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Whether you're buying or improving, NOLA Lending Group has the
experience and expertise to guide home buyers through the financing
process. With Loan Production offices in Baton Rouge and all over the
South, our lending specialists can assist your clients in determining
which type of loan is the most appropriate and affordable.
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Mid City Tower - Let Us Elevate Your Workspace Experience
CLASS A OFFICE & RETAIL SPACE AVAILABLE
www.midcitytower.com - 5700 Florida Blvd, Baton Rouge, LA - 225-577-5700 ©®
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Intricate Home Inspections
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible.
Please support these businesses and thank them for supporting the REALTOR® community!

AESTHETICS

Louisiana Aesthetics & Skincare

(225) 636-2603
www.louisianaaesthetics.com

BUILDER

Manuel Builders

(337) 962-7170

7350 Jefferson Hwy Ste 475
Baton Rouge, LA 70508
www.manuelbuilders.com

CERTIFIED PUBLIC
ACCOUNTANT

Greg A. Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

COMMERCIAL REAL ESTATE
LEASING & SALES

Mid City Tower

(225) 978-9393
midcitytower.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

ENTERTAINMENT - FAMILY
GolfSuites

(225) 218-4570
golfsuites.com

FINANCIAL PLANNING/
RETIREMENT
Jacqueline Walls
Financial Adviser

(225) 612-0413
www.edwardjones.com/
jacqueline-walls

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS

(225) 439-7920
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS

Intricate Home Inspections
Nick Pearson

(225) 270-4959
www.intricatespecllc.com

Paragon Inspections

Scott Guidry

(985) 519-4343
www.paragoninspectionsllc.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-51M
www.kelleragencygoose
head.com

Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGNER
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

LANDSCAPING

Lions Landscape

(225) 221-1590
www.lionslandscapebr.com

MORTGAGE LENDER

Christy Solar Team
Benchmark Mortgage

(225) 664-5998
www.christysolar.benchmark.us

Eustis Mortgage Corporation
Nathan Tallo

(225) 266-0109
www.eustismortgage.com

Fairway Mortgage
Monique Briggs
(225) 916-1212

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

Reliant Home Lending
(225) 313-6189
www.rhl-la.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958
www.swbcmortgage.com/
balentine

NOTARY SERVICES
No Delay Notary Services LLC
(225) 202-2959

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

Top Team Roofing &
Construction

(225) 571-1740
www.thelatopteam.com

SECURITY ALARM SERVICES
LA Alarms

(225) 246-8877
www.LA-Alarms.com

Helping Your Clients Look for
Their Dream Home?

TITLE ATTORNEY

MFB Title Solutions
Attorney Charles G. Blaize Jr
(225) 810-4998
www.mfbfirm.com

TITLE COMPANY

Baton Rouge Title Company
(225) 769-5194
www.brtitle.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

Hyde Title Co.
Patrick Cusick
(225) 752-3200
Hydetitle.com

Don’t rely on luck alone - the perfect mortgage is just a call away!

MONIQUE S. BRIGGS
Sr. Mortgage Loan Originator

Licensed in LA, TX, MS, MI, OK, FL, & AL

TITLE SOLUTIONS NMLS# 2105964 =

WWW.MFEFIRM. COM

Title Company backed by a law firm with a history - (225) 916-1212 (£)
il i epsand ebmmersidresliestate ~ F AI RWAYu 10202 Perkins Rowe, Baton Rouge, LA 70810  (T)
Baton Rouge: 10101 Siegen Lane, Ste 44 1 225, 810.4998 a Monique.briggs@fairwaymc.com @

ug P 1:9?; b Chortes 5 | 985.273.4735 M (§)T I_l E M L@j INDEPENDENT MORTGAGE CORPORATION www.mothemlo.com m
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ALL OF YOUR REAL ESTATE TITLE
BENCHMARK | " SERVICES UNDER ONE ROOF
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TEAM

Lenc[ing Witll Love

HYDE TITLE CO.

