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865.986.2516 | bentleyhomeinspection.com
2022 KAAR Affiliate of the Year | 2022 GSMAR Affiliate of the Year

2022 BVTAR Affiliate of the Year

We give all our clients a FREE lifetime subscription to HomeBinder. Homeowners appreciate HomeBinder because it helps them maintain their home easier and in a timely fashion,
through helpful maintenance reminders and one central location for all their home documents.

Whenever possible, pre-existing information will be added, from pre-existing content available in the public domain. Your data is only accessible to you, never sold, and not shared with any vendors unless you specifically request it.

Schedule with confidence in a trusted partner

Voted 2023 News Herald Hometown Favorite Home Inspection Company

• Home Inspections Services Since 1997
• Over 25 years of experience
• Local, Family Owned & Operated
• Local Office Team to Guide Your Clients Through the Inspection Process
• Committed to the Community and the Real Estate Industry
• Over 3,000 5 Star Reviews
• 17 Home Inspectors: (5 are Military Veterans)

for Buyers, Sellers & New Construction 
HOME INSPECTIONS

NO SURPRISES, NO STRESS.
Just Thorough, Reliable Inspections.
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RELOCATION  •   CONSTRUCTION  •  PURCHASE  •  RENOVATION

ETN Realtors Good Neighbor of the Year 
KMBA Lender Member of the Year
ETN Realtors Affiliate of the Year
ETN Realtors Womens Council
Affiliate of the Year

Mortgage Loan Officer

Janette.Burgin@Regions.com

FEEL MORE AT HOME WITH REGIONS
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These vetted preferred partners proudly support YOU - top producers - to make it possible 
to receive this publication and enjoy private events for FREE. Please THANK them!

Preferred Partners

BOOKKEEPING
Cannon Gold Bookkeeping
Kristie Lawson
(719) 960-6559
cannongoldbk.com

Summer Dove Bookkeeping
Kelly Wigington
(423) 330-1841
summerdovebookkeeping.com/

BUILDER/CUSTOM HOMES
AR Homes
Karen Cornwell / 
Whitney Spears
(865) 325-2553
arhomes.com/builder/
ernst-group-llc/

CARPET CLEANING
On The Spot Carpet Cleaning
Dean Peal
(865) 340-9581
ots-carpetcleaningtn.com

CLEANING SERVICE
Angie’s Cleaning Services
Angie Palmer
(865) 705-4922
cleanwithangie.com

ESTATE SALES
Everything Cool Estate Sales
Tony McBrayer
(865) 591-8741
everythingcoolestatesales.com

FOUNDATION REPAIR
American Foundation 
& Waterproofing
Darle & Jackie Canova
(865) 982-0250
americanfw.com

Master Services
Real Estate Response Team
(865) 973-9076
masterservicestn.com

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921

INSPECTIONS
Bentley Home Inspections
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

Home Team Inspection Service
Peter Howes
(585) 794-0160

House Master 
Melissa Boggs
(865) 622-3811
westknoxville.housemaster.com

Inspect TN Home Inspection
Trey Newman
(865) 661-0090
inspecttn.com

Pillar to Post / The Cruz Team
(865) 985-1007
thecruzteam.pillartopost.com

INSURANCE
Dogwood Insurance Group
Katie Witt
(865) 221-8333
dogwoodins.com

Samar I Insurance Agency 
- AAA Tennessee
Samar Izadpanah Reed
(865) 312-8777
sizadpanah@acg.aaa.com

MORTGAGE LENDER
Mortgage Investors Group
(800) 489-8910
migonline.com

Movement Mortgage/ 
Robert Carter
(865) 317-4805
movement.com

Peoples Home Equity
Laura Fritts
(865) 317-1112
peopleshomeequity.com/
laurafritts

Regions Mortgage
Janette Burgin
(865) 607-1218
JanetteBurgin.com

MOVING SERVICES
Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PHOTOGRAPHY
Amy Sullivan Photography
(865) 274-9140
amysullivanphotography.
mypixieset.com/

PHOTOGRAPHY & 
VIDEOGRAPHY
Elevated Media Co
Michael Namoff
(217) 418-6993
www.facebook.com/
ElevatedMediaCoKnoxville/

