
member or a returning member.

So, what this means is that you ranked
in the top 300 producing realtors in
the Columbia Metro Area out of 6,000
realtors putting you in the top 5%.

Since the launch of Columbia Real
Producers Magazine in August 2023, I've
noticed recurring questions from many
of our readers. To ensure everyone has
access to the answers, I've decided to
compile them here. Feel free to explore,
and remember, my door is always open
for discussions about anything related to
the magazine. This publication is crafted
to be YOUR way to enhance and create
new relationships!

Q: What is the purpose of Real
Producers magazine?

A: The mission of Columbia Real
Producers is simple. We strive to inform
and inspire the top-producing real
estate agents in the upstate market and
connect them socially. We do this by
telling their personal stories. How they
have succeeded and failed. What drives
them to achieve year in and year out?
Where they spend their time when not
working and what they are passionate
about - other than real estate. We give
local top-producing REALTORS® a
platform to tell their story in a way they
have not been able to do before.

The secondary focus is to provide an
avenue for our affiliate partners to
create relationships with these top
performers, on a level that they might
not be able to achieve on their own.

14 - March 2025

Q: Who receives this magazine?

A: The top 300 producing agents in the
Columbia market. This is based on the
total volume sold and the data is based
on 2024 MLS (by closed volume) We cut
off the list at 300 from each MLS. The
ranking is annual and resets every year.
For this year the publication will go to
the top 300 ranked agents of 2024. It will
continue to update annually with a fresh
list of top performers.

Q: What is the process for being
featured in this magazine?

A: It’s really simple — you can nominate
other REALTORS® (or yourselves!).

We will consider anyone brought to
our attention because we don’t know
everyone’s stories, so we need your
help to learn about them. A nomination
currently looks like this: You email us at
robert.smith@realproducersmag.com
with the subject “Nomination: (Name
of Nominee).” Please explain why you
are nominating them to be featured.

It could be that they have an amazing
story that needs to be told; perhaps
they overcame extreme obstacles,

they are an exceptional leader, have
the best customer service, or they give
back to the community in a big way,
etc. The next step is an interview with
us to ensure it’s a good fit. If all works
out, then we put the wheels in motion
for our writer to conduct an interview
and write the article, and for our

photographers to schedule a photoshoot.

Q: What does it cost a REALTOR®/team
to be featured?

A: Zero, zilch, zippo, nada, nil.

It costs nothing, my friends, so
nominate away! This is not a pay-
to-play model whatsoever.

COLUMBIA REAL
PRODUCERS

51/1/,

COLUMBIA
REAL PRODUCERS

Q: How can | write an article to

be printed?

A: If you are interested in writing
an article to contribute your ideas,
experience, knowledge, expertise, or
stories to Columbia Real Producers
Magazine. Please email Amy Porter
at amy.porter@n2co.com she is our
Content Director.

Who are the preferred partners?

A: Anyone listed as a “preferred
partner” in the front of the magazine is
part of this community. They will have
an ad in every issue of the magazine and
attend our quarterly events. We don’t
just find these businesses on the street,
nor do we work with all businesses

that approach us. One or many of you
have personally referred to every

single preferred partner you see here.
We won’t even take a meeting with a
business that has not been vetted by
one of you and “stamped for approval,”
in a sense. Our goal is to create a
powerhouse network, not only of the
best REALTORS® in the upstate but the
best affiliates as well, so we can all grow
stronger together.

Q: How can | refer a preferred partner?
A: If you know and want to recommend
a local business that works with

top REALTORS®, please email us

to let us know at robert.smith@
realproducersmag.com and introduce us!

Robert & Sierra Smith
843.560.6278
robert.smith@realproducersmag.com

SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

INTEGRITY
PROPERTY

INSPECTIONS LLC

ETING W TECRITY

Our BuNDLE
PackaGces OFFER o

SAVINGS FOR N our Convenient
YouRr CLIENTS! Y

Effortlessly Schedule Your
Client’s Inspection with

One-Stop-Shop Service

Would you like to be featured in Columbia Real
Producers? Please reach out to us at Robert.
Smith@n2co.com

T ZT ) HARRELL, MARTIN
M & PEACE, P.A.
| ATTORNEYS AT LAY |

Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us
803.345.3353
harrellmartinpeace.com
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PREFERRED PARTNER SPOTLIGHT
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THE PALMETTO MORTGAGE GROUP

WRITTEN BY: HEATHER SPRUILL « PHOTOS BY: SHAYLA TABOR (STABOR STUDIOS)

The Palmetto Mortgage Group

Seamlessly and successfully acquiring a
significant purchase for families in his
community is Travis Blayton’s ultimate
goal. With almost 15 years of dedication,
industry knowledge, and a team of
incredible individuals, he is committed
to helping make new purchasers’
dreams come true.

