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DAN DAVIADOFF
Taking care of the insurance needs of real 
estate agents and their clients to ensure 
smooth and timely closings.

813.725.6445

813.280.1920

TAYLOR OLIVERI
Peace of mind for your clients' largest and 

most important transactions with service 
that goes above and beyond.

TWO GREAT COMPANIES TOGETHER,
HERE TO HANDLE ALL YOUR CLIENTS' NEEDS!

607 W Horatio St Tampa, FL 33606
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Don Hill 

Area Director

Julisa Luciano 
Event Coordinator

Allie Serrano
Professional Photographer
Allie Serrano Portraits, LLC

Gerardo Luna 
Photographer

Eric Bunch
Event Photographer

Dave Danielson 
Writer

Megan Sullivan 
Client Experience Director

Lori LaCoppola 
Client Relations Director

Carol Walker
Professional Photographer

Thomas Bruce Studio

Barry Lively
Professional Photographer

B. Lively Images

Elizabeth McCabe 
Director of Business  

Development

Brandon Sabbag 
Account Executive

Rob Horne 
Videographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.



Tampa Bay Real Producers • 1110 • June 2025

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

REAL ESTATE 
PHOTOGRAPHY/VIDEOS
NTP 2 Photography
Eric Bunch
(813) 545-7569
ntp2.com

ROOFING
Magnum Restoration
(813) 606-4414
magnumrestoration.com

SCM Roofing
Shawn Alverson
(239) 339-7756
scmroofingfl.com

TITLE AGENCY
Celebration Title Group
Rob Modeszto
(813) 407-7299
www.CelebrationTitleGroup.com

TITLE COMPANY
Blue Brick Title & Escrow
(727) 441-8880
bluebricktitle.com

Digital Title Solutions
(813) 280-1920
digitaltitlesolutions.com

Enterprise Title
(813) 961-3391
etotb.com

Old Tampa Bay Title
(813) 402-2266
oldtampabaytitle.com

Red Door Title
Katelyn Taylor
(813) 420-5612
reddoortitlegroup.com

Stewart Title
Mary Mohr
(813) 294-3066
stewart.com

University Title Agency
Lori LaCoppola
(813) 422-1328
u-titleagency.com

UTILITY CONCIERGE
Utility Helpers, LLC
utilityhelpers.com

VIDEOGRAPHER
Banyan House Media
(727) 564-0822
banyanhousemedia.com

Impressive Perspective
(813) 842-4597
impressiveperspective.com

WINDOWS & DOORS
Florida Core Windows 
and Doors
(813) 355-6702

CLOSING/LISTING SERVICES
Comfortable Closings
(813) 725-5453
comfortableclosings.com

CONTRACTOR / REMODELING
Level Construction & Design
(727) 475-1509
levelcd.com

CUSTOM BUILDERS
Gilk
gilk.com

HEATING/COOLING/
ELECTRICAL/GENERATORS
McWilliams and Sons
(727) 243-4182
mcwilliamsandsoninc.com

HOME INSPECTION
A Radiant Property Inspection
Hank Lobdell
(813) 839-8416
Radiantinspect.com

BPG Inspections
(800) 285-3001
BPGInspections.com

Florida Building 
Inspection Group
(813) 415-1043
FLBIgroup.com

Get the Facts Home Inspection
(813) 785-4620
getthefactshomeinspection.com

Gulf Shores Home Inspections
(727) 307-1339
gulfhomeinspections.com

Home Integrity LLC
(727) 284-6784
homeintegrityllc.net

Home Team Inspections
Margo Ackerman
(813) 750-2566
HomeTeam.com/Tampa-Bay

Paramount Home Inspectors
(813) 616-1399
paramountinspectors.com

HOME RENOVATION
On Point Construction 
Services, Inc
(866) 487-6676
www.itsonpointconstruction.com

Renovation Sells North Tampa
Justin Burnett
(727) 910-5898
renovationsells.com/northtampa

HOME SERVICES
HOMEstretch
(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

HOME STAGING
Olive Leaf Staging
Rita Oliva
(813) 336-1426
oliveleafstaging.com

Staged to Sell Tampa Bay
(813) 784-3389
stagedtoselltb.com

Sublime Staging
(813) 546-2503
sublimestaging.com

HOME WARRANTY
Fidelity National 
Home Warranty
Cameron Foster
(615) 481-9470
www.homewarranty.com

First American Home Warranty
Joe Duffin
(813) 344-7525
firstamrealestate.com

INSURANCE
MDRN Insurance
(813) 725-6445
mdrninsurance.com

OneGroup
Jeremiah Flynn
(813) 602-9650
onegroup.com

Triton Insurance
(813) 967-3220
tritonagency.com

INVESTMENTS
Aspira Plans
Joey DiDomenico
(206) 818-1998
aspiraplans.com

LOCKBOX / ACCESS 
MANAGEMENT
SentriLock
Deb Hobbs
(513) 658-5858
SentriLock.com

MARKETING
Casker Creative
(727) 207-2738
caskercreative.com

MOLD REMOVAL
Breathe Easy Mold Removal
(727) 564-8065
breatheeasymoldremoval.com

MORTGAGE BROKER
Bock Mortgage Group
Michael Bock
(727) 457-6498
bockmortgage.com

MORTGAGE LENDER
Bay to Bay Lending
DJ Rondeau
(813) 251-2700
BaytoBayLending.com

CrossCountry Mortgage 
(Sam Gay)
Sam Gay
(813) 692-3423
crosscountrymortgage.com/
Tampa-FL-3495/Samuel-Gay/

Edge Home Finance
Celia Merritt
(813) 957-2080
celiamerritt.com

JC Sommer - Movement 
Mortgage
JC Sommer
(727) 244-1278
jcsommer.com

Lincoln Lending Group
Frank Coto
(813) 765-1239
lincolnlend.com

Matek Mortgage Powered 
by Mpire Financial
(407) 619-2488
matekmortgage.com

MiMutual Mortgage
(813) 579-2589
mortgagebyrebecca.com

NEXA Mortgage
(801) 604-5878

Next Level Lending
Anthony Suarez
(813) 509-9222
nllfl.com

Team Katie the Mortgage Lady
Katie Weldon
(978) 751-1934
teamkatie.com

The Jen Martinez 
Mortgage Team
Jennifer Martinez
(813) 480-4747
jenmartinez.com

Van Dyk Mortgage
(813) 244-4941
VanDykFlorida.com

MOVING COMPANY
Premier Movers 4 Less
(813) 444-7716
Premiermovers4less.com

PEST CONTROL
The Rodent Professionals
Dalton Ohara
(727) 922-4637
therodentprofessionals.com

