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MORE THAN ONE
KIND OF BORROWER,
€  MORE THAN ONE
KIND OF LOAN.

‘When it comes to qualifying
- borrowers, look no further than
- Monarch Coast Financial to

~ offer unique lending solutions.

Our wide variety of loan
=" products allows us to help
more borrowers with their real
estate financing needs.

FULL DOCUMENTATION

Conventional Financing - FHA and VA Loans « Jumbo Loans
Reverse Mortgages - Second Mortgages

Bank Statement Qualifying - No Tax Returns
Asset-Only Qualification - Foreign National

ALTERNATIVE DOCUMENTATION
=_§

INVESTOR FINANCING

Property Cash Flow Qualifying - No Limit on Number of Properties
Multi-Unit Financing -+ Interest-Only Options

PRIVATE MONEY

Bridge Loan Financing » No Income Qualifying
Equity Lending + Apartments - Commercial

W www.monarchcoastfinancial.com
e 3198 Airport Loop Drive, Suite F, Costa Mesa, CA 92626
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tEscrowSource

Orange County’s Finest Escrow Agency

Your
Escrow™
Solution

We offer the highest standards of escrow
services through our seasoned professionals.
No job is too big or too small.

Our escrow officers are available 24/7 to
provide you with top class service.

Contact one of the top escrow companies in Orange County today!
949-305-0888 | theescrowsource.net
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677
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First American Title™ S e

A non-gualified mortgage (non-QM]j is a type of
home loan for borrowers who don't meet the
standard requirements for a traditional loan, called
a qualified mortgage (QM). Here's what that means
in simple terms:

» Flexibility

* Different Rules

* No Standard Limits

* Faster Closing Potential

With over $1 billion in Non-QM lcans funded, we're
your #1 choice to help clients get their dream home.
Call us today!

MAZZOGROUP 877.237.9694

CROSSCOUNTRY MORTGAGE™ AP PO MmATIOgraUpCa
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Trusted Escrow Solutions
for Your Clients Every
Challenge.

Meet
the
Team

Michele Kader Danika Pictor Jena Cool
Owner/Publisher Director of Operations Ad Strategist
oo 2502905 &Ma’;ke”tmg & IRVINE | LAGUNA BEACH | LAGUNA NIGUEL

michele.kader@n2co.com

CARLSBAD | MURRIETA | BEVERLY HILLS
LAGUNA WOODS | TUSTIN

Katie DiCaprio

Chief Marketing/
Operations Officer
949.303.0515
Katie@cornerescrow.com

Yaneck Wasiek
Photographer JC Southwell

Account Executive
949.324.5251
je.southwell@cornerescrow.com

Dave Danielson Jenny McMasters
Writer Photographer

CORNERESCROW.COM

remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of these companies.

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

Frank Blakeley
Branch Manager/ SVP of Mortgage Lending
NMLS # 277820

0:(949) 359-7105 C: (949) 433-0539
Rate.com/FrankBlakeley frankb@rate.com

27261 Las Ramblas, Suite 270 Mission Viejo, CA 92691

Applicant subject to credit and underwriting approval. Not allapplicants will be approved for financing. Receipt of application does not represent an approval for
financing or interest rate guarantee. Refinancing your mortgage may increase costs over the term of your loan. Restrictions may apply.

Operating as Guaranteed Rate, Inc. in New York.

T=coun nouswa ovoen Guaranteed Rate, Inc. D/B/A Rate; NMLS #2611; 3940 N Ravenswood, Chicago, IL 60613; 866-934-7283. For licensing information visit
nmisconsumeraccess.org. Equal Housing Lender. Conditions may apply. Frank Blakeley NMLS ID: 277820; CA: Licensed by the Department of Financial Protection
and Innovation under the California Residential Mortgage Lending Act
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First American Title™

When choosing who you want to handle your real
estate transaction, consider First American Title. We are

¥

a Fur'[unp S00% national title company o's been an
f r over 130 years.

¥ L ions designed to save you time
and boost your productivity. Let's discuss our powerful
tools that help you work smarter—not harder.