Leave A Lasting Impression

Raised in Hartsville, South Carolina,
Travis’ father, a local firefighter, taught
him the essence of discipline and
dedication to help your community.
Seeing his father off to work, knowing
that he was risking his life to ensure

the safety of his community, motivated
Travis to find a similar purpose

when he grew up. When his father
died in the line of duty, his Papa
(grandfather) became his father figure
and lifetime hero. He taught him

the value of hard work, to love God,
family, and friends and to strive to

be the best at anything he did, which
left a lasting impression on Travis

and changed his mindset on life.

Years later, when a loan officer denied
his mother a USDA home loan without
explanation in 2014, that moment
pushed Travis over the edge into
learning the mortgage and real estate
business. The rejection felt personal, so
he took it upon himself to call the USDA

office in Florence and dispute the case
on his mother’s behalf. In the end, he
successfully found her a new lending
partner and helped her to close on her
first home in under 30 days.

“THE RESPONSIBILITY
AND DISCIPLINE IT TAKES
TO OWN AND MAINTAIN A
HOME IS EMINENT. | ENJOY
EDUCATING BUYERS AND
AGENTS ON THE PROCESS
AND HOW TO PREPARE

TO OWN A HOME.”

V-

Columbia Real Producers - 17



After graduating with a B.A. in
Economics from the University of

South Carolina, Travis opened and
managed several businesses around
real estate and mortgage lending. In
2008, he became a licensed REALTOR®
and joined the Coldwell Banker Realty
Midtown office in Columbia. Travis
gained a lot of knowledge and insight
along the way and, eventually, decided
to explore another area in the field.

In 2010, he joined Wells Fargo Home
Mortgage and, for six years, experienced
many of the back-office and post-closing
sides of the mortgage industry. Not

too long after the birth of his first son,
he transitioned into the retail side of
leading and, soon after, set down his
license with the Palmetto Mortgage
Group in 2017.

Travis states, “Homeownership and real
estate are the most prominent wealth
builders in the U.S. The responsibility
and discipline it takes to own and

18 - March 2025

maintain a home is eminent. I enjoy
educating buyers and agents on the
process and how to prepare to own a
home. Anyone who wishes to own their
own home or create an even better life
for their family, we are here for them.”

Travis runs a unique operation, which
keeps his branch as a top contender

in the Columbia market for mortgage
lending. His team has clearly defined
roles and tasks they are responsible for
to ensure that every client or referral
partner they serve is valued. Leigh,
Margaret, and Amy are the lifeblood

of his successful business, and they
leave their clients and referral partners
content and satisfied. Drive, dedication,
and discipline make his team at Palmetto

Mortgage Group the best at what they do.

Travis and his team have recently
moved into their new location and
built their professional home and
landmark in Lexington. In their new

establishment, they work diligently to
assist not only their clients but to give
back to their community. They run
several community events such as The
Shoe Project, School Supply Drives, Toys
for Tots, and many more.

Travis states, “I don’t wake up to go to
work. I wake up every day to do what
I'was born to do: serving a community
that has provided me with so much.
Itreat each day as an opportunity to
learn as much as I can, seize every
possible opportunity, and encounter
amazing people who live and work in
our community.”

When he is not hard at work, Travis
enjoys spending quality time with his
fiance, Erin, his two boys, William and
Henry, and their two dogs, Maggie and
Appy. He and his family love visiting
his mother, Connie, who still resides in
his hometown of Hartsville. Whether
playing golf, coaching his boys in

“I DON’'T WAKE UP TO GO TO WORK.

| WAKE UP EVERY DAY
TO DO WHAT | WAS
BORN TO DO: SERVING
A COMMUNITY THAT
HAS PROVIDED ME
WITH SO MUCH. 9

&
X P
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baseball and soccer, or hunting when he
can, Travis appreciates the flexibility his
job provides.