PHOTOGRAPHY
B Lively Images
Barry Lively
(813) 477-3398
thevirtualvisit.com

PHOTOGRAPHY / PORTRAIT 
PHOTOGRAPHY
Allie Serrano Portraits, LLC
(813) 501-7250
allieserranoportraits.com

Thomas Bruce Studio
(727) 577-5626
thomasbruce.com

NOMINATE YOUR 

FAVORITE VENDORS

Nominate 
Your Favorite 
Vendors
Just Scan The QR Code!
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2024 By The Numbers
Here’s What Tampa Bay’s Top 500 Agents Sold...

17,090

23.5M

6.2 Billion

12.3Million

Total Transactions

Average Total 
Volume Per Agent

Total Listings 
Volume Sold 

Average 
Listing Volume 
Per Agent

Total Volume

Average # of Listings 
per Agent

$11.7 Billion

18

Sold Volume

Average # of Sides 
per Agent

Average Buyer

Average Buyer 
Volume Per 

Agent

$5.5
Billion

34

$687K

11.2M

# of Buyers Served

Average # of Buyers 
per Agent

Total Listings Sold

Average Sales Price 

8132

16

8958

861K
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Book a
Listing &
Headshot
Session Today!
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A Hard Worker At Heart 
In addition to recognizing 
those who have helped her, 
Cheryl has a stellar work 
ethic, which has also caused 
her to soar in real estate.

“Hard work pays off,”  
says Cheryl.

Cheryl has always had an 
entrepreneurial spirit. She 
and her husband have been 
self-employed since they got 
married, initially running 
an ecommerce business. 
During the housing crash 
of 2007, Cheryl got her real 
estate license but chose not 
to pursue it at the time due 
to family obligations. She 
planned to revisit real estate 
one day.

However, in 2020, life took 
an unexpected turn when 
COVID-19 impacted their 
business. Cheryl, a stay-
at-home mom at the time, 
saw an opportunity to 
finally dive into real estate. 
Encouraged by her husband, 
she completed an online real 
estate course in just two and 
a half weeks, earning her 
license in November 2020. 
She started her career with 
Berkshire Hathaway and had 
her first listing by March.

The early days weren’t easy. 
Balancing a newborn and a 
new career was challenging, 
and at one point, she 
considered switching to 
referral status. But her 
broker saw potential in her 
and encouraged her to push 
forward. By her second year, 
she had closed $12 million 

Built Her Business on Relationships and Referrals

COVER STORY

WRITTEN BY ELIZABETH MCCABE

PHOTO CREDIT: ALLIE SERRANO OF 

ALLIE SERRANO PORTRAITS, LLC

Thompson
WITH RE/MAX REALTY UNLIMITED

On the way to success, you can’t forget those who have helped you along the way. Without 
encouragement or referrals, many Top Producers wouldn’t be where they are today. Cheryl 
Thompson with RE/MAX Realty Unlimited has a heart of gratitude for all those who have 
helped her succeed in real estate. She rewards referrals with handwritten notes, gift cards, and 
dinners. Appreciating those who have helped her only paves the way for more referrals.

CherylThompson
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in sales and realized she had 
outgrown her brokerage. In 
the spring of 2022, she joined 
RE/MAX Realty Unlimited, 
where she has since doubled 
her business each year.

Fascinatingly, she doesn’t 
even have a transaction 
coordinator. “They don’t 
get it done fast enough,” 
she laughs. A self-described 
control freak, Cheryl has 
made a name for herself in 
Tampa Bay.

Relationships Matter 
Cheryl credits much of her 
success to the power of 
relationships and referrals. 
“I don’t buy leads—I hate 
them. My business is built 
on my reputation and the 
connections I’ve made.”

A strong presence in her 
local community has  
played a huge role in her 
success. As an active PTA 
member and class mom for 

both of her daughters,  
she’s organically grown  
her network. Many of her 
clients come from referrals, 
past clients, and repeat 
business. “People Google me, 
they see my reviews, and 
that builds trust.”

Her husband, Chris, became 
licensed a year and a half 
ago and now plays a vital 
role in the business, assisting 
with buyers and sellers, 
hosting open houses, and 
minor handyman tasks for 
clients. Cheryl also recently 
brought on a buyer’s agent to 
support their growing team.

Last year, Cheryl sold over 
$20 million in real estate, 
excluding new construction. 
“Consistency is the secret to 
my success.” She consistently 
shows appreciation to those 
who refer her business. 
“We can’t do this without 
our people—our cheering 
squad,” she smiles.

I don’t buy leads—I hate 
them. My business is built 
on my reputation and the 
connections I’ve made.
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Going the extra mile for 
clients is second nature 
to Cheryl. From cleaning 
homes before photoshoots 
to ensuring every detail is 
perfect, she takes pride in 
delivering top-notch service. 
“When I sit down with a 
seller, I make sure they know 
I will take care of everything. 
That trust leads to referrals, 
and the cycle continues.” She 
genuinely cares, which makes 
a tremendous difference in 
today’s world.

Family, Fun and  
the Future 
Outside of real estate, Cheryl 
and her family love taking 
trips to Disney World with 
her two daughters, Kendall 
and Isla, and enjoying quality 
time together. She also 
stays deeply involved in her 
daughters’ school activities, 
even funding their end-of-the-
year field trips. “My calendar 

looks like a crazy person’s, 
but I wouldn’t have it any 
other way,” she laughs.

As for the future, Cheryl has 
big goals. She’s mentoring 
an 18-year-old new agent, 
delegating more to Chris, 
and focusing on continuous 
growth. “If I keep pushing 
myself out of my comfort 
zone and doing hard things, 
the sky is the limit.”

Her biggest motivation? 
Setting an example for  
her daughters. “I want them 
to see that hard work pays 
off. If something is scary, 
we do it anyway until it 
becomes easy.”

