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Short-term vacation rental
property management

Stephanie Smith - Donna Morgan
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iTrip Chattanooga is revolutionizing short-term rental o
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Burns, Henry & Kirksey, delivering
the ultimate closing experience.
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We're more <.
than just CPAs.

you navigate financial
decisions today, and in
the future.

We're advisors helping E '

= Accounting

= Assurance and audit
= Consulting

* QuickBooks

* Tax

* Wealth management

23-894-7400 kraftcpas.com Eq’r;_qr'r_{:ﬁ'l,s

4 . March 2025

PROFILES

WINEY

16 Maria Lopez-Tello

22 Sally Hays

IN THIS ISSUE

6 Preferred Partners

8 Meet the Team

10 Publisher’s Note

12 How to Thank our Preferred Partners
16 Rising Star: Maria Lopez-Tello

22 Celebrating Leaders: Sally Hays

26 Nominations and Recommendations!
28 FAQs

32 Cover Story: Logan Groves

34 Follow Us!

For content contributions or to nominate a REALTOR® for a certain
story, please email jeffwhite@realproducersmag.com

greentech

homes

WE DON'T JUST
BUILL PIUMES,

LW
A n - :

Crafting Custom, Walkable
Neighborhoods for a Connected Life

DISCOVER YOUR
DREAM
COMMUNITY WITH
GREENTECH HOMES
CONNECT
WITH US
TODAY!

WHY CHOOSE US

At Greentech Homes, we believe your
home is more than just a place to live.
It's the cornerstone of your lifestyle,
nestled in the heart of a walkable,
vibrant community. Our custom-built
homes are designed with precision,
incorporating the latest in
energy-efficient technology to ensure a
life of comfort and sustainability.

Dedicated to excellence and innovation, we meticulously plan every detail of our
neighborhoods to foster connection, convenience, and community. From North
Chattanooga to Ooltewah, we're building more than homes - we're crafting
spaces where neighbaors become friends, and every street feels like home,

Al
! www.greentech.homes

¥ sales@greentechbuild.com

Call us for an appointment




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BASEMENT WATERPROOFING
& BASEMENT REPAIR
Basement Correctors

Andrew Ball

(423) 883-4521
BasementCorrectors.com

BOOKKEEPING

Lookout Bookkeeping, LLC
Melissa Guinn

(423) 497-4144

BRANDED CLOSING GIFTS
360 Business Growth
Anders Clarke

(423) 902-0103
www.360businessgrowth.com

BUILDER/CUSTOM HOMES
Greentech Homes
(423) 206-9738

BUILDER/DEVELOPER
A Perry Homes
(423) 299-5637

BUSINESS NETWORKING
Women'’s Council of
Realtors Chattanooga
(423) 756-0771x380
WWW.WCF.Org

CHIMNEY CLEANING / SERVICE
Chimney Tech
(423) 424-6218

CLOSING - TITLE & ESCROW
Bridge City Title

(423) 4171344
bridgecitytitle.com
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CLOSING ATTORNEY
Burns, Henry & Kirksey, P.C.
(423) 339-0529
bhklegal.com/

CPA SERVICES
Kraft CPAs PLLC
(615) 242-7351
www.kraftcpas.com/

CRM

Bonzo

(614) 357-2367
getbonzo.com

FENCES

Holmes Fence Company
Jarrod Holmes

(706) 804-4362

HOME INSPECTION
Lodestar Home Inspections
Steve Hicks

(423) 486-7347
lodestarhomeinspections.com

Pillar To Post Chattanooga

- The Ken Fast Team

(423) 326-2008
chattanooga.pillartopost.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel

(615) 806-3456

INSURANCE

Johnson Grisham Agency

(423) 899-6161
www.allstate.com/donnajohnson

JUNK REMOVAL SERVICES
Mighty Dump, LLC

(423) 708-5445
Mightydumpllc.com

LANDSCAPE/IRRIGATION
Arterra Landworks

Austin Renfrow

(423) 240-8732
www.arterralandworks.com

MORTGAGE LENDER
Benchmark Home Loans
Casey Bryant

(423) 565-8830
www.caseybryantmortgage.com

Mortgage Investors Group
www.MIGChattanooga.com
423-899-2887

The Byram Group at Cross
Country Mortgage

Nate Byram

(423) 682-1773
hoo.be/nate_byram

The GW Team -
FirstBank Mortgage
Gabe Whitmer
(423) 308-2207
FirstBankOnline.com

TVFCU
(423) 634-3537
www.tvfcu.com

MOVING / STORAGE
Boundless Moving and Storage
(423) 763-1000
www.boundlessmoving.com