It is important to Travis that his clients
feel heard, understood, and respected
when exiting his doors with the keys to
their new home. He and this team are
lifetime financial partners with every
client and referral partner. His ultimate
goal is to ensure that they achieve their
homeownership and financial dreams in
the biggest decision of their lives.

Travis concludes, “My papa used to

tell me that people don’t remember
what you say or do, but they always
remember how you made them feel.
Discipline and hard work every day

to treat everyone you meet as family. I
recall those words every morning before
my feet hit the floor, and they have truly
steered me in the right direction in life.”

Columbia Real Producers - 19



YOUR WAY HOME —

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com

SAVE THE DATE FOR

RP. (il

SEPTEMBER 29 & 30, 20~

LOEWS ARLINGTON HOTEL & CONVENT

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

ay at rpelevate.com.

SPONSORSHIP OPPORTUNITIES AVAILABLE

20 - March 2025
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EXPERIENCE—TRUST —VALUE

E ._-EEI Can't Come to the
‘:';'11'-. Store? No Worries!

[Tt

=l Find Your New Floors From
I the Comfort of Your Home

Partner with Columbia Real
Producers Flooring Experts

ASK ABOUT OUR EXCLUSIVE
REAL ESTATE DISCOUNTS!

PREMIER

— FLOORING —

A division of Contract Flooring Services LLC

2016 Chapin Road, _
Chapin SC 29036 0 (803) 466-3055




COVER STORY

ORES

OoNnso
& Julie

DYNAMIC DUO
OF DEDICATION

PHOTOS BY: CHELSEA MARNE
PHOTOGRAPHY (CHELSEA MARNE)
WRITTEN BY: AMY PORTER

Ifonso and

Julie Flores, the

powerhouse behind
The Flores Group at eXp
Realty, embody the perfect
blend of charisma and
strategy. With Alfonso’s
gregarious nature and Julie’s
nurturing approach, they
have created a dynamic
partnership that resonates
deeply with their clients
and community. “Julie is the
brains, and I'm the mouth,”
Alfonso jokes, capturing their
balanced synergy. Together,
they have built a thriving
real estate business founded
on connection, service, and
unwavering dedication.

Both licensed in 2018,
Alfonso and Julie
transitioned into real estate
to lay down roots for their
family as their children
entered high school. With
Alfonso going from active-
duty service to Reservist in
the Navy and Julie stepping
away from teaching, they
saw real estate as an
opportunity to leverage their
personal and investment
experiences while working
together to serve others.
Since launching their
careers in 2019, the duo

has specialized in serving
military families, first-time
homebuyers, and those
navigating the challenges of
PCS (Permanent Change of
Station) in and out of Fort
Jackson and Shaw Air Force
Base. Their expertise extends
to virtual and sight-unseen
purchases, ensuring families
feel confident and supported,
even from afar.

Their approach is rooted

in personalization. The
Floreses begin every

client relationship with an
in-depth consultation to
understand each family’s
unique needs. “It’s not about

convincing or selling—it’s
about listening and guiding,”
Alfonso explains. This
client-first philosophy has
led to remarkable success,
with 252 transactions and
over $65 million in career
volume. In 2023 alone,
they closed $18.5 million
in sales, solidifying their
reputation as trusted
experts in their market.

The Floreses credit much of
their growth to their coach
and mentor, Lauren Taylor.
“Her vision, tough love, and
alignment with our service-
first philosophy have been
instrumental,” they say. But
their journey hasn’t been
without challenges. Early
on, Alfonso and Julie had to
overcome their reluctance
to embrace social media,
learning to adapt to the ever-
evolving landscape of real
estate. “It scared us to put
ourselves out there, but we
leaned into the discomfort
and grew because of it.”

Beyond their business,
Alfonso and Julie are
deeply committed to their
community and causes close
to their hearts. Through the
Fort Jackson and Shaw PCS
Pay-It-Forward program,
they offer guidance to
military families navigating
relocations, often without
financial expectations. They
also support the Veterans
Community Project, which
aims to end veteran
homelessness, and Alfonso
serves on the board of
Kershaw County Habitat for
Humanity. He also currently
serves as the Vice President
of the Kershaw County
Board of Realtors and is
President Elect for 2026.