With gratitude, determina-
tion, and a relentless work 
ethic, Cheryl Thompson 
continues to build a thriving 
business—one relationship 
at a time.
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Wishes She Had Started Real Estate Sooner

ON THE RISE

HEATHER HARRIS
WRITTEN BY ELIZABETH MCCABE 

PHOTO CREDIT: B. LIVELY IMAGES

Before becoming a real estate agent, 
Heather managed her ex-husband’s 
pest control company, handling 
everything from HR to background 
checks. But when she decided to make a 
career change, she found herself drawn 
to real estate.

“I was planning to get divorced and 
needed to do something different. I 
had always loved real estate—different 
styles, different architecture—so I 
decided to dive in,” she comments.

Heather’s first six months in real estate 
were a whirlwind. “I closed three or four 

transactions right away. After that, I was 
off to the races!” Heather has lived in the 
area she services her entire life, giving 
her a deep knowledge of the community. 
“I know this area inside and out,” she 
says. Her parents owned six rental 
properties growing up, and Heather 
and her three siblings were often roped 
into helping with renovations. “I was 
free labor!” she jokes. “We even added a 
second story to our home. That’s when I 
really fell in love with real estate.”

For Heather, the appeal of real estate is 
twofold. “I love the freedom to create 
my own schedule and the discipline it 
takes,” she explains. But it’s not just the 
logistics of the job that drive her—it’s the 
people. “I truly, honestly love meeting 
people, listening to them, and helping 
them solve their problems, whether 
they’re buying or selling.”

Catering to Clients 
Heather’s personal experience buying 
her first home in 2011—an arduous 
short sale process—motivated Heather 
to become the hands-on agent she is 
today. “The short sale took six months, 
and the agent was not very helpful. 
It was a nightmare.” That experience 
shaped her commitment to her clients. 

“When I started in real estate in 2015, 
I made it a point to set myself apart. I 
explain the entire process to my clients, 
whether they’re buying or selling. My 
goal is full transparency and disclosure, 
and I’m very hands-on.”

Despite the trend of building real estate 
teams, Heather prefers to handle things 
herself. “I don’t have a team. I’m a bit 
of a control freak, and I was once on 
a team with a very successful agent 
who didn’t always attend to her clients 
personally. I promised myself that I 
would always be there for my clients.” 
Heather takes pride in handling every 
detail, from paperwork to working 
closely with lenders, insurance 
companies, and inspectors. “I’m very 

“I started real estate back in 2015,” recalls Heather Harris with 
Coastal Properties Group International. “If I would have known how 
great it was, I would have started in my 20s!” She laughs, reflecting 
on her path to success. Real estate, it turns out, is in her blood.
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Put Those Safety Concerns To Rest And 
Schedule An Inspection Now

General Home Inspection | Pre-Buy Home Inspection
4-Point Inspection | Wind Mitigation

(727) 307-1339
Gulf Shores Home Inspections, Lic. #HI9920

www.gulfhomeinspections.com
gulfhomeinspections@gmail.com

CCC1331334

ASK US HOW WE CAN HELP

Don't lose another deal 
because of the age of the roof...

TOP-RATED ROOFING CONTRACTOR | TOP RATED ON GOOGLE

LOCAL ROOFING EXPERT 
Specialize in re-roofing

Tile, Metal, and Shingle Roofs
Storm Restoration 

21129 Leonard Road | Lutz, FL 33558
tel  813-606-4414 | fax 888-773-4346
www.MagnumRestoration.com

Heather is also active in working with 
women who are recovering from 
trauma, a cause that is close to her heart. 
“I’m very proud of the work I do with 
women who are rebuilding their lives,” 
she comments. It’s incredibly rewarding 
to see women come out on the other side 
and take charge of their lives.

Loving Life and Real Estate 
“I love this job,” Heather says with  
a smile. “For me, it’s all about  
helping people.”

Heather found the right profession with 
her skillset. She loves real estate as well 
as the people she serves. As she says, 
“Everyone has a story. There’s a reason 
why people are buying and selling.”

involved in getting everything from 
point A to point B.”

Honesty and transparency are at 
the heart of Heather’s approach. “I 
encourage my clients to ask questions 
and ensure they understand the 
process. I’m not afraid to have the hard 
conversations.” She emphasizes the 
importance of realistic pricing: “I will 
not overinflate a home’s value. My goal 
is to help you sell your home for the 
most money possible.”

Family, Fun, Faith 
Outside of work, Heather is a devoted 
mother and grandmother. “I’m single 

and have two daughters, ages 28 and 
22, and three beautiful grandsons, 
ages three, two, and one. I love my 
grandchildren, and any time I can spend 
with them, I do.”

When she’s not spending time with 
family, Heather finds solace in nature. 
“For fun, I drive to the mountains in 
North Carolina, rent an Airbnb, put on 
my hiking boots and backpack,” she 
comments. Hiking is one of her favorite 
pastimes. At the end of August, she even 
went hiking at Glacier National Park. “I 
thoroughly enjoy being out in nature,” 
she comments. Kayaking and running 
are also on her list of outdoor passions.

“I’M VERY PROUD 
OF THE WORK I DO 
WITH WOMEN WHO 
ARE REBUILDING 
THEIR LIVES.”
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H

Unlocking Doors to Destinies with Floridian Shores Realty

BY ELIZABETH MCCABE 

PHOTO CREDIT: ALLIE SERRANO OF ALLIE SERRANO PORTRAITS, LLC

FEATURED BROKER

Homeownership isn’t just about 
property – it’s about possibility. Crystal 
Littlefield, Broker and Owner of 
Floridian Shores Realty LLC can attest 
to that truth. Her personal journey, 
professional path, and spiritual mission 
intersect to create a vision centered on 
unlocking opportunities for others.

From Ohio to the Sunshine State 
Born in Dayton, Ohio, Crystal grew  
up in Lexington, Kentucky area,  
where she spent the first 37 years of  
her life. She built a career in purchasing 
and government contracts, a field  
that prepared her for handling real 
estate transactions with precision. 
Alongside her professional life, she  
was deeply engaged in ministry in  
her local community, even traveling 
to South Africa for several months for 
speaking engagements.