PROPERTY MANAGEMENT
PMI Scenic City

lan Pfeiffer

(423) 847-2080
www.pmisceniccity.rentals

REAL ESTATE & PORTRAIT
PHOTOGRAPHY

William Griggs Photography
(423) 760-9120
www.williamgriggs
photography.com

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Creative Revolver

(615) 275-7739
www.creativerevolver.com

Hayley Ownbey Photography
Hayley Kiser
(423) 716-5674

Ty in the Sky
(818) 639-2359
www.tyinthesky.com

REAL ESTATE SERVICES
Realtracs

Emily Daniel

(615) 806-3456

RESIDENTIAL COMMUNITY
HOME BUILDER

Empire Communities

(423) 460-9291
empirecommunities.com/
chattanooga

ROOFING/ RESTORATION
Jaco Contracting

(770) 385-5788
jacocontracting.com

SHORT TERM RENTAL
PROPERTY MANAGEMENT
iTrip Vacations Chattanooga
(877) 782-9242
chattanooga.itrip.co

Is your bookkeeping a
stack of receipts you
plan to tackle in March?

If you'd like a new solution, give us a calll

To get started, please fill out the intake form
- bit.ly/LKTLead - or scan the QR code

bit.ly/LKTLead

For more information: lktbook.com
melissa@lktbook.com | 423.497.4144

"Owning a rental property
doesn't have to be a

headache. Call me today and
experience the relief of

management made simple.”

(423) 847-2080

IAN PFEIFFER
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Jeff White Ashley Streight Anders Clarke Molly Cobane
Owner Content Coordinator Lead Writer Client Relations Specialist 3
901-509-5566 423-902-0103 i
360 Business Growth _'i?

Ryan Dugger Jess Harris William Griggs
Photographer Photographer Photographer
615-275-7739 Creative Revolver Photography William Griggs Photography
Creative Revolver Photography & Video Production
& Video Production

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers P I_I O I 0 GR .-& P H Y %
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the d ¥ i L
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TOP REALTORS IN CHATTANOOGA HAVE
TRUSTED OUR TEAM WITH OVER

7,500

PROPERTIES SINCE 2014
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Landon Harper
423-762-5065 J ACO '

Lharper@jacocontracting.net ;
CONTRACTING:

We guarantee fast turnaround times to get jobs scheduled and completed
Free inspections & reports to agents ® No job is too big or too small ® 10+ years in business
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PUBLISHER’S NOTE

VWelcome to the

Class of 2025!

Every year, Chattanooga Real Producers
has the privilege of recognizing the
very best in our industry—those whose
dedication, expertise, and passion for
real estate set them apart. This year, we
proudly welcome the Class of 2025—the
top 500 real estate professionals in our
market, ranked by total sales volume
from last year.

Your relentless commitment to
excellence, client service, and market
knowledge has not only shaped

your success but also elevated the
Chattanooga real estate community as
a whole. Whether you’re a seasoned
top producer or making your

10 - March 2025

debut on this prestigious list, your
achievements deserve to be celebrated.

The heartbeat of Real Producers is to
elevate the culture of our real estate
community by inspiring us to know

one another better, creating stronger
connections, more trusted relationships,
and more repeat business.

Congratulations to the Class of 2025!
Your hard work, resilience, and
dedication have earned you a place
among the best. As a member of
Chattanooga Real Producers, you will
receive our monthly magazine right in
your mailbox. Be sure to update your

address to ensure you don’t miss an
issue! You also have the opportunity
to be featured in the pages of Real
Producers at absolutely no cost to
you—this is not a “pay to play” model.
Additionally, you will be invited to a
variety of exclusive networking events
throughout the year, bringing together
the best in our industry for collaboration
and connection. We look forward to
seeing you there!

Cheers to
your success!

Jeff White
Owner/Publisher

Protect Your
vestment!

L

3
1

Let's work together
to get the protection
you deserve with a
Homeowner's policy
from Allstate

B _:_'.'!Il'._r_i;]‘;_:_'l"‘-"-- Rl

il

Call
all of your insurance needs!

Donna Johnson

JOHNSON GRISHAM AGENCY

6150 Shallowford Rd, Suite 103
Chattanooga, TN 37421
allstate.com/donnajohnson ®

donnajohnson@allstate.com You're in gOOd hands.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

e

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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How to Thank
our Preferred
Partners

Hey, REALTORS®!

Chattanooga Real Producers magazine and events

are made possible by the generosity of our amazing

partners. They are more than simply advertisers.