MUNDELL INSURANCE

GARRETT MUNDELL, AGENT
949.243.5088
2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672

ANSEEEERNB U S INESS TO

THE I\IE)(T LEVEL

DOLL’AR
MASTERMINDS

Exclusive Services for
Real Estate Professionals

= Elite Networking Opportunities

= Exclusive Mastermind Sessions

= Strategic Sales Coaching

= Operational Excellence Coaching

QA

Lacy Picklo,
Operations Goach

LA Schedule A
4 Free Coaching
= Session!

o 5
IEIl-': .
714.330.7647
BillionDollarMasterminds.com

Fred Sed, Sales &
Leadership Goach
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-y STAND OUT IN YOUR INDUSTRY. I
SELLER NOTARY SERVICES, WIRED COMMISSIONS, —— _ )
ALTOS MARKET REPORTS, UPFRONT HOA ASSISTANCE, § EOG UNIVERSITY'S EXPERT TRAININGS HAVE
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COMPREHENSIVE  COVERAGE OF A WID

T

RANGE  OF TOPICS  DEALING  WITH
OUR ESCROW TEAMS SPEAK OVER 10 LANGUAGES TO = TECANOLOGY AND BUSINESS™ STRATEGIES
ENSURE YOUR CLIENTS FEEL COMFORTABLE AND o7 PROVEN TO0 WORK IN ANY INDUSTRY.
INFORMED THROUGHOUT THE ESCROW PROCESS AVAILABLE T0 EVERYONE AT NO CHARGE. \

il VICE PRESIDENT OF MARKETING & BUSINESS DEVELOPMENT
P. 7143484718
E. BERNADETTE@ESCROWOPTIONS.COM
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FEATURED AGENT

BY DAVE
DANIELSON
PHOTOS BY
WASIO FACES

As a Global Real Estate Advisor with Engel & Volkers, Bowman has built a thriving
career on the principles of hard work, passion, and an unwavering commitment to
his clients. But for Tyler, real estate isn't just about buying and selling homes—it's
about carrying on a family legacy and redefining the indusiry’s perception.
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A Career Born from Family

and Purpose

Tyler’s path to real estate was anything
but conventional. At 35, he was leading a
successful marketing company, a career
that had placed him behind the scenes
of many successful ventures. His father,
14 - June 2025

Greg, was a REALTOR®), a career Tyler
had never seriously considered—until
life threw him an unexpected curveball.

On the same day his first child was
born, his father was diagnosed

with cancer. The need to manage a
property his parents were building in
Colorado prompted Tyler to obtain his
real estate license. What started as a
necessity quickly became a passion.
Through the process, he formed

an even closer connection with his
father, and when Greg passed, Tyler
felt compelled to honor his legacy by
following in his footsteps.

“I wish I would have done this earlier so
that my dad could have seen that I was
able to fill his shoes,” Tyler reflects. In
just a few short years, he has closed over
$65 million in sales—an achievement

he knows would have made his father
proud. To this day, he carries his father’s
1978 briefcase to every deal, a tangible
reminder of the lessons and values
passed down to him. And every time he

closes a deal, his family celebrates with
ice cream in Greg’s honor.

Changing the Perception of

Real Estate Agents

Tyler is on a mission to reshape

how people perceive real estate
professionals. “There’s a perception that
agents don’t do that much,” he explains.
“I try my best to change that perception.
I'want to earn everything I get.”

Unlike the traditional transactional
approach, Tyler sees himself as

a bridge builder, forging lasting
relationships with clients. In his
previous marketing role, he never got
to see the direct impact of his work.
Real estate changed that—now, he gets
to hand over keys and witness the joy
of new beginnings. “Guiding people
through this very emotional process
means a lot to me,” he says.

While Tyler focuses his energy on real
estate endeavors, his wife, Alise, runs
their entire marketing company.

The Bowman family (Alise with Banks, Brixton, and Tyler).

Life Beyond the Sale

While Bowman’s career is built on
dedication, his heart belongs to his
family. He and Alise, together for 15
years, prioritize their relationship,
preserving weekly date nights as sacred
time. Their children, Brixton (5) and
Banks (2), keep them busy, and they
cherish every moment of their active
family life. Even their 9-year-old dog,
Marley, is part of their tight-knit unit.

Travel and fitness are integral to their
lifestyle, with daily workouts keeping
them energized. But perhaps the most
meaningful moments are the simplest—
celebrating small wins, spending quality
time with loved ones, and honoring the
legacy that got him here.

Advice for Aspiring Agents

Success in real estate doesn’t come easy,
and Tyler knows that firsthand. His
advice to those looking to break into

the industry? “Do the things that other
people don’t want to do. Go out and door

knock, connect with people, invest time
in the community. Dig in deep before
you start working with people.”

This philosophy has served him well,
setting him apart as an agent who
genuinely cares about his clients and
his community. It’s not just about hitting
sales targets—it’s about making a
meaningful impact.

A Bright Future with Engel & Vélkers
Although Tyler was happy at his
previous brokerage, joining Engel &
Volkers has been a game changer. “The
amount of support and the culture we
have is very unique,” he says. “I couldn’t
be happier here.”

With a firm belief in hard work, honesty,
and passion, Tyler continues to make
waves in the real estate industry. More
than just an agent, he is a dedicated
family man, a bridge builder, and a
professional who puts his heart into
everything he does.

“l WISH | WOULD HAVE
DONE THIS EARLIER SO
THAT MY DAD COULD
HAVE SEEN THAT | WAS
ABLE TO FILL HIS SHOES.”

South Orange County Real Producers - 15



Truste
Partner

clearto(:loseinjustj : - ! i 1 Adjustable Rate
business days=on eligibl - Mortgages (ARM)

Fast, efficient, and hassle- Condominium Loans

Conventional Loans
FHA Loans
Fixed Rate Mortgages

Interest-Only

~ Nathan Schwimmer
Loans

President / CEO
Competitive
Bridge

Call us today at 949-822-9175 Loans
to start your mortgage journey!

NewLoan123 Inc. is a California corporation - NMLS |ID: 2436377
Newloan123 is a equal housing lender licensed by the California
Department of Real Estate License # 02202885

EXPERIENCE
A NEW LEVEL
OF SERVICE

EROMINENL

guaranteed
DFFINITY

Delivering
Personalized, Strategic
Mortgage Solutions

Sabina Adamski
VP of Mortgage Lending

(949) 591-2787

Sabina.Adamski@grarate.com
grarate.com/SabinaAdamski

Applicant subject to credit and underwriting
approval. Restrictions apply.

GABBY RAUEFF
(949) 285-0207

Gabby@ProminentEscrow.com

Sabina Adamski NMLS #1598145
Guaranteed Rate Affinity, LLC is a subsidiary of
Guaranteed Rate, Inc.; NMLS #1598647; For licensing
information visit nmlsconsumeraccess.org.
CA: Licensed by the Department of Financial
Protection and Innovation under the California
PENBER  Residential Mortgage Lending Act.
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Decade of
Experience
INn Mortgage

Banking

Your g Over a
A ¢

PROTECTING THE AMERICAN DREAM

HALLIE PACKARD

Sales Representative

. 949.500.3501

Hallie.Packard@Itic.com
0O www.ocltic.com/halliepackard

Now offering
in-house
4 sewer line
i i 1
10% OFF inspections!
for Active Duty
Military &
Veterans =

OVER 10

, — YEARSIN
Preferredlnspects com f ] HOME

Call Today To Schedule An Inspectlon INSPECTION
(714)323-1345 or (949)234-7125 EXPERIENCE
jerry@preferredinspects.com = i

(®) LawyersTitle

NO LIEN OR LOAN INVOLVED
REFI / SELL EASY & SMOOTH
$0 - $500 OUT OF POCKET

CALL / TEXT (909)
MATTHEW 510-0061

{
} MATTHEW ROCK

f S@®LAR PROFESSIONAL
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PARTNER SPOTLIGHT

THE

Junkluggers

OF ORANGE COUNTY

New Life in Old Things

BY DAVE DANIELSON
PHOTOS BY JENNY MCMASTERS

IX
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For Sophia Hannibal,
business development
manager at The Junkluggers
of Orange County, clearing
out clutter is more than just
hauling away unwanted
items — it’s about helping
people through life’s
transitions, one truckload at
a time.

“There’s something
incredibly rewarding about
what we do,” says Sophia.
“Often, our clients are in very
stressful situations — maybe
they’re downsizing, dealing
with a loss, or managing a
property cleanout. We’re not
just there to remove items;
we’re there to bring relief
and ease into that process.”

Founded in 2004 by two
friends with a single truck
and a vision for sustainability,
The Junkluggers has grown
into a nationally recognized
franchise with over 120
locations across the country.
But despite its growth, the
company remains rooted in
its original mission: to keep
as much waste out of landfills
as possible by donating,
repurposing, and recycling
everything they can.

And the numbers speak
for themselves. “Company-
wide, we save hundreds

of thousands of items

each year from ending up
in landfills,” Sophia says
proudly. “It’s incredible to
see how much can be saved.
What one person might
consider junk can truly be
another person’s treasure.”

A Stress-Free Process
Unlike traditional junk
removal services, The
Junkluggers offers a
customer-first approach
that includes everything
from transparent pricing

to donation receipts and
even coordination with
other vendors. “We’re the
white glove junk removal
experience, not in the
business of offering the
cheapest solution — we’re
here to offer the most
thoughtful one with the best
customer service,” Sophia
explains. “We make the
process easy and seamless
for our clients. That’s where
we really shine.”

Every job starts with a no-
obligation price estimate,

and the company uses scaled
pricing based on how much
space a client’s items take up
in one of their signature lime-
green box trucks. Whether
it’s a full truck, an eighth

or a sixteenth of the truck,
clients know exactly what
they’ll pay upfront prior to
any work starting — and that
price includes labor, disposal,
and time. “We guarantee the
price we quote during our
estimate,” says Sophia. “There
are no surprises.”

Clients also receive donation
receipts for any items that
can be given a second life,
and for those that can’t be
donated, the team explores
recycling and responsible
disposal. Some items even
find their way into the
company’s “remix store,”
where they’re resold and a
portion of those proceeds
are given back to charity,
adding another layer of
sustainability to the process.

Behind the Trucks

With a 12-truck fleet and
over 24 employees that
grows to 40 during peak
seasons, The Junkluggers

of Orange County has the
horsepower to handle jobs
of all sizes. But it’s not just
about the trucks — it’s about

the people. “We’re problem And if a job requires more
solvers,” Sophia says. than just junk removal, Sophia
“Whether it’s electronics, and her team are ready to

cars, motorcycles — you
name it — we’ll remove it
and figure out what to do help coordinate any additional
with it in an eco-friendly services that are needed. Our
manner!” goal is to make sure the entire

66

WE MAKE THE PROCESS EASY
AND SEAMLESS FOR OUR CLIENTS.

step in. “I'm also a project
manager,” she says. “We’ll

That’s where we really shine.”
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new or old electronics, or even a
full house clear-out, we’re here
to help you find a solution.”

And while the trucks may be
hauling away old furniture
or outdated appliances,

what clients are left with is
something far more valuable:
peace of mind.

“We take pride in offering

an experience that’s simple,
respectful, and environmentally
responsible,” Sophia says.
“We’re not just cleaning out
spaces — we’re clearing the
way for what comes next and
helping create a cleaner planet
one item at a time!”

JUNKLUGgCTS
Cooty @:‘ﬂ

I
s ppaer ==

For more information,

: 493052 ; call Sophia Hannibal at
USDUTﬁg 500 4 714-343-9559, email
GVW : Sophia.Hannibal@
y _ . junkluggers.com,
Sophia Hannibal is the business development = : . \ \ | or visit www.junkluggers.com.

manager at The Junkluggers of Orange County.

JE“&KLUaaerS

RANTE E TH P C E WE - . - = process is 'Faken care of, from
DU Rl NG O A_‘LE_ start to finish.

The company culture reflects
that same sense of care and
warmth. “We’re a dog-friendly
office,” Sophia says with a laugh.
“We’ve got four puppies here
that help keep the team smiling.”

More Than a Service

At its core, The Junkluggers is
about more than just getting

rid of stuff. It’s about helping
people move forward, reclaim
space, and feel good about what
happens to their items.

“It’s easy to feel overwhelmed
when you don’t know what to
do with something,” Sophia
says. “That’s where we come in.
Whether it’s a couch, a box of
South Orange County Real Producers - 21
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BROKERAGE
CAN'T

A brokerage gives you
resources but your brand
turns them into
recognition.

Let’s make yours »
imposoible to ignore. ]

SANDY CHANG 4 STUDIO23
949.333.9216 _
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© Fidelity National Title

Junk removal
JUNKLUH&EFS done right.

Uk Remoy The Green W33

T

Reliable, Eco-Friendly Service
Residential and Commercial
Same-Day and Mext-Day Jobs

A Fully Insured, Friendly Crew

Receipts for Any Donations

ta minimize what ends ur:r in kandfills.

|
| 525 OF Srmore |
i

I

|

i?-aoo-'l.uu-.mml
junkluggers.com

Comprehensive Services Tailored
to Your Business Needs

Executive Assistant
Operation & Admin Support
Social Media Manager
Branding and Design Expert
Digital Marketing Strategist

Contact us today for a
FREE Consultation!

512.710.7906
VirtualMastersHub.com
HireVAs@aerosva.com

Wiy pariner with 1he Junkluggers

Askus DI Maln

WIEXSH) @@&@E
Plu mbing

#1100369

Emergency Service

Water Heaters

Tankless

Pin Hole Repairs

Drain Cleaning

Design

nce | [m'm Gas Pipe Repairs
Whole House Filter

Faucets

Garbage Disposals
umhmgooogmall com | 3Chad McComb, President & Plumber

South Orange County Real Producers - 23



COVER STORY

A PASSION FOR WHAT’S POSSIBLE

As the team leader of The Fred Sed Group
at Keller Williams Realty, Fred Sed has
built a powerhouse business, leading five
teams across Southern California while
maintaining a strong commitment to
service, leadership, and family.

With roots that trace back three
generations to his grandfather in the
Middle East, real estate runs deep in
Fred’s veins—and it shows.

A Legacy Built on Passion

Fred passed his real estate exam at
just 20 years old, proudly continuing
a family tradition. Today, he works
alongside his mother, honoring the

family legacy while putting his own
stamp on the industry.

“Ilove the deal and the art of it—the
listings, the negotiations, the problem-
solving, and most of all, giving people

a great experience,” Fred shares. His
passion isn’t just talk; he personally sells
between 30 and 36 homes annually (in
addition to his team’s sales) while also
coaching, training, and inspiring his team.

In 2024 alone, Fred’s team closed

an impressive $167 million in sales
volume. “Helping my team succeed is as
rewarding as helping my clients,” Fred
says. “I love seeing people break through

their limiting beliefs and achieve more
than they thought possible.”

Building a Winning Team

Fred Sed doesn’t just run a single team;
he leads five across Orange County,
Los Angeles County, and San Diego.
Together with three administrative
staff, three virtual assistants, and 26
agents, they form a well-oiled machine
dedicated to excellence.

What sets his team apart? “Consistency
and service,” Fred explains. “We have
solid systems and practices that allow us
to serve a large number of clients each
month, even as the market shifts.”

South Orange County Real Producers - 25



Fred Sed leads five teams
across Orange County,
Los Angeles County, and
San Diego.

His leadership style emphasizes
transparency and hands-on mentorship.
“I will never ask someone to do something
IT'haven’t done myself or am not currently
doing,” he says. “A leader must be ready to
be the janitor or the CEO.”

A Drive Fueled by Service and Family
At the heart of Fred’s success is his
passion for helping others succeed. His
mission is clear: “To lead others to break
through their limiting beliefs so they can
succeed in every area of their lives and
so that my family can enjoy their lives
for generations to come.”

The Fred Sed Group is a partner with
Place, which has been recognized by
Real Trends as the number one team
in the United States by total sales
units and volume. Fred’s consistency
and commitment have made him a
respected trainer and mentor within
Keller Williams, Place, and beyond.

26 - June 2025

Over the past 11 years, he’s trained
more than 20,000 agents through Keller
Williams and his own company, Place.
Under his guidance, The Fred Sed Group
has been recognized by Real Trends as
the number one team.

His advice for those entering real estate
is simple but powerful: “Know what to
say, have enough people to say it to, and
say it enough times. Success is simple—
but it’s not easy. It requires time on task,
perseverance, and a commitment to
follow a plan.”

Faith, Family, and Fishing

Despite his busy professional life, Fred
never loses sight of what matters most:
faith and family.

He and his wife, Jahana—his biggest
supporter for 19 years—are proud
parents to three children: Jordan (15),
Jackson (13), and Jenna (11).

“l LOVE THE DEAL AND THE ART OF IT—THE LISTINGS,
THE NEGOTIATIONS, THE PROBLEM SOLVING, AND
MOST OF ALL, GIVING PEOPLE A GREAT EXPERIENCE.”

e —

Family time often takes them to Big
Bear for relaxing getaways, and
Fred cherishes fishing trips with
his son. With his daughters, he
participates in a YMCA Adventure
Guide program, strengthening their
father—daughter bond.

“Those experiences are priceless,”
Fred says.

Faith plays a central role in Fred’s
life as well. Growing in his Christian
faith and being active in his church
community are priorities that
ground him and influence how he
leads and serves others.

A Culture of Service
At the core of Fred’s philosophy
is a servant’s heart. Whether

working with clients, coaching agents,
or leading his teams, he operates from a
genuine place of service.

“The success of the Fred Sed Group is
because of the partners on the team
and each person’s dedication to the
business and serving their clients at
the highest level. I couldn’t have done
this alone. I want to be remembered
for my transparency, my commitment
to helping others, and my heart for
service,” Fred says. “Real estate isn’t
just about transactions—it’s about
transforming lives.”

Fred Sed’s journey is a testament to what
can happen when passion, perseverance,
and purpose come together. His story
inspires not just future agents, but anyone
striving to lead with integrity and heart.
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RELIABILITY. security.

UNMATCHED service.
industry EXPERTISE.

title insurance &
SO MUCH MORE.

(@ TICOR TITLE

TicorOC.com
(888) 447-1787
Full Service Title Company

ENSURING
YOUR CLIENTS
MAKE THE
BEST MOVE

freemodel

You make

the sale

Fully managed renovations that help
clients sell for more.

' Safe, Clean,

and Secure [EE————————

Siorage RESIDENTIAL | CORPORATE | INTERNATIONAL
Available!

Book with a Reliable Moving
Team You Can Count On

'
Director of Partnerships [=]: E I( I N G 562.921.0555
(215) 870-6485 =

Mike Hermany SESHESEEIn

1 KingCompaniesUSA.com

michael@freemodel.com [=] e Worry Free Moves Since 1955
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m NEW VENTURE
_-g” ESCROW

Elevating your business.

Christopher Dale and James Tullio have redefined what it means to
partner with an escrow team. With over 24 years of experience serving
Orange County and beyond, we take pride in delivering exceptional
escrow services to California real estate professionals.

30,000+ Over $8.5 Billion Highest & Most-Rated

Successfully closed transactions In residential real estate closed Escrow team in California

Beyond seamless transactions, we bring marketing expertise, hands-on
field support, and a commitment to elevating our Realtor partners’ success.

Are you ready to take your business to the next level?

Connect with us today!

James Tullio
Business Development

Christopher Arce-Dale

Escrow Officer
James@NewVentureEscrow.com

714-600-4801

Christopher@NewVentureEscrow.com

949-800-8592

0 NewVentureEscrow.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Fueled by Family.
Driven by Gratitude.
Focused on YOU.

Honored to be awarded as one of the Top
Title Reps nationwide at WFG Title — and
with the birth of our daughter Vienna, I've
never been more motivated.

If you're looking to
level up in 2025, please
message me by
scanning this QR code.

Andrew Walsh ¢ VP of Sales & Marketing
949.300.9101 e awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/