PHOTOGRAPHY STUDIO
NinaRose Photography
Nina Pearsall
(607) 341-1544
photographybyninarose.com/

PROPERTY MANAGEMENT
Keyrenter Property Mgt
Dan McKee
(865) 999-4539
keyrenterknoxville.com

RADON MITIGATION
Bentley Radon 
(865) 410-5440
www.bentleyradon.com

REAL ESTATE BROKERAGE
Keller Williams Realty 
Greater Knoxville
(865) 694-5904
kwgreaterknoxville.com

TITLE AGENCY
7 Title
(865) 560-7473
www.7title.coop

Concord Title
(865) 671-8388
concord-title.com

Crown Title 
Robb White
(865) 539-4910
crowntitleknox.com

TRANSACTION COORDINATOR
Taylor TC Services 
and Solutions LLC
Heather Taylor
(865) 440-6261
www.taylortcexpert.com/

TREE SERVICE
Keen Tree Service
Kenneth Aggers
(865) 278-0890
keen-tree-service.business.site

Sales and Claims 888-275-2980 | CHWPro.com

MARYANN AZAMBUJA
Senior Account Executive
865-248-9921
maryann@CHWPro.com 

VOTED BEST
CLAIMS SERVICE

BY US NEWS
& WORLD REPORT!

HOME WARRANTIES 
ARE ON THE 

REBOUND
IN ’25.

Let your 
clients control 
their own court!!

PUBLISHER’S NOTE

You are in the TOP 300 - or 5% -  
of real estate agents in  

Big Orange Country

BY REBECCA RAMSEY 

Hello, I’m the owner and publisher of Big 
Orange Country Real Producers - where the 
top 300 real estate agents based on annual 
residential sales volume come together to 

connect, elevate and inspire. Everything we do 
is FREE for YOU -- our preferred partners (see 
the index) pay everything for you!! This is a 

community for you to network with agents doing 
a similar or higher level of business to LEVEL 
UP in the industry. It’s private, exclusive and 

you are invited. Enjoy your copy of the monthly 
magazine. Also join our private Facebook group 

and save this number 865.326.2660 to receive 
exclusive details and invites for networking. 

2025!
WELCOME CLASS OF

Reference email sent to you around the first of March.
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Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow us for all the latest info: 
FB: Big Orange Country Real Producers 
BOC Real Producers Connections 
Top 300 REALTORS: BOC-RP exclusive group
IG: boc.realproducers
 LI: Rebecca Ramsey McDonald

Rebecca Ramsey 
(prev McDonald)

Owner and Publisher

Lucy Reynolds 
Editor and Lead Writer

Elizabeth Zeaton
Ad Manager

NinaRose Photography Amy Sullivan Photography

SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience 

packed with industry insights, cutting-edge strategies, and powerful networking 

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

SAVE THE DATE FOR

Call/text for free quote 865.705.4922
Cleanwithangie.com

Your Go-To Experts
for All Things Clean.

Cleaners have expertise in regular, 
deep, move in/out cleanings.

Serving Knoxville & surrounding areas.
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865.661.0090 | InspectTN.com

“TREY” NEWMAN
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Certified InterNACHI, HITA & CMI Home Inspections
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REALTY EXECUTIVES ASSOCIATES, THE WOODY GROUP 
BY LUCY REYNOLDS •• PHOTOS BY NINAROSE PHOTOGRAPHY

REALTOR ON THE RISE 

Location: @AlwaysAspireTn

Faith, 
Family, & 

Serving 
Others

Bailey Woody
When Bailey Woody left her 
marketing position at Park West 
Medical Center in 2018, she 
wasn’t planning on becoming 
a real estate agent. She was 
simply searching for a career 
that would allow her to make 
a difference while having the 
flexibility to be her own boss. 
Then, a simple networking 
meeting at a real estate 
company changed everything.

“I left that meeting with their 
brochure about what real estate 
school looked like,” Bailey 

recalled. “It wasn’t on my radar, 
wasn’t what I was planning, 
but it was just such a God thing 
how I felt like it was exactly 
what I was supposed to do.”