These are businesses that have been vetted and have

come highly recommended by other top agents in our 5
city. They are an invaluable resource to you, and we ¢
encourage you to thank them in the following ways:

NO JUNKTOBIGOR SMALL

JUNK REMOVAL

Estate Cleanout - Construction Waste
Eviction Cleanouts - Shed Removal

423.708.5445

info@mightydumpllc.com | www.mightydumpllc.com

12 - March 2025

emilyd@achosahw.com
www.achosahw.com

Follow them on social media and share
their page with your friends, family
and clients!

Reach out to them personally and
thank them for partnering with
Chattanooga Real Producers!

Add them to your personal list
of preferred vendors and call
them first when you need the
services they can provide!

Invite them to coffee or dinner
and invite some other REALTORS®
to join you! Relationships are

the root of good business!

Share their information with newer
agents and give them an opportunity to
help them succeed in this industry.

Emily
DENE]

Chattanooga -
There’s a new

town! Achosa
lets homeowners
work with any
service provider,
and pays them
on the same day!
We prioritize
getting repairs
done FAST!

615-806-3456

home warranty in

ACHOSA

Long Lasting and Beautiful

FENCING | =
I1

Design that will Compliment Any Scenery!

Custom Fences
Wood
Chain Link
Split Rail
Picket | Privacy
Aluminum | Shadow Box

Gates

Offering fair prices on the highest quality fencing and superb customer service

are the trademarks of our company!

Ry L S \ [t i) Lhi
& FAIR ESTIMATES

EXPERT INSTALLATION - LICENSED & INSURED
QUALITY CRAFTSMANSHIP « PREMIUM QUALITY MATERIALS

Call for a FREE Estimate:
423-320-5045 - 706-804-4362
holmesfencecompany.com + info@holmesfencecompany.com




GIFTS WITH
LASTING VALUE SECURING YOUR REAL ESTATE
INVESTMENTS, ONE TITLE

AT A TIME.
//_\

Two Convenient Locations: /
\

Downtown J
Yowv Local Clummey Tech 1830 Washington St,
423-414-4664 | chimneysweeptech@gmail.com Chattanooga' TN 37408 B R I D G E C I T Y

423-417-1344 - Th
£ SAFETY INSPECTION £, STOVE INSTALLATION _ o ﬁ[?:/ﬂ
»/ CHIMNEY SWEEPS . SYSTEM REPAIRS ordersdt@bridgecitytitle.com

B3 DRYER VENT CLEANING ® GAS SYSTEM MAINTENANCE

RICHARD BYBEE SCAN FOR
INFORMATION

East Brainerd

7158 Lee Highway
Chattanooga, TN 37421

423-417-1338
orderseb@bridgecitytitle.com

4#
MAKE f‘-'»*"
= f,,

t;ﬂ!g 17& g ’H

www.bridgecitytitle.com

#
Whﬂt‘CG Bonzo Do
For Your. Bus?ﬁés‘*s?’
: tﬁnn’é¥
Ponverby ;
Gl:}n'- ETt

* Real Estate Management

« Joint Venture Management

« Joint Venture Formation

« Small Business Investment and Support

Stay top.of mind and
make iteasy'to refer you
Anders Clarke |'423.902.0103
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BY ANDERS CLARKE
PHOTOS BY WILLIAM GRIGGS

Maria was born in Mexico City, but

was raised a couple hours southeast in

a town called Puebla where most of her
family lived. She later attended college for
Economics eventually receiving her degree.
While in her last year of school, she was
looking for a job that she could grow into
a career. She interviewed with a builder,

impressing them with her attitude and
previous success in other sales fields. By
selling nine units in her first month and

12 the next, she earned her way into sales

coordinator within two months.

Over the next several years,
Maria spent time growing
in the real estate industry.
While her husband worked
at VW, she spent her time
working her way up in her
company, moving to a new
branch in 2006 where she
was commerecial director
for a regional builder.
Eventually moving to
Chattanooga for the recent
VW plant, Maria and her
husband moved their family,
adding two more children in
the last 6 years. While Maria
always put family first, she
was looking for a way to get
back into real estate and
ended up getting licensed in
February of 2022.

Maria is committed to
constant improvement.

During her time as a
Realtor®, she has always
looked for new ways to

serve and provide the best
experience possible for her
clients. “My job is getting
them what they want in the
way that I know is going to
work,” she claims. Learning
and improving her business
each day gives her confidence
that extends to each client
she works with. “If you share
knowledge, you're gonna
grow,” she states. Her goals
are the same for her team, as
she has added a buyers agent
and admin. She encourages
them to learn and grow

as well, finding as many
opportunities as possible for
them to succeed along with
her. “You become successful
through them,” she says,

and she loves to help others
succeed doing what she loves.

The biggest challenge for
Maria was the cultural
difference. To learn English,
she spent some time working
for the health department
doing contact tracing during
Covid. While she left feeling
much more confident in

her English, the cultural
adjustment took more time to
learn. “The biggest challenge
was cultural,” she reflects.
She had to learn how to build
relationships and connect
with others in a whole new
way. She worked hard but
understood it would take
time. “You’ve gotta be patient
with yourself,” she admits.
Years later she is much more
confident in her ability to

Chattanooga Real Producers - 17




“"YOU'VE
GOTTA B

WIT

work with anyone and create
lasting relationships.

There are always
underserved communities
that can use help, and Maria
is focused on helping them
too. “We can do better to
empower our communities,”
she claims. She loves to help
people navigate the home-
buying process, even if it
starts with getting them in
financial shape to do so. She

always wants to lead with

18 - March 2025

YOURSELF.” °

value, guided by a heart for
helping and a strong sense
of professionalism. She
constantly works to find new
ways to give back, recently
focusing on Hope for the
Inner City. Finding ways to
help those who need a little
extra is one of her favorite
ways to give back.

One of the biggest changes
Maria has enjoyed recently
is the opportunity to
become more engaged in

her church community. In
her hometown in Mexico,
mass was something you

did once a week, without
much opportunity for further
involvement. However,
being a member of Covenant
Preshyterian Church here

in Chattanooga, she has

felt much more involved.
“They really embraced us. It
became more personal,” she
reflects. She loves to attend
events, volunteer for various
opportunities, and go to small

groups and bible studies. Her
faith is important to her and
enjoying it with family makes
it even better.

For Maria, family is only
second to faith. Her husband
and children mean the world
to her, and it’s her reason
for working so hard. “My
family is really important to
me,” she says emphatically.
She wants to set an example
for them of hard work,
persistence, and overcoming
any obstacles. The flexibility
of real estate allows her

to be there for all the
important events her kids
have. She also ensures her
family visits her hometown
of Puebla back in Mexico
yearly to maintain their
family relationships there.
The families of her team and
clients are also important to
her, and she treats them just
like her own. This includes
helping families in her area
community as well.

To reenergize and keep
herself focused on what’s
important, Maria is
committed to keeping family
first. She does her best to

be out of the office by 4pm,
switching her primary focus
to her family. Back in Mexico,
she would often not see her
husband due to her long
work hours and his later
schedule. Now, she ensures
they get plenty of time with
each other and the kids to
create lasting memories and
spend quality time. “We value
the time we spend together,”
she declares. They love to
hike, picnic, and explore

the city together enjoying

the many outdoor activities
Chattanooga provides. Driven
by a love for family and a
strong desire to serve others
well, Maria is off to a great
start as one of Chattanooga’s
best Realtors®.

"“Try not to become a man
of success, but rather
become a man of value.”

- Albert Einstein

Scan QC Code

THEBYRAM GROUP

CROSSCOUNTRY MORTGAGE"

CrossCountry Mortgage, LLC | 36 E Main St, Suite 102 | Chattanooga, TN | 37408. Equal Housing Opportunity. All loans
subject to underwriting approval. Certain restrictions apply. Call for details. NMLS2338543 NMLS3029 (www.nmlscon-
sumeraccess.org). Georgia Residential Mortgage Licensee.
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BASEMENT CORRECTORS

Waterproofing Professionals

o BASEMENT WATERPROOFING

e CRAWL SPACE ENCAPSULATION

* BASEMENT WALL STRAIGHTENING
* FLOOR STRAIGHTENING

s Speedy Customer Follow-Ups
(") Fast Pre-Qualification
®#* Proven Track Record & Reputation

MORTGAGE
INVESTORS GROUP

6221 Shallowford Rd, Ste 104
Chattanooga, TN 37421

LINDSEY MARY ADDISON
Check out what over 3,100 6 . WEBB WOOD EDWARDS SLAKIE COWAN
MIG customers have to say . z l I Iow SR.LOAN OFFICER  SR. LOAN OFFICER SR. LOAN OFFICER LOAH GEFICER
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- LARGEST MLS in Tennessee

with reach into Kentucky, Alabama and Georgia

. Users

in over Offices

«ONLY OF
Who Develop Our Own
Product & Technology
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CELEBRATING LEADERS

MEET

Leading Through Empowerment
and Encouragement

BY ANDERS CLARKE
PHOTOS BY WILLIAM GRIGGS

From an early age, Sally demonstrated her
entrepreneurial spirit by selling lemonade and crawdads
to the local bait and tackle shop, setting the stage for

her future as a business owner and leader. A native of
Chattanooga, she pursued an accounting degree at UTC
but soon realized that her true passion lay in interacting
with people rather than just crunching numbers.

After spending nine years in the banking industry as a
teller and then a head teller, she found a balance between

her love for finance and her desire to connect with others.

When the opportunity arose, Sally became a co-owner of
a local retail uniform shop, which she and her husband
owned for 10 years.

In 2002, as they closed the shop, she felt it was time

to embark on a new career path. Encouraged by
coworkers and friends who recognized her potential, she
transitioned into real estate. “I ended up getting into real
estate because other people said, ‘You would be really
good at this,” she admits. This new venture proved to be
a perfect fit, allowing her to work closely with clients and
build meaningful relationships.

Starting with Wendy Dickerson Realty in 2002 and then
RealtyCenter in 2003 she worked toward going from dual
career to a full-time agent. Around the time she decided to
become a Realtor®, she went through a divorce, leaving
her in unfamiliar territory. Her family was a big source of
encouragement for her, giving her confidence she could
make real estate work. Despite the challenges she faced,
she wanted to prove to her two sons she would not back
down. “I wanted them to see I could do it,” she declares.
She started working with George, Grace, and Doug on the
Edrington Team when they were a smaller team, gleaning
as much knowledge as she could.

The early months in real estate were a tremendous learning
opportunity for Sally, and she fully embraced the journey. In
2008, while working with the Edrington Team, she obtained
her broker’s license. She recalls spending weekends
exploring town, visiting For Sale by Owner properties,

and uncovering new opportunities. Their guidance and
influence taught her the mindset and skills needed to excel
as an agent, helping her build a strong reputation in the
community. When Keller Williams Greater Chattanooga
opened a new role as Director of Career Development,

66

WHAT BRINGS ME JOY
is attracting, consulting, and
training real estate agents;
it truly makes me happy.
People are motivated in
different ways, and creating
meaningful connections
requires thoughtful insight.

!
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they reached out and invited her to join
the team. Recognizing it as a chance for
professional growth, she eagerly accepted
the opportunity and stepped into her new
leadership role.

While she enjoyed being a Realtor®, she
loved the chance to help other Realtors®
even more. Coaching, encouraging, and
inspiring others was her strength, and
adding workshops like Coaches Skills
Camp and Train the Trainer sharpened
her skills. After 18 months, she transferred
to KW Cleveland to help grow their office,
helping them more than double agent
membership over the next six years. In
2019 she returned to East Brainerd to
become assistant Team Leader alongside
Jay Craig. While she never wanted to leave
people behind, she was always chasing
new opportunities to have a bigger
impact. “It is hard leaving the associates I
have come to know because I feel like 'm
leaving family, but I also know that family
always wants the best for you. They want
you to grow,” she shares.

Being a source of confidence and success
for her agents is Sally’s true calling.

She explains. “What brings me joy is
attracting, consulting, and training real
estate agents; it truly makes me happy.
“People are motivated in different ways,
and creating meaningful connections
requires thoughtful insight.” Asking
more questions and seeking to
understand is one of her keys to building
deeper trust and connection. She is fully
engaged with each agent, giving them
her undivided attention and focus.

Witnessing an agent’s successful
transformation in personal, professional,
and financial growth is her greatest
passion. Sally loves connecting with
others and building trusting relationships,
guided by her genuine heart for people.

Leadership is a role that many aspire to,
but not everyone recognizes the unique
strengths they bring to the table. Sally
acknowledges that while working with a
team of leaders, she has discovered her
true calling lies in uplifting others. “My
natural gift is encouragement,” she shares.

Embracing this quality has allowed her to lead in a powerful

and impactful way. Through her intentional encouragement and
unwavering positivity, she inspires many agents to achieve their goals.
Sally finds joy in hearing that agents are satisfied with their journeys as
KW members and in their production. Despite facing challenging days,
she maintains a “smile file” to remind her of the positive impact she has
on others, reinforcing her belief that true leadership is about fostering
success and happiness in those around her.

While KW is a big part of her life, her greatest joy comes from her family
which includes her husband, two sons and their wives, taking care of

her mom and spoiling her Jack Russell Terrier. She loves to spend time
getting outdoors and traveling and claims she would be a travel vlogger if
she didn’t love her current career. She has enjoyed Paris for the food and
London for its royal history and is just a little obsessed with tablescaping.
She and her husband Keith completed two Spartan Trifecta Races,
enjoyed an era of motorcycle riding, and currently enjoy antique auto
shows and leisurely drives in her convertible.

People are the heart of business, and for Sally Hays, people are everything.
As an assistant Team Leader with Keller Williams Greater Chattanooga,
Sally spends her time empowering and encouraging agents to achieve their
goals and become successful. She thrives on the relationships she builds
and lives vicariously through each triumph and smile she helps inspire in
others. Sally is a great leader and influence for anyone in her life, and a
true asset to her office, agents, friends, and family.

ELLER

“ MY NATURAL GIFT IS
ENCOURAGEMENT.




NOMINATIONS AND RECOMMENDATIONS!
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Who would you like
to see featured?

26 - March 2025

Nominate your
favorite agent:

We are always accepting nominations
for feature stories! If you know a
colleague who is absolutely on fire and
deserving of celebration, we would

love to feature them in an upcoming
edition of Chattanooga Real Producers
magazine! Categories may include Top
Producer, Rising Star, Team Leader,
Broker, Making a Difference, REALTOR®
on Fire, etc. To nominate
a fellow REALTOR®,
simply scan this QR
code and follow the
prompts. We look
forward to receiving
your nominations!

Recommend your
favorite vendor:

What makes our preferred partners
different than any other “vendors list”

is that we only partner with businesses
that have been vetted and recommended
by top agents. In other words, our
preferred partners are trusted businesses
that can be considered the best in their
particular industry. Don’t see your
favorite on our list? We would love

your recommendations! Scan this QR
code and recommend

your favorite affiliate

business and be sure I'Eﬂ:u E
to state what you love Fﬁz .
about them! We look |E]- y

forward to receiving
your recommendations!

Arterra
) lLandwork_.i

LANDSCAPES - EXCAVATION - GRADE WORK

AUSTIN RENFROW - 423.240.8732 | arterralandworks.com

REAL PRODUCERS. PODCAST

Same Brand, New Reach — Tune in for free today

:A;Jple Podcasts RS & 6 Spotify’

Listen on

amazon music
S —

witn st REMINGTON RAMSEY
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FAQS

How does
Chattanooga
Real Producers
work?

Connecting. Elevating. Inspiring.

For those who may be new to Real Producers, or
if you are just curious, here are some quick facts
about Chattanooga Real Producers:

The Heartbeat: We seek to elevate the culture of
our local real estate community by INSPIRING us to
KNOW ONE ANOTHER BETTER, creating stronger
CONNECTIONS, more trusted relationships, and
more repeat business for everyone involved.

Distribution: This magazine is sent free of charge

to the top 300 agents in the greater Chattanooga
area based on MLS productivity. Within this area,
there are over 3,000 active agents, but everyone who
receives this publication is part of an elite group.
You are remarkable. Just to be in this group is truly a
badge of honor!

Content: This is all about you, the Chattanooga real
estate community. We do personal and unique stories
on members of this community, giving you a platform
to inspire others. Our goal is to go beyond the
numbers and take a deep dive into the personal side
of the industry, to inspire us to know one another
better. It costs absolutely nothing for a real estate
agent to be featured in the publication.

But to be featured, an agent must be nominated

by a peer or leader in the Chattanooga real estate
community. We are always taking nominations and
encourage you to nominate individuals who are
making a huge impact on our local real estate market.

Our Partners: Anyone listed as a “preferred
partner” in the front of the publication is a part

of this community. They will have an ad in every
issue, attend our events and be a part of our online
community. We don’t just find these businesses off
the street, nor do we work with all businesses that
approach us. One or many of you have recommended
every single preferred partner you see in this
publication. We do not meet with businesses

until they are vetted by one of the agents in our
community and receive a “stamp of approval.” If
you are looking to add to your arsenal of incredible
vendors, look no further.
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Connections: We love connecting REALTORS® and
BUSINESSES in a variety of creative ways. If you ever
would like a personal introduction, we would love to
arrange it.

Networking Events: Along with the monthly
publication, we host various social networking events
where top agents, along with our top preferred
partners, get together at reputable local venues to rub
elbows, mastermind, have a good time and strengthen
our greater Chattanooga community. We communicate
information about the events through the publication,
texts, emails and social media.

Contribution: If you are interested in contributing,
nominating REALTORS® for certain features, know
of top-notch affiliate partners who should be a part
of our community or would simply like to network,
please email me at any time. I look forward to hearing

from all of you!
Jeff White ﬁ

Owner/Publisher
Chattanooga Real Producers
Jeff White@RealProducersMag.com

Ty InTheSky

Photo | Video | Drone

Working with Chattanooga s
o Top 1lgents since 2017.

Residential, Commercial & Land Listings
Drone Fly-Through Tours | Social Media Video Content

}"'

W NULES N

TWE@" ‘“‘“Gﬁ
il & L

IN MAGAZINE

But don’t just take our
word for it. Take theirs.
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Licensed Drone Pilot
Radon Testing
Air Quality & Mold Testing

lodestarhomeinspections.com
steve@Lodestarhomeinspections.com

Casey Bryant

MORTHAGE CONSULTANT

Dealing with a
loan officer should

not be

Don't worry about communication and client experience again.

Casey Bryont nmisfiST2070-— Loan Officer
Bonchmark Homa Loans Ark-La-Tex Finoncol Sorvices, LLC / NBMLS #2143
423-635-0429
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EMPIRE
COMMUNITIES

'7' T

E mpire BelleWether provides urban
sophistication with a touch of tranquility.
Located in the bustling Northshore area,
our new townhomes offer contemporary
designs, luxurious finishes, and a prime
location. Enjoy the convenience of city
living with nearby shopping, dining, and
entertainment, all while retreating to the
comfort of a stylish and serene home.

EMPIRE

E mpire Social Circle in East
Brainerd offers a unique circular
layout that fosters social interactions
and a sense of balance. Enjoy
modern living with amenities that
bring neighbors together, creating a
vibrant and welcoming neighborhood.
Come home to where community and
comfort meet.




COVER STORY

LOGAN GRO

FROM SUPPLY

CHAINS TO

-

BY ANDERS CLARKE » PHOTOS BY CREATIVE REVOLVER

pending his days behind a desk

never really clicked with Logan.

Despite getting a degree in Supply
Chain Management before heading into
the corporate world, he quickly realized
it wasn’t the right fit. After spending a
couple years with Enterprise Rentals
and Steam Logistics he talked to Jay
Robinson, his family REALTOR®, about
real estate. Jay had previously proven
a valuable resource during their first
home purchase, encouraging them to
make a decision that paid off. After Jay
explained how the business worked and
what to expect, Logan was ready to jump
in headfirst. “It was a no brainer after
meeting with Jay,” he admits.

According to Logan, there is a “secret
formula” to real estate, but it’s based
on hard work, consistency, and a little
patience. And that’s exactly how Logan
approached his first few months in
real estate. He soaked up as much as he
could from his teammates and fellow
agents around the office. He joined
shortly before a team trip where he

stayed behind, allowing him to help

run the team and show property almost
non-stop. It was an incredible learning
experience for him, giving him a crash
course in some of the key lessons to being
a success in the industry.

Logan’s favorite part of the business is
the dynamic nature of his daily schedule.
Each day brings a new challenge, a new
relationship, and a new lesson to learn.
By embracing each obstacle as a new
lesson, he has learned quickly. “I'm in the
problem-solving business,” he states. He
loves to build new relationships and earn
the trust of each client he can. He loves

to be on his feet, exploring and learning
about the city as he gains experience.
Being active in his work gives him energy
and enthusiasm for what he does even
more. His team and office environment
also provide plenty of room for education
and growth.

After joining the team, Logan took
full advantage of the opportunities
the Robinson team offered him. The

expertise of their leadership and
commitment to excellent service have
earned them a great reputation in
Chattanooga. “I love being able to work
with such a high caliber team,” he says.
While Logan knew the Robinson family
as his parents’ Realtors® first, he quickly
forged a friendship with the whole
family. Now he gets to learn from and
grow alongside the family he has grown
to trust, and he couldn’t be happier.

The resources offered have given him a
great opportunity to build his business
quickly and provide for his family.

The biggest keys to Logan’s success

are follow-up and keeping your word.
Staying in touch with clients and fellow
agents during the process is key. Many
issues can be avoided or solved before
they become an issue at all with proper
communication. Logan always tries

to stay in constant communication
with pertinent information and keep
everyone in the loop. He also carries
that into his relationships with family. “I
think that carries over big time into our
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“I'M IN THE

personal lives,” Logan states. He tries to
stay connected with family and friends
that he doesn’t see on a regular basis.

A phone call or text can mean a lot,
especially if someone is having a hard
time or just a bad day. Logan cares about
people enough to remind them he’s
thinking of them.

Logan’s biggest influence in life was his
father. He lost his father last summer
in a tragic accident, but he carries

his legacy on in how he treats people
every day. Logan was raised to work
hard and treat people well and it has
served him well in life so far. “He’s
the hardest working man I've ever
known,” Logan states emphatically.
His father modeled an amazing
combination of professionalism,
expertise, and compassion for people.
Logan reflects that “knowing how

he was able to function at that high
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level while maintaining beautiful
relationships” truly had an impact on
him as a child, and now as a father
himself. “I wanted to make him
proud,” he says. And he feels he would
be proud of what he’s accomplished
and how he carries himself today.

While its easy to get caught up in the
hectic nature of real estate, Logan is
committed to keeping his focus on his
wife and daughter, Jade and Ophelia.
Improving his time management skills
created much more opportunity in his
business and for him to spend quality
time with his loved ones. “I want to be
able to provide them with the best life
possible,” he says. He strives to work
hard to provide and when he gets time

with family, he focuses on being present.

Real estate can be overwhelming, but
Logan keeps his family at the top of his
priority list.

To unwind, he loves to stay at home
and enjoy his wife’s company. They
will often read together or watch their
favorite shows, spending time together
no matter what they do. They also love
to travel anywhere hot and sunny,

and he’s been to Florida yearly for as
long as he can remember. They have
been on several cruises and visited the
Cayman Islands. For their 5th wedding
anniversary, he planned a trip to New
York City later this year as a surprise
for Jade. No matter what he does, he
always prefers to do it together.

As a growing Realtor®, Logan has plenty
of opportunity to look forward to. His
career is off to a great start, and he is
excited about sharing his passion for
service with many more clients to come.
Driven by a desire to build a life for
himself and his family, he has so much
more he is excited to accomplish.

| LOVE BEING

ABLE TO  WORK
WITH SUCH A HIGH
CALIBER TEAM



Next-Morning Delivery with a convenient
Online Portal to manage scheduling and
media for all of your listings.

CALL TO LEARN MORE!

423.760.9120

Williamgriggsphotography.com WILLIAM GR'GGS

WilliamGriggsart@gmail.com PHOTOGRAPHY

WE TRANSFORM BUSINESSES

We handle the details so business owners can spend /
their time doing what they do best. /

O Web Design O SEM / Paid Search

O Acquisition Email Campaigns O Mobile and Display Advertising

O Search Engine Optimization O OTT / CTV Streaming Advertising LB
O Live Chat O Paid Social Media Q \

O Reputation Management O Yelp Partnership | =

Reach out to the publisher of this magazine for more information.

Now designing and building at Sunset Ridge in
Black Creek and Riverside Canyon Estates. ™ ¥ |® % #x =N
423.299.5637 | aperryhomes.com A.PERRY H -"}-'4
e

‘ HYPORTDIGITAL.COM Jé} hgpor t
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ANNOUNCEMENT

Build your
dream
home
with us

= {V

MORT
AORT

Follow Us!

Be sure to follow us on Facebook and
Instagram so you can find out who is
being featured, check out upcoming

events and more!

Now offering

Construction

Loans for all
kinds of nests

————(~"——(—"~PHOTOGRAPHY—(—"—

next day turnaround - drone photography : : tvfcu.com
complimentary client prep sheet e g ! : 423-634-3600
NMLS #460298 LCEnNDER

hayley @hayleyownbeyphotography.com | 423-716-5674
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Veteran Owned, Family Run, Wh %W W (LM&%

Local Small Business Women S Counc . —
WITH BOUNDLESS MOVING & STORAGE!
Our Culture of Service means we take care of

our customers and their belongings. REAL l %

BOWDLESS A N Top 5 Reasons to | “m
A" TTIEEe Join Women's Council
4 , - auﬂilﬂ[ *

w—MOVING & STORAGE=—

1.Top Referral Network —

Call today to find out why we are the
premier moving company in the
Chattanooga area!

2.Business Leadership
Training

3.0ur Numbers Tell All

4.Connections and
Camaraderie

5. Member Benefits
Program

LOCAL - LONG DISTANCE - RESIDENTIAL « COMMERCIAL - SENIOR MOVING

4 Z 3 = z 6 3 » 1 00 0 We Also Offer 24/7 Climate-Controlled Self Storage Units of All Sizes!

Did you know,
you can get free
CE credits
when you join?

A e Southern
i . Development Lender B a n c 0 r p

/\ THE KEN FAST TEAM

Scan, call, or visit our

| I PILLARTOPOST  website to book your  Zmiy; A Jill McLean Vs S\  Southern Bancorp
o o ———— next home inspection. = : 1 Community 100 W MLK Blvd
CHATTANOOGA E - - - Development Lender £ dmine Wllre: Suite 614

Chattanooga, TN 37402

(423) 326-2008 | CHATTANOOGA.PILLARTOPOST.COM Southern Bancorp 423-598-6843 direct

NMLS#422823/NMLS#196004
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

TOP 10 IN THE NATION
RIGHT HERE IN CHATTAN

The Gabe Whitiier Mortgage Tear

Connect with
the GW Team!

e
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- .
NMLS # Rt ME S % 472498
PEVEER Member BDI .