In 2017, life took a surprising turn. 
After accepting a job within Danaher, a 
Fortune 500 company, at Mammotome 
in Cincinnati OH, Crystal accepted a 
promotion and relocated to New Port 
Richey, Florida to their division of Pall 
Aeropower an Aerospace and Defense 
company. The move brought her closer 
to a newly discovered branch of her 
family—a revelation that filled a void she 
didn’t realize she had. “I always thought 
my mother was an only child,” she 
recalls. “After her passing, I discovered 
an entire family I never knew existed. 
Meeting them changed everything.”

A Leap of Faith into Real Estate 
Though initially focused on her corporate 
career, Crystal’s relocation to Florida 
planted the seeds for her real estate 
journey. A long-distance relationship 
with her now-husband, Timothy, who 
worked in education and investments, 
sparked her interest in obtaining her real 
estate license. “At first, I wasn’t looking 
for a full-time career in real estate,” she 
admits. But once she started, it became 
her passion. The idea for property 
management was planted while she was 
in Ohio. Little did she know that years 
later, this idea would come to fruition 
with her husband by her side.

Crystal’s real estate career took off 
quickly. She began at eXp Realty, where 
her skills in analyzing contracts and 
finding solutions proved invaluable. 
Soon, she realized her calling: helping 
people achieve homeownership, 
especially those who never thought it 
was possible.

“I grew up in poverty, where owning 
a home seemed out of reach,” Crystal 
says. “Now, I connect clients with 
lenders and resources to make 
their dreams a reality.” Her mantra, 
“Unlocking Doors to Your Destiny,” 
reflects this mission.

Littlefield
Crystal
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Building Floridian Shores Realty 
In 2023, Crystal took another leap of 
faith and launched Floridian Shores 
Realty LLC. As a Broker, she currently 
manages one agent and oversees around 
15 properties through her property 

management division and still growing. 
This addition to her business was born 
out of necessity.

At her previous brokerage, she didn’t 
have the option of offering property 
management. Now she can provide 
comprehensive service to clients, which 
is an asset to her clients.

Crystal’s husband, Timothy, plays an 
active role in the property management 
side of the business. Together, they 
balance their professional and personal 
lives, including homeschooling their 
six-year-old son Kaiden. “We’ve created 
a special learning space for him in  
the office,” she says. “Whether we’re at 
the office or in the car, he’s part of our 
day-to-day.”

A Ministry in the Marketplace 
For Crystal, real estate is more than a 
career—it’s a ministry. “In Kentucky, 
I was active in pulpit ministry, but 
now, my ministry happens in the 
marketplace,” she shares. Whether 
helping a family navigate the emotional 

challenges of selling a home or guiding 
first-time buyers through the process, 
she finds ways to make a difference.

This go-getter feels privileged to walk 
alongside people during life’s transitions 
and provide support to them.

A Focus on Community 
Crystal’s commitment extends beyond 
her clients. She and Timothy coach 
their son’s T-ball team, where she 
serves as an assistant coach. Timothy 
is also the president of their HOA, 
while Crystal contributes by managing 
architectural changes.

The couple’s deep roots in the  
Hudson/New Port Richey area fuel 
Crystal’s passion for empowering 
residents. “Many people here, with the 
right guidance, they can achieve what 
they never thought possible,” she says.

Looking Ahead 
As Floridian Shores Realty continues 
to grow, Crystal remains focused on 
making an impact. “God has been 
faithful through every challenge and 
transition,” she reflects. “My goal is 
to build and nurture relationships, 
inspire hope, and show others that 
homeownership is within their reach.”

For Crystal Littlefield, unlocking doors 
isn’t just about real estate—it’s about 
opening pathways to new beginnings, 
brighter futures, and destinies fulfilled.

“My goal is to 
build and nurture 

relationships, 
inspire hope, and 
show others that 

homeownership is 
within their reach.”
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Think back to the last time you received truly exceptional 
service. Odds are, it wasn’t about cutting-edge technology or 
a fancy new app—it came down to a person. Someone who 
took the time to listen, understand your needs, and deliver a 
solution tailored just for you.

That’s exactly the kind of experience you can expect when 
working with Jason Nicholas, Operations Manager at SCM 
Roofing, and his dedicated team.

“I really enjoy helping homeowners,” says Jason. “You wouldn’t 
believe how many jobs we get just because we actually answer 
the phone. It seems simple, but it makes a big difference.”

“I love being out in the field, meeting people during stressful 
times, and finding the best way to work with them based on 
their individual needs.”

Built on Experience 
With a solid background in construction, Jason’s career naturally 
evolved into roofing. His journey took shape when he met Scott, 
who would become both his business partner and close friend. 
Together, they built a construction company before branching 
out—Scott now runs SCM Construction of Florida, while Jason 
leads SCM Roofing.

Today, Jason works alongside a talented and growing team, 
including his wife Samantha, who serves as Office Manager. 
They’re joined by a secretary, a crew of skilled sales reps, and 
hardworking roofing teams.

SCM Roofing’s services have steadily expanded.

“When we started out, we focused on reroofing shingle  
roofs for residential properties. Over time, we shifted more 
toward metal roofing,” Jason explains. “Insurance companies 
started requiring shingle roofs to be replaced more 
frequently, so we adapted.”

Tile roofs have also become a key part of their offerings, and the 
company now manages a robust commercial portfolio as well.

Valued Partnerships 
One of Jason’s top priorities is building strong partnerships 
with local REALTORS®.

“That’s been a focus for me since taking on a leadership role,” 
he shares. “REALTORS® are the ones working directly with 
homeowners. If a trusted REALTOR® recommends us, that 
means a lot to the client. We’re proud to have relationships 
with about 100 real estate partners.”

SCM Roofing is known for going the extra mile—protecting 
clients not just with quality workmanship, but with thoughtful 
service. For example, they offer the option to pay for roofing 

work at closing, giving clients peace of mind during the selling 
or buying process.

They also provide in-house financing, helping homeowners 
find payment plans that work for their budgets. Teachers, 
military members, and first responders can also benefit from 
special pricing—a small way to give back to those who serve.

Doing What’s Right 
As a certified GAF System Master Elite Contractor, SCM 
Roofing is recognized for top-tier quality. But Jason is quick to 
point out that not every situation calls for a new roof.