(225) 752-3200 | www.hydetitle.com

You are only as good as the .
Christian Nielson o Patrick Cusick
oY, people you work with. General Counsel

. 225-664-5998 0 Cl . S ] i'
0 225-505-7954 wristy Jolar |
christysolar.benchmark.us © Branch Manager |
teamsolar@benchmark.us m NMLS #406126 .-l

V|
‘.},,///, YOU HAVE TO ASK DID YOUR HEALTH

~ YOURSELF A QUESTION: INSURANCE RATE
PR 5, S INCREASE?

Call me to discuss

Minor Repairs or an
Emergency FIx,

We Will Take Care Of It

) —

& your options!
=
L // : - .— |
. TN e -.
= o ’\ T AGHEALTH ' REALTORS -
LUCK WHEN I'M HANDLING Shop smart for health coverage ) [ Ask About Our FREE
YOUR INSURANCE! |\, (334)354-7681 ) et . Alarm Inspections!
. . = Alicia@aghealth.hush.com
Circuit Breaker Aundrea Allen S ki) i | .
EI €CIrIC LI.C. Independent Insurance Agent Ste 2A ; 2 =i B ’ Y < SRR

M 1 Cb2 e] Webst er 1 www.safesourceins.com
QUNER/ELEGURIGIAN ‘ O: (225)-300-4500 * M: (225) 333-6220

aundrea@safesourceins.com

@ safesource

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

| a5

—_ e

SMARTER SECURITY | VIDEO MONITORING
HOME AUTOMATION | COMMERCIAL SERVICES

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

License No. 65239

Alicia Graham Allen
Licensed Health Advisor

tieensean 20+ stes 225.246.8877 LA-Alarms.com

[£]in]

8 - March 2025 Baton Rouge Real Producers - 9



Meet
The

Team

Gina Miller Carolyn Foley Hannah Davis Breanna Pizzolato
Publisher Advertising Manager Events Manager Writer

-

Laken Foisie Joseph Cottle Ace Sylvester Stevie LeJeune Shelby St.Germain
Writer Writer Photographer Photographer Nunnery
Photographer

Follow us on our Social Media

ﬂ @BATONROUGEREALPRODUCERS

For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

goosehead

INSURANCE
HOME + AUTO + FLOOD

Kk Dwsia ()225.319.5413

@ kelleragencygoosehead.com
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IT’S A LUCKY DAY TO FIND
YOUR DREAM HOME!

TAMMY BALENTINE

Branch Manager | NMLS #88255
Cell: 255.939.5558
1" Wentling Suite A

Baton Rouge, LA 70816
o1

CYPRESS i ROOFING

TIME TO SCHEDULE A
FREE ROOF EVALUATION!

Servicing These Areas in Louisiana

Ascension, East Baton Rouge, West Baton Rouge, Livingston & Surrounding Parishes

225.450.5507 - cypressroofingla.com © .2 ™
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LOusiaANMA AESTHETICE

This Year,
Shine Brighter.

Advanced treatments & skin care
services to make your aesthetic
goals a reality.

= BOTOX & FILLER

= LASER HAIR REMOVAL
Q MICRONEEDLING

< CHEMICAL PEELS

9 HYDRAFACIALS

9 BEL / MOXI f HALO

Scan QR code to get
social, contact us or learn
more about our services!

EMSCULPT

- :
TOX drafac |
BOTOX — hydrafacial Nneo
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> edwardjones.com
Member SIPC

Edward Jones

Complimentary

investment review.
Let's talk about your options.

Jacqueline Walls
Financial Advisor

13702 Coursey Blvd Suite 4a
Baton Rouge, LA 70817
225-612-0413

=]~

MKT-58940-A AECSPAD

EXPERT NOTARY SERVICES FOR S OTH REAL ESTATE CLOSINGS

TITLE ATTORNEYS - Need reliable support while you're on
vacation, parental leave, or managing a busy schedule? I've got
you covered with expert closing assistance at your primary or
satellite locations and mobile notary services!
REALTORS/VENDORS - | am also available for traditional Notary

services as well. -

L.l
Clerred

Notary Public

225-202-2959 e nodelaynotaryservices@gmail.com @

@ Greg A.Kennedy, CPA

H A PROFESSIONAL ACCOUNTING CORPORATION

225.292.5112 “* www.gakcpafirm.com

Contact us today to see
how we can put our
35 years of experience
to work for you!

edy ' Ashton Kennedy
CPA, CLU, CAPP

Staff Accountant

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905
B SAME DAY Electronic Report 985-519-4343
B 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com

B Competitive Pricing www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

b
CAJUN COOLERS

HEATING & AIR

o i m——
I

I/ annilite
ELITE W (TTJ11

ok OUCLS

225-456-1335 | BRANDEN BRIGNAC

CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM
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INDUSTRY ICON

Caroline
ey

Caroline
Davis had no
intention of
becoming

a Realtor.