At home, family is at the
core of their lives. Married
for 23 years, Alfonso and




Julie are proud parents to
Aubrie and Liam, and they
recently welcomed their first
grandchild, Rosalie. “Being
grandparents is a whole new
level of joy,” they share. In
their downtime, the couple
enjoys camping, hiking, and
outdoor adventures, with
Julie expressing her artistic
side through pottery and
Alfonso diving into the fun
of pickleball.

For Alfonso and Julie,
success is measured not by
numbers but by legacy. They
hope to pass on their values
and the foundation they’'ve
built to their children, both
of whom are starting careers
in real estate. Their advice
to up-and-coming agents?
“Focus on service over sales.
Take action daily—it doesn’t

24 - March 2025

have to be perfect, but it has
to be purposeful.”

Through compassion,
dedication, and a steadfast
commitment to making

a difference, Alfonso and
Julie Flores have become
more than realtors—

they are pillars of their
community. Their favorite
quote perfectly encapsulates
their ethos: “Today is a new
day! You can start fresh...
Embrace kindness, work for
the common good, and make
a difference.”

The Flores Group’s journey
is a testament to the power
of teamwork, service, and a
shared vision. They are not
just selling homes; they are
building legacies, one family
at a time.

“Embrace kindness, work

for the co
make a

»
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JACOB STEVENSON
;, S0 Owner & Lead Inspector

MAGNOLIA

INSPECTION CO.

spEEn Meets

We are a locally owned and operated

- . ; -
full service home inspection company. —
»T
» i{-’ ]
We prioritize clear communication with your —
clients, ensuring that the inspection process is 2
free of unnecessary stress. We offer >
comprehensive, detailed, and easy-to-read

Home Inspection reports within 24 hours.

* Home Inspections
* CL100s

* HVAC Inspections
* Pre-Drywall Inspections
* Re-Inspections

» Commercial Inspections

. 864.529.7924
jacob@Magnolialnspections.com
@ Magnolialnspections.com

artner with Kevin Today and
evolutlonlze Your Closings!

YOUR TIME; «
YOUR PRODUCTIVITY,
YOUR BUSINESS &

guaranteed

EFFII\IITY
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0 ity | Rt ﬂrwﬂ brmmidon: e ey 7= S 55 Vice President, Mortgage Lending
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Let Us Master Your Transactionsl

Set Your Business Apart by Adding Us fo Your Team

803-567-1150 (& > A wa i , ’% a Kevin.Kuper@grarate.com
S@m Z&Um WASHEDSC@GMAIL.COM y : =3 i - 803) 361-8249
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TOP PRODUCER

JEFFERS

Bonni Jeffers:

Real Estate
with Heart &
Perseverance
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For Bonni Jeffers,

real estate is more

than a career—it’s a

calling deeply rooted

in family history and
personal passion. A
licensed Realtor since

2016, Bonni works with
NextHome Specialists,
where she has found her
professional home. With
eight years of experience in
residential real estate, Bonni
specializes in helping clients
buy and sell single-family
homes, condos, townhomes,
and more, always
approaching her work with
an empathetic, relationship-
oriented mindset.

Bonni’s journey into real
estate began as a young
mother navigating the
challenges of balancing
career aspirations and
family life. After stepping
away from a five-year career
in property management

to care for her four young
children, she realized she
wanted to provide a life for
her family that exceeded
her own childhood dreams.
Inspired by her father, a
custom home builder, and
her grandmother, a Realtor,
Bonni decided to pursue
her passion for homes and
people. She attended night

v,
W

classes at the South Carolina
Real Estate School, juggling
her roles as a mother and
student with determination.

Joining NextHome Specialists
proved to be a turning point
in Bonni’s career. Drawn to
the supportive, family-like
atmosphere, Bonni values
the firm’s ethos that “there is
enough business out there for
everyone.” The camaraderie
among her colleagues,
whom she affectionately
calls “NextHomies,”

inspires her to excel and
share in the collective
success of the brokerage.