“People often think they need a full replacement, but that’s not 
always true,” he says. “We always explore every option and 
give the most honest advice possible. That way, we become a 
trusted resource they can return to.”

As their motto says: “We protect your most valuable 
investment one nail at a time.”

Life Beyond the Ladder 
When he’s not on a roof or the phone with a client, Jason enjoys 
downtime with his wife Samantha, who he credits as a key part 
of his personal and professional life.

“She keeps everything 
in balance,” he says. 
“She has such a calm 
approach and is a huge 
reason for our success.”

A Brandon native, 
Jason enjoys golfing, 
fishing, and spending 
time with their golden 
doodles, Emmitt and 
Eleanor. He’s also 
passionate about staying active in the local community.

With a foundation built on trust, reliability, and genuine care, 
Jason and the SCM Roofing team are committed to doing right 
by every client.

“We’re not perfect,” Jason says. “But when you call us, you 
become our priority. We’ll be there when you need us—and 
we’ll always have your back.”

Next-Level Results

with SCM ROOFING

SPONSOR SPOTLIGHT

Contact SCM Roofing Today! 

Phone: 855-726-7663 

CONTACT

US!

JASON 
NICHOLAS

BY DAVE DANIELSON
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H A S  S O A R E D  I N  T A M PA  B A Y  R E A L 
E S T A T E  L I K E  N E V E R  B E F O R E !

ONE TO WATCH

WRITTEN BY ELIZABETH MCCABE 

PHOTO CREDIT: ALLIE SERRANO OF ALLIE SERRANO PORTRAITS, LLC

Karina Bell “I’ve never sold real estate in a city this big,” says 
Karina Bell. “I was super scared, because I didn’t know 
anyone.” However, Karina is a driven and determined 
woman, eager to make her mark in the industry.

“I joined the right brokerage, and I’m forever grateful,” 
she comments. Karina works at 54 Realty, a boutique 
brokerage with 80 agents, where she received 
exceptional training and tasks that set her up for 
success. In Florida, she obtained her real estate license 
just 2 years ago and has since built a thriving career. 
Best of all, she loves what she does. 

A Journey Across the Globe 
Originally from Germany, Karina moved to New 
Mexico in 2006. It was there that she was recruited 
into real estate by a broker’s mother, who believed 

she had the perfect skill set to 
excel in the industry. 

“In Germany, you don’t switch 
careers; you stay in one until 
you retire,” she explains. 
However, after having lunch 
with the broker and his 
team, she decided to take the 
leap. Karina got licensed and 
spent her first two years as 
an assistant, handling client 
relations and paperwork. 
Eventually, her mentor 
encouraged her to step out on 
her own.

From 2007 to 2013, Karina 
worked as a real estate agent in 
New Mexico. However, life as a 
military spouse led to frequent 
relocations—from North Carolina 
to Colorado, South Korea, and 
back to Germany. In Germany, she 
continued working in real estate 
but in a completely different 
market where buyers pay all 
broker commissions.

When her husband, Desmond, 
a meteorologist for the military, 
was approaching retirement, 
Karina faced a decision. “I told 
my husband, ‘I will only get my 
real estate license if we retire in 
Tampa.’ I didn’t want to put in 
all the work just to move again.” 
Once Desmond retired, she dove 
back into real estate and chose to 
join a team to gain momentum, 
which was a smart choice. 
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YOU NEED A

How can we make your life easier?
•  One single point of contact
•  Full service on every transaction
•  Timely and accurate
   title commitments
•  Superior communication
•  Knowledgeable and
   professional staff
•  Contract upload
   capability or drop off

Lori LaCoppola
813-422-1328

(813) 906-2810
OUR EXPERIENCED TEAM HAS SUCCESSFULLY HANDLED THOUSANDS OF CLOSINGS.

WE’RE HERE TO ENSURE A SMOOTH AND PROFESSIONAL PROCESS

trustworthy partner
who understands
your needs

“I interviewed 15 to 20 teams,” she says. “I loved 54 
Realty because, while I was part of a team, no one 
knew—I advertised myself and built my own business.” 
By September 2023, Karina was licensed, completed her 
training by December, and hit the ground running in 
January. She sold 32 houses in her first year.

Building a Niche and a Reputation 
Karina specializes in working with military families. 
“As a military spouse, I know what military families 
go through. I help them with sight-unseen purchases 
and relocation. I do everything possible to make 
their transition smooth.” Many of her clients find 
her through social media, where she shares valuable 
insights and personal experiences.

Initially working with brokerage leads, Karina 
transitioned to a hybrid model in October, allowing 
her to work her own leads and earn better 
commission splits. “I had planned to spend two 
years on a team, but I worked so hard I was able to 
accelerate the process.”

The Secret to Her Success 
Karina attributes her success to discipline and 
dedication. “I treat real estate like a business. I take 
my kids to school, start work at 7:30 a.m., and rarely 
take days off. My clients know I’m always available.” 
She also believes in the power of connection. “I find 
something in common with every client—whether 
it’s military experience, love for horses, or cultural 
background. It builds trust.”

Family and the Future 
While real estate is her passion, Karina’s heart 
belongs to her family. “My kids are my life. 
Everything I do is for them.” She and Desmond 
have three children: Carter, a soccer-loving son 
and two strong-willed daughters, Brielle and 
Alina. “Sunday mornings are sacred family time—
soccer games, horseback riding, beach trips, and 
amusement parks.”

Looking ahead, Karina hopes to mentor new 
agents. “When I was an assistant, I learned from 
the best—one was an expert negotiator, and the 
other was incredibly caring. I combined those 
skills, and now I love teaching others. One day, 
I’d like to build a team with the same model as 54 
Realty—to help agents elevate their business and 
create sustainable careers.”

From an uncertain newcomer in Tampa Bay to a 
thriving real estate professional, Karina Bell has 
truly soared, proving that determination, discipline, 
and the right mindset make all the difference.
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Lisa Mabey  NMLS# 474313
Call or Text: 801.604.5878  |  LisaMabeyHomeLoan.com

Your Partner for Navigating the Journey
to Homeownership for Your Clients

Mabey Knows the Way!

Let’s Fast-Track Your Clients to Homeownership.
Contact Lisa Today!

•  Quick Loan Closings & Low Rates
•  Market Expertise & Education

•  Fast & Responsive Communication
•  Streamlined Approval Options

3100 W Ray Rd., STE 201 Office # 209, Chandler AZ 85226
NMLS #: 1660690

TAMPA BAY AREA LICENSED INSPECTION EXPERTS

813.785.4620
REPORTS WITHIN 24 HOURS | OFFICE HOURS 7 DAYS A WEEK | ONLINE ORDERING | AND SO MUCH MORE.

Zero Upfront Cost:
With our pay at close option which ensures you pay nothing 
upfront!

Our team of experienced inspectors are capable of home 
inspection, insurance reports, sewer scope, pool inspections and 
lots more.

We back everything up with a 125 day warranty.

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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FBI Group Expands from Inspections to Home Repair Services, and Home Watch

from the Name You Trust! 

SPONSOR SPOTLIGHT

When it comes to the homes your 
clients buy, sell, and manage, trust isn’t 
optional—it’s essential. That’s why real 
estate professionals across Florida turn 
to FBI Group, a name synonymous with 
reliability, responsiveness, and results.

Locally owned and operated, FBI Group 
has grown from a premier inspection 
provider into a full-service trifecta with 
the addition of FBI Home Services and 
FBI Home Watch. Together, these three 
divisions offer an unmatched level of 
care for homeowners, buyers, sellers, 
and agents alike.

“We’re locally owned and operated 
with a personal touch,” says Dustie 
Amatangelo, General Manager of Florida 
Building Inspection Group, who has 
helped shape the company’s reputation 
for excellence.

It Begins with Inspections—and a 
Commitment to Clarity 
Founded in 2013 by licensed General 
Contractor Tom Frey, FBI Group quickly 
became known for its meticulous, 
customer-first approach to home 
inspections. The team’s deep experience 
and responsiveness have made them 
a favorite among agents and clients 
navigating the buying or selling process.

But the vision didn’t stop at inspections.

FBI Home Services: Stress-Free 
Repair Solutions 
Recognizing a common need among real 
estate agents and homeowners—getting 

timely, trusted repairs done to close the 
deal—FBI launched FBI Home Services 
in March 2023.

“After inspections, someone always 
needs repairs to keep the transaction 
moving,” explains Dustie. “We thought, 
why not make that step seamless?”

With a licensed contractor at the 
helm and a team of thoroughly vetted 
subcontractors, FBI Home Services 
delivers licensed, insured, and reliable 
repairs—without the stress. Agents 
simply upload the inspection report, 
select which items need quoting, and 
receive an estimate within 48 hours. 
Repairs can begin as soon as the 
following week.

“It’s like hitting the easy button,” Dustie 
adds. “We take care of it all so you can 
focus on closing the deal.”

FBI Home Watch: Peace of Mind 
While You’re Away 
Just in time for snowbird season, FBI 
Group launched FBI Home Watch in 
October 2023. Designed for seasonal 
residents or those with vacant 
properties on the market, this service 
offers scheduled visits to ensure 
homes remain secure, operational, and 
damage-free.

Weekly, bi-weekly or monthly check-ins 
include monitoring for break-ins, leaks, 
AC issues, and lawn or pool service 

failures. The team even offers oversight 
during emergencies or vendor access 
while the homeowner is away.

“We’re even helping agents with vacant 
listings—making sure the property stays 
in show ready condition in the case on a 
abscentee owner,” notes Dustie.

BY ELIZABETH MCCABE 

PHOTO CREDIT: ALLIE SERRANO OF ALLIE SERRANO PORTRAITS, LLC

Three Great Companies

“We’re locally 
owned and 

operated with a 
personal touch.”
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Free consultations

Our GAF lifetime roof system includes a 25 year 
workmanship warranty.

Locally owned and operated with 30+ years of 
combined experience.

Veterans, Active Duty Military, First Responders 
and Teachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a 
competitive price, exceptional customer service 
and outstanding quality!

"SCM Roofing was amazing and much faster than the 
  others I called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 
  -Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash 
  was left behind!." -Tampa Homeowner

Visit www.flbigroup.com or call 

813-409-3249 to learn more.

FBI Group 

Three Great Companies. One 

Trusted Name. 

Home Inspections. Home 

Services. Home Watch. 

Your home’s best friend—be-

fore, during, and after the sale.

CONTACT

US!
Listening to the Market—and 
Answering the Call 
What truly sets FBI Group apart is their 
proactive approach to community 
needs. When a property management 
company recently requested lead 
testing, a service that now requires 
certified professionals—FBI stepped up 
and added it to their offerings.

“We’re not here to reinvent the wheel,” 
says Dustie, “but if it makes sense and it 
helps our clients, we’ll make it happen.”

With more than 50,000 inspections 
completed and over a decade of trusted 
service, FBI Group remains privately 
owned, independent, and in touch 
with the communities it serves. Every 
decision is made in-house—not by a 
corporate board—and always with the 
client in mind.

So the next time you need an inspection, 
repair, or trusted eyes on a property—
know that FBI Group has it handled.



Tampa Bay Real Producers • 4746 • June 2025

M

BY ELIZABETH MCCABE 
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FEATURED AGENT

Meet Bianca McRee, a 
dynamic agent on the  
Judi Pobst Team with  
Keller Williams Realty. 
In her fourth year of real 
estate, Bianca’s journey  
from social work to 
becoming a top-performing 
real estate agent is both 
inspiring and impressive.

Before diving into real 
estate, Bianca was a 
dedicated social worker. Her 
husband, a turbine builder 
who traveled frequently, 
also made a significant 
career change into the real 
estate world. Together, they 
are now part of the #2 team 
in the Keller Williams Palm 
Harbor Market Center, an 
honor and privilege Bianca 
holds dear.

Bianca’s transition from 
social work to real estate 
wasn’t immediate. Her 
husband, who initially didn’t 
have a team, pursued her 
for a year, urging her to 

moving to a small boutique 
brokerage in Clearwater, 
they found their true calling 
with Keller Williams, thanks 
to a serendipitous encounter 
with Judi Pobst at her local 
winery, Grape Expectations.

A Chance Encounter 
“I had an idea to make my 
own wine as gifts for my 
clients and went over to the 
local winery,” says Bianca. 
When the woman who 
ran the shop wasn’t there, 
Bianca called the number 
posted on the front door 
and it was Judi. “She wanted 

to come meet me,” smiles 
Bianca. “Judi is a big name 
and a wonderful woman.” 
Bianca knew that it was an 
answer to prayer that their 
paths crossed and soon 
she joined Judi’s team. She 
couldn’t be happier.

Judi’s influence has been 
transformative for Bianca. 
Keller Williams’ support 
and training have elevated 
her skills, leading to an 
impressive increase in her 
conversion rates from 50% 
to 90%. Bianca’s passion for 
real estate shines through in 

Job of Her Dreams
in Real Estate 

Former Social Worker Lands 

leave social work and join 
him in real estate. At that 
time, Bianca was taking care 
of veterans with substance 
abuse and trauma issues, 
building strong relationships 
and honing her people skills. 
Eventually, she decided to 
take the leap, bringing her 
compassionate approach to 
her new career.

Their first year in real estate 
was a whirlwind, with both 
of them working 80-hour 
weeks while Bianca was 
pregnant. They wore many 
hats—marketers, transaction 
coordinators, and lead 
generators—realizing the 
need for a team to manage 
the workload. After starting 
at Coldwell Banker and 
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Have you considered advising
clients to transfer their IRA or 
401(k) savings into a specialized
IRA for investing in real estate
opportunities?

Open up your client’s buying
power today by booking a free
15 minute consultation to talk
about how you or your clients
can use a self-directed IRA to
invest in real estate. 

her work, and she  
feels like she’s not just 
working but genuinely 
enjoying her career.

“It has taken me as an 
individual to new heights 
and to new levels. I truly 
learned skills that I never 
learned in college or in social 
work,” she says.

A Fulfilling Career 
In addition to residential  
real estate, Bianca is  
exploring KW leadership 
options, commercial real 
estate, investment proper-
ties, and flips. Her growth in 
various areas of real estate 
speaks volumes to Keller 
Williams’ comprehensive 
support system.

The couple operates as 
individual agents on the 

same team, balancing their 
business while maintaining 
their unique strengths. 
Bianca attributes her success 
to a strong mindset, a skill 
she developed as a social 
worker. Real estate, much 
like social work, involves 
navigating emotional 
situations and understanding 
clients’ diverse needs. Her 

ability to be conscientious, 
sensitive, and an active 
listener has been invaluable.

Juggling It All 
Balancing work and family, 
especially with their 2-year-
old daughter Hazel Grace, 
has its challenges. Hazel, 
affectionately dubbed 
the future CEO of Keller 
Williams, even participated 
in a photoshoot as a future 
broker/owner. Bianca 
emphasizes the importance 
of maintaining a positive 
outlook and embracing the 
fun in life, including her 
passion for CrossFit.

Bianca’s journey to moth-
erhood was also marked by 
resilience. After seven years 
of infertility and two years 
of focusing on her health, 
she wanted to help others.

“I am a huge advocate for 
women’s health,” she shares. 
Her new podcast, “Fertile 
Beginnings,” provides 
support and shares her 
experiences with IVF and 
a healthy lifestyle. Bianca’s 
commitment to a holistic, 
animal-based diet has 
transformed her health,  
and she’s eager to share  
her knowledge and journey 
with others.

The Power of 
Perseverance 
In every aspect of her life, 
Bianca McRee embodies 
determination, compassion, 
and a relentless pursuit 
of excellence. Her story 
illustrates the power of 
perseverance and the 
incredible possibilities  
that await when you follow 
your dreams.
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(727) 564-8065
breatheeasymoldremoval@yahoo.com

Breathe easier with our thorough mold remediation 
services, enhancing indoor air quality for a healthier home. 

Trust our experts to safeguard your living environment, 
ensuring safety and comfort throughout your spaces.

MOLD REMEDIATION | MOLD INSPECTION
AIR QUALITY TESTING | AIR DUCT CLEANING

Breathe Easy, 
We've Got 

You Covered.

Breathe Easy, 
We've Got 

You Covered.

www.breatheeasymoldremoval.com

REMIND YOUR CLIENTS THERE ARE MANY
WAYS TO REDUCE THEIR INTEREST RATE.

Your Credit Score:  Credit scores can play a big role in your 
mortgage rate.

Your Loan Type:  There are many types of loans, each offering 
different terms for qualified buyers.

Your Loan Term:  Another factor to consider is the term of your 
loan. Just like with loan types, you have options.

Your Down Payment:  If you're a current homeowner looking to 
sell and make a move, you can use the home equity you've built 
over time toward the down payment on your next home.

Your Temporary Buydown:  Have the seller or builder temporarily 
buy down your  interest rate for up to three years.

Call us…We are here for you! Llámanos… ¡Estamos aquí para ti!

(813) 251-2700
326 S. Hyde Park Ave., Tampa, FL 33606  |  BayToBayLending.com  |  info@BayToBayLending.com

NMLS ID #4102

MAKE SURE THE ONLY SURPRISE THIS SUMMER

813.616.1399
Paramountinspectors.com
Info@paramountinspectors.com

Thorough. Reliable. Local
Cracks, leaks, pests, and faulty systems 

don’t take summers off.

Schedule today and keep summer stress-free!

is the Sunshine!
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A BIG THANKS to All of our Sponsors: HomeTeam Inspections, Lincoln Lending, University Title, 
HOMEstretch, Olive Leaf Staging

METHODS OF MEGA AGENTS ON APRIL 17

Panel of Producers Pop 
Series Was A Blast!
PHOTO CREDIT: ERIC BUNCH OF NTP 2 PHOTOGRAPHY



Tampa Bay Real Producers • 5554 • June 2025



Tampa Bay Real Producers • 5756 • June 2025

The spring housing market is in full swing 
and there are three things that continue 
to impact Florida’s residential real estate 
sector: Inventory, interest rates and life 

events. As we break down the status of the market, the future 
outlook is probably stronger than some of us think after the 
drop in sales during the first quarter compared to this time 
last year. 

Inventory has finally rebounded in Florida, not since 2012 
has there been so much product for our members to sell, 
according to Florida Realtors® housing data. The condo 
market is now officially a buyer’s market and the single-
family home market is close to it as well. Increased inventory 
means increased opportunities for buyers at all levels to 
analyze their needs and wants, and find the property that is 
right for their home. 