14 - March 2025

Expect the
Unexpected

BY JOSEPH COTTLE
PHOTOS BY STEVIE LEJEUNE

“I was supposed to be in
college, but I sang in a band
and acted like a wild child
for years,” she remembers
with a laugh. The daughter
of musicians, she found
herself helping with her
dad’s gigs from her early
teens. After high school, she
leaned further into music
full-time, and after a few
years hit the road with a
touring band. “I played from
Louisiana to Florida in a
cover band called Bottoms
Up, and I played with them
for many, many years. I had
a lot of fun—we were just a
party band, playing music
Thursday, Friday, Saturday;,
and sometimes Sundays,”
she says.

However, by the mid-2000s,
she felt her motivations
changing. “I started dating
my ex-husband, Brad, who
was in the military. When he
left to go on deployment, it
didn’t feel right—me being
in bars till 2 a.m. when he
was over there fighting for
our country.”

Caroline kept gigging while
transitioning into more
traditional work, taking a
job selling memberships

at Spectrum Fitness. The
owner, Donnie Jarreau,
also worked in commercial
real estate and was
impressed by Caroline’s
people skills. He felt she
had a talent that needed
to be developed and
told her as much. With
his encouragement, she
jumped into real estate
with Keller Williams.

She chipped away at
learning real estate for a few
years but still gigged with
her band.

“My first year in real
estate, I did okay. I wasn’t
a top producer ever,” she
remembers. “Real estate
was so foreign to me, and
I couldn’t find confidence
that people wanted to buy
and sell with me. To be
honest, I didn’t feel like I
had what it took to be a real
estate agent.”

But again, her people skills
shined, and she caught the
eye of her team leader,
Mary Garner Devoe. “She
thought I would thrive in
leadership,” Caroline says.
“So, I worked for years
under her wing to learn the

business and how to teach
other people the business.”

Caroline found her sweet
spot. Within a year, she
transitioned from music :
into full-time real estate
leadership and spent the

next decade honing her -
skills. When she was given !
her own office in 2018, she I
grew it from 90 agents to I
300 plus agents over five
years and, in just the first
couple of years, increased
the team’s profitability by
267%. While she might not
have had the knack to be

a top-grossing producer,
she knew how to build
powerhouse agents.

In 2021, everything came to a
screeching halt for Caroline.
Her sister passed away

from cancer, and it caused
Caroline to take a hard look
at where the rest of her life
was going.

“Irealized I felt very burned
out, like I was just putting
people on a conveyor belt. I
loved most of what I did as a
team leader—helping people
build teams and grow their
businesses. But having to
recruit 10 people a month,

——
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WANT TO

ESPONSIBLE
FOR OTHER
PEOPLE’S STUFF
BECAUSE | WAS
TRYING TO CARRY
MY OWN GRIEF
AND MY BUCKET
WAS EMPTY, TO
BE HONEST. |
NEEDED TO FILL
IT, AND | NEEDED
TO UNDERSTAND
WHAT GOD WAS
LEADING ME
THROUGH.”

———

and out of those people, so
many had to be top agents—
it just felt like too much.
Irealized I didn’t want to
work like that anymore. I
was burning my candle at
both ends to make it happen
for someone else, and I
wanted to find something
that made me feel good
about what I was doing.”

She decided to quit after
twenty years at Keller
Williams, and she joined a
friend’s real estate team so
she could just sell homes
without the added pressure
of coaching. “I didn’t want
to be responsible for other
people’s stuff because I was
trying to carry my own grief
and my bucket was empty,
to be honest. I needed

to fill it, and I needed to

understand what God was
leading me through.”