Bonni’s approach to real
estate is grounded in
unwavering dedication and

heartfelt care for her clients.
She describes her role as
being not just a Realtor but a
guide and advocate, ready to
navigate any challenges that
arise. “I pride myself on being
arelationship-oriented agent,
not transactional,” she shares.
For Bonni, every client
becomes a lifelong friend,
and every transaction is an
opportunity to help someone
achieve their dreams.

Her career volume of over
$56.8 million, including

$10 million in 2023, speaks
to her success. However,
Bonni treasures the personal
milestones more than the
numbers. Whether assisting
first-time buyers who
thought homeownership

.= -¥ /"ﬁ
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was out of reach or helping
long-time homeowners
transition after decades in
the same house, she sees
each experience as a unique
and meaningful chapter in
her journey.

Bonni draws inspiration
from a network of mentors
and colleagues, including

Thomas Shumpert, Christy
Stone, and Jennifer White,
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whose guidance and
friendship have shaped her
professional growth. She

also admires trailblazers

like Libby Satterfield, Terri
Scheper, and Sarah Bennet,
whose entrepreneurial spirit
motivates her to explore new
possibilities in her career.

Outside of real estate, Bonni
cherishes time with her
husband, Jeremy, and their

Real estate
isn’t only my
career; it’s a
huge part of
my life.”

growing family. Married
for nearly 13 years, they
have four children—Noah,
Mae, Jonah, and Jacob—
with another little one due
in April 2025. The family
enjoys spending time on
Lake Murray, traveling to
favorite destinations like
Key West and Orlando,
and embracing their love
of music. Jeremy, an active
member of the renowned
Midlands band Stretch
Arm Strong, adds a musical
harmony to their lives.

Bonni’s vibrant personality
shines through in her
hobbies, including shopping
for bright, trendy clothes
reminiscent of a “modern
Mrs. Frizzle.” A former
competitive dancer,

she remains a dancer

at heart, occasionally
breaking into routines
while running errands.

For Bonni, success is about
more than professional
achievements—it’s about
creating a life where family
comes first and using

her platform to make a

difference in others’ lives.
Her passion for her clients,
her resilience in overcoming
challenges, and her
commitment to giving back
are at the core of everything
she does.

As she looks to the future,
Bonni envisions real estate as
a central part of her dreams
and goals. “Real estate isn’t
only my career; it’s a huge
part of my life,” she explains.
“It’'s my testimony and my
way to help others achieve
their dreams.” With each
transaction, Bonni adds
another thread to the fabric
of her community, leaving a
legacy of care, connection,
and love.

Bonni’s favorite quote by
Mother Teresa perfectly
captures her philosophy:
“It’s not how much we

give, but how much love

we put into giving.” This
ethos drives her to go above
and beyond for her clients,
ensuring their journey

to homeownership is as
memorable and meaningful
as the home itself.

It's my testimony and
my way to help others
achieve their dreams.”

ENHANGE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

PRO-HELP

/7~

MOVERS
803.776.4357
Brandon & Parker ProHelpMovers.com
owners DOT#3304870 | MC#1048763 | PSC#9838
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Enhance Your
Property Listings
with Stunning
Curb Appeal!

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

THE STETE S

BEST

The? State

¢) (803) 386-5824
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JUNKcKING
COLUMBIA, SC

REMOVAI_ OUR SERVICE:

* Free, Upfront Estimates

big or loo
small for Junk King! * Price Malch Guarantee

With eco-friendly practices

= Fast & Friendly Sarvice
and a commitme

putstanding

€Y 1-885-858-JUNK

YOUR LISTINGS ™.
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You've found your buyer that dream home, but what if interest rates go down before
closing day?

No problem! Atlantic Bay’s Float Down Flexibility program gives your buyers
confidence by letting them opt for a lower rate should markets improve.

Rates rise? They're safe. Rates lower? So is theirs!