Now in her seventh year of 
real estate, Bailey has built a 
thriving business alongside 
her husband, Garrett, who 
recently joined her full-time to 
form The Woody Group with 
Realty Executives Associates. 
Their partnership brings a 
unique blend of expertise—
her marketing background 

and his decade of experience 
in maintenance at TVA.

“Garrett has all of his expertise 
in trades, which is such a huge 
benefit to real estate because 
of showings, inspections, and 
HVAC, plumbing, etc.,” she 
explained. “He can really 
speak to those things for 
the client’s best interest.”

Bailey’s approach to real 
estate is deeply rooted in her 
marketing background, focusing 
on relationship-building and 

“People want to work 
with someone who they 
trust and someone who 

communicates well.”
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“We feel really 
grateful that we 

have a career 
that we love.”

genuine connection with her 
clients. “People want to work 
with someone who they trust and 
someone who communicates well, 
and that’s what we’ve built our 
business on,” she said. “We focus 
on how we can love people right 
where they are, whether it’s a 
happy time or a sad time, or both, 
or even just a quick transaction.”

This philosophy has served her 
well through market changes, 
including the challenges of 
COVID-19 and recent shifts in 
the industry. “I realized early on 
that real estate is ever-changing,” 
she reflected. “You’re never 
going to wake up and do the 
same thing twice, which is also 
what’s so appealing about it. 
When you treat it like a career 
and when you care most about 
the client, you’re going to do 
whatever it takes every time.”

For Bailey and Garrett, the timing 
of forming The Woody Group 
couldn’t have been better. As 
Garrett transitioned from TVA to 
full-time real estate, the couple 
discovered they are expecting 
their first child—a daughter, who 
is due in April 2025. Their new 
business structure will allow 
them to balance parenthood 
with serving their clients well.

“It’s just a really cool thing the 
way the timing worked out,” 
Bailey shared. “If one of us is 
with our daughter, the other 
one can do showings—we’ll 
always have boots on the ground. 
We feel really grateful that we 
have a career that we love and 
that will allow us to be with 
our daughter and watch her 
grow, but also keep serving our 
clients and their families.”

Based in Kingston, the Woodys 
are deeply connected to their 
community. Both of their 
extended families live nearby, 
so they have a very strong 
support system. “We’re with 

our family most of the time,” 
Bailey said, “and it’s not lost on 
us how blessed we are. We are 
so fortunate that we have not 
only both sets of parents together 
but also our siblings and nieces 
and nephews, and we’re eating 
meals with them and spending 
time with them every weekend.”
When they’re not working, 
the couple enjoys the amazing 
outdoor lifestyle that East 
Tennessee offers. “We love to 
bike and hike. We love going to 
Watts Bar Lake...really anything 
outdoors,” Bailey described. They 
also have a family cabin where 
they can unplug and recharge.

One of Bailey’s biggest life lessons 
has been learning to accept 
failure and use it as a growing 
experience. She is most proud 
of learning to handle objections 
and suffering in a way that 
honors God and glorifies Him. 
She loves listening to Christian 
and country music as well as 
oldies—and she really enjoys the 
“WHOA That’s Good” podcast.

Looking back on her career 
transition, Bailey credits her 
former boss, Shelby Brooks, 
for inspiring her path into real 
estate. “Without her, I know 
I wouldn’t be a REALTOR,” 

she acknowledged. “It’s just 
really cool to see how things 
happen and where your life 
goes that you didn’t necessarily 
expect—but what a huge 
blessing it ends up being.”

As The Woody Group continues 
to grow, Bailey remains focused 
on what matters most: faith, 
family, and serving others. “My 
husband, my family, my clients, 
being thankful to God that He 
has given me a life worth living, 
loving others and getting to make 
a difference every day,” she 
emphasized. “That’s what gets 
me out of bed every morning.”
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Lowcountry
Lowcountry

Larry Janesky,
Owner

Waterproofing
Foundation Repair
Floor Stabilization
Crawl Space Repair
& Concrete Leveling, too!

Nasty Crawl Space? Cracked Foundation Walls?

Sinking Concrete?Sagging Floors?

Contact us for a
FREE ESTIMATE!

865-973-9076
MasterServicesTN.com/real-estate.html

Call Today to Schedule!
865.340.9581

REV I EW
“Excellent service very professional, on time 

and reasonably priced. My carpet looks brand 
new I would highly recommend” - Janet R.

Dean Peal
O W N E R

Spotless Carpets
Equal Happy Clients &
Listing that Shine! 
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Summer Dove 
Bookkeeping 

PARTNER SPOTLIGHT

Helping REALTORS Build 
Better Businesses

BY LUCY REYNOLDS 

PHOTOS BY AMY SULLIVAN PHOTOGRAPHY

When Kelly Wigington got her real 
estate license in 2013, she didn’t realize 
she was starting a business. Like many 
new agents, she found herself “winging 
it and selling houses” while juggling a 
growing family. The lack of guidance 
on building a sustainable business—
combined with having two children 
under two—eventually led her to step 
away from real estate. But that career 
pivot would ultimately bring her back 
to the industry in an unexpected way.

“Nobody taught me what I should be 
doing with my money,” Kelly reflected. 
“Nobody taught me about how to 
prepare for taxes or how to build a 
business outside of sales volume and 
marketing. Your finances are literally 
what’s keeping your business afloat, 
and if nobody’s showing you what the 
numbers mean and helping you decide 
what numbers you should be aiming for, 
it’s hard to know why you’re not getting 
the results you were trying to get.”

Today, as the owner of Summer Dove 
Bookkeeping, Kelly uses her unique Location:  

AR Homes 
model home

Wigington

My real estate 
knowledge allows 

me to speak 
the language of 
the agents I’m 
working with.”

combination of real estate experience 
and accounting expertise to help 
REALTORS manage the financial side 
of their businesses. What started 
as simply helping a friend with 
QuickBooks in 2020 has now grown 
into a thriving practice serving 22 
clients monthly—with a particular 
focus on real estate professionals.

“I realized that my real estate 
knowledge allows me to speak the 
language of the REALTORS I’m working 
with,” she explained. “I know their pain 
points because I suffered tremendously 
like they have in some areas, and 
I know that financial education is 
often lacking in the industry.”

One of Kelly’s core missions is helping 
REALTORS understand that they don’t 
have to pay taxes on their full 1099 

income—something many agents 
do unnecessarily. Summer Dove 
Bookkeeping provides monthly report 
packages and maintains regular 
communication with clients—which is 
often lacking in the industry, according 
to many of Kelly’s clients. “The number 
one thing I hear is that their CPA doesn’t 

respond to them,” she said, “and they 
can’t get a bookkeeper to call them 
back. We definitely pride ourselves 
on communicating with our clients. 
If anything, we over-communicate.”

Beyond the technical aspects of 
bookkeeping, Kelly also emphasizes the 
importance of building systems that 
support work-life balance. As a mother 
of three young children (with a fourth 
on the way!), she understands the 
challenges of balancing business growth 
with family life. She has intentionally 
structured her company to provide 
the support she wishes she had had 
when she was working as an agent.

“Work-life balance is something that 
everyone talks about, but it’s not free 
and it’s not intuitive,” she remarked. 

Kelly
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865.539.4910  |  crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

LET US PUT OUR
"CROWNING TOUCH”

ON YOUR NEXT CLOSING.

“You have to find the support you need 
to be able to live the lifestyle you want.”
This philosophy extends to how Kelly 
serves her clients—aiming to take 
bookkeeping off their plates so they 
can focus on their priorities without 
working until midnight during tax 
season. Her approach to sales and 
client relationships also reflects 
her commitment to authenticity. 
“My biggest asset in sales is that 
I’m relatable, I’m laid back, and I’m 
transparent,” she described. “I tell 
people exactly how I operate and 
exactly what they’re going to get.”

This straightforward approach has 
proven successful, even during 
challenging times. Kelly lives in Erwin, 
a town hard hit by Hurricane Helene. 
When the community and her children’s 
schools were disrupted for weeks, 
Kelly’s business continued to thrive 
thanks to the support systems she’s 
put in place for herself. Her personal 
experience has reinforced her belief in 
investing in the right support—whether 
that’s hiring additional team members 
or bringing in professional help.