She credits her faith and
her family, especially her
two daughters, for getting
through that intervening
time of grief and soul
searching. “I felt like I was
in this limbo of praying and
wondering what I would
do with my life. I thought
maybe God was pushing
me to a whole other place.
The day that I was about to
hang it up in real estate—I
don’t know what had

come over me that day—I
put a vulnerable post out
on Facebook, and Clint
immediately picked up the
phone and called me.”

During her years at Keller
Williams, Caroline had

trained Clint LaCour who
is now the founder and
CEO of Réve Realtors. He’d
even been her roommate
for a while when he needed
a place to stay; the two
were close and he had

an opportunity for her,

he said. He invited her to
his office in New Orleans,
assuring her that he didn’t
want her to do leadership
or anything like that. Well,
he told a bit of fib to get
her in the door, and when
she arrived he said he
wanted her to open Réve’s
new office in Baton Rouge.
She loved the culture Clint
was building, a culture
focused on top-tier agents
bringing top-tier service as
opposed to simply cranking
out agents who could
crank out sales. She gladly

accepted. “It’s not the
big box—we don’t take
everyone,” she explains.
“We don’t take brand
new agents because we
want people who want
to grow as investors and
want to grow as real
estate professionals. We
don’t take people who
have culture issues. We
want positive, high-
functioning agents.”

Caroline and the team
are thriving; everything
worked together for
good—*“I love being the
conduit to helping people
succeed and have better
lives. I care about my
people, and I want us

to have a great industry.
I can make that happen
one agent at a time.”
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ALL ABOUT REAL PRODUCERS

Q: WHO RECEIVES THE MAGAZINE?

A: The top 300/8% of real estate agents in the Greater
Baton Rouge market. We update our mailing list annually o
ensure Real Producers reaches our area’s top-producing
agents.

GQ: WHAT IS REAL PRODUCERS ALL ABOUT?

A: Real Producers is a platborm that brings together the most
elite individuals and affiliates in our local real estate
industry. Every month we share stories of some of the area’s
most recognizable names in real estate, as well as the rising
stars in the industry and the businesses that are highly
recommended by lop agents. Beyond the magazine, we
host exclusive events that bring titans of real estate together.

Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?

A: We welcome nominations, and from those we meet with
top producing real estale agents weekly to gather content
tor our monthly magazine. We consider the nominations
sent to us by your fellow agents, area brokers, team leaders,
and our Preferred Partners. You can contact the publisher
direct or go to our website and access the nomination form.
The GR code below will take you therel

@é’ﬁl@‘

G. ELEWAT INSPIRING.
.ry -

MAY 1074

Real Producers magazine started in
Indianapolis in 2015 and is now in more
than 130 markets across the nation.

GQ: HOW MUCH DOES IT COST TO BE FEATURED AGENT?

A: Absolutely nothingl Real Producers is not a pay-o-play
model. We share real stories of Real Producers — no price tag
attached. This is thanks to our advertising partners. The
businesses that want to build relationships with our top
performers| They say yes to BRRP because they believe that
you deserve the recognition and want to read your stories
each month in an effort to know you better!

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE
MAGAZINE AND AT EVENTS?

A: The businesses that sponsor the magaozine and attend our
events are some of the best vendors in their category. Find
them listed in our index and on our website. We partner with
businesses that top agents have recommended to us, so every
single business you see in this publication has earned its
“stamp of approval.” Our team also vets every business o
make sure they are a good fit and bring value to our
powerhouse network.

Q: HOW CAN | RECOMMEND A BUSINESS?

A: IF you've enjoyed working with a local business that isn't
part of our preferred partner network, p|ec:|5«e email us their
infarmation: ginﬂ.mi“er@reu|pmducersmug.com

Q: CAN | SUBMIT AN ARTICLE OR IDEA FOR REAL
PRODUCERS?

A: We are always locking for relatable content. Send your
article or idea for consideration to
gina.miller@realproducersmag.com

Emanuel

Stewart

Mortgage Broker
NMLS 107678

Reliant Home Lending
225-313-6189 ¢ RHL-LA.COM

EVERY: CLOSINGYS HANDLED WATH

The highest standard of
precisiomand care

e

N L 1 ! 4473 Bluebonnet Blvd., Suite A ‘ 15615 Airline Hwy, Suite B

\ A 7 Baton Rouge, LA 70809 Prairieville, LA 70769

Ok

A

€ (©) gctitle.com

-~ r¥ - 225-295-8222

#ClosingTheCoast

Jene' Grand Krystal Doucet JimBeatty ~ Corinne Schwartzberg ~ Rebecca Nicholson  Melissa LeBlanc
Marketing Director Closer Attorney at Law Attorney at Law Pre/Post Closer Receptionist
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COVER STORY

CHASE
P1TIN () casmee

BY BREANNA PIZZOLATO e PHOTOS BY ACE SYLVESTER

Chase Pino is no stranger to adrenaline. From BMX tracks to dirt bike trails, he was drawn to the thrill of extreme
sports as a kid—but not in the loud, flashy way you might expect. Chase approached every jump and turn with quiet
determination and laser focus. His interests, however, extend beyond high-octane activities. “I've been playing
guitar for nearly 30 years, and while I'm not as good as I'd like to be, it's something | genuinely enjoy,” he shares. In
addition to guitar, Chase stays active with league tennis, pickleball, and various construction projects.

That same intensity and curiosity
carried him through careers as a
professional firefighter and industrial
rope rescue instructor before leading
him to his latest adventure: climbing to
new heights as a Realtor and associate
broker with Pino and Associates, while
also excelling in the role of family man
alongside his wife Ellen and their three
girls. “I grew up, in my teenage years,
praying that I would be surrounded by
beautiful women and God has a sense of
humor,” he says with a laugh. “Because I
absolutely am.”

Learning the Ropes

In 2007, Chase became a licensed real
estate appraiser and carries vivid
memories of working in the wake of
Hurricane Katrina. “I spent tons of time
driving around New Orleans looking for
houses that were not there anymore,”
he explains. Around 2008, amid the
mortgage and real estate industry’s
upheaval, Chase’s life was also about

to change drastically. “I'm in my early
20s, and then my wife tells me she’s
pregnant,” he recalls. “So I knew I had
to do something to supplement my
appraisal business because it was 100%
commission.” After speaking with a few
friends who were both appraisers and
firefighters, Chase decided to enroll in
rookie school. Shortly after joining the
department, he left appraising to focus
on his growing family. He expanded

his career in firefighting by joining a
specialized industrial rope rescue team.
He enjoyed the technical aspects of rope
rescue and the diversity of opportunities
it brought, which led him to become

an instructor. In that role, he honed his
ability to communicate with and adapt
to a wide range of personalities and
experience levels. At times, he taught
newcomers the fundamentals, ensuring
they had a strong foundation to build
on. Other times, he collaborated with
high-level engineers, explaining the
complexities of his work in ways they
could effectively apply to reports and
analyses. This versatility became a key
strength, allowing him to bridge gaps
and foster collaboration among diverse
teams from across the world.




Iron Sharpens Iron

Just as the news of a new family
member got him out of the real estate
industry, news that their third child was
on the way brought him back to the

We’re not competing
against each other,
but we watch what each
other’s doing, and we

let it drive us.”

_ “ _

industry. “My wife and I talked, she has
always inspired me because she owns
Avant Tous Medical Spa and has turned
that business into something way more
than what she imagined,” he says. “She
wasn’t necessarily pushing me, but
watching her work ethic drives me, too.
I'knew then that I wanted to do more.”

He felt his background in appraisals
and construction coupled with his
ability to connect and communicate
with, as well as teach diverse
personalities would be beneficial in
real estate. Initially, Chase and his
sister Brittney, a seasoned agent and
broker-owner of Pino and Associates,
were hesitant about working together,
as they didn’t want their professional

partnership to impact their personal
family relationship.

After several years in a managing
broker role with another firm, Chase
knew he wanted to focus more on
building relationships and strictly
selling. “I’'ve been on the sales side. I
was on the appraisal side. I've been
in the role of managing broker,” he
says. “I went to Brittney, we talked,
and I knew I just wanted to sell. I
wanted the part that I'm good at:
face-to-face, having relationships.”

In April 2023, Chase joined Pino and
Associates. With just over a decade
spent in the industry, he continues to
channel his competitive spirit inward,

22 . March 2025




Chase and his wife Ellen with daughters, Adalie, Chandler, and Elliana.

relying on patience and determination
to reach his goals. “We’re competitive,”
he says of his colleagues at Pino and
Associates. “We’re not competing
against each other, but we watch what
each other’s doing, and we let it drive
us. An agent once told me, ‘We’re neck
and neck, but you don’t seem stressed.
What’s going on? How are you so calm?’
Honestly, I don’t let it get to me like
that—it’s just not how I operate.”

Chase’s unshakable calm has become

a hallmark among his peers. Doug
Bickley with GMFS Lending jokingly
greets Chase the same way with nearly
every phone call - “Sorry, did I wake
you up?” due to his chill nature. He is
passionate but not emotional, displaying
a quiet strength during what can be a
very stressful and uncertain time for
his clients. His nature of steady resolve
has carried him to success from the dirt

24 . March 2025

bike tracks of his youth, to careers in
firefighting and rope rescue, and now
to his role as a Realtor and associate
broker. Chase has consistently pushed
boundaries and persevered while
keeping meaningful relationships at the
heart of his work.

True Measure

His steady demeanor and ability to
remain calm under pressure—whether
navigating the complexities of a

family business or the demands of a
competitive real estate market—have
earned him the respect of colleagues
and clients alike. Through it all, Chase’s
true north is his family. Inspired

by his wife Ellen’s entrepreneurial
spirit and driven by his love for his
three daughters, he brings the same
dedication to his career as he does to
fatherhood. For Chase, success isn’t
measured by how busy one can be or

outward displays of competition. It’s
found in the relationships he builds,
the goals he quietly achieves and the
beautiful life he’s created with the
people he loves most.
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My wife and I talked, she
has always inspired me
because she owns Avant
Tous Medical Spa and has

turned that business into

something way more than

what she imagined.”

SAVE THE DATE

FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with / , and

designed to help you succeed in the ever-evolving real estate market.

Creator of Real Producers,

Oscar-nominated for “Molly’s Game,” New York Times bestselling
the movie tells Bloom’s journey author of "Take the Stairs"
from US skier to waitress to
high-stakes poker game fame

host of Real Producers Podcast

SPONSORSHIP OPPORTUNITIES AVAILABLE



ASK THE EXPERT

Lets

S
Jessica

TOPTEAM ROOFING
& CONSTRUCTION

What are some signs that a homeowner
should look for to determine if they
need a roof replacement?

You can start by looking inside the home
on the ceilings and walls for any signs

of a leak. You can also take a look in the
attic for water stains or light shining
through the decking.

On the outside of your home, take a look
at your shingles. Look for any missing

or cracked shingles. This can be a sign

of weather damage. You should check
for any sagging or drooping as this

can signify your decking is starting to
fail. Keep an eye out for any trapped
moisture, ponding, moss/ algae growth,
dark spots, or streaking as this could
mean water damage. Curled shingles and
granule buildup in your gutters are signs
26 - March 2025

of an older roof that may be towards
the end of its life. It is also important to
notice the metal components on your
roof. Have they started to corrode? Do
they function properly? Do they show
any signs of damage?

Some warning signs may only be seen
when on the roof and in such cases,
please call a licensed and properly
insured roofing professional.

How long does a typical roofing project
take, from start to finish?

A residential install is typically complete
in a day. However, larger homes or
properties with multiple roofs may

take additional time. We are prepared
to work fast to cater to our real estate
partners. Our job is to make the agents
look like the hero and assist in the deal
being closed as quickly as possible.

What warranties do you provide on
your roofing work?

Each manufacturer will carry their own
warranty on the products used on your
roof. We will recommend a product that
fits the aesthetic of your choosing. For
example, if a homeowner is interested
in spray-foam insulation or ridge tiles,
we will direct them to our Certainteed
products because these upgrades do not
void the manufacturer warranty like it
would with competitive products. For
the most part you will find a limited
lifetime warranty offered. Over our
eight years of business, it is fair to say
we have installed mostly Atlas products
and in the rare occurrence that we
needed to file a warranty claim, Atlas
has stood behind their promise. As far as
the labor portion of the work, our labor
warranty is two years for replacements
and six months for repairs.

Can you help with roof inspections
and certifications for potential

home buyers?

Absolutely! We prefer to be included
as early as we can in the process.
Our goal is to ensure the roof is
installed correctly, has no signs of
damage, and properly protects the
rest of the home. Listing agents should
call us to inspect before photos are
taken. This way we know if the roof
could potentially prevent a deal from
closing. We will also provide a photo

report to show any interested buyers
and insurance agents.

All home buyers should request a
licensed roofer do a thorough inspection
of the roof and attic to ensure the

roof functions properly and shows no
signs for concern. This is critical when
shopping for homeowners insurance.

Do you offer financing options

for homeowners looking to replace
their roofs?

Yes, we have a third-party partnership
with PowerPay. This allows our
customers the convenience of getting
approved from a link on our website.
We also have several lenders we can
refer to our customers for a more local
experience.

How can agents best prepare their
clients for a roof replacement?

I believe having the conversation about
the roof first is helpful. A roof could be
what stops a deal from closing. Roof age
and life expectancy is a priority when
shopping for homeowners insurance.
Not to mention the roof is what protects
the rest of the home so these repairs
should be handled before any interior
upgrades. If you are the listing agent,
then having our Roof Health Report
with drone photos will attract more
potential buyers. If the roof does

need replacing or significant repairs,
knowing if this work can be claimed

on insurance is important. Insurance
approvals might take some time so it’s
best to get ahead of this process.

If agents are calling us during the
inspection period, then providing us with
the inspection report and repair window
will allow us to be more prepared. We
want to make sure that we accommodate
the time frame requested and execute

as quickly as possible. Remember, we
signed up for RP to build relationships.
We are invested in what creates a smooth
and successful partnership.

TOP TEAM

AOOFING & CONSTRUCTION

LIONS
LANDSCAPING
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CALL THE KING
(225)221-1590

New Sod Installation
New Flower Beds
Landscape Cleanup
Irrigation

Landscape Lighting
Gutter Cleaning
Stump Removal

b Trash/Debris Removall
SPORTS BAR WITH A

Lawn Maintenance

Baton Rouge
Prairieville
Gonzalez
Geismar

Saint Amant
Galvez

Sorrento
Denham Springs
Watson

Landscaping Maintenance
Flower Bed Design

Wood Fence Installation
Hardscape Construction
Tree Trimming & Removal
Weedeater and Blowing
Weed Killer Application

Pressure Washing

Walker
Central
Hammond
Livingston
Mandeville
St Gabriel
Baker
Zachary
Port Allen

430 S STEVENDALE RD
BATON ROUGE, LA 70819

LIONSLANDSCAPINGBR.COM

golfsuites.com

FOLLOW US

€ (©) @LIONSLANDSCAPINGBR
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EVENT RECAP

THANK YOU TO OUR TOAST TO THE TOP EVENT SPONSORS

2024
BRRP AWARD

_O_ T
NOMI N E ES REDSTICK TITLE SOLUTIONS GMEFS MORTGAGE
—F mﬁ NCML T ﬁfﬁﬁu‘f‘fﬁq “Teant

DBUG BECKLEY, NMLS #R63T6

Congratulations to all of our
award nominees in each of the categories.

*indicates winner

MALE REAL PRODUCER FEMALE REAL PRODUCER
OF THE YEAR OF THE YEAR RISING STAR OF THE YEAR i a
(f{ ULF COAST)

AVSS

Audio Video Security Selutior

A NOLA

*Stephen Williams *Jessica Huber *Caitlyn Guice
i i A Diviston of Fidelity Bank
Chase Pino Sara Hart Dustin Alexander TITLE: et i
Shane Robertson Lisa Marshall Ali Brooks
Richard Spears, Jr. Melody Newman Whitney Jones
Russ Vegas Alicia Hedrick Robertson Ashley Mabry

”’//\ TOP TEAM

AOOFING 6 CONSTRUCTION

TEAM OF THE YEAR BROKER OF THE YEAR THE CONNECTOR

*Tonya Toups Gautreau @ gu OSBhERd

Katie Lewis INSURANCE
Cherie’ Mack THE KELLER AGENCY

*The Sandusky Group
Juli Jenkins Team
Prime Properties

S.Williams & Associates

*Brittney Pino
Amanda Parfait
Leo Desselle
Victoria Haddad

Team Smith Brandon Richoux
THE ELEVATOR THE INSPIRER COVER OF THE YEAR
*Chelsea Snyder *Richard Spears Jr *November Lindsey Brou
Shawn Gee Mark Akchin photographed by Ace Sylvester
Kelly Mitchell Sondra Richard

Audio Video Security Solutions

High-Quality Services From
Certified Professionals

IMPACT STORY OF THE YEAR

*LaTonya Johnson / May 2024 Rising Star
Story by Jordan Iverstine, Photos by Ace Sylvester

Jessica Huber / January 2024 Cover Story
Story by Breanna Pizzolato, Photos by Ace Sylvester

Tiffany St. Pierre / April 2024 Cover Story
Story by Breanna Pizzolato, Photos by Ace Sylvester
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Abe Slocum / June 2023 Overcomer
Story by Camryn Connor, Photos by Ace Sylvester

Lisa Carline / September 2024 Overcomer
Story by Breanna Pizzolato, Photos by Ace Sylvester

Mark Akchin / December 2024 Industry Icon
Story by Breanna Pizzolato, Photos by Ace Sylvester

avssla.com
225-439-7920

SECURITY NETWORKING
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TOAST TO THE

1 1 1 PHOTOS BY STEVIE LEJEUNE
M I d C I ty, B I g F u n PHOTOS BY ACE SYLVESTER

I
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MONDAY | MAR 10 | 11:30-1:00
MONTHLY MONDAY MIXER

Calling all BRRP Realtors and Preferred Partners!

_ pPop by, ¢ Yoo some lunch, visit
NITh your friehds and meet Some new ones!

BATON ROUGE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

<
SHOW YOUR BADGE TO GET A ¥

$10 GOLF BAY SPECIAL ‘:4"
GolfSuites-



¥ MANUEL

We're thankful for our Realtor partners! When you help sell or 3 et

build a Manuel Builders home, YOU get rewarded. £55 SRR e | L
Investing; Refinancing, or Renovating?

REALTOR REWARDS f

% 1st Manuel Builders Home: 2.5% COMMISSION

¥ 2nd Manuel Builders Home:  2.5% COMMISSION + $1,000

ﬁﬁ 3rd Manuel Builders Home: 3.5% COMMISSION

Build on Your Own Land 77 Live in Our Communities

Give us a call to learn more or schedule a showing today!

225-725-7824

You can rely on us for qulck énd eaé-y{ % j"
ERNHE 5-STAR! local home fmancmg

MA@MIE@@ @]W Pre rove ithNathan.c } _
OENCIEOSING s Aéé_ dW e
RHISEMAREH S,

QuniTitle}Services
magm 3 LOCATIONS TO SERVE YOU!

Mark Schoen | Division President/Attorney
10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816
225-291-1M

ATO N R o U G E Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing
8943 Bluebonnet | Baton Rouge, LA 70810

I T L E C O M PA N Y 225-769-5194 | C: 225-603-7897
Celebrating Your Closings Since 1981

NATHAN TALLO
SR. LOAN OFFICER wns 1411386

225.266.0109 EUSTIS

Keegan Wisdom | Branch Manager MORTGAGE

Established in 1981, locally managed. Cathy Waggenspack-Landry | Director of Marketing

Serving our Community and Louisiana in
Residential & Commercial Closings

#itmatterswhereyouclose #brtitle
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nathan@eustismortgage.com

EQUAL HOUSING | NOT A COMMITMENT TO LEND, ALL BORROWERS ARE SUBJECT TO CREDIT APPROVAL.
OPPORTUNITY | RATES AND TERMS MAY CHANGE AT ANY TIME WITHOUT NOTICE. NMLS# 70345

37283 Swamp Road, Suite 901 | Prairieville, LA 70769
225-706-6130 | C: 225-802-1811

brtitle.com®




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

QUALITY STARTS AT

— LOCALLY OWNED & FAMILY OPERATED
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> i | TDP check out our Google reviews!
9 A\ S B : " TEHM www.the!stopteam.com

ROOFING & CONSTRUCTION 205 5711140

Jessica Singletary, Owner
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