Rates are always changing, but my dedication to you and your buyers never does.
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Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlanticbay.com
www.atlanticbay.com/marksmith
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RISING STAR

KELLER
WILLIAMS

PALMETTO
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From Paralegal to Powerhouse:
Heather Moseley’s Real Estate Rise

Caring, compassionate, and fun, Heather
H. Moseley is a rising star in Columbia’s
real estate community. Since earning her
real estate license in 2021, Heather has
made significant strides in her career,
guided by a passion for helping clients
and building lasting relationships. Her
journey into real estate is a story of
reinvention and determination, rooted
in her desire to balance her professional
ambitions with her commitment to
family life.
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Before stepping into the world of real
estate, Heather worked as a paralegal.
She then took time off to focus on
raising her two children, Carter and
Rhett. As her children grew and became
more independent, Heather sought

a career that offered flexibility and
allowed her to remain active in their
lives. Encouraged by her best friend
and now mentor, Ashlyn Ancone, she
decided to take the leap and pursue a
career in real estate. Heather quickly
found her place on the Ancone Real
Estate Pros Team, where she continues
to thrive.

Heather’s dedication to her clients is
evident in her thoughtful approach to
real estate. She believes in connecting
with clients personally to truly
understand their needs and desires.
From conducting broad searches to
honing in on the perfect property,
Heather ensures her clients feel
supported every step of the way.

Her commitment to going above and
beyond was particularly evident
when she helped a family facing an

unexpected tragedy transition to a new

home. For Heather, it’s not just about

buying and selling properties; it’s about

being there for her clients during life’s
pivotal moments.

Now in her fourth year as a Realtor,
Heather has achieved impressive
milestones. With a career volume of
$21.6 million, including $7.3 million in
2023 alone, her success is a testament
to her hard work, perseverance, and
dedication. She credits much of her
growth to the mentorship of Keith
Ancone, her team leader. “Keith has
been a source of inspiration and
guidance from day one,” she says. “His
hard work and leadership have shown
me what’s possible in this business.”

Heather’s commitment to continual
growth fuels her passion for her
work. She strives daily to learn and
improve, aiming to provide her clients
with the best possible experience.

Her relationships with clients often
evolve into lasting friendships,

a testament to the trust and care
she brings to each transaction.

Outside of real estate, Heather enjoys
spending time with her family and
supporting her children’s activities.
Whether at the softball field cheering
on her daughter or watching her son
excel in lacrosse, flag football, and
basketball, family remains at the heart
of her life. Heather and her husband
Jeremy, who runs the family business
Moseley’s Diamond Showcase, cherish
time together by Lake Murray, traveling,
and entertaining by their pool.

“GIVE YOUR ALL TO
EVERY CLIENT, NO
MATTER THE SIZE OF
THE TRANSACTION.”

\ 4

Columbia Real Producers - 35



“HELPING CLIENTS FIND

A PLACE TO CALL HOME
IS THE MOST REWARDING

PART OF MY CAREER.”

—_—
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Heather’s passion for her community
extends to supporting local schools,
where she organizes treats and
donations for teachers and staff. Her
favorite pastime, however, is attending
live music events, from intimate local
performances to large-scale concerts.

Heather defines success as meeting
needs and creating meaningful
impact. For her, being a Realtor is
not just a job—it’s an opportunity to
help clients achieve one of life’s most
significant milestones. She wants

to be remembered as an agent who
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always goes the extra mile, long after
transactions are complete. Her advice
to aspiring Realtors is simple yet
profound: “Give your all to every client,
no matter the size of the transaction.
Treat everyone equally, because every
home purchase or sale is monumental
in someone’s life.”

Heather’s journey exemplifies
resilience, hard work, and a genuine
passion for helping others. She
continues to grow her career with the
unwavering belief that this business
is not just about homes but about the
people who live in them. As she reflects
on her success and looks to the future,
Heather’s gratitude shines through. “I
am truly blessed to work in an industry
that allows me to make a difference
in people’s lives. Helping clients
find a place to call home is the most
rewarding part of my career.”

With her dedication to her clients,

team, and community, Heather H.

Moseley is a rising star to watch in
Columbia real estate.
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T ELEVATE YOUR REAL ESTATE BUSINESS

PREMIERE WITH PREMIERE ROOFING!
At Premiere Roofing, we value the real estate community and understand
R n u F I N G the impact that a solid, beautiful roof has on property value. That's why we offer

Lunch & Learn sessions exclusively for real estate and mortgage professionals!

RESIDENTIAL - COMMERCIAL - WATERPROOFING

JOIN USTO LEARN:
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

fl.e POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.

hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

MATTHEW WALKER, Loan Originator
803.215.1715 | mwalker@uhlsinc.com
NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender



