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Get Movmg
with Meritrust

With a Meritrust home loan, your clients will be ready to move in no time. Our home
loan experts provide a srooth, stress-free process so you can focus on your clients and
leave the lending to us.

Send your clients to Meritrust for:
+  Low fixed and adjustable rates
Personalized loan programs with up to 100% financing
Fast closings - potentially as soon as 21 days Check our rates:
Local servicing retained by Meritrust
Quick pre-approvals so they're ready to make an offer

\ Meritrust

HOME LOANS..

LENDER Subject 1o approval

Please welcome
Larkin Feikert
to the team!

risty Barnett

BETSY MORLLN

5—-?"’\

IC INSURANCE TEAM

HOME | AUTO | RENTERS

316.554.7144 |

ICTINSURANCETEAM.COM




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ANIMAL SANCTUARY
Tanganyika Wildlife Park
(316) 553-4650
twpark.com/

BLINDS, SHADES,
SHUTTERS, DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

BRANDING PHOTOGRAPHY
Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

BUILDER - CUSTOM HOMES
/ LUXURY REMODELS
Baalmann & Co.

(316) 651-6719
baalmannco.com

BUILDER/DEVELOPER
Schellenberg Development
schellenbergdevelopment.com

BUSINESS COACHING

& STRATEGY

Business Advisory Solutions
(316) 500-3815
basadvisory.com

CARPET/UPHOLSTERY
CLEANING

Higher Standards
Carpet Cleaning

(316) 990-0242
higherstandardscarpet
cleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION &
REMODELING

Wichita Construction

& Concrete

(316) 779-4123
wichitaconstructionlic.com

4 . June 2025

CONSTRUCTION & ROOFING
Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CONTRACTOR / REMODELING
Tall Guy Industries

(316) 399-5907
tallguyindustries.com

CPA/TAX/ACCOUNTING
Midwest CPA

(316) 364-4163
midwestcpallc.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL

Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

FINANCIAL SERVICES
Endurix Financial

(316) 308-6118
endurixfinancial.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FLOORING/INSTALLATION
Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita

(316) 867-9720
www.garageexperts.com/wichita

GARAGE ORGANIZATION
/ STORAGE

Tailored Closet

(316) 669-0800
tailoredcloset.com/
near-me/wichita-ks

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME & PROPERTY
INSPECTIONS

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillartopost.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS
STAGING/INTERIORS
Sweet Oakes Design

(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES
Balanced Mechanical
Experience

(316) 243-8953

balancedmechanicalexperience.

business.site

INSURANCE
State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE / PROTECTION
ICT Insurance Team

(316) 320-9070
ictinsuranceteam.com

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

JUNK REMOVAL &
MOVING SERVICES

Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LANDSCAPE &
OUTDOOR LIVING
Lime Outdoor Lighting
(316) 655-1270
lumeoutdoor.com

LENDER

Gold Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

RCB Bank
(316) 247-7704
rcbbank.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

MORTGAGE / LENDER
Guild Mortgage
Brandy Mitchell

(316) 990-2440
guildmortgage.com

Sierra Pacific

Mortgage Company

(913) 706-6320
branches.sierrapacificmortgage.
com/ks/wichita/10111-e-21st-
street-suite-200

Total Home Lending

(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

-

i

20"Year limited fixture warranty | Free consultations & demos | Custom design and renders

United Home Loans
(913) 909-0613
unitedhomeloans.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
MtgFamilyMortgage.com

MOVERS HOUSEHOLD

& OFFICE

American Movers

(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

PAINTING: RESIDENTIAL
& COMMERCIAL

Roll Call Painting

(316) 800-6994
rollcallpainting.com

PHOTOGRAPHER

Aaron Patton Photography
(316) 712-0937
aaronpatton.net/

Allie Jael Photography

(316) 633-5547
Www.alliejaelphotography.com

OQUTDOOR LIGHTING

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 3471409
dynamocapital.com/

PROMOTIONAL PRODUCTS
& PRINTING SERVICES
Adeas Printing

(316) 807-1057
www.adeasprinting.com/

PROPERTY MANAGEMENT
The Dumont at Delano
(316) 536-0472
dumontatdelano.com

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE & CLOSING SERVICES
Meridian Title Company
(316) 204-5088

www.mtc.llc/

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

T

= Lighting Design Consultation
+ Installation of Outdoor Lighting Systems

Smart Lighting & Automation

Maintenance Plans

(316) 655-1270 | drake@lumeoutdoorlighting.com | lumeoutdoor.com

+ Upgrades & Retrofits

Wichita Real Producers - 5



Meet
The

Team

Cryatherapy » Red Light Tharopy «infra

FREE RED LIGHT THERAPY SESSION
50% OFF IV DRIP

claim tha T
offar! s 3

6 - June 2025

Samantha Lucciarini Dave Danielson
Owner/Publisher Writer Ad Strategist

Christina Kitchen

Kim Stiffler Jennifer Ruggles Aaron Patton Allie Henwood
Photographer Photographer Photographer Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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Renovations & Constry
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=] Restore Hyper Weliness T ] y T
10056 E 13th St N Ste 138 g
Wichitg, KS 67206

® (218) 749-8095

@ Wwaworestore.com

PUBLISHER’S NOTE

Hello, Real Producers family!

Summer is here, and Wichita’s real-estate calendar is about to don’t build towers, you’ll leave with ideas you can
catch fire. First things first, mark your calendar now for our apply to every listing.
own June Networking Happy Hour —6.18.25 from 2-4 PM at
Eaton Roofing - your chance to swap market intel and make Check out our Events section a few pages in for even
valuable connections over cold drinks before the busy season more notable networking opportunities!
really heats up.

Whether you’re scaling to 100 doors, launching a
On June 12, bestselling author and BiggerPockets host David first flip, or simply perfecting your client experience,
Greene lands at The Commerce Club for An Evening of Real remember this: the magic of Real Producers happens
Estate, Wealth & Freedom. Seats are vanishing fast, so grab when you show up. Work the room, follow up, and the
yours now if you want a front-row master class on scaling platform will work for you.
your portfolio.

See you on the circuit—sunscreen optional,
Mid-month, our friends at Lange Real Estate throw open the enthusiasm required.
doors of their sleek Delano HQ for a community open house on
June 12 (yes, double-header day!). Expect live demos, local fare,
and a first look at their newest development projects.

With gratitude and grit,

Sam Lucciarini
Commerecial pros—circle June 18. Women in Commercial Real Publisher, Wichita Real Producers
Estate hosts a downtown city tour that spotlights corridors

ripe for adaptive reuse and fresh investment. Even if you

“Michael did a
great job for us.

o’ When things got
rough, he helped
us figure out a

- MORE SERVICES WEGQFFER

GRAPHIC DESIGN WORK

MARKETING AMD ADVERTISING

way to move
' forwar

WEB DESIGN AND SEO
BRAND BUILDING
PHOTOGRAPHY & VIDEQGRAPHY _Sam

DRONE & 360 VIDED

SCAN M
OSHA X Fasusun 'mam

OFHA 30 Hewr FARIOT Ligersd ~ WSU Conitruetion
Contification and Crtited Sehence & Business +

| e |
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LOCAL EVENTS

Upcoming Real Estate Events

Tuesday, June 3

9:00pm -12:00pm

1st Annual Pickleball Tournament

hosted by Guild Mortgage Chicken N Pickle,

1240 N Greenwich Rd, Wichita, KS 67206

The tournament will feature teams of two. If you don’t have a
partner, don’t worry! You can sign up individually, and they’ll
pair you with another participant. Enjoy a delicious brunch
and refreshments while you play or watch the matches. Prizes
will be awarded to the top three teams. The folks at Guild
Mortgage would love for you to invite other members of your
office or real estate team to join them. It’s a great way to build
connections and have a memorable time together.
https://www.eventbrite.com/e/1st-annual-
guild-mortgage-pickleball-tournament-tickets-
1284764147149?aff=oddtdtcreator

Thursday, June 5

7:00pm - 9:00pm

Pints & Properties

Wichita Brewing Company,

112 N Handley St, Wichita, KS 67203

Join us for a FREE monthly meetup where real estate investors,
property managers, contractors, and enthusiasts trade deals,
swap solutions, and forge lasting connections—all over

great beer in a laid-back setting. Whether you’re a seasoned
pro or brand-new to the game, pull up a chair and let the
conversations power your next breakthrough. Contact Joseph
Hamer 316.213.4986

Saturday, June 7

8 - June 2025

2:00pm -4:00pm

Moms & Margaritas - Shop, Sip & Social

Wichita Boathouse,

515 S Wichita St, Wichita, KS 67202

Treat yourself to a fun-filled day of shopping, sipping, and
socializing with an incredible lineup of over 20 local vendors.
Whether you're looking to unwind, explore something new,
or just enjoy time with your besties, this is the perfect day out.
Enjoy free tacos and margaritas just for moms, take Instagram-
worthy photos, and vibe to good music that’ll keep the energy
going all day long. Amanda Jolley, 316.213.9043

Saturday, June 7

5:00pm - 9:00pm

Twilight Tour

Tanganyika Wildlife Park,

1000 S Hawkins Ln, Goddard, KS 67052

Raise a glass and funds for our animals!

Anyone 21+ years old who loves animals and tasting local food
and beverages. twpark.com/twilight-tour or contact Ashton
Abrams aabrams@twfdn.org

Thursday, June 12

7:00pm -10:00pm

An Evening With David Greene

Commerce Club,

150 N Main St, Wichita, KS 67202

Join us for a special evening with David Greene, former co-host
of the BiggerPockets Podcast and one of the most respected
voices in real estate investing. This exclusive Wichita Area Real
Estate Investors Association event will feature insights, stories,

and strategies from one of the industry’s most active investors
and educators. Whether you’re just getting started or scaling
up, you’ll walk away inspired and informed. Contact Ely
Randleas or Jake Henderson

Friday, June 13

6:00pm - 8:00pm

How To Become An Investor

Security 1st Title

2127 N Collective Ln, Wichita, KS 67206

Ever wondered how an everyday person can get started in real
estate investing? Tired of the 9-5 grind and feeling stuck in the
same place? This event is for you! Whether you’re a seasoned
investor or just starting out, join us for a powerful, free evening
packed with insight, strategies, and inspiration. Learn the full
process—f{rom securing funding, finding the deal (often the
hardest part!), to selling for top dollar. And the good news? KS
Home Solutions has the solution to help you find those deals—
fast. Food will be provided, courtesy of Security 1st Title. Come
ready to learn, grow, and level up your investment journey!
Contact Amanda Jolley or Jamie Brown

Wednesday, June 18

12:00pm - 1:30pm

ICT Investors Lunch Monthly Meetup
Strategic Workspace,

5025 E Kellogg

on our Trusted Trades list of
recommended businesses

Investor lunch packed with networking and tons of deals.
Lunch is free, everyone is welcome. (park in back) Every
third Thursday! Contact Jason Lavender 316.641.5897

Wednesday, June 25

5:30pm - 7:00pm

Networking Night at Delano

Lange Real Estate,

1101 W Douglas Ave, Wichita, KS 67213

Join us for an evening of connection, community, and
conversation featuring guest speaker Heather Schroeder
with Downtown Wichita as she presents “A River Runs
Through It: Creating Vibrancy Throughout Wichita’s Core.”
Picasso’s Pizza will be provided. Contact Lange Real Estate

Thursday, June 26 - Sunday, June 29

10:00am - 6:00pm

Restore Hyperwellness 5 Year Anniversary Celebration
Restore Hyperwellness,

10096 E 13th St N Ste 138

A party you don’t want to miss- stock up on our BIGGEST
discounts & same day specials of the year, shop with local
vendors, enjoy a DJ & food trucks, and get entered to win
HUGE raffle prizes!

Contact manager, Sarah Ortiz, 316.749.8995

RP

Hurry — claim your spot today
by contacting the publisher of
this magazine.

Sam Lucciarini
samantha.lucciarini@n2co.com

Wichita Real Producers - 9



Trusted Trades are valuable vendors who know how to serve the needs of Licensed Agents.
You may not require their services for every transaction, but when the need arises, you're
grateful for them. This group of vendors is critical to your business. Most importantly,

these Trusted Trades will get the job done and make you look awesome to your clients!

Air Duct Cleaning

T .
s T e ey

CLEANING 8 ]'?E{]Iﬁil.i
$5IJ OFF

Sorvicas proveded:
Mold Bemadistien - Witer Desteration « &l Ducl Cloanisg = Dryer ¥asd Cleaning - fis Clesnus
-Genaral Consiruction

TALK TO US
ORTEX
W_ k wartexDustElaaning, com
D R Tl T R ST S p—— “ — - VortexDuctCleaning@gmall.com
1

Business Development

STAY FOCUSED ON YOUR GOALS,
WE’LL TAKE CARE OF THE NUMBERS.

Achievegrowth,profitability, and financial stability through
accounting, bookkeeping, & payrall services.

o
v ]

Business Advisory Solutions_‘

Robbie Gouge  Nick Singer 316.500.3815 | BASadvisory.com

Founder & Strategic  Facilitator & Business : i
hiser Development 1440 E English St, Wichita

C|eom|ng and Res’rorahon

Chris Davies

316.990.0242 Google
HigherStandardsCarpetCleaning.com

Closing Gifts

+ Best In Class Quality Gifts

« Branding That Lasts Forevej
+ Save Time with a Gifting S

$CUTCO

Clesing Gifts

Blaine Rodman
316.293.8701 | BlaineRodman@knivesforlife.com

10 - June 2025

Financial Services

WILLIAM BENJAMIN
@ Financial Professional
EN.DURIX (316) 308-6118
Financial

William@endurixfinancial.com

Securities and Advisory services offered through GWWN Securities, Inc. a Registered Investment Advisor. Member FINRA/SIPC. 11440
N Jog Road, Palm Beach Gardens, FL 33418. (561) 472- 2700. Endurix Financial and GWIN Securities, Inc. are separate companies

Home Inspection

ntegrlty, Precmon

PROFESSIONAL STANDARD
HOME INSPECTION

316.303.4266 * ProlnspectionsKS.com

HELPING REALTORS FROM A TO Z IN THE REPAIR REQUEST PROCESS!
s Quotes & Consultations
¥

Before Listing
 Paid at Closing

s Save Time, Add Value,
Impress Clients

iy

MAVERICK

MAINTENANCE AND CONSTRUCTION

316-648-5843
MAVERICKMANDC.COM

o'

Organization / Storage

TailoredCloset.com
316-669-0800
Free Design Consultations
i
THE TAILORED CLOSET"

‘ ..J PREMIERGARAGE"

Closets, Pantries, Home Office, Murphy
Beds, Garage Storage, Epoxy Flooring

Fmd/Keep Cl|eﬂts

A deliberate series onntacts. o stay |r1 tnuch fu::r the purpDrse of
Customer Retention, Satisfaction & Increased Lifetime Value,

Expresslt Book by .y 150
MESSAGING with Appt. held by
Chmsiimaan Fris & THre Yisil calendly.com/Expressit3l6

Sweet Oakes Designs
Home Staging

Mortgage Broker

- Industry Leading Rates
100% Financing Options

- Portfolio Products for outside U N I T E D
the box scenarios
- Fast Closings! (12.3 avg. days HOME LOANS

Cleared to Close in 2024)

UnitedHomeLoans.com 0 913-909-0613

Travis Tannabhill f )
Broker Owner / LO it
PENDER NMLS: 1778222 i,

For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are
subject to change without notice. All loans are subject to credit approval. Tannahill Lending LLC DBA United
Home Loans | 923 Westport Pl Ste 130H, Manhattan, KS 66502 | 785-775-5000 | Kansas Co. License #:
2094472 | NMLS #: 1778222 www.nmlsconsumeraccess.org | Equal Housing Opportunity.

T|’r|e & Closing Services

F

Meridian Trrfe Cpmpany

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

Wichita Real Producers - 11



You dreamed it,

now do it!

Mortgage solutions
made to fit you.

TN
RCB BANK
Mortgage

RCBbank.bank/Mortgage

Jake Baird

Senior Mortgage Loan Criginator
MMLS #757540

316.247.7725
Jjake.baird@rcbbank.bank

10501 E. Berkeley Square Pkwy

IEMEER FIMIE LENDER

12 - June 2025

* PTP360"
Interactive 360" Visual
Inspection Summary

* PTPEstimates’
g ' Thazie it

Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual
Promssrml by Catiry
The digital owner's manual
for the home

S
| [ PILLARTOPOST

HOME INSPECTORS

Hancock Team
316-570-1444
; hancockteam@pillartopost.com
jasonhancock.plllartopost.com

Balanced Mechanical Experience

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.

w

I
OAKMONT

-8 A el

NEW HOMES UNDER $300K

|

—"ﬂ‘_ ZERO ENTRY

. }

e 4
STORM SHELTER

MOVE IN READY

m WINDOW TREATMENTS

ALL APPLIANCES INCLUDED

SCANHERE TO
SEE CURRENT
HOMES FOR
SALE

\_

WWW.YOURHOMEWICHITA.COM

0 THREE BLOCKS SOUTH OF 45TH AND 119TH IN MAIZE, KS




ASK THE EXPERT

WRITTEN BY DAVE DANIELSON

When it comes to junk removal, most people
think of hauling away old furniture and tossing
it into the landfill. But for Katie Giddeon and
Krystin Schmidtberger, owners of Bee Gone
Junk Removal, it’s about so much more than
clearing clutter—it’s about compassion,
community, and giving new life to old items.

BEE FREE OF GLUTTER!

Moving Glean Outs
Yard Debris Removal
Hot Tub Removal &More!

BEE GONE
JONK REMBVAL

LOCAL & WOMEN OWNED | THE QUEENS OF JUNK REMOVAL
316.771.1383 <> BEEGONEJUNK.COM

14 - June 2025

Bee Gone Junk Removal was born from a shared vision.

“We saw a need for junk removal with care,” Krystin explains.
“We wanted to do more than just haul things away. We wanted
to reduce the amount going into the dump and find ways to
donate items to people who could use them.”

Both Katie and Krystin had prior experience helping family
members through home cleanouts, often during emotional
times like the passing of a loved one. That background shaped
their approach to business today.

“These are emotionally charged moments,” Katie says.
“Especially working with nursing homes and surviving
spouses. We're there not just to haul items away but to offer
emotional support, too.”

Katie: “My favorite part is meeting a need and giving back. It’s
incredibly fulfilling to know we’re helping people during times
that might otherwise feel overwhelming.”

Krystin: “I really enjoy meeting people and being part of their
story in a small but meaningful way.”

Katie: “A lot of things people think are trash are actually
things that someone else would be thrilled to have.
We love connecting those dots in the community.”

Krystin: “People often think no one wants a used mattress,
but that’s not true. Organizations like His Helping
Hands have a big need for clean, used mattresses.”

Katie: “Of course, there are limitations. We can’t
take mattresses that are soiled, and tires or heavily
damaged items may come with extra landfill fees,
which we have to pass along to the client.”

Krystin: “We operate with two full-time teams and
a few part-time helpers. Typically, we have one
team per job. But for bigger cleanouts, both teams
will come together to get it done efficiently.”

Katie: “We work to make the process as simple as possible
for clients. If it’s just a few items, we price by the piece.
For bigger jobs, we charge by quarter, half, or full trailer
load. People can even text us a picture of the items or

space. We'll send back an estimate based on what we
see. We work with both interior and exterior spaces.”

Katie: “If people can sort their items before we arrive—
separating what they want to keep, what can be
recycled, and what’s truly trash—that saves time.”

Krystin: “And on bigger jobs, letting us know if there are a lot
of items that can be donated helps, too. That way we can bring
the right equipment, like a box truck, instead of assuming
everything is junk. We offer flexible payment options for
movers. If someone is selling a house and the move is within a
month or so of closing, they can pay us at closing. It helps take
one more worry off their plate during a stressful time.”

Katie and Krystin are proud of the impact they’ve
made so far and excited about what’s ahead.

M
CONTACT BEE GONE JUNK AL
REMOVAL TODAY! CALL OR .
TEXT: 316-771-1383 EMAIL: BEE GONE

HELLO@BEEGONEJUNK.COM JUNE REMOVAL LLC

Wichita Real Producers - 15



Build A Brand
Presence That Gets
You Noticed. ..

‘I Ir'./u-\- L5 il |
|
eI :1|;|{\Iill‘|;}

316-518-8884

kimstifflerphotography.com

16 - June 2025

Our Strength. Your Numbenrs.

AL MIDWEST CPA

YOUR SUCCESS IS OUR BUSIMESS

Accounting is what we do
best.

Whether you're a business owner,
executive, ar independent
professional. we offer tailored
Senvices.

+ Financial Planning
+ Business Services
« Tax Services

Connect With Us!

(316) 364-4163

8020 E Central Ave Suite 155 | Wichita, KS 67206

Guild

mioriGage

1% Down

Hare's how it works:

vida a T% demn payrant toward the 3% comventional leen misimum dawn paymant

non-rapayabls sssistance.”

Let's talk

Fort Scott Branch | 316.6159.2 720 1 E Wall Street, Fort Scott, K5 66701

Wichita Branch | 316.516.4087 144 N Mosley, Wichita, KS 67202
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LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

" highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

| with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer's Home Gallery ever since. | don't have to shop around; he knows what | like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!”
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-Janiece Erbert, Real Estate Agent
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Keller Williams Signature Partners &

nouglyfloors.com~

AT A

530 N Hydrauiic Street Wichita, K 67214

316-440-8888 | bén@nouglyfloors.com
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It's the Heartland Way.

Brett & Hayley K.
Members since 2013

Y/ Heartland

CREDIT UNION

ILLUMINATE vour LisTinGs

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best Rates

”

g )

Interior & Exterior Painting * Cabinet Painting * Epoxy & Polymer Coatings

: Jefferson
‘Luis and Stephen, Owners Thorne
ELECTRICAL REPAIRS AND UPGRADES
Standby Generators | Security Systems | Inspections Owner
Energy Efficiency | Smart Home Installation | Power Surge Protection

Electric Car Chargers | Child Proof Outlets | Smoke Detectors

Closing Time Never

(316) 800-6994
ZLITE| | AR i

rollcallpainting.com

ELECTRIC COMPANY ESPANOL A&\ Shepherd  316-869-1235 — m".l- “".l-
Partner With Us Today Insurance m‘
(316) 258-2166 | eliteelectriccompany.com g 'GI’OUp |n3ureW|ThS|g.C0m
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MORE PARTY PICS COMING NEXT MONTH!

The inaugural Wichita Real Estate Awards Gala

was a night filled with celebration, recognition, and
unforgettable moments! This exclusive, elegant event
was something Wichita’s real estate industry has never
experienced before—a night dedicated to honoring

the top-producing agents, industry leaders, and
community trailblazers who make a lasting impact.

From the excitement of the awards ceremony to the high-
energy after-party on the casino floor, the evening was nothing

20 - June 2025

short of spectacular. Guests enjoyed delicious food, live
entertainment, an epic balloon drop giveaway, a 360° photo
booth, and dueling pianos that had the crowd on their feet!

As we look back on this incredible evening, we Gala Girls can’t
help but feel grateful for everyone who made it possible—our
sponsors, our attendees, and, of course, the rockstars of the
Wichita real estate community! And if you thought this year
was amazing, just wait until next year... because we’re already
planning something even bigger and better! Stay tuned, and
enjoy reliving the magic through these party pics!

~ Wichita Real Producers and Shepherd Insurance Group
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Whether: It's Buns or: Bungalows—
Let’s Keep)ltiCoyvered.

N ._," .. "‘
DMS)L From our oh-so-popular boujes business cards fo our

paa innovative door hangers that don't fall off the doors

E. L] i fo]
BPRINTING] N .
d I N T_ I N G ADEAS Printing is your one-stop shop for everything

+ Dasign * Fast Turnarounds
* Print « Woman Owned & Operated
+ Direct Maill  » Crder Online or With Our Team

(ORAHO)
Gl Sroer S
Chwrer | Direchor of Sales & Operations 1 .

@ sellwithsamar.com

316-269-2494 =l e

416-247-8500
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wheatstateinsurance.com INM3URANCS 9ROY S

Let Us Take the Stress Out of

Taxes and Financial Matters!

BaalmannCo.com BAALMANN & co. “|;

L
Custom Luxury Home Builder ol Pl i o, e Dransi

DON'T SKIP THE SCOPE.

EE““SE THEHE ARE THIHES | "Phelps Tax has given
OVER 90 YEARS OF "n“ l:A"'T uHSEEi_un “HSHHL _ U 4 me hours back that | use

LOCAL EXPERTISE

Specializing in custom shades, blinds, shutters, drapery,
motorization, and more. From traditional to modern
and everything in between.

to focus my time and
energy on my highest

dallar-producing

mﬂ SEWER |“$PE“|“HS, : 7- : 7 ] actLvities. They rear\ly
& \ ] ave a passion for
WE'HE W“ﬂ THUSTE“ ExPEHTS. ) : . N 2 helping \rlne ogetlinS)li(z)g my

time and money."

Emily Base, Roy

EXPERIENCED. QUALIFIED. UNBIASED. SR, e Coiere Team

| Schammerhorn has you covered. |

[mn I“““HEW Elnss STI.IH.) B FOR TIMELY TAX ADVICE, CALL 316.262.1900

Ryan Phelps, Owner 1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com

ég schammerhorn

RESIDENTIAL | COMMERCIAL | DESIGN TRADE

www.pbanddrains.com  316.636.7778 pbanddrains@gmail.com

L S-Corp Conversions - Payroll - Bookkeeping
Master F""“"! Lic. #3968 Individual and Small Business Tax Preparation

Schammerhorn.com | 316.265.8659
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DOUBLE DUTY AGENT

q MAKING AN IMPACT
a a r ) / a 4

Whether helping a
business owner expand
their commercial footprint
or guiding a family
through the emotional
process of buying a home,
Shane Pullman sees
himself as more than

a Sales Associate and
Commercial Advisor—he
sees himself as a small,
meaningful part of
someone else’s story.

Shane, who joined
Berkshire Hathaway
PenFed Realty in 2022,
brings a unique blend of
experience, energy, and
entrepreneurial spirit

to the real estate world.
His path to success began
long before his real estate license was issued in June 2018.

“I was studying entrepreneurship at Kansas State,” Shane
recalls. “But even before that, I was running a lawnmowing
business in high school.” That early hustle opened the

door to bigger responsibilities: one of his landscaping
clients also owned rental properties, and Shane began
helping to spruce up the landscaping and opened the door
to his first internship. This hands-on experience sparked

a passion that would lead him to internships in

commercial appraisal and hospitality with

NAI Martens—setting the

stage for a career that would bridge both
commercial and residential markets.

Shane spent his first three years in the industry
focused on commercial real estate, gaining deep
insight into the investment side of the business.
“Then I had a client who owned a large portfolio
of single-family homes,” he says. “That opened
the door for me to transition into residential
real estate.” After a stint with Better Homes

& Gardens, he made the strategic move to
Berkshire Hathaway, where he now successfully
juggles both commercial and residential clients.

“I love being able to make a difference,”
he says. “Whether it’s someone moving
into the next phase of life with a new
home or a business owner expanding
their operations, it’s incredibly fulfilling
to play a part in that process.”

Shane thrives on the rhythm of real estate—from the first
conversation to the final handshake. “There’s this sense of
accomplishment when you see something through from
start to finish,” he says. “I love the process—looking for

the right property, making an offer, getting it under

contract, and finally closing. It’s about
more than a sale; it’s a story.”




Gratitude
And his own story is deeply
rooted in gratitude and grounded
in family. “I have the best parents
in the world,” Shane says. “They
taught me about hard work,
good ethics, and perseverance.”
His father has since passed, but
the lessons stuck. His mother, he
says, remains his hero. “She’s faced
adversity with a smile and always
focuses on the positive.”

Shane’s twin sister is another source of
inspiration. “She knows what she wants
and goes after it,” he says. “That kind of
determination motivates me.”

It’s no surprise that those who work with
Shane describe him as positive, energetic,
supportive, and resourceful. “I don’t rush
people, and I don’t pressure anyone into a
sale,” he emphasizes. “I want clients to feel
comfortable and confident at every step.”

Wonderful Life
Outside of work, Shane finds joy in the little
things—Ilike catching a good movie or tackling
house projects. “It’s my way of winding down
and staying grounded,” he says. His community
roots also run deep. As a high school student,
Shane was active in the St. Vincent de Paul Youth
Group in Andover, and he continues to volunteer
with high schoolers today. He’s also found a strong
sense of connection through the Rotary Club of East
Wichita. “It’s been awesome being part of a group
that cares about service and giving back,” he says.