“I provide my clients with the support 
and knowledge that I wish somebody 
had offered me when I was an agent,” 
Kelly shared. “I’ve seen firsthand how 
even top producers can struggle with 
financial management. I know people 
who are making multi-six figures, 
but at the end of the day, they’re like, 
‘I don’t know where my money is.’ I 
can’t change people’s spending habits, 
but I can definitely help show them 
the complete picture of where their 
money is, where it’s going, and how 
to manage it more effectively.”

For REALTORS looking to build 
sustainable businesses, Kelly’s journey 
in the industry offers valuable insight 
into the importance of financial 
literacy and effective support systems. 
Her experience demonstrates that 
sometimes the most valuable business 
advice comes from someone who has 
walked in your shoes and found a 
better way forward. “Sometimes you 
have to pay for a system to make your 
life easier,” she summarized. “You 
have to invest in your business.”

You have to find the 
support you need to 
be able to live the 
lifestyle you want.”
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TOP 100 PRODUCER 

How Sam Allen 
Bet on Himself—

AND WON
BY LUCY REYNOLDS  

PHOTOS BY AMY  

SULLIVAN PHOTOGRAPHY

Sam Allen
“I didn’t have any back-up 
plans—I just thought this is 
gonna be my career forever,” 
recalled Sam, now 31 and 
owner of the successful Allen 
Realty. “Instead of working 
at another brokerage and 
giving a split away, I thought 
I could get the benefits of 
owning commercial real 
estate, being my own broker, 
creating my own brand, 
and having agents working 
underneath me. I just felt 
like for the long term of my 
career this was the best play.”

Sam’s bold move has paid off. 
Today, Allen Realty boasts 
10-12 agents and a thriving 
property management 

A L L E N  R E A LT Y 

At age 27, Sam 
Allen put everything 
he had into buying 

and renovating a 
2,600-square-foot 

commercial building 
in Vonore. With 15 
parking spaces and 

zero agents, some 
might have called 

it overly ambitious. 
But Sam had a clear 

vision—and, more 
importantly, no Plan B.

Location: AR Homes model home



Big Orange Country Real Producers • 2726 • March 2025

865.801.0021

Help make the
move easy for
your clients!

From Sold to Settled.
Hassle Free Moving
for Your Clients.

division—and the firm 
achieved $31 million in sales 
last year. But success didn’t 
come overnight…or even 
in the expected location.

Sam’s professional journey 
began with a grueling four-
year degree in marine and 
facility engineering from 
Cal Maritime Academy. 
But after graduating, he 
struggled to find his footing 
in the engineering world. 
“I just really didn’t like 
it,” he admitted. A stint 
with a marine engineers’ 
union in Long Beach led 

nowhere, prompting a 
move to Nashville where 
his long-time girlfriend 
(now wife) was attending 
nursing school.

After a brief and unfulfilling 
position at the Omni Hotel 
in Nashville, Sam made his 
first major pivot. He got his 
real estate license and joined 
a local brokerage, hoping to 
specialize in new home sales. 
But promises of a model 
home assignment never 
materialized, and months 
of creative prospecting–

including chatting up garage 
sale hosts–yielded no sales.
Then, just when things 
looked the worst, a family 
connection led him to East 
Tennessee and Rarity Bay, 
a gated community where 
his parents had purchased 
property. It was here that 
Sam began to find his groove.

“It was a leap of faith,” he 
described. “I went from 
bailing out on engineering, 
to trying to make real 
estate work in Nashville, 
to falling on my face with 
nothing, to moving to East 

Tennessee—and that’s 
when things started to 
take off. It’s been cool to 
see it all come together.”

“I’m very grateful for Rarity 
Bay,” he acknowledged. 
“People would hit that gate 
and turn back to the office, 
and I would just live in there 
and work those leads. That 
really got me going. Even 
now, Rarity Bay and Tellico 
Lake have been very much 
of a niche market for me.”

After becoming one of the 
top agents in the office and 

“ I T ’ S  G R E AT  T O  H AV E 

C O N T R O L  O V E R  Y O U R  O W N 

T I M E . . . A N D  T O  E N J O Y  W H AT 

Y O U  D O  E V E RY  D AY. ”
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Licensed & Insured
Proudly serving Knoxville, Tennessee

and surrounding areas! 
(865) 278-0890

                @Keen4Trees

Covered!Covered!
WE GOT

YOU

STORMS  |  HAZARDS  |  CLEAN-UP

 CALL TODAY FOR A FREE ESTIMATE!

Cardinal Financial Company, Limited Partnership, dba Peoples Home Equity | NMLS 66247
Visit the NMLS Consumer Access website: www.nmlsconsumeraccess.org for regulatory information about us. 

Our portfolio consists of niche products
as well as some of the most commonly known in the industry.

One Home at
a Time

One Home at
a Time

• Conventional High Balance
• Conventional Temporary Buydowns
• Conforming Fixed and ARM
• FHA Fixed and ARM
• FHA Streamline
• FHA 203(k)
• Fannie Mae HomeReady®

• Freddie Mac Home Possible®

• VA Purchase & Refinance
• VA IRRRLUSDA
• Purchase & Refinance
• Jumbo Loans
• Construction & Renovation Loans
• Non-Qualifying Mortgages
• Down Payment Assistance Programs

HELPING TO FINANCE FREEDOM, 

lfritts@peopleshomeequity.com
Direct: 865.317.1111
Mobile: 865.712.1278

LAURA FRITTS
BRANCH MANAGER  |  NMLS 156622

Professional Branding/Headshots | Family Portraits
Weddings/Engagements | & More

amysullivanphotographyllc@gmail.com

What Does Your
Current One Say?

P H O T O G R A P H Y
Amy Sullivan

Call to Schedule
(865) 274-9140

Headshots Drive
First Impressions.

earning his broker’s license, 
Sam took the leap to start his 
own brokerage. He sold his 
house, investing every dollar 
into buying and renovating 
his commercial building. The 
grand opening came in late 
2021—and while it took some 
time to build momentum, 
the business has flourished.

Truthfully, real estate 
success might have been 
in Sam’s DNA all along. “In 
California, my dad built 
high-end spec homes, my 
mom was a successful 
realtor, my grandma was 
a broker, and my grandpa 
was a REALTOR who flipped 
homes,” he explained. 
“Basically everyone I know 
above me, on both sides of 
my family, made their money 

through real estate. That 
helped this to not feel like 
a total shot in the dark.”

Today, Sam’s definition of 
success extends beyond 
sales figures. “Being able to 
provide for my family and 
give them a very comfortable 
life is very important to me,” 
he shared. “Being able to be 
in their lives and be present 
is important to me. It’s great 
to have control over your 
own time...and to enjoy 
what you do every day.”

With two young sons and 
another one on the way, Sam 
has found that sweet spot of 
professional achievement 
and personal fulfillment. His 
business continues to expand, 
with a growing property 

“ I  D I D N ’ T  H AV E  A N Y  

B A C K - U P  P L A N S — I  J U S T 

T H O U G H T  T H I S  I S  G O N N A  B E 

M Y  C A R E E R  F O R E V E R . ”

management division, 
multiple office spaces, and 
a strong team of agents.
Looking back, he’s proud 
of his decision to abandon 
the security of engineering 
for the uncertainty of real 
estate entrepreneurship. 
“I’m proud of myself for 
jumping into something so 
unknown, no guarantees, 
didn’t know how I was 
going to do it—but I knew I 

could,” he reflected. “I had 
faith that I would. In nonstop 
attacking the dream, I had 
some good breaks, but a good 
amount of it was just being 
willing to bet on myself.”

With his brokerage thriving 
and his family growing, that 
bet has clearly paid off. In 
his own words: “The Sam of 
seven years ago would be 
shocked at where I am now.”
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9151 Currency St.
Irving, TX 75063

Radon
Mitigation Systems

(865)271-7178 | office@bentleyradon.com

Complimentary Test
after Installation

• Residential & Commercial
• Complimentary Follow-Up Radon Test
• Family Owned
• Veteran Operated
• Serving Since 1997
• Aesthetic Mitigation Installations

Simple
SOLUTION.

Radon Mitigations Done Right!

Got Radon?