Although many hoped for a decrease in interest rates, they are 
holding steadying between 6% and 7%. We know that a large 
number of potential buyers are sitting on the fence with a 2% 
to 3% interest rate on their current home and are hesitant to 
make a move. However, with more choices out there, buyers 
are starting to pop up – it’s just taking a little longer than what 
we’ve seen previously. 

One of the many benefits of being a Florida Realtor is having 
access to comprehensive market data and our renowned 
research department. Recently, Florida Realtors Chief 
Economist, Dr. Brad O’Connor, shared, “When rates do 
eventually fall, as they enter the 5% to 6% range, it’s likely 
that inventory will be absorbed fairly quickly and prices will 
start to get bid upward again. So, buyers who wait for lower 
rates may still face affordability challenges from higher prices, 

and on top of that, will have less selection available.” As real 
estate professionals our market knowledge and expertise will 
be invaluable to buyers as they seek to make these important 
home buying decisions. 

Let’s also remember that even with higher interest rates and 
as some buyers sit on the fence, life happens: Babies are born, 
couples get married, job relocations occur, promotions and 
pay increases are earned, and sadly people pass away and 
relationships transition. These factors are life events that 
trigger a home sale or a purchase – and Realtors® are always 
ready to help a family transition to the next stage in their lives. 

According to the National Association of Realtors® (NAR), in a 
two-year period there can be as many as 7 million new-born 
babies, 3 million marriages, 4 million net new jobs and 50 
million job switches alone. As Realtors we have the honor of 
supporting Americans as they navigate all of these, and more, 
changes in life. 

As we move through the Spring and Summer selling season, let’s 
always remember we do so much more than sell real estate - we 
help individuals and families with their largest investment, we 
guide them to building stability and long-term financial wellness 
and serve as cornerstones of our communities. 

For more statistical information or access to Sun Stats – Florida 
Realtors’ proprietary tool designed to help Realtors better 
understand their markets and easily use their local data with 
their customers - please visit www.floridarealtors.org. 

Tim Weisheyer is broker-owner of Dream Builders Realty 
and dbrCommercial Real Estate Services in Central Florida 
and is the 2025 president of Florida Realtors®. 

“Florida and Florida’s Real Estate Market 
Remain a ‘Bright’ Spot in the USA”

BY TIM WEISHEYER, 2025 

PRESIDENT OF FLORIDA REALTORS®

FROM THE DESK OF THE PRESIDENT:
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Brenda Bianchi Supports 
Give Kids The World Village

WRITTEN BY 

ELIZABETH MCCABE

MAKING A DIFFERENCE

In real estate, making a difference extends beyond closing 
deals and finding dream homes. For Brenda Bianchi and 
her team at Your Home Sold Guaranteed Realty, it’s also 
about giving back to the community and supporting causes 
that transform lives. One such cause close to Brenda’s heart 
is Give Kids The World Village, a remarkable organization 
that provides magical experiences for children with critical 
illnesses and their families.

A Magical Haven for Families 

Give Kids The World Village is an 89-acre, whimsical resort 
in Central Florida that offers an unforgettable experience for 
children facing serious illnesses and their families. The Village 
creates a dreamlike atmosphere where children can escape the 
realities of their medical conditions and enjoy a week of pure 
joy and fun. Facilities are 100% wheelchair accessible

Brenda began supporting this charity last year and was 
deeply moved after touring the Village. “It feels like Disney,” 
she said, describing the enchanting environment designed 
specifically for children. The resort features rides tailored 
for children with disabilities, storybook-like homes, a 
theater, and even an ice cream stand, ensuring every detail 
contributes to a magical experience.

Creating Lasting Memories 

The impact of Give Kids The World Village is profound. Each 
child receives the master suite in their own fairy-tale cottage, 
and every night, the Village organizes special events such as 
Stellar’s Star Search In Julie’s Safari Theater Once Upon A Village 
Party at the Park of Dreams Pool, Silly Science Spectacular in The 
Hoppening Place, and the Big Splash Bash Pool Party at the Park 
of Dreams Pool. These thoughtful touches ensure that each day 
is filled with unique, joyous moments.

The gift of $7500 helps to Make A Wish Come True. “A 
donation of $7,500 covers the cost of a once-in-a-lifetime wish 
experience. The magic you help create goes far beyond a 
magical vacation, you are helping us offer the families the gift 
of a wonderful time – time away from the burdens of doctors’ 

appointments, hospital stays and a chance to rediscover the 
joys of simply being happy together.”

A Legacy of Service 

Since its inception in 1986, Give Kids The World Village has 
welcomed over 193,000 families from all 50 states and 77 
countries. They have been a 4 star charity for the past 16 
years and $0.93 of every $1.00 goes toward the program.

Brenda’s contribution helps ensure this incredible service 
continues, providing joy and respite to those who need it 
most. The Village’s commitment to making dreams come 
true for critically ill children aligns perfectly with Brenda’s 
passion for helping others, especially children.

A Personal Commitment 

As a grandmother of ten and great-grandmother of three, 
Brenda’s passion for supporting children’s charities is 
deeply personal. “We wanted to do everything we could 
for children,” she shares, emphasizing her dedication to 
making a positive impact. Through her ongoing support of 
Give Kids The World Village, Brenda is making a tangible 
difference in the lives of children and their families.

Inspiring a Better World 

In real estate, success is often measured by numbers, but 
for Brenda, it’s the difference she makes in the lives of 
others that truly defines her legacy. By intertwining her 
professional success with her philanthropic endeavors, 
she sets a powerful example of how businesses can 
drive meaningful change in their communities. 
Brenda Bianchi’s support of Give Kids The World 
Village showcases the profound impact that dedicated 
individuals and businesses can have when they commit 
to making a difference.

For more information on Give Kids The World Village, 
check out their website, www.gktw.org. To donate, 
please visit https://give.gktw.org/team/556387



Tampa Bay Real Producers • 6160 • June 2025

n2co.com

But don’t just take our word for it.

IN MAGAZINE & AD DESIGN 

Take theirs.



9151 Currency St.
Irving, TX 75063

Sublimestaging.com
Call Or Text 813-546-2503

for a quick quote 

@sublime_staging