When asked what advice he’d give to newcomers in the
business, Shane offers something simple but powerful:
“Answer your phone. Return calls. Not everything can or

should be done through a text. Picking up the phone is one
of the best things you can do in this business.”

And while Shane’s passion and drive are undeniable, he’s
quick to credit those who’ve helped shape his journey. “Mentors
have been huge for me,” he says, naming Tom Johnson, Linda
Nugent, John Greenstreet, and Dave Brown—veterans in the
field who’ve helped him sharpen his skills and expand his vision.

With a career rooted in hustle, heart, and human connection,

Shane Pullman continues to build more than deals—he’s
building trust, relationships, and a reputation that sets him
apart in a competitive field.

“I just want to make a positive impact,” Shane says. “At the end of
the day, if people remember me as someone who helped, supported,
and showed up for them—that’s success.”
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Maximize Your
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The Whehits Eaghee
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Client’s Satisfaction wra
with American Movers! = | i FS”"’E&%%%%? LOVE OF
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Why Kansas
Tree Experts?

Get aFREE Estlmate Today' %r!
316.409.2846 lﬂ S bromt
AmericanMoversWichita.com =

e Professional

e On-Time
e On-Budget

* Fully Licensed & Insured for
Maximum Safety

* Roofing

* Siding

* Windows
 Guttering

* Fencing

 Decks

» Screened Porches

Roofing & Remodeling

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

SlEI'I'HPJCIﬁC : Kansas

MORTGAGE d .
Sierra Pacific M 5 prnud o effar ONE {
&re'E PeTCRit; Experts
eee0o0o0o0o0 slaghe 'Hr]pay ents d 'toam ar
EEEEXERX] _eligible buyers. '

Call for a Free Estimate

316-550-7609

C316-794-3430
® burwellconstruction.com

316-260-5656

10111E 2157 ST. NSTE 200
. WICHITA, KS 67206 kansastreeexperts.net
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FATHER SON DUO

Benedictus McCormick—known
simply as Ben to most—never

set out to be a typical agent. As a
hands-on entrepreneur and devoted
father, Ben carved out his own path
from the ground up; embodying

a fresh, thoughtful approach to

the business, built on integrity,
family, and a deep commitment to
helping people where they are.

Ben’s journey into real estate &
property management began in

2015 while he attended Newman
University in Wichita, he worked for
alocal attorney & real estate investor,
graduating in 2019 & shortly thereafter
resigning upon co-founding a new
company. In late 2020, after selling
his half of the property management
company, he decided to carve a
different path with his brother.

“We started from scratch,” Ben recalls.
“Back then, we had zero clients

and not a lot of resources. I even
successfully sold cars for the first 6
months for some quick cash, before
generating enough revenue to leave
that. There was a recent political
claim that you needed $25,000 to

start a business—but my brother

and I made it work with $5,000, a
vision, and a lot of determination.

No big seed funding, no golden
parachutes—just grit, resourcefulness,
and the willingness to do the work.”

'~ PARTN

PHOTOS BY KIM STIFFLER WRITTEN BY DAVE DANIELSON

That spirit of perseverance has paid

off. Today, Ben leads McCormick

& Partners, a full-service
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A Family Affair ]
A new chapter began
leadingup t0 2024
when Bens father, = -
John McCormick, joined
the company turnin, us
into a full family real estate
team, after retiring from an
extensive career as a professor
at Newman University in May a year
ago. Though newer to the real estate
scene, John brought with him
decades’ of experience in
education, teaching theology
& some business classes;
fostering a culture of
entrepreneurship in Ben.
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“It’s been a blessing

to work together,”

Ben says. “We’re both
lifelong learners. Real

estate is constantly
fluctuating, and it’s
important to stay

curious, stay humble,

and always prioritize the
best interests of our clients.”



Now partnered with Heritage First
Realty after a few years elsewhere,
Ben and John have focused on helping
broker Bud & Sara in building an agent
owned brokerage rooted in honesty,
adaptability, and sincere client service.

Loving the Life

Real estate offers Ben the flexibility he
values—something rooted deeply in

his own upbringing. Having grown up
several years on a farm in Butler County,
homeschooled until high school, he

then attended Bishop Carroll Catholic
High School before heading to college.

“Classic ADD & APD, I can’t stand the
idea of sitting in an office staring at a
screen all day,” Ben laughs. “I love the
variety of my work. One day I'm meeting
with investors, the next I'm helping a
young couple find their first home.”

Even more importantly, his career allows
him to be a present father to his two

BACK THEN, WE HAD
ZERO CLIENTS AND NOT A
LOT OF RESOURCES. | EVEN
SUCCESSFULLY
SOLD CARS FOR THE
FIRST 6 MONTHS FOR SOME
QUICK CASH, BEFORE
GENERATING ENOUGH
REVENUE TO LEAVE THAT.

young sons, Marcus and Julian. “Growing
up, my dad worked hard and made a lot
of sacrifices for our family. I'm grateful
that I can be there for my boys in a way
that fits our family’s needs today.”

A Laid-Back, Client-First Approach
Ben’s approach to real estate is
refreshingly low-key but rooted in
accountability and service. “My style

has always been to help people, not to
pressure them,” he says. “Whether I

was selling cars for a few months early
on or working in real estate, I believe

in treating people the way I'd want to

be treated... I was very low-key, not
aggressive, and it worked for me... If it’s
not right for them, it’s not right for them.”

He also emphasizes doing the hard work—
especially for those just getting started.

“Young agents sometimes think they’re
going to jump in and sell million-dollar
homes right away,” Ben says. “My advice
is: do the work others don’t want to do.
Show properties for other agents, hold
open houses. Get experience talking to
clients even if you don’t have many yet.
Connect with investors. That’s how you
grow your skills and your reputation.”

And one piece of advice he gives
often: find a mentor. “I was lucky
to work for an extremely successful

real estate investor while I was in
college. He became my mentor and
helped shape how I work today.”

Investing in the Future

Beyond traditional buying and selling,
Ben has carved out a strong niche
working with investors. A proud
practitioner of the BRRR method—Buy,
Renovate, Rent, Refinance—he and his
father have helped revitalize properties,
including a building they own in
Newton that houses an antique shop,

a veterinarian clinic, and eclectically
restored apartments upstairs.

“My passion for remodeling and investing
stems from wanting to build something
lasting,” Ben says. “It’s rewarding to turn
something run-down into something
beautiful and useful for the community.”

A Foundation of Trust
More than anything, Ben wants to be
remembered as a man of integrity.

“I'm straightforward. I tell people
what they need to hear, not just
what they want to hear,” he says.
“If I think a property isn’t right for
you, I'll tell you. If I see a better
path, I'll recommend it. Trust is
everything in this business.”

And as an introvert, Ben has a
message for others who may
sometimes doubt themselves getting
started: “there’s gonna be days
where you fail and you get to the
end of the day and you feel like you
didn’t do anything productive. But
then you get up the next day and
you try harder and you make sure
to focus on the right things, you
know, those four, five, six things
that you can accomplish throughout
the day that really propel your life
forward in the way that you want.
And not to get bogged down by all
the little momentary details that
come into life that get in the way.”
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jenniferrugglesphotography.com

PRE0) SCAN TO BOOK
ity YOUR NEXT SESSION

Now We'll Take Them From Here...
To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan to Get Moving On
Your Client's Quote
J ®)

316.558.5588 * twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

36 - June 2025

WICHITA

REAL PRODUCERS

For advertising information, reach out to

SAMANTHA LUCCIARINI
316.258.4855
samantha.lucciarini@n2co.com

Your Palette, Our Passion

Lot § Pairt Yows Stoty

FCRSHEE

PAINTING

Interior & Exterior Painting | Cabinet Refinishing | Epoxy Flooring

Phone: 316.263-7777 * forsheepainting.com

Bundle home &
auto. It's easy.

Call me for a quote today

o= StateFarm

McEachern Ins and Fin
Crystal McEachern, Agent

3636 N Ridge Rd, Suite 555
Wichita, KS 67205

Bus: 316-425-0925
www.callcrystalnow.com
crystal@callcrystalnow.com
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Say yes to your Special thank you to our Educators and
summer home goals! School staff for an amazing school year!

e A A

Sherri Rangal Rick Rangel Allie Gomez

Branch Manager Loan Officer Loan Officar

MMLS: 1367758 NMLS: 2140196 MMLS: 222758

M: 316,350,9729 h: 316,806,4892 M: 316,239 4606
srangel@guildmertgage.net rrangel@guildmeortgage.net  allie.gomez@gulidmortgage.net
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Jamie Wohlgemuth Darryk Ledgerwood
Loan Oificer Loan Crificer
NMLE: 2558992 MNMLE: 2633372

Gulld M: 316,305 5390 M: 396,284, 7400
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GET CLIENTS MARKET READY
OR MOVE IN READY A

KIHLE CAN DO BOTHI

ROOFING &
CONSTRUCTION

\ Licensed & Fully Insured
Value-Adding Results

Scan

to easily
schedule

DANIEL KIHLE

316.202.6859
KihleRoofing.com

Kansas WE CREATE PEACE OF MIND
SECURED « Title Insurance +« Lot & New Construction Ch:-.*.ings

Title Reports + Purchase & Refinance Closings

TITLE « Escrow + 1031 Exchange

kstitle.com | 316-262-8261
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GALA SPONSOR SPOTLIGHT

ATTrlel) A

AGNEW LAW f

TRUST THROUGH SERVICE

PHOTOS BY AARON PATTON
WRITTEN BY DAVE DANIELSON

When Matthew Agnew returned
to Wichita to open Agnew Law, he
wasn’t just launching a firm—he
was bringing home a wealth of
national legal experience and a
passion for service deeply rooted
in his Kansas upbringing.

Born and raised in Wichita, Matthew
attended Northeast Magnet High School
before earning his undergraduate
degree at Wichita State University. He
then pursued his law degree at the
University of Kansas School of Law.

His career began in Amarillo, Texas,
where he first dove into the healthcare
sector, working with businesses heavily
invested in real estate assets. From
there, he moved to Dallas and spent a
decade at a large firm specializing in
private equity and real estate roll-ups,
particularly in healthcare.

But after years of intense corporate
work, the call to return to Wichita
grew stronger—especially after he
and his wife, Brandi, adopted their
daughter, Isla, in 2019. The pandemic
further confirmed their desire to be
closer to family and community.

“The people of Wichita took me under
their wing when I was young and gave
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me opportunities to succeed,” Matthew
shares. “Returning to Wichita and helping
raise the next generation of Kansans

has always been important to me.”

A Service-First Philosophy
At the core of Agnew Law is a refreshingly
client-focused approach.

“I'm very service-oriented,” Matthew
explains. “I pick up my phone. I treat
clients the way I would want to be treated.”

42 . June 2025

Matthew’s philosophy emphasizes
constructive action: “Each day, a

lawyer has the opportunity to do
something constructive or destructive.

I choose to be constructive—to help
businesses move forward and contribute
positively to the community.”

His approach is also deeply practical.
“Sometimes a lawyer isn’t the answer,”
he says. “Our inherent interest as
attorneys is to solve problems, but

S
_ l‘ll

our client’s best interest might be to

resolve the issue quickly and without

overcomplicating it. That’s where
ethics and client loyalty come in.”

He doesn’t believe in nickel-and-
diming clients either. Quick calls
or check-ins? They don’t show up
on a bill. His goal is to build long-
term trust, not short-term gains.

Expertise in Healthcare, Real
Estate, and Business Advising
Agnew Law focuses on healthcare,
real estate, and investment
law—areas where Matthew’s
background gives him a distinct
advantage. His years working on
large-scale mergers, acquisitions,
and real estate portfolios have
equipped him with insights many
business owners find invaluable.

“I bring a business-oriented
advising perspective to the table,”
he says. “It’s not just about the
legal aspects; it’s about helping
clients think strategically about
their business decisions.”

His experience spans from working
with healthcare practices to
representing HVAC companies and
other trade businesses. This diversity
of knowledge allows him to advise

a wide range of clients with a level
of understanding and practicality
that’s rare in the legal field.

A Community Focus
Matthew’s passion for giving back is
evident both in and out of the office.

He’s involved in issues surrounding
domestic violence and is a professor at
Wichita State University. He also teaches
chess at his daughter’s school, blending
his love of strategy with mentorship.

At home, Matthew, Brandi, Isla, and
their lively household—complete with
three dogs, 20 chickens, bees, and a
cat—enjoy a life connected to nature.

“When I'm not working, I love
gardening, hunting, hiking, and
exploring new restaurants,” Matthew
says. “I'm a big foodie and love
vacationing with my family.”

‘ | bring a business-
oriented advising
perspective to the table,”
he says. “It’s not just
about the legal aspects;
it’s about helping clients
think strategically about

their business decisions.”

Looking Ahead

Looking to the future, Matthew hopes
clients see Agnew Law as a trusted
partner, not just a service provider.

“I hope they think we’ve developed
a relationship where they feel

safe bringing both their current
and future problems to me,” he
says. “That trust is everything.”

In just under a year since its
founding, Agnew Law has already
made a name for itself thanks to
Matthew’s unique blend of big-market
experience, small-town accessibility,
and unwavering commitment

to doing right by his clients.

For those seeking a business-minded,
service-driven attorney who truly
cares about the community, look to
Matthew Agnew and Agnew Law.

Contact Agnew Law Today! Email:
Matthew@agnewhealthlaw.com
Phone: 316-202-4003
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WICHITA, KS

CELEBRATING THE INDIVIDAL
WITH EXCEPTIONAL INTERIOR DESIGN

UNTQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE “EVERYDAY". FROM
REMODELING T0 DESIGN TO RESOURCES T0 BUILDING, ~WMID IS YOUR SINGLE SOURCE
SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
MATERIALS, OBJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

Wendy Mayes,
ASID, CKD

316.358.9672

WENDYMDESIGN.COM
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When looking for top-quality construction and
concrete services in Wichita, look no further than
Wichita Construction LLC! Our team of experienced

_ X professionals is dedicated to delivering exceptional
oFER, : - results for all your construction and concrete needs!
aa*s

PARTNER e N Remodeling Projects

WICHITA

REAL PRODUCTRS New Construction
20 re 25

Concrete Driveways, Sidewalks,
Patios & More!

REQUEST A FREE
QUOTE TODAY!

316.866.1255
WichitaConstructionLLC.com
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PUT THE POWER OF PLANET L
TO WORK FOR YOU! .

;
<
Planet Home Lending’

WE’LL GET YOU HOME

v/ $105+ Billion servicing portfolio

v/ Options for manual and upfront underwriting
v/ Down Payment Assistance programs for buyers of all types
+/ Ranked #7 as a Top Overall Lender by Scotsman Guide

TOGETHER, WE CAN EMPOWER YOUR CLIENTS—REACH OUT TODAY!

'y &

MICHELLE CRUBAUGH KRISTA ROSSON SAM HANSON ANABELLA RUIZ

Retail Branch Manager Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator
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Wichita Real Producers - 45



FAMILY STRENGTH

PHOTOS BY JENNIFER RUGGLES
WRITTEN BY DAVE DANIELSON

In the heart of Wichita’s growing
real estate scene, Jones Commercial
Development Company is making

a lasting impact—both on the
skyline and in the community. At
the helm are Jerry Jones, founder
and owner, and his son, Sam Jones,
vice president, whose partnership
reflects not just shared professional
goals but a deep family bond rooted
in respect, collaboration, and vision.

Jerry’s journey into real estate was a
gradual evolution. After earning his
degree in Landscape Architecture from
Kansas State University, he headed
west to Scottsdale, Arizona, where

he worked in urban planning. Yet, it
was the dynamic energy of working
with developers that ultimately pulled
him toward real estate. “I realized I
enjoyed working alongside developers
more than being on the regulatory
side,” Jerry reflects. This realization
led him back to school for a master’s
degree, with a real estate focus, at
Harvard’s Graduate School of Design.

TOP PRODUCERS




Returning to Kansas, Jerry took a

role as Vice President for downtown
development at the organization that
would become the Greater Wichita
Partnership for Growth. A turning
point came when he was recruited by
developer Don Slawson—a mentorship
that launched Jerry fully into real

estate development. “I will forever
be grateful that Don opened that
door for me and the opportunity he
provided to work with a top-notch
team to develop NewMarket Square.”

Meanwhile, Sam carved his own path.
A graduate of Washburn University’s
Law School, Sam spent seven years
practicing law, including time in-house
at a real estate syndication company
and working as a landman in Houston.
Yet the entrepreneurial pull was strong.
When the opportunity to join his father’s
company arose in 2021, Sam made

the leap. “I'm really happy to have the
chance to work with my dad,” he says.

A New Chapter

For both Jerry and Sam, working together
has been a gratifying experience. “I
really enjoy brainstorming with Sam,”
Jerry shares. “Looking at properties,
evaluating the pros and cons, figuring

out the highest and best use—it’s
rewarding to do that together.”

Sam echoes the sentiment: “Growing
up, I took for granted how sharp of
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a business mind my dad has. As I
matured, I began to appreciate how
rare of an opportunity it is to be
mentored and work with my father.
Having the opportunity to learn
from him every day is a blessing and
something I don’t take lightly.”

The pair bring complementary strengths
to the table. Jerry’s vast experience and
Sam’s fresh legal perspective blend

to create a dynamic team capable of
tackling complex projects.

A Passion for Community

What sets Jones Commercial
Development Company apart is its
commitment to creating projects that
add value to the community, not just
the bottom line. “We really strive to
develop projects that bring people
together,” Jerry explains. “At the end of
the day, it’s about building community.”

WAVE, a popular entertainment venue
in Wichita, is one such project that the
Jones family points to with pride. “It’s

been great for Wichita,” Sam says.
“Our family loves music, and getting
to see its impact has been amazing.”

Another major project is The Heritage
in Andover—a 100-acre mixed-use
development designed to create a
downtown atmosphere the suburb
had long lacked. Jerry expresses deep
gratitude for his partner Mike Lies
for making it possible. He also credits
longtime friends Dave Burk and Dave
Wells, for joining with him and Lies to
develop Heritage Square — the 5-story
luxury apartment and commercial
project that anchors The Heritage.

Jerry and Sam are also developing in-fill
apartments in and around downtown
Wichita. They acknowledge the need for
more affordable and quality workforce
housing in Wichita. “The Mayor and
City Council have been vocal in their
desire for more affordable housing in
Wichita, especially near downtown,
and that has been a call to action for

us and our partners,” Sam says.

Working as a Family
Jones Commercial
Development is truly
a family affair. Jerry’s
wife, Lisa Jones, is a
real estate agent and
a co-owner in the
company’s projects,
helping manage
marketing efforts for
developments like
River Trail Village.
Their daughter, Jessica,
works for the City of
Wichita and assists
with branding and
marketing materials.

“It’s really special to
have the whole family
involved,” Jerry says.
“It adds another layer
of meaning to what
we’re building.”

Beyond Business
When they’re not busy
shaping Wichita’s
future, both Jerry

and Sam have rich

lives outside of work. Jerry

is passionate about cycling,
particularly mountain biking,
which keeps him fit and balanced.
Sam, a talented guitarist, plays

in the Dixon Knowles Band,

a local cover group that has
performed at Riverfest and other
major events around town.

These outside passions provide a
healthy balance to the high-stakes,
high-reward world of real estate
development. “When you work in
this business, the stakes are higher,”
Sam says. “But the rewards are
more tangible too. We’re building
things people can see and use.”

Words of Wisdom

For those looking to follow in
their footsteps, Jerry offers simple
but powerful advice: “Get in the
game and commit to it. Attend
networking events, read constantly,
and stay informed about what’s
happening in your community.
Figure out your passion, learn
everything you can about it, and
set goals. Most importantly, don’t
be afraid to ask for advice.”

Sam adds that the relationships

you build along the way are among
the greatest rewards. “Through

this business, I've had the chance

to meet incredible people I
wouldn’t have known otherwise,”
he says, citing partnerships with
entrepreneurs like Erik Leschuk
and involvement with organizations
like the Wichita Wagonmasters.

Building a Legacy

Ultimately, Jerry and Sam hope to be
remembered not just for the projects
they completed, but for how they
conducted themselves along the way.

“I want people to feel we are good
partners and teammates,” Jerry says.
“That we brought joy to the process
and built something meaningful.”

Sam agrees. “I hope people are
confident that we’re doing the
absolute best job possible in
executing every project.”
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Take Back Your
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TRANSFORM YOUR GARAGE TODAY!

Book a free design consultation and get 5200 off
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PHOTOS BY AARON PATTON WRITTEN BY DAVE DANIELSON

When you’re in the heating and cooling
business, delivering comfort is the
obvious goal. But at BME Heating &
Cooling, owners Adam Morris and Brent
Jewell take that mission several steps
further—focusing not just on comfort,
but on trust, education, and proactive
care for every customer they serve.

A Chance Meeting, A Powerful Partnership
Adam established the company in 2017. Since
then, BME Heating & Cooling has quickly grown
into a trusted name in both residential and
commercial HVAC services across the region.

“I had been in the heating and air industry
for 15 years before deciding to start my own
company,” Adam Morris recalls. “Life threw a
few challenges my way, and I realized there’s
never a perfect time to start something new.”

At the same time, Brent Jewell, whose mechanical
background stemmed from his work in the aircraft
industry, discovered his passion for HVAC after a
personal experience with a broken AC system.

“I've always been fascinated by how things work,”

Brent shares. “That curiosity led me here, and
meeting Adam was the perfect spark to get started.”
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HEATING & COOLING

Building on Integrity

From the beginning, Adam and Brent wanted BME
Heating & Cooling to stand apart. One major way
they’ve achieved that is by leading with integrity.

“In this industry, where trust can sometimes be hard

to find, integrity is everything,” Adam explains. “Most
people don’t know how to fix an HVAC system. They’re
putting their faith in us. We take that responsibility
seriously—doing things the right way, not the cheapest or
quickest way. That’s how you build lasting relationships.”

Their honesty shines through, especially during
their popular $99 home inspections for HVAC
systems—a service crucial during real estate
transactions when clarity about a home’s heating
and cooling setup can make or break a deal.

“We’re not just there to sell something,” Brent
says. “We’re there to educate and empower
homeowners. We explain the ‘why’ behind our
recommendations, helping customers understand
their systems and make informed decisions.”

A New Approach to Protection and Peace of Mind
In keeping with their commitment to innovation

and customer-first service, Adam and Brent

have introduced a new approach to preventative
maintenance. It’s not just about tune-ups anymore—
it’s about truly protecting homeowners.

“We’re trying to come up with unique ways to take
care of the homeowner,” Adam shares. “We now offer
a protection plan with a ‘pay it forward’ concept.
Common replacement items are prepaid as part of the
monthly cost, so you're not hit with surprise expenses.”

PARTNER SPOTLIGHT




This forward-thinking plan not only maintains
systems but also proactively addresses issues
before they arise, bringing peace of mind to clients.
It reflects BME’s broader philosophy: taking care
of people before a problem becomes a crisis.

A Comprehensive Service Model

Their comprehensive service agreements include
seasonal tune-ups designed to keep HVAC systems
running smoothly and efficiently all year long.

“We urge people not to wait until something
breaks,” Adam emphasizes. “A well-maintained
system isn’t just about comfort—it’s about
saving money, too. Efficient systems reduce
utility bills and extend equipment life.”

In addition to routine maintenance and repairs,
BME also specializes in larger residential and
commercial projects, always with the same
commitment to quality and customer education.

“Sometimes we get customers who initially balk
at our prices,” Brent admits. “But later, they see
the difference. Our work stands the test of time

because we don’t cut corners.”

Staying Rooted in the Community

Adam and Brent are proud to call Kansas
home, and they’re committed to serving their
community with excellence and transparency.

“We’re not looking to be the biggest,” Adam says. “We
want to be the best for our customers. Our goal is to

continue growing at a pace that allows us to maintain
our high standards and personalized service.”

That local-first mentality is a big reason
why customers return to BME Heating
& Cooling—and why they recommend
the company to friends and family.

Trust Built Over Time

Ultimately, BME’s success comes
down to the trust they build with each
homeowner and business they serve.

“I hope people think of us as their trusted

advisors,” Adam says. “We want them to
feel confident that their current and future
HVAC needs are in safe hands with us.”

By focusing on integrity, proactive care, and
honest education, Adam Morris and Brent Jewell
have turned BME Heating & Cooling into much

more than just another service provider.

Contact BME Heating & Cooling
Today! Phone: 316-655-7197
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MAKING A DIFFERENCE
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CREATING A STRONGER COMMUNITY

PHOTOS BY KIM STIFFLER
WRITTEN BY DAVE DANIELSON

When Tulio Pardo arrived
in Wichita from Colombia

28 years ago, he never
imagined he would one day
help hundreds of families in
the community achieve their
dream of homeownership.

Today, as a real estate

agent with Better Homes

& Gardens, Tulio has built

a thriving business based
entirely on trust, hard work,
and heartfelt service.

A Journey of Hard

Work and Courage

Tulio’s path into real estate
wasn’t a straight one. While
working another job, someone
suggested he consider
becoming a real estate agent.
At first, he hesitated—his
English skills weren’t strong,
and the idea of navigating such
a complex, communication-
heavy profession

seemed intimidating.

58 - June 2025



“But I decided to give it a
try,” Tulio recalls. “I got my
license in September 2004,
and it changed my life.”

Since then, Tulio has carved
out a niche for himself,
focusing almost exclusively
on serving the Hispanic
community in Wichita.
About 95% of his business
comes from helping Spanish-
speaking families understand
the often complicated

home buying process.

One of Tulio’s greatest
passions is educating his
clients. He has seen firsthand
how a lack of knowledge
about things like credit,
loans, and paperwork can
discourage people from

even trying to buy a home.

“I'love to help people,”
Tulio says. “The Hispanic
community often doesn’t
know much about the real
estate process. I take the
time to explain what they
need to do, how important
credit is, and what steps
they need to take. It feels
good to guide them.”

Because of this commitment,
Tulio’s business has

grown steadily—not
through purchased leads

or flashy marketing, but
through word of mouth.

Every buyer he works with
is a referral from a previous
client or their relatives.
Now, he’s even serving the
second generation, helping
the children of the families
he originally assisted.

“It’s an incredible feeling
to help the next generation
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buy their first home,”
he says proudly.

As a solo agent, Tulio
manages everything

himself. He covers the entire
Wichita area, balancing
appointments, showings, and
contracts with a work ethic
that has earned him deep
loyalty among his clients.

At the heartof itallisa
simple philosophy: “Work
hard, be active, and be
honest,” Tulio says. “My
goals are always about
helping people, making
sure they get everything
they need from me.”

His clients agree. Ask
anyone who has worked
with Tulio, and you’ll

hear the same thing: he is
helpful, conscientious, and
dedicated. He doesn’t just
sell homes; he builds trust
and lasting relationships.

Tulio credits much of
his success to his family,
especially his wife, Betty.

“She supports me and

helps me so much,” he

says. “Sometimes we have
to work Saturdays and
Sundays, and I miss my
grandchildren’s sports
events, but she understands
and stands by me.”

Tulio and Betty have
two daughters and six
grandchildren, and they
make the most of their
time together. When
he’s not working, Tulio
enjoys tending to his
garden, working out at
the gym, and exploring

all the fun activities
Wichita has to offer.

“It’s a great city with so
much to do,” he says.

Looking back over his career,
Tulio is proud of what he’s
built—not just a business,
but a legacy of service.

“I'want to be remembered
as someone who was very
helpful, who worked hard,
and who always did a
conscientious job,” he says.

And it’s clear that Tulio’s
impact extends beyond

the homes he sells. By
educating and empowering
Wichita’s Hispanic
community, he’s helped
open doors to opportunity,
security, and stability

for countless families.

For those considering

a career in real estate,
Tulio’s advice is simple but
powerful: “Work hard. Stay
active. Be honest. And most
importantly, always keep the
needs of your clients first.”

It’s a philosophy that
has served him—and
his clients—well for
over two decades.

As Wichita continues to
grow and change, one thing
is certain: Tulio Pardo will
be there, helping families
build their futures, one
home at a time. His story
is a testament to what can
happen when hard work,
heart, and a commitment
to service come together—
and Wichita’s community
is stronger because of it.
